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The information has not been approved or verified by any government authority. 
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FORM ADV 
Part II - Page 2 

Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 
 
 
 
 
 

 
 
 

  

 
 
 

 
 
 

 
 
 
 

 
 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 
 
 

 

 
 

 
 

 
 
 

 

 
 

 
 
 

 
 
 

 
 
 

 
 

 
 
 
 

 
 

 
 

 

 

 

 

 

 
 



FORM ADV 
Part II - Page 4 

Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

 
 
 

 
 

 

 
 
 
 
 

 

 
 
 
 

 

 

  



  

FORM ADV 
Part II - Page 5 

Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 

 

 

 

 

 



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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Item of Form 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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	Text13: 
	0: Storey & Associates is a fee-only Registered Investment Advisor whose founder,
Harlan G. Storey, has provided holistic financial planning and fiduciary investment
management since 1985. Our services include: financial planning, investment
management, business consulting, and qualified and non-qualified retirement plan
consulting. Our financial planning service is provided through our service offering,
Financial Life Planning, which includes discretionary investment management. In
addition, we provide investment management as a separate distinct service for those
individual clients who do not request personal financial planning, and to retirement
plans and institutional non-profit investors.
 
 I. FINANCIAL LIFE PLANNING
 
Financial Life Planning is the most comprehensive of our services. We practice based
on a six-step, professional financial planning process as set forth by the Certified
Financial Planner Board of Standards. The process is described below:
 
1. Establishing and defining the client-planner relationship.
 
The financial planner should clearly explain or document the services to be provided to
you and define both his and your responsibilities. The planner should explain fully how
he will be paid and by whom. You and the planner should agree on how long the
professional relationship should last and on how decisions will be made.
 
2. Gathering client data, including goals.
 
The financial planner should ask for information about your financial situation. You and
the planner should mutually define your personal and financial goals, understand your
time frame for results and discuss, if relevant, how you feel about risk. The financial
planner should gather all the necessary documents before giving you the advice you
need.
 
3. Analyzing and evaluating your financial status.
 
The financial planner should analyze your information to assess your current situation
and determine what you must do to meet your goals. Depending on what services you
have asked for, this could include analyzing your assets, liabilities and cash flow,
current insurance coverage, investments or tax strategies.
 
4. Developing and presenting financial planning recommendations and/or alternatives.
 

	Text12: 
	0: 










Item 1. A. (1)

	Text9: Storey & Associates
	Text10: 27-0457636
	Text14: 
	Text15: The financial planner should offer financial planning recommendations that address
your goals, based on the information you provide. The planner should go over the
recommendations with you to help you understand them so that you can make
informed decisions. The planner should also listen to your concerns and revise the
recommendations as appropriate.
 
5. Implementing the financial planning recommendations.
 
You and the planner should agree on how the recommendations will be carried out. The
planner may carry out the recommendations or serve as your "coach," coordinating the
whole process with you and other professionals such as attorneys or stockbrokers.
 
6. Monitoring the financial planning recommendations.
 
You and the planner should agree on who will monitor your progress towards your
goals. If the planner is in charge of the process, she should report to you periodically to
review your situation and adjust the recommendations, if needed, as your life changes.
 
Financial Life Planning helps provide assurance that all aspects of your financial plan
are working in accordance with one another to reach your goals and objectives. Most
clients who seek this service have accumulated a liquid net worth in excess of $750,000
and have or will reach a point of financial independence.
 
Each plan's primary areas of focus include:
 
Financial Independence
· Can you maintain your current standard of living during retirement and how do you go
about generating a stream of income?
· How will you deal with potential inheritances or unplanned expenses?
· When is the optimal time to begin receiving social security benefits?
· When should you borrow and when should you pay off debt?
 
Investment Management
· Given your risk tolerance level and need for capital appreciation, what is the optimal
combination of risk vs. return necessary to reach your future goals?
· How do you choose the appropriate investment allocation (stocks, bonds and cash)
based upon your stage of life?
 
 
	Text16: 
	Text17: · How does your employer sponsored retirement plan and stock options affect your
overall asset allocation?
 
Income Tax Planning
· Can you reduce taxes and how is that accomplished?
· Is it in your best interest to save on a pre-tax or after-tax basis?
· Does your job status provide unique opportunities for tax savings?
 
Risk Management and Asset Protection
· What is the most efficient way to reduce your overall financial risk (i.e. Potential health
events, market risks, longevity risks, and inflation risks)?
· Can you eliminate life insurance after your working years?
· What are the risks involved with delaying or receiving early Social Security benefits?
 
Estate Planning
· Is your basic estate planning in order and according to your current wishes?
· Are advanced techniques required to create an efficient transfer of wealth?
· Do you wish to leave assets to charity?
· What will happen if you become disabled?
 
FEES
We reserve the right to adjust our fee schedule based upon the complexity of the
relationship. In general, a client’s fee is a flat quarterly retainer based on the following
schedule:
 
Assets Under Advisement (AUA)*           Quarterly                    Annually
$0-$250,000                                                   $625                         $2,500
$250,001-$500,000                                       $1,250                       $5,000
$500,001-$750,000                                       $1,875                       $7,500
$750,001-$1,000,000                                    $2,500                       $10,000
 
For each additional $250,000 of AUA from $1,000,000 to $5,000,000 the fee will be an
additional $250 per quarter ($1,000 annually). For each additional $500,000 of AUA over
$5,000,000 the fee will be an additional $250 per quarter ($1,000 annually).
 
These fees are based on the AUA at the time of the engagement and may be adjusted
at the end of three years and every three years thereafter based on Advisor’s formula at
those times. This quarterly retainer is cancelable anytime without restriction. At no
	Text18: 
	Text19: time will the Advisor charge a fee in excess of 3% of AUA. Advisor reserves the right
to customize the fee on a case by case basis.
 
*AUA includes investment assets over which Client has control, such as investment
accounts, 401(k)s, 403(b)s, vested stock options, etc. Additional fees may be charged
for business or real estate analysis.
 
II. ASSET MANAGEMENT ONLY (FOR CLIENTS NOT ON A FINANCIAL LIFE
PLANNING RETAINER)
 
SERVICES PROVIDED
 
After assessing Client’s goals, objectives, time horizon and risk tolerance, Advisor
recommends a diversified portfolio. Since Advisor subscribes to academic research that
indicates that the majority of portfolio returns is a result of the asset allocation decision
and not market-timing or individual security selection, Advisor devotes the majority of
its time in determining the percentage allocation among domestic stocks and bonds,
international stocks and bonds, cash, etc. The percentage allocations are designed with
each individual Client’s goals and risk tolerance in mind. Advisor’s services include the
following:
 
• Investment selection and execution of trades.
• Periodic reporting.
• Re-balance the portfolio when appropriate.
• Re-allocate the portfolio due to changes in the economy, of the Client’s objectives, or
performance of the mutual fund manager selected.
• Tax loss harvesting (where applicable)
 
FEES
(Advisor reserves the right to adjust the fee schedule on a case by case basis.)
 
Portfolio Size                                  Quarterly                            Annual
First $500,000                                   .2250%                               .90%
Next $500,000                                  .1250%                               .50%
Next $1,000,000                               .0750%                               .30%
Next $8,000,000                               .0625%                               .25%
Assets over $10,000,000                  .0375%                                .15%
 
 
	Text20: 
	Text21: Asset Management fees are due quarterly in advance on the first business day of each
calendar quarter based on the value of the Client’s account on the last business day of
the previous quarter. Fees for the first quarter will be prorated. A pro-rata refund will be
paid to Client if canceled within any quarter. Other services not listed above may be
billed on a flat-fee basis.
 
REGARDING PAYMENT OF FEES
For multiple accounts under the control of Client or Client’s spouse, Advisor will
aggregate the total for fee purposes. The custodian holding the Client funds and
securities may make payment of fees. However, the following criteria must be met when
the custodian makes payment:
• The Client must provide written authorization permitting the fees to be paid directly
from the Client’s account held by the independent custodian.
• The custodian agrees to send the Client a statement, at least quarterly, indicating all
amounts disbursed from the account including the amount of Advisory fees paid
directly to Storey & Associates. Storey & Associates does not and will not have
custody of Client’s funds and securities.
• The Advisor sends to the Client an invoice showing the amount of the fee, the value
of the Client’s assets on which the fee was based if quarterly fees are based on a
percentage of assets and the specific manner in which the Advisor’s fee was
calculated. Advisor advises Client that it is the Client’s responsibility to verify the
accuracy of the fee calculation and that the custodian will not determine whether the
fee is properly calculated.
• Storey & Associates shall only utilize the custodial services of a "Qualified
Custodian".
 
Other Professional Services
Storey & Associates periodically provides other professional services including but
not limited to tax preparation, accounting services, business consulting, third party
administration, qualified plan consulting, and non qualified plan consulting services.
Storey & Associates charges fees for these services on a flat fee basis
depending on the situation. Fees are typically invoiced upon the completion of the
work.
	Text22: 
	Text23: Custodian/Best Execution (To the extent applicable)
In the event that the client requests that Storey & Associates recommend a broker-dealer/
custodian for execution and/or custodial services, Storey & Associates
generally recommends that investment management accounts be maintained at Charles
Schwab & Co., Inc. (“Schwab”). Prior to engaging Storey & Associates to provide
investment management services, the client will be required to enter into a formal Letter
of Agreement with Storey & Associates setting forth the terms and conditions under
which Storey & Associates shall manage the client's assets, and a separate
custodial/clearing agreement with each designated broker-dealer/custodian.
 
As discussed above, unless the client directs otherwise or an individual client’s
circumstances require otherwise, Storey & Associates shall generally recommend that
Schwab serve as the broker-dealer/custodian for client investment management assets.
Broker-dealers such as Schwab charge brokerage custody fees, commissions and/or
transaction fees for effecting certain securities transactions (i.e. transaction fees are
charged for certain no-load mutual funds, commissions are charged for individual
equity and fixed income securities transactions). In addition to Storey & Associates’
investment management fee, custody fees, brokerage commissions and/or transaction
fees, the client will also incur, relative to all mutual fund and exchange traded fund
purchases, charges imposed at the fund level (e.g. management fees and other fund
expenses).
 
Both Storey & Associates Letter of Agreement and the custodial/clearing agreement
may authorize the custodian to debit the account for the amount of Storey &
Associates fee (as outlined in the Letter of Agreement) and to directly remit that fee
to Storey & Associates in compliance with regulatory procedures. In the limited event
that Storey & Associates bills the client directly, payment is due upon receipt of Storey
& Associates invoice. The Letter of Agreement between Storey & Associates and the
client will continue in effect until terminated by either party by written notice in
accordance with the terms of the Letter of Agreement. Upon termination, Storey &
Associates shall refund the pro-rated portion of the advanced fee paid based upon the
number of days remaining in the billing quarter.
 
Factors that Storey & Associates considers in recommending Schwab (or any other
broker¬dealer/custodian to clients) include historical relationship with Storey &
Associates, financial strength, reputation, execution capabilities, pricing, research, and
service. Although the commissions and/or transaction fees paid by Storey &
Associates clients shall comply with Storey & Associates duty to obtain best
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	Text27: execution, a client may pay a commission that is higher than another qualified brokerdealer
might charge to effect the same transaction where Storey & Associates
determines, in good faith, that the custody fees and/or commission/transaction fees are
reasonable in relation to the value of the brokerage and research services received. In
seeking best execution, the determinative factor is not the lowest possible cost, but
whether the transaction represents the best qualitative execution, taking into
consideration the full range of a broker-dealer services, including the value of research
provided, execution capability, commission rates, and responsiveness. Accordingly,
although Storey & Associates will seek competitive rates, it may not necessarily obtain
the lowest possible commission rates for client account transactions. The brokerage
custody fees, commissions or transaction fees charged by the designated brokerdealer/
custodian are exclusive of, and in addition to, the Storey & Associates fee.
Storey & Associates best execution responsibility is qualified if securities that it
purchases for client accounts are no-load mutual funds that trade at net asset value as
determined at the daily market close.
 
See additional disclosure relative to Schwab at Item 13. A.
 
Client Obligations
In performing its services, Storey & Associates shall not be required to verify any
information received from the client or from the client’s other professionals, and is
expressly authorized to rely thereon. If requested by the client, Storey & Associates
may recommend the services of other professionals for implementation purposes. The
client is under no obligation to engage the services of any such recommended
professional. The client retains absolute discretion over all such implementation
decisions and is free to accept or reject any recommendation from Storey & Associates.
Moreover, each client is advised that it remains his/her/its responsibility to promptly
notify Storey & Associates if there is ever any change in his/her/its financial situation
or investment objectives for the purpose of reviewing/evaluating/revising Storey &
Associates previous recommendations and/or services.
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Item 5.
	Text29: Assignment
Neither Storey & Associates, nor the client, may assign the Letter of Agreement
without the prior consent of the other party. Transactions that do not result in a change
of actual control or management of Storey & Associates shall not be considered an
assignment.
 
Disclosure Statement
A copy of Storey & Associates written disclosure statement (ADV Part II) shall be
provided to each client prior to or contemporaneously with the execution of Letter of
Agreement. Any client who has not received a copy of Storey & Associates written
disclosure statement at least 48 hours prior to executing the Letter of Agreement shall
have five business days subsequent to executing the agreement to terminate Storey &
Associates services without penalty.
 
See Item 1. A. (1)
 
See Item 1. A. (1)
 
Storey & Associates primarily examines a number of quantitative and qualitative factors
in their due diligence process. Some specific due diligence areas include: the fund's
management style, style consistency, expense ratios, risk-adjusted return
measurements and historical returns.
 
Storey & Associates requires each advisor and/or consultant to have a college degree
and practical related experience. Storey & Associates prefers each advisor/consultant
to hold a professional designation such as the Certified Financial Planner TM (CFP),
Certified Public Accountant (CPA), Master of Business Administration (MBA),
Accredited Investment Fiduciary Analyst (AIFA), Accredited Investment Fiduciary
(AIF), etc. All of our advisors are subject to the Code of Ethics and Professional
Responsibility provided by the Certified Financial Planner Board of Standards, the
Foundation of Fiduciary Studies, and the American Institute of Certified Public
Accountants (where applicable).
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Item 9. E.
	Text31: Harlan G. Storey, CFP, JD
Year of Birth - 1953
Harlan is the president and founder of Storey & Associates. Prior to founding Storey &
Associates, Harlan was the president and founder of Cornerstone Capital Advisors
(1984). Since the inception of the firm he has provided financial counseling services to
the firm's clients. Prior to the inception of Cornerstone Capital Advisors, Harlan was in
private practice as an attorney (Juris Doctor 1979 University of Akron) and an
accountant (Bachelor of Science in Accounting 1973 University of Akron - Cum Laude).
Harlan earned his CFP designation in 1988. Harlan is a long-term member of the National
Association of Personal Financial Planners (NAPFA) and a charter member of the
Financial Planning Association (FPA).
 
Justin G. Rush, CFP
Year of Birth - 1985
Justin is a Financial Planning Analyst with Storey & Associates. Prior to joining Storey
& Associates, Justin spent two and a half years in a similar role with other Registered
Investment Advisers. As an analyst, his primary responsibilities include the
development and execution of client's financial plans, as well as the ongoing monitoring
of client investment portfolios. In 2007, Justin graduated Summa Cum Laude from
Mount Union College with Bachelor of Arts degrees in Accounting and Business
Administration (finance and quantitative analysis concentration).
 
Other Business Activities
As discussed in Item 1., Storey & Associates may provide its clients ongoing financial planning services in addition to investment advice.  Storey & Associates remains a fiduciary in the context of its recommendations outside of investment advice.  Such recommendations may pertain to insurance, estate planning, income taxation, or other aspects of a client's comprehensive financial plan.  Harlan G. Storey, in his separate individual capacity, is licensed to engage in the practice of law. Mr. Storey’s legal practice is not material to Storey & Associates investment advisory business or services. His services are not available to the general public. Unless Mr. Storey has been separately engaged
by any Storey & Associates client to provide legal services, absolutely no corresponding attorney-client relationship is established between Mr. Storey and any Storey & Associates client. The above is provided for full disclosure purposes.
 
See Item 7.A.
 
Storey & Associates and its employees may invest in the same mutual funds,
stocks, and ETF's as its clients. In no event will Storey & Associates or its employees
execute transactions on a more favorable basis than its clients.
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Item 10.

Item 12. A. (1)
	Text33: As an investment advisor, Storey & Associates is a fiduciary. It owes its
clients/investors the highest duty of loyalty and relies on each employee to avoid
conduct that is or may be inconsistent with that duty. It is also important for employees
to avoid actions that, while they may not actually involve a conflict of interest or an
abuse of a client/investor's trust, may have the appearance of impropriety. Therefore,
Storey & Associates has adopted a code of ethics setting forth policies and
procedures, including the imposition of restrictions on itself and employees, to the
extent reasonable necessary to prevent certain violations of applicable law.
 
This Code is based on a few basic principles that should pervade all investment related
activities of all employees, personal as well as professional: (1) the interests of the
Advisor's clients/investors come before the Advisor's or any employee's interests; (2)
each employee's professional activities and personal investment activities must be
consistent with this Code and avoid any actual or potential conflict between the
interests of clients/investors and those of the Advisor or the employee; and (3) those
activities must be conducted in a way that avoids any abuse of an employee's position
of trust with and responsibility to the Advisor and its clients/investors, including
taking inappropriate advantage of that position. Storey & Associates will provide a
copy of the code of ethics to any client or prospective client upon request.
 
 
Storey & Associates has minimum fee requirements as detailed previously in Item 1. D.
 
Investment advisory clients grant Storey & Associates discretionary authority on their
investment accounts by signing a limited power of attorney (LPOA). By means of this
LPOA, Storey & Associates is authorized by the client to select the investments and
determine the quantity to be purchased or sold. It is Storey & Associates practice to
review the initial investment strategy with new clients prior to implementing their
portfolio allocation.
 
Trade errors made either by Storey & Associates or the custodian are handled in a
manner so as to not disadvantage the client, irrespective of the cause of the error. The
handling of trade errors is as follows:
1. If Schwab is responsible for the error, they will correct it at no cost to the client and
retain all gains or immediately remediate the account fot the full amount of the loss incurred.
2. If Storey & Associates is responsibly for the error, they will correct it at no cost to
the client and it is Schwab's policy to keep all gains and if a loss was incurred, it is the
policy of Storey & Associates to immediately remediate the account for the full amount
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Item 12. A. (2)


Item 12. B.


Item 13. A.
	Text35: of the loss incurred.
3. Loss amounts are calculated by both Schwab and Storey & Associates by
calculating the difference in market prices between the time the trade was actually
executed or should have been executed and the time of the correcting trade(s).
 
The client retains the power to vote proxies.
 
See Item 12.A.(1)
 
 
See Item 1. A. (1) 
 
Unless the client directs otherwise, Storey & Associates shall generally recommend
that Charles Schwab & Co., Inc. serve as the custodian for our client’s investment
accounts. Factors that Storey & Associates has considered in recommending Schwab
as the custodian include their financial strength, reputation, execution, pricing,
research, service, and technology. Storey & Associates is completely independent from
Schwab.
 
Storey & Associates may receive from from its recommended custodian, (or a mutual
fund company), without cost (and/or at a discount) support services and/or products,
certain of which assist the Storey & Associates to better monitor and service client
accounts maintained at such institutions. Included within the support services that may
be obtained by Storey & Associates may be investment-related research, pricing
information and market data, software and other technology that provide access to
client account data, compliance and/or practice management-related publications,
discounted or gratis consulting services, discounted and/or gratis attendance at
conferences, meetings, and other educational and/or social events, marketing support,
computer hardware and/or software and/or other products used by Storey &
Associates in furtherance of its investment advisory business operations.
 
As indicated above, certain of the support services and/or products that may be
received may assist Storey & Associates in managing and administering client
accounts. Others do not directly provide such assistance, but rather assist Storey &
Associates in managing and further developing its business enterprise.
 
Storey & Associates clients do not pay more for investment transactions effected
and/or assets maintained at such providers as result of this arrangement. 
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Item 13. B.
	Text37: There is no corresponding commitment made by Storey & Associates to such providers or any
other any entity to invest any specific amount or percentage of client assets in any
specific mutual funds, securities or other investment products as result of the above
arrangement. Storey & Associates Chief Compliance Officer, Harlan Storey, remains available to
address any questions that a client or prospective may have regarding the above
arrangement and any corresponding perceived conflict of interest any such
arrangement may create.
 
If a client is introduced to Storey & Associates by either an unaffiliated or an affiliated
solicitor, Storey & Associates may pay that solicitor a referral fee in accordance with
the requirements of Rule 206(4)-3 of the Investment Advisers Act of 1940, and any
corresponding state securities law requirements. Any such referral fee shall be paid
solely from Storey & Associates investment management fee, and shall not result in
any additional charge to the client. If the client is introduced to Storey & Associates by
an unaffiliated solicitor, the solicitor, at the time of the solicitation, shall disclose the
nature of his/her/its solicitor relationship, and shall provide each prospective client
with a copy of Storey & Associates written disclosure statement as same is set forth on
Part II of Form ADV, including this Schedule “F”, together with a copy of the written
disclosure statement from the solicitor to the client disclosing the terms of the
solicitation arrangement between Storey & Associates and the solicitor, including the
compensation to be received by the solicitor from Storey & Associates.
 
 
See Item 13.A.
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