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Item 2 Material Changes
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Item 4 Advisory Business

INTRODUCTION

Hegarty Investment Logic, LLC hereafter referred to as HIL is a registered investment advisor. Investment Advisor
Representatives are hereafter referenced as IARs of HIL

HIL, (the advisor), and its IARs, (representatives), will provide a variety of advisory services to clients as described herein. The
specific types of advisory services to be provided to any particular client will be determined between the IAR and the client based
on the client's individual needs.

HIL and its IARs and their firms are independent contractors and may have business interests or practices such as estate planning
and insurance planning/sales entirely separate and apart from HIL and are not responsible for actions or omissions of HIL's IARs

or their firms outside of the scope of their authority, except as required by law.

Through these various arrangements HIL, and its IARs, and their firms can directly or indirectly provide clients with investment
advice, investment management, fixed and variable annuities, other insurance products, and a variety of other financial services.
Clients are under no obligation to purchase any financial products or services from HIL, and/or its IARs. Clients are not required to
work with HIL on an exclusive basis, and may obtain financial products and services from other sources not affiliated with HIL,

and its IARs,

INVESTMENT RISKS AND REWARDS:

Securities and other types of investments all bear different types and levels of risk. Those risks are typically discussed with clients
in defining the investment policies and objectives that will guide investment decisions for their accounts. Upon request, as a part of
our advisory services, HIL IARs can discuss those investments and investment strategies that we believe may tend to reduce these
risks for a particular client's circumstances. Clients must realize that obtaining higher rates of return on investments entails
accepting higher levels of risk. Based upon decisions with clients, HIL IARs attempt to identify the balance of risks and rewards
that is appropriate and comfortable for the client. It is still the client's responsibility to ask questions if they do not fully understand
the risks associated with any investment. Clients are strongly encouraged to read prospectuses, when applicable, and ask questions
prior to investing.

HIL IARs strive to render our best judgment for our clients. Still, we cannot assure clients that investments will be profitable or
assure that no losses will occur in their portfolios. Past performance is an important consideration with respect to any future
investment or investment advisor, but it is not necessarily an accurate predictor of future performance.




Item 5 Fees and Compensation

ADVISORY SERVICES AND FEES:

A variety of investment advisory services are available through HIL. With the assistance of a HIL advisory representative, clients
can select appropriate investment advisory services from among two general categories. Specific services, related fee arrangements,
and all terms and conditions of our client Agreement are contained in the HIL Investment Advisory Agreement that is provided for
the client's Signature. The four general categories are:

SERVICE # 1: FINANCIAL PLANNING. Financial planning services are rendered on behalf of HIL by an HIL advisory

representative at an hourly rate or a fixed fee or a percentage of assets. Single-need analysis is also offered with the scope of
our review and recommendations related solely to a specific objective.

SERVICE # 2: INVESTMENT PORTFOLIO DESIGN. Investment portfolio design services are rendered on behalf of
HIL by an HIL advisory representative for a fee based upon a percentage of the clients investment portfolio minus assets
excluded by mutual agreement.

SERVICE # 3: FREE INVESTMENT REVIEWS. The Free Investment Review service is rendered on behalf of HIL by

an HIL advisory representative for no cost and no obligation.

SERVICE # 4: ASSET MANAGEMENT SERVICES FOR CLIENTS: Investment advice and management rendered on

behalf of HIL by HIL advisory representatives, (through Bryan Hegarty, President of HIL), for a fee based on a percentage
of assets under supervision or management.

SERVICE # 5: ASSET MANAGEMENT SERVICES FOR ADIVSORS: In addition to managing Client assets, HIL,

(through Bryan Hegarty) ,may engage in selling market buy/sell/hold signals along with recommended asset allocation
recommendations, as a research tool for other Advisors.

SERVICE #1. FINANCIAL PLANNING SERVICES:

IARs may provide financial planning services consistent with their individual client's investment objectives, financial and
tax status, risk tolerance and time horizon.

The IAR may, on occasion, provide general non-securities advice on topics that may include budgeting and cash flow
analysis, income tax planning, education planning, retirement planning, estate planning, and fringe benefit analysis. When
generating a financial plan, the HIL IAR may:

a. Consult with clients and analyze the client's financial needs and objectives based upon the
information provided by the client; or,

b. Prepare a written financial plan based upon the client's identified financial needs and
objectives; or,

c. Recommend, as part of the client's financial plan, investment strategies the HIL IAR

believes are suited for the client's identified financial needs and objectives; or,

d. Review the performance of client investment accounts (whether purchased through HIL or
identified to HIL by the client for review) in light of the client's identified needs, objectives,

and financial plan on a periodic basis, as specific in the client agreement; or,

e. Discuss the review with the client annually or more frequently as is dictated by the nature of
the client's investment or client's request; or,

f. Recommend either verbally or in writing, changes in client investments, strategy, or financial plan in connection with the
review of client investments or the identification of new financial needs or objectives by the client.




Item 6 Performance-Based Fees and Side-By-Side Management

HIL does not use Performance-Based fees or Side-By-Side Management in our practice.




Item 7 Types of Clients

Types of clients:

-Applicant generally provides investment advice to:
- Individuals

- Trusts and estates,

-Business entities other than those listed above




Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

At the time each HIL Client opens an account, the Client is asked to provide information concerning the Client's investment
experience, liquidity requirements, tolerance for risk and general financial condition. Based upon this information the
Client and HIL will jointly decide which investment strategies are suitable.

Prior to engaging HIL to provide any of the foregoing investment advisory services, the client will be required to enter into
one or more written agreements with HIL setting forth the terms and conditions under which HIL shall render its services
(collectively the “Agreement”).

If a client's account is a pension or other employee benefit plan governed by the Employee Retirement Income Security Act
of 1974, as amended (“ERISA”), HIL acknowledged that it is a fiduciary to the plan under Section 3(38) of ERISA. In
providing its services the sole standard of care imposed upon HIL is to act with the care, skill, prudence and diligence under
the circumstances then prevailing that a prudent man acting in a like capacity and familiar with such matters would use in
the conduct of an enterprise of a like character and with like aims.

METHODS OF ANALYSIS, SOURCES OF INFO. AND INVESTMENT STRATEGIES

Investment strategies and recommendations may be based upon consideration of any of the following:

a. Diversification - for the purpose of balancing risk while maintaining the possibility of gain; or,

b. Risk Factors - including the risk of capital loss (market risk) and the risk of loss of purchasing power

(inflation risk), and the client's understanding of, and financial ability to bear, such risks; or,

c. Asset Balance - taking into consideration short and long-term liquidity needs, blending of

lesser and greater risk approaches, and combining income, growth, and safety concepts; or,

d. Discipline - emphasizing commitment and follow through over a reasonable period of time in order

to permit the investment plan or recommendations to achieve the intended/pursued result; or,

e. Income Tax Considerations, but these should not replace the economic benefits as the principal determinant of]
investment decisions.

In addition to all sources identified in Item 4. B., the Advisor may also make use of internet resources, including company
home pages and the array of financial information services available on the internet.

Such resources shall never include internet chat sites.




Item 9 Disciplinary Information

Class action filings Against Any Mutual Fund, Annuity, or Other Investment Product or Security.

A securities “class action” lawsuit is a civil suit brought by one or more individuals (“Plaintiffs”’) on behalf of themselves
and others who have the same grievance against the issuer of a certain security,. When a class action is filed, a written
notice of filing and/or settlement is prepared (the “Notice”), which outlines the reasons for the lawsuit, the parameters for
qualification as a member of the class and certain legal rights that need to be considered before becoming a member of the
class (i.e. participating in the settlement).

HIL follows certain steps and procedures to ensure that HIL has acted responsibly and made its decision to include or
exclude accounts from class action suits and litigation based on the best information available. When HNL is an investment
manager or trustee for all or a portion of the assets of an ERISA plan, it must follow ERISA fiduciary duty rules in
determining whether to include or exclude the particular portfolio from the class action suit or litigation.

When HIL management is made aware of an action, available information will be passed on to HIL's Chief Compliance
Officer for review of the litigation and its details. It is HIL's general policy to include eligible accounts as class action
members unless it can be determined that participation in the class action is not in the best interest of clients.




Item 10 Other Financial Industry Activities and Affiliations

OTHER BUSINESS ACTIVITIES:

Hegarty Investment Logic's IAR's may also be registered representatives of QA3 Financial Corp., (an independent
broker/dealer), and may recommend securities products offered through QA3, which is a registered broker/dealer and
Member FINRA/SIPC. It is estimated that HIL's IAR's spend approximately 30% of their time on this activity. Hegarty
Investment Logic's IAR's may also be individually licensed to offer life insurance products with various life insurance
companies that work with independent agents. It is estimated that HIL's IAR's spend approximately 1% of their time on

this activity.

OTHER FINANCIAL INDUSTRY ACTIVITIES OR AFFILIATIONS:

Hegarty Investment Logic's officers and IAR's may also be registered representatives of QA3 Financial Corp., (an
independent broker/dealer), and may recommend securities products offered through QA3, which is a registered
broker/dealer and Member FINRA/SIPC. Hegarty Investment Logic's officers and IAR's may also be individually licensed
to offer life insurance products with various life insurance companies that work with independent agents.




Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS:

When an IAR effects securities transactions for clients, (in the IAR's capacity as a Registered Representative of QA3, their
broker-dealer), they may earn a sales commissions. Clients may choose whether or not to execute their securities
transactions with QA3, as the broker-dealer or with another broker-dealer.

HIL's policy is that HIL and/or IAR's may only purchase mutual funds or annuities for their own account. Due
to the diverse nature of mutual funds and annuities, we believe it is unlikely the purchase or sale of funds will

affect the stock or bond markets or any advisory clients securities in any material manner.

CODE OF ETHICS

Note: HIL includes a copy of its Code of Ethics at the end of this ADV part II. HIL will make available a copy of the Code
of Ethics to any client or prospective client upon request, by contacting HIL at 505-334-7173.
PRIVACY POLICY

In order to facilitate the servicing of our client's account, HIL may receive nonpublic personal information about our clients
from the following sources: Information we receive from the client on applications, account opening documents or other
forms; Information about the client's transactions with HIL or other firms; Information HIL receives from a consumer
reporting agency; and from other sources with the client's consent or with the consent of the client's registered
representative.

HIL employees will confirm the identity of any caller requesting client information by asking the caller to provide two or
more of the following: birth date, tax identification number, street address, mother's maiden name or telephone number.
HIL does not disclose any nonpublic personal information about our clients to anyone, except as permitted by law. Such
disclosure may include the following: affiliates, including affiliated service providers (for example, insurance agencies for
processing of insurance applications on the client's behalf); government agencies and law enforcement officials (for
example, for tax reporting or under a court order); and other organizations, with the client's consent or as directed by the
client's registered representative (for example, the client's accountant or attorney's firm for tax preparation or estate
planning). HIL restricts access to personal and account information to those of its employees who need to know that
information to provide products or services to the client or representative.

HIL maintains physical, electronic, and procedural safeguards to guard your nonpublic personal information. Removing
client files, client lists, client related documents or electronic data concerning clients from the premises without
management approval is strictly prohibited.

HIL will continue to adhere to these privacy policies and practices when a client decides to close an Account or become an
inactive customer.




Item 12 Brokerage Practices




Item 13 Review of Accounts

SERVICE #3. FREE INVESTMENT REVIEW:

This service generally is provided to prospective clients. At a minimum the report will include a classification of the
clients investment assets, (including only those assets as agreed upon by both parties), into basic asset categories as such as
bond type assets, equity type assets, guaranteed type assets and cash type assets. The report may include a review of the
liquidity provided by the client's portfolio, if also agreed upon by both parties.

All investment analyses and recommendations will be based upon information provided to HIL IARs by the client(s). There
will be no independent investigation of client background information, nor update of such information, without the express
written consent of the client. It remains the client's responsibility to advise HIL IARs of any changes in circumstances, e.g.
financial needs, objectives, goals and investments held with other firms or any other changes which would impact the
client's financial condition.

Service # 3: Investment Review fee are none since they are provided free of charge with no obligation. The fact that this
service is provided free and with no obligation will be stipulated in the client agreement. Upon delivery of this report, this
service is completed.

If requested by the client, HIL shall reccommend the services of other professionals, (such as legal, tax or others), for
implementation purposes. The client is under no obligation to engage the services of any such recommended professional.
The client retains absolute discretion over all such implementation decisions and is free to accept or reject any
recommendation from HIL. The client is under no obligation to engage the services of any IAR.

SERVICE #4. CLIENT ASSET MANAGEMENT SERVICES:

IARs may offer an asset management service to clients pursuant to an agreement between the client and HIL. The IAR will
develop an asset allocation strategy consistent with their individual client's investment objectives, financial and tax status,
risk tolerance and time horizon. Client assets will then be invested in a portfolio of mutual funds, variable annuity products,
individual equities or bonds or ETF's or other appropriate securities products.

HIL also provides three basic types of proprietary, discretionary asset allocation programs. Each program employs a

Tactical Asset Allocation strategy for their clients that allocates client assets among mutual fund classes utilizing various

asset management timing strategies.

Our first type is our proprietary HIL Autopilot Bond Series which can emphasize domestic corporate bond funds, including

low quality bond funds, and are considered income and growth or moderate growth type accounts, depending on which

investment products are used with our bond management strategy.

Our HIL Autopilot Bond # I program may focus on domestic lower quality corporate bond funds when the market is
favorable and the money market fund when the market is not favorable and generates 6 to 12 trades a year typically. This
program has an income and growth objective. Our HIL Autopilot Bond # II program may focus on domestic low quality
bond funds that are designed for active trading, and may generated twenty to fifty or more trades a year. When the
market is favorable this program will emphasize bond funds, when the market is not favorable , money market funds or
inverse bond funds may be used. This program has a moderate growth objective.

Our next type of discretionary asset allocation program is our HIL Autopilot Flex Asset Series which is a type of flexible

asset allocation that can use stock type funds or bond type funds of various kinds, but may emphasize stock type funds

unless specified in the client agreement.

Our HIL Autopilot Flex Asset series, (to be referred to as the HIL Autopilot series or HIL Autopilot programs), are
considered moderate growth to aggressive growth depending on the investment product to be used with the management




Item 14 Client Referrals and Other Compensation

ADDITIONAL COMPENSATION:

HIL and/or its registered representative may, from time-to-time, receive 12b-1 fees from investment companies and
annuities, in connection with the placement of client funds into investment companies. HIL, or its IAR's, may receive
administrative, investment advisory or other fees for providing support services, administrative support and/or client
referrals to other investment advisory firms. In all such cases, these arrangements are disclosed to the affected clients(s).
Mutual funds held in a client portfolio incur investment management fees and other internal expenses as described in the
prospectus for each fund. HIL strongly encourages clients to carefully read prospectuses and consider the investment
objectives, risks and charges and expenses of the investment company, prior to investing. The contract prospectus and the
underlying fund prospectus contain this and other information about the investment company.

In the event that HIL establishes a new client account based on a current client referral, HIL may compensate said current
client with compensation not to exceed $100 per year per person, typically in the form of a restaurant certificate for a
complementary meal.




Item 15 Custody

CONDITIONS FOR MANAGING ACCOUNTS:

There are no pre-conditions for HIL to handle an account.

INVESTMENT OR BROKERAGE DISCRETION:

To implement its services, HIL maintains a Limited Power of Attorney over client accounts, granting it the authority to
purchase and sell securities, as well as determine the quantity of securities to be bought and sold.

HIL is not authorized to take possession of client's funds or hold client's securities.

All Other Investment Advisor Accounts: For clients that qualify for discretionary account management services, the IAR
will provide HIL with written discretionary authority to determine the securities and investment amounts that are
purchased and sold for the client's account. Authority shall apply to initial purchases and sales, subsequent purchases and
sales, re-balancing and reallocation of mutual funds in the client's account.

All clients have the right to restrict this discretionary authority provided to HIL. If applicable, limitations shall be included
in the initial written authority. Clients may amend any limitation as necessary. HIL requires that such amendments be
submitted in writing. Changes shall be effective upon receipt and acceptance by HIL.

Asset management services may be provided on a discretionary or non-discretionary basis at the client's option. Clients who
choose to provide HIL with discretion have empowered HIL to buy and sell securities without the client's prior knowledge.
All discretionary accounts must be approved in advance by HIL. Discretionary accounts will only be approved for
non-commission generating accounts. However, trail fees or 12(b)(1) fees on these discretionary accounts may be paid to
HIL and the IAR in his/her capacity as a registered representative.

HIL suggests clients using our Load Waived/ No-Load mutual fund establish accounts with  T. D. Ameritrade, a discount
brokerage company. HIL presently works with T. D. Ameritrade's Load waived or No Load mutual fund platform, which
includes brokerage services at pricing we believe to be competitive. We suggest T. D. Ameritrade because their services are
competitively priced and they have enough mutual fund choices available to offer our mutual fund management program.
We cannot guarantee that their types of services are offered at a lower rate elsewhere. We receive no compensation from T.
D. Ameritrade for utilizing their mutual fund/brokerage platform. We receive no notable support service from T. D.
Ameritrade.




Item 16 Investment Discretion

Risks Associated With Sole Manager:

Bryan Hegarty is the sole person responsible for developing and maintaining all investment management programs under
the HIL Autopilot programs. If, for any reason Hegarty become unavailable or is otherwise unable to perform his duties in
managing the HIL program presently there are no other persons that would be able to replace Hegarty as manager. Mr.
Hegarty has added his stepson, (Jason Runung), several years ago to the firm and intends to add other personnel over the
next several years that may be trained by him to operate his proprietary trading programs after his retirement or death.
To protect clients from not having a suitable active management signal to manage their accounts, Mr. Hegarty has also
developed a list of recommended active managers that he feels could be suitable manager replacements for his clients, if a
HIL employee has not yet been trained. Mr. Hegarty updates this proprietary list every year, and the successors to Mr.
Hegarty will be able to review the recommendations with clients in the future if needed.

Another option for HIL Autopilot clients would be to make arrangements for their clients assets to be moved to Money
Market funds, and the clients would be notified of the termination of the program with fees refunded on a pro-rated basis.

HIL's proprietary asset management programs consist of several different disciplines. Investment decisions are based on
fundamental, technical and macro-economic analysis. HIL invests clients' assets after careful study of technical indicators,
stock ad index valuations, economic conditions and trends.

Market timing is often an important factor in implementing HIL's overall investment strategy. Financial instruments may
be used to capitalize or hedge against own markets using inversely correlated mutual funds when appropriate.

Certain investment strategies such as aggressive growth, max growth and growth and will only be recommended or
implemented when consistent with the client's stated tolerance for risk. Clients should understand that due to the risk
involved in investing in securities, the actual return and value of a client's account may fluctuate and at any point in time
may be worth more or less than the amount invested.

All fees paid to HIL for investment advisor services are separate from fees and expenses charged to owners of mutual fund
shares or variable annuity contracts by the product sponsors:

All fees paid to HIL for investment advisor services are separate from fees and expenses charged to owners of mutual fund
shares or variable annuity contracts by the product sponsors. As a result, clients may pay two management fees. The first
fee is paid to the product manager and the second to the advisor, HIL. A complete explanation of the product-related fees
and expenses is contained in the prospectus for the particular investment product. The fees charged to clients for each
program are calculated as described in the above program specific descriptions. Neither HIL nor its IAR's shall be
compensated on the basis of a share of capital gains or capital appreciation of the funds or any portion of the fund invested
by the client. Lower fees for comparable services may be available from other sources.

During any month in which there is activity in a client account, the client should receive a monthly account statement from
the custodian of assets, showing account activity as well as positions held in account at month end. In addition, clients will
receive confirmation of transactions that occur within their accounts.

The client shall at all times maintain full and complete ownership rights (i.e. the right to add or withdraw securities or cash,
pledge securities, vote securities and/or receive timely confirmations) to all assets held in their account. HIL will not vote
proxies for clients. Assets under management will at no time be “pooled for investment” by HIL.




Item 17 Voting Client Securities

Proxy Voting

HIL's policy is to not vole proxies on behalf of its clients and therefore, shall have no obligation or authority to take any
action or render any advice with respect to the voting of proxies solicited by or with respect to issuers of securities held in a
client's account, unless the account is an ERISA account and such authority has not been delegated to another named
fiduciary in the plan's written documents, Otherwise, the obligation to vote client proxies shall, at all times, rest with the
client. HIL shall not be deemed to have proxy voting authority solely as a result of providing advice or information about a
particular proxy vote to a client. Proxies issued on securities held by a registered investment company (i.e. mutual fund)
are generally voted by the investment adviser that manages the assets of the mutual fund.




Item 18 Financial Information




Item 19 Requirements for State-Registered Advisers

EDUCATION AND BUSINESS STANDARDS:

All IAR's of HIL must satisfy the experience and/or education standards required by the individual states where they
intend to offer services. HIL also examines the overall experience and capabilities of the IAR before accepting the
application.

EDUCATION AND BUSINESS BACKGROUND:

BRYAN V. HEGARTY - Date of Birth: 7/9/55. Formal Education After High School: BSBA/Finance Major from the
University of Denver, Denver, Colorado 1977.

Business Background for the Preceding (Twenty-Eight) Years in total as a Stock Broker: Employee Stock Broker, Merrill
Lynch, Denver, Colorado. Employee Stock Broker, E.F. Hutton, Denver, Colorado. Independent Stock Broker: Oct 1982 to
Present in Lakewood, Colorado & Denver, Colorado and presently Aztec, New Mexico.

Independent Financial Consultant using Hegarty Investment Logic, LLC. or its predecessor, serving as President, Oct 1982
to Present in Lakewood, Colorado; Denver, Colorado and presently Aztec, New Mexico. Mr. Hegarty is Life Insurance
licensed for various states, Securities licensed, (Series 7 and Series 63), Investment Advisory licensed (Series 65), and
Securities Manager licensed (Series 24).

Specific Last Five Years Business Experience:

2008 to Present: QA3 Financial Corp, (an independent Broker-Dealer). Registered Principal

2005 to 2008: Securities Service Network, Inc, (an independent Broker-Dealer). Registered Principal
1982 to Present: Hegarty Investment Logic llc, (or its predecessors), President

STACY A. HEGARTY - Date of Birth: 11/15/61. Formal Education After High School: Attended Nicholls State University,
Thibodaux, Louisiana 1978-1980. Attended University of Bergen, Bergen, Norway, completed “Gymnasium-degree” (aka
basic studies, language). 1980-1982. Mud-engineering for Geophysical Company of Norway, Bergen, Norway, 1983-1985.
Attended Durango Air Service, Inc. Durango, Colorado, FAA Approved PART 141-Flight School, Obtained Airline
Transport Pilot Certificate 1986-1989. ATP-Captain, Continental Airlines Express, 1989-1994. Operations Officer/Vice
President, Hegarty Investment Logic, LLC, and its predecessors 1995-present.

Specific Last Five Years Business Experience:
2003 to 2007: Therapist/Owner - Four Corner Therapy Center
1995 to Present: Hegarty Investment Logic LLC, (or its predecessors), Operations Manager/Senior Vice-President

JASON J. RUNUNG- Date of Birth: 3/27/82. Formal Education: BS/Economics Major from Texas A&M University,
College Station, TX 2006. Business Background for the preceding 5 years: Ameriprise Financial: December, 2006 to
December, 2007 in Austin, TX. Hegarty Investment Logic: January 2008 to Present in Aztec, NM, serving as
Vice-President. Jason Runung is Life Insurance licensed for various states, Securities licensed, (Series 7), and Investment
Adyvisory licensed (Series 66).

Specific Last Five Years Business Experience: Specific Last Five Years Business Experience:

2008 to Present: QA3 Financial Corp, (an independent Broker-Dealer). Registered Principal

2007 to 2008: Securities Service Network, Inc, (an independent Broker-Dealer). Registered Principal
2006 to 2007: Ameriprise Financial, Financial Advisor

2000 to 2006: Texas A&M University, BA Economics

2008 to Present: Hegarty Investment Logic, LLC, (or its predecessors), Vice- President




Continuation Pagel

FEES CONT'D:

Service # 1: Financial Planning fees can be a fixed fee or are billed at an hourly rate, or as a percentage of the clients Net
Worth minus personal assets and any other assets exclude as agreed upon. If the fee method is chosen, the minimum fixed
fee will generally be two hundred fifty dollars ($250.00), and this minimum fixed fee is collected upfront and is
non-refundable. If the Fixed Fee billing option is agreed upon, the fee is negotiated and the balance will be due upon the
delivery of the work agreed upon.

If the hourly rate is instead chosen and agreed upon, the maximum hourly rate will be two hundred fifty dollars ($250.00)
per hour, or at such other rate as is negotiated between the parties. This fee choice will generally impose a non-refundable,
minimum initial upfront fee of two hundred fifty dollars ($250.00). Any balance due, is due upon delivery of the work
agreed upon.

If the percentage of Net Worth is used the fee for such ongoing financial planning service shall vary, based upon the assets
under management on the last business day of the previous quarter on a fee-only basis depending upon the market value of
assets under management (between 0.25% and 2.50%).

Fees can be negotiated, but the negotiated initial upfront fee is non-refundable. The fees will be specific in the client
agreement. Fixed or hourly fees are estimated by HIL IARs based upon a preliminary assessment of the complexity of the
client's financial circumstances, the level of skill required to perform the services, and/or the time likely to be required to
perform the services. Upon delivery of this report, this service is completed.

SERVICE #2. PORTFOLIO DESIGN SERVICES:

IAR's may provide a Portfolio Design service when meeting with a client for the first time, or for existing clients; (1) After
an unusual change with the client's financial circumstances that necessitates a re-designed portfolio, or (2) After a
significant market change that may mean a re-design is suitable, or (3) If the advisor has developed new or added new
management programs that could prove worthwhile to the client.

Service # 2: Portfolio Design Service fees are billed at a negotiated a percentage rate based on the clients investment
portfolio, (excluding assets as agreed by both parties), not to exceed a fee of 1.00%. The percentage fee can be based upon
the complexity of the client's needs for customization of income flexibility, or taxable distribution planning, and/or the need
to review new tactical asset management programs that may be suitable for the client.

The fee is collected upon delivery of the work agreed upon. These fees, can be negotiated, but the fee is non-refundable.

The fees will be specific in the client agreement. The percentage of assets fee is estimated by HIL IARs based upon a
preliminary assessment of the complexity of the client's financial circumstances, the level of skill required to perform the
services, and/or the time likely to be required to perform the services. Upon delivery of this report, this service is completed.
Portfolio Design Service fees due to HIL may be either:

a. Deducted from the client's account, when due. HIL will liquidate money market shares to pay the fees and, if insufficient
money market shares or cash are available, other investments will be liquidated to pay the fees. The investment(s) to be
liquidated will be selected at random. Authorization for the automatic deduction of fees from client accounts is contained in
the Client Services Agreement. As required by applicable regulations, deduction of management fees will be made by the
qualified custodian holding the client's funds and securities. Further, the qualified custodian agrees to deliver a monthly or
quarterly account statement directly to the client, and never through HIL, showing all disbursements from the account. The
client may terminate authorization for automatic fee deduction of advisory fees by notifying the HIL IAR in writing. In
turn, the HIL IAR will notify the HIL home office promptly, and the account will be closed.

b. Paid by check. Fees that are not directly debited from a client's account should be paid by check. Client checks should be
made payable to Hegarty Investment Logic LLC.
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Our HIL Autopilot series generally can be highly active strategy that involves frequent transactions and may involve
limited diversification. Depending on the specific program and investment product used there may be as few as 15 trades a
year for the HIL Autopilot Flex Asset/Bond program which can emphasize bond funds, or as many as 100 trades a year or
more, for the other HIL Autopilot programs, (i.e. Global, Domestic, Single Manager or Multi-Manager programs). The
“A” versions of these strategies may emphasize leveraged funds. The “B” versions of these strategies will use moderate
leverage funds on average over a year and the “C” versions of these strategies will use little or no leveraged funds on
average over a years time. The By their nature leveraged funds are more risky as their volatility (by design) is greater than
that of the base index or sector.

The HIL Autopilot Flex Asset/Bond program will attempt to buy bond funds and occasionally buy domestic or foreign stock
funds when the market is favorable. When the market is unfavorable this program will attempt to be invested in the money
market fund. The Autopilot Flex Asset/Bond program has a moderate growth objective.

The other HIL Autopilot programs, (i.e. Global, Domestic, Single Manager or Multi-Manager programs), will emphasize
stock funds of any variety when the market is favorable, but may use the money market fund or inverse stock funds when
the market is unfavorable. Inverse funds are designed to profit from unfavorable market periods. But by their nature,
inverse funds have more risk than a money market fund because the client's money is still invested in the market and
exposed to market risk. For accounts held at Rydex, Hegarty may also take advantage of “early trading” whereby
individual funds may be traded in the morning and again at the market close. The objective of the HIL Autopilot Global,
Domestic, Single Manager or Multi-Manager programs, are as follows: Version “A” has an Aggressive Growth objective
because more leveraged funds may be used over time. Version “B” has a Max Growth objective because this strategy will
use moderate leverage over time. Version “C” has a Growth objective because this strategy will use little or no leveraged

funds on average over a years time.

The HIL Autopilot Custom program will be programs that HIL. and the client both agree upon that vary in operation or
reporting in some way. A request to manage a retirement plan account/401-K, or IRA or individual stock position, could be

examples of Custom programs. It cannot be detailed as to what these Custom programs may entail exactly but HIL may
include the following investment choices: (a) individual stocks which are exchange listed; (b) individual stocks which are
traded over the counter; (¢) individual stocks issued by foreign corporations; (d) equity mutual funds; (e) variable annuity
products; (f) exchange traded funds (ETF's) and (g) any other appropriate equity investment. The limitations of these
programs will be specified for the client when they may be designed. The objective of these programs may range from
income and growth to aggressive growth, depending on the specifics of what is to be managed.

Our next type of discretionary asset allocation program is our HIL Autopilot Single Manager Series or our HIL
Autopilot Multi-Manager Series. The Single Manager Series can use the market buy/sell/hold signals of one Advisor or

Investment Research Services that we will use to manage a client's accounts.

The HIL Autopilot Multi-Manager Series can use the market buy/sell/hold signals of more than one unaffiliated Advisor
and/or unaffiliated Investment Research Service that HIL will combine in a proprietary manner to produce a combined

market signal that we will use to manage a client's accounts. HIL will buy these signal by subscription or by any other

means agreed upon by the Advisor/Service and HIL. HIL will use the Advisors or Investment Services' signal as a research
tool to execute trades for the client.

These programs may emphasize stock type funds unless specified in the client agreement. These programs are considered
moderate growth to aggressive growth depending on the investment product to be used with the management strategy.
Generally these strategies can involve the active trading of Sector funds, Index funds and, leveraged versions of these funds
offered by Rydex and ProFunds. The program is available through accounts held at Rydex Funds, ProFunds, T.D
Ameritrade and various annuities.
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Our HIL Autopilot Single Manager and/or the Multi-Manager Series generally can be highly active strategy that involves
frequent transactions and may involve limited diversification. Depending on the specific program and investment product
used there may be as few as 25 trades a year to as many as 100 trades a year or more depending on the programs selected
by Bryan Hegarty. The “A” versions of these strategies may emphasize leveraged funds, and has a Aggressive Growth
objective. The “B” versions of these strategies will use moderate leverage funds on average over a year, and has a Max
Growth objective. By their nature leveraged funds are more risky as their volatility (by design) is greater than that of the
base index or sector. Version “C” has a Growth objective because this strategy will use little or no leveraged funds on
average over a years time.

The HIL Autopilot Single Manager and/or the Multi-Manager Series will emphasize stock funds of any variety when the
market is favorable, but may use the money market fund or inverse stock funds when the market is unfavorable. Inverse
funds are designed to profit from unfavorable market periods. But by their nature, inverse funds have more risk than a
money market fund because the client's money is still invested in the market and exposed to market risk. For accounts held
at Rydex, the programs may also take advantage of “early trading” whereby individual funds may be traded in the morning
and again at the market close. The Single or Multi-Manager programs, for version “B”, have a Growth objective and for
the version “A,

All of the HIL programs will typically utilize mutual funds or variable annuities as the most suitable investment vehicle to
be used with the various active management strategies offered.

Special Notes: Due to how markets can change over time or change more quickly during stressful economic events, Mr.
Hegarty may decide to change the present single manager/investment service being used with a different
manager/investment service that he believes is superior or more suitable, as needed. If this were to happen, Mr. Hegarty
has the option to proceed as follows: (1) Replaced the present program with another program or (2) Move the client's
monies to a money market fund while preparing to change programs or manage these accounts using Hegarty Investment
Logic signals while preparing to change programs or (3) Mr. Hegarty can convert these accounts to another type account
using Hegarty Investment Logic signals or (4) Take any other actions Mr. Hegarty believes will help protect or grow these
accounts. If any of these actions take place, Hegarty Investment Logic will notify affected client's with-in 15 business days,
and those clients affected will have the choice stay with the recommended new program or to opt out of the new program
and go to a money market fund, or close their account or convert to an Auto Pilot Bond type program managed by Hegarty
Investment Logic. None of the changes made by Mr. Hegarty will cause a commission to be charged or an increase in the
fee being paid by the client without consent of the client beforehand.

Once the basic asset allocation strategy is determined, the client's existing assets may be liquidated (or Transferred into the
appropriate account) and invested into the investment vehicles chosen by the client. Reallocation of assets will trigger
taxable events except where Individual Retirement Accounts, 401(k) Accounts, 403(b) Accounts, or other qualified
retirement plans or accounts are involved. Asset management services may be provided on a discretionary or
non-discretionary basis at the client's Option. Clients who choose to provide HIL with discretion have empowered HIL to
buy and sell securities without the client's prior knowledge. All discretionary accounts must be approved in advance by
HIL. Discretionary accounts will only be approved for non-commission generating accounts. However, trail fees or 12(b)(1)
fees on these discretionary accounts may be paid to HIL and/or it's Registered representative.
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Commission Basis: In the event the client desires to implement on a non-discretionary commission basis, the client can
engage the Principals and/or Associated Persons on an Affiliate, in their individual capacities as registered representatives
of QA3 Corp. an SEC registered and NASD member broker-dealer and investment adviser (“QA3”). In the event the client
chooses to implement a designed portfolio or financial plan by purchasing investment products through the Registrant's
Principals and/or Associated Persons in their individual capacities as registered brokerage commissions will be charged to
effect securities transactions, a portion of which shall be paid to Registrant's Principals and/or Associated Persons, as
applicable. The brokerage commission charged may be higher or lower than those charged by other brokers-dealers. In
addition, Registrant's Principals and/or Associated Persons (as applicable), relative to commission mutual fund purchases,
may also receive additional ongoing 12b-1 trailing commission compensation directly from the mutual fund company

during the period that the client maintains the mutual fund investment.

Fee Basis: The Registrant may provide individual advisory services with respect to selected mutual funds, variable
annuities, or 401k plans suitable for the advisory service offered by or serviced by its affiliated broker-dealer. In the event
the client desires, the client can engage the Registrant to provide investment management services on a fee-only basis.
Registrant shall charge an annual investment management fee based upon a percentage of the market value of the assets
being managed by Registrant. The investment management fee charged shall vary (between 0.25% and 2.50%) depending
upon the market value of assets under management and the specific type of investment management services to be used.

The fee charged is calculated as described above and is not charged on the basis of a share of capital gains upon or capital
appreciation of the assets or any portion of the assets of an advisory client.

SERVICE #4. FEES - ASSET MANAGEMENT SERVICES

The maximum annual fee for participation in the asset management services program is 2.50%.

Asset Management fees for HIL clients: For the convenience of HIL's billing procedures, management fees for non-advisor
HIL clients may be collected monthly or quarterly based upon certain conditions. Generally larger portfolio fee accounts
can be collected monthly and smaller accounts can be collected quarterly, (although we reserve the right to collect billings
of any size quarterly), based upon the clients portfolio values of the previous quarter. Typically we will use calendar
quarterly periods such as March, June, September and December. Fees will be charged on a pro-rata basis for accounts

beginning during any month or quarter.

In the event that HIL changes the billings sequence of a client, causing a billings sequence change, HIL will not collect any
fees earlier than three weeks before the end of the quarter, to get the clients accounts in proper sequence. Client may
instruct the Broker-Dealer and/or Custodian to pay the fee described above out of the assets in the most appropriate client

account.

If an upfront commission/sales charge was paid to an IAR associated with HIL, for a specific account, no on-going
management advisory fee will be charged for the first year for those monies. Please note that the HIL Portfolio Design
Service, (which is concluded when the report is delivered and is not an on-going service), is exempt from this requirement.

In many circumstances, fees may be negotiable based upon certain criteria, (i.e. existing financial planning or investment
consulting client, anticipated future earning capacity, anticipated future additional assets to be placed with the Advisor,
dollar amount of assets to be managed, account composition, specific asset management programs chosen along with

negotiations with client, etc).
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Clients may elect to engage the HIL to provide asset management services on either a discretionary or non-discretionary
basis. In the event that the client desires to engage Registrant to provide asset management services on a discretionary
basis, the client will receive ongoing investment management services. The fee for such ongoing financial planning services
and asset management services shall vary, based upon the assets under management on the last business day of the previous
quarter on a fee-only basis depending upon the market value of assets under management (between 0.00% and 2.50%).
Typically only accounts in a family relationship to the Registrant may be managed at no cost to that client.

The scope of the ongoing annual financial planning and/or related consultation services to be rendered by HIL is intended
to generally be limited to reviewing/evaluating/revising HIL's previous recommendations and/or services relative to a
change in the client's financial situation and/or investment objectives. In the unlikely event that a client requires
extraordinary financial planning and/or consultation services, HIL may charge and additional fee for such extraordinary
services. The additional fee will be subject to a separate Financial Planning Agreement and/or a separate Investment
Consulting Agreement.

Unless the client directs otherwise, HIL shall generally recommend that all No-Load/Load Waived investment management
accounts be maintained at TD Ameritrade Institutional Services (“TDA”). Prior to engaging HIL to provide investment
management services, the client will be required to enter into a formal Investment Advisory Agreement with HIL setting
forth the terms and conditions under which HIL shall manage the client's asset, and a separate custodial/clearing
agreement with TDA. Any other accounts can be held at their own respective custodians, such as commissionable annuities
at their insurance company and commissionable or trail mutual funds at their custodians.

Factors which HIL considers in recommending TDA (or any other brokerage-dealer/custodian) to clients includes TDA's
financial strength, reputation, execution, pricing, research, and service. TDA enables Registrant to obtain many no-load &
load waived mutual funds without transaction charges and other no-load & load waived funds at nominal transaction
charges.

TDA charges commission rate generally considered discounted from customary retail commission rates. The commissions
and/or transaction fees charged by TDA may be higher or lower than those charged by other broker-dealers. The HIL will
not receive any portion of the brokerage commissions and/or transactions fees charged to fee-only clients. In return for
effecting securities transactions through TA, or other designated broker-dealer/custodian, HIL may receive certain
investment research products and/or services which assist HIL in its investment decision-making process for the client, all
of which transactions shall be in compliance with Section 28(e) of the Securities Exchange Act of 1934. The brokerage
commissions and/or transaction fees, charged by TDA or other designated broker-dealer/custodian are exclusive of, and in
addition to, HIL's investment management fee. Although the commissions paid by HIL's clients shall comply with the
HIL's duty to obtain best execution, a client may pay a commission that is higher than another qualified broker-dealer
might charge to effect the same transaction where HIL determines, in good faith, that the commission is reasonable
inrelation to the value of the brokerage and research services received. In seeking best execution, the determinative factor
is not the lowest possible cost, but whether the transaction represents the best qualitative execution, taking into
consideration the full range of a broker-dealer services, including the value of research provided, execution capability,
commission rates, and responsiveness.
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Accordingly, although HIL will seek competitive rates, it may not necessarily obtain the lowest possible commission rates
for client account transactions. Although the investment research products and/or services that may be obtained by HIL
will generally be used to service all of HIL's clients, a brokerage commission paid by a specific client

may be used to pay for research that is not used in managing that specific client's account.

SERVICE #5. ADVISOR ASSET MANAGEMENT SERVICES:

In addition to managing Non-Advisor Client assets, HIL, through Bryan Hegarty ,may engage in selling market
buy/sell/hold signals along with recommended asset allocation recommendations, as a research tool for other Advisors. The
Advisor Client programs can be custom designed to fit a special request by the Advisor or similar to a program offered to
Non-Adpvisor clients.. The customization could be in providing management services for a trading platform not presently
being used by Hegarty Investment Logic. The customization could also be in designing a trading program different than
those already available. Due to the potentially unique nature of these programs a full description is not possible, but will be
specified when used by a Advisor client.

It is our intent that HIL Clients and Advisor Clients signals will be disseminated to the Advisors and implemented for
Non-Advisor Clients on the same day. It is not guaranteed we will be able to meet this goal for every signal change.

To assist Advisors with their timely signal changes, we will generally attempt to release our signal change report fifteen to
twenty minutes before the Rydex 10:30 am cut-off time, (New York time), for morning trades if applicable, or for market
close trades, (if applicable) HIL will issue a trading report fifteen to twenty minutes before the market close for the funds to
be traded, so the Advisor client can act on our signal change recommendations before the market close. Some funds to be
managed will have a market close of 3:30 p.m. or 4:00 p.m. New York time.

It is possible that due to unusual market changes in the morning cut-off time period, or at the end of the day cut-off time we
may process signal changes not identical to the signal changes we give to the Advisors since we can process our signal
changes possibly later than the Advisor. But, we intend to process identical signal changes for the Advisor as we do for our
own clients.

Service # 5: Advisor Asset Management fee is negotiable based upon the specified service agreed upon. Registrant shall
charge an annual investment management fee based upon a percentage of the market value of the assets being managed by
the Advisor using the HIL signal or for a set fee mutually agreed upon by HIL, (through Mr. Hegarty) and the Advisor.

The investment management fee charged shall vary (between 0.50% and 2.50%) depending upon the market value of assets
under management and/or the specific type of investment management services to be used.

The fee is paid upfront and is non-refundable or paid quarterly in arrears and is not refundable, depending on the
agreement of the Advisor and HIL. A discounted fee may require the Advisor client to pay the research fee upfront. The
fee may be based upon the assets being managed, (and generally paid quarterly in arrears), or negotiated as a set fee paid
upfront and is non-refundable.

Advisor fees due to HIL will be Paid by check. Advisor checks should be made payable to Hegarty Investment Logic LLC.
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Custodians, mutual funds and variable annuities (“Funds”) pay various fees, all of which are disclosed in the Funds'
prospectuses. Such fees are borne by shareholders and are reflected in the net asset value of each Fund. Some Funds also
charge short term redemption fees (“Special Fees”), which are billed to shareholders at the time of the event causing the fee.
All of these fees are in addition to HIL advisory fees. In selecting Funds in which to invest, HIL considers the nature and
size of the fees charged by the Funds. HIL will select a Fund only if HIL believes that the Fund's Performance, after all fees,
will meet HIL's performance standards. Consequently, HIL may select Funds, which have higher or lower fees than other
similar Funds, and which charge Special Fees. When deciding whether to liquidate a Fund position, HIL will take into
consideration any Special Fee which may be charged. HIL may decide to sell a Fund position even though it will result in
the client being required to pay a Special Fee.

HIL believes that its fees are competitive with those fees charged by other Investment Advisors for comparable services.
However, comparable services may be available from some other sources for lower fees than those charged by HIL.

In the event that HIL determines to change the Advisory Fees, HIL shall notify Client in writing at least 30 days before the
fee increase becomes effective. If Client objects to paying the new fees, Client shall notify HIL in writing and this
Agreement shall be terminated as of the date of receipt of Client notification. If Client does not object in writing to paying
the new fees within 30 days of receipt of the notice of the fee change, this Agreement shall, without more, be amended to
provide for the payment by Client of the new fees described in the notice.

SERVICE #5. TERMINATION OF SERVICES OR REFUNDS OR CHANGES

Unless otherwise stated in the agreement, client agreements are for a period of one year, except for the Investment Portfolio
Design Service and the Free Investment Review service which is concluded at the delivery of the agreed upon report. The
advisory agreements may be terminated at any time at the client's discretion. HIL recommends the client terminate
services via written letter, fax or email. The HIL IAR may terminate the advisory agreement at any time upon 30-days
written notice to the client. There are no provisions for refunds when services have been rendered. If a portion of any fee
collected has not yet been earned by HIL, it will be refunded on a pro-rated basis.

Unless otherwise stated in the agreement, HIL Autopilot asset management services client contracts are for a period of one
year and self-renew each year. The advisory agreement may be terminated at any time at the client Advisors discretion.
HIL recommends the client terminate services via written letter, fax or email. The IAR or HIL may terminate the advisory
agreement at any time upon 30-days written notice to the client. There are no provisions for refunds when services have
been rendered.

Upon written receipt of notice to terminate its client agreement with any of HIL's investment advisory programs, and
unless specific transfer instructions are received, HIL and its agents will, in an orderly and efficient manner, proceed at
moving the client's assets to the available money market fund, awaiting a specific liquidation request or a specific transfer
instruction. There will be no charge by HIL for such terminations. However, the Client should be aware that certain
mutual funds, variable annuities and trust companies impose redemption fees as stated in each company's fund prospectus
in certain circumstances. Clients must keep in mind that the decision to liquidate security issues or investments may result
in tax consequences that should be discussed with the client's tax advisor.

Factors that may affect the orderly and efficient manner would be size and types of issues, liquidity of the markets, and
market makers abilities. Should the necessary securities' markets be unavailable and trading suspended, efforts to trade
will be done as soon as possible following their reopening. Due to the administrative processing time needed to terminate
Client's investment advisory service and communicate the instructions to Client's investment advisor, termination .
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orders received from the client are not market orders; it may take several business days under normal market conditions
to process client's request. During this time, Client's account is subject to market risk. In the event that HIL moves the
client's account to the available money market fund, awaiting specific liquidation or transfer instructions, the market may
advance and the client will not participate in this market advance. HIL and its agents are not responsible.

MAXIMUM COMBINED PERCENTAGE AVERAGE ANNUAL HIL FEE:

The maximum combined percentage fee for the Portfolio Design plus the Asset Management service, (provided by HIL
through its Investment Advisory Representatives), for a client, will not exceed 2.50%, over any twelve month period. The
2.50% limit is based upon the client's averaged quarterly portfolio values over any calendar year.

GENERAL RESPONSES RELATING TO HIL ADVISORY SERVICES:

The following responses relates to each of the programs discussed above unless otherwise contradicted by their specific
descriptions:

During any month in which there is activity in a client account, the client should receive a monthly account statement or by
e-mail from the custodian of assets, showing account activity as well as positions held in account at month end. In addition,
clients will receive confirmation of transactions that occur within their accounts.

The client shall at all times maintain full and complete ownership rights (i.e. the right to add or withdraw securities or cash,
pledge securities, vote securities and/or receive timely confirmations) to all assets held in their account. HIL will not vote
proxies for clients. Assets under management will at no time be “pooled for investment” by HIL.

For California Residents: Subsection (j) of Rule 260.238, California Code of Regulations requires that all investment
advisors disclose too their advisory clients that lower fees for comparable services may be available from other sources.

For District of Columbia Residents: Sec. 1811.1(j) of DC Rules requires HIL to disclose that lower fees for comparable
services may be available from other sources, and subsection (k) requires HIL to indicate that all material conflicts of
interest have been disclosed to the client in writing via the disclosure provided in this Form ADV II, which relates to the
advisor or any of its employees which would cause HIL to not render unbiased and objective advice.

For Massachusetts Residents: Massachusetts General Laws Section 203A requires disclosure that information on
disciplinary history and the registration of HIL and its associated persons may be obtained by contacting the Public
Reference Branch of the Securities and Exchange Commission at (202) 942 - 8090 or the Massachusetts Securities Division,
One Ashburn Place, 17th Floor, Boston, MA 02108.

Hegarty Investment Logic, LLC. (HIL) manages Investment Advisory accounts (Managed Accounts) as a service to its
clients. This advisory service is limited to the purchase, sale and exchange of securities, as well as determining the amount of
securities bought and sold. HIL does not have custody of client funds or securities.
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Third Party Reports: Advisors must clearly disclose if and when someone other than s/he prepared a report or
recommendation provided to clients.

Conflicts of Interest: Advisors must disclose to clients in writing any material conflicts of interest.

Custody or Possession: Advisors having custody or possession of client securities or funds must comply with rules adopted
under the 1940 Act concerning segregation of securities, notices to clients, verification and maintenance of accounts.
Advertising: Advisors must comply with the advertising rules of the Investment Advisers Act of 1940.

Investment Advisory Contracts: Advisors must use a written contract which discloses the services to be

Provided, the term of the contract, the advisory fee, the formula for computing the fee, the amount of prepaid fee to be
refunded, whether the contract grants discretionary power and the prohibition against assignment of the contract without
the consent of the client.

Unauthorized Trading: Advisors may not place an order to buy or sell a security for the account of a client without
authority to do so.

Third Party Authorized Trading: Advisors may not place an order to buy or sell a security for the account of a client upon
instructions of a third party without first obtaining a third party trading authorization from the client.

Borrowing from Clients: Advisors may not borrow money or securities from clients.

Lending to Clients: Advisors may not lend money or securities to clients.

Misrepresentations and Omissions: Advisors may not misrepresent its qualifications.

Advisory Fees: Advisors may not charge a client an unreasonable advisory fee.

Performance Guarantees: Advisors must not guarantee clients a gain or loss.

Disclosure of Client Information: Advisors must not disclose client information unless required by law, or Permitted by the
client, to do so.

Front Running: Advisors may not purchase or sell a security (including a mutual fund) in a personal

Account before purchasing or selling that security in a client account; OR purchase or sell with advance

Knowledge of, and before, corresponding purchases or sales in portfolios of mutual funds owned by clients.

Use of Information: Advisors may not use economic, market or other investment information obtained by Virtue of one's
position with HIL to advance a personal interest. SEE ALSO: “Use of Inside Information”. Use of Inside Information:
Confidential or proprietary information, obtained in the course of an Advisors Affiliation with HIL Advisory, Inc., must not
be used for personal gain or shared with others for their personal Benefit. Advisors should treat as confidential all
information, not generally made public, concerning HIL Advisory, Inc.'s investment activity or plans, or the financial
condition and activity of any enterprise engaged in business with HIL Advisory, Inc. It is unlawful to trade in the securities
of any company on the basis of information acquired in the course of employment that has not been made public and that is
likely to influence others to buy or sell those securities. Trading decisions are likely to be influenced by “inside”
information, such as company's plans for an acquisition or merger, significant changes in its sales or earnings, or its plans
to introduce important new products or enter new business.

Confidentiality: Our business requires that we obtain financial and other personal information about our customers and
clients. Thus, we have an obligation to respect our customers' and clients' privacy rights by keeping this information
confidential. In general, unauthorized or improper disclosures are potential liabilities for the Company. More importantly,
success in our business depends on our clients' trust that we will properly utilize information they confide in us.
Safeguarding Confidential Information: Advisors must make every attempt to safeguard confidential information
including, but not limited to:
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1. Advisors should request and use only that information which is related to our business needs.

2. Advisors should limit use and discussion of information obtained on the job to normal business activities (should avoid
discussing sensitive information in elevators, restaurants, social gatherings or other public places).

3. Adyvisors should use passwords, code names or numbers for sensitive projects
4. Advisors should include only pertinent and accurate data in files that are used as a basis for sensitive decision-making.

5. Advisors should exercise care to avoid placing documents containing sensitive information in areas where they may be
read by unauthorized persons, and store such documents in secure locations when they are not in use.

6. Advisors should restrict access to records to those with proper authorization and legitimate business needs. To the extent
possible, restrict access to departmental areas where sensitive information could be obtained or overheard to only those
IARs with a valid business purpose for being in the area.

7. Advisors should maintain the confidentiality of clients' identities.

Conditioning the Market: Advisors may not utilize one's position or influence with a fund or clients to induce purchases or
sales by these persons or entities of thinly traded securities in anticipation of profit from timed personal sales or purchases
of these same securities.

Inducements: Advisors may not receive inducements or other benefits, including warrants or cash, from

Sponsors or others in return for selling or recommending certain mutual funds or other securities.

New Issue Purchase Restrictions: Advisors should not purchase initial public offerings (“IPO”) without prior written
approval of the Chief Compliance Officer.

Private Placements: Advisors should not purchase private placements without prior written approval of the Chief
Compliance Officer.

Pending Transactions: Advisors should not personally trade in a security during a pending “buy” or “sell” order in that
security for a client.

Public Commentary: Advisors are reminded to be careful when writing and publishing newsletters,

Analyses and other public commentary on markets, funds and other securities, not to place the Company in a situation
where a recommendation to buy or sell could be seen as conferring a personal benefit. If in any doubt, advisors should
consult with the Chief Compliance Officer, prior.

Fair Competition: The public is best served by vigorous competition. This fundamental tenet of our society Spawned
antitrust laws intended to facilitate open competition. These laws prohibit any activity or conduct that improperly reduces
or eliminates competition in the marketplace. HIL. supports these antitrust laws, and expects all advisors to comply with
them fully; penalties for violating them can be severe.

In particular, we want all of our advisors to understand that our purchases and sales should be based strictly on
considerations of quality, suitability, service, price, and efficiency. We do not condone reciprocal Arrangements or tie-in
sales. No customer should be led to believe that he or she must buy a particular product or service from HIL in order to
obtain any product or service offer, or to induce to purchase any product or service which the customer offers.

Suppliers: We should be fair to our suppliers. It is our policy to award orders, contracts, and commitments to suppliers
strictly on the basis of merit, without favoritism. The choice of our suppliers should be based on factors such as their
quality, reliability, price, service, technical advantages, as well as on their impact on the community --such as purchasing
from minority or local vendors whenever possible.
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Gifts: Advisors should not accept or provide any gifts or favors that might influence pending decisions

Regarding business decisions and transactions. This would include even a nominal gift, if a reasonable observer could
possibly see the gift as influencing your business decisions. Modest gifts and favors, which would not be regarded by others
as improper, may be accepted or given on an occasional basis. Entertainment that satisfies these requirements, and that
conforms to generally accepted business practices, is also permissible.

Conflicts of Interest: Personal interest can sometimes get in the way of what's best for the Company and our clients.
Advisors should avoid actual and apparent conflicts of interest --that is, personal interest outside the Company that could
be placed ahead of an advisor' obligations to HIL. Although the existence of a conflict doesn't necessarily lead to improper
action, the very opportunity to act improperly may be enough to create the appearance of a problem. Thus, advisors should
avoid these situations as much as possible. We want to preserve the privacy of our advisors' right to conduct their personal
affairs without interference, but we must require a full and timely disclosure of any situation that could result in an actual
or apparent conflict of interest. In a given situation, the Company, not the advisor involved, should determine whether or
not there is an actual or merely an apparent conflict. To reinforce the company's commitment to avoiding conflicts of
interest or their appearance, we expect advisors to comply with the following rules:

1. Advisors may not serve as a director, officer, investment advisor representative, partner, or trustee in any outside
business enterprise, without prior approval from HIL. Advisors are discouraged from serving as a director or trustee of a
public company or entity involved in the investment process where “conflict of interest” issues might arise.

2. Advisors do not need prior approval, however, if the enterprise is a family firm owned principally by other members of
their family, if it is not doing business with HIL, and if the services required will not interfere with the advisors duties to the
Company. However, we still require advisors to report such arrangements to HIL.

3. You may not act on behalf of HIL in connection with any transaction in which you have a personal interest. (This rule
does not apply to any personal interest resulting from your participation in any plan in the nature of incentive
compensation, or in the case of a plan that provides for direct participation in specific transactions by HIL)

4. Advisors may not, without prior approval from HIL, have a substantial interest in any outside business which, to their
knowledge, is involved currently in a business transaction with HIL or is engaged in business similar to any business
engaged in by HIL. A “substantial interest” includes any investment in the outside business involving an amount greater
than 10 percent of the advisors gross assets, or $10,000 if that amount is larger, or involving an ownership interest greater
than 2 percent of the outstanding equity interests. Advisors do not need approval for bank deposits and investments in
mutual funds, partnerships, and similar enterprises that are publicly owned and engaged primarily in the business of
investing in securities, real estate, or other investment assets.

5. Advisors may not, without prior approval from HIL, engage in any transaction involving the purchase of products and
services from HIL, except on the same terms and conditions as they are offered to the public. If there is any question
whether the terms and conditions are the same as those generally offered to the public, or if there is the possibility of
conflict, advisors should seek approval from HIL, prior. Advisors do not need approval to accept special discounts or other
favorable terms usually offered as benefits to HIL. If there is any question whether the terms and conditions are the same as
those generally offered to the public, or if there is the possibility of conflict, advisors should seek approval from HIL prior.

Personal Securities Transactions: Various federal securities laws regulate the personal trading and investment activities or
investment advisory firms' advisors. Underlying these requirements is
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the adviser to act in the best interests of the clients and always to place the clients' interests first. When investment
advisory personnel invest for their own accounts, conflicts of interest may arise between the client's and their own interests.
The conflicts may include: taking an investment opportunity from the client for a supervised persons own portfolio; using a
supervised person's advisory position to take advantage of available investments; or “front running.” “Front Running”
occurs when a supervised person trades before making client transactions, thereby taking advantage of information or
using client portfolio assets to have an effect on the market which is used to the supervised persons benefit.

Personal Brokerage Accounts: HIL advisors are encouraged to maintain personal accounts on the TD Ameritrade platform
but are allowed to open personal accounts at outside firms. This includes, but is not limited to, accounts over which they
have investment control or exercise discretion. Regardless of where the account is held, all advisors must disclose, all
outside affiliations and security holdings. They should disclose such accounts to HIL in writing. This disclosure should be
received no later than 30 days after the person becomes an access person, the information provided must be current as of 30
days prior to the date the person becomes an access person.

Transactions in Personal Brokerage Accounts: Advisors may neither trade so frequently that s/he is Distracted from his/her
duties and responsibilities as a supervised person of the firm, nor make commitments Disproportionate to his/her financial
means. Transactions in related accounts should be executed in a way that does not disadvantage any client transaction.
Supervised persons may not engage in securities transactions while in possession of "inside" information, or while in
possession of the firm's nonpublic proprietary information.

Outside Affiliations: HIL policy allows supervised persons to engage in and maintain outside affiliations only if in
compliance with our policies and procedures. Thus, we require each supervised person to annually disclose any affiliations
in writing to QA3 on the Disclosure of Qutside Business Activity Form (“DOBA”)

Raising Capital: Advisors are prohibited from soliciting clients, from raising capital for partnerships, corporations or other
enterprises, from acting as finders, and from assisting in or affecting transactions other than for the firm, without prior
written approval from QA3 Financial Corp., Inc.

Interest in Competitors: Advisors may not participate as an investment advisor representative, agent, Proprietor, officer,
director, consultant, trustee or holder of any financial interest in any outside business whose services or products are
competitive to those offered by the firm. This prohibition does not apply to the ownership of less than 1% of the outstanding
shares of the securities of a publicly traded corporation. Such competitive business activities include, but are not limited to,
securities and commodity brokerage services, money management, commercial or investment banking, investment advisory
activities, and other financial services.

Affiliation of Advisors and Their Families with Publicly Traded Companies: Advisors may accept a directorship of a
publicly traded company unless approval has been obtained from the Company's legal counsel and reviewed by the Chief
Compliance Officer. If, after receiving approval, an advisor becomes an officer or director of a publicly traded company, or
if s/he is aware of a family member who is/becomes an officer or director, s/he must prepare a memorandum describing this
relationship. The memorandum is to be forwarded to the Chief Compliance Officer by the advisor's supervisor. A
memorandum is also required if the advisor and his/her family members beneficially own, in the aggregate, 5% or more of
the equity securities of a publicly-traded company. For the purpose of this policy, '""family member" includes a fiduciary
capacity in which an investment advisor acts for clients. A fiduciary has a duty of loyalty to clients that requires n advisors,
spouse, parent, children or stepchildren, siblings, grandparents, grandchildren, aunts, uncles and in-laws.
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The Code of Ethics has been adopted by HIL Advisory, Inc. and is designed to comply with Rule 204A-1 under the
Investment Advisers Act of 1940.

HIL Advisory, Inc.'s Code of Ethics mandates high standards of business conduct and professionalism.

The Code prohibits HIL. management, employees, IARs, access and supervised persons from trading on material nonpublic
information. The Code of Ethics also includes policies and procedures for the review of quarterly securities transactions as
well as initial access and/or covered persons. HIL will provide a copy of its Code of Ethics to any client or prospective
client upon written request.

General:

HIL management, employees, IARs, access and supervised persons (hereinafter referred to as

“Advisors”) may not:

a. Employ any device, scheme or artifice to defraud a client;

b. Make any untrue statement of material fact or material omission in communications to clients or the public; or;
c. Engage in any act, practice or course of business that operates or would operate as a fraud or deceit upon a client.

Specific policies:
Suitability: Advisors must make reasonable recommendations, in light of information s/he has obtained.
Discretionary Authority: Advisors must obtain written authority if they intend on exercises discretionary Power
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HEGARTY INVESTMENT LOGIC, lic, (HIL): AUTOPILOT FEE SCHEDULE

Fee... Hegarty Separate HIL Fee Rate*  Fee Rate* Fee Rate *

Code Investment Logic, (HIL) Autopilot #1 #2 #3
Separate Autopilot Management for First for Second for Account Assets
Management Program . Fee Starts: $ Million. $ Million. Over $ 2 Million

When we recommend one of our five different HIL Autopilot programs to a client, we attempt to
match the most suitable mutual fund or annuity fund that will work with the Autopilot program chosen. If
the fund matched is a No-Load or Load-Waived fund, (with No Sales Charge to the client), then the HIL
Investment Advisor Rep is not paid by the fund or annuity company for being the account advisor. In
these cases we charge our Standard Fee to manage the account. These fees are charged either monthly or
quarterly in arrears, as described by our client agreement. HIL's Standard Fees for its separate Autopilot
fund management, on an annual basis are as follows:*

FEE OPTION A: If the mutual fund or annuity matched has; (1) No potential surrender charges, and (2)
No sales charge and (3) Does not pay the advisor representative, then the HIL Autopilot program fees are
as follows:

(Al)  Single & Multi-Manager Immediately 2.50% 2.25% Negotiable

(A2)  Domestic or Global Immediately 2.25% 2.00% Negotiable
(A3) Bond Growth Immediately 2.00% 1.75% Negotiable
(A4) Bond Income Immediately 1.50% 1.25% Negotiable
(A5)  401-k, Retirement, IRA Immediately Negotiable Negotiable Negotiable

When we recommend one of our five different HIL Autopilot programs to a client, we attempt to match
the most suitable mutual fund or annuity fund that will work with the Autopilot program chosen. Some
funds may pay a sales commission, or some funds instead make a monthly trail payment in arrears, to the
Investment Advisor Rep, (for being the Registered Rep/Broker for the account). In these cases we then
discount our Standard Fees. HIL's fee discount may be up to 50%, over the first 4 years, depending on the
Fee Option & Autopilot program selected.

HIL is not required to reduce it's fees. But HIL considers payments by a mutual fund or annuity
company partial compensation for our separate HIL Autopilot fund management. In such cases, we reduce
our Standard Fees as shown in Option B or Option C below:*
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	Text4:  
INTRODUCTION 
 
Hegarty Investment Logic, LLC hereafter referred to as HIL is a registered  investment advisor.   Investment Advisor Representatives are hereafter referenced as IARs of HIL
 
HIL, (the advisor), and its IARs, (representatives), will provide a variety of advisory services to clients as described herein. The specific types of advisory services to be provided to any particular client will be determined between the IAR and the client based on the client's individual needs.
 
HIL and its IARs and their firms are independent contractors and may have business interests or practices such as estate planning and insurance planning/sales entirely separate and apart from HIL and  are not responsible for actions or omissions of HIL's  IARs or their firms outside of the scope of their authority, except as required by law.
 
Through these various arrangements HIL, and its IARs, and their firms can directly or indirectly provide clients with investment advice, investment management, fixed and variable annuities, other insurance products, and a variety of other financial services. Clients are under no obligation to purchase any financial products or services from HIL, and/or its IARs. Clients are not required to work with HIL on an exclusive basis, and may obtain financial products and services from other sources not affiliated with HIL,  and its IARs, 
 
INVESTMENT RISKS AND REWARDS:
 
Securities and other types of investments all bear different types and levels of risk. Those risks are typically discussed with clients in defining the investment policies and objectives that will guide investment decisions for their accounts. Upon request, as a part of our advisory services, HIL IARs can discuss those investments and investment strategies that we believe may tend to reduce these risks for a particular client's circumstances. Clients must realize that obtaining higher rates of return on investments entails accepting higher levels of risk. Based upon decisions with clients, HIL IARs attempt to identify the balance of risks and rewards that is appropriate and comfortable for the client. It is still the client's responsibility to ask questions if they do not fully understand the risks associated with any investment. Clients are strongly encouraged to read prospectuses, when applicable, and ask questions prior to investing.
 
HIL IARs strive to render our best judgment for our clients. Still, we cannot assure clients that investments will be profitable or assure that no losses will occur in their portfolios. Past performance is an important consideration with respect to any future investment or investment advisor, but it is not necessarily an accurate predictor of future performance.
 
 
	Text5: ADVISORY SERVICES AND FEES:
 
A variety of investment advisory services are available through HIL. With the assistance of a HIL advisory representative, clients can select appropriate investment advisory services from among two general categories. Specific services, related fee arrangements, and all terms and conditions of our client  Agreement are contained in the HIL Investment Advisory Agreement that is provided for the client's Signature. The four general categories are:
 
 
SERVICE # 1: FINANCIAL  PLANNING. Financial planning services are rendered on behalf of HIL by an HIL advisory representative at an hourly rate or a fixed fee or a percentage of assets. Single-need analysis is also offered with the scope of our review and recommendations related solely to a specific objective. 
 
SERVICE # 2:  INVESTMENT   PORTFOLIO   DESIGN.  Investment portfolio design services are rendered on behalf of HIL by an HIL advisory representative for a fee based upon a percentage of the clients investment portfolio minus assets excluded by mutual agreement.
 
SERVICE # 3:  FREE   INVESTMENT  REVIEWS. The Free Investment Review service is rendered on behalf of HIL by an HIL advisory representative for no cost and no obligation.
 
SERVICE # 4: ASSET  MANAGEMENT  SERVICES  FOR   CLIENTS: Investment advice and management rendered on behalf of HIL by HIL advisory representatives, (through Bryan Hegarty, President of HIL), for a fee based on a percentage of assets under supervision or management.   
 
SERVICE # 5: ASSET  MANAGEMENT  SERVICES  FOR  ADIVSORS: In addition to managing Client assets, HIL,  (through Bryan Hegarty) ,may engage in selling market buy/sell/hold signals along with recommended asset allocation recommendations, as a research tool for other Advisors.    _________________________________________________________________________________
 
SERVICE #1. FINANCIAL PLANNING SERVICES:
 
IARs may provide financial planning services consistent with their individual client's investment objectives, financial and tax status, risk tolerance and time horizon.
The IAR may, on occasion, provide general non-securities advice on topics that may include budgeting and cash flow analysis, income tax planning, education planning, retirement planning, estate planning, and fringe benefit analysis. When generating a financial plan, the HIL IAR may:
 
a. Consult with clients and analyze the client's financial needs and objectives based upon the
information provided by the client; or,
b. Prepare a written financial plan based upon the client's identified financial needs and
objectives; or,
c. Recommend, as part of the client's financial plan, investment strategies the HIL IAR
believes are suited for the client's identified financial needs and objectives; or,
d. Review the performance of client investment accounts (whether purchased through HIL or
identified to HIL by the client for review) in light of the client's identified needs, objectives,
and financial plan on a periodic basis, as specific in the client agreement; or,
e. Discuss the review with the client annually or more frequently as is dictated by the nature of
the client's investment or client's request; or,
f. Recommend either verbally or in writing, changes in client investments, strategy, or financial plan in connection with the review of client investments or the identification of new financial needs or objectives by the client.
g. When called for, HIL may conduct a single-needs analysis to provide research, plan designs, or specific investment advice for the client who does not need or desire the more traditional financial planning process described in parts (a) through (f).
 
	Text6:  
 HIL does not use Performance-Based fees or Side-By-Side Management in our practice.
 
	Text7:  
 
 
Types of clients: 
 
-Applicant generally provides investment advice to:  

- Individuals 
- Trusts and estates,  
-Business entities other than those listed above 

	Text8: At the time each HIL Client opens an account, the Client is asked to provide information concerning the Client's investment experience, liquidity requirements, tolerance for risk and general financial condition.  Based upon this information the Client and HIL will jointly decide which investment strategies are suitable. 
 
Prior to engaging HIL to provide any of the foregoing investment advisory services, the client will be required to enter into one or more written agreements with HIL setting forth the terms and conditions under which HIL shall render its services (collectively the “Agreement”).
 
If a client's account is a pension or other employee benefit plan governed by the Employee Retirement Income Security Act of 1974, as amended (“ERISA”),  HIL acknowledged that it is  a fiduciary to the plan under Section 3(38) of ERISA.  In providing its services the sole standard of care imposed upon HIL is to act with the care, skill, prudence and diligence under the circumstances then prevailing that a prudent man acting in a like capacity and familiar with such matters would use in the conduct of an enterprise of a like character and with like aims. 
 
 METHODS OF ANALYSIS, SOURCES OF INFO. AND INVESTMENT STRATEGIES
 
Investment strategies and recommendations may be based upon consideration of any of the following:
a. Diversification  - for the purpose of balancing risk while maintaining the possibility of gain; or,
b. Risk Factors  - including the risk of capital loss (market risk) and the risk of loss of purchasing power
 (inflation risk), and the client's understanding of, and financial ability to bear, such risks; or,
c. Asset Balance  - taking into consideration short and long-term liquidity needs, blending of
lesser and greater risk approaches, and combining income, growth, and safety concepts; or,
d. Discipline  - emphasizing commitment and follow through over a reasonable period of time in order
to permit the investment plan or recommendations to achieve the intended/pursued result; or,
e. Income Tax Considerations, but these should not replace the economic benefits as the principal determinant of investment decisions.
In addition to all sources identified in Item 4. B., the Advisor may also make use of internet resources, including company home pages and the array of financial information services available on the internet.
Such resources shall never include internet chat sites.
 
 
	Text9: Class action filings Against Any Mutual Fund, Annuity, or Other Investment Product or Security.
 
A securities “class action” lawsuit is a civil suit brought by one or more individuals (“Plaintiffs”) on behalf of themselves and others who have the same grievance against the issuer of a certain security,.  When a class action is filed, a written notice of filing and/or settlement is prepared (the “Notice”), which outlines the reasons for the lawsuit, the parameters for qualification as a member of the class and certain legal rights that need to be considered before becoming a member of the class (i.e. participating in the settlement).
 
HIL follows certain steps and procedures to ensure that HIL has acted responsibly and made its decision to include or exclude accounts from class action suits and litigation based on the best information available.  When HNL is an investment manager or trustee for all or a portion of the assets of an ERISA plan, it must follow ERISA fiduciary duty rules in determining whether to include or exclude the particular portfolio from the class action suit or litigation.
 
When HIL management is made aware of an action, available information will be passed on to HIL's Chief Compliance Officer for review of the litigation and its details.  It is HIL's general policy to include eligible accounts as class action members unless it can be determined that participation in the class action is not in the best interest of clients.
 
 
	Text10: OTHER BUSINESS ACTIVITIES:
 
Hegarty Investment Logic's IAR's may also be registered representatives of QA3 Financial Corp., (an independent broker/dealer), and may recommend securities products offered through QA3, which is a registered broker/dealer and  Member FINRA/SIPC.  It is estimated that HIL's IAR's spend approximately 30% of their time on this activity.  Hegarty Investment Logic's IAR's may also be individually licensed to offer life insurance products with various life insurance companies that work with independent agents. It is estimated that HIL's IAR's spend approximately 1% of their time on this activity.
 
 
 
OTHER FINANCIAL INDUSTRY ACTIVITIES OR AFFILIATIONS:
 
Hegarty Investment Logic's officers and IAR's may also be registered representatives of QA3 Financial Corp., (an independent broker/dealer), and may recommend securities products offered through QA3, which is a registered broker/dealer and Member FINRA/SIPC.  Hegarty Investment Logic's officers and IAR's may also be individually licensed to offer life insurance products with various life insurance companies that work with independent agents.
 
 
 
 
 
 
	Text11: PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS:
 
When an IAR effects securities transactions for clients, (in the IAR's capacity as a Registered Representative of QA3, their broker-dealer), they may earn a sales commissions.  Clients may choose whether or not to execute their securities transactions with QA3, as the broker-dealer or with another broker-dealer.  
 
HIL's policy is that HIL and/or IAR's may only purchase mutual funds or annuities for their own account.  Due to the diverse nature of mutual funds and annuities, we believe it is unlikely the purchase or sale of funds will affect the stock or bond markets or any advisory clients securities in any material manner.  
 
CODE OF ETHICS
 
Note: HIL includes a copy of its Code of Ethics at the end of this ADV part II.  HIL will make available a copy of the Code of Ethics to any client or prospective client upon request, by contacting HIL at 505-334-7173.
 PRIVACY POLICY
 
In order to facilitate the servicing of our client's account, HIL may receive nonpublic personal information about our clients from the following sources: Information we receive from the client on applications, account opening documents or other forms; Information about the client's transactions with HIL or other firms; Information HIL receives from a consumer reporting agency; and from other sources with the client's consent or with the consent of the client's registered representative.
 
HIL employees will confirm the identity of any caller requesting client information by asking the caller to provide two or more of the following: birth date, tax identification number, street address, mother's maiden name or telephone number.  HIL does not disclose any nonpublic personal information about our clients to anyone, except as permitted by law. Such disclosure may include the following: affiliates, including affiliated service providers (for example, insurance agencies for processing of insurance applications on the client's behalf); government agencies and law enforcement officials (for example, for tax reporting or under a court order); and other organizations, with the client's consent or as directed by the client's registered representative (for example, the client's accountant or attorney's firm for tax preparation or estate planning). HIL restricts access to personal and account information to those of its employees who need to know that information to provide products or services to the client or representative. 
 
HIL maintains physical, electronic, and procedural safeguards to guard your nonpublic personal information. Removing client files, client lists, client related documents or electronic data concerning clients from the premises without management approval is strictly prohibited.
HIL will continue to adhere to these privacy policies and practices when a client decides to close an Account or become an inactive customer.
 
 
	Text12:  
	Text13: SERVICE #3. FREE INVESTMENT REVIEW:
 
This service generally is provided to prospective clients.   At a  minimum  the report will include a classification of the clients investment assets, (including only those assets as agreed upon by both parties), into basic asset categories as  such as bond type assets, equity type assets, guaranteed type assets and cash type assets.  The report may include a review of the liquidity provided by the client's portfolio, if also agreed upon by both parties.
 
All investment analyses and recommendations will be based upon information provided to HIL IARs by the client(s). There will be no independent investigation of client background information, nor update of such information, without the express written consent of the client. It remains the client's responsibility to advise HIL IARs of any changes in circumstances, e.g. financial needs, objectives, goals and investments held with other firms or any other changes which would impact the client's financial condition.
 
Service # 3:  Investment Review fee are none since they are provided free of charge with no obligation.  The fact that this service is provided free and with no obligation will be stipulated in the client agreement.  Upon delivery of this report, this service is completed.
 
If requested by the client, HIL shall recommend the services of other professionals, (such as legal, tax or others), for implementation purposes.  The client is under no obligation to engage the services of any such recommended professional.  The client retains absolute discretion over all such implementation decisions and is free to accept or reject any recommendation from HIL.  The client is under no obligation to engage the services of any IAR.  
 
SERVICE #4.  CLIENT  ASSET MANAGEMENT SERVICES:
 
IARs may offer an asset management service to clients pursuant to an agreement between the client and HIL. The IAR will develop an asset allocation strategy consistent with their individual client's investment objectives, financial and tax status, risk tolerance and time horizon. Client assets will then be invested in a portfolio of mutual funds, variable annuity products, individual equities or bonds or ETF's or other appropriate securities products.
 
HIL also provides three basic types of proprietary, discretionary asset allocation programs.  Each program employs a Tactical Asset Allocation strategy for their clients that allocates client assets among mutual fund classes utilizing various asset management timing strategies.
--------------------------------------------------------------------------------------------------------------------------------------------------------
Our first type is our proprietary HIL Autopilot Bond Series which can emphasize domestic corporate bond funds, including low quality bond funds, and are considered income and growth or moderate growth type accounts, depending on which investment products are used with our bond management strategy.  
 
Our HIL Autopilot Bond # I  program may focus on domestic lower quality corporate bond funds when the market is favorable and the money market fund when the market is not favorable and generates 6 to 12 trades a year typically.  This program has an income and growth objective. Our HIL Autopilot Bond # II program may focus on domestic low quality bond funds that are designed for active trading,  and may generated twenty to fifty or more trades a year.  When the market is favorable this program will emphasize bond funds, when the market is not favorable , money market funds or inverse bond funds may be used.  This program has a moderate growth objective.   
---------------------------------------------------------------------------------------------------------------------------------------------------
Our next type of  discretionary asset allocation program is our HIL Autopilot Flex Asset Series which is a type of flexible asset  allocation that can use stock type funds or bond type funds of various kinds, but may emphasize stock type funds unless specified in the client agreement. 
 
 Our HIL Autopilot Flex Asset series, (to be referred to as the HIL Autopilot series or HIL Autopilot programs), are considered moderate growth to aggressive growth depending on the investment product to be used with the management strategy.  Generally these strategies can involve the active trading of Sector funds, Index funds and some versions of these programs can use leveraged versions of these funds offered by Rydex and ProFunds.  The program is available through accounts held at Rydex Funds, ProFunds, T.D Ameritrade and various annuities.  
	Text14: ADDITIONAL COMPENSATION:
 
HIL and/or its registered representative may, from time-to-time, receive 12b-1 fees from investment companies and annuities, in connection with the placement of client funds into investment companies. HIL, or its IAR's, may receive administrative, investment advisory or other fees for providing support services, administrative support and/or client referrals to other investment advisory firms. In all such cases, these arrangements are disclosed to the affected clients(s). Mutual funds held in a client portfolio incur investment management fees and other internal expenses as described in the prospectus for each fund. HIL strongly encourages clients to carefully read prospectuses and consider the investment objectives, risks and charges and expenses of the investment company, prior to investing. The contract prospectus and the underlying fund prospectus contain this and other information about the investment company.
 
In the event that HIL establishes a new client account based on a current client referral, HIL may compensate said current client with compensation not to exceed $100 per year per person, typically in the form of a restaurant certificate for a complementary meal.
 
	Text15: CONDITIONS FOR MANAGING ACCOUNTS:
 
There are no pre-conditions for HIL to handle an account.
 
INVESTMENT OR BROKERAGE DISCRETION:
 
To implement its services, HIL maintains a Limited Power of Attorney over client accounts, granting it the authority to purchase and sell securities, as well as determine the quantity of securities to be bought and sold.  
 
HIL is not authorized to take possession of client's funds or hold client's securities.
 
All Other Investment Advisor Accounts: For clients that qualify for discretionary account management services, the IAR will provide HIL with written discretionary authority to determine the securities and investment amounts that are purchased and sold for the client's account. Authority shall apply to initial purchases and sales, subsequent purchases and sales, re-balancing and reallocation of mutual funds in the client's account.
 
All clients have the right to restrict this discretionary authority provided to HIL. If applicable, limitations shall be included in the initial written authority. Clients may amend any limitation as necessary. HIL requires that such amendments be submitted in writing. Changes shall be effective upon receipt and acceptance by HIL.
 
Asset management services may be provided on a discretionary or non-discretionary basis at the client's option. Clients who choose to provide HIL with discretion have empowered HIL to buy and sell securities without the client's prior knowledge. All discretionary accounts must be approved in advance by HIL. Discretionary accounts will only be approved for non-commission generating accounts. However, trail fees or 12(b)(1) fees on these discretionary accounts may be paid to HIL and the IAR in his/her capacity as a registered representative.
 
HIL suggests clients using our Load Waived/ No-Load mutual fund establish accounts with     T. D. Ameritrade, a discount brokerage company.  HIL presently works with T. D. Ameritrade's Load waived or No Load mutual fund platform, which includes brokerage services at pricing we believe to be competitive.  We suggest T. D. Ameritrade because their services are competitively priced and they have enough mutual fund choices  available to offer our mutual fund management program.  We cannot guarantee that their types of services are offered at a lower rate elsewhere.  We receive no compensation from T. D. Ameritrade for utilizing their mutual fund/brokerage platform.   We receive no notable support service from T. D. Ameritrade.
 
 
	Text16: Risks Associated With Sole Manager:
 
Bryan Hegarty is the sole person responsible for developing and maintaining all investment management programs under the HIL Autopilot programs.  If, for any reason Hegarty become unavailable or is otherwise unable to perform his duties in managing the HIL program presently there are no other persons that would be able to replace Hegarty as manager.  Mr. Hegarty has added his stepson, (Jason Runung), several years ago to the firm and intends to add other personnel over the next several years that may be trained by him to operate his proprietary trading programs after his retirement or death.  To protect clients from not having a suitable active management signal to manage their accounts, Mr. Hegarty has also developed a list of recommended active managers that he feels could be suitable manager replacements for his clients, if a HIL employee has not yet been trained.  Mr. Hegarty updates this proprietary list every year, and the successors to Mr. Hegarty will be able to review the recommendations with clients in the future if needed.
 
Another option for HIL Autopilot clients would be to make arrangements for their clients assets to be moved to Money Market funds, and the clients would be notified of the termination of the program with fees refunded on a pro-rated basis.  
 
HIL's proprietary asset management programs consist of several different disciplines.  Investment decisions are based on fundamental, technical and macro-economic analysis.  HIL invests clients' assets after careful study of technical indicators, stock ad index valuations, economic conditions and trends.
 
Market timing is often an important factor in implementing HIL's overall investment strategy.  Financial instruments may be used to capitalize or hedge against own markets using inversely correlated mutual funds when appropriate.
 
Certain investment strategies such as aggressive growth, max growth and growth and will only be recommended or implemented when consistent with the client's stated tolerance for risk.  Clients should understand that due to the risk involved in investing in securities, the actual return and value of a client's account may fluctuate and at any point in time may be worth more or less than the amount invested.
 
All fees paid to HIL for investment advisor services are separate from fees and expenses charged to owners of mutual fund shares or variable annuity contracts by the product sponsors: 
 
All fees paid to HIL for investment advisor services are separate from fees and expenses charged to owners of mutual fund shares or variable annuity contracts by the product sponsors. As a result, clients may pay two management fees. The first fee is paid to the product manager and the second to the advisor, HIL. A complete explanation of the product-related fees and expenses is contained in the prospectus for the particular investment product. The fees charged to clients for each program are calculated as described in the above program specific descriptions. Neither HIL nor its IAR's shall be compensated on the basis of a share of capital gains or capital appreciation of the funds or any portion of the fund invested by the client. Lower fees for comparable services may be available from other sources.
During any month in which there is activity in a client account, the client should receive a monthly account statement from the custodian of assets, showing account activity as well as positions held in account at month end. In addition, clients will receive confirmation of transactions that occur within their accounts.
 
The client shall at all times maintain full and complete ownership rights (i.e. the right to add or withdraw securities or cash, pledge securities, vote securities and/or receive timely confirmations) to all assets held in their account. HIL will not vote proxies for clients. Assets under management will at no time be “pooled for investment” by HIL.
 
 
 
	Text17: Proxy Voting
 
HIL's policy is to not vole proxies on behalf of its clients and therefore, shall have no obligation or authority to take any action or render any advice with respect to the voting of proxies solicited by or with respect to issuers of securities held in a client's account, unless the account is an ERISA account and such authority has not been delegated to another named fiduciary in the plan's written documents,  Otherwise, the obligation to vote client proxies shall, at all times, rest with the client.  HIL shall not be deemed to have proxy voting authority solely as a result of providing advice or information about a particular proxy vote to a client.  Proxies issued on securities held by a registered investment company (i.e. mutual fund) are generally voted by the investment adviser that manages the assets of the mutual fund.
 
	Text18: 
	Text19: EDUCATION AND BUSINESS STANDARDS:
 
All IAR's of HIL must satisfy the experience and/or education standards required by the individual states where they intend to offer services. HIL also examines the overall experience and capabilities of the IAR before accepting the application. 
 
EDUCATION AND BUSINESS BACKGROUND:
 
BRYAN V. HEGARTY - Date of Birth: 7/9/55. Formal Education After High School: BSBA/Finance Major from the University of  Denver, Denver, Colorado 1977.  
 
Business Background for the Preceding (Twenty-Eight) Years in total as a Stock Broker: Employee Stock Broker, Merrill Lynch, Denver, Colorado. Employee Stock Broker, E.F. Hutton, Denver, Colorado. Independent Stock Broker: Oct 1982 to Present in Lakewood, Colorado & Denver, Colorado and presently Aztec, New Mexico. 
 
Independent Financial Consultant using Hegarty Investment Logic, LLC. or its predecessor, serving as President, Oct 1982 to Present in Lakewood, Colorado; Denver, Colorado and presently Aztec, New Mexico.  Mr. Hegarty is Life Insurance licensed for various states, Securities licensed, (Series 7 and Series 63), Investment Advisory licensed (Series 65), and Securities Manager licensed (Series 24).
 
Specific Last Five Years Business Experience:
2008 to Present:  QA3 Financial Corp, (an independent Broker-Dealer).  Registered Principal
2005 to 2008:  Securities Service Network, Inc, (an independent Broker-Dealer). Registered Principal
1982 to Present:  Hegarty Investment Logic llc, (or its predecessors), President
 
STACY A. HEGARTY - Date of Birth: 11/15/61. Formal Education After High School: Attended Nicholls State University, Thibodaux, Louisiana 1978-1980. Attended University of Bergen, Bergen, Norway, completed “Gymnasium-degree” (aka basic studies, language). 1980-1982. Mud-engineering for Geophysical Company of Norway, Bergen, Norway, 1983-1985.  Attended Durango Air Service, Inc. Durango, Colorado, FAA Approved PART 141-Flight School, Obtained Airline Transport Pilot Certificate 1986-1989.  ATP-Captain, Continental Airlines Express, 1989-1994.  Operations Officer/Vice President, Hegarty Investment Logic, LLC, and its predecessors 1995-present.
 
Specific Last Five Years Business Experience:
2003 to 2007:  Therapist/Owner - Four Corner Therapy Center
1995 to Present:  Hegarty Investment Logic LLC, (or its predecessors), Operations Manager/Senior Vice-President
 
JASON J. RUNUNG- Date of Birth: 3/27/82. Formal Education:   BS/Economics Major from Texas A&M University, College Station, TX 2006. Business Background for the preceding 5 years: Ameriprise Financial: December, 2006 to December, 2007 in Austin, TX.  Hegarty Investment Logic: January 2008 to Present in Aztec, NM, serving as Vice-President. Jason Runung is Life Insurance licensed for various states, Securities licensed, (Series 7), and Investment Advisory licensed (Series 66). 
 
Specific Last Five Years Business Experience: Specific Last Five Years Business Experience:
2008 to Present:  QA3 Financial Corp, (an independent Broker-Dealer).  Registered Principal
2007 to 2008:  Securities Service Network, Inc, (an independent Broker-Dealer). Registered Principal
2006 to 2007: Ameriprise Financial, Financial Advisor
2000 to 2006: Texas A&M University, BA Economics
2008 to Present: Hegarty Investment Logic, LLC, (or its predecessors), Vice- President
 
 
	Text20:  
 FEES CONT'D:
 
Service # 1:  Financial Planning fees can be a fixed fee or are billed at an hourly rate, or as a percentage of the clients Net Worth minus personal assets and any other assets exclude as agreed upon.  If the fee method is chosen, the minimum fixed fee will generally be two hundred fifty dollars ($250.00), and this minimum fixed fee is collected upfront and is non-refundable. If the Fixed Fee billing option is agreed upon, the fee is negotiated and the balance will be due upon the delivery of the work agreed upon.  
 
If the hourly rate is instead chosen and agreed upon, the maximum hourly rate will be two hundred fifty dollars ($250.00) per hour, or at such other rate as is negotiated between the parties.  This fee choice will generally impose a non-refundable, minimum initial upfront fee of two hundred fifty dollars ($250.00).  Any balance due, is due upon delivery of the work agreed upon.
 
 If the percentage of Net Worth is used the fee for such ongoing financial planning service  shall vary, based upon the assets under management on the last business day of the previous quarter on a fee-only basis depending upon the market value of assets under management (between 0.25% and 2.50%).
 
Fees can be negotiated, but the negotiated initial upfront fee is non-refundable.  The fees will be specific in the client agreement. Fixed or hourly fees are estimated by HIL IARs based upon a preliminary assessment of the complexity of the client's financial circumstances, the level of skill required to perform the services, and/or the time likely to be required to perform the services.  Upon delivery of this report, this service is completed.
 
SERVICE #2. PORTFOLIO  DESIGN  SERVICES:
 
IAR's may provide a Portfolio Design service when meeting with a client for the first time, or for existing clients; (1) After an unusual change with the client's financial circumstances that necessitates a re-designed portfolio, or (2) After a significant market change that may mean a re-design is suitable,  or (3) If the advisor has developed  new or added new management programs that could prove worthwhile to the client.
 
Service # 2:  Portfolio Design Service fees are billed at a negotiated a percentage rate based on the clients investment portfolio, (excluding assets as agreed by both parties), not to exceed a fee of  1.00%.  The percentage fee can be based upon the complexity of the client's needs for customization of income flexibility, or taxable distribution planning, and/or the need to review new tactical asset management programs that may be suitable for the client. 
 
The fee is collected upon delivery of the work agreed upon.  These fees, can be negotiated, but the fee is non-refundable.  The fees will be specific in the client agreement. The percentage of assets fee is estimated by HIL IARs based upon a preliminary assessment of the complexity of the client's financial circumstances, the level of skill required to perform the services, and/or the time likely to be required to perform the services. Upon delivery of this report, this service is completed.
Portfolio Design Service fees due to HIL may be either:
a. Deducted from the client's account, when due. HIL will liquidate money market shares to pay the fees and, if insufficient money market shares or cash are available, other investments will be liquidated to pay the fees. The investment(s) to be liquidated will be selected at random. Authorization for the automatic deduction of fees from client accounts is contained in the Client Services Agreement. As required by applicable regulations, deduction of management fees will be made by the qualified custodian holding the client's funds and securities. Further, the qualified custodian agrees to deliver a monthly or quarterly account statement directly to the client, and never through HIL, showing all disbursements from the account. The client may terminate authorization for automatic fee deduction of advisory fees by notifying the HIL IAR in writing. In turn, the HIL IAR will notify the HIL home office promptly, and the account will be closed.
b. Paid by check. Fees that are not directly debited from a client's account should be paid by check. Client checks should be made payable to Hegarty Investment Logic LLC. 
	Text21: FEES CONT'D
 
 Our HIL Autopilot series generally can be highly active strategy that involves frequent transactions and may involve limited diversification.  Depending on the specific program and investment product used there may be as few as  15 trades a year for the HIL Autopilot Flex Asset/Bond program which can emphasize bond funds, or as many as 100 trades a year or more,  for the other HIL Autopilot  programs, (i.e. Global, Domestic, Single Manager or Multi-Manager programs).  The “A” versions of these strategies may emphasize leveraged funds.  The “B” versions of these strategies will use moderate leverage funds  on average over a year and the “C” versions of these strategies will use little or no leveraged funds on average over a years time. The By their nature leveraged funds are more risky as their volatility (by design) is greater than that of the base index or sector.    
 
The HIL Autopilot Flex Asset/Bond program will attempt to buy bond funds and occasionally buy domestic or foreign stock funds when the market is favorable.  When the market is unfavorable this program will attempt to be invested in the money market fund. The Autopilot Flex Asset/Bond program has a moderate growth objective.  
 
 The other HIL Autopilot programs, (i.e. Global, Domestic, Single Manager or Multi-Manager programs), will emphasize stock funds of any variety when the market is favorable, but may use the money market fund or inverse stock funds when the market is unfavorable.  Inverse funds are designed to profit from unfavorable market periods.  But by their nature, inverse funds have more risk than a money market fund because the client's money is still invested in the market and exposed to market risk.  For accounts held at Rydex, Hegarty may also take advantage of “early trading” whereby individual funds may be traded in the morning and again at the market close.  The objective of the HIL Autopilot Global, Domestic, Single Manager or Multi-Manager programs, are as follows:  Version “A”  has an Aggressive Growth objective because more leveraged funds may be used over time.  Version “B” has a Max Growth objective because this strategy will use moderate leverage over time.  Version “C” has a Growth objective because this strategy will use little or no leveraged funds on average over a years time.
 
The HIL Autopilot Custom program will be programs that HIL and the client both agree upon that vary in operation or reporting in some way.  A request to manage a retirement plan account/401-K, or IRA or individual stock position, could be examples of Custom programs.  It cannot be detailed as to what these Custom programs may entail exactly but HIL may include the following investment choices: (a) individual stocks which are exchange listed; (b) individual stocks which are traded over the counter; (c) individual stocks issued by foreign corporations; (d) equity mutual funds; (e) variable annuity products; (f) exchange traded funds (ETF's) and (g) any other appropriate equity investment.  The limitations of these programs will be specified for the client when they may be designed.  The objective of these programs may range from income and growth to aggressive growth, depending on the specifics of what is to be managed.
 Our next type of  discretionary asset allocation program is our  HIL Autopilot Single Manager Series or our  HIL Autopilot Multi-Manager Series.  The Single Manager Series can use the market buy/sell/hold signals of one Advisor or Investment Research Services that we will use to manage a client's accounts.  
 
The HIL Autopilot Multi-Manager Series can use the market buy/sell/hold signals of more than one unaffiliated Advisor and/or unaffiliated Investment Research Service that HIL will combine in a proprietary manner to produce a combined market signal that we will use to manage a client's accounts.  HIL will buy these signal by subscription or by any other means agreed upon by the Advisor/Service and HIL.  HIL will use the Advisors or Investment Services' signal as a research tool to execute trades for the client.
 
These programs may emphasize stock type funds unless specified in the client agreement.  These programs are considered moderate growth to aggressive growth depending on the investment product to be used with the management strategy.  Generally these strategies can involve the active trading of Sector funds, Index funds and, leveraged versions of these funds offered by Rydex and ProFunds.  The program is available through accounts held at Rydex Funds, ProFunds, T.D Ameritrade and various annuities. 
 
	Text22: FEES CONT'D
 
Our HIL Autopilot  Single Manager and/or the Multi-Manager Series generally can be highly active strategy that involves frequent transactions and may involve limited diversification.  Depending on the specific program and investment product used there may be as few as 25 trades a year to as many as 100 trades a year or more  depending on the programs selected by Bryan Hegarty.  The “A” versions of these strategies may emphasize leveraged funds, and has a Aggressive Growth objective.  The “B” versions of these strategies will use moderate leverage funds on average over a year, and has a Max Growth objective.   By their nature leveraged funds are more risky as their volatility (by design) is greater than that of the base index or sector.    Version “C” has a Growth objective because this strategy will use little or no leveraged funds on average over a years time.
 
The HIL  Autopilot  Single Manager and/or the Multi-Manager Series will emphasize stock funds of any variety when the market is favorable, but may use the money market fund or inverse stock funds when the market is unfavorable.  Inverse funds are designed to profit from unfavorable market periods.  But by their nature, inverse funds have more risk than a money market fund because the client's money is still invested in the market and exposed to market risk.  For accounts held at Rydex, the programs may also take advantage of “early trading” whereby individual funds may be traded in the morning and again at the market close.  The Single or Multi-Manager programs, for version “B”, have a Growth objective and for the version “A,
 
All of the HIL programs will typically utilize mutual funds or variable annuities as the most suitable investment vehicle to be used with the various active management strategies offered.  
 
Special Notes:  Due to how markets can change over time or change more quickly during  stressful economic events, Mr. Hegarty may decide to change the present single manager/investment service being used with a different manager/investment service that he believes is superior or more suitable, as needed.  If this were to happen, Mr. Hegarty has the option to proceed as follows: (1) Replaced the present program with another program or (2) Move the client's monies to a money market fund while preparing to change programs or manage these accounts using Hegarty Investment Logic signals while preparing to change programs or (3) Mr. Hegarty can convert these accounts to another type account using Hegarty Investment Logic signals or (4) Take any other actions Mr. Hegarty believes will help protect or grow these accounts.  If any of these actions take place, Hegarty Investment Logic will notify affected client's with-in 15 business days, and those clients affected will have the choice stay with the recommended new program or to opt out of the new program and go to a money market fund, or close their account or convert to an Auto Pilot Bond type program managed by Hegarty Investment Logic.  None of the changes made by Mr. Hegarty will cause a commission to be charged or an increase in the fee being paid by the client without consent of the client beforehand.
 
Once the basic asset allocation strategy is determined, the client's existing assets may be liquidated (or Transferred into the appropriate account) and invested into the investment vehicles chosen by the client. Reallocation of assets will trigger taxable events except where Individual Retirement Accounts, 401(k) Accounts, 403(b) Accounts, or other qualified retirement plans or accounts are involved. Asset management services may be provided on a discretionary or non-discretionary basis at the client's Option. Clients who choose to provide HIL with discretion have empowered HIL to buy and sell securities without the client's prior knowledge. All discretionary accounts must be approved in advance by HIL. Discretionary accounts will only be approved for non-commission generating accounts. However, trail fees or 12(b)(1) fees on these discretionary accounts may be paid to HIL  and/or it's Registered representative.
 
 
	Text23:  FEES CONT'D:.  
 
Commission Basis:  In the event the client desires to implement on a non-discretionary commission basis, the client can engage the Principals and/or Associated Persons on an Affiliate, in their individual capacities as registered representatives of QA3 Corp. an SEC registered and NASD member broker-dealer and investment adviser (“QA3”).  In the event the client chooses to implement a designed portfolio or financial plan by purchasing investment products through the Registrant's Principals and/or Associated Persons in their individual capacities as registered brokerage commissions will be charged to effect securities transactions, a portion of which shall be paid to Registrant's Principals and/or Associated Persons, as applicable.  The brokerage commission charged may be higher or lower than those charged by other brokers-dealers.  In addition, Registrant's Principals and/or Associated Persons (as applicable), relative to commission mutual fund purchases, may also receive additional ongoing 12b-1 trailing commission compensation directly from the mutual fund company during the period that the client maintains the mutual fund investment.
 
Fee Basis:  The Registrant may provide individual advisory services with respect to selected mutual funds, variable annuities, or 401k plans suitable for the advisory service offered by or serviced by its affiliated broker-dealer.  In the event the client desires, the client can engage the Registrant to provide investment management services on a fee-only basis.  Registrant shall charge an annual investment management fee based upon a percentage of the market value of the assets being managed by Registrant.  The investment management fee charged shall vary (between  0.25% and 2.50%) depending upon the market value of assets under management and the specific type of investment management services to be used.  
 
The fee charged is calculated as described above and is not charged on the basis of a share of capital gains upon or capital appreciation of the assets or any portion of the assets of an advisory client.
 
SERVICE #4.      FEES - ASSET MANAGEMENT SERVICES
 
The maximum annual fee for participation in the asset management services program is 2.50%.
 Asset Management fees for HIL clients:  For the convenience of HIL's billing procedures, management fees for non-advisor HIL clients may be collected monthly or quarterly based upon certain conditions.  Generally larger portfolio fee accounts can be collected monthly and smaller accounts can be collected quarterly, (although we reserve the right to collect billings of any size quarterly), based upon the clients portfolio values of the previous quarter. Typically we will use calendar quarterly periods such as March, June, September and December. Fees will be charged on a pro-rata basis for accounts beginning during any month or quarter.
 
 In the event that HIL changes the billings sequence of a client, causing a billings sequence change, HIL will not collect any fees earlier than three weeks before the end of the quarter, to get the clients accounts in proper sequence.  Client may instruct the Broker-Dealer and/or Custodian to pay the fee described above out of the assets in the most appropriate client account.
 
If an upfront commission/sales charge was paid to an IAR associated with HIL, for a specific account, no on-going management advisory fee will be charged for the first year for those monies.  Please note that the HIL Portfolio Design Service, (which is concluded when the report is delivered and is not an on-going service),  is exempt from this requirement. 
 
In many circumstances, fees may be negotiable based upon certain criteria, (i.e. existing financial planning or investment consulting client, anticipated future earning capacity, anticipated future additional assets to be placed with the Advisor, dollar amount of assets to be managed, account composition, specific asset management programs chosen along with negotiations with client, etc).  
 
	Text24: FEES CONT'D:
 
Clients may elect to engage the HIL to provide asset management services on either a discretionary or non-discretionary basis.  In the event that the client desires to engage Registrant to provide asset management services on a discretionary basis, the client will receive ongoing investment management services.  The fee for such ongoing financial planning services and asset management services shall vary, based upon the assets under management on the last business day of the previous quarter on a fee-only basis depending upon the market value of assets under management (between 0.00% and 2.50%).  Typically only accounts in a family relationship to the Registrant may be managed at no cost to that client.
 
The  scope of the ongoing annual financial planning and/or related consultation services to be rendered by HIL is intended to generally be limited to reviewing/evaluating/revising HIL's previous recommendations and/or services relative to a change in the client's financial situation and/or investment objectives.  In the unlikely event that a client requires extraordinary financial planning and/or consultation services, HIL may charge and additional fee for such extraordinary services.  The additional fee will be subject to a separate Financial Planning Agreement and/or a separate Investment Consulting Agreement. 
 
Unless the client directs otherwise, HIL shall generally recommend that all No-Load/Load Waived investment management accounts  be maintained at TD Ameritrade Institutional Services (“TDA”).  Prior to engaging HIL to provide investment management services, the client will be required to enter into a formal Investment Advisory Agreement with HIL setting forth the terms and conditions under which HIL shall manage the client's asset, and a separate custodial/clearing agreement with TDA.  Any other accounts can be held at their own respective custodians, such as commissionable annuities at their insurance company and commissionable or trail mutual funds at their custodians.
 
Factors which HIL considers in recommending TDA (or any other brokerage-dealer/custodian) to clients includes TDA's financial strength, reputation, execution, pricing, research, and service.  TDA enables Registrant to obtain many no-load & load waived mutual funds without transaction charges and other no-load & load waived funds at nominal transaction charges.
 
TDA charges commission rate generally considered discounted from customary retail commission rates.  The commissions and/or transaction fees charged by TDA may be higher or lower than those charged by other broker-dealers.  The HIL will not receive any portion of the brokerage commissions and/or transactions fees charged to fee-only clients.  In return for effecting securities transactions through TA, or other designated broker-dealer/custodian, HIL may receive certain investment research products and/or services which assist HIL in its investment decision-making process for the client, all of which transactions shall be in compliance with Section 28(e) of the Securities Exchange Act of 1934.  The brokerage commissions and/or transaction fees, charged by TDA or other designated broker-dealer/custodian are exclusive of, and in addition to, HIL's investment management fee.  Although the commissions paid by HIL's clients shall comply with the HIL's duty to obtain best  execution, a client may pay a commission that is higher than another qualified broker-dealer might charge to effect the same transaction where HIL determines, in good faith, that the commission is reasonable inrelation to the value of the brokerage and research services received.  In seeking best execution, the determinative factor is not the lowest possible cost, but whether the transaction represents the best qualitative execution, taking into consideration the full range of a broker-dealer services, including the value of research provided, execution capability, commission rates, and responsiveness.  
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Accordingly, although HIL will seek  competitive rates, it may not necessarily obtain the lowest possible commission rates for client account transactions.  Although the investment research products and/or services that may be obtained by HIL will generally be  used to service all of HIL's clients, a brokerage commission paid by a specific client
may be used to pay for research that is not used in managing that specific client's account.
 
SERVICE #5.  ADVISOR ASSET MANAGEMENT SERVICES:
In addition to managing Non-Advisor Client assets, HIL,  through Bryan Hegarty ,may engage in selling market buy/sell/hold signals along with recommended asset allocation recommendations, as a research tool for other Advisors. The Advisor Client programs can be custom designed to fit a special request by the Advisor or similar to a program offered to Non-Advisor clients..  The customization could be in providing management services for a trading platform not presently being used by Hegarty Investment Logic.  The customization could also be in designing a trading program different than those already available. Due to the potentially unique nature of these programs a full description is not possible, but will be specified when used by a Advisor client.  
 
 It is our intent that HIL Clients and Advisor Clients signals will be disseminated to the Advisors and implemented for Non-Advisor Clients on the same day.  It is not guaranteed we will be able to meet this goal for every signal change.  
 
To assist Advisors with their timely signal changes, we will generally attempt to release our signal change report   fifteen to twenty minutes before the Rydex 10:30 am cut-off  time, (New York time), for morning trades if applicable, or for market close trades, (if applicable) HIL will issue a trading report fifteen to twenty minutes before the market close for the funds to be traded, so the Advisor client can act on our signal change recommendations before the market close.   Some funds to be managed will have a market close of 3:30 p.m. or 4:00 p.m. New York time.
 
It is possible that due to unusual market changes in the morning cut-off time period, or at the end of the day cut-off time we may process signal changes not identical to the signal changes we give to the Advisors since we can process our signal changes possibly later than the Advisor.  But, we intend to process identical signal changes for the Advisor as we do for our own clients. 
 
 Service # 5:  Advisor Asset Management  fee is negotiable based upon the specified service agreed upon. Registrant shall charge an annual investment management fee based upon a percentage of the market value of the assets being managed by the Advisor using the HIL signal or for a set fee mutually agreed upon by HIL, (through Mr. Hegarty) and the Advisor.  The investment management fee charged shall vary (between  0.50% and 2.50%) depending upon the market value of assets under management and/or the specific type of investment management services to be used. 
 
The fee is paid upfront and is non-refundable or paid quarterly in arrears and is not refundable, depending on the  agreement of the Advisor and HIL.  A discounted fee may require the Advisor client to pay the research fee upfront.  The fee may be based upon the assets being managed, (and generally paid quarterly in arrears), or negotiated as a set fee paid upfront and is non-refundable. 
 
Advisor fees due to HIL will be Paid by check. Advisor checks should be made payable to Hegarty Investment Logic LLC. 
 
	Text26:  
 General Information on Fees
 
Custodians, mutual funds and variable annuities (“Funds”) pay various fees, all of which are disclosed in the Funds' prospectuses. Such fees are borne by shareholders and are reflected in the net asset value of each Fund. Some Funds also charge short term redemption fees (“Special Fees”), which are billed to shareholders at the time of the event causing the fee. All of these fees are in addition to HIL advisory fees. In selecting Funds in which to invest, HIL considers the nature and size of the fees charged by the Funds. HIL will select a Fund only if HIL believes that the Fund's Performance, after all fees, will meet HIL's performance standards. Consequently, HIL may select Funds, which have higher or lower fees than other similar Funds, and which charge Special Fees. When deciding whether to liquidate a Fund position, HIL will take into consideration any Special Fee which may be charged. HIL may decide to sell a Fund position even though it will result in the client being required to pay a Special Fee.
 
HIL believes that its fees are competitive with those fees charged by other Investment Advisors for comparable services. However, comparable services may be available from some other sources for lower fees than those charged by HIL.
 
In the event that HIL determines to change the Advisory Fees, HIL shall notify Client in writing at least 30 days before the fee increase becomes effective. If Client objects to paying the new fees, Client shall notify HIL in writing and this Agreement shall be terminated as of the date of receipt of Client notification. If Client does not object in writing to paying the new fees within 30 days of receipt of the notice of the fee change, this Agreement shall, without more, be amended to provide for the payment by Client of the new fees described in the notice.
 
SERVICE #5. TERMINATION OF SERVICES OR REFUNDS OR CHANGES
 
Unless otherwise stated in the agreement, client agreements are for a period of one year, except for the Investment Portfolio Design Service and the Free Investment Review service which is concluded at the delivery of the agreed upon report.  The advisory agreements may be terminated at any time at the client's discretion.  HIL recommends the client terminate services via written letter, fax or email.  The HIL IAR  may terminate the advisory agreement at any time upon 30-days written notice to the client. There are no provisions for refunds when services have been rendered.  If a portion of any fee collected has not yet been earned by HIL, it will be refunded on a pro-rated basis.
 
Unless otherwise stated in the agreement, HIL Autopilot asset management services client contracts are for a period of one year and self-renew each year. The advisory agreement may be terminated at any time at the client Advisors discretion. HIL recommends the client terminate services via written letter, fax or email.  The IAR or HIL may terminate the advisory agreement at any time upon 30-days written notice to the client. There are no provisions for refunds when services have been rendered. 
 
 Upon written receipt of notice to terminate its client agreement with any of HIL's investment advisory programs, and unless specific transfer instructions are received, HIL and its agents will, in an orderly  and efficient manner, proceed at moving the client's assets to the available money market fund, awaiting a specific liquidation request or a specific transfer instruction. There will be no charge by HIL for such terminations.  However, the Client should be aware that certain mutual funds, variable annuities and trust companies impose redemption fees as stated in each company's fund prospectus in certain circumstances.  Clients must keep in mind that the decision to liquidate security issues or investments may result in tax consequences that should be discussed with the client's tax advisor.
 
Factors that may affect the orderly and efficient manner would be size and types of issues, liquidity of the markets, and market makers abilities.  Should the necessary securities' markets be unavailable and trading suspended, efforts to trade will be done as soon as possible following their reopening.  Due to the administrative processing time needed to terminate Client's investment advisory service and communicate the instructions to Client's investment advisor, termination .
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 orders received from the client are not market orders; it may take several business days under normal market conditions to process client's request.  During this time, Client's account is subject to market risk.  In the event that HIL moves the client's account to the available money market fund, awaiting specific liquidation or transfer instructions, the market may advance and the client will not participate in this market advance.  HIL and its agents are not responsible.
 
MAXIMUM  COMBINED  PERCENTAGE  AVERAGE  ANNUAL  HIL  FEE:
 
The maximum combined percentage fee for the Portfolio Design plus the Asset Management service, (provided by HIL through its Investment Advisory Representatives), for a client, will not exceed  2.50%, over any twelve month period.  The 2.50% limit is based upon the client's averaged quarterly portfolio values over any calendar year.
 
GENERAL  RESPONSES   RELATING  TO  HIL  ADVISORY SERVICES:
 
The following responses relates to each of the programs discussed above unless otherwise contradicted by their specific descriptions:
 
During any month in which there is activity in a client account, the client should receive a monthly account statement or by e-mail from the custodian of assets, showing account activity as well as positions held in account at  month end.  In addition, clients will receive confirmation of transactions that occur within their accounts.
 
The client shall at all times maintain full and complete ownership rights (i.e. the right to add or withdraw securities or cash, pledge securities, vote securities and/or receive timely confirmations) to all assets held in their account.  HIL will not vote proxies for clients.  Assets under management will at no time be “pooled for investment” by HIL.
 
For California Residents: Subsection (j) of Rule 260.238, California Code of Regulations requires that all investment advisors disclose too their advisory clients that lower fees for comparable services may be available from other sources.
 
For District of Columbia Residents: Sec. 1811.1(j) of DC Rules requires HIL to disclose that lower fees for comparable services may be available from other sources, and subsection (k) requires HIL to indicate that all material conflicts of interest have been disclosed to the client in writing via the disclosure provided in this Form ADV II, which relates to the advisor or any of its employees which would cause HIL to not render unbiased and objective advice.
 
For Massachusetts Residents: Massachusetts General Laws Section 203A requires disclosure that information on disciplinary history and the registration of HIL and its associated persons may be obtained by contacting the Public Reference Branch of the Securities and Exchange Commission at (202) 942  - 8090 or the Massachusetts Securities Division, One Ashburn Place, 17th Floor, Boston, MA 02108.
 
 
 Hegarty Investment Logic, LLC. (HIL) manages Investment Advisory accounts (Managed Accounts) as a service to its clients. This advisory service is limited to the purchase, sale and exchange of securities, as well as determining the amount of securities bought and sold. HIL does not have custody of client funds or securities.
 
	Text28: CODE OF ETHICS: CONT'D
 
 Third Party Reports: Advisors must clearly disclose if and when someone other than s/he prepared a report or recommendation provided to clients.
Conflicts of Interest: Advisors must disclose to clients in writing any material conflicts of interest.
Custody or Possession: Advisors having custody or possession of client securities or funds must comply with rules adopted under the 1940 Act concerning segregation of securities, notices to clients, verification and maintenance of accounts.
Advertising: Advisors must comply with the advertising rules of the Investment Advisers Act of 1940.
Investment Advisory Contracts: Advisors must use a written contract which discloses the services to be
Provided, the term of the contract, the advisory fee, the formula for computing the fee, the amount of prepaid fee to be refunded, whether the contract grants discretionary power and the prohibition against assignment of the contract without the consent of the client.
 
Unauthorized Trading: Advisors may not place an order to buy or sell a security for the account of a client without authority to do so.
 
Third Party Authorized Trading: Advisors may not place an order to buy or sell a security for the account of a client upon instructions of a third party without first obtaining a third party trading authorization from the client.
Borrowing from Clients: Advisors may not borrow money or securities from clients.
Lending to Clients: Advisors may not lend money or securities to clients.
Misrepresentations and Omissions: Advisors may not misrepresent its qualifications.
Advisory Fees: Advisors may not charge a client an unreasonable advisory fee.
Performance Guarantees: Advisors must not guarantee clients a gain or loss.
 
Disclosure of Client Information: Advisors must not disclose client information unless required by law, or Permitted by the client, to do so.
Front Running: Advisors may not purchase or sell a security (including a mutual fund) in a personal
Account before purchasing or selling that security in a client account; OR purchase or sell with advance
Knowledge of, and before, corresponding purchases or sales in portfolios of mutual funds owned by clients.
Use of Information: Advisors may not use economic, market or other investment information obtained by Virtue of one's position with HIL to advance a personal interest. SEE ALSO: “Use of Inside Information”. Use of Inside Information: Confidential or proprietary information, obtained in the course of an Advisors Affiliation with HIL Advisory, Inc., must not be used for personal gain or shared with others for their personal Benefit. Advisors should treat as confidential all information, not generally made public, concerning HIL Advisory, Inc.'s investment activity or plans, or the financial condition and activity of any enterprise engaged in business with HIL Advisory, Inc. It is unlawful to trade in the securities of any company on the basis of information acquired in the course of employment that has not been made public and that is likely to influence others to buy or sell those securities.  Trading decisions are likely to be influenced by “inside” information, such as company's plans for an acquisition or merger, significant changes in its sales or earnings, or its plans to introduce important new products or enter new business.
 
Confidentiality: Our business requires that we obtain financial and other personal information about our customers and clients. Thus, we have an obligation to respect our customers' and clients' privacy rights by keeping this information confidential. In general, unauthorized or improper disclosures are potential liabilities for the Company. More importantly, success in our business depends on our clients' trust that we will properly utilize information they confide in us.
Safeguarding Confidential Information: Advisors must make every attempt to safeguard confidential information including, but not limited to:
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 1. Advisors should request and use only that information which is related to our business needs.
 
2. Advisors should limit use and discussion of information obtained on the job to normal business activities (should avoid discussing sensitive information in elevators, restaurants, social gatherings or other public places).
 
3. Advisors should use passwords, code names or numbers for sensitive projects
 
4. Advisors should include only pertinent and accurate data in files that are used as a basis for sensitive decision-making.
 
5. Advisors should exercise care to avoid placing documents containing sensitive information in areas where they may be read by unauthorized persons, and store such documents in secure locations when they are not in use.
 
6. Advisors should restrict access to records to those with proper authorization and legitimate business needs. To the extent possible, restrict access to departmental areas where sensitive information could be obtained or overheard to only those IARs with a valid business purpose for being in the area.
 
7. Advisors should maintain the confidentiality of clients' identities.
 
Conditioning the Market: Advisors may not utilize one's position or influence with a fund or clients to induce purchases or sales by these persons or entities of thinly traded securities in anticipation of profit from timed personal sales or purchases of these same securities.
Inducements: Advisors may not receive inducements or other benefits, including warrants or cash, from
Sponsors or others in return for selling or recommending certain mutual funds or other securities.
New Issue Purchase Restrictions: Advisors should not purchase initial public offerings (“IPO”) without prior written approval of the Chief Compliance Officer.
Private Placements: Advisors should not purchase private placements without prior written approval of the Chief Compliance Officer.
Pending Transactions: Advisors should not personally trade in a security during a pending “buy” or “sell” order in that security for a client.
Public Commentary: Advisors are reminded to be careful when writing and publishing newsletters,
Analyses and other public commentary on markets, funds and other securities, not to place the Company in a situation where a recommendation to buy or sell could be seen as conferring a personal benefit. If in any doubt, advisors should consult with the Chief Compliance Officer, prior.
Fair Competition: The public is best served by vigorous competition. This fundamental tenet of our society Spawned antitrust laws intended to facilitate open competition. These laws prohibit any activity or conduct that improperly reduces or eliminates competition in the marketplace. HIL. supports these antitrust laws, and expects all advisors to comply with them fully; penalties for violating them can be severe.
In particular, we want all of our advisors to understand that our purchases and sales should be based strictly on considerations of quality, suitability, service, price, and efficiency. We do not condone reciprocal Arrangements or tie-in sales. No customer should be led to believe that he or she must buy a particular product or service from HIL in order to obtain any product or service offer, or to induce to purchase any product or service which the customer offers.
 
Suppliers: We should be fair to our suppliers. It is our policy to award orders, contracts, and commitments to suppliers strictly on the basis of merit, without favoritism. The choice of our suppliers should be based on factors such as their quality, reliability, price, service, technical advantages, as well as on their impact on the community --such as purchasing from minority or local vendors whenever possible.
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 Gifts: Advisors should not accept or provide any gifts or favors that might influence pending decisions
Regarding business decisions and transactions. This would include even a nominal gift, if a reasonable observer could possibly see the gift as influencing your business decisions. Modest gifts and favors, which would not be regarded by others as improper, may be accepted or given on an occasional basis. Entertainment that satisfies these requirements, and that conforms to generally accepted business practices, is also permissible.
 
Conflicts of Interest: Personal interest can sometimes get in the way of what's best for the Company and our clients. Advisors should avoid actual and apparent conflicts of interest --that is, personal interest outside the Company that could be placed ahead of an advisor' obligations to HIL.  Although the existence of a conflict doesn't necessarily lead to improper action, the very opportunity to act improperly may be enough to create the appearance of a problem. Thus, advisors should avoid these situations as much as possible. We want to preserve the privacy of our advisors' right to conduct their personal affairs without interference, but we must require a full and timely disclosure of any situation that could result in an actual or apparent conflict of interest. In a given situation, the Company, not the advisor involved, should determine whether or not there is an actual or merely an apparent conflict. To reinforce the company's commitment to avoiding conflicts of interest or their appearance, we expect advisors to comply with the following rules:
 
1. Advisors may not serve as a director, officer, investment advisor representative, partner, or trustee in any outside business enterprise, without prior approval from HIL. Advisors are discouraged from serving as a director or trustee of a public company or entity involved in the investment process where “conflict of interest” issues might arise.
 
2. Advisors do not need prior approval, however, if the enterprise is a family firm owned principally by other members of their family, if it is not doing business with HIL, and if the services required will not interfere with the advisors duties to the Company. However, we still require advisors to report such arrangements to HIL.
 
3. You may not act on behalf of HIL in connection with any transaction in which you have a personal interest. (This rule does not apply to any personal interest resulting from your participation in any plan in the nature of incentive compensation, or in the case of a plan that provides for direct participation in specific transactions by HIL)
 
4. Advisors may not, without prior approval from HIL, have a substantial interest in any outside business which, to their knowledge, is involved currently in a business transaction with HIL or is engaged in business similar to any business engaged in by HIL.  A “substantial interest” includes any investment in the outside business involving an amount greater than 10 percent of the advisors gross assets, or $10,000 if that amount is larger, or involving an ownership interest greater  than 2 percent of the outstanding equity interests. Advisors do not need approval for bank deposits and investments in mutual funds, partnerships, and similar enterprises that are publicly owned and engaged primarily in the business of investing in securities, real estate, or other investment assets.
 
5. Advisors may not, without prior approval from HIL, engage in any transaction involving the purchase of products and services from HIL, except on the same terms and conditions as they are offered to the public. If there is any question whether the terms and conditions are the same as those generally offered to the public, or if there is the possibility of conflict, advisors should seek approval from HIL, prior. Advisors do not need approval to accept special discounts or other favorable terms usually offered as benefits to HIL. If there is any question whether the terms and conditions are the same as those generally offered to the public, or if there is the possibility of conflict, advisors should seek approval from HIL prior.  
 
Personal Securities Transactions:  Various federal securities laws regulate the personal trading and investment activities or investment advisory firms' advisors.  Underlying these requirements is 
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 the adviser to act in the best interests of the clients and always to place the clients' interests first. When investment advisory personnel invest for their own accounts, conflicts of interest may arise between the client's and their own interests. The conflicts may include: taking an investment opportunity from the client for a supervised persons own portfolio; using a supervised person's advisory position to take advantage of available investments; or “front running.” “Front Running” occurs when a supervised person trades before making client transactions, thereby taking advantage of information or using client portfolio assets to have an effect on the market which is used to the supervised persons benefit.  
 
Personal Brokerage Accounts:  HIL advisors are encouraged to maintain personal accounts on the TD Ameritrade platform but are allowed to open personal accounts at outside firms. This includes, but is not limited to, accounts over which they have investment control or exercise discretion. Regardless of where the account is held, all advisors must disclose, all outside affiliations and security holdings. They should disclose such accounts to HIL in writing.   This disclosure should be received no later than 30 days after the person becomes an access person, the information provided must be current as of 30 days prior to the date the person becomes an access person.
 
Transactions in Personal Brokerage Accounts: Advisors may neither trade so frequently that s/he is Distracted from his/her duties and responsibilities as a supervised person of the firm, nor make commitments Disproportionate to his/her financial means. Transactions in related accounts should be executed in a way that does not disadvantage any client transaction. Supervised persons may not engage in securities transactions while in possession of "inside" information, or while in possession of the firm's nonpublic proprietary information.
 
Outside Affiliations: HIL policy allows supervised persons to engage in and maintain outside affiliations only if in compliance with our policies and procedures. Thus, we require each supervised person to annually disclose any affiliations in writing to QA3 on the Disclosure of Outside Business Activity Form (“DOBA”)
 
Raising Capital: Advisors are prohibited from soliciting clients, from raising capital for partnerships, corporations or other enterprises, from acting as finders, and from assisting in or affecting transactions other than for the firm, without prior written approval from QA3 Financial Corp., Inc.
 
Interest in Competitors: Advisors may not participate as an investment advisor representative, agent, Proprietor, officer, director, consultant, trustee or holder of any financial interest in any outside business whose services or products are competitive to those offered by the firm. This prohibition does not apply to the ownership of less than 1% of the outstanding shares of the securities of a publicly traded corporation. Such competitive business activities include, but are not limited to, securities and commodity brokerage services, money management, commercial or investment banking, investment advisory activities, and other financial services.
 
Affiliation of Advisors and Their Families with Publicly Traded Companies: Advisors may accept a directorship of a publicly traded company unless approval has been obtained from the Company's legal counsel and reviewed by the Chief Compliance Officer. If, after receiving approval, an advisor becomes an officer or director of a publicly traded company, or if s/he is aware of a family member who is/becomes an officer or director, s/he must prepare a memorandum describing this relationship. The memorandum is to be forwarded to the Chief Compliance Officer by the advisor's supervisor. A memorandum is also required if the advisor and his/her family members beneficially own, in the aggregate, 5% or more of the equity securities of a publicly-traded company. For the purpose of this policy, "family member" includes a fiduciary capacity in which an investment advisor acts for clients.  A fiduciary has a duty of loyalty to clients that requires n advisors, spouse, parent, children or stepchildren, siblings, grandparents, grandchildren, aunts, uncles and in-laws.
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The Code of Ethics has been adopted by HIL Advisory, Inc. and is designed to comply with Rule 204A-1 under the Investment Advisers Act of 1940.
HIL Advisory, Inc.'s Code of Ethics mandates high standards of business conduct and professionalism.
The Code prohibits HIL management, employees, IARs, access and supervised persons from trading on material nonpublic information. The Code of Ethics also includes policies and procedures for the review of quarterly securities transactions as well as initial access and/or covered persons. HIL will provide a copy   of its Code of Ethics to any client or prospective client upon written request.
 
General:
HIL management, employees, IARs, access and supervised persons (hereinafter referred to as
“Advisors”) may not:
a. Employ any device, scheme or artifice to defraud a client;
b. Make any untrue statement of material fact or material omission in communications to clients or the public; or;
c. Engage in any act, practice or course of business that operates or would operate as a fraud or deceit upon a client.
 
Specific policies:
Suitability: Advisors must make reasonable recommendations, in light of information s/he has obtained.
Discretionary Authority: Advisors must obtain written authority if they intend on exercises discretionary Power
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----------------------------------------------------------------------------------------------------------------------------------------------
 
 
Fee…        Hegarty                                          Separate  HIL          Fee Rate*       Fee Rate*         Fee Rate *          
Code         Investment Logic, (HIL)                Autopilot                      #1                     #2                      #3             
                  Separate  Autopilot                   Management            for First           for Second       for  Account Assets    
                  Management Program .              Fee Starts:                $ Million.         $ Million.         Over  $ 2 Million 
 
----------------------------------------------------------------------------------------------------------------------------------------------
 
     When we recommend one of our five different HIL Autopilot programs to a client, we attempt to match the most suitable mutual fund or annuity fund that will work with the Autopilot program chosen.  If the fund matched is a No-Load or Load-Waived fund, (with No Sales Charge to the client), then the HIL Investment Advisor Rep is not paid by the fund or annuity company for  being the account advisor.  In these cases we charge our Standard Fee to manage the  account.  These fees are charged either monthly or quarterly in arrears, as described by our client agreement.  HIL's Standard Fees for its separate Autopilot fund management, on an annual basis are as follows:*
 
FEE  OPTION A:  If  the mutual fund or annuity matched has; (1) No potential surrender charges, and  (2) No sales charge and  (3) Does not pay the advisor representative, then the HIL Autopilot program fees are as follows:
 
(A1)      Single & Multi-Manager                      Immediately                  2.50%                 2.25%                Negotiable
(A2)      Domestic or Global                              Immediately                  2.25%                  2.00%                Negotiable
 
(A3)      Bond Growth                                        Immediately                  2.00%                 1.75%                 Negotiable
(A4)      Bond Income                                        Immediately                  1.50%                 1.25%                 Negotiable
(A5)      401-k, Retirement, IRA                        Immediately                  Negotiable          Negotiable          Negotiable   
 
-----------------------------------------------------------------------------------------------------------------------------------------------------------
 
    When we recommend one of our five different HIL Autopilot programs to a client, we attempt to match the most suitable mutual fund or annuity fund that will work with the Autopilot program chosen.  Some funds may pay a  sales commission, or some funds instead make a monthly trail payment in arrears, to the Investment Advisor Rep, (for  being the Registered Rep/Broker for the account).  In these cases we then discount our Standard Fees.  HIL's fee discount may be up to 50%, over the first 4 years, depending on the Fee Option & Autopilot program selected. 
 
     HIL is not required to reduce it's fees.  But HIL considers payments by a mutual fund or annuity company partial compensation for our separate HIL Autopilot fund management.  In such cases, we reduce our Standard Fees  as shown in Option B or Option C  below:*
 
----------------------------------------------------------------------------------------------------------------------------------------------------------…. ..FEE  OPTION B:  At the time of purchase if  the  mutual fund or annuity matched, has; (1) No potential surrender charges, or potential charges for only one year or less in length, and (2) Does not pa
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