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All investment advisory accounts are at a minimum reviewed on a monthly basis by SunSage Capital's
investment management team. Reviews focus on the short-term and long-term account objectives as
specified by the client and the client's chosen strategy. The short-term objectives include but are not
limited to the distribution and reinvestment needs of the client's account. The long-term objectives
include but are not limited to strategy implementation and evaluation. Clayton Kohl, SunSage Capital's
managing member, is the head portfolio manager and personally oversees all account activity.

Quarterly, investment advisory clients receive a report and, if requested, a personal meeting to discuss the
performance of their portfolio and any changes to their investment goals and objectives. The quarterly
report documents the client's portfolio value, positions, and allocations. The client receives trade
confirmations and monthly statements from their account custodian.
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SunSage Capital, LLC 75-2950443

INVESTMENT MANAGEMENT SERVICE

SunSage Capital furnishes investment advisory services to its clients. The primary
elements of the service include the following:
(a): Understand the client's situation, goals, and objectives.
(b): Implement an investment strategy that addresses the client's needs.
(c): Adapt the strategy to changes in the market and assets within the portfolio.
(d): Communicate the effectiveness of the strategy to the client.

SunSage Capital compensation is based on the investment style and is calculated
as a percentage of the assets under management. SunSage Capital will consider
other fixed fee schedules as requested by the client.

Investment Style: Equity Oriented
0.95% First $5,000,000
0.75% Next $5,000,000
0.55% Next $40,000,000
0.45% Excess over $50,000,000

Investment Style: Fixed Income
0.50% First $10,000,000
0.40% Next $10,000,000
0.25% Excess over $20,000,000

SunSage Capital's compensation is generally payable on a quarterly basis after the
service has been rendered. The fee calculation is based on the account's asset
value as of the last business day of the previous quarter. SunSage Capital or its
client may terminate the investment advisory agreement at any time with written
notice. The client will pay a prorated quarterly fee for the service rendered prior to
the agreement's termination date.

Item 1A(1)
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EDUCATION AND BUSINESS BACKGROUND

Clayton Kohl is SunSage Capital's managing member and principal executive
officer. Mr. Kohl was born in 1974. As an undergraduate, He attended Baylor
University where he earned a Bachelor's of Science in Mechanical Engineering
(1997). Mr. Kohl earned his Masters in Investment Management from City University
Business School, London (1998). Currently, Mr. Kohl was a lecturer at Texas
Christian University (TCU's) under the department of Finance and Decision Science
(8/2002 to 5/2007). Mr. Kohl started SunSage Capital in 2001 and serves as the firm's
Equities Strategist (7/2001 to present).

CONFLICTS OF INTEREST / CODE OF ETHICS

SunSage Capital and those associated with it maintain portfolios that may now or in
the future contain many of the securities being recommended to clients. SunSage
Capital discloses this conflict of interest within the client agreement. SunSage is
committed to putting the client's interests first.

SunSage Capital maintains records at its custodians of all transactions made by
SunSage and those associated with it including the immediate family members of
the principal executive officer. A periodic compliance review will monitor activity
within these accounts to ensure proper conduct.

SunSage Capital has a Code of Ethics Policy which is made available to each
employee. The Code of Ethics is based on the principal that the client's interests
come first. Clients and perspective clients may request a copy of SunSage Capital's
Code of Ethics Policy by contacting the firm.

CONDITIONS FOR MANAGING ACCOUNTS

For some accounts SunSage Capital will require a minimum account value and/or
fee which will vary according to the investment style and account type.

Item 6

Item 9 (E)

Item 10
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INVESTMENT OR BROKERAGE DISCREATION

SunSage Capital generally provides investment advisory services that involve the
discretionary management of client accounts. Based on the client's objectives and
chosen investment strategy, SunSage Capital decides the timing and quantity of
securities bought and sold for the client's account. SunSage Capital generally
maintains discretion over the broker dealer(s) chosen to effect client account
transactions. SunSage Capital selects broker dealer(s) that it perceives to provide the
best value and management efficiency to client accounts. The client may choose
to direct SunSage Capital to use a specific broker dealer. If the client directs SunSage
Capital to a specific broker dealer, the client understand that fill price execution and
order placement efficiency may be negatively impacted.
SunSage Capital seeks and when necessary negotiates competitive commission rates
form the broker dealers used to transact trades for the client accounts.

SUGGESTED BROKER DEALERS

SunSage Capital suggests broker dealers that it perceives to provide the client with the
best value and SunSage with the most efficient systems. The commissions a client
pays should be reasonable and SunSage is committed to negotiating rates on the
behalf of all client accounts. Any informational service provided by a broker dealer will
be used to benefit all of SunSage Capital's clients where and when possible. SunSage
Capital has not entered into any 'soft dollar' relationships with broker dealers.

Item 12 A (1) (2) (3) (4)

Item 12 (B)
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