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FORM ADV Applicant: Gary E. Miller DBA Trusted SEC File Number: Date:
Part II - Page 2 Financial Advisors 201 68123 12/31/2009

1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

E (1) Provides investment SUPEIVISOTY SETVICES ..........ovevevevirererrseeesessesesssseeseesesesessesesesessseseesesssesesessesenneas 97 %
E (2) Manages investment advisory accounts not involving investment supervisory Services..................... 0 %
: (3)  Furnishes investment advice through consultations not included in either service described above... %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... 3 %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
i (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges |:| (5) Commissions
(3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions IE F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

@ D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Gary E. Miller DBA Trusted SEC File Number: Date:
Part I - Page 3 Financial Advisors 801- 68123 12/31/2009
3. Types of Investments. Applicant offers advice on the following: (check those that apply)
A. Equity securities @ H. United States government securities
@ (1) exchange-listed securities I.  Options contracts on:
@ (2) securities traded over-the-counter |:| (1) securities
@ (3) Foreign issuers |:| (2) commodities
|:| B. Warrants J.  Futures contracts on:
@ C. Corporate debt securities (other than commercial paper) |:| (1) tangibles
|:| (2) intangibles
|:| D. Commercial paper
IEI E.  Certificates of deposit K. Interests in partnerships investing in:
IEI F.  Municipal securities |:| (1) real estate
|:| (2) oil and gas interests
G. Investment company securities: |:| (3) other (explain on Schedule F)
IEI (1) variable life insurance
@ (2) variable annuities |:| L. Other (explain on Schedule F)

(3) mutual fund shares

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)

(1) [O] Charting @ [O] cyelical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) IEI Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) IEI Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services @) @ Company press releases
(8) [O] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(1) IEI Long term purchases %) IEI Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) |:| Other (explain on Schedule F)
) [ ] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Gary E. Miller DBA Trusted SEC File Number: Date:
Part II - Page 4 Financial Advisors 801- 683123 12/31/2009

5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

IEI (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser |:| (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Gary E. Miller DBA Trusted

Part II - Page S

Financial Advisors

SEC File Number:

801-68123

Date:
12/31/2009

9.

Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

|:| A. As principal, buys securities for itself from or sells securities it owns to any client.

|:| B. As broker or agent effects securities transactions for compensation for any client.

|:| C. Asbroker or agent for any person other than a client effects transactions in which client securities are sold to or

bought from a brokerage customer.

|:| D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

person has some financial interest.

@ E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or

prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed

services and impose a minimum dollar value of assets or other condition for starting or maintaining an

account?

(If yes, describe on Schedule F)

11.

Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

See Schedule F

B. Describe below the nature and frequency of regular reports to clients on their accounts.

See Schedule F

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Gary E. Miller DBA Trusted SEC File Number: Date:

Part II - Page 6 Financial Advisors

801-68123 12/31/2009

12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers t0 CIENtS? ..........cccoevirviinriiniinieinereee e

For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related
person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

. whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No

services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Gary E. Miller DBA Trusted
Continuation Sheet for Form ADV Part II | Financial Advisors 801- §8123 12/31/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gary E. Miller XXX-XX-3437

Item of Form
(identify)

Answer

PART Il ITEM 1D

Gary E. Miller, doing business as Trusted Financial Advisors (“TFA”, “Trusted Financial”) is a fee-only
investment advisory firm. Services provided include financial planning, goal setting, investment
portfolio design and implementation.

Financial Planning services may be engaged at three levels:

1. Preparation of a comprehensive Financial Plan

2. Analysis and recommendation for specific aspects of the client's financial affairs as requested
by the client.

3. Preparation of an Investment Plan

Clients are encouraged to engage Trusted Financial Advisors to prepare a comprehensive financial
plan as it is the Advisor's opinion that comprehensive information gathering, projections and analysis of
multiple aspects of the client's financial life will improve the likelihood of future success in achieving
client goals. Recognizing that some clients prefer advice in specific areas of their finances, less
comprehensive engagements are available as indicated above.

Generally the product of a financial planning engagement will be presented in writing and given to the
client for implementation at client's discretion.

For those not desiring asset management services, advice may be rendered and client will be charged
an hourly rate or a flat fee. Hourly rate is $250. Flat fees will be quoted based on the advisor's best
estimate at the time of signing Trusted Financial Advisors Financial Planning agreement. One half the
quoted fee is payable at the time of engagement with the balance due upon completion of services.

Day to day management of investment portfolios is also provided by Trusted Financial Advisors.
Guiding this activity is sensitivity to the unique objectives of each client whose goals, experience, and
risk tolerance are discussed prior to the engagement of investment management services and
periodically updated through discussion with the client. This service generally includes allocating
among major investment classes. Specific purchase and sale decisions and timing thereof is left to the
discretion of TFA through the granting of limited discretionary authority at the brokerage firm chosen by
the client.

Trusted Financial may engage the services of unaffiliated third party Registered Investment Advisors
("Sub Advisors") when such Sub Advisor is believed to provide a unique investment capability that
complements the overall strategy developed by TFA. In most cases this Sub Advisor will be working
under contract to an investment company, but may also be engaged directly to manage discrete
accounts for clients of the applicant. In both cases an investment management fee is incurred by the
client in addition to the fees charged by TFA.

Fees are charged quarterly in advance by Trusted Financial Advisors based on the value of clients
assets under management.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Gary E. Miller DBA Trusted

Continuation Sheet for Form ADV Part II | Financial Advisors 801- §8123 12/31/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gary E. Miller XXX-XX-3437

Item of Form
(identify)

Answer

Fees for our Balanced-Value style of investment management are based on an annual percentage of
assets under management and are prorated and charged at the following annual rates:

First $ 500,000 - 1.25%

Next $ 500,000 - 1.00%

Above $1,000,000 - .50%

While there is no stated minimum required account, new accounts are charged a minimum fee of
$1093.75 per quarter, which equates to 1.25% per annum of the first $350,000 under limited
discretionary management. For advisory fee billing purposes, separate accounts controlled by a single
control group are aggregated to enable the client to qualify for fee discounts per the above schedule.
In some circumstances, fees may be negotiable. Clients will receive a quarterly invoice and normally
the advisor is authorized by clients to deduct fees directly from one or more accounts to cover billing
applied to the household. Fees are billed one quarter in advance and are fully refundable on a
prorated basis if the advisory relationship is terminated prior to the end of the billing period.

Non-discretionary accounts are charged quarterly in advance by TFA based on the value of client's
assets subject to advisory agreement. Fees for non discretionary accounts are based on an annual
percentage of assets under management, are pro rated and charged at the following annual rates:
First $ 500,000 - 1.50%

Next $ 500,000 - 1.00%

Above $1,000,000 - .50%

An Investment Alert Service is also offered to those for whom minimum fees would, as a percentage of
investment assets, exceed the percentages charged for Discretionary and Non-discretionary
investment management. With this approach, TFA simply alerts clients, usually by E-mail when buying
or selling securities, and provide ancillary financial advisory service. Fees for this service are not
usually based upon assets under management and are usually billed quarterly.

Investment Advisory Agreements may be terminated by either party at any time. Written notice of
termination is required and pre-paid advisory fees, if any, will be refunded on a prorated basis.
Termination becomes effective three business days after receipt of written notice.

PARTII ITEM 4B 8

Other sources of investment information include listening and or participation in company sponsored
conference calls, conversations and or correspondence with officers of corporations and entities under
investigation or their designees and attendance at annual or special corporate meetings. In addition,
advisor may attend industry conferences, and may speak with vendors and customers of companies
under consideration.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Gary E. Miller DBA Trusted

Continuation Sheet for Form ADV Part II | Financial Advisors 801- §8123 12/31/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gary E. Miller XXX-XX-3437

Item of Form
(identify)

Answer

PART Il ITEM 5

TFA requires that individuals providing investment advice to clients have direct experience in financial
planning and/or the rendering of investment advice and have completed university level education in
the fields of financial accounting, personal financial planning and taxation, or have extensive career
experience in these fields of knowledge.

PART Il ITEM 6

Gary E. Miller is the principal of Trusted Financial Advisors and determines investment policy based on
analysis of each client. He was born in 1949, was a National Honor Society graduate of Mamaroneck
High School, Mamaroneck NY, and attended Goddard College, Plainfield, VT from 1967 to 1970
where he majored in psychology. He has completed humerous business, economics and financial
accounting courses in the University of California University system, California State University system
and California Community Colleges. In 1989 he received a Certificate in Personal Finance from the
University of California, Irvine and was awarded the Certified Financial Planner (CFP) mark by the
Certified Financial Planner Board of Standards in 1990. He has worked continuously in the financial
services industry since 1974. From 1983 until January 2001 he was employed as a Registered
Representative with the title "First Vice President" for the following firms: Kidder,Peabody, Inc.,
Prudential Securities, Inc. and PaineWebber, Inc. In January 2001 he affiliated with Walker Financial
Advisors, Inc., Mission Viejo, California as a Registered Investment Advisor Representative. In March,
2002, Miller obtained an Investment Advisor Certificate from the State of California and in July, 2002
began doing business as "Trusted Financial Advisors". Trusted Financial Advisors' offices were
re-located to their current address in November, 2002. In 2007, Miller's registration changed from
California Corporations Department to Securities Exchange Commission jurisdiction.

PART I ITEM 9 E

Applicant may buy and sell for itself securities that it also recommends to clients. Where applicant
holds limited discretionary trading authority, and orders transactions for both clients and itself on the
same day, clients will generally be given the best price in preference to applicant.

CODE OF ETHICS

Applicant has put into effect a Code of Ethics. A complete copy is available to clients upon request.
Principals Underlying the Trusted Financial Advisors Code of Ethics:

1. Trusted Financial and all of its employees, consultants and independent contractors understand
that TFA has a Fiduciary duty to act at all times in the best interest of clients - clients' interests come
first.

2. There shall be no intentional actions taken that would favor the investment results of a Supervised
Person over those of clients.

3. There shall be no intentional actions taken that would favor the investment results of one client over
another.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Gary E. Miller DBA Trusted
Continuation Sheet for Form ADV Part II | Financial Advisors 801- §8123 12/31/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gary E. Miller XXX-XX-3437

Item of Form
(identify)

Answer

4. Investment and financial planning recommendations shall always be made in the best interests of
clients, and not in the interest of any third party. A hallmark of our practice is to be completely trusted
by our clients and to provide them the best advice of which we are capable.

5. All client information is to be kept strictly confidential and all Supervised Persons must read and
sign the TFA "Confidentiality of Proprietary Information" agreement prior to having access to identifying
client information.

PART Il ITEM 11 A

Client portfolios are reviewed on a regular basis, security prices are monitored on a daily basis. Gary
E. Miller, CFP is assigned 181 accounts, representing approximately 51 related client groups. Changes
in portfolio holdings may be triggered by several factors including a changed macro economic outlook,
an equity approaching estimated full valuation, an opportunity to exchange from a security that
appears to be close to fully valued into one that is under valued; a change in management or
management's direction for a publicly traded company, and technical indications such as significant
price changes accompanied by meaningful changes in volume.

For all clients, changing needs and objectives of each client, learned by regular communication with
clients may trigger changes in portfolio composition.

PART I ITEM 11 B

TFA provides reports to discretionary accounts on a quarterly basis. A portfolio statement and position
analysis report show positions held by asset class and includes details such as cash invested, current
market value, the percentage of total client holdings represented by each individual holding and total
return for each holding. A portfolio performance report shows total return net of all fees for the past
quarter, year and longer time periods. Included is a billing statement showing how fees are calculated,
and total fees to be charged to client. A client may request an unscheduled report at any time.

Face-to-face meetings and/or electronic meetings with clients are encouraged. An annual meeting,
open to all clients, is held near the end of each year at which time Principal and Portfolio Manager
Gary E. Miller reviews past performance, discusses the outlook for the future and answers questions
from attendees.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Gary E. Miller DBA Trusted
Continuation Sheet for Form ADV Part II | Financial Advisors 801- §8123 12/31/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gary E. Miller XXX-XX-3437

Item of Form
(identify)

Answer

PART I ITEM 12 A

Trusted Financial purchases and sells securities on a limited discretionary basis and determines
guantities and timing of such purchases and sales, based on an understanding of client's objectives.
TFA does not determine the clearing brokerage firm to be used nor the commission rates paid, if any,
for each transaction. When limited discretionary authority is granted to applicant by a client or clients,
this authority will be used in client's best interest to select investments that will achieve client goals, as
indicated in interviews and in writing. Specific investment limitations may be imposed by mutual
consent with applicant, as long as these restrictions will not harm performance for the specific client
requesting such restrictions. Ordinarily, Applicant will determine which securities are to be purchased
and sold and the timing of purchases and sales.

PARTIIITEM 12 B

Advisor usually recommends, but does not require that clients establish brokerage accounts with
Schwab Institutional division of Charles Schwab and Co., Inc. ("Schwab") a registered broker-dealer.
Schwab or its subsidiaries may charge the Advisor for some services. Schwab may provide access to
classes of mutual funds not available to Schwab's retail clients. Such funds usually have lower internal
operating expenses. In the Applicant's judgment, Schwab offers competitive commission rates.
Discretionary advisory accounts are at this time held exclusively held at Charles Schwab & Co., Inc.
Schwab Institutional is structured to support the "fee only" practice that Advisor conducts by facilitating
Advisor's ability to make purchases and sales in client accounts, handle operational matters and
deduct quarterly management fees with permission of clients. When authorized by a client, Advisor is
able to look at client accounts via internet and determine values in real time, to research historic
account activity and know current cash balances and securities holdings. Schwab also provides daily
downloads valuing client account positions at previous session's closing price in a format compatible
with the reporting software used by Advisor to provide timely and accurate reports such as asset
allocations, unrealized and realized capital gains and losses and dividend and interest income
histories. Importantly, Schwab has provided evidence that its trade executions are among the best of
all broker-dealers. Further, the company's research offerings are highly ranked when compared to
other discount brokerage firms.

Schwab Institutional also makes available to Trusted Financial Advisors (TFA) other services that
benefit TFA, but may not benefit clients' accounts. These services include facilitation of payment of
TFA's fees from its clients' accounts, and assistance with back-office functions, record keeping and
client reporting. Research obtained through Schwab may be used in forming investment decisions for
all clients, whether or not their accounts are held in custody at Schwab.

Schwab Institutional also makes available to TFA other services intended to help TFA manage and
further develop its business enterprise. These services may include internet tutorials and or live
conferences on practice management, information technology, business succession, regulatory
compliance and marketing. As a fiduciary, TFA endeavors to act in clients' best interests, but
recommendation that clients maintain their assets in accounts at Schwab may be based in part on the
benefit to TFA of the availability of some of the foregoing products and services and not solely on the
nature, cost or quality of custody and brokerage services provided by Schwab.

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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	0: PART II ITEM 1D
Gary E. Miller, doing business as Trusted Financial Advisors (“TFA”, “Trusted Financial”) is a fee-only investment advisory firm. Services provided include financial planning, goal setting, investment portfolio design and implementation.
 
Financial Planning services may be engaged at three levels:
1.  Preparation of a comprehensive Financial Plan
2. Analysis and recommendation for specific aspects of the client's financial affairs as requested 
    by the client. 
3. Preparation of an Investment Plan
 
Clients are encouraged to engage Trusted Financial Advisors to prepare a comprehensive financial plan as it is the Advisor's opinion that comprehensive information gathering, projections and analysis of multiple aspects of the client's financial life will improve the likelihood of future success in achieving client goals. Recognizing that some clients prefer advice in specific areas of their finances, less comprehensive engagements are available as indicated above.
 
Generally the product of a financial planning engagement will be presented in writing and given to the client for implementation at client's discretion.
 
For those not desiring asset management services, advice may be rendered and client will be charged an hourly rate or a flat fee. Hourly rate is $250. Flat fees will be quoted based on the advisor's best estimate at the time of signing Trusted Financial Advisors Financial Planning agreement. One half the quoted fee is payable at the time of engagement with the balance due upon completion of services.
 
Day to day management of investment portfolios is also provided by Trusted Financial Advisors. Guiding this activity is sensitivity to the unique objectives of each client whose goals, experience, and risk tolerance are discussed prior to the engagement of investment management services and periodically updated through discussion with the client. This service generally includes allocating among major investment classes. Specific purchase and sale decisions and timing thereof is left to the discretion of TFA through the granting of limited discretionary authority at the brokerage firm chosen by the client.
 
Trusted Financial may engage the services of unaffiliated third party Registered Investment Advisors ("Sub Advisors") when such Sub Advisor is believed to provide a unique investment capability that complements the overall strategy developed by TFA. In most cases this Sub Advisor will be working under contract to an investment company, but may also be engaged directly to manage discrete accounts for clients of the applicant. In both cases an investment management fee is incurred by the client in addition to the fees charged by TFA.
 
Fees are charged quarterly in advance by Trusted Financial Advisors based on the value of clients assets under management.
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	Text15: Fees for our Balanced-Value style of investment management are based on an annual percentage of assets under management and are prorated and charged at the following annual rates: 
First    $  500,000 - 1.25%
Next    $  500,000 - 1.00%
Above $1,000,000 - .50%
 
While there is no stated minimum required account, new accounts are charged a minimum fee of $1093.75 per quarter, which equates to 1.25% per annum of the first $350,000 under limited discretionary management. For advisory fee billing purposes, separate accounts controlled by a single control group are aggregated to enable the client to qualify for fee discounts per the above schedule. In some circumstances, fees may be negotiable. Clients will receive a quarterly invoice and normally the advisor is authorized by clients to deduct fees directly from one or more accounts to cover billing applied to the household. Fees are billed one quarter in advance and are fully refundable on a prorated basis if the advisory relationship is terminated prior to the end of the billing period.
 
Non-discretionary  accounts are charged quarterly in advance by TFA based on the value of client's assets subject to advisory agreement. Fees for non discretionary accounts are based on an annual percentage of assets under management, are pro rated and charged at the following annual rates: 
First    $  500,000 - 1.50%
Next    $  500,000 - 1.00%
Above $1,000,000 - .50%
 
 
An Investment Alert Service is also offered to those for whom minimum fees would, as a percentage of investment assets, exceed the percentages charged for Discretionary and Non-discretionary investment management. With this approach, TFA simply alerts clients, usually by E-mail when buying or selling securities, and provide ancillary financial advisory service.  Fees for this service are not usually based upon assets under management and are usually billed quarterly.
 
Investment Advisory Agreements may be terminated by either party at any time. Written notice of termination is required and pre-paid advisory fees, if any, will be refunded on a prorated basis. Termination becomes effective three business days after receipt of written notice.
 
PART II ITEM 4 B 8
Other sources of investment information include listening and or participation in company sponsored conference calls, conversations and or correspondence with officers of corporations and entities under investigation or their designees and attendance at annual or special corporate meetings. In addition, advisor may attend industry conferences, and may speak with vendors and customers of companies under consideration.
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	Text17: PART II ITEM 5
TFA requires that individuals providing investment advice to clients have direct experience in financial planning and/or the rendering of investment advice and have completed university level education in the fields of financial accounting, personal financial planning and taxation, or have extensive career experience in these fields of knowledge.
 
PART II ITEM 6
Gary E. Miller is the principal of Trusted Financial Advisors and determines investment policy based on analysis of each client. He was born in 1949, was a National Honor Society graduate of Mamaroneck High School, Mamaroneck NY, and attended Goddard College, Plainfield, VT from 1967 to 1970 where he majored in psychology. He has completed numerous business, economics and financial accounting courses in the University of California University system, California State University system and California Community Colleges. In 1989 he received a Certificate in Personal Finance from the University of California, Irvine and was awarded the Certified Financial Planner (CFP) mark by the Certified Financial Planner Board of Standards in 1990. He has worked continuously in the financial services industry since 1974. From 1983 until January 2001 he was employed as a Registered Representative with the title "First Vice President" for the following firms: Kidder,Peabody, Inc., Prudential Securities, Inc. and PaineWebber, Inc.  In January 2001 he affiliated with Walker Financial Advisors, Inc., Mission Viejo, California as a Registered Investment Advisor Representative. In March, 2002, Miller obtained an Investment Advisor Certificate from the State of California and in July, 2002 began doing business as "Trusted Financial Advisors".  Trusted Financial Advisors' offices were re-located to their current address in November, 2002. In 2007, Miller's registration changed from California Corporations Department to Securities Exchange Commission jurisdiction.
 
PART II ITEM 9 E
Applicant may buy and sell for itself securities that it also recommends to clients. Where applicant holds limited discretionary trading authority, and orders transactions for both clients and itself on the same day, clients will generally be given the best price in preference to applicant.
 
CODE OF ETHICS
Applicant has put into effect a Code of Ethics. A complete copy is available to clients upon request. 
Principals Underlying the Trusted Financial Advisors Code of Ethics:
1.  Trusted Financial and all of its employees, consultants and independent contractors understand that TFA has a Fiduciary duty to act at all times in the best interest of clients - clients' interests come first.
2.  There shall be no intentional actions taken that would favor the investment results of a Supervised Person over those of clients.
3.  There shall be no intentional actions taken that would favor the investment results of one client over another.
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	Text19: 4.  Investment and financial planning recommendations shall always be made in the best interests of clients, and not in the interest of any third party. A hallmark of our practice is to be completely trusted by our clients and to provide them the best advice of which we are capable.
5.  All client information is to be kept strictly confidential and all Supervised Persons must read and sign the TFA "Confidentiality of Proprietary Information" agreement prior to having access to identifying client information.
 
PART II ITEM 11 A
Client portfolios are reviewed on a regular basis, security prices are monitored on a daily basis. Gary E. Miller, CFP is assigned 181 accounts, representing approximately 51 related client groups. Changes in portfolio holdings may be triggered by several factors including a changed macro economic outlook, an equity approaching estimated full valuation, an opportunity to exchange from a security that appears to be close to fully valued into one that is under valued; a change in management or management's direction for a publicly traded company, and technical indications such as significant price changes accompanied by meaningful changes in volume.  
 
For all clients, changing needs and objectives of each client, learned by regular communication with clients may trigger changes in portfolio composition.
 
PART II ITEM 11 B
TFA provides reports to discretionary accounts on a quarterly basis. A portfolio statement and position analysis report show positions held by asset class and includes details such as cash invested, current market value, the percentage of total client holdings represented by each individual holding and total return for each holding. A portfolio performance report shows total return net of all fees for the past quarter, year and longer time periods. Included is a billing statement showing how fees are calculated, and total fees to be charged to client. A client may request an unscheduled report at any time.
 
Face-to-face meetings and/or electronic meetings with clients are encouraged. An annual meeting, open to all clients, is held near the end of each year at which time Principal and Portfolio Manager Gary E. Miller reviews past performance, discusses the outlook for the future and answers questions from attendees.
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	Text21: PART II ITEM 12 A
Trusted Financial purchases and sells securities on a limited discretionary basis and determines quantities and timing of such purchases and sales, based on an understanding of client's objectives. TFA does not determine the clearing brokerage firm to be used nor the commission rates paid, if any, for each transaction. When limited discretionary authority is granted to applicant by a client or clients, this authority will be used in client's best interest to select investments that will achieve client goals, as indicated in interviews and in writing. Specific investment limitations may be imposed by mutual consent with applicant, as long as these restrictions will not harm performance for the specific client requesting such restrictions. Ordinarily, Applicant will determine which securities are to be purchased and sold and the timing of purchases and sales.     
 
PART II ITEM 12 B
Advisor usually recommends, but does not require that clients establish brokerage accounts with Schwab Institutional division of Charles Schwab and Co., Inc. ("Schwab") a registered broker-dealer. Schwab or its subsidiaries may charge the Advisor for some services. Schwab may provide access to classes of mutual funds not available to Schwab's retail clients.  Such funds usually have lower internal operating expenses. In the Applicant's judgment, Schwab offers competitive commission rates. Discretionary advisory accounts are at this time held exclusively held at Charles Schwab & Co., Inc. 
Schwab Institutional is structured to support the "fee only" practice that Advisor conducts by facilitating Advisor's ability to make purchases and sales in client accounts, handle operational matters and deduct quarterly management fees with permission of clients. When authorized by a client, Advisor is able to look at client accounts via internet and determine values in real time, to research historic account activity and know current cash balances and securities holdings. Schwab also provides daily downloads valuing client account positions at previous session's closing price in a format compatible with the reporting software used by Advisor to provide timely and accurate reports such as asset allocations, unrealized and realized capital gains and losses and dividend and interest income histories. Importantly, Schwab has provided evidence that its trade executions are among the best of all broker-dealers. Further, the company's research  offerings are highly ranked when compared to other discount brokerage firms.  
 
Schwab Institutional also makes available to Trusted Financial Advisors (TFA) other services that benefit TFA, but may not benefit  clients' accounts.  These services include facilitation of payment of TFA's fees from its clients' accounts, and assistance with back-office functions, record keeping and client reporting. Research obtained through Schwab may be used in forming investment decisions for all clients, whether or not their accounts are held in custody at Schwab. 
 
Schwab Institutional also makes available to TFA other services intended to help TFA manage and further develop its business enterprise. These services may include  internet tutorials and or live conferences on practice management, information technology, business succession, regulatory compliance and marketing. As a fiduciary, TFA endeavors to act in clients' best interests, but recommendation that clients maintain their assets in accounts at Schwab may be based in part on the benefit to TFA of the availability of some of the foregoing products and services and not solely on the nature, cost or quality of custody and brokerage services provided by Schwab.


