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1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

E (1) Provides investment SUPEIVISOTY SETVICES ..........ovevevevirererrseeesessesesssseeseesesesessesesesessseseesesssesesessesenneas 90 %
: (2) Manages investment advisory accounts not involving investment supervisory Services..................... %
E (3)  Furnishes investment advice through consultations not included in either service described above... 5 %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... S %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
i (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges |:| (5) Commissions
(3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions IE F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

|:| D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Everest Wealth Management, LLC | SEC File Number: Date:
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3. Types of Investments. Applicant offers advice on the following: (check those that apply)

EEE]  EEE =] EEE]

A. Equity securities @ H. United States government securities
(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

I.  Options contracts on:
(1) securities
(2) commodities

B. Warrants J.  Futures contracts on:

(1) tangibles
(2) intangibles

C. Corporate debt securities (other than commercial paper)

D. Commercial paper

E.  Certificates of deposit K. Interests in partnerships investing in:

F.  Municipal securities (1) real estate
(2) oil and gas interests

(3) other (explain on Schedule F)

(=E O HE]

G. Investment company securities:
(1) variable life insurance

(2) variable annuities @ L. Other (explain on Schedule F)
(3) mutual fund shares

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)
(1) [ ] Charting @ [ ] cyclical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) IEI Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) IEI Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services ) @ Company press releases
(8) [ ] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(D IEI Long term purchases ®)] |:| Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) @ Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) @ Other (explain on Schedule F)
4) [O] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

|:| (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser |:| (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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SEC File Number:

801-

Date:
6/16/2010

9.

Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

|:| A. As principal, buys securities for itself from or sells securities it owns to any client.

|:| B. As broker or agent effects securities transactions for compensation for any client.

|:| C. Asbroker or agent for any person other than a client effects transactions in which client securities are sold to or

bought from a brokerage customer.

@ D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

person has some financial interest.

@ E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or

prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed

services and impose a minimum dollar value of assets or other condition for starting or maintaining an

account?

(If yes, describe on Schedule F)

11.

Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

Refer to Schedule F, Sheet 9

B. Describe below the nature and frequency of regular reports to clients on their accounts.

Refer to Schedule F, Sheet 10

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No
services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Everest Wealth Management,
Continuation Sheet for Form ADV PartII | LLC 801- 6/16/2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

Item 1D

ADVISORY SERVICES AND FEES

Everest Wealth Management, LLC (EWM) provides two primary financial advisory services -
personal financial planning and investment management. Each of these two services may be billed for
separately, as unique services, but in most cases for on-going clients, these services are integrated, as
described below. All charges for services are fee-only, which may be a fixed amount based on an
hourly rate, an hourly rate, a percentage of assets under advisement, or some combination of these
three. EWM does not collect sales commissions for selling products or accept referral fees.

EWM specific advisory services are as follows:
» Personal Financial Planning
« Comprehensive Financial Plan
» Ongoing Financial Planning
* Investment Management
e Custom Projects

John D. Seitzer, CFP, CFA, CPA, MBA, President of Everest Wealth Management, performs all
aspects of EWM'’s advisory services.

PERSONAL FINANCIAL PLANNING

Comprehensive Financial Plan

EWM provides comprehensive personal financial planning services for a fee. The planning process
involves the following steps:

1. Determine client’s present financial situation by collecting and assessing all relevant personal and
financial data, including a completed client questionnaire, bank and brokerage statements,
insurance policies, tax returns, wills, trusts, etc. This step includes net worth analysis and risk
tolerance assessment.

2. ldentify client’s financial goals, challenges, and concerns.

3. Analyze alternative solutions that address client’s goals and concerns.

4. Provide customized and specific written recommendations regarding all aspects of client’s financial
life, which may include the following, where applicable:

* Cash flow management

* Investment planning

 Education funding

* Income tax planning

* Retirement planning

« Insurance coverage (life, disability, property & casualty, long-term care)

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Everest Wealth Management,

Continuation Sheet for Form ADV PartIl | LLC 801- 6/16/2010

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form

(identify) Answer
Item 1D « Estate planning to minimize gift and estate taxes, avoid probate and ensure client’s wishes are
(Continued) carried out.

« Employee benefits selections.
« Stock option analysis and planning.
 Succession planning and exit strategies for client’'s ownership in privately-held business interest.
* Business retirement plan selection for self-employed individuals.
« Charitable giving, tax effective strategies.
« Other areas as identified by EWM or the client.
5. Meet with client to discuss written recommendations and action plan.

The gathering of information, the review of alternatives, and plan development are all performed in
close consultation with the client in a series of meetings, phone conversations and email contacts. It is
understood that the client and EWM will work together in a partnership-like relationship. The client is
responsible for providing overall direction as to client’s concerns and needs, as well as data and
information necessary so that EWM can apply expertise and analytical skills to address those
concerns and needs.

The client retains absolute control over all implementation decisions, while EWM performs all analysis
and makes recommendations to the client. Clients have full discretion as to the extent to which they
choose to implement the recommendations discussed in the financial planning process.

A Comprehensive Financial Plan does not include recommendations on specific individual
investments; preparation of any kind of income tax, gift or estate tax returns; or preparation of legal
documents, including wills and trusts. Specific investment recommendations are considered part of
Investment Management Services. Legal advice and legal document preparation is not provided by
EWM.

Comprehensive Financial Plan - Fees

Upon completion of the free initial visit and upon determining the scope of work to be done, EWM will
send a letter to the client, stating the fee to be charged if the client chooses to engage EWM for
Comprehensive Financial Plan services. This fee will be based on EWM’s $180 hourly rate multiplied
by the number of hours EWM expects to spend completing the project. The typical fee range for a
Comprehensive Financial Plan is $1,500-4,500. This fee amount may be negotiated, which would
generally result in an adjustment in the number of hours spent by EWM on such project.

Payment is due 50% upon signing the client agreement and 50% upon completion and presentation of
the plan document. This second 50% payment will be waived if the client chooses to engage EWM for
Investment Management Services. The Comprehensive Financial Plan fee will be waived entirely if
the client chooses to engage EWM for Investment Management Services and the client’s investment
assets managed by EWM exceed $1 million. If a client wishes to terminate the financial planning
agreement, he may do so at any time and will be liable for only the fees incurred to that date based on

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Everest Wealth Management,
Continuation Sheet for Form ADV PartII | LLC 801- 6/16/2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form

(identify) Answer
Item 1D the standard hourly rate of $180 and for the expenses incurred by EWM. To ensure clear
(Continued) communication of intentions, a termination notice must be issued in writing and is effective upon

receipt by EWM.

Ongoing Financial Planning

Once the initial plan is completed, the client may feel that his/her questions have been adequately
addressed and that there is no need for further involvement with EWM at that time.

However, it is our belief that financial planning is an ongoing process, rather than a one-time event.
Life’s circumstances evolve, goals change and available opportunities vary over time. Plans need to
be adjusted and updated to reflect these changes or they become outdated. Therefore, in our
Ongoing Financial Planning relationship, we will assist with the implementation of the initial
Comprehensive Financial Plan, which would include coordinating with the client’s other professional
advisors, such as accountants, insurance professionals, and attorneys to accomplish the plan
objectives; and, on an ongoing basis, we will communicate regularly with clients to review and update
their information, to measure progress in key financial areas, and to develop strategies designed to
address any changing circumstances. The initial planning should always be seen as the beginning
step in a life-long process. Ongoing Financial Planning is an important service provided by EWM.

Ongoing Financial Planning - Fees

For Comprehensive Financial Plan clients that also utilize the Investment Management service
described below, the cost of Ongoing Financial Planning services is incorporated into the quarterly
Investment Management fee schedule. For such clients, there is no additional charge for normal
planning services over and above the Investment Management fees. Extraordinary research or
analysis may involve additional costs, which will be determined and communicated in writing on an
individual basis prior to beginning such work.

For Comprehensive Financial Plan clients who are seeking ongoing financial or business advice, but
choose not to use EWM Investment Management services, an annual retainer arrangement may be
negotiated. The annual retainer will reflect the time and effort expected to be required of EWM in
providing the anticipated services to the client. Retainer fees are billed quarterly in advance. Services
will be charged to the retainer balance as performed using the standard $180 hourly rate. Any unused
retainer fee will be carried forward for use in subsequent quarters.

If a client wishes to terminate Ongoing Financial Planning services, he may do so at any time and will
be liable for only the fees incurred to that date based on the standard hourly rate of $180 and for the
expenses incurred by EWM. And, as noted previously, if the client is an Investment Management
services client, there will be no Ongoing Financial Planning service fees due upon termination of
Ongoing Financial Planning services. To ensure clear communication of intentions, a termination
notice must be issued in writing and is effective upon receipt by EWM.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Everest Wealth Management,
Continuation Sheet for Form ADV PartII | LLC 801- 6/16/2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form

(identify) Answer
l(tce:m tJ_-D 0 INVESTMENT MANAGEMENT
ontinue

Investment Management Services
We deploy a seven-step process for Investment Management:

1. Assess the client’s goals, time horizon, and risk tolerance.

2. Develop an Investment Policy Statement to be signed by the client and EWM. This Investment
Policy Statement will establish a targeted asset allocation mix, based on the information from
step 1. It will also establish ranges for asset classes, within which the actual percent invested
in certain categories may fluctuate, either due to movement since the last rebalancing, or due
to tactical positioning. If an asset class moves outside of these bands, EWM must get written
client approval, in order to avoid returning the percent invested in that asset class to its
targeted range.

3. Open appropriate accounts at Fidelity Investments or other low-cost broker or mutual fund
company that serves as custodian for client’s investment assets.

4. Review and evaluate current holdings. Sell those that are determined to be inappropriate or
unattractive.

5. Purchase appropriate investments, with particular focus on low-cost, tax-efficient investment
vehicles, to match the Investment Policy Statement allocation plan, and to integrate with
current holdings that were retained.

6. Rebalance periodically to the original allocation and/or adjust portfolio tactically to respond to
changing market environment.

7. Prepare customized performance reports quarterly and meet at least annually to review
investment performance and update client’s plan.

Investment Management - Fees

EWM provides Investment Management services on a fee-only basis. We do not earn commissions
from selling any financial products, nor do we accept compensation from any third parties.

The fee structure below presents the annual percentage charged for Investment Management services
provided on an asset-based fee arrangement. The fee for the quarter is one fourth of the annual
applicable percentage multiplied by the aggregate market value of the Assets Under Management on
the last business day of the previous quarter. The market value of publicly traded assets is that which
is reported by the custodian, plan administrator or trustee of the assets. If an asset is not held by a
custodian (e.qg., individual stock certificate held by client), the price used to value the asset will be
obtained from a third-party news service (e.g., Wall Street Journal). The market value of privately
traded assets is the value most recently assigned by an appraiser or other independent third party, if
available, or otherwise by us in good faith.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Everest Wealth Management,

Continuation Sheet for Form ADV PartIl | LLC 801- 6/16/2010

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

Item 1D
(Continued)

The fee schedule is as follows:

Assets Under Management Annual Fee Rate
1.0% on first $800,000
0.8% on next $1,200,000
0.5% on next $2,000,000
0.2% on remaining over $4,000,000

As an example, the annualized fee for managing $5,000,000 would be 1% applied to the first
$800,000, plus .8% applied to the next $1,200,000, plus .5% applied to the next $2,000,000, plus .2%
applied to the next $1,000,000.

Assets Under Management may not include all of the client’s investable assets. However, it is
understood that the client will pay EWM based upon all assets that are invested according to the
Investment Policy Statement developed by EWM. Exceptions include current-employer retirement
plan accounts and 529 plan accounts. Specific investment advice will be given for these accounts and
they will be considered by EWM when evaluating the overall asset allocation plan for the client, but no
fee will be charged for advice related to these accounts. Client assets that are considered Assets
Under Management at the time Investment Management services commence are listed in the
Investment Advisory Agreement.

The minimum quarterly asset management fee is $1,500. Because of this minimum asset
management fee, clients having a low asset base may be able to obtain services for a lower fee from
other providers. Fees and or minimums may be negotiable where special circumstances exist. The
company retains discretion to modify the above fee structure depending on the size, complexity, and
nature of the portfolio managed. The fee schedule is subject to change upon 30 days notice.
Investment Management fees are due and will be assessed in arrears on the first day of each calendar
quarter (i.e., January 1, April 1, July 1 and October 1) based on the portfolio value as of the last
business day of the previous calendar quarter. As an example, the fee for the quarter-ended March 31
will be payable April 1. If the account was not open at the beginning of the previous calendar quarter,
the quarter fee will be based on a pro-rata calculation for the time that the account was open, still using
the previous quarter-end account value. If the investment account was not open at the end of the
previous quarter, the fee for that quarter will be calculated for the pro-rata time that the account was
open that quarter, using the account value at the beginning of the previous quarter. All Investment
Management fees will be paid out of the client’s investment account, as stipulated in the client’s
Investment Advisory Agreement.

The above fees are exclusive of any fees, trading commissions, service or account charges, and load
and redemption charges that may be imposed by a fund company, custodian, or broker/dealer.

Client has five full business days after entering into an Investment Management agreement, whether
oral or in writing, in which to cancel and obtain a full refund. After these five days, either party at

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Everest Wealth Management,
Continuation Sheet for Form ADV PartII | LLC 801- 6/16/2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

Item 1D
(Continued)

Item 3L

Item 4C

anytime may terminate services by giving ten (10) days’ written notice to the other party. This allows
EWM sufficient time to enable delivery of final statements and release of documents. The Investment
Management fee will cease accruing on the date that notice of termination is received.

CUSTOM PROJECTS

EWM will do Custom Projects for clients who may or may not engage EWM for other previously
described services. In such situations, at the discretion of the client, EWM will charge $180 hourly
rate, or a fixed fee based on $180 hourly rate for the project. This approach is recommended for
short-term consulting requests or more limited financial planning and analysis work. Specific
investment recommendations are not provided by EWM as part of a custom project, but rather, are
considered part of Investment Management Services. The minimum Custom Projects fee is $500.

TYPES OF INVESTMENTS- OTHER

EWM will provide investment advice on private investments (non-publicly traded securities or
ownership interests) including real estate, equity securities, and working interests in oil and gas wells.

INVESTMENT STRATEGIES

It is the objective of EWM to have an Investment Policy Statement for each Investment Management
client. The Investment Policy Statement is a document that outlines the policies and procedures to be
followed by EWM on behalf of the client and is individualized for each client. Topics addressed in a
typical Investment Policy Statement include investment goals, time horizon, risk tolerance, tax
considerations, target asset allocation, trigger for rebalancing, frequency of reporting, criteria for
investment selection and overall investment strategy.

EWM believes that optimal portfolio results are obtained by first determining what mix of asset types
(e.g. small domestic stocks, international bonds, commaodity funds, money markets, high yield bonds,
etc.) produces the highest expected return for the least amount of expected risk consistent with the
client’s investment horizon and tolerance for risk. Once the optimal mix of asset types is determined,
EWM then selects individual investments that provide the most attractive, cost-effective and tax
efficient implementation of that asset mix.

At minimum, each client portfolio is reviewed quarterly to evaluate the extent to which the actual
allocation matches the target allocation. Where the variance is considered excessive, as established
by a range defined in the individual client’s Investment Policy Statement, EWM takes appropriate
action (buys and sells) in order to bring the actual allocation within acceptable range of the target
allocation. This process is called rebalancing. There may be a unique situation whereby EWM may
recommend a particular allocation outside of the target range, but written approval must be obtained
from the client to allow such an allocation.
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Item 4C By its nature, financial planning is long-term oriented, and investing, which supports the plans, should
(Continued) therefore also focus on the long-term. However, current changes that might impact a client’s financial
situation are not ignored.
ltem 5 EDUCATION AND BUSINESS STANDARDS
All advisors will be required to have a college degree plus the professional designation of Certified

a graduate degree in business or law.
Item 6 EDUCATION AND BUSINESS BACKGROUND

John D. Seitzer, CFP, CFA, CPA, MBA
President/CEO

Date of birth: August 17, 1966
Professional Background:

EVEREST WEALTH MANAGEMENT, LLC (2004 to Present)
Leawood, KS
President & CEO

AMERICAN CENTURY INVESTMENTS (1996 to 2004)
Kansas City, MO
Vice President and Portfolio Manager

AMERICAN CENTURY INVESTMENTS (1993 to 1996)
Kansas City, MO
Investment Analyst

KPMG PEAT MARWICK (1989 to 1991)
Kansas City, MO
Senior Tax Specialist

FEDERAL RESERVE BANK (1988)
Kansas City, MO
Analyst

Financial Planner (CFP), Chartered Financial Analyst (CFA), or Certified Public Accountant (CPA), or
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Item 6
(Continued)

Item 7B

Item 8

Item 9

Professional Designations:

CERTIFIED PUBLIC ACCOUNTANT (awarded 1990)
CHARTERED FINANCIAL ANALYST (awarded 2000)
CERTIFIED FINANCIAL PLANNER (awarded 2005)
Education Background:

INDIANA UNIVERSITY (1991 to 1993)
Bloomington, IN
Masters of Business Administration (MBA) with emphasis in Finance

KANSAS STATE UNIVERSITY (1984 to 1988)
Manhattan, KS
Bachelors of Science in Finance and Accounting (dual major)

OTHER BUSINESS ACTIVITIES

The only services EWM offers beyond investment advice are financial planning and custom projects.
These are described in detail in Schedule F, ltem 1D, Sheets 1-3 and 6-7. Examples of such services
which may not involve investment advice include advice regarding estate planning, employee benefits
selection, etc. EWM spends 15% of its time on other-than-investment-advice services. EWM sells no
products.

OTHER FINANCIAL INDUSTRY ACTIVITIES OR AFFILIATIONS

EWM has no business affiliations or arrangements with broker/dealers, investment companies,
accountants, attorneys, insurance agents, or any other person or entity. EWM'’s only compensation is
fees paid by clients directly to EWM. This means that EWM is unrestricted in its ability to recommend
the best services or products available for each individual client.

PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS

EWM and/or related persons may from time to time invest in securities or investment products that
EWM and such related persons may also recommend to clients. Any such securities transactions are
likely to be insignificant in relation to the market as a whole. As a general practice, such transactions,
if any, shall be executed after, or simultaneously with, related client transactions and full disclosure of
any conflict of interest is made in advance.

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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Item 9
(Continued)

Item 10

Item 11

(Item 11A)

(Item 11B)

EWM and/or related persons may on occasion own securities or investment products that EWM and
such related persons may also recommend to clients. The most common occurrence of such a
situation is when EWM acquires a new client and begins to deploy that client’'s assets into investments
in which EWM and/or related persons and other EWM clients already have positions. EWM and/or
related persons do not act as principal, buying or selling securities they own, to any client.

Moreover, because EWM is a fee-only advisor, neither EWM nor related persons receive any direct
financial compensation by recommending any particular investment products to EWM clients. EWM
and related persons are not permitted to ‘front-run’, self-deal, utilize insider information, or otherwise
participate in or effect transactions that would potentially cause damage or harm to a client account.

CONDITION FOR MANAGING ACCOUNTS

There is fixed and/or hourly fee charged for various financial planning services, dependent upon the
scope of such services. Those fees are unrelated to the value of any assets under management.
EWM does have a minimum Custom Projects fee of $500.

With regard to Investment Management services, EWM does not impose a minimum account size for
starting or maintaining an account, however there is a minimum quarterly fee of $1,500 for Investment
Management services.

Details of each of the fees for each level of service can be found in the Advisory Services and Fees
section (Item 1D) of this document.

REVIEW OF ACCOUNTS

Formal reviews of Investment Management client portfolios are done annually. This process includes a
review of client’s circumstances with a focus on identifying material changes. Such changes may
involve life goals, income expectations, current net worth, marital status or family situation, health,
and/or risk tolerances. This information is used to determine if the client’s existing plan, as articulated
in his/her Investment Policy Statement, has changed.

In addition, if there are dramatic changes in markets, in specific investments, or in client
circumstances, then a detailed review is conducted at that time to assess the issues mentioned above.
EWM monitors existing investments closely throughout the year to identify potential problems quickly
and suggest changes at that time, if appropriate.

Rebalancing is done as stipulated in the client’s Investment Policy Statement.

Client communication occurs at several levels. Monthly statements are prepared and distributed to the
client by the custodian holding the client’s assets.
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ltem 11
(Continued)

Item 12A,B

Item 13A

Quarterly reports, denoting client’'s account balances, positions, and activity are prepared and
distributed by EWM to the client.

Client meetings are generally held in person or by phone at least annually to review the account and
determine if there have been any changes in the client’s financial goals or situation.

Meetings, telephone calls, emails, and letters also occur from time-to-time as circumstances warrant.

INVESTMENT DISCRETION

EWM maintains a limited power of attorney for all clients. The limited power of attorney authorizes
EWM to execute securities transactions on behalf of clients without prior approval. As a business
practice, all transactions are executed in accordance with the client’s stated investment objectives in
the client’s Investment Policy Statement, which was previously discussed with the client. When
portfolio rebalancing or minor investment transactions are appropriate, EWM will make such changes
without prior approval so long as the transactions are consistent with the client’'s approved Investment
Policy Statement and use only previously approved investments. If a transaction deviates from the
client’s Investment Policy Statement for some reason, EWM will obtain written approval from the client
prior to executing the transaction.

EWM does not take custody of client assets. EWM recommends broker/dealers or other custodians
based on the quality of service offered and rates charged. Currently, EWM encourages clients, to the
extent possible, to utilize Fidelity Investments as their custodian. EWM recommends Fidelity
Investments based on breadth of services and products, quality of executions, competitive prices, and
professionalism of its representatives. EWM, on a periodic and systematic basis, reviews its
brokerage and custodian relationships to ensure that it is fulfilling its fiduciary duty to seek best
execution on client transactions. If and when applicable, client transactions will incur charges
according to the broker/dealer’s then-current commission and fee schedule, which while competitive,
may not be the lowest in the industry.

ADDITIONAL COMPENSATION

EWM may receive certain benefits from broker/dealers or other custodians that it recommends to
clients including receipt of duplicate account statements, ability to have Investment Management fees
deducted directly from client accounts, invitations to events with other registered investment advisors,
and group volume discounts that the broker/dealer or custodian has negotiated with certain vendors.
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	Text13: 
	0: ADVISORY SERVICES AND FEES
 
Everest Wealth Management, LLC (EWM) provides two primary financial advisory services - personal financial planning and investment management.  Each of these two services may be billed for separately, as unique services, but in most cases for on-going clients, these services are integrated, as described below. All charges for services are fee-only, which may be a fixed amount based on an hourly rate, an hourly rate, a percentage of assets under advisement, or some combination of these three. EWM does not collect sales commissions for selling products or accept referral fees.
 
EWM specific advisory services are as follows:
· Personal Financial Planning
· Comprehensive Financial Plan
· Ongoing Financial Planning
· Investment Management
· Custom Projects
 
John D. Seitzer, CFP, CFA, CPA, MBA, President of Everest Wealth Management, performs all aspects of EWM’s advisory services.
 
 
PERSONAL FINANCIAL PLANNING
 
Comprehensive Financial Plan
 
EWM provides comprehensive personal financial planning services for a fee.  The planning process involves the following steps:
 
1. Determine client’s present financial situation by collecting and assessing all relevant personal and financial data, including a completed client questionnaire, bank and brokerage statements, insurance policies, tax returns, wills, trusts, etc.  This step includes net worth analysis and risk tolerance assessment.
2. Identify client’s financial goals, challenges, and concerns.
3. Analyze alternative solutions that address client’s goals and concerns.
4. Provide customized and specific written recommendations regarding all aspects of client’s financial life, which may include the following, where applicable:
· Cash flow management
· Investment planning
· Education funding
· Income tax planning
· Retirement planning
· Insurance coverage (life, disability, property & casualty, long-term care)
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	Text10: 
	Text14: Item 1D
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	Text15: · Estate planning to minimize gift and estate taxes, avoid probate and ensure client’s wishes are carried out.
· Employee benefits selections.
· Stock option analysis and planning.
· Succession planning and exit strategies for client’s ownership in privately-held business interest.
· Business retirement plan selection for self-employed individuals.
· Charitable giving, tax effective strategies.
· Other areas as identified by EWM or the client.
5. Meet with client to discuss written recommendations and action plan.
 
The gathering of information, the review of alternatives, and plan development are all performed in close consultation with the client in a series of meetings, phone conversations and email contacts.  It is understood that the client and EWM will work together in a partnership-like relationship.  The client is responsible for providing overall direction as to client’s concerns and needs, as well as data and information necessary so that EWM can apply expertise and analytical skills to address those concerns and needs.
 
The client retains absolute control over all implementation decisions, while EWM performs all analysis and makes recommendations to the client.  Clients have full discretion as to the extent to which they choose to implement the recommendations discussed in the financial planning process.
 
A Comprehensive Financial Plan does not include recommendations on specific individual investments; preparation of any kind of income tax, gift or estate tax returns; or preparation of legal documents, including wills and trusts.  Specific investment recommendations are considered part of Investment Management Services.  Legal advice and legal document preparation is not provided by EWM.
 
Comprehensive Financial Plan  - Fees
 
Upon completion of the free initial visit and upon determining the scope of work to be done, EWM will send a letter to the client, stating the fee to be charged if the client chooses to engage EWM for Comprehensive Financial Plan services.  This fee will be based on EWM’s $180 hourly rate multiplied by the number of hours EWM expects to spend completing the project.  The typical fee range for a Comprehensive Financial Plan is $1,500-4,500.  This fee amount may be negotiated, which would generally result in an adjustment in the number of hours spent by EWM on such project.
 
Payment is due 50% upon signing the client agreement and 50% upon completion and presentation of the plan document.  This second 50% payment will be waived if the client chooses to engage EWM for Investment Management Services.  The Comprehensive Financial Plan fee will be waived entirely if the client chooses to engage EWM for Investment Management Services and the client’s investment assets managed by EWM exceed $1 million.  If a client wishes to terminate the financial planning agreement, he may do so at any time and will be liable for only the fees incurred to that date based on 
	Text16: Item 1D
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	Text17: the standard hourly rate of $180 and for the expenses incurred by EWM.  To ensure clear communication of intentions, a termination notice must be issued in writing and is effective upon receipt by EWM.
 
Ongoing Financial Planning
 
Once the initial plan is completed, the client may feel that his/her questions have been adequately addressed and that there is no need for further involvement with EWM at that time.
 
However, it is our belief that financial planning is an ongoing process, rather than a one-time event.  Life’s circumstances evolve, goals change and available opportunities vary over time.  Plans need to be adjusted and updated to reflect these changes or they become outdated.  Therefore, in our Ongoing Financial Planning relationship, we will assist with the implementation of the initial Comprehensive Financial Plan, which would include coordinating with the client’s other professional advisors, such as accountants, insurance professionals, and attorneys to accomplish the plan objectives; and, on an ongoing basis, we will communicate regularly with clients to review and update their information, to measure progress in key financial areas, and to develop strategies designed to address any changing circumstances.  The initial planning should always be seen as the beginning step in a life-long process. Ongoing Financial Planning is an important service provided by EWM.
 
Ongoing Financial Planning - Fees
 
For Comprehensive Financial Plan clients that also utilize the Investment Management service described below, the cost of Ongoing Financial Planning services is incorporated into the quarterly Investment Management fee schedule.  For such clients, there is no additional charge for normal planning services over and above the Investment Management fees.  Extraordinary research or analysis may involve additional costs, which will be determined and communicated in writing on an individual basis prior to beginning such work.
 
For Comprehensive Financial Plan clients who are seeking ongoing financial or business advice, but choose not to use EWM Investment Management services, an annual retainer arrangement may be negotiated.  The annual retainer will reflect the time and effort expected to be required of EWM in providing the anticipated services to the client.  Retainer fees are billed quarterly in advance. Services will be charged to the retainer balance as performed using the standard $180 hourly rate.  Any unused retainer fee will be carried forward for use in subsequent quarters.
 
If a client wishes to terminate Ongoing Financial Planning  services, he may do so at any time and will be liable for only the fees incurred to that date based on the standard hourly rate of $180 and for the expenses incurred by EWM.  And, as noted previously, if the client is an Investment Management services client, there will be no Ongoing Financial Planning service fees due upon termination of Ongoing Financial Planning services.  To ensure clear communication of intentions, a termination notice must be issued in writing and is effective upon receipt by EWM.
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	Text19: INVESTMENT MANAGEMENT
 
Investment Management Services
 
We deploy a seven-step process for Investment Management:
 
1. Assess the client’s goals, time horizon, and risk tolerance.
2. Develop an Investment Policy Statement to be signed by the client and EWM.  This Investment Policy Statement will establish a targeted asset allocation mix, based on the information from step 1. It will also establish ranges for asset classes, within which the actual percent invested in certain categories may fluctuate, either due to movement since the last rebalancing, or due to tactical positioning.  If an asset class moves outside of these bands, EWM must get written client approval, in order to avoid returning the percent invested in that asset class to its targeted range.
3. Open appropriate accounts at Fidelity Investments or other low-cost broker or mutual fund company that serves as custodian for client’s investment assets.
4. Review and evaluate current holdings.  Sell those that are determined to be inappropriate or unattractive.
5. Purchase appropriate investments, with particular focus on low-cost, tax-efficient investment vehicles, to match the Investment Policy Statement allocation plan, and to integrate with current holdings that were retained.
6. Rebalance periodically to the original allocation and/or adjust portfolio tactically to respond to changing market environment.
7. Prepare customized performance reports quarterly and meet at least annually to review investment performance and update client’s plan.
 
Investment Management  - Fees
 
EWM provides Investment Management services on a fee-only basis.  We do not earn commissions from selling any financial products, nor do we accept compensation from any third parties.
 
The fee structure below presents the annual percentage charged for Investment Management services provided on an asset-based fee arrangement.  The fee for the quarter is one fourth of the annual applicable percentage multiplied by the aggregate market value of the Assets Under Management on the last business day of the previous quarter.  The market value of publicly traded assets is that which is reported by the custodian, plan administrator or trustee of the assets.  If an asset is not held by a custodian (e.g., individual stock certificate held by client), the price used to value the asset will be obtained from a third-party news service (e.g., Wall Street Journal).  The market value of privately traded assets is the value most recently assigned by an appraiser or other independent third party, if available, or otherwise by us in good faith.  
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	Text21: The fee schedule is as follows:
 
 Assets Under Management Annual Fee Rate
      1.0% on first $800,000
      0.8% on next $1,200,000
      0.5% on next $2,000,000
      0.2% on remaining over $4,000,000
 
As an example, the annualized fee for managing $5,000,000 would be 1% applied to the first $800,000, plus .8% applied to the next $1,200,000, plus .5% applied to the next $2,000,000, plus .2% applied to the next $1,000,000.
 
Assets Under Management may not include all of the client’s investable assets.  However, it is understood that the client will pay EWM based upon all assets that are invested according to the Investment Policy Statement developed by EWM.  Exceptions include current-employer retirement plan accounts and 529 plan accounts.  Specific investment advice will be given for these accounts and they will be considered by EWM when evaluating the overall asset allocation plan for the client, but no fee will be charged for advice related to these accounts.  Client assets that are considered Assets Under Management at the time Investment Management services commence are listed in the Investment Advisory Agreement.
 
The minimum quarterly asset management fee is $1,500.  Because of this minimum asset management fee, clients having a low asset base may be able to obtain services for a lower fee from other providers.  Fees and or minimums may be negotiable where special circumstances exist.  The company retains discretion to modify the above fee structure depending on the size, complexity, and nature of the portfolio managed.  The fee schedule is subject to change upon 30 days notice.
Investment Management fees are due and will be assessed in arrears on the first day of each calendar quarter (i.e., January 1, April 1, July 1 and October 1) based on the portfolio value as of the last business day of the previous calendar quarter.  As an example, the fee for the quarter-ended March 31 will be payable April 1.  If the account was not open at the beginning of the previous calendar quarter, the quarter fee will be based on a pro-rata calculation for the time that the account was open, still using the previous quarter-end account value.  If the investment account was not open at the end of the previous quarter, the fee for that quarter will be calculated for the pro-rata time that the account was open that quarter, using the account value at the beginning of the previous quarter.  All Investment Management fees will be paid out of the client’s investment account, as stipulated in the client’s Investment Advisory Agreement.
 
The above fees are exclusive of any fees, trading commissions, service or account charges, and load and redemption charges that may be imposed by a fund company, custodian, or broker/dealer.
 
Client has five full business days after entering into an Investment Management agreement, whether oral or in writing, in which to cancel and obtain a full refund.  After these five days, either party at
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	Text23: anytime may terminate services by giving ten (10) days’ written notice to the other party.  This allows EWM sufficient time to enable delivery of final statements and release of documents.  The Investment Management fee will cease accruing on the date that notice of termination is received.
 
CUSTOM PROJECTS
 
EWM will do Custom Projects for clients who may or may not engage EWM for other previously described services.  In such situations, at the discretion of the client, EWM will charge $180 hourly rate, or a fixed fee based on $180 hourly rate for the project. This approach is recommended for short-term consulting requests or more limited financial planning and analysis work.  Specific investment recommendations are not provided by EWM as part of a custom project, but rather, are considered part of Investment Management Services.  The minimum Custom Projects fee is $500.
 
TYPES OF INVESTMENTS-  OTHER
 
EWM will provide investment advice on private investments (non-publicly traded securities or ownership interests) including real estate, equity securities, and working interests in oil and gas wells.
 
INVESTMENT STRATEGIES
 
It is the objective of EWM to have an Investment Policy Statement for each Investment Management client.  The Investment Policy Statement is a document that outlines the policies and procedures to be followed by EWM on behalf of the client and is individualized for each client.  Topics addressed in a typical Investment Policy Statement include investment goals, time horizon, risk tolerance, tax considerations, target asset allocation, trigger for rebalancing, frequency of reporting, criteria for investment selection and overall investment strategy.
 
EWM believes that optimal portfolio results are obtained by first determining what mix of asset types (e.g. small domestic stocks, international bonds, commodity funds, money markets, high yield bonds, etc.) produces the highest expected return for the least amount of expected risk consistent with the client’s investment horizon and tolerance for risk.  Once the optimal mix of asset types is determined, EWM then selects individual investments that provide the most attractive, cost-effective and tax efficient implementation of that asset mix.
 
At minimum, each client portfolio is reviewed quarterly to evaluate the extent to which the actual allocation matches the target allocation.  Where the variance is considered excessive, as established by a range defined in the individual client’s Investment Policy Statement, EWM takes appropriate action (buys and sells) in order to bring the actual allocation within acceptable range of the target allocation.  This process is called rebalancing.  There may be a unique situation whereby EWM may recommend a particular allocation outside of the target range, but written approval must be obtained from the client to allow such an allocation.
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	Text27: By its nature, financial planning is long-term oriented, and investing, which supports the plans, should therefore also focus on the long-term.  However, current changes that might impact a client’s financial situation are not ignored.
 
EDUCATION AND BUSINESS STANDARDS
 
All advisors will be required to have a college degree plus the professional designation of Certified Financial Planner (CFP), Chartered Financial Analyst (CFA), or Certified Public Accountant (CPA), or a graduate degree in business or law.
 
EDUCATION AND BUSINESS BACKGROUND
 
John D. Seitzer, CFP, CFA, CPA, MBA
President/CEO
 
Date of birth:  August 17, 1966
 
Professional Background:
 
EVEREST WEALTH MANAGEMENT, LLC (2004 to Present)
Leawood, KS
President & CEO
 
AMERICAN CENTURY INVESTMENTS (1996 to 2004)
Kansas City, MO
Vice President and Portfolio Manager
 
AMERICAN CENTURY INVESTMENTS (1993 to 1996)
Kansas City, MO
Investment Analyst
 
KPMG PEAT MARWICK (1989 to 1991)
Kansas City, MO
Senior Tax Specialist
 
FEDERAL RESERVE BANK (1988)
Kansas City, MO
Analyst
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Item 9


	Text29: Professional Designations:
 
CERTIFIED PUBLIC ACCOUNTANT (awarded 1990)
 
CHARTERED FINANCIAL ANALYST (awarded 2000)
 
CERTIFIED FINANCIAL PLANNER (awarded 2005)
 
Education Background:
 
INDIANA UNIVERSITY (1991 to 1993)
Bloomington, IN
Masters of Business Administration (MBA) with emphasis in Finance
 
KANSAS STATE UNIVERSITY (1984 to 1988)
Manhattan, KS
Bachelors of Science in Finance and Accounting (dual major)
 
OTHER BUSINESS ACTIVITIES
 
The only services EWM offers beyond investment advice are financial planning and custom projects.  These are described in detail in Schedule F, Item 1D, Sheets 1-3 and 6-7.  Examples of such services which may not involve investment advice include advice regarding estate planning, employee benefits selection, etc.  EWM spends 15% of its time on other-than-investment-advice services.  EWM sells no products.
 
OTHER FINANCIAL INDUSTRY ACTIVITIES OR AFFILIATIONS
 
EWM has no business affiliations or arrangements with broker/dealers, investment companies, accountants, attorneys, insurance agents, or any other person or entity.  EWM’s only compensation is fees paid by clients directly to EWM.  This means that EWM is unrestricted in its ability to recommend the best services or products available for each individual client.
 
PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS
 
EWM and/or related persons may from time to time invest in securities or investment products that EWM and such related persons may also recommend to clients.  Any such securities transactions are likely to be insignificant in relation to the market as a whole.  As a general practice, such transactions, if any, shall be executed after, or simultaneously with, related client transactions and full disclosure of any conflict of interest is made in advance.
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(Item 11B)

	Text31: EWM and/or related persons may on occasion own securities or investment products that EWM and such related persons may also recommend to clients.  The most common occurrence of such a situation is when EWM acquires a new client and begins to deploy that client’s assets into investments in which EWM and/or related persons and other EWM clients already have positions.  EWM and/or related persons do not act as principal, buying or selling securities they own, to any client.
 
Moreover, because EWM is a fee-only advisor, neither EWM nor related persons receive any direct financial compensation by recommending any particular investment products to EWM clients.  EWM and related persons are not permitted to ‘front-run’, self-deal, utilize insider information, or otherwise participate in or effect transactions that would potentially cause damage or harm to a client account.
 
CONDITION FOR MANAGING ACCOUNTS
 
There is fixed and/or hourly fee charged for various financial planning services, dependent upon the scope of such services.  Those fees are unrelated to the value of any assets under management.  EWM does have a minimum Custom Projects fee of $500.
 
With regard to Investment Management services, EWM does not impose a minimum account size for starting or maintaining an account, however there is a minimum quarterly fee of $1,500 for Investment Management services.
 
Details of each of the fees for each level of service can be found in the Advisory Services and Fees section (Item 1D) of this document.
 
REVIEW OF ACCOUNTS
 
Formal reviews of Investment Management client portfolios are done annually. This process includes a review of client’s circumstances with a focus on identifying material changes.  Such changes may involve life goals, income expectations, current net worth, marital status or family situation, health, and/or risk tolerances.  This information is used to determine if the client’s existing plan, as articulated in his/her Investment Policy Statement, has changed.
 
In addition, if there are dramatic changes in markets, in specific investments, or in client circumstances, then a detailed review is conducted at that time to assess the issues mentioned above.  EWM monitors existing investments closely throughout the year to identify potential problems quickly and suggest changes at that time, if appropriate.
 
Rebalancing is done as stipulated in the client’s Investment Policy Statement.
 
Client communication occurs at several levels.  Monthly statements are prepared and distributed to the client by the custodian holding the client’s assets.
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Item 13A

	Text33: Quarterly reports, denoting client’s account balances, positions, and activity are prepared and distributed by EWM to the client.
 
Client meetings are generally held in person or by phone at least annually to review the account and determine if there have been any changes in the client’s financial goals or situation.
 
Meetings, telephone calls, emails, and letters also occur from time-to-time as circumstances warrant.
 
INVESTMENT DISCRETION
 
EWM maintains a limited power of attorney for all clients.  The limited power of attorney authorizes EWM to execute securities transactions on behalf of clients without prior approval.  As a business practice, all transactions are executed in accordance with the client’s stated investment objectives in the client’s Investment Policy Statement, which was previously discussed with the client.  When portfolio rebalancing or minor investment transactions are appropriate, EWM will make such changes without prior approval so long as the transactions are consistent with the client’s approved Investment Policy Statement and use only previously approved investments.  If a transaction deviates from the client’s Investment Policy Statement for some reason, EWM will obtain written approval from the client prior to executing the transaction.
 
EWM does not take custody of client assets.  EWM recommends broker/dealers or other custodians based on the quality of service offered and rates charged.  Currently, EWM encourages clients, to the extent possible, to utilize Fidelity Investments as their custodian.  EWM recommends Fidelity Investments based on breadth of services and products, quality of executions, competitive prices, and professionalism of its representatives.  EWM, on a periodic and systematic basis, reviews its brokerage and custodian relationships to ensure that it is fulfilling its fiduciary duty to seek best execution on client transactions. If and when applicable, client transactions will incur charges according to the broker/dealer’s then-current commission and fee schedule, which while competitive, may not be the lowest in the industry.
 
ADDITIONAL COMPENSATION
 
EWM may receive certain benefits from broker/dealers or other custodians that it recommends to clients including receipt of duplicate account statements, ability to have Investment Management fees deducted directly from client accounts, invitations to events with other registered investment advisors, and group volume discounts that the broker/dealer or custodian has negotiated with certain vendors.
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