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FORM ADV Applicant: \WealthCare Alliance, Inc. SEC File Number: Date:
Part II - Page 2 c01. 27470 6/5/2009

1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

[0](1)  Provides investment SUPEIVISOY SEIVICES ..........rrvvwumrrumrirrssssissisereisneesssees s 70 %
E (2) Manages investment advisory accounts not involving investment supervisory Services..................... 10 %
E (3)  Furnishes investment advice through consultations not included in either service described above... _10 %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... 5 %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
E (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, 5 %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges @ (5) Commissions
@ (3) Fixed fees (not including subscription fees) @ (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions IE F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

@ D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: WealthCare Alliance, Inc.

Part II - Page 3

SEC File Number:
801- 27470

Date:
6/5/2009

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

EEE] EEE] EE] EEE]

A. Equity securities

(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

B. Warrants

C. Corporate debt securities (other than commercial paper)

D. Commercial paper
E.  Certificates of deposit
F.  Municipal securities

G. Investment company securities:
(1) variable life insurance
(2) variable annuities
(3) mutual fund shares

@ H. United States government securities

(1) securities
(2) commodities

(1) tangibles
(2) intangibles

(1) real estate

(=E O HE]

I.  Options contracts on:

J.  Futures contracts on:

(2) oil and gas interests
(3) other (explain on Schedule F)

K. Interests in partnerships investing in:

IE L. Other (explain on Schedule F)

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)

(1) [O] Charting @ [O] cyelical
(2) IEI Fundamental 5) @ Other (explain on Schedule F)
3) IEI Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) @ Timing services
2) |:| Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services @) @ Company press releases
(8) [O] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(1) IEI Long term purchases %) IEI Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) @ Other (explain on Schedule F)
) [ ] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: WealthCare Alliance, Inc. SEC File Number: Date:
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5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
IEI C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

IEI (1) broker-dealer IEI (7) accounting firm

|:| (2) investment company @ (8) law firm

@ (3) other investment adviser @ (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: WealthCare Alliance, Inc. SEC File Number: Date:
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9.

Participation or Interest in Client Transactions.
Applicant or a related person: (check those that apply)

A. As principal, buys securities for itself from or sells securities it owns to any client.
B. As broker or agent effects securities transactions for compensation for any client.

As broker or agent for any person other than a client effects transactions in which client securities are sold to or
bought from a brokerage customer.

D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related
person has some financial interest.

= = OE0

E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or
prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No

investment advisory accounts or hold itself out as providing financial planning or some similarly termed
services and impose a minimum dollar value of assets or other condition for starting or maintaining an
account?

(If yes, describe on Schedule F)

11.

Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

IARSs review information about the client to determine if a particular investment strategy is suitable. Clients
are contacted periodically, as agreed between each IAR and client. The IAR will then review each client’s
financial status, goals and objectives. Clients will receive reports, generally quarterly, as set forth in their
disclosure materials. Please refer to the applicable program brochure for further details.

B. Describe below the nature and frequency of regular reports to clients on their accounts.

WealthCare Alliance, Inc. does not prepare regular client reports. Clients get statements from their
Broker/Dealer, their custodian and/or mutual funds. (i.e. Royal Alliance Associates, Inc., Pershing or
Custodian). Financial Planning clients receive a written financial plan at the time of service and no
on-going reports are prepared unless specifically retained by the client to do so. We recommend that
clients review financial goals and objectives on an annual basis, and for financial planning clients, this
would be done upon the execution of a new agreement..

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No

services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV WealthCare Alliance, Inc.
Continuation Sheet for Form ADV Part 11 801- 27470 6/5/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form

(identify) Answer
Iltem #1 Factors considered in selecting Schwab include its extensive financial strength, reputation, reporting,
Advisory and execution pricing and research. Schwab also makes available to the Adviser's clients a broad array

Services and
Fees

of no-load, no transaction or low transaction cost mutual funds.

Royal Alliance does not sponsor a wrap, unbundled wrap, or fee and commission offset program
through Schwab.

Schwab charges commission rates which are generally considered discounted from customary retail
commission rates. However, the commissions and/or transaction fees charged by Royal Alliance and
Schwab may be higher or lower than those charged by other broker-dealer/custodians. The fees charged
by Royal Alliance and Schwab, or any other designated broker-dealer/custodian, are exclusive of, and in
addition to, the Adviser's investment management fees. In addition, the clients shall also incur charges
imposed at the mutual fund level (e.g. management fees and other fund expenses).

Schedule Of Schwab Advisory Fees
Portfolio Value (Sample Breakpoints) Maximum (Sample Fees)
From $ 0 - $249,999 2.00%
Next $ 250,000- $499,000 1.9%
Next $ 500,00 - $999,999 1.75%
Next $ 1,000,000 - 1,999,999 1.50%
Next $ 2,000,000 + 1.25%

VISION2020 ADVISER PROGRAM

DIRECT ASSET ALLOCATION SERVICES THROUGH THE VISION2020 ADVISOR

In addition to the aforementioned Third Party Advisory Services offered through Royal Alliance, the Firm also
sponsors the VISION2020 Advisor Program (the "Program"). Royal Alliance's Registered Representatives offer
the Program, in their capacity as Advisory Representatives. The Program provides comprehensive investment
management of client assets through the provision of asset allocation planning software as well as execution,
clearing and custodial services. With respect to its asset allocation services, the Program utilizes Ibbotson and
Associates to provide clients access to risk tolerance assessment, efficient frontier plotting, fund profiling and
performance data, as well as portfolio optimization and re-balancing tools.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV WealthCare Alliance, Inc.
Continuation Sheet for Form ADV Part 11 801- 27470 6/5/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form

(identify) Answer
ltem #1 Financial Plan or Consulting recommendations are not limited to any specific product or service offered by a
Advisory broker dealer or insurance company. All recommendations are of a generic nature.

Services and
Fees

AND/OR

Selection, Recommendation, Due Diligence, Performance Reporting And Limited Discretionary Oversight
Of Third Party Investment Advisory Services
PROVISION OF INVESTMENT ADVISORY SERVICES NOT INVOLVING INVESTMENT
SUPERVISION OR MANAGEMENT SERVICES

WealthCare Alliance, Inc. has entered into agreements with various Third Party investment advisers (“Third
Party Advisory Service”) for the provision of asset allocation, market timing or similar advisory services.
WealthCare Alliance, Inc.'s Advisory Representatives will provide personal advisory services to their clients in
the selection of a particular Third Party Advisory Service. Factors considered in the selection of a Third Party
Advisory Service include but may not be limited to: i) each individual Advisory Representative's preference for a
particular Third Party Advisory Service; ii) the client's risk tolerance, goals and objectives, as well as investment
experience; and, iii) the size of client assets available for investment. In addition, WealthCare Alliance, Inc.'s
Investment Advisory Representatives receive compensation from these investment managers for referring
clients--and because such compensation may differ depending on the individual agreement with each Third Party
Advisory Service-- Advisory Representatives may have an incentive to recommend a particular Third Party
Advisory Service over other investment managers with which WealthCare Alliance, Inc. may have less favorable
compensation arrangements or, alternative investment advisory programs--including programs offered through
their own separately registered investment advisory entities. All securities transactions will then be decided upon
and executed by the Third Party Advisory Service. In order to assist in the selection of a Third Party Advisory
Service, the Advisory Representative will typically gather information from the client about the client's financial
situation, investment objectives, and reasonable restrictions the client wants imposed on the management of the
account.

Ongoing Performance Monitoring and Appraisal of Selected Third Party Advisory Services

WealthCare Alliance, Inc.'s Advisory Representatives will periodically review reports provided to the client. An
Advisory Representative will contact the client periodically, as agreed upon with each client, to review the
client's financial situation and objectives, communicate information to the Third Party Advisory Service
managing the account as warranted, and to assist the client in understanding and evaluating the services provided
by the Third Party Advisory Service. Clients will be expected to notify their Advisory Representative of any
changes in their financial situation, investment objectives, or account restrictions. Clients may also directly
contact the Third Party Advisory Service managing the account or sponsoring the program.
DESCRIPTION OF AVAILABLE THIRD PARTY INVESTMENT ADVISORY PROGRAMS

Directly Managed Programs:

In the Directly Managed Programs, the Third Party Advisory (TPA) Service manages the account in accordance
with the disclosures set forth in the TPA Service's documents. The TPA Service may assume discretionary
authority over the account.

Manager Selection Programs:

In the Manager Selection Programs, the TPA Service sponsoring the program evaluates other independent
investment advisers and selects certain of those advisers to participate as portfolio managers in the program. The
client reviews the list of the participating portfolio managers with the Advisory Representative and selects one or

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV WealthCare Alliance, Inc.
Continuation Sheet for Form ADV Part 11 801- 27470 6/5/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify) Answer

more portfolio managers from that list to manage the account. The portfolio manager(s) selected by the client
will manage the account and may assume discretionary authority over the account. In certain of these programs,
Advisory Representatives may also assist clients in allocating their assets among various mutual funds or mutual
fund families from a select group. However, clients make the final decision with respect to these investments.
WealthCare Alliance, Inc. and its Advisory Representatives will not manage or obtain discretionary authority
over the assets in accounts participating in these programs.

Mutual Fund/Variable Annuity Programs:

In the Mutual Fund/Variable Annuity Programs, Advisory Representatives assist clients by: i) allocating their
assets among various mutual funds, mutual fund families, and/or variable annuities; ii) selecting various
strategies consisting of model portfolios of mutual funds and/or variable annuities; or, iii) designating certain of
their existing investments in mutual funds and/or variable annuities to be managed by a TPA Service.
WealthCare Alliance, Inc. and its Advisory Representatives will not otherwise manage, or obtain discretionary
authority over the assets in accounts participating in these programs.

Asset Allocation/Market Timing Services:

Certain TPA Services offer investment advisory services that market time mutual funds and variable annuities as
selected by the client. The goal of such timing services is to attempt to increase a client's return by switching
between various funds (typically within a single fund family) as certain buy/sell signals are triggered. Such
signals will be developed and monitored by the TPA Service sponsoring such programs. In addition, certain TPA
Services offer advisory services under which the Advisory Representative assists the client in selecting: 1) asset
allocation classes; ii) an investment strategy or a model portfolio consisting of mutual funds and/or variable
annuities; or, iii) particular mutual funds and/or variable annuities. The TPA Service will either rebalance the
funds, annuities, asset classes, or model portfolios selected by the client on a predetermined schedule or actively
manage a portfolio of mutual funds and/or variable annuities in accordance with the client's stated general
strategy or objectives. Any re-balancing or reallocation may involve capital gains and/or losses for each
transaction, and in non-tax deferred accounts, may result in additional taxes and/or tax reporting.

AVAILABLE THIRD PARTY ADVISORY SERVICES

The list of approved unaffiliated Third Party Advisory Services is under periodic review and revision and is
therefore subject to change. Clients should consult directly with their WealthCare Alliance, Inc. Advisory
Representative to confirm the most current list. In certain circumstances, certain Third Party Advisory Services
may not be available to all clients. A complete description of the programs and services available through Third
Party Advisory Services will be provided to clients upon receipt and review of the applicable Third Party
Advisory Service's Form ADV and/or Brochure; investment advisory contracts; and account opening documents.
Part I of Form ADV, the program wrap brochure (if applicable) or other applicable disclosure documents of the
Third Party Advisory Service and of the portfolio manager(s) will be provided to all clients interested in these
programs and in particular portfolio managers. Compensation generally, consists of four elements: 1)
management and advisory fees shared by the Third Party Advisory Services, WealthCare Alliance, Inc., and its
Advisory Representatives; ii) transaction costs - if applicable - which may be paid to purchase and sell such
securities; iii) custody fees; and iv) an additional Administrative fee paid to Royal Alliance for its supervisory
services. Such compensation, in turn, is recaptured through one of the following pricing structures:

Wrap Pricing:

Under these programs, the inclusive “wrap” fee covers account management, brokerage, clearance, custody and
administrative services. In other programs, the client may be charged separately for such services.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV WealthCare Alliance, Inc.
Continuation Sheet for Form ADV Part 11 801- 27470 6/5/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

The wrap fees may be higher or lower than if such services were obtained separately. Generally, wrap programs
are relatively less expensive for actively traded accounts.

Unbundled Pricing:

Other Third Party Advisory Services may be provided on an “unbundled” fee basis. In such cases, the Third Party
Advisory Service's fee may be separate from the advisory fee charged by the Advisory Representative and
WealthCare Alliance, Inc.. Transaction costs may also be charged for the execution and clearance of advisory
transactions directed by such Third Party Advisory Services. Further, compensation to the Advisory
Representatives may be in the form of commissions earned in the underlying securities portfolios, which are
managed by the Third Party Advisory Service. In addition to Royal Alliance's share of the Third Party Advisory
Fee, it may charge an additional administrative fee for its Administrative and supervisory services. Clients will
receive an account statement from the Third Party Advisory Service at least quarterly, which includes the amount
of any fees paid directly to such Third Party Advisory Service, or any other adviser selected by the client to
manage the account. These fees are in addition to the internal advisory fees and expenses paid by the mutual
funds or variable annuity companies to their separate investment advisers. In addition, variable annuity
companies generally impose mortality charges on such accounts, of approximately 1.25% annually. Royal
Alliance's Administrative fees will either be bundled into the wrap fee or disclosed as a separate charge in
unbundled programs. The amount of total fees, the services provided, the payment structure, termination
provisions and other aspects of each program are detailed and disclosed in: i) the Third Party Investment
Advisory Service's Form ADV Part II; ii) the program wrap brochure (if applicable) or other applicable
disclosure documents; iii) the disclosure documents of the portfolio manager or managers selected; or, iv) the
Third Party Advisory Service's account opening documents.

ENGAGING A THIRD PARTY INVESTMENT ADVISER

The client will sign an advisory agreement or contract directly with the sponsor/adviser of the Third Party
Advisory Service selected. The advisory relationship may be terminated by the client or by third parties to the
contract in accordance with the provisions of the program contract. The client will typically receive a pro rata
refund of any prepaid advisory fees. Additionally, a client may terminate an advisory contract without being
assessed any fees or expenses within (5) business days of its signing. There is no guarantee that the advisory
services offered will result in the client's goals and objectives being met. Nor is there any guarantee of profit or
protection from loss. The fees and expenses paid by the client in connection with Third Party Advisory Service
may be higher than the cost of similar services offered through other financial firms or the fees associated with
other financial services. No assumption can be made that any particular fee arrangement, including wrap fee
arrangements; timing services or portfolio management services of any nature will provide better returns than
other investment strategies. Use of “wrap fee” programs may result in the payment of fees by clients in excess of
the combined total of separate Advisory fees and brokerage commissions paid by transaction.

Schwab

In their separate capacity as Registered Representatives of Royal Alliance, the Adviser's Advisory
Representatives and Royal Alliance are subject to certain FINRA supervisory obligations (see Item #7) which
have caused Royal Alliance to select Schwab as an approved third-party clearing broker/dealer which will
execute trades, settle securities transactions and custody clients assets on behalf of the Adviser and its Advisory
Representatives.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV WealthCare Alliance, Inc.
Continuation Sheet for Form ADV Part 11 801- 27470 6/5/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form

(identify) Answer
Iltem #1 Factors considered in selecting Schwab include its extensive financial strength, reputation, reporting,
Advisory and execution pricing and research. Schwab also makes available to the Adviser's clients a broad array

Services and
Fees

of no-load, no transaction or low transaction cost mutual funds.

Royal Alliance does not sponsor a wrap, unbundled wrap, or fee and commission offset program
through Schwab.

Schwab charges commission rates which are generally considered discounted from customary retail
commission rates. However, the commissions and/or transaction fees charged by Royal Alliance and
Schwab may be higher or lower than those charged by other broker-dealer/custodians. The fees charged
by Royal Alliance and Schwab, or any other designated broker-dealer/custodian, are exclusive of, and in
addition to, the Adviser's investment management fees. In addition, the clients shall also incur charges
imposed at the mutual fund level (e.g. management fees and other fund expenses).

Schedule Of Schwab Advisory Fees
Portfolio Value (Sample Breakpoints) Maximum (Sample Fees)
From $ 0 - $249,999 2.00%
Next $ 250,000- $499,000 1.9%
Next $ 500,00 - $999,999 1.75%
Next $ 1,000,000 - 1,999,999 1.50%
Next $ 2,000,000 + 1.25%

VISION2020 ADVISER PROGRAM

DIRECT ASSET ALLOCATION SERVICES THROUGH THE VISION2020 ADVISOR

In addition to the aforementioned Third Party Advisory Services offered through Royal Alliance, the Firm also
sponsors the VISION2020 Advisor Program (the "Program"). Royal Alliance's Registered Representatives offer
the Program, in their capacity as Advisory Representatives. The Program provides comprehensive investment
management of client assets through the provision of asset allocation planning software as well as execution,
clearing and custodial services. With respect to its asset allocation services, the Program utilizes Ibbotson and
Associates to provide clients access to risk tolerance assessment, efficient frontier plotting, fund profiling and
performance data, as well as portfolio optimization and re-balancing tools.
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In these discretionary accounts, the Advisory Representative will recommend load waived and no-load mutual
funds, and other equity and debt securities, for review and approval by their clients. In certain instances, the
Advisory Representative may recommend the selling (“writing”) of “covered” call options. The Advisory
Representative may periodically, without prior client consent, rebalance the client's account to maintain the initial
agreed upon asset allocation. The Program is sponsored by Royal Alliance Associates, Inc (“Royal Alliance”). As
Program sponsor, Royal Alliance has created a Program Brochure which will be distributed to the Adviser's
clients prior to or concurrent with their engagement in the Program. Clients should read it thoroughly before
investing. The Program is offered as a Wrap Account which bundles advisory and administrative fees, as well as
transaction charges into one asset-based fee. Alternatively, the Transaction Charges can be unbundled from the
advisory and administrative fees in the Non-Wrap Account option. Clients opting for either the Wrap or
Non-Wrap Account option may be charged a maximum of up to 2.50%. However, Non-Wrap Accounts are also
billed separate Transaction Charges. In addition, the Advisory Representative may recommend the Non-Wrap
Fee Account to certain Clients and may choose to pay the transaction charges for the Program Account. In those
cases, the Adviser may receive transaction charge discounts that would otherwise be unavailable to Clients. In
certain instances, the Advisory Representative may utilize the Program tools to manage Variable Annuity
products that are maintained outside of a standard Program account. Such Variable Annuities may only be
managed as part of an existing Client Group, consisting of one or more Program accounts. The Advisory
Representative will use the various Program tools to manage the Variable Annuity Sub-Accounts
(“Sub-Accounts”) in accordance with the client's Risk Tolerance Questionnaire and Investment Policy Statement.
However, the Advisory Representative will not direct reallocations of the Sub-Accounts through the Program. In
such cases that a reallocation is required, the Advisory Representative will place such reallocation directly
through the Variable Annuity Sponsor. In addition, although the Variable Annuities and their respective
Sub-Accounts will be represented on various Program reports (i.e. Performance Reporting) the Variable
Annuities are held at the Variable Annuity Sponsor. Variable Annuities that are managed through the Program
will be billed a Program Fee. However, this fee will be debited from a designated Program account within its
respective Client Billing Group. At no time will Program Fees be billed directly from the Variable Annuity. All
Variable Annuities managed within the Program will be billed using the Non-Wrap Program Fee schedule since
Variable Annuity transactions may not be processed through the Program.

For further details on the Program and specific fees associated with the program, please refer to the
VISION2020 Adyvisor Schedule H Wrap Brochure

Asset Allocation Services For External Pension, Profit Sharing, 401k And 403b Plan Assets

As part of a financial planning analysis and engagement, or as a stand-alone service, WealthCare Alliance, Inc.
and its Advisory Representatives will assist the Client in determining their investment goals and objectives, risk
tolerance and retirement plan time horizons. WealthCare Alliance, Inc. will then recommend an initial asset
allocation. However, because such assets are custodied outside of the control of Royal Alliance and the Advisor,
the Client will be responsible for accepting and implementing the Advisor's recommendations. Further, the
Advisor will neither provide Continuous Supervisory or Portfolio Monitoring services for such accounts nor will
it receive ongoing, asset-based compensation. However, the Client will be able to engage the Advisor's Advisory
Representatives to conduct a review of such accounts on a periodic or annual basis for an hourly or fixed-fee.
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SELECTION OF BROKERAGE PLATFORM FOR TRADE/ CLEARANCE/ CUSTODY OF INVESTMENT
ADVISORY TRANSACTIONS

Pershing

In their separate capacity as Registered Representatives of Royal Alliance, WealthCare Alliance, Inc.'s
Advisory Representatives and Royal Alliance are subject to certain FINRA supervisory obligations (see Item #8)
which have caused Royal Alliance to select the Pershing division of Donaldson, Lufkin and Jenrette Pershing as
an approved third-party clearing broker/dealer, which will execute trades, settle securities transactions and
custody Client assets on behalf of WealthCare Alliance, Inc. and its Advisory Representatives. Factors
considered in selecting Pershing include its existing broker/dealer clearing relationship with Royal Alliance, its
extensive financial strength, reputation, reporting, and execution pricing and research. Royal Alliance and
Pershing charge commission rates which are generally considered discounted from customary retail commission
rates. However, the commissions and/or transaction fees charged by Royal Alliance and Pershing may be higher
or lower than those charged by other broker-dealer/custodians. Further, the fees charged by Royal Alliance and
Pershing, or any other designated broker-dealer/custodian, are exclusive of, and in addition to, WealthCare
Alliance, Inc.'s investment management fees. In addition, the Client shall also incur charges imposed at the
mutual fund level (e.g. management fees and other fund expenses).

FEE SCHEDULE: Investment Advisory Services: Portfolio Monitoring Services: Financial Planning
Services

¢ Fee Plus Transaction Costs (“RASA”)

¢ Vison 2020 Advisor

¢+ Financial Planning Fees

FEE SCHEDULE: UNBUNDLED FEE AND TRANSACTION COSTS ACCOUNT (“RASA ACCOUNT”)
The RASA Account is a non-commission, fee and transaction cost account where WealthCare Alliance, Inc. provides
investment advisory services with securities execution, custodial and other administrative services provided by Royal and its
clearing broker/dealer, Pershing. The annual management fee for WealthCare Alliance, Inc.'s investment advisory
services is negotiable. Such investment advisory services will be described in detail in the RASA Account Client
Services Agreement provided to each Client. The annualized investment management fee is a percentage of
assets in the account and will be charged according to the following schedule:

Schedule Of Rasa Fees *

Portfolio Value Maximum Fee Maximum Fee

Per Annum Per Quarter

First $500,000 1.5% 0.375%

$500,001-$1,000,000 1.3% 0.325%

$1,000,001-$2,000,000 1.0% 0.250%

$2,000,001 and above Negotiable Negotiable

*The account fee will be paid quarterly in advance. The fee will be payable when the account is established,
pro-rated for the first partial quarter, if applicable. Thereafter, the fee will be payable on the first day of each
calendar quarter based on the asset value of the account as of the last business day of the prior quarter. Additional
deposits to the account are subject to the same fee procedures

**In addition to the investment advisory fee, the Client will be charged transaction charges pursuant to a fixed
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schedule for trade execution. These transaction charges are paid to Pershing and are partially retained by
Pershing for its clearance and execution services. Furthermore, a portion of the transaction fee will be paid to
Royal for its supervisory services. These transaction charges represent the only payment to Royal and Pershing
for their services. The transaction charges for execution and supervisory services will be described in detail in the
Investment Advisory Agreement provided to each Client. If the account is opened with securities previously
purchased through Royal Alliance or WealthCare Alliance, Inc., Royal Alliance and WealthCare Alliance, Inc.
may have already received commissions on the purchase. If the account is opened with cash proceeds from the
sale of securities purchased through Royal or WealthCare Alliance, Inc., Royal Alliance and/or WealthCare
Alliance, Inc. may already have received commissions on the sale. RASA pricing may be suitable for Clients
with a more passive trading strategy who wish to unbundle the transaction costs from advisory and custodian
costs.

GENERAL INFORMATION CONCERNING FEES

In certain circumstances, advisory fees and account minimums may be negotiable based upon prior relationships
as well as related account holdings. Fees charged are not charged on the basis of a share of capital gains or
capital appreciation of the funds or any portion of the funds of an advisory client.

Additional Fees and Expenses

12b-1 Payments: Advisory Representatives may also receive payments from certain mutual funds recommended
for use in these programs pursuant to a plan adopted under SEC Rule 12b-1 (A “12b-1 Plan”) or other plan
described in the applicable fund's prospectus. Thus, Advisory Representatives may have a greater incentive to
recommend certain funds or fund families with 12b-1 fees or funds with higher 12b-1 fees over other funds or
fund families with no or lower 12b-1 fees

Internal Mutual Fund and Variable Annuity Expenses: Generally, mutual fund and variable annuity
companies impose internal fees and expenses on clients. Such fees are in addition to any program costs
associated with the investment advisory services described above. Complete details of such internal expenses are
specified and disclosed in each mutual fund and variable annuity company's prospectus. Clients are strongly
advised to review the prospectus prior to investing in such securities.

FEE SCHEDULE: FINANCIAL PLANNING SERVICES

As an initial fixed fee, typically ranging from $500 - $10,000, depending on the nature and complexity of each
Client's circumstances. Also an annual Financial Planning maintenance and review fee of $750/year (billed 3
times/year) may be charged.

On an hourly basis, $250 per-hour. An estimate for total hours will be determined at the start of the advisory
relationship. Hours shall be calculated in %2 hour increments.

For fees in excess of $500, 50% of the estimated fee will be due upon signing the Advisory Agreement, with the
balance due upon presentation of the plan to the client. Typically the financial plan will be presented to the
client within 90 days of the contract date, provided that all information needed has been promptly provided by
the client.

ENGAGING THE ADVISOR

All Clients wishing to engage WealthCare Alliance, Inc. for the provision of its investment advisory services,
must, in addition to completing WealthCare Alliance, Inc.'s internal documents and Investment Advisory
Agreement, complete certain Royal Alliance documentation.
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Item #2

Item #3

Item #4

Please refer to Item # 8 for more information concerning this requirement. Upon completion of the
aforementioned documents, together with the Advisory Representatives securing the relevant approvals,
WealthCare Alliance, Inc. will be considered engaged by the Client. The term of engagement will either one
time or continuous, as set forth in the Advisory Agreement. For continuous agreements, Clients will be
responsible for ensuring that WealthCare Alliance, Inc. has been timely informed of changes in investment
objectives and risk tolerance. Clients can terminate WealthCare Alliance, Inc.'s agreement at any time, upon
prior written notice. Clients will receive, where applicable, a prorated refund of any prepaid advisory fees. Such
prorated refund will be based upon actual services and termination costs incurred up to and at the time of
termination of the Advisor's services.

TYPES OF CLIENTS

WealthCare Alliance, Inc.'s Advisory Representatives provide the aforementioned personal advisory services to
individuals, pension and profit sharing plans, trusts, estate or charitable organizations, corporations or other
business entities.

TYPES OF INVESTMENTS

In addition to providing advice and recommending equity securities, certificates of deposit, investment company
and debt instruments, that is solely incidental to the conduct of Royal Alliance's securities business, WealthCare
Alliance, Inc.'s Advisory Representatives will assist clients in the selection and retention of Third Party
Advisory Service(s) which may manage assets for clients using a variety of investments. In connection with such
referrals, Advisory Representatives may assist clients in selecting mutual funds, variable annuities or model
portfolios consisting of mutual funds and/or variable annuities in certain advisory programs. Advisory
Representatives offering the VISION2020 Advisor Program may provide advice and recommendations for
mutual funds, variable annuities, fixed income securities, limited partnerships and equities. The Advisory
Representative will typically assist the client in constructing their initial asset allocation and subsequent
maintenance of same.

METHODS OF ANAYLSIS, INFORMATION SOURCES, INVESTMENT STRATEGIES

WealthCare Alliance, Inc. analyzes individual managers based upon their performance, track record,
investment strategy, public reports on and/or comparison of managers, and or their disclosure documents.
Advisory Representatives using the VISION2020 Advisor Program will typically analyze client portfolios
utilizing asset allocation software based upon Modern Portfolio Theory (MPT). MPT attempts to balance a
portfolios risk and return level based on a particular client's risk tolerance and investment objectives. Ibbotson
and Associates research is used in conjunction with the asset allocation software to provide clients with access to
risk tolerance assessments, efficient frontier plotting, fund profiling and performance data, as well as portfolio
optimization and re-balancing tools. In addition, WealthCare Alliance, Inc.'s Advisory Representatives may
use, without limitation, any of the following methods of analysis, sources of information and investment
strategies: financial newspapers and magazines; inspection of corporate activities; corporate rating services such
as Morningstar, and annual reports, prospectuses and press releases. Advisory Representatives may use
charting, , fundamental, technical, or cyclical analysis methods. Advisory Representatives typically use asset
allocation strategies based on the completion of a client profile. Investment strategies Advisory Representatives
may use to implement the investment advice given to clients are based on the needs of the client and may
include, without limitation, long-term purchases, short-term purchases, and trading.
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Item #5

Item #6

EDUCATION AND BUSINESS STANDARDS

WealthCare Alliance, Inc. generally maintains no rigid educational or business background requirements for its
Advisory Representatives. However, all Advisory Representatives--in their capacity as Royal Alliance
Registered Representatives-- are required to pass appropriate securities examination(s) and must participate in
general compliance courses and training conducted by Royal Alliance in its capacity as their broker-dealer.
Advisory Representatives are required to meet licensing standards as required by state and federal regulatory
agencies. CFP is Encouraged.

EDUCATIONAL AND BUSINESS BACKGROUND
The following Biographical information is provided for WealthCare Alliance, Inc.'s principal executive officers

Name: James L. Losey Sr.

Title: Principal, Certified Financial Planner - CFP (R) DOB: 05/19/36

Formal Education After High School: College of Financial Planning, Denver, CO, Certified Financial Planner
CFP (R) Utah State Univ., Logan, Utah, BS Psychology,

Business Background:

Since 1983, Registered Rep/Registered Principle/Financial Advisor, Royal Alliance Asso., Inc.,

Name: James L. Losey Jr.

Title: Principal, Certified Financial Planner - CFP (R) DOB: 01/18/61

Formal Education After High School: College of Financial Planning, Denver, CO, Certified Financial Planner -
CFP (R)The American College, Bryn Mawr, Pennsylvania - Chartered Life Underwriter - CLU Cal Poly State
Univ., San Luis Obispo - BS Biochemistry Business Background: Since 1990, Registered Rep/Registered
Principle/Financial Advisor - Royal Alliance Asso. Inc.

Name: Susan L. Losey

Title: Investment Advisory Representative DOB: 01/29/1958

Formal Education After High-School: California State University Northridge - BA Film/Television/Radio
Production - 1986

Business Background1988- Present: United Airlines - Flight Attendant 2001 - Present: Wealth Care Alliance,
Inc. - Office Manager/Project Manager/Registered Representative/Financial Advisor

Name: Victoria M. Way (53A, VV6)

Title: Investment Advisory Representative DOB: 12/31/1972

Formal Education After High School: BS Marketing, University of Phoenix, San Diego CA, 2000 MBA
Financial Planning, California Lutheran University, Thousand Oaks CA, 2007

Business Background: 05/2007 to Present: Registered Representative, Advisory Representative & Registered
Assistant, WealthCare Alliance, Inc. 07/2002 to 04/2007: Registered Representative, Registered Assistant & Tax
Preparer, Meador & Associates, CPAs & Financial Advisors 10/2001to 06/2002: Registered Representative &
Registered Assistant, Woznick CPA
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Name: Robert Chow

Title: Investment Advisory Representative DOB: 12/01/1951

Formal Education After High School:

Business Background: Since 1991 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc., 1990 - 1994
Consultant - American Financial Network, 1985 - 1993 Engineer Westinghouse/Fortin

Name: Charles K. Gunn

Title: Investment Advisory Representative DOB: 08/27/1949

Formal Education After High School: Attended Moorpark Community College from 1967-1969

Graduated from California State University, Northridge in 1974, BS in Business Administration

Business Background: 08/2000 to Present: President, Gunn Financial Associates, 06/1989 to Present: Sole
Proprietor, Charles K. Gunn d/b/a Gunn Financial Associates, 12/1998 to Present: Registered Representative &
Advisory Representative of Royal Alliance Associates, Inc., 06/1989 to 12/1998: Registered Representative &
Advisory Representative of PIM Financial Services, 03/1991 to 12/2001: Secretary and Director of Schwarz &
Gunn (This entity was previously Second Opinion, Analysis Corp., until its name was changed on 3/17/1999.
02/1996 to 12/2001: Secretary and Director of Review Services, Inc.

Name: Donald James Kennedy Jr.

Title: Investment Advisory Representative DOB: 07/20/1955

Formal Education After High School: 1998 - UCLA, Professional Designation in Personal Financial Planning
1983 - Cal Poly San Luis Obispo, B.S. Business/Accounting

Business Background: Since 2001 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc.

1998 to 2000 Registered Rep/Financial Advisor, Financial West Group

Name: David Lopez (GCU)

Title: Investment Advisory Representative DOB: 03/31/1967

Formal Education After High School: 1985-1989 US Naval Academy at Annapolis: BS in Physics, 1995 - 1996
University of San Diego Law School (No Degree)

Business Background: Since 10/2007 Royal Alliance Associates; Registered Representative/Advisory
Representative, Since 01/2010 WealthCare Alliance, Inc.; Advisory Representative, 09/2007 - 01/2010
Challenger Wealth Management, Inc. Advisory Representative, 02/1998 - 09/2007 Smith Barney, Inc.;
Registered Representative/Advisory Representative, 08/1996 - 02/1998: Royal Alliance Associates; Registered
Representative.

Name: John Andersen (83P, VAJ)

Title: Investment Advisory Representative DOB: 12/12/1954

Education: Occidental College, 1977, BA Economics

Business Background: Mar, 2008 to Present: Registered Representative of Royal Alliance Associates, Inc. June,
2008 to Present: Advisory Representative of WealthCare Alliance June, 2005 to Present: Co-Owner of The
Conejo Grind, LLC May, 1999 to January, 2005: Regional Sales V.P., J. Jirech & Associates, A professional
staffing company April, 1977 to April, 1999: Various Management Positions, GTE (now Verizon)
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Name: Cal Steinberg
Title: Investment Advisory Representative DOB: 02/26/1943
Formal Education After High School: Univ. California, Los Angeles: BS Systems Engineering,
MBA-Quantitative Analysis, General Electric, Manufacturing Management Program
Business Background: Since 2003 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc., 2002 - 2003
Registered Rep - Morgan Stanley, 2001 - 2002 Registered Rep. for American Express Financial Advisors,
1966 - 2000 Extensive senior management positions in Fortune 500 companies
Name: Salvator (Tory) Viso
Title: Investment Advisory Representative DOB: 04/08/1965
Formal Education After High School:
Business Background: Since 2001 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc., Registered
Rep., 1998 to 2000 Registered Rep/Financial Advisor, Financial West Group
Name: Richard Winters
Title: Investment Advisory Representative DOB: 03/03/1965
Formal Education After High School: 1989 - California State University, Northridge, B.S. Business
Administration with emphasis on Finance and Real Estate.
Business Background:Since 2003 President: Winters Financial Group, 2000 - 2004 Partner at PTI Equities Inc.
1991 - 2000 Partner at Berlin Winters Financial Group, 1989 - 1991 Loan Officer: Charles Norris Company
OTHER BUSINESS ACTIVITIES
WealthCare Alliance, Inc.'s Advisory Representatives are Registered Representatives of Royal Alliance and
provide brokerage services to Clients in that capacity. Royal Alliance's principal business is as a full services
general securities broker-dealer registered with the Securities Exchange Commission, FINRA, and various other
regulatory bodies. Royal Alliance is also a registered investment advisor and provides access to Third Party
Investment Advisory Services to Clients through its own investment advisor Representatives. In that regard,
WealthCare Alliance, Inc.'s Advisory Representatives may also be affiliated with Royal's Investment Advisor
for the provision of such Third Party Advisory Services and products. In addition, WealthCare Alliance, Inc.'s
Advisory Representatives may also be licensed as insurance agents with various insurance companies, and in
such capacity, may recommend, on a fully disclosed basis, the purchase of insurance- related products. . The

ltem #7 Advisor and its Advisory Representatives currently devote 50% of their time to securities and life insurance

commission business.
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PRIVACY STATEMENT

Maintaining the trust and confidence of our clients is a high priority. That is why we want you to

understand how we protect your privacy when we collect and use information about you, and the steps

that we take to safeguard that information. This notice is provided to you on behalf of WealthCare

Alliance, Inc..

Information We Collect: In connection with providing investment products, financial advice, or other

services, we obtain non-public personal information about you, including: ¢ Information we receive

from you on account applications, such as your address, date of birth, Social Security Number,

occupation, financial goals, assets and income; * Information about your transactions with us, our

affiliates, or others; and

¢ Information received from credit or service bureaus or other third parties, such as your credit history
or employment status.

Categories of Information We Disclose: We may disclose all information that we collect.

WealthCare Alliance, Inc. and its affiliates do not sell customer lists and will not sell your name to

telemarketers.

Categories of Parties to Whom We Disclose: We will not disclose information regarding you or your

account with us, except under the following circumstances:

* To your authorized Registered Representative and his or her manager; WealthCare Alliance, Inc.

permits Registered Representatives and Investment Advisers that terminate their affiliation with

WealthCare Alliance, Inc. to make copies of their client files.

* To our parent companies or their affiliates, to the extent permitted by law;

* To entities that perform services for us or function on our behalf, including financial service

providers, such as a clearing broker-dealer, investment company, or insurance company;

* To consumer reporting agencies,

* To third parties who perform services or marketing on our behalf;

* To your attorney, trustee or anyone else who represents you in a fiduciary capacity;

* To our attorneys, accountants or auditors; and

* To government entities or other third parties in response to subpoenas or other legal process as

required by law or to comply with regulatory inquiries.

How We Use Information: Information may be used among the AIG companies that perform support

services for us, such as data processors, technical systems consultants and programmers, or companies

that help us market products and services to you for a number of purposes, such as:

* To protect your accounts from unauthorized access or identity theft;

» To process your requests such as securities purchases and sales;

* To establish or maintain an account with an unaffiliated third party, such as a clearing

broker-dealer providing services to you and/or WealthCare Alliance, Inc.;

* To service your accounts, such as by issuing checks and account statements;

* To comply with Federal, State, and Self-Regulatory Organization requirements;
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Item #8

* To keep you informed about financial services of interest to you.

Our Security Policy: We restrict access to nonpublic personal information about you to those
individuals who need to know that information to provide products or services to you and perform their
respective duties. We maintain physical, electronic, and procedural security measures to safeguard
confidential client information.

Closed or Inactive Accounts: If you decide to close your account(s) or become an inactive customer,
our Privacy Policy will continue to apply to you.

Complaint Notification: Please direct complaints to: WealthCare Alliance, Inc., 100 E. Thousand
Oaks Blvd, Suite 152, Thousand Oaks, CA 91360, Phone: (805) 446-4600.

Changes to This Privacy Policy: If we make any substantial changes in the way we use or
disseminate confidential information, we will notify you. If you have any questions concerning
this Privacy Policy, please write to: WealthCare Alliance, Inc., 100 E. Thousand Oaks Blvd, Suite
152, Thousand Oaks, CA 91360, Phone: (805) 446-4600.

OTHER FINANCIAL INDUSTRY ACTIVITIES OR AFFILIATIONS

Broker Dealer: Although Royal Alliance maintains supervisory and administrative relationships with certain of
WealthCare Alliance, Inc.'s Advisory Representatives; the Firm does not control WealthCare Alliance, Inc. with
respect to the conduct of its Investment Advisory activities. Notwithstanding, because the Advisory
Representatives are dually registered agents of Royal Alliance and WealthCare Alliance, Inc., Royal Alliance has
certain supervisory and administrative duties pursuant of the requirements of FINRA Conduct Rule 3040. In that
regard, Royal Alliance will require and furnish certain account opening documentation to be completed by the
Client and the Advisory Representatives. Once all such materials and forms have been completed by Clients in
consultation with their Advisory Representatives, the Advisory Representatives are required to submit these
materials and forms to Royal Alliance for its review and approval, in its capacity as the Broker/Dealer of record.
Such review does not include the provision of investment advisory services to WealthCare Alliance, Inc.'s Client
accounts. In certain instances, Royal Alliance will collect, as paying agent for WealthCare Alliance, Inc., the
investment advisory fee due WealthCare Alliance, Inc. from the account custodian. Royal Alliance will retain a
portion as an administrative charge to WealthCare Alliance, Inc. (not the Client) for the functions Royal Alliance
is required to carry out by the FINRA. Royal Alliance does not provide investment advisory services in
connection with such programs. WealthCare Alliance, Inc.'s Advisory Representatives may also have
arrangements that are material to the Advisory business with Insurance Companies, Accounting Firms and Law
Firms.

Other Investment Advisors: Associated persons of WealthCare Alliance, Inc. may refer advisory clients to the
corporate RIA of Royal Alliance Associates, Inc. or third party asset managers. If this is done, clients will be
given the appropriate disclosure in the form of a Brochure or ADV Part II of that advisor being referred.
Accounting Firms: WealthCare Alliance, Inc. may refer clients to accounting firms in order to service their
bookkeeping, tax preparation and tax planning needs. WealthCare Alliance, Inc. will share client financial
information with these accounting firms only if client grants permission.

Law Firms: WealthCare Alliance, Inc. may refer clients to Law Firms for legal advice and drafting of legal
documents. WealthCare Alliance, Inc. will share client financial information with these law firms only if client
grants permission.
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Insurance Companies: Associated persons of WealthCare Alliance, Inc. and WealthCare Alliance, Inc. are
licensed insurance agents and have agent's contracts with several insurance companies. Advisor and associated
persons may receive commission compensation for policies placed with these companies in the area of Life,
Health, Disability and Log-Term Care insurance, as well as annuities.

WealthCare Alliance, Inc. or its affiliated persons are registered representatives of Royal Alliance, the sponsor
of the Managed Assets Program.

AFFILIATION WITH SUNAMERICA INC

SunAmerica, Inc. (“SunAmerica”) is an affiliate of Royal Alliance; SunAmerica is a financial services company
that specializes in selling insurance or tax-deferred, long-term savings and retirement products and investments,
such as annuities. SunAmerica sells its products through a broad spectrum of financial services distribution
channels which it owns, including independently registered representatives of its broker/dealers, as well as Third
Party broker broker/dealers, independent insurance agents or companies, and financial institutions. Royal
Alliance shares certain limited office space and clerical staff with SunAmerica Asset Management Corp.
(“SAMCO”). SAMCO, a wholly owned subsidiary of SunAmerica, is a registered investment adviser that
provides investment management and administrative services to certain investment companies (such as mutual
funds) and individual clients. SunAmerica Trust Company (“STC”), a wholly owned subsidiary of SunAmerica,
may act as trustee or administrator for certain employee benefit accounts, individual retirement accounts and
other retirement or pension plan accounts. STC charges transactional and other fees for its services that are
separate from any fees or services provided by Royal Alliance. STC may also act as custodian in certain Third
Party Advisory Services' programs or for certain managed accounts of Independent Advisers. Clients are not
required to use STC over other approved custodians or trust banks, but clients should be aware that a potential
conflict of interest exists in Royal Alliance approving or recommending SunAmerica Trust Company, to the
extent that STC earns fees in connection with services provided to clients of Royal Alliance.

INDIRECT AFFILIATION WITH AMERICAN INTERNATIONAL GROUP (“AIG”)

American International Group, Inc. (“AIG”) owns Royal Alliance. AIG, which is a financial services holding
company, is the leading U.S.-based international insurance organization and is among the leading underwriters of
commercial and industrial coverage in the United States. Its subsidiaries include companies that underwrite
property, casualty, marine, life, and financial services insurance in approximately 130 countries and jurisdictions.
It also has subsidiaries that are engaged in other financial service businesses, including banks, securities
broker/dealers and investment advisers. AIG Trading Group, Inc. through its subsidiaries engages in hedged
trading and market making in foreign exchange, interest rates, and base and precious metals. AIG Global
Investment Group comprises subsidiaries that are engaged in product design and origination, investment
management, marketing and distribution of third party money management services. Products include direct
investment retail mutual funds, institutional accounts and real estate investments. These subsidiaries include AIG
Global Investment Corp., AIG Asset Management Services, Inc., AIG Capital Partners, Inc., and AIG Global
Real Estate Investment Corp. Royal Alliance, its Advisory Representatives, and/or Independent Advisers may,
from time to time, recommend to clients investment products, including mutual funds, variable and fixed
annuities, and other insurance products, sponsored by Sunamerica or AIG affiliates. Advisory Representatives
may also recommend that clients select portfolio managers that are affiliated with SunAmerica or AIG.
SunAmerica and AIG affiliates may, from time to time, place brokerage and refer clients to Royal Alliance. .
Such recommendations and arrangements might be deemed to create a conflict of interest because they may
result in an increase in compensation for Royal Alliance Advisory Representatives and its affiliates.
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Item #9

PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS

As Registered Representatives of Royal Alliance, WealthCare Alliance, Inc.'s Advisory Representatives may
recommend to Clients the purchase or sale of investment products in which the Advisory Representatives and
Royal Alliance or a related entity, may have some financial interest, including the receipt of compensation.
Certain mutual funds (and/or their related persons) in which a Client may invest make 12b-1 fee payments to
broker-dealers. Such payments may be distributed pursuant to a 12b-1-distribution plan or pursuant to another
arrangement as compensation for distribution or administrative services and may be paid out of the fund's assets.
Royal Alliance and/or WealthCare Alliance, Inc.'s Advisory Representatives may receive such 12b-1 fees or
other compensation to the extent permitted by applicable law. A fund that imposes a front end sales load but
which waives that front-end sales load for purchases made on behalf of the of the Client's account (a “front-end
load” fund at net asset value) may bear 12b-1 distribution or services fees in excess of .25% of the Account's net
assets invested in such fund (the minimum allowed for no- load funds). The 12b-1 fee deferred sales charges and
other fee arrangements will be disclosed upon request of the Client and are typically described in the applicable
fund's prospectus. Because of these compensation arrangements, a conflict of interest exists in connection with
the recommendation of particular mutual fund investments for a Client's account. However, WealthCare
Alliance, Inc. is subject to, and intends to comply fully with, standards of fiduciary duty that require that it act
solely in the best interests of a Client when making investment recommendations. Certain investment advisors
may also execute transactions through Royal Alliance. SunAmerica Trust Company, an affiliate of Royal
Alliance, or another affiliate of SunAmerica may act as custodian and receive compensation in connection with
certain third party advisory programs. Royal Alliance may, from time to time, recommend to Client's investment
products, including mutual funds, variable and fixed annuities, and other insurance products sponsored by
SunAmerica or AIG affiliates. Such recommendations might be deemed to create a conflict of interest because
they may result in an increase in compensation for Royal Alliance affiliates. WealthCare Alliance, Inc. or its
affiliated persons are registered representatives of Royal Alliance, the sponsor of the Managed Assets Program.
WealthCare Alliance, Inc. may receive higher fees as a result of recommending the Managed Assets Program to
clients than other programs or services which are offered by WealthCare Alliance, Inc..

CODE OF ETHICS

WealthCare Alliance, Inc. or its Advisory Representatives may buy or sell securities identical to those
recommended to customers for their personal accounts. In addition, any related person(s) may have an interest
or position in a certain security (ies) which may also be recommended to the Client. It is the expressed policy of
WealthCare Alliance, Inc. that its Advisory Representatives may not purchase or sell any individual stock or
bond prior to a transaction(s) being implemented for an advisory account, and therefore, preventing such
Advisory Representatives from benefiting from transactions placed on behalf of advisory accounts.

As these situations represent a conflict of interest, WealthCare Alliance, Inc. has established the following
restrictions in order to ensure its fiduciary responsibilities:

1) A Director, officer or Advisory Representative shall not buy or sell securities for their personal portfolio(s)
where their decision is substantially derived, in whole or in part, by reason of his or her affiliation with
WealthCare Alliance, Inc. or Royal Alliance, unless the information is also available to the investing public on
reasonable inquiry. No person shall prefer his or her own interest to that of the advisory Client. (1) (2)

2) All Clients are fully informed that certain individuals may receive separate compensation when effecting
transactions during the implementation process.
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Item #10

Item #11

3) WealthCare Alliance, Inc. emphasizes the unrestricted right of the Client to decline to implement any
advice rendered, except in situations where discretionary authority is granted in the Client's
account.

4) WealthCare Alliance, Inc. requires that all individuals must act in accordance with all applicable
Federal and State regulations governing registered investment advisory practices.

5) Any individual not in observance of the above may be subject to termination.

Footnotes

(1) This investment policy has been established recognizing that some securities being considered for
purchase and sale on behalf of WealthCare Alliance, Inc.'s Client's trade in sufficiently broad
markets to permit transactions by Clients to be completed without an appreciable impact on the
markets of the securities. Under certain circumstances, exceptions may be made to the policies
stated above. Records of these trades, including the reasons for the exceptions, will be
maintained with WealthCare Alliance, Inc.'s records in the manner set forth above.

(2) Open-end mutual funds and/or the investment sub-accounts which may comprise a variable
insurance product are purchased or redeemed at a fixed net asset value price per share specific
to the date of purchase of redemption. As such, transactions in mutual funds and/or variable
insurance products by Advisory Representatives are not likely to have an impact on the prices
of the fund shares in which Clients invest, and are therefore not prohibited by WealthCare
Alliance, Inc.'s Investment policies and procedures.

In accordance with Section 20A of the Investment Advisors Act of 1940, WealthCare Alliance, Inc. also

maintains and enforces written policies reasonably designed to prevent the misuse of material

non-public information by WealthCare Alliance, Inc. or any person associated with WealthCare

Alliance, Inc..

CONDITIONS FOR MANAGING ACCOUNTS

Certain WealthCare Alliance, Inc. approved Third Party Investment Advisory Services have a required minimum
dollar value for managing client assets ranging from $25,000 to $250,000. See Item 1D for further information
regarding these advisory programs. The VISION2020 Advisor Program minimums are $50,000 for the
Non-Wrap and $100,000 for the Wrap program. In certain cases these minimums may be waived based upon
business considerations. The minimum account size for variable annuity sub-account advisory services is
$50,000, but exceptions may be made in the sole discretion of the Advisory Representative on behalf of Royal
Alliance depending on client circumstances.

REVIEW OF ACCOUNTS

Advisory Representatives review information about the client to determine whether a particular advisory
program or investment strategy is suitable for that client. Clients are contacted periodically, as agreed between
each Advisory Representative and client. The Advisory Representatives will then review and update each client's
financial status, goals and objectives. Such contacts are for the purpose of determining what, if any information
should be communicated to the Third Party Advisory Service managing the client's account. Advisory
Representatives also assist clients in understanding and evaluating the services provided by such Third Party
Advisory Services and whether the program remains suitable for the client. Clients will receive reports, generally
quarterly, as set forth in their Third Party Advisory Service's program agreements and other disclosure materials.
VISION2020 Advisor: Advisory Representatives using VISION2020 Advisor Program will periodically review
their client accounts.
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Item #12

Item #13

Clients will be contacted as agreed upon by the Advisory Representative and client. The Advisory Representative
will then review and update each client's financial status, goals and objectives. Clients in these programs will
typically receive quarterly account statements. However, they may receive additional statements based upon
activity in the account. Please refer to the applicable program brochure for further details. Investors participating
in WealthCare Alliance, Inc. WealthCare Portfolios will receive monthly account statements (quarterly in
Variable Annuity accounts) and transaction ledgers and quarterly reports showing the investment performance of
their account.

INVESTMENT OR BROKERAGE DISCRETION

WealthCare Alliance, Inc. may (see Investment Advisory Agreement) have the authority to determine, without
obtaining specific Client consent, securities to be bought or sold; the amount of securities to be bought or sold,;
the broker or dealer to be used; or the commission rates paid. As aforementioned, WealthCare Alliance, Inc.'s
principal and Advisory Representatives are also registered representative(s) of Royal Alliance. In order to meet
its FINRA supervisory obligations, Royal Alliance requires that all investment advisory activities be conducted
through Royal Alliance's clearing relationships with Pershing. As a result, WealthCare Alliance, Inc. does not
have the discretion to choose the broker/dealer or commission rates to be paid. However, WealthCare Alliance,
Inc. reasonably believes that Pershing's blend of execution services, commission and transaction costs as well as
professionalism will allow WealthCare Alliance, Inc. to seek best execution and competitive prices. However,
Clients should be aware that best execution and lower commissions may not necessarily be achieved if
recommended transactions are placed through WealthCare Alliance, Inc.'s Advisory Representatives, in their
separate capacities as Registered Representatives of Royal Alliance or as independent insurance agents. In certain
of the Manager Selection programs described in Item 1 above, Advisory Representatives may assist the client in
selecting an investment adviser who is a related person of Royal Alliance. These related investment advisers may
have the authority to determine, without obtaining specific client consent, the securities to be bought or sold; the
amount to be bought or sold; the broker/dealer to be used; and/or the commission rates paid. Each client who
selects a related investment adviser will receive a copy of that adviser's Form ADV, Part II or other disclosure
document which describes the limits on the investment adviser's authority, if any, and the factors that the
investment adviser considers in selecting brokers and determining the reasonableness of their commissions.
Certain Third Party Advisory Service utilize the services of a particular broker/dealer. Thus, by assisting the
client in selecting such a program, Advisory Representatives may also be deemed to be assisting the client in
selecting a broker/dealer. In certain programs, the client is asked to select a particular broker/dealer to execute
trades for the client's account and/or to act as custodian for the account. In those programs, Advisory
Representatives will assist the client in making such selection. Because WealthCare Alliance, Inc.'s and/or the
Advisory Representative's compensation in connection with a program may vary depending on the broker/dealer
or custodian selected, WealthCare Alliance, Inc. and/or the Advisory Representative may have a conflict of
interest in assisting the client in such selection. In addition, in certain programs, STC, or another SunAmerica
affiliate, may be selected as the custodian for the account.

ADDITIONAL COMPENSATION

As described in Item 1 above, WealthCare Alliance, Inc. is a party to written agreements with certain Third Party
Advisory Services to have its Advisory Representatives provide personal advisory services to their clients. Such
personal advisory services include: qualifying their clients for a particular Third Party Advisory Service as well
as determining client's goals and objectives (determining risk tolerance and investment styles). WealthCare
Alliance, Inc. and its Advisory Representatives receive compensation pursuant to these agreements for
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introducing clients to the Third Party Advisory Service and for providing the aforementioned personal advisory
services. This compensation is typically equal to a percentage of the investment advisory fee charged by the Third Party
Advisory Service and because such compensation may differ depending on the individual agreement with each Third Party
Advisory Service, the Advisory Representatives may have an incentive to recommend a particular Third Party Advisory
Service over: other Third Party Advisory Services with which WealthCare Alliance, Inc. has less favorable compensation
arrangements; investment managers with which WealthCare Alliance, Inc. has no such compensation arrangement; or
alternative advisory programs including those offered through Independent Advisers. Certain Third Party Advisory Services
may re-allow a portion of their advisory fees to Royal Alliance as additional compensation for its administrative and
supervisory Service. This fee is not shared with WealthCare Alliance, Inc.'s Advisory Representatives. Such
re-allowance will not increase the total cost to the Client for the services of the Third Party Advisory Service.
Further, certain Advisory Representatives of WealthCare Alliance, Inc. and Independent Advisers may receive, in
their capacity as Registered Representatives of Royal Alliance, 12-b-1 fees from recommending investments in
various mutual funds. Please see Item 9 above for further disclosure. In addition, Royal Alliance sponsors the
Elite Focus Program. In this program, selected vendors will be invited to pay additional marketing fees to Royal
Alliance for its enhanced marketing and distribution efforts. As part of such compensation, such vendors will, at
no additional charge, be invited to participate in Royal Alliance's educational and sales seminar's included in the
Firm's SourceBook publication, and will also be granted access to Registered Representative lists and marketing
information. In addition, ticket charges for purchasing such funds may be reduced or waived. A list of Royal
Alliance's Elite Focus Program members is available to clients upon request of their Advisory Representatives.

ROYAL ALLIANCE ASSOCIATES, INC.'S REVENUE SHARING DISCLOSURE Royal Alliance
Associates, Inc. (Royal) maintains revenue sharing arrangements with certain mutual funds, insurance
companies, direct participation programs (DPPs), real estate investment trusts (REITs) and third party money
managers. These sponsors have greater access to our representatives to provide training and other educational
presentations and product information so that they can serve investors better. Please visit our Web site at
www.royalalliance.com to see a list of sponsors who participate in these revenue sharing arrangements. In
addition to the customary sales charges, the sponsors make payments to Royal to participate in the program. For
mutual funds, Royal receives a payment of up to 0.25 percent (25 basis points) on all sales of mutual fund shares
(the “Gross Sales Payment”). Alternatively, Royal may receive from certain mutual funds a flat fee that does not
exceed the Gross Sales Payment. . Royal may also receive an additional payment, paid quarterly, of up to 0.11
percent (eleven basis points) per year of the assets under management held at Royal. For variable annuities
Royal receives a Gross Sales Payment of up to 0.35 percent (35 basis points). In addition, Royal may also
receive an additional payment, paid quarterly, of up to 0.1 percent (10 basis points) per year of the assets under
management. For variable universal life insurance, Royal receives an annual flat fee payment ($33,333.33 for
Platinum sponsors and $25,000 for Gold sponsors) and a payment of 5 percent of target premiums. For DPPs and
REITs, Royal receives a Gross Sales Payment of up to 2 percent. For third party money managers, Royal may
receive up to 0.20 percent (20 basis points) per year of the assets under management or up to 20 percent of
management fees earned on behalf of registered representatives of Royal. In addition, Royal may also receive a
flat fee of up to $50,000. For specific information about payments from the sponsors, please see our website at
www.royalalliance.com. Registered representatives of Royal do not receive additional compensation from Royal
in connection with sales of the sponsors' products as opposed to other mutual fund families, insurance
companies, DPP sponsors, REIT sponsors or third party money managers. In connection with sales of the
sponsors' mutual funds, however, Royal often absorbs the nominal “ticket charge,” which is normally borne by
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by your representative (up to $18 per transaction). Because of these revenue sharing arrangements,
representatives may prefer recommending products offered by a sponsor over other mutual funds, variable
products, DPPs, REITs or third party money managers available through Royal. You should feel free to ask your
representative how he or she will be compensated for any transaction involving a sponsor's products.

This information was updated on May 23, 2005. Royal will update information regarding sponsors who
participate in revenue sharing arrangements with Royal on its website on a regular basis. You can access this
updated information, and our Disclosure Document For Mutual Fund and Variable Product, Real Estate
Investment Trust, Direct Participation Program and Third Party Money Manager Investors at
www.royalalliance.com.

WealthCare Alliance, Inc.'s Advisory Representatives may, from time to time, receive 12-b-1 distribution fees
from investment companies in connection with the placement of Client funds into investment companies.
Therefore, the receipt of this compensation may affect WealthCare Alliance, Inc.'s judgment in recommending
products to its Clients.

USE OF UNAFILIATED SOLICITORS

WealthCare Alliance, Inc. may pay referral fees (non-commission) to independent solicitors (non-registered
representatives) for the referral of their Clients to WealthCare Alliance, Inc. in accordance with Rule 206 (4)-3 of
the Investment Advisors Act of 1940. Such referral fee represents a share of WealthCare Alliance, Inc.'s
asset-based investment advisory fee. This arrangement will not result in higher costs to the Client. In this regard,
WealthCare Alliance, Inc. maintains Solicitors Agreements in compliance with Rule 206 (4)-3 of the Investment
Advisors Act of 1940. In addition, all applicable federal and state laws will be observed. All Clients referred by
Solicitors to WealthCare Alliance, Inc. will be given full written disclosure describing the terms and fee
arrangements between WealthCare Alliance, Inc. and its Solicitor(s).

VISION2020 ADVISER PROGRAM

In addition to the aforementioned investment advisory products and services, the Adviser also offers its clients
the VISION2020 Advisor Program (the “Program”). The Program provides comprehensive investment
management of client assets through the provision of asset allocation planning software as well as execution,
clearing and custodial services. With respect to its asset allocation services, the Program utilizes Ibbotson and
Associates to provide clients access to risk tolerance assessment, efficient frontier plotting, fund profiling and
performance data, as well as portfolio optimization and re-balancing tools. The Program may be offered by the
Adviser on a discretionary or non-discretionary basis. In a discretionary account, the Independent Advisory
Representative may purchase or sell load waived, no-load mutual funds and other equity and debt securities for
Accounts, without obtaining specific client approval for each transaction. In a non-discretionary account, the
Independent Advisory Representative will only purchase or sell securities which have been approved by clients
in advance The Program is sponsored by Royal Alliance Associates, Inc. As Program sponsor, Royal Alliance
has created a Program Brochure which will be distributed to WealthCare Alliance, Inc.'s clients prior to or
concurrent with their engagement in the Program. Clients should read it thoroughly before investing.
BUSINESS CONTINUITY PLAN DISCLOSURE

WealthCare Alliance, Inc. maintains a business continuity plan and generally intends to continue business in the
event of a significant business disruption. For more information regarding WealthCare Alliance, Inc.'s business
continuity plan and the Firm's emergency contact information, please contact your Representative.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




	Text2: 2629 Townsgate Rd., Suite 245
	Text3: Westlake Vllg
	Text4: CA
	Text5: 91361
	Text6: (805)446-4600
	Text1: WealthCare Alliance, Inc.
	Text7: 27470
	Text8: 6/5/2009
	Text11: 
	0: 70
	1: 10
	2: 10
	3: 
	4: 
	5: 
	6: 5
	7: 
	0: 
	1: 5


	Check Box13: Yes
	Check Box14: Yes
	Check Box15: Yes
	Check Box16: Off
	Check Box17: Off
	Check Box18: Off
	Check Box19: Yes
	Check Box20: Off
	Check Box21: Yes
	Radio Button22: Yes
	Check Box24: Yes
	Check Box25: Yes
	Check Box26: Yes
	Check Box27: Off
	Check Box28: Yes
	Check Box29: Yes
	Check Box30: Yes
	Check Box31: Off
	Check Box32: Off
	Check Box33: Yes
	Check Box34: Yes
	Check Box35: Yes
	Check Box36: Off
	Check Box37: Yes
	Check Box38: Yes
	Check Box39: Yes
	Check Box40: Yes
	Check Box41: Yes
	Check Box42: Off
	Check Box43: Yes
	Check Box44: Yes
	Check Box45: Yes
	Check Box46: Yes
	Check Box47: Yes
	Check Box48: Yes
	Check Box49: Yes
	Check Box50: Off
	Check Box51: Off
	Check Box52: Off
	Check Box53: Yes
	Check Box54: Yes
	Check Box55: Off
	Check Box56: Yes
	Check Box57: Yes
	Check Box58: Yes
	Check Box59: Yes
	Check Box60: Yes
	Check Box61: Yes
	Check Box62: Yes
	Check Box63: Off
	Check Box64: Yes
	Check Box65: Yes
	Check Box66: Yes
	Check Box67: Yes
	Check Box68: Yes
	Check Box69: Yes
	Check Box70: Yes
	Check Box71: Yes
	Check Box72: Off
	Check Box73: Off
	Check Box74: Yes
	Check Box75: Yes
	Check Box76: Yes
	Radio Button77: Yes
	Check Box79: Off
	Check Box80: Off
	Check Box81: Yes
	Check Box82: Off
	Check Box83: Off
	Check Box84: Off
	Check Box85: Yes
	Check Box86: Off
	Check Box87: Yes
	Check Box88: Off
	Check Box89: Off
	Check Box90: Off
	Check Box91: Yes
	Check Box92: Yes
	Check Box93: Yes
	Check Box94: Off
	Check Box95: Off
	Check Box96: Off
	Radio Button97: No
	Radio Button99: Yes
	Check Box102: Off
	Check Box103: Yes
	Check Box104: Off
	Check Box105: Yes
	Check Box106: Yes
	Text107: IARs review information about the client to determine if a particular investment strategy is suitable. Clients are contacted periodically, as agreed between each IAR and client. The IAR will then review each client’s financial status, goals and objectives. Clients will receive reports, generally quarterly, as set forth in their disclosure materials.  Please refer to the applicable program brochure for further details. 
	Text108: WealthCare Alliance, Inc. does not prepare regular client reports. Clients get statements from their Broker/Dealer, their custodian and/or mutual funds. (i.e. Royal Alliance Associates, Inc., Pershing or Custodian). Financial Planning clients receive a written financial plan at the time of service and no on-going reports are prepared unless specifically retained by the client to do so. We recommend that clients review financial goals and objectives on an annual basis, and for financial planning clients, this would be done upon the execution of a new agreement..
	Radio Button109: Yes
	Radio Button111: Yes
	Radio Button113: No
	Radio Button115: No
	Radio Button117: Yes
	Radio Button119: Yes
	Radio Button121: Yes
	Radio Button123: Yes
	Text13: 
	0: Factors considered in selecting Schwab include its extensive financial strength, reputation, reporting, and execution pricing and research. Schwab also makes available to the Adviser's clients a broad array of no-load, no transaction or low transaction cost mutual funds.  
Royal Alliance does not sponsor a wrap, unbundled wrap, or fee and commission offset program through Schwab.
Schwab charges commission rates which are generally considered discounted from customary retail commission rates.  However, the commissions and/or transaction fees charged by Royal Alliance and Schwab may be higher or lower than those charged by other broker-dealer/custodians.  The fees charged by Royal Alliance and Schwab, or any other designated broker-dealer/custodian, are exclusive of, and in addition to, the Adviser's investment management fees. In addition, the clients shall also incur charges imposed at the mutual fund level (e.g. management fees and other fund expenses).
 
Schedule Of Schwab Advisory Fees
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DIRECT ASSET ALLOCATION SERVICES THROUGH THE VISION2020 ADVISOR 
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AND/OR
 Selection, Recommendation, Due Diligence, Performance Reporting And Limited Discretionary Oversight Of Third Party Investment Advisory Services
PROVISION OF INVESTMENT ADVISORY SERVICES NOT INVOLVING INVESTMENT SUPERVISION OR MANAGEMENT SERVICES 
WealthCare Alliance, Inc. has entered into agreements with various Third Party investment advisers (“Third Party Advisory Service”) for the provision of asset allocation, market timing or similar advisory services. WealthCare Alliance, Inc.'s Advisory Representatives will provide personal advisory services to their clients in the selection of a particular Third Party Advisory Service. Factors considered in the selection of a Third Party Advisory Service include but may not be limited to: i) each individual Advisory Representative's preference for a particular Third Party Advisory Service; ii) the client's risk tolerance, goals and objectives, as well as investment experience; and, iii) the size of client assets available for investment. In addition, WealthCare Alliance, Inc.'s Investment Advisory Representatives receive compensation from these investment managers for referring clients--and because such compensation may differ depending on the individual agreement with each Third Party Advisory Service-- Advisory Representatives may have an incentive to recommend a particular Third Party Advisory Service over other investment managers with which WealthCare Alliance, Inc. may have less favorable compensation arrangements or, alternative investment advisory programs--including programs offered through their own separately registered investment advisory entities. All securities transactions will then be decided upon and executed by the Third Party Advisory Service. In order to assist in the selection of a Third Party Advisory Service, the Advisory Representative will typically gather information from the client about the client's financial situation, investment objectives, and reasonable restrictions the client wants imposed on the management of the account. 
Ongoing Performance Monitoring and Appraisal of Selected Third Party Advisory Services 
WealthCare Alliance, Inc.'s Advisory Representatives will periodically review reports provided to the client. An Advisory Representative will contact the client periodically, as agreed upon with each client, to review the client's financial situation and objectives, communicate information to the Third Party Advisory Service managing the account as warranted, and to assist the client in understanding and evaluating the services provided by the Third Party Advisory Service. Clients will be expected to notify their Advisory Representative of any changes in their financial situation, investment objectives, or account restrictions. Clients may also directly contact the Third Party Advisory Service managing the account or sponsoring the program. 
DESCRIPTION OF AVAILABLE THIRD PARTY INVESTMENT ADVISORY PROGRAMS 
Directly Managed Programs: 
In the Directly Managed Programs, the Third Party Advisory (TPA) Service manages the account in accordance with the disclosures set forth in the TPA Service's documents. The TPA Service may assume discretionary authority over the account.
Manager Selection Programs: 
In the Manager Selection Programs, the TPA Service sponsoring the program evaluates other independent investment advisers and selects certain of those advisers to participate as portfolio managers in the program. The client reviews the list of the participating portfolio managers with the Advisory Representative and selects one or 
 
	Text16: 
	Text17: more portfolio managers from that list to manage the account. The portfolio manager(s) selected by the client will manage the account and may assume discretionary authority over the account. In certain of these programs, Advisory Representatives may also assist clients in allocating their assets among various mutual funds or mutual fund families from a select group. However, clients make the final decision with respect to these investments. WealthCare Alliance, Inc. and its Advisory Representatives will not manage or obtain discretionary authority over the assets in accounts participating in these programs.
Mutual Fund/Variable Annuity Programs: 
In the Mutual Fund/Variable Annuity Programs, Advisory Representatives assist clients by: i) allocating their assets among various mutual funds, mutual fund families, and/or variable annuities; ii) selecting various strategies consisting of model portfolios of mutual funds and/or variable annuities; or, iii) designating certain of their existing investments in mutual funds and/or variable annuities to be managed by a TPA Service. WealthCare Alliance, Inc. and its Advisory Representatives will not otherwise manage, or obtain discretionary authority over the assets in accounts participating in these programs. 
Asset Allocation/Market Timing Services: 
Certain TPA Services offer investment advisory services that market time mutual funds and variable annuities as selected by the client. The goal of such timing services is to attempt to increase a client's return by switching between various funds (typically within a single fund family) as certain buy/sell signals are triggered. Such signals will be developed and monitored by the TPA Service sponsoring such programs. In addition, certain TPA Services offer advisory services under which the Advisory Representative assists the client in selecting: i) asset allocation classes; ii) an investment strategy or a model portfolio consisting of mutual funds and/or variable annuities; or, iii) particular mutual funds and/or variable annuities. The TPA Service will either rebalance the funds, annuities, asset classes, or model portfolios selected by the client on a predetermined schedule or actively manage a portfolio of mutual funds and/or variable annuities in accordance with the client's stated general strategy or objectives. Any re-balancing or reallocation may involve capital gains and/or losses for each transaction, and in non-tax deferred accounts, may result in additional taxes and/or tax reporting. 
 
AVAILABLE THIRD PARTY ADVISORY SERVICES 
The list of approved unaffiliated Third Party Advisory Services is under periodic review and revision and is therefore subject to change. Clients should consult directly with their WealthCare Alliance, Inc. Advisory Representative to confirm the most current list. In certain circumstances, certain Third Party Advisory Services may not be available to all clients. A complete description of the programs and services available through Third Party Advisory Services will be provided to clients upon receipt and review of the applicable Third Party Advisory Service's Form ADV and/or Brochure; investment advisory contracts; and account opening documents. Part II of Form ADV, the program wrap brochure (if applicable) or other applicable disclosure documents of the Third Party Advisory Service and of the portfolio manager(s) will be provided to all clients interested in these programs and in particular portfolio managers. Compensation generally, consists of four elements: i) management and advisory fees shared by the Third Party Advisory Services, WealthCare Alliance, Inc., and its Advisory Representatives; ii) transaction costs  - if applicable  - which may be paid to purchase and sell such securities; iii) custody fees; and iv) an additional Administrative fee paid to Royal Alliance for its supervisory services. Such compensation, in turn, is recaptured through one of the following pricing structures:
Wrap Pricing:
Under these programs, the inclusive “wrap” fee covers account management, brokerage, clearance, custody and administrative services. In other programs, the client may be charged separately for such services.
	Text18: 
	Text19: The wrap fees may be higher or lower than if such services were obtained separately. Generally, wrap programs are relatively less expensive for actively traded accounts.
Unbundled Pricing: 
Other Third Party Advisory Services may be provided on an “unbundled” fee basis. In such cases, the Third Party Advisory Service's fee may be separate from the advisory fee charged by the Advisory Representative and WealthCare Alliance, Inc.. Transaction costs may also be charged for the execution and clearance of advisory transactions directed by such Third Party Advisory Services. Further, compensation to the Advisory Representatives may be in the form of commissions earned in the underlying securities portfolios, which are managed by the Third Party Advisory Service. In addition to Royal Alliance's share of the Third Party Advisory Fee, it may charge an additional administrative fee for its Administrative and supervisory services.  Clients will receive an account statement from the Third Party Advisory Service at least quarterly, which includes the amount of any fees paid directly to such Third Party Advisory Service, or any other adviser selected by the client to manage the account. These fees are in addition to the internal advisory fees and expenses paid by the mutual funds or variable annuity companies to their separate investment advisers. In addition, variable annuity companies generally impose mortality charges on such accounts, of approximately 1.25% annually. Royal Alliance's Administrative fees will either be bundled into the wrap fee or disclosed as a separate charge in unbundled programs. The amount of total fees, the services provided, the payment structure, termination provisions and other aspects of each program are detailed and disclosed in: i) the Third Party Investment Advisory Service's Form ADV Part II; ii) the program wrap brochure (if applicable) or other applicable disclosure documents; iii) the disclosure documents of the portfolio manager or managers selected; or, iv) the Third Party Advisory Service's account opening documents. 
ENGAGING A THIRD PARTY INVESTMENT ADVISER 
The client will sign an advisory agreement or contract directly with the sponsor/adviser of the Third Party Advisory Service selected. The advisory relationship may be terminated by the client or by third parties to the contract in accordance with the provisions of the program contract. The client will typically receive a pro rata refund of any prepaid advisory fees. Additionally, a client may terminate an advisory contract without being assessed any fees or expenses within (5) business days of its signing. There is no guarantee that the advisory services offered will result in the client's goals and objectives being met. Nor is there any guarantee of profit or protection from loss. The fees and expenses paid by the client in connection with Third Party Advisory Service may be higher than the cost of similar services offered through other financial firms or the fees associated with other financial services. No assumption can be made that any particular fee arrangement, including wrap fee arrangements; timing services or portfolio management services of any nature will provide better returns than other investment strategies. Use of “wrap fee” programs may result in the payment of fees by clients in excess of the combined total of separate Advisory fees and brokerage commissions paid by transaction.
 
Schwab
In their separate capacity as Registered Representatives of Royal Alliance, the Adviser's Advisory Representatives and Royal Alliance are subject to certain FINRA supervisory obligations (see Item #7) which have caused Royal Alliance to select Schwab as an approved third-party clearing broker/dealer which will execute trades, settle securities transactions and custody clients assets on behalf of the Adviser and its Advisory Representatives.
 
	Text20: 
	Text21: In these discretionary accounts, the Advisory Representative will recommend load waived and no-load mutual funds, and other equity and debt securities, for review and approval by their clients. In certain instances, the Advisory Representative may recommend the selling (“writing”) of “covered” call options. The Advisory Representative may periodically, without prior client consent, rebalance the client's account to maintain the initial agreed upon asset allocation. The Program is sponsored by Royal Alliance Associates, Inc (“Royal Alliance”). As Program sponsor, Royal Alliance has created a Program Brochure which will be distributed to the Adviser's clients prior to or concurrent with their engagement in the Program. Clients should read it thoroughly before investing. The Program is offered as a Wrap Account which bundles advisory and administrative fees, as well as transaction charges into one asset-based fee. Alternatively, the Transaction Charges can be unbundled from the advisory and administrative fees in the Non-Wrap Account option. Clients opting for either the Wrap or Non-Wrap Account option may be charged a maximum of up to 2.50%. However, Non-Wrap Accounts are also billed separate Transaction Charges. In addition, the Advisory Representative may recommend the Non-Wrap Fee Account to certain Clients and may choose to pay the transaction charges for the Program Account. In those cases, the Adviser may receive transaction charge discounts that would otherwise be unavailable to Clients. In certain instances, the Advisory Representative may utilize the Program tools to manage Variable Annuity products that are maintained outside of a standard Program account. Such Variable Annuities may only be managed as part of an existing Client Group, consisting of one or more Program accounts. The Advisory Representative will use the various Program tools to manage the Variable Annuity Sub-Accounts (“Sub-Accounts”) in accordance with the client's Risk Tolerance Questionnaire and Investment Policy Statement. However, the Advisory Representative will not direct reallocations of the Sub-Accounts through the Program. In such cases that a reallocation is required, the Advisory Representative will place such reallocation directly through the Variable Annuity Sponsor. In addition, although the Variable Annuities and their respective Sub-Accounts will be represented on various Program reports (i.e. Performance Reporting) the Variable Annuities are held at the Variable Annuity Sponsor. Variable Annuities that are managed through the Program will be billed a Program Fee. However, this fee will be debited from a designated Program account within its respective Client Billing Group. At no time will Program Fees be billed directly from the Variable Annuity. All Variable Annuities managed within the Program will be billed using the Non-Wrap Program Fee schedule since Variable Annuity transactions may not be processed through the Program. 
For further details on the Program and specific fees associated with the program, please refer to the VISION2020 Advisor Schedule H Wrap Brochure
 
Asset Allocation Services For External Pension, Profit Sharing, 401k And 403b Plan Assets
As part of a financial planning analysis and engagement, or as a stand-alone service, WealthCare Alliance, Inc. and its Advisory Representatives will assist the Client in determining their investment goals and objectives, risk tolerance and retirement plan time horizons.  WealthCare Alliance, Inc. will then recommend an initial asset allocation.  However, because such assets are custodied outside of the control of Royal Alliance and the Advisor, the Client will be responsible for accepting and implementing the Advisor's recommendations. Further, the Advisor will neither provide Continuous Supervisory or Portfolio Monitoring services for such accounts nor will it receive ongoing, asset-based compensation. However, the Client will be able to engage the Advisor's Advisory Representatives to conduct a review of such accounts on a periodic or annual basis for an hourly or fixed-fee.
 
	Text22: 
	Text23: SELECTION OF BROKERAGE PLATFORM FOR TRADE/ CLEARANCE/ CUSTODY OF INVESTMENT
ADVISORY TRANSACTIONS
Pershing
In their separate capacity as Registered Representatives of Royal Alliance, WealthCare Alliance, Inc.'s
Advisory Representatives and Royal Alliance are subject to certain FINRA supervisory obligations (see Item #8)
which have caused Royal Alliance to select the Pershing division of Donaldson, Lufkin and Jenrette Pershing as
an approved third-party clearing broker/dealer, which will execute trades, settle securities transactions and
custody Client assets on behalf of WealthCare Alliance, Inc. and its Advisory Representatives. Factors
considered in selecting Pershing include its existing broker/dealer clearing relationship with Royal Alliance, its
extensive financial strength, reputation, reporting, and execution pricing and research.  Royal Alliance and
Pershing charge commission rates which are generally considered discounted from customary retail commission
rates.  However, the commissions and/or transaction fees charged by Royal Alliance and Pershing may be higher
or lower than those charged by other broker-dealer/custodians.  Further, the fees charged by Royal Alliance and
Pershing, or any other designated broker-dealer/custodian, are exclusive of, and in addition to, WealthCare
Alliance, Inc.'s investment management fees. In addition, the Client shall also incur charges imposed at the
mutual fund level (e.g. management fees and other fund expenses).
FEE SCHEDULE: Investment Advisory Services: Portfolio Monitoring Services: Financial Planning
Services
s Fee Plus Transaction Costs (“RASA”)
s Vison 2020 Advisor
s Financial Planning Fees
FEE SCHEDULE: UNBUNDLED FEE AND TRANSACTION COSTS ACCOUNT (“RASA ACCOUNT”)
The RASA Account is a non-commission, fee and transaction cost account where WealthCare Alliance, Inc. provides
investment advisory services with securities execution, custodial and other administrative services provided by Royal and its
clearing broker/dealer, Pershing. The annual management fee for WealthCare Alliance, Inc.'s investment advisory
services is negotiable.  Such investment advisory services will be described in detail in the RASA Account Client
Services Agreement provided to each Client. The annualized investment management fee is a percentage of
assets in the account and will be charged according to the following schedule:
 
Schedule Of Rasa Fees *
Portfolio Value Maximum Fee  Maximum Fee
Per Annum Per Quarter
First $500,000 1.5% 0.375%
$500,001-$1,000,000 1.3% 0.325%
$1,000,001-$2,000,000 1.0% 0.250%
$2,000,001 and above Negotiable Negotiable
*The account fee will be paid quarterly in advance.  The fee will be payable when the account is established,
pro-rated for the first partial quarter, if applicable. Thereafter, the fee will be payable on the first day of each
calendar quarter based on the asset value of the account as of the last business day of the prior quarter. Additional
deposits to the account are subject to the same fee procedures
**In addition to the investment advisory fee, the Client will be charged transaction charges pursuant to a fixed 
 
 
	Text26: 
	Text27: schedule for trade execution. These transaction charges are paid to Pershing and are partially retained by Pershing for its clearance and execution services. Furthermore, a portion of the transaction fee will be paid to Royal for its supervisory services. These transaction charges represent the only payment to Royal and Pershing for their services. The transaction charges for execution and supervisory services will be described in detail in the Investment Advisory Agreement provided to each Client. If the account is opened with securities previously purchased through Royal Alliance or WealthCare Alliance, Inc., Royal Alliance and WealthCare Alliance, Inc. may have already received commissions on the purchase. If the account is opened with cash proceeds from the sale of securities purchased through Royal or WealthCare Alliance, Inc., Royal Alliance and/or WealthCare Alliance, Inc. may already have received commissions on the sale. RASA pricing may be suitable for Clients with a more passive trading strategy who wish to unbundle the transaction costs from advisory and custodian costs.
GENERAL INFORMATION CONCERNING FEES 
In certain circumstances, advisory fees and account minimums may be negotiable based upon prior relationships as well as related account holdings. Fees charged are not charged on the basis of a share of capital gains or capital appreciation of the funds or any portion of the funds of an advisory client. 
Additional Fees and Expenses 
12b-1 Payments: Advisory Representatives may also receive payments from certain mutual funds recommended for use in these programs pursuant to a plan adopted under SEC Rule 12b-1 (A “12b-1 Plan”) or other plan described in the applicable fund's prospectus. Thus, Advisory Representatives may have a greater incentive to recommend certain funds or fund families with 12b-1 fees or funds with higher 12b-1 fees over other funds or fund families with no or lower 12b-1 fees 
Internal Mutual Fund and Variable Annuity Expenses: Generally, mutual fund and variable annuity companies impose internal fees and expenses on clients. Such fees are in addition to any program costs associated with the investment advisory services described above. Complete details of such internal expenses are specified and disclosed in each mutual fund and variable annuity company's prospectus. Clients are strongly advised to review the prospectus prior to investing in such securities. 
 
FEE SCHEDULE: FINANCIAL PLANNING SERVICES
As an initial fixed fee, typically ranging from $500 - $10,000, depending on the nature and complexity of each Client's circumstances.  Also an annual Financial Planning maintenance and review fee of $750/year (billed 3 times/year) may be charged.
 
On an hourly basis, $250 per-hour.  An estimate for total hours will be determined at the start of the advisory relationship.  Hours shall be calculated in ½ hour increments.
For fees in excess of $500, 50% of the estimated fee will be due upon signing the Advisory Agreement, with the balance due upon presentation of the plan to the client.  Typically the financial plan will be presented to the client within 90 days of the contract date, provided that all information needed has been promptly provided by the client.
ENGAGING THE ADVISOR
All Clients wishing to engage WealthCare Alliance, Inc. for the provision of its investment advisory services, must, in addition to completing WealthCare Alliance, Inc.'s internal documents and Investment Advisory Agreement, complete certain Royal Alliance documentation.
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Item #4
	Text29: Please refer to Item # 8 for more information concerning this requirement. Upon completion of the aforementioned documents, together with the Advisory Representatives securing the relevant approvals, WealthCare Alliance, Inc. will be considered engaged by the Client. The term of engagement will either one time or continuous, as set forth in the Advisory Agreement. For continuous agreements, Clients will be responsible for ensuring that WealthCare Alliance, Inc. has been timely informed of changes in investment objectives and risk tolerance. Clients can terminate WealthCare Alliance, Inc.'s agreement at any time, upon prior written notice. Clients will receive, where applicable, a prorated refund of any prepaid advisory fees. Such prorated refund will be based upon actual services and termination costs incurred up to and at the time of termination of the Advisor's services.
 
TYPES OF CLIENTS
WealthCare Alliance, Inc.'s Advisory Representatives provide the aforementioned personal advisory services to individuals, pension and profit sharing plans, trusts, estate or charitable organizations, corporations or other business entities.
 
TYPES OF INVESTMENTS
In addition to providing advice and recommending equity securities, certificates of deposit, investment company and debt instruments, that is solely incidental to the conduct of Royal Alliance's securities business, WealthCare Alliance, Inc.'s Advisory Representatives will assist clients in the selection and retention of Third Party Advisory Service(s) which may manage assets for clients using a variety of investments. In connection with such referrals, Advisory Representatives may assist clients in selecting mutual funds, variable annuities or model portfolios consisting of mutual funds and/or variable annuities in certain advisory programs. Advisory Representatives offering the VISION2020 Advisor Program may provide advice and recommendations for mutual funds, variable annuities, fixed income securities, limited partnerships and equities. The Advisory Representative will typically assist the client in constructing their initial asset allocation and subsequent maintenance of same. 
METHODS OF ANAYLSIS, INFORMATION SOURCES, INVESTMENT STRATEGIES
WealthCare Alliance, Inc. analyzes individual managers based upon their performance, track record, investment strategy, public reports on and/or comparison of managers, and or their disclosure documents. Advisory Representatives using the VISION2020 Advisor Program will typically analyze client portfolios utilizing asset allocation software based upon Modern Portfolio Theory (MPT). MPT attempts to balance a portfolios risk and return level based on a particular client's risk tolerance and investment objectives. Ibbotson and Associates research is used in conjunction with the asset allocation software to provide clients with access to risk tolerance assessments, efficient frontier plotting, fund profiling and performance data, as well as portfolio optimization and re-balancing tools. In addition, WealthCare Alliance, Inc.'s Advisory Representatives may use, without limitation, any of the following methods of analysis, sources of information and investment strategies: financial newspapers and magazines; inspection of corporate activities; corporate rating services such as Morningstar, and annual reports, prospectuses and press releases. Advisory Representatives may use charting, , fundamental, technical, or cyclical analysis methods. Advisory Representatives typically use asset allocation strategies based on the completion of a client profile. Investment strategies Advisory Representatives may use to implement the investment advice given to clients are based on the needs of the client and may include, without limitation, long-term purchases, short-term purchases, and trading. 
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Item #6
	Text31: EDUCATION AND BUSINESS STANDARDS
WealthCare Alliance, Inc. generally maintains no rigid educational or business background requirements for its 
Advisory Representatives. However, all Advisory Representatives--in their capacity as Royal Alliance
Registered Representatives-- are required to pass appropriate securities examination(s) and must participate in
general compliance courses and training conducted by Royal Alliance in its capacity as their broker-dealer.
Advisory Representatives are required to meet licensing standards as required by state and federal regulatory
agencies. CFP is Encouraged.
 
EDUCATIONAL AND BUSINESS BACKGROUND
The following Biographical information is provided for WealthCare Alliance, Inc.'s principal executive officers
 
Name: James L. Losey Sr.  
Title: Principal, Certified Financial Planner - CFP (R)   DOB: 05/19/36  
Formal Education After High School: College of Financial Planning, Denver, CO, Certified Financial Planner
CFP (R) Utah State Univ., Logan, Utah, BS Psychology, 
Business Background:
Since 1983, Registered Rep/Registered Principle/Financial Advisor, Royal Alliance Asso., Inc.,
 
Name: James L. Losey Jr.
Title: Principal, Certified Financial Planner - CFP (R)   DOB: 01/18/61 
Formal Education After High School: College of Financial Planning, Denver, CO, Certified Financial Planner -
CFP (R)The American College, Bryn Mawr, Pennsylvania - Chartered Life Underwriter - CLU Cal Poly State
Univ., San Luis Obispo - BS Biochemistry Business Background: Since 1990, Registered Rep/Registered
Principle/Financial Advisor - Royal Alliance Asso. Inc.
 
Name: Susan L. Losey
Title: Investment Advisory Representative   DOB: 01/29/1958
Formal Education After High-School: California State University Northridge  - BA Film/Television/Radio
Production  - 1986
Business Background1988- Present: United Airlines  - Flight Attendant 2001  - Present: Wealth Care Alliance,
Inc.  - Office Manager/Project Manager/Registered Representative/Financial Advisor
 
Name: Victoria M. Way (53A, VV6)
Title: Investment Advisory Representative DOB: 12/31/1972
Formal Education After High School: BS Marketing, University of Phoenix, San Diego CA, 2000 MBA
Financial Planning, California Lutheran University, Thousand Oaks CA, 2007
Business Background: 05/2007 to Present: Registered Representative, Advisory Representative & Registered
Assistant, WealthCare Alliance, Inc. 07/2002 to 04/2007: Registered Representative, Registered Assistant & Tax
Preparer, Meador & Associates, CPAs & Financial Advisors 10/2001to 06/2002: Registered Representative &
Registered Assistant, Woznick CPA
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	Text33: Name:  Robert Chow
Title: Investment Advisory Representative   DOB:  12/01/1951
Formal Education After High School: 
Business Background: Since 1991 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc., 1990 - 1994 Consultant - American Financial Network, 1985 - 1993 Engineer Westinghouse/Fortin 
 
Name: Charles K. Gunn
Title: Investment Advisory Representative   DOB:  08/27/1949
Formal Education After High School:  Attended Moorpark Community College from 1967-1969
 Graduated from California State University, Northridge in 1974, BS in Business Administration
Business Background:  08/2000 to Present: President, Gunn Financial Associates,  06/1989 to Present: Sole Proprietor, Charles K. Gunn d/b/a Gunn Financial Associates,  12/1998 to Present: Registered Representative & Advisory Representative of Royal Alliance Associates, Inc.,  06/1989 to 12/1998: Registered Representative & Advisory Representative of PIM Financial Services,  03/1991 to 12/2001: Secretary and Director of Schwarz & Gunn (This entity was previously Second Opinion, Analysis Corp., until its name was changed on 3/17/1999.
 02/1996 to 12/2001: Secretary and Director of Review Services, Inc.
 
Name:  Donald James Kennedy Jr.
Title: Investment Advisory Representative DOB:  07/20/1955
Formal Education After High School: 1998 - UCLA, Professional Designation in Personal Financial Planning 
1983 - Cal Poly San Luis Obispo, B.S. Business/Accounting
Business Background: Since 2001 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc.
1998 to 2000 Registered Rep/Financial Advisor, Financial West Group
 
Name: David Lopez (GCU)
Title: Investment Advisory Representative  DOB: 03/31/1967
Formal Education After High School: 1985-1989 US Naval Academy at Annapolis: BS in Physics, 1995 - 1996 University of  San Diego Law School (No Degree)
Business Background: Since 10/2007 Royal Alliance Associates; Registered Representative/Advisory Representative, Since 01/2010 WealthCare Alliance, Inc.; Advisory Representative, 09/2007 - 01/2010 Challenger Wealth Management, Inc. Advisory Representative, 02/1998 - 09/2007 Smith Barney, Inc.; Registered Representative/Advisory Representative, 08/1996 - 02/1998: Royal Alliance Associates; Registered Representative.
 
Name: John Andersen (83P, VAJ)
Title: Investment Advisory Representative   DOB: 12/12/1954 
Education:  Occidental College, 1977, BA Economics
Business Background: Mar, 2008 to Present:  Registered Representative of Royal Alliance Associates, Inc. June, 2008 to Present:  Advisory Representative of WealthCare Alliance June, 2005 to Present:  Co-Owner of The Conejo Grind, LLC May, 1999 to January, 2005:  Regional Sales V.P., J. Jireh & Associates, A professional staffing company April, 1977 to April, 1999:  Various Management Positions, GTE (now Verizon) 
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Item #7
	Text35: Name:  Cal Steinberg 
Title: Investment Advisory Representative DOB:  02/26/1943
Formal Education After High School: Univ. California, Los Angeles: BS Systems Engineering,
MBA-Quantitative Analysis, General Electric, Manufacturing Management Program
Business Background: Since 2003 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc., 2002 - 2003
Registered Rep - Morgan Stanley, 2001 - 2002 Registered Rep. for American Express Financial Advisors, 
1966 - 2000 Extensive senior management positions in Fortune 500 companies
 
Name:  Salvator (Tory) Viso 
Title: Investment Advisory Representative DOB:  04/08/1965
Formal Education After High School: 
Business Background: Since 2001 Registered Rep/Financial Advisor, Royal Alliance Asso., Inc., Registered
Rep., 1998 to 2000 Registered Rep/Financial Advisor, Financial West Group
 
Name: Richard Winters
Title: Investment Advisory Representative DOB: 03/03/1965
Formal Education After High School:  1989  - California State University, Northridge, B.S. Business
Administration with emphasis on Finance and Real Estate.
Business Background:Since 2003 President: Winters Financial Group, 2000  - 2004 Partner at PTI Equities Inc.
1991  - 2000 Partner at Berlin Winters Financial Group, 1989  - 1991 Loan Officer: Charles Norris Company
 
OTHER BUSINESS ACTIVITIES
WealthCare Alliance, Inc.'s Advisory Representatives are Registered Representatives of Royal Alliance and
provide brokerage services to Clients in that capacity.  Royal Alliance's principal business is as a full services
general securities broker-dealer registered with the Securities Exchange Commission, FINRA, and various other
regulatory bodies.  Royal Alliance is also a registered investment advisor and provides access to Third Party
Investment Advisory Services to Clients through its own investment advisor Representatives.  In that regard,
WealthCare Alliance, Inc.'s Advisory Representatives may also be affiliated with Royal's Investment Advisor
for the provision of such Third Party Advisory Services and products. In addition, WealthCare Alliance, Inc.'s
Advisory Representatives may also be licensed as insurance agents with various insurance companies, and in
such capacity, may recommend, on a fully disclosed basis, the purchase of insurance- related products.   .  The Advisor and its Advisory Representatives currently devote 50% of their time to securities and life insurance commission business.
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	Text37: PRIVACY STATEMENT 
Maintaining the trust and confidence of our clients is a high priority. That is why we want you to understand how we protect your privacy when we collect and use information about you, and the steps that we take to safeguard that information. This notice is provided to you on behalf of WealthCare Alliance, Inc..
Information We Collect: In connection with providing investment products, financial advice, or other services, we obtain non-public personal information about you, including: · Information we receive from you on account applications, such as your address, date of birth, Social Security Number, occupation, financial goals, assets and income; · Information about your transactions with us, our affiliates, or others; and
· Information received from credit or service bureaus or other third parties, such as your credit history or employment status.
Categories of Information We Disclose:  We may disclose all information that we collect. 
WealthCare Alliance, Inc. and its affiliates do not sell customer lists and will not sell your name to
telemarketers.
Categories of Parties to Whom We Disclose: We will not disclose information regarding you or your
account with us, except under the following circumstances: 
· To your authorized Registered Representative and his or her manager; WealthCare Alliance, Inc.
permits Registered Representatives and Investment Advisers that terminate their affiliation with
WealthCare Alliance, Inc. to make copies of their client files.
· To our parent companies or their affiliates, to the extent permitted by law; 
· To entities that perform services for us or function on our behalf, including financial service
providers, such as a clearing broker-dealer, investment company, or insurance company;
· To consumer reporting agencies,
· To third parties who perform services or marketing on our behalf;
· To your attorney, trustee or anyone else who represents you in a fiduciary capacity;
· To our attorneys, accountants or auditors; and
· To government entities or other third parties in response to subpoenas or other legal process as
required by law or to comply with regulatory inquiries.
How We Use Information: Information may be used among the AIG companies that perform support
services for us, such as data processors, technical systems consultants and programmers, or companies
that help us market products and services to you for a number of purposes, such as: 
· To protect your accounts from unauthorized access or identity theft;
· To process your requests such as securities purchases and sales;
· To establish or maintain an account with an unaffiliated third party, such as a clearing
broker-dealer providing services to you and/or WealthCare Alliance, Inc.;
· To service your accounts, such as by issuing checks and account statements;
· To comply with Federal, State, and Self-Regulatory Organization requirements;
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Item #8
	Text39: · To keep you informed about financial services of interest to you.
Our Security Policy: We restrict access to nonpublic personal information about you to those
individuals who need to know that information to provide products or services to you and perform their
respective duties. We maintain physical, electronic, and procedural security measures to safeguard
confidential client information. 
Closed or Inactive Accounts: If you decide to close your account(s) or become an inactive customer,
our Privacy Policy will continue to apply to you.
Complaint Notification: Please direct complaints to: WealthCare Alliance, Inc., 100 E. Thousand
Oaks Blvd, Suite 152, Thousand Oaks, CA 91360, Phone: (805) 446-4600.
Changes to This Privacy Policy: If we make any substantial changes in the way we use or
disseminate confidential information, we will notify you.  If you have any questions concerning
this Privacy Policy, please write to: WealthCare Alliance, Inc., 100 E. Thousand Oaks Blvd, Suite
152, Thousand Oaks, CA 91360, Phone: (805) 446-4600.
 
OTHER FINANCIAL INDUSTRY ACTIVITIES OR AFFILIATIONS
Broker Dealer: Although Royal Alliance maintains supervisory and administrative relationships with certain of WealthCare Alliance, Inc.'s Advisory Representatives; the Firm does not control WealthCare Alliance, Inc. with respect to the conduct of its Investment Advisory activities.  Notwithstanding, because the Advisory Representatives are dually registered agents of Royal Alliance and WealthCare Alliance, Inc., Royal Alliance has certain supervisory and administrative duties pursuant of the requirements of FINRA Conduct Rule 3040. In that regard, Royal Alliance will require and furnish certain account opening documentation to be completed by the Client and the Advisory Representatives. Once all such materials and forms have been completed by Clients in consultation with their Advisory Representatives, the Advisory Representatives are required to submit these materials and forms to Royal Alliance for its review and approval, in its capacity as the Broker/Dealer of record. Such review does not include the provision of investment advisory services to WealthCare Alliance, Inc.'s Client accounts. In certain instances, Royal Alliance will collect, as paying agent for WealthCare Alliance, Inc., the investment advisory fee due WealthCare Alliance, Inc. from the account custodian.  Royal Alliance will retain a portion as an administrative charge to WealthCare Alliance, Inc. (not the Client) for the functions Royal Alliance is required to carry out by the FINRA.  Royal Alliance does not provide investment advisory services in connection with such programs.  WealthCare Alliance, Inc.'s Advisory Representatives may also have arrangements that are material to the Advisory business with Insurance Companies, Accounting Firms and Law Firms.
Other Investment Advisors: Associated persons of WealthCare Alliance, Inc. may refer advisory clients to the corporate RIA of Royal Alliance Associates, Inc. or third party asset managers. If this is done, clients will be given the appropriate disclosure in the form of a Brochure or ADV Part II of that advisor being referred.
Accounting Firms: WealthCare Alliance, Inc. may refer clients to accounting firms in order to service their bookkeeping, tax preparation and tax planning needs. WealthCare Alliance, Inc. will share client financial information with these accounting firms only if client grants permission.
Law Firms: WealthCare Alliance, Inc. may refer clients to Law Firms for legal advice and drafting of legal documents.  WealthCare Alliance, Inc. will share client financial information with these law firms only if client grants permission.
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	Text41: Insurance Companies: Associated persons of WealthCare Alliance, Inc. and WealthCare Alliance, Inc. are licensed insurance agents and have agent's contracts with several insurance companies.  Advisor and associated persons may receive commission compensation for policies placed with these companies in the area of Life, Health, Disability and Log-Term Care insurance, as well as annuities.
WealthCare Alliance, Inc. or its affiliated persons are registered representatives of Royal Alliance, the sponsor of the Managed Assets Program.
AFFILIATION WITH SUNAMERICA INC 
SunAmerica, Inc. (“SunAmerica”) is an affiliate of Royal Alliance; SunAmerica is a financial services company that specializes in selling insurance or tax-deferred, long-term savings and retirement products and investments, such as annuities. SunAmerica sells its products through a broad spectrum of financial services distribution channels which it owns, including independently registered representatives of its broker/dealers, as well as Third Party broker broker/dealers, independent insurance agents or companies, and financial institutions. Royal Alliance shares certain limited office space and clerical staff with SunAmerica Asset Management Corp. (“SAMCO”). SAMCO, a wholly owned subsidiary of SunAmerica, is a registered investment adviser that provides investment management and administrative services to certain investment companies (such as mutual funds) and individual clients. SunAmerica Trust Company (“STC”), a wholly owned subsidiary of SunAmerica, may act as trustee or administrator for certain employee benefit accounts, individual retirement accounts and other retirement or pension plan accounts. STC charges transactional and other fees for its services that are separate from any fees or services provided by Royal Alliance. STC may also act as custodian in certain Third Party Advisory Services' programs or for certain managed accounts of Independent Advisers. Clients are not required to use STC over other approved custodians or trust banks, but clients should be aware that a potential conflict of interest exists in Royal Alliance approving or recommending SunAmerica Trust Company, to the extent that STC earns fees in connection with services provided to clients of Royal Alliance. 
INDIRECT AFFILIATION WITH AMERICAN INTERNATIONAL GROUP (“AIG”) 
American International Group, Inc. (“AIG”) owns Royal Alliance. AIG, which is a financial services holding company, is the leading U.S.-based international insurance organization and is among the leading underwriters of commercial and industrial coverage in the United States. Its subsidiaries include companies that underwrite property, casualty, marine, life, and financial services insurance in approximately 130 countries and jurisdictions. It also has subsidiaries that are engaged in other financial service businesses, including banks, securities broker/dealers and investment advisers. AIG Trading Group, Inc. through its subsidiaries engages in hedged trading and market making in foreign exchange, interest rates, and base and precious metals. AIG Global Investment Group comprises subsidiaries that are engaged in product design and origination, investment management, marketing and distribution of third party money management services. Products include direct investment retail mutual funds, institutional accounts and real estate investments. These subsidiaries include AIG Global Investment Corp., AIG Asset Management Services, Inc., AIG Capital Partners, Inc., and AIG Global Real Estate Investment Corp.  Royal Alliance, its Advisory Representatives, and/or Independent Advisers may, from time to time, recommend to clients investment products, including mutual funds, variable and fixed annuities, and other insurance products, sponsored by Sunamerica or AIG affiliates. Advisory Representatives may also recommend that clients select portfolio managers that are affiliated with SunAmerica or AIG. SunAmerica and AIG affiliates may, from time to time, place brokerage and refer clients to Royal Alliance. . Such recommendations and arrangements might be deemed to create a conflict of interest because they may result in an increase in compensation for Royal Alliance Advisory Representatives and its affiliates. 
 
	Text42: Item #9
	Text43: PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS
As Registered Representatives of Royal Alliance, WealthCare Alliance, Inc.'s Advisory Representatives may recommend to Clients the purchase or sale of investment products in which the Advisory Representatives and Royal Alliance or a related entity, may have some financial interest, including the receipt of compensation. Certain mutual funds (and/or their related persons) in which a Client may invest make 12b-1 fee payments to broker-dealers.  Such payments may be distributed pursuant to a 12b-1-distribution plan or pursuant to another arrangement as compensation for distribution or administrative services and may be paid out of the fund's assets.  Royal Alliance and/or WealthCare Alliance, Inc.'s Advisory Representatives may receive such 12b-1 fees or other compensation to the extent permitted by applicable law. A fund that imposes a front end sales load but which waives that front-end sales load for purchases made on behalf of the of the Client's account (a “front-end load” fund at net asset value) may bear 12b-1 distribution or services fees in excess of .25% of the Account's net assets invested in such fund (the minimum allowed for no- load funds). The 12b-1 fee deferred sales charges and other fee arrangements will be disclosed upon request of the Client and are typically described in the applicable fund's prospectus.  Because of these compensation arrangements, a conflict of interest exists in connection with the recommendation of particular mutual fund investments for a Client's account.  However, WealthCare Alliance, Inc. is subject to, and intends to comply fully with, standards of fiduciary duty that require that it act solely in the best interests of a Client when making investment recommendations. Certain investment advisors may also execute transactions through Royal Alliance.  SunAmerica Trust Company, an affiliate of Royal Alliance, or another affiliate of SunAmerica may act as custodian and receive compensation in connection with certain third party advisory programs. Royal Alliance may, from time to time, recommend to Client's investment products, including mutual funds, variable and fixed annuities, and other insurance products sponsored by SunAmerica or AIG affiliates. Such recommendations might be deemed to create a conflict of interest because they may result in an increase in compensation for Royal Alliance affiliates.  WealthCare Alliance, Inc. or its affiliated persons are registered representatives of    Royal Alliance, the sponsor of the Managed Assets Program.  WealthCare Alliance, Inc. may receive higher fees as a result of recommending the Managed Assets Program to clients than other programs or services which are offered by WealthCare Alliance, Inc..
CODE OF ETHICS
WealthCare Alliance, Inc. or its Advisory Representatives may buy or sell securities identical to those recommended to customers for their personal accounts.  In addition, any related person(s) may have an interest or position in a certain security (ies) which may also be recommended to the Client. It is the expressed policy of WealthCare Alliance, Inc. that its Advisory Representatives may not purchase or sell any individual stock or bond prior to a transaction(s) being implemented for an advisory account, and therefore, preventing such Advisory Representatives from benefiting from transactions placed on behalf of advisory accounts. 
As these situations represent a conflict of interest, WealthCare Alliance, Inc. has established the following restrictions in order to ensure its fiduciary responsibilities:
1) A Director, officer or Advisory Representative shall not buy or sell securities for their personal portfolio(s) where their decision is substantially derived, in whole or in part, by reason of his or her affiliation with WealthCare Alliance, Inc. or Royal Alliance, unless the information is also available to the investing public on reasonable inquiry.  No person shall prefer his or her own interest to that of the advisory Client. (1) (2)
2) All Clients are fully informed that certain individuals may receive separate compensation when effecting transactions during the implementation process.
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	Text45: 3) WealthCare Alliance, Inc. emphasizes the unrestricted right of the Client to decline to implement any advice rendered, except in situations where discretionary authority is granted in the Client's account.
4) WealthCare Alliance, Inc. requires that all individuals must act in accordance with all applicable Federal and State regulations governing registered investment advisory practices.
5) Any individual not in observance of the above may be subject to termination.
Footnotes
(1) This investment policy has been established recognizing that some securities being considered for purchase and sale on behalf of WealthCare Alliance, Inc.'s Client's trade in sufficiently broad markets to permit transactions by Clients to be completed without an appreciable impact on the markets of the securities.  Under certain circumstances, exceptions may be made to the policies stated above. Records of these trades, including the reasons for the exceptions, will be maintained with WealthCare Alliance, Inc.'s records in the manner set forth above.
(2) Open-end mutual funds and/or the investment sub-accounts which may comprise a variable insurance product are purchased or redeemed at a fixed net asset value price per share specific to the date of purchase of redemption.  As such, transactions in mutual funds and/or variable insurance products by Advisory Representatives are not likely to have an impact on the prices of the fund shares in which Clients invest, and are therefore not prohibited by WealthCare Alliance, Inc.'s Investment policies and procedures.
In accordance with Section 20A of the Investment Advisors Act of 1940, WealthCare Alliance, Inc. also maintains and enforces written policies reasonably designed to prevent the misuse of material non-public information by WealthCare Alliance, Inc. or any person associated with WealthCare Alliance, Inc..
CONDITIONS FOR MANAGING ACCOUNTS
Certain WealthCare Alliance, Inc. approved Third Party Investment Advisory Services have a required minimum
dollar value for managing client assets ranging from $25,000 to $250,000. See Item 1D for further information
regarding these advisory programs. The VISION2020 Advisor Program minimums are $50,000 for the
Non-Wrap and $100,000 for the Wrap program. In certain cases these minimums may be waived based upon
business considerations. The minimum account size for variable annuity sub-account advisory services is
$50,000, but exceptions may be made in the sole discretion of the Advisory Representative on behalf of Royal
Alliance depending on client circumstances. 
REVIEW OF ACCOUNTS
Advisory Representatives review information about the client to determine whether a particular advisory program or investment strategy is suitable for that client. Clients are contacted periodically, as agreed between each Advisory Representative and client. The Advisory Representatives will then review and update each client's financial status, goals and objectives. Such contacts are for the purpose of determining what, if any information should be communicated to the Third Party Advisory Service managing the client's account. Advisory Representatives also assist clients in understanding and evaluating the services provided by such Third Party Advisory Services and whether the program remains suitable for the client. Clients will receive reports, generally quarterly, as set forth in their Third Party Advisory Service's program agreements and other disclosure materials. VISION2020 Advisor: Advisory Representatives using VISION2020 Advisor Program will periodically review their client accounts.
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Item #13

	Text47: Clients will be contacted as agreed upon by the Advisory Representative and client. The Advisory Representative will then review and update each client's financial status, goals and objectives. Clients in these programs will typically receive quarterly account statements. However, they may receive additional statements based upon activity in the account. Please refer to the applicable program brochure for further details. Investors participating in WealthCare Alliance, Inc. WealthCare Portfolios will receive monthly account statements (quarterly in Variable Annuity accounts) and transaction ledgers and quarterly reports showing the investment performance of their account.
 
INVESTMENT OR BROKERAGE DISCRETION
WealthCare Alliance, Inc. may (see Investment Advisory Agreement) have the authority to determine, without obtaining specific Client consent, securities to be bought or sold; the amount of securities to be bought or sold; the broker or dealer to be used; or the commission rates paid.  As aforementioned, WealthCare Alliance, Inc.'s principal and Advisory Representatives are also registered representative(s) of Royal Alliance.  In order to meet its FINRA supervisory obligations, Royal Alliance requires that all investment advisory activities be conducted through Royal Alliance's clearing relationships with Pershing.  As a result, WealthCare Alliance, Inc. does not have the discretion to choose the broker/dealer or commission rates to be paid.  However, WealthCare Alliance, Inc. reasonably believes that Pershing's blend of execution services, commission and transaction costs as well as professionalism will allow WealthCare Alliance, Inc. to seek best execution and competitive prices.  However, Clients should be aware that best execution and lower commissions may not necessarily be achieved if recommended transactions are placed through WealthCare Alliance, Inc.'s Advisory Representatives, in their separate capacities as Registered Representatives of Royal Alliance or as independent insurance agents. In certain of the Manager Selection programs described in Item 1 above, Advisory Representatives may assist the client in selecting an investment adviser who is a related person of Royal Alliance. These related investment advisers may have the authority to determine, without obtaining specific client consent, the securities to be bought or sold; the amount to be bought or sold; the broker/dealer to be used; and/or the commission rates paid. Each client who selects a related investment adviser will receive a copy of that adviser's Form ADV, Part II or other disclosure document which describes the limits on the investment adviser's authority, if any, and the factors that the investment adviser considers in selecting brokers and determining the reasonableness of their commissions. Certain Third Party Advisory Service utilize the services of a particular broker/dealer. Thus, by assisting the client in selecting such a program, Advisory Representatives may also be deemed to be assisting the client in selecting a broker/dealer. In certain programs, the client is asked to select a particular broker/dealer to execute trades for the client's account and/or to act as custodian for the account. In those programs, Advisory Representatives will assist the client in making such selection. Because WealthCare Alliance, Inc.'s and/or the Advisory Representative's compensation in connection with a program may vary depending on the broker/dealer or custodian selected, WealthCare Alliance, Inc. and/or the Advisory Representative may have a conflict of interest in assisting the client in such selection. In addition, in certain programs, STC, or another SunAmerica affiliate, may be selected as the custodian for the account.
ADDITIONAL COMPENSATION
As described in Item 1 above, WealthCare Alliance, Inc. is a party to written agreements with certain Third Party Advisory Services to have its Advisory Representatives provide personal advisory services to their clients. Such personal advisory services include: qualifying their clients for a particular Third Party Advisory Service as well as determining client's goals and objectives (determining risk tolerance and investment styles). WealthCare Alliance, Inc. and its Advisory Representatives receive compensation pursuant to these agreements for 
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	Text49: introducing clients to the Third Party Advisory Service and for providing the aforementioned personal advisory services. This compensation is typically equal to a percentage of the investment advisory fee charged by the Third Party Advisory Service and because such compensation may differ depending on the individual agreement with each Third Party Advisory Service, the Advisory Representatives may have an incentive to recommend a particular Third Party Advisory Service over: other Third Party Advisory Services with which WealthCare Alliance, Inc. has less favorable compensation arrangements; investment managers with which WealthCare Alliance, Inc. has no such compensation arrangement; or alternative advisory programs including those offered through Independent Advisers. Certain Third Party Advisory Services may re-allow a portion of their advisory fees to Royal Alliance as additional compensation for its administrative and supervisory Service. This fee is not shared with WealthCare Alliance, Inc.'s Advisory Representatives. Such re-allowance will not increase the total cost to the Client for the services of the Third Party Advisory Service. Further, certain Advisory Representatives of WealthCare Alliance, Inc. and Independent Advisers may receive, in their capacity as Registered Representatives of Royal Alliance, 12-b-1 fees from recommending investments in various mutual funds. Please see Item 9 above for further disclosure. In addition, Royal Alliance sponsors the Elite Focus Program. In this program, selected vendors will be invited to pay additional marketing fees to Royal Alliance for its enhanced marketing and distribution efforts. As part of such compensation, such vendors will, at no additional charge, be invited to participate in Royal Alliance's educational and sales seminar's included in the Firm's SourceBook publication, and will also be granted access to Registered Representative lists and marketing information. In addition, ticket charges for purchasing such funds may be reduced or waived. A list of Royal Alliance's Elite Focus Program members is available to clients upon request of their Advisory Representatives.
 
ROYAL ALLIANCE ASSOCIATES, INC.'S REVENUE SHARING DISCLOSURE Royal Alliance Associates, Inc. (Royal) maintains revenue sharing arrangements with certain mutual funds, insurance companies, direct participation programs (DPPs), real estate investment trusts (REITs) and third party money managers. These sponsors have greater access to our representatives to provide training and other educational presentations and product information so that they can serve investors better. Please visit our Web site at www.royalalliance.com to see a list of sponsors who participate in these revenue sharing arrangements.  In addition to the customary sales charges, the sponsors make payments to Royal to participate in the program. For mutual funds, Royal receives a payment of up to 0.25 percent (25 basis points) on all sales of mutual fund shares (the “Gross Sales Payment”). Alternatively, Royal may receive from certain mutual funds a flat fee that does not exceed the Gross Sales Payment. . Royal may also receive an additional payment, paid quarterly, of up to 0.11 percent (eleven basis points) per year of the assets under management held at Royal. For variable annuities, Royal receives a Gross Sales Payment of up to 0.35 percent (35 basis points). In addition, Royal may also receive an additional payment, paid quarterly, of up to 0.1 percent (10 basis points) per year of the assets under management. For variable universal life insurance, Royal receives an annual flat fee payment ($33,333.33 for Platinum sponsors and $25,000 for Gold sponsors) and a payment of 5 percent of target premiums. For DPPs and REITs, Royal receives a Gross Sales Payment of up to 2 percent. For third party money managers, Royal may receive up to 0.20 percent (20 basis points) per year of the assets under management or up to 20 percent of management fees earned on behalf of registered representatives of Royal. In addition, Royal may also receive a flat fee of up to $50,000. For specific information about payments from the sponsors, please see our website at www.royalalliance.com. Registered representatives of Royal do not receive additional compensation from Royal in connection with sales of the sponsors' products as opposed to other mutual fund families, insurance companies, DPP sponsors, REIT sponsors or third party money managers. In connection with sales of the sponsors'  mutual funds, however, Royal often absorbs the nominal “ticket charge,” which is normally borne by 
	Text50: 
	Text51: by your representative (up to $18 per transaction). Because of these revenue sharing arrangements, representatives may prefer recommending products offered by a sponsor over other mutual funds, variable products, DPPs, REITs or third party money managers available through Royal. You should feel free to ask your representative how he or she will be compensated for any transaction involving a sponsor's products. 
This information was updated on May 23, 2005. Royal will update information regarding sponsors who participate in revenue sharing arrangements with Royal on its website on a regular basis. You can access this updated information, and our Disclosure Document For Mutual Fund and Variable Product, Real Estate Investment Trust, Direct Participation Program and Third Party Money Manager Investors at www.royalalliance.com. 
WealthCare Alliance, Inc.'s Advisory Representatives may, from time to time, receive 12-b-1 distribution fees from investment companies in connection with the placement of Client funds into investment companies. Therefore, the receipt of this compensation may affect WealthCare Alliance, Inc.'s judgment in recommending products to its Clients.
 
USE OF UNAFILIATED SOLICITORS
WealthCare Alliance, Inc. may pay referral fees (non-commission) to independent solicitors (non-registered representatives) for the referral of their Clients to WealthCare Alliance, Inc. in accordance with Rule 206 (4)-3 of the Investment Advisors Act of 1940.  Such referral fee represents a share of WealthCare Alliance, Inc.'s asset-based investment advisory fee.  This arrangement will not result in higher costs to the Client.  In this regard, WealthCare Alliance, Inc. maintains Solicitors Agreements in compliance with Rule 206 (4)-3 of the Investment Advisors Act of 1940.  In addition, all applicable federal and state laws will be observed.  All Clients referred by Solicitors to WealthCare Alliance, Inc. will be given full written disclosure describing the terms and fee arrangements between WealthCare Alliance, Inc. and its Solicitor(s).
 
VISION2020 ADVISER PROGRAM
In addition to the aforementioned investment advisory products and services, the Adviser also  offers its clients the VISION2020 Advisor Program (the “Program”). The Program provides comprehensive investment management of client assets through the provision of asset allocation planning software as well as execution, clearing and custodial services. With respect to its asset allocation services, the Program utilizes Ibbotson and Associates to provide clients access to risk tolerance assessment, efficient frontier plotting, fund profiling and performance data, as well as portfolio optimization and re-balancing tools.  The Program may be offered by the Adviser on a discretionary or non-discretionary basis. In a discretionary account, the Independent Advisory Representative may purchase or sell load waived, no-load mutual funds and other equity and debt securities for Accounts, without obtaining specific client approval for each transaction. In a non-discretionary account, the Independent Advisory Representative will only purchase or sell securities which have been approved by clients in advance The Program is sponsored by Royal Alliance Associates, Inc. As Program sponsor, Royal Alliance has created a Program Brochure which will be distributed to WealthCare Alliance, Inc.'s clients prior to or concurrent with their engagement in the Program. Clients should read it thoroughly before investing.
BUSINESS CONTINUITY PLAN DISCLOSURE 
WealthCare Alliance, Inc. maintains a business continuity plan and generally intends to continue business in the event of a significant business disruption. For more information regarding WealthCare Alliance, Inc.'s business continuity plan and the Firm's emergency contact information, please contact your Representative. 
 


