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Name of Investment Adviser:  
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This part of FORM ADV gives information about the investment adviser and its business for the use of clients. 

The information has not been approved or verified by any government authority. 
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FORM ADV 
Part II - Page 2 

Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 
 
 
 
 
 

 
 
 

  

 
 
 

 
 
 

 
 
 
 

 
 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 
 
 

 

 
 

 
 

 
 
 

 

 
 

 
 
 

 
 
 

 
 
 

 
 

 
 
 
 

 
 

 
 

 

 

 

 

 

 
 



FORM ADV 
Part II - Page 4 

Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

 
 
 

 
 

 

 
 
 
 
 

 

 
 
 
 

 

 

  



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 

 

 

 

 

 



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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    Item 1.D.

	Text13: 
	0: As discussed below in this disclosure statement, Barker Financial Group, Inc. ("BFG") provides its clients (i.e. individuals, high net worth individuals, pension and profit sharing plans, charitable organizations, and business entities) with Financial Planning, Investment Consulting and Non-Investment Related Consulting, and Discretionary Investment Implementation/Management services.
 
 
FINANCIAL PLANNING
 
To the extent requested by the client, BFG may provide its clients with a broad range of comprehensive financial planning and consulting services (including investment and non-investment related matters).  BFG will charge a fee (fixed and/or hourly) for these services.  BFG's financial planning fees are negotiable, but generally range from $850.00 to $3,500.00 on a fixed fee basis and from $150.00 to $350.00 on an hourly basis, depending upon the level and scope of services required.  Prior to engaging BFG to provide financial planning and/or consulting services, the client will generally be required to enter into a Financial Planning Agreement with BFG setting forth the terms and conditions of the engagement, describing the scope of services to be provided, and the portion of the fee that is due from the client prior to BFG commencing services.  Upon receipt of the finished plan from BFG, the client is under no obligation to utilize the services of BFG for implementation of any planning prepared.  In performing its services, BFG shall not be required to verify any information received from the client or from the client's other professionals, and is expressly authorized to rely thereon.  If requested by the client, BFG may recommend the services of other professionals for implementation purposes.  The client is under no obligation to engage the services of any such recommended professional.  The client retains absolute discretion over all such implementation decisions and is free to accept or reject any recommendation from BFG.  Moreover, each client is advised that it remains his/her/its responsibility to promptly notify BFG if there is ever any change in his/her/its financial situation or investment objectives for the purpose of reviewing/evaluating/revising BFG's previous recommendations and/or services.
 
INVESTMENT CONSULTING
 
To the extent requested by the client, BFG may provide its clients with a broad range of investment consulting services (including investment advice to ERISA plan trustees, trusts, and individuals and tracking client's portfolio against various indices for comparison).  BFG will charge a fee (fixed and/or hourly) for these services.
 
BFG's investment consulting fees are negotiable, but generally range from $1,000.00 to $10,000.00 on a fixed fee basis and from $150.00 to $350.00 on an hourly basis, depending upon the level and scope of the services required.  Prior to engaging BFG to provide investment consulting services, the client will generally be required to enter into a Consulting Agreement with BFG setting forth the terms and conditions of engagement , describing the scope of the services to be provided, and the portion of the fee that is due from the client prior to BFG commencing services.  In performing its services, BFG shall not be required to verify any information received from the client or from the client's other professionals, and is expressly authorized to rely thereon.  If requested by the client, BFG may recommend the services of other professionals for implementation purposes.

	Text9: Barker Financial Group, Inc.
	Text10: 04-3503765
	Text14:    Sch.F, page 2


       Item1D,
     continued
	Text15: The client is under no obligation to engage the services of any such recommended professional.  The client retains absolute discretion over all such implementation decisions and is free to accept or reject any recommendation from BFG.  Moreover, each client is advised that it remains his/her/its responsibility to promptly notify BFG if there is ever any change in his/her/its financial situation or investment objectives for the purpose of reviewing/evaluating/revising BFG's previous recommendations and/or services.
 
NON-INVESTMENT RELATED CONSULTING
 
To the extent requested by the client, BFG may provide its clients with a broad range of non-investment related consulting services (including estate administration assistance, asset transfers, administering routine gifting programs, tracking employer stock option grants, and other non-investment related administrative support as requested by clients).  BFG will charge a fee (fixed and/or hourly) for these services.  BFG's non-investment related consulting service fees are negotiable, but generally range from $1,000.00 to $8,000.00 on an fixed fee basis and from $150.00 to $350.00 on an hourly basis, depending upon the level and scope of services required.  Prior to engaging BFG to provide non-investment related consulting services, the client will generally be required to enter into a Consulting Agreement with BFG setting forth the terms and conditions of the engagement, describing the scope of services to be provided, and the portion of the fee that is due from the client prior to BFG commencing services.  In performing its services, BFG shall not be required to verify any information received from the client or from the client's other professionals, and is expressly authorized to rely thereon.
 
If requested by the client, BFG may recommend the services of other professionals for implementation purposes.  The client is under no obligation to engage the services of any such recommended professional.  The client retains absolute discretion over all such implementation decisions and is free to accept or reject any recommendation from BFG.  Moreover, each client is advised that it remains his/her/its responsibility to promptly notify BFG if there is ever any change in his/her/its financial situation or investment objectives for the purpose of reviewing/evaluating/revising BFG's previous recommendations and/or services.
 
DISCRETIONARY INVESTMENT IMPLEMENTATION / MANAGEMENT
 
In the event the client desires, the client can engage BFG to provide investment management services consisting of on-going investment supervisory services on a fee-only basis.  BFG generally imposes an account minimum of $500,000 for investment management services, but there may be variations in the same, from time to time, based upon different negotiations with different clients.  In the event the client determines to engage BFG on a fee-only basis, BFG shall charge an annual investment management fee based upon a percentage of the market value of the assets being managed by BFG.  The investment management fee charged shall vary depending upon the market value of assets under management.
	Text16:  Sch. F, page 3



     Item 1.D
     Continued
	Text17: Asset Management Annual Fee
 
$500,000 to $1,000,000         1.00%
$1,000,001 to $2,000,000      1.00%  to   .90%
$2,000,001 to $5,000,000        .90%  to   .70%
$5,000,001 to $7,000,000        .70%  to   .45%
Above $7,000,001  Negotiable
 
 
Alternate Fee Schedule For Short Term Fixed Income Accounts
 
BFG generally offers a reduced management fee for client (corporate/individual/non-profit) "cash management accounts".  These accounts would generally include cash or near cash instruments which feature short term maturities, short term fixed income securities, and certificates of deposit.
 
 
BFG, in its sole discretion, may charge a greater or lesser management fee based upon certain criteria (i.e. existing financial planning client, anticipated future earning capacity, anticipated future additional assets, dollar amount of assets to be managed, investment management strategy to be used, "householding" whereby all clients and client's family members, and business investment assets are totaled to meet the volume required to achieve a lower fee rater per the schedule above, type of asset management services required, related account composition, negotiations with client, etc.) or as may be otherwise negotiated with clients.  BFG's annual investment management fee shall be prorated and paid quarterly in arrears, based upon the market value of the assets as may be calculated by the respective custodians for the previous quarter.
 
 
 Unless client directs otherwise, BFG shall generally recommend that all such investment management accounts be maintained at TD Ameritrade or other such appropriate custodian ("Custodian").  Prior to engaging BFG to provide investment management services, the client will be required to enter into a formal Investment Advisory Agreement with BFG setting forth the terms and conditions under which BFG shall manage the client's assets, and a separate custodial/clearing agreement with the Custodian.  Both BFG's Investment Advisory Agreement and the Custodian's custodial/clearing agreement may authorize the Custodian to debit the account for the amount of BFG's investment management fee and to directly remit that management fee to BFG in accordance with required SEC procedures.  The Investment Advisory Agreement between BFG and the client will continue in effect until terminated by either party by written notice.  BFG's investment management fee shall be prorated through the date of termination, and any remaining balance shall be promptly refunded to the client.  
Asset based compensation is paid to BFG and/or BFG Advisors pursuant to a written authorization from the client, from the funds then available in the client's account unless otherwise directed in writing by the client.
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     Item 1.D.
     continued

	Text19: Currently, BFG intends to primarily allocate investment management assets of its client accounts among various individual equity and/or fixed income securities and/or mutual funds, or Exchange Traded Funds (ETFs), on a discretionary basis, in accordance with the investment objectives of the client.  As discussed above, unless the client directs otherwise, BFG shall generally recommend that an appropriate Custodian serve as the broker-dealer/Custodian for client investment management assets.  The custodian may change brokerage commissions and/or transaction fees for effecting certain securities transactions (i.e. transaction fees are charged for certain no load mutual funds, commissions are charged for individual equity/debt securities transactions).  In addition to BFG's investment management fee, brokerage commissions and/or transaction fees, the client will also incur, relative to all mutual fund purchases, charges imposed at the mutual fund level (e.g. management fees and other fund expenses).
 
For those clients that require an enhanced and/or specialized level of asset management services, BFG may alternatively recommend that clients authorize the active discretionary management of a portion of their assets by and/or among certain independent investment manager(s) and/or investment programs (the "Independent Manager(s)"), based upon the stated investment objectives of the client.  The terms and conditions under which the client shall engage the Independent Manager(s) shall be set forth in separate written agreements between the client and BFG, and the client and the designated Independent Manager(s).  BFG shall continue to render non-investment supervisory services to the client relative to the ongoing monitoring and review of account performance, asset allocation, and client investment objectives, for which BFG shall receive an annual advisory fee which is based upon a percentage of the market value of the assets being managed by the designated Independent Manager(s) (between 0.50% and 1.00%).  Factors which BFG shall consider in recommending Independent Manager(s) include the client's stated investment objective(s), management style, performance, reputation, strength, reporting, pricing, and research.  The investment management fees charged by the designated Independent Manager(s), together with the fees charged by corresponding designated broker-dealer/custodian of the client's assets, are exclusive of, and in addition to, BFG's ongoing investment advisory fee.
 
 
Factors which BFG considers in recommending a particular broker-dealer/custodian to clients include financial strength, reputation, execution, research, pricing, reporting and service.  In return for effecting securities transactions through a designated broker-dealer/custodian, BFG may receive certain investment research products and/or services which assist BFG in its investment decision making process for the client pursuant to Section 28(e) of the Securities Exchange Act of 1934 (generally referred to as a soft dollar arrangement).  Investment research products and/or services received by BFG may include, but are not limited to, analysis pertaining to specific securities companies or sectors, market, financial and economic studies and forecasts, financial publications, portfolio management systems, and statistical and pricing services. 
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     Item 1.D.
     continued

	Text21:  
 Although the commissions paid by BFG's clients shall comply with BFG's duty to obtain best execution, a client may pay a commission that is higher than another qualified broker-dealer might charge to effect the same transaction where BFG determines, in good faith, that the commission is reasonable in relation to the value of the brokerage and research services received.  In seeking best execution, the determinative factor is not the lowest possible cost, but whether the transaction represents the best qualitative execution, taking into consideration the full range of broker-dealer services, including the value of research provided, execution capability, commission rates, and responsiveness.  Accordingly, although BFG will seek competitive rates, it may not necessarily obtain the lowest possible commission rates for client account transactions.  Although the investment research products and/or services that may be maintained by BFG will generally be used to service all of BFG's clients, a brokerage commission paid by a specific client may be used to pay for research that is not used in managing that specific client's account.  With respect to investment research products and/or services obtained by BFG that have a mixed use of both a research and non-research (i.e. administrative, etc.) function, BFG shall make a reasonable allocation of the cost of the product or service according to its use - the percentage of the product or service that provides assistance to BFG's investment decision making process will be paid for with soft dollars while the portion which provides administrative or other non-research assistance will be paid for by BFG with hard dollars.  The brokerage commissions and/or transaction fees charged by the designated broker-dealer/custodian are exclusive of, and in addition to BFG's investment management fee.
 
In performing its services, BFG shall not be required to  verify any information received from the client or from the client's other professionals, and is expressly authorized to rely thereon.  The client is free to accept or reject any recommendation made by BFG.  Moreover, each client is advised that it remains his/her/its responsibility to promptly notify BFG if there is ever any change in his/her/its financial situation or investment objectives for the purpose of reviewing/evaluating/revising BFG's previous recommendations and/or services, or if they wish to impose any reasonable restrictions upon BFG's management services.
 
Additional Costs
 
In addition to the compensation paid to BFG under the above options, the Client may be responsible for one or more of the following costs, charges or expenses.
 
Management Fees Charged By Mutual Funds.  To the extent BFG advises a client to invest in mutual funds and/or variable annuities, the client will bear their proportionate share of the internal management expenses of each mutual fund and/or variable annuity.  All compensation paid to BFG or the BFG Adviser for its services is separate and distinct from the fees and expenses charged by mutual funds and/or variable annuities for their respective services.  These fees and expenses are described in each fund's prospectus and/or variable annuity brochure.  These fees will generally include a management fee, administrative fee(s), other expenses and a possible sales and/or distribution fee(s) (initial or deferred).  A client could invest in a mutual fund and/or variable annuities directly without the services of BFG or the BFG Adviser.  In that case, the client would not receive the services provided by BFG or the BFG Adviser.  The client should review both the fees charged by the funds and/or variable annuities and the compensation paid BFG or the BFG Adviser to fully understand the total amount of costs paid by the client and to thereby evaluate the services being provided by BFG or the BFG Adviser.  BFG as a general practice does not promote the use of variable insurance products.
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     Item 1D 
    Continued
  
	Text23: Transaction Charges/Custodian Fees.  To the extent BFG recommendations are implemented on behalf of client, client may also pay a brokerage commission, ticket, transaction and/or other like charges.  Client should investigate fully the conditions under which transaction and commission charges are imposed and in what amounts.  Clients selecting asset-based compensation options do not pay brokerage commissions or sales charges to the adviser, but clients may still be responsible for transaction, "12b-1" fund expenses, and ticket charges.
 
 
Other Expenses/Fees  A client may pay transaction fees for the purchase of mutual fund securities and/or no-load variable annuities that the client may or may not pay if the client had purchased the security directly and/or through a broker-dealer (i.e., no-load mutual funds).  There may be additional fees and charges (e.g., IRA custodial fees) charged by clearing brokers.
 
 
Taxes, Etc.  Client is solely responsible for any and all tax consequences in his/her/its portfolio. 
 
 
Other Investment Adviser.  Client's use of some third-party adviser, in addition to BFG may result in charges payable by the client in addition to those listed here.
 
 
Comparable Services.  Clients may be able to obtain comparable services provided by and/or through others for lower fees than those summarized above.  BFG's Advisers generally view net performance to the client after expenses as the primary objective with regard to fees.  Fees will not be regarded as the most important consideration with regard to services or securities selected.  BFG Advisers may suggest or implement planning which may cause the client to pay higher fees or expenses than an alternative course of action, if in the opinion of BFG Advisers the results may justify the additional cost in terms of lower risk, potential for enhanced performance, or other benefits for the client.
 
 
No Assignment.  Neither BFG nor the client may assign the Financial Planning Agreement or Investment Advisory Agreement without the prior written consent of the other party.  Transactions that do not result in a change of the actual control or the management of BFG shall not be considered an assignment.
 
 
Disclosure Statement.  A copy of BFG's written disclosure statement as set forth on Part II of Form ADV shall be provided to each client prior to or contemporaneously with the execution of the Financial Planning Agreement, or Investment Advisory Agreement.  Any client who has not received a copy of BFG's written disclosure statement at least forty-eight (48) hours prior to executing Financial Planning Agreement or Investment Advisory Agreement shall have five (5) business days subsequent to executing the agreement to terminate BFG's services without penalty.  A copy of BFG's then Code Of Ethics shall be provided to client upon client's written request.
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        Item 5
	Text27: Custody.  Neither BFG nor BFG's Advisers are authorized to take physical custody of a client's assets, securities, cash (except for financial planning fees or invoiced management fees or client authorized deduction from portfolio to pay asset-based fees) or other property.  All client's securities and property should be forwarded to the qualified custodian for their respective account.
 
Dispute Resolution/Arbitration.  To the fullest extent permitted by law, any controversy arising out of or relating to client and its transactions with BFG and the Investment Advisory Agreement, or breach thereof shall be settled by arbitration, in accordance with the rules then in effect of the Financial Industry Regulatory Authority, Inc. ("FINRA") or any successor or similar arbitration organization authorized under the Agreement or applicable laws to hear the dispute.  Judgement upon any award rendered by the arbitrators is final and binding and may be entered in any court having jurisdiction thereof.
 
 All individuals that give investment advice on behalf of BFG must have earned a college degree and/or have substantive investment-related experience.  Further, each person associated with BFG as a BFG Adviser must satisfy, as a minimum, the experience and educational requirements of each of the individual states in which he or she intends to offer services of the firm.  Oftentimes, this shall require the prospective representative to pass the North American Securities Administrators Association, Inc.'s Series 65 Uniform Investment Adviser Law Examination.  BFG also examines the overall experience and capability of the prospective representative.
 
 
 In addition, BFG insures that the prospective representative does not present a qualification issue under the Investment Adviser's Act, as amended (the"Act").  The Act regulates the types of persons who may be employed or become associated with an adviser by granting to the SEC the authority to impose penalties (such as suspension of the adviser's registration) if it determines that an adviser has employed or become associated with any person who has been convicted of certain crimes relating to the securities business, or of larceny, embezzlement or any similar crime, or is enjoined from serving in any aspect of the securities business.  In addition, all BFG Advisors must be able and must maintain the ability to truthfully answer in the negative all disclosure questions regarding discipline set forth in Item 11 of the IARD /ADV Part I. 
 
In order to achieve compliance with these requirements, BFG; (i) may use an application form that elicits relevant background information; (ii) may perform a reference check with at least two prior employers; and (iii) may perform background checks with the appropriate government agencies (e.g., FINRA Public Disclosure Hotline ((800) 289-9999 ).
 
BFG has adopted and provided to all its Advisers and access persons its Code of Ethics ("Code"), as amended from time to time, which provides guidance on certain issues to assist BFG's employees in conducting themselves consistent with significant ethical principles.  As set forth in the terms of the Code, BFG expects its staff members to conduct themselves with honesty and integrity and in compliance with all rules, laws and regulations of the state and federal agencies that regulate BFG.  BFG's Code further contains provisions preventing employees from misusing clients' holding, transaction and other confidential information.  A copy of BFG's Code shall be furnished to any client upon request.
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      Item 6
	Text29: JAMES T BARKER, President
Born 1960
Post Secondary Education Background:
The American College
Chartered Financial Consultant - 1993
Chartered Life Underwriter - 1993
Personal Financial Planning - 1992
Bentley College 1984 - 1986, Economics/Finance
University of Maine -
     1978-1981, Resource Business Management 
     1978-1981, Agriculture Technology
Recent Business Background:
Barker Financial Group, Inc., President/Owner - 1997 - Present
Jefferson Pilot Securities Corporation, Registered Securities Principal - 2000 - 2003
Polaris Financial Services, Inc., Registered Securities Principal - 1998 - 2000
Nathan and Lewis Securities Corporation, Inc., Registered Representative - 1997 - 1998
Nathan and Lewis Securities Corporate RIA, Investment Adviser Representative - 1997 - 1998
 
 
 HOLLIS P. CARLISLE
Born 1946
Post-Secondary Educational Background:
Marlboro College - 1964-1968, Fine Arts
Recent Business Background:
Barker Financial Group, Inc., Investment Adviser Representative - 2000 - Present
Vermont National Bank, Asst. Vice President, Trust and Investment Officer - 1987 - 2000
 
 
PAUL L. CHERN
Born 1940
Post Secondary Educational Background:
Northeastern University, Master of Science, Actuarial Science - 1971
University of Oregon, Master of Science, Mathematics - 1964
University of California at Davis, Bachelor of Science, Mathematics - 1962
Recent Business Background:
Barker Financial Group, Inc., Investment Adviser Representative - 2002 - Present
Jefferson Pilot Securities Corp., Registered Representative - 2001 - 2003
Paul L. Chern, President, PCA Benefits, Inc. - 2000 - Present
Walker Associates (Formerly The Pentad Corporation), President - 1997 - 2000
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Items7.B., 8.C(9)
    and 8.C(10 )
	Text31: Douglas S. Huddleston
Born 1963
Post Secondary Educational Background:
CPS Account Management Training, Houston TX
Harvard School of Negotiations Sales Training, Houston TX
University of Idaho, B.S. Business Administration 1985
Recent Business Employment Background:
Barker Financial Group, Inc.  Managing Director - Sales 1/2010 - Present
SAS Institute, NC, National Account Manager   2007 - 2010
BMC Software TX, Strategic Account Manager 1997 - 2007
 
 
CHRISTOPHER G. SADKOWSKI
Born 1951
College for Financial Planning, Denver, CO, January 1999,
Certified Financial Planner Exam Passed March 1999
Syracuse University Maxwell School, Master of Public Administration 1974
University of Pennsylvania - B.A. Economics 1973
Recent Business Employment Background:
Barker Financial Group, Inc., Investment Adviser Representative - 2006 - Present
Christopher Financial Advisors, Principal Owner, 1997 - 2006
United States Department of Housing and Urban Development, Housing Management Officer,
1978 - 2006
 
  
BFG, itself, does not sell products or services other than investment advice (e.g., Financial Planning and Investment Implementation/Management services described in Item 1.D. above) to clients, however, BFG's Advisers may, in their individual capacities as placement agents of life insurance companies or as independent life insurance brokers, recommend, on a fully disclosed basis, the purchase of insurance products.  Certain BFG employees may also be insurance agents with third party insurance agencies.  Accordingly, such persons may receive commissions and other fees from the sale of insurance products to BFG's clients (including annuities).  BFG's principal shareholder, officer and director is a licensed insurance agent.  BFG's Principal and/or Associated Persons devote approximately two percent (2%) of their time to insurance commission business.
 
 
BFG and/or its Associated Persons may, from time to time, compensate persons, either directly or indirectly, for client referrals.  Oftentimes these referrals will come from professionals (e.g., tax consultants, attorneys, accountants, as well as from businesses and/or professional organizations).  In all cases, these referral fee arrangements shall be fully disclosed to the affected client(s) and all appropriate disclosures shall be made, including the nature of the arrangement and the amount of any compensation provided.
 
In addition to the aforementioned, BFG's Associated Person, Mr. Paul Chern, may provide pension consulting services for clients in his individual capacity, as an employee of PCA Benefits Group, Inc.  In his capacity as principal and employee PCA Benefits Group, Inc., Mr. Chern may introduce clients to BFG for investment consulting or other services for which Mr. Chern may be compensated in his role as an Associated Person of BFG.
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      Item 9.E
	Text33: During the normal course of business, BFG's employees and related persons ("Personnel and Related Persons") may also be clients of BFG and, therefore, may purchase and sell securities that may also be recommended to BFG clients.  BFG has adopted its Code of Ethics related to such purchases/sales by such BFG Personnel and Personnel's Related Persons.  BFG Personnel and Personnel's Related Persons may not typically invest in any securities as a co-investor with any client, and, except with respect to mutual funds and/or fund families and certain widely held securities, and as set forth within the Code of Ethics.  BFG requires its employees wishing to buy and or sell any publicly-traded security, other than mutual funds and other excepted securities as set forth within the Code of Ethics, to follow the "last in" and "last out" rule for the trading day when the trade occurs in close proximity to the client trade or wait until at least one trading day after the client has established his position or declined to act before purchasing or selling the security for their account (incidental trading which is minimal in relation to the total outstanding value, and as such would have a negligible effect on the market price are, typically, not subject to the foregoing restriction).  Employees as clients of BFG, may be allowed to benefit from the management services of the company at a minimum or waived fee at the discretion of management.
 
BFG will use its best efforts to cause its employees, not to: (i) induce or cause a client's account to take action, or fail to take action for the purpose of achieving a personal benefit or benefit of Personnel or Related Persons rather than to benefit the accounts of its clients (e.g., causing a client's account to purchase a security owned by the BFG's employee for the sole purpose of supporting or driving up the price of a security, or causing the client's account to refrain from selling a security in an attempt to protect the position of an investment of the BFG's Personnel or Related Person) and (ii) use knowledge of transactions in a clients' account solely to profit to the detriment of the client's account by the market effect of such transactions.
 
BFG's employees may also be clients of BFG.  It is generally the policy of BFG not to favor any one client over another in making advisory recommendations, subject to the suitability of those recommendations to an individual client and the specified investment objectives of a client.
 
Subject to the guidelines referred to above, BFG and/or its employees may take investment action contemporaneously with or at different times from investment action recommended on behalf of one client and such investment action may be similar to or different from investment action (as to the advice given or the timing or the nature of action) on behalf of another client.
 
In accordance with Section 204A of the Investment Advisor's Act of 1940, within its then Code of Ethics, BFG also maintains and enforces written policies reasonably designed to prevent the misuse of material non-public information by BFG or any person associated with BFG.
 
Additionally, as set forth with BFG's then Code of Ethics, all BFG Access Persons must report their personal securities holdings and transactions to BFG's Chief Compliance Officer for review.
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Items 12.A and 12.B
	Text35:  
Please see response to Item 1D of this Schedule F for information concerning BFG's conditions for providing advisory services.
 
 
 
  
Please see the previous responses set forth on this Schedule F to item 1D.  In addition, BFG's general policies relative to the execution of client securities brokerage transactions are as follows:
 
With respect to the execution of  any transaction involving assets in client's BFG managed account, client authorizes BFG as agent and attorney-in-fact for that account, to issue brokers instructions to purchase, sell and otherwise to trade in or deal with any security in that account, at the sole risk of the client.  Brokerage confirmations will be forwarded by the broker promptly after the execution of transactions.  If requested, BFG will arrange for the execution of securities brokerage transactions for the account through broker-dealers that BFG reasonably believes will provide "best execution".  in seeking best execution, the determinative factor is not the lowest possible commission cost but whether the transaction represents the best qualitative execution, taking into consideration the full range of a broker-dealer's services including  the value of research provided, execution capability, commission rates, and responsiveness.  Accordingly, although BFG will seek competitive commission rates, it may not necessarily obtain the lowest possible commission rates for account transactions.


