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 (for sponsors of wrap fee programs)  

Name of wrap fee program or programs described in attached brochure:  
 

1.    Applicability of Schedule. This Schedule must be completed by applicants that are compensated under a wrap fee program  
       for sponsoring, organizing, or administering the program, or for selecting, or providing advice to clients regarding the  
       selection of, other investment advisers in the program (“sponsors”). A wrap fee program is any program under which a  
       specified fee or fees not based directly upon transactions in a client’s account is charged for investment advisory services  
       (which may include portfolio management or advice concerning the selection of other investment advisers) and execution of  
       client transactions.  
2.    Use of Schedule.  This Schedule sets forth the information the sponsor must include in the wrap fee brochure it is required to  
       deliver or offer to deliver to clients and prospective clients of its wrap fee programs under Rule 204-3 under the federal  
       Advisers Act and similar rules of jurisdictions. The wrap fee brochure prepared in response to this Schedule must be filed  
       with the Commission and the jurisdictions as part of Form ADV by completing the identifying information on this Schedule  
       and attaching the brochure. Brochures should be prepared separately, not on copies of this Schedule. Any wrap fee brochure  
       filed with the Commission as part of an amendment to Form ADV shall contain in the upper right corner of the cover page  
       the sponsors’ registration number (801- ).  
3.    General Contents of Brochure. Unlike Parts I and II of this form, this Schedule is not organized in “check-the-box” format.  
       These instructions, including the requests for information in Item 7 below, should not be repeated in the brochure. Rather,  
       this Schedule describes minimum disclosures that must be made in the brochure to satisfy the sponsor’s duty to disclose all  
       material facts about the sponsor and its wrap fee programs. Nothing in this Schedule relieves the sponsor from any  
       obligation under any provision of the federal Advisers Act or rules thereunder, or other federal or state law to  
       disclose information to its advisory clients or prospective advisory clients not specifically required by this Schedule.  

4.    Multiple Sponsors. If two or more persons fall within the definition of “sponsor” in Item 1 above for a single wrap fee  
       program, only one such sponsor need complete the Schedule. The sponsors may choose among themselves the sponsor that  
       will complete the Schedule.  
5.    Omission of Inapplicable Information. Any information not specifically required by this Schedule that is included in the  
       brochure should be applicable to clients and prospective clients of the sponsor’s wrap fee programs. If the sponsor is  
       required to complete this Schedule with respect to more than one wrap fee program, the sponsor may omit from the  
       brochure furnished to clients and prospective clients of any wrap fee program or programs information required by this  
       Schedule that is not applicable to clients or prospective clients of that wrap fee program or programs. If a sponsor of more  
       than one wrap fee program prepares separate wrap fee brochures for clients of different programs, each brochure must be  
       filed with the Commission and the jurisdictions attached to a separate copy of this Schedule. Each such brochure must state  
       that the sponsor sponsors other wrap fee programs and state how brochures for those programs may be obtained.  

6.    Updating. Sponsors are required to file an amendment to the brochure promptly after any information in the brochure  
       becomes materially inaccurate. Amendments may be made by use of a “sticker”, i.e., a supplement affixed to the brochure  
       that indicates what information is being added or updated and states the new or revised information, as long as the resulting  
       brochure is readable. Stickers should be dated and should be incorporated into the text of the brochure when the brochure  
       itself is revised.  

7.    Contents of Brochure. Include in the brochure prepared in response to this Schedule:  
       (a) on the cover page, the sponsor’s name, address, telephone number, and the following legend in bold type or some other  
             prominent fashion:  
             This brochure provides clients with information about [name of sponsor] and the [name of program or  
             programs] that should be considered before becoming a client of the [name of program or programs]. This  
             information has not been approved or verified by any governmental authority.  
       (b) a table of contents reflecting the subject headings in the sponsor’s brochure.  
       (c) the amount of the wrap fee charged for each program or, if fees vary according to a schedule established by the  
             sponsor, a table setting forth the fee schedule, whether such fees are negotiable, the portion of the total fee (or the  
             range of such amounts) paid to persons providing advice to clients regarding the purchase or sale of specific securities  
             under the program (“portfolio managers”), and the services provided under each program (including the types of  
             portfolio management services);  



 

Schedule H of 
FORM ADV 
Page 2 

Applicant: SEC File Number: 
801- 

Date: 

(d)  a statement that the program may cost the client more or less than purchasing such services separately and a statement  
       of the factors that bear upon the relative cost of the program (e.g., the cost of the services if provided separately and the  
       trading activity in the client’s account);  
 
(e)   if applicable, a statement that the person recommending the program to the client receives compensation as a result of the  
       client’s participation in the program, that the amount of this compensation may be more than what the person would receive  
       if the client participated in other programs of the sponsor or paid separately for investment advice, brokerage, and other  
       services, and that the person may therefore have a financial incentive to recommend the wrap fee program over other  
       programs or services;  
 
(f)   a description of the nature of any fees that the client may pay in addition to the wrap fee and the circumstances under which  
       these fees may be paid (including, if applicable, mutual fund expenses and mark-ups, mark-downs, or spreads paid to  
       market makers from whom securities were obtained by the wrap fee broker);  
 
(g)  how the program’s portfolio managers are selected and reviewed, the basis upon which portfolio managers are  
       recommended or chosen for particular clients, and the circumstances under which the sponsor will replace or recommend  
       the replacement of the portfolio manager;  
 
(h)  (1) if applicable, a statement to the effect that portfolio manager performance information is not reviewed by the sponsor  
       or a third party and/or that performance information is not calculated on a uniform and consistent basis,  
     
      (2) if performance information is reviewed to determine its accuracy, the name of the party who reviews the information  
       and a brief description of the nature of the review,  
 
       (3) a reference to any standards (i.e., industry standards or standards used solely by the sponsor) under which performance  
       information may be calculated;  
 
(i)   a description of the information about the client that is communicated by the sponsor to the client’s portfolio manager, and  
       how often or under what circumstances the sponsor provides updated information about the client to the portfolio manager;  
 
(j)   any restrictions on the ability of clients to contact and consult with portfolio managers;  
 
(k)   in narrative text, the information required by Items 7 and 8 of Part II of this form and, as applicable to clients of the wrap  
       fee program, the information required by Items 2, 5, 6, 9A and C, 10, 11, 13 and 14 of Part II;  
 
(l)   if any practice or relationship disclosed in response to Item 7, 8, 9A, 9C and 13 of Part II presents a conflict between the  
       interests of the sponsor and those of its clients, explain the nature of any such conflict of interest; and  
 
(m) if the sponsor or its divisions or employees covered under the same investment adviser registration as the sponsor act as  
       portfolio managers for a wrap fee program described in the brochure, a brief, general description of the investments and  
       investment strategies utilized by those portfolio managers.  

8.   Organization and Cross References. Except for the cover page requirements in Item 7(a) above, information contained in  
      the brochure need not follow the order of the items listed in Item 7. However, the brochure should not be organized in such  
      a manner that important information called by the form is obscured.  
 
      Set forth below the page(s) of the brochure on which the various disclosures required by Item 7 are provided.  
 
                                     Page(s)                                                Page(s)                                                     Page(s)  
 
Item               7(a)         cover               Item     7(f)                                             Item           7(j)  
                      #7(b)                                           #7(g)                                                            #7(k)  
                      #7(c)                                           #7(h)                                                            #7(l)   
                      #7(d)                                           #7(i)                                                            #7(m)    
                      #7(e)                                             
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	Text9: executed Portfolio Objectives Policy (POP). The Advisor does not trade in options, futures or derivatives unless specifically requested in writing by the client and accepted by the applicable Custodian.
 
Trading Charges are waived in the account and Deckert Financial Management pays all trading costs. The assumption of ticket charge costs on the part of Deckert Financial Management is irrelevant to the investment decisions made on behalf of the client. The selection of securities is based solely on the merits of the investment and its appropriateness for the client. The minimum account size required for any investment management program offered by Deckert Financial Management is $200,000.  Exceptions may be made to this minimum upon request.
 
2.  Management Fees:
 
Management fees may be calculated at the beginning of each period (monthly or quarterly). Monthly management fees will be billed in advance and based on the Average Daily Balance (ADB) of the client's Account assets under management for the previous period. The ADB does not take into account un-priced securities nor does it count days when the Account has a zero balance. At the beginning of each period, Deckert Financial Management will send the client a Management Fee Notification showing the ADB computed fee, any adjustment to fee, explanation of adjustment, and net fee to be deducted later in the period from client's money market mutual fund within the account. Management fees will be automatically deducted. A client account that is opened mid-period will be charged an initial management fee that includes a portion of the fee that is pro-rated for the number of days that the account is open in the first period.
 
Management fees for accounts for which average daily balances cannot be calculated will be based on the balance of the client's account as of the last business weekday of the billing period.  The account balance does not take into account any un-priced securities nor does it take into account any account whose balance is zero. At the beginning of each period, Deckert Financial Management will send the clients a Fee Notification if the fee is billed into an account. Where the client is being billed directly, the notification will be the actual invoice. This notification will show the balance on which the account is being billed, the computed fee, any adjustment to the fee, explanation of the adjustment, and net fee billed.
 
Clients may incur certain fees and charges imposed by third parties other than Deckert Financial Management and its associated persons in connection with an investment placed in or made through the DFAM Account, including but not limited to 12(b)1 distribution fees, IRA, and Qualified Retirement Plan Fees.  Load mutual funds may be purchased in the DFAM account on an exception basis only at the direction of the client. In such instances, the client will be asked to sign a Fee Acknowledgment Statement acknowledging that they will pay a load fee in addition to the wrap fee on the account. 
 
Because it is internal to the pricing process of trading in fixed income securities, Deckert Financial Management cannot determine or control the cost of buying or selling such securities and therefore cannot assume financial responsibility.  Deckert Financial Management will, however, attempt to ensure best price execution.          
 
Advisory fees charges in the DFAM program include such costs as bookkeeping, record keeping, account set-up procedures and maintenance, computer monitoring of funds, and sales expenses.  These fees are separate and distinct from fees and expenses charged internally by mutual funds and variable annuities, which may be recommended to clients.  A description of these fees and expenses is in each funds' prospectus.
 
If Deckert Financial Management is going to increase its fee, Deckert Financial Management must notify the client in writing thirty (30) days in advance of the scheduled implementation of the fee increase.
 
Management fees charged by Deckert Financial Management are separate and distinct from the fees and expenses charged by mutual funds and variable annuities, which may be recommended to clients. A description of these fees and expenses are available in each fund and annuity prospectus.
 
DFAM accounts can be placed under any of the following six grids determined by agreement with clients.
 
	Text10:     Fee                For the First                  For the next             For the next                For amounts
Schedule           $200,000 to                   $500,000 to             $1,000,000 to              exceeding
Number             $499,000                       $999,999                 $1,999,999                 $2,000,000              
     1                      2.00%                           1.75%                         1.60%                       1.45%     
     2                      1.75%                           1.60%                         1.45%                       1.30%     
     3                      1.60%                           1.45%                         1.30%                       1.15%     
     4                      1.45%                           1.30%                         1.15%                       1.00%     
     5                      1.30%                           0.15%                         1.00%                       0.85%     
     6                      1.15%                           1.00%                         0.85%                       0.70%     
 
3.  Termination of Agreement:
 
DFAM agreements may be terminated at any time by the client given thirty (30) days written notification of such to Deckert Financial Management by certified mail. DFAM agreements shall be automatically renewed on an annual basis unless terminated by the client. If a DFAM agreement is terminated or assets are withdrawn prior to the end of the management period, the fee chargeable with respect to such assets will be prorated based on the number of days management services were provided or assets were held in the account during that period. If the account is withdrawn from management during the, first year, $100.00 of the original fee is retained as a direct cost of establishing the account and is not refundable. This cost will be reduced to $75.00 if the account is terminated during second year of management, and $50.00 if terminated during the third year of management. The Advisor reserves the right to wave these fees if the situation warrants it. 
 
DFAM agreement may be canceled in writing within five (5) business days of the date of the contract without penalty.  All deposits then received will be refunded in full; otherwise all terms and conditions as stated are binding.
 
This program may cost more or less than purchasing such services separately, depending on the relative cost the particular fee-based program, as opposed to the cost of those services if purchased separately and/or the volume of trading activity and associated trading costs.  
 
4.  Fund/Manager Selection:
 
Fund/Manager selection is based on numerous factors which might include Annualized rolling 3/5 year performance, actual performance, and peer ranking, MPT statistics, manager credentials, tenure and turnover, demonstrable fundamental or quantitative investment process and adherence to style, cap, or sector methodology. Fund/Managers are reviewed on a recurring basis, normally quarterly.   
 
The Fund/Manager could potentially be replaced given a negative trend in any of the areas of review or changing needs of the client.  
 
5.  Performance Review:
 
For portfolios managed in-house, performance is reviewed using CAMS Quarterly Reports to demonstrate portfolio performance. Third party manager performance is not formally reviewed or presented, but during client meetings an informal rate of return can be secured from the third party manager upon client request.   
 
6. Client Personal Information:
 
Client personal information provided to custodians is limited to that which is necessary for the purpose of opening accounts and providing ongoing account administration. In turn, Deckert Financial Management has access to client account information via custodial web site arrangements.  
 
7. Client Restrictions: 
	Text11: There are no restrictions on clients' ability to contact or consult with custodians.
 
8. Investment Advisors:    
 
Deckert Financial Management requires its Advisors to demonstrate technical competency by achieving industry recognized licensing and experience.
 
Kevin P. Deckert, President; 1951; B.S., M.P.A.; Deckert Leahy, Inc./Deckert Financial Management, Inc.: 2000-present.
 
You may request a copy of Schedule D (not attached) for a complete education and business background of Kevin P. Deckert, President.
   
9.  Other Services/Business:
 
Deckert Financial Management and its associated persons hold insurance licenses that allow the Corporation of Deckert Financial Management to accept commissions for insurance products it recommends to clients. These products may fall in the areas of life, group health, long term care, disability and Medicare supplements. Different carriers may be chosen for a client based on client needs, type of products, quality of product, and financial rating of the carriers. Some examples of carriers are CNA, EHT/Humana, Genworth, NACOLAH, Trigon, Unum, and U.S. Healthcare. Approximately 20% of the firm's time is spent in this area.
 
Deckert Financial Management's associated persons are registered investment adviser representatives of the RIA. As such, trading for client accounts can be directed to any broker/dealer.  
 
Deckert Financial Management and its associated persons are also independently licensed to sell insurance products through various insurance companies.  When acting in this capacity, they will receive commissions for selling these products.
 
10.  Client Communication:
 
Client reviews are performed periodically and  quarterly summary statements are provided by Deckert Financial Management. If a client wishes a review, they are done at the time of the request. Accounts are reviewed no less than quarterly by the principles of the firm.  
 
The reviewer is Kevin P. Deckert, President and registered investment advisor representative of the firm.
 
All clients receive monthly account statements from the custodian reporting transactions and invested positions.  Clarification or interpretations of statements may be provided by Deckert Financial Management to assist the clients.
 
11.  Disclosures:
 
As part of its fiduciary duties to clients, Deckert Financial Management endeavors at all times to put the interests of its' clients first. Clients should be aware, however, that the receipt of economic benefits by Deckert Financial Management [or its related persons] in and of itself creates a potential conflict of interest.
 
Deckert Financial Management accepts fees from various accounts. Deckert Financial Management participates in TD Ameritrade's institutional customer program and Deckert Financial Management may recommend TD Ameritrade to clients for custody and brokerage services. There is no direct link between Deckert Financial Management's participation in the program and the investment advice it gives to its clients, although Deckert Financial Management receives economic benefits through its participation in the program. These benefits include: receipt of duplicate client confirmations; access to a trading desk serving advisor participants; access to block trading (which provides the ability
 
	Text12: to aggregate securities transactions for execution and then allocate the appropriate shares to client accounts); the ability to have advisory fees deducted directly from client accounts; access to an electronic communications network for client order entry and account information; access to mutual funds with no transaction fees and to certain institutional money managers; and discounts on compliance, marketing, technology, and practice management products or services provided to Deckert Financial Management by third party vendors. The benefits received by Deckert Financial Management [or its related persons] do not depend on the amount of brokerage transactions directed to TD Ameritrade.
 
Deckert Financial Management accepts fees from various third party asset management companies, called solicitors fees. Some deal primarily with institutional monies. These managers are selected if they best serve the client's needs. The fees paid to Deckert Financial Management may range up to but not over 1.5% of the value of the assets managed for our clients by that firm.  It is billed and paid to us on a quarterly basis.
 
12.  Investment Management:
 
Deckert Financial Management specializes in fiduciary portfolios, suitable for individual investors and fiduciaries of trusts and pension plans. 
 
A fiduciary portfolio is one which would be considered "prudent" in the eyes of the law. The relative nature of what is prudent can differ between clients. The eighty year old investor who is no longer working and is solely dependent upon his or her assets to live should not be as aggressive an investor, perhaps, as the more youthful investor who has a much longer investment horizon.  
     
At Deckert Financial Management, our goal is to design a portfolio suitable to the individual's needs, goals, and risk tolerances.  Once designed and implemented, that portfolio must be monitored and managed.  Given a moving market environment, assets will gain and shrink in value, changing the percentages they represent in a given portfolio.  This changing relationship between investments in the portfolio affects the initial risk levels. Further, fundamental change can occur within the asset itself also causing change in risk for the client.  Finally, investment planning itself is a dynamic process. The client's objectives change over time as income and taxes change, or withdrawals are needed, forcing the need for portfolio adjustments.
 
There are no cookie cutter portfolios or a set investment formula at Deckert Financial Management. Every client's portfolio is designed individually and is managed based on an established Portfolio Objective Policy (POP). The POP provides the guidelines to manage the asset class model, monitor risk levels, preclude or ensure certain investments, and establish income requirements.  Investment management is accomplished at the client's direction and the client cannot abandon their portfolio. It is a partnership between advisor and client, the advisor adhering to the client's direction and the client heeding the advisor's guidance. The POP puts this relationship in writing. 
 
While securities are bought and sold daily for our clients, “timing the market” is not practiced.  Evidence is convincing that a consistent well-managed, long-term investment program will serve clients better.  Studies have shown that if market-timers “miss” the market on any number of positive market days, the resulting portfolio rate of return will suffer dramatically. William Sharp, the 1990 Nobel Prize Laureate, expressed this best in his work, The Efficient Market Theory.
 
Accounts managed in-house are implemented with stocks, bonds, and mutual funds utilizing an asset allocation approach as described below.
 
Simply stated, asset allocation is the process of selecting a mix of asset classes and the efficient allocation of capital to those assets by matching rates of return to a specified and quantifiable tolerance for risk.  Risk tolerance is essentially the percentage of an investment portfolio that an investor is willing to risk in order to achieve a specific rate of return.  It is no longer a one-dimensional process of selecting the right stock, bond or property to place in a portfolio.
 
 
	Text13: Deckert Financial Management uses Modern Portfolio Theory Methods. These methods have as their foundation four basic premises. The first premise is that investors are inherently risk-averse. Investors are not willing to accept risk except where the level of return generated will fairly compensate for that risk. It is probably reasonable to assume that investors are more concerned with risk than they are with rewards. The problem in the past has been to quantify risk and its relation to return.
 
The second basic premise is that the markets are basically efficient. As discussed above, most studies support this concept. With advances in information technology and more sophisticated investors, the markets are likely to become even more efficient.  
 
The third basic premise is that the focus of attention should be shifted away from individual securities analysis to consideration of portfolios as a whole, predicted on explicit risk-reward parameters and on the identification and quantification of portfolio objectives. Today, it is more likely that the efficient allocation of capital to specific asset classes will be far more important than selecting the "right" components of the asset class. A study by Merrill Lynch in 1979 showed that in a typical, diversified investment portfolio, diversification eliminates so much of the specific risk that roughly 90 percent of all the portfolio risk is market risk and only 5 to 7 percent is specific risk.  Specific risk is the risk associated with a specific issue (stock, bond, or property).  In another study by three leading financial analysts it was determined that on average 93.7% of the variability in the risk and return of a portfolio could be explained by the asset allocation policy. These studies have dramatically supported the concept that asset allocation is the primary determinant of portfolio performance, with market timing and security selection playing minor roles.  
 
The fourth and final premise of Modern Portfolio Theory is to optimize portfolio return vis-à-vis portfolio risk. In other words, for any level of risk that one is willing to accept, there is a rate of return that should be achieved.  Quantitative methods are used for measuring risk and diversification, making it possible to create efficient and theoretically optimal portfolios.  Portfolio diversification is not so much a function of how many issues are involved, as it is of the relationships of each asset to each other asset and the proportionality of those assets in the portfolio. In other words, investors should search for those assets which tend to have a negative relationship to each other, and should include assets which go up in value as the value of other assets decline. 
 
The extent to which knowledge of one asset return provides information regarding the behavior of another asset is measured by the correlation of returns. The question is, "Are they moving in the same direction at the same time or in the opposite direction at the same time?"  If they are moving in the same direction at the same time, it is said that they have a positive correlation. A perfectly positive correlation between two variables would represent a perfectly positive linear relationship and would be represented by a correlation of +1.0.  The perfectly negative relationship between two variables would be described by a correlation of  -1.0.
 
Measurement of the risk and return characteristics of individual investments are inadequate in explaining what happens when investments are combined in portfolios. The true measurement of diversification between assets is called the covariance of the assets.  Covariance measures the timing, direction, and momentum of the movement of two variables. Here the question is, "Are they moving in the same direction at the same time, and what is the volatility of the movement of each variable?" By calculating the covariance's and expected returns for all assets in any given portfolio, it is possible to calculate the optimal portfolio mix for any degree of risk.  Each portfolio on this “efficient frontier” will generate the highest possible rate of return for any specific level of risk, with risk being measured by the standard deviation (variance) of returns.  Any other portfolio, which exhibits the same standard deviation, will generate lower returns, and will therefore be considered inefficient.  
 
The number of assets in the portfolio is less important than the relationship of those assets. Therefore, having many assets in a portfolio will not reduce the systematic risk in the portfolio as much as having negatively correlated assets. Further, it is a misconception, albeit a widely held one, that investors must accept higher levels of risk to achieve higher returns. By using asset allocation methodologies, investors may achieve higher returns with less risk.
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This brochure provides clients with information about Deckert Financial Management, Inc. and the Wrap Fee Program offered that should be considered before becoming a client of Deckert Financial Management.  This information has not been approved or verified by any governmental authority.
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1.  Description of Investment Program:
 
Deckert Financial Management, Inc. provides an asset management program, Deckert Financial Asset Management (DFAM), which is considered a Wrap Fee Program, because the client pays a single fee, absent any commissions or trading charges. Various investment strategies are used in the management of these portfolios as determined by the stated investment objectives of the client (i.e. maximum capital appreciation, growth, income, or growth and income.  Deckert Financial Management provides clients with asset allocation models at no charge as a part of this process.
 
Deckert Financial Management, Inc. does not have custody of client assets. Deckert Financial Management will use a variety of custodians dependent upon the needs and goals of the client and the nature of their assets.     
 
Deckert Financial Management's authority for trading is limited to transactions necessary for the transfer, exchange, liquidation, or purchase of securities to meet the goals, objectives and commitments of the client as stipulated in the 
	Text22: The process of asset allocation may include one or all of the following approaches:
  
STRATEGIC ASSET ALLOCATION uses historical data (mean rates of return, standard deviation, and covariance's) in an attempt to understand how the asset has performed and is likely to perform over long periods of time. The goal is not to 'beat' the market, but to establish a long term investment strategy using a core mix of assets. 
 
TACTICAL ASSET ALLOCATION uses periodic assumptions regarding the performance and characteristics of the assets and/or the economy.  This approach attempts to improve portfolio performance by making mid-course changes in the long-term strategy based on near term expectations.  
 
DYNAMIC ASSET ALLOCATION involves changes in investor circumstances, which may lead to the modification of policies, objectives, and/or risk tolerances.  Resulting changes are intended to maintain equilibrium between the investor's policies and objectives and the asset allocation process. 
 
The economic environment and investment alternatives today are substantially different from those of the past. Investors can no longer be myopic in their view of investments by restricting their analysis to domestic markets or investment vehicles. The traditionally domestic portfolio is clearly inadequate in the current internationally based economic and investment environment. Further, the complexity and volatility of today's investment world requires access, and proficiency with superior analytical tools and databases. We fully recognize that developing successful investment strategies and competing for investment capital depends on our ability to employ the most sophisticated analytical techniques. 
 
Successful investing requires the development of long term plans arrived at in an objective and dispassionate manner. Too often, investment decisions are based on isolated, short term considerations without regard to the portfolio or the interrelationships of the assets used. Our approach to money management ignores the narrow approach of tempting to beat the performance of individual markets, and applies a much broader method of devising strategies that will achieve the investor's long term policies and objectives within specified risk parameters. If 90% of future portfolio performance is determined by asset allocation policies, then the investor should address issues of risk and return at the asset allocation and investment policy level. To provide the services that our clients require today, we utilize integrated investment systems, which include all of the computer models and ancillary services required for developing and managing your portfolio in a sophisticated asset allocation program.


