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FORM ADV Applicant: PROACTIVE Money Management, SEC File Number: Date:
Part1I - Page 2 Inc. 201- 47027 2-26-2010

1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

E (1) Provides investment SUPEIVISOTY SETVICES ..........ovevevevirererrseeesessesesssseeseesesesessesesesessseseesesssesesessesenneas 99 %
: (2) Manages investment advisory accounts not involving investment supervisory Services..................... %
: (3)  Furnishes investment advice through consultations not included in either service described above... %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... 0 %
(] (8)  Provides @ tIMING SETVICE w.veuuveeeveeeeeereeeeeeeeeeeeeeeeeeeeeeeeeeeseeeee e see e eee e eeeeeeeeeeeees e es e e eeeseeeeseeeee 1 %
E (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, 0 %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges |:| (5) Commissions
|:| (3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions |:| F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

|:| D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: PROACTIVE Money
Part II - Page 3 Management, Inc.

SEC File Number:
801- 47027

Date:
2-26-2010

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

EEE]  EEE =] EEE]

A. Equity securities

(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

B. Warrants

C. Corporate debt securities (other than commercial paper)

D. Commercial paper
E.  Certificates of deposit
F.  Municipal securities

G. Investment company securities:
(1) variable life insurance
(2) variable annuities
(3) mutual fund shares

@ H. United States government securities

(1) securities
(2) commodities

(1) tangibles
(2) intangibles

(1) real estate

O O e

I.  Options contracts on:

J.  Futures contracts on:

(2) oil and gas interests
(3) other (explain on Schedule F)

K. Interests in partnerships investing in:

|:| L. Other (explain on Schedule F)

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)

(1) [O] Charting @ [O] cyelical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) IEI Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) |:| Inspections of corporate activities (6) |:| Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 |:| Corporate rating services @) |:| Company press releases
(8) [ ] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(1) IEI Long term purchases %) IEI Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) @ Trading (securities sold within 30 days) @) |:| Other (explain on Schedule F)
4) [O] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: PROACTIVE Money SEC File Number: Date:
Part II - Page 4 Management, Inc. 801- 47027 2.96-2010

5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

|:| (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser |:| (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: PROACTIVE Money SEC File Number: Date:
Part II - Page 5 Management, Inc. 801- 47027 2.26-2010

9. Participation or Interest in Client Transactions.
Applicant or a related person: (check those that apply)

|:| A. As principal, buys securities for itself from or sells securities it owns to any client.
IEI B. As broker or agent effects securities transactions for compensation for any client.

|:| C. Asbroker or agent for any person other than a client effects transactions in which client securities are sold to or
bought from a brokerage customer.

|:| D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related
person has some financial interest.

@ E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or
prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed
services and impose a minimum dollar value of assets or other condition for starting or maintaining an
account?

(If yes, describe on Schedule F)

11. Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

On a daily Basis, the Portfolio Manager for each strategy reviews the appropriateness of investments held
in client accounts. Service System Administrator, Desila Merry reviews each TDAmeritrade account
(about 250 accounts) at least monthly for accuracy as compared with Advisor's model position. The
Product System Administrator, Tonjua Donnelly reviews accuracy of positions quarterly and after each
exchange. Each client has a financial planner/reviewer who is frequently a representative with FINRA,
and who is required to review suitability for each account at least annually by phone or in person.

B. Describe below the nature and frequency of regular reports to clients on their accounts.

Clients who have engaged Money Management services through T.D. Ameritrade Institutional receive
monthly statements from TDA which show all transactions that occurred during the month.

All clients receive quarterly reports from the Advisor that show:

1) Number of shares owned and share value at quarter end for each Investment; 2) Value of each account
at quarter end; 3) Percentage change from inception of management.; and 4) Narrative review from the
money manager.

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: PROACTIVE Money SEC File Number: Date:

Part II - Page 6 Management, Inc.

801-47027 2-26-2010

12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

. whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No

services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of Applicant: SEC File Number: Date:
FORM ADV PROACTIVE Money
Continuation Sheet for Form ADV Part I | Management, Inc. 801- 47027 2-26-2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
PROACTIVE Money Management, Inc. 43-1225590
Item of Form
(identify) Answer
1D I. Money Management Strategies

The services offered by the Advisor consist primarily of allocating money within Client managed
accounts among a variety of mutual funds based on various money management strategies selected by
the Client as described below.

“Service' Money Management Strategies

With the help of the Client's personal Representative/Solicitor, Advisor's Money Management Team
and T.D. Ameritrade Institutional or RYDEX Financial Services, accounts can be managed according to
the Client's particular financial situation and individual needs and wishes.

One-twelfth the annual fee is normally charged as of the end of each month. Fees are based on the
dollar amount of assets under management according to the following fee schedule:
Annualized Fee Rates

Account Value Bond Strategy All Other Strategies
Less than $100,000 1.9% 2.9%
$100,000 to less than $1 million 1.5 2.4
$1 million to less than $5 million 1.1 1.9
$5 million to less than $10 million 0.9 1.5
$10 million to less than $25 million 0.7 1.0
More than $25 million 0.5 0.8

The fee will normally be automatically deducted from each individual account on a monthly basis. If]
the Client elects to pay the fee annually, the Advisor will give the client a 10% discount. Either the
Advisor or the Client may terminate the agreement at any time with written notice by certified mail or
personal delivery. Monthly fees are paid as the service is performed, so no refunds are available. If
the Client terminates and has paid annually, they will receive a pro-rated refund for the remaining life
of the contract, less a $50 administrative fee charged to close the account. Representative/ Solicitor
may receive up to 50% of the advisory fees paid by the Client. A portion of these fees may be
negotiable.

The guidelines of most of the following strategies allow the Advisor to choose Investments from more
than five thousand registered mutual funds. The funds in which the Client's account will be invested
bear their own advisory fees and expenses, which are in addition to the fees charged by the Advisor.
Advisor generally favors funds that can be traded without a transaction charge, but may occasionally
use funds that do have a charge when the advisor believes the funds to be unique and the charge to be
worthwhile toward overall net account performance. Where applicable, such charges will be borne by
the underlying client account.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV PROACTIVE Money
Continuation Sheet for Form ADV Part I | Management, Inc. 801- 47027 2-26-2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
PROACTIVE Money Management, Inc. 43-1225590

Item of Form
(identify)

Answer

OPTI-flex® “Service' Money Management Strategies administered through T.D. Ameritrade
Investment Support Services (ISS) and managed by Jeff Unterreiner:

Clients are advised to carefully consider their own risk tolerance level with their
Representative/Solicitor when selecting the most appropriate strategy(ies) for their account(s) when
they begin. We have noticed that Clients who make changes from one strategy to another in less than
five years, are likely to become more aggressive at market tops, and more conservative at market
bottoms. These actions by Clients tend to both increase their risk and reduce the profit potential of our
services over both short and long term-periods, thereby offsetting much of the value of our services for
themselves and their families. Therefore, Clients are encouraged to talk to us before requesting a
change in the management of their account from one strategy to another.

BONDS - (FB) - conservative to moderate risk level. The OPTI-flex® BONDS Money Management
Strategy may be appropriate for Clients who feel most comfortable limiting Advisor's investment
choices to bond funds. No money managed in this strategy is ever put into any balanced fund or stock
fund, except that up to 10% of these accounts may be invested in Gold & Precious Metals funds or
Natural Resource funds when the Advisor deems appropriate. This strategy considers a portfolio of]
U.S. Government securities funds as its benchmark investment, but money is moved to diversified,
lower-rated, High Yield “junk” bond funds and/or Emerging Market bond funds when there is a
significant yield spread and the Advisor believes the near-term profit potential of High Yield bonds is
considerably better than for Government bonds. Mixed quality International and Global bond funds
can also used in the portfolio. Money can be moved to Adjustable Rate Mortgage funds, short to
intermediate term bond funds or money market funds, when the Advisor believes long-term interest
rates will be rising and bond values will be falling. This strategy has the objective of producing a
higher return than can be earned in “guaranteed” investments over periods of two years or longer,
while holding the fluctuation risk to less than 10%; however, past performance does not guarantee
future results.

CONSERVATIVE - (FC) - conservative risk level. The OPTI-flex® Conservative Asset Allocation
Money Management Strategy is intended for the client who is willing to give up significant long-term
profit potential in exchange for the expectation of a more consistent rate of growth with a lower
fluctuation risk than our other money management strategies.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV PROACTIVE Money
Continuation Sheet for Form ADV Part I | Management, Inc. 801- 47027 2-26-2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
PROACTIVE Money Management, Inc. 43-1225590

Item of Form
(identify)

Answer

MODERATE ASSET ALLOCATION - (FM) - moderate risk level. The OPTI-flex® Moderate
Asset Allocation Money Management Strategy is intended for the Client who feels more comfortable
with a somewhat more conservative strategy than that of our main AAA Strategy. This management
strategy is similar to our AAA Strategy, but a higher percentage will normally be invested in
somewhat more conservative funds and a lower percentage in various trading strategies than in our
AAA Strategy. This strategy is managed with the objective of compliance with the Prudent Investor
Act. From time to time, up to 25% of each of these accounts may be invested in mutual funds that the
Advisor expects to perform inversely to the market.

DYNAMIC Asset Allocation - (FD) - moderate to aggressive risk level. The OPTI-flex®
(OPTImum-flexible) DYNAMIC PROACTIVE Asset Allocation Money Management Strategy
(sometimes referred to as our AAA Strategy) is often used for a substantial part of many Client's
retirement assets, who feel comfortable giving our OPTI-flex® Money Management Team broad
investment flexibility. Normal investment options for this strategy are U. S. Emerging Growth and
Blue Chip stock funds, International stock funds (including both Developed and Emerging Markets)
and International bond funds, U. S. Government securities funds and lower-rated, High Yield bond
funds, Gold & Precious Metals funds (limited to 25% of the managed account), and a money market
fund. A substantial percentage of all our OPTI-flex managed accounts may also be managed according
to various actively managed trading strategies. When our OPTI-flex® Money Management Team
expects a period of significant market decline, up to 50% of the account may be invested in mutual
funds that they expect to perform inversely to the market, either as a hedge to become more market
neutral, or with the objective of making money for Clients in an adverse market. This strategy is
managed with the objective of providing Clients with an above average market return with below
average market risk over most periods of 5-years or longer; however, past performance does not
guarantee future results.

DYNAMIC LIMITED - (FDL) - same as above, except these Client accounts will NOT hold positions
in funds which use options or futures with the objective of making money during market declines.
However these accounts may use smaller positions in these types funds as a hedge to offset other fund
holdings to reduce risk in the managed account.

AGGRESSIVE GROWTH - (FA) - aggressive risk level. The OPTI-flex® Aggressive Growth
Money Management Strategy may fit the younger or more aggressive Client who feels comfortable
normally being 100% invested in a globally diversified portfolio of Emerging Growth, Emerging
Market and Global Small Capitalization Stock mutual funds, which have above average growth
potential and stock market fluctuation risk; except when our OPTI-flex® Money Management Team
believes other mutual funds have a better risk/reward ratio, and Advisor believes money can be moved
out of these funds, and back in again, and increase the number of shares in a Client's account. Any
part or all of these accounts may also be managed according to various actively managed trading
strategies. At times, up to 75% of each account may be invested in mutual funds that we expect to

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV PROACTIVE Money
Continuation Sheet for Form ADV Part I | Management, Inc. 801- 47027 2-26-2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
PROACTIVE Money Management, Inc. 43-1225590

Item of Form
(identify)

Answer

perform inversely to the market. This strategy may be appropriate for the younger or more aggressive
Client, who understands the long-term advantage of Aggressive Growth stock, Emerging Market stock
and Global Small Cap. stock investing or of actively managed trading strategies, and feels comfortable
with a fluctuation risk of 15% or more.

PROACTIVE Strategy - (FP) -- moderate to aggressive risk level -- managed by Jeff Unterreiner
since Inception. This strategy seeks to reduce the volatility, and increase the long-term profitability in
comparison to the buy-and-hold approach to investing in stocks. One strategy to reduce volatility is
the use of funds that are expected not to be highly correlated as a result of disassociated investment
approaches (market timing, value investing, asset allocation, long-short/market neutral, focused
growth, etc.). The strategy will hold several funds as long-term positions and trade others where we
believe that we can take advantage of short to intermediate term trends. From time-to-time, up to 25%
of the account may be invested in Gold and Precious Metals Funds, and up to 25% may be invested in
funds that the Advisor expects to perform inversely to the market.

CLIENT'S CHOICE - (FCC) - This OPTI-flex® Money Management Strategy allows each Client to
select his/her own risk level, and long term profit potential, by allowing the Client to select almost any
mutual fund as his/her preferred benchmark investment. The Advisor will only move a part or all of]
the Client's money out of that fund when it is believed a move can be made to another fund, (which is
judged to have equal or lesser risk at that time, and a better short to intermediate term risk/reward
ratio), and then back to the selected fund, and increase the number of shares in the investor's account.
The Advisor will make no judgment of the long-term investment merits of the mutual fund chosen by
the Client. For an additional negotiated fee, the Advisor can also manage an account according to the
specific directions, guidelines or money management style of almost any Client.

All of the above strategies are available through T.D. Ameritrade Institutional with no custodian trust
fees. Management fees will be charged to each account based on the value of the account at the end of
each calendar month. T.D. Ameritrade Institutional provides the following advantages: 1.) Broad
mutual fund selection from SEC registered mutual funds- no-load, load, and even some institutional
funds that can be purchased for OPTI-flex® managed accounts through T.D. Ameritrade Institutional
with no sales charge or substantial surrender charge. 2) Substantial diversification in each Client's
portfolio. 3) Same-day, electronic implementation of exchanges and buy & sell decisions. The normal
minimum account size is $100,000; however the Advisor accepts smaller accounts, but may need to
limit the mix of funds or diversification provided. will also pay the normal transaction costs for most
accounts (currently $20 or $25 per mutual fund bought or sold.).

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV PROACTIVE Money
Continuation Sheet for Form ADV Part I | Management, Inc. 801- 47027 2-26-2010
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
PROACTIVE Money Management, Inc. 43-1225590

Item of Form
(identify)

Answer

There is no sales charge or substantial surrender charge on any of the money management strategies
available through T.D. Ameritrade Institutional. The Advisor will generally avoid funds for which
there is a transaction charge, but will occasionally purchase funds for which a transaction charge will
be incurred (currently $15). Clients may request part or all of the value of their account on a monthly
basis. As long as the request is received in writing by noon on the 20th of the month, the Client can
expect to receive funds by the end of the month.

General “Service' Money Management Strategy Information

The Representative/Solicitor will assist the Client in choosing which money management strategy, or
combination of strategies, is most appropriate for each Client's particular financial situation, taking into
account the Client's other investments, individual needs and wishes. He/she may also assist the Client
in modifying or restricting any management strategy selected based on each Client's particular
financial situation, individual needs and instructions. Mutual funds are purchased for all of the above
management strategies and the Client has the right to eliminate any mutual fund or class of funds from
consideration for investment in any of his/her managed accounts.

Pursuant to the terms and conditions of the Client's separate agreement with the Custodian or Trustee,
Clients are able to withdraw securities or cash from their accounts and are able to pledge the securities
in their accounts. The Client has the right to vote the securities in their accounts, or may delegate the
authority to vote securities to the Advisor, but may revoke such delegation at any time. The Client will
receive confirmation of securities transactions on his/her statement. The Client will receive other
documents such as prospectuses, periodic shareholder reports, proxies (if so elected), etc. relative to
securities held in the account. Clients have the right to proceed directly as a securityholder against the
issuer of any security in the Client's account without having to join any person involved in the
operation of the strategy(ies), the Custodian or Trustee, or any other Client of the Advisor as a
condition precedent to proceeding against an issuer.
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OPTI-flex® Money Management decisions are made by or authorized by Jeffrey J. Unterreiner.
“Product' Money Management Strategies

Advisor will provide money management strategies within various 'products' (mutual fund families,
variable annuities, and variable life insurance contracts). These strategies are generally referred to as
'product’ strategies. One-fourth the annual fee is normally billed as of the end of each calendar quarter.
It is based on the dollar amount of assets under management and is charged based on the following fee
schedule:

Annual Fee Rate
Account Value No-Load Funds & Active Managers All Other Products
Less than $500,000 2.4% 2.0%
$500,000 to less than $1 million 1.9 1.5
$1 million to less than $5 million 1.4 1.0
$5 million or more 1.0 0.8

Fees are deducted automatically from certain managed accounts. Client may choose to pay the
management fee yearly in advance. If the Client chooses annual advance payment, Advisor will give
the Client a 10% discount. Client may terminate the contract upon written notice via U.S. Certified
Mail or personal delivery. The agreement will be deemed terminated at the close of business on the
second day following the Advisor's receipt of notice. Subsequently, the Client will receive a pro-rata
refund for the remaining length of the contract, less a $50 administrative fee charged for closing the
account. If Client terminates as of the end of a calendar quarter, there is no refund due and the
administrative fee will be waived. Representatives/ Solicitors will represent Advisor in presenting
information to prospective Clients relative to Advisor's money management strategies, and solicit
business for the Advisor. Fifty percent of the fees collected are normally paid to the Representative/
Solicitor for their services according to the Advisor's contract, a portion of which may be negotiable.
The total of such fees may be higher than fees charged by other investment advisors for investment
advisory services.
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The following OPTI-flex money management strategies are available
in many products and are managed by Jeff Unterreiner:

OPTI-flex® BONDS - Objective: To reduce the significant fluctuation risk and to increase the profit
potential over buying and holding bond mutual funds. Money will normally be moved between an
U.S. Government bond fund, a High Yield bond fund, an Emerging Market bond fund and a Money
Market fund. Stock funds are not considered for investment, except that up to 10% may be invested in
Gold & Precious Metals funds or Natural Resource funds when the Advisor deems appropriate.

OPTI-flex® DYNAMIC Asset Allocation - Objective: To reduce significant fluctuation and
investment risk and increase the profit potential over the buy and hold approach with mutual funds.
The Client should be prepared for the normal fluctuation risk of owning stock and bond funds, because
this strategy will not normally try to avoid short-term declines of less than 10%. All available asset
categories within a managed product are considered for investment, with self-imposed maximums of]
25% in Gold and Precious Metals funds and in Natural Resource funds.

OPTI-flex® AGGRESSIVE - Objective: To reduce the risk of owning aggressive growth stock funds
and to increase their profit potential over the buy and hold approach. All available asset categories are
considered for investment; and up to 100% may be invested in one or more aggressive stock funds.
This strategy carries the full fluctuation risk of the stock market, except when the Advisor believes a
move can be made out of the market, and back in again, both reducing the risk and increasing the
number of shares within the Client's account. Client should be aware that the Advisor will not
normally try to avoid declines of 10% to 15%.

Other active money management strategies are also offered in the Rydex Funds to meet the
financial needs and particular wishes of Clients such as the following:

Money Management Strategies managed by Jeff Unterreiner at RYDEX

Rydex OPTI-flex DYNAMIC Strategy (RODS): This strategy is a combination of short and
intermediate term trading strategies with the objective of an above average market return with below
average market risk over complete market cycles. This strategy seeks a reasonable balance between
above average market returns and reasonable market fluctuation risk, regardless of market conditions,
on a calendar year basis. This strategy is not normally more than 150% leveraged on the long side or
100% net short the market.
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Approximately 50% of the portfolio is allocated to stocks if/when the market is “attractively priced”
based primarily on proprietary objective intermediate-term analysis of the manager. This portion may
be leveraged subject to the limitations above, and the manager may make a determination as to the best
sectors or asset classes sin which to be invested.

The remaining 50% is allocated to stocks if/when the manager believes the market will advance
short-term based primarily on subjective analysis of the manager. This portion may also be leveraged,
and/or may be positioned short when the manager believes the market is likely to decline short-term.
Again, the manager may make a determination as to the best sectors or asset classes in which to invest
or short.

Rydex OPTI-flex AGGRESSIVE Strategy (ROAS): Similar to above, but designed for a portion of
an aggressive Client's portfolio with which he/she is willing to take above average market risks in
order to strive for above average market returns over a period of several years. The goal of this
strategy is to produce above average market returns with above average market fluctuation, regardless
of market conditions, on a calendar year basis. This strategy can go up to approximately 175%
weighted average investment on the long side or 150% weighted average investment on the short side
of the market.

Rydex OPTI-flex MODERATE Strategy (ROMS): Similar to above, but designed for the more
conservative Client, who is concerned more about volatility than the highest return. Even though all
beta RYDEX funds are available for use, this strategy is not normally more than approximately 125%
weighted average investment on the long side or 50% weighted average investment on the short side of|
the market.

Money Management Strategies available through
Schreiner Capital Management, Inc. at RYDEX

PROACTIVE Money Management, Inc. may recommend that clients authorize the active discretionary
management of independent manager(s) through the Select Advisors Program sponsored by Schreiner
Capital Management, Inc. The Select Advisors Program is a wrap fee program where the client's
assets are initially allocated among various mutual funds on a limited discretionary basis by the
independent manager(s) selected by PROACTIVE Money Management, Inc. and the exchanged and/or
transferred among different asset categories using the independent manager(s)' proprietary asset
management timing strategy.
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Prior to participating in a wrap fee program, a client will be provided with the Select Advisors
Program wrap fee brochure and will be required to execute a separate investment management
agreement with Schreiner Capital Management, Inc. detailing the fees, terms and conditions of the
program.

The cost of investment advisory services provided through the Select Advisors Program may be more
or less that the cost of purchasing similar services separately. Among the factors impacting the relative
cost of a particular wrap fee program to a particular client include the size of the account; the type of]
account; the amount of assets devoted to a particular strategy/ and the managers selected.

In some cases, PROACTIVE Money Management, Inc. may receive compensation from the wrap fee
program sponsor that may be more than what PROACTIVE Money Management, Inc., would receive if|
the client participated in other programs or paid separately for investment advice, brokerage, and other
services. In those cases, PROACTIVE Money Management, Inc. has a financial incentive to
recommend that program over other programs of services.

I1. Additional Money Management Strategies

In addition to the OPTI-flex® Strategies (for which Jeffrey J. Unterreiner serves as the Chief Portfolio
Manager), the Firm may utilize other Investment Advisor Representatives as portfolio managers for
additional strategies that are offered. Unless otherwise specified, these strategies will have the same
fee schedule as the strategies listed above.

III. Other Money Management Strategies Available:

In addition to Money Management Services offered by PMM, individual representatives of PMM may
offer personalized money management services to their own clients under a separate agreement for that
purpose. Details on such services can be found in the management agreement for each service or in a
separate ADV, Part II.

AssetMark - Applicant offers a mutual fund asset allocation system known as the AssetMark
Investment Services. AssetMark client fees are payable quarterly, in advance, based on assets under
management using the “Service' Money Management fee schedule for “All Other Strategies” as
described on page 3 of this Schedule. Clients may terminate AssetMark accounts at any time and
receive a full pro-rata refund of any unearned fees.
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1. D (A7 & A9)

9.B.

9.E.

PROACTIVE Money Management, Inc. also offers a “Comprehensive Wealth Management” financial
planning service. PMM does not charge a fee for any financial planning services, but
if a plan is implemented, PMM may earn fees under a separate agreement, or
principals of PMM may earn commissions through a related securities Broker/Dealer
Firm.

The Advisor requires those involved in determining or giving investment advice to Clients to have a
college degree or have a professional designation such as CFP, ChFC or RFC, or have
passed a FINRA Registered Principal exam, Series 24 or 26, or have over five years of]
experience in the financial services industry; and to have passed FINRA Series 65 or
Series 63 exam; or have their specific advice be approved by a supervisor who has
met the above requirements.

JEFFREY J. UNTERREINER - Jeff Unterreiner was born on May 6, 1969. He graduated from the
University of Missouri - St. Louis, with a major in Business Administration. He has been in the
financial services business for over 20 years, and has assisted in the development and investment
decisions for the OPTI-flex® investment strategies for most of their history. Mr. Unterreiner was
President of ThomasLloyd Capital LLC (formerly PROACTIVE Financial Services, Inc.) from its
inception in October, 1994 through October, 2005, and currently is a registered principal of Nicol
Investors Corp. He was President of the Applicant from July 1, 1997 to December 9, 2002 and since
July 1, 2005. He has managed the PROACTIVE Strategy since its inception, and has managed the
various OPTI-flex® strategies since July 31, 2002.

Related persons may effect securities transactions for their personal clients through a broker/dealer
firm and receive commissions. Such transactions are under the supervision of the
broker/dealer firm to address any conflicts of interest. If such transactions are also
part of a managed advisory account, they are also under the supervision of the
applicant to address conflicts of interest.

The Advisor as well as employees, affiliated persons and Representatives/Solicitors may have
accounts that are managed according to one or more of our money management
strategies. Transactions in such accounts are implemented at the same time as
transactions for our Clients' managed accounts and therefore do not represent any
conflict of interest, but rather result in a common interest among all concerned.
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12.A. (1)&(2)

12.B.

13.A.

13.B

The Advisor has adopted a Code of Ethics, which is intended to provide guidance for all of its officers,
directors, and employees regarding its responsibilities to clients, the use and protection of confidential
information and the avoidance of conflicts of interest. The advisor has also adopted supervisory
policies and procedures intended to address any accidental or intentional breaches of conduct on the
part of its officers, directors, and employees. Adviser will provide a copy of the Code of Ethics to any
client or prospective client upon review.

All limitation on discretionary authority would be detailed in the written agreement with the Client.
Most mutual funds used by Adviser can be purchased and sold through T.D.
Ameritrade Institutional without a transaction charge.

Advisor normally recommends that any products to be purchased through their
Representative/Solicitor at standard commissions. The Representative/Solicitor can
only effect securities transactions through his/her registration with a broker/dealer as a
securities agent. There are no commissions earned by the servicing Representative/
Solicitor or the Advisor on buy or sell transactions in managed accounts.

A related person of the Advisor may go on a due diligence trip paid for by a mutual fund in which the
Advisor may or may not currently have Client money invested.

Clients are often referred to Advisor through solicitors. All Solicitors or Solicitor broker/dealers have
a written agreement with Advisor, which requires Solicitors to comply with the Cash
Payment for Client Solicitations rule in 17 CFR 275.206 (4)-3. Solicitors represent
Advisor in presenting information to prospective Clients relevant to Advisor's money
management strategies. Solicitors are prohibited from making investment
recommendations or giving investment advice to Clients or prospective Clients while
acting on behalf of Advisor.

Solicitors and Solicitor broker/dealers normally receive a referral fee calculated at fifty percent of the
Advisor's advisory fee for their referral solicitation services on an ongoing basis.
Solicitor firms and broker/dealers share these commissions with the Soliciting
representative. Certain broker/dealer firms and/or associated Registered Investment
Advisory firms may be paid an additional percentage of the advisory fee, which is not
shared with their representatives, for supervisory, compliance, and marketing services.
Solicitors are not involved in the money management decision making process of the
Advisor.
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	0: I. Money Management Strategies
 
The services offered by the Advisor consist primarily of allocating money within Client managed accounts among a variety of mutual funds based on various money management strategies selected by the Client as described below.
 
`Service' Money Management Strategies
 
With the help of the Client's personal Representative/Solicitor, Advisor's Money Management Team and T.D. Ameritrade Institutional or RYDEX Financial Services, accounts can be managed according to the Client's particular financial situation and individual needs and wishes.
 
One-twelfth the annual fee is normally charged as of the end of each month.  Fees are based on the dollar amount of assets under management according to the following fee schedule:
Annualized Fee Rates
 Account Value                                                               Bond Strategy        All Other Strategies
Less than $100,000                                                   1.9%                            2.9%
$100,000 to less than $1 million                               1.5                               2.4
$1 million to less than $5 million                              1.1                              1.9
$5 million to less than $10 million                            0.9                              1.5
$10 million to less than $25 million                          0.7                              1.0
More than $25 million                                               0.5                              0.8
 
The fee will normally be automatically deducted from each individual account on a monthly basis.  If the Client elects to pay the fee annually, the Advisor will give the client a 10% discount.  Either the Advisor or the Client may terminate the agreement at any time with written notice by certified mail or personal delivery.  Monthly fees are paid as the service is performed, so no refunds are available.  If the Client terminates and has paid annually, they will receive a pro-rated refund for the remaining life of the contract, less a $50 administrative fee charged to close the account.  Representative/ Solicitor may receive up to 50% of the advisory fees paid by the Client.  A portion of these fees may be negotiable.
 
The guidelines of most of the following strategies allow the Advisor to choose Investments from more than five thousand registered mutual funds.  The funds in which the Client's account will be invested bear their own advisory fees and expenses, which are in addition to the fees charged by the Advisor.  Advisor generally favors funds that can be traded without a transaction charge, but may occasionally use funds that do have a charge when the advisor believes the funds to be unique and the charge to be worthwhile toward overall net account performance.  Where applicable, such charges will be borne by the underlying client account.
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	Text15: OPTI-flex® `Service' Money Management Strategies administered through T.D. Ameritrade Investment Support Services (ISS) and managed by Jeff Unterreiner:
 
Clients are advised to carefully consider their own risk tolerance level with their Representative/Solicitor when selecting the most appropriate strategy(ies) for their account(s) when they begin.  We have noticed that Clients who make changes from one strategy to another in less than five years, are likely to become more aggressive at market tops, and more conservative at market bottoms.  These actions by Clients tend to both increase their risk and reduce the profit potential of our services over both short and long term-periods, thereby offsetting much of the value of our services for themselves and their families.  Therefore, Clients are encouraged to talk to us before requesting a change in the management of their account from one strategy to another.    
 
BONDS  - (FB) - conservative to moderate risk level.  The OPTI-flex® BONDS Money Management Strategy may be appropriate for Clients who feel most comfortable limiting Advisor's investment choices to bond funds.  No money managed in this strategy is ever put into any balanced fund or stock fund, except that up to 10% of these accounts may be invested in Gold & Precious Metals funds or Natural Resource funds when the Advisor deems appropriate.  This strategy considers a portfolio of U.S. Government securities funds as its benchmark investment, but money is moved to diversified, lower-rated, High Yield “junk” bond funds and/or Emerging Market bond funds when there is a significant yield spread and the Advisor believes the near-term profit potential of High Yield bonds is considerably better than for Government bonds.  Mixed quality International and Global bond funds can also used in the portfolio.  Money can be moved to Adjustable Rate Mortgage funds, short to intermediate term bond funds or money market funds, when the Advisor believes long-term interest rates will be rising and bond values will be falling.  This strategy has the objective of producing a higher return than can be earned in “guaranteed” investments over periods of two years or longer, while holding the fluctuation risk to less than 10%; however, past performance does not guarantee future results.
 
CONSERVATIVE - (FC) - conservative risk level.  The OPTI-flex® Conservative Asset Allocation Money Management Strategy is intended for the client who is willing to give up significant long-term profit potential in exchange for the expectation of a more consistent rate of growth with a lower fluctuation risk than our other money management strategies.
 
 
	Text16: 
	Text17: MODERATE ASSET ALLOCATION - (FM) - moderate risk level.  The OPTI-flex® Moderate Asset Allocation Money Management Strategy is intended for the Client who feels more comfortable with a somewhat more conservative strategy than that of our main AAA Strategy.  This management strategy is similar to our AAA Strategy, but a higher percentage will normally be invested in somewhat more conservative funds and a lower percentage in various trading strategies than in our AAA Strategy.  This strategy is managed with the objective of compliance with the Prudent Investor Act.  From time to time, up to 25% of each of these accounts may be invested in mutual funds that the Advisor expects to perform inversely to the market.
 
DYNAMIC Asset Allocation - (FD) - moderate to aggressive risk level.  The OPTI-flex® (OPTImum-flexible) DYNAMIC PROACTIVE Asset Allocation Money Management Strategy (sometimes referred to as our AAA Strategy) is often used for a substantial part of many Client's retirement assets, who feel comfortable giving our OPTI-flex® Money Management Team broad investment flexibility.  Normal investment options for this strategy are U. S. Emerging Growth and Blue Chip stock funds, International stock funds (including both Developed and Emerging Markets) and International bond funds, U. S. Government securities funds and lower-rated, High Yield bond funds, Gold & Precious Metals funds (limited to 25% of the managed account), and a money market fund.  A substantial percentage of all our OPTI-flex managed accounts may also be managed according to various actively managed trading strategies.  When our OPTI-flex® Money Management Team expects a period of significant market decline, up to 50% of the account may be invested in mutual funds that they expect to perform inversely to the market, either as a hedge to become more market neutral, or with the objective of making money for Clients in an adverse market.  This strategy is managed with the objective of providing Clients with an above average market return with below average market risk over most periods of 5-years or longer; however, past performance does not guarantee future results.
 
DYNAMIC LIMITED - (FDL) - same as above, except these Client accounts will NOT hold positions in funds which use options or futures with the objective of making money during market declines.  However these accounts may use smaller positions in these types funds as a hedge to offset other fund holdings to reduce risk in the managed account.
 
AGGRESSIVE GROWTH - (FA) - aggressive risk level.  The OPTI-flex® Aggressive Growth Money Management Strategy may fit the younger or more aggressive Client who feels comfortable normally being 100% invested in a globally diversified portfolio of Emerging Growth, Emerging Market and Global Small Capitalization Stock mutual funds, which have above average growth potential and stock market fluctuation risk; except when our OPTI-flex® Money Management Team believes other mutual funds have a better risk/reward ratio, and Advisor believes money can be moved out of these funds, and back in again, and increase the number of shares in a Client's account.  Any part or all of these accounts may also be managed according to various actively managed trading strategies.  At times, up to 75% of each account may be invested in mutual funds that we expect to
	Text18: 
	Text19: perform inversely to the market.  This strategy may be appropriate for the younger or more aggressive Client, who understands the long-term advantage of Aggressive Growth stock, Emerging Market stock and Global Small Cap. stock investing or of actively managed trading strategies, and feels comfortable with a fluctuation risk of 15% or more.
 
PROACTIVE Strategy  - (FP)  -- moderate to aggressive risk level  -- managed by Jeff Unterreiner since Inception.  This strategy seeks to reduce the volatility, and increase the long-term profitability in comparison to the buy-and-hold approach to investing in stocks.  One strategy to reduce volatility is the use of funds that are expected not to be highly correlated as a result of disassociated investment approaches (market timing, value investing, asset allocation, long-short/market neutral, focused growth, etc.).  The strategy will hold several funds as long-term positions and trade others where we believe that we can take advantage of short to intermediate term trends.  From time-to-time, up to 25% of the account may be invested in Gold and Precious Metals Funds, and up to 25% may be invested in funds that the Advisor expects to perform inversely to the market.
 
CLIENT'S CHOICE - (FCC) - This OPTI-flex® Money Management Strategy allows each Client to select his/her own risk level, and long term profit potential, by allowing the Client to select almost any mutual fund as his/her preferred benchmark investment.  The Advisor will only move a part or all of the Client's money out of that fund when it is believed a move can be made to another fund, (which is judged to have equal or lesser risk at that time, and a better short to intermediate term risk/reward ratio), and then back to the selected fund, and increase the number of shares in the investor's account.  The Advisor will make no judgment of the long-term investment merits of the mutual fund chosen by the Client.  For an additional negotiated fee, the Advisor can also manage an account according to the specific directions, guidelines or money management style of almost any Client.
 
All of the above strategies are available through T.D. Ameritrade Institutional with no custodian trust fees.  Management fees will be charged to each account based on the value of the account at the end of each calendar month. T.D. Ameritrade Institutional provides the following advantages: 1.) Broad mutual fund selection from SEC registered mutual funds- no-load, load, and even some institutional funds that can be purchased for OPTI-flex® managed accounts through T.D. Ameritrade Institutional with no sales charge or substantial surrender charge. 2) Substantial diversification in each Client's portfolio. 3) Same-day, electronic implementation of exchanges and buy & sell decisions.  The normal minimum account size is $100,000; however the Advisor accepts smaller accounts, but may need to limit the mix of funds or diversification provided.  will also pay the normal transaction costs for most accounts (currently $20 or $25 per mutual fund bought or sold.).  
	Text20: 
	Text21:  There is no sales charge or substantial surrender charge on any of the money management strategies available through T.D. Ameritrade Institutional.  The Advisor will generally avoid funds for which there is a transaction charge, but will occasionally purchase funds for which a transaction charge will be incurred (currently $15).  Clients may request part or all of the value of their account on a monthly basis.  As long as the request is received in writing by noon on the 20th of the month, the Client can expect to receive funds by the end of the month. 
 
General `Service' Money Management Strategy Information
 
The Representative/Solicitor will assist the Client in choosing which money management strategy, or combination of strategies, is most appropriate for each Client's particular financial situation, taking into account the Client's other investments, individual needs and wishes.  He/she may also assist the Client in modifying or restricting any management strategy selected based on each Client's particular financial situation, individual needs and instructions.  Mutual funds are purchased for all of the above management strategies and the Client has the right to eliminate any mutual fund or class of funds from consideration for investment in any of his/her managed accounts.
 
Pursuant to the terms and conditions of the Client's separate agreement with the Custodian or Trustee, Clients are able to withdraw securities or cash from their accounts and are able to pledge the securities in their accounts.  The Client has the right to vote the securities in their accounts, or may delegate the authority to vote securities to the Advisor, but may revoke such delegation at any time.  The Client will receive confirmation of securities transactions on his/her statement.  The Client will receive other documents such as prospectuses, periodic shareholder reports, proxies (if so elected), etc. relative to securities held in the account.  Clients have the right to proceed directly as a securityholder against the issuer of any security in the Client's account without having to join any person involved in the operation of the strategy(ies), the Custodian or Trustee, or any other Client of the Advisor as a condition precedent to proceeding against an issuer.
	Text22: 
	Text23:  
OPTI-flex® Money Management decisions are made by or authorized by Jeffrey J. Unterreiner.
 
`Product' Money Management Strategies
 
Advisor will provide money management strategies within various 'products' (mutual fund families, variable annuities, and variable life insurance contracts).  These strategies are generally referred to as 'product' strategies.  One-fourth the annual fee is normally billed as of the end of each calendar quarter.  It is based on the dollar amount of assets under management and is charged based on the following fee schedule:
 
                                                                  Annual Fee Rate
Account Value                                       No-Load Funds & Active Managers    All Other Products
Less than $500,000                                                        2.4%                                       2.0%
$500,000 to less than $1 million                                    1.9                                          1.5
$1 million to less than $5 million                                  1.4                                          1.0
$5 million or more                                                         1.0                                          0.8
 
Fees are deducted automatically from certain managed accounts.  Client may choose to pay the management fee yearly in advance.  If the Client chooses annual advance payment, Advisor will give the Client a 10% discount.  Client may terminate the contract upon written notice via U.S. Certified Mail or personal delivery.  The agreement will be deemed terminated at the close of business on the second day following the Advisor's receipt of notice.  Subsequently, the Client will receive a pro-rata refund for the remaining length of the contract, less a $50 administrative fee charged for closing the account.  If Client terminates as of the end of a calendar quarter, there is no refund due and the administrative fee will be waived.  Representatives/ Solicitors will represent Advisor in presenting information to prospective Clients relative to Advisor's money management strategies, and solicit business for the Advisor.  Fifty percent of the fees collected are normally paid to the Representative/ Solicitor for their services according to the Advisor's contract, a portion of which may be negotiable.  The total of such fees may be higher than fees charged by other investment advisors for investment advisory services.
 
	Text26: 
	Text27: The following OPTI-flex money management strategies are available
in many products and are managed by Jeff Unterreiner:
 
OPTI-flex® BONDS - Objective: To reduce the significant fluctuation risk and to increase the profit potential over buying and holding bond mutual funds.  Money will normally be moved between an U.S. Government bond fund, a High Yield bond fund, an Emerging Market bond fund and a Money Market fund.  Stock funds are not considered for investment, except that up to 10% may be invested in Gold & Precious Metals funds or Natural Resource funds when the Advisor deems appropriate.
 
OPTI-flex® DYNAMIC Asset Allocation - Objective: To reduce significant fluctuation and investment risk and increase the profit potential over the buy and hold approach with mutual funds. The Client should be prepared for the normal fluctuation risk of owning stock and bond funds, because this strategy will not normally try to avoid short-term declines of less than 10%.  All available asset categories within a managed product are considered for investment, with self-imposed maximums of 25% in Gold and Precious Metals funds and in Natural Resource funds. 
 
OPTI-flex® AGGRESSIVE - Objective: To reduce the risk of owning aggressive growth stock funds and to increase their profit potential over the buy and hold approach.  All available asset categories are considered for investment; and up to 100% may be invested in one or more aggressive stock funds.  This strategy carries the full fluctuation risk of the stock market, except when the Advisor believes a move can be made out of the market, and back in again, both reducing the risk and increasing the number of shares within the Client's account.  Client should be aware that the Advisor will not normally try to avoid declines of 10% to 15%. 
 
 
Other active money management strategies are also offered in the Rydex Funds to meet the financial needs and particular wishes of Clients such as the following:
 
Money Management Strategies managed by Jeff Unterreiner at RYDEX
 
Rydex OPTI-flex DYNAMIC Strategy (RODS): This strategy is a combination of short and intermediate term trading strategies with the objective of an above average market return with below average market risk over complete market cycles.  This strategy seeks a reasonable balance between above average market returns and reasonable market fluctuation risk, regardless of market conditions, on a calendar year basis.  This strategy is not normally more than 150% leveraged on the long side or 100% net short the market.
 
	Text28: 
	Text29: Approximately 50% of the portfolio is allocated to stocks if/when the market is “attractively priced” based primarily on proprietary objective intermediate-term analysis of the manager.  This portion may be leveraged subject to the limitations above, and the manager may make a determination as to the best sectors or asset classes sin which to be invested.
 
The remaining 50% is allocated to stocks if/when the manager believes the market will advance short-term based primarily on subjective analysis of the manager.  This portion may also be leveraged, and/or may be positioned short when the manager believes the market is likely to decline short-term.  Again, the manager may make a determination as to the best sectors or asset classes in which to invest or short.
 
Rydex OPTI-flex AGGRESSIVE Strategy (ROAS): Similar to above, but designed for a portion of an aggressive Client's portfolio with which he/she is willing to take above average market risks in order to strive for above average market returns over a period of several years.  The goal of this strategy is to produce above average market returns with above average market fluctuation, regardless of market conditions, on a calendar year basis.  This strategy can go up to approximately 175% weighted average investment on the long side or 150% weighted average investment on the short side of the market. 
 
Rydex OPTI-flex MODERATE Strategy (ROMS): Similar to above, but designed for the more conservative Client, who is concerned more about volatility than the highest return.  Even though all beta RYDEX funds are available for use, this strategy is not normally more than approximately 125% weighted average investment on the long side or 50% weighted average investment on the short side of the market.
 
Money Management Strategies available through 
Schreiner Capital Management, Inc. at RYDEX 
 
PROACTIVE Money Management, Inc. may recommend that clients authorize the active discretionary management of independent manager(s) through the Select Advisors Program sponsored by Schreiner Capital Management, Inc.  The Select Advisors Program is a wrap fee program where the client's assets are initially allocated among various mutual funds on a limited discretionary basis by the independent manager(s) selected by PROACTIVE Money Management, Inc. and the exchanged and/or transferred among different asset categories using the independent manager(s)' proprietary asset management timing strategy.
 
 
	Text30: 
	Text31: Prior to participating in a wrap fee program, a client will be provided with the Select Advisors Program wrap fee brochure and will be required to execute a separate investment management agreement with Schreiner Capital Management, Inc. detailing the fees, terms and conditions of the program.
 
The cost of investment advisory services provided through the Select Advisors Program may be more or less that the cost of purchasing similar services separately.  Among the factors impacting the relative cost of a particular wrap fee program to a particular client include the size of the account; the type of account; the amount of assets devoted to a particular strategy/ and the managers selected.
 
In some cases, PROACTIVE Money Management, Inc. may receive compensation from the wrap fee program sponsor that may be more than what PROACTIVE Money Management, Inc., would receive if the client participated in other programs or paid separately for investment advice, brokerage, and other services.  In those cases, PROACTIVE Money Management, Inc. has a financial incentive to recommend that program over other programs of services. 
 
II. Additional Money Management Strategies
 
In addition to the OPTI-flex® Strategies (for which Jeffrey J. Unterreiner serves as the Chief Portfolio Manager), the Firm may utilize other Investment Advisor Representatives as portfolio managers for additional strategies that are offered.  Unless otherwise specified, these strategies will have the same fee schedule as the strategies listed above.
 
III. Other Money Management Strategies Available: 
 
In addition to Money Management Services offered by PMM, individual representatives of PMM may offer personalized money management services to their own clients under a separate agreement for that purpose.  Details on such services can be found in the management agreement for each service or in a separate ADV, Part II.
 
AssetMark - Applicant offers a mutual fund asset allocation system known as the AssetMark Investment Services.  AssetMark client fees are payable quarterly, in advance, based on assets under management using the `Service' Money Management fee schedule for “All Other Strategies” as described on page 3 of this Schedule. Clients may terminate AssetMark accounts at any time and receive a full pro-rata refund of any unearned fees.
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	Text33: PROACTIVE Money Management, Inc. also offers a “Comprehensive Wealth Management” financial planning service. PMM does not charge a fee for any financial planning services, but if a plan is implemented, PMM may earn fees under a separate agreement, or principals of PMM may earn commissions through a related securities Broker/Dealer Firm.
 
The Advisor requires those involved in determining or giving investment advice to Clients to have a college degree or have a professional designation such as CFP, ChFC or RFC, or have passed a FINRA Registered Principal exam, Series 24 or 26, or have over five years of experience in the financial services industry; and to have passed FINRA Series 65 or Series 63 exam; or have their specific advice be approved by a supervisor who has met the above requirements.
 
JEFFREY J. UNTERREINER - Jeff Unterreiner was born on May 6, 1969.  He graduated from the University of Missouri  - St. Louis, with a major in Business Administration.  He has been in the financial services business for over 20 years, and has assisted in the development and investment decisions for the OPTI-flex® investment strategies for most of their history.  Mr. Unterreiner was President of ThomasLloyd Capital LLC (formerly PROACTIVE Financial Services, Inc.) from its inception in October, 1994 through October, 2005, and currently is a registered principal of Nicol Investors Corp.  He was President of the Applicant from July 1, 1997 to December 9, 2002 and since July 1, 2005.  He has managed the PROACTIVE Strategy since its inception, and has managed the various OPTI-flex® strategies since July 31, 2002.
 
Related persons may effect securities transactions for their personal clients through a broker/dealer firm and receive commissions.  Such transactions are under the supervision of the broker/dealer firm to address any conflicts of interest.  If such transactions are also part of a managed advisory account, they are also under the supervision of the applicant to address conflicts of interest.
 
The Advisor as well as employees, affiliated persons and Representatives/Solicitors may have accounts that are managed according to one or more of our money management strategies. Transactions in such accounts are implemented at the same time as transactions for our Clients' managed accounts and therefore do not represent any conflict of interest, but rather result in a common interest among all concerned.
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	Text35: The Advisor has adopted a Code of Ethics, which is intended to provide guidance for all of its officers, directors, and employees regarding its responsibilities to clients, the use and protection of confidential information and the avoidance of conflicts of interest. The advisor has also adopted supervisory policies and procedures intended to address any accidental or intentional breaches of conduct on the part of its officers, directors, and employees.  Adviser will provide a copy of the Code of Ethics to any client or prospective client upon review.
 
All limitation on discretionary authority would be detailed in the written agreement with the Client.  Most mutual funds used by Adviser can be purchased and sold through T.D. Ameritrade Institutional without a transaction charge.
 
Advisor normally recommends that any products to be purchased through their Representative/Solicitor at standard commissions.  The Representative/Solicitor can only effect securities transactions through his/her registration with a broker/dealer as a securities agent.  There are no commissions earned by the servicing Representative/ Solicitor or the Advisor on buy or sell transactions in managed accounts.
 
A related person of the Advisor may go on a due diligence trip paid for by a mutual fund in which the Advisor may or may not currently have Client money invested.
 
Clients are often referred to Advisor through solicitors.  All Solicitors or Solicitor broker/dealers have a written agreement with Advisor, which requires Solicitors to comply with the Cash Payment for Client Solicitations rule in 17 CFR 275.206 (4)-3. Solicitors represent Advisor in presenting information to prospective Clients relevant to Advisor's money management strategies. Solicitors are prohibited from making investment recommendations or giving investment advice to Clients or prospective Clients while acting on behalf of Advisor.
 
Solicitors and Solicitor broker/dealers normally receive a referral fee calculated at fifty percent of the Advisor's advisory fee for their referral solicitation services on an ongoing basis. Solicitor firms and broker/dealers share these commissions with the Soliciting representative. Certain broker/dealer firms and/or associated Registered Investment Advisory firms may be paid an additional percentage of the advisory fee, which is not shared with their representatives, for supervisory, compliance, and marketing services.  Solicitors are not involved in the money management decision making process of the Advisor.
 
	Text36: 
	Text37:  
	Text38: 
	Text39: 
	Text40: 
	Text41: 
	Text42: 
	Text43: 


