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This part of FORM ADV gives information about the investment adviser and its business for the use of clients. 

The information has not been approved or verified by any government authority. 
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FORM ADV 
Part II - Page 2 

Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 
 
 
 
 
 

 
 
 

  

 
 
 

 
 
 

 
 
 
 

 
 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 
 
 

 

 
 

 
 

 
 
 

 

 
 

 
 
 

 
 
 

 
 
 

 
 

 
 
 
 

 
 

 
 

 

 

 

 

 

 
 



FORM ADV 
Part II - Page 4 

Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

 
 
 

 
 

 

 
 
 
 
 

 

 
 
 
 

 

 

  



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 

 

 

 

 

 



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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801- 
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(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
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Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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(identify) 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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Item of Form 
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Answer 
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	Text13: 
	0: DESCRIPTION OF SERVICES
Foster Group, Inc. is an investment adviser registered with the Securities and Exchange Commission under the Investment Advisers Act of 1940.   We provide investment management, lifeWealth™ Consulting services, lifeWealth™ Coaching and we conduct investment seminars.
 
Investment Management.  Our principals meet with each client to establish the client's short-term and long-range investment goals and objectives.  Various investment vehicles are discussed, including the risk involved and potential return associated with each type of investment.  Based on these discussions, a strategy is formulated to accomplish the client's objectives.
Our investment philosophy is based on a long-term perspective, taking into consideration asset allocation and diversification among several asset classes.  For investment management clients, Foster Group assists the client in implementing an investment strategy, monitors results, and reports to the client on a regular basis.  Client assets are held in a custodial account by an independent custodian and broker-dealer.
 
                                          Assets Under Management         Annual Fee
                                          Up to $1 million                             1.00% 
                                          $1 million up to $2 million             0.75% 
                                          $2 million up to $3 million             0.60% 
                                          $3 million up to $5 million             0.50% 
                                          $5 million up to $10 million           0.40%
                                          In excess of $10 million                Negotiable
 
Foster Group's investment advisory fee covers all advisory services for a period of 12 months.  Fees are billed quarterly in advance and may be negotiable in certain circumstances. The fee does not include custodial fees, transaction costs or other expenses charged by the client's custodian or broker.  Each mutual fund in which the client's assets may be invested charges its own advisory fee and other expenses, which are set forth in the fund's prospectus.
 
Foster Group typically requires clients for whom they manage $500,000 or less to pay a minimum annual fee of $5,000.  This fee includes the cost of all client meetings, account establishment, transfer initiation and other items.  Foster group may, in its discretion, reduce or waive this minimum fee requirement.
 
 
 

	Text12: 
	0: Item 1.A(1)

	Text9: Foster Group, Inc. 
	Text10: 42-1361385
	Text14: Item 1.A (cont'd)
	Text15: Custody:  Clients typically grant Foster Group authority to deduct fees directly from client's custodial account.  Under Rule 206(4)-2 of the Advisers Act, Foster Group has limited custody of client assets when it has the authority to deduct its advisory fees directly from a client's account. Foster Group strictly limits its custody of client funds to the authority to deduct advisory fees and otherwise does not accept custody of client funds.  Foster Group will send the client's custodian a quarterly statement reflecting the fees billed and the custodian will send the client a statement at least quarterly reflecting all fees deducted from the account.  Client is responsible for verifying the accuracy of the fee calculation, as client's custodian will not determine whether the fee was properly calculated.  Clients will retain ownership of all funds and securities in their accounts.  Clients will receive monthly reports from their custodian and/or broker/dealer that include confirmation of all securities transactions in their account during that month.  Clients should promptly notify Foster Group if they fail to receive a statement from their custodian at least quarterly.
 
Termination and Refund: Either the client or Foster Group may terminate the Investment Advisory Agreement under the following circumstances: 1) by a mutual agreement of both the client and Foster Group 2) by either party giving verbal or written notice to the other party specifying the date of termination, with verbal notice being followed up by written confirmation within 14 days. Clients who terminate their Agreement will receive a refund of the portion of any fee paid but not yet earned as of the date such notice is received or such later date as may be designated by the client, based on the following formula:
 
Days remaining in quarter after termination   X  fees paid for the quarter
Total number of days in the quarter
 
                          Less any expenses incurred by Foster Group, up to and including that date. 
 
lifeWealthTM Consulting.  On a discretionary basis, Foster Group provides lifeWealthTM Consulting services to its investment management clients whose annual fees are in excess of $10,000.  We analyze a client's financial condition based on information provided by the client and personal consultations with the client utilizing a total wealth management approach, focusing initially on several key areas which may include: 
§ Creation of personal financial statements
§ Review of life, disability and long-term care insurance
§ Retirement analysis
§ Review of estate planning documents
§ Investment portfolio analysis
§ Charitable gift planning
 
Foster Group may, in its discretion, provide these services for annual fees less than $10,000.
 
 
	Text16: Item 1.A (cont'd)
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Item 5.

 
	Text17: Consulting.  Upon request, Foster Group may provide investment advice and/or financial 
planning services on a project or one-time basis.  Fees for this type of service are charged on an 
hourly basis, typically at an hourly rate of up to $250.  Fees are payable upon the completion of the consulting project.
 
lifeWealth™ Coaching.  Jerry Foster, Founder of Foster Group, offers lifeWealth™ Coaching through a series of seminars or one-on-one meetings with clients. The lifeWealth™ process involves:  (1) assessing current circumstances and describing goals, objectives and dreams; (2) choosing strategies that will have the greatest effect in creating the client's chosen future; (3) putting those strategies into action; and (4) measuring progress to reaffirm the client's vision for the future.  lifeWealth™ Coaching is designed to assist clients in establishing a foundation for their outlook on life and achieving personal satisfaction and fulfillment.  Annual fees are negotiable and are billed in arrears.
 
Investment Seminars.   Foster Group offers investment workshops, typically sponsored by the Iowa Medical Society, designed to answer questions about investing.  These seminars typically focus on issues such as explaining types of investments, retirement planning, tax planning, and asset allocation.  The cost is typically $20-$100 per attendee, which is paid to the sponsor. 
 
METHODS OF ANALYSIS
Our investment philosophy is grounded in Modern Portfolio Theory, which refers to the process of reducing risk in a portfolio through systematic diversification across and within asset classes.  Foster Group typically adheres to the passive style of investing and, thus, recommends indexed and passive mutual funds and exchange-traded funds.  Foster Group typically does not recommend individual stocks, bonds or actively managed mutual funds in its asset allocation strategies and portfolio recommendations to clients.  
 
Foster Group analyzes mutual funds recommended to clients based on the fund's total operating expenses, portfolio turnover, investment objective and investment restrictions and limitations.  Foster Group typically recommends that clients invest in no-load institutional mutual funds advised by Dimensional Fund Advisors (DFA), Schwab and Vanguard that have low operating expenses, low portfolio turnover, below average capital gains distributions and a fundamental investment objective of investing primarily in a particular asset class.
 
BUSINESS STANDARDS
Foster Group's associated persons will be expected to have or work towards a professional designation such as Certified Financial Planner (CFP) or Chartered Financial Consultant (ChFC).
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	Text19: FOSTER GROUP PARTNERS
Gerald R. Foster, Born 1955 
B.S. Education, Iowa State University, 1977
Founder and Partner, Foster Group, Inc., 1991 - present
Chief Executive Officer, Foster Group, Inc., 1997  - 2007
 
Mark A. Stadtlander, Born 1952
B.S. Education, Northwestern College, Orange City, Iowa, 1974 
Partner, Foster Group, Inc., 1998 - present
President and Chief Compliance Officer, Foster Group, Inc., 1997  - present
Chief Executive Officer, Foster Group, Inc., 2008  - present
COO, Foster Group, 1997-2007 
 
Philip M. Kruzan, Born 1964
B.B.A. Finance, Iowa State University, 1986
Partner, Foster Group, Inc., 2003  - present
lifeWealth™ Advisor, Foster Group, Inc., 2008 - present
Director of Financial Planning, Foster Group, Inc., 1997  - 2007
 
Edward W. Green, Born 1958
Partner, Foster Group, Inc., 2005 - present
Portfolio Manager, Foster Group, Inc.,  1999  - present 
Business Manager, Cauldwell Financial Group, Inc., 1997-1999
 
Reed R. Rinderknecht, Born 1970
B.A. Finance, University of Iowa, 1992
Partner, Foster Group, Inc., 2003 - present
Director of Client Relations, Foster Group, Inc., 2006 - 2007
Director of Marketing, Foster Group, Inc., 1997  - 2005
 
Kent A. Kramer, Born 1961
B.B.A., Finance, University of Iowa, 1984
Partner, Foster Group, Inc., 2005  - present
lifeWealth™ Advisor, Foster Group, Inc., 2008 - present
Lead Planner, Foster Group, Inc., 2001  - 2007
Portfolio Manager, Bankers Trust Co., 1999  - 2001
Operations Manager, Atlantic Capital Management, 1997  - 1999
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	Text21: Gregory J. Olsen, Born 1977
B.A. Management Finance, Simpson College, 2000
Partner, Foster Group, Inc., 2006  - present
Business Development, Foster Group, Inc., 2008 - present
Director of Marketing, Foster Group, Inc., 2006  - 2007
Marketing Coordinator, Foster Group, Inc., 2004-2005
Operations Manager, Foster Group, Inc., 2002-2004
Planner, Foster Group, Inc., 2000-2002
 
INVESTMENT COMMITTEE
Mark A. Stadtlander (Partner see above)
Edward W. Green (Partner see above)
Reed R. Rinderknecht (Partner see above)
Kent A. Kramer (Partner see above)
 
Martha J. Gribble, Born 1948
B.A. Education, St. Olaf College, 1970
lifeWealth™Advisor, Foster Group, Inc., 2008  - Present
Advisor, Foster Group, Inc., 2006 - 2007
Planner, Foster Group, Inc., 2002  - 2005
 
Bartholomew A Banwart, Born 1977
B.A. Accounting, Northwestern College, 2000
Portfolio Analyst, Foster Group, Inc., 2006  - Present
Auditor, Short & Company CPA, PLC, 2002 - 2006
 
                                                 OTHER BUSINESS ACTIVITIES
As described above, Jerry Foster, Founder of Foster Group, offers lifeWealth™ Coaching through seminars and one-on-one meetings with clients.  Mr. Foster spends approximately 5% of his time providing lifeWealth™ Coaching.
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	Text23: FINANCIAL INDUSTRY AFFILIATIONS
 
Foster Group is a member of Zero Alpha Group, LLC, a group of registered investment advisers across the country who advocate the Modern Portfolio Theory of investment management.  Zero Alpha members are geographically diverse, and they meet quarterly to share investment information, strategic and marketing plans and research related to Modern Portfolio Theory and passive investment management techniques.  Zero Alpha also may negotiate with mutual fund companies and broker-dealers to obtain lower cost investment services on behalf of the members' respective clients.
 
PERSONAL TRADING
 
From time to time, Foster Group employees may purchase mutual funds and other securities for their personal accounts, which are recommended to clients.  In such cases, employees will not effect transactions for their personal accounts which will be contrary to recommendations being made to clients, nor will they compete with clients in connection with such transactions.  Foster Group has adopted an Insider Trading Policy that prohibits its employees from trading on material, non-public information.
 
Foster Group has adopted a Code of Ethics pursuant to Rule 204A-1 under the Investment Advisers Act of 1940.  The Code of Ethics is based on the principle that our employees owe a fiduciary duty to clients.  In complying with this duty, advisory personnel must avoid activities or interests that might interfere with making decisions in the best interests of clients.  Under the Code of Ethics, advisory personnel are required to submit quarterly reports of their personal securities transactions to Foster Group's Chief Compliance Officer for review.  Employees are prohibited from investing in initial public offerings and private placements without prior consent of the Chief Compliance Officer.  In addition, each person subject to the Code of Ethics is required to report to the Chief Compliance Officer all violations of the Code of which such person becomes aware.  Foster Group will provide a copy of its Code of Ethics, free of charge, upon the request of any client.
 
CONDITIONS FOR MANAGING ACCOUNT
Foster Group typically requires clients to place $500,000 or more under its management.  Foster Group may, in its discretion, make exceptions to this requirement.  If an exception is made, clients with assets under management by advisor of $500,000 or less may be required to pay a minimum annual fee of $5,000.  This fee includes the cost of all client meetings, account establishment, transfer initiation and other items.  Foster group may, in its discretion, reduce or waive this minimum fee requirement.
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	Text27: REVIEW OF ACCOUNTS
If Foster Group, Inc. prepares a written financial plan for a client, the plan is reviewed periodically as agreed upon with the client.  Typically, financial plans are reviewed at least annually.  Reviews may be conducted by any of the following individuals at Foster Group:  Phil Kruzan, Partner; Reed Rinderknecht, Partner; Kent Kramer, Partner; Martha Gribble, lifeWealth™ Advisor;  Joseph Bantz, lifeWealth™ Advisor; Ross Polking, lifeWealth™ Advisor; or Brad Rempe, lifeWealth™ Advisor.
 
Foster Group reviews investment management accounts at least quarterly.  More frequent reviews may be provided upon request by a client or in the event of unusual market activity.  Reviews of Foster Group's approximately 810 client investment management accounts may be conducted by one or more of the following individuals:  Mark Stadtlander, Partner; Ed Green, Partner; Phil Kruzan, Partner; Reed Rinderknecht, Partner; Kent Kramer, Partner; Gregory Olsen, Partner; Martha Gribble, lifeWealth™ Advisor; Joseph Bantz, lifeWealth™ Advisor; Ross Polking, lifeWealth™ Advisor; Brad Rempe, lifeWealth™ Advisor; or Bart Banwart, Portfolio Analyst.  All trades placed in client accounts are reviewed by at least two of the above stated individuals.
 
 Foster Group will contact each client at least annually to determine whether there have been any changes in the client's financial situation or investment objectives, or whether the client wishes to impose reasonable restrictions on the management of the account or modify an existing restriction.  Clients will be notified quarterly in writing that Foster Group should be contacted if there have been any changes in the client's financial situation or the way in which the client's portfolio is managed.  Foster Group advisory representatives, who are knowledgeable about its management style, are available at Foster Group's office or by telephone on a reasonable basis to meet with the client at the client's request.
 
Foster Group typically provides lifeWealth™ Consulting clients with a written financial plan that may include, among other items, asset allocation recommendations, net worth statement, tax projections, estate planning information, or information regarding cash flow management. current market values, rates of return, and portfolio allocation.  
 
Foster Group typically provides investment management clients with quarterly reports that may include, among other items, account activity during the quarter, portfolio holdings and their current market values, rates of return, and portfolio allocation.  
 
Foster Group occasionally provides clients with newsletters and audio tapes containing general discussions of current market conditions or educational interviews.
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Item 12.B
	Text29: INVESTMENT OR BROKERAGE DISCRETION
Foster Group will assist investment management clients who have selected an asset allocation program in opening an account with an independent custodian or broker-dealer or directly with a mutual fund company.  Clients typically grant Foster Group discretionary authority over the client's account to determine the securities to be bought and sold, to place trades, to negotiate transactions costs on their behalf, where possible, and periodically to rebalance the client's account back to the recommended allocation.
 
RECOMMENDATION OF BROKERS
Foster Group typically recommends that clients establish an account with Charles Schwab & Co., Inc.  Foster Group does not have discretion to select brokers without the client's consent and approval.  Schwab serves as custodian of client's assets, execute securities transactions and may charge fees and/or commissions for such services.   Foster Group recommends Schwab based on its determination that they provide low transaction fees, good execution capabilities, financial stability, access to institutional mutual funds, web trading platform and their ability to provide clients' account information in an electronic format acceptable to Foster Group.  While as a fiduciary, Foster Group endeavors to act in the best interest of the client, its recommendation that a client maintain an account at a particular broker dealer may be based, in part, on other benefits that Foster Group receives from such broker, in the form of research and related services, and not solely on the nature, cost or quality of brokerage services, which may create a potential conflict.  For example, Schwab provides discounts on certain services it provides to its institutional advisors, including Foster Group, such as discounts on access to Morningstar and various software programs for account maintenance and portfolio management, most of which are typically not available to retail investors.  Schwab also provides various publications to advisors like Foster Group, and invitations to Schwab-sponsored events, such as conferences on practice management, regulatory compliance, marketing, or entertainment opportunities.  
 
Client's independent broker-dealer will charge each client a commission or fee to execute transactions in the customer's account.  The broker-dealer, not Foster Group, determines the commission rate and fees charged to clients.  While Foster Group believes the commissions and fees charged by the broker-dealers that it recommends are competitive, transactions may not always be executed at the lowest available commission rate.  Brokers selected at the discretion of the client may limit Foster Group's ability to obtain the best price and execution and the client will incur trade away fees when trades are placed away from client's custodian
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Miscellaneous















	Text31: Foster Group currently has a promotional fee agreement with the Iowa Medical Society.  Under this agreement, Foster Group pays an annual fee to the Medical Society for recommending Foster's investment advisory services to its physician members.  The Medical Society promotes the investment advisory services of Foster Group and provides potential clients with a written disclosure of its relationship with Foster Group.  Clients will be provided with a written solicitor's disclosure statement pursuant to Rule 206(4)-3 of the Investment Advisers Act of 1940.  Foster Group's payment of fees to the Medical Society does not increase the advisory fees paid, or costs incurred by, those clients who are referred by the Medical Society. Foster Group rents office space from the Medical Society. The Medical Society is also an advisory client and sponsors investment seminars featuring Foster Group. These arrangements may raise a conflict of interest regarding potential favorable treatment of clients referred by the Medical Society.
 
Foster Group has entered into a sponsorship agreement with the Nebraska Medical Association (NMA).  Foster Group pays NMA an annual fee of $16,000. In exchange, NMA permits Foster Group to do the following: distribute promotional and educational materials at NMA's annual meetings; include advertisements in the NMA Journal and NMA Physician Directory; include an educational finance article in all NMA newsletters; host financial planning and retirement seminars for NMA members; and send two promotional mailings per year to NMA members.
     
PROXY VOTING
 
Foster Group does not exercise proxy voting authority over securities held in clients' accounts.  Each client retains proxy voting authority over the securities that are held in the client's account.  Foster Group promptly will forward to the client all proxy solicitation notices it receives that relate to securities held in the client's account.  Client may thereafter, in the client's sole discretion and at the client's sole expense, decide how to vote such proxies.  Copies of our proxy voting policy are available, free of charge, upon the client's written request to Foster Group. 
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	Text33: DISASTER RECOVERY PLAN
 
Foster Group has adopted a disaster recovery plan that governs how its operations will be conducted in the case of a significant business disruption.  In the case of a significant business disruption that affects communication with or to Foster Group's main offices, clients may continue to call the firm at 800-798-1012, or 515-226-9000 with any questions they may have.  A message will also be posted on the firm's website at www.fostergrp.com.  A copy of the Foster Group's disaster recovery plan will be made available to any client upon written request.   
 
PRIVACY POLICY
 
Purpose
We are providing you with this information as required by Regulation S-P adopted by the Securities and Exchange Commission.
 
Information About You That We Collect
We collect non-public personal information about you from the following sources:  information we receive from you in preparing financial plans or completing custodial account applications or other forms and information about your financial transactions with us, our affiliates, or others.  Non-public information may include account information, investment history, assets or income.
 
We Respect Your Privacy
It is our policy to treat customer information in a secure and confidential manner.  We do not sell customer information.  We do not provide customer information for marketing purposes to any outside parties.  Even if you decide to close your account(s) or become an inactive client, we will adhere to the privacy policy described above.
 
Our Use Of Information About You
As permitted by law, we may disclose some or all of the information we collect to third parties that service your account, including but not limited to custodians, broker-dealers and banks; technical support personnel, our legal and accounting professionals, and data storage providers.  We may also disclose your information to government agencies and other parties as required or permitted.
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	Text35:  
How We Protect Your Confidential Information
We restrict access to non-public personal information about you to employees who need that information to provide investment services to you, or to employees who assist those who provide those services to you.  We maintain physical, electronic and procedural safeguards to protect your non-public personal information.
 
For example, whenever possible, paper documents are shredded prior to disposal, and electronic data is erased and/or obliterated so that the information can no longer be read or reconstructed.  When we use a service provider, we direct that provider to adhere to our privacy policy regarding customer information.
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