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FORM ADV Applicant: Dale K. Ehrhart, Inc. SEC File Number: Date:

Part II - Page 2 go1. 13542 4/2/2009
1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)
E (1) Provides investment SUPEIVISOTY SETVICES ..........ovevevevirererrseeesessesesssseeseesesesessesesesessseseesesssesesessesenneas 100 %
: (2) Manages investment advisory accounts not involving investment supervisory Services..................... %
: (3)  Furnishes investment advice through consultations not included in either service described above... %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
] (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices
o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
|:| (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
i (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges @ (5) Commissions
(3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2.

Types of clients - Applicant generally provides investment advice to: (check those that apply)

0]
[ ]
[ ]
0]

°Caw

Individuals IE E Trusts, estates, or charitable organizations
Banks or thrift institutions IE F. Corporations or business entities other than those listed above
Investment companies |:| G. Other (describe on Schedule F)

Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Dale K. Ehrhart, Inc.

Part II - Page 3

SEC File Number:
801- 13542

Date:
4/2/2009

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

E] OO0 e Eee]

A. Equity securities

(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

B. Warrants

C. Corporate debt securities (other than commercial paper)

D. Commercial paper
E.  Certificates of deposit
F.  Municipal securities

G. Investment company securities:
(1) variable life insurance
(2) variable annuities
(3) mutual fund shares

|:| H. United States government securities

(1) securities
(2) commodities

(1) tangibles
(2) intangibles

(1) real estate

O O el

I.  Options contracts on:

J.  Futures contracts on:

(2) oil and gas interests
(3) other (explain on Schedule F)

K. Interests in partnerships investing in:

|:| L. Other (explain on Schedule F)

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)

(1) [_] Charting @ [ ] cyelical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) |:| Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) IEI Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services @) |:| Company press releases
(8) [ ] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(1) IEI Long term purchases %) IEI Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) |:| Other (explain on Schedule F)
4) [O] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Dale K. Ehrhart, Inc. SEC File Number: Date:
Part II - Page 4 801- 13542 4/2/2009

5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
@ B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
@ A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

IEI (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

@ (3) other investment adviser @ (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Dale K. Ehrhart, Inc. SEC File Number: Date:
Part II - Page 5 801- 13542 4/2/2009
9. Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

A.

B.

1 O O En

E.

As principal, buys securities for itself from or sells securities it owns to any client.

As broker or agent effects securities transactions for compensation for any client.

As broker or agent for any person other than a client effects transactions in which client securities are sold to or

bought from a brokerage customer.

Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

person has some financial interest.

Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and

what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or
prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage

investment advisory accounts or hold itself out as providing financial planning or some similarly termed

services and impose a minimum dollar value of assets or other condition for starting or maintaining an

account?

(If yes, describe on Schedule F)

Yes No

11.

Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

Accounts are reviewed by Byron Sanders, Thomas B. Trammell and Michael T. Hartley at least on a
quarterly basis in order to determind if the currect investment holdings of the account are consistent with
the client's investment objectives. A quarterly portfolio valuations statement and annual tax report are

also provided.

B. Describe below the nature and frequency of regular reports to clients on their accounts.

Clients are provided by the clearing broker dealer, First Clearing, LLC, Charles Schwab & Co., Inc. or
Fidelity Investments, with a monthly statement which indicates the activity in the account, cash balance in
the account and contains a list of securities held in the account.

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Dale K. Ehrhart, Inc. SEC File Number: Date:
Part II - Page 6 801-13542 4/2/2009

12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No
services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B di o : )
. irectly or indirectly compensates any person for client referrals?. ......... .. ... .. ... ... .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Dale K. Ehrhart, Inc.
Continuation Sheet for Form ADV Part I1 801- 13542 4/2/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Dale K. Ehrhart, Inc. 59-1629695
Item of Form
(identify) Answer

1A The Applicant provides five primary investment advisory services. One is called the Premium Income

Account. This service employs one on one covered call writing.The Applicant also offers a second
basic service called the Managed Account Program which features investments into blue chip stocks.
Applicant also advises clients on investment policy issues and offers consolidated investment
reporting.

The primary investment strategies and objectives of the Premium Income Account and the Managed
Account Program include safety of capital and diversification and selection of investment based
principally on the Graham and Dodd approach, a fundamental analysis looking for underlying asset
value.

In using this approach, Dale K. Ehrhart, Inc. considers mainly Standard and Poor's 500 Index
securities. Along with Standard and Poor's, Dale K. Ehrhart, Inc. uses other research firms, such as
ValuelLine, to arrive at investment decisions. The security that Dale K. Ehrhart, Inc. selects should
exhibit a strong balance sheet, a well-covered dividend if applicable and provide the opportunity for
covered call writing. From this group Dale K. Ehrhart, Inc. uses the optionable securities on which to
write covered calls in the Premium Income Account Program. Similar securities are used in the
Managed Account Program. As a result of this screening process, Dale K. Ehrhart, Inc. believes that it
can moderate market risk to assumable levels that are appropriate for its client. The only difference
between the two main strategies is the manner in which the listed stock options are used in an effort to
accomplish investment objectives.

Applicant's annual fee for both alternatives under the Premium Income Account and the Managed
Account Program is equal to a precentage of assets under management. These rates range from 1
to .75% depending upon the individual circumstance. For accounts over 3,000,000 the fee is
negotiable. These fees are collected in several ways. At First Clearing, LLC, the majority of the
clients' annual fees include all transaction costs and management fees bundled into one fee. The
remainder of the clients are billed on a per trade commission basis with a quarterly management fee
billed by the Applicant. At Charles Schwab & Co., Inc. and Fidelity Investments, the majority of the
clients are charged a per trade fee by the custodian and a quarterly management fee by the Applicant.
A small number of clients at this custodian are billed by the referring RIA who pays the Applicant
quarterly for management services. Transactions will be effected through these broker dealers
depending upon the custodian of the client's account. First Clearing, LLC receives a portion of the
annual fee for its execution services for those clients being billed a bundled fee. Fees at both
custodians will be billed in advance each calendar quarter at 1/4 the annual rate and will be based on
the previous quarter's ending account net equity.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Dale K. Ehrhart, Inc.
Continuation Sheet for Form ADV Part 11 801- 13542 4/2/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Dale K. Ehrhart, Inc. 59-1629695

Item of Form
(identify) Answer

When the account opens it will be billed pro-rata based on the portion of the calendar quarter billing
period remaining. Upon liquidation or transfer of the account, any prepaid unearned fees will be
refunded pro-rata. If the Applicant charges a bundled fee at First Clearing, LLC the custodian,
approximately 67% of the management fee payable to the Applicant is for investment advisory
services. The remaining 33% is paid to First Clearing, LLC by the Applicant for clearing costs and
custodial services on behalf of the client.

The Premium Income Account and Managed Account Program services which Applicant provides also
are provided directly through First Clearing, LLC. A customer utilizing Premium Income Account or
Managed Account Program through First Clearing, LLC will enter into a discretionary brokerage
account with First Clearing, LLC, which such discretion being exercised by Dale K. Ehrhart, Inc.

The Premium Income Account service offers a strategy based on the same stock selection
parameters. The PIA employs covered call writing, The portfolio managers sell covered calls to
further enhance the cash flow from Premium Income Account's portfolio and to provide some
protection against the threat of downward market movements. The conservative strategy of writing
calls against a portfolio of this type has demonstrated appeal to corporate or individual pension plans,
profit sharing plans, and IRA's.

Of course, listed stock option strategies are not suitable for everyone and involve risk. Stock may be
called away from the writer of a covered call if the price of the underlying stock moves to a level above
the exercise price of the call written. A copy of the Option Disclosure Document outlining the
characteristics and risks of listed options must precede or accompany the Applicant's brochure and is
to be read before any transactions are made.

With the selling of covered calls strategy, the purchasers are allowed to call away the underlying stock
at a given price during a given period of time. In exchange, the option purchaser will give our client
cash, or a premium, which is theirs to keep. We are better off by selling a covered call when the
market is declining, flat or modestly rising; but our profits are capped by the option in a strongly rising
market where stock can be called away, or where options are repurchased at a loss. The transactions
made by the sale of the call remains open until either expiration or the shares are called away. If we
decide to close the contract prior to expiration, we may have to pay more to repurchase (close) the
contract than we realized from our initial sale of the covered call. This would create a short-term loss
that would be mitigated by gains expected from retaining our stock position.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Dale K. Ehrhart, Inc.

Continuation Sheet for Form ADV Part 11 801- 13542 4/2/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Dale K. Ehrhart, Inc. 59-1629695

Item of Form
(identify)

Answer

The key question for the investor is to identify the point at which profits are capped, and to assess the
likelihood of stock being called away. Probably the easiest measure of risk is to compare the size of
the premiums as a percent of the value of the underlying stock. A larger percent provides more
immediate cash flow, but runs a greater probability of limiting profits in a rising market. Profits are
capped either when stock is called away, or when options are repurchased at a loss. We generally
prefer to buy and close unprofitable options in order to retain the underlying stock and thus avoid
capital gains. An unprofitable option position is created when the underlying security advances and
causes the price of the option to rise above our original sale price. Offsetting such a position to retain
our stock and avoid capital gains would entail paying the prevailing (higher) market price for the option,
incurring a loss.

A reasonable return from options over long periods of time might range between 5% and 6% of
underlying equity. The balance between option premium and risk may vary substantially between
clients and even between different stocks in the same portfolio, depending on individual needs and
market expectations.

A third service is Asset Class Investment Management. Asset Class Investing is a multifaceted
process. With regard to the prospective investor's goals and objectives, the first step is the evaluation
of risk tolerance and financial needs. This information is gathered through a personal interview with
the client and a completed detailed risk tolerance questionnaire, which was developed by industry
psychologists at The American College in Bryn Mawr, PA. The second step is the development of
portfolio recommendations matching the financial needs and risk tolerance of the client with
appropriate investment asset classes. This process is designed to eliminate unsystematic risk. The
third step is the reevaluation of the appropriateness of the proposed portfolio with regard to the client's
stated goals, projected risk level, and expected return. The fourth step is the development of the
Investment Policy Statement (IPS). The IPS will contain a summary of the prospective client's goals
and objectives, the results of the risk tolerance guestionnaire, a list of the asset classes chosen, and
analysis of the method used to determine the specific asset allocation, the circumstances under which
the portfolio will be rebalanced (selling classes that have become overweighted and replacing them
with underweighted classes), the historical and expected returns and the volatility (standard deviation)
of the portfolio. The client's approval of the IPS will begin implementation of the process

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Dale K. Ehrhart, Inc.
Continuation Sheet for Form ADV Part 11 801- 13542 4/2/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Dale K. Ehrhart, Inc. 59-1629695

Item of Form
(identify) Answer

These investments are selected according to their asset class characteristics. No-load mutual funds
will be the instrument of choice in the majority of cases; however, a bond ladder may be part of the
fixed income component. At least 50% will be allocated to passive strategies. The passive funds will
remain fully invested, regardless of the performance of the financial markets. A lesser allocation may
also be recommended to specific actively-managed funds, or private money managers. Applicant is
approved to purchase funds from Dimensional Fund Advisors, an institutional money management
firm, which makes its passive, asset class funds available through selected professional advisors.

In compliance with the GIPS guidelines, the Applicant will provide the client with performance reports
on a quarterly basis. These will include, but are not limited to, analysis of investment performance in
comparison to respective benchmarks; portfolio performance in relationship to client expectations,
goals and objectives; and a detailed, tax lot accounting of realized gains and losses. The custodian
will also provide monthly statements and transactions advice.

Fees are calculated on a tiered billing schedule. The first $500,000 is 1.8%, the next 500,000 is 1.5%,
and in excess of $1,000,000 is 1%. The fee for accounts in excess of $3,000,000 is negotiable. There
iS no minimum account size, but a minimum fee of $1,500 (One thousand, five hundred dollars) has
been established. Accounts of families (grandparents, parents, and dependent children) may be
grouped together to determine the fee. Either the Applicant or the client may discontinue the
engagement at any time. Any unearned fees will be refunded as of the receiving date of written
cancellation. Applicant may adjust or waive fees if circumstances warrant. Circumstances include but
are not limited to Applicant's employee or employee family accounts and accounts opened and
managed as professional courtesies for related professionals.

The fees charged by Applicant are in addition to management fees charged by mutual fund
management companies, and transaction fees (if any) charged by custodians. Fees paid to Applicant
are primarily for designing, implementing and monitoring an investment strategy, including financial
projections, risk analysis and computer modeling. In addition, quarterly rebalancing, when appropriate,
and annual reviews are included within Applicant's fees. Fees paid to mutual fund management
companies are for developing and maintaining the mutual fund's investment philosophy and for
selecting individual securities to be bought and sold by the fund. Thus, there is little, if any, duplication
of efforts by the mutual fund management company and Applicant. Applicant always tries to select
mutual funds with relatively low management fees compared to their peers.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Dale K. Ehrhart, Inc.

Continuation Sheet for Form ADV Part 11 801- 13542 4/2/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Dale K. Ehrhart, Inc. 59-1629695

Item of Form
(identify)

Answer

The fifth service that the Applicant provides is fee-only financial planning. This is further divided into
personal planning services and business planning services. The personal planning services may
include cash flow and debt management, education funding, income tax planning, risk management,
investment planning, retirement planning, and estate planning. The plan may be modular in scope and
include one or more of these areas; however, if a more comprehensive plan is needed, all of the areas
may be included. The business planning services may include the determining of the client's goals and
objectives, collecting of relevant data, analyzing data and preparing projections, developing
recommendations and a formal written plan, implementing the recommendations, and periodically
reviewing the plan with regard to the client's circumstances changes in tax laws and/or economic
conditions.

An agreement with the client will state that neither the individual representative, nor Applicant, nor any
related party will receive commissions from the sale of investment or insurance products to the client
other than commissions derived from variable products. A disclosure will be made to the client
concerning the relationship of Applicant and DKE Financial Service, Inc.

Fees for financial planning are determined on an individual basis based on the time necessary to
complete the plan and the complexity of the issues involved. Applicant will quote a flat fee, range of
fees or an hourly fee, whichever is appropriate. Clients will sign a letter of engagement which states
the scope and the fee of the engagement. Fees are billed half in advance and the remainder upon
acceptance of the written plan by the client. Review or retainer client fees are billed quarterly in
advance with the understanding that, in the event that the engagement is terminated, any unearned
fess will be refunded. Any unearned fees will be refunded to clients who so request within 5 days of
the start of an engagement.

Applicant is also a Turnkey Asset Management Provider (TAMP). Services provided include but are
not limited to detailed asset class analysis of a client's current holdings, a recommended portfolio
design and subsequent management, production of Investment Policy Statements, rebalancing and
regular performance reporting. These services are marketed to Registered Investment Advisors (RIA).
Applicant functions as a sub-Advisor and is designated as such in the RIA's Client Agreement. In that
agreement, the RIA is identified as Investment Advisor. Applicant applies the same investment
philosophy as identified above in the Asset Class Investment Management description (pages 9-10
above) and only establishes TAMP relationships with RIA practices that share Applicant's investment
philosophy. Applicant has in place proprietary or acquired capabilities and systems to produce GIPS
compliant performance reporting and to effectively perform all other tasks and services offered to RIAs
as parts of the TAMP platform.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Dale K. Ehrhart, Inc.

Continuation Sheet for Form ADV Part 11 801- 13542 4/2/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Dale K. Ehrhart, Inc. 59-1629695

Item of Form
(identify)

Answer

6.A

Applicant charges TAMP partners a percentage of gross management fees assessed each client by
the RIA. Fees are assessed quarterly in advance or in arrears based on the RIA's preference or
existing preference. Fees are based on quarter-end values of assets. Pro-rata fee assessments may
occur if significant additions to existing accounts occur during intra-quarter periods. Accounts
transferring to Applicant's platform intra-quarter may also be assessed an interim fee. Significant asset
withdrawals or account closings may require unearned fees to be refunded in some cases. Applicant
utilizes the following schedule based on Assets Under Management (AUM) to calculate the amount of
gross management fees each party will receive. The percentages listed represent the portion of the
gross management fee retained by Applicant with the remaining portion of the total fee conveyed to the
RIA:

< $30 million 35%
> $30 million and < $50 million 30%
> $50 million and < $75 million 27.5%
> $75 million 25%

Applicant may waive the tiered schedule and negotiate a flat rate with an RIA under certain
circumstances including, but not limited to the AUM involved, the number of accounts or any other
consideration that in the Applicant's opinion is justified. In addition, sizeable practices may negotiate a
rate lower than the above schedule. Negotiations are on a case by case basis after Applicant
assesses potential revenues, costs and other considerations associated with the particular RIA
practice involved.

Michael Thomas Hartley - Born: 1953; Mr. Hartley attended the Indiana University School of Business
and received his CFP designation after completing studies at the College for financial Planning,
Denver, Colorado. He received the designation of Accredited Asset Management Specialist (AAMS) in
1997. He completed the University of Chicago course on Portfolio Management in August, 2003. He
has been with Dale K. Ehrhart, Inc. since 1985, and served as its President from 1992 and as CEO
since 2003. He is also a Manager of Tillman Hartley, LLC since 1999 and Allied Investors, LLC since
2003. Mr. Hartley is a member of the National Committee of Planned Giving and has been since 1999.

Thomas Blair Trammell - Born 1946; Mr Trammell earned his B.A. degree from the University of
Florida and is a Registered Options Principal. He has been with Dale K. Ehrhart, Inc. since 1980 and
has been Vice President since 1992.

Byron A. Sanders - born 1953; Mr. Sanders attended Duke University and earned a B.A. degree in
English. He is a Registered Options Principal. He has registered as a General Securities Principal
and Series 7 Registered Representative since 1977. Mr. Sanders joined Dale K. Ehrhart, Inc. in
November 1999 and has been President since 2003.
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7.B.

8.C.(1)

8.C.(3)

Robert C. Keyser, CFP®, CLU - born 1954; Mr. Keyser attended Notre Dame University and earned a
B.B.A. degree in 1976. He has been registered as a Series 7 Registered Representative since 1978
and as a General Securities Principal since 1982. He obtained his State of Florida Insurance license
in 1999 and his Certified Financial Planner designation in 2000. He earned the Chartered Life
Underwriter designation in 2004. Mr. Keyser joined Dale K. Ehrhart in December 2002 as a Vice
President.

James H. Moore, CFP - born 1977; Mr. Moore earned his Bachelor of Science degree in Business
Adminsitration with a concentration in Finance from the University of Florida in 1999. He is registered
as a Series 7 General Securities Representative, Series 63 Registered Securities Agent in State Law,
and Series 65 Registered Investment Advisor Representative. He earned the Certified Financial
Planner designation in 2008. Mr. Moore joined Dale K. Ehrhart, Inc. in October 2001.

Michael W. Hartley, CFP - born 1981; Mr. Hartley earned his Master of Business Administration with a
concentration in Finance in 2005 from the University of Miami, Miami, FL. He also earned his
Bachelor's Degree in Business Administration with a major in Management in 2003 from the same
institution. He earned the Certified Financial Planner designation in 2008. Mr. Hartley holds a Series
65, Registered Investment Advisor Representative and joined Dale K. Ehrhart, Inc. in September
2003.

Dale K. Ehrhart, Inc. is also a registered Introducing Broker Dealer and can, thus, effect securities
transactions for compensation for a client or for the public.

Applicant's CEO, Michael T. Hartley, President, Byron A. Sanders, Senior Vice President, Thomas B.
Trammell, Vice President Robert Keyser and Vice President James Moore are registered
representatives of Dale K. Ehrhart, Inc. Applicant maintains a clearing agreement with First Clearing,
LLC, an Investment Manager Service Agreement with Charles Schwab & Co., Inc. and the same
agreement with Fidelity Investments, all registered broker dealers. Since Dale K. Ehrhart, Inc. is an
Introducing Broker Dealer, First Clearing, LLC, Schwab & Co., Inc. and Fidelity Investments will
maintain custody of funds and hold securities of Applicant's brokerage clients. Applicant will effect all
transactions for managed accounts through First Clearing, LLC, Charles Schwab & Co., Inc. or Fidelity
Investments.

Dale K. Ehrhart, Inc. and DKE Financial Services have some of the same control persons. These
include Michael T. Hartley, Thomas Trammell, N. Jean Trammell, and Micki Gette, Ed.D. It is possible
that Dale K. Ehrhart, Inc., the Investment Advisor, may receive clients from this relationship. There is
also common ownership between Dale K. Ehrhart, Inc. and Tillman Hartley, LLC, a Registered
Investment Advisor. Michael T. Hartley is CEO of Dale K. Ehrhart, Inc. and Manager of Tillman
Hartley, LLC. Because of this relationship, instances may occur when Tillman Hartley, LLC refers
clients to Dale K. Ehrhart, Inc. for management. These arrangements could be material to the
advisory business of Dale K. Ehrhart, Inc.
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9.B.

9.E.

10.

12.

12.A. (3), (4)

Registrant has a adopted a comprehensive Code of Ethics to govern the actions of its employees and
supervisors in their contacts with clients. In addition, restrictions on trading, trade reporting and
personal holdings are described. A copy of the Code of Ethics is available to all clients upon their
request.

Dale K. Ehrhart, Inc. is also, as stated above a registered Introducing Broker Dealer. In this capacity,
the Applicant can also effect securities transactions for compensation for any client or the public.

Affiliated persons may not participate in block trades involving client accounts. In the event that an
employee of proprietary account wishes to purchase or sell securities which have been purchased or
sold concurrently on a discretionary basis using block trades in multiple client accounts, the employer
or proprietary account must receive the least favorable price at which an execution was reported for
the group trades.

Applicant generally imposes a minimum dollar amount of $250,000 of assets for managed accounts.
On occasion, however, smaller amounts are accepted.

Applicant utilizes an Investment Management Agreement that clearly spells out the terms of discretion
and consent of authority. Under the terms of this agreement, Applicant's customers consent to
Applicant's effectuating securities transactions through First Clearing, LLC. First Clearing, LLC also
acts as custodian. As noted in response to item 1.A., the annual management fee is 3.25% of the net
equity of assets under management. This annual management fee includes all costs of effectuating
transactions.

Brokers are selected by Registrant to execute client trades in securities and mutual funds in the
normal course of business. Brokers are currently Charles Schwab, Fidelity and First Clearing, LLC.
These and any future brokers are chosen for their financial stability, their access to products
Registrant desires for implementation of its recommendations and for competitive commission rates
and quality services. In the case of Schwab and Fidelity, Registrant believes commissions charged
are among the lowest available in the industry. In addition, Schwab and Fidelity are approved
custodians for Dimensional Fund Advisors, which Registrant uses as its main mutual fund family.
Clients are not usually charged commissions for FCC transactions as the majority of clients custodied
at FCC participate in Registrant's wrap program, which is described in Schedule H. Occasionally,
Clients directing orders or orders from non-managed, non-discretionary accounts at FCC are charged
commissions to recoup transaction charges billed to Registrant by FCC. Registrant believes these
commissions to be reasonable. Registrant is continually evaluating new custody opportunities and
relationships as they are presented and will not hesitate to add to or eliminate existing custodians
should a competitor offer materially better trading and administrative service and/or commission rates
to Registrant's clients.
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12.B. Dale K. Ehrhart, Inc. does not usually bunch trades other than in transactions with clearing/custodian
brokers. We have no soft dollar or other relationship which would effect prices at which customer
trades are executed. Affiliated persons do not participate in bunched trades.

13.B. Applicant, pursuant to written contracts, pays referral fees to persons who directly or indirectly solicit

clients for or refer clients to Applicant. The amount of such a referral fee is equal to a portion of the
management fee received. This amount is payable by Applicant quarterly in advance, as Applicant
receives installments of the management fee.
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	Text13: 
	0: The Applicant provides five primary investment advisory services.  One is called the Premium Income Account.  This service employs one on one covered call writing.The Applicant also offers a second basic service called the Managed Account Program which features investments into blue chip stocks.  Applicant also advises clients on investment policy issues and offers consolidated investment reporting.
 
The primary investment strategies and objectives of the Premium Income Account and the Managed Account Program include safety of capital and diversification and selection of investment based principally on the Graham and Dodd approach, a fundamental analysis looking for underlying asset value.
 
In using this approach, Dale K. Ehrhart, Inc. considers mainly Standard and Poor's 500 Index securities.  Along with Standard and Poor's, Dale K. Ehrhart, Inc. uses other research firms, such as ValueLine, to arrive at investment decisions.  The security that Dale K. Ehrhart, Inc. selects should exhibit a strong balance sheet, a well-covered dividend if applicable and provide the opportunity for covered call writing.  From this group Dale K. Ehrhart, Inc. uses the optionable securities on which to write covered calls in the Premium Income Account Program.  Similar securities are used in the Managed Account Program.  As a result of this screening process, Dale K. Ehrhart, Inc. believes that it can moderate market risk to assumable levels that are appropriate for its client.  The only difference between the two main strategies is the manner in which the listed stock options are used in an effort to accomplish investment objectives.
 
Applicant's annual fee for both alternatives under the Premium Income Account and the Managed Account Program is equal to a precentage of assets under management.  These rates range from 1 to .75% depending upon the individual circumstance.  For accounts over 3,000,000 the fee is negotiable.  These fees are collected in several ways.  At First Clearing, LLC, the majority of the clients' annual fees include all transaction costs and management fees bundled into one fee.  The remainder of the clients are billed on a per trade commission basis with a quarterly management fee billed by the Applicant.  At Charles Schwab & Co., Inc. and Fidelity Investments, the majority of the clients are charged a per trade fee by the custodian and a quarterly management fee by the Applicant.  A small number of clients at this custodian are billed by the referring RIA who pays the Applicant quarterly for management services.  Transactions will be effected through these broker dealers depending upon the custodian of the client's account.  First Clearing, LLC receives a portion of the annual fee for its execution services for those clients being billed a bundled fee.  Fees at both custodians will be billed in advance each calendar quarter at 1/4 the annual rate and will be based on the previous quarter's ending account net equity.

	Text12: 
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	Text9: Dale K. Ehrhart, Inc.
	Text10: 59-1629695
	Text14: 
	Text15: When the account opens it will be billed pro-rata based on the portion of the calendar quarter billing period remaining.  Upon liquidation or transfer of the account, any prepaid unearned fees will be refunded pro-rata.  If the Applicant charges a bundled fee at First Clearing, LLC the custodian, approximately 67% of the management fee payable to the Applicant is for investment advisory services.  The remaining 33% is paid to First Clearing, LLC by the Applicant for clearing costs and custodial services on behalf of the client.
 
The Premium Income Account and Managed Account Program services which Applicant provides also are provided directly through First Clearing, LLC.  A customer utilizing Premium Income Account or Managed Account Program through First Clearing, LLC will enter into a discretionary brokerage account with First Clearing, LLC, which such discretion being exercised by Dale K. Ehrhart, Inc.
 
The Premium Income Account service offers a strategy based on the same stock selection parameters.  The PIA employs covered call writing,  The portfolio managers sell covered calls to further enhance the cash flow from Premium Income Account's portfolio and to provide some protection against the threat of downward market movements.  The conservative strategy of writing calls against a portfolio of this type has demonstrated appeal to corporate or individual pension plans, profit sharing plans, and IRA's.
 
Of course, listed stock option strategies are not suitable for everyone and involve risk.  Stock may be called away from the writer of a covered call if the price of the underlying stock moves to a level above the exercise price of the call written.  A copy of the Option Disclosure Document outlining the characteristics and risks of listed options must precede or accompany the Applicant's brochure and is to be read before any transactions are made.
 
With the selling of covered calls strategy, the purchasers are allowed to call away the underlying stock at a given price during a given period of time.  In exchange, the option purchaser will give our client cash, or a premium, which is theirs to keep.  We are better off by selling a covered call when the market is declining, flat or modestly rising; but our profits are capped by the option in a strongly rising market where stock can be called away, or where options are repurchased at a loss.  The transactions made by the sale of the call remains open until either expiration or the shares are called away.  If we decide to close the contract prior to expiration, we may have to pay more to repurchase (close) the contract than we realized from our initial sale of the covered call.  This would create a short-term loss that would be mitigated by gains expected from retaining our stock position.
	Text16: 
	Text17: The key question for the investor is to identify the point at which profits are capped, and to assess the likelihood of stock being called away.  Probably the easiest measure of risk is to compare the size of the premiums as a percent of the value of the underlying stock.  A larger percent provides more immediate cash flow, but runs a greater probability of limiting profits in a rising market.  Profits are capped either when stock is called away, or when options are repurchased at a loss.  We generally prefer to buy and close unprofitable options in order to retain the underlying stock and thus avoid capital gains.  An unprofitable option position is created when the underlying security advances and causes the price of the option to rise above our original sale price.  Offsetting such a position to retain our stock and avoid capital gains would entail paying the prevailing (higher) market price for the option, incurring a loss.
 
A reasonable return from options over long periods of time might range between 5% and 6% of underlying equity.  The balance between option premium and risk may vary substantially between clients and even between different stocks in the same portfolio, depending on individual needs and market expectations.
 
A third service is Asset Class Investment Management.  Asset Class Investing is a multifaceted process.  With regard to the prospective investor's goals and objectives, the first step is the evaluation of risk tolerance and financial needs.  This information is gathered through a personal interview with the client and a completed detailed risk tolerance questionnaire, which was developed by industry psychologists at The American College in Bryn Mawr, PA.  The second step is the development of portfolio recommendations matching the financial needs and risk tolerance of the client with appropriate investment asset classes.  This process is designed to eliminate unsystematic risk.  The third step is the reevaluation of the appropriateness of the proposed portfolio with regard to the client's stated goals, projected risk level, and expected return.  The fourth step is the development of the Investment Policy Statement (IPS).  The IPS will contain a summary of the prospective client's goals and objectives, the results of the risk tolerance questionnaire, a list of the asset classes chosen, and analysis of the method used to determine the specific asset allocation, the circumstances under which the portfolio will be rebalanced (selling classes that have become overweighted and replacing them with underweighted classes), the historical and expected returns and the volatility (standard deviation) of the portfolio.  The client's approval of the IPS will begin implementation of the process
	Text18: 
	Text19: These investments are selected according to their asset class characteristics.  No-load mutual funds will be the instrument of choice in the majority of cases; however, a bond ladder may be part of the fixed income component.  At least 50% will be allocated to passive strategies.  The passive funds will remain fully invested, regardless of the performance of the financial markets.  A lesser allocation may also be recommended to specific actively-managed funds, or private money managers.  Applicant is approved to purchase funds from Dimensional Fund Advisors, an institutional money management firm, which makes its passive, asset class funds available through selected professional advisors.
 
In compliance with the GIPS guidelines, the Applicant will provide the client with performance reports on a quarterly basis.  These will include, but are not limited to, analysis of investment performance in comparison to respective benchmarks; portfolio performance in relationship to client expectations, goals and objectives; and a detailed, tax lot accounting of realized gains and losses.  The custodian will also provide monthly statements and transactions advice.
 
Fees are calculated on a tiered billing schedule.  The first $500,000 is 1.8%, the next 500,000 is 1.5%, and in excess of $1,000,000 is 1%.  The fee for accounts in excess of $3,000,000 is negotiable.  There is no minimum account size, but a minimum fee of $1,500 (One thousand, five hundred dollars) has been established.  Accounts of families (grandparents, parents, and dependent children) may be grouped together to determine the fee.  Either the Applicant or the client may discontinue the engagement at any time.  Any unearned fees will be refunded as of the receiving date of written cancellation.  Applicant may adjust or waive fees if circumstances warrant.  Circumstances include but are not limited to Applicant's employee or employee family accounts and accounts opened and managed as professional courtesies for related professionals.
 
The fees charged by Applicant are in addition to management fees charged by mutual fund management companies, and transaction fees (if any) charged by custodians.  Fees paid to Applicant are primarily for designing, implementing and monitoring an investment strategy, including financial projections, risk analysis and computer modeling.  In addition, quarterly rebalancing, when appropriate, and annual reviews are included within Applicant's fees.  Fees paid to mutual fund management companies are for developing and maintaining the mutual fund's investment philosophy and for selecting individual securities to be bought and sold by the fund.  Thus, there is little, if any, duplication of efforts by the mutual fund management company and Applicant.  Applicant always tries to select mutual funds with relatively low management fees compared to their peers.
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	Text21: The fifth service that the Applicant provides is fee-only financial planning.  This is further divided into personal planning services and business planning services.  The personal planning services may include cash flow and debt management, education funding, income tax planning, risk management, investment planning, retirement planning, and estate planning.  The plan may be modular in scope and include one or more of these areas; however, if a more comprehensive plan is needed, all of the areas may be included.  The business planning services may include the determining of the client's goals and objectives, collecting of relevant data, analyzing data and preparing projections, developing recommendations and a formal written plan, implementing the recommendations, and periodically reviewing the plan with regard to the client's circumstances changes in tax laws and/or economic conditions.
 
An agreement with the client will state that neither the individual representative, nor Applicant, nor any related party will receive commissions from the sale of investment or insurance products to the client other than commissions derived from variable products.  A disclosure will be made to the client concerning the relationship of Applicant and DKE Financial Service, Inc. 
 
Fees for financial planning are determined on an individual basis based on the time necessary to complete the plan and the complexity of the issues involved.  Applicant will quote a flat fee, range of fees or an hourly fee, whichever is appropriate.  Clients will sign a letter of engagement which states the scope and the fee of the engagement.  Fees are billed half in advance and the remainder upon acceptance of the written plan by the client.  Review or retainer client fees are billed quarterly in advance with the understanding that, in the event that the engagement is terminated, any unearned fess will be refunded.  Any unearned fees will be refunded to clients who so request within 5 days of the start of an engagement.
 
Applicant is also a Turnkey Asset Management Provider (TAMP).  Services provided include but are not limited to detailed asset class analysis of a client's current holdings, a recommended portfolio design and subsequent management, production of Investment Policy Statements, rebalancing and regular performance reporting.  These services are marketed to Registered Investment Advisors (RIA).  Applicant functions as a sub-Advisor and is designated as such in the RIA's Client Agreement.  In that agreement, the RIA is identified as Investment Advisor. Applicant applies the same investment philosophy as identified above in the Asset Class Investment Management description (pages 9-10 above) and only establishes TAMP relationships with RIA practices that share Applicant's investment philosophy.  Applicant has in place proprietary or acquired capabilities and systems to produce GIPS compliant performance reporting and to effectively perform all other tasks and services offered to RIAs as parts of the TAMP platform.
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	Text23: Applicant charges TAMP partners a percentage of gross management fees assessed each client by the RIA.  Fees are assessed quarterly in advance or in arrears based on the RIA's preference or existing preference.  Fees are based on quarter-end values of assets.  Pro-rata fee assessments may occur if significant additions to existing accounts occur during intra-quarter periods. Accounts transferring to Applicant's platform intra-quarter may also be assessed an interim fee.  Significant asset withdrawals or account closings may require unearned fees to be refunded in some cases.  Applicant utilizes the following schedule based on Assets Under Management (AUM) to calculate the amount of gross management fees each party will receive.  The percentages listed represent the portion of the gross management fee retained by Applicant with the remaining portion of the total fee conveyed to the RIA:
 
< $30 million                                    35%
> $30 million and < $50 million        30%
> $50 million and < $75 million        27.5%
> $75 million                                    25%
 
Applicant may waive the tiered schedule and negotiate a flat rate with an RIA under certain circumstances including, but not limited to the AUM involved, the number of accounts or any other consideration that in the Applicant's opinion is justified.  In addition, sizeable practices may negotiate a rate lower than the above schedule.  Negotiations are on a case by case basis after Applicant assesses potential revenues, costs and other considerations associated with the particular RIA practice involved.
 
 
Michael Thomas Hartley - Born: 1953; Mr. Hartley attended the Indiana University School of Business and received his CFP designation after completing studies at the College for financial Planning, Denver, Colorado.  He received the designation of Accredited Asset Management Specialist (AAMS) in 1997.  He completed the University of Chicago course on Portfolio Management in August, 2003.  He has been with Dale K. Ehrhart, Inc. since 1985, and served as its President from 1992 and as CEO since 2003.  He is also a Manager of Tillman Hartley, LLC since 1999 and Allied Investors, LLC since 2003.  Mr. Hartley is a member of the National Committee of Planned Giving and has been since 1999.
 
Thomas Blair Trammell - Born 1946; Mr Trammell earned his B.A. degree from the University of Florida and is a Registered Options Principal.  He has been with Dale K. Ehrhart, Inc. since 1980 and has been Vice President since 1992.
 
Byron A. Sanders - born 1953; Mr. Sanders attended Duke University and earned a B.A. degree in English.  He is a Registered Options Principal.  He has registered as a General Securities Principal and Series 7 Registered Representative since 1977.  Mr. Sanders joined Dale K. Ehrhart, Inc. in November 1999 and has been President since 2003.
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	Text27: Robert C. Keyser, CFP®, CLU - born 1954; Mr. Keyser attended Notre Dame University and earned a B.B.A. degree in 1976.  He has been registered as a Series 7 Registered Representative since 1978 and as a General Securities Principal since 1982.  He obtained his State of Florida Insurance license in 1999 and his Certified Financial Planner designation in 2000. He earned the Chartered Life Underwriter designation in 2004.  Mr. Keyser joined Dale K. Ehrhart in December 2002 as a Vice President.
 
James H. Moore, CFP - born 1977; Mr. Moore earned his Bachelor of Science degree in Business Adminsitration with a concentration in Finance from the University of Florida in 1999.  He is  registered as a Series 7 General Securities Representative, Series 63 Registered Securities Agent in State Law, and Series 65 Registered Investment Advisor Representative.  He earned the Certified Financial Planner designation in 2008.  Mr. Moore joined Dale K. Ehrhart, Inc. in October 2001. 
 
Michael W. Hartley, CFP - born 1981; Mr. Hartley earned his Master of Business Administration with a concentration in Finance in 2005 from the University of Miami, Miami, FL.  He also earned his Bachelor's Degree in Business Administration with a major in Management in 2003 from the same institution.  He earned the Certified Financial Planner designation in 2008.  Mr. Hartley holds a Series 65, Registered Investment Advisor Representative and joined Dale K. Ehrhart, Inc. in September 2003. 
 
Dale K. Ehrhart, Inc. is also a registered Introducing Broker Dealer and can, thus, effect securities transactions for compensation for a client or for the public.
 
Applicant's CEO, Michael T. Hartley, President, Byron A. Sanders, Senior Vice President, Thomas B. Trammell, Vice President Robert Keyser and Vice President James Moore are registered representatives of Dale K. Ehrhart, Inc.  Applicant maintains a clearing agreement with First Clearing, LLC, an Investment Manager Service Agreement with Charles Schwab & Co., Inc. and the same agreement with Fidelity Investments, all registered broker dealers.  Since Dale K. Ehrhart, Inc. is an Introducing Broker Dealer, First Clearing, LLC, Schwab & Co., Inc. and Fidelity Investments will maintain custody of funds and hold securities of Applicant's brokerage clients.  Applicant will effect all transactions for managed accounts through First Clearing, LLC, Charles Schwab & Co., Inc. or Fidelity Investments.
 
Dale K. Ehrhart, Inc. and DKE Financial Services have some of the same control persons.  These include Michael T. Hartley, Thomas Trammell, N. Jean Trammell, and Micki Gette, Ed.D.  It is possible that Dale K. Ehrhart, Inc., the Investment Advisor, may receive clients from this relationship.  There is also common ownership between Dale K. Ehrhart, Inc. and Tillman Hartley, LLC, a Registered Investment Advisor.  Michael T. Hartley is CEO of Dale K. Ehrhart, Inc. and Manager of Tillman Hartley, LLC.  Because of this relationship, instances may occur when Tillman Hartley, LLC refers clients to Dale K. Ehrhart, Inc. for management.  These arrangements could be material to the advisory business of Dale K. Ehrhart, Inc. 
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	Text29: Registrant has a adopted a comprehensive Code of Ethics to govern the actions of its employees and supervisors in their contacts with clients.  In addition, restrictions on trading, trade reporting and personal holdings are described.  A copy of the Code of Ethics is available to all clients upon their request.
 
Dale K. Ehrhart, Inc. is also, as stated above a registered Introducing Broker Dealer.  In this capacity, the Applicant can also effect securities transactions for compensation for any client or the public.
 
Affiliated persons may not participate in block trades involving client accounts.  In the event that an employee of proprietary account wishes to purchase or sell securities which have been purchased or sold concurrently on a discretionary basis using block trades in multiple client accounts, the employer or proprietary account must receive the least favorable price at which an execution was reported for the group trades.
 
Applicant generally imposes a minimum dollar amount of $250,000 of assets for managed accounts. On occasion, however, smaller amounts are accepted.
 
Applicant utilizes an Investment Management Agreement that clearly spells out the terms of discretion and consent of authority.  Under the terms of this agreement, Applicant's customers consent to Applicant's effectuating securities transactions through First Clearing, LLC.  First Clearing, LLC also acts as custodian.  As noted in response to item 1.A., the annual management fee is 3.25% of the net equity of assets under management.  This annual management fee includes all costs of effectuating transactions.
 
Brokers are selected by Registrant to execute client trades in securities and mutual funds in the normal course of business.  Brokers are currently Charles Schwab, Fidelity and First Clearing, LLC.  These and any future brokers are chosen for their financial stability, their access to products Registrant desires for implementation of its recommendations and for competitive commission rates and quality services.  In the case of Schwab and Fidelity, Registrant believes commissions charged are among the lowest available in the industry.  In addition, Schwab and Fidelity are approved custodians for Dimensional Fund Advisors, which Registrant uses as its main mutual fund family.  Clients are not usually charged commissions for FCC transactions as the majority of clients custodied at FCC participate in Registrant's wrap program, which is described in Schedule H.  Occasionally, Clients directing orders or orders from non-managed, non-discretionary accounts at FCC are charged commissions to recoup transaction charges billed to Registrant by FCC.  Registrant believes these commissions to be reasonable.  Registrant is continually evaluating new custody opportunities and relationships as they are presented and will not hesitate to add to or eliminate existing custodians should a competitor offer materially better trading and administrative service and/or commission rates to Registrant's clients.
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	Text31: Dale K. Ehrhart, Inc. does not usually bunch trades other than in transactions with clearing/custodian brokers.  We have no soft dollar or other relationship which would effect prices at which customer trades are executed.  Affiliated persons do not participate in bunched trades.
 
Applicant, pursuant to written contracts, pays referral fees to persons who directly or indirectly solicit clients for or refer clients to Applicant.  The amount of such a referral fee is equal to a portion of the management fee received.  This amount is payable by Applicant quarterly in advance, as Applicant receives installments of the management fee.
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