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FORM ADV Applicant: Resonate Advisors, Inc. SEC File Number: Date:
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1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

| |(1)  Provides investment SUPEIVISOTY SEIVICES .....iuuiueriueitieiiieiiiei et %
E (2) Manages investment advisory accounts not involving investment supervisory Services..................... 70 %
E (3)  Furnishes investment advice through consultations not included in either service described above... _20 %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices
o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... 10 %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
i (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, %
(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)
Yes No

B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . ...
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees

(2) Hourly charges |:| (5) Commissions

(3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions IE F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

@ D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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SEC File Number:
801- 68713

Date:
June 18 2009

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

EEE]  EEE =] EEE]

A. Equity securities

(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

B. Warrants

C. Corporate debt securities (other than commercial paper)

D. Commercial paper
E.  Certificates of deposit
F.  Municipal securities

G. Investment company securities:
(1) variable life insurance
(2) variable annuities
(3) mutual fund shares

|:| H. United States government securities

(1) securities
(2) commodities

(1) tangibles
(2) intangibles

(1) real estate

1 1 i

I.  Options contracts on:

J.  Futures contracts on:

(2) oil and gas interests
(3) other (explain on Schedule F)

K. Interests in partnerships investing in:

IE L. Other (explain on Schedule F)

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)

(1) [_] Charting @ [O] cyelical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) IEI Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) |:| Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services @) @ Company press releases
(8) [ ] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(1) IEI Long term purchases %) |:| Margin transactions
(securities held at least a year)
2) |:| Short term purchases (6) Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) @ Other (explain on Schedule F)
) [ ] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
IEI C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

|:| (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser @ (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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SEC File Number:

801-68713

Date:
June 18 2009

9.

Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

|:| A. As principal, buys securities for itself from or sells securities it owns to any client.

IEI B. As broker or agent effects securities transactions for compensation for any client.

|:| C. Asbroker or agent for any person other than a client effects transactions in which client securities are sold to or

bought from a brokerage customer.

|:| D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

person has some financial interest.

@ E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or

prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed

services and impose a minimum dollar value of assets or other condition for starting or maintaining an

account?

(If yes, describe on Schedule F)

11.

Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

For Item 11A see Schedule F

B. Describe below the nature and frequency of regular reports to clients on their accounts.

For Item 11B see Schedule F

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Resonate Advisors, Inc. SEC File Number: Date:
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12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No
services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Resonate Advisors, Inc.
Continuation Sheet for Form ADV Part I1 801- 58713 June 18 200
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Resonate Advisors, Inc 26-1457228
Item of Form
(identify) Answer
Iltem 1.D. FINANCIAL, ESTATE AND LEGACY PLANNING SERVICES

Resonate Advisors, Inc. (“Resonate”) offers values-based, intergenerational estate and legacy
planning, financial planning and investment advisory services primarily to individuals, corporations,
charitable organizations and business owners. Resonate's general philosophy is that clients reach their
best decisions by integrating inner values and beliefs with financial planning, investment advisory and
wealth transfer strategies which are then shared intergenerationally. To this end, Resonate uses its
proprietary Purposeful Planning system and Purposeful Planning Pyramid. In addition to fundamental
planning, our legacy planning process may include values clarification and prioritization, the creation of
family mission, vision statements, ethical wills, financial philosophies and family leadership
development. Once clients are clear about their goals and direction, the financial aspect of the
planning is then incorporated into specially customized investment portfolios representative of the
clients' unique circumstances. The portfolios may use asset allocation programs, third party money
managers or a combination of the two.

Below is a description of the financial, estate and legacy planning services in addition to the investment
advisory services Resonate offers its clients. Resonate's basic fees schedules, how fees are charged,
whether fees are negotiable, when compensation is payable, Resonate's refund policies and other
applicable information is also included.

FEES FOR CONSULTATION, PLANNING AND ADVICE NOT DIRECTLY INVOLVING SECURITIES
Through financial, estate and legacy planning, Resonate provides fee-based non-securities related
consultation and advice. The fee is determined by the complexity of the planning needs which may
relate to net-worth and/or family structure and dynamics.

The financial planning process guides clients in defining and reaching goals in such areas as
retirement, education, contingency funding, life insurance, disability coverage and long-term care
insurance. It provides the framework for future planning decisions based on the client's goals. In
addition, budgeting and cash flow management techniques may be developed when working with
clients.

The more expansive legacy planning process may include all of the above in addition to planning for
intergenerational wealth transfer which often includes sustainable philanthropy. Therefore, a
substantial part of our time and practice is devoted to working with charitable organizations in the
areas of development and planned giving. Techniques frequently applied may include gifts of
residence, the various types of charitable trusts (intervivos and testamentary), bequests and gifts of
appreciated securities. These techniques may be used with individual donors when they are
representative of individual and/or shared family values and are an appropriate inclusion in the clients'
financial, estate or legacy plans.

Fees are flexible and negotiable. Depending on the level of the planner assigned to the case, hourly
fees generally range from $150-$300.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Resonate Advisors, Inc.

Continuation Sheet for Form ADV Part 11 801- 68713 June 18 200

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Resonate Advisors, Inc 26-1457228

Item of Form
(identify)

Answer

Item 1.D. cont.

Compensation is payable per agreement and based on services. In some cases, a flat fee may be
charged. A client may terminate the agreement by non-payment of fees and satisfactory evidence that
Resonate has defaulted in the performance of any of the terms or conditions of the written contract, or
compliance with the contract completion date. The schedule of fee payments is clearly defined in the
engagement letter or agreement.

INVESTMENT ADVISORY SERVICES AND FEES

Once broader life and legacy goals are determined; Resonate provides investment advisory services to
clients in connection with establishing and monitoring client investment objectives, risk tolerance, asset
allocation goals, tax status, and time horizon. In addition, Resonate provides clients information and
research about investments as well as a review of performance reports. Since client directed guidelines or
restrictions may affect the composition and performance of the portfolio, performance will vary from client
to client.

Resonate has the ability to offer certain investment services through various third party managed account
programs and asset allocation programs effected through ValMark Advisers, Inc., a registered SEC
investment adviser. For the majority of these programs, all trades are cleared through Schwab Institutional,
a division of The Charles Schwab Corporation (“Schwab”), pursuant to ValMark's platform agreement.
Custody of funds and securities are maintained by Schwab, not ValMark or Resonate. However, Resonate
or ValMark may also use a third party money manager that does not clear through Schwab, but under no
circumstances will Resonate maintain custody of client funds or securities.

ValMark's Platform allows Resonate and it clients access to various non-affiliated investment advisers that
offer wrap account, asset allocation or asset management services. Wrap accounts charge one “wrap” fee
(which in some circumstances may be negotiable) to encompass all advisory and transaction related costs
associated with the account. However, the wrap fee does not cover incidental fees such as wire charges or
other non investment related charges. Each client that chooses to invest through a wrap account will be
provided that products' “Wrap Brochure”, which provides detailed information on the products' investment
objectives, its associated costs and how such costs are charged. The duties of Resonate will include
assisting the client in choosing investment objectives and appropriate investment managers, setting
restrictions or limitations on the management of the account, explaining portfolio strategies and
transactions and answering client questions. Also, Resonate reviews the performance of third party advisers
prior to introducing clients to the non-affiliated investment advisers. Alternatively, clients may open an
account with TOPSw or The Optimized Portfolio System, which is ValMark's goal-based asset allocation
program. TOPS™ primarily uses Exchange Traded Funds as its investment vehicles. When suitable,
Resonate may also recommend clients consider other managed account programs offered through ValMark,
wherein client's assets are allocated to several asset classes. Clients may select a managed account program
wherein assets are allocated to different fund choices or assets may be invested with different portfolio
managers for separate account investment management.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Resonate Advisors, Inc.

Continuation Sheet for Form ADV Part 11 801- 68713 June 18 200

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Resonate Advisors, Inc 26-1457228

Item of Form
(identify)

Answer

Item 1.D. cont

Services provided under some or all of Resonate's services may be available from other providers for lesser
fees. In addition, you may buy securities (e.g., mutual funds, exchange-traded funds, etc.) outside of these
Programs without incurring the Program fees. Under each of these options, clients have the opportunity to
place reasonable restrictions or constraints on the way their account is managed and to obtain portfolio
design services.

I. The Optimized Portfolio System (TOPStM™):
A. Description of TOPSt™m and Exchange Traded Funds

Resonate, through ValMark, provides clients with the opportunity to invest using “The Optimized Portfolio
System” (“TOPStv”). TOPStM™ is a ValMark goal-based asset allocation program which invests, primarily,
in Exchange Traded Funds (“ETFs”). An ETF is an investment portfolio that holds all or a representative
sample of the individual securities held in an index. ETFs trade on exchanges throughout the day, are priced
constantly, and trade at the current market price which may be different from the ETF's net asset value.
When ETFs are not available for a particular asset category, closed-end mutual funds will be chosen
instead.

B. TOPSt™ Process

The TOPSt™ Program allows a client to select an asset allocation strategy which has the level of risk
acceptable to him/her; to diversify investment assets among many ETF asset classes; and to pursue a
strategic, asset allocation, investment strategy over a time horizon of at least five years. Resonate will
review each client's personal and financial information including, but not limited to, the client's goals and
objectives, risk tolerance, financial net worth, earning capacity, tax status, and investment experience.
Resonate and the client will develop an investment strategy and asset allocation profile utilizing one of six
distinct model portfolios available through the TOPSt™ program.

After the appropriate TOPSt™ portfolio has been selected, based upon the client's needs and objectives, the
client's assets will be invested in ETFs in accordance with the selected portfolio. From the account
custodian, clients will receive confirmations or transaction summaries for all activities conducted in the
client's TOPSTt™ account, monthly account statements, quarterly performance statements, and internet
access to view his/her account. Clients' accounts will be rebalanced, generally, quarterly or annually based
upon the client's allocation strategy and/or changes in a client's investment objectives, time horizon or any
significant life event.

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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FORM ADV

Applicant: SEC File Number: Date:
Resonate Advisors, Inc.

Continuation Sheet for Form ADV Part 11 801- 68713 June 18 200

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Resonate Advisors, Inc 26-1457228

Item of Form
(identify)

Answer

Item 1.D. cont.

C. TOPSt™ Added services

From time to time, it may become necessary for clients invested in the TOPS program to implement their
portfolio strategy using investments and/or allocations that are outside of the six distinct model portfolios.
For example, to take advantage of the favorable tax treatment, high net worth clients' assets may be placed
into portfolios containing individually selected municipal bonds. When this occurs, clients are required to
sign an Investment Policy Statement that outlines the investment strategy and the reason for the
recommendation of individually selected municipal bonds. In order to implement the municipal bond
strategies, the TOPS program often consults with R.W. Smith Fixed Income (425-828-9100) an experienced
municipal bond wholesaler. Clients assets may also be placed into a portfolio, for certain reasons such as to
maintain a legacy stock position or maintain a higher than normal amount of cash equivalents. These
situations vary with each client and are documented through notes with the respective Investment Advisor
Representative (“1AR”)

D. TOPSt™ Fees

In exchange for services provided by Resonate, ValMark and the account custodian, each client agrees to
pay annually a set percentage of the market value of total assets held in the client's TOPSTM account. Further
explanation regarding the fees associated TOPStw™ is provided in the TOPSt™ Investment Advisory
Agreement which each client signs before participating in this program.

Based upon the aggregate market value of the assets in the client's TOPSt™ Account at the close of business
on the last business day of the preceding calendar quarter, advisory fees are collected from clients' accounts
quarterly, in advance. The fees payable by a Client including custodial, administrative and advisory fees,
will not exceed an established percentage:

Avg. Acct. Balance Total Annual Fee May Not Exceed

$50,000 to $500,000: 2.50%

$500,001 to $1,000,000: 2.25%

$1,000,001 to $2,000,000:  1.75%

$2,000,001 and above: 1.25%

For more detailed information, clients should refer to Program's Wrap Brochure, which Resonate will
provide to each client

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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FORM ADV

Applicant: SEC File Number: Date:
Resonate Advisors, Inc.

Continuation Sheet for Form ADV Part 11 801- 68713 June 18 200

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Resonate Advisors, Inc 26-1457228

Item of Form
(identify)

Answer

Item 1.D. cont.

Item 3.L.

II. ValMark ACCESS

Through ValMark, Resonate also offers “The ACCESSw Program” (hereinafter, referred to as “ACCESS”)
- a wrap program sponsored by ValMark. ACCESS is an investment advisory program designed to allow
Resonate IAR's to create and monitor goal-based asset allocation portfolios for their clients. In exchange for
these services, Resonate assesses an advisory fee which is calculated as a percentage of the market value of
account assets. ACCESS accounts are established and held at Schwab Institutional, a division of The
Charles Schwab Corporation. While ACCESS is designed to be a mutual fund and bond-based investment
program, accounts are able to hold other securities, such as individual stocks.

An ACCESS Program Fee will be paid to ValMark for the costs of administrating and operating the
ACCESS Program. As a result of the ACCESS Program Fee, clients generally will not be charged any
custodial or account reporting services that might otherwise apply.

The standard ACCESS Program Fee is based on an annual percentage of the market value of assets under
management in clients' accounts. ACCESS Program Fees are negotiable at the discretion of ValMark and
advisory fees are negotiable at the discretion of Resonate. The standard ACCESS Program Fee schedule
(which includes Resonate's basic advisory fee) is as follows:

Avg. Acct. Balance Total Annual Fee May Not Exceed
$50,000 to $100,000: 2.50%
$100,001 to $250,000: 2.25%
$250,001 to $1,000,000:  1.75%
$1,000,001 to 2,000,000:  1.50%
$2,000,001 and above: 1.25%

The minimum account balance required to establish an individual ACCESS account is $50,000. ACCESS
program fees apply at the household level. This means that if two clients live in the same place of residence,
the applicable program fee assessed to each client's individual account is the fee level that would apply to
the total balance of both accounts.

An investment advisory fee will be charged for Resonate's advisory services per client and is specified in
each client's ACCESS advisory agreement.

Prior to opening an account, Resonate will provide to each client the Program's Wrap Brochure. Clients
should refer to this brochure for more detailed information.
TYPES OF INVESTMENTS

Resonate offers advice on other types of investments such as real estate investment trusts (REIT's), oil and
gas interests and ETFs. In addition, Resonate may offer venture capital and initial offerings, which we deem
appropriate, in order to address client goals, needs and objectives.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Resonate Advisors, Inc.

Continuation Sheet for Form ADV Part 11 801- 68713 June 18 200

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Resonate Advisors, Inc 26-1457228

Item of Form
(identify)

Answer

Item 4.C. (7)

Item 5.

Item 6.

METHODS OF ANALYSIS, SOURCES OF INFORMATION, AND INVESTMENT STRATEGIES

Resonate may assist the client in the selection of other money managers or asset allocation programs.
Resonate will assist clients in determining investment objectives, selecting managers, funds or portfolios,
setting restrictions or limitations on the management of the account, explaining portfolio strategies and
transactions, and answering client questions. Resonate will also evaluate the overall investment strategy and
performance of any third-party money manager or asset allocation program. Factors to be considered in
monitoring performance may include comparing client portfolio performance relative to certain market
indices and other money managers.

EDUCATION & BUSINESS STANDARDS

Investment Advisor Representatives (“IAR”s) of Resonate must have achieved or be enrolled in
professional designations such as Chartered Life Underwriter (“CLU”), Chartered Financial Consultant
(“ChFC”), or Certified Financial Planner (“CFP”) - or equivalent - or have been engaged in some form of
financial services industry for the last 3 years, and keep current by maintaining 30 hours of continuing
education credits every two years.

EDUCATION & BUSINESS BACKGROUND
Name: Barbara Ann Culver Year of Birth: 1950

Education: The College for Financial Planning - 1988 CFP
American Collage, Bryn Mawr, PA - 1987 ChFC
American Collage, Bryn Mawr, PA - 1984 CLU
Bowling Green State University, Bowling Green, OH - 1972 B.S., Education
Calvin M. Woodward HS, Toledo, OH -1969
FINRA licenses currently held: - Series 7, 63 and 65

Background: Resonate Advisors, Inc., Cincinnati, OH - Financial Planner/Pres/Sec/Treas
11/2007 -Present
Resonate, Inc., Cincinnati, OH - Financial Planner/Insurance Agent,
07/1987 -Present
ValMark Securities, Inc., Cincinnati, OH - Registered Representative/Insurance
Agent, 10/2007 to Present
VESTAX/Multi-Financial Securities Corp - IAR/Insurance Agent, Hudson, OH
07/1987 to 09/2007
Guardian Securities, Boston, MA - Registered Representative,
09/1987 to 06/1988
Culver-Freeman Agency, Inc., Miami, OH - Partner
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Item 6. cont. Name: Kathleen Graham Marteney Year of Birth: 1961
Education: The College for Financial Planning - 2008 CRPC

University of Dayton - BSBA in Accounting
St. Francis DeSales 1979

Background: Resonate Advisors, Inc., Cincinnati, OH
Resonate, Inc., Cincinnati, OH

ValMark Securities, Inc., Cincinnati, OH

Lincoln National Life, Salt Lake City UT
Connecticut General Life Ins Co. Covington, KY
CIGNA Financial Advisors, Inc. Covington, KY

Self Employed, Wyoming, OH

Name: Christopher Scott McLaren Year of Birth: 1966
Education: The College for Financial Planning - 09/2006 CFP
University of Cincinnati - Attended 1984-1987
FINRA licenses currently held: - Series 7, 63 and 65

Background: Resonate Advisors, Inc., Cincinnati, OH
Resonate, Inc., Cincinnati, OH

ValMark Securities, Inc., Cincinnati, OH
Multi-Financial Securities, Denver, CO
Park Avenue Securities, Cincinnati, CO

Guardian Life Insurance, Cincinnati, OH
American Express Financial Advisors,

IDS Life Insurance Co., Cincinnati, OH
Fidelity Brokerage Services, Cincinnati, OH

Lincoln Financial Advisors Corp, Salt Lake City UT

FINRA licenses currently held: - Series 6, 7, 24, 63 and 65

- Financial Planner, 03/2009 -Present
- Financial Planner/Insurance
Agent, 02/2009 -Present
- Registered/Representative /
Insurance Agent, 10/2007 to Present
- Managing Principal / Registered
Representative, 6/1998 - 6/2006
- Registered Representative,
6/1998 - 6-2008
- Sales Representative,
6/1995 - 6/1998
- Registered Representative,
6/1995 - 6/1998
- Financial Consultant,
10/1994 - 6/1995

- Financial Planner, 11/2007 -Present
- Financial Planner/Insurance Agent,
01/2005 -Present
- Registered Representative/Insurance
Agent, 10/2007 to Present
- IAR/RR/Insurance Agent,
10/2004 to 09/2007
- IAR/RR/Insurance Agent,
01/2003 to 09/2004
- Insurance Agent, 11/2002 to 09/2004
- Financial Advisor, Cincinnati, OH
12/2001 to 10/2002
- Financial Advisor, 12/2001 to 10/2002
- Financial Advisor, 08/1993 to 11/2001
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Item 7.C

Item 8.C. (1)

Item 8.C. (9)

Item 9.B.

OTHER BUSINESS ACTIVITIES

Barbara Ann Culver, Kathleen Graham Marteney and Christopher Scott McLaren are licensed insurance
agents. Acting in this capacity, they may receive fees or commissions as a result of product sold to clients.
They will spend approximately 15% of their time selling insurance products and 85% of their time
providing advisory services.

OTHER FINANCIAL INDUSTRY ACTIVITIES or AFFILIATIONS

Associated persons of Resonate are licensed to sell securities through ValMark Securities a broker-dealer
registered with FINRA and various regulatory agencies. When placing securities transactions through
ValMark, in their capacity as registered representatives, they may earn sales commissions. However, all
Resonate clients have the ability to effect securities transactions with any broker-dealer of their choice. In
addition, Resonate uses ValMark's investment advisor platform to access third party money managers and
programs as described in Item 1.D.

As described above, associated persons of Resonate are licensed to sell life and annuity insurance products
through various companies. Associated persons of the Company may receive compensation for the sale of
such products. The client is under no obligation to purchase insurance products through them and is free to
choose the sources through which to implement investment advisory recommendations.

PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS

If the client so chooses, they may implement investment advisory recommendations by utilizing the IAR's
status as a registered representatives of ValMark. As registered representatives, Resonate's associated
persons can sell securities to any client for commissions. This could present a potential conflict of interest
as the associated persons could receive fees and commissions if the client chooses to implement
recommendations of the associated persons in their capacity as registered representatives. When a client
chooses to implement investment recommendations with a commission-based product all appropriate
prospectuses and disclosures are provided to clients.
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Item 9.E.

Item 10.

Resonate's investment advisory representatives may buy or sell for their own accounts, securities that are
also held by clients of the firm. Conversely, they may buy and sell securities for client accounts which they
themselves may own. Such transactions are permitted if in compliance with Resonate's Policy on Personal
Securities Transactions. Reports of personal transactions in securities by Resonate [ARs are reviewed by
the firm's Compliance Department quarterly or more frequently if required.

Code of Ethics

Resonate has in place Ethics Rules (the “Rules”), which are comprised of the Code of Ethics and Insider
Trading policies and procedures. The Rules are designed to ensure that Resonate's personnel (i) observe
applicable legal (including compliance with applicable state and federal securities laws) and ethical
standards in the performance of their duties; (ii) at all times place the interests of Resonate's clients first;
(iii) disclose all actual or potential conflicts; (iv) adhere to the highest standards of loyalty, candor and care
in all matters relating to its clients; (v) conduct all personal trading consistent with the Rules and in such a
manner as to avoid any actual or potential conflict of interest or any abuse of their position of trust and
responsibility; and (vi) not use any material non-public information in securities trading. The Rules also
establish policies regarding other matters such as outside employment, the giving or receiving of gifts, and
safeguarding portfolio holdings information.

Under the general prohibitions of the Rules, Resonate's personnel may not: 1) effect securities transactions
while in the possession of material, non-public information; 2) disclose such information to others; 3)
participate in fraudulent conduct involving securities held or to be acquired by any client; and 4) engage in
frequent trading activities that create or may create a conflict of interest, limit their ability to perform their
job duties, or violate any provision of the Rules. Resonate's personnel are required to conduct their personal
investment activities in a manner that Resonate believes is not detrimental to its advisory clients. Resonate's
personnel are not permitted to transact in securities except under circumstances specified in the Code of
Ethics. However, as described below, there may be circumstances where Resonate's personnel may buy and
sell on behalf of its clients, securities of issuers or other investments in which they own securities or
otherwise have an interest. The policy requires all Access Persons (defined as investment personnel, which
includes portfolio managers, assistant portfolio managers, research analysts and trading room personnel,
officers of Resonate, and other designated persons) to report all personal transactions in securities not
otherwise exempt under the policy. All reportable transactions are reviewed for compliance with the Code
of Ethics. The Ethics Rules are available to clients and prospective clients from Resonate upon request.

CONDITIONS FOR MANAGING ACCOUNTS

Although Resonate requires no minimum account size to offer investment advice, certain wrap programs
offered through Resonate may include account minimums. Please reference Item 1.D. and the applicable
wrap brochures for more information.
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Item 11. A.

Item 11.B

Item 12.B.

REVIEW OF ACCOUNTS

REVIEWS: Advisory client accounts are reviewed at least quarterly as agreed to with client and any
significant change in market conditions may prompt a review of all accounts. Reviews of investment
accounts typically look at portfolio consistency with regards to client's risk tolerance, tax situation,
investment time horizon, performance objectives, and asset allocation instructions. Each sponsor to whom
Resonate recommends for advisory services provides regular quarterly account reports to advisory clients.
Reviews also consist of covering account holdings, transactions, charges, & performance as provided on
Sponsor statements and other account reports. Advisory clients who also receive financial planning advice
are also reviewed at least annually for adherence to goals. Reviews cover progress toward financial
independence, anticipated distributions toward family legacy goals, anticipated distributions for social
capital or charitable goals, as well as other goals communicated by the client. In addition, accounts will be
reviewed upon notice of changes in a client's circumstances.

REVIEWERS: Accounts will be reviewed by Barbara Ann Culver Kathleen Graham Marteney and
Christopher Scott McLaren.

Clients with advisory accounts are provided with monthly or quarterly account statements from the
custodian, depending on the activity in the account. Reports include details of client holdings, asset
allocation, and other transaction information. Comparisons to market indices and account performance are
used to evaluate account performance in review with the client. From time to time special reports outlining
activity in one area may be sent as circumstances dictate.

INVESTMENT OR BROKERAGE DISCRETION

The client is under no obligation to effect transactions through the associated persons of Resonate in their
capacity as registered representatives of ValMark. The client is free to choose the sources through which
investment advisory recommendations may be implemented. If the client chooses to implement investment
advisory recommendations using the services of Resonate, such transactions will be effected through
ValMark, among others. Commissions may be earned which may be higher or lower than other
broker-dealers. ValMark is under a regulatory requirement to ensure that high standards of commercial
honor and just and equitable principals of trade are observed in the conduct of its business.

The primary aim of Resonate, through ValMark, is to facilitate timely “best execution” of security trades.
In general, orders for the purchase or sale of securities placed first will be executed first, and within a
reasonable amount of time of order receipt. When advantageous to accounts, orders may be combined to
facilitate execution of a larger block trade. To the extent that an entire block trade cannot be consummated,
allocation of securities purchased among accounts will be made in a manner deemed equitable by ValMark
or the applicable Investment Manager. When required by a client, Valmark will direct trades to specific
brokers. Clients who direct brokerage may forgo benefits from savings on execution costs that may have
otherwise obtained through, for example, volume discounts on block trades.
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Iltem 13.A. ADDITIONAL COMPENSATION

The associated persons of Resonate, in their capacity as registered representatives of ValMark, may receive
commissions earned on securities transactions directed through same. Any such fee arrangements shall be
fully disclosed to clients. In connection with the placement of client funds into investment companies,
compensation may take the form of front-end sales charges, redemption fees and 12(b)-1 fees or a
combination thereof. The prospectus for the investment company will give explicit detail as to the method
and form of compensation. Resonate does not participate in soft dollar or directed brokerage commission
arrangements. However, through its relationship with ValMark, Resonate does receive certain services and
products, such as fundamental research reports, technical and portfolio analyses, pricing services, economic
forecasting and general market information, historical data base information and computer software that
assist Resonate's investment management process.

Resonate may receive solicitors (referral) fees based on a written agreement from unrelated investment
adviser firms for referring clients for financial planning and investment advisory services. The agreements
will be retained by both the company and the solicitor and a disclosure letter will be provided to the client
prior to or at the time of entering into any solicitation arrangement for financial planning services. The
amount of the solicitor's fee varies according to services performed by the financial planner investment
advisor. The solicitor's fee does not increase the fees paid by the client.
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	0: FINANCIAL, ESTATE AND LEGACY PLANNING SERVICES
Resonate Advisors, Inc. (“Resonate”) offers values-based, intergenerational estate and legacy planning, financial planning and investment advisory services primarily to individuals, corporations, charitable organizations and business owners. Resonate's general philosophy is that clients reach their best decisions by integrating inner values and beliefs with financial planning, investment advisory and wealth transfer strategies which are then shared intergenerationally. To this end, Resonate uses its proprietary Purposeful Planning system and Purposeful Planning Pyramid. In addition to fundamental planning, our legacy planning process may include values clarification and prioritization, the creation of family mission, vision statements, ethical wills, financial philosophies and family leadership development. Once clients are clear about their goals and direction, the financial aspect of the planning is then incorporated into specially customized investment portfolios representative of the clients' unique circumstances.  The portfolios may use asset allocation programs, third party money managers or a combination of the two.
 
Below is a description of the financial, estate and legacy planning services in addition to the investment advisory services Resonate offers its clients. Resonate's basic fees schedules, how fees are charged, whether fees are negotiable, when compensation is payable, Resonate's refund policies and other applicable information is also included.  
 
FEES FOR CONSULTATION, PLANNING AND ADVICE NOT DIRECTLY INVOLVING SECURITIES 
Through financial, estate and legacy planning, Resonate provides fee-based non-securities related consultation and advice. The fee is determined by the complexity of the planning needs which may relate to net-worth and/or family structure and dynamics.
 
The financial planning process guides clients in defining and reaching goals in such areas as retirement, education, contingency funding, life insurance, disability coverage and long-term care insurance. It provides the framework for future planning decisions based on the client's goals. In addition, budgeting and cash flow management techniques may be developed when working with clients. 
 
The more expansive legacy planning process may include all of the above in addition to planning for intergenerational wealth transfer which often includes sustainable philanthropy. Therefore, a substantial part of our time and practice is devoted to working with charitable organizations in the areas of development and planned giving. Techniques frequently applied may include gifts of residence, the various types of charitable trusts (intervivos and testamentary), bequests and gifts of appreciated securities. These techniques may be used with individual donors when they are representative of individual and/or shared family values and are an appropriate inclusion in the clients' financial, estate or legacy plans. 
 
Fees are flexible and negotiable. Depending on the level of the planner assigned to the case, hourly fees generally range from $150-$300. 
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	Text14: Item 1.D. cont. 
	Text15: Compensation is payable per agreement and based on services. In some cases, a flat fee may be charged. A client may terminate the agreement by  non-payment of fees and satisfactory evidence that Resonate has defaulted in the performance of any of the terms or conditions of the written contract, or compliance with the contract completion date. The schedule of fee payments is clearly defined in the engagement letter or agreement.  
 
INVESTMENT ADVISORY SERVICES AND FEES 
Once broader life and legacy goals are determined; Resonate provides investment advisory services to clients in connection with establishing and monitoring client investment objectives, risk tolerance, asset allocation goals, tax status, and time horizon. In addition, Resonate provides clients information and research about investments as well as a review of performance reports. Since client directed guidelines or restrictions may affect the composition and performance of the portfolio, performance will vary from client to client. 
 
Resonate has the ability to offer certain investment services through various third party managed account programs and asset allocation programs effected through ValMark Advisers, Inc., a registered SEC investment adviser. For the majority of these programs, all trades are cleared through Schwab Institutional, a division of The Charles Schwab Corporation (“Schwab”), pursuant to ValMark's platform agreement. Custody of funds and securities are maintained by Schwab, not ValMark or Resonate. However, Resonate or ValMark may also use a third party money manager that does not clear through Schwab, but under no circumstances will Resonate maintain custody of client funds or securities. 
 
ValMark's Platform allows Resonate and it clients access to various non-affiliated investment advisers that offer wrap account, asset allocation or asset management services. Wrap accounts charge one “wrap” fee (which in some circumstances may be negotiable) to encompass all advisory and transaction related costs associated with the account.  However, the wrap fee does not cover incidental fees such as wire charges or other non investment related charges. Each client that chooses to invest through a wrap account will be provided that products' “Wrap Brochure”, which provides detailed information on the products' investment objectives, its associated costs and how such costs are charged. The duties of Resonate will include assisting the client in choosing investment objectives and appropriate investment managers, setting restrictions or limitations on the management of the account, explaining portfolio strategies and transactions and answering client questions. Also, Resonate reviews the performance of third party advisers prior to introducing clients to the non-affiliated investment advisers. Alternatively, clients may open an account with TOPSTM or The Optimized Portfolio System, which is ValMark's goal-based asset allocation program. TOPS™ primarily uses Exchange Traded Funds as its investment vehicles. When suitable, Resonate may also recommend clients consider other managed account programs offered through ValMark, wherein client's assets are allocated to several asset classes. Clients may select a managed account program wherein assets are allocated to different fund choices or assets may be invested with different portfolio managers for separate account investment management.  
	Text16: Item 1.D. cont
	Text17: Services provided under some or all of Resonate's services may be available from other providers for lesser fees. In addition, you may buy securities (e.g., mutual funds, exchange-traded funds, etc.) outside of these Programs without incurring the Program fees. Under each of these options, clients have the opportunity to place reasonable restrictions or constraints on the way their account is managed and to obtain portfolio design services.
 
I. The Optimized Portfolio System (TOPSTM): 
 
    A. Description of TOPSTM and Exchange Traded Funds 
 
Resonate, through ValMark, provides clients with the opportunity to invest using “The Optimized Portfolio System” (“TOPSTM”). TOPSTM is a ValMark goal-based asset allocation program which invests, primarily, in Exchange Traded Funds (“ETFs”). An ETF is an investment portfolio that holds all or a representative sample of the individual securities held in an index. ETFs trade on exchanges throughout the day, are priced constantly, and trade at the current market price which may be different from the ETF's net asset value. When ETFs are not available for a particular asset category, closed-end mutual funds will be chosen instead. 
 
     B. TOPSTM Process 
 
The TOPSTM Program allows a client to select an asset allocation strategy which has the level of risk acceptable to him/her; to diversify investment assets among many ETF asset classes; and to pursue a strategic, asset allocation, investment strategy over a time horizon of at least five years. Resonate will review each client's personal and financial information including, but not limited to, the client's goals and objectives, risk tolerance, financial net worth, earning capacity, tax status, and investment experience. Resonate and the client will develop an investment strategy and asset allocation profile utilizing one of six distinct model portfolios available through the TOPSTM program.
 
 After the appropriate TOPSTM portfolio has been selected, based upon the client's needs and objectives, the client's assets will be invested in ETFs in accordance with the selected portfolio. From the account custodian, clients will receive confirmations or transaction summaries for all activities conducted in the client's TOPSTM account, monthly account statements, quarterly performance statements, and internet access to view his/her account. Clients' accounts will be rebalanced, generally, quarterly or annually based upon the client's allocation strategy and/or changes in a client's investment objectives, time horizon or any significant life event. 
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	Text19:       C. TOPSTM Added services 
 
From time to time, it may become necessary for clients invested in the TOPS program to implement their portfolio strategy using investments and/or allocations that are outside of the six distinct model portfolios. For example, to take advantage of the favorable tax treatment, high net worth clients' assets may be placed into portfolios containing individually selected municipal bonds. When this occurs, clients are required to sign an Investment Policy Statement that outlines the investment strategy and the reason for the recommendation of individually selected municipal bonds. In order to implement the municipal bond strategies, the TOPS program often consults with R.W. Smith Fixed Income (425-828-9100) an experienced municipal bond wholesaler. Clients assets may also be placed into a portfolio, for certain reasons such as to maintain a legacy stock position or maintain a higher than normal amount of cash equivalents. These situations vary with each client and are documented through notes with the respective Investment Advisor Representative (“IAR”)
 
    D. TOPSTM Fees 
 
In exchange for services provided by Resonate, ValMark and the account custodian, each client agrees to pay annually a set percentage of the market value of total assets held in the client's TOPSTM account. Further explanation regarding the fees associated TOPSTM is provided in the TOPSTM Investment Advisory Agreement which each client signs before participating in this program.
 
Based upon the aggregate market value of the assets in the client's TOPSTM Account at the close of business on the last business day of the preceding calendar quarter, advisory fees are collected from clients' accounts quarterly, in advance.  The fees payable by a Client including custodial, administrative and advisory fees, will not exceed an established percentage: 
Avg. Acct. Balance               Total Annual Fee May Not Exceed                              
$50,000 to $500,000:              2.50% 
$500,001 to $1,000,000:         2.25% 
$1,000,001 to $2,000,000:      1.75%   
$2,000,001 and above:            1.25% 
 
 
For more detailed information, clients should refer to Program's Wrap Brochure, which Resonate will provide to each client
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Item 3.L. 
 
	Text21: II. ValMark ACCESS 
 
Through ValMark, Resonate also offers “The ACCESSTM Program” (hereinafter, referred to as “ACCESS”) - a wrap program sponsored by ValMark. ACCESS is an investment advisory program designed to allow Resonate IAR's to create and monitor goal-based asset allocation portfolios for their clients. In exchange for these services, Resonate assesses an advisory fee which is calculated as a percentage of the market value of account assets. ACCESS accounts are established and held at Schwab Institutional, a division of The Charles Schwab Corporation. While ACCESS is designed to be a mutual fund and bond-based investment program, accounts are able to hold other securities, such as individual stocks. 
 
An ACCESS Program Fee will be paid to ValMark for the costs of administrating and operating the ACCESS Program. As a result of the ACCESS Program Fee, clients generally will not be charged any custodial or account reporting services that might otherwise apply. 
 
The standard ACCESS Program Fee is based on an annual percentage of the market value of assets under management in clients' accounts. ACCESS Program Fees are negotiable at the discretion of ValMark and advisory fees are negotiable at the discretion of Resonate. The standard ACCESS Program Fee schedule (which includes Resonate's basic advisory fee) is as follows: 
 
Avg. Acct. Balance             Total Annual Fee May Not Exceed  
$50,000 to $100,000:           2.50% 
$100,001 to $250,000:         2.25% 
$250,001 to $1,000,000:      1.75% 
$1,000,001 to 2,000,000:     1.50%   
$2,000,001 and above:         1.25% 
 
The minimum account balance required to establish an individual ACCESS account is $50,000. ACCESS program fees apply at the household level. This means that if two clients live in the same place of residence, the applicable program fee assessed to each client's individual account is the fee level that would apply to the total balance of both accounts. 
 
An investment advisory fee will be charged for Resonate's advisory services per client and is specified in each client's ACCESS advisory agreement. 
 
Prior to opening an account, Resonate will provide to each client the Program's Wrap Brochure. Clients should refer to this brochure for more detailed information.
 TYPES OF INVESTMENTS  
 
Resonate offers advice on other types of investments such as real estate investment trusts (REIT's), oil and gas interests and ETFs. In addition, Resonate may offer venture capital and initial offerings, which we deem appropriate, in order to address client goals, needs and objectives. 
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Item 6.

	Text23: METHODS OF ANALYSIS, SOURCES OF INFORMATION, AND INVESTMENT STRATEGIES  
 
Resonate may assist the client in the selection of other money managers or asset allocation programs. Resonate will assist clients in determining investment objectives, selecting managers, funds or portfolios, setting restrictions or limitations on the management of the account, explaining portfolio strategies and transactions, and answering client questions. Resonate will also evaluate the overall investment strategy and performance of any third-party money manager or asset allocation program.  Factors to be considered in monitoring performance may include comparing client portfolio performance relative to certain market indices and other money managers. 
  
EDUCATION & BUSINESS STANDARDS  
 
Investment Advisor Representatives (“IAR”s) of Resonate must have achieved or be enrolled in professional designations such as Chartered Life Underwriter (“CLU”), Chartered Financial Consultant (“ChFC”), or Certified Financial Planner (“CFP”)  - or equivalent  - or have been engaged in some form of financial services industry for the last 3 years, and keep current by maintaining 30 hours of continuing education credits every two years. 
 
EDUCATION & BUSINESS BACKGROUND  
 
Name:           Barbara Ann Culver  Year of Birth: 1950 
 
Education:    The College for Financial Planning - 1988 CFP  
                       American Collage, Bryn Mawr, PA - 1987 ChFC 
                       American Collage, Bryn Mawr, PA - 1984 CLU 
                       Bowling Green State University,  Bowling Green, OH - 1972 B.S., Education     
                       Calvin M. Woodward HS, Toledo, OH -1969     
                       FINRA licenses currently held: - Series 7, 63 and 65 
 
Background: Resonate Advisors, Inc., Cincinnati, OH                          - Financial Planner/Pres/Sec/Treas 
                                                                                                                    11/2007 -Present 
                        Resonate, Inc., Cincinnati, OH                                          - Financial Planner/Insurance Agent,
                                                                                                                     07/1987 -Present              
                       ValMark Securities, Inc., Cincinnati, OH                         - Registered Representative/Insurance   
                                                                                                                    Agent, 10/2007 to Present      
                      VESTAX/Multi-Financial Securities Corp                        - IAR/Insurance Agent, Hudson, OH              
                                                                                                                    07/1987 to 09/2007  
                      Guardian Securities, Boston, MA                                      - Registered Representative, 
                                                                                                                   09/1987 to 06/1988               
                      Culver-Freeman Agency, Inc., Miami, OH                       - Partner
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	Text31:  Name:         Kathleen Graham Marteney  Year of Birth: 1961                                                                                                 
 
Education:  The College for Financial Planning  - 2008 CRPC 
                     University of Dayton  - BSBA in Accounting  
                     St. Francis DeSales 1979
                     FINRA licenses currently held: - Series 6, 7, 24, 63 and 65 
 
Background: Resonate Advisors, Inc., Cincinnati, OH                         - Financial Planner, 03/2009 -Present
                        Resonate, Inc., Cincinnati, OH                                        - Financial Planner/Insurance 
                                                                                                                    Agent,  02/2009 -Present
                        ValMark Securities, Inc., Cincinnati, OH                        - Registered/Representative / 
                                                                                                                    Insurance Agent, 10/2007 to Present
                        Lincoln Financial Advisors Corp, Salt Lake City UT     - Managing Principal / Registered
                                                                                                                    Representative, 6/1998 - 6/2006
                        Lincoln National Life, Salt Lake City UT                        - Registered Representative,
                                                                                                                     6/1998  - 6-2008
                        Connecticut General Life Ins Co. Covington, KY           - Sales Representative,
                                                                                                                    6/1995  - 6/1998
                        CIGNA Financial Advisors, Inc. Covington, KY            - Registered Representative,
                                                                                                                    6/1995  - 6/1998
                       Self Employed, Wyoming, OH                                         - Financial Consultant,
                                                                                                                    10/1994  - 6/1995
 
Name:          Christopher Scott McLaren   Year of Birth: 1966 
 
Education:  The College for Financial Planning - 09/2006 CFP 
                     University of Cincinnati - Attended 1984-1987  
                     FINRA licenses currently held: - Series 7, 63 and 65 
 
Background: Resonate Advisors, Inc., Cincinnati, OH                          - Financial Planner, 11/2007 -Present
                        Resonate, Inc., Cincinnati, OH                                         - Financial Planner/Insurance Agent,  
                                                                                                                    01/2005 -Present 
                        ValMark Securities, Inc., Cincinnati, OH                        - Registered Representative/Insurance 
                                                                                                                    Agent, 10/2007 to Present
                       Multi-Financial Securities, Denver, CO                           - IAR/RR/Insurance Agent,                                  
                                                                                                                   10/2004 to 09/2007
                       Park Avenue Securities, Cincinnati, CO                          - IAR/RR/Insurance Agent,                              
                                                                                                                   01/2003 to 09/2004 
                      Guardian Life Insurance, Cincinnati, OH                         - Insurance Agent, 11/2002 to 09/2004 
                      American Express Financial Advisors,                             - Financial Advisor, Cincinnati, OH         
                                                                                                                   12/2001 to 10/2002 
                      IDS Life Insurance Co., Cincinnati, OH                           - Financial Advisor, 12/2001 to 10/2002
                      Fidelity Brokerage Services, Cincinnati, OH                    - Financial Advisor, 08/1993 to 11/2001
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	Text33:                      
OTHER BUSINESS ACTIVITIES 
Barbara Ann Culver, Kathleen Graham Marteney and Christopher Scott McLaren are licensed insurance agents. Acting in this capacity, they may receive fees or commissions as a result of product sold to clients. They will spend approximately 15% of their time selling insurance products and 85% of their time providing advisory services. 
 
OTHER FINANCIAL INDUSTRY ACTIVITIES or AFFILIATIONS  
Associated persons of Resonate are licensed to sell securities through ValMark Securities a broker-dealer registered with FINRA and various regulatory agencies. When placing securities transactions through ValMark, in their capacity as registered representatives, they may earn sales commissions. However, all Resonate clients have the ability to effect securities transactions with any broker-dealer of their choice. In addition, Resonate uses ValMark's investment advisor platform to access third party money managers and programs as described in Item 1.D.  
 
As described above, associated persons of Resonate are licensed to sell life and annuity insurance products through various companies. Associated persons of the Company may receive compensation for the sale of such products. The client is under no obligation to purchase insurance products through them and is free to choose the sources through which to implement investment advisory recommendations. 
 
PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS  
If the client so chooses, they may implement investment advisory recommendations by utilizing the IAR's status as a registered representatives of ValMark. As registered representatives, Resonate's associated persons can sell securities to any client for commissions. This could present a potential conflict of interest as the associated persons could receive fees and commissions if the client chooses to implement recommendations of the associated persons in their capacity as registered representatives. When a client chooses to implement investment recommendations with a commission-based product all appropriate prospectuses and disclosures are provided to clients. 
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Item 10. 
	Text35: Resonate's investment advisory representatives may buy or sell for their own accounts, securities that are also held by clients of the firm. Conversely, they may buy and sell securities for client accounts which they themselves may own. Such transactions are permitted if in compliance with Resonate's Policy on Personal Securities Transactions. Reports of personal transactions in securities by Resonate IARs are reviewed by the firm's Compliance Department quarterly or more frequently if required. 
 
Code of Ethics
 Resonate has in place Ethics Rules (the “Rules”), which are comprised of the Code of Ethics and Insider Trading policies and procedures. The Rules are designed to ensure that Resonate's personnel (i) observe applicable legal (including compliance with applicable state and federal securities laws) and ethical standards in the performance of their duties; (ii) at all times place the interests of Resonate's clients first; (iii) disclose all actual or potential conflicts; (iv) adhere to the highest standards of loyalty, candor and care in all matters relating to its clients; (v) conduct all personal trading consistent with the Rules and in such a manner as to avoid any actual or potential conflict of interest or any abuse of their position of trust and responsibility; and (vi) not use any material non-public information in securities trading. The Rules also establish policies regarding other matters such as outside employment, the giving or receiving of gifts, and safeguarding portfolio holdings information. 
 
Under the general prohibitions of the Rules, Resonate's personnel may not: 1) effect securities transactions while in the possession of material, non-public information; 2) disclose such information to others; 3) participate in fraudulent conduct involving securities held or to be acquired by any client; and 4) engage in frequent trading activities that create or may create a conflict of interest, limit their ability to perform their job duties, or violate any provision of the Rules. Resonate's personnel are required to conduct their personal investment activities in a manner that Resonate believes is not detrimental to its advisory clients. Resonate's personnel are not permitted to transact in securities except under circumstances specified in the Code of Ethics. However, as described below, there may be circumstances where Resonate's personnel may buy and sell on behalf of its clients, securities of issuers or other investments in which they own securities or otherwise have an interest. The policy requires all Access Persons (defined as investment personnel, which includes portfolio managers, assistant portfolio managers, research analysts and trading room personnel, officers of Resonate, and other designated persons) to report all personal transactions in securities not otherwise exempt under the policy. All reportable transactions are reviewed for compliance with the Code of Ethics. The Ethics Rules are available to clients and prospective clients from Resonate upon request.
 
CONDITIONS FOR MANAGING ACCOUNTS  
Although Resonate requires no minimum account size to offer investment advice, certain wrap programs offered through Resonate may include account minimums. Please reference Item 1.D. and the applicable wrap brochures for more information. 
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Item 12.B.  
	Text37: REVIEW OF ACCOUNTS  
REVIEWS: Advisory client accounts are reviewed at least quarterly as agreed to with client and any significant change in market conditions may prompt a review of all accounts. Reviews of investment accounts typically look at portfolio consistency with regards to client's risk tolerance, tax situation, investment time horizon, performance objectives, and asset allocation instructions. Each sponsor to whom Resonate recommends for advisory services provides regular quarterly account reports to advisory clients. Reviews also consist of covering account holdings, transactions, charges, & performance as provided on Sponsor statements and other account reports. Advisory clients who also receive financial planning advice are also reviewed at least annually for adherence to goals. Reviews cover progress toward financial independence, anticipated distributions toward family legacy goals, anticipated distributions for social capital or charitable goals, as well as other goals communicated by the client. In addition, accounts will be reviewed upon notice of changes in a client's circumstances. 
 
REVIEWERS: Accounts will be reviewed by Barbara Ann Culver Kathleen Graham Marteney and Christopher Scott McLaren.  
 
 Clients with advisory accounts are provided with monthly or quarterly account statements from the custodian, depending on the activity in the account. Reports include details of client holdings, asset allocation, and other transaction information. Comparisons to market indices and account performance are used to evaluate account performance in review with the client. From time to time special reports outlining activity in one area may be sent as circumstances dictate. 
 
INVESTMENT OR BROKERAGE DISCRETION  
The client is under no obligation to effect transactions through the associated persons of Resonate in their capacity as registered representatives of ValMark. The client is free to choose the sources through which investment advisory recommendations may be implemented. If the client chooses to implement investment advisory recommendations using the services of Resonate, such transactions will be effected through ValMark, among others. Commissions may be earned which may be higher or lower than other broker-dealers. ValMark is under a regulatory requirement to ensure that high standards of commercial honor and just and equitable principals of trade are observed in the conduct of its business. 
 
The primary aim of Resonate, through ValMark, is to facilitate timely “best execution” of security trades. In general, orders for the purchase or sale of securities placed first will be executed first, and within a reasonable amount of time of order receipt. When advantageous to accounts, orders may be combined to facilitate execution of a larger block trade. To the extent that an entire block trade cannot be consummated, allocation of securities purchased among accounts will be made in a manner deemed equitable by ValMark or the applicable Investment Manager. When required by a client, Valmark will direct trades to specific brokers. Clients who direct brokerage may forgo benefits from savings on execution costs that may have otherwise obtained through, for example, volume discounts on block trades. 
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	Text39: ADDITIONAL COMPENSATION 
The associated persons of Resonate, in their capacity as registered representatives of ValMark, may receive commissions earned on securities transactions directed through same. Any such fee arrangements shall be fully disclosed to clients. In connection with the placement of client funds into investment companies, compensation may take the form of front-end sales charges, redemption fees and 12(b)-1 fees or a combination thereof. The prospectus for the investment company will give explicit detail as to the method and form of compensation. Resonate does not participate in soft dollar or directed brokerage commission arrangements. However, through its relationship with ValMark, Resonate does receive certain services and products, such as fundamental research reports, technical and portfolio analyses, pricing services, economic forecasting and general market information, historical data base information and computer software that assist Resonate's investment management process.
 
 Resonate may receive solicitors (referral) fees based on a written agreement from unrelated investment adviser firms for referring clients for financial planning and investment advisory services. The agreements will be retained by both the company and the solicitor and a disclosure letter will be provided to the client prior to or at the time of entering into any solicitation arrangement for financial planning services. The amount of the solicitor's fee varies according to services performed by the financial planner investment advisor. The solicitor's fee does not increase the fees paid by the client. 
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