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FORM ADV Applicant: The Insight Group, Inc. SEC File Number: Date:
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1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

[0](1)  Provides investment SUPEIVISOY SEIVICES ..........rrvvwumrrumrirrssssissisereisneesssees s 20 %
E (2) Manages investment advisory accounts not involving investment supervisory Services..................... 40 %
E (3)  Furnishes investment advice through consultations not included in either service described above... _5 %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... 39 %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
i (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges |:| (5) Commissions
(3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

@ B. Banks or thrift institutions IE F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

@ D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: The Insight Group, Inc. SEC File Number: Date:
Part II - Page 3 801- 07/09/2009

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

EEE]  EEE =] EEE]

A. Equity securities @ H. United States government securities
(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

I.  Options contracts on:
(1) securities
(2) commodities

B. Warrants J.  Futures contracts on:

(1) tangibles
(2) intangibles

C. Corporate debt securities (other than commercial paper)

D. Commercial paper

E.  Certificates of deposit K. Interests in partnerships investing in:

F.  Municipal securities (1) real estate
(2) oil and gas interests

(3) other (explain on Schedule F)

EEE O HE]

G. Investment company securities:
(1) variable life insurance

(2) variable annuities @ L. Other (explain on Schedule F)
(3) mutual fund shares

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)
(1) [ ] Charting @ [ ] cyclical
(2) IEI Fundamental 5) @ Other (explain on Schedule F)
3) |:| Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) |:| Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services ) |:| Company press releases
(8) [O] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(D IEI Long term purchases ®)] |:| Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) @ Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) @ Other (explain on Schedule F)
) [ ] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
@ C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

|:| (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser @ (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: The Insight Group, Inc.
Part II - Page S

SEC File Number:

801-

Date:
07/09/2009

9. Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

|:| A. As principal, buys securities for itself from or sells securities it owns to any client.

|:| B. As broker or agent effects securities transactions for compensation for any client.

|:| C. Asbroker or agent for any person other than a client effects transactions in which client securities are sold to or

bought from a brokerage customer.

|:| D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

person has some financial interest.

@ E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or

prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed

services and impose a minimum dollar value of assets or other condition for starting or maintaining an

account?

(If yes, describe on Schedule F)

11. Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

See item 10 on Schedule F
See item 11 on Schedule F

B. Describe below the nature and frequency of regular reports to clients on their accounts.

Reports of activity, income and value will be submitted to clients on a quarterly, semi-annual, or annual
basis dependent upon the level of service the client selects.

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: The Insight Group, Inc. SEC File Number: Date:
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12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No
services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV The Insight Group, Inc.
Continuation Sheet for Form ADV Part I1 801- 07/09/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

1.D

Financial Planning Services:

The Insight Group, Inc. (hereinafter “Registrant”), provides advice in the form of a Financial Plan. Clients purchasing this
service will receive a written report, providing the client with a detailed financial plan designed around his or her stated
financial goals and objectives. In general, the financial plan will address any or all of the following: retirement and financial
independence; estate planning; risk analysis for life, disability and long term care; cash flow and debt management; and,
investment planning.

Registrant gathers required information through in-depth personal interviews. Information gathered includes a client's
current financial status, future goals and attitudes towards risk. Related documents supplied by the client are reviewed,
including a questionnaire completed by the client, and a written report is prepared. Should a client choose to implement
the recommendations contained in the plan, Registrant suggests the client work closely with his/her attorney, accountant,
insurance agent, and/or stockbroker. Implementation of financial plan recommendations is entirely at the client's discretion.

Financial planning fees will be charged in one or both of two ways: 1) As a fee ranging from $500 to $15,000 depending
on the complexity and scope of each client's circumstances. The fee amount will be determined at the start of the advisory
relationship; and/or 2) At a rate of $75 to $250 per hour depending on the complexity and scope of each client's
circumstances.

Financial planning fees shall be due as follows: 50% of the estimated fee due upon signing the advisory agreement, with
the balance due upon presentation of the plan to the client.

Typically the financial plan will be presented to the client within 30 days of the contract date, provided that all information
needed to prepare the financial plan has been promptly provided by the client.

Client may terminate the Advisory Agreement and receive a full refund of the initial fee within five business days from the
date of this agreement by sending written notice to the Advisor. The notice must be received by the Advisor in this five-day
period. Upon receipt by Advisor of written notice of cancellation, Advisor shall refund to Client any fees paid to Advisor in
excess of the charges based upon the time devoted to Client's Plan (including travel time and expenses) and material
charges. Should these charges exceed Client's initial fee, Client assumes full liability for the outstanding balance. After the
five day period, either the Client or the Advisor may cancel this Agreement by ten (10) days written notice to the Advisor
(Client) with fees paid to the Advisor as indicated above. This agreement is terminated upon receipt by the Client of the
final plan and receipt by the Advisor of the final fee.

Advisory Services and Fees:

Registrant offers the following services primarily to individuals, trusts, estates or charitable organizations, pension and profit
sharing plans and corporations or other business entities.

After helping to identify a client's objectives, rate of return requirements, and risk tolerance, Registrants' representatives
develop a portfolio strategy for each client. They then implement the portfolio recommendations by utilizing the institutional
asset management and manager selection services of approved Asset Management Programs (including but not limited to
those specifically listed in this ADV). Registrants' representatives then assist the client in establishing an investment
account. Registrants' representatives continue to consult the investor periodically advising them on issues such as account

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
The Insight Group, Inc.

Continuation Sheet for Form ADV Part 11 801- 07/09/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

performance and suitability of the investment strategy in meeting their independent goals and objective.

Clients receive periodic account statements and/or confirms from their custodians on a regular basis, which provide a record
of transactions in the account and a list of holdings. Performance reports may or may not be provided as this is custodian
driven. Registrant does not act as custodian for the assets. The money managers and/or mutual funds have the ultimate
responsibility for the investment performance of the investment vehicles. Client understands that the account may be
periodically rebalanced.

By separate agreement, the client may grant discretionary authority which is a limited power of attorney for discretionary
trading including the type of securities to be bought and sold, and the amount of securities to be bought and sold. The client
may grant the Advisor discretionary authority to establish, maintain, and transact through accounts held with one or more
securities brokerage firms as may be selected by the Advisor. The Advisor may be given full discretion to supervise,
manage, and direct the assets in the account together with all additions, substitutions and alterations thereto, with full power
and authority as agent and attorney-in-fact to purchase, sell, invest, reinvest, exchange, convert and trade the assets in the
account in any manner deemed appropriate and to place all orders for the purchase and sale of account assets with or
through brokers, dealers, or issuers selected by Advisor or as directed by the client, as the case may be, all without prior
consultation with the Client and all at such times as the Advisor deems appropriate (subject to any restrictions imposed by
the Client in writing and accepted in writing by the advisor.

Registrant's compensation for providing services, applicable documents and fee schedules will be given to the client in an
engagement letter and/or application and/or investment advisory service agreement (as applicable), and/or Form ADV.
Investor accounts will be debited on a quarterly basis for the Registrant's fee. The charges to the account will be in
arrears based on the value of the client's holdings at the end of each calendar quarter, except for the Tiaa-Cref variable
universal life and annuity products in which case charges to the account will be in arrears based on the client's daily
average fund value for each calendar quarter.

In certain circumstances, fees and account minimums may be negotiable based on such factors as portfolio size, and
aggregate amount invested with specific investment managements programs as well as the simplicity of the asset
allocation, implementation, or services required. Based on prior fee schedules, the Registrant charges no more than
1.5% annually for accounts.

Registrant's typical fee schedule is as follows:

Asset Valuation Annual Fee Average Fee Range
First $500,000 1.20% 1.20%
$500,000 to $1,000,000 0.95% 1.20% to 1.08%
$1,000,000 to $3,000,000 0.75% 1.08% to 0.86%
$3,000,000 to $5,000,000 0.60% 0.86% t0 0.76%
$5,000,000 to $10,000,000 0.45% 0.76% to 0.60%
$10,000,000 to $15,000,000 0.35% 0.60% to 0.52%
$15,000,000 + 0.30% 0.52% & declining

All fees paid to the Registrant for investment advisory services are separate and distinct from the fees and expenses

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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Applicant: SEC File Number: Date:
The Insight Group, Inc.

Continuation Sheet for Form ADV Part 11 801- 07/09/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Item of Form
(identify)

Answer

charged by the mutual funds, money managers, and insurance contracts. These fees and expenses are described in
each fund or separate account prospectus, Form ADV and/or Form ADV Schedule H. These fees will generally include a
management fee, other fund expenses, and a possible distribution fee. If the fund also imposes sales charges, a client
may pay an initial or deferred sales charge. A client could invest in a mutual fund directly, without the services of
Registrant. In that case, the client would not receive the services provided by the Registrant which are designed, among
other things, to assist the client in determining which mutual funds or money managers are most appropriate to each
client's financial condition and objectives. Accordingly, the client should review both the fees charged by the managers
and the fees charged by the Registrant to fully understand the total amount of fees to be paid by the client and to thereby
evaluate the advisory services being provided.

Client may terminate the Advisory Agreement and receive a full refund of the initial fee within five business days from the
date of this agreement by sending written notice to the Advisor. This notice must be received by the Advisor in this
five-day period. The Client understands that if the agreement is terminated, their investment could be higher or lower than
the original amount deposited based upon changes in market value during this period. After the five-day period, either the
Client or the Advisor may cancel this Agreement by ten (10) days written notice to the Advisor (Client) with fees paid to
Advisor on a pro-rated basis. Fees pro-rated will be on a monthly basis. Partial months will be counted as full months.

SEl

Registrant has entered into an agreement as an independent agent with SEI whereas on portfolios of $5 million and
above, as acknowledged in writing by the investor, SEI will pay advisor up to 0.20% (20 basis points) on the clients net
assets invested in SEI Funds, as of the close of the quarter. The investor is not responsible for any part of the
compensation that the Advisor receives, and SEI will not charge any higher fee or any additional amount as a result of
SEl's obligation to pay Advisor for its services.

Registrant has entered into a solicitation agreement with SEI as an independent agent for the purpose of soliciting
investment advisory clients. The Solicitation agreement governs the terms on which the Solicitor is to solicit advisory
clients for SEI and the amount that SEI is obligated to pay the Solicitor for such solicitation. SEI will pay the Solicitor a
percentage of the investment management fees it collects from advisory clients who either invest in mutual funds
sponsored by SEI or an affiliate thereof or become clients of SEI as a result of Solicitor's efforts, as the case may be.
Specifically, SEI must pay up to 10% of the investment management fees it receives for services SEI renders beginning
on the date of first investment in the SEI Funds or the effective date of the advisory agreement between such client and
SEl, as the case may be. SEl's advisory clients are not responsible for any part of the compensation that the Solicitor
receives, and SEI will not charge clients introduced by the Solicitor any higher fee or any additional amount as a result of
SEl's obligation to pay Solicitor for solicitation services.

Registrant has entered into a solicitation agreement with SEI as a Service Provider for the SEI Giving Fund. SEI will pay
the Service Provider a fee with respect to the value of the contributions to the Giving Fund made by a Donor introduced
by the Service Provider to the Giving Fund. Such fee shall be paid quarterly in arrears based on the value of the
contribution in the Donor's account of up to .55%.

Also, see section 13 A.

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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Answer

3.K

3.L

4.A(5)

4.B(8)

4.C(7)

The Insight Index Program:

This program provides the following services: (1) analysis of a client's financial situation leading to selection of an asset
allocation strategy and development of a Statement of Investment Policy, (2) selection of index mutual funds, Exchange
Traded Funds (ETF) or other securities to implement the strategy, (3) monitoring the performance of the mutual funds
and trading of mutual funds on a quarterly basis to re-balance the portfolio to the asset allocation determined by provider
and client, and (4) reporting to clients of investment results. The Insight GroupS™, Inc. makes no guarantees as to the
performance or results of this program.

Each client maintains a personal investment account with an independent custodian and grants Registrant
non-discretionary authority over the account. Registrant then invests the client's assets in no-load index mutual funds,
ETFs, or other securities in accordance with the client's investment objectives and asset allocation strategy.

In addition to the above fees for The Insight GroupS™, Inc. management services, the securities in the account may
include an internal management fee for the manager or fund itself. Where applicable, securities are chosen which
have low internal  management fees compared to the average of managed mutual funds. Some securities have a
front-end or back-end transaction fee in addition to the above costs. Registrant does not share in these transaction fees.
The individual mutual fund prospectus and/or custodial agreement outlines these costs, if any.

Registrant reviews and may make recommendations on partnership interests in addition to real estate, gas and oil.
Examples may include cable and other partnerships.

Asset Allocation and Reporting Services.

Registrant's recommendations will be selected from investments recommended by The Insight GroupS™, Inc. and
transacted through custodians or broker/dealers, and from other sources that furnish products which will allow completion
of client's goals and objectives. Registrant will conduct due diligence only on the investments recommended through
registrant.

Registrant receives periodic publications and recommendations from broker-dealers as well as general publications such
as Morningstar and other industry publications to aid in evaluation of various vehicles.

Registrant's financial planning services involve the preparation of a personalized financial program for individuals or
families based on information supplied by the client about his/her resources and objectives. The program developed for
the client is for a general course of action. In the course of developing a plan, the client will be advised as to the
desirability of investing in various savings and investment vehicles. Registrant does not engage or advise in short sales.

Recommendations are generally linked to long-term wealth accumulation and generally with little change in the broad
asset allocation unless circumstances, goals, or objectives change.

Persons must be qualified generally to give investment advice through at least two years of education or experience in a
related financial field; must be properly licensed.

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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Answer

Paul W. Salisbury, ChFC, CFP®, CLU; born 1961. Attended and graduated cum laude with a B.A. in Finance from the
University of Utah. Completed the Chartered Financial Consultant designation in 1989. Completed Certified Financial
Planner™ Comprehensive Exams in 1992. Completed CLU designation in 1992. Paul has been a Financial Consultant
in various capacities since 1986. Registered Representative, Securian Financial Services, Inc. 11-91 to 2/02. Registered
Representative, Equity Services, Inc. 2/02 to 12/05. Member and partner with The Insight GroupS™ Insurance Agency,
LLC 3-93 to present. Paul is a managing Principal and stockholder of The Insight GroupS", Inc. since 3-93.

Mark R. Matley, born 1964. Attended Brigham Young University and graduated magna cum laude with a B.A. in
Economics. Analyst with Dean Witter Capital Markets 8-88 to 11-88. Mark has been a Financial Consultant in various
capacities since 1989. Registered Representative for Securian Financial Services, Inc. 8-92 to 2-02. Registered
Representative, Equity Services, Inc. 2-02 to 12/05. Member and partner with The Insight Groups™ Insurance Agency,
LLC 3-93 to present. Mark is a managing Principal and stockholder of The Insight GroupS", Inc. since 3-93.

Charles L. Cutler, born 1964. Attended Brigham Young University and graduated with a B.S. in Finance. Two time GTE
Academic All-American. Registered Representative with the MONY Securities Corp. 1989 to June 1999. Completed
Chartered Financial Consultant designation in 1996. Member of The Insight GroupS™ Insurance Agency, LLC 6-99 to
present. Registered Representative for Securian Financial Services, Inc. 6-99 to 10/01. He joined The Insight GroupS™, Inc.
2/99 as a Senior Advisor. Senior Officer of Beneficial Financial Group 10/01 to 1/07. Registered Representative with Equity
Services, Inc. 11/01 to 12/06. Dually registered as an investment advisor representative (4/04 to 1/07) and Vice President
(4/04 to 9/06) with Allegis Advisors, Inc. (a wholly owned subsidiary of Beneficial Life).

Jamie O. Tarrant, born 1965. Attended Diablo Valley College and Brigham Young University. Jamie has worked in
various administrative positions for more than 25 years, most recently with American Stores Properties (1/95 - 10/98)
and currently with The Insight GroupsV, since 10/98. Jamie's position with The Insight Group is Director of Client
Services.

Jane A. Rogers, born 1954. Attended and graduated from Utah State University in 1977 with a B.S. in Business. She
worked 6/77 to 12/85 for IBM Corporation as Advisory Account Sales Representative in Salt Lake City and HQ staff
position in Atlanta, GA. 1/86 thru 1993 owned & operated Red's Frozen Yogurt & Ice Cream, Inc. 10/89 to 5/92 Account
Sales Representative with IBM-Siemens. 1/94 to 6/94 Sales Rep for Franklin Covey Proposal Division. 7/94 to 9/95
Director of Marketing for Pinnacle Multimedia. 10/95 to 1/2001 Area V.P. of Sales for O.C. Tanner Recognition
Company. 12/99 to 10/03 spear-headed two retail marketing projects for O.C. Tanner and Lee Benson with the Deseret
News for the Salt Lake 2002 Winter Olympics. Jane's position with The Insight Group, Inc. is business development and
firm communication. Registered Representative with Equity Services, Inc. 6/04 to 12/05. Real Estate license (State of
Utah) 4/07 - current. License maintained through Kirkham and Friends Real Estate.

Scott N. Sayre, CFP®, CFS, MS; born 1962. Attended and graduated with a B.S. in Finance from Brigham Young
University. Completed the Certified Financial Planner™ Comprehensive Exams in 1991. Completed the Certified Fund
Specialist designation in 1992. Master of Science degree in Financial Services granted in 1999. Scott has been a
Financial Consultant in various capacities since 1985. Registered Representative with Associated Securities Corp. from
1989 to 2003. Registered Representative with QA3 Financial 1/04 to 10/04. Vice-President, Progressive Planning Inc, a
registered investment advisory firm, 1989 to 2002. Vice-President, Family Wealth Advisors, 1/02 to 10/04. Registered
Representative, Equity Services, Inc. 11/2004 to 12/05.
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Charlene Petersen, born 1979. Attended Utah Valley State College and graduated with an A.A.S. in Business
Administration. She received the outstanding student award from UVSC's School of Business in 2004. She worked 7/97
to 12/03 for R.C. Willey Home Fumishings as a secretary, a customer service associate, and a furniture sales
representative. 12/03 to 01/04 Junior Loan Processor for National City Mortgage. Charlene has worked for The Insight
Group, Inc. since 02/04.

Registrant may compensate licensed solicitors or other Investment Advisors for their involvement in securing and working
with clients. All solicitors' agreements are in compliance with the Investment Advisors Act of 1940 Section 275.206(4)-3.
In addition, all applicable federal and state laws will also be observed. All clients procured by solicitors will be given full
written disclosures describing the terms and fee arrangements between the advisor and the solicitor prior to or at the time
of entering into the advisory agreement.

Registrant is owned by Paul W. Salisbury and Mark R. Matley who are licensed insurance agents for numerous insurance
companies. Therefore Registrant's related persons may have an indirect interest in products sold to clients because of
commissions received by the agent or representative. Registrant provides insurance products through The Insight
Group®™ Insurance Agency, L.L.C., an insurance product resource provider. The Insight GroupSM Insurance Agency,
L.L.C. is owned by Mark Matley and Paul Salisbury. No client is obligated in any way to purchase recommended or
desired insurance products through the related insurance agency. Clients who do choose to obtain such products
through The Insight Group Insurance Agency, LLC. Should understand that persons recommending such products may
benefit from clients' purchases of those products, thereby creating a potential for a conflict of interest.

Registrant provides other products through The Insight GroupSM Insurance Agency, L.L.C., an insurance product
resource provider. The Insight Group®™ Insurance Agency, L.L.C. is owned by Mark Matley and Paul Salisbury.

Employees may own directly or indirectly investments in publicly held companies. These holdings are governed by our
Code of Ethics and Personal Trading Policy.

The Registrant has adopted a Code of Ethics and Personal Trading Policy that is reviewed annually. The code of ethics
outlines standards of conduct, prohibitions on acting on non-public information, and restrictions on personal conduct
including monitoring of outside business activities. Quarterly employee transaction reporting and annual employee
holdings are reviewed. The Registrant will provide a copy of the Code of Ethics and Personal Trading Policy to any client
or prospective client upon request.

Although Registrant does not directly manage clients' accounts, it recommends to clients independent money managers
for the placing of client accounts with independent money managers and provides services for a fee, not a commission,
which fee is a percentage of value of the assets. The services rendered are for the development of an investment policy,
a manager search, and an ongoing performance measurement. The fee is generally assessed on a quarterly basis.
Money management services and fees vary by account. The limits and services are different and change at various
levels. Fee managed account minimums generally begin at $100,000.

Registrant provides other products through The Insight GroupSM Insurance Agency, L.L.C., an insurance product
resource provider.
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Registrant reviews advisory accounts for suitability purposes upon the opening of the account. These accounts are then
monitored periodically and reviewed on an annual basis. Reviews are conducted by any of the following individuals:
Paul Salisbury (financial consultant), Mark Matley (financial consultant), Charles Cutler (financial consultant), or Scott
Sayre (director of planning). On an annual basis, the investment portfolio is reviewed along with client information as
maintained in our database. We ask that clients inform us as soon as possible if there are changes in their
circumstances that may affect their investment policy. Such changes may necessitate an immediate review.

The Insight Groups™, Inc. by separate discretionary agreement manages client accounts. These discretionary accounts
are held at the custodians, which may be suggested by The Insight GroupS", Inc. and where The Insight GroupS™, Inc.'s
right of withdrawal is limited to payment of advisory fees where prior client consent has been obtained. The limitations
on the authority of The Insight Group®™, Inc. to determine the securities or the amount of securities to be bought or sold
on behalf of the client is specifically limited to the purchase, sale and exchange of securities per the management
agreement signed by the client.

The Insight Groups™, Inc. may suggest a specific broker or brokers. Brokers are suggested on the basis of execution,
service to clients, and commission rates. The Insight GroupS™, Inc. follows a best execution policy for suggesting
brokerage firms to clients. The Insight Group®™, Inc. receives research material both from brokers that we suggest and
brokers that we do not suggest.

Registrant does not receive commissions for transactions done through broker/dealers.

Registrant's related persons may also receive commissions on products of insurance companies represented. The fact
that commissions may be paid will be disclosed to the client before a purchase.

Although not a material consideration when determining whether to recommend that a client utilize the services of SEl,
Registrant may receive from SEI, without cost, software and support (including sharing of some joint marketing costs to
attract new business), which allows Registrant to better monitor and service client accounts maintained at SEI.
Registrant may receive the software and support without cost, because Registrant renders investment management
services to clients that maintain accounts at SEI, whose aggregate total assets at SEI exceed the established minimum
required for an investment manager to receive software and support without cost.
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	Text13: 
	0: Financial Planning Services:
 
The Insight Group, Inc. (hereinafter “Registrant”), provides advice in the form of a Financial Plan.  Clients purchasing this service will receive a written report, providing the client with a detailed financial plan designed around his or her stated financial goals and objectives.  In general, the financial plan will address any or all of the following:  retirement and financial independence; estate planning; risk analysis for life, disability and long term care; cash flow and debt management; and, investment planning.
 
Registrant gathers required information through in-depth personal interviews.  Information gathered includes a client's current financial status, future goals and attitudes towards risk.  Related documents supplied by the client are reviewed, including a questionnaire completed by the client, and a written report is prepared.  Should a client choose to implement the recommendations contained in the plan, Registrant suggests the client work closely with his/her attorney, accountant, insurance agent, and/or stockbroker.  Implementation of financial plan recommendations is entirely at the client's discretion.
 
Financial planning fees will be charged in one or both of two ways:  1)  As a fee ranging from $500 to $15,000 depending on the complexity and scope of each client's circumstances.  The fee amount will be determined at the start of the advisory relationship; and/or 2) At a rate of $75 to $250 per hour depending on the complexity and scope of each client's circumstances.    
 
Financial planning fees shall be due as follows:  50% of the estimated fee due upon signing the advisory agreement, with the balance due upon presentation of the plan to the client.
 
Typically the financial plan will be presented to the client within 30 days of the contract date, provided that all information needed to prepare the financial plan has been promptly provided by the client.
 
Client may terminate the Advisory Agreement and receive a full refund of the initial fee within five business days from the date of this agreement by sending written notice to the Advisor.  The notice must be received by the Advisor in this five-day period.  Upon receipt by Advisor of written notice of cancellation, Advisor shall refund to Client any fees paid to Advisor in excess of the charges based upon the time devoted to Client's Plan (including travel time and expenses) and material charges.  Should these charges exceed Client's initial fee, Client assumes full liability for the outstanding balance.  After the five day period, either the Client or the Advisor may cancel this Agreement by ten (10) days written notice to the Advisor (Client) with fees paid to the Advisor as indicated above.  This agreement is terminated upon receipt by the Client of the final plan and receipt by the Advisor of the final fee.
 
Advisory Services and Fees:
 
Registrant offers the following services primarily to individuals, trusts, estates or charitable organizations, pension and profit sharing plans and corporations or other business entities.
 
After helping to identify a client's objectives, rate of return requirements, and risk tolerance, Registrants' representatives develop a portfolio strategy for each client.  They then implement the portfolio recommendations by utilizing the institutional asset management and manager selection services of approved Asset Management Programs (including but not limited to those specifically listed in this ADV).  Registrants' representatives then assist the client in establishing an investment account.  Registrants' representatives continue to consult the investor periodically advising them on issues such as account 

	Text12: 
	0: 1.D

	Text9: 
	Text10: 
	Text14: 
	Text15: performance and suitability of the investment strategy in meeting their independent goals and objective. 
Clients receive periodic account statements and/or confirms from their custodians on a regular basis, which provide a record of transactions in the account and a list of holdings.  Performance reports may or may not be provided as this is custodian driven.  Registrant does not act as custodian for the assets.  The money managers and/or mutual funds have the ultimate responsibility for the investment performance of the investment vehicles.  Client understands that the account may be periodically rebalanced.
 
By separate agreement, the client may grant discretionary authority which is a limited power of attorney for discretionary trading including the type of securities to be bought and sold, and the amount of securities to be bought and sold.  The client may grant the Advisor discretionary authority to establish, maintain, and transact through accounts held with one or more securities brokerage firms as may be selected by the Advisor.  The Advisor may be given full discretion to supervise, manage, and direct the assets in the account together with all additions, substitutions and alterations thereto, with full power and authority as agent  and attorney-in-fact to purchase, sell, invest, reinvest, exchange, convert and trade the assets in the account in any manner deemed appropriate and to place all orders for the purchase and sale of account assets with or through brokers, dealers, or issuers selected by Advisor or as directed by the client, as the case may be, all without prior consultation with the Client and all at such times as the Advisor deems appropriate (subject to any restrictions imposed by the Client in writing and accepted in writing by the advisor.
 
Registrant's compensation for providing services, applicable documents and fee schedules will be given to the client in an engagement letter and/or application and/or investment advisory service agreement (as applicable), and/or Form ADV.  Investor accounts will be debited on a quarterly basis for the Registrant's fee.  The charges to the account will be in arrears based on the value of the client's holdings at the end of each calendar quarter,   except for the Tiaa-Cref variable universal life and annuity products in which case charges to the account will be in arrears based on the client's daily average fund value for each calendar quarter.
 
In certain circumstances, fees and account minimums may be negotiable based on such factors as portfolio size, and aggregate amount invested with specific investment managements programs as well as the simplicity of the asset allocation, implementation, or services required.  Based on prior fee schedules, the Registrant charges no more than 1.5% annually for accounts.   
 
Registrant's typical fee schedule is as follows: 
 
Asset Valuation                         Annual Fee                   Average Fee Range 
                      First $500,000            1.20%                                            1.20%
       $500,000 to $1,000,000            0.95%                             1.20% to 1.08%
    $1,000,000 to $3,000,000            0.75%                             1.08% to 0.86%
    $3,000,000 to $5,000,000            0.60%                             0.86% to 0.76%
  $5,000,000 to $10,000,000            0.45%                             0.76% to 0.60%
$10,000,000 to $15,000,000            0.35%                             0.60% to 0.52%
                    $15,000,000 +              0.30%                          0.52% & declining
 
All fees paid to the Registrant for investment advisory services are separate and distinct from the fees and expenses
 
	Text16: 
	Text17: charged by the mutual funds, money managers, and insurance contracts.  These fees and expenses are described in each fund or separate account prospectus, Form ADV and/or Form ADV Schedule H.  These fees will generally include a management fee, other fund expenses, and a possible distribution fee.  If the fund also imposes sales charges, a client may pay an initial or deferred sales charge.  A client could invest in a mutual fund directly, without the services of Registrant.  In that case, the client would not receive the services provided by the Registrant which are designed, among other things, to assist the client in determining which mutual funds or money managers are most appropriate to each client's financial condition and objectives.  Accordingly, the client should review both the fees charged by the managers and the fees charged by the Registrant to fully understand the total amount of fees to be paid by the client and to thereby evaluate the advisory services being provided.
 
Client may terminate the Advisory Agreement and receive a full refund of the initial fee within five business days from the date of this agreement by sending written notice to the Advisor.  This notice must be received by the Advisor in this five-day period.  The Client understands that if the agreement is terminated, their investment could be higher or lower than the original amount deposited based upon changes in market value during this period.  After the five-day period, either the Client or the Advisor may cancel this Agreement by ten (10) days written notice to the Advisor (Client) with fees paid to Advisor on a pro-rated basis.  Fees pro-rated will be on a monthly basis.  Partial months will be counted as full months.
 
SEI
Registrant has entered into an agreement as an independent agent with SEI whereas on portfolios of $5 million and above, as acknowledged in writing by the investor, SEI will pay advisor up to 0.20% (20 basis points) on the clients net assets invested in SEI Funds, as of the close of the quarter.  The investor is not responsible for any part of the compensation that the Advisor receives, and SEI will not charge any higher fee or any additional amount as a result of SEI's obligation to pay Advisor for its services.  
 
Registrant has entered into a solicitation agreement with SEI as an independent agent for the purpose of soliciting investment advisory clients.  The Solicitation agreement governs the terms on which the Solicitor is to solicit advisory clients for SEI and the amount that SEI is obligated to pay the Solicitor for such solicitation.  SEI will pay the Solicitor a percentage of the investment management fees it collects from advisory clients who either invest in mutual funds sponsored by SEI or an affiliate thereof or become clients of SEI as a result of Solicitor's efforts, as the case may be.  Specifically, SEI must pay up to 10% of the investment management fees it receives for services SEI renders beginning on the date of first investment in the SEI Funds or the effective date of the advisory agreement between such client and SEI, as the case may be.  SEI's advisory clients are not responsible for any part of the compensation that the Solicitor receives, and SEI will not charge clients introduced by the Solicitor any higher fee or any additional amount as a result of SEI's obligation to pay Solicitor for solicitation services.
 
Registrant has entered into a solicitation agreement with SEI as a Service Provider for the SEI Giving Fund.  SEI will pay the Service Provider a fee with respect to the value of the contributions to the Giving Fund made by a Donor introduced by the Service Provider to the Giving Fund.  Such fee shall be paid quarterly in arrears based on the value of the contribution in the Donor's account of up to .55%.
 
   Also, see section 13 A.
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	Text19: The Insight Index Program: 
This program provides the following services:  (1) analysis of a client's financial situation leading to selection of an asset allocation strategy and development of a Statement of Investment Policy, (2) selection of index mutual funds, Exchange Traded Funds (ETF) or other securities to implement the strategy, (3) monitoring the performance of the mutual funds and trading of mutual funds on a quarterly basis to re-balance the portfolio to the asset allocation determined by provider and client, and (4) reporting to clients of investment results.  The Insight GroupSM, Inc. makes no guarantees as to the performance or results of this program.
 
Each client maintains a personal investment account with an independent custodian and grants Registrant non-discretionary authority over the account.  Registrant then invests the client's assets in no-load index mutual funds, ETFs, or other securities in accordance with the client's investment objectives and asset allocation strategy.
 
In addition to the above fees for The Insight GroupSM, Inc. management services, the securities in the account may include       an internal management fee for the manager or fund itself.  Where applicable, securities are chosen which have low internal    management fees compared to the average of managed mutual funds.  Some securities have a front-end or back-end transaction fee in addition to the above costs.  Registrant does not share in these transaction fees.  The individual mutual fund prospectus and/or custodial agreement outlines these costs, if any. 
  
Registrant reviews and may make recommendations on partnership interests in addition to real estate, gas and oil.  Examples may include cable and other partnerships.
 
Asset Allocation and Reporting Services.
 
Registrant's recommendations will be selected from investments recommended by The Insight GroupSM, Inc. and transacted through custodians or broker/dealers, and from other sources that furnish products which will allow completion of client's goals and objectives.  Registrant will conduct due diligence only on the investments recommended through registrant.
 
Registrant receives periodic publications and recommendations from broker-dealers as well as general publications such as Morningstar and other industry publications to aid in evaluation of various vehicles. 
 
Registrant's financial planning services involve the preparation of a personalized financial program for individuals or families based on information supplied by the client about his/her resources and objectives.  The program developed for the client is for a general course of action.  In the course of developing a plan, the client will be advised as to the desirability of investing in various savings and investment vehicles.  Registrant does not engage or advise in short sales.
 
Recommendations are generally linked to long-term wealth accumulation and generally with little change in the broad asset allocation unless circumstances, goals, or objectives change.
 
Persons must be qualified generally to give investment advice through at least two years of education or experience in a related financial field; must be properly licensed.
 
 
	Text20:  6.
	Text21: Paul W. Salisbury, ChFC, CFP®, CLU; born 1961.  Attended and graduated cum laude with a B.A. in Finance from the University of Utah.  Completed the Chartered Financial Consultant designation in 1989.  Completed Certified Financial Planner™ Comprehensive Exams in 1992.  Completed CLU designation in 1992.  Paul has been a Financial Consultant in various capacities since 1986.  Registered Representative, Securian Financial Services, Inc. 11-91 to 2/02.  Registered Representative, Equity Services, Inc. 2/02 to 12/05.  Member and partner with The Insight GroupSM Insurance Agency, LLC 3-93 to present.  Paul is a managing Principal and stockholder of The Insight GroupSM, Inc. since 3-93.
 
Mark R. Matley, born 1964.  Attended Brigham Young University and graduated magna cum laude with a B.A. in Economics.  Analyst with Dean Witter Capital Markets 8-88 to 11-88.  Mark has been a Financial Consultant in various capacities since 1989.  Registered Representative for Securian Financial Services, Inc. 8-92 to 2-02.  Registered Representative, Equity Services, Inc. 2-02 to 12/05.  Member and partner with The Insight GroupSM Insurance Agency, LLC 3-93 to present.  Mark is a managing Principal and stockholder of The Insight GroupSM, Inc. since 3-93.  
 
Charles L. Cutler, born 1964. Attended Brigham Young University and graduated with a B.S. in Finance. Two time GTE Academic All-American. Registered Representative with the MONY Securities Corp. 1989 to June 1999. Completed Chartered Financial Consultant designation in 1996. Member of The Insight GroupSM Insurance Agency, LLC 6-99 to present. Registered Representative for Securian Financial Services, Inc. 6-99 to 10/01. He joined The Insight GroupSM, Inc. 2/99 as a Senior Advisor. Senior Officer of Beneficial Financial Group 10/01 to 1/07. Registered Representative with Equity Services, Inc. 11/01 to 12/06. Dually registered as an investment advisor representative (4/04 to 1/07) and Vice President
 (4/04 to 9/06) with Allegis Advisors, Inc. (a wholly owned subsidiary of Beneficial Life).
 
Jamie O. Tarrant, born 1965.  Attended Diablo Valley College and Brigham Young University.  Jamie has worked in various administrative positions for more than 25 years, most recently with American Stores Properties (1/95  - 10/98) and currently with The Insight GroupSM, since 10/98.  Jamie's position with The Insight Group is Director of Client Services.
 
Jane A. Rogers, born 1954.  Attended and graduated from Utah State University in 1977 with a B.S. in Business.  She worked 6/77 to 12/85 for IBM Corporation as Advisory Account Sales Representative in Salt Lake City and HQ staff position in Atlanta, GA. 1/86 thru 1993 owned & operated Red's Frozen Yogurt & Ice Cream, Inc.  10/89 to 5/92 Account Sales Representative with IBM-Siemens.  1/94 to 6/94 Sales Rep for Franklin Covey Proposal Division.  7/94 to 9/95 Director of Marketing for Pinnacle Multimedia.  10/95 to 1/2001 Area V.P. of Sales for O.C. Tanner Recognition Company. 12/99 to 10/03 spear-headed two retail marketing projects for O.C. Tanner and Lee Benson with the Deseret News for the Salt Lake 2002 Winter Olympics. Jane's position with The Insight Group, Inc. is business development and firm communication.  Registered Representative with Equity Services, Inc. 6/04 to 12/05.  Real Estate license (State of Utah) 4/07 - current. License maintained through Kirkham and Friends Real Estate.
 
Scott N. Sayre, CFP®, CFS, MS; born 1962.  Attended and graduated with a B.S. in Finance from Brigham Young University.  Completed the Certified Financial Planner™ Comprehensive Exams in 1991.  Completed the Certified Fund Specialist designation in 1992.  Master of Science degree in Financial Services granted in 1999.  Scott has been a Financial Consultant in various capacities since 1985.  Registered Representative with Associated Securities Corp. from 1989 to 2003.  Registered Representative with QA3 Financial 1/04 to 10/04.  Vice-President, Progressive Planning Inc, a registered investment advisory firm, 1989 to 2002.  Vice-President, Family Wealth Advisors, 1/02 to 10/04.  Registered Representative, Equity Services, Inc. 11/2004 to 12/05. 
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	Text23: Charlene Petersen, born 1979.  Attended Utah Valley State College and graduated with an A.A.S. in Business Administration.  She received the outstanding student award from UVSC's School of Business in 2004.  She worked 7/97 to 12/03 for R.C. Willey Home Furnishings as a secretary, a customer service associate, and a furniture sales representative.  12/03 to 01/04 Junior Loan Processor for National City Mortgage.  Charlene has worked for The Insight Group, Inc. since 02/04.
 
Registrant may compensate licensed solicitors or other Investment Advisors for their involvement in securing and working with clients.  All solicitors' agreements are in compliance with the Investment Advisors Act of 1940 Section 275.206(4)-3.  In addition, all applicable federal and state laws will also be observed.  All clients procured by solicitors will be given full written disclosures describing the terms and fee arrangements between the advisor and the solicitor prior to or at the time of entering into the advisory agreement.
 
Registrant is owned by Paul W. Salisbury and Mark R. Matley who are licensed insurance agents for numerous insurance companies.  Therefore Registrant's related persons may have an indirect interest in products sold to clients because of commissions received by the agent or representative.  Registrant provides insurance products through The Insight GroupSM Insurance Agency, L.L.C., an insurance product resource provider.  The Insight GroupSM Insurance Agency, L.L.C. is owned by Mark Matley and Paul Salisbury.  No client is obligated in any way to purchase recommended or desired insurance products through the related insurance agency.  Clients who do choose to obtain such products through The Insight Group Insurance Agency, LLC. Should understand that persons recommending such products may benefit from clients' purchases of those products, thereby creating a potential for a conflict of interest.
 
Registrant provides other products through The Insight GroupSM Insurance Agency, L.L.C., an insurance product resource provider.  The Insight GroupSM Insurance Agency, L.L.C. is owned by Mark Matley and Paul Salisbury.
 
Employees may own directly or indirectly investments in publicly held companies.  These holdings are governed by our Code of Ethics and Personal Trading Policy.
 
The Registrant has adopted a Code of Ethics and Personal Trading Policy that is reviewed annually.  The code of ethics outlines standards of conduct, prohibitions on acting on non-public information, and restrictions on personal conduct including monitoring of outside business activities.  Quarterly employee transaction reporting and annual employee holdings are reviewed. The Registrant will provide a copy of the Code of Ethics and Personal Trading Policy to any client or prospective client upon request.
 
Although Registrant does not directly manage clients' accounts, it recommends to clients independent money managers for the placing of client accounts with independent money managers and provides services for a fee, not a commission, which fee is a percentage of value of the assets.  The services rendered are for the development of an investment policy, a manager search, and an ongoing performance measurement.  The fee is generally assessed on a quarterly basis.  Money management services and fees vary by account.  The limits and services are different and change at various levels.  Fee managed account minimums generally begin at $100,000. 
 
Registrant provides other products through The Insight GroupSM Insurance Agency, L.L.C., an insurance product resource provider. 
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	Text27: Registrant reviews advisory accounts for suitability purposes upon the opening of the account.  These accounts are then monitored periodically and reviewed on an annual basis.  Reviews are conducted by any of the following individuals:  Paul Salisbury (financial consultant), Mark Matley (financial consultant), Charles Cutler (financial consultant), or Scott Sayre (director of planning).  On an annual basis, the investment portfolio is reviewed along with client information as maintained in our database.  We ask that clients inform us as soon as possible if there are changes in their circumstances that may affect their investment policy.  Such changes may necessitate an immediate review.
 
The Insight GroupSM, Inc. by separate discretionary agreement manages client accounts.  These discretionary accounts are held at the custodians, which may be suggested by The Insight GroupSM, Inc. and where The Insight GroupSM, Inc.'s right of withdrawal is limited to payment of advisory fees where prior client consent has been obtained.  The limitations on the authority of The Insight GroupSM, Inc. to determine the securities or the amount of securities to be bought or sold on behalf of the client is specifically limited to the purchase, sale and exchange of securities per the management agreement signed by the client.  
 
The Insight GroupSM, Inc. may suggest a specific broker  or brokers.  Brokers are suggested on the basis of execution, service to clients, and commission rates.  The Insight GroupSM, Inc. follows a best execution policy for suggesting brokerage firms to clients.  The Insight GroupSM, Inc. receives research material both from brokers that we suggest and brokers that we do not suggest.    
 
Registrant does not receive commissions for transactions done through broker/dealers.  
 
Registrant's related persons may also receive commissions on products of insurance companies represented.  The fact that commissions may be paid will be disclosed to the client before a purchase.
 
Although not a material consideration when determining whether to recommend that a client utilize the services of SEI, Registrant may receive from SEI, without cost, software and support (including sharing of some joint marketing costs to attract new business), which allows Registrant to better monitor and service client accounts maintained at SEI.  Registrant may receive the software and support without cost, because Registrant renders investment management services to clients that maintain accounts at SEI, whose aggregate total assets at SEI exceed the established minimum required for an investment manager to receive software and support without cost.
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