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FORM ADV Applicant: Gibson Financial Solutions, LLC SEC File Number: Date:
Part II - Page 2 c01. 69199 4/8/2009

1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

E (1) Provides investment SUPEIVISOTY SETVICES ..........ovevevevirererrseeesessesesssseeseesesesessesesesessseseesesssesesessesenneas 70 %
: (2) Manages investment advisory accounts not involving investment supervisory Services..................... %
E (3)  Furnishes investment advice through consultations not included in either service described above... _10 %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
@ (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... 20 %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
E (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, 0 %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges |:| (5) Commissions
(3) Fixed fees (not including subscription fees) @ (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions |:| F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

|:| D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Gibson Financial Solutions, LLC | SEC File Number: Date:
Part II - Page 3 801- 69199 4/8/2009

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

EEE EEE] B EEE]

A. Equity securities @ H. United States government securities
(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

I.  Options contracts on:
(1) securities
(2) commodities

B. Warrants J.  Futures contracts on:

(1) tangibles
(2) intangibles

C. Corporate debt securities (other than commercial paper)

D. Commercial paper

E.  Certificates of deposit K. Interests in partnerships investing in:

F.  Municipal securities (1) real estate
(2) oil and gas interests

(3) other (explain on Schedule F)

O O e

G. Investment company securities:
(1) variable life insurance

(2) variable annuities |:| L. Other (explain on Schedule F)
(3) mutual fund shares

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)
(1) [ ] Charting @ [ ] cyclical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) |:| Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) |:| Inspections of corporate activities (6) |:| Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services ) |:| Company press releases
(8) [ ] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(D IEI Long term purchases ®)] |:| Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) |:| Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) @ Other (explain on Schedule F)
) [ ] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: Gibson Financial Solutions, LLC SEC File Number: Date:
Part II - Page 4 801- 69199 4/8/2009

5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

|:| (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser |:| (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




FORM ADV Applicant: SEC File Number: Date:
Part Il - Page 5 Gibson Financial Solutions, L.L.C. 801- 69199 4/8/2009

9.  Participation or Interest in Client Transactions.
Applicant or a related person: (check those that apply)
A. As principal, buys securities for itself from or sells securities it owns to any client.
B.  As broker or agent effects securities transactions for compensation for any client.

C.  As broker or agent for any person other than a client effects transactions in which client securities are sold to or
bought from a brokerage customer.

[] D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related
person has some financial interest.
E.  Buys or sells for itself securities that it also recommends to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or
prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment supervisory services, manage Yes  No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed ]
services and impose a minimum dollar value of assets or other conditions for starting or maintaining an
account?

(If yes, describe on Schedule F)

11. Review of Accounts. If applicant provides investment supervisory services, manages investment advisory accounts,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

Anne Gibson, as owner of Gibson Financial Solutions, L.L.C. manages and reviews all client accounts. Other professionals with whom
the client is engaged for accounting, legal, or other services will also be involved in the review process, if the client wishes. All accounts
will be reviewed quarterly, at a minimum. Other events that trigger a review include, but are not limited to, deposits to accounts,
withdrawals from accounts, changes in client investment objectives, or maturing debt. Each client will complete an investment
guestionnaire that will assist in identifying an appropriate asset allocation. Reviews will include monitoring the asset allocation in addition
to the securities which comprise each component in the asset allocation mix. If a change is warranted, the client will be consulted to
discuss the recommended strategy or investment, unless the client has given Ms. Gibson discretionary authority over selection of
investments in accordance with an Investment Policy Statement. Presently Ms. Gibson is responsible for all clients and the intention is to
maintain a manageable number (less that 100) in order to provide quality investment and financial advisory services to this group.

B. Describe below the nature and frequency of regular reports to clients on their accounts.

Clients will receive monthly reports from their custodian. Generally these reports include market
value, estimated annual income, number of shares owned, assets bought or sold, interest and

dividends received, and any deposits or distributions that have occurred, during the time frame
covered.

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




FORM ADV Applicant: Gibson Financial Solutions, LLC SEC File Number: Date:
Part IT - Page 6 801-69199 4/8/2009

12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers to ClIENtS? ...........ecueeeeierieiiereeriere e
For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related

person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No
services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Gibson Financial Solutions, LLC
Continuation Sheet for Form ADV Part I1 801- 59199 4/8/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gibson Financial Solutions, L.L.C. 01-0540471
Item of Form
(identify) Answer
1.D. Gibson Financial Solutions, L.L.C. (GFS) provides several types of financial services to clients. It is anticipated

that 85% of revenues will be derived from investment advisory accounts, and 15% from consulting services,
including comprehensive financial planning and hourly consulting.

COMPREHENSIVE FINANCIAL PLANNING:

GFS offers comprehensive financial planning for a variety of financial issues facing clients. Comprehensive
financial planning may include some or all of the following: Net Worth Development and Analysis Cash Flow or
Spending Pattern Analysis, Investment Objective and Risk Tolerance Assessment, Analysis of Current
Investments, Investment Strategy Recommendations, Retirement Planning and Projections, Tax Planning, Risk
Assessment and Insurance Needs Analysis, Estate Planning, Education Funding, and Business Retirement Plans.

The fee for the preparation of a comprehensive plan is based on the anticipated number of hours required to
complete the plan at an hourly rate of $150. As a general rule, there is no charge for the introductory meeting.
We use this first meeting to determine whether or not we can effectively be of service to clients, as well as to allow
clients to evaluate us. If the meeting is to address specific questions and get our advice on how to handle them,
then our hourly charge will apply. Comprehensive financial plans usually take between 3 and 15 hours to prepare.
Hourly charges will be billed periodically or upon completion of plan. Completion of plan includes reports on all
aspects of the client's financial circumstances, and may include a write-up of findings and recommendations, if
desired, and a task list of tasks to accomplish to improve financial outlook. Fees for assistance with the
implementation of the plan recommendations may either be on a retainer basis of $250 per quarter, payable in
advance or hourly at $150 per hour. GFS does not provide continuous, ongoing supervision of assets under
hourly contracts or the $250 per quarter contractual arrangement.

CONSULTATIONS: GFS offers consulting services to individuals, businesses and non-profits. Consulting
services for individuals may include any number of issues from risk assessments and asset allocation
development, current portfolio and security analysis, investment education and recommendations to assistance
changing account names after divorce or for estate planning. For non-profits, consulting includes Requests for
Proposal development and analysis of submitted proposals for investment services and retirement plan services.
Ms. Gibson offers personal financial consulting to employees or businesses, as an employee benefit, to assist
employees in making sound financial and investment decisions.

The fee for consulting services is generally $150 per hour and may be negotiable depending upon the nature of
the requested consulting assignment. Hourly fees will be billed to the client upon completion of the work for short-
term projects or periodically for longer term projects. Payment is expected upon submission of the bill. An hourly
consulting relationship requires the client to contact GFS for services.

Hourly clients may terminate services at anytime by delivering notice in writing to the business. The
client will be expected to pay for any hourly work completed up to the date of termination.

If a long term, ongoing consulting arrangement is desired by the client, a retainer fee may be agreed upon and
billed to the client quarterly. The retainer fee will be agreed upon at the time the service relationship begins and
terms of the engagement will be listed in an agreement. GFS does not manage client assets under Retainer or
Consulting agreements. Retainer clients may terminate the relationship at any time by delivering notice in
writing to the business. The client will be reimbursed for the prorated time not used during the quarter

if billed in advance.

Any Refund due will be paid by check as soon as possible.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of

Applicant: SEC File Number: Date:

FORM ADV Gibson Financial Solutions, LLC
Continuation Sheet for Form ADV Part I1 801- 59199 4/8/2009
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gibson Financial Solutions, L.L.C. 01-0540471

Item of Form
(identify)

Answer

1.D. (continued)

INVESTMENT SUPERVISION -- mutual funds and fixed income securities: GFS manages assets for clients in
mutual funds and fixed income securities. The fee assessed by GFS is generally 1% up to $500,000, .5% to
$2,000,000, .25% thereafter, of market value annually, payable monthly in arrears if charged to the account or
quarterly in arrears if billed to the client. Investment management fees may be negotiable if special circumstances
exist. Additional fees such as expense ratios may be charged by the mutual fund company but are not fees that
accrue to GFS. GFS accepts no commissions and does not accept 12b-1 fees. The broker through whom
transactions are placed will assess a commission, none of which accrues to GFS. No fee is based upon capital
gains or upon capital appreciation of assets. Under certain circumstances, fees may be negotiated. Clients may
pay GFS directly or may instruct their custodian to submit payment from their account upon presentation of a bill
from GFS.

All financial and investment advisors have some types of conflicts of interest. The vast majority of our clients pay
our firm fees based upon a percentage of the assets we advise upon. This is a very common form of
compensation for registered investment advisory firms and avoids the multiple inherent conflicts of interests
associated with commission-based compensation (our firm does not accept commission-based compensation of
any nature, nor does our firm accept 12b-1 fees). Asset-advised-upon percentage compensation method of
compensation can still at times lead to conflicts of interest between our firm and our client as to the advice we
provide. For example, conflicts of interest may arise relating to the following financial decisions in life: incur or pay
down debt; gift funds to charities or to individuals; purchases of a (larger) home or cars or other non-investment
assets; the purchase of a lifetime immediate annuity; expenditures of funds for travel or other activities;
investment in private equity investments (private real estate ventures, closely held businesses, etc.), and the
amount of funds to place in non-managed cash reserve accounts. We have adopted internal policies to properly
manage these and other potential conflicts of interest. Our goal is that our advice to you remains at all times in
your best interests, disregarding any impact of the decision to be undertaken upon our firm.

Effective October 1, 2005, all new account relationships managed under "full discretion" by GFS will be custodied
at TD Ameritrade (TDA). If other accounts related to those discretionary accounts are not able to be held at TDA
(for example, work related retirement accounts) but are "overseen"”, "supervised", or included in asset allocation
analyses done by GFS, their values may be included for fee purposes, with a signed agreement.

The minimum aggregate account size for discretionary management is generally $100,000 with a $1000 minimum
fee. Clients who wish to work with GFS and whose accounts are less than $100,000 may work under a Consulting
arrangement at the hourly rate and assets may be custodied at other firms. GFS will not have discretionary
authority over those investments and it is the client's responsibility to contact GFS for a review. GFS does not
provide continuous, ongoing supervision of assets under hourly arrangement or the $250 per quarter
arrangement.

Investment Management clients may terminate services at any time by delivering notice in writing to the business
to transfer assets. Management fees will be prorated to the date notice of transfer is received. Investment
Management clients have a 5 day right of rescission.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Gibson Financial Solutions, LLC

Continuation Sheet for Form ADV Part 11 801- 69199 4/8/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gibson Financial Solutions, L.L.C. 01-0540471

Item of Form
(identify)

Answer

1.D. (continued)

INVESTMENT SUPERVISION -- individual equities:  For those clients of GFS who wish to have their accounts
managed with a focus on individual equity securities, GFS has established an alliance with Deighan & Associates,
Inc., (DAI) an investment advisory firm located in Bangor. This Alliance enables clients to have the expertise of a
firm that specializes in individual security management while at the same time continue to work with GFS as the
primary contact and account administrator.

Under the GFS/DAI Alliance, GFS will first meet with clients and, after a thorough client consultation, will
determine the client investment objective, time horizon, cash flow needs, risk tolerance, reward
expectations, and investment constraints. DAI will serve as portfolio manager and provider of

reporting services. With the information and guidance provided by GFS, DAI, Inc. will prepare a client
Investment Policy Statement that will include the foregoing information plus a target asset mix, a

method of measuring investment results and frequency of investment review. DAI, Inc. will perform full
portfolio management services in accordance with the IPS, and will consult directly with the client whenever
requested. GFS will serve as the primary administrative contact for the client.

Management fees will be charged pursuant to DAI's published fee structure. However, the management fee will
be prorated between DAI and GFS for their respective services rendered. DAI will specify the charges for
separate GFS and DAl services in a monthly notice sent directly to clients. Clients may pay GFS directly or
instruct the custodian to pay GFS from the account. Clients will approve all fee arrangements in writing.

Clients retaining the GFS/DAI Alliance must sign documents relating to services provided by both parties. Itis
important that clients understand that GFS and DAI will share client information between the entities in order to
provide the quality of service and performance that the client deserves and expects. However, both firms are
dedicated to client confidentiality, and both firms maintain written privacy policy and SEC required disclosure
statements that are offered annually to clients and are available for client review at any time.

Clients retaining the GFS/DAI Alliance must also sign securities custody documents. DAI recommends Charles
Schwab Institutional as securities custodian. Charles Schwab Institutional provides DAI with timely and accurate
information through a computer downloading process that allows the firm to spend less time on operational issues
and focus instead on the issues that are most important to clients. DAI also uses Charles Schwab for trading
client securities. Clients will have access to DAI's detailed discussion of best execution in securities trading in
their Disclosure Statement. However, Charles Schwab does not limit DAI to placing transactions through Charles
Schwab. Thus, the firm is able to place consolidated transactions at other brokerage firms for all client accounts
meeting a minimum market value criteria of $125,000. DAI generally uses this trading arrangement to purchase or
sell securities that are thinly traded and difficult to obtain such as municipal bonds.

Clients may terminate services at any time by delivering notice in writing to the business. Fees paid in advance
will be refunded, upon request in writing, minus charges for services rendered at an hourly rate of $150. Refunds
will be paid by check as soon as possible. Investment advisory clients have a 5 day right of rescission.

Gibson Financial Solutions, L.L.C. only accepts fees paid directly by the client and does not accept commissions.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Gibson Financial Solutions, LLC

Continuation Sheet for Form ADV Part 11 801- 69199 4/8/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gibson Financial Solutions, L.L.C. 01-0540471

Item of Form
(identify)

Answer

4.C.7

9.E.

Asset allocation serves as one of the primary influences in advising clients. Review of the asset
allocation will be completed quarterly at a minimum. The asset classes will be realigned to satisfy
recommended asset allocation if any of the classifications have adjusted by more than 10%. Assets
may be reallocated at a lower level if warranted.

Individuals involved in determining investment advice to be given to clients must have a minimum of 5
years experience in the investment area, must have passed the NASD series 65 Uniform Investment
Advisor Law exam, and have a college degree. The individuals will have earned an M.B.A. and the
Certified Financial Planner® designation.

Anne Christine Gibson, born March 7, 1954 graduated from the University of Maine with a B.A. in
French in 1976 and earned an M.B.A. from McGill University in Montreal in 1983. She is a graduate of
the American Bankers Association National Graduate Trust School at Northwestern University and has
passed the NASD series 65 Uniform Investment Advisor Law Exam and the NASD series 7 General
Securities Representative Exam. In September 2000, she was awarded the Certified Financial
Planner ® designation.

In 2000, Ms.Gibson served as President of Block Capital Management, a subsidiary of BTI Financial
Group and Bar Harbor Bankshares. Since 1988 she served as Vice President and Trust Officer for Bar
Harbor Banking and Trust Company. From September 1996 to July 1997 she served as Human
Resource Manager of Hamilton Marine before resuming her responsibilities at Bar Harbor Banking and
Trust Company.

It is further noted that the firm is and shall continue to be in total compliance with the Insider Trading
and Securities Fraud Enforcement Act of 1988. Specifically, the firm has adopted a firm wide policy
statement, which outlines insider trading compliance by the firm and its associated persons. Further,
the firm has adopted a written supervisory procedures statement highlighting the steps which shall be
taken to implement the firm wide policy. It is the express policy of the firm that no associated person
affiliated with the firm may purchase or sell any security prior to a transaction being implemented for an
advisory account and therefore, preventing such employees from benefiting from transactions placed
on behalf of advisory accounts.

The firm or its member may have any interest or position in certain securities which may also be
recommended to a client.

As these situations may represent a conflict of interest, the firm has established the following
restrictions in order to ensure its fiduciary responsibilities:

*No associated person or member of the firm may buy or sell securities for their personal portfolios
where their decision is substantially derived in whole or in part by reason of his or her employment
unless the information is also available to the investing public on reasonable inquiry.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of
FORM ADV

Applicant: SEC File Number: Date:
Gibson Financial Solutions, LLC

Continuation Sheet for Form ADV Part 11 801- 69199 4/8/2009

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Gibson Financial Solutions, L.L.C. 01-0540471

Item of Form
(identify)

Answer

9.E. (continued)

10.

12.B.

No associated person of the firm shall prefer his or her own interest to that of the advisory client.

*The firm requires that its member must act in accordance with all applicable federal and state
regulations governing investment advisory practices.

GFS will provide a copy of the firm's code of ethics to any client or prospective client upon request.

The minimum aggregate account size for discretionary management is generally $100,000 with a minimum fee of
$1000.

GFS recommends to clients whose assets are managed directly by GFS that they open their accounts at TD
Ameritrade who will then provide custody and brokerage services. GFS is able to access client account
information for purposes of portfolio reporting and trading, acting solely as the client's agent under a limited power
of attorney granted by the client. GFS primarily uses mutual funds for the equity exposure in accounts and TD
Ameritrade has a very inclusive no-load, no-transaction fee platform for mutual fund purchases and sales. Some
mutual funds which are not part of the no-transaction fee network may be used in portfolios. These transaction
fees accrue to TD Ameritrade, not GFS, and are typically $24.00 per transaction but may be revised by TD
Ameritrade. When bonds are purchased or sold, TD Ameritrade offers competitive pricing. The commission
schedule charged by TD Ameritrade is comparable to that charged by its primary competitors Charles Schwab
and Fidelity. When beneficial to the client, GFS may enter into Prime Brokerage or tradeaway arrangements for
the purchase of fixed income securities.

Custodial Indirect Compensation. Our firm participates in the advisor services program (ASP) of TD Ameritrade
Institutional. While there is no direct linkage between the investment advice given and participation in the ASP
program, economic benefits are received which would not be received if our firm did not give investment advice
to clients. These benefits include (a) receipt of duplicate client confirmations; (b) receipt of bundled duplicate
statements; (c) access to trading desk serving ASP participants exclusively; (d) access to the investment advisor
portion of the ASP web sites which includes practice management articles, compliance updates, and other
financial planning related information and research materials; (e) access to other vendors (such as insurance or
compliance providers, or providers of research or other materials) on a discounted fee basis through discounts
arranged by ASP, and (f) permitting our firm to access an electronic communication network for client order entry
and various account information. Participation in the ASP program also provides access to certain mutual funds
which generally require significantly higher minimum initial investments or are generally available only to
institutional investors.

In situations where the client wishes to manage their own portfolio and consult periodically with GFS we
recommend establishing a retail relationship with TD Ameritrade, Schwab, Fidelity, Vanguard, and other firms
which enable a client to buy no-load mutual funds of many different fund families and hold them in one account.
These firms do not charge custody fees but may assess an annual fee, may charge transaction charges and may
receive 12-b1 fees, none of which accrue to GFS. The client chooses which brokerage firm with which they wish
to establish the relationship.

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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	11: 
	A: Anne Gibson, as owner of Gibson Financial Solutions, L.L.C. manages and reviews all client accounts. Other professionals with whom the client is engaged for accounting, legal, or other services will also be involved in the review process, if the client wishes.  All accounts will be reviewed quarterly, at a minimum.  Other events that trigger a review include, but are not limited to, deposits to accounts, withdrawals from accounts, changes in client investment objectives, or maturing debt. Each client will complete an investment questionnaire that will assist in identifying an appropriate asset allocation.  Reviews will include monitoring the asset allocation in addition to the securities which comprise each component in the asset allocation mix.  If a change is warranted, the client will be consulted to discuss the recommended strategy or investment, unless the client has given Ms. Gibson discretionary authority over selection of investments in accordance with an Investment Policy Statement.  Presently Ms. Gibson is responsible for all clients and the intention is to maintain a manageable number (less that 100) in order to provide quality investment and financial advisory services to this group. 

	B: Clients will receive monthly reports from their custodian. Generally these reports include market value, estimated annual income, number of shares owned, assets bought or sold, interest and dividends received, and any deposits or distributions that have occurred, during the time frame covered.
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	Text12: 
	0:       1.D.

	Text13: 
	0: Gibson Financial Solutions, L.L.C. (GFS) provides several types of financial services to clients.  It is anticipated that 85% of revenues will be derived from investment advisory accounts, and 15% from consulting services, including comprehensive financial planning and hourly consulting.

COMPREHENSIVE FINANCIAL PLANNING:
GFS offers comprehensive financial planning for a variety of financial issues facing clients.  Comprehensive financial planning may include some or all of the following: Net Worth Development and Analysis Cash Flow or Spending Pattern Analysis, Investment Objective and Risk Tolerance Assessment, Analysis of Current Investments, Investment Strategy Recommendations, Retirement Planning and Projections, Tax Planning, Risk Assessment and Insurance Needs Analysis, Estate Planning, Education Funding, and Business Retirement Plans.

The fee for the preparation of a comprehensive plan is based on the anticipated number of hours required to complete the plan at an hourly rate of $150.  As a general rule, there is no charge for the introductory meeting.  We use this first meeting to determine whether or not we can effectively be of service to clients, as well as to allow clients to evaluate us.  If the meeting is to address specific questions and get our advice on how to handle them, then our hourly charge will apply. Comprehensive financial plans usually take between 3 and 15 hours to prepare. Hourly charges will be billed periodically or upon completion of plan. Completion of plan includes reports on all aspects of the client's financial circumstances, and may include a write-up of findings and recommendations, if desired, and a task list of tasks to accomplish to improve financial outlook. Fees for assistance with the implementation of the plan recommendations may either be on a  retainer basis of $250 per quarter, payable in advance or hourly at $150 per hour.  GFS does not provide continuous, ongoing supervision of assets under hourly contracts or the $250 per quarter contractual arrangement.

CONSULTATIONS:  GFS offers consulting services to individuals, businesses and non-profits.  Consulting services for individuals may include any number of issues from risk assessments and asset allocation development, current portfolio and security analysis, investment education and recommendations to assistance changing account names after divorce or for estate planning.  For non-profits, consulting includes Requests for Proposal development and analysis of submitted proposals for investment services and retirement plan services.  Ms. Gibson offers personal financial consulting to employees or businesses, as an employee benefit, to assist employees in making sound financial and investment decisions. 

The fee for consulting services is generally $150 per hour and may be negotiable depending upon the nature of the requested consulting assignment.  Hourly fees will be billed to the client upon completion of the work for short-term projects or periodically for longer term projects.  Payment is expected upon submission of the bill. An hourly consulting relationship requires the client to contact GFS for services. 

Hourly clients may terminate services at anytime by delivering notice in writing to the business.  The                 client will be expected to pay for any hourly work completed up to the date of termination.     

If a long term, ongoing consulting arrangement is desired by the client, a retainer fee may be agreed upon and billed to the client quarterly.  The retainer fee will be agreed upon at the time the service relationship begins and terms of the engagement will be listed in an agreement. GFS does not manage client assets under Retainer or Consulting agreements. Retainer clients may terminate the relationship at any time by delivering notice in  
writing to the business.  The client will be reimbursed for the prorated time not used during the quarter 
if billed in advance.

Any Refund due will be paid by check as soon as possible.

	Text9: Gibson Financial Solutions, L.L.C.
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	Text14: 1.D. (continued)
	Text15: INVESTMENT SUPERVISION -- mutual funds and fixed income securities: GFS manages assets for clients in mutual funds and fixed income securities.  The fee assessed by GFS is generally 1% up to $500,000, .5% to $2,000,000, .25% thereafter, of market value annually, payable monthly in arrears if charged to the account or quarterly in arrears if billed to the client.  Investment management fees may be negotiable if special circumstances exist.  Additional fees such as expense ratios may be charged by the mutual fund company but are not fees that accrue to GFS. GFS accepts no commissions and does not accept 12b-1 fees.  The broker through whom transactions are placed will assess a commission, none of which accrues to GFS.  No fee is based upon capital gains or upon capital appreciation of assets.  Under certain circumstances, fees may be negotiated.  Clients may pay GFS directly or may instruct their custodian to submit payment from their account upon presentation of a bill from GFS.

All financial and investment advisors have some types of conflicts of interest. The vast majority of our clients pay our firm fees based upon a percentage of the assets we advise upon. This is a very common form of compensation for registered investment advisory firms and avoids the multiple inherent conflicts of interests associated with commission-based compensation (our firm does not accept commission-based compensation of any nature, nor does our firm accept 12b-1 fees). Asset-advised-upon percentage compensation method of compensation can still at times lead to conflicts of interest between our firm and our client as to the advice we provide. For example, conflicts of interest may arise relating to the following financial decisions in life: incur or pay down debt; gift funds to charities or to individuals; purchases of a (larger) home or cars or other non-investment assets; the purchase of a lifetime immediate annuity; expenditures of funds for travel or other activities; investment in private equity investments (private real estate ventures, closely held businesses, etc.), and the amount of funds to place in non-managed cash reserve accounts. We have adopted internal policies to properly manage these and other potential conflicts of interest. Our goal is that our advice to you remains at all times in your best interests, disregarding any impact of the decision to be undertaken upon our firm.

Effective October 1, 2005, all new account relationships managed under "full discretion" by GFS will be custodied at TD Ameritrade (TDA). If other accounts related to those discretionary accounts are not able to be held at TDA (for example, work related retirement accounts) but are "overseen", "supervised", or included in asset allocation analyses done by GFS, their values may be included for fee purposes, with a signed agreement.

The minimum aggregate account size for discretionary management is generally $100,000 with a $1000 minimum fee. Clients who wish to work with GFS and whose accounts are less than $100,000 may work under a Consulting arrangement at the hourly rate and assets may be custodied at other firms. GFS will not have discretionary authority over those investments and it is the client's responsibility to contact GFS for a review. GFS does not provide continuous, ongoing supervision of assets under hourly arrangement or the $250 per quarter arrangement.

Investment Management clients may terminate services at any time by delivering notice in writing to the business to transfer assets. Management fees will be prorated to the date notice of transfer is received. Investment Management clients have a 5 day right of rescission.

	Text16: 1.D. (continued)
	Text17: INVESTMENT SUPERVISION -- individual equities: For those clients of GFS who wish to have their accounts managed with a focus on individual equity securities, GFS has established an alliance with Deighan & Associates, Inc., (DAI) an investment advisory firm located in Bangor.  This Alliance enables clients to have the expertise of a firm that specializes in individual security management while at the same time continue to work with GFS as the
primary contact and account administrator. 

Under the GFS/DAI Alliance, GFS will first meet with clients and, after a thorough client consultation, will determine the client investment objective, time horizon, cash flow needs, risk tolerance, reward                                                                                                                                                expectations, and investment constraints.  DAI will serve  as portfolio manager and provider of 
reporting services.  With the information and guidance provided by GFS, DAI, Inc. will prepare a client 
Investment Policy Statement that will include the foregoing information plus a target asset mix, a
method of measuring investment results and frequency of investment review.  DAI, Inc. will perform full
portfolio management services in accordance with the IPS, and will consult directly with the client whenever requested.  GFS will serve as the primary administrative contact for the client.

Management fees will be charged pursuant to DAI's published fee structure.  However, the management fee will be prorated between DAI and GFS for their respective services rendered.  DAI will specify the charges for separate GFS and DAI services in a monthly notice sent directly to clients. Clients may pay GFS directly or instruct the custodian to pay GFS from the account. Clients will approve all fee arrangements in writing.

Clients retaining the GFS/DAI Alliance must sign documents relating to services provided by both parties.  It is important that clients understand that GFS and DAI will share client information between the entities in order to provide the quality of service and performance that the client deserves and expects.  However, both firms are dedicated to client confidentiality, and both firms maintain written privacy policy and SEC required disclosure statements that are offered annually to clients and are available for client review at any time.

Clients retaining the GFS/DAI Alliance must also sign securities custody documents.  DAI recommends Charles Schwab Institutional as securities custodian.  Charles Schwab Institutional provides DAI with timely and accurate information through a computer downloading process that allows the firm to spend less time on operational issues and focus instead on the issues that are most important to clients.  DAI also uses Charles Schwab for trading client securities.  Clients will have access to DAI's detailed discussion of best execution in securities trading in their Disclosure Statement.  However, Charles Schwab does not limit DAI to placing transactions through Charles Schwab.  Thus, the firm is able to place consolidated transactions at other brokerage firms for all client accounts meeting a minimum market value criteria of $125,000. DAI generally uses this trading arrangement to purchase or sell securities that are thinly traded and difficult to obtain such as municipal bonds.                         

Clients may terminate services at any time by delivering notice in writing to the business.  Fees paid in advance will be refunded, upon request in writing, minus charges for services rendered at an hourly rate of $150.  Refunds will be paid by check as soon as possible.  Investment advisory clients have a 5 day right of rescission.          

Gibson Financial Solutions, L.L.C. only accepts fees paid directly by the client and does not accept commissions.
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           9.E.
	Text19: Asset allocation serves as one of the primary influences in advising clients. Review of the asset allocation will be completed quarterly at a minimum.  The asset classes will be realigned to satisfy recommended asset allocation if any of the classifications have adjusted by more than 10%.  Assets may be reallocated at a lower level if warranted.

Individuals involved in determining investment advice to be given to clients must have a minimum of 5 years experience in the investment area, must have passed the NASD series 65 Uniform Investment Advisor Law exam, and have a college degree.  The individuals will have earned an M.B.A. and the Certified Financial Planner® designation.

Anne Christine Gibson, born March 7, 1954 graduated from the University of Maine with a B.A. in French in 1976 and earned an M.B.A. from McGill University in Montreal in 1983.  She is a graduate of the American Bankers Association National Graduate Trust School at Northwestern University and has passed the NASD series 65 Uniform Investment Advisor Law Exam and the NASD series 7 General Securities Representative Exam.  In September 2000, she was awarded the Certified Financial Planner ® designation.                                                           

In 2000, Ms.Gibson served as President of Block Capital Management, a subsidiary of BTI Financial Group and Bar Harbor Bankshares. Since 1988 she served as Vice President and Trust Officer for Bar Harbor Banking and Trust Company.  From September 1996 to July 1997 she served as Human Resource Manager of Hamilton Marine before resuming her responsibilities at Bar Harbor Banking and Trust Company.

It is further noted that the firm is and shall continue to be in total compliance with the Insider Trading and Securities Fraud Enforcement Act of 1988.  Specifically, the firm has adopted a firm wide policy statement, which outlines insider trading compliance by the firm and its associated persons.  Further, the firm has adopted a written supervisory procedures statement highlighting the steps which shall be taken to implement the firm wide policy.  It is the express policy of the firm that no associated person affiliated with the firm may purchase or sell any security prior to a transaction being implemented for an advisory account and therefore, preventing such employees from benefiting from transactions placed on behalf of advisory accounts.

The firm or its member may have any interest or position in certain securities which may also be recommended to a client.

As these situations may represent a conflict of interest, the firm has established the following restrictions in order to ensure its fiduciary responsibilities:

     *No associated person or member of the firm may buy or sell securities for their personal portfolios 
where their decision is substantially derived in whole or in part by reason of his or her employment unless the information is also available to the investing public on reasonable inquiry.  
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	Text21: No associated person of the firm shall prefer his or her own interest to that of the advisory client.            

     *The firm requires that its member must act in accordance with all applicable federal and state 
regulations governing investment advisory practices.

GFS will provide a copy of the firm's code of ethics to any client or prospective client upon request.

The minimum aggregate account size for discretionary management is generally $100,000 with a minimum fee of $1000.

GFS recommends to clients whose assets are managed directly by GFS that they open their accounts at TD Ameritrade who will then provide custody and brokerage services.  GFS is able to access client account information for purposes of portfolio reporting and trading, acting solely as the client's agent under a limited power of attorney granted by the client.  GFS primarily uses mutual funds for the equity exposure in accounts and TD Ameritrade has a very inclusive no-load, no-transaction fee platform for mutual fund purchases and sales.  Some mutual funds which are not part of the no-transaction fee network may be used in portfolios.  These transaction fees accrue to TD Ameritrade, not GFS, and are typically $24.00 per transaction but may be revised by TD Ameritrade.  When bonds are purchased or sold, TD Ameritrade offers competitive pricing.  The commission schedule charged by TD Ameritrade is comparable to that charged by its primary competitors Charles Schwab and Fidelity.  When beneficial to the client, GFS may enter into Prime Brokerage or tradeaway arrangements for the purchase of fixed income securities.

Custodial Indirect Compensation. Our firm participates in the advisor services program (ASP) of TD Ameritrade Institutional. While there is no direct linkage between the investment advice given and participation in the ASP program, economic benefits are received which would not be received if our firm did not give investment advice 
to clients. These benefits include (a) receipt of duplicate client confirmations; (b) receipt of bundled duplicate statements; (c) access to trading desk serving ASP participants exclusively; (d) access to the investment advisor portion of the ASP web sites which includes practice management articles, compliance updates, and other financial planning related information and research materials; (e) access to other vendors (such as insurance or compliance providers, or providers of research or other materials) on a discounted fee basis through discounts arranged by ASP, and (f) permitting our firm to access an electronic communication network for client order entry and various account information. Participation in the ASP program also provides access to certain mutual funds which generally require significantly higher minimum initial investments or are generally available only to 
institutional investors.

In situations where the client wishes to manage their own portfolio and consult periodically with GFS we recommend establishing a retail relationship with TD Ameritrade, Schwab, Fidelity, Vanguard, and other firms which enable a client to buy no-load mutual funds of many different fund families and hold them in one account.  These firms do not charge custody fees but may assess an annual fee, may charge transaction charges and may receive 12-b1 fees, none of which accrue to GFS.  The client chooses which brokerage firm with which they wish to establish the relationship.


