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Name of Investment Adviser:  

  

Address:               (Number and Street)                                 (City)         (State)            (Zip Code)         Area Code:          Telephone Number: 

  

 
This part of FORM ADV gives information about the investment adviser and its business for the use of clients. 

The information has not been approved or verified by any government authority. 
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FORM ADV 
Part II - Page 2 

Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 
 
 
 
 
 

 
 
 

  

 
 
 

 
 
 

 
 
 
 

 
 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 
 
 

 

 
 

 
 

 
 
 

 

 
 

 
 
 

 
 
 

 
 
 

 
 

 
 
 
 

 
 

 
 

 

 

 

 

 

 
 



FORM ADV 
Part II - Page 4 

Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

 
 
 

 
 

 

 
 
 
 
 

 

 
 
 
 

 

 

  



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 

 

 

 

 

 



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 


	Untitled

	Text2: 500 South Grand Ave., #1680
	Text3: Los Angeles
	Text4: CA
	Text5: 90071
	Text6: 213-624-2800
	Text1: Salus Capital Management, Inc.
	Text7: 43588
	Text8: 3/31/2008
	Text11: 
	0: 100
	1: 
	2: 
	3: 
	4: 
	5: 
	6: 
	7: 
	0: 
	1: 


	Check Box13: Yes
	Check Box14: Off
	Check Box15: Off
	Check Box16: Off
	Check Box17: Off
	Check Box18: Off
	Check Box19: Off
	Check Box20: Off
	Check Box21: Off
	Radio Button22: No
	Check Box24: Yes
	Check Box25: Off
	Check Box26: Off
	Check Box27: Off
	Check Box28: Off
	Check Box29: Yes
	Check Box30: Yes
	Check Box31: Yes
	Check Box32: Off
	Check Box33: Yes
	Check Box34: Yes
	Check Box35: Yes
	Check Box36: Yes
	Check Box37: Yes
	Check Box38: Yes
	Check Box39: Off
	Check Box40: Off
	Check Box41: Yes
	Check Box42: Off
	Check Box43: Off
	Check Box44: Off
	Check Box45: Off
	Check Box46: Off
	Check Box47: Off
	Check Box48: Yes
	Check Box49: Off
	Check Box50: Off
	Check Box51: Off
	Check Box52: Yes
	Check Box53: Off
	Check Box54: Off
	Check Box55: Off
	Check Box56: Off
	Check Box57: Yes
	Check Box58: Yes
	Check Box59: Yes
	Check Box60: Off
	Check Box61: Yes
	Check Box62: Yes
	Check Box63: Yes
	Check Box64: Yes
	Check Box65: Off
	Check Box66: Off
	Check Box67: Yes
	Check Box68: Yes
	Check Box69: Yes
	Check Box70: Yes
	Check Box71: Yes
	Check Box72: Yes
	Check Box73: Yes
	Check Box74: Yes
	Check Box75: Off
	Check Box76: Yes
	Radio Button77: Yes
	Check Box79: Off
	Check Box80: Off
	Check Box81: Off
	Check Box82: Off
	Check Box83: Off
	Check Box84: Off
	Check Box85: Off
	Check Box86: Off
	Check Box87: Off
	Check Box88: Off
	Check Box89: Off
	Check Box90: Off
	Check Box91: Off
	Check Box92: Off
	Check Box93: Off
	Check Box94: Off
	Check Box95: Off
	Check Box96: Off
	Radio Button97: No
	Radio Button99: Yes
	Check Box102: Off
	Check Box103: Off
	Check Box104: Off
	Check Box105: Off
	Check Box106: Yes
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Review includes a check for adherence to portfolio guidelines, performance, portfolio characteristics and position sizes.  The review also considers the clients' stated investment objectives and Salus Capital's standards for risk, diversification and performance relative to the benchmark.
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	Text13: 
	0: Salus Capital Management, Inc. (Salus Capital) offers seven distinct investment strategies:

1)  SALUS EQUITY: Salus Capital invests in a diversified portfolio of equity securities which, in the opinion of Salus Capital, offer above-average appreciation potential on a risk-adjusted basis.  Salus Capital's opinions are based on analysis and research of various fundamental, technical and qualitative factors which Salus Capital feels are relevant to valuing such securities.  The investment objective for the equity strategy is capital appreciation.

2)  SALUS MARKET NEUTRAL: Salus Capital purchases and sells short approximately equal dollar amounts of offsetting undervalued long and overvalued short positions.  Equities which in the opinion of Salus Capital are undervalued will be purchased while equities considered to be overvalued in the opinion of Salus Capital will be sold short.  The investment objective for the market neutral strategy is capital appreciation and interest income.

3)  SALUS MARKET NEUTRAL EQUITIZED:  Salus market neutral equitized is an enhanced equity index strategy.  As such, in addition to investing in a market neutral portfolio of offsetting long and short positions, Salus purchases S&P 500 equity futures contracts to gain full equity market exposure.  The total return is derived from 1)  the performance spread between the stocks held long and stocks sold short; 2)  interest income earned on proceeds from short sales; and 3) profits or losses resulting from the equity market’s rise or fall.

4)  SALUS EQUITIZATION STRATEGY:  Salus equitizes the market value of a portfolio by investing in S&P 500 equity futures contracts.  Returns are derived from profits or losses on the futures positions resulting from the equity market's rise or fall.

5)  SALUS 130/30 ENHANCED EQUITY STRATEGY: Salus Capital purchases and sells short undervalued long and overvalued short positions and structures the portfolio to be 130% long and 30% short in order to maintain 100% net long market exposure which then has the potential to be enhanced by additional long and short positions. The investment objective for the Salus 130/30 Long-Short Equity strategy is capital appreciation.

In addition, Salus Capital provides advisory services in connection with a wrap fee program sponsored by Smith Barney.  Salus receives 40% of the total wrap fee as advisory fees.
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	0: Part II, P.2, Item 1D


	Text9: Salus Capital Management, Inc.
	Text10: 95-4418139
	Text14: Part II, P.2, Item 1D (Continued)
	Text15: Effective January 1, 2007, Salus Capital's fee schedule for services described above is as follows

Billing for all accounts and fee schedules begin as of close of business the day funds are deposited into the account.  The management fee is payable quarterly in advance, within the first ten (10) business days of each calendar quarter, and shall be calculated using the closing prices on the last business day of the immediately preceding quarter to value the account at the beginning of each quarterly billing period.  If the initial period is less than a full quarter, the fee shall be pro-rated based on a 360 day year to reflect the shortened period and shall be based on the initial value of deposited assets.  Any additional contributions or withdrawals made to the account during the quarter after the current quarter’s fee statement has been sent will be prorated and accounted for on the following quarter’s fee statement.

FOR EQUITY ACCOUNTS:
Annual management fee schedule:
For accounts less than $2 million:
                              1.00% of assets under management.
For accounts greater than $2 million:
                              0.75% of assets under management.

FOR MARKET-NEUTRAL ACCOUNTS UNDER $50 MILLION IN SIZE:

Clients may choose between the two following fee schedules:

Fee Schedule 1:
Annual management fee schedule:
For accounts less than $10 million:
                             1.00% of assets under management.

	Text16: Part II, P.2, Item 1D (Continued)
	Text17: For accounts between $10 million & $20 million:
                             0.875% of the first $10 million of assets under management.
                             0.75% of the amount over $10 million of assets under management.
For accounts greater than $20 million:
                             0.80% of the first $20 million of assets under management.
                             0.75% of the amount over $20 million of assets under management.

In addition to the base fees described above, Salus Capital's fee schedule for market neutral accounts includes a performance fee described below:

Performance fee:  Salus Capital will receive a performance fee equal to 20.00% of all profits (after the deduction of the base annual management fee) earned in your account for each fiscal year during which Salus Capital manages your account (each "Performance Period") over and above the amount of profits which would have been earned in your account during the same period if the assets had been invested in investments having a rate of return equal to the "Benchmark Return".  For market neutral conservative accounts the Benchmark Return is equal to the average of the 91-day T-bill rate (on a discount rate basis) calculated during the relevent Performance Period (or portion thereof).  For market neutral equitized accounts the Benchmark Return is equal to the total return of the S&P 500 Stock Index return over this annual period.  Profits shall include all net realized and unrealized gains and net investment dividends and income after the deduction of all net realized and unrealized losses and net investment dividends and interest charges, and therefore Salus may receive increased compensation with respect to unrealized appreciation as well as realized gains in your account.  Performance fee, if earned, is payable within ten (10) business days of the end of each Performance Period based on the account's net profits during such Performance Period.   In the event that an account is opened or closed on a day other than the first day of a fiscal year, Salus Capital will receive a pro rata portion of the performance fee for such Performance Period.  For example, if an account were to close at the end of the second month of a Performance Period, Salus Capital would be entitled to receive a performance fee equal to 20% of the amount, if any, by which the two month return earned in the account during the first two months of such Performance Period exceeded the average 91-Day T-Bill rate for the same period.  By way of further clarification, if an account were to open at the beginning of the fourth month of a Performance Period, Salus Capital would be entitled to receive a Performance Allocation equal to 9/12th of such Performance Period, computed as aforesaid.  No Performance Fee shall be less than zero.  Subsequent performance measurement periods shall be calculated at the end of each fiscal year (December 31st).


	Text18: Part II, P.2, Item 1D (Continued)

	Text19: The performance fee arrangement described herein may create an incentive for Salus to consider investments which offer the possibility of higher returns, and which, accordingly, may be considered more speculative in nature when compared to investments which Salus might otherwise consider in the absence of such a performance fee arrangement.

The Benchmark Return was determined by Salus Capital to represent a fair hurdle rate over which, if Salus Capital were to achieve such an additional return, it would represent significant value added by Salus Capital, thus making appropriate the performance fee structure described hereunder.  Lower fees for comparable services may be available from other sources.

Fee Schedule 2 For Market Neutral Accounts Under $50 Million:
For accounts less than $10 million:        1.25% of assets under management.

For accounts greater than $10 million:   1.125% of the first $10 million of assets under management.
                                                                1.00% of the amount over $10 million.

FOR MARKET NEUTRAL ACCOUNTS GREATER THAN $50 MILLION IN SIZE:

Clients may choose between the two following fee schedules:

Fee Schedule 1:
Annual management fee schedule:
0.80% of assets under management.

Fee Schedule 2:
Annual management fee schedule:
0.60% of all assets under management plus a performance fee (see below).

In addition to a base fee of 0.60% annually, Salus Capital's fee schedule includes a performance fee.  For a description of this performance fee, see For Market Neutral Accounts Under $50 Million in Size:  Fee Schedule 1.



	Text20: Part II, P.2, Item 1D (Continued)
	Text21: FOR MARKET NEUTRAL ACCOUNTS GREATER THAN $100 MILLION IN SIZE:

Clients may choose between the two following fee schedules:

Fee Schedule 1:
Annual management fee schedule:
0.665% of assets under management.

While the above fee schedule for accounts greater than $100 million applies on the first $100 million under management, Salus may offer a reduced fee on amounts over $100 million under management.

Fee Schedule 2:
Annual management fee schedule:
0.50% of all assets under management plus a performance fee (see below).

In addition to a base fee of 0.50% annually, Salus Capital's fee schedule includes a performance fee.  For a description of this performance fee, see For Market Neutral Accounts Under $50 Million in Size:  Fee Schedule 1.

FOR MARKET-NEUTRAL EQUITIZED ACCOUNTS UNDER $50 MILLION IN SIZE:

Clients may choose between the two following fee schedules:

Fee Schedule 1:
Annual management fee schedule:
For accounts less than $10 million:
                             1.10% of assets under management.
For accounts between $10 million & $20 million:
                             0.975% of the first $10 million of assets under management.
                             0.85% of the amount over $10 million of assets under management.
For accounts greater than $20 million:
                             0.90% of the first $20 million of assets under management.
                             0.85% of the amount over $20 million of assets under management.

In addition to a base fees described above, Salus Capital's fee schedule includes a performance fee.  For a description of this performance fee, see For Market Neutral Accounts Under $50 Million in Size:  Fee Schedule 1.
	Text22: Part II, P.2, Item 1D (Continued)
	Text23: Fee Schedule 2 For Market Neutral Equitized Accounts Under $50 Million:
For accounts less than $10 million:        1.35% of assets under management.

For accounts greater than $10 million:   1.225% of the first $10 million of assets under             
                                                                management.
                                                                1.10% of the amount over $10 million.


FOR MARKET NEUTRAL EQUITIZED ACCOUNTS GREATER THAN $50 MILLION IN SIZE:

Clients may choose between the two following fee schedules:

Fee Schedule 1:
Annual management fee schedule:
0.90% of assets under management.

Fee Schedule 2:
Annual management fee schedule:
0.70% of all assets under management plus a performance fee (see below).

In addition to a base fee of 0.70% annually, Salus Capital's fee schedule includes a performance fee.  For a description of this performance fee, see For Market Neutral Accounts Under $50 Million in Size:  Fee Schedule 1.




	Text26: Part II, P.2, Item 1D (Continued)
	Text27: FOR MARKET NEUTRAL EQUITIZED ACCOUNTS GREATER THAN $100 MILLION IN SIZE:

Clients may choose between the two following fee schedules:

Fee Schedule 1:
Annual management fee schedule:
0.75% of assets under management.

While the above fee schedule for accounts greater than $100 million applies on the first $100 million under management, Salus may offer a reduced fee on amounts over $100 million under management.

Fee Schedule 2:
Annual management fee schedule:
0.65% of all assets under management plus a performance fee (see below).

In addition to a base fee of 0.65% annually, Salus Capital's fee schedule includes a performance fee.  For a description of this performance fee, see For Market Neutral Accounts Under $50 Million in Size:  Fee Schedule 1.

FOR EQUITIZATION STRATEGY ACCOUNTS:

Annual management fee schedule:
For accounts less than $250 million:
                           0.10% of assets under management.

For accounts greater than $250 million:
                            0.02% of assets under management.

In addition to the fee charged by Salus Capital, each invesment company in which a client's funds may be invested also pays its own investment advisory fees and other expenses.  

There is a minimum annual fee payment of $50,000.

The fees set forth above are not negotiable except under unusual circumstances.

	Text28: Part II, P.2, Item 1D (Continued)
	Text29: dasdfasdfasfsdffgfgfgfgfgfFOR SALUS 130/30 EQUITY STRATEGY & SALUS MID-CAP 130/30 ENHANCED EQUITY STRATEGY ACCOUNTS:

Annual management fee schedule:  0.75% of assets under management.

FOR SALUS 170/70 ENHANCED EQUITY STRATEGY: 

Annual management fee schedule:  1.00% of assets under management.


OTHER FEE ARRANGEMENTS FOR MARKET NEUTRAL ACCOUNTS:

1)  Salus also manages assets in the market neutral strategy as a sub-advisor to other registered investment advisors, investment companies and fund of funds.  Fees paid to other investment advisors, investment companies and/or fund of funds by their clients as well as the percentage of fees paid to Salus Capital for acting as sub-advisor are negotiated and fall into a range that is similar to the market neutral fee schedules outlined above.

The advisory contract shall become effective when signed by you but can be terminated by either party at any time, one business day after receiving written notice, including without limitation, within five business days without penalty.  Clients will receive a full prorated refund of any prepaid advisory fees calculated from the date of 
termination.

FOR SALUS 130/30 EQUITY STRATEGY ACCOUNTS:

Annual management fee schedule:  0.75% of assets under management.

OTHER FEE ARRANGEMENTS FOR MARKET NEUTRAL ACCOUNTS:

1)  Salus also manages assets in the market neutral strategy as a sub-advisor to other registered investment advisors, investment companies and fund of funds.  Fees paid to other investment advisors, investment companies and/or fund of funds by their clients as well as the percentage of fees paid to Salus Capital for acting as sub-advisor are negotiated and fall into a range that is similar to the market neutral fee schedules outlined above.

The advisory contract shall become effective when signed by you but can be terminated by either party at any time, one business day after receiving written notice, including without limitation, within five business days without penalty.  Clients will receive a full prorated refund of any prepaid advisory fees calculated from the date of termination.
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Salus Capital provides advisory services to private investment funds


Salus Capital utilizes company specific financial, fundamental and technical data to analyze the attractiveness of a particular security.  Salus Capital also utilized quantitative strategies based on research


Salus Capital may purchase S&P 500 and/or S&) 400 Futures contracts as an equity overlay in the market neutral strategy.

A minimum of Bachelor and Masters degrees.

Kam Ming Lee and Bradford James Ebner give investment advice.

Kam Ming Lee, born 12/20/58
B.S. Mathematical economics 1982 - University of Southern California
M.B.A. Investments/Quantitative Analysis 1984 - University of Southern California
Statistical Sciences, Inc.  (Registered Investment Advisors):
     Quantitative Analyst (12/85 to 12/88)
     Portfolio Manager (1/89 to 1/91)
     Director - Research/Portfolio Manager (2/91 to 12/91)
     V.P./Director - Research/Portfolio Manager (12/91 to 5/93)
Salus Capital Management, Inc. (Registered Investment Advisors):
     CEO (6/93 to present)

Bradford James Ebner, born 4/26/61
B.A. Economics 1983 University of Michigan
M.B.A. Finance 1987 Wharton School of the University of Pennsylvania
Statistical Sciences, Inc.  (Registered Investment Advisors):
     Vice President Investor Relations (4/87 to 12/90)
     Vice President Marketing (1/91 to 5/93)
Salus Capital Management, Inc.
     President & Chief Compliance Officer (6/93 to present)
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Part II, P.5, Item 10
	Text33: Salus and/or its employees may buy or sell securities that Salus recommends to clients but only in accordance with established safeguards including: 1) Salus and/or employees are restricted from buying (or selling) a stock until such trade is pre-approved by one of Salus' portfolio managers and Salus has already purchased (or sold) its position for clients. Additionally, all employee trades shall be pre-cleared in writing before such trade can take place. Salus maintains a compliance manual and code of ethics signed by all employees.


Salus Capital imposes the following minimum investments for starting an account:

Salus Balanced or Equity:  $1,000,000
Salus Market Neutral/Market Neutral Equitized:  $5,000,000

Salus Capital has the discretion to make exceptions.
	Text34: Part II, P.5, Items 12A & B
	Text35: Accounts managed by Salus are fully discretionary.  In this connection, Salus will determine which securities will be bought and sold (including short sales).

In cases where the client designates a broker to be used in connection with the management of the account and instructs Salus to execute transactions through this designated broker, Salus Capital's policy is to honor the client's request even though the commission rates negotiated between the client and the broker may be higher or lower than rates negotiated between Salus Capital and other brokers.

In cases where the client does not designate a broker, Salus Capital is authorized to select any broker of its choosing.  The commissions or fees that clients may pay, may be higher or lower than commissions or fees charged by other brokers.  It is the intention of Salus Capital to seek "best execution" services and competitive rates of commission from brokers on all transactions.  However, Salus reserves the right to execute transactions through a broker whose commission costs on an individual trade may not be the lowest available if, in the opinion of Salus, such broker provides research or best execution services which are of value to the accounts and enhance the probability of achieving the investment goals and objectives of Salus Capital's investment strategies.

On an ongoing basis, in an effort to achieve "best execution", Salus Capital monitors the relative value of any research services being provided by brokers to Salus Capital as well as execution capabilities including costs to implement investment decisions, responsiveness to Salus traders, ability to execute difficult trades, market flow information, confidentiality, consistency, experience of traders, borrowing, clearance and settlement services as well as financial soundness of the broker/dealer.  This monitoring serves to facilitate Salus Capital's primary objective of achieving "best execution" on client transactions.



	Text36: Part II, P.5, Items 12A & B
	Text37: Salus Capital has established a Best Execution Committee comprised of Salus’ two principals/portfolio managers & head equity trader in order to: 1) determine the most important criteria, given Salus’ trading methodologies, for broker/dealers to possess in order to provide Salus with “best execution” services; 2) establish a list of approved broker/dealers; 3) evaluate the execution performance of broker/dealers Salus uses to execute transactions; 4) monitor the value of research services being provided by broker/dealers to Salus Capital as such research relates to enhancing the probability of achieving the investment goals and objectives of Salus Capital’s investment strategy; 5) set a brokerage budget for each broker/dealer based on the performance of each broker/dealer taking into account soft-dollar commitments; 6) negotiate and establish commission rate schedules; and 7) review all evaluations on a quarterly basis and make recommendations.

Salus’ list of approved broker/dealers includes broker/dealers and various registered representatives at such broker/dealers (including consultants who are or whose affiliates are registered representatives), who directly, or whose affiliates, have introduced clients to Salus.  These broker/dealers fully meet the standards of “best execution”and/or provide valuable research services that enhance Salus Capital's portfolio management capabilities. Furthermore, the amount of trades done with these broker/dealers is not based on the amount of business that these broker/dealers introduce to Salus.

The Best Execution Committee’s quarterly review serves to facilitate Salus Capital's primary objective of achieving "best execution" on client transactions.  

During 2007, Salus Capital selected thirteen brokerage firms for its trading.  The firm's policy is to pay $.05 per share commission maximum on all transactions.  Unless directed in writing by a client, the firm will not do business with broker/dealers charging higher rates.  This rate of $.05 per share was determined by Salus Capital through a survey of many brokerage firms to be considered a competitive commission rate given the size and type of Salus Capital's typical trades.  For 2007, commission costs on all Salus trades averaged approximately 2.7 cents/share. Consistent with this $.05 per share maximum, virtually all of the firm's commissions are directed to brokers providing best execution and research services to the firm for the benefit of all its clients.

	Text38: Part II, P.5, Items 12A & B
	Text39: Soft Dollar, Client Directed Brokerage & Commission Recapture Policies:
Under Section 28(e) of the Securities Exchange Act of 1934, Salus reserves the right to execute transactions through a broker/dealer whose commission costs on an individual trade may not be the lowest available if, in the opinion of Salus, such broker/dealer provides research or best execution services which are of value to all accounts and enhance the probability of achieving the investment goals and objectives of Salus Capital's investment strategies.  In other words, the research purchased with client brokerage must be identified as products and services whose primary use must directly assist Salus Capital in its decision making process and not in the management of the company.

Under some circumstances, Salus Capital may receive from a broker/dealer third-party research services that are not internally produced by the broker-dealer but still rely on the section 28(e) safe harbor.  In order to maintain the standard where the broker-dealer is actually providing such research services, the broker/dealer must arrange to have the research materials or services provided by the third party delivered to Salus Capital as opposed to the broker/dealer simply paying the obligations of Salus directly to the third party.  Salus Capital may select the research services or products to be provided so long as the broker/dealer is aware of the specific services, has done its own internal due diligence process in determining these services as related to managing client portfolios and is the party that actually purchases the services.  This level of communication ensures that the broker/dealer is not simply paying bills at Salus Capital’s request.

If a product or service has multiple uses, only some of which are research-related, Salus Capital will make a reasonable allocation of the cost of the product or service according to its use.  A percentage that is used in helping Salus Capital make investment decisions will be paid in commission dollars, and the remaining percentage will be paid from Salus’ own funds. Adequate records are created and maintained to support these allocation decisions.

Salus Capital discloses all soft dollar arrangements to its clients in its SEC Form ADV Part II.  Salus Capital prepares this list along with the justifications for each existing arrangement (i.e. whether it provides legitimate assistance in the investment decision-making process).  The list also includes the name of the product or service, the name of the third-party provider, the amount of annual soft dollars paid and the soft dollar/hard dollar ratio.  (Please see Soft Dollar Arrangement list to follow)

Salus Capital’s Client Directed Brokerage & Commission Recapture Policies are to honor client directed brokerage & commission recapture requests so long as it is consistent with Salus' "best execution" policy and criteria.  As of March 31, 2008, Salus Capital has two clients that have requested Salus to direct a portion of its brokerage on their behalves.
	Text40: Part II, P.6, Items 12A & B
	Text41: As of December 2007, the firm has entered into several arrangements with brokers, again consistent with best execution and uniform commissions of $.05 per share maximum for general research and execution services which can benefit all of the firm's clients.  A summary of the brokerage firms involved and a brief description of the related services is listed below:

UBS:  Bloomberg System Capital Markets information technology, Advent Portfolio Management and Accounting Software, Quotron Systems, Inc., Value Line Research, NASDAQ, ASE, NYSE and Interactive Data Corp. security pricing services, and Dow Jones, Inc. news service.

Morgan Stanley:  Market and industry research reports as well as individual company research reports; computer on-line analysts reports, direct market access and algorithms.

Kelly & Christiansen:  Floor broker execution services and market trading information as well as earnings estimates data.

Merrill Lynch:  Multex market and industry research reports as well as individual company research reports.  Floor broker execution services and market trading information.

Bank of New York Securities:  Floor broker execution services, market trading information.  Standard & Poor's Compustat Prices, Dividends and Earnings research.

Cantor Fitzgerald:  Market and industry research reports as well as individual company research reports.  Floor broker execution services and market trading information.

Garban-Intercapital Securities: Floor broker execution services and market trading information.

State Street Global Markets:  Floor broker execution services and market trading information.

Bloomberg Trade Book:  Floor broker execution services and market trading information.

Direct Trading Institutional:  Direct market access and algorithms.

Capital Insititutional Services:  Floor broker execution services and market trading information.

JP Morgan Chase:  Floor broker execution services and market trading information.

	Text42: Part II, P.6, Items 12A & B
	Text43: SALUS CAPITAL MANAGEMENT, INC.
SOFT DOLLAR ARRANGEMENTS

Allocation Between
                                                                                                      Research (R) 
Vendor                                                                                                          & Non-Research (NR)
                                    
1. Advent Software, Inc.- software for portfolio accounting                                           51% R-49% NR
2. American Stock Exchange - datafeed for research & portfolio management                        100% R
3. Bloomberg, L.P.- news network, equity research & financial market analysis                        100% R
4. Interactive Data Corp.- datafeed for research & portfolio management                                 100% R
5. New York Stock Exchange, Inc.- datafeed for research & portfolio management                 100% R
6. Sunguard Institutional - datafeed for research & portfolio management                               100% R
7. Value Line Publishing, Inc.- equity research & portfolio management                                  100% R
8. Standard & Poor's - equity research & financial market analysis                                           100% R
9. SPSS, Inc - statistical analysis, investment models, data mining                               66% R-34% NR
                        for research & portfolio management
10. QSG, Inc.- investment models, equity research, and financial market analysis                   100% R


All else being equal, the value of execution and research services provided to the firm for the benefit of its clients by the above brokers is a factor in the decision to execute transactions with them.  Because of intense competition within the brokerage industry, the firm has not found it necessary to "pay up" for any of the above execution or research services.



