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Name of Investment Adviser:  

  

Address:               (Number and Street)                                 (City)         (State)            (Zip Code)         Area Code:          Telephone Number: 

  

 
This part of FORM ADV gives information about the investment adviser and its business for the use of clients. 

The information has not been approved or verified by any government authority. 
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FORM ADV 
Part II - Page 2 

Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 
 
 
 
 
 

 
 
 

  

 
 
 

 
 
 

 
 
 
 

 
 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 
 
 

 

 
 

 
 

 
 
 

 

 
 

 
 
 

 
 
 

 
 
 

 
 

 
 
 
 

 
 

 
 

 

 

 

 

 

 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

 
 
 

 
 

 

 
 
 
 
 

 

 
 
 
 

 

 

  



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 

 

 

 

 

 



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 
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	Text13: 
	0:  Pursuant to SEC rule 205a-1 of the Investment Advisor Act of 1940, SCM may enter into performance based fee arrangements with qualified institution and individual investors.  
 
Sector Capital Management, L.L.C. ("SCM") provides investment advisory services to its clients by managing equity portfolios on a discretionary basis in one of our different strategies.  SCM's clients include benefit plan sponsors, corporations, individuals, governmental entities, endowments, and charitable funds.  The objective of the strategies is to provide risk-adjusted rates of return that exceed the appropriate benchmark for the strategy.
 
The investment principles are constant for all of SCM's investment strategies: 1) The most important factors in SCM's stock selection are Earnings Growth, Price, Liquidity and Quality. 2) The relationship of Price to Earnings Growth is the key factor but Liquidity and Quality are also critical. 3) Quality is usually the by-product of a stock ranking high in the first three factors, but fundamental analysis is used to confirm each stock's quality ratings. 
 
Key features of SCM's investment strategies are: 1) Sector Select invests in Large-Cap stocks with a market cap of more than $5 Billion (at initial investment), the Mid-Cap strategy invests in stocks with a market cap of $1 to $5 Billion (at initial investment), while the Sector Plus, PathFinder strategies may invest in both Large-Cap and Mid-Cap stocks. The capitalization ranges will be redefined from time to time, as appropriate. 2) Superior Earnings Growth  - Companies that have achieved superior relative earnings growth. 3) Attractively priced  - Quantitative, formula driven evaluation of stocks price vs. earnings growth, i.e., low P/E ratios relative to earnings growth in its relative sector  - goal is buy or sell disciplines. 4) Companies that are actively traded and among the leaders in trading volume, i.e., strong market fundamentals. 5) Companies are high-quality, highly-rated companies - Sector screening process results in companies with high S&P and analyst ratings, i.e., strong business fundamentals  - goal is safety. 6) Risk control  - Sector Plus and Pathfinder asset allocations are sector-neutral and style balanced relative to their respective indexes.  The other strategies will overweight or underweight economic sectors and industry groups.
 
SCM's screening and stock selection process: 1) Screen stock universe to determine the universe of Large-Cap or Mid-Cap (or both) stocks. 2) Eliminate stocks that do not meet investment guidelines of the strategy, i.e., the socially responsible investment guidelines of the Council of Catholic Bishops for the PathFinder strategy or the Biblical investment guidelines screened by SCM. 3) Screen the Large-Cap and Mid-Cap stock universes for consistently superior earnings growth. 4) Quantitatively analyze price/earnings (P/E) ratios, price/book (P/B) ratios, return on assets (ROA) ratios, return on equity (ROE) ratios, cash flow growth and earnings growth to determine undervalued or overvalued securities. 5) Review trading volume to determine the level of market interest and liquidity. 6) Review quality ratings to ensure high quality stocks.
 
SCM's portfolio construction process: 1) The stocks meeting the screening criteria are ranked based on SCM's valuation criteria.  For the Sector Plus and PathFinder strategies, the stocks are ranked within each sector. 2) The top-rated 40-60 (50 average) stocks are approximately equally weighted (approximately 2% positions) in the portfolios.  The 70 to 90 (80 average) stocks in the Sector Plus and PathFinder strategies are approximately equally weighted within each sector based on each sector's weight within the appropriate index. 3) Stock screening is performed as needed, but at least quarterly.  4) Stocks that no longer meet the minimum criteria to pass the quantitative screening process are automatically sold. 5) The portfolios are rebalanced as needed, but at least annually.
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Part II Item 2



	Text15:  SCM provides its clients with periodic written reports, which contain current information on the investment performance of the strategy and the construction of the entire portfolio.  The management team of SCM is available for quarterly client meetings or on such schedule as may be requested by the client.
 
Fees charged by SCM for its investment advisory services are determined on the basis of the market value of the account assets.  Annual fees for separate accounts will be computed as follows:  
 
Market Value of Account Annual Fee
  First $10 Million    1.0 of 1.0%
  Next $15 Million   .85 of 1.0%
  Next $25 Million  .75 of 1.0%
  Next $25 Million  .65 of 1.0%
  Next $25 Million  .60 of 1.0%
  Over $100 Million  .50 of 1.0%
 
SCM manages Funds for non-qualified and qualified plans starting at $100,000.  The custodian of these Funds can be: Clearbrook, Fidelity, Schwab, Envestnet or any online platform. Online only Fund account fees start at 1.00 of 1%, which includes custody charges and investment manager fees.  Fees are negotiable.  Five investment strategies are currently available for online investors: 1) Sector Plus Core, 2) Sector Select 3) PathFinder and 4) Sector Mid-Cap.  The SCM investment team manages all Funds using our investment process and the online platforms.
 
Clearbrook, Envestnet or other platform type of MMA (model managed account)  and UMA (unified managed account) minimum account size is $100,000 to start.
 
SCM may negotiate its fees in certain cases, depending on a number of factors.  SCM fees are payable monthly, and quarterly in arrears determined by the market value of the account assets at the end of each calendar period or per instructions in the contract. Fees are not payable in advance.  Under SCM investment advisory agreement, the client or SCM may cancel the agreement upon 30 days notice to the other party.  In the event of cancellation, fees will be prorated through the date of termination and billed accordingly.
 
Other types of accounts: Wrap accounts including MMA, SMA, and UMA accounts sponsored by Envestnet, Clearbrook, Schwab and Lockwood online platforms. 
 
	Text16: Part II, Items 5 and 6
	Text17: Persons associated with SCM who provide investment advice to clients are required to have a college degree and several years of investment experience or general business experience.
 
SCM's Investment Committee consists of William L. Gurner, George S. Kirk, II, Kenneth L. Riffle, Rex A. Morrison, Joey M. Sulipeck, Will L. Gurner, Jr. and Gail Wardlow. The background of the committee members is as follows:
 
 William L. Gurner (Born 1946)
 January, 1995 - Present.  Manager, Sector Capital Management, L.L.C.
 September, 1987 - December, 1994.  Manager, Trust Investments, Federal
  Express Corp.
 Graduate of Memphis State University - 1977 BBA
Mr. Gurner is a Principal of Sector Capital Management, L.L.C.  Prior to the establishment of SCM he was the Manager of Federal Express Corporation's Trust Investment Department where he was responsible for the investment of approximately $2.9 billion in employee benefit funds.  Before joining Federal Express, Mr. Gurner held similar investment management positions with the City of Memphis, TN and Shelby County, TN.  He has over 30 years of experience in both investment and administrative aspects of investment fund management.  He serves as a speaker, panel member, and moderator of numerous investment seminars throughout the country.  Mr. Gurner serves as an outside investment committee member and trustee of several employee benefit funds and charitable organizations.
              
 George S. Kirk II (Born 1942)
               January 1995 to Present  - Manager, Sector Capital Management, LLC
               December 1991 to Dec 1994  - Sole Proprietor, Third Party Marketing Firm
               May 1976 to Dec. 1991  - Morgan Keegan & Co., Inc.
               Graduate of LaSalle University  - BS Marketing 
Mr. Kirk is a Principal of Sector Capital Management, LLC. Prior to joining SCM he was the sole proprietor of a third party marketer firm. Before setting up his own company, he was a managing director of Morgan Keegan & Co., Inc. located in Memphis, TN. He has over 30 years of experience in both investment and administrative aspects of investment management. Mr. Kirk serves on the boards of the West Tennessee Arthritis Foundation.
               
Kenneth L. Riffle (Born 1957)
 January 1996 - Present.  Sector Capital Management, LLC.
 August 1982  - January 1996.  Director of Marketing, Amerindo Investment Advisors
               May 1978  - January 1992. United Airlines, Inc.
 Graduate of Golden Gate University - 1999  - BS Finance
Mr. Riffle is a manager of Sector Capital Management, LLC. Prior to joining SCM he was the Marketing Director for Amerindo Investment Advisors, Inc. of San Francisco, representing $1.7 billion in assets under management. He has over 25 years experience in all aspects of investment management including the U.S. and International markets. 
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	Text19:             Rex A. Morrison (1947)
             April 1999 to present Sector Capital Management
             Aug 1993 to December 1998 Aon Consulting
             Aug 1987 to Aug 1992 Towers Perrin
             Graduate of Georgia State  - MAS Actuarial Science
             Graduate of Georgia Tech  - BSIM Industrial Management
Mr. Morrison is a Principal of Sector Capital Management, LLC.  Prior to joining SCM he was an Employee Benefit Consultant and Actuary for Aon Consulting, Inc., Towers Perrin and William M. Mercer.  He has over 33 years experience with financial and investment management of pension plans for corporate, private, not-for-profit, and governmental organizations. Served 7 years on the investment section of the Society of Actuaries' Education and Examinations Committee. Fellow of the Society of Actuaries, and Enrolled Actuary. Passed CFA Level One.
 
 Joey M. Sulipeck (Born 1967)
 February 2000 - Present.  Manager, Sector Capital Management, L.L.C.
 September 1995 - February 2000.  ABC-24 WPTY/UPN-30 WLMT Meteorologist
 Graduate of Memphis State University - 1990 BBA
              Graduate of Mississippi State University  - 1999 Certification Meteorology
Mr. Sulipeck is a Manager of Sector Capital Management, L.L.C.  Prior to joining SCM he was an on-air Meteorologist and feature reporter for ABC, UPN and Fox affiliates; work featured on CNN, Good Morning America, and nationally syndicated programming.  He has served as a speaker, panel member, and moderator of numerous communications and media seminars throughout the country.  Mr. Sulipeck appointed representative for the television /news industry on the State Department of Education Task Force.
 
 Will L. Gurner, Jr. (Born 1973)
               October 2000 to Present  - Manager, Sector Capital Management, LLC
               February 1998 to October 2000  - Regional Sales Manager, Meeder Financial
               April 1996 to February 1998  - Sales, Ferguson Enterprises
               Graduate of Auburn University  - BA Communications 
Mr. Gurner, Jr. is a Manager of Sector Capital Management, LLC. Prior to joining SCM he was the Southeast Regional Manager for the Flex Funds and Meeder Advisor Funds, working primarily with retail stockbrokers and certified financial planners. More than 8 years experience in Sales and Marketing, he was top producing Regional Manager for the Flex Funds and Meeder Advisor Funds from 1998 through June 2000. 
 
                Gail Gunter (Born 1950)
 March 2003 - Present.  Sector Capital Management, LLC.
 September 1996  - March 2000. Highland Capital Management
               March 1995  - September 1996. Sector Capital Management, LLC
              Graduate of University of Memphis  - 1981  - MBA Portfolio Management
 Graduate of University of Memphis - 1978  - BBA Accounting
Ms. Gunter is a Manager of Sector Capital Management, LLC.  Prior to joining Sector Capital Management, LLC she worked for a Highland Capital as their chief trader.  She has more than 30 years experience in Investments. Ms. Gunter worked previously with Sector Capital Management from 1995 to 1996. Passed CFA Level One
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Part II, Item 12
	Text21: SCM employees may buy and sell for themselves securities that they buy and sell for the SCM portfolios.  SCM requires that each employee adhere to the rule and practice of putting the best interest of their clients ahead of their employee accounts.  SCM will request that its employees refrain from trading securities, which are being actively traded in the SCM portfolio and require that the employee get preclearance from CCO when an employee trades for his own account securities held in the SCM portfolio. SCM has adopted COE and  Insider Trading Policy that applies to all personal which tries to manage conflicts with our clients. If you would like a copy of our COE and Insider Trading policies please email kriffle@sectorplus.com or call our office. 
  
SCM performs investment advisory services and imposes a minimum account size for managed separate accounts at $1 million and $100,000 for online funds. However, business conditions or considerations may sometimes compel an exception to this policy.
 
 
SCM manages its strategy on a fully discretionary basis.  The client authorizes SCM to purchase or sell and determine the amount of securities to be bought or sold.  Security purchases are limited toU.S. Stocks and American Depository Receipts traded on U.S. Security Exchanges. SCM has the discretion to choose the broker/dealer with which it transacts business for the portfolio, except where client has directed otherwise.  However, SCM is required to consider which broker/dealer will provide the best execution and lowest trading cost commensurate with the best interests of the portfolio when determining which broker/dealer to use.
 
In certain cases, SCM may pay a commission to a broker in excess of that which another broker might have charged for effecting the same transaction in recognition of the value of the brokerage or research services provided by the broker.  In certain cases, brokerage commissions may also vary with the size of the transaction executed on behalf of the account.
 
THE SCM HAS COMPLETE INVESTMENT AND BROKERAGE DISCRETION GUIDELINES FOR OUR ACCOUNTS.
 
SCM overriding objective in effecting portfolio transactions is to seek to obtain the best combination of price and execution.  The best net price, giving effect to brokerage commission, if any, and other transaction costs, is normally an important factor in this decision, but a number of other judgmental factors may also enter into the decision.  These include: SCM's knowledge of negotiated commission rates currently available and other current transaction costs; the nature of the security being traded; the size of the transaction; the desired timing of the trade; the activity existing and expected in the market for the particular security; confidentiality; the execution, clearance and settlement capabilities of the broker or dealer selected and others which are considered; SCM's knowledge of the financial stability of the broker or dealer selected and such other brokers or dealers; the quality, comprehensiveness and frequency of available research services and other services considered by the SCM to be of value; and the SCM's knowledge of actual or apparent operational problems of any broker or dealer.  Recognizing the value of these factors, SCM may pay a brokerage commission in excess of that which another broker might have charged for effecting the same transaction.
 
SCM has to note that client directed brokerage may sometimes hinder our trading efforts for best execution. Clients have the right to direct trade to whomever they wish with written directions, but they must be aware that those directions may interfere with best executions efforts. 
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Part II, Item 13 (B)
	Text23: SCM while effecting portfolio transactions makes evaluations of the reasonableness of brokerage commissions, based on the foregoing factors, on an ongoing basis. SCM reviews the general level of brokerages commissions paid periodically. SCM managed accounts have a rotational schedule for accounts so as to not favor any single account. All trades are block transactions when available or online such as Fidelity, Schwab or whatever platform is used.
 
RESEARCH PRODUCTS AND SERVICES FURNISHED BY BROKERS AND DEALERS
 
Where more than one broker or dealer is believed to be capable of providing the best combination of price and execution with respect to a particular portfolio transaction, SCM may select a broker or dealer which provides it with research products or services.  Research products and services may include both products and services generated internally by a broker's own research staff and products and services obtained by the broker from a third party research firm.  Research products and services may include research reports and analyses concerning specific issuers, industries or sectors; market, financial and economic forecasts and other data; statistics and pricing services; subscriptions to financial publications and research compilations; and services of economists and other consultants.  It may also include software, and databases, that are used by SCM for research purposes.
 
SCM may pay a broker commissions that are higher than another broker might have charged for the same transaction, in recognition of SCM assessment of the value of the research and other services provided to SCM by the broker.  However, SCM believes that commission costs borne by client accounts will be reasonable in relation to the overall services provided. Research products or services provided by brokers may be used in servicing any or all of the clients of SCM and such research products or services may not necessarily be used by SCM in connection with the accounts which paid commissions to the broker providing such products or services.
 
From time to time, SCM may be a party to “soft dollar” arrangements with certain brokerage/independent firms.  See Item 12.A. above for information concerning SCM “soft dollar” arrangements, pursuant to which the cost of certain research and other services and products used by the Applicant is paid for with commissions generated by client accounts.
 
SCM votes proxies for our clients in the best interest of our clients. Clients interest should always come first when voting proxies. 
 
Client have the following rights to review at least yearly: Vote their own proxies; Direct their brokerage; Place reasonable restrictions on their account; Change their investment strategies, financial situation, and/or objectives; Sector Capital Management personal are reasonably available to discuss your account; and you are receiving your quarterly statements showing all securities transactions in your account.
  
In accordance with the Investment Adviser's Act, the agreement sets forth, as applicable, (i) the name of the solicitor, (ii) the nature of the solicitor's relationship with SCM, (iii) the terms of compensation, and (iv) the effect, if any, on the advisory fee to be paid by the client, as compared to fees paid by other clients of SCM.  Pursuant to the agreement, the solicitor may recommend advisory services of SCM to prospective clients.  If SCM enters into an investment advisory agreement with a referred client, SCM will pay the solicitor a success fee, calculated as a percentage of assets raised as a result of the Solicitor's efforts, for a contractual period of time.  SCM will pay such amounts to the solicitor from the investment advisory fees that SCM receives.
 
SCM may elect to have other fully disclosed arrangements to make cash payments to others for client referrals.  
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