March 22, 2017
Michael S. Piwowar
Acting Chairman
U.S. Securities and Exchange Commission
100 F Street, NE
Washington, DC 20549-1090
Re: Reconsideration of Pay Ratio Rule Implementation
Dear Mr. Piwowar:
On behalf of the American Federation of Labor and Congress of Industrial
Organizations (the “AFL-CIO”), I am writing to express our continued strong
support for Section 953(b) of the Dodd-Frank Wall Street Reform and
Consumer Protection Act of 2010 and the U.S. Securities and Exchange
Commission’s August 5, 2015 rule implementing this provision. The pay ratio
rule will provide investors with material information on employee
compensation as well as provide greater context to investors for deciding how
to cast “say-on-pay” advisory votes on executive compensation.
The AFL-CIO is the umbrella federation of U.S. labor unions, including 55
unions representing 12.5 million members. Union sponsored and Taft-Hartley
pension and employee benefit plans hold $667 billion in assets. Union
members also participate directly in the capital markets as individual members
and as participants in pension plans sponsored by corporate and public-sector
employers. The retirement savings of America’s working families depend, in
part, on public companies having responsible compensation practices for their
chief executive officers and all other employees.
The SEC’s pay ratio rule is carefully balanced between giving companies
considerable flexibility in complying with the disclosure requirement while
still providing investors with reliable and accurate information. The SEC’s
final rule reduces compliance costs by permitting companies to statistically
sample their workforce or use other reasonable methods to identify their
median employee. The median employee may only need to be identified once
every three years, and may be identified within the last three months of a
company’s fiscal year. Finally, non-U.S. employees may be exempted to
comply with country data privacy laws or when non-U.S. employees make up
less than five percent of a company’s total workforce.
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The SEC adopted the pay ratio rule five years after enactment of the Dodd-Frank Act of 2010,
and companies are not required to comply until they file their proxy statements in 2018. Any
further delay in implementing the pay ratio rule will cause considerable hardship to investors
who plan to incorporate pay ratio information into their proxy voting analysis. For example, the
AFL-CIO Proxy Voting Guidelines urge voting fiduciaries to consider “[a]re the overall amounts
of executive pay reasonable relative to company peers, what the company pays its other
employees, and the value added by individual executives.”1 Pay ratio disclosure will provide a
valuable metric for monitoring how these compensation levels change over time.
There is evidence that investors consider the relationship of CEO pay to other employee pay
when casting say-on-pay votes if the data is disclosed. A 2016 study of commercial banks found
that companies with the largest pay ratios experienced “disproportionately greater shareholder
dissatisfaction” on say-on-pay votes.2 Unlike most industries, commercial banks are already
required to disclose aggregate compensation data that enables investors to calculate average
employee pay. This same study concluded that investors “appear to scrutinize the firm’s overall
compensation structure, not just that of executives” when voting on say-on-pay.3 The SEC’s pay
ratio rule will enable investors to apply similar analysis to all of their portfolio companies.
Pay ratio disclosure provides investors with an alternative metric to assess the reasonableness of
CEO pay within each particular company.4 At present, CEO pay levels are set based on a peer
group analysis of what other CEOs are paid. Over time, the use of peer group analysis leads to a
ratcheting up of CEO pay levels.5 Pay ratio disclosure will encourage consideration of internal
compensation practices rather than relying on peer group analysis alone. As permitted by the
SEC’s pay ratio rule, boards of directors can disclose supplemental information to provide
context and explain to shareholders why their company’s pay ratio is appropriate. As observed
by the U.K. government’s Green Paper on Corporate Governance Reform, “[s]hareholders could
then take a more informed view on whether pay levels are proportionate and reasonable.”6
Pay ratio disclosure will also provide investors with greater insight into the human capital
management strategies of their portfolio companies. For many companies, employee
compensation is frequently the single largest expense. Moreover, many companies state that “our
employees are our greatest asset.” Yet few companies provide meaningful disclosure of how this
asset is managed, including how employee compensation is allocated over their workforce.
According to a MSCI study, companies with higher pay ratios had lower profitability compared
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with peers with narrower pay gaps over a 5-year period between 2009 and 2014.7 This
outperformance by companies with lower pay ratios suggests that pay ratio data is material.
The ratio of CEO to median employee compensation is material to investors as an indicator of
wage dispersion within a company. For decades, economists have studied the relative merits of
egalitarian versus hierarchical compensation structures. For example, one economic theory
(known as “tournament theory”) suggests that having a highly paid CEO might motivate other
executives to work harder and rise to the top. Others, such as management guru Peter F. Drucker,
have argued that CEOs should not be paid more than a certain ratio of employee pay to maintain
group cohesion and teamwork. Disclosure of CEO to median employee pay ratios will give
investors more information on how companies approach these human resource questions.
Pay ratios are also an indicator of the impact that CEO pay has on employee morale and
productivity, which can affect the performance of companies. Economic research has found that
organizations with a high disparity of pay between top earners and those at the bottom suffer a
decline in employee morale and commitment to the organization.8 Extreme pay ratios can
produce a significant deterioration in the quality of products produced by employees.9 The
negative impacts of high pay ratios extend down the chain of command, resulting in higher
employee turnover and lower job satisfaction.10 A recent Glassdoor study found that “higher
CEO compensation is statistically linked to lower CEO approval ratings on average.”11
Because pay ratios can affect employee performance, a company’s internal pay ratio is an
important financial metric for investors to monitor and evaluate. A reasonable pay ratio sends a
positive message to the workforce that the contributions of all employees are valued. While some
research documents benefits to company performance from pay stratification amongst
employees,12 these effects taper off and become harmful to companies once pay stratification
becomes too extreme.13 The impacts of pay disparities are particularly strong in industries based
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on technology, creativity, and innovation.14 These sectors depend significantly on the ability of
employees to collaborate, share ideas, and function effectively as teams.15
Finally, higher levels of median employee compensation may indicate that a company is making
investments in its workforce. Higher employee compensation is an indicator that a company pays
“efficiency wages,” i.e., more than the minimum level needed so that the company can attract the
best qualified employees and improve employee productivity.16 The knowledge, skills and
motivation of employees has great importance in today’s high performance workplaces.17 For
firms whose success depends on their employees’ abilities, higher levels of median employee
compensation may drive a business strategy to improve company performance.
For all of these reasons, pay ratio disclosure is material to investors. As pay ratio information
becomes publicly available, investors will be able to make more informed proxy voting and
investment decisions. This transparency will facilitate market efficiency and help allocate capital
to companies that create good, high paying jobs. We urge the SEC to comply with Section
953(b) of the Dodd-Frank Act by not delaying implementation of the pay ratio rule. If the
AFL-CIO can be of further assistance, please contact me at
or
.
Sincerely,

Brandon J. Rees
Deputy Director, Office of Investment
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