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PART I - NOTIFICATION UNDER REGULATION A

Item 1. Significant Parties

(a) (b) Directors and Officers.

Name and Address Position(s) Hel
Mr. Barry Thornton Chairman of the Board, Chief Technology Officer

ManeGain, Inc, 12400 West Highway 71, Suite 350-256, Austin, Texas 78738

Mr. Jeffrey Fry Chief Executive Officer & President
ManeGain, Inc, 12400 West Highway 71, Suite 350-256, Austin, Texas 78738

Mr. Michael Schwartz Chief Operations Officer
ManeGain, Inc, 12400 West Highway 71, Suite 350-256, Austin, Texas 78738

Ms. Lauren Elliot Executive Vice President
ManeGain, Inc, 12400 West Highway 71, Suite 350-256, Austin, Texas 78738

None of our directors or executive officers has, during the past three years, (1) had any bankruptcy petition filed by or against any
business of which such person was a general partner or executive officer cither at the time of the bankruptcy or within three years
prior to that time; (2) been convicted in a criminal proceeding or subject to a pending criminal proceeding; (3) been subject to any
order, judgment, or decree, not subsequently reversed, suspended or vacated, of any court of competent jurisdiction, permanently
or temporarily enjoining, barring, suspending or otherwise limiting his involvement in any type of business, securities, futures,
commodities or banking activities; or (4) been found by a court of competent jurisdiction (in a civil action), the SEC or the
Commodity Futures Trading Commission to have violated a federal or state securities or commodities law, and the judgment has
not been reversed, suspended, or vacated.

There are no arrangements or understandings between any two or more of our directors or executive officers. There is no
arrangement or understanding between any of our directors or executive officers and any other person pursuant to which any
director or officer was or is to be selected as a director or officer, and there is no arrangement, plan or understanding as to
whether non-management shareholders will exercise their voting rights to continue to elect the current board of directors. There
are also no arrangements, agreements or understandings between non-management sharcholders that may directly or indirectly
participate in or influence the management of our affairs.

(¢) General Partners of the Issuer N/A




{(d) (e) Recorded and Beneficial owners of 5 percent or more of any class of the issuer’s equity securities.

The following provides the names and addresses of each of the ManeGain, Inc. affiliates who own 5% or more of any class of our

preferred or common stock:

Name and Address of Record Owner Shares of Voting Stock of Record Owned | Percentage of Total Voting of Record Owned
Mr. Barry Thornton Preferred 0%
M Q) Common 21%
Mr. Jeffrey Fry Preferred 0%
3@ Common 21%
Mr. Michael Schwartz Preferred 0%
(5) (6) Common 21%
Alternative Securities Markets Group Preferred 0%
(7 ® Common 05%

(1) Mr. Barry Thornton is the Chairman of the Board and Chief Technology Officer of ManeGain, Inc.
(2) Address: ManeGain, Inc, 12400 Highway 71, Suite 350-256, Austin, Texas 78738

(3) Mr. Jeffrey Fry is the Chief Executive Officer & President of ManeGain, Inc.

(4) Address: ManeGain, Inc, 12400 Highway 71, Suite 350-256, Austin, Texas 78738
(5) Mr. Michael Schwartz is the Chief Operations Officers of ManeGain, Inc.
(6) Address: ManeGain, Inc, 12400 Highway 71, Suite 350-256, Austin, Texas 78738
(7) Alternative Securities Markets Group is an Advisor to ManeGain, Inc.
(8) Mailing Address is: Alternative Securities Markets Group, 9107 Wilshire Blvd., Suite 450, Beverly Hills,

California 90210

(f) Promoters of the issuer

ManeGain, Inc.

(Formerly: Austin Medical Technologies, Inc.) 9107 Wilshire Blvd.
12400 West Hwy 71, Suite 350-256 Suite 450

Austin, Texas 78738

Phone: (877) 573-4769
http://www.ManeGain.com

g) Affiliates of the issuer. None

(h) Counsel for Issuer and Underwriters.

Alternative Securities Markets Group

Beverly Hills, California 90210

Phone: (213) 407-4386

http://www.AlternativeSecuritiesMarket.com

At this time of this filing there is no legal counsel or underwriter(s) in connection with this offering.

(i) through (m) None




Item 2. Application of Rule 262.

No persons identified in response to Item 1 are subject to any of the disqualification provisions as set forth in Rule 262.

Item 3. Affiliate Sales.

None of the proposed offering involves the resale of securities by affiliates of the issuer. The issuer has not had a net income
from operations of the character in which the issuer intends to engage for at least one of its last two fiscal years. The Company
has spent expenditures in excess of revenues the past two years developing its® products and marketing plans.

Item 4. Jurisdictions in which Securities are to be offered.

The Securities to be offered in connection with this proposed offering shall not be offered by underwriters, dealers or
salespersons.

The Securities in this proposed offering shall be offered in the following jurisdictions (but not limited to), subject to qualification
in each State.

Although the Company is not using a selling agent or finder in connection with this Offering, it will use a website as an online
portal and information management tool in connection with the Offering. The Website is owned and operated by Alternative
Securities Markets Group, a California Stock Corporation, an equity partner of the Company, can be viewed at
http://www.AlternativeSecuritiesMarket.com.

This Offering Circular will be fumished to prospective Investors upon their request via electronic PDF format and will be
available for viewing and download 24 hours per day, 7 days per week on the website.

In order to subscribe to purchase the Units, a prospective Investor must complete, sign and deliver the executed Subscription
Agreement, Investor Questionnaire and Form W-9 to ManeGain, Inc. and wire or mail funds for its subscription amount in
accordance with the instructions included in the Subscription Package.

The Investing Section of the Website Hosting this Offering will be coded to only allow access to invest to those prospective
Investors that reside in jurisdictions where the Offering is registered and meet any State-Specific Investor Suitability Standards.

Item 5. Unregistered Securities Issued or Sold Within One Year. None.

Item 6. Other Present or Proposed Offerings.

The issuer is not presently offering, nor does it presently contemplate offering, any securities other than those covered by this
notification.

Item 7. Marketing Arrangements.

There are no marketing arrangements with respects to this offering. The Offering is on a “Best Efforts™ basis and is being offered
directly by the Company through its Officers and Directors. There are no plans to stabilize the market for the securities to be
offered. The Company will be selling these Securities directly, and no underwriter or dealer is responsible for the distribution of
this offering.

Item 8. Relationship with Issuer of Experts Named in Offering Statement. None.

Item 9. Use of a Solicitation of Interest Document. None used.




PART Il - OFFERING CIRCULAR

ManeGain, Inc.

(Formerly: “Austin Medical Technologies, Inc.”)

Corporate:
ManeGain, Inc.

12400 West Highway 71, Suite 350-256
Austin, Texas 78738

http://www.ManeGane.com/
(512) 320-9290

Offering / Investors:
ManeGain, Inc.

C/O: Alternative Securities Markets Group
9107 Wilshire Blvd., Suite 450
Beverly Hills, California 90210

http://www.AlternativeSecuritiesMarket.com

(213) 407-4386

Best Efforts Offering of 1,000,000 Shares of Common Stock
Common Stock Shares having a market value of up to
$3,500,000

Off ice per C on Stock Unit:
Units 1 - 300,000 = $2.00 USD / ($600,000 USD)
Units 300,001 - 600,000 = $3.00 USD / ($900,000 USD)
Units 600,001 - 1,000,000 = $5.00 USD / (52,000,000 USD)

See: Details of the Offering
Maximum Offering: 1,000,000 Common Stock Units




Investing in the Company's Common Stock Units involves risks, and you should not invest unless you can afford to lose your
entire investment. See “Risk Factors” beginning on page 10.

We are offering a maximum of 1,000,000 Common Stock Units (the "Securities”). The proposed sale will begin upon
receipt and qualification by the United States Securities and Exchange Commission. The offering will begin on
the effective date and continue until the Company has sold all of the Securities offered hereby or on such earlier date as the
Company may close or terminate the Offering. The Securities offered hereby are offered on a “best efforts™ basis.

There is, at this time, no public market for the Securities.

THESE SECURITIES ARE OFFERED PURSUANT TO AN EXEMPTION FROM REGISTRATION WITH THE
SECURITIES AND EXCHANGE COMMISSION; HOWEVER, THE COMMISSION HAS NOT MADE AN
INDEPENDENT DETERMINATION THAT THE SECURITIES BEING OFFERED ARE EXEMPT FROM
REGISTRATION. THE SECURITIES AND EXCHANGE COMMISSION DOES NOT PASS UPON THE MERITS OF
OR GIVE ITS APPROVAL TO ANY SECURITIES OFFERED OR THE TERMS OF THE OFFERING, NOR DOES IT
PASS UPON THE ACCURACY OR COMPLETENESS OF ANY OFFERING CIRCULAR OR OTHER SELLING
LITERATURE.

THE SECURITIES OFFERED HEREBY ARE HIGHLY SPECULATIVE, AND AN INVESTMENT IN SECURITIES
INVOLVES A HIGH DEGREE OF RISK AND IMMEDIATE AND SUBSTANTIAL DILUTION FROM THE
OFFERING PRICE. SEE "RISK FACTORS" AND "DILUTION."

THE SECURITIES HAVE NOT BEEN REGISTERED UNDER THE SECURITIES ACT OF 1933, AS AMENDED
(THE "SECURITIES ACT"), OR APPLICABLE STATE SECURITIES LAWS, AND ARE BEING OFFERED AND
SOLD IN RELIANCE ON EXEMPTIONS FROM THE REGISTRATION REQUIREMENTS OF THESE LAWS. THE
SECURITIES HAVE NOT BEEN APPROVED OR DISAPPROVED BY THE SECURITIES AND EXCHANGE
COMMISSION OR ANY STATE REGULATORY AUTHORITY NOR HAS THE COMMISSION OR ANY STATE
REGULATORY AUTHORITY PASSED UPON OR ENDORSED THE MERITS OF THE OFFERING OR THE
ACCURACY OR ADEQUACY OF THIS OFFERING CIRCULAR. ANY REPRESENTATION TO THE CONTRARY
IS UNLAWFUL.

REMAINDER OF PAGE LEFT BLANK INTENTIONALLY
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UNITS 1 - 300,000

Number of Offering Selling Proceeds to
Securities Offered (1) Price Commissions (2) Company
Per Security _— $2.00 $0.00 $2.00
Total Minimum 061 $2.00 $0.00 $2.00
Total Maximum 300,000 $600,000.00 $0.00 $600,000
UNITS 300,001 - 600,000
Number of Offering Selling Proceeds to
Securities Offered (1) Price Commissions (2) Company
Per Security  — $3.00 $0.00 $3.00
Total Minimum 001 $3.00 $0.00 $3.00
Total Maximum 300,000 $900,000.00 $0.00 $900,000
UNITS 600,001 —- 1,000,000
Number of Offering Selling Proceeds to
Securities Offered (1) Price Commissions (2) Company
Per Security — $5.00 $0.00 $5.00
Total Minimum 001 $5.00 $0.00 $5.00
Total Maximum 400,000 $1,500,000.00 $0.00 $1,500,000

1) We are offering a maximum of 1,000,000 Common Stock Units at the price indicated. See "Terms of the Offering."
(2) We do not intend to use a placement agent or broker for this Offering.

THIS OFFERING CIRCULAR CONTAINS ALL OF THE REPRESENTATIONS BY THE COMPANY
CONCERNING THIS OFFERING, AND NO PERSON SHALL MAKE DIFFERENT OR BROADER STATEMENTS

THAN THOSE CONTAINED HEREIN.

INVESTORS ARE CAUTIONED

INFORMATION NOT EXPRESSLY SET FORTH IN THIS OFFERING CIRCULAR.

NOT TO RELY UPON ANY

This Offering Circular, together with Financial Statements and other Attachments, consists of a total of 54 pages.




The date of this Offering Circular is June 1%, 2014.

INVESTMENT IN SMALL BUSINESSES INVOLVES A HIGH DEGREE OF RISK, AND INVESTORS SHOULD
NOT INVEST ANY FUNDS IN THIS OFFERING UNLESS THEY CAN AFFORD TO LOOSE THEIR ENTIRE
INVESTMENT. IN MAKING AN INVESTMENT DECISION, INVESTORS MUST RELY ON THEIR OWN
EXAMINATION OF THE ISSURER AND THE TERMS OF THE OFFERING, INCLUDING THE MERITS AND
RISKS INVOLVED.

NO PERSON HAS BEEN AUTHORIZED TO GIVE ANY INFORMATION OR TO MAKE ANY
REPRESENTATIONS IN CONNECTION WITH THE OFFER MADE BY THIS OFFERING CIRCULAR, NOR HAS
ANY PERSON BEEN AUTHORIZED TO GIVE ANY INFORMATION OR MAKE ANY REPRESENTATION
OTHER THAN THOSE CONTAINED IN THIS OFFERING CIRCULAR, AND IF GIVEN OR MADE, SUCH
INFORMATION OR REPRESENTATIONS MUST NOT BE RELIED UPON. THIS OFFERING CIRCULAR DOES
NOT CONSTITUTE AN OFFER TO SELL OR SOLICITATION OF AN OFFER TO BUY IN ANY JURISDICTION IN
WHICH SUCH OFFER OR SOLICIATION WOULD BE UNLAWFUL OR ANY PERSON TO WHO IT IS
UNLAWFUL TO MAKE SUCH OFFER OR SOLICIATION. NEITHER THE DELIVERY OF THIS OFFERING
CIRCULAR NOR ANY SALE MADE HEREUNDER SHALL, UNDER ANY CIRCUMSTANCES, CREATE AN
IMPLICATION THAT THERE AS HAS BEEN NO CHANGE IN THE AFFAIRS OF OUR COMPANY SINCE THE
DATE HEREOF.

THIS OFFERING CIRCULAR MAY NOT BE REPRODUCED IN WHOLE OR IN PART. THE USE OF THIS
OFFERING CIRCULAR FOR ANY PURPOSE OHER THAN AN INVESTMENT IN SECURITIES DESCRIBED
HEREIN IS NOT AUTHORIZED AND IS PROHIBITED.

THIS OFFERING 1S SUBJECT TO WITHDRAWAL, CANCELLATION, OR MODIFICATION BY THE COMPANY
AT ANY TIME AND WITHOUT NOTICE. THE COMPANY RESERVES THE RIGHT IN ITS SOLE DISCRETION
TO REJECT ANY SUBSCRIPTION IN WHOLE OR IN PART NOTWITHSTANDING TENDER OF PAYMENT OR
TO ALLOT TO ANY PROSPECTIVE INVESTOR LESS THAN THE NUMBER OF SECURITIES SUBSCRIBED FOR
BY SUCH INVESTOR.

THE OFFERING PRICE OF THE SECURITIES IN WHICH THIS OFFERING CIRCULAR RELATES HAS BEEN
DETERMINED BY THE COMPANY AND DOES NOT NECESSARILY BEAR ANY SPECIFIC RELATION TO THE
ASSETS, BOOK VALUE OR POTENTIAL EARNINGS OF THE COMPANY OR ANY OTHER RECOGNIZED
CRITERIA OF VALUE.

NASAA UNIFORM LEGEND:

IN MAKING AN INVESTMENT DECISION INVESTORS MUST RELY ON THEIR OWN EXAMINATION OF THE
ISSUER AND THE TERMS OF THE OFFERING, INCLUDING THE MERITS AND RISKS INVOLVED. THESE
SECURITIES HAVE NOT BEEN RECOMMENDED BY THE FEDERAL OR STATE SECURITIES COMMISSION
OR REGULATORY AUTHORITY. FURTHERMORE, THE FOREGOING AUTHORITIES HAVE NOT
CONFIRMED THE ACCURACY OR DETERMINED THE ADEQUACY OF THIS DOCUMENT. ANY
REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE. THESE SECURITIES ARE SUBJECT TO
RESTRICTIONS ON TRANSFERABILITY AND RESALE AND MAY NOT BE TRANSFERRED OR RESOLD
EXCEPT AS PERMITTED UNDER THE SECURITIES ACT OF 1933, AS AMENDED, AND THE APPLICABLE
STATE SECURITIES LAWS, PURSUANT TO REGISTRATION OR EXEMPTION THEREFROM. INVESTORS
SHOULD BE AWARE THAT THEY WILL BE REQUIRED TO BEAR THE FINANCAL RISKS OF THIS
INVESTMENT FOR AN INDEFINITE PERIOD OF TIME.




FOR FLORIDA RESIDENTS ONLY:

EACH FLORIDA RESIDENT WHO SUBSCRIBES FOR THE PURCHASE OF UNITS HEREIN HAS THE RIGHT,
PURSUANT TO SECTION 517.061(11) (A) (5) OF THE FLORIDA SECURITIES ACT, TO WITHDRAW HIS
SUBSCRIPTION FOR THE PURCHASE AND RECEIVE A FULL REFUND OF ALL MONIES PAID WITHIN
THREE (3) BUSINESS DAYS AFTER THE EXECUTION OF THE SUBSCRIPTION AGREEMENT OR PAYMENT
FOR THE PURCHASE HAS BEEN MADE, WHICHEVER, IS LATER. WITHDRAWAL WILL BE WITHOUT ANY
FURTHER LIABILITY TO ANY PERSON. TO ACCOMPLISH THIS WITHDRAWAL, A SUBSCRIBER NEED
ONLY SEND A LETTER OR TELEFAX TO THE COMPANY AT THE ADDRESS SET FORTH IN THIS OFFERING
CIRCULAR INDICATING HIS'HER INTENTION TO WITHDRAWAL.

SUCH LETTER OR TELEFAX SHOULD BE SET AND POSTMARKED PRIOR TO THE END OF THE
AFOREMENTIONED THIRD BUSINESS DAY. IT IS ADVISABLE TO SEND SUCH LETTER BY CERTIFIED
MAIL, RETURN RECEIPT REQUESTED, TO ENSURE THAT IT IS RECEIVED AND ALSO TO EVIDENCE THE
TIME IT WAS MAILED. IF THE REQUEST IS MADE ORALLY, IN PERSON OR BY TELEPHONE TO AN
OFFICER OF THE COMPANY, A WRITTEN CONFIRMATION THAT THE REQUEST HAS BEEN RECEIVED
SHOULD BE REQUESTED.

THE SECURITIES REFERRED TO HEREIN WILL BE SOLD TO AND ACQUIRED BY THE HOLDER IN A
TRANSACTION EXEMPT UNDER 517.061 OF THE FLORIDA SECURITIES ACT. THE SECURITIES HAVE NOT
BEEN REGISTERED UNDER SAID ACT IN THE STATE OF FLORIDA.

FOR NEW YORK RESIDENTS:

THIS OFFERING CIRCULAR HAS NOT BEEN REVIEWED BY THE ATTORNEY GENERAL PRIOR TO ITS
ISSUANCE AND USE. THE ATTORNEY GENERAL OF THE STATE OF NEW YORK HAS NOT PASSED ON OR
ENDORSED THE MERITS OF THIS OFFERING ANY REPRESENTATION TO THE CONTRARY IS UNLAWFUL.
THIS PRIVATE OFFERING MEMORANDUM DOES NOT CONTAIN AN UNTRUE STATEMENT OF A
MATERIAL FACT OR OMIT TO STATE A MATERIAL FACT NECESSARY TO MAKE THE STATEMENTS
MADE IN LIGHT OF THE CIRCUMSTANCES UNDER WHICH THEY WERE MADE, NOT MISLEADING. IT
CONTAINS A FAIR SUMMARY OF MATERIAL TERMS AND DOCUMENTS PURPORTED TO BE SUMMARIZED
HEREIN.

FOR RE OF ALL STATES:

THE UNITS OFFERED HEREBY HAVE NOT BEEN REGISTERED UNDER THE SECURITIES ACT OF 1933, AS
AMENDED, OR THE SECURITIES LAWS OF CERTAIN STATES AND ARE BEING OFFERED AND SOLD IN
RELIANCE ON EXEMPTIONS FROM THE REGISTRATION REQUIREMENTS OF SAID ACT AND SUCH LAWS.
THE INTERESTS ARE SUBJECT IN VARIOUS STATES TO RESTRICTION ON TRANSFERABILITY AND
RESALE AND MAY NOT BE TRANSFERRED OR RESOLD EXCEPT AS PERMITTED UNDER SAID ACT AND
SUCH LAWS PURSUANT TO REGISTRATION OR EXEMPTION THEREFROM. THE SECURITIES HAVE NOT
BEEN APPROVED OR DISAPPROVED BY THE SECURITIES AND EXCHANGE COMMISSION, ANY STATE
SECURITIES COMMISSION OR OTHER REGULATORY AUTHORITY, NOR HAVE ANY OF THE FOREGOING
AUTHORITIES PASSED UPON OR ENDORSED THE MERITS OF THIS OFFERING OR THE ACCURACY OR
ADEQUACY OF THE OFFERING CIRCULAR. ANY REPRESENTATION TO THE CONTRARY IS UNLAWFUL.




PART I — OFFERING CIRCULAR

ITEM 3. SUMMARY INFORMATION, RISK FACTORS AND DILUTION

Investing in the Company’s Securities is very risky. You should be able to bear a complete loss of your investment. You
should carefully consider the following factors, including those listed in this Securities Offering.

Hair Growth, Hair Rejuvenation and Medical Technologies Industry Risks

Hair Growth, Hair Rejuvenation and Medical Technologies Industry investments are subject to varying degrees of risk. The
yields available from equity investments in Hair Growth, Hair Rejuvenation and Medical Technologies Industry Companics
depends on the amount of income earned and capital appreciation generated by the company as well as the expenses incurred in
connection therewith. If any of the Company’s products or assets does not generate income sufficient to meet operating
expenses, the Company’s Common Stock value could adversely be affected. Income from, and the value of, the Company’s
Products and Assets may be adversely affected by the general economic climate, the Hair Growth and Hair Rejuvenation market
conditions such as oversupply of related products or a reduction in demand for Hair Growth and Hair Rejuvenation products in
the areas in which the Company’s Products and Assets are located, competition from other Hair Growth and Hair Rejuvenation
Companies, and the Company’s ability to provide adequate Hair Growth and Hair Rejuvenation Products. Revenues from the
Company’s Products and Assets are also affected by such factors such as the costs of product production and the local market
conditions.

Because Hair Growth, Hair Rejuvenation and Medical Technology Industry investments are relatively illiquid, the Company’s
ability to vary its asset portfolio promptly in response to economic or other conditions is limited. The relative illiquidity of its
holdings could impede the Company’s ability to respond to adverse changes in the performance of its Products and Assets. No
assurance can be given that the fair market value of the Products Produced or Assets Acquired by, or produced by, the Company
will not decrease in the future. Investors have no right to withdrawal their equity commitment or require the Company to
repurchase their respective Common Stock interests and the transferability of the Common Stock Units is limited. Accordingly,
investors should be prepared to hold their investment interest until the Company is dissolved and its assets are liquidated.

Our Ability to Succeed Depends on our Ability to Grow our Business and Achieve Profitability

The introduction of new products and services, and expansion of our distribution channels will contribute significantly to our
operational results, and we will continue to develop new and innovative ways to manufacture our products and expand our
distribution in order to maintain our growth and achieve profitability. OQur future operational success and profitability will depend
on a number of factors, including, but not limited to:

e Our ability to manage costs;

e The increasing level of competition in the Hair Growth, Hair Rejuvenation and Medical Technology Industry;
e  Our ability to continuously offer new and improved products;

e  Our ability to maintain sufficient production capacity for our products;

e Our ability to maintain efficient, timely and cost-effective production and delivery of our products;

e  The efficiency and effectiveness of our sales and marketing efforts in building product and brand awareness;

e  Our ability to identify and respond successfully to emerging trends in the Hair Growth, Hair Rejuvenation and Medical
Technology Industry;

e The level of consumer acceptance of our products;
e  Regulatory compliance costs; and
e  General economic conditions and consumer confidence.

We may not be successful in executing our growth strategy, and even if we achieve targeted growth, we may not be able to
sustain profitability. Failure to successfully execute any material part of our growth strategy would significantly impair our future
growth and our ability to attract and sustain investments in our business.
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If We Fail to Promote and Maintain our Brand in the Market, our Business, Operating Results, Financial Condition, and our
Ability to Attract Customers will be Materially Adversely Affected

Our success depends on our ability to create and maintain brand awareness for our product offerings. This may require a
significant amount of capital to allow us to market our products and establish brand recognition and customer loyalty. Many of
our competitors in this market are larger than us and have substantially greater financial resources. Additionally, many of the
companies offering similar products have already established their brand identity within the marketplace. We can offer no
assurances that we will be successful in establishing awareness of our brand allowing us to compete in this market. The
importance of brand recognition will continue to increase because of low barriers of entry to the industries in which we operate
may result in an increased number of direct competitors. To promote our brands, we may be required to continue to increase our
financial commitment to creating and maintaining brand awareness. We may not generate a corresponding increase in revenue to
Jjustify these costs.

Our Products May Require Clinical Trials to Establish Benefit Claims and Their Efficiency

While the majority of the active ingredients in our current products have undergone independent third party clinical trials to
establish benefit claims and efficacy, certain ingredients contained in our products and our future products may require clinical
trials to establish our benefit claims or their safcty and efficacy. Such trials can require a significant amount of resources and
there is no assurance that such trials will be favorable to the claims we make for our products, or that cumulative authority
established by such trials will be sufficient to support our claims. Moreover, both the findings and methodology of all clinical
trials are subject to challenge by scientific bodies. If the findings of clinical trials are challenged or found to be insufficient to
support our claims, additional trials may be required, or products may require re-formation, in order for us to continue to market
current products or before future products can be marketed. Furthermore, there are limited studies, if any, on our product
ingredients combined in our product formulations. Accordingly, there can be no assurance that our products even when used as
directed will have the effects intended. In the event we are unable to substantiate benefit claims or efficacy, or in the event that
historical clinical trials are refuted, market acceptance for our products may decrease or not develop, which would have a
detrimental effect on our business.

We May be Unable to Protect our Intellectual Property Rights and May be Subject to Intellectual property Litigation and
Infringement Claims by Third Parties.

We intend to protect our unpatented trade secrets and know-how through confidentiality or license agreements with third parties,
employees and consultants, and by controlling access to and distribution of our proprietary information. However. This method
may not afford complete protection particularly in foreign countries where the laws may not protect our proprietary rights as fully
as in the United States and unauthorized parties may copy or otherwise obtain and use our products, processes or technology and
there can be no assurance that others will not independently develop similar know-how and trade secrets. If third parties take
actions that affect our rights or the value of our intellectual property, similar proprietary rights or reputations or we are unable to
protect our intellectual property from infringement or misappropriation, other companies may be able to use our proprictary
know-how to offer competitive products at lower prices and we may not be able to effectively compete against these companies.

The Company’s Industry is Highly Competitive

The markets for the Company’s products and services are highly competitive. The Company seeks to distinguish itself from other
suppliers of multi-family residential and commercial building products and to sustain its profitability through a business strategy
focused on increasing sales at existing supply centers, selectively expanding its supply center network, increasing sales through
independent specialty distributor customers, developing innovative new products, and driving operational excellence by reducing
costs and increasing customer service levels. The Company believes that competition in the industry is based on price, product
and service quality, customer service and product features. Sustained increases in competitive pressures could have an adverse
effect on results of operations and negatively impact sales and margins.

We Rely on Third-Party Suppliers and Manufacturers to Provide Raw Materials for our Products and to Produce our
Products, and we have Limited Control Over these Suppliers and Manufacturers and May Not be able to Obtain Quality
Products on a Timely Basis or in Sufficient Quantity

Substantially all of our products will be manufactured by unaffiliated manufactures. We may not have any long-term contracts
with our suppliers or manufacturing sources, and we expect to compete with other companies for raw materials, production and
import capacity.
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There can be no assurance that there will not be a significant disruption in the supply of raw materials from our intended sources
or, in the event of a disruption, that we would be able to locate alternative suppliers of materials of comparable quality to an
acceptable price, or at all. In addition, we cannot be certain that our unaffiliated manufacturers will be able to fill our orders in a
timely manner.

If we experience significant increased demand, or need to replace an existing manufacturer, there can be no assurance that
additional supplies of raw materials or additional manufacturing capacity will be available when required on terms that are
acceptable to us, or at all, or that any supplier or manufacturer would allocate sufficient capacity to us in order to meet our
requirements. In addition, even if we are able to expand existing or find new manufacturing or raw material sources, we may
encounter delays in production and added costs as a result of the time it takes to train our suppliers and manufacturers in our
methods, products and quality control standards. Any delays interrupt or increased costs in the supply of raw materials or
manufacture of our products could have an adverse effect on our ability to meet retail customer and consumer demand for our
products and result in lower revenues and net income both in the short and long-term.

In addition, there can be no assurance that our suppliers and manufacturers will continue to provide raw materials and to
manufacture products that are consistent with our standards. We may receive shipments of product that fail to conform to our
quality control standards. In that event, unless we are able to obtain replacement products in a timely manner, we risk the loss of
revenues resulting from the inability to sell those products and related increased administrative and shipping costs. In addition,
because we do not control our manufacturers, products that fail to meet our standards or other unauthorized products could end
up in the marketplace without knowledge, which could harm our reputation in the marketplace.

Like Other Retailers, Distributors and Manufacturers of Hair Growth and Hair Rejuvenation Products, We face an Inherent
Risk of Exposure to Product Liability Claims in the Event that the Use of the Products that We Sell Results in Injury

While management believes we are currently materially compliant with regulations covering products, we may be subjected to
various product liability claims, including claims that the products we sell contain contaminants, are improperly labeled or
include inadequate instructions as to use or inadequate warnings concerning side effects and interactions with other substances. In
addition, we may be forced to defend lawsuits. While to date we have never been subject to any product liability claim, we
cannot predict whether product liability claims will be brought against us in the future or the effect of any resulting adverse
publicity on our business. Moreover, we may not have adequate resources in the event of a successful claim against us. If our
insurance protection is inadequate and our third-party vendors do not indemnify us, the successful assertion of product liability
claims against us could result in potentially significant monetary damages. In addition, interactions of our products with other
similar products, prescription medicines and over-the-counter drugs have not been fuily explored.

We may also be exposed to claims relating to product advertising or product quality. People may purchase our products expecting
certain physical results, unique to Hair Growth and/or Hair Rejuvenation products. If they do not perceive expected results to
occur, certain individuals or groups of individuals may seek monetary retribution.

Our Business may be Adversely Affected by Unfavorable Publicity within the Hair Growth and Hair Rejuvenation Market

We believe that the Hair Growth and Hair Rejuvenation markets are significantly affected by national media attention. As with
any retail provider, future scientific research or publicity may not be favorable to the industry or to any particular product, and
may not be consistent with earlier favorable research or publicity. Because of our dependence on consumers’ perceptions,
adverse publicity associated with illness or other adverse effects resulting from the use of our products or any similar products
distributed by other companies and future reports of research that are perceived as less favorable or that question earlier research,
could have a material adverse effect on our business, financial condition and results of operations. We are highly dependent upon
consumers’ perceptions of the safety and quality of our products as well as similar products distributed by other companies. Thus,
the mere publication of reports asserting that skin care or personal care products may be harmful or questioning their efficacy
could have a material adverse effect on our business, financial condition and results of operations, regardless of whether such
reports are scientifically supported or whether the claimed harmful effects would be present at the dosages recommended for such
products.

Many of our Competitors have Substantially Greater Financial, Technical and Human Resources than We Do

Our competitors may succeed in formulating products that are more effective that those currently developed by us. Progress by
other researchers in areas similar to those being explored by us may result in further competitive challenges. In addition,
academic institutions, government agencies, and other public and private organizations conducting research may seek patent
protection with respect to potentially competitive products. They may also establish exclusive collaborative or licensing
relationships with our competitors.
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In addition, large pharmaceutical companies compete with others and with us in the Hair Growth and Hair Rejuvenation product
industry. Increased competition from such companies could have a material adverse effect on us because such companies have
greater financial and other resources available to them and possess manufacturing, distribution and marketing capabilities far
greater than ours.

Development Stage Business

The Company was originally formed as “Austin Medical Technologies, Inc” in July of 2007. The Company changed its name to
ManeGain, Inc in February of 2014. The Company is formed as a Texas Stock Corporation. Accordingly, the Company has only
a limited history upon which an evaluation of its prospects and future performance can be made. The Company’s proposed
operations are subject to all business risks associated with new enterprises. The likelihood of the Company’s success must be
considered in light of the problems, expenses, difficulties, complications, and delays frequently encountered in connection with
the expansion of a business, operation in a competitive industry, and the continued development of advertising, promotions and a
corresponding customer base. There is a possibility that the Company could sustain losses in the future. There can be no
assurances that ManeGain, Inc. will operate profitably.

Inadequacy of Funds

Gross offering proceeds of a maximum of $3,500,000 may be realized. Management believes that such proceeds will capitalize
and sustain the Company sufficiently to allow for the implementation of the Company’s Business Plans. If only a fraction of this
Offering is sold, or if certain assumptions contained in Management’s business plans prove to be incorrect, the Company may
have inadequate funds to fully develop its business.

Competition

Competition exists for Hair Growth, Hair Rejuvenation and Medical Technology Products in most markets, including all sectors
in which the Company intends to operate. The Company may be competing for assets with entities that have substantial greater
economic and personnel resources than the Company or better relationships with suppliers and other Hair Growth, Hair
Rejuvenation and Medical Technology Company Industry Related Professionals. These entities may also generally be able to
accept more risk than the Company can manage. Competition from other Companies in the Hair Growth, Hair Rejuvenation and
Medical Technology Industry may reduce the number of suitable prospective retail, wholesale or direct to consumer sales
opportunities.

Dependence on Management

In the early stages of development the Company’s business will be significantly dependent on the Company’s management team.
The Company’s success will be particularly dependent upon the services of Mr. Barry Thornton, the Company's Chairman of the
Board and Chief Technology Officer, Mr. Jeffrey Fry, the Company’s Chief Executive Officer and President, and Mr. Michael
Schwartz, the Company’s Chief Operations Officer.

Risks of Borrowing

Although the Company does not intend to incur any additional debt from the investment commitments provided in this offering,
should the company obtain secure bank debt in the future, possible risks could arise. If the Company incurs additional
indebtedness, a portion of the Company’s cash flow will have to be dedicated to the payment of principal and interest on such
new indebtedness. Typical loan agreements also might contain restrictive covenants, which may impair the Company’s operating
flexibility. Such loan agreements would also provide for default under certain circumstances, such as failure to meet certain
financial covenants. A default under a loan agreement could result in the loan becoming immediately due and payable and, if
unpaid, a judgment in favor of such lender which would be senior to the rights of members of the Company. A judgment creditor
would have the right to foreclose on any of the Company’s assets resulting in a material adverse effect on the Company’s
business, operating results or financial condition.

Unanticipated Obstacles to Execution of the Business Plan

The Company’s business plans may change significantly. Many of the Company’s potential business endeavors are capital
intensive and may be subject to statutory or regulatory requirements. Management believes that the Company’s chosen activities
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and strategies are achievable in light of current economic and legal conditions with the skills, background, and knowledge of the
Company’s principals and advisors. Management reserves the right to make significant modifications to the Company’s stated
strategies depending on future events.

Management Discretion as to Use of Proceeds

The net proceeds from this Offering will be used for the purposes described under “Use of Proceeds.” The Company reserves the
right to use the funds obtained from this Offering for other similar purposes not presently contemplated which it deems to be in
the best interests of the Company and its Investors in order to address changed circumstances or opportunities. As a result of the
foregoing, the success of the Company will be substantially dependent upon the discretion and judgment of Management with
respect to application and allocation of the net proceeds of this Offering. Investors for the Units offered hereby will be entrusting
their funds to the Company’s Management, upon whose judgment and discretion the investors must depend.

Minimum Amount of Capital to be Raised

The minimum amount of Securities that need to be sold in this offering for the Company to access the investment funds is
$1,000,000. After the Minimum Amount of Capital required to be reached, all Investor funds will be transferred from the
Company’s Investment Holding Account to the Company. The Company cannot assure you that subscriptions for the entire
Offering will be obtained. The Company has the right to terminate this offering of Securities at any time, regardless of the
number of Securities that have sold. The Company’s ability to meet financial obligations, cash needs, and to achieve objectives,
could be adversely affected if the entire offering of Securities is not fully subscribed.

Management Discretion as to Use of Proceeds

The net proceeds from this Offering will be used for the purposes described under “Use of Proceeds.” The Company reserves the
right to use the funds obtained from this Offering for other similar purposes not presently contemplated which it deems to be in
the best interests of the Company and its Investors in order to address changed circumstances or opportunities. As a result of the
foregoing, the success of the Company will be substantially dependent upon the discretion and judgment of Management with
respect to application and allocation of the net proceeds of this Offering. Investors for the Units offered hereby will be entrusting
their funds to the Company’s Management, upon whose judgment and discretion the investors must depend.

Unanticipated Obstacles to Execution of the Business Plan

The Company’s business plans may change significantly. Many of the Company’s potential business endeavors are capital
intensive and may be subject to statutory or regulatory requirements. Management believes that the Company’s chosen activities
and strategies are achievable in light of current economic and legal conditions with the skills, background, and knowledge of the
Company’s principals and advisors. Management reserves the right to make significant modifications to the Company’s stated
strategies depending on future events.

Control by Management

As of June 1st, 2014 the Company’s Managers owned approximately 62% of the Company’s outstanding Common Stock Units
and 0% of the Company's Preferred Stock Units. Upon completion of this Offering, The Company’s Management will own
approximately 62% of the outstanding Common Stock Units of the Company and 0% of the outstanding Preferred Stock Units of
the Company. Investors will not have the ability to control either a vote of the Company’s Managers or any appointed officers.
See “COMPANY MANAGERS?” section.

Return of Profits

The Company has never declared or paid any cash dividends on its Common Stock. The Company currently intends to retain
future earnings, if any, to finance the expansion of the Company’s Operations and Holdings. As a result, the Company does not
anticipate paying any cash dividends to its Common Stock Holders for the foreseeable future.
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No Assurances of Protection for Proprietary Rights; Reliance on Trade Secrets

In certain cases, the Company may rely on trade secrets to protect intellectual property, proprietary technology and processes,
which the Company has acquired, developed or may develop in the future. There can be no assurances that secrecy obligations
will be honored or that others will not independently develop similar or superior products or technology. The protection of
intellectual property and/or proprietary technology through claims of trade secret status has been the subject of increasing claims
and litigation by various companies both in order to protect proprietary rights as well as for competitive reasons even where
proprietary claims are unsubstantiated. The prosecution of proprietary claims or the defense of such claims is costly and
uncertain given the uncertainty and rapid development of the principles of law pertaining to this area. The Company, in common
with other investment funds, may also be subject to claims by other parties with regard to the use of intellectual property,
technology information and data, which may be deemed proprietary to others.

The Company’s Continuing as a Going Concern Depends Upon Financing

If the Company does not raise sufficient working capital and continues to experience pre-operating losses, there will most likely
be substantial doubt as to its ability to continue as a going concern. Because the Company has generated no revenue, all
expenditures during the development stage have been recorded as pre-operating losses. Revenue operations have not commenced
because the Company has not raised the necessary capital.

Broker - Dealer Sales of Units

The Company’s Common Stock Units are not included for trading on any exchange, and there can be no assurances that the
Company will ultimately be registered on any exchange. The NASDAQ Stock Market, Inc. has recently enacted certain changes
to the entry and maintenance criteria for listing eligibility on the NASDAQ SmallCap Market. The entry standards require at
least $4 million in net tangible assets or $750,000 net income in two of the last three years. The proposed entry standards would
also require a public float of at least 1 million shares, $5 million value of public float, a minimum bid price of $2.00 per share, at
least three market makers, and at least 300 shareholders. The maintenance standards (as opposed to entry standards) require at
least $2 million in net tangible assets or $500,000 in net income in two of the last three years, a public float of at least 500,000
shares, a $1 million market value of public float, a minimum bid price of $1.00 per share, at least two market makers, and at least
300 shareholders.

No assurance can be given that the Common Stock Units of the Company will ever qualify for inclusion on the NASDAQ
System or any other trading market until such time as the Managing Members deem it necessary. As a result, the Company’s
Common Stock Units are covered by a Securities and Exchange Commission rule that opposes additional sales practice
requirements on broker-dealers who sell such securities to persons other than established customers and qualified investors. For
transactions covered by the rule, the broker-dealer must make a special suitability determination for the purchaser and receive the
purchaser’s written agreement to the transaction prior to the sale. Consequently, the rule may affect the ability of broker-dealers
to sell the Company’s securities and will also affect the ability of members to sell their units in the secondary market.

Secondary Market

No application is currently being prepared for the Company’s Securities to be admitted to the Official Listing and trading on any
regulated market. No application is being prepared to include the Securities to trading on an "Over-the-Counter” or "Open
Market", though the Company intends to submit an S-1 or Form 10 Filing within TWELVE MONTHS of the close of this
securities offering. There can be no assurance that a liquid market for the Securities will develop or, if it does develop, that it will
continue. If a market does develop, it may not be liquid. Therefore, investors may not be able to sell their Securities easily or at
prices that will provide them with yield comparable to similar investments that have a developed secondary market. Illiquidity
may have a severely adverse effect on the market value of the Securities and investors wishing to sell the Securities might
therefore suffer losses.

Certain Factors Related to Our Common Stock

Because the Company’s Common Stock may be considered a "penny stock," and a shareholder may have difficulty selling shares
in the secondary trading market.

The Company’s Common Stock Securities may be subject to certain rules and regulations relating to "penny stock” (generally
defined as any equity security that has a price less than $5.00 per share, subject to certa