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e are pleased to discuss our achievements
this past year and our plans going forward.
2012 represented a significant step in the
growth of Strategic Storage Trust (SSTH, the industry’s
only public non-traded self storage REIT. The most
notable event was the repricing of our shares based on
an independent valuation of our real estate assets as of
December 31, 2011. On June 1, 2012, shares of Strategic
Storage Trust, Inc. were revalued to $10.79 from $10.00
per share. This price increase reflects the early success
of our strategy of building a blended portfolio of primarily
stabilized facilities with a tactical allocation of lease-up
properties. It also speaks to the value self storage as
an asset class can create because it is an operating
business vs. a static real estate portfolio. We grew our
revenues through acquisitions and increases in same-
store performance. We increased annual same-store
revenues by 6.0% which translated into operating income
expansion in excess of 11.5%. We increased cash flows
from operations for the year ended December 31, 2012,
compared to the same period in 2011, by over 236%.
This has made us one of the fastest growing self storage
REITs in the country.

SSTlis externally managed by our affiliate, Strategic
Storage Advisor, LLC, who works in concert with our
affiliated property manager, Strategic Storage Property

1The parent company of Strategic Storage Advisor, LLC developed and owns the
intellectual property rights to our SmartStop® brand.
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Management, LLC, to brand our facilities as SmartStop®
Self Storage throughout the U.S. and in Canada.’ As of
December 31, 2012, our portfolio included 110 properties
in 17 states and Toronto, Canada with approximately
70,000 self storage units and approximately 9.2 million
rentable square feet of storage space.

In reflecting upon our year, we thought it would be
helpful to summarize our activities and achievements into
four parts: our acquisitions, our property performance,
our financial strength, and our next phase.

ACQUISITIONS
Strong Assets in Key Strategic Locations

During 2012, we purchased 19 properties for a total
purchase price of approximately $93 mitlion. While most
of our properties were stabilized upon acquisition, our
lease-up properties provide value added opportunities
for growth. The year started with the onboarding of
properties from a large acquisition f{completed in
December 2011) of 12 lease-up properties in Georgia
and Florida (Homeland Portfolio) totaling approximately
8,000 units and one million square feet with a total
aggregate purchase price of $80 million. This acquisition
was validated by our ability to quickly grow its occupancy
from approximately 46% at the date of purchase to over
69% by the end of 2012.

Strategic Storage Trust, Inc.
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This was foliowed by the purchase .of a 16-property
portfolio (Stockade “Portfolio), which’ inclides facilities
In-key retail locations-within strong demographic areas
including . Charleston, South Carolina and Savannah,
Georgia.

Also of note, we have three properties in the Greater
Toronto Area (GTA) as part of the growth component of
our:-portfolio. We acquired our first Canadian: property
in:2010:.1n-20711; 'we  purchased. a- redevelopment site
with 101,500 rentable square feet. The redevelopment
effort 'was completed in late 2012 and is currently in
the lease-up stage. The third property is a ground up
development and is expected to open this summer.
These properties represent the growth opportunity we
feel is uniquely available in the GTA.

FERFORMA

Qur Strategy is Working

The significant value we have achieved is based on the
measurable performance delivered at the property level.
Animportant {and unique) pointabout SSTI's performance
in 2012 is that weare an operating company, with the ability
to increase revenues and reduce expenses. An important
part of our strategy is our Revenue Optimization System
which not only enhances top line revenue in the short-
term, but also translates into long-term stockholder value
creation. This comes from extracting better performance
from stabilized properties and increasing occupancy and
revenues at lease-up facilities.

As previously stated, we now own and operate
110 properties in 17 states and Toronto, Canada and will
continue to expand in 2013. The company’s growth is not
simply dependent on acquisition, but is a function of our
ability to increase revenues and margins by targeting
properties with upside potential, and applying strong
marketing and business management fundamentals to
increase occupancy rates and revenues.

| Strategic Storage Trust, Inc.

Our strategic business model dictates that our
portfolio should be a combination of growth and income:
The ability of our.management team to maximize both
stabilized and lease-up properties is key to our long term
success. While the  majority of our-assets are stabilized
upon: purchase, -the - Homeland: Portfolio, discussed
earlier, represents an example of a successful lease-up
~ buying properties with lower occupancy at or below
replacement cost, .in prime retail locations: with: strong
demographics and implementing our management and
marketing systems to increase occupancy and returns:

As-an: operating company, we'continue 1o ‘identify
and implement additional revenue creation strategies.
For example, tenant insurance monthly revenue
increased from approximately $20,000 in January 2011
to approximately $120,000 in December 2012. Much of
this revenue drops right to the bottom line. We have seen
similar opportunities in ancillary sales of packing and
moving supplies, truck rentals, cell towers and billboards.

Again, we are the first non-traded REIT to utilize a
branding strategy in connection with the ownership and
operation of its properties. We now have the majority
of our properties branded and have implemented
technology to make the storage experience simpler for
our customers. The SmartStop® web site, with its mobile
friendly online services and features, is making SSTI's
properties industry leaders. In 2012 we went through a
major evolution by leveraging social media outreach to
engage our customers utilizing Facebook, Twitter and our
online presence.

Our growing multimedia marketing programs and
campaigns are creating extraordinary brand awareness
within our respective regional and local markets -
building market share, customer loyalty and revenues.
A significant part of the Homeland Portfolio’s success
can be attributed to a highly targeted social media and
advertising program in its communities.
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We /ncreased cash flows from operations for the

NCIAL STRENGTH

LQWSY interest Rates, LongerTerms

A critical part of our growth strategy is sound financial
management. On the capital front, we carefully
deleveraged our credit facilities. After completing a full
pay-down of our $28 million bridge loan, we amended our
KeyBank loan such that we were able to refinance $31
million thereof into a new CMBS Loan. This refinancing,
with a term of 10 years, significantly reduced our short-
term debt maturities and provided a favorable fixed
interest rate of 4.65%. Ultimately, we reduced debt
leverage from 60% as of December 31, 2011 to 56% as
of December 31, 2012 - all while acquiring 19 properties
during 2012 for a total purchase price of $93 million.

Our revenue for last year was $66.6 million, a 35%
increase over our 2011 revenue of $49.4 million. The
increase in revenues is primarily from the acquisition
of 19 properties during 2012 and a full year of revenues
for the 46 properties acquired in 2011. Our general and
administrative expenses were 3.5% of revenue in 2012
compared to 4.9% of revenue in 2011, a reflection of
reduced costs and economies of scale. We continue to
maintain a strong balance sheet with total assets of $631
million, which is 15% higher than in 2011 with sufficient
cash on hand.

We increased IPA Modified Funds From Operations
{("MFFO") by 172% for the three months ended
September 30, 2012 as compared to the three months
ended June 30, 2012, from $1.0 million to $2.7 million.
We continued the positive improvement for the quarter
ended December 31, 2012 by increasing MFFO an
additional 59% to $4.2 million.

70 THE NEXT PHA
Our encouraging performance in 2012 has positioned
us to move to the next phase. We wilf continue to work

sar eperlod n 2011, by over 2 6%

with our affiliated external advisor and property manager
and their talented teams of seasoned professionals.
While the REIT itself has no direct employees, these
entities provide us with the expertise and infrastructure
we need for success. Integral in our focus are the
marketing basics of people, price and product. This is
what makes our company more than a high-quality real
estate portfolio — it is our people: a management team of
industry veterans with extensive institutional experience
in the acquisition and property management of self
storage properties — the best in the business. It is price:
our ability to leverage technology to provide competitive
value to our customers, and it is our product: our ability
to consistently provide the highest quality self storage
facilities in the market.

We are excited to be moving on to the next phase
and intend to close our current offering to new investors
in the third quarter of 2013. We will continue to focus
on our business strategy of acquiring and maximizing
operations of stabilized and lease-up properties to provide
current income and to build value for our shareholders.

White you may know that our growth has been
extraordinary, it is satisfying to have the industry take
notice: Inside Self Storage Magazine recently ranked our
sponsor as the no. 7 self storage operator in America.

We thank you for your confidence in SSTI and will
continue to work hard to earn your trust daily.

Continued successes,

—HE—

H. Michae!l Schwartz
Chairman and CEO

Strategic Storage Trust, Inc.
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One way o build a successful company is to start
outwith a successful industry. The self storage industry
in the United States generated more than $22 billion in

“

annual:U.S. revenues in 2017 and has been the fastest
growing segment.of the commercial real estate industry
over. the last 35-years. It is considered by Wall Street
analyststobe "recession resistant” As.areal estate asset
class, it is unigue in its ability to add value as an operating
business; - has - historically. low capital expenditure
requirements and is absent of tenant improvements and
leasing commissions which are characteristic of other
real.estate asset.classes.

Our investment strategy is designed:to provide
investors: with: current income through the: stability of
highly occupied assets augmented by the growth potential
provided by lease-up and development opportunities.
This strategy starts within primary urban and suburban
markets where key growth opportunities are identified.
Welocate undermanaged storage properties and then
transform - them  into institutionally managed facilities
branded as SmartStop® self storage.

The vyear started with the onboarding of the 12
Homeland: Portfolio: properties in Georgia- and’ Florida,
purchased: in December-2011. This acquisition: doubled
our-presence in the Atlanta market while continuing
our ongoing. expansion in Florida. The portfolio matched
our target attributes on all major fronts ~ high: quality,
newer properties all built between 2006 and 2009 in
prime locations being managed by a first time developer/
operatorwith limited economies of scale. By focusing on

Strategic Storage Trust, Inc.

these properties with our proven management techniques,
we.were able to increase occupancy from 46% 10:69% in
the first 12 months.: Looking forward 10-2013; we believe
these properties will.continue to provide increased cash
flows to the portfolio.as they approach stabilization.

This was followed by the purchase of the 16-property
Stockade Portfolio- which includes facilities in key retail
locations - within strong demographic: areas  including
Charleston, South Carolina and Savannah, Georgia. These
properties represent high quality properties in affluent
markets with high barriers to entry. The properties, while
well managed, benefited from the technological benefits
we could provide, including our national call center, our
online reservation and lead tracking system and optimized
internet presence.

In addition to increasing revenues through acquisitions
and same-store growth, SSTI continues to identify and
implement other revenue opportunities. For example, we
have also introduced the ability for customers to purchase
packing and moving supplies online. Not only does this
bring. in revenue, it also increases -the likelihood that
the potential customer will rent from us. Other revenue
sources include truck rentals, cell towers and: billboards.
Much. of this revenue drops right to the bottom line as
incremental operational expense is minimal.

Again, the purpose of our growth strategy is to
ultimately provide stockholder value. We will continue to
look for opportunities that provide growth to our-stabilized
portfolio. Given our success to date, we believe we are on
the right track.
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We now owrnrand operate 110 propertiesin 17 states
and Toronto, Canada and will continue to expand in 2013,
However, the company’s growth is not simply dependent
on acguisitions; butis a function of.its ability to manage
those assets once they become part of the portfolio in
order to increase occupancy and revenues.

A-key part -ofour institutional- approach ‘1o the
management: of our properties starts: with .our: people
and our culture of consistency. We' strive to have the
sameé Righ quality experience for our customers at every
propertyin our portfolio. This is achieved: by hiring strong
managers with customer service and sales backgrounds
and providing - extensive, -consistent training- at every
property. We then provide them with the institutional
tools 16 make ther successful, including our: Revenue
Optimization System (ROS), a national call center, sales
and lead: tracking programs: and our online capabilities.
Togéther, these initiatives enhance top line revenue in
the shortterm and translate into long-term shareholder
value: creation by extracting better performance: from
stabilized properties - and- increasing. occupancy - and
revenues at lease-up facilities.

Our ' ROS allows us to analyze every unit at every
property “individually and” manage  our available  unit
nventory through a sophisticated system of algorithms
which automatically  trigger  pricing. adjustments
thousands of times throughout the month, similar to
those used by the hotel industry. This system allows us
to.instantly track and respond to market demand.in order
to maximize revenues on.aninstantaneous basis.

Our sales and fead tracking programs allow us to
efficiently measure the effectiveness of our advertising
and- marketing campaigns and to track.leads from first
response to close of the sale in order to increase the
percentage of leads which become customers. Our
efforts over the -last year since implementing this
systerm have resulted in an increase in our closing rate

Strategic Storage Trust, Inc.
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from 23.5% to 64% during the peak summer season,
surpassing the industry average of 53%.

Branding is essential in.the new marketplace. From
curb appeal 10 the service desk,. customers expect a
cohesive experience and now: more than ever branding
is.an imperative: We use technology to make the storage
experience simplerand more satisfying for ourcustomers,
focusing on.developing an.integrated marketing strategy
for online, phone and walk-in customers. The SmartStop®
web. site-with its mobile friendly integration and features
are making SSTI an industry leader. Our web marketing
tools: pay per. click campaign 1o generate leads and
improve brand recognition; Search Engine Optimization
process to.obtain a dominant position in browser listings,
and aggressive social media campaign provide us with a
technological edge in-the marketplace.

We are attracting. customers with a mobile friendly
smart. phone app with inventory control, - along  with
print and internet yellow page campaigns. This all flows
through  a national call' center with expanded business
hours and high-quality agents. Finally, we do not forget
the core, traditional walk-in" traffic, ~with strategically
positioned branding on building exteriors, interiors and all
available signage. Not least is the brightly branded fleet
of SmartStop® trucks, available for our customers and act
as rolling billboards.

In 2012 we saw our strategies begin to pay off. We
believe- that in upcoming quarters, these. efforts will
continue to pay off as we benefit from our growth and
increasing economies’ of scale.- Property operations: is
more management intensive for self storage facilities
than static net lease real estate, but with the people,
management and marketing systems we now have in
place and the potential for growth, coupled with the
stability’ of the asset class, we believe we are well
positioned for future success.
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There are only five publicly traded self storage

companies: Public Storage, Extra ~Space Storage,
CubeSmiart, Sovran Self Storage and U-Haul International,
There is- one public non-traded self storage REIT-
Strategic-Storage “Trust (SSTH, and we are quickly
becoming a significant player.

Thesuccess of our model is based on the economic
reality that the self storage market is large and is the
fastest growing segment of the commercial real estate
industry. - However, it is extremely fragmented,  with
hundreds of mid-sized companies. operating 3 to 100
stores and the vast majority of owneroperators (85% of
all companies) owning only 1 to 2 facilities.

Smaller operatars.cannot afford the marketing and
technology to operate in today's highly competitive
marketplace. And this is the opportunity for SSTI. We
can — and by carefully, selectively acquiring the right
properties, we can transform them into profitable;
growing ST facilities across the country.

The transformation of the acquired properties into
SmartStop® storage facilities and their attendant financial
success continues to- demonstrate the power of the
brand. While this might be obvious in other industries
with: their-Apple Computers or Starbucks Coffee. it is
satistying to see a new, effective brand. in the evolving
retail and online trends of the self storage industry.

The resultant growth: has been continuous: from
SSTl's start in 2008, only 5'years ago. A year later. while
many firms stopped expansion. efforts, our sponsor
became the largest purchaser of self storage real estate
in the United States and broke into the list of top 25 self
storage. operators as reported in the: leading industry
publication, Inside Self Storage.

Another year later in 2010, our sponsor launched
the brand SmartStop® Self Storage and ranked no. 2
in acquisitions that year, second only to Public Storage.
In 2011, our sponsor broke into. the top 10 of the self
storage properties Top Operators List, coming in atno. 8:

In: 2012, our sponsor moved up to no. 7. in the
Top Operators: List and” made the cover of the /nside
Self Storage 2012 Top Operators issue. The flagship
property in Ladera Ranch, justa block from our corporate
offices, was the full front cover of the magazine. It is
clear that the self storage industry certainly knows. our
name by now:

Going. forward, as we close the offering to new
investors. in the third quarter of 2013 we enter into
the next phase of our growth. Acquisition and leverage
strategies, world-class marketing and branding, industry
leading customer care, operational excellence and a
strong balance sheet will position Strategic Storage Trust
for future growth and success.



e

s | ' st 4 7 7 : : Jtioa
. e

G
i

R
o
e

ST
i L
SR e
3 [/\’/r)\r);iz\\\(’,’/[‘ B 3:,;‘4\\1%;’1\( i
S

P
SR N/g"/y) i i

il
S
G

Strategic Storage Trust, Inc. | 11




<S>
ig 5;?,3 StrategicStorageTrust inc




UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 10-K

(Mark One)
ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934
For the fiscal year ended December 31, 2012 .
. OR t

O TRANSITION REPORT PURSUANT TO SECTION 130R 15(d) OF THE
SECURITIES EXCHANGE ACT OF1934

For the transition penod from to

Commission File Number: 000-53644

Strateglc Storage Trust, In

(Exact name of Registrant as specified in its charter)

Maryland o ' 32-0211624 \;
(State or other jurisdiction of . ”3' . (IRS Employer X\, L
incorporation or organization) ‘'~ - ' * Identification No) (/% 7evr, '/‘A,;;\f\ar_f\;,r“‘
111 Corporate Drive; Suite 120, Ladera Ranch, SR \;f/
California 92694
(Address of principal executive offices) <.
(877) 327-3485 IR
. (Registrant’s telephone npmber) ; : - :
Securities reglstered pursuant to Section 12(b) of the Act'
Title of Each Class NameofEachExchapgsonth.thgiste}'ed
None: - 3 N None .

. -Securities reglstered pumuant to-Section 12(3) of the Act: .
¢y . Common Stogk; $0.001 par value per share . '

Indlcate by check mark if the registrant is a well known segsoned lssuer, as deﬁned 1n Rule 465 of the Securities
Act. ' Yes [1 No [X ' ’ P
Indicate by check mark if the registrant is not requlred to ﬁle reports pursuant to Section 13 or Sectlon 15(d) of the
Act. Yes [] No [X
Indicate by check mark whether the reglstrant (1) has filed all reports required to be filed by Sectlon 13 or 15(d) of the
Securities Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required
to file such reports) and (2) has been subject to such filing requirements for the past 90 days. Yes X No[d
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every
Interactive Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§ 232.405 of this chapter)
during the preceding 12 months (or for such shorter period that the registrant was required to submit and post such
files). Yes No []
Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and
will not be contained, to the best of registrant’s knowledge, in definitive proxy or information statements incorporated by
reference in Part III of the Form 10-K or any amendment of this Form 10-K.
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer or a
smaller reporting company. See definitions of “large accelerated filer”, “accelerated filer” and “smaller reporting company”
in Rule 12b-2 of the Exchange Act. (Check one):
Large Accelerated Filer [] Accelerated Filer O
Non-Accelerated Filer (Do not check if a smaller reporting company) Smaller reporting company [_]
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange
Act). Yes [] No
The aggregate market value of voting common stock held by non-affiliates was approximately $467,000,000 assuming a
market value of $10.79 per share, as of June 30, 2012.
As of March 21, 2013, there were 47,235,295 outstanding shares of common stock of the registrant. =

Documents Incorporated by Reference:
Registrant incorporates by reference in Part III (Items 10, 11, 12, 13 and 14) of this Form 10-K portions of its Definitive
Proxy Statement for the 2013 Annual Meeting of Stockholders.




TABLE OF CONTENTS

Page N 0.
PART I . 2
ITEM 1. BUSINESS .. e 2
ITEM 1A. RISKFACTORS . . ... e i 16
ITEM 1B. UNRESOLVED STAFF COMMENTS .. ... ..., 41
ITEM 2. PROPERTIES ........ . i 41
ITEM3. LEGALPROCEEDINGS ... 43
ITEM 4. MINE SAFETY DISCLOSURES . ........... . 43
PART I . 44
ITEMS. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED
STOCKHOLDER MATTERS AND ISSUER PURCHASES OF EQUITY
SECURITIES . . ... 44
ITEM 6. SELECTED FINANCIALDATA . ............. ... i, 48
ITEM7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL
CONDITION AND RESULTSOF OPERATIONS . ...t .. 49
ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET :
RISK . 68
ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA .............. 69
ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON
ACCOUNTING AND FINANCIALDISCLOSURE ......................... 69
ITEM 9A. CONTROLSANDPROCEDURES .. ...t 69
ITEM 9B. OTHER INFORMATION ...t 69
PART I . o 70
ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE
GOVERNANCE ... 70
ITEM 11. EXECUTIVE COMPENSATION . ........... ... ... 70
ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND
MANAGEMENT AND RELATED STOCKHOLDER MATTERS ............ 70
ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND
DIRECTORINDEPENDENCE . ............. .. ... ... 70
ITEM 14. PRINCIPAL ACCOUNTING FEESANDSERVICES ....................... 70
PART IV 71
ITEM 15. EXHIBITS, FINANCIAL STATEMENT SCHEDULES ..................... 71
SIGNATURES .. 72



CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

Certain statements contained in this Form 10-K of Strategic Storage Trust, Inc., other than historical facts,
may be considered forward-looking statements within the meaning of Section 27A of the Securities Act of 1933,
as amended (the “Securities Act”) and Section 21E of the Securities Exchange Act of 1934, as amended (the
“Exchange Act”). We intend for all such forward-looking statements to be covered by the applicable safe harbor
provisions for forward-looking statements contained in Section 27A of the Securities Act and Section 21E of the
Exchange Act, as applicable. Such statements include, in particular, statements about our plans, strategies, and
prospects and are subject to certain risks and uncertainties, including known and unknown risks, which could
cause actual results to differ materially from those projected or anticipated. Therefore, such statements are not
intended to be a guarantee of our performance in future periods. Such forward-looking statements can generally
be identified by our use of forward-looking terminology such as “may,” “will,” “expect,” “inten J” “anticipate,”
“estimate,” “believe,” “continue,” or other similar words. Readers are cautioned not to place undue reliance on
these forward-looking statements, which speak only as of the date this report is filed with the Securities and
Exchange Commission. We cannot guarantee the accuracy of any such forward-looking statements contained in

this Form 10-K, and we do not intend to publicly update or revise any forward-looking statements, whether as a
result of new information, future events, or otherwise.

Any such forward-looking statements are subject to risks, uncertainties, and other factors and are based on a
number of assumptions involving judgments with respect to, among other things, future economic, competitive,
and market conditions, all of which are difficult or impossible to predict accurately. To the extent that our
assumptions differ from actual results, our ability to meet such forward-looking statements, including our ability
to generate positive cash flow from operations and provide distributions to stockholders, and our ability to find
suitable investment properties, may be significantly hindered.

All forward-looking statements should be read in light of the risks identified in Part I, Item 1A of this Form
10-K.



PART I
ITEM 1. BUSINESS

Overview

Strategic Storage Trust, Inc., a Maryland corporation (the “Company”), was formed on August 14, 2007 for
the purpose of engaging in the business of investing in self storage facilities. The Company made an election to
be taxed as a real estate investment trust (“REIT”) beginning with the taxable year ended December 31, 2008. As
used in this report, “we” “us” and “our” refer to Strategic Storage Trust, Inc.

Strategic Capital Holdings, LLC (our “Sponsor™), is the sponsor of our Offering (as defined below). Our
Sponsor was formed on July 21, 2004 to engage in private structured offerings of limited partnerships and other
entities with respect to the acquisition, management and disposition of commercial real estate assets. Our
Sponsor owns a majority of Strategic Storage Holdings, LLC, which is the sole member of our advisor, Strategic
Storage Advisor, LLC (our “Advisor”), and our property manager, Strategic Storage Property Management, LLC
(our “Property Manager”). We have no paid employees. Our Advisor is responsible for managing our affairs on a
day-to-day basis and identifying and making acquisitions and investments on our behalf under the terms of an
advisory agreement with our Advisor. Our Advisor was formed on August 13, 2007. See Note 1 of the Notes to
the Consolidated Financial Statements contained in this report for further details about our affiliates.

On March 17, 2008, we began our initial public offering of common stock (our “Initial Offering™). On
May 22, 2008, we satisfied the minimum offering requirements of the Injtial Offering and commenced formal
operations. On September 16, 2011, we terminated the Initial Offering, having sold approximately 29 million
shares for gross proceeds of approximately $289 million. On September 22, 2011, we commenced our follow-on
public offering of stock for a maximum of 110,000,000 shares of common stock, consisting of 100,000,000
shares for sale to the public (our “Primary Offering”) and 10,000,000 shares for sale pursuant to our distribution
reinvestment plan (collectively, our “Offering”). We intend to invest a substantial amount of the net proceeds
from our Offering in self storage facilities and related self storage real estate investments. Based on the current

plan offering at any time. As of December 31, 2012, we had issued approximately 42.7 million shares of
common stock for approximately $426 million in our Initial Offering and our Offering and also issued

6.2 million shares in a private offering. As of December 3 1, 2012, we had approximately 46.2 million shares
issued and outstanding.

Effective June 1, 2012, the offering price of our shares of common stock increased from $10.00 per share to
$10.79 per share. This increase was primarily based on the April 2, 2012 estimated per share value of our
common stock of $10.79 which was calculated based on the estimated value of our assets less the estimated value

operations and financial condition, (iv) our current and anticipated distribution payments, (v) our current and
anticipated capital and debt structure, and (vi) our Advisor’s recommendations and assessment of our prospects
and continued execution of our investment and operating strategies.
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As of December 31, 2012, we wholly-owned 110 self storage facilities located in 17 states (Alabama,
Arizona, California, Florida, Georgia, Illinois, Kentucky, Mississippi, Nevada, New Jersey, New York, North
Carolina, Pennsylvania, South Carolina, Tennessee, Texas and Virginia) and Canada comprising approximately
70,190 units and approximately 9.2 million rentable square feet. As of December 31, 2012, we also had minority
interests in eight additional self storage facilities. Of those interests, one has been deemed to be a controlling
interest and is therefore consolidated in our consolidated financial statements as discussed in Note 2.
Additionally, we have an interest in a net leased industrial property in California with 356,000 rentable square
feet leased to a single tenant. While our properties are branded under the “SmartStop® Self Storage” brand, we
do not own or control this brand. Strategic Storage Holdings, LL.C, the parent company of our Advisor and
Property Manager, owns and controls the intellectual property rights to the “SmartStop® Self Storage” brand, the
website www.smartstopselfstorage.com and other intellectual property currently being used by us in connection
with our self storage properties. We are currently authorized to use this brand and other intellectual property
pursuant to a license. In the event that we ever cease to operate under this brand, which has garnered substantial
value due to its goodwill and reputation associated therewith, we may lose market share and customers, and we
could incur significant costs to change the signage and otherwise change our brand.

Industry Summary

“Self storage” refers to properties that offer do-it-yourself, month-to-month storage space rental for personal
or business use. Self storage offers a cost-effective and flexible storage alternative. Tenants rent fully-enclosed
spaces or parking spaces that can vary in size according to their specific needs and to which they have unlimited,
exclusive access. Tenants have responsibility for moving their items into and out of their units. Self storage unit
sizes typically range from five feet by five feet to 10 feet by 30 feet.

Self storage provides a convenient way for individuals and businesses to store their possessions, whether
due to a life change or simply because of a need for additional storage space. According to the 2012 Self Storage
Almanac, self storage facilities generally have a tenant mix of approximately 75% residential, 19% commercial,
3% military and 3% students. The mix of residential tenants using a self storage property is determined by a
property’s local demographics and often includes people who are looking to downsize their living space or who
are not yet settled in a large home. The items residential tenants place in self storage properties range from cars,
boats and recreational vehicles to furniture, household items and appliances. Commercial tenants tend to include
small business owners who require easy and frequent access to their goods, records or extra inventory, or storage
for seasonal goods. Self storage properties provide an accessible storage alternative at a relatively low cost.
Properties generally have on-site managers who supervise and run the day-to-day operations, providing tenants
with assistance as needed. The six key demand drivers of self storage are: (1) population growth; (2) percentage
of renter-occupied housing units; (3) average household size; (4) average household income; (5) supply
constraints; and (6) economic growth. Tenants choose a self storage property based largely on the convenience of
the site to their home or business. Therefore, high-density, high-traffic population centers are ideal locations for a
self storage property. A property’s perceived security and the general professionalism of the site managers and
staff are also contributing factors to a site’s ability to secure rentals. Although most self storage properties are
leased to tenants on a month-to-month basis, tenants tend to continue their leases for extended periods of time.
However, there are seasonal fluctuations in occupancy rates for self storage properties. Generally, there is
increased leasing activity at self storage properties during the summer months due to the higher number of people
who relocate during this period.

As population densities have increased in the U.S., there has been an increase in self storage awareness and
development. According to the Self Storage Association’s Self Storage Industry Fact Sheet (June 2012):

 atyear-end 1984 there were 6,601 facilities with 289.7 million square feet of rentable self storage in
the U.S. At year-end 2011 there were approximately 49,940 “primary” self storage facilities in the U.S.
representing approximately 2.3 billion square feet;

e atyear end 2011 there were approximately 58,500 self storage facilities worldwide including more than
3,000 self storage facilities in Canada;



* the top five self storage companies own and operate just 9.8% of all “primary” facilities;
*  75% of all self storage companies own and operate just one “primary” self storage facility; and

» it took the self storage industry more than 25 years to build its first billion square feet of space; it added
the second billion square feet in just eight years (1998-2005).

The growth in the industry has created more competition in various geographic regions. This has led to an
increased emphasis on site location, property design, innovation and functionality to accommodate local planning
and zoning boards and to distinguish a facility from other offerings in the market. This is especially true for new
sites slated for high-density population centers. '

Recently, self storage operators have placed increased emphasis on offering ancillary products which
provide incremental revenues. Moving and packing supplies, such as locks and boxes, and the offering of other
services, such as tenant insurance, truck rentals, help to increase revenues. As more sophisticated self storage
operators continue to develop innovative products and services such as online rentals, 24-hour accessibility,
automated kiosk rentals, climate-controlled storage, wine storage, tenant-service call center access and after-
hours storage, local operators may be increasingly unable to meet higher tenant expectations, which could
encourage consolidation in the industry.

We expect the “baby boomer” generation to have a major impact on the future of the self storage industry.
During the 19-year period from 1946 to 1964, approximately 77 million babies, or “baby boomers,” were born in
the U.S. According to the U.S. Census Bureau, “baby boomers” make up nearly 27% of the U.S. population.
These “baby boomers” are heading towards retirement age and have accumulated possessions which they wish to
retain. As the “baby boomers” move into retirement age and begin to downsize their households, we believe there
will be a great need for self storage facilities to assist them in protecting and housing these possessions for
prolonged periods of time.

We also believe that the self storage industry possesses attractive characteristics not found in other
commercial real estate sectors, including the following:
* no reliance on a “single large tenant” whose vacating can have a devastating impact on rental revenue;
* no leasing commissions and/or tenant improvements;
* relatively low capital expenditures;
¢ brand names can be developed at local, regional and even national levels;

+ opportunity for a great deal of geographic diversification, which could enhance the stability and
predictability of cash flows; and

» the lowest loan default rate of any commercial property type.

Business Overview

Unlike many other REITs and real estate companies, we are an operating business. We acquire, develop,
redevelop, own, operate and manage self storage facilities. Our self storage facilities offer inexpensive, easily
accessible, enclosed storage space or parking space to residential and commercial users on a month-to-month
basis. Most of our facilities are fenced with computerized gates and are well lighted. Many of our properties are
single-story, thereby providing customers with the convenience of direct vehicle access to their storage spaces.
At certain facilities, we offer climate-controlled units that generally offer heating in the winter and cooling in the
summer. Many of our facilities also offer outside vehicle, boat and recreational vehicle storage areas. Our
facilities generally are constructed of masonry or steel walls resting on concrete slabs and have standing seam
metal, shingle, or tar and gravel roofs. Customers have access to their storage units from 6:00AM - 10:00PM
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(365 days per year), and some of our facilities provide 24-hour access. Individual storage spaces are secured by a
lock furnished by the customer to provide the customer with control of access to the space. Our facilities range in
size from approximately 21,700 to approximately 311,800 net rentable square feet, with an average of
approximately 84,000 net rentable square feet.

As an operating business, self storage requires a much greater focus on strategic and operational
management, Below are some of the strategies and tactics we are utilizing to grow a diversified portfolio of self
storage facilities that we believe will maximize cash available for distributions and potential for appreciation in
the value of our properties over the long term.

Initial Growth and Branding Stage.

Since our inception, we have been focused on building a diversified portfolio of self storage facilities. As of
December 31, 2012, we had acquired 110 facilities in 17 states and Canada. We have been branding our facilities
under the “SmartStop® Self Storage” brand. We utilize a call center which focuses on generating reservations
and assisting customers with their current storage accounts, such as taking payments or answering general
questions. Additionally, we developed a customer-friendly and mobile phone-friendly self storage website,
www.smartstopselfstorage.com, which allows potential self storage customers to locate available units at any of
our properties, and our SmartTracker Inventory ListSM App, which allows customers to organize and track the
contents of their self storage units via their iPhone or Android device. We believe that the implementation of
these and other branding and marketing initiatives will enhance brand awareness and drive revenue growth in the
future. ’

Focus on Increasing Revenue and Creating Greater Efficiencies.

We continue to place a significant amount of focus on revenue generation opportunities at our self storage
facilities and capitalizing on economies of scale from our growing portfolio. Below are a few of the specific
measures we have taken to improve our operating performance at our existing facilities:

o Standardized Sales Processes. We have put forth a standardized sales approach so that the rental
experience is consistent at each of our facilities. All employees are trained in our sales approach and
techniques that facilitate the generation of business.

o Integrated Marketing Strategy. We have developed an integrated marketing strategy for our online,
phone and walk-in customers, which includes our customer-friendly and mobile-friendly self storage
website, allowing potential customers to locate available units at any of our properties. Also, our web
marketing tools, pay-per-click campaign (to generate leads and improve brand recognition), search
engine optimization process to obtain a dominant position in browser listings and our social media
campaigns provide us with a technological edge over competitors.

»  Facility Monitoring Activities. We are seeking to increase revenue and net operating income at each of
our facilities by (i) closely monitoring call volume, reservation activity and occupancy in relation to
our marketing activities, (ii) analyzing market supply and demand factors, as well as occupancy trends,
in setting rental rates, promotional discounts and target marketing initiatives, (iii) continuous
refinement of our algorithms that manage our rental rate increases to existing customers at our self
storage facilities (“Revenue Optimization System™), and (iv) closely managing our controllable
operating costs.

*  Revenue Optimization System. We utilize a Revenue Optimization System (“ROS”) which allows us
to analyze every unit at every property individually and manage our available unit inventory through a
sophisticated system of algorithms which automatically triggers pricing adjustments. This system
allows us to instantly respond to market demand and maximize revenues.

* Creating Operational Efficiencies. As we continue to grow our portfolio of self storage facilities, we
will be able to consolidate and streamline a number of aspects of our operations through economies of
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scale. For example, as a result of our size and geographic diversification, as well as our institution of a
blanket property and casualty insurance program over all of our properties nationwide, we have
reduced our total insurance costs per property. We are also negotiating national contracts and rates with
other key vendors and service providers. Additionally, we have implemented a labor scheduling model
that takes a standardized approach to staffing our facilities. This allows us to better manage our labor
hours and better predict our labor costs. To the extent we can continue to acquire facilities in clusters
within geographic regions, we believe efficiencies will continue to improve.

» Increasing Focus on Ancillary Revenue. We are increasing our focus on certain ancillary revenue
opportunities. We have increased the emphasis on selling our customers tenant insurance to protect
their belongings against loss or damage. We offer a wide assortment of packing and moving supplies
that a customer would need to properly protect their items while in storage. We have implemented a
standardized approach on how to sell these items to our customers as well. Additionally, we have
national truck rental contracts with Penske and Budget to assist customers with their move.
Furthermore, we have added the capability for customers to purchase boxes, locks and packing supplies
online through our website. Users of this service pick up the supplies at their nearest SmartStop®
facility, which increases revenue and increases the likelihood of such customers becoming self storage
customers at one of our facilities.

Growth Opportunities.

While our primary focus is on acquiring stabilized self storage facilities that contribute to net cash flow, we
have acquired a number of facilities that are either in the lease-up or development stage. By purchasing facilities
that are still in the lease-up stage, we believe we can enhance stockholder value through the leasing efforts of our
Property Manager and efficiencies created by our brand, website and other marketing efforts. Due to a lack of
new supply in certain markets, we believe we can also create long-term stockholder value by developing or
redeveloping certain self storage facilities.

Investment Objectives
Overview

We will invest a substantial amount of the net proceeds of the Offering in self storage facilities and related
self storage real estate investments. In the event we raise the maximum offering from our Primary Offering, we
anticipate that approximately 88.25% of our gross offering proceeds will be used to primarily make investments
in self storage facilities and related self storage real estate investments and pay real estate-related acquisition fees
and acquisition expenses, while the remaining 11.75% will be used to pay sales commissions, dealer manager
fees and other offering expenses. We may also use net offering proceeds to pay down debt or make distributions
if our cash flows from operations are insufficient. Our investment objectives, strategy and policies may be
amended or changed at any time by our board of directors. Although we have no plans at this time to change any
of our investment objectives, our board of directors may change any and all such investment objectives,
including our focus on self storage facilities, if our board believes such changes are in the best interests of our
stockholders. In addition, we may invest in real estate properties other than self storage facilities if our board
deems such investments to be in the best interests of our stockholders. We cannot assure our stockholders that
our policies or investment objectives will be attained or that the value of our common stock will not decrease.

Primary Investment Objectives
Our primary investment objectives are to:

* invest in income-producing real property in a manner that allows us to qualify as a REIT for federal
income tax purposes;

* provide regular cash distributions to our stockholders;
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» preserve and protect our stockholders’ invested capital; and

» achieve appreciation in the value of our properties over the long term.

We cannot assure our stockholders that we will attain these primary investment objectives.

Exchange Listing and Other Liquidity Events

Our board will determine when, and if, to apply to have our shares of common stock listed for trading on a
national securities exchange subject to satisfying then-existing applicable listing requirements. Subject to then-
existing market conditions and the sole discretion of our board of directors, we intend to seek one or more of the
following liquidity events within three to five years after completion of the Offering:

+ list our shares on a national securities exchange;

* merge, reorganize or otherwise transfer our company or its assets to another entity with listed
securities;

* commence the sale of all of our properties and liquidate our company; or

« otherwise create a liquidity event for our stockholders.

However, we cannot assure our stockholders that we will achieve one or more of the above-described
liquidity events within the time frame contemplated or at all. This time frame represents our best faith estimate of
the time necessary to build a portfolio sufficient enough to effectuate one of the liquidity events listed above. Our
board of directors has the sole discretion to continue operations beyond five years after completion of the
Offering if it deems such continuation to be in the best interests of our stockholders. Even if we do accomplish
one or more of these liquidity events, we cannot guarantee that a public market will develop for the securities
listed or that such securities will trade at a price higher than what our stockholders paid for their shares in our
Offering. At the time it becomes necessary for our board of directors to determine which liquidity event, if any, is
in the best interests of us and our stockholders, we expect that the board will take all relevant factors at that time
into consideration when making a liquidity event decision. We expect that the board will consider various factors
including, but not limited to, costs and expenses related to each possible liquidity event and the potential
subordinated fees or other consideration that would be paid to our Advisor.

QOur Self Storage Acquisition Strategy

We will focus on the acquisition, ownership, operation and development of self storage facilities and
activities relating to this type of property. Self storage refers to propetties that offer do-it-yourself, month-to-
month storage space rental for personal or business use. According to the Self Storage Association’s Self Storage
Industry Fact Sheet, the self storage industry in the United States consists of approximately 2.3 billion rentable
square feet at approximately 49,940 facilities (where self storage is the primary source of revenue). The industry
is highly fragmented, comprised mainly of local operators and a few national owners and operators, including,
we believe, only four publicly traded self storage REITs. We believe the following factors will allow us to
achieve market penetration, name recognition and national brand awareness and loyalty in the self storage
industry, which will result in greater economies of scale:

» the size and diversification of our self storage portfolio, which, as of December 31, 2012, consisted of
110 properties in 17 states and Canada with approximately 70,190 units and approximately 9.2 million
square feet;

+ the management team of our Advisor and Property Manager which, in addition to our executive
officers, includes regional and district property management professionals and on-site property
management personnel;

 our self storage branding strategy whereby we intend to re-brand every self storage facility we acquire
under the “SmartStop® Self Storage” brand and our call center which provides access to information
regarding our self storage facilities; and



* our integrated marketing strategy for our online, phone and walk-in customers, which includes our
customer-friendly and mobile-friendly self storage website, allowing potential customers to locate
available units at any of our properties. Also, our web marketing tools, pay-per-click campaign (to
generate leads and improve brand recognition), search engine optimization process to obtain a
dominant position in browser listings and our social media campaigns provide us with a technological
edge over competitors.

We intend to focus on pursuing acquisitions of self storage facilities in markets with varying economic and
demographic characteristics, including large urban cities, densely populated suburban cities and smaller rural
cities, as long as the property meets our acquisition criteria. We also intend to expand and develop certain
facilities we purchase in order to capitalize on underutilization and excess demand. The development of certain
facilities we purchase may include an expansion of the self storage units or the services and ancillary products
offered as well as making units available for office space. However, future investments will not be limited to any
geographic area, to a type of facility or to a specified percentage of our total assets. We may invest a portion of
the net proceeds we raise in self storage facilities outside the United States. We will strategically invest in
specific domestic or foreign markets when opportunities that meet our investment criteria are available. In
general, when evaluating potential acquisitions of self storage facilities, the primary factor we will consider is the
property’s current and projected cash flow.

General Acquisition and Investment Policies -

While we intend to focus our investment strategy on self storage facilities and related self storage real estate
investments, we may invest in other storage-related investments such as storage facilities for automobiles,
recreation vehicles and boats. We may additionally invest in other types of commercial real estate properties if
our board of directors deems appropriate; however, we have no current intention of investing more than 20% of
the net proceeds of the Offering in such other commercial real estate properties. We will seek to make
investments that will satisfy the primary investment objective of providing regular cash distributions to our
stockholders. However, because a significant factor in the valuation of income-producing real property is its
potential for future appreciation, we anticipate that some properties we acquire may have the potential for both
growth in value and for providing regular cash distributions to our stockholders. As a secondary focus, in an
effort to maximize stockholder value, we have also acquired, and may continue to acquire, value-added
properties in lease-up stage, as well as development properties. We believe that this strategy will benefit the
overall composition of our portfolio in the future.

Our Advisor will have substantial discretion with respect to the selection of specific properties. However,
each acquisition will be approved by our board of directors. The consideration paid for a property will ordinarily
be based on the fair market value of the property as determined by a majority of our board of directors. In
selecting a potential property for acquisition, we and our Advisor will consider a number of factors, including,
but not limited to, the following:

» projected demand for self storage facilities in the area;

e aproperty’s geographic location and type;

« aproperty’s physical location in relation to population density, traffic counts and access;
* construction quality and condition;

* potential for capital appreciation;

» proposed purchase price, terms and conditions;

* historical financial performance;

+ rental rates and occupancy levels for the property and competing properties in the area;

¢ potential for rent increases;



* demographics of the area;

 operating expenses being incurred and expected to be incurred, including, but not limited to property
taxes and insurance costs;

» potential capital improvements and reserves required to maintain the property;
 prospects for liquidity through sale, financing or refinancing of the property;

» potential competitors for expanding the physical layout of the property;

 the potential for the construction of new properties in the area;

 treatment under applicable federal, state and local tax and other laws and regulations;
» evaluation of title and obtaining of satisfactory title insurance; and

» evaluation of any reasonably ascertainable risks such as environmental contamination.

There is no limitation on the number, size or type of properties that we may acquire or on the percentage of
net offering proceeds that may be invested in any particular property type or single property. The number and
mix of properties will depend upon real estate market conditions and other circumstances existing at the time of
acquisition and the amount of proceeds raised in the Offering. In determining whether to purchase a particular
property, we may obtain an option on such property. The amount paid for an option, if any, is normally
surrendered if the property is not purchased and may or may not be credited against the purchase price if the
property is ultimately purchased.

Our Borrowing Strategy and Policies

Although we intend to use low leverage (50% or less) to make our investments during the Offering, at
certain times during the Offering, including the present, our debt leverage levels may be temporarily higher as we
acquire properties in advance of funds being raised in the Offering. At the current time, the debt markets are
attractive, and our board believes that a higher debt leverage in these markets is beneficial to our long-term
interests. Our board of directors will regularly monitor our investment pipeline in relation to our projected
fundraising efforts and otherwise evaluate market conditions related to our debt leverage ratios throughout the
Offering. As of December 31, 2012, our book value based debt leverage was approximately 56% (leverage as of
December 31, 2012 calculated based on gross asset value was approximately 51%).

We may incur our indebtedness in the form of bank borrowings, purchase money obligations to the sellers
of properties and publicly—or privately-placed debt instruments or financing from institutional investors or other
lenders. We may obtain a credit facility or separate loans for each acquisition. Our indebtedness may be
unsecured or may be secured by mortgages or other interests in our properties. We may use borrowing proceeds
to finance acquisitions of new properties, to pay for capital improvements, repairs or buildouts, to refinance
existing indebtedness, to pay distributions, to fund redemptions of our shares or to provide working capital.

There is no limitation on the amount we can borrow for the purchase of any property. Our aggregate
borrowings, secured and unsecured, must be reasonable in relation to our net assets and must be reviewed by our
board of directors at least quarterly. Our charter limits our borrowing to 300% of our net assets, as defined
(approximately 75% of the cost basis of our assets), unless any excess borrowing is approved by a majority of
our independent directors and is disclosed to our stockholders in our next quarterly report, with a justification for
such excess.

We may borrow amounts from our Advisor or its affiliates only if such loan is approved by a majority of our
directors, including a majority of our independent directors, not otherwise interested in the transaction, as fair,
competitive, commercially reasonable and no less favorable to us than comparable loans between unaffiliated
parties under the circumstances.



Except as set forth in our charter regarding debt limits, we may re-evaluate and change our debt strategy and
policies in the future without a stockholder vote. Factors that we could consider when re-evaluating or changing
our debt strategy and policies include then-current economic and market conditions, the relative cost of debt and
equity capital, any acquisition opportunities, the ability of our properties to generate sufficient cash flow to cover
debt service requirements and other similar factors. Further, we may increase or decrease our ratio of debt to
equity in connection with any change of our borrowing policies.

Acquisition Structure

Although we are not limited as to the form our investments may take, our investments in real estate will
generally constitute acquiring fee title or interests in joint ventures or similar entities that own and operate real
estate. We may also enter into the following types of leases relating to real property:

* aground lease in which we enter into a long-term lease (generally greater than 30 years) with the
owner for use of the property during the term whereby the owner retains title to the land; or

* amaster lease in which we enter into a long-term lease (typically ten years with multiple renewal
options) with the owner in which we agree to pay rent to the owner and pay all costs of operating and
maintaining the property (a net lease) and typically have an option to purchase the property in the
future.

We will make acquisitions of our real estate investments directly or indirectly through our Operating
Partnership. We will acquire interests in real estate either directly through our Operating Partnership or indirectly
through limited liability companies or limited partnerships, or through investments in joint ventures,
partnerships, co-tenancies or other co-ownership arrangements with other owners of properties, affiliates of our
Advisor or other persons.

Conditions to Closing Acquisitions

We will not purchase any property unless and until we obtain at least a Phase I environmental assessment
and history for the property and we are sufficiently satisfied with the property’s environmental status. In addition,
we will generally condition our obligation to close the purchase of any property on the delivery and verification
of certain documents from the seller or other independent professionals, including but not limited to, where
appropriate:

* property surveys and site audits;

* building plans and specifications, if available;

» soil reports, seismic studies, flood zone studies, if available;

* licenses, permits, maps and governmental approvals;

* historical financial statements and tax statement summaries of the properties;

» proof of marketable title, subject to such liens and encumbrances as are acceptable to us; and

* liability and title insurance policies.

Joint Venture Investments

As of December 31, 2012, we had entered into several joint venture arrangements (see Note 2 of the Notes
to the Consolidated Financial Statements contained in this report). In the future we may acquire some of our
properties in joint ventures, some of which may be entered into with affiliates of our Advisor. We may also enter
into joint ventures, general partnerships, co-tenancies and other participations with real estate developers, owners
and others for the purpose of owning and leasing real properties. Among other reasons, we may want to acquire
properties through a joint venture with third parties or affiliates in order to diversify our portfolio of properties in
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terms of geographic region or property type or to co-invest with one of our property management partners. Joint
ventures may also allow us to acquire an interest in a property without requiring that we fund the entire purchase
price. In addition, certain properties may be available to us only through joint ventures. In determining whether
to recommend a particular joint venture, our Advisor will evaluate the real property which such joint venture
owns or is being formed to own under the same criteria described elsewhere in this annual report.

We may enter into joint ventures with affiliates of our Sponsor, Advisor or any affiliate thereof for the
acquisition of properties, but only provided that:

* amajority of our directors, including a majority of our independent directors not otherwise interested in
the transaction, approve the transaction as being fair and reasonable to us; and

» the investment by us and the joint venture partner are on substantially the same terms and conditions.

To the extent possible and if approved by our board of directors, including a majority of our independent
directors, we will attempt to obtain a right of first refusal or option to buy if such venture partner elects to sell its
interest in the joint venture or the property held by the joint venture. In the event that the venture partner were to
elect to sell such interest, however, we may not have sufficient funds to exercise our right of first refusal to buy
the venture partner’s interest. Entering into joint ventures with affiliates of our Advisor will result in certain
conflicts of interest.

Co-Investment with Tenant-In-Common Programs and Delaware Statutory Trusts

Persons selling real estate held for investment often seek to reinvest the proceeds of that sale in another real
estate investment in an effort to obtain favorable tax treatment under Section 1031 of the Internal Revenue Code
(the “Code”). Our Sponsor has been and may continue to be a sponsor of tenant-in-common programs and
Delaware Statutory Trusts (“DSTs”), such transactions referred to as like-kind exchanges.

For each tenant-in-common program, our Sponsor or one of its affiliates will create a single member limited
liability company (each of which we refer to as a Strategic Capital Exchange Entity). A Strategic Capital
Exchange Entity will acquire all or part of a real estate property to be owned in co-tenancy arrangements with
persons wishing to engage in like-kind exchanges (tenant-in-common participants). Generally, a Strategic Capital
Exchange Entity will acquire the subject property, and through a registered broker-dealer, market a private
placement memorandum for the sale of co-tenancy interests in that property. In many instances, affiliates of our
Advisor will sell or contribute a property to a Strategic Capital Exchange Entity for the purpose of selling off the
property. Properties acquired in connection with the tenant-in-common program, if any, initially may be partially
or entirely financed with debt. When a tenant-in-common participant wishes to acquire a co-tenancy interest, the
Strategic Capital Exchange Entity will deed an undivided co-tenancy interest in the subject property to a newly-
formed single-member limited liability company that is owned by the tenant-in-common participant.

A DST is a separate legal entity created as a trust under Delaware law that allows persons wishing to engage
in like-kind exchanges to reinvest their proceeds in commercial real estate. In such a transaction, the DST
acquires title to the property or properties and borrows money, which is secured by such properties, from the
lender, and the exchange participant owns a beneficial interest in the DST.

In 2010 we increased our ownership in Self Storage I DST, one of the DSTs acquired in a previous merger,
from 3.05% to 19.75%. We subsequently acquired the remaining interests in Self Storage I DST, such that we
owned 100% of the interests as of February 2011. During 2012, we also acquired all of the interests in Madison
County Self Storage DST, a DST sponsored by our Sponsor, such that we owned 100% of the interests as of
December 28, 2012. We may in the future make additional investments in the other DSTs sponsored by our
Sponsor or invest in other similar programs, but will only do so if our board of directors, including a majority of
our independent directors, determines that our participation is in the best interest of our stockholders.
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We may co-invest in a property or DST only if a majority of our directors, including a majority of our
independent directors, not otherwise interested in the transaction approves of the transaction as being fair,
competitive and commercially reasonable to us. We anticipate that in the event we purchase a tenant-in-common
or DST interest from a Strategic Capital Exchange Entity, generally we will purchase the interest at the Strategic
Capital Exchange Entity’s cost (before offering expenses and fees). However, if the price to us is in excess of the
cost of the asset paid by our affiliate, a majority of our directors, including a majority of our independent
directors not otherwise interested in the transaction, must determine that substantial justification for such excess
exists and that such excess is reasonable. In no event shall the cost to us of such asset exceed the greater of the
Strategic Capital Exchange Entity’s cost or the current appraised value for the property or DST interest as
determined by an independent appraiser. Although the Strategic Capital Exchange Entity will charge fees and
expenses to tenant-in-common participants and/or will sell the tenant-in-common or DST interests at a price
above the price it paid for the property, we will not pay any fees or expenses to the Strategic Capital Exchange
Entity. We intend to pay our Advisor the acquisition fees and reimburse our Advisor for its expenses to the same
extent as with other types of property acquisitions.

All purchasers of co-tenancy interests, including our Operating Partnership if it purchases co-tenancy
interests, will be required to execute a tenant-in-common agreement with the other purchasers of co-tenancy
interests in that particular property. For a DST investment, each investor is required to execute a trust agreement.
If we purchase these co-ownership interests, we will be subject to various risks associated with co-ownership
arrangements which are not otherwise present in real estate investments, such as the risk that the interests of the
non-affiliated investors will become adverse to our interests.

In any co-ownership arrangement, our Sponsor, the Strategic Capital Exchange Entity, or the other investors
may have economic or business interests or goals that are or may become inconsistent with our business interests
or goals. For instance, our Sponsor will receive substantial fees in connection with its sponsoring of a co-
ownership arrangement (although we will not be required to pay such fees) and our participation in such a
transaction likely would facilitate its consummation of the transactions. For these reasons, our Advisor may face
a conflict in structuring the terms of the relationship between our interests and the interest of our Sponsor or the
Strategic Capital Exchange Entity. As a result, agreements and transactions between the parties with respect to
the property will not have the benefit of arm’s-length negotiation of the type normally conducted between
unrelated parties.

Construction and Development Activities

From time to time, we may construct and develop real estate assets or render services in connection with
these activities. We may be able to reduce overall purchase costs by constructing and developing a property
versus purchasing a completed property. Developing and constructing properties would, however, expose us to
risks such as cost overruns, carrying costs of projects under construction or development, availability and costs of
materials and labor, weather conditions and government regulation. To comply with the applicable requirements
under federal income tax law, we intend to limit our construction and development activities to performing
oversight and review functions, including reviewing the construction design proposals, negotiating and
contracting for feasibility studies and supervising compliance with local, state or federal laws and regulations,
negotiating contracts, overseeing construction, and obtaining financing. In addition, we may use taxable REIT
subsidiaries or certain independent contractors to carry out these oversights and review functions. We will retain
independent contractors to perform the actual construction work. As of December 31, 2012, we had one property
that was under construction in Canada.

Government Regulations

Our business will be subject to many laws and governmental regulations. Changes in these laws and
regulations, or their interpretation by agencies and courts, occur frequently.
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Americans with Disabilities Act

Under the Americans with Disabilities Act of 1990, or ADA, all public accommodations and commercial
facilities are required to meet certain federal requirements related to access and use by disabled persons. These
requirements became effective in 1992. Complying with the ADA requirements could require us to remove
access barriers. Failing to comply could result in the imposition of fines by the federal government or an award
of damages to private litigants. Although we intend to acquire properties that substantially comply with these
requirements, we may incur additional costs to comply with the ADA. In addition, a number of additional
federal, state and local laws may require us to modify any properties we purchase, or may restrict further
renovations thereof, with respect to access by disabled persons. Additional legislation could impose financial
obligations or restrictions with respect to access by disabled persons. Although we believe that these costs will
not have a material adverse effect on us, if required changes involve a greater amount of expenditures than we
currently anticipate, our ability to make expected distributions could be adversely affected.

Environmental Matters

Under various federal, state and local laws, ordinances and regulations, a current or previous owner or
operator of real property may be held liable for the costs of removing or remediating hazardous or toxic
substances. These laws often impose clean-up responsibility and liability without regard to whether the owner or
operator was responsible for, or even knew of, the presence of the hazardous or toxic substances. The costs of
investigating, removing or remediating these substances may be substantial, and the presence of these substances
may adversely affect our ability to rent units or sell the property, or to borrow using the property as collateral,
and may expose us to liability resulting from any release of or exposure to these substances. If we arrange for the
disposal or treatment of hazardous or toxic substances at another location, we may be liable for the costs of
removing or remediating these substances at the disposal or treatment facility, whether or not the facility is
owned or operated by us. We may be subject to common law claims by third parties based on damages and costs
resulting from environmental contamination emanating from a site that we own or operate. Certain
environmental laws also impose liability in connection with the handling of or exposure to asbestos-containing
materials, pursuant to which third parties may seek recovery from owners or operators of real properties for
personal injury associated with asbestos-containing materials and other hazardous or toxic substances.

Other Regulations -

The properties we acquire likely will be subject to various federal, state and local regulatory requirements,
such as zoning and state and local fire and life safety requirements. Failure to comply with these requirements
could result in the imposition of fines by governmental authorities or awards of damages to private litigants. We
intend to acquire properties that are in material compliance with all such regulatory requirements. However, we
cannot assure our stockholders that these requirements will not be changed or that new requirements will not be
imposed which would require significant unanticipated expenditures by us and could have an adverse effect on
our financial condition and results of operations.

Dispositiori Policies
As of December 31, 2012, we had not disposed of any of our self storage facilities. We generally intend to

hold each property we acquire for an extended period. However, we may sell a property at any time if, in our
judgment, the sale of the property is in the best interests of our stockholders.

The determination of whether a particular property should be sold or otherwise disposed of will generally be
made after consideration of relevant factors, including prevailing economic conditions, other investment
opportunities and considerations specific to the condition, value and financial performance of the property. In
connection with our sales of properties, we may lend the purchaser all or a portion of the purchase price. In these
instances, our taxable income may exceed the cash received in the sale.
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We may sell assets to third parties or to affiliates of our Advisor. Our nominating and corporate governance
committee of our board of directors, which is comprised solely of independent directors, must review and
approve all transactions between us and our Advisor and its affiliates.

Investment Limitations in Our Charter

Our charter places numerous limitations on us with respect to the manner in which we may invest our funds,
most of which are required by various provisions of the Statement of Policy Regarding Real Estate Investment
Trusts published by the North American Securities Administrators Association (NASAA REIT Guidelines). So
long as our shares are not listed on a national securities exchange, the NASAA REIT Guidelines apply to us, and
we will not:

Invest in equity securities unless a majority of our directors, including a majority of our independent
directors, not otherwise interested in the transaction approve such investment as being fair, competitive
and commercially reasonable.

Invest in commodities or commeodity futures contracts, except for futures contracts when used solely
for the purpose of hedging in connection with our ordinary business of investing in real estate assets
and mortgages. '

Invest in real estate contracts of sale, otherwise known as land sale contracts, unless the contract is in
recordable form and is appropriately recorded in the chain of title.

Make or invest in mortgage loans unless an appraisal is obtained concerning the underlying property,
except for those mortgage loans insured or guaranteed by a government or government agency. In
cases where our independent directors determine, and in all cases in which the transaction is with any
of our directors or our Advisor and its affiliates, we will obtain an appraisal from an independent
appraiser. We will maintain such appraisal in our records for at least five years and it will be available
to our stockholders for inspection and duplication: We will also obtain a mortgagee’s or owner’s title
insurance policy as to the priority of the mortgage or condition of the title. :

Make or invest in mortgage loans, including construction loans, on any one property if the aggregate
amount of all mortgage loans on such property would exceed an amount equal to 85% of the appraised
value of such property, as determined by an appraisal, unless substantial justification exists for
exceeding such limit because of the presence of other loan underwriting criteria.

Make or invest in mortgage loans that are subordinate to any mortgage or equity interest of any of our
directors, our Advisor or their respective affiliates.

Make investments in unimproved property or indebtedness secured by a deed of trust or mortgage loans
on unimproved property in excess of 10% of our total assets.

Issue equity securities on a deferred payment basis or other similar arrangement.
Issue debt securities in the absence of adequate cash flow to cover debt service.

Issue equity securities that are assessable after we have received the consideration for which our board
of directors authorized their issuance.

Issue “redeemable securities” redeemable solely at the option of the holder, which restriction has no
effect on our ability to implement our share redemption program.

When applicable, grant warrants or options to purchase shares to our Advisor or its affiliates or to
officers or directors affiliated with our Advisor except on the same terms as options or warrants that are
sold to the general public. Further, the amount of the options or warrants cannot exceed an amount
equal to 10% of outstanding shares on the date of grant of the warrants and options.

Lend money to our directors, or to our Advisor or its affiliates, except for certain mortgage loans
described above.
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Changes in Investment Policies and Limitations

Our charter requires that our independent directors review our investment policies at least annually to
determine that the policies we are following are in the best interests of our stockholders. Each determination and
the basis therefor is required to be set forth in the applicable meeting minutes. The methods of implementing our
investment policies may also vary as new investment techniques are developed. The methods of implementing
our investment objectives and policies, except as otherwise provided in our charter, may be altered by a majority
of our directors, including a majority of our independent directors, without the approval of our stockholders. The
determination by our board of directors that it is no longer in our best interests to continue to be qualified as a
REIT shall require the concurrence of two-thirds of the board of directors. Investment policies and limitations
specifically set forth in our charter, however, may only be amended by a vote of the stockholders holding a
majority of our outstanding shares.

Investments in Mortgages

As of December 31, 2012, we had not invested in any mortgages. While we intend to emphasize equity real
estate investments and, hence, operate as what is generally referred to as an “equity REIT,” as opposed to a
“mortgage REIT,” we may invest in first or second mortgage loans, mezzanine loans secured by an interest in the
entity owning the real estate or other similar real estate loans consistent with our REIT status. We may make
such loans to developers in connection with construction and redevelopment of self storage facilities. Such
mortgages may or may not be insured or guaranteed by the Federal Housing Administration, the Veterans
Benefits Administration or another third party. We may also invest in participating or convertible mortgages if
our directors conclude that we and our stockholders may benefit from the cash flow or any appreciation in the
value of the subject property. Such mortgages are similar to equity participation.

Affiliate Transaction Policy

During 2010 we increased our ownership in Self Storage I DST, a DST sponsored by our Sponsor, from
3.05% to 19.75%. We subsequently acquired the remaining interests, such that we owned 100% of the interests
as of February 2011. In 2011 and 2012, we increased our preferred equity investment in USA Hawthorne, LLC,
the entity which has a direct interest in a net leased industrial property (“Hawthorne property”) in California with
356,000 rentable square feet leased to a single tenant, by approximately $0.7 million to approximately $6.9
million. During 2012, we acquired all of the interests in Madison County Self Storage DST, a DST sponsored by
our Sponsor, such that we owned 100% of the interests as of December 28, 2012. See Note 2 of the Notes to the
Consolidated Financial Statements contained in this report. We may purchase additional properties from one or
more affiliates of our Advisor in the future. Our board of directors has established a nominating and corporate
governance committee, which will review and approve all matters the board believes may involve a conflict of
interest. This committee is composed solely of independent directors. This committee of our board of directors
will approve all transactions between us and our Advisor and its affiliates.

Investment Company Act of 1940 and Certain Other Policies

We intend to operate in such a manner that we will not be subject to regulation under the Investment
Company Act of 1940, or the 1940 Act. Our Advisor will continually review our investment activity to attempt to
ensure that we do not come within the application of the 1940 Act. Among other things, our Advisor will attempt
to monitor the proportion of our portfolio that is placed in various investments so that we do not come within the
definition of an “investment company” under the 1940 Act. If at any time the character of our investments could
cause us to be deemed as an investment company for purposes of the 1940 Act, we will take all necessary actions
to attempt to ensure that we are not deemed to be an “investment company.” In addition, we do not intend to
underwrite securities of other issuers or actively trade in loans or other investments.

Subject to the restrictions we must follow in order to qualify to be taxed as a REIT, we may make
investments other than as previously described, although we do not currently intend to do so. We have authority
to purchase or otherwise reacquire our common shares or any of our other securities. We have no present
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intention of repurchasing any of our common shares except pursuant to our share redemption program, and we
would only take such action in conformity with applicable federal and state laws and the requirements for
qualifying as a REIT under the Code.

Employees

We have no paid employees. The employees of our Advisor provide management, acquisition, advisory and
certain administrative services for us.

Competition

The extent of competition in the market area depends significantly on local market conditions. The primary
factors upon which competition in the self storage industry is based are location, rental rates, suitability of the
property’s design and the manner in which the property is operated and marketed. We believe we compete
successfully on these bases. '

Many of our competitors are larger and have substantially greater resources than we do. Such competitors
may, among other possible advantages, be capable of paying higher prices for acquisitions and obtaining
financing on better terms than us. ‘

Industry Segments

We internally evaluate all of our properties and interests therein as one industry segment and, accordingly,
we do not report segment information.

Geographic Information

Our Canadian real estate assets represent approximately $34.2 million or approximately 6.0% of our net
carrying value of real estate assets as of December 31, 2012. For the year ended December 31, 2012,
approximately $1.7 million, or approximately 2.6% of our revenues, were generated by our Canadian real estate
assets. As of December 31, 2012, one of our Canadian real estate assets is in the construction stage and is not yet
generating revenue.

ITEM 1A. RISK FACTORS

Below are risks and uncertainties that could adversely affect our operations that we believe are material to
stockholders. Other risks and uncertainties may exist that we do not consider material based on the information
currently available to us at this time.

Risks Related to this Offering and an Investment in Strategic Storage Trust, Inc.

We have limited established financing sources and we cannot assure our stockholders that we will be
successful in the marketplace.

We were incorporated in August 2007 and commenced active business operations on May 22, 2008. As of
December 31, 2012, we owned 110 properties in 17 states and Canada. Our stockholders should consider our
prospects in light of the risks, uncertainties and difficulties frequently encountered by companies that are in a
similar stage of development.

To be successful in this market, we must, among other things:

* identify and acquire investments that further our investment objectives;

* increase awareness of the “Strategic Storage Trust, Inc.” name within the investment products market;
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 expand and maintain our network of participating broker-dealers;
« attract, integrate, motivate and retain qualified personnel to manage our day-to-day operations;

« respond to competition for our targeted real estate properties and other investments as well as for
potential investors; and

 continue to build and expand our operational structure to support our business.

We cannot guarantee that we will succeed in achieving these goals, and our failure to do so could cause
stockholders to lose a portion of their investment.

We have incurred losses to date, have an accumulated deficit and we will not be profitable in 2013.

We incurred net losses of approximately $19.0 million, $21.4 million and $12.8 million for the fiscal years
ended December 31, 2012, 2011 and 2010, respectively. Our accumulated deficits were approximately $61.9
million, $43.0 million and $21.6 million as of December 31, 2012, 2011 and 2010, respectively. Given that we
are still in our fundraising and acquisition stage of development, we will not be profitable in 2013.

To date, we have paid a majority of our distributions from sources other than cash flow from operations;
therefore, we will have fewer funds available for the acquisition of properties, and our stockholders’ overall
return may be reduced.

In the event we do not have enough cash from operations to fund our distributions, we may borrow, issue
additional securities or sell assets in order to fund the distributions or make the distributions out of net proceeds
from the Offering. We are not prohibited from undertaking such activities by our charter, bylaws or investment
policies, and we may use an unlimited amount from any source to pay our distributions. Through December 31,
2012, we had received aggregate gross offering proceeds of approximately $137 million from the sale of
approximately 13.7 million shares in our Offering, and aggregate gross offering proceeds of approximately $426
million from the sale of approximately 42.7 million shares in our Initial Offering and Offering. For the years
ended December 31, 2008 and 2009, we funded 100% of our distributions using proceeds from our Initial
Offering. For the year ended December 31, 2010, we funded 6.5% of our distributions using cash flow from
operations and 93.5% using proceeds from our Initial Offering. For the year ended December 31, 2011, we
funded 13.3% of our distributions using cash flow from operations and 86.7% using proceeds from our Initial
Offering and Offering. For the year ended December 31, 2012, we funded 33.9% of our distributions using cash
flow from operations and 66.1% using proceeds from our Initial Offering and Offering. If we continue to pay
distributions from sources other than cash flow from operations, we will have fewer funds available for acquiring
properties, which may reduce our stockholders’ overall returns.

We may be unable to pay or maintain cash distributions or increase distributions over time.

There are many factors that can affect the availability and timing of cash distributions to stockholders.
During the term of the Offering, distributions will be based principally on distribution expectations of our
potential investors and cash available from our operations. The amount of cash available for distribution will be
affected by many factors, such as our ability to buy properties as offering proceeds become available, the yields
on securities of other real estate programs that we invest in and our operating expense levels, as well as many
other variables. Actual cash available for distribution may vary substantially from estimates. We cannot assure
our stockholders that we will be able to pay or maintain distributions or that distributions will increase over time,
nor can we give any assurance that rents from the properties will increase, that the securities we buy will increase
in value or provide constant or increased distributions over time, or that future acquisitions of real properties will
increase our cash available for distribution to stockholders. Our actual results may differ significantly from the
assumptions used by our board of directors in establishing the distribution rate to stockholders.
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In determining our estimated net asset value per share, we primarily relied upon a valuation of our
portfolio of properties as of December 31, 2011. Valuations and appraisals of our properties are estimates of
Jfair value and may not necessarily correspond to realizable value upon the sale of such properties; therefore
our estimated net asset value per share may not reflect the amount that would be realized upon a sale of each
of our properties.

For the purposes of calculating the estimated net asset value per share, an independent third party appraiser
valued our properties as of December 31, 2011. The valuation methodologies used to value our properties
involved certain subjective judgments. Ultimate realization of the value of an asset depends to a great extent on
economic and other conditions beyond our control and the control of our advisor and independent appraiser.
Further, valuations do not necessarily represent the price at which an asset would sell, since market prices of
assets can only be determined by negotiation between a willing buyer and seller. Therefore, the valuations of our
properties and our investments in real estate related assets may not correspond to the timely realizable value upon
a sale of those assets. Because the price our stockholders will pay for shares in this offering is primarily based on
the estimated net asset value per share, our stockholders may pay more than realizable value when they purchase
shares or receive less than realizable value for their investment when they sell shares.

Our share price is primarily based on the estimated per share value of our shares, but also based upon
subjective judgments, assumptions and opinions by management, which may or may not turn out to be correct.
Therefore, our share price may not reflect the precise amount that might be paid to a stockholder for their
shares in a market transaction.

Our current share price is primarily based on our net asset value per share, which was based on an estimate
of the value of our properties—consisting principally of illiquid commercial real estate—as of December 31,
2011. The valuation methodologies used by the independent appraiser retained by our board of directors to
estimate the value of our wholly-owned self storage facilities as of December 31, 2011 involved subjective
judgments, assumptions and opinions, which may or may not turn out to be correct. In addition, our board of
directors based our share price primarily on the estimated net asset value per share which, although heavily
reliant upon the independent appraisal, involved certain subjective judgments, assumptions and opinions of
management. As a result, our share price may not reflect the precise amount that might be paid to for our
stockholders’ shares in a market transaction.

If we, through our Advisor, are unable to find suitable investments, then we may not be able to achieve
our investment objectives or pay distributions.

Our ability to achieve our investment objectives and to pay distributions is dependent upon the performance
of our Advisor in selecting our investments and arranging financing. As of December 31, 2012, we owned 110
properties in 17 states and Canada. Our stockholders will essentially have no opportunity to evaluate the terms of
transactions or other economic or financial data concerning our investments prior to the time we make them. Our
stockholders must rely entirely on the management ability of our Advisor and the oversight of our board of
directors. We cannot be sure that our Advisor will be successful in obtaining suitable investments on financially
attractive terms or that, if it makes investments on our behalf, our objectives will be achieved. If we are unable to
find suitable investments, we will hold the proceeds of the Offering in an interest-bearing account or invest the
proceeds in short-term, investment-grade investments. In such an event, our ability to pay distributions to our
stockholders would be adversely affected.

We may suffer from delays in locating suitable investments, which could adversely affect our ability to
make distributions and the value of our stockholders’ investments.

We could suffer from delays in locating suitable investments, particularly as a result of our reliance on our
Advisor at times when management of our Advisor is simultaneously seeking to locate suitable investments for
other affiliated programs. Delays we encounter in the selection, acquisition and development of income-
producing properties are likely to adversely affect our ability to make distributions and may also adversely affect
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the value of our stockholders’ investments. In such event, we may pay all or a substantial portion of our
distributions from the proceeds of the Offering or from borrowings in anticipation of future cash flow, which
may constitute a return of our stockholders’ capital. We are not prohibited from undertaking such activities by
our charter, bylaws or investment policies. We have established no maximum of distributions to be paid from
such funds. Distributions from the proceeds of the Offering or from borrowings also could reduce the amount of
capital we ultimately invest in properties. This, in turn, would reduce the value of our stockholders’ investments.
In particular, if we acquire properties prior to the start of construction or during the early stages of construction,
it will typically take several months to complete construction and rent available storage space. Therefore, our
stockholders could suffer delays in the receipt of cash distributions attributable to those particular properties.

If our Advisor or Property Manager loses or is unable to obtain key personnel, our ability to implement
our investment objectives could be delayed or hindered, which could adversely affect our ability to make
distributions and the value of our stockholders’ investments.

Our success depends to a significant degree upon the contributions of certain of our executive officers and
other key personnel of our Advisor and Property Manager, including H. Michael Schwartz, Paula Mathews,
Michael S. McClure, Ken Morrison and Wayne Johnson, each of whom would be difficult to replace. Our
Advisor does not have an employment agreement with any of these key personnel and we cannot guarantee that
all, or any particular one, will remain affiliated with us and/or our Advisor. If any of our key personnel were to
cease their affiliation with our Advisor, our operating results could suffer. Further, we do not intend to separately
maintain key person life insurance on any of these individuals. We believe that our future success depends, in
large part, upon our Advisor’s ability to hire and retain highly skilled managerial, operational and marketing
personnel. Competition for such personnel is intense, and we cannot assure our stockholders that our Advisor
will be successful in attracting and retaining such skilled personnel. If our Advisor loses or is unable to obtain the
services of key personnel or does not establish or maintain appropriate strategic relationships, our ability to
implement our investment strategies could be delayed or hindered, and the value of our stockholders’
investments may decline.

Our ability to operate profitably will depend upon the ability of our Advisor to efficiently manage our day-
to-day operations and the ability of our Property Manager to effectively manage our properties.

We will rely on our Advisor to manage our business and assets. Our Advisor will make all decisions with
respect to our day-to-day operations. In addition, we will rely on our Property Manager to effectively manage our
properties. Thus, the success of our business will depend in large part on the ability of our Advisor and Property
Manager to manage our operations. Any adversity experienced by our Advisor or our Property Manager or
problems in our relationship with our Advisor or Property Manager could adversely impact our operations and,
consequently, our cash flow and ability to make distributions to our stockholders.

We do not own or control the intellectual property rights to the “SmartStop® Self Storage” brand and
other trademarks and intellectual property used by us in connection with our self storage facilities; therefore,
we could potentially lose revenues and incur significant costs if we cease to operate under this brand.

Strategic Storage Holdings, LLC, the parent company of our Advisor and Property Manager, owns and
controls the intellectual property rights to the “SmartStop® Self Storage” brand, the website
www.smartstopselfstorage.com and other intellectual property currently being used by us in connection with our
self storage properties. We are currently authorized to use this brand and other intellectual property pursuant to a
license. In the event that we ever cease to operate under this brand, which has garnered substantial value due to
its goodwill and reputation associated therewith, we may lose market share and customers, which could result in
lost revenues. In addition, we could incur significant costs to change the signage and otherwise change our brand.
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We may loan a portion of the proceeds of the Offering to fund the development or purchase of self
storage facilities, and we may invest in mortgage or other loans, but if these loans are not fully repaid, the
resulting losses could reduce the expected cash available for distribution to our stockholders and the value of
our stockholders’ investments.

We will use the net proceeds of the Offering primarily to purchase self storage facilities, to repay debt
financing that we may incur when acquiring properties, and to pay real estate commissions, acquisition fees and
acquisition expenses relating to the selection and acquisition of properties, including amounts paid to our Advisor
and its affiliates. In addition, we may loan a portion of the net offering proceeds to entities developing or
acquiring self storage facilities, including affiliates of our Advisor, subject to the limitations in our charter. We
may also invest in first or second mortgage loans, mezzanine loans secured by an interest in the entity owning the
real estate or other similar real estate loans consistent with our REIT status. We may also invest in participating
or convertible mortgages if our directors conclude that we and our stockholders may benefit from the cash flow
or any appreciation in the value of the subject property. There can be no assurance that these loans will be repaid
to us in part or in full in accordance with the terms of the loan or that we will receive interest payments on the
outstanding balance of the loan. We anticipate that these loans will be secured by mortgages on the underlying
properties, but in the event of a foreclosure, there can be no assurances that we will recover the outstanding
balance of the loan. If there are defaults under these loans, we may not be able to repossess and sell the
underlying properties quickly. The resulting time delay and associated costs could reduce the value of our
investment in the defaulted loans. An action to foreclose on a property securing a mortgage loan is regulated by
state statutes and regulations and is subject to many of the delays and expenses of other lawsuits if the defendant
raises defenses or counterclaims. In the event of default by a mortgagor, these restrictions, among other things,
may impede our ability to foreclose on or sell the mortgaged property or to obtain proceeds sufficient to repay all
amounts due to us on the mortgage loan.

Certain of our stockholders in the State of Washington may be entitled to rescission of their respective
investments in our shares.

In the third quarter of 2012, we discovered that, due to a clerical error, we exceeded our registration amount
in the State of Washington during a three month period in 2012. Upon this discovery, we immediately took
action to increase our registration amount; however, stockholders who purchased shares in excess of the amount
then-registered in the State of Washington may be entitled to rescission of their respective investment in our
shares. If any of these Washington stockholders seek a rescission, we will be required to redeem their shares.

Risks Related to Conflicts of Interest

Our Advisor, Property Manager and their officers and certain of our key personnel will face competing
demands relating to their time, and this may cause our operating results to suffer.

Our Advisor, Property Manager and their officers and certain of our key personnel and their respective
affiliates are key personnel, advisors, managers and sponsors of other real estate programs having investment
objectives and legal and financial obligations similar to ours, and may have other business interests as well.
Because these persons have competing demands on their time and resources, they may have conflicts of interest
in allocating their time between our business and these other activities. During times of intense activity in other
programs and ventures, they may devote less time and fewer resources to our business than is necessary or
appropriate. If this occurs, the returns on our stockholders’ investments may suffer.

Our officers and one of our directors face conflicts of interest related to the positions they hold with
affiliated entities, which could hinder our ability to successfully implement our investment objectives and to
generate returns to our stockholders.

Our executive officers and one of our directors are also officers of our Advisor, our Property Manager, and
other affiliated entities. As a result, these individuals owe fiduciary duties to these other entities and their owners,
which fiduciary duties may conflict with the duties that they owe to our stockholders and us. Their loyalties to
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these other entities could result in actions or inactions that are detrimental to our business, which could harm the
implementation of our investment objectives. Conflicts with our business and interests are most likely to arise
from involvement in activities related to (1) allocation of new investments and management time and services
between us and the other entities, (2) our purchase of properties from, or sale of properties to, affiliated entities,
(3) the timing and terms of the investment in or sale of an asset, (4) development of our properties by affiliates,
(5) investments with affiliates of our Advisor, (6) compensation to our Advisor, and (7) our relationship with our
dealer manager and Property Manager. If we do not successfully implement our investment objectives, we may
be unable to generate cash needed to make distributions to our stockholders and to maintain or increase the value
of our assets.

Our Advisor will face conflicts of interest relating to the purchase of properties, and such conflicts may
not be resolved in our favor, which could adversely affect our investment opportunities.

We may be buying properties at the same time as one or more of the other programs managed by officers
and key personnel of our Advisor. Our Advisor and its affiliates are actively involved in 11 other real estate
programs (three of which invest in or own self storage properties) that may compete with us or otherwise have
similar business interests. Our Advisor and our Property Manager will have conflicts of interest in allocating
potential properties, acquisition expenses, management time, services and other functions between various
existing enterprises or future enterprises with which they may be or become involved. There is a risk that our
Advisor will choose a property that provides lower returns to us than a property purchased by another program
sponsored by our Sponsor. We cannot be sure that officers and key personnel acting on behalf of our Advisor and
on behalf of these other programs will act in our best interests when deciding whether to allocate any particular
property to us. Such conflicts that are not resolved in our favor could result in a reduced level of distributions we
may be able to pay to our stockholders and a reduction in the value of our stockholders’ investments. If our
Advisor or its affiliates breach their legal or other obligations or duties to us, or do not resolve conflicts of
interest in the appropriate manner, we may not meet our investment objectives, which could reduce the expected
cash available for distribution to our stockholders and the value of our stockholders’ investments.

We may face a conflict of interest if we purchase properties from affiliates of our Advisor.

In the past, we completed two mergers with private real estate investment trusts sponsored by our Sponsor.
During 2010 we increased our ownership from 3.05% to 19.75% in Self Storage I DST, a DST sponsored by our
Sponsor. We subsequently acquired the remaining interests in Self Storage I DST, such that we owned 100% of
the interests as of February 2011. In 2012 we also acquired all of the interests in Madison County Self Storage
DST, a DST sponsored by our Sponsor, such that we owned 100% of the interests as of December 28, 2012. We
may purchase properties from one or more affiliates of our Advisor in the future. A conflict of interest may exist
if such acquisition occurs. The business interests of our Advisor and its affiliates may be adverse to, or to the
detriment of, our interests. Additionally, the prices we pay to affiliates of our Advisor for our properties may be
equal to, or in excess of, the prices paid by them plus the costs incurred by them relating to the acquisition and
financing of the properties. These prices will not be the subject of arm’s-length negotiations, which could mean
that the acquisitions may be on terms less favorable to us than those negotiated in an arm’s-length transaction.
Even though we will use an independent third-party appraiser to determine fair market value when acquiring
properties from our Advisor and its affiliates, we may pay more for particular properties than we would have in
an arm’s-length transaction, which would reduce our cash available for investment in other properties or
distribution to our stockholders.

Furthermore, because any agreement that we enter into with affiliates of our Advisor will not be negotiated
in an arm’s-length transaction, and as a result of the affiliation between our Advisor and its affiliates, our Adyvisor
may be reluctant to enforce the agreements against such entities. Our nominating and corporate governance
committee of our board of directors approved all of the transactions discussed above and will approve all future
transactions between us and our Advisor and its affiliates.
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Our Advisor will face conflicts of interest relating to the incentive fee structure under our advisory
agreement, which could result in actions that are not necessarily in the long-term best interests of ou
stockholders. :

Pursuant to our advisory agreement, our Advisor and its affiliates will perform services for us in connection
with the offer and sale of our shares and the selection, acquisition and management of our properties. Our
Advisor will be entitled to fees that are structured in a manner intended to provide incentives to our Advisor to
perform in our best interests and in the best interests of our stockholders. The amount of such compensation has
not been determined as a result of arm’s-length negotiations, and such amounts may be greater than otherwise
would be payable to independent third parties. However, because our Advisor does not maintain a significant
equity interest in us and is entitled to receive substantial minimum compensation regardiess of performance, our
Advisor’s interests will not be wholly aligned with those of our stockholders. In that regard, our Advisor could be
motivated to recommend riskier or more speculative investments in order for us to generate the specified levels
of performance or sales proceeds that would entitle our Advisor to fees. In addition, our Advisor’s entitlement to
receive fees upon the sale of our assets and to participate in sale proceeds could result in our Advisor
recommending sales of our investments at the earliest possible time at which such sales would produce the level
of return that would entitle our Advisor to compensation from the sales, even if continued ownership of those
investments might be in our best long-term interest.

Our advisory agreement will require us to pay a performance-based fee to our Advisor in the event that we
terminate our Advisor prior to the listing of our shares for trading on an exchange or, absent such listing, in
respect of its participation in net sale proceeds. To avoid paying this fee, our independent directors may decide
against terminating the advisory agreement prior to our listing of our shares or disposition of our investments
even if, but for the performance fee, termination of the advisory agreement would be in our best interest. In
addition, the requirement to pay the fee to our Advisor at termination could cause us to make different
investment or disposition decisions than we would otherwise make in order to satisfy our obligation to pay the
fee to the terminated Advisor.

At the time it becomes necessary for our board of directors to determine which liquidity event, if any, is in
the best interests of us and our stockholders, our Advisor may not agree with the decision of our board as to
which liquidity event, if any, we should pursue. If there is a substantial difference in the amount of subordinated
fees our Advisor may receive for each liquidity event, our Advisor may prefer a liquidity event with higher
subordinated fees. If our board of directors decides to list our shares for trading on an exchange, our board may
also decide to merge with our Advisor in anticipation of the listing process. Such merger may result in substantial
compensation to our Advisor which may create certain conflicts of interest.

Our Advisor will face conflicts of interest relating to joint ventures that we may form with affiliates of our
Advisor, which conflicts could result in a disproportionate benefit to other joint venture partners at our
expense.

We may enter into joint ventures with other programs sponsored by our Sponsor for the acquisition,
development or improvement of properties. Our Advisor may have conflicts of interest in determining which
program should enter into any particular joint venture agreement. The co-venturer may have economic or
business interests or goals that are or may become inconsistent with our business interests or goals. In addition,
our Advisor may face a conflict in structuring the terms of the relationship between our interests and the interest
of the affiliated co-venturer and in managing the joint venture. Since our Advisor and its affiliates will control
both the affiliated co-venturer and, to a certain extent, us, agreements and transactions between the co-venturers
with respect to any such joint venture will not have the benefit of arm’s-length negotiation of the type normally
conducted between unrelated co-venturers, which may result in the co-venturer receiving benefits greater than
the benefits that we receive. In addition, we may assume liabilities, related to the joint venture, that exceed the
percentage of our investment in the joint venture, and this could reduce the returns on our stockholders’
investments.
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There is no separate counsel for us and our affiliates, which could result in conflicts of interest.

Baker, Donelson, Bearman, Caldwell & Berkowitz, PC (Baker Donelson) acts as legal counsel to us and
also represents our Sponsor, Advisor and some of their affiliates. There is a possibility in the future that the
interests of the various parties may become adverse and, under the code of professional responsibility of the legal
profession, Baker Donelson may be precluded from representing any one or all of such parties. If any situation
arises in which our interests appear to be in conflict with those of our Advisor or its affiliates, additional counsel
may be retained by one or more of the parties to assure that their interests are adequately protected. Moreover,
should a conflict of interest not be readily apparent, Baker Donelson may inadvertently act in derogation of the
interest of the parties, which could affect our ability to meet our investment objectives.

Risks Related to Our Corporate Structure

The limit on the number of shares a person may own may discourage a takeover that could otherwise
result in a premium price to our stockholders.

In order for us to qualify as a REIT, no more than 50% of our outstanding stock may be beneficially owned,
directly or indirectly, by five or fewer individuals (including certain types of entities) at any time during the last
half of each taxable year. To ensure that we do not fail to qualify as a REIT under this test, our charter restricts
ownership by one person or entity to no more than 9.8% in value or number, whichever is more restrictive, of any
class of our outstanding stock. This restriction may have the effect of delaying, deferring or preventing a change
in control of our company, including an extraordinary transaction (such as a merger, tender offer or sale of all or
substantially all of our assets) that might provide a premium price for holders of our common stock.

Our charter permits our board of directors to issue stock with terms that may subordinate the rights of
common stockholders or discourage a third party from acquiring us in a manner that might result in a
premium price to our stockholders.

Our charter permits our board of directors to issue up to 900,000,000 shares of capital stock. In addition, our
board of directors, without any action by our stockholders, may amend our charter from time to time to increase
or decrease the aggregate number of shares or the number of shares of any class or series of stock that we have
authority to issue. Our board of directors may classify or reclassify any unissued common stock or preferred
stock and establish the preferences, conversion or other rights, voting powers, restrictions, limitations as to
distributions, qualifications and terms or conditions of redemption of any such stock. Thus, our board of directors
could authorize the issuance of preferred stock with terms and conditions that could have a priority as to
distributions and amounts payable upon liquidation over the rights of the holders of our common stock. Preferred
stock could also have the effect of delaying, deferring or preventing a change in control of our company,
including an extraordinary transaction (such as a merger, tender offer or sale of all or substantially all of our
assets) that might provide a premium price for holders of our common stock.

We will not be afforded the protection of Maryland law relating to business combinations.

Under Maryland law, “business combinations” between a Maryland corporation and an interested
stockholder or an affiliate of an interested stockholder are prohibited for five years after the most recent date on
which the interested stockholder becomes an interested stockholder. These business combinations include a
merger, consolidation, share exchange, or, in circumstances specified in the statute, an asset transfer or issuance
or reclassification of equity securities. An interested stockholder is defined as:

* any person who beneficially owns 10% or more of the voting power of the corporation’s shares; or

« an affiliate or associate of the corporation who, at any time within the two-year period prior to the date
in question, was the beneficial owner of 10% or more of the voting power of the then outstanding
voting stock of the corporation.
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These prohibitions are intended to prevent a change of control by interested stockholders who do not have the
support of our board of directors. Since our articles of incorporation, as amended, contain limitations on
ownership of 9.8% or more of our common stock, we opted out of the business combinations statute in our
charter. Therefore, we will not be afforded the protections of this statute and, accordingly, there is no guarantee
that the ownership limitations in our articles of incorporation would provide the same measure of protection as
the business combinations statute and prevent an undesired change of control by an interested stockholder.

Our stockholders’ investment returns may be reduced if we are required to register as an investment
company under the Investmment Company Act of 1940. If we become an unregistered investment company, we
will not be able to continue our business.

We do not intend to register as an investment company under the Investment Company Act of 1940 (1940
Act). Currently, our investments in real estate will represent the substantial majority of our total asset mix, which
would not subject us to the 1940 Act. In order to maintain an exemption from regulation under the 1940 Act, we
must engage primarily in the business of buying real estate, and these investments must be made within a year
after the Offering ends. If we are unable to invest a significant portion of the proceeds of the Offering in
properties within one year of the termination of the Offering, we may avoid being required to register as an
investment company by temporarily investing any unused proceeds in government securities with low returns,
which would reduce the cash available for distribution to investors and possibly lower our stockholders’ returns.

To maintain compliance with our 1940 Act exemption, we may be unable to sell assets we would otherwise
want to sell and may need to sell assets we would otherwise wish to retain. In addition, we may be required to
acquire additional income—or loss-generating assets that we might not otherwise acquire or forego opportunities
to acquire interests in companies that we would otherwise want to acquire. If we are required to register as an
investment company but fail to do so, we would be prohibited from engaging in our business, and criminal and
civil actions could be brought against us. In addition, our contracts would be unenforceable unless a court
required enforcement, and a court could appoint a receiver to take control of us and liquidate our business.

Qur stockholders are bound by the majority vote on matters on which our stockholders are entitled to vote
and, therefore, each stockholder’s vote on a particular matter may be superseded by the vote of other
stockholders.

Our stockholders may vote on certain matters at any annual or special meeting of stockholders, including the
election of directors. However, each stockholder will be bound by the majority vote on matters requiring approval
of a majority of the stockholders even if the stockholder does not vote with the majority on any such matter.

If one of our stockholders does not agree with the decisions of our board of directors, the stockholder
only has limited control over changes in our policies and operations and may not be able to change such
policies and operations, except as provided for in our charter and under applicable law.

Our board of directors determines our major policies, including our policies regarding investments,
financing, growth, REIT qualification and distributions. Our board of directors may amend or revise these and
other policies without a vote of our stockholders. Under the Maryland General Corporation Law and our charter,
our stockholders have a right to vote only on the following:

¢ the election or removal of directors;

* any amendment of our charter (including a change in our primary investment objectives), except that
our board of directors may amend our charter without stockholder approval to increase or decrease the
aggregate number of our shares, to increase or decrease the number of our shares of any class or series
that we have the authority to issue, or to classify or reclassify any unissued shares by setting or
changing the preferences, conversion or other rights, restrictions, limitations as to distributions,
qualifications or terms and conditions of redemption of such shares, provided however, that any such
amendment does not adversely affect the rights, preferences and privileges of our stockholders;
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¢ our liquidation or dissolution; and

» any merger, consolidation or sale or other disposition of substantially all of our assets.

All other matters are subject to the discretion of our board of directors. Therefore, our stockholders are limited in
their ability to change our policies and operations.

Our rights and the rights of our stockholders to recover claims against our officers, directors and our Advisor
are limited, which could reduce our stockholders’ and our recovery against them if they cause us to incur losses.

Maryland law provides that a director has no liability in that capacity if he or she performs his or her duties
in good faith, in a manner he or she reasonably believes to be in the corporation’s best interests and with the care
that an ordinarily prudent person in a like position would use under similar circumstances. Our charter, in the
case of our directors, officers, employees and agents, and our advisory agreement, in the case of our Advisor,
requires us to indemnify our directors, officers, employees and agents, and our Advisor and its affiliates, for
actions taken by them in good faith and without negligence or misconduct. Additionally, our charter limits the
liability of our directors and officers for monetary damages to the maximum extent permitted under Maryland
law. As a result, we and our stockholders may have more limited rights against our directors, officers, employees
and agents, and our Advisor and its affiliates, than might otherwise exist under common law, which could reduce
our stockholders’ and our recovery against them. In addition, we may be obligated to fund the defense costs
incurred by our directors, officers, employees and agents or our Advisor in some cases which would decrease the
cash otherwise available for distribution to our stockholders.

Our board of directors may change any of our investment objectives, including our focus on self storage
Sacilities.

Our board of directors may change any of our investment objectives, including our focus on self storage
facilities. If our stockholders do not agree with a decision of our board to change any of our investment
objectives, our stockholders only have limited control over such changes. Additionally, we cannot assure our
stockholders that we would be successful in attaining any of these investment objectives, which may adversely
impact our financial performance and ability to make distributions to our stockholders.

Our stockholders’ interests in us will be diluted as we issue additional shares, and upon purchasing
shares our stockholders’ investments may immediately be diluted based on the net book value per share of our
common stock.

Our stockholders will not have preemptive rights to any shares issued by us in the future. Subject to any
limitations set forth under Maryland law, our board of directors may increase the number of authorized shares of
stock (currently 900,000,000 shares), increase or decrease the number of shares of any class or series of stock
designated, or reclassify any unissued shares without the necessity of obtaining stockholder approval. All such
shares may be issued in the discretion of our board of directors. Therefore, as we (1) sell shares in the Offering or
sell additional shares in the future, including those issued pursuant to our distribution reinvestment plan, (2) sell
securities that are convertible into shares of our common stock, (3) issue shares of our common stock in a private
offering of securities to institutional investors, (4) issue shares of our common stock upon the exercise of the
options granted to our independent directors, (5) issue shares to our Advisor, its successors or assigns, in
payment of an outstanding fee obligation as set forth under our advisory agreement, or (6) issue shares of our
common stock in a merger or to sellers of properties acquired by us in connection with an exchange of limited
partnership interests of our Operating Partnership, existing stockholders and investors purchasing shares in the
Offering will experience dilution of their equity investment in us. Because the limited partnership interests of our
Operating Partnership may, in the discretion of our board of directors, be exchanged for shares of our common
stock, any merger, exchange or conversion between our Operating Partnership and another entity ultimately
could result in the issuance of a substantial number of shares of our common stock, thereby diluting the
percentage ownership interest of other stockholders. Because of these and other reasons described in this “Risk
Factors” section, our stockholders should not expect to be able to own a significant percentage of our shares.
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In addition, the net book value per share of our common stock was approximately $5.48 as of December 31,
2012 as compared to our offering price per share of $10.79 as of December 31, 2012. Therefore, upon a purchase
of our shares, our stockholders will be immediately diluted based on the net book value. Net book value takes
into account a deduction of selling commissions, the dealer manager fee and estimated offering expenses paid by
us, and is calculated to include depreciated tangible assets, deferred financing costs, and amortized identified
intangible assets, which include in-place market leases. Net book value is not an estimate of net asset value, or of
the market value or other value of our common stock.

If we merge with our Advisor, the percentage of our outstanding common stock owned by our other
stockholders could be reduced, and we could incur additional costs associated with being self-administered.

In the future, our board of directors may consider internalizing the functions performed for us by our
Advisor. One method by which we could internalize these functions would be to merge with our Advisor and
issue shares to our Advisor as merger consideration. A merger with our Advisor could result in dilution of our
stockholders’ interests and could reduce earnings per share and funds from operations per share. Internalization
transactions have also, in some cases, been the subject of litigation. Even if these claims are without merit, we
could be forced to spend significant amounts of money defending claims, which would reduce the amount of
funds available for us to invest in properties or other investments and to pay distributions. These factors could
have a material adverse effect on our results of operations, financial condition and ability to pay distributions.

Payment of fees to our Advisor and its affiliates will reduce cash available for investment and
distribution.

Our Advisor and its affiliates will perform services for us in connection with the offer and sale of our shares,
the selection and acquisition of our investments, and the management of our properties. They will be paid
substantial fees for these services, which will reduce the amount of cash available for investment in properties or
distribution to stockholders.

We are uncertain of our sources of debt or equity for funding our future capital needs. If we cannot
obtain funding on acceptable terms, our ability to make necessary capital improvements to our properties, pay
other expenses or expand our business may be impaired or delayed.

The gross proceeds of the Offering will be used to purchase real estate investments and to pay various
commissions, fees and expenses. In addition, in order to continue to qualify as a REIT, we generally must
distribute to our stockholders at least 90% of our taxable income each year, excluding capital gains. Because of
this distribution requirement, it is not likely that we will be able to fund a significant portion of our future capital
needs from retained earnings. We have not identified any sources of debt or equity for future funding, and such
sources of funding may not be available to us on favorable terms or at all. If we do not have access to sufficient
funding in the future, we may not be able to make necessary capital improvements to our properties, pay other
expenses or expand our business.

Risks Related to the Self Storage Industry

Because we are focused on the self storage industry, our rental revenues will be significantly influenced
by demand for self storage space generally, and a decrease in such demand would likely have a greater
adverse effect on our rental revenues than if we owned a more diversified real estate portfolio.

Because our portfolio of properties will consist primarily of self storage facilities, we are subject to risks
inherent in investments in a single industry. A decrease in the demand for self storage space would likely have a
greater adverse effect on our rental revenues than if we owned a more diversified real estate portfolio. Demand
for self storage space has been and could be adversely affected by weakness in the national, regional and local
economies and changes in supply of or demand for similar or competing self storage facilities in an area. To the
extent that any of these conditions occur, they are likely to affect market rents for self storage space, which could
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cause a decrease in our rental revenue. Any such decrease could impair our ability to make distributions to our
stockholders. We do not expect to invest in other real estate or businesses to hedge against the risk that industry
trends might decrease the profitability of our self storage-related investments.

We will face significant competition in the self storage industry, which may increase the cost of
acquisitions or developments or impede our ability to retain customers or re-let space when existing customers
vacate.

We will face intense competition in every market in which we purchase self storage facilities. We will
compete with numerous national, regional, and local developers, owners and operators in the self storage
industry, including other REITs, some of which own or may in the future own facilities similar to, or in the same
markets as, the self storage properties we acquire, and some of which will have greater capital resources, greater
cash reserves, less demanding rules governing distributions to stockholders and a greater ability to borrow funds
to acquire facilities. In addition, due to the low cost of each individual self storage facility, other developers,
owners and operators have the capability to build additional facilities that may compete with our facilities. This
competition for investments may reduce the number of suitable investment opportunities available to us, may
increase acquisition costs and may reduce demand for self storage space in certain areas where our facilities are
located, all of which may adversely affect our operating results. Additionally, an economic slowdown in a
particular market could have a negative effect on our self storage revenues.

If competitors build new facilities that compete with our facilities or offer space at rental rates below the
rental rates we charge our customers, we may lose potential or existing customers and we may be pressured to
discount our rental rates to retain customers. As a result, our rental revenues may become insufficient to make
distributions to our stockholders. In addition, increased competition for customers may require us to make capital
improvements to facilities that we would not otherwise make, which could reduce cash available for distribution
to our stockholders.

The acquisition of new properties may give rise to difficulties in predicting revenue potential.

New acquisitions could fail to perform in accordance with our expectations. If we fail to accurately estimate
occupancy levels, rental rates, operating costs or costs of improvements to bring an acquired facility up to our
standards, the performance of the facility may be below expectations. Properties we acquire may have
characteristics or deficiencies affecting their valuation or revenue potential that we have not yet discovered. We
cannot assure our stockholders that the performance of properties we acquire will increase or be maintained
under our management.

We may be unable to promptly re-let units within our facilities at satisfactory rental rates.

Generally our unit leases will be on a month-to-month basis. Delays in re-letting units as vacancies arise
would reduce our revenues and could adversely affect our operating performance. In addition, lower-than-
expected rental rates and rental concessions upon re-letting could adversely affect our rental revenues and
impede our growth.

We will depend on our on-site personnel to maximize customer satisfaction at each of our facilities, and
any difficulties we encounter in hiring, training and retaining skilled field personnel may adversely affect our
rental revenues.

The customer service, marketing skills, knowledge of local market demand and competitive dynamics of our
facility managers will be contributing factors to our ability to maximize our rental income and to achieve the
highest sustainable rent levels at each of our facilities. If we are unable to successfully recruit, train and retain
qualified field personnel, our rental revenues may be adversely affected, which could impair our ability to make
distributions to our stockholders.
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Legal claims related to moisture infiltration and mold could arise in one or more of our properties, which
could adversely affect our revenues.

There has been an increasing number of claims and litigation against owners and managers of rental and self
storage properties relating to moisture infiltration, which can result in mold or other property damage. We cannot
guarantee that moisture infiltration will not occur at one or more of our properties. When we receive a complaint
concerning moisture infiltration, condensation or mold problems and/or become aware that an air quality concern
exists, we will implement corrective measures in accordance with guidelines and protocols we have developed
with the assistance of outside experts. We cannot assure our stockholders that material legal claims relating to
moisture infiltration and the presence of, or exposure to, mold will not arise in the future. These legal claims
could require significant expenditures for legal defense representation which could adversely affect our revenues.

Delays in development and lease-up of our properties would reduce our profitability.

With certain properties we plan to acquire, our business plan contemplates repositioning or redeveloping
that property with the goal of increasing its cash flow, value or both. Construction delays to new or existing self
storage properties due to weather, unforeseen site conditions, personnel problems, and other factors could delay
our anticipated tenant occupancy plan which could adversely affect our profitability. Furthermore, our estimate
of the costs of repositioning or redeveloping an acquired property may prove to be inaccurate, which may result
in our failure to meet our profitability goals. Additionally, we may acquire new properties not fully leased, and
the cash flow from existing operations may be insufficient to pay the operating expenses associated with that
property until the property is fully leased. If one or more of these properties does not perform as expected or we
are unable to successfully integrate new properties into our existing operations, our financial performance and
our ability to make distributions may be adversely affected.

Our inability to increase revenue in our current development and lease-up properties could negatively
affect our ability to cover distributions.

As of December 31, 2012, we owned several development and lease-up properties, including the Homeland
Portfolio properties. Such properties are currently negatively impacting our results of operations and will
continue to do so until the occupancy stabilizes. If several of these properties do not continue to perform as
expected, our results of operations and our ability to cover distributions may be adversely affected.

The risks associated with storage contents may increase our operating costs or expose us to potential
liability that may not be covered by insurance, which may have adverse effects on our results of operations
and returns to our stockholders.

The self storage facilities we own and operate are leased directly to tenants who store their belongings
without any immediate inspections or oversight from us. We may unintentionally lease space to groups engaged
in illegal and dangerous activities. Damage to storage contents may occur due to, among other occurrences, the
following: war, acts of terrorism, earthquakes, fire, floods, hurricanes, pollution, environmental matters or events
caused by fault of a tenant, fault of a third party or fault of our own. Such damage may or may not be covered by
insurance maintained by us, if any. Our customers are required to acquire their own insurance coverage on
storage contents or assume all of the risk. Our Advisor will determine the amounts and types of insurance
coverage that we will maintain, including any coverage over the contents of any properties in which we may
invest. Such determinations will be made on a case-by-case basis by our Advisor based on the type, value,
location and risks associated with each investment, as well as any lender requirements, and any other factors our
Advisor may consider relevant. Historically, our Sponsor has maintained coverage that includes comprehensive
property and general liability coverage, including customer goods legal liability coverage, which covers damage
to customer goods due to liability on our part. However, there is no guarantee that such insurance will be
obtained for any investments that we may make and there is no guarantee that any particular damage to storage
contents would be covered by such insurance, even if obtained. The costs associated with maintaining such
insurance, as well as any liability imposed upon us due to damage to storage contents, may have an adverse effect
on our results of operations and returns to our stockholders.
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Additionally, although we will require our tenants to sign an agreement stating that they will not store
flammable, hazardous, illegal or dangerous contents in the self storage units, we cannot ensure that our tenants
will abide by such agreement. The storage of such materials might cause destruction to a facility or impose
liability on us for the costs of removal or remediation if these various contents or substances are released on,
from or in a facility, which may have an adverse effect on our results of operations and returns to our
stockholders.

Our operating results may be affected by regulatory changes that have an adverse impact on our specific
facilities, which may adversely affect our results of operations and returns to our stockholders.

Certain regulatory changes may have a direct impact on our self storage facilities, including but not limited
to, land use, zoning and permitting requirements by governmental authorities at the local level, which can restrict
the availability of land for development, and special zoning codes which omit certain uses of property from a
zoning category. These special uses (i.e., hospitals, schools, and self storage facilities) are allowed in that
particular zoning classification only by obtaining a special use permit and the permission of local zoning
authority. If we are delayed in obtaining or unable to obtain a special use permit where one is required, new
developments or expansion of existing developments could be delayed or reduced. Additionally, certain
municipalities require holders of a special use permit to have higher levels of liability coverage than is normally
required. The acquisition of, or the inability to obtain, a special use permit and the possibility of higher levels of
insurance coverage associated therewith may have an adverse effect on our results of operations and returns to
our stockholders.

If we enter into non-compete agreements with the sellers of the self storage properties that we acquire,
and the terms of those agreements expire, the sellers may compete with us within the general location of one
of our self storage facilities, which could have an adverse effect on our operating results and returns to our
stockholders.

We may enter into non-compete agreements with the sellers of the self storage properties that we acquire in
order to prohibit the seller from owning, operating, or being employed by a competing self storage property for a
predetermined time frame and within a geographic radius of a self storage facility we acquire. When these non-
compete agreements expire, we may face the risk that the seller will develop, own, operate or become employed
by a competing self storage facility within the general location of one of our properties, which could have an
adverse effect on our operating results and returns to our stockholders.

General Risks Related to Investments in Real Estate

Our operating results will be affected by economic and regulatory changes that have an adverse impact
on the real estate market in general, and we cannot assure our stockholders that we will be profitable or that
we will realize growth in the value of our real estate properties.

Our operating results will be subject to risks generally incident to the ownership of real estate, including:
» changes in general economic or local conditions;
» changes in supply of or demand for similar or competing properties in an area;

» changes in interest rates and availability of permanent mortgage funds that may render the sale of a
property difficult or unattractive;

» changes in tax, real estate, environmental and zoning laws;
 changes in property tax assessments and insurance costs; and

» increases in interest rates and tight money supply.
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These and other reasons may prevent us from being profitable or from realizing growth or maintaining the
value of our real estate properties.

We may suffer reduced or delayed revenues for, or have difficulty selling, properties with vacancies.

We anticipate that the majority of the properties we acquire will have stabilized occupancy levels (generally
at or above 80%). However, certain of the real properties we acquire may have a higher level of vacancy at the
time of closing either because the property is in the process of being developed and constructed, is newly
constructed and in the process of obtaining tenants, or because of economic or competitive or other factors.
Shortly after a new property is opened, during a time of development and construction, or because of economic
or competitive or other factors, we may suffer reduced revenues potentially resulting in lower cash distributions
to our stockholders due to a lack of an optimum level of tenants. In addition, the resale value of the real property
could be diminished because the market value may depend principally upon the value of the leases of such real
property. Also, because a property’s market value depends principally upon its occupancy rate, the resale value
of properties with prolonged low occupancy rates could suffer, which could further reduce our stockholders’
returns.

We may obtain only limited warranties when we purchase a property.

The seller of a property will often sell such property in its “as is” condition on a “where is” basis and “with
all faults,” without any warranties of merchantability or fitness for a particular use or purpose. In addition,
purchase agreements may contain only limited warranties, representations and indemnifications that will only
survive for a limited period after the closing. Also, many sellers of real estate are single purpose entities without
significant other assets. The purchase of properties with limited warranties or from undercapitalized sellers
increases the risk that we may lose some or all of our invested capital in the property as well as rental income
from that property.

Our inability to sell a property when we desire to do so could adversely impact our ability to pay cash
distributions to our stockholders.

The real estate market is affected by many factors, such as general economic conditions, availability of
financing, interest rates and other factors, including supply and demand, that are beyond our control. We cannot
predict whether we will be able to sell any property for the price or on the terms set by us, or whether any price
or other terms offered by a prospective purchaser would be acceptable to us. We cannot predict the length of time
needed to find a willing purchaser and to close the sale of a property. Real estate generally cannot be sold
quickly. Also, the tax laws applicable to REITSs require that we hold our facilities for investment, rather than for
sale in the ordinary course of business, which may cause us to forego or defer sales of facilities that otherwise
would be in our best interest. Therefore, we may not be able to dispose of facilities promptly, or on favorable
terms, in response to economic or other market conditions, and this may adversely impact our ability to make
distributions to our stockholders.

In addition, we may be required to expend funds to correct defects or to make improvements before a
property can be sold. We cannot assure our stockholders that we will have funds available to correct such defects
or to make such improvements.

In acquiring a property, we may agree to restrictions that prohibit the sale of that property for a period of
time or impose other restrictions, such as a limitation on the amount of debt that can be placed or repaid on that
property. These provisions would also restrict our ability to sell a property.

We may not be able to sell our properties at a price equal to, or greater than, the price for which we
purchased such properties, which may lead to a decrease in the value of our assets.

We may be purchasing our properties at a time when capitalization rates are at historically low levels and
purchase prices are high. Therefore, the value of our properties may not increase over time, which may restrict
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our ability to sell our properties, or in the event we are able to sell such property, may lead to a sale price less
than the price that we paid to purchase the properties.

We may acquire or finance properties with lock-out provisions, which may prohibit us from selling a
property, or may require us to maintain specified debt levels for a period of years on some properties.

Lock-out provisions are provisions that generally prohibit repayment of a loan balance for a certain number
of years following the origination date of a loan. Such provisions are typically provided for by the Code or the
terms of the agreement underlying a loan. Lock-out provisions could materially restrict us from selling or
otherwise disposing of or refinancing properties. These provisions would affect our ability to turn our
investments into cash and thus affect cash available for distribution to our stockholders. Lock-out provisions may
prohibit us from reducing the outstanding indebtedness with respect to any properties, refinancing such
indebtedness on a non-recourse basis at maturity, or increasing the amount of indebtedness with respect to such
properties.

Lock-out provisions could impair our ability to take actions during the lock-out period that would otherwise
be in our stockholders’ best interests and, therefore, may have an adverse impact on the value of the shares,
relative to the value that would result if the lock-out provisions did not exist. In particular, lock-out provisions
could preclude us from participating in major transactions that could result in a disposition of our assets or a
change in control, even though that disposition or change in control might be in our stockholders’ best interests.

Rising expenses could reduce cash available for distribution.

Any properties that we buy in the future will be subject to operating risks common to real estate in general,
any or all of which may negatively affect us. If any property is not fully occupied or if rents are being paid in an
amount that is insufficient to cover operating expenses, we could be required to expend funds for that property’s
operating expenses. Our properties will be subject to increases in tax rates, utility costs, operating expenses,
insurance costs, repairs and maintenance and administrative expenses.

If we are unable to offset such cost increases through rent increases, we could be required to fund those
increases in operating costs which could adversely affect cash available for distribution.

Adverse economic conditions will negatively affect our returns and profitability.

Recent geopolitical events have exacerbated the general economic slowdown that has affected the nation as
a whole and the local economies where our properties may be located. Economic weakness and higher
unemployment, combined with higher costs, especially for energy, food and commodities, has put considerable
pressure on consumer spending, which, along with reduced availability of debt financing, has resulted in many
U.S. companies experiencing poorer financial and operating performance over the past few years than in prior
periods. The following market and economic challenges may adversely affect our operating results:

¢ poor economic times may result in tenant defaults under leases or bankruptcy;
¢ re-leasing may require reduced rental rates under the new leases; and

¢ increased insurance premiums, resulting in part from the increased risk of terrorism and natural
disasters, may reduce funds available for distribution.

A continuing environment of declining prices could further weaken real estate markets. We do not know
how long the slowdown will last, or when, or even if, real estate markets will return to more normal conditions.
Since we cannot predict when real estate markets may recover, the value of our properties may decline if market
conditions persist or worsen. Further, the results of operations for a property in any one period may not be
indicative of results in future periods, and the long-term performance of such property generally may not be
comparable to, and cash flows may not be as predictable as, other properties owned by third parties in the same
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or similar industry. The already weak conditions in the real estate markets could be further exacerbated by a
deterioration of national or regional economic conditions. Our property values and operations could be
negatively affected to the extent that the current economic downturn is prolonged or becomes more severe.

If we suffer losses that are not covered by insurance or that are in excess of insurance coverage, we could
lose invested capital and anticipated profits.

Material losses may occur in excess of insurance proceeds with respect to any property, as insurance may
not be sufficient to fund the losses. However, there are types. of losses, generally of a catastrophic nature, such as
losses due to wars, acts of terrorism, earthquakes, floods, hurricanes, poilution or environmental matters, which
are either uninsurable or not economically insurable, or may be insured subject to limitations such as large
deductibles or co-payments. Insurance risks associated with potential terrorist acts could sharply increase the
premiums we pay for coverage against property and casualty claims. Additionally, mortgage lenders in some
cases have begun to insist that commercial property owners purchase specific coverage against terrorism as a
condition for providing mortgage loans. It is uncertain whether such insurance policies will be available, or
available at reasonable cost, which could inhibit our ability to finance or refinance our potential properties. In
these instances, we may be required to provide other financial support, either through financial assurances or
self-insurance, to cover potential losses. We cannot assure our stockholders that we will have adequate coverage
for such losses. The Terrorism Risk Insurance Act of 2002 is designed for a sharing of terrorism losses between
insurance companies and the federal government. We cannot be certain how this act will impact us or what
additional cost to us, if any, could result. If such an event damaged or destroyed one or more of our properties,
we could lose both our invested capital and anticipated profits from such property.

Delays in the acquisition, development and construction of properties may have adverse effects on our
results of operations and returns to our stockholders.

Delays we encounter in the selection, acquisition and development of real properties could adversely affect
our stockholders’ returns. Although we expect that we will invest primarily in properties that have operating
histories or in which construction is complete, from time to time we may acquire unimproved real property,
properties that are in need of redevelopment or properties that are under development or construction.
Investments in such properties will be subject to the uncertainties associated with the development and
construction of real property, including those related to re-zoning land for development, environmental concerns
of governmental entities and/or community groups and our builders’ ability to build in conformity with plans,
specifications, budgets and timetables. If a builder fails to perform, we may resort to legal action to rescind the
purchase or the construction contract or to compel performance. A builder’s performance may also be affected or
delayed by conditions beyond the builder’s control.

Where properties are acquired prior to the start of construction or during the early stages of construction, it
will typically take several months to complete construction and lease available space. Therefore, our stockholders
could suffer delays in the receipt of cash distributions attributable to those particular real properties. We may
incur additional risks when we make periodic progress payments or other advances to builders before they
complete construction. These and other factors can result in increased costs of a project or loss of our investment.
We also must rely on rental income and expense projections and estimates of the fair market value of a property
upon completion of construction when agreeing upon a purchase price at the time we acquire the property. If our
projections are inaccurate, we may pay too much for a property, and the return on our investment could suffer.

Costs of complying with governmental laws and regulations, including those relating to environmental
matters, may adversely affect our income and the cash available for distribution.

All real property, including any self storage properties we acquire, and the operations conducted on real
property are subject to federal, state and local laws and regulations relating to environmental protection and
human health and safety. These laws and regulations generally govern wastewater discharges, air emissions, the
operation and removal of underground and above-ground storage tanks, the use, storage, treatment, transportation

32



and disposal of solid and hazardous materials, and the remediation of contamination associated with disposals.
Some of these laws and regulations may impose joint and several liabilities on tenants, owners or operators for
the costs to investigate or remediate contaminated properties, regardless of fault or whether the acts causing the
contamination were legal. This liability could be substantial. In addition, the presence of hazardous substances,
or the failure to properly remediate these substances, may adversely affect our ability to sell or rent a property, or
to pledge such property as collateral for future borrowings.

Some of these laws and regulations have been amended so as to require compliance with new or more
stringent standards as of future dates. Compliance with new or more stringent iaws or regulations or stricter
interpretation of existing laws may require us to incur material expenditures. Future laws, ordinances or
regulations may impose material environmental liability. Additionally, our tenants’ operations, the existing
condition of land when we buy it, operations in the vicinity of our properties, such as the presence of
underground storage tanks, or activities of unrelated third parties may affect our properties. In addition, there are
various local, state and federal fire, health, life-safety and similar regulations with which we may be required to
comply, and that may subject us to liability in the form of fines or damages for noncompliance. Any material
expenditures, fines, or damages we must pay will reduce our ability to make distributions to our stockholders and
may reduce the value of our stockholders’ investments.

We cannot assure our stockholders that any environmental assessment that we obtain will reveal all
environmental liabilities or that a prior owner of a property did not create a material environmental condition not
known to us. We cannot predict what other environmental legislation or regulations will be enacted in the future,
how existing or future laws or regulations will be administered or interpreted, or what environmental conditions
may be found to exist in the future. We cannot assure our stockholders that our business, assets, results of
operations, liquidity or financial condition will not be adversely affected by these laws, which may adversely
affect cash available for distribution, and the amount of distributions to our stockholders.

Our costs associated with complying with the Americans with Disabilities Act may affect cash available
for distribution. '

Our properties will be subject to the Americans with Disabilities Act of 1990, or ADA. Under the ADA, all
places of public accommodation are required to comply with federal requirements related to access and use by
disabled persons. The ADA has separate compliance requirements for “public accommodations” and
“commercial facilities” that generally require that buildings and services, including restaurants and retail stores,
be made accessible and available to people with disabilities. The ADA’s requirements could require removal of
access barriers and could result in the imposition of injunctive relief, monetary penalties, or, in some cases, an
award of damages. We will attempt to acquire properties that comply with the ADA or place the burden on the
seller or other third party to ensure compliance with the ADA. However, we cannot assure our stockholders that
we will be able to acquire properties or allocate responsibilities in this manner. If we cannot, our funds used for
ADA compliance may affect cash available for distribution and the amount of distributions to our stockholders.

If we sell properties by providing financing to purchasers, defaults by the purchasers would adversely
affect our cash flows.

In some instances we may sell our properties by providing financing to purchasers. When we provide
financing to purchasers, we will bear the risk that the purchaser may default, which could negatively impact our
cash distributions to stockholders. Additionally, the distribution of the proceeds of sales to our stockholders, or
their reinvestment in other assets, will be delayed until the promissory notes or other property we may accept
upon the sale are actually paid, sold, refinanced or otherwise disposed of. In some cases, we may receive initial
down payments in cash and other property in the year of sale in an amount less than the selling price and
subsequent payments will be spread over a number of years. If any purchaser defaults under a financing
arrangement with us, it could negatively impact our ability to make distributions to our stockholders.
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Increases in interest rates may adversely affect the demand for our shares.

One of the factors that influences the demand for purchase of our shares is the annual rate of distributions
that we pay on our shares, as compared with interest rates. An increase in interest rates may lead potential
purchasers of our shares to demand higher annual distribution rates, which could adversely affect our ability to
sell our shares and raise proceeds in the Offering. This could also result in us owning a less diversified portfolio
of real estate.

Property taxes may increase, which will adversely affect our net operating income and cash available for
distributions.

Each of our properties is subject to real property taxes. Some local real property tax assessors may seek to
reassess some of our properties as a result of our acquisition of the property. From time to time, our property
taxes may increase as property values or assessment rates change or for other reasons deemed relevant by the
assessors. Recent local government shortfalls in tax revenue may cause pressure to increase tax rates or
assessment levels. Increases in real property taxes will adversely affect our net operating income and cash
available for distributions.

Risks Associated with Debt Financing

If we breach covenants under our loan with KeyBank National Association, we could be held in default
under such loan, which could accelerate our repayment date and materially adversely affect the value of our
stockholders’ investments in us. On December 27, 2011, we entered into a secured credit facility with KeyBank
National Association (“KeyBank™), and as of December 31, 2012 there was approximately $51.7 million
outstanding on this loan. The KeyBank loan is secured by cross-collateralized first mortgage liens or first lien
deeds of trust on all properties in the Homeland Portfolio and is cross-defaulted to other recourse debt of $25
million or greater in the aggregate or non-recourse debt of $75 million or greater in the aggregate. The loan
imposes a number of financial covenant requirements on us. If we should breach certain of those financial
covenant requirements or otherwise default on the KeyBank loan, Key Bank could accelerate our repayment
date. If we do not have sufficient cash to repay this loan at that time, KeyBank could foreclose on the properties
securing the loan. Such foreclosure could result in a material loss for us and would adversely affect the value of
our stockholders’ investments in us.

If we breach certain covenants or restrictions under certain of our debt agreements, we could be held in
default thereunder, which could allow the lender to accelerate our repayment date or take other action that
could materially adversely affect distributions to our stockholders and the value of our stockholders’
investments in us.

Certain of our loans contain various customary covenant requirements and restrictions. If we should breach
those requirements or restrictions, or otherwise default on the loans, the respective lenders could accelerate our
repayment date or take other action that could be detrimental to us and negatively affect our cash flow. Such
actions could adversely affect the distributions we pay to our stockholders and the value of our stockholders’
investments in us.

We have broad authority to incur debt, and high debt levels could hinder our ability to make distributions
and could decrease the value of our stockholders’ investments.

Although, technically, our board may approve unlimited levels of debt, our charter generally limits us to
incurring debt no greater than 300% of our net assets before deducting depreciation or other non-cash reserves
(approximately 75% leverage), unless any excess borrowing is approved by a majority of our independent
directors and disclosed to our stockholders in our next quarterly report, along with a justification for such excess
borrowing. High debt levels would cause us to incur higher interest charges, would result in higher debt service
payments, and could be accompanied by restrictive covenants. These factors could limit the amount of cash we
have available to distribute and could result in a decline in the value of our stockholders’ investments.
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We have incurred, and intend to continue to incur, mortgage indebtedness and other borrowings, which
may increase our business risks.

We have placed, and intend to continue to place, permanent financing on our properties or obtain a credit
facility or other similar financing arrangement in order to acquire properties as funds are being raised in the
Offering. We may also decide to later further leverage our properties. We may incur mortgage debt and pledge
all or some of our real properties as security for that debt to obtain funds to acquire real properties. We may
borrow if we need funds to pay a desired distribution rate to our stockholders. We may also borrow if we deem it
necessary or advisable to assure that we maintain our qualification as a REIT for federal income tax purposes. If
there is a shortfall between the cash flow from our properties and the cash flow needed to service mortgage debt,
then the amount available for distribution to our stockholders may be reduced.

We have incurred, and intend to continue to incur, indebtedness secured by our properties, which may
result in foreclosure.

Most of our borrowings to acquire properties have been and will be secured by mortgages on our properties.
If we default on our secured indebtedness, the lender may foreclose and we could lose our entire investment in
the properties securing such loan, which could adversely affect distributions to our stockholders. To the extent
lenders require us to cross-collateralize our properties, or our loan agreements contain cross-default provisions, a
default under a single loan agreement could subject multiple properties to foreclosure.

High interest rates may make it difficult for us to refinance properties, which could reduce the number of
properties we can acquire and the amount of cash distributions we can make.

For mortgage debt we have placed on our properties, we run the risk of being unable to refinance the
properties when the loans come due, or of being unable to refinance on favorable terms. If interest rates are
higher when the properties are refinanced, we may not be able to finance the properties and our income could be
reduced. If any of these events occur, our cash flow would be reduced. This, in turn, would reduce cash available
for distribution to our stockholders and may hinder our ability to raise more capital by issuing more stock or by
borrowing more money.

Lenders have required and will likely continue to require us to enter into restrictive covenants relating to
our operations, which could limit our ability to make distributions to our stockholders.

When providing financing, lenders often impose restrictions on us that affect our distribution and operating
policies and our ability to incur additional debt. Loan documents we enter into typically contain covenants that
limit our ability to further mortgage the property, discontinue insurance coverage or replace our Advisor or our
Property Manager. These or other limitations may adversely affect our flexibility and limit our ability to make
distributions to our stockholders.

Increases in interest rates could increase the amount of our debt payments and adversely affect our
ability to make distributions to our stockholders.

We have incurred indebtedness and expect that we will incur further indebtedness in the future. Interest we
pay will reduce cash available for distribution. Additionally, if we incur variable rate debt, increases in interest
rates would increase our interest costs, which could reduce our cash flows and our ability to make distributions to
our stockholders. In addition, if we need to repay existing debt during periods of rising interest rates, we could be
required to liquidate one or more of our investments in properties at times that may not permit realization of the
maximum return on such investments.

Continued disruptions in the credit markets could have a material adverse effect on our results of
operations, financial condition and ability to pay distributions to our stockholders.

Domestic and international financial markets have experienced significant disruptions which have been
brought about in large part by failures in the U.S. banking system. These disruptions have severely impacted the
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availability of credit and have contributed to rising costs associated with obtaining credit. If debt financing is not
available on terms and conditions we find acceptable, we may not be able to obtain financing for investments. If
these disruptions in the credit markets persist, our ability to borrow monies to finance the purchase of, or other
activities related to, real estate assets will be negatively impacted. If we are unable to borrow monies on terms
and conditions that we find acceptable, we likely will have to reduce the number of properties we can purchase,
and the return on the properties we do purchase may be lower. In addition, if we pay fees to lock in a favorable
interest rate, falling interest rates or other factors could require us to forfeit these fees. All of these events would
have a material adverse effect on our results of operations, financial condition and ability to pay distributions.

Risks Associated with Co-Ownership of Real Estate

We may have increased exposure to liabilities from litigation as a result of our participation in a tenant-
in-common program.

Strategic Capital Holdings, LLC, our Sponsor and an affiliate of our Advisor, has developed tenant-in-
common programs to facilitate the acquisition of real estate properties to be owned in co-tenancy arrangements
with persons who are looking to invest proceeds from a sale of real estate to qualify for like-kind exchange
treatment under Section 1031 of the Code. We may participate in a tenant-in-common program by either co-
investing in the property with the exchange investors or purchasing a tenant-in common interest from an affiliate
of our Advisor, generally at the cost of the property paid by such affiliate. Changes in tax laws may result in
tenant-in-common programs no longer being available, which may adversely affect such programs or cause them
not to achieve their intended value. Even though we will not sponsor these tenant-in-common programs, we may
be named in or otherwise required to defend against any lawsuits brought by tenant-in-common participants
because of our affiliation with sponsors of such transactions. Furthermore, in the event that the Internal Revenue
Service (IRS) conducts an audit of the purchasers of co-tenancy interests and successfully challenges the
qualification of the transaction as a like-kind exchange, purchasers of co-tenancy interests may file a lawsuit
against the entity offering the co-tenancy interests, its sponsors, and/or us. In such event, we may be involved in
one or more such offerings and could therefore be named in or otherwise required to defend against lawsuits
brought by other tenant-in-common participants. Any amounts we are required to expend defending any such
claims will reduce the amount of funds available for investment by us in properties or other investments and may
reduce the amount of funds available for distribution to our stockholders. In addition, disclosure of any such
litigation may adversely affect our ability to raise additional capital in the future through the sale of stock.

We may be subject to risks associated with tenant-in-common programs inherent in ownership of co-
tenancy interests with non-affiliated third parties.

In connection with some of our property acquisitions, we currently or subsequently may become tenant-in-
common owners of properties in which an affiliate of our Advisor sells tenant-in-common interests to tenant-in-
common participants. As an owner of tenant-in-common interests in properties, we will be subject to the risks
inherent to the ownership of co-tenancy interests with unrelated third parties. In a substantial majority of these
transactions, the underlying property serves as collateral for the mortgage loan to finance the purchase of the
property. To the extent the loan is not repaid in full as part of the tenant-in-common program, the loan remains
outstanding after the sale of the co-tenancy interests to the tenant-in-common participants. Each co-tenant is a
borrower under the loan agreements. These loans generally are non-recourse against the tenant-in-common
participants’ interests and are secured by the real property. However, the tenant-in-common participants are
required to indemnify, and become liable to, the lender for customary carve-outs under the applicable financing
documents, including, but not limited to, fraud or intentional misrepresentation by a co-tenant or a guarantor of
the loan, physical waste of the property, misapplication or misappropriation of insurance proceeds, and failure to
pay taxes.
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We will be subject to risks associated with the co-tenants in our co-ownership arrangements that
otherwise may not be present in other real estate investments.

We may enter into tenant-in-common, Delaware Statutory Trust (DST), or other co-ownership arrangements
with respect to a portion of the properties we acquire. In connection with the two mergers with private real estate
investment trusts we completed on September 24, 2009, we acquired minority interests in several DSTs affiliated
with our Sponsor. We also acquired additional interests in some of those DSTs subsequent to the mergers.
Ownership of co-ownership interests involves risks generally not otherwise present with an investment in real
estate, particularly in respect to tenant-in-common programs, such as the following:

* the risk that a co-owner may at any time have economic or business interests or goals that are or
become inconsistent with our business interests or goals;

» the risk that a co-owner may be in a position to take action contrary to our instructions or requests or
contrary to our policies or objectives;

» the possibility that an individual co-owner might become insolvent or bankrupt, or otherwise default
- under the applicable mortgage loan financing documents, which may constitute an event of default
under all of the applicable mortgage loan financing documents or allow the bankruptcy court to reject
the tenants-in-common agreement or management agreement entered into by the co-owner owning
interests in the property;

+ the possibility that a co-owner might not have adequate liquid assets to make cash advances that may
be required in order to fund operations, maintenance and other expenses related to the property, which
could result in the loss of current or prospective tenants and may otherwise adversely affect the
operation and maintenance of the property, and could cause a default under the mortgage loan
financing documents applicable to the property and may result in late charges, penalties and interest,
and may lead to the exercise of foreclosure and other remedies by the lender;

« the risk that a co-owner could breach agreements related to the property, which may cause a default
under, or result in personal liability for, the applicable mortgage loan financing documents, violate
applicable securities law and otherwise adversely affect the property and the co-ownership
arrangement; or )

* the risk that a default by any co-owner would constitute a default under the applicable mortgage loan
financing documents that could result in a foreclosure and the loss of all or a substantial portion of the
investment made by the co-owner.

Any of the above might subject a property to liabilities in excess of those contemplated and thus reduce the
amount available for distribution to our stockholders.

In the event that our interests become adverse to those of the other co-owners, we will not have the
contractual right to purchase the co-ownership interests from the other co-owners. Even if we are given the
opportunity to purchase such co-ownership interests in the future, we cannot guarantee that we will have
sufficient funds available at the time to purchase co-ownership interests from the co-owners.

We might want to sell our co-ownership interests in a given property at a time when the other co-owners in such
property do not desire to sell their interests. Therefore, we may not be able to sell our interest in a property at the time
we would like to sell. In addition, we anticipate that it will be much more difficult to find a willing buyer for our co-
ownership interests in a property than it would be to find a buyer for a property we owned outright.

Federal Income Tax Risks

Failure to qualify as a REIT would adversely affect our operations and our ability to make distributions,
as we would incur additional tax liabilities.

Baker Donelson, our legal counsel, has rendered its opinion that we have been organized in conformity with
the requirements for qualification and taxation as a REIT pursuant to Sections 856 through 860 of the Code
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beginning with our taxable year ended December 31, 2008, and that our organization and method of operation
will enable us to meet the qualifications and requirements for taxation as a REIT under the Code, based upon our
representations as to the manner in which we are and will be owned and our investment in assets and manner of
operation, among other things. However, our qualification as a REIT will depend upon our ability to meet,
through investments, actual operating results, distributions and satisfaction of specific stockholder rules, the
various tests imposed by the Code. Baker Donelson will not review these operating results or compliance with
the qualification standards on an ongoing basis. This means that we may fail to satisfy the REIT requirements in
the future. Also, this opinion represents Baker Donelson’s legal judgment based on the law in effect as of the date
of the opinion. Baker Donelson’s opinion is not binding on the IRS or the courts and we will not apply for a
ruling from the IRS regarding our status as a REIT. Future legislative, judicial or administrative changes to the
federal income tax laws could be applied retroactively, which could result in our disqualification as a REIT.

If we fail to qualify as a REIT for any taxable year, we will be subject to federal income tax and any
applicable alternative minimum tax on our taxable income at regular corporate rates. In addition, we would
generally be disqualified from treatment as a REIT for the four taxable years following the year of losing our
REIT status. Losing our REIT status would reduce our net earnings available for investment or distribution to
stockholders because of the additional tax liability. In addition, distributions to stockholders would no longer
qualify for the distributions paid deduction, and we would no longer be required to make distributions. If this
occurs, we might be required to borrow funds or liquidate some investments in order to pay the applicable tax.

To qualify as a REIT, and to avoid the payment of federal income and excise taxes and maintain our
REIT status, we may be forced to borrow funds, use proceeds from the issuance of securities (including the
Offering), or sell assets to pay distributions, which may result in our distributing amounts that may otherwise
be used for our operations.

To obtain the favorable tax treatment accorded to REITs, we normally will be required each year to
distribute to our stockholders at least 90% of our real estate investment trust taxable income, determined without
regard to the deduction for distributions paid and excluding net capital gains. We will be subject to federal
income tax on our undistributed taxable income and net capital gain and subject to a 4% nondeductible excise tax
on any amount by which distributions we pay with respect to any calendar year are less than the sum of (1) 85%
of our ordinary income, (2) 95% of our capital gain net income, and (3) 100% of our undistributed income from
prior years. These requirements could cause us to distribute amounts that otherwise would be spent on
acquisitions of properties, and it is possible that we might be required to borrow funds, use proceeds from the
issuance of securities (including the Offering) or sell assets in order to distribute enough of our taxable income to
maintain our REIT status and to avoid the payment of federal income and excise taxes. These methods of
obtaining funding could affect future distributions by increasing operating costs and decreasing available cash. In
addition, such distributions may constitute a return of investors’ capital.

If any of our partnerships fails to maintain its status as a partnership for federal income tax purposes, its
income would be subject to taxation and our REIT status would be terminated.

We intend to maintain the status of our partnerships, including our Operating Partnership, as partnerships
for federal income tax purposes. However, if the IRS were to successfully challenge the status of any of our
partnerships as a partnership, it would be taxable as a corporation. Such an event would reduce the amount of
distributions that such partnership could make to us. This would also result in our losing REIT status and
becoming subject to a corporate level tax on our own income. This would substantially reduce our cash available
to pay distributions and the return on our stockholders’ investments. In addition, if any of the entities through
which any of our partnerships owns its properties, in whole or in part, loses its characterization as a partnership
for federal income tax purposes, it would be subject to taxation as a corporation, thereby reducing distributions to
such partnership. Such a recharacterization of any of our partnerships or an underlying property owner could also
threaten our ability to maintain REIT status.
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Our stockholders may have tax liability on distributions they elect to reinvest in our common stock.

If our stockholders participate in our distribution reinvestment plan, they will be deemed to have received,
and for income tax purposes will be taxed on, the amount reinvested in common stock to the extent the amount
reinvested was not a tax-free return of investors’ capital. As a result, unless our stockholders are a tax-exempt
entity, our stockholders may have to use funds from other sources to pay their tax liability on the value of the
common stock received.

In certain circumstances, we may be subject to federal and state income taxes as a REIT, which would
reduce our cash available for distribution to our stockholders.

Even if we qualify and maintain our status as a REIT, we may be subject to federal income taxes or state
taxes. For example, net income from a “prohibited transaction” will be subject to a 100% tax. We may not be
able to make sufficient distributions to avoid excise taxes applicable to REITs. We may also decide to retain
income we earn from the sale or other disposition of our property and pay income tax directly on such income. In
that event, our stockholders would be treated as if they earned that income and paid the tax on it directly.
However, stockholders that are tax-exempt, such as charities or qualified pension plans, would have no benefit
from their deemed payment of such tax liability. We may also be subject to state and local taxes on our income or
property, either directly, at the level of the operating partnership, or at the level of the other companies through
which we indirectly own our assets. Any federal or state taxes we pay will reduce our cash available for
distribution to our stockholders. ‘

We may be required to pay some taxes due to actions of our taxable REIT subsidiaries, which would
reduce our cash available for distribution to our stockholders. :

Any net taxable income earned directly by our taxable REIT subsidiaries, or through entities that are
disregarded for federal income tax purposes as entities separate from our taxable REIT subsidiaries, will be
subject to federal and possibly state corporate income tax. We have elected to treat Strategic Storage TRS, Inc.,
along with our Canadian taxable REIT subsidiary, as taxable REIT subsidiaries, and we may elect to treat other
subsidiaries as taxable REIT subsidiaries in the future. In this regard, several provisions of the laws applicable to
REITs and their subsidiaries ensure that a taxable REIT subsidiary will be subject to an appropriate level of
federal income taxation. For example, a taxable REIT subsidiary is limited in its ability to deduct certain interest
payments made to an affiliated REIT. In addition, the REIT has to pay a 100% penalty tax on some payments
that it receives or on some deductions taken by a taxable REIT subsidiary if the economic arrangements between
the REIT, the REIT’s customers, and the taxable REIT subsidiary are not comparable to similar arrangements
between unrelated parties. Finally, some state and local jurisdictions may tax some of our income even though as
a REIT we are not subject to federal income tax on that income, because not all states and localities follow the
federal income tax treatment of REITs. To the extent that we and our affiliates are required to pay federal, state
and local taxes, we will have less cash available for distributions to our stockholders.

Distributions to tax-exempt investors may be classified as unrelated business taxable income.

Neither ordinary nor capital gain distributions with respect to our common stock nor gain from the sale of
common stock should generally constitute unrelated business taxable income (UBTI) to a tax-exempt investor.
However, there are certain exceptions to this rule. In particular:

» part of the income and gain recognized by certain qualified employee pension trusts with respect to our
common stock may be treated as UBTI if shares of our common stock are predominately held by
qualified employee pension trusts, we are required to rely on a special look-through rule for purposes
of meeting one of the REIT share ownership tests, and we are not operated in a2 manner to avoid
treatment of such income or gain as UBTI;

« part of the income and gain recognized by a tax exempt investor with respect to our common stock
would constitute UBTI if the investor incurs debt in order to acquire the common stock; and
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* part or all of the income or gain recognized with respect to our common stock by social clubs,
voluntary employee benefit associations, supplemental unemployment benefit trusts and qualified
group legal services plans which are exempt from federal income taxation under Sections 501(c)(7),
(9), (17) or (20) of the Code may be treated as UBTI.

Complying with the REIT requirements may cause us to forego otherwise attractive opportunities.

To qualify as a REIT for federal income tax purposes, we must continually satisfy tests concerning, among
other things, the sources of our income, the nature and diversification of our assets, the amounts we distribute to
our stockholders and the ownership of shares of our common stock. We may be required to make distributions to
stockholders at disadvantageous times or when we do not have funds readily available for distribution, or we may
be required to liquidate otherwise attractive investments in order to comply with the REIT tests. Thus,
compliance with the REIT requirements may hinder our ability to operate solely on the basis of maximizing
profits.

Legislative or regulatory action could adversely affect investors.

On January 2, 2013, President Obama signed into law the American Taxpayer Relief Act of 2012, extending
the existing 15% qualified dividend rate for 2013 and subsequent taxable years for those individuals with
incomes below certain thresholds. For those with income above such thresholds, the qualified dividend rate is
20%. These tax rates are generally not applicable to distributions paid by a REIT, unless such distributions
represent earnings on which the REIT itself has been taxed. As a result, distributions (other than capital gain
distributions) we pay to individual investors generally will be subject to the tax rates that are otherwise
applicable to ordinary income for federal income tax purposes, which currently are as high as 39.6%. This
disparity in tax treatment may make an investment in our shares comparatively less attractive to individual
investors than an investment in the shares of non-REIT corporations, and could have an adverse effect on the
value of our common stock. Our stockholders are urged to consult with their own tax advisors with respect to the
impact of recent legislation on our stockholders’ investments in our common stock and the status of legislative,
regulatory or administrative developments and proposals and their potential effect on an investment in our
common stock.

Foreign purchasers of our common stock may be subject to FIRPTA tax upon the sale of their shares.

A foreign person disposing of a U.S. real property interest, including shares of a U.S. corporation whose
assets consist principally of U.S. real property interests, is generally subject to a tax, known as FIRPTA tax, on
the gain recognized on the disposition. Such FIRPTA tax does not apply, however, to the disposition of stock in a
REIT if the REIT is “domestically controlled.” A REIT is “domestically controlled” if less than 50% of the
REIT’s stock, by value, has been owned directly or indirectly by persons who are not qualifying U.S. persons
during a continuous five-year period ending on the date of disposition or, if shorter, during the entire period of
the REIT’s existence.

We cannot assure our stockholders that we will qualify as a “domestically controlled” REIT. If we were to
fail to so qualify, gain realized by foreign investors on a sale of our shares would be subject to FIRPTA tax,
unless our shares were traded on an established securities market and the foreign investor did not at any time
during a specified testing period directly or indirectly own more than 5% of the value of our outstanding common
stock.
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ERISA Risks

There are special considerations that apply to pension or profit-sharing trusts or IRAs investing in our
shares which could cause an investment in our company to be a prohibited transaction and could result in
additional tax consequences.

If our stockholders are investing the assets of a pension, profit-sharing, 401(k), Keogh or other qualified
retirement plan or the assets of an IRA in our common stock, stockholders should satisfy themselves that, among
other things:

s their investment is consistent with their fiduciary obligations under ERISA and the Code;

e their investment is made in accordance with the documents and instruments governing their plan or
IRA, including their plan’s investment policy;

« their investment satisfies the prudence and diversification requirements of ERISA;

* their investment will not impair the liquidity of the plan or IRA;

+ their investment will not produce UBTI for the plan or IRA;

+ they will be able to value the assets of the plan annually in accordance with ERISA requirements; and

« their investment will not constitute a prohibited transaction under Section 406 of ERISA or
Section 4975 of the Code.

Persons investing the assets of employee benefit plans should consider ERISA risks of investing in our
shares.

ERISA and Code Section 4975 prohibit certain transactions that involve (1) certain pension, profit-sharing,
employee benefit, or retirement plans or individual retirement accounts and Keogh plans, and (2) any person who
is a “party-in-interest” or “disqualified person” with respect to such a plan. Consequently, the fiduciary of a plan
contemplating an investment in the shares should consider whether we, any other person associated with the
issuance of the shares, or any of their affiliates is or might become a “party-in-interest” or “disqualified person”
with respect to the plan and, if so, whether an exception from such prohibited transaction rules is applicable. In
addition, the Department of Labor plan asset regulations provide that, subject to certain exceptions, the assets of
an entity in which a plan holds an equity interest may be treated as assets of an investing plan, in which event the
underlying assets of such entity (and transactions involving such assets) would be subject to the prohibited
transaction provisions. We intend to take such steps as may be necessary to qualify us for one or more of the
exceptions available, and thereby prevent our assets as being treated as assets of any investing plan.

ITEM 1B. UNRESOLVED STAFF COMMENTS
Not Applicable.

ITEM 2. PROPERTIES

As of December 31, 2012, we wholly-owned 110 self storage facilities located in 17 states (Alabama,
Arizona, California, Florida, Georgia, Illinois, Kentucky, Mississippi, Nevada, New Jersey, New York, North
Carolina, Pennsylvania, South Carolina, Tennessee, Texas and Virginia) and Canada comprising approximately
70,190 units and approximately 9.2 million rentable square feet. Of the 110 properties we wholly-owned as of
December 31, 2012, 19 were acquired during 2012. As of December 31, 2012, we also had minority interests in
eight additional self storage facilities located in three states, comprising approximately 5,550 units and
approximately 600,400 rentable square feet. Our interests in these properties range from 0.28% to 12.26%.
Additionally, we have a minority interest in a net leased industrial property in California with 356,000 rentable
square feet leased to a single tenant.
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As of December 31, 2012, our wholly-owned self storage portfolio was comprised as follows:

State

Alabama @ . ...
Arizona ........

Florida .........
Georgia ........
Illinois .........
Kentucky .......
Mississippi . . . ...
Nevada.........
New Jersey .....
New York ......

Ontario, Canada ©
Pennsylvania . ...
South Carolina . . .
Tennessee ......
Texas @ .. ......
Virginia ........

% of Total ~ Physical Climate-  Rental
No. of Sq. Ft. Rentable  Occupancy Controlled Income
Properties  Units (net) Sq. Ft. % ® %® %™
.............. 2 1,075 148,200 1.6% 73.2% 45.6% 1.1%
.............. 4 1,975 243,900 2.7% 83.0% 21.0% 2.2%
.............. 8 6,400 849,600 9.2% 91.0% 192% 15.2%
.............. 10 7,750 877,300 9.5% 81.6% 47%  11.0%
.............. 22 12,990 1,708,900 18.6% 70.6% 523% 14.3%
.............. 4 2455 394,000 43% 75.5% 1.8% 4.3%
.............. 5 2,870 415,700 4.5% 85.0% 2.0% 4.3%
.............. 3 1,495 224,300 2.4% 79.1% 24.3% 0.5%
.............. 8 4,735 639,000 7.0% 80.0% 60.0% 6.0%
.............. 5 4,180 399,600 4.4% 86.3% 59.7% 9.1%
.............. 1 700 82,800 0.9% 86.4% 20.2% 1.1%
.............. 3 1,560 207,600 2.3% 83.5% 17.8% 1.8%
.............. 3 2,805 320,600 3.5% 558%™  67.9% 2.9%
.............. 4 2,210 285,700 3.1% 72.2% 10.6% 2.8%
.............. 12 6,605 859,100 9.3% 75.0% 21.6% 8.4%
.............. 1 855 157,100 1.7% 80.2% 0.0% 0.9%
.............. 10 6,250 1,036,600 11.3% 85.5% 21.8% 9.4%
.............. 5 3,280 343,900 3.7% 78.5% 42.4% 4.7%
.............. 110 70,190 9,193,900 100% 79.1% 335% 100%

(M Represents the occupied square feet of all facilities we own in a state divided by total rentable square feet of
all the facilities we owned in such state as of December 31, 2012.
@  Represents the percentage of rentable square feet in climate-controlled units as of December 31, 2012 for

each state.

®  Represents rental income (excludes administrative fees, late fees, and ancillary income) for all facilities we
owned in a state divided by our total rental income for the month of December 2012.

@ Does not include properties in which we own a minority interest, including the interests owned in the
Montgomery County Self Storage, DST properties, the San Francisco Self Storage DST property, the

Hawthorne property, and the Southwest Colonial, DST properties.
) Includes approximately 85,000 rentable square feet of industrial warehouse/office space at the Chicago —
Ogden Ave. property.
©®  The Brewster property is currently under construction, thus the related occupancy statistics exclude this

property.

(™ Included in the occupancy calculation for Ontario, Canada is the Mississauga property, which was 34%
occupied as of December 31, 2012. The construction on this property was fully completed in December

2012.
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The map below shows the geographic location of our self storage portfolio as of December 31, 2012.
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The weighted average capitalization rate at acquisition for these 110 self storage facilities we owned as of
December 31, 2012 was approximately 7.22% (7.58% for the 85 properties we acquired that were stabilized upon
acquisition and 4.51% for the 23 that were lease-up properties at acquisition, and we had two properties that were
under development at acquisition). Upon stabilization of the lease-up properties, we expect the capitalization rate
of these properties to increase. The weighted average capitalization rate is calculated as the estimated first year
annual net operating income at the respective property divided by the property purchase price, exclusive of
offering costs, closing costs and fees paid to our Advisor. Estimated first year net operating income on our real
estate investments is total estimated revenues generally derived from the terms of in-place leases at the time we
acquire the property, less property operating expenses generally based on the operating history of the property. In
instances where management determines that historical amounts will not be representative of first year revenues
or property operating expenses, management uses its best faith estimate of such amounts based on anticipated
property operations. Estimated first year net operating income excludes interest expense, asset management fees,
depreciation and amortization and our company-level general and administrative expenses. Historical operating
income for these properties is not necessarily indicative of future operating results.

ITEM 3. LEGAL PROCEEDINGS

(a) From time to time, we are party to legal proceedings that arise in the ordinary course of our business. We
are not aware of any legal proceedings of which the outcome is reasonably likely to have a material adverse
effect on our results of operations or financial condition, nor are we aware of any such legal proceedings
contemplated by governmental authorities.

(b) None.

ITEM 4. MINE SAFETY DISCLOSURES
Not Applicable.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Information

As of March 21, 2013, we had approximately 47.2 million shares of common stock outstanding, including
approximately 3.3 million shares issued pursuant to our distribution reinvestment plan, held by a total of
approximately 14,100 stockholders of record. There is no established trading market for our common stock.
Therefore, there is a risk that a stockholder may not be able to sell our stock at a time or price acceptable to the
stockholder, or at all. We are currently selling shares of our common stock to the public at a price of $10.79 per
share and at a price of approximately $10.25 per share pursuant to our distribution reinvestment plan.
Additionally, we provide discounts in our Offering for certain categories of purchasers, including based on
volume discounts. Pursuant to the terms of our charter, certain restrictions are imposed on the ownership and
transfer of shares. :

Unless and until our shares are listed on a national securities exchange, it is not expected that a public
market for our shares will develop. To assist fiduciaries of plans subject to the annual reporting requirements of
ERISA and IRA trustees or custodians to prepare reports relating to an investment in our shares, we intend to
provide reports of our quarterly and annual determinations of the current value of our net assets per outstanding
share to those fiduciaries (including IRA trustees and custodians) who identify themselves to us and request the
reports. We intend to provide the estimated value of our shares in our annual report each year.

Effective June 1, 2012, the offering price of our shares of common stock increased from $10.00 per share to
$10.79 per share. This increase was primarily based on the April 2, 2012 estimated per share value of our
common stock of $10.79 which was calculated based on the estimated value of our assets less the estimated value
of our liabilities, or net asset value, divided by the number of shares outstanding on an adjusted fully diluted
basis, calculated as of December 31, 2011. In light of the above-described net asset value calculation, our board
of directors determined that it was appropriate to increase the per share offering price for new purchases of our
shares commencing on June 1, 2012. This determination by our board of directors was subjective and was
primarily based on (i) the estimated net asset value per share, which was predominantly based on an independent
third party appraiser’s valuation of our properties as of December 31, 2011, (ii) the commissions and dealer
manager fees payable in connection with the offering of our shares, (iii) our historical and anticipated results of
operations and financial condition, (iv) our current and anticipated distribution payments, (v) our current and
anticipated capital and debt structure, and (vi) our Advisor’s recommendations and assessment of our prospects
and continued execution of our investment and operating strategies. Please see our Form 8-K filed with the SEC
on April 3, 2012 for more detailed information relating to the key assumptions used by the independent third-
party appraiser and the methodology used by our board of directors to determine the per share offering price. We
intend to use this net asset valuation as the estimated per share value of our shares until the next net asset
valuation approved by our board of directors, which we expect to occur subsequent to the closing of our current
Offering and in conformity with applicable FINRA rules. The estimated value per share does not represent the
fair value of our assets less our liabilities according to GAAP nor does it represent a liquidation value of our
assets and liabilities or the amount at which our shares of common stock would trade on a national securities
exchange.

We will provide annual reports of our determination of value (1) to IRA trustees and custodians not later
than January 15 of each year, and (2) to other plan fiduciaries within 75 days after the end of each calendar year.
Each determination may be based upon valuation information available as of October 31 of the preceding year,
updated, however, for any material changes occurring between October 31 and December 31.

There can be no assurance, however, with respect to any estimate of value that we prepare, that:

+ the estimated value per share would actually be realized by our stockholders upon liquidation, because
these estimates do not necessarily indicate the price at which properties can be sold;
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+ our stockholders would be able to realize estimated net asset values if they were to attempt to sell their
shares, because no public market for our shares exists or is likely to develop; or

o that the value, or method used to establish value, would comply with ERISA or Code requirements
described above. -

Distributions

We made an election to be taxed as a REIT under Sections 856 through 860 of the Code beginning with the
taxable year ended December 31, 2008. To qualify as a REIT, we must meet certain organizational and
operational requirements, including a requirement to currently distribute at least 90% of the REIT’s ordinary
taxable income to stockholders. As a REIT, we generally will not be subject to federal income tax on taxable
income that we distribute to our stockholders. If we fail to qualify as a REIT in any taxable year, we will then be
subject to federal income taxes on our taxable income at regular corporate rates and will not be permitted to
qualify for treatment as a REIT for federal income tax purposes for four years following the year during which
qualification is lost unless the IRS grants us relief under certain statutory provisions. Such an event could
materially adversely affect our net income and net cash available for distribution to stockholders. However, we
believe that we will be organized and operate in such a manner as to qualify for treatment as a REIT and intend
to operate in the foreseeable future in such a manner that we will remain qualified as a REIT for federal income
tax purposes.

For income tax purposes, distributions to common stockholders are characterized as ordinary dividends,
capital gain dividends, or as nontaxable distributions. To the extent that we make a distribution in excess of our
current or accumulated earnings and profits, the distribution will be a non-taxable return of capital, reducing the
tax basis in each U.S. stockholder’s shares, and the amount of each distribution in excess of a U.S. stockholder’s
tax basis in its shares will be taxable as gain realized from the sale of its shares. For 2008 and 2009 all of our
distributions constituted non-taxable returns of capital, which were paid from offering proceeds. For 2010, we
paid a total of approximately $14.6 million in distributions, of which approximately $12.7 million constituted a
non-taxable return of capital. For 2011, we paid a total of approximately $21.4 million in distributions, of which
approximately $19.5 million constituted a non-taxable return of capital. For 2012, we paid a total of
approximately $28.1 million in distributions, all of which constituted a non-taxable return of capital. In addition,
approximately $12.3 million of distributions in 2012 were re-invested pursuant to our distribution reinvestment
plan.

The following table shows the distributions we have declared and paid during the years ended December 31,
2012 and 2011:

Distributions
Total Distributions Declared per
M Declared and Paid @ Common Share
IstQuarter 2011 ........ ... .o $4,656,227 $.175
20d Quarter 2011 ... .. Lo $5,188,650 $.175
3dQuarter 2011 ......... .. oL $5,566,844 $.175
4t Quarter 2011 ... ... . .. i _ $5,945,668 $.175
IstQuarter 2012 .. ... $6,135,014 $.175
20d Quarter 2012 ....... ...t $6,576,722 $.175
3dQuarter 2012 ... ... $7,645,017 $.175
4t Quarter2012 . ... ... i $7,786,627 $.175

(M Declared distributions are paid monthly in arrears. All declared amounts were paid as of December 31,
2012, except for distributions related to shares owned during December 2012, which were paid on
January 15, 2013.
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Securities Authorized for Issuance Under Equity Compensation Plans

The following table provides details of our Employee and Director Long-Term Incentive Plan as of
December 31, 2012, under which shares of our common stock are authorized for issuance.

Number of Weighted
Securities to be Average Exercise
Issued Upon Price of Number of Securities
Exercise of Outstanding Remaining for Future
Outstanding Options, Issuance Under
Options, Warrants Warrants and Equity Compensation
Plan Category and Rights Rights Plans
Equity Compensation Plans
Approved by Security
Holders ................ — — 4,603,474
Equity Compensation Plans
Not Approved by Security
Holders ................ — — —
Total ..................... — — 4,603,474

Use of Proceeds from Registered Securities

On March 17, 2008, our Initial Offering (SEC File No. 333-146959) for a maximum of 110,000,000 shares
of common stock, consisting of 100,000,000 shares for sale to the public and 10,000,000 shares for sale pursuant
to our distribution reinvestment plan, was declared effective by the SEC. We terminated the Initial Offering on
September 16, 2011, prior to the sale of all securities registered in the Initial Offering. On September 22, 2011,
our Offering (SEC File No. 333-168905) for a maximum of 110,000,000 shares of common stock, consisting of
100,000,000 shares for sale to the public and 10,000,000 shares for sale pursuant to our distribution reinvestment
plan, was declared effective by the SEC. As of December 31, 2012, we had issued approximately 42.7
million shares of common stock in our Initial Offering and Offering, raising gross offering proceeds of
approximately $426 million. From this amount, we incurred approximately $12.6 million in acquisition fees to
our Advisor, approximately $39 million in selling commissions and dealer manager fees (of which approximately
$31 million was reallowed to third party broker-dealers), and approximately $4.4 million in organization and
offering costs to our Advisor. With the net offering proceeds and indebtedness, we acquired approximately
$463 million in self storage facilities and made the other payments reflected under “Cash Flows from Financing
Activities” in our consolidated statements of cash flows included in this report.

Purchases of Equity Securities by the Issuer and Affiliated Purchasers

As noted in Notes 2 and 8 of the Notes to the Consolidated Financial Statements included in this report, and
more fully described in our prospectus, as supplemented from time to time, our board of directors adopted a share
redemption program on February 25, 2008 as revised in October 2011 and March 2012, which enables our
stockholders to have their shares redeemed by us, subject to the significant conditions and limitations described
in our prospectus. Our share redemption program has no set termination date, but our ability to redeem shares
under the program is limited as described in our prospectus. During the year ended December 31, 2012, we
redeemed approximately 1.3 million shares of common stock for approximately $12.6 million ($9.60 per share).
During the year ended December 31, 2011, we redeemed approximately 993,300 shares of common stock for
approximately $9.7 million ($9.75 per share). During the year ended December 31, 2010, we redeemed 381,800
shares of common stock for approximately $3.7 million ($9.57 per share). During the year ended December 31,
2009, we redeemed 11,916 shares of common stock for approximately $114,300 ($9.59 per share). We redeemed
no shares of common stock in the year ended December 31, 2008. We have funded all redemptions using
proceeds from the sale of shares pursuant to our distribution reinvestment plan.
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As of December 31, 2012, we had redemption requests for approximately 444,000 shares of common stock
for approximately $4.3 million that, if honored in full, would have caused us to exceed the limits of the share
redemption program. We honored such redemption requests, pursuant to the terms of the share redemption
program, redeeming all death and disability redemption requests and approximately 76% of the other redemption
requests. Such redemptions totaled approximately 343,600 shares for approximately $3.3 million ($9.69 per
share) and were redeemed on January 31, 2013 and such amount was reclassified from redeemable common
stock to accounts payable and accrued liabilities in the consolidated balance sheets as of December 31, 2012. As
of December 31, 2012, we had approximately 100,400 shares that were requested for redemption, but could not
be redeemed as it would have caused us to exceed the limits of the share redemption program. We treated the
remainder of each redemption request as a request for redemption in the first quarter of 2013. We have funded all
redemptions using proceeds from the sale of shares pursuant to our distribution reinvestment plan. Our board of
directors may choose to amend, suspend or terminate our share redemption program upon 30 days’ written notice
at any time.

During the year ended December 31, 2012, we redeemed shares as follows:

Total Number of Shares Redeemed

For the Quarter Total Number of Shares  Average Price as Part of Publicly Announced
Ended ®© Redeemed Paid per Share Plans or Programs
March 31,2012 .......... .ottt 92,002 $9.65 92,002

June 30,2012 . ... ...l 566,969 $9.57 566,969
September 30,2012 .................. 295,897 $9.62 295,897
December 31,2012 .................. 355,659 $9.61 355,659

(D We redeem shares on a quarterly basis; shares are redeemed on the last business day of the month following
the end of each quarter.
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ITEM 6. SELECTED FINANCIAL DATA

The following selected financial and operating information should be read in conjunction with
“Management’s Discussion and Analysis of Financial Condition and Results of Operations,” and the financial
statements and related notes thereto included elsewhere in this Form 10-K:

For the Year For the Year For the Year For the Year For the Year
Ended Ended Ended Ended Ended
December 31, December 31, December 31, December 31, December 31,
2012 2011 2010 2009 2008
Operating Data
Total revenues ............. $ 66,610,504 $ 49,396,078 $ 26,161,182 $ 7,875,143 $ 365,651
Loss from continuing
operations .............. (19,015,142) (21,834,237) (13,247,015) (7,404,519) (1,595,043)

Net loss attributable to

Strategic Storage Trust,

Inc. ... oL (18,973,712)  (21,357,429)  (12,790,815)  (7,302,896)  (1,504,293)
Loss from continuing

operations per common

share-basic and diluted .. .. (0.46) (0.68) 0.59) (1.00) (2.50)
Dividends declared per

common share

(annualized) ............. 0.70 0.70 0.70 0.70 0.70
Balance Sheet Data
Real estate facilities . ........ $604,727,895 $ 510,395,576 $ 274,568,200 $155,058,360 $ 15,166,724
Totalassets ............... 631,235,662 550,434,267 307,361,213 203,701,303 19,819,983
Totaldebt................. 353,440,758 330,043,207 119,811,948 78,256,583 4,000,000
Total liabilities ............ 371,174,593 342,035,731 126,805,993 82,997,383 5,532,519
Stockholders’ equity ........ 256,100,405 205,590,699 176,224,923 119,068,866 14,287,464
Other Data
Net cash provided by (used in)

operating activities ....... $ 9,550,340 $ 2,838,807 $ 944,256 $ (2,595,891) $ (1,106,248)
Net cash used in investing

activities ............... (95,632,616) (206,361,756) (124,477,551) (44,300,463) (16,311,595)
Net cash provided by financing

activities ............... 86,814,473 210,297,834 106,192,928 68,060,180 19,831,475
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The following discussion and analysis should be read in conjunction with the “Selected Financial Data”
above and our accompanying consolidated financial statements and the notes thereto. See also “Cautionary Note
Regarding Forward-Looking Statements” preceding Part .

Overview

As described in more detail in Item 1 of this report, we are a public, non-traded REIT that invests primarily
in self storage facilities and related self storage real estate investments. We were formed on August 14, 2007. We
made an election to be taxed as a REIT beginning with the taxable year ended December 31, 2008. We have no
paid employees. Our Advisor is responsible for managing our affairs on a day-to-day basis and identifying and
making acquisitions and investments on our behalf under the terms of the advisory agreement with our Advisor.
Our Advisor was formed on August 13, 2007.

On March 17, 2008, we began our Initial Offering. On May 22, 2008, we satisfied the minimum offering
requirements of the Initial Offering and commenced formal operations. On September 16, 2011, we terminated
the Initial Offering, having sold approximately 29 million shares for gross proceeds of approximately $289
million. On September 22, 2011, we commenced our Offering. As of December 31, 2012, we had raised gross
offering proceeds of approximately $426 million in our Initial Offering and our Offering.

As of December 31, 2012, we wholly-owned 110 self storage facilities located in 17 states (Alabama,
Arizona, California, Florida, Georgia, Illinois, Kentucky, Mississippi, Nevada, New Jersey, New York, North
Carolina, Pennsylvania, South Carolina, Tennessee, Texas and Virginia) and Canada comprising approximately
70,190 units and approximately 9.2 million rentable square feet. As of December 31, 2012, we also had minority
interests in eight additional self storage facilities. Additionally, we have an interest in a net leased industrial
property in California with 356,000 rentable square feet leased to a single tenant.

Critical Accounting Estimates

We have established accounting policies which conform to generally accepted accounting principles
(“GAAP”). Preparing financial statements in conformity with GAAP requires management to use judgment in
the application of accounting policies, including making estimates and assumptions. Following is a discussion of
the estimates and assumptions used in setting accounting policies that we consider critical in the presentation of
our financial statements. Many estimates and assumptions involved in the application of GAAP may have a
material impact on our financial condition or operating performance, or on the comparability of such information
to amounts reported for other periods, because of the subjectivity and judgment required to account for highly
uncertain items or the susceptibility of such items to change. These estimates and assumptions affect our reported
amounts of assets and liabilities, our disclosure of contingent assets and liabilities at the dates of the financial
statements and our reported amounts of revenue and expenses during the period covered by this report. If
management’s judgment or interpretation of the facts and circumstances relating to various transactions had been
different, it is possible that different accounting policies would have been applied or different amounts of assets,
liabilities, revenues and expenses would have been recorded, thus resulting in a materially different presentation
of the financial statements or materially different amounts being reported in the financial statements.
Additionally, other companies may use different estimates and assumptions that may impact the comparability of
our financial condition and results of operations to those companies.

We believe that our critical accounting policies include the following: real estate purchase price allocations;
the evaluation of whether any of our long-lived assets have been impaired; the determination of the useful lives
of our long-lived assets; and the evaluation of the consolidation of our interests in joint ventures. The following
discussion of these policies supplements, but does not supplant the description of our significant accounting
policies, as contained in Note 2 of the Notes to the Consolidated Financial Statements contained in this report,
and is intended to present our analysis of the uncertainties involved in arriving upon and applying each policy.
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Real Estate Purchase Price Allocation

We allocate the purchase prices of acquired properties based on a number of estimates and assumptions. We
allocate the purchase prices to the tangible and intangible assets acquired and the liabilities assumed based on
estimated fair values. These estimated fair values are based upon comparable market sales information for land
and estimates of depreciated replacement cost of equipment, building and site improvements. Acquisitions of
portfolios of properties are allocated to the individual properties based upon an income approach or a cash flow
analysis using appropriate risk adjusted capitalization rates which we estimate based upon the relative size, age,
and location of the individual property along with actual historical and estimated occupancy and rental rate
levels, and other relevant factors. If available, and determined by management to be appropriate, appraised
values are used, rather than these estimated values. Because we believe that substantially all of the leases in place
at properties we will acquire will be at market rates, as the majority of the leases are month-to-month contracts,
we do not expect to allocate any portion of the purchase prices to above or below market leases. The
determination of market rates is also subject to a number of estimates and assumptions. Our allocations of
purchase prices could result in a materially different presentation of the financial statements or materially
different amounts being reported in the financial statements, as such allocations may vary dramatically based on
the estimates and assumptions we use.

Impairment of Long-Lived Assets

The majority of our assets consist of long-lived real estate assets as well as intangible assets related to our
acquisitions. We will continually evaluate such assets for impairment based on events and changes in
circumstances that may arise in the future and that may impact the carrying amounts of our long-lived assets.
When indicators of potential impairment are present, we will assess the recoverability of the particular asset by
determining whether the carrying value of the asset will be recovered, through an evaluation of the undiscounted
future operating cash flows expected from the use of the asset and its eventual disposition. This evaluation is
based on a number of estimates and assumptions. Based on this evaluation, if the expected undiscounted future
cash flows do not exceed the carrying value, we will adjust the value of the long-lived asset and recognize an
impairment loss. Our evaluation of the impairment of long-lived assets could result in a materially different
presentation of the financial statements or materially different amounts being reported in the financial statements,
as the amount of impairment loss, if any, recognized may vary based on the estimates and assumptions we use.

Estimated Useful Lives of Long-Lived Assets

We assess the useful lives of the assets underlying our properties based upon a subjective determination of
the period of future benefit for each asset. We will record depreciation expense with respect to these assets based
upon the estimated useful lives we determine. Our determinations of the useful lives of the assets could result in a
materially different presentation of the financial statements or materially different amounts being reported in the
financial statements, as such determinations, and the corresponding amount of depreciation expense, may vary
dramatically based on the estimates and assumptions we use.

Consolidation of Investments in Joint Ventures

We evaluate the consolidation of our investments in joint ventures in accordance with relevant accounting
guidance. This evaluation requires us to determine whether we have a controlling interest in a joint venture
through a means other than voting rights, and, if so, such joint venture may be required to be consolidated in our
financial statements. Our evaluation of our joint ventures under such accounting guidance could result in a
materially different presentation of the financial statements or materially different amounts being reported in the
financial statements, as the entities included in our financial statements may vary based on the estimates and
assumptions we use.
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REIT Qualification

We made an election under Section 856(c) of the Code to be taxed as a REIT commencing with the taxable
year ended December 31, 2008. By qualifying as a REIT for federal income tax purposes, we generally will not
be subject to federal income tax on income that we distribute to our stockholders. If we fail to qualify as a REIT
in any taxable year, we will be subject to federal income tax on our taxable income at regular corporate rates and
will not be permitted to qualify for treatment as a REIT for federal income tax purposes for four years following
the year in which our qualification is denied. Such an event could materially and adversely affect our net income
and could have a material adverse impact on our financial condition and results of operations. However, we
believe that we are organized and will operate in a manner that will enable us to qualify for treatment as a REIT
for federal income tax purposes commencing with the year ended December 31, 2008, and we intend to continue
to operate as to remain qualified as a REIT for federal income tax purposes.

Results of Operations
Overview

We derive revenues principally from rents received from our customers who rent units at our self storage
facilities under month-to-month leases. Therefore, our operating results depend significantly on our ability to
retain our existing customers and lease our available self storage units to new customers, while maintaining and,
where possible, increasing the prices for our self storage units. Additionally, our operating results depend on our
customers making their required rental payments to us. We believe that our Property Manager’s approach to the
management and operation of our facilities, which emphasizes local market oversight and control, results in
quick and effective response to changes in local market conditions, including increasing rents and/or increasing
occupancy levels where appropriate.

Competition in the market areas in which we operate is significant and affects the occupancy levels, rental
rates, rental revenues and operating expenses of our facilities. Development of any new self storage facilities
would intensify competition of self storage operators in markets in which we operate.

As of December 31, 2012, 2011 and 20'10, we wholly-owned 110, 91 and 45 self storage facilities,
respectively. The comparability of our results of operations is significantly affected by our acquisition activity in
2012, 2011 and 2010 as listed below.

» In 2012, we acquired 19 self storage facilities for consideration of approximately $93 million. Of the
110 properties we owned as of December 31, 2012, we owned them for an average of approximately
ten months during 2012.

 In 2011, we acquired 46 self storage facilities for consideration of approximately $245 million. Of the
91 properties we owned as of December 31, 2011, we owned them for an average of approximately
nine months during 2011.

 In 2010, we acquired 19 self storage facilities for consideration of approximately $126 million. Of the
45 properties we owned as of December 31, 2010, we owned them for an average of approximately
nine months during 2010.

Related to the acquisition activity noted above, we acquired the Homeland Portfolio (a lease-up portfolio
with initial occupancy of 46%) on December 27, 2011. In connection therewith we incurred additional debt by
entering into the Second Restated KeyBank Loan and the KeyBank Bridge Loan. Additional discussion of the
aforementioned is included below.

Due to the items noted above, we believe there is little basis for comparison between the years ended
December 31, 2012, 2011 and 2010.
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Homeland Portfolio

On December 27, 2011, we acquired the Homeland Portfolio (consisting of 12 self storage lease-up facilities
with initial occupancy of 46%) for $80 million. We believe that in 2013 the Homeland Portfolio will provide
additional operating income and cash flows. However, we expect the Homeland Portfolio to continue to
negatively impact our results of operations as it did in the year ended December 31, 2012, albeit to a lesser
extent, for at least the next several fiscal quarters for several reasons. First, the Homeland Portfolio is a lease-up
portfolio and while occupancy is increasing (69% as of December 31, 2012), these properties are currently
operating at a loss, after considering interest expense and deferred financing amortization expense. Second,
during 2012, we offered additional concessions to increase occupancy. However, as the occupancy begins to
stabilize, such concessions will decrease and rental revenues should be positively impacted. Third, we incurred
additional debt by entering into the Second Restated KeyBank Loan and the KeyBank Bridge Loan to acquire the
Homeland Portfolio. See “Note 5 — Secured Debt”. This additional debt, the majority of which was utilized to
fund the acquisition of the Homeland Portfolio, resulted in the recognition of approximately $4.2 million of
interest expense and approximately $1.8 million deferred financing amortization expense (a non-cash expense)
for the year ended December 31, 2012, which negatively impacted our operating results. Furthermore, for the
year ended December 31, 2012, included in interest expense was $0.8 million and included in deferred financing
amortization expense was $1.0 million of amounts related to the KeyBank Bridge Loan, which was repaid in full
on August 7, 2012 and as such, these amounts will not impact future results. Below is a chart illustrating the
increase in the Homeland Portfolio occupancy since our acquisition:

Homeland Portfolio Occupancy
80%
69%
70% 61% 0
61%
60%
51%
50% +—~46% :
40% -
30% A
20% A
10% A
O% T T T T T
12/31/11 3/31/12 6/30/12 930112 123112

Comparison of the Years Ended December 31, 2012 and 2011
Self Storage Rental Revenue

Rental revenue for the year ended December 31, 2012 was approximately $64.5 million, as compared to
rental revenue for the year ended December 31, 2011 of approximately $48.1 million, an increase of
approximately $16.4 million. The increase in rental revenue arises primarily from a full year of rental revenue
from the 46 properties acquired in 2011 (approximately $12.1 million), the acquisition of 19 properties during
2012 (approximately $2.4 million) and an increase in same-store rental revenue (approximately $1.9 million).
We expect rental revenue to increase in future periods as we derive rental revenue for the entire year for
properties acquired during 2012 and as we acquire additional operating facilities.
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Ancillary Operating Revenue

Ancillary operating revenue for the year ended December 31, 2012 was approximately $2.1 million, as
compared to ancillary operating revenue for the year ended December 31, 2011 of approximately $1.3 million.
The increase in ancillary operating revenue is due to the same factors as noted above in self storage rental
revenue and as a result of our emphasis on increasing tenant insurance sales. We expect ancillary operating
revenue to increase in future periods as we derive ancillary operating revenue for the entire year for properties
acquired during 2012 and as we acquire additional self storage facilities. '

Property Operating Expenses

Property operating expenses for the year ended December 31, 2012 were approximately $25.9 million
(approximately 38.9% of total revenues) as compared to property operating expenses for the year ended
December 31, 2011 of approximately $19.4 million (approximately 39.3% of total revenues). Property operating
expenses includes the costs to operate our facilities including payroll, utilities, insurance, real estate taxes and
marketing. The majority of the increase in property operating expenses arises from the increase in the number of
self storage facilities we owned, partially off-set by a decrease in same-store property operating expenses of
approximately $0.4 million. As a percentage of total revenues, our property operating expenses decreased by
approximately 0.4% over 2011, primarily due to increased same-store revenues and cost reduction initiatives.
Our same-store property operating expenses as a percentage of revenues decreased by 3.2% for the year ended
December 31, 2012 (approximately 36.5% of total revenues) compared to the same period in 2011
(approximately 39.7% of total revenues) due to increased same-store revenues and cost reduction initiatives. We
expect property operating expenses to increase in future periods as we incur such expenses for the entire year for
properties acquired during 2012 and as we acquire additional self storage facilities.

Property Operating Expenses—affiliates

Property operating expenses—affiliates for the year ended December 31, 2012 were approximately $8.3
million (approximately 12.4% of total revenues) as compared to property operating expenses—affiliates for the
year ended December 31, 2011 of approximately $5.7 million (approximately 11.5% of total revenues). Property
operating expenses — affiliates includes property management fees and asset management fees. The increase in
property operating expenses—affiliates primarily arises from the increase in the number of self storage facilities
we owned. Property operating expenses—affiliates as a percentage of revenues increased by approximately 0.9%
for the year ended December 31, 2012 compared to 2011, as the year ended December 31, 2012 included the
Homeland Portfolio lease-up properties and the Mississauga lease-up property. Such lease-up properties’
operating expenses are significantly higher as a percentage of revenues than our stabilized properties. We expect
that as these properties achieve stabilization their property operating expenses—affiliates as a percentage of
revenues will decrease. Our same-store property operating expenses—affiliates as a percentage of revenues
decreased by 0.4% for the year ended December 31, 2012 (approximately 10.9% of total revenues) compared to
the same period in 2011 (approximately 11.3% of total revenues) primarily due to increased same-store revenues.
We expect property operating expenses—affiliates to increase in future periods as we incur such expenses for the
entire year for properties acquired during 2012 and as we acquire additional self storage facilities.

General and Administrative Expenses

General and administrative expenses were approximately $2.4 million for each of the years ended
December 31, 2012 and 2011. Such expenses consist primarily of legal expenses, accounting expenses, transfer
agent fees, directors’ and officers’ insurance expense and board of directors related costs. During the year ended
December 31, 2012 and the three final quarters of 2011, our Advisor permanently waived certain reimbursable
amounts that were due pursuant to the advisory agreement. Such reimbursements, totaling approximately
$250,000, were not waived in the first quarter of 2011. The reduction in general and administrative expenses in
2012, due to the waiver of such reimbursements for an additional quarter, was primarily off-set by an increase in
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transfer agent costs, as our investor base increased. We expect general and administrative expenses to increase in
future periods as we acquire additional self storage facilities, but expect such expenses to decrease as a
percentage of total revenues.

Depreciation and Intangible Amortization Expenses

Depreciation and amortization expenses for the year ended December 31, 2012 were approximately $25.8
million, compared to approximately $23.4 million for year ended December 31, 2011. Depreciation expense
consists primarily of depreciation on the buildings and site improvements at our properties. Amortization
expense consists of the amortization of intangible assets resulting from our acquisitions. The increase in
depreciation expense is attributable to the increase in the number of self storage facilities we owned, while the
decrease in amortization expense primarily relates to certain of our intangible assets that became fully amortized
during the year ended December 31, 2012. We expect depreciation and amortization expenses to increase in
future periods as we acquire additional operating facilities.

Property Acquisition Expenses

Property acquisition expenses for the year ended December 31, 2012 were approximately $3.6 million, as
compared to approximately $7.7 million for the year ended December 31, 2011. The decrease in property
acquisition expenses arises primarily from acquiring fewer properties in 2012 compared to 2011. We expect
property acquisition expenses to fluctuate commensurate with our acquisition activity.

Interest Expense

Interest expense for the year ended December 31, 2012 was approximately $17.8 million, as compared to
interest expense of approximately $11.9 million for the year ended December 31, 2011. The increase primarily
relates to additional interest incurred on the Second Restated KeyBank Loan (approximately $3.8 million), the
KeyBank Bridge Loan (approximately $0.8 million) and other new debt. We expect interest expense to increase
in future periods as such expense is incurred for the entire year for debt transactions completed in 2012 and to the
extent we acquire additional properties through the issuance or assumption of secured debt.

Deferred Financing Amortization Expense

Deferred financing amortization expense for the year ended December 31, 2012 was approximately $3.5
million, as compared to approximately $1.3 million for the year ended December 31, 2011. The increase
primarily relates to the additional amortization of deferred financing fees incurred on the Second Restated
KeyBank Loan (approximately $1.1 million), the KeyBank Bridge Loan (approximately $0.9 million) and other
new debt incurred.

Gain on Sale of Investment in Unconsolidated Joint Venture

Gain on sale of investment in unconsolidated joint venture for the year ended December 31, 2012 was
approximately $0.8 million compared to none for the year ended December 31, 2011. The gain relates to the sale
of our interests in an unconsolidated joint venture which owns a self storage facility in Baltimore, Maryland.
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Same-Store Facility Results

The following table sets forth operating data for our same-store facilities. We consider the following data to

be meaningful as this allows for the comparison of results without the effects of acquisition or development
activity. : -

Same-Store Facilities Non Same-Store Facilities Total
% % %
2012 2011 Change 2012 2011 Change 2012 2011 Change

Revenue ® . ............ $38,828,725 $36,614,516 6.0% $27,781,779 $12,781,562 117% $66,610,504 $49,396,078 34.8%
Property operating

expenses @ . .......... 16,189,611 16,306,189  (0.7%) 13,421,094 5,779,488 132% 29,610,705 22,085,677 34.1%
Operating income . ....... $22,639,114 $20,308,327 11.5% $14,360,685 $ 7,002,074 105% $36,999,799 $27,310,401 35.5%
Number of facilities ® .. .. 46 46 65 46 111 92
Rentable square feet ...... 4,265,000 4,265,000 5,006,800 3,667,700 9,271,800 7,932,700
Average physical

occupancy @ . ........ 80% 76% N/M N/M 77% T7%
Rent per occupied square

foot® ...l $ 0.87 $ 0.87 NM NM $ 081 $ 0.83
N/M Not meaningful

(M Revenue includes rental revenue, ancillary revenue, and administrative and late fees.

@  Property operating expenses excludes corporate general and administrative expenses, asset management
fees, interest expense, depreciation, amortization expense and acquisition expenses.

®  For purposes of this comparison, we have included our consolidated joint venture, SF Property, in same-
store facilities. '

@  Determined by dividing the sum of the month-end occupied square feet for the applicable group of facilities

for each applicable period by the sum of their month-end rentable square feet for the period. Properties are
included in the respective calculations in their first full month of operations, as appropriate.

®  Determined by dividing the aggregate realized rental revenue for each applicable period by the aggregate of

the month-end occupied square feet for the period. Properties are included in the respective calculations in
their first full month of operations, as appropriate.

Our increase in same-store revenue was primarily the result of increased average physical occupancy for the

year of approximately 400 basis points over 2011 and increased tenant insurance revenue due to increased
penetration rates year over year. Same-store operating income increased year over year due to the increased
revenue noted above along with decreases in payroll, utilities and repairs and maintenance expenses.
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In addition to the annual same-store comparison above, we have included the table below to illustrate the
change of both same-store revenue and operating income in each quarter of 2012 over the same quarter in 2011:

Three months ended
March 31,2012 June 30,2012 September 30,2012 December 31, 2012
Same-store revenue growth O . . .. 3.5% 4.5% 5.5% 5.8%
Same-store operating income
growth® ... ... ... ....... 7.5% 5.7% 8.5% 10.4%
Number of properties ........... 46 61 72 77

() Represents the percentage change in revenue of our same-store facilities for the respective quarter in 2012
compared to the same quarter of 2011. Same-store revenue includes rental revenue, ancillary revenue, and
administrative and late fees.

@  Represents the percentage change in operating income of our same-store facilities for the respective quarter
in 2012 compared to the same quarter of 2011. Same-store operating income is calculated as revenue, as
defined above, less property operating expenses (which excludes corporate general and administrative
expenses, asset management fees, interest expense, depreciation, amortization and acquisition expenses).

Comparison of the Years Ended December 31, 2011 and 2010
Self Storage Rental Revenue

Rental revenue for the year ended December 31, 2011 was approximately $48.1-million, as compared to
rental revenue for the year ended December 31, 2010 of approximately $25.6 million. The increase in rental
revenue arises primarily from the acquisition of 46 properties during 2011 (approximately $12.4 million) and a
full year of rental revenue from the 19 properties acquired in 2010 (approximately $9.8 million).

Ancillary Operating Revenue

Ancillary operating revenue for the year ended December 31, 2011 was approximately $1.3 million, as
compared to ancillary operating revenue for the year ended December 31, 2010 of approximately $0.6 million.
The increase in ancillary operating revenue is due to the same factors as noted above in self storage rental
revenue and as a result of our increased emphasis on tenant insurance sales.

Property Operating Expenses

Property operating expenses for the year ended December 31, 2011 were approximately $19.4 million as
compared to property operating expenses for the year ended December 31, 2010 of approximately $10.1 million.
The increase in property operating expenses arises primarily from the acquisition of 46 properties during 2011
and a full year of property operating expenses from the 19 properties acquired in 2010. Property operating
expenses include the costs to operate our facilities including payroll, utilities, insurance, real estate taxes and
marketing.

Property Operating Expenses—affiliates

Property operating expenses—affiliates for the year ended December 31, 2011 were approximately $5.7
million as compared to property operating expenses—affiliates for the year ended December 31, 2010 of
approximately $2.7 million. Property operating expenses—affiliates include property management fees and asset
management fees. The increase in property operating expenses—affiliates is due to the same factors as noted
above in property operating expenses.
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General and Administrative Expenses

General and administrative expenses for the year ended December 31, 2011 were approximately $2.4
million as compared to general and administrative expenses for the year ended December 31, 2010 of
approximately $2.8 million. Such expenses consist primarily of legal and accounting expenses, directors’ and
officers’ insurance expense, transfer agent costs, an allocation of a portion of our Advisor’s payroll related costs
and board of director’s related costs. The decrease is primarily due to our Advisor’s permanent waiver of certain
reimbursable amounts due pursuant to the advisory agreement; such amounts were waived for the last three fiscal
quarters of 2011 and totaled approximately $740,000 for the year ended December 31, 2011. Partially offsetting
the reduction related to the aforementioned waived reimbursable amounts were additional costs related to
branding and other increases commensurate with our increased size.

Depreciation and Intangible Amortization Expenses

Depreciation and amortization expenses for the year ended December 31, 2011 were approximately $23.4
million, as compared to depreciation and amortization expenses for the year ended December 31, 2010 of
approximately $13.1 million. The increase in depreciation and amortization expenses arises primarily from the
acquisition of 46 properties during 2011 and a full year of such expenses on the 2010 acquisitions. Depreciation
expense consists primarily of deprecation on the buildings and site improvements at our properties. Amortization
expense consists of the amortization of intangible assets resulting from our acquisitions.

Property Acquisition Expenses

Property acquisition expenses for the year ended December 31, 2011 were approximately $7.7 million, as
compared to approximately $5.2 million for the year ended December 31, 2010. The increase in property
acquisition expenses arises primarily from the acquisition of 46 properties during 2011 as compared to 19
properties during 2010.

Interest Expense

Interest expense for the year ended December 31, 2011 was approximately $11.9 million, as compared to
interest expense of approximately $6.0 million for the year ended December 31, 2010. The increase between
2010 and 2011 is primarily due to increased debt levels.

Deferred Financing Amortization Expense

Deferred financing amortization expense for the year ended December 31, 2011 was approximately $1.3
million, as compared to approximately $0.3 million for the year ended December 31, 2010. The increase between
2010 and 2011 is primarily due to increased debt levels.

Equity in Earnings of Real Estate Ventures

Equity in earnings of real estate ventures for the year ended December 31, 2011 was approximately $0.9
million compared to approximately $0.9 million for the year ended December 31, 2010.
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Same-Store Facility Results

The following table sets forth operating data for our same-store facilities. We consider the following data to
be meaningful as this allows for the comparison of results without the effects of acquisition or development
activity.

Same-Store Facilities Non Same-Store Facilities Total
% % %
2011 2010 Change 2011 2010  Change 2011 2010 Change

Revenue® ............... $19,987,673 $19,567,237 2.1% $29,408,405 $6,593,945 346% $49,396,078 $26,161,182 88.8%
Property operating

expenses @ ... ... ... .. 8,558,310 8432797 1.5% 13,527,367 2948320 359% 22,085,677 11,381,117 94.1%
Operating income . ......... $11,429,363 $11,134,440 2.6% $15,881,038 $3,645,625 336% $27,310,401 $14,780,065 84.8%
Number of facilities® .. .. .. 27 27 65 19 92 46
Rentable square feet ........ 2,630,400 2,630,400 5,302,300 1,634,600 7,932,700 4,265,000
Average physical

occupancy @ ... ...... 79% 79% NM N/M 77% 78%
Rent per occupied square

foot® ... ... ...l $ 074 $ 0.74 N/M NM $ 083 $ 0.82
N/M Not meaningful

(1 Revenue includes rental revenue, ancillary revenue, and administrative and late fees.

@  Property operating expenses excludes corporate general and administrative expenses, asset management
fees, interest expense, depreciation, amortization expense and acquisition expenses.

®  For purposes of this comparison, we have included our consolidated joint venture, SF Property, in same-
store facilities.

@  Determined by dividing the sum of the month-end occupied square feet for the applicable group of facilities
for each applicable period by the sum of their month-end rentable square feet for the period. Properties are
included in the respective calculations in their first full month of operations, as appropriate.

®  Determined by dividing the aggregate realized rental revenue for each applicable period by the aggregate of
the month-end occupied square feet for the period. Properties are included in the respective calculations in
their first full month of operations, as appropriate.

Our increase in same-store revenue was primarily the result of slightly increased average physical
occupancy of approximately 30 basis points over the prior year and increased tenant insurance revenue due to
increased penetration rates achieved in the fourth quarter of 2011. Same-store operating income increased year
over year due to the increased revenue noted above, off-set primarily by moderate increases in property taxes and
repairs and maintenance, while other costs generally remained constant.
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In addition to the annual same-store analysis above, we have included the table below to illustrate the
change of both same-store revenue and operating income in each quarter of 2011 relative to the same quarter in
2010:

Three months ended
March 31, 2011 June 30, 2011 September 30, 2011 December 31, 2011

Same-store revenue

change® ............... 2.1% 1.7% 0.9% 2.3%
Same-store operating income

change @ ............... 4.6% 2.9% 0.1% (0.4%)
Number of properties ....... 27 30 35 36

() Represents the percentage change in revenue of our same-store facilities for the respective quarter in 2011
compared to the same quarter of 2010. Same-store revenue includes rental revenue, ancillary revenue, and
administrative and late fees.

@  Represents the percentage change in operating income of our same-store facilities for the respective quarter
in 2011 compared to the same quarter of 2010. Same-store operating income is calculated as revenue, as
defined above, less property operating expenses (which exclude corporate general and administrative
expenses, asset management fees, interest expense, depreciation, amortization and acquisition expenses).

Non-GAAP Financial Measures
Funds from Operations and Modified Funds from Operations

Due to certain unique operating characteristics of real estate companies, the National Association of Real
Estate Investment Trusts, or NAREIT, an industry trade group, has promulgated a measure known as funds from
operations, or FFO, which we believe to be an appropriate supplemental measure to reflect the operating
performance of a REIT. The use of FFO is recommended by the REIT industry as a supplemental performance
measure. FFO is not equivalent to our net income (loss) as determined under GAAP.

We define FFO, a non-GAAP measure, consistent with the standards established by the White Paper on FFO
approved by the Board of Governors of NAREIT, as revised in February 2004, or the White Paper. The White Paper
defines FFO as net income (loss) computed in accordance with GAAP, excluding gains or losses from sales of
property and asset impairment writedowns, plus depreciation and amortization, and after adjustments for
unconsolidated partnerships and joint ventures. Adjustments for unconsolidated partnerships and joint ventures are
calculated to reflect FFO on the same basis. Our FFO calculation complies with NAREIT’s policy described above.

The historical accounting convention used for real estate assets requires straight-line depreciation of
buildings and improvements, which implies that the value of real estate assets diminishes predictably over time.
Diminution in value may occur if such assets are not adequately maintained or repaired and renovated as required
by relevant circumstances or other measures necessary to maintain the assets are not undertaken. However, we
believe that, since real estate values historically rise and fall with market conditions, including inflation, interest
rates, the business cycle, unemployment and consumer spending, presentations of operating results for a REIT
using historical accounting for depreciation may be less informative. In addition, in the determination of FFO, we
believe it is appropriate to disregard impairment charges, as this is a fair value adjustment that is largely based on
market fluctuations and assessments regarding general market conditions which can change over time. An asset
will only be evaluated for impairment if certain impairment indications exist and if the carrying value, or book
value, exceeds the total estimated undiscounted future cash flows (including net rental revenues, net proceeds on
the sale of the property, and any other ancillary cash flows at a property or group level under GAAP) from such
asset. Testing for impairment is a continuous process and is analyzed on a quarterly basis. Investors should note,
however, that determinations of whether impairment charges have been incurred are based partly on anticipated
operating performance, because estimated undiscounted future cash flows from a property, including estimated
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future net rental revenues, net proceeds on the sale of the property, and certain other ancillary cash flows, are
taken into account in determining whether an impairment charge has been incurred. While impairment charges
are excluded from the calculation of FFO as described above, investors are cautioned that due to the fact that
impairments are based on estimated future undiscounted cash flows and that we intend to have a relatively
limited term of our operations; it could be difficult to recover any impairment charges through the eventual sale
of the property. To date, we have not recognized any impairments.

Historical accounting for real estate involves the use of GAAP. Any other method of accounting for real estate
such as the fair value method cannot be construed to be any more accurate or relevant than the comparable
methodologies of real estate valuation found in GAAP. Nevertheless, we believe that the use of FFO, which
excludes the impact of real estate related depreciation and amortization and impairments, assists in providing a more
complete understanding of our performance to investors and to our management, and when compared year over
year, reflects the impact on our operations from trends in occupancy rates, rental rates, operating costs, general and
administrative expenses, and interest costs, which may not be immediately apparent from net income (loss).

However, FFO or Modified FFO (“MFFQ”), discussed below, should not be construed to be more relevant
or accurate than the current GAAP methodology in calculating net income (loss) or in its applicability in
evaluating our operating performance. The method utilized to evaluate the value and performance of real estate
under GAAP should be considered a more relevant measure of operational performance and is, therefore, given
more prominence than the non-GAAP FFO and MFFO measures and the adjustments to GAAP in calculating
FFO and MFFO.

Changes in the accounting and reporting rules under GAAP that were put into effect and other changes to
GAAP accounting for real estate subsequent to the establishment of NAREIT’s definition of FFO have prompted
an increase in cash-settled expenses, specifically acquisition fees and expenses, as items that are expensed as
operating expenses under GAAP. We believe these fees and expenses do not affect our overall long-term
operating performance. Publicly registered, non-traded REITs typically have a significant amount of acquisition
activity and are substantially more dynamic during their initial years of investment and operation. The purchase
of properties, and the corresponding expenses associated with that process, is a key feature of our business plan
in order to generate operational income and cash flow in order to make distributions to investors. While other
start-up entities may also experience significant acquisition activity during their initial years, we believe that
publicly registered, non-traded REITS are unique in that they typically have a limited life with targeted exit
strategies within a relatively limited time frame after the acquisition activity ceases. As disclosed in the
prospectus for our Offering, we will use the proceeds raised in our Offering to acquire properties, and we expect
to begin the process of achieving a liquidity event (i.e., listing of our shares of common stock on a national
securities exchange, a merger or sale, the sale of all or substantially all of our assets, or another similar
transaction) within three to five years after the completion of our Offering, which is generally comparable to
other publicly registered, non-traded REITs. Thus, we do not intend to continuously purchase assets and intend to
have a limited life. The decision whether to engage in any liquidity event is in the sole discretion of our board of
directors. Due to the above factors and other unique features of publicly registered, non-traded REITs, the
Investment Program Association, or the IPA, an industry trade group, has standardized a measure known as
modified funds from operations, or MFFO, which the IPA has recommended as a supplemental measure for
publicly registered, non-traded REITs and which we believe to be another appropriate supplemental measure to
reflect the operating performance of a publicly registered, non-traded REIT having the characteristics described
above. MFFO is not equivalent to our net income (loss) as determined under GAAP, and MFFO may not be a
useful measure of the impact of long-term operating performance on value if we do not ultimately engage in a
liquidity event. We believe that, because MFFO excludes acquisition fees and expenses that affect our operations
only in periods in which properties are acquired and that we consider more reflective of investing activities, as
well as other non-operating items included in FFO, MFFO can provide, on a going-forward basis, an indication
of the sustainability (that is, the capacity to continue to be maintained) of our operating performance after the
period in which we are acquiring our properties and once our portfolio is in place. By providing MFFO, we
believe we are presenting useful information that assists investors and analysts to better assess the sustainability
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of our operating performance after our Offering has been completed and our properties have been acquired. We
also believe that MFFO is a recognized measure of sustainable operating performance by the publicly registered,
non-traded REIT industry. Further, we believe MFFO is useful in comparing the sustainability of our operating
performance after our Offering and acquisitions are completed with the sustainability of the operating
performance of other real estate companies that are not as involved in acquisition activities. Investors are
cautioned that MFFO should only be used to assess the sustainability of our operating performance after our
Offering has been completed and properties have been acquired, as it excludes acquisition fees and expenses that
have a negative effect on our operating performance during the periods in which properties are acquired.

We define MFFO, a non-GAAP measure, consistent with the IPA’s Guideline 2010-01, Supplemental
Performance Measure for Publicly Registered, Non-Listed REITs: Modified Funds from Operations (“the
Practice Guideline™) issued by the IPA in November 2010. The Practice Guideline defines MFFO as FFO further
adjusted for the following items included in the determination of GAAP net income (loss): acquisition fees and
expenses; amounts relating to straight line rents and amortization of above or below intangible lease assets and
liabilities; accretion of discounts and amortization of premiums on debt investments; non-recurring impairments
of real estate related investments; mark-to-market adjustments included in net income; non-recurring gains or
losses included in net income from the extinguishment or sale of debt, hedges, foreign exchange, derivatives or
securities holdings where trading of such holdings is not a fundamental attribute of the business plan, unrealized
gains or losses resulting from consolidation from, or deconsolidation to, equity accounting, and after adjustments
for consolidated and unconsolidated partnerships and joint ventures, with such adjustments calculated to reflect
MFFO on the same basis. The accretion of discounts and amortization of premiums on debt investments,
unrealized gains and losses on hedges, foreign exchange, derivatives or securities holdings, unrealized gains and
losses resulting from consolidations, as well as other listed cash flow adjustments are adjustments made to net
income (loss) in calculating cash flows from operations and, in some cases, reflect gains or losses which are
unrealized and may not ultimately be realized.

Our MFFO calculation complies with the IPA’s Practice Guideline described above. In calculating MFFO,
we exclude acquisition related expenses, the amortization of fair value adjustments related to debt, gains or losses
from debt defeasance, realized and unrealized gains and losses on foreign exchange holdings and the adjustments
of such items related to noncontrolling interests. The other adjustments included in the IPA’s Practice Guideline
are not applicable to us for the periods presented. Acquisition fees and expenses are paid in cash by us, and we
have not set aside or put into escrow any specific amount of proceeds from our offering to be used to fund
acquisition fees and expenses. We do not intend to fund acquisition fees and expenses in the future from
operating revenues and cash flows, nor from the sale of properties and subsequent re-deployment of capital and
concurrent incurring of acquisition fees and expenses. Acquisition fees and expenses include payments to our
Advisor and third parties. Acquisition related expenses under GAAP are considered operating expenses and as
expenses included in the determination of net income (loss) and income (loss) from continuing operations, both
of which are performance measures under GAAP. All paid and accrued acquisition fees and expenses will have
negative effects on returns to investors, the potential for future distributions, and cash flows generated by us,
unless earnings from operations or net sales proceeds from the disposition of other properties are generated to
cover the purchase price of the property, these fees and expenses and other costs related to such property. In the
future, if we are not able to raise additional proceeds from our offering, this could result in us paying acquisition
fees or reimbursing acquisition expenses due to our Advisor, or a portion thereof, with net proceeds from
borrowed funds, operational earnings or cash flows, net proceeds from the sale of properties, or ancillary cash
flows. As a result, the amount of proceeds available for investment and operations would be reduced, or we may
incur additional interest expense as a result of borrowed funds.

Further, under GAAP, certain contemplated non-cash fair value and other non-cash adjustments are
considered operating non-cash adjustments to net income (loss) in determining cash flows from operations. In
addition, we view fair value adjustments of derivatives and the amortization of fair value adjustments related to
debt as items which are unrealized and may not ultimately be realized or as items which are not reflective of on-
going operations and are therefore typically adjusted for when assessing operating performance.
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We use MFFO and the adjustments used to calculate it in order to evaluate our performance against other
publicly registered, non-traded REITs which intend to have limited lives with short and defined acquisition
periods and targeted exit strategies shortly thereafter. As noted above, MFFO may not be a useful measure of the
impact of long-term operating performance if we do not continue to operate in this manner. We believe that our
use of MFFO and the adjustments used to calculate it allow us to present our performance in a manner that
reflects certain characteristics that are unique to publicly registered, non-traded REITs, such as their limited life,
limited and defined acquisition period and targeted exit strategy, and hence that the use of such measures may be
useful to investors. For example, acquisition fees and expenses are intended to be funded from the proceeds of
our offering and other financing sources and not from operations. By excluding expensed acquisition fees and
expenses, the use of MFFO provides information consistent with management’s analysis of the operating
performance of the properties. Additionally, fair value adjustments, which are based on the impact of current
market fluctuations and underlying assessments of general market conditions, but can also result from
operational factors such as rental and occupancy rates, may not be directly related or attributable to our current
operating performance. By excluding such charges that may reflect anticipated and unrealized gains or losses, we
believe MFFO provides useful supplemental information.

Presentation of this information is intended to provide useful information to investors as they compare the
operating performance of different REITs, although it should be noted that not all REITs calculate FFO and
MFFO the same way, so comparisons with other REITs may not be meaningful. Furthermore, FFO and MFFO
are not necessarily indicative of cash flow available to fund cash needs and should not be considered as an
alternative to net income (loss) or income (loss) from continuing operations as an indication of our performance,
as an alternative to cash flows from operations, which is an indication of our liquidity, or indicative of funds
available to fund our cash needs including our ability to make distributions to our stockholders. FFO and MFFO
should be reviewed in conjunction with other measurements as an indication of our performance. MFFO may be
useful in assisting management and investors in assessing the sustainability of operating performance in future
operating periods, and in particular, after the offering and acquisition stages are complete and net asset value is
disclosed. FFO and MFFO are not useful measures in evaluating net asset value because impairments are taken
into account in determining net asset value but not in determining FFO and MFFO.
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Neither the SEC, NAREIT nor any other regulatory body has passed judgment on the acceptability of the
adjustments that we use to calculate FFO or MFFO. In the future, the SEC, NAREIT or another regulatory body
may decide to standardize the allowable adjustments across the publicly registered, non-traded REIT industry
and we would have to adjust our calculation and characterization of FFO or MFFO. The following is a
reconciliation of net income (loss), which is the most directly comparable GAAP financial measure, to FFO and
MEFFO for each of the periods presented below:

Year Ended Year Ended Year Ended
December 31, December 31, December 31,
2012 2011 2010
Net loss attributable to Strategic Storage
Trust,Inc. ........ ... ... .. ..... $(18,973,712) $(21,357,429) $(12,790,815)
Add:

Depreciation ................... 13,882,475 9,303,615 4,943,856

Amortization of intangible assets ... 11,547,843 13,935,903 8,143,379
Deduct: :

Gain on sale of investment in

unconsolidated joint venture . . ... (815,000) — —

Adjustment for noncontrolling .....

Interests @ ..................... (335,036) (750,351) (737,227)
FFO ... i, 5,306,570 1,131,738 (440,807)
Other Adjustments: »

Acquisition expenses ® .. ......... 3,647,635 7,743,034 5,243,604

Amortization of fair value

adjustments of secured debt @ . .. 190,724 364,438 288,684

Realized and unrealized (gains)

losses on foreign exchange
holdings® ................... (60,281) 16,833 (106,427)

Debt defeasance costs ® .......... — 49,750 —

Adjustment for noncontrolling . ....

Interests @ .. ................... (78,091) (112,654) (48,160)
Modified FFO® .. .. ............... $ 9006557 $ 9,193,139 $ 4,936,894

As discussed in Results of Operations, our net loss and MFFO for the year ended December 31, 2012, has
been significantly impacted by our acquisition of the Homeland Portfolio and additional debt we incurred to
purchase such properties. The information below should be read in conjunction with the discussion regarding the
Homeland Portfolio acquisition in Results of Operations.

(1 Changes in MFFO between the year ended December 31, 2012 and 2011 include the following:

» Total revenues less all property operating expenses were approximately $32.5 million for the year
ended December 31, 2012 compared to approximately $24.3 million for the year ended December 31,
2011, thereby increasing MFFO by approximately $8.2 million. Such increase was primarily due to the
acquisition of 65 properties during 2011 and 2012, along with an increase in same store operating
income of approximately $2.3 million or approximately 11.5%.

* A decrease in MFFO of approximately $6.0 million due to increased interest expense, primarily related
to additional interest incurred on the Second Restated KeyBank Loan (approximately $3.8 million), the
KeyBank Bridge Loan (approximately $0.8 million) and other new debt incurred. The KeyBank Bridge
Loan was repaid in full on August 7, 2012.

* A decrease in MFFO of approximately $2.1 million due to increased amortization of deferred financing
costs, which increased for principally the same reasons as interest expense. Of the increase, approximately
$0.9 million related to the KeyBank Bridge Loan, which was repaid in full on August 7, 2012.

63



2

3

@

(&)

©6)

Changes in MFFO between the year ended December 31, 2011 and 2010 include the following:

« Total revenues less all property operating expenses were approximately $24.3 million for the year
ended December 31, 2011 compared to approximately $13.4 million for the year ended December 31,
2010, thereby increasing MFFO by approximately $10.9 million. Such increase was primarily due to
the acquisition of 65 properties during 2010 and 2011.

A decrease in MFFO of approximately $5.8 million due to increased interest expense, primarily related
to interest on new debt incurred in 2011.

+ A decrease in MFFO of approximately $1.0 million due to increased amortization of deferred financing
costs, which increased for principally the same reasons as interest expense. Of the increase,
approximately $0.7 million related to the Second Restated KeyBank Loan.

Relates to the noncontrolling interest in our consolidated joint venture and the noncontrolling interests in
our Operating Partnership. The noncontrolling interest holder’s share of our consolidated venture’s real
estate depreciation and amortization of intangible assets was $225,000, $621,000 and $737,000,
respectively, for the years ended December 31, 2012, 2011 and 2010.

In evaluating investments in real estate, we differentiate the costs to acquire the investment from the
operations derived from the investment. Such information would be comparable only for publicly registered,
non-traded REITs that have generally completed their acquisition activity and have other similar operating
characteristics. By excluding expensed acquisition related expenses, we believe MFFO provides useful
supplemental information that is comparable for each type of real estate investment and is consistent with
management’s analysis of the investing and operating performance of our properties. Acquisition fees and
expenses include payments to our Advisor and third parties. Acquisition related expenses under GAAP are
considered operating expenses and as expenses included in the determination of net income (loss) and
income (loss) from continuing operations, both of which are performance measures under GAAP. All paid
and accrued acquisition fees and expenses will have negative effects on returns to investors, the potential for
future distributions, and cash flows generated by us, unless earnings from operations or net sales proceeds
from the disposition of other properties are generated to cover the purchase price of the property, these fees
and expenses and other costs related to such property.

This expense represents the difference between the stated interest rate and the estimated market interest rate
on assumed notes or seller notes issued, as of the date of acquisition. Such amounts have been excluded
from MFFO because we believe MFFO provides useful supplementary information by focusing on
operating fundamentals, rather than events not related to our normal operations. We are responsible for
managing interest rate risk and do not rely on another party to manage such risk.

These amounts primarily relate to transactions with our non-U.S. functional currency entities. The gains and
losses are the result of fluctuations between the U.S. dollar and the Canadian dollar. Such amounts have
been excluded from MFFO because we believe MFFO provides useful supplementary information by
focusing on operating fundamentals, rather than events not related to our normal operations. We are
responsible for managing hedge and foreign exchange risk and do not rely on another party to manage such
risk. ‘

We believe that adjusting for the gain or loss on extinguishment of debt provides useful information because
such gain or loss on extinguishment of debt may not be reflective of on-going operations.

Non-cash Items Included in Net Loss:

Provided below is additional information related to selected non-cash items included in net loss above,

which may be helpful in assessing our operating results:

» Amortization of deferred financing costs of approximately $3.5 million, $1.3 million and $0.3 million
was recognized as interest expense for the years ended December 31, 2012, 2011 and 2010,
respectively.
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Cash Flows

A comparison of cash flows for operating, investing and financing activities for the years ended
December 31, 2012 and 2011 is as follows:

Year Ended
December 31,2012 December 31, 2011 Change
Net cash flow provided by (used in):
Operating activities ............. $ 9550340 $ 2,838,807 $ 6,711,533
Investing activities .............. (95,632,616) (206,361,756) 110,729,140
Financing activities ............. 86,814,473 210,297,834 (123,483,361)

Cash flows provided by operating activities for the years ended December 31, 2012 and 2011 were
approximately $9.6 million and $2.8 million, respectively, an increase in cash provided year to year of
approximately $6.8 million. The increase in cash provided compared to the prior period primarily relates to an
improvement in the net loss, adjusted for depreciation and amortization.

Cash flows used in investing activities for the years ended December 31, 2012 and 2011 were approximately
$95.6 million and $206.4 million, respectively, a decrease in the use of cash of approximately $110.7 million.
The decrease compared to the prior period primarily relates to the decreased amount spent on acquisitions.

Cash flows provided by financing activities for the years ended December 31, 2012 and 2011 were
approximately $86.8 million and $210.3 million, respectively, a decrease in the cash provided of approximately
$123.5 million. The decrease in cash provided by financing activities over the prior period primarily relates to a
decrease in proceeds from new debt and an increase in repayments of debt, partially off-set by an increase of cash
raised from the Offering.

Liquidity and Capital Resources
Short-Term Liquidity and Capital Resources

We generally expect that we will meet our short-term operating liquidity requirements from the combination
of proceeds of our Offering, proceeds from secured or unsecured financing from banks or other lenders, net cash
provided by property operations and advances from our Advisor which will be repaid, without interest, as funds
are available after meeting our current liquidity requirements, subject to the limitations on reimbursement set
forth in our advisory agreement with our Advisor.

As set forth earlier, the current expiration date of our Offering is September 22, 2013, and based on our
current sales pace, we believe the proceeds from our Offering should be sufficient to allow us to meet our short-
term capital needs and move to the next phase of our life cycle.

Distribution Policy and Distributions

Our board of directors will determine the amount and timing of distributions to our stockholders and will
base such determination on a number of factors, including funds available for payment of distributions, financial
condition, capital expenditure requirements and annual distribution requirements needed to maintain our status as
a REIT under the Code. Distributions will be paid to our stockholders as of the record date selected by our board
of directors. We declare and pay distributions monthly based on daily declaration and record dates so that
investors may be entitled to distributions immediately upon purchasing our shares. We expect to continue to
regularly pay distributions unless our results of operations, our general financial condition, general economic
conditions, or other factors inhibit us from doing so. Distributions will be authorized at the discretion of our
board of directors, which will be directed, in substantial part, by its obligation to cause us to comply with the
REIT requirements of the Code. The funds we receive from operations that are available for distribution may be
affected by a number of factors, including the following:

 the amount of time required for us to invest the funds received in the offering;
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* our operating and interest expenses;

* the amount of distributions or dividends received by us from our indirect real estate investments;
* our ability to keep our properties occupied;

* our ability to maintain or increase rental rates;

+ capital expenditures and reserves for such expenditures;

* the issuance of additional shares; and

* financings and refinancings.

Our distributions paid over the last two years and the sources of such distributions are detailed below.

Year Ended Year Ended

December 31, December 31,

oz _ i

Distributions paidincash ..................... $15,831,397 $12,311,945

Distributions reinvested ...................... 12,311,983 9,045,444

Total distributions ................... $28,143,380 $21,357,389

Source of distributions

Cash flows provided by operations .......... $ 9,550,340 33.9% $ 2,838,807 13.3%
Proceeds from issuance of common stock .. .. 18,593,040 66.1% 18,518,582 86.7%
Totalsources ............oovevnvn... $28,143,380 100.0% $21,357,389  100.0%

Cash flows provided by operations for the years ended December 31, 2012 and 2011 include approximately
$3.6 million and $7.7 million, respectively, of real estate acquisition related expenses expensed in accordance
with GAAP. We consider the real estate acquisition related expenses to have been funded by proceeds from our
ongoing public offering of shares of our common stock because the expenses were incurred to acquire our real
estate investments.

During our Offering, when we may raise capital more quickly than we acquire income-producing assets, and
for some period after our Offering, we may not be able to pay distributions from our cash flows from operations,
in which case distributions may be paid in part from debt financing or from proceeds from the issuance of
common stock.

From our inception through December 31, 2012, we paid cumulative distributions of approximately $71
million, as compared to cumulative FFO of approximately $1.5 million. For the year ended December 31, 2012,
we incurred distributions of approximately $28.8 million, as compared to FFO of approximately $5.3 million.
For the year ended December 31, 2011, we incurred distributions of approximately $21.9 million, as compared to
FFO of approximately $1.1 million. The payment of distributions from sources other than FFO may reduce the
amount of proceeds available for investment and operations or cause us to incur additional interest expense as a
result of borrowed funds.

Over the long-term, we expect that a greater percentage of our distributions will be paid from cash flows from
operations. However, our operating performance cannot be accurately predicted and may deteriorate in the future due
to numerous factors, including our ability to raise and invest capital at favorable yields, the financial performance of
our investments in the current real estate and financial environment and the types and mix of investments in our
portfolio. As a result, future distributions declared and paid may exceed cash flow from operations.

Indebtedness

As of December 31, 2012, we had approximately $354.0 million of outstanding consolidated indebtedness
(excluding net unamortized debt discounts of approximately $0.6 million). The weighted average interest rate on
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our consolidated fixed rate indebtedness as of December 31, 2012 was approximately 5.4%. As of December 31,
2012, approximately $65.5 million of our total consolidated indebtedness was variable rate debt.

Long-Term Liquidity and Capital Resources

On a long-term basis, our principal demands for funds will be for property acquisitions, either directly or
through equity investments, for the payment of operating expenses, capital improvements on our properties,
equity distributions and for debt service on our outstanding indebtedness. As set forth above, our board of
directors has approved the closing of our Offering and we currently expect our Offering to close on or around
September 22, 2013. Our board of directors is currently contemplating a number of strategies for the next steps in
our life cycle. Absent the implementation of those strategies, we generally expect our cash needs for items, other
than property acquisitions, will be met from operations and the issuance of additional debt or equity instruments.

Long-term potential future sources of capital include proceeds from secured or unsecured financings from
banks or other lenders, issuance of equity instruments and undistributed funds from operations. We believe our
ability to refinance or secure new debt will in part be affected by our ability to continue to lease-up certain
development projects and other lease-up acquisitions. If such facilities continue to progress we believe our ability
to borrow against those assets will be favorably impacted. To the extent we are not able to secure requisite
additional financing in the form of a credit facility or other debt, we will be dependent upon proceeds from the
issuance of equity instruments and cash flows from operating activities in order to meet our long-term liquidity
requirements and to fund our distributions.

Contractual Obligations

The following table summarizes our contractual obligations as of December 31, 2012:

Payments due by period:

Less than More than
Total 1 Year 1-3 Years 3-5 Years 5 Years
Mortgage interest® ... ....... $111,241,852 $18,309,225 $ 31,846,379 $ 21,676,046 $ 39,410,202
Mortgage principal O ... ... ... 354,016,931 19,682,080 97,356,043 80,858,250 156,120,558
Operating leases ............. 3,236,256 132,300 272,318 277,830 2,553,808
Total contractual
obligations ............ $468,495,039 $38,123,605 $129,474,740 $102,812,126 $198,084,568

(O Interest expense was calculated based upon the contractual rates. The interest expense on variable rate debt
was calculated based on the rate in effect as of December 31, 2012. Debt denominated in foreign currency
has been converted at the conversion rate in effect as of the end of the period.

Off-Balance Sheet Arrangements

Except as disclosed in the Note 2 of the Notes to the Consolidated Financial Statements contained in this
report, we do not currently have any relationships with unconsolidated entities or financial partnerships. Such
entities are often referred to as structured finance or special purposes entities, which typically are established for
the purpose of facilitating off-balance sheet arrangements or other contractually narrow or limited purposes.
Further, except as disclosed in the notes to our financial statements, we have not guaranteed any obligations of
unconsolidated entities nor do we have any commitments or intent to provide funding to any such entities.

Subsequent Events

Please see Note 12 of the Notes to the Consolidated Financial Statements contained in this report.
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Seasonality

We believe that we will experience minor seasonal fluctuations in the occupancy levels of our facilities,
which we believe will be slightly higher over the summer months due to increased moving activity.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Market risk includes risks that arise from changes in interest rates, foreign currency exchange rates,
commodity prices, equity prices and other market changes that affect market sensitive instruments. In pursuing
our business plan, we expect that the primary market risk to which we will be exposed is interest rate risk.

As of December 31, 2012 and 2011, our debt consisted of approximately $288.5 million and $217.4 million,
respectively, in fixed rate debt and approximately $65.5 million and $113.7 million, respectively, in variable rate
debt. These instruments were entered into for other than trading purposes. Changes in interest rates have different
impacts on the fixed and variable portions of our debt portfolio. A change in interest rates on the fixed portion of
our debt portfolio impacts its fair value but has no impact on interest incurred or cash flows. A change in interest
rates on the variable portion of our debt portfolio could impact the interest incurred and cash flows and its fair
value. If the underlying rate of the related index on our variable rate debt were to increase or decrease by 100
basis points, the increase or decrease in interest expense (excluding variable rate date that was effectively fixed
through an interest rate swap) would increase or decrease future earnings and cash flows by approximately $0.2
million annually.

Interest rate risk amounts were determined by considering the impact of hypothetical interest rates on our
financial instruments. These analyses do not consider the effect of any change in overall economic activity that
could occur. Further, in the event of a change of that magnitude, we may take actions to further mitigate our
exposure to the change. However, due to the uncertainty of the specific actions that would be taken and their
possible effects, these analyses assume no changes in our financial structure.

The following table summarizes annual debt maturities, average interest rates and estimated fair values on
our outstanding debt as of December 31, 2012:

Year Ending December 31,

2013 2014 2015 2016 2017 Thereafter Total Fair Value
Fixedrate debt ........ $ 6,202,559 $14,935,356 $30,579,553 $46,668,493 $33,981,671 $156,120,558 $288,488,190 $298,636,303
Average interest
rate ........... 5.41% 5.41% 5.42% 5.39% 5.23% 5.13% — —
Variable rate debt™ . . ..$13,479,521 $51,841,134 § — $ 208,086% — $ — § 65,528,741 $ 65,528,741
Average interest
rate ........... 4.78% 4.75% 5.25% 5.25% — — — —

(@ Foreign currency obligations have been converted at the conversion rate in effect as of the end of the period.

In the future, we may be exposed to the effects of interest rate changes primarily as a result of borrowings
used to maintain liquidity and fund acquisition, expansion, and financing of our real estate investment portfolio
and operations. Our interest rate risk management objectives will be to limit the impact of interest rate changes
on earnings and cash flows and to lower overall borrowing costs. To achieve our objectives, we may borrow at
fixed rates or variable rates. We may also enter into additional derivative financial instruments such as interest
rate swaps and caps in order to mitigate our interest rate risk on a related financial instrument or foreign currency
hedges to mitigate our risk to foreign currency exposure. We will not enter into derivative or interest rate
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transactions for speculative purposes. The following table summarizes annually the notional amounts and related
pay rates on our derivative instrument as of December 31, 2012:

Year Ending December 31,
2013 2014 2015 2016 2017  Thereafter
Variable to Fixed — Average receive rate is one month
LIBORM it ian e $45,000,000 $— $— $— $— $—

AVErage PAy Tae . .. o.venvenvrenneonnesnes e 0.9075% — — — — —

M  The $45,000,000 notional amount is effective through the maturity of the debt, December 24, 2014.

ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

The financial statements and supplementary data filed as part of this annual report are set forth below
beginning on page F-1 of this annual report. -

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

None.

ITEM 9A. CONTROLS AND PROCEDURES
Disclosure Controls and Procedures

As of the end of the period covered by this report, management, including our chief executive officer and
chief financial officer, evaluated the effectiveness of the design and operation of our disclosure controls and
procedures. Based upon this evaluation, our chief executive officer and chief financial officer concluded that the
disclosure controls and procedures were effective as of the end of the period covered by this report to ensure that
information required to be disclosed in the reports we file and submit under the Exchange Act is recorded,
processed, summarized and reported as and when required. Disclosure controls and procedures include, without
limitation, controls and procedures designed to ensure that information required to be disclosed by us in the
reports we file and submit under the Exchange Act is accumulated and communicated to our management,
including our chief executive officer and our chief financial officer, as appropriate to allow timely decisions
regarding required disclosure.

Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for us. Our management, including our
chief executive officer and chief financial officer, evaluated, as of December 31, 2012, the effectiveness of our
internal control over financial reporting using the framework in Internal Control — Integrated Framework issued
by the Committee of Sponsoring Organizations of the Treadway Commmission. Based on that evaluation, our
management concluded that our internal control over financial reporting was effective as of December 31, 2012.

There have been no changes in our internal control over financial reporting that occurred during the quarter
ended December 31, 2012 that have materially affected, or are reasonably likely to materially affect, our internal
control over financial reporting.

ITEM 9B. OTHER INFORMATION

During the year ended December 31, 2012, there was no information required to be disclosed in a report on
Form 8-K which was not disclosed in a report on Form 8-K.
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PART III

We expect to file a definitive Proxy Statement for our 2013 Annual Meeting of Stockholders (the “2013
Proxy Statement” ) with the SEC, pursuant to Regulation 14A, not later than 120 days after the end of our fiscal
year. Accordingly, certain information required by Part IIl has been omitted under General Instruction G(3) to
Form 10-K and is incorporated by reference to the 2013 Proxy Statement. Only those sections of the 2013 Proxy
Statement that specifically address the items required to be set forth herein are incorporated by reference.

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information required by this Item is incorporated by reference to the 2013 Proxy Statement to be filed
with the SEC.

ITEM 11. EXECUTIVE COMPENSATION

The information required by this Item is incorporated by reference to the 2013 Proxy Statement to be filed
with the SEC. '

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT
AND RELATED STOCKHOLDER MATTERS

The information required by this Item is incorporated by reference to the 2013 Proxy Statement to be filed
with the SEC.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTION: S AND DIRECTOR
INDEPENDENCE

The information required by this Item is incorporated by reference to the 2013 Proxy Statement to be filed
with the SEC.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES

The information required by this Item is incorporated by reference to the 2013 Proxy Statement to be filed
with the SEC.
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PART IV

ITEM 15. EXHIBITS, FINANCIAL STATEMENT SCHEDULES
(a) List of Documents Filed. -
1. The list of the financial statements contained herein is set forth on page F-1 hereof.

2. Schedule TII—Real Estate and Accumulated Depreciation is set forth beginning on page S-1
hereof. All other schedules for which provision is made in the applicable accounting regulations of
the SEC are not required under the related instructions or are not applicable and therefore have

been omitted.
3. The Exhibits filed in response to Item 601 of Regulation S-K are listed on the Exhibit Index

below.
(b) See (a) 3 above.
(c) See (a) 2 above.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant
has duly caused this report to be signed on its behalf by the undersigned, thereunto duly authorized, in the City of
Ladera Ranch, State of California, on March 29, 2013.

STRATEGIC STORAGE TRUST, INC.

By: /s/ H. Michael Schwartz

H. Michael Schwartz
Chief Executive Officer, President and Director

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by
the following persons on behalf of the registrant and in the capacities and on the dates indicated:

Signature Title _Da£
/s/ H. MICHAEL SCHWARTZ Chief Executive Officer, President March 29, 2013
H. Michael Schwartz and Director
(Principal Executive Officer)
/s/ MICHAEL S. McCLURE Executive Vice President, Chief March 29, 2013
Michael S. McClure Financial Officer and Treasurer

(Principal Financial and
Accounting Officer)

/s/ HAROLD “SKiP” PERRY Independent Director March 29, 2013
Harold “Skip” Perry

/s/ TIMOTHY S. MORRIS Independent Director March 29, 2013
Timothy S. Morris
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and
Stockholders of Strategic Storage Trust, Inc.

We have audited the accompanying consolidated balance sheet of Strategic Storage Trust, Inc. and Subsidiaries
as of December 31, 2012, and the related consolidated statements of operations, comprehensive loss,
stockholders’ equity, and cash flows for the year ended December 31, 2012. In connection with our audit of the
consolidated financial statements, we also have audited the financial statement schedule listed in the
accompanying index. Strategic Storage Trust, Inc.’s management is responsible for these consolidated financial
statements and the financial statement schedule. Our responsibility is to express an opinion on these consolidated
financial statements and financial statement schedule based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. The company is not required to have, nor
were we engaged to perform, an audit of its internal control over financial reporting. Our audit included
consideration of internal control over financial reporting as a basis for designing audit procedures that are
appropriate in the circumstances, but not for the purpose of expressing an opinion on the effectiveness of the
company’s internal control over financial reporting. Accordingly, we express no such opinion. An audit also
includes examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements,
assessing the accounting principles used and significant estimates made by management, as well as evaluating
the overall financial statement presentation. We believe that our audit provides a reasonable basis for our
opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the
consolidated financial position of Strategic Storage Trust, Inc. and Subsidiaries as of December 31, 2012 and the
consolidated results of its operations and its cash flows for the year ended December 31, 2012 in conformity with
accounting principles generally accepted in the United States of America. Also in our opinion, the related
financial statement schedule, when considered in relation to the basic consolidated financial statements taken asa
whole, presents fairly, in all material respects, the information set forth therein.

/s/ CohnReznick, LLC

Los Angeles, CA
March 29, 2013



REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and
Stockholders of Strategic Storage Trust, Inc.

We have audited the accompanying consolidated balance sheet of Strategic Storage Trust, Inc. and Subsidiaries
as of December 31, 2011 and the related consolidated statements of operations, comprehensive loss,
stockholders’ equity, and cash flows for each of the years in the two-year period ended December 31, 2011.
Strategic Storage Trust, Inc.’s management is responsible for these consolidated financial statements. Our
responsibility is to express an opinion on these consolidated financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. The company is not required to have, nor
were we engaged to perform, an audit of its internal control over financial reporting. Our audit included
consideration of internal control over financial reporting as a basis for designing audit procedures that are
appropriate in the circumstances, but not for the purpose of expressing an opinion on the effectiveness of the
company’s internal control over financial reporting. Accordingly, we express no such opinion. An audit also
includes examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements,
assessing the accounting principles used and significant estimates made by management, as well as evaluating
the overall financial statement presentation. We believe that our audits provide a reasonable basis for our
opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the
consolidated financial position of Strategic Storage Trust, Inc. and Subsidiaries as of December 31, 2011 and the
consolidated results of its operations and its cash flows for each of the years in the two-year period ended
December 31, 2011, in conformity with accounting principles generally accepted in the United States of
America.

/s/ REZNICK GROUP, P.C.

Baltimore, Maryland
March 29, 2012*

* The date on this line reflects a modification by a Form 10-K/A filed with the SEC on April 5, 2013.
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
December 31, 2012 and 2011

December 31,

2012 2011
ASSETS
Cashandcashequivalents . ..............ii i, $ 13,998,391 $ 13,217,410
Real estate facilities:
Land . ... 178,459,163 149,269,391
Buildings . ... 389,149,948 330,842,349
Site IMPrOVemMENtS . . . ..ottt ittt it e 37,118,784 30,283,836
604,727,895 510,395,576
Accumulated depreciation . .. ............ it i e (29,840,320) (15,971,288)
574,887,575 494,424,288
CoOnStrUCHON I PIOCESS .« .ottt e ettt ettt it tie e eie e iiae s 5,233,426 1,754,582
Real estate facilities, net ($16,829,789 and $17,070,146 related to
VIES) oo e 580,121,001 496,178,870
Deferred financing costs, net of accumulated amortization .................. 5,989,290 7,449,525
Intangible assets, net of accumulated amortization . ........................ 11,635,112 15,922,955
Restricted cash . .. ... oot e e e e 6,449,225 5,234,479
Investments in unconsolidated joint ventures ...............coovvevnnen.... 8,772,005 9,180,538
OFNer ASSELS . . .t ittt et e e 4,270,638 3,250,490
Total assets .. ........ .. ... . .. e $631,235,662 $550,434,267
LIABILITIES AND STOCKHOLDERS’ EQUITY
Secured debt ($10,149,024 and $10,210,249 related to VIEs) ................ $353,440,758 $330,043,207
Accounts payable and accrued liabilities .................c i, 12,726,888 7,855,033
Dueto affiliates .. ...ttt e 2,282,344 2,065,615
Distributions payable . .. . ... .ot e e 2,724,603 2,071,876
Total Habilities . ......... ... ... ... . i e 371,174,593 342,035,731
Commitments and contingencies (Note 8)
Redeemable common StoCK . . ..o i e e 3,960,664 2,807,837
Stockholders’ equity:
Strategic Storage Trust, Inc. stockholders’ equity:
Common stock, $0.001 par value; 700,000,000 shares authorized; 46,184,742
and 35,020,561 shares issued and outstanding at December 31, 2012 and
2011, respectiVely .. ..ottt e 46,184 35,021
Additional paid-in capital ........... .. ... . i 383,072,118 285,211,557
DIStIbULIONS . . .ot (71,401,126) (42,602,530)
Accumulated deficit .......... ... i e (61,929,145) (42,955,433)
Accumulated other comprehensiveloss ..................... ... ... ... (682,692) (829,652)
Total Strategic Storage Trust, Inc. stockholders’ equity ................. 249,105,339 198,858,963
Noncontrolling interest in operating partnership .......................... 1,149,679 718,907
Other noncontrolling interests . . ...ttt ieir i in s 5,845,387 6,012,829
Total noncontrolling interests ............... .. iiinernrrnennnnnn. 6,995,066 6,731,736
Total stockholders’ equity ................ ... .. ... . i, 256,100,405 205,590,699
Total liabilities and stockholders’ equity .............................. $631,235,662 $550,434,267

See notes to consolidated financial statements.
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS

Years Ended December 31, 2012, 2011 and 2010

2011 2010

$ 48,109,145 $ 25,576,080
1,286,933 585,102

49,396,078 26,161,182

19,402,185 10,114,722
5,702,921 2,667,357
2,405,218 2,837,481
9,422,606 5,002,442

13,935,903 8,143,379
5,706,838 3,206,832
2,036,196 2,036,772

58,611,867 34,008,985

(9,215,789)  (7,847,803)

(11,859,146)  (5,957,460)
(1,331,514)  (314,637)
852,728 867,178

(280,516) 5,707

(21,834,237)  (13,247,015)
118,601 9,935

358,207 446,265

$(21,357,429) $(12,790,815)

$ 0.68) $ 0.59)
$ 0.68) $ (0.59)

2012
Revenues:
Self storage rental revenue ....................... $ 64,464,466
Ancillary operating revenue ...................... 2,146,038
Totalrevenues ............................ 66,610,504
Operating expenses:
Property operating eXpenses . ...............oveennonn. 25,878,556
Property operating expenses — affiliates ................. 8,254,016
General and administrative . .........coveirennnnenen.. 2,361,229
Depreciation ...........c..coiiiiiiiiiiiiiiiiii, 14,254,525
Intangible amortization €Xpense . ................co.von. 11,547,843
Property acquisition expenses—affiliates ................ 2,415,200
Other property acquisition eXpenses .................... 1,232,435
Total operating expenses ....................... 65,943,804
Operatingincome (loss) ................ .. oo, 666,700
Other income (expense):
INtEreSt EXPENSE . . o v vt ve vt e et (17,813,762)
Deferred financing amortization expense ................ (3,466,463)
Equity in earnings of real estate ventures ................ 887,551
Gain on sale of investment in unconsolidated joint
A77=) 11111 ¢~ U 815,000
Other ... e (104,168)
NetloSS ..o oo e (19,015,142)
Less: Net loss attributable to the noncontrolling interest
in our operating partnership ...................... 83,435
Net (income) loss attributable to other noncontrolling
interests ............ ... ... (42,005)
Net loss attributable to Strategic Storage Trust,Inc. ........ $(18,973,712)
Net loss per share—basic ...............coiiviiiiiit. $ (0.46)
Net loss per share—diluted . ........... ... ... oo, $ (0.46)
Weighted average shares outstanding—basic . ................ 41,103,477
Weighted average shares outstanding—diluted ............... 41,103,477

31,243,109 21,706,053
31,243,109 21,706,053

See notes to consolidated financial statements.
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF COMPREHENSIVE LOSS
Years Ended December 31, 2012, 2011 and 2010

2012 2011 2010
Netloss .. ... i e s $(19,015,142) $(21,834,237) $(13,247,015)
Other comprehensive income (loss):
Foreign currency translation adjustments ............ 381,663 (642,434) 124,412
Change in fair value of interest rate swap .. .......... (234,703) (311,630) —
Other comprehensive income (loss) ................ 146,960 (954,064) 124,412
Comprehensiveloss ........... .. ... ... ... o i (18,868,182) (22,788,301) (13,122,603)
Comprehensive loss allocated to noncontrolling interests:
Comprehensive loss attributable to the noncontrolling
interests in our Operating Partnership . ................ 82,806 123,963 9,820
Comprehensive (income) loss attributable to other
noncontrolling interests . ........... ... .. .. .. ... (42,005) 358,207 446,265
Comprehensive loss attributable to Strategic Storage Trust,
IDC. o e $(18,827,381) $(22,306,131) $(12,666,518)

See notes to consolidated financial statements.
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY

Balance as of December 31,

2009

Gross proceeds from issuance of
common stock ............. ...

Offering costs .......covevnnenen.

Changes to redeemable common

stock

Redemptions of common stock ... ..
Issuance of restricted stock ........
Distributions ($0.70 per share) .....
Distributions for noncontrolling
INETeStS . ...oovvneeennennens
Issuance of shares for distribution
reinvestmentplan .............
Reduction of noncontrolling interests
through additional investment . . . .
Stock based compensation
EXPENSE +.vvvvnrrrinnenneens
Net loss attributable to Strategic
Storage Trust,Inc. .............
Net loss attributable to the
noncontrolling interests .........

Foreign

currency translation

adjustment ..............o.nn
Balance as of December 31,

Gross proceeds from issuance of
commonstock ........ ... ...

Offering costs ..........ccvennns

Changes to redeemable common

stock

Redemptions of common stock . .. ..
Issuance of restricted stock ........
Distributions ($0.70 per share) .....
Distributions for noncontrolling
INETESES .. vvvvinvennnaneeans
Issuance of shares for distribution
reinvestmentplan .............
Issuance of limited partnership units
in our Operating Partnership .. ...
Stock based compensation
EXPENSE . ..ovvenrrareanenenn
Net loss attributable to Strategic
Storage Trust,Inc. .............
Net loss attributable to the
noncontrolling interests .........

Foreign

currency translation

adjustment ...........co.onnn
Change in fair value of interest rate

Years Ended December 31, 2012, 2011 and 2010

Common  Additional

Accumulated
Other

Number of Stock Paid-in Accumulated Comprehensive Noncontrolling
Shares Par Value Capital Distributions Deficit Income (Loss) Interests Total

16,638,556 $16,639 $125,714,066 $ (5,540,748) $ (8,807,189) $ - $7,686,098 $119,068,866
9,748,692 9,749 97,232,099 - -— ~— — 97,241,848

— —_— (11,282,720) — — — — (11,282,720)

— — (2,526,838) — — — —_ (2,526,838)

(381,834) (382) (3,655,114) — - e e (3,655,496)
1,875 2 — — — — — 2

— — —  (15,194,030) — — — (15,194,030)

—_ —_ —_ — —_ — (324,582) (324,582)
650,772 651 6,181,683 — —_— — —_— 6,182,334

—_ _ —_ _ —_ —_ (184,251) (184,251)
— — 22,393 —_ —_ — —_ 22,393

—_ — —_— —  (12,790,815) —_ — (12,790,815)

_ _ _ — _ — (456,200) (456,200)
— —_— — — — 124,412 — 124,412
26,658,061 26,659 211,685,569 (20,734,778) (21,598,004) 124,412 6,721,065 176,224,923
8,401,149 8,401 83,847,852 e . — —_ 83,856,253

— — (10,350,548) e e — (76,055)  (10,426,603)
— — 634,694 — — — — 634,694

(993,301) (993) (9,679,145) o e — —_— (9,680,138)
2,500 2 —_ —_ —_ — — 2

—_ — —  (21,867,752) _ — — (21,867,752)

L . . — —_ —_ (367,225) (367,225)
952,152 952 9,044,492 _ _ — —_ 9,045,444
— — — — — — 930,759 930,759
— — 28,643 — — — —_ 28,643

— — — —  (21,357,429) — — (21,357,429)

— — — — — — (476,808) (476,808)

— — — — — (642,434) — (642,434)

—_— — —_ e e (311,630) - (311,630)
35,020,561 $35,021 $285,211,557 $(42,602,530) $(42,955,433) $(829,652) $6,731,736  $205,590,699
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Accumulated

Common  Additional Other
Number of © Stock Paid-in Accumulated Comprehensive Noncontrolling
Shares Par Value Capital Distributions Deficit Income (Loss) Interests Total

Gross proceeds from issuance of

commonstock ................ 11,235,955 11,236 113,932,158 — — — — 113,943,394
Offeringcosts .................. — — (12,016,241) — — —_ — (12,016,241)
Changes to redeemable common

stock ... — — (3,593,608) — — — — (3,593,608)
Redemptions of common stock .... (1,310,527) (1,31 1) (12,575,925) —_ —_ — — (12,577,236)
Issuance of restricted stock . .. .. ... 3,125 3 — — — — — 3
Distributions ($0.70 per share) . . . .. — — —  (28,798,596) — — — (28,798,596)
Distributions for noncontrolling

interests . .................... — — — — — —_ (249,055) (249,055)
Issuance of shares for distribution

reinvestmentplan ............. 1,235,628 1,235 12,310,748 — — — — 12,311,983
Repurchase of limited partnership

units in our Operating

Partnership .................. — — (221,335) — — — (175,403) (396,738)
Issuance of limited partnership units

in our Operating Partnership . ... — — — — — — 729,218 729,218
Stock based compensation

EXPENSE ... vei i, — — 24,764 —_ — —_ — 24,764
Net loss attributable to Strategic

Storage Trust,Inc. ............ —_ —_ — —  (18,973,712) — — (18,973,712)
Net loss attributable to the

noncontrolling interests in our

Operating Partnership . ......... — — _ —_ —_— —_ (41,430) (41,430)
Foreign currency translation

adjustment................... — i — — —_— 381,663 — 381,663
Change in fair value of interest rate

SWap ..., — — — —_ — (234,703) — (234,703)
Balance as of December 31,

2012 ... 46,184,742 $46,184 $383,072,118 $(71,401,126) $(61,929,145) $(682,692)  $6,995,066 $256,100,405

See notes to consolidated financial statements.
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS
Years Ended December 31, 2012, 2011 and 2010

2012 2011 2010
Cash flows from operating activities:
I L Lo 1 e O $(19,015,142) $ (21,834,237) $ (13,247,015)
Adjustments to reconcile net loss to cash provided by operating activities:
Depreciation and amortization EXPENSE .. .........ovueerruerteaaeiaans 29,268,831 24,690,023 13,460,458
Noncash iNterest EXPENSE . ... couvvvvtviinunnnreeeraanunornneeenonuns 190,724 364,438 288,684
Expense related to issuance of restricted stock ............ ... . el 24,767 28,645 22,396
Equity in income of unconsolidated joint ventures ........................ (783,452) (710,616) (726,958)
Distributions from unconsolidated joint ventures .................ooints 816,720 802,086 448,623
Gain on sale of unconsolidated joint venture ............... ... (815,000) — —
Foreign currency exchange (gain) 1oss ...y (60,281) 16,833 (106,427)
Increase (decrease) in cash from changes in assets and liabilities:
Restricted cash . . ... ..ottt e (1,214,746) (1,763,420) (73,211)
(010115 10 = S g (1,184,733) (1,649,563) (478,356)
Accounts payable and other accrued liabilities ............. ... ..ot 2,033,098 1,464,568 1,703,801
Duetoaffiliates . .......ouitittet et 289,554 1,430,050 (347,739)
Net cash provided by operating activities ................. .. ... o000 9,550,340 2,838,807 944,256
Cash flows from investing activities:
Purchase of TEal €SLALE . . .\ ot vt i e ittt e e en i ey (85,546,702)  (198,143,849) (118,405,477)
Additions to real estate fACHIIEES « . oo vt eern e rneeenerernr e rineirannes (5,330,259) (4,467,642) (2,464,930)
Development and construction of real estate facilities ......................... (7,924,666) (4,307,108) —
Deposits on acquisition of real estate facilities ............ .. ..o — 1,069,201 (1,069,201)
Additional investment in unconsolidated joint ventures .. ............. .. ..o on (234,735) (512,358) (2,353,692)
Proceeds from land disposition . . ........voiruuiiieei i 1,978,746 —_ —
Proceeds from sale of investment in unconsolidated joint venture .. .............. 1,425,000 — —
Additional investment in noncontrolling interest ......... .. .. . i — — (184,251)
Net cash flows used in investing activities . ................................ (95,632,616)  (206,361,756)  (124,477,551)
Cash flows from financing activities:
Proceeds from issuance of secureddebt .......... ... .. il 82,217,152 179,290,017 37,585,000
Principal payments onsecureddebt .......... ... .l (3,157,375) (1,752,724) (640,927)
Repayment of secured debt ...... ... ..o i (62,833,334) (9,939,555) (3,255,000)
Deferred finanCing COSLS . ... vvvuuntiunr et eiee iy (2,001,411) (6,462,085) (1,649,241)
Gross proceeds from issuance of common stock ......... e e 113,943,394 83,856,253 97,241,848
OFfEring COSIS .+« vt v ettt ee e et e ettt et e e r et oo ana et (12,016,241) (10,426,603) (11,282,720)
Repurchase of limited partnership units in our Operating Partnership ............. (396,738) — —
Redemptions of COMMON SIOCK . . ..ot vvt vttt (12,577,236) (9,680,138) (3,655,496)
Distributions paid to common stockholders ........... ... .. (15,831,397) (12,311,945) (8,429,845)
Distributions paid to noncontrolling interests .. .........c.ooviviiii i (251,541) (363,078) (324,582)
ESCIOW T€CEIVADIE . ot ottt e iie it e tie i ie i enans (182,290) (181,750) 120,154
Duetoaffiliates .. .......oovtturtitiiiiiiii e e (98,510) (180,558) 483,737
REStICtEd CaASH . « o oot ettt et e e e e —_ (1,550,000) —
Net cash flows provided by financing activities ............................ 86,814,473 210,297,834 106,192,928
Effect of exchange rate changesoncash .............. .. ... ...t 48,784 4,434 —
Increase (decrease) in cash and cash equivalents ........................... 780,981 6,779,319 (17,340,367)
Cash and cash equivalents, beginning of period . . . ........... .. ... ... ..., 13,217,410 6,438,091 23,778,458
Cash and cash equivalents,end of period ................ ... ..ol $ 13,998,391 $ 13,217,410 $ 6,438,091
Supplemental disclosures and non-cash transactions:
Cash paid for iNtErest . . . .. ..v ottt $ 17,903,925 §$ 10965627 $ 5,494,139
Interest capitalized . . . . ..o .vove ettt $ 498772 $ 352,005 $ —
Distributions payable . . ... ... e e $ 2724603 $ 2071876 $ 1,557,367
Issuance of shares pursuant to distribution reinvestmentplan ................... $ 12,311,983 $ 9045444 $ 6,182,334
Seller notes payable issued in connection with purchase of real estate ............ $ — 3 — § 4,800,000
Assumption of notes payable issued in connection with purchase of real estate ..... $ 6,706,790 $ 42,580,540 $ 3,199,696
Issuance of limited partnership units in our Operating Partnership in connection with
the purchase of real estate facilities . . ... ....oveeein it $ 729218 $ 930,759 §$ —
Foreign currency translation adjustment — Real estate facilities,net .............. $ 614721 $  (695064) $ 220,547

See notes to consolidated financial statements.
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
: : December 31, 2012

Note 1. Organization

Strategic Storage Trust, Inc., a Maryland corporation (the “Company”), was formed on August 14, 2007
under the Maryland General Corporation Law for the purpose of engaging in the business of investing in self
storage facilities. The Company’s year-end is December 31. As used in this report, “we” “us” and “our” refer to
Strategic Storage Trust, Inc.

Strategic Capital Holdings, LLC, a Virginia limited liability company (our “Sponsor™), is the sponsor of our
Offering. Our Sponsor was formed on July 21, 2004 to engage in private structured offerings of limited
partnerships and other entities with respect to the acquisition, management and disposition of commercial real
estate assets. Our Sponsor owns a majority of Strategic Storage Holdings, LLC, which is the sole member of our
advisor and our property manager.

Our advisor is Strategic Storage Advisor, LLC, a Delaware limited liability company (our “Advisor”) which
was formed on August 13, 2007. Our Advisor is responsible for managing our affairs on a day-to-day basis and
identifying and making acquisitions and investments on our behalf under the terms of an advisory agreement we
have with our Advisor (our “Advisory Agreement”). Some of the officers of our Advisor are also officers of our
Sponsor and of us.

On August 24, 2007, our Advisor purchased 100 shares of our common stock for $1,000 and became our
initial stockholder. Our Articles of Amendment and Restatement authorize 700,000,000 shares of common stock
with a par value of $0.001 and 200,000,000 shares of preferred stock with a par value of $0.001.

Our operating partnership, Strategic Storage Operating Partnership, L.P., a Delaware limited partnership
(our “Operating Partnership”), was formed on August 14, 2007. On August 24, 2007, our Advisor purchased a
limited partnership interest in our Operating Partnership for $200,000 and on August 24, 2007, we contributed
the initial $1,000 capital contribution we received to our Operating Partnership in exchange for the general
partner interest. Our Operating Partnership owns, directly or indirectly through one or more special purpose
entities, all of the self storage properties that we have acquired. As of December 31, 2012, we owned 99.46% of
the limited partnership interests of our Operating Partnership. The remaining limited partnership interests are
owned by our Advisor (0.04%) and unaffiliated third parties (0.50%). As the sole general partner of our
Operating Partnership, we have the exclusive power to manage and conduct business of our Operating
Partnership. We will conduct certain activities (such as selling packing supplies and locks and renting trucks or
other moving equipment) through our taxable REIT subsidiaries (the “TRSs”), which are our wholly-owned
subsidiaries.

Our property manager is Strategic Storage Property Management, LLC, a Delaware limited liability
company (our “Property Manager™), which was formed in August 2007 to manage our properties. Our Property
Manager derives substantially all of its income from the property management services it performs for us.

On March 17, 2008, we began our initial public offering of common stock (our “Initial Offering”). On
May 22, 2008, we satisfied the minimum offering requirements of the Initial Offering and commenced formal
operations. On September 16, 2011, we terminated the Initial Offering, having sold approximately 29 million
shares for gross proceeds of approximately $289 million. On September 22, 2011, we commenced our follow-on
public offering of stock for a maximum of 110,000,000 shares of common stock, consisting of 100,000,000
shares for sale to the public (our “Primary Offering”) and 10,000,000 shares for sale pursuant to our distribution
reinvestment plan (collectively, our “Offering”). We intend to invest a substantial amount of the net proceeds
from our Offering in self storage facilities and related self storage real estate investments. Based on the current
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STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
December 31, 2012

expiration date of our Offering on September 22, 2013, and our current sales pace, which our board of directors
believes should allow us to raise sufficient capital to move to the next phase of our life cycle, our board of
directors approved closing our Offering within the original two year offering period. We currently expect to close
our Offering on or around September 22, 2013, although the board of directors has reserved its right to close the
Offering prior to that date if the board of directors deems it appropriate. Our board may also extend our Offering
for an additional year, or in certain circumstances, longer. We currently plan to continue to offer shares under our
distribution reinvestment plan beyond the above date; however, we may terminate the distribution reinvestment
plan offering at any time. As of December 31, 2012, we had issued approximately 42.7 million shares of
common stock for approximately $426 million in our Initial Offering and our Offering and also issued

6.2 million shares in a private offering.

Effective June 1, 2012, the offering price of our shares of common stock increased from $10.00 per share to
$10.79 per share. This increase was primarily based on the April 2, 2012 estimated per share value of our
common stock of $10.79 which was calculated based on the estimated value of our assets less the estimated value
of our liabilities, or net asset value, divided by the number of shares outstanding on an adjusted fully diluted
basis, calculated as of December 31, 2011. In light of the above-described net asset value calculation, our board
of directors determined that it was appropriate to increase the per share offering price for new purchases of our
shares commencing on June 1, 2012. This determination by our board of directors was subjective and was
primarily based on (i) the estimated net asset value per share, which was predominantly based on an independent
third party appraiser’s valuation of our properties as of December 31, 2011, (ii) the commissions and dealer
manager fees payable in connection with the offering of our shares, (iii) our historical and anticipated results of
operations and financial condition, (iv) our current and anticipated distribution payments, (v) our current and
anticipated capital and debt structure, and (vi) our Advisor’s recommendations and assessment of our prospects
and continued execution of our investment and operating strategies.

Our dealer manager is Select Capital Corporation, a California corporation (our “Dealer Manager”). Our
Dealer Manager is responsible for marketing our shares being offered pursuant to the Offering. Our president
owns a 15% beneficial non-voting equity interest in our Dealer Manager.

As we accept subscriptions for shares of our common stock, we transfer substantially all of the net proceeds
of the Offering to our Operating Partnership as capital contributions in exchange for additional units of interest in
our Operating Partnership. However, we are deemed to have made capital contributions in the amount of the
gross offering proceeds received from investors and our Operating Partnership is deemed to have simultaneously
paid the sales commissions and other costs associated with the Offering. In addition, our Operating Partnership is
structured to make distributions with respect to limited partnership units (except for Class D units) that will be
equivalent to the distributions made to holders of our common stock. In March 2011, we adopted Amendment
No. 1 to our Operating Partnership’s First Amended and Restated Limited Partnership Agreement, which
established Class D Units, and our Operating Partnership issued approximately 120,000 Class D Units in
connection with our acquisition of the Las Vegas VII and Las Vegas VIII properties. The Class D Units have all
of the rights, powers, duties and preferences of our Operating Partnership’s other limited partnership units,
except that they are subject to an annual distribution limit (initially zero percent) and the holders of the Class D
Units have agreed to modified exchange rights that prevent them from exercising their exchange rights until the
occurrence of a specified event (see Note 8). Finally, a limited partner in our Operating Partnership may later
exchange his or her limited partnership units in our Operating Partnership for shares of our common stock at any
time after one year following the date of issuance of their limited partnership units, subject to certain restrictions
as outlined in the limited partnership agreement. Our Advisor is prohibited from exchanging or otherwise
transferring its limited partnership units so long as it is acting as our Advisor pursuant to our Advisory
Agreement.
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As of December 31, 2012, we wholly-owned 110 self storage facilities located in 17 states (Alabama,
Arizona, California, Florida, Georgia, Illinois, Kentucky, Mississippi, Nevada, New Jersey, New York, North
Carolina, Pennsylvania, South Carolina, Tennessee, Texas and Virginia) and Canada comprising approximately
70,190 units and approximately 9.2 million rentable square feet. As of December 31, 2012, we also had minority
interests in eight additional self storage facilities. Of those interests, one has been deemed to be a controlling
interest and is therefore consolidated in our consolidated financial statements as discussed in Note 2.
Additionally, we have an interest in a net leased industrial property in California with 356,000 rentable square
feet leased to a single tenant.

Note 2. Summary of Significant Accounting Policies
Basis of Presentation

The accompanying consolidated financial statements have been prepared in accordance with U.S. generally
accepted accounting principles (“GAAP”) as contained within the Financial Accounting Standards Board
(“FASB”) Accounting Standards Codification (“ASC”) and the rules and regulations of the SEC.

Effective September 15, 2009, the ASC was established as the single source of authoritative
nongovernmental GAAP. Prior to the issuance of the ASC, all GAAP pronouncements were issued in separate
topical pronouncements in the form of statements, staff positions or Emerging Issues Task Force Abstracts, and
were referred to as such. While the ASC does not change GAAP, it introduces a new structure and supersedes all
previously issued non-SEC accounting and reporting standards. In addition to the ASC, the Company is still
required to follow SEC rules and regulations relating to the preparation of financial statements. The Company’s
accounting policies are consistent with the guidance set forth by both ASC and the SEC.

Reclassifications

Certain amounts previously reported in our 2010 and 2011 financial statements have been reclassified to
conform to the fiscal 2012 presentation.

Principles of Consolidation

Our financial statements, the financial statements of our Operating Partnership, including its wholly-owned
subsidiaries, the financial statements of Self Storage REIT, Inc. (now Self Storage REIT, LLC) (REIT I) and Self
Storage REIT II, Inc. (now Self Storage REIT II, LLC) (REIT II), and the accounts of variable interest entities
(VIEs) for which we are the primary beneficiary are consolidated in the accompanying consolidated financial
statements. The portion of these entities not wholly-owned by us is presented as noncontrolling interests both as
of and during the periods presented. All significant intercompany accounts and transactions have been eliminated
in consolidation.

Consolidation Considerations for Our Investments in Joint Ventures

Current accounting guidance provides a framework for identifying VIEs and determining when a company
should include the assets, liabilities, noncontrolling interests, and results of activities of the VIE in its
consolidated financial statements. In general, a VIE is an entity or other legal structure used to conduct activities
or hold assets that either (1) has an insufficient amount of equity to carry out its principal activities without
additional subordinated financial support, (2) has a group of equity owners that are unable to make significant
decisions about its activities, or (3) has a group of equity owners that do not have the obligation to absorb losses
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or the right to receive returns generated by its operations. Generally, a VIE should be consolidated if a party with
an ownership, contractual, or other financial interest in the VIE (a variable interest holder) has the power to direct
the VIE’s most significant activities and the obligation to absorb losses or right to receive benefits of the VIE that
could be significant to the VIE. A variable interest holder that consolidates the VIE is called the primary
beneficiary. Upon consolidation, the primary beneficiary generally must initially record all of the VIE’s assets,
Jiabilities, and noncontrolling interest at fair value and subsequently account for the VIE as if it were
consolidated based on majority voting interest. As of December 31, 2012 and 2011, we had entered into
contracts/interests that are deemed to be variable interests in VIEs; those variable interests include both lease
agreements and equity investments. We have evaluated those variable interests against the criteria for
consolidation and determined that we are not the primary beneficiary of certain investments discussed further in
the “Equity Investments” section of this note.

As of December 31, 2012 and 2011, we had an equity interest in a self storage property located in San
Francisco, California (“SF property”) which was deemed to be a VIE of which we are the primary beneficiary.
As such, the SF property has been consolidated in our consolidated financial statements since we acquired our
interest in the property through the REIT I merger. In January 2010, we acquired an approximately 2% additional
interest in the SF property, bringing our total interest to approximately 12%. The SF property is owned by a
Delaware Statutory Trust (DST), and by virtue of the trust agreement the investors in the trust have no direct or
indirect ability through voting rights to make decisions about the DST’s significant activities. The REIT 1
operating partnership (the “REIT I Operating Partnership”) has also entered into a lease agreement for the SF
property, in which the REIT I Operating Partnership is the tenant, which exposes it to losses of the VIE that
could be significant to the VIE and also allows it to direct activities of the VIE that determine its economic
performance by means of its operation of the leased facility. The lease has an initial term of ten years which
commenced on December 19, 2006. The initial term of the lease may be extended at the option of the REIT I
Operating Partnership for up to four successive five year terms. As of December 31, 2012, the consolidated joint
venture had net real estate assets of approximately $16.8 million. Such assets are only available to satisfy the
obligations of the SF property. We have also consolidated approximately $10.1 million of secured debt and
approximately $5.8 million of noncontrolling interest related to this entity. The lenders of the secured debt have
no recourse to other Company assets. Our Sponsor has entered into an agreement to indemnify us for any losses
as a result of potential shortfalls in the lease payments required to be made by the REIT I Operating Partnership.
Despite such indemnification, we continue to be deemed the primary beneficiary as our Sponsor is not deemed to
have a variable interest in the SF property.

Use of Estimates

The preparation of the consolidated financial statements in conformity with accounting principles generally
accepted in the United States requires management to make estimates and assumptions that affect the amounts
reported in the consolidated financial statements and accompanying notes. The current economic environment
has increased the degree of uncertainty inherent in these estimates and assumptions. Management adjusts such
estimates when facts and circumstances dictate. The most significant estimates made include the allocation of
property purchase price to tangible and intangible assets acquired and liabilities assumed at fair value, the
determination if certain entities should be consolidated, the evaluation of potential impairment of long-lived
assets and of assets held by equity method investees, and the useful lives of real estate assets and intangibles.
Actual results could materially differ from those estimates.

Cash and Cash Equivalents

We consider all short-term, highly liquid investments that are readily convertible to cash with a maturity of
three months or less at the time of purchase to be cash equivalents.
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We may maintain cash equivalents in financial institutions in excess of insured limits, but believe this risk is
mitigated by only investing in or through major financial institutions.

Restricted Cash

Restricted cash consists primarily of impound reserve accounts for property taxes, insurance and capital
improvements in connection with the requirements of certain of our loan agreements.

Real Estate Purchase Price Allocation

We account for acquisitions in accordance with accounting guidance which requires that we allocate the
purchase price of the property to the tangible and intangible assets acquired and the liabilities assumed based on
estimated fair values. This guidance requires us to make significant estimates and assumptions, including fair
value estimates, as of the acquisition date and to adjust those estimates as necessary during the measurement
period (defined as the period, not to exceed one year, in which we may adjust the provisional amounts recognized
for an acquisition). Acquisitions of portfolios of facilities are allocated to the individual facilities based upon an
income approach or a cash flow analysis using appropriate risk adjusted capitalization rates which take into
account the relative size, age, and location of the individual facility along with current and projected occupancy
and rental rate levels or appraised values, if available. Allocations to the individual assets and liabilities are based
upon comparable market sales information for land and estimates of depreciated replacement cost of equipment,
building and site improvements. In allocating the purchase price, we determine whether the acquisition includes
intangible assets or liabilities. Substantially all of the leases in place at acquired properties are at market rates, as
the majority of the leases are month-to-month contracts. Accordingly, to date we have not allocated any portion
of the purchase price to above or below market leases. We also consider whether in-place, market leases
represent an intangible asset. We recorded approximately $7.3 million and approximately $15.7 million in
intangible assets to recognize the value of in-place leases related to our acquisitions in 2012 and 2011,
respectively. We do not expect, nor to date have we recorded, intangible assets for the value of tenant
relationships because we will not have concentrations of significant tenants and the average tenant turnover is
fairly frequent. Our acquisition-related transaction costs are required to be expensed as incurred. During the years
ended December 31, 2012, 2011 and 2010 we expensed approximately $3.6 million, $7.7 million and $5.2
million, respectively, of acquisition related transaction costs.

Should the initial accounting for an acquisition be incomplete by the end of a reporting period that falls
within the measurement period, we report provisional amounts in our financial statements. During the
measurement period, we adjust the provisional amounts recognized at the acquisition date to reflect new
information obtained about facts and circumstances that existed as of the acquisition date that, if known, would
have affected the measurement of the amounts recognized as of that date and we record those adjustments to our
financial statements. We apply those measurement period adjustments that we determine to be significant
retrospectively to comparative information in our financial statements, potentially including adjustments to
interest, depreciation and amortization expense.

Evaluation of Possible Impairment of Long-Lived Assets

Management will continually monitor events and changes in circumstances that could indicate that the
carrying amounts of our long-lived assets, including those held through joint ventures, may not be recoverable.
When indicators of potential impairment are present that indicate that the carrying amounts of the assets may not
be recoverable, we will assess the recoverability of the assets by determining whether the carrying value of the
long-lived assets will be recovered through the undiscounted future operating cash flows expected from the use
of the asset and its eventual disposition. In the event that such expected undiscounted future cash flows do not
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exceed the carrying value, we will adjust the value of the long-lived assets to the fair value and recognize an
impairment loss. As of December 31, 2012, 2011 and 2010, no impairment losses have been recognized.

Equity Investments

Our investments in unconsolidated real estate joint ventures and VIEs in which we are not the primary
beneficiary, where we have significant influence, but not control, are recorded under the equity method of
accounting in the accompanying consolidated financial statements. Under the equity method, our investments in
real estate ventures are stated at cost and adjusted for our share of net earnings or losses and reduced by
distributions. Equity in earnings of real estate ventures is generally recognized based on the allocation of cash
distributions upon liquidation of the investment in accordance with the joint venture agreements.

Investments representing passive preferred equity and/or minority interests are accounted for under the cost
method. Under the cost method, our investments in real estate ventures are carried at cost and adjusted for other-
than-temporary declines in fair value, distributions representing a return of capital and additional investments.

Through mergers with REIT I and REIT II in 2009, we acquired five preferred equity and/or minority
interests in unconsolidated joint ventures (one of which became wholly-owned in 2011, as further described in
Note 3 and another which was sold in May 2012 as further described below), all of which were deemed to be
VIEs. We have evaluated each variable interest against the amended criteria for consolidation and determined
that we are not the primary beneficiary, generally due to our inability to direct significant activities that
determine the economic performance of the VIE. Two of those investments are passive or limited partner
interests in self storage facilities (such properties are owned by DSTs, and by virtue of the related trust
agreements, the investors have no direct or indirect ability through voting rights to make decisions about the
DSTs significant activities) and are therefore accounted for under the cost method; our aggregate investment
therein is approximately $0.1 million. Individually our ownership interest in those investments ranges from
approximately 0.28% to 1.49%; the carrying value of the investments ranged from approximately $27,000 to
$100,000 and our risk of loss is limited to our individual investment therein.

In May 2012, our equity interests in an unconsolidated joint venture which owns a self storage facility in
Baltimore, Maryland were redeemed for approximately $1.4 million. This resulted in a gain of approximately
$0.8 million, which is included in gain on sale of investment in unconsolidated joint venture in our Consolidated
Statements of Operations for the year ended December 31, 2012.

The remaining interest is in a net leased industrial property (“Hawthorne property”) in California with
356,000 rentable square feet leased to a single tenant. This investment is accounted for under the equity method
of accounting and our risk of loss is limited to our investment, including our maximum exposure under the terms
of a debt guarantee. We own a 12% interest in Westport LAX LLC, the joint venture that acquired the Hawthorne
property and the carrying value in such investment is approximately $1.3 million. Hawthorne LLC, an affiliate of
our Sponsor, owns 78% of Westport LAX LLC, and we have a preferred equity interest in Hawthorne LLC
which entitles us to distributions equal to 10% per annum on our investment of approximately $6.9 million and a
non-interest bearing receivable of approximately $0.4 million. The preferred equity interest has a redemption
date in November 2013, subject to extension at our sole discretion. The preferred equity interest may be called at
any time in whole or part by Hawthorne LLC or redeemed at any time by us. The remaining 10% interest in
Westport LAX LLC is owned by a third party, who is also the co-manager, along with our Sponsor, of the
Hawthorne property. Such third party is the acting property manager and directs the operating activities of the
property that determine its economic performance. We, along with other non-affiliated parties, are guarantors on
the approximately $19.3 million loan used to secure the Hawthorne property; the loan has a maturity date of

F-15



STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
December 31, 2012

August 1, 2020. As of December 31, 2012, our maximum exposure to loss as a result of our involvement with
this VIE, consisting of our investment balance and our guarantee of the secured debt, totaled approximately $27.9
million.

Revenue Recognition

Management believes that all of our leases are operating leases. Rental income is recognized in accordance
with the terms of the leases, which generally are month-to-month. Revenues from any long-term operating leases
are recognized on a straight-line basis over the term of the lease. The excess of rents received over amounts
contractually due pursuant to the underlying leases is included in accounts payable and accrued liabilities in our
consolidated balance sheets and contractually due but unpaid rent is included in other assets.

Allowance for Doubtful Accounts

Tenant accounts receivable are reported net of an allowance for doubtful accounts. Management’s estimate
of the allowance is based upon a review of the current status of tenant accounts receivable. It is reasonably
possible that management’s estimate of the allowance will change in the future.

Real Estate Facilities

Real estate facilities are recorded at cost. We capitalize costs incurred to develop, construct, renovate and
improve properties, including interest and property taxes incurred during the construction period. The
construction period begins when expenditures for the real estate assets have been made and activities that are
necessary to prepare the asset for its intended use are in progress. The construction period ends when the asset is
substantially complete and ready for its intended use.

Depreciation of Real Property Assets
Our management is required to make subjective assessments as to the useful lives of our depreciable assets.

We consider the period of future benefit of the asset to determine the appropriate useful lives.

Depreciation of our real property assets is charged to expense on a straight-line basis over the estimated
useful lives as follows:

Description Standard Depreciable Life
Land Not Depreciated
Buildings 30 to 35 years

Site Improvements 7 to 15 years

Depreciation of Personal Property Assets

Personal property assets, consisting primarily of furniture, fixtures and equipment are depreciated on a
straight-line basis over the estimated useful lives generally ranging from 3 to 5 years, and are included in other
assets on our consolidated balance sheets.

Intangible Assets

We have allocated a portion of our real estate purchase price to in-place leases. We are amortizing in-place
leases on a straight-line basis over the estimated future benefit period. As of December 31, 2012 and 2011,
accumulated amortization of in-place lease intangibles totaled approximately $36.4 million and $24.9 million,
respectively.
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The total estimated amortization expense of intangible assets for the years ending December 31, 2013, 2014,
2015, 2016 and 2017 is approximately $7.7 million, $2.9 million, $1.1 million, $0 and $0, respectively.

Amortization of Deferred Financing Costs

Costs incurred in connection with obtaining financing are deferred and amortized on a straight-line basis
over the term of the related loan, which is not materially different than the effective interest method. As of
December 31, 2012 and 2011, accumulated amortization of deferred financing costs totaled approximately $4.4
million and $1.5 million, respectively.

Organization and Offering Costs

Our Advisor may fund organization and offering costs on our behalf. We are required to reimburse our
Advisor for such organization and offering costs; provided, however, our Advisor must reimburse us within 60
days after the end of the month in which the Offering terminates to the extent we paid or reimbursed organization
and offering costs (excluding sales commissions and dealer manager fees) in excess of 3.5% of the gross offering
proceeds from the Primary Offering. Such costs will be recognized as a liability when we have a present
responsibility to reimburse our Advisor, which is defined in our Advisory Agreement as the date we satisfied the
minimum offering requirements of the primary offering portion of our Initial Offering (which occurred on
May 22, 2008). If at any point in time we determine that the total organization and offering costs are expected to
exceed 3.5% of the gross proceeds anticipated to be received from the Primary Offering, we will recognize such
excess as a capital contribution from our Advisor. As of December 31, 2012, we do not believe total organization
and offering costs will exceed 3.5% of the gross proceeds anticipated to be received from the Primary Offering.
Offering costs are recorded as an offset to additional paid-in capital, and organization costs are recorded as an
expense.

Redeemable Common Stock

We have adopted a share redemption program that may enable stockholders to sell their shares to us in
limited circumstances.

We record amounts that are redeemable under the share redemption program as redeemable common stock
in the accompanying consolidated balance sheets since the shares are mandatorily redeemable at the option of the
holder and therefore their redemption is outside our control. The maximum amount redeemable under our share
redemption program is limited to the number of shares we could repurchase with the amount of the net proceeds
from the sale of shares under the distribution reinvestment plan. However, accounting guidance states that
determinable amounts that can become redeemable but that are contingent on an event that is likely to occur
(e.g., the passage of time) should be presented as redeemable when such amount is known. Therefore, the net
proceeds from the distribution reinvestment plan are considered to be temporary equity and are presented as
redeemable common stock in the accompanying consolidated balance sheets.

In addition, current accounting guidance requires, among other things, that financial instruments that
represent a mandatory obligation of us to repurchase shares be classified as liabilities and reported at settlement
value. Qur redeemable common shares are contingently redeemable at the option of the holder. When we
determine we have a mandatory obligation to repurchase shares under the share redemption program, we will
reclassify such obligations from temporary equity to a liability based upon their respective settlement values.

During the year ended December 31, 2012, we redeemed approximately 1.3 million shares of common stock
for approximately $12.6 million ($9.60 per share). As of December 31, 2012, we had redemption requests for
approximately 444,000 shares of common stock for approximately $4.3 million that, if honored in full, would
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have caused us to exceed the limits of the share redemption program. We honored such redemption requests,
pursuant to the terms of the share redemption program, redeeming all death and disability redemption requests
and approximately 76% of the other redemption requests. Such redemptions totaled approximately 343,600
shares for approximately $3.3 million ($9.69 per share) and were redeemed on January 31, 2013 and such
amount was reclassified from redeemable common stock to accounts payable and accrued liabilities in the
consolidated balance sheets as of December 31, 2012. As of December 31, 2012, we had approximately 100,400
shares that were requested for redemption, but could not be redeemed as it would have caused us to exceed the
limits of the share redemption program. We treated the remainder of each redemption request as a request for
redemption in the first quarter of 2013. We have funded all redemptions using proceeds from the sale of shares
pursuant to our distribution reinvestment plan. Our board of directors may choose to amend, suspend or terminate
our share redemption program upon 30 days’ written notice at any time. :

Foreign Currency Translation

For non-U.S. functional currency operations, assets and liabilities are translated to U.S. dollars at current
exchange rates. Revenues and expenses are translated at the average rates for the period. All related adjustments
are recorded in other comprehensive income (loss) as a separate component of stockholders’ equity. Transactions
denominated in a currency other than the functional currency of the related operation are recorded at rates of
exchange in effect at the date of the transaction. Gains or losses on foreign currency transactions are recorded in
other income (expense). For the years ended December 31, 2012, 2011 and 2010, we recorded a gain of
approximately $60,000, a loss of approximately $17,000 and a gain of approximately $106,000, respectively.

Accounting for Equity Awards

The cost of restricted stock is required to be measured based on the grant-date fair value and the cost to be
recognized over the relevant service period.

Fair Value Measurements

The accounting standard for fair value measurements and disclosures defines fair value, establishes a
framework for measuring fair value, and provides for expanded disclosure about fair value measurements. Fair
value is defined by the accounting standard for fair value measurements and disclosures as the exchange price
that would be received for an asset or paid to transfer a liability (an exit price) in the principal or most
advantageous market for the asset or liability in an orderly transaction between market participants on the
measurement date. It also establishes a fair value hierarchy that prioritizes observable and unobservable inputs
used to measure fair value into three levels. The following summarizes the three levels of inputs and hierarchy of
fair value we use when measuring fair value:

» Level 1 inputs utilize quoted prices (unadjusted) in active markets for identical assets or liabilities that
we have the ability to access;

» Level 2 inputs may include quoted prices for similar assets and liabilities in active markets, as well as
interest rates and yield curves that are observable at commonly quoted intervals; and

¢ Level 3 inputs are unobservable inputs for the assets or liabilities that are typically based on an entity’s

own assumptions as there is little, if any, related market activity.

In instances where the determination of the fair value measurement is based on inputs from different levels
of the fair value hierarchy, the fair value measurement will fall within the lowest level that is significant to the
fair value measurement in its entirety.
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The accounting guidance for fair value measurements and disclosures provides a framework for measuring
fair value and establishes a fair value hierarchy which requires an entity to maximize the use of observable inputs
and minimize the use of unobservable inputs when measuring fair value. In determining fair value, we utilize
valuation techniques that maximize the use of observable inputs and minimize the use of unobservable inputs to
the extent possible as well as consider counterparty credit risk in our assessment of fair value. Considerable
judgment is necessary to interpret Level 2 and 3 inputs in determining fair value of ‘our financial and non-
financial assets and liabilities. Accordingly, there can be no assurance that the fair values we present herein are
indicative of amounts that may ultimately be realized upon sale or other disposition of these assets.

Financial and non-financial assets and liabilities measured at fair value on a non-recurring basis in our
consolidated financial statements consist of real estate and related assets and investments in unconsolidated joint
ventures and related liabilities assumed and equity consideration related to acquisitions we made during 2012 and
2011. The fair values of these assets, liabilities and equity consideration were determined as of the acquisition
dates using widely accepted valuation techniques, including (i) discounted cash flow analysis, which considers,
among other things, leasing assumptions, growth rates, discount rates and terminal capitalization rates,

(i) income capitalization approach, which considers prevailing market capitalization rates, and (jii) comparable
sales activity. In general, we consider multiple valuation techniques when measuring fair values. However, in
certain circumstances, a single valuation technique may be appropriate. All of the fair values of the assets,
liabilities and common stock as of the acquisition dates were derived using Level 3 inputs.

The carrying amounts of cash and cash equivalents, tenant accounts receivable, other assets, accounts
payable and accrued liabilities, distributions payable and amounts due to affiliates approximate fair value
because of the relatively short-term nature of these instruments.

The table below summarizes our fixed rate notes payable at December 31, 2012. The estimated fair value of
financial instruments is subjective in nature and is dependent on a number of important assumptions, including
discount rates and relevant comparable market information associated with each financial instrument. The fair
value of the fixed rate notes payable was estimated by discounting the future cash flows using the current rates at
which similar loans would be made to borrowers with similar credit ratings and for the same remaining
maturities. The use of different market assumptions and estimation methodologies may have a material effect on
the reported estimated fair value amounts. Accordingly, the estimates presented below are not necessarily
indicative of the amounts we would realize in a current market exchange.

December 31, 2012
Fair Value Carrying Value

Fixed Rate Secured Debt . .................. $298,636,303  $287,912,016

As of December 31, 2012, we had an interest rate swap on one of our loans (See Note 5). The valuation of
this instrument was determined using widely accepted valuation techniques including discounted cash flow
analysis on the expected cash flows of each derivative. This analysis reflects the contractual terms of the
derivatives, including the period to maturity, and uses observable market-based inputs, including interest rate
curves and implied volatilities. The fair values of interest rate swaps are determined using the market standard
methodology of netting the discounted future fixed cash payments and the discounted expected variable cash
receipts. The variable cash receipts are based on an expectation of future interest rates (forward curves) derived
from observable market interest rate curves.

To comply with GAAP, we incorporate credit valuation adjustments to appropriately reflect both our own
nonperformance risk and the respective counterparty’s nonperformance risk in the fair value measurements. In
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adjusting the fair value of our derivative contracts for the effect of nonperformance risk, we have considered the
impact of netting and any applicable credit enhancements, such as collateral postings, thresholds, mutual puts,
and guarantees.

Although we have determined that the majority of the inputs used to value our derivatives fall within Level
2 of the fair value hierarchy, the credit valuation adjustments associated with our derivatives utilize Level 3
inputs, such as estimates of current credit spreads to evaluate the likelihood of default by us and our
counterparties. However, as of December 31, 2012, we have assessed the significance of the impact of the credit
valuation adjustments on the overall valuation of our derivative positions and have determined that the credit
valuation adjustments are not significant to the overall valuation of our derivatives. As a result, we have
determined that our derivative valuations in their entirety are classified in Level 2 of the fair value hierarchy. As
of December 31, 2012, we had $546,333 of Level 2 derivatives (interest rate swap) classified in accounts payable
and accrued liabilities on our consolidated balance sheet.

Derivative Instruments and Hedging Activities

The accounting for changes in the fair value of derivatives depends on the intended use of the derivative and
the resulting designation. Derivatives used to hedge exposure to changes in the fair value of an asset, liability or
firm commitment attributable to a particular risk are considered fair value hedges. Derivatives used to hedge the
exposure to variability in expected future cash flows or other types of forecasted transactions are considered cash
flow hedges.

For derivatives designated as fair value hedges, changes in the fair value of the derivative and the hedged
item related to the hedged risk are recognized in the statements of operations. For derivatives designated as cash
flow hedges, the effective portion of changes in the fair value of the derivative is initially reported in other
comprehensive income, outside of earnings and subsequently reclassified to earnings when the hedged
transaction affects earnings.

Noncontrolling Interest in Consolidated Entities

We account for the noncontrolling interest in our Operating Partnership in accordance with amended
accounting guidance. Due to our control through our general partnership interest in our Operating Partnership
and the limited rights of the limited partner, our Operating Partnership, including its wholly-owned subsidiaries,
is consolidated with the Company and the limited partner interest is reflected as a noncontrolling interest in the
accompanying consolidated balance sheets. In addition, we account for the noncontrolling interest in the SF
property in accordance with the amended accounting guidance. The noncontrolling interests shall continue to be
attributed their share of income and losses, even if that attribution results in a deficit noncontrolling interest
balance.

Income Taxes

We made an election to be taxed as a Real Estate Investment Trust (“REIT”), under Sections 856 through
860 of the Internal Revenue Code of 1986, as amended (the “Code™), commencing with our taxable year ended
December 31, 2008. To qualify as a REIT, we must meet certain organizational and operational requirements,
including a requirement to currently distribute at least 90% of the REIT’s ordinary taxable income to
stockholders. As a REIT, we generally will not be subject to federal income tax on taxable income that we
distribute to our stockholders. If we fail to qualify as a REIT in any taxable year, we will then be subject to
federal income taxes on our taxable income at regular corporate rates and will not be permitted to qualify for
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treatment as a REIT for federal income tax purposes for four years following the year during which qualification
is lost unless the IRS grants us relief under certain statutory provisions. Such an event could materially adversely
affect our net income and net cash available for distribution to stockholders. However, we believe that we will be
organized and operate in such a manner as to qualify for treatment as a REIT and intend to operate in the
foreseeable future in such a manner that we will remain qualified as a REIT for federal income tax purposes. We
have concluded that there are no significant uncertain tax positions requiring recognition or disclosure in our
consolidated financial statements. '

Even if we qualify for taxation as a REIT, we may be subject to certain state and local taxes on our income
and property, and federal income and excise taxes on our undistributed income. '

We have filed an election to treat the TRSs as taxable REIT subsidiaries. In general, the TRSs may perform
additional services for our tenants and generally may engage in any real estate or non-real estate related business.
The TRSs are subject to corporate federal and state income tax. The TRSs follow accounting guidance which
requires the use of the asset and liability method. Deferred income taxes will represent the tax effect of future
differences between the book and tax bases of assets and liabilities.

Per Share Data

Basic earnings per share attributable for all periods presented are computed by dividing net income (loss) by
the weighted average number of shares outstanding during the period. Diluted earnings per share are computed
by dividing net income (loss) by the weighted average number of shares outstanding, including all restricted
stock grants as though fully vested. For the years ended December 31, 2012, 2011 and 2010, 6,250, 6,875 and
6,875 shares, respectively, of unvested restricted stock were not included in the diluted weighted average shares
as such shares were antidilutive.

Recently Issued Accounting Guidance

ASU No. 2011-05, “Presentation of Comprehensive Income” (“ASU 2011-05"), was issued in June 2011 to
allow an entity the option to present the total of comprehensive income, the components of net income, and the
components of other comprehensive income in either a single continuous statement of comprehensive income or
two separate but consecutive statements. Under either option, an entity is required to present each component of
net income along with total net income, each component of other comprehensive income along with a total for
other comprehensive income, and a total amount for comprehensive income. ASU 2011-05 eliminates the option
to present the components of other comprehensive income as part of the statement of changes in stockholders’
equity. ASU 2011-05 does not change the items that are required to be reported in other comprehensive income
or when an item of other comprehensive income must be reclassified to net income and is required to be applied
retrospectively. For public entities, this ASU is effective for fiscal years beginning after December 15, 2011. We
adopted this ASU in the interim period ending March 31, 2012 by selecting the option of two separate but
consecutive statements.

Note 3. USA Self Storage I, DST and Madison County Self Storage, DST Acquisitions

In February 2011, we, through an indirect wholly-owned subsidiary, closed on the purchase of the
remaining 80.247% in beneficial interests (“Interests”) in USA Self Storage I, DST (“SS I, DST”), a Delaware
statutory trust sponsored by our Sponsor, from approximately 40 third-party sellers pursuant to separate purchase
agreements with each seller. None of the purchases were contingent upon any of the others. The agreed upon
purchase price the Interests acquired, which was based on the aggregate appraised value of the properties, was
approximately $30.1 million ($37.55 million total purchase price multiplied by 80.247%). The consideration
consisted of approximately $10.2 million in cash along with approximately 70,000 limited partnership units in
our Operating Partnership and the ratable portion of approximately $23.3 million of three separate bank loans
held by the three property owning subtrusts (the “Subtrusts™) of SS 1, DST (the “Bank of America Loans™).
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We paid our Advisor approximately $377,000 in acquisition fees in connection with these acquisitions.

SS I, DST, through the Subtrusts, owns 10 self storage facilities located in Georgia, North Carolina and
Texas with an aggregate of approximately 5,425 units and 800,400 rentable square feet. The three Subtrusts lease
their respective properties to master tenants (the “Tenants”) on a triple-net basis pursuant to master leases (the
“Leases”) that have terms of 10 years and expire on November 1, 2015. The Tenants are owned by affiliates of
the Sponsor. Under the Leases, the Tenants pay a stated monthly rent equivalent to the monthly debt service
payment under the Bank of America Loans, which is paid directly to the lender on behalf of the Subtrusts, a
monthly stated rent equivalent to an investor return of 7.0% per annum, and may pay certain annual bonus rent
per the terms of the Leases, both of which stated rent and bonus rent are remitted to the Subtrusts. As an Interest
holder, we are entitled to our pro rata share of the total rent less the debt service under the Bank of America
Loans. The Tenants are entitled to retain any cash flow in excess of these rent payments. We and our Sponsor
along with its affiliates have agreed to assign 100% of the economic benefits and obligations from these
properties to us in exchange for indemnification by us for any potential liability incurred subsequent to the
assignment by the Sponsor in connection with the Leases.

The properties owned by the Subtrusts are subject to the three Bank of America Loans, which had an
aggregate principal balance of approximately $23.3 million as of February 1, 2011. The Bank of America Loans
bear a fixed interest rate of 5.18%, had original terms of 10 years and mature on November 1, 2015. The Bank of
America Loans required monthly interest-only payments during the first three years of their terms and now
require monthly principal-and-interest payments based on a 30-year amortization period. Each of the Bank of
America Loans is secured only by the properties owned by the respective Subtrust that obtained such loan.

During the third and fourth quarters of 2012, we purchased beneficial interests (the “Madison Interests”) in
Madison County Self Storage, DST (“Madison DST”), a Delaware statutory trust sponsored by our Sponsor,
from 13 third-party sellers pursuant to separate purchase agreements with each seller. None of the purchases
were contingent upon any of the others. Such purchases were completed on December 28, 2012, when we
acquired the remaining 52%, such that we then owned 100% of the Madison Interests. The agreed upon purchase
price of the Madison Interests acquired, based on the aggregate appraised value of the two properties owned by
Madison DST, was approximately $10.7 million, consideration provided consisted of approximately $3.1 million
in cash along with the issuance of approximately 84,000 limited partnership units in our Operating Partnership
and the assumption of an approximately $6.5 million bank loan held by Madison DST (the “Bank of America
Loan —47). Madison DST leased its properties to a master tenant (the “Tenant”) on a triple-net basis pursuant to a
master lease (the “Lease”). The Tenant is owned by affiliates of the Sponsor. Such Lease was terminated
effective December 28, 2012.

We paid our Advisor approximately $133,000 in acquisition fees in connection with these acquisitions.

The Madison DST owns two self storage facilities located in Mississippi with an aggregate of approximately
895 units and 149,300 rentable square feet. The properties owned by the Madison DST are subject to the Bank of
America Loan — 4, which had an aggregate principal balance of approximately $6.5 million as of the acquisition
dates of the Madison Interests. The loan bears a fixed interest rate of 6.33% and had an original term of ten years
and matures on October 1, 2017. The loan is secured only by the two properties owned by the Madison DST that
obtained such loan.
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Note 4. Acquisitions of Real Estate Facilities
The following summarizes the activity in real estate facilities during the years ended December 31, 2012
and 2011:

Real estate facilities

Balance at December 31,2010 ............... $274,568,200
Facility acquisitions- ........................ 229,116,716
Impact of foreign exchange rate changes ........ (695,064)
Improvements and additions .................. 7,405,724
Balance at December 31,2011 ............... 510,395,576
Facility acquisitions ........................ 85,722,709
Land disposition ........................... (1,675,860)
Impact of foreign exchange rate changes ........ 614,721
Improvements and additions .................. 9,670,749
Balance at December 31,2012 ............... $604,727,895
Accumulated depreciation
Balance at December 31,2010 ............... $ (6,677,014)
Depreciationexpense ....................... (9,294,274)
Balance at December 31,2011 ............... (15,971,288)
Depreciationexpense ....................... (13,869,032)
Balance at December 31,2012 ............... $(29,840,320)
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2012 and 2011 Acquisitions

The following table summarizes the purchase price allocation for our acquisitions for the years ended
December 31, 2012 and 2011:

Debt Assumed Operating
Acquisition  Real Estate or I d R I

Property Date Assets Intangibles Total 3) ) @S
Concord—NC ........... ... ... ... 2/1/2011 $ 2,809,179 $ 290,000 $ 3,099,179 § 2,262,355 $ 359,402 8 174,126
Hickory—NC ........ ... ...t 2/1/2011 3,068,239 300,000 3,368,239 2,458,764 392,250 242,308
Morganton—NC ...................... 2/1/2011 2,479,875 420,000 2,899,875 2,116,866 375,052 215,520
ElPasoII—TX ........ ... .ooian.. 2/1/2011 4,028,337 560,000 4,588,337 2,493,626 559,578 349,077
ElPasoIII—TX ...t 2/1/2011 5,584,356 510,000 6,094,356 3,312,103 679,569 447,752
ElPasoIV—TX ............coiiiiiinen 2/1/2011 3,394,766 300,000 3,694,766 2,007,996 422,220 240,614
ElPasoV—TX ..........oiiiiiiininn., 2/1/2011 3,535,809 420,000 3,955,809 2,149,865 488,422 300,408
Dallas—TX ... ...... ... i, 2/1/2011 4,108,217 450,000 4,558,217 2,477,257 626,727 288,850
Lawrenceville I—GA .................. 2/1/2011 1,529,603 150,000 1,679,603 1,493,828 289,609 118,239
Lawrenceville II-GA ................. 2/1/2011 2,832,445 260,000 3,092,445 2,750,402 324,684 147,055
Mississauga—Ontario, Canada (6) (7) ...... 3/11/2011 5,662,250 — 5,662,250 —_ — —
ElPaso—TX . ..., 3/17/2011 1,560,000 40,000 1,600,000 — 116,539 (10,575)
Las Vegas VII-NV (8) ................. 3/25/2011 4,573,052 460,000 5,033,052 — 471,845 268,298
Las Vegas VII—NV (8) ................ 3/25/2011 4,901,631 390,000 5,291,631 — 440,722 237,019
SF Bay Area—Morgan Hill—CA ......... 3/30/2011 5,654,098 680,000 6,334,098 3,089,522 599,567 382,773
SF Bay Area—Vallejo—CA ............. 3/30/2011 7,266,974 670,000 7,936,974 4,678,535 705,234 434,485
Peachtree City—GA ................... 6/10/2011 4,890,000 520,000 5,410,000 2,645,000 339,918 203,860
Buford—GA ....... ... . i 6/10/2011 2,357,000 200,000 2,557,000 1,350,000 260,648 140,894
Jonesboro—GA .......... ... ... 6/10/2011 2,295,000 200,000 2,495,000 1,100,000 282,064 146,999
Ellenwood—GA ............... ... .. ... 6/10/2011 2,114,225 196,775 2,311,000 1,260,000 213,964 114,992
MariettaIl—GA ...................... 6/10/2011 2,452,200 227,800 2,680,000 1,200,000 214,388 88,804
Collegeville—PA ...................... 6/10/2011 2,835,500 263,500 3,099,000 1,515,000 280,461 151,887
Skippack—PA ....... ... ..ol 6/10/2011 2,113,000 280,000 2,393,000 1,170,000 263,982 144,337
Ballston Spa—NY ..................... 6/10/2011 4,706,760 437,240 5,144,000 2,515,000 453,754 304,218
Trenton—NJ .. ......... ... i 6/10/2011 6,993,000 800,000 7,793,000 3,810,000 531,504 349,152
Fredericksburg—VA ................... 6/10/2011 3,911,625 363,375 4,275,000 2,090,000 335,181 183,271
Sandston—VA ........... .. ... .. ... 6/10/2011 6,143,000 730,000 6,873,000 3,360,000 461,938 297,451
LaderaRanch—CA (9) ................. 7/6/2011 19,661,489 1,630,000 21,291,489 7,381,049 893,084 535,859
SF Bay Area—San Lorenzo—CA ........ 7/15/2011 2,450,880 350,000 2,800,880 2,192,560 289,188 107,777
Hampton—VA ............... ... ..., 7/20/2011 4,330,000 570,000 4,900,000 3,000,000 307,478 184,012
LasVegas V—NV ..................... 7/21/2011 4,050,000 420,000 4,470,000 1,715,812 267,278 128,814
SF Bay Area—Gilroy—CA .............. 8/12/2011 5,890,000 670,000 6,560,000 4,000,000 343,669 199,731
Brampton—Ontario, Canada (6) (7) ....... 9/12/2011 5,174,205 — 5,174,205 — — —
Toms River—NJ . ...................... 10/21/2011 5,220,000 480,000 5,700,000 — 145,874 84,436
Kennesaw—GA (10) ................... 12/27/2011 6,008,992 140,000 6,148,992 3,484,000 4,401 441
Sharpsburg—GA (10) .................. 12/27/2011 6,042,241 210,000 6,252,241 3,542,500 5,476 2,094
Duluth—N. Berkeley Lake—GA (10) ..... 12/27/2011 6,611,120 100,000 6,711,120 3,802,500 4,594 916)
Duluth II—Peachtree Industrial—GA

(A0) oo 12/27/2011 6,693,201 190,000 6,883,201 3,900,000 5,735 1,359
Duluth III—Breckenridge—GA (10) ...... 12/27/2011 6,840,561 100,000 6,940,561 3,932,500 4,304 814
MariettaIll—GA (10) .. ................ 12/27/2011 6,503,761 150,000 6,653,761 3,770,000 4,971 765
Austell—GA(10) ...................... 12/2712011 4,528,801 60,000 4,588,801 2,600,000 2,583 72)
Sandy Springs—GA (10) ................ 12/27/2011 8,441,761 80,000 8,521,761 8,060,000 5,858 1,390
Smyrna—GA (10) ..................... 12/27/2011 6,648,480 120,000 6,768,480 3,835,000 4,402 (30)
Lawrenceville II—GA (10) ............. 12/27/2011 7,017,721 50,000 7,067,721 3,721,250 3,253 (641)
Jacksenville—Monument—FL (10) ....... 12/27/2011 8,069,841 190,000 8,259,841 4,680,000 6,828 (891)
Jacksonville—Timuquana—FL (10) ...... 12/27/2011 5,133,521 70,000 5,203,521 2,665,000 3,134 (203)

2011 Total ................. ...t $229,116,716 $15,698,690 $244,815,406 $119,588,290 $12,791,332 $7,206,553
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Debt Assumed Operating

Acquisition Real Estate or Issued Revenue Income

Property Date Assets Intangibles Total )3 (6)] )5

Chantilly—VA ...................... 5/24/2012 $ 6,400,000 $ 900,000 $ 7,300,000 $ 3,500,000 $ 550910 $ 359,387
Savannah I—GA (D ... .. ... L., 8/16/2012 2,560,000 140,000 2,700,000 — 123,372 57,061
Savannah I-GA (D . ... ....... 8/16/2012 2,490,000 110,000 2,600,000 — 113,223 46,759
Columbia—SC D . ... ... ......... 8/16/2012 2,630,000 70,000 2,700,000 — 99,115 20,289
Lexington I--SC b . ... ... .... 8/16/2012 1,810,000 190,000 2,000,000 — 81,112 23,272
Stuart I—=FLCD . . ......... ... ... .. 8/16/2012 2,890,000 110,000 3,000,000 — 106,495 43,489
Lexington II—-SCav ... . ... ...... 8/16/2012 4,130,000 170,000 4,300,000 — 151,327 71,512
Stuart T—FL. 4D ... .. ......... 8/16/2012 - 3,300,000 100,000 3,400,000 —_ 148,858 76,937
Bluffton—SC (D .. ... .. ........... 8/16/2012 . 5,230,000 270,000 5,500,000 — 210,482 114,010
Wilmington Island—GA ) .., ... ..... 10/1/2012 5,810,000 690,000 6,500,000 4,330,000 191,219 135,144
Myrtle Beach—SCad ... . ... ..... 10/1/2012 3,510,000 190,000 3,700,000 1,500,000 74,102 31,355
Mt. Pleasant I—SC (D .. ... ... ..... 11/5/2012 2,680,000 320,000 3,000,000 1,500,000 51,787 23,551
Charleston I—SC (D . .. ... .. ... ...... 11/5/2012 2,810,000 190,000 3,000,000 1,500,000 53,393 20,811
Charleston II-SC (D ... ........ 11/5/2012 3,150,000 350,000 3,500,000 1,650,000 63,445 35,634
Mt. Pleasant I—SCaD .., .. .......... 11/5/2012 5,200,000 600,000 5,800,000 3,350,000 91,692 55,170
Charleston III-SCUD ... ... ... ... 11/5/2012 6,305,000 620,000 6,925,000 3,362,500 99,124 64,738
Mt. Pleasant IIF-SC L . .. . ... ..., 11/5/2012 15,410,000 1,090,000 16,500,000 8,000,000 221,524 146,105

Ridgeland—MS ® ., ... ... ........... 12/28/2012 4,910,788 610,000 5,520,788 3,510,095 — -

Canton—MS ® . ... ................ 12/28/2012 4,496,921 540,000 5,036,921 3,196,694 — —
2012Total ..................... $85,722,709 $7,260,000 $92,982,709 $35,399,289 $2,431,180 $1,325,224

@ The allocations noted above are based on a preliminary determination of the fair value of the total
consideration provided. Such valuations may change as we complete our purchase price accounting.

@ - See Note 5 for specific terms of the Company’s debt.

®  Amounts include the purchase accounting fair value adjustment of debt, as applicable

@ The operating results of the facilities acquired above have been included in the Company’s statement of
operations since their respective acquisition date. The revenue and operating income in the table above
represents such metrics from the respective acquisition date through the end of the respective fiscal year.

®  Property operating income excludes corporate general and administrative expenses, asset management fees,
interest expense, depreciation, amortization and acquisition expenses.

©®  Allocation (excludes development costs) based on Canadian/U.S. exchange rate as of the date of acquisition.

™ Property was under construction; therefore no revenue or operating income is included above.

®  Consideration provided included approximately 120,000 Class D Units.

®  Acquisition included 3.57 acres of undeveloped land, which we purchased for approximately $3.9 million.

(19 These above noted properties are collectively referred to as the “Homeland Portfolio”.

(D) These above noted properties are collectively referred to as the “Stockade Portfolio”.

All of the above properties were acquired from unaffiliated third parties. We incurred acquisition fees due to
our Advisor for the above acquisitions. For the years ending December 31, 2012 and 2011, such fees were
approximately $2.2 million and $5.5 million, respectively.

During the quarter ended December 31, 2012, we finalized the purchase price accounting for the last 13
acquisitions completed in 2011 and for all of the 2012 acquisitions, excluding those acquired on December 28,
2012, and made revisions to preliminary estimates including real estate facilities and intangible assets as further
evaluations were completed and additional information was received from third parties subsequent to the acquisition
dates. We anticipate finalizing the purchase price allocations for the remaining 2012 acquisitions by December 31,
2013, as further evaluations are completed and additional information is received from third parties.

The impact related to the finalization of purchase price accounting was not material to our consolidated
financial statements. For acquisitions where the purchase price accounting was finalized in 2012 and 2011 the
weighted-average amortization period of the intangibles as of the date of acquisition was 29 months and 29
months, respectively.
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Note 5. Secured Debt

The Company’s secured debt is summarized as follows:

Carrying value as of:

December 31, December 31, Stated Interest Maturity
Debt/Encumbered Property 2012 2011 Rate Date
Crescent Springs ™ ........ ... ... ol $ — $ 800,000 5.00% 2/11/2014
Florence, Walton O . .. ....................... — 3,700,000 5.00% 2/11/2014
MoONtgomery . .......oouvviiiniinniiunneinn.n 2,768,704 2,838,810 6.42% 7/1/2016
Seabrook . ... 4,516,470 4,584,013 5.73% 1/1/2016
Greenville . ........ i 2,263,211 2,297,069 5.65% 3/1/2016
Kemah ....... .. i, 8,858,838 8,975,529 6.20% 6/1/2016
Memphis .....coooviiiiiiiiiii 2,502,922 2,538,295 5.67% 12/1/2016
Tallahassee ............ccoiriirnenenenennn. 7,537,926 7,622,854 6.16% 8/1/2016
Houston . .....oovviiieii i eneenen 2,018,754 2,053,995 5.67% 2/1/2017
San Francisco (consolidated VIE) .............. 10,387,192 10,500,000 5.84% 12/1/2016
Lake Forest .......ooiiiiiniit i, 18,000,000 18,000,000 6.47% 10/1/2017
LasVegasI ..o, 1,530,923 1,540,000 5.72% 6/1/2017
Pearland .. ........ ... ... 3,480,298 3,500,000 5.93% 7/1/2017
Daphne ..........oviiiiiiiniiiiiine i, 1,544,325 1,698,407 5.47% 8/1/2020
MESa .ttt 3,036,098 3,100,077 5.38% 4/1/2015
Riverdale . ........ccoiiiiiiiiii it 4,800,000 4,800,000 4.00% 5/14/2014
Prudential Portfolio Loan®® .. ... ........... 31,547,772 32,024,379 5.42% 9/5/2019
Dufferin—Toronto—Ontario, Canada ® ......... 6,812,855 6,862,800 5.22% 12/15/2013
CitiLoan ® . ... ... . e 28,466,942 28,829,407 5.77% 2/6/2021
Bank of AmericaLoan—1® . ... ............. 4,400,398 4,474,310 5.18% 11/1/2015
Bank of AmericaLoan—2 ™ .. ... ............. 6,667,782 6,779,778 5.18% 11/1/2015
Bank of AmericaLoan—3® . ......... e 11,984,654 12,185,955 5.18% 11/1/2015
Prudential—Long Beach® .. .................. 6,637,926 6,736,892 5.27% 9/5/2019
SF Bay Area—Morgan Hill—CA .............. 2,928,860 2,997,061 5.75% 4/1/2013
SF Bay Area—Vallejo—CA ................... 4,390,176 4,478,882 6.04% 6/1/2014
Citi Las Vegas Loan 19 .. ... ................. 7,545,688 7,649,929 5.26% 6/6/2021
INGLoan (D) | . i 21,587,669 21,892,726 5.47% 7/1/2021
LaderaRanch ...............cciiiiienan... 6,821,300 6,942,734 5.84% 6/1/2016
SF Bay Area—San Lorenzo—CA .............. 2,099,622 2,170,037 6.07% 1/1/2014
LasVegas V ... ..o i 1,667,485 1,704,037 5.02% 7/1/2015
Second Restated KeyBank Loan U2 .. ........... 51,666,666 76,635,000 4.71% 12/24/2014
KeyBank Bridge Loan @3 .. ................... — 28,000,000 6.79% 8/31/2012
Mississauga 149—Ontario, Canada .............. 6,841,134 2,194,874 5.00% 10/31/2014
Chantilly 09 ... ... e 3,474,712 — 4.75% 6/6/2022
Brampton ®—Ontario, Canada ................ 208,086 — 5.25% 6/30/2016
Citi Stockade Loan—1 U7 ... .. .. .. .......... 18,200,000 — 4.60% 10/1/2022
KeyBank CMBS Loan 08 . .. .................. 31,000,000 — 4.65% 11/1/2022
Citi Stockade Loan—2 U9 . .. ... .. ... ..... 19,362,500 — 4.61% 11/6/2022
Bank of America Loan—4 @ .. ... ........... 6,459,043 — 6.33% 10/1/2017
Net fair value adjustment ..................... (576,173) (1,064,643)
Total secureddebt .. ........ ... ... ... ... .... $353,440,758 $330,043,207

(M These loans were refinanced in January 2012 through the Second Restated KeyBank Loan.
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This portfolio loan is comprised of 11 discrete mortgage loans on 11 respective properties (Manassas,
Marietta, Erlanger, Pittsburgh, Weston, Fort Lee, Oakland Park, Tempe, Phoenix II, Davie and Las Vegas
IT). Each of the individual loans is cross-collateralized by the other 10.

Ten of the loans in this portfolio loan bear an interest rate of 5.43% and the remaining loan bears an interest
rate of 5.31%. The weighted average interest rate of this portfolio is 5.42%.

On January 12, 2011, we encumbered the Dufferin property with a Canadian dollar denominated loan of $7
million which bears interest at the bank’s floating rate plus 3.5% (subject to a reduction in certain
circumstances). The rate in effect at December 31, 2012 was 5.22%.

This portfolio loan encumbers 11 properties (Biloxi, Gulf Breeze I, Alpharetta, Florence II, Jersey City,
West Mifflin, Chicago—95t St. Chicago—Western Ave., Chicago—OQgden Ave., Chicago—Roosevelt Rd.
and Las Vegas IV). The net book value of the encumbered properties as of December 31, 2012 was
approximately $56 million. Such amounts are only available to satisfy the obligations of this loan.

This loan encumbers the Lawrenceville I and I properties.

This loan encumbers the Concord, Hickory and Morganton properties.

This loan encumbers the El Paso II, III, IV & V properties as well as the Dallas property.

This loan is cross-collateralized by the 11 properties discussed in (2).

This loan encumbers the Las Vegas VII and Las Vegas VIII properties. The net book value of the
encumbered properties as of December 31, 2012 was approximately $9.3 million. Such amounts are only
available to satisfy the obligations of this loan.

This portfolio loan is comprised of 11 discrete mortgage loans on 11 respective properties (Peachtree City,
Buford, Jonesboro, Ellenwood, Marietta I, Collegeville, Skippack, Ballston Spa, Trenton, Fredericksburg
and Sandston). Each of the individual loans has a term of 30 years and matures on July 1, 2041. ING has the
option to require payment of the loan in full every five years beginning on July 1, 2021.

As of December 31, 2012, this loan was collateralized by the Homeland Portfolio. For additional discussion,
see “Second Restated KeyBank Loan” below.

This loan was repaid in full on August 7, 2012. Refer to discussion below regarding the KeyBank Bridge
Loan.

In December 2011, we entered into a Canadian dollar denominated construction loan with an aggregate
potential commitment amount of approximately $9.2 million. Such loan bears interest at the bank’s floating
rate, plus 2% (totaling 5.0% as of December 31, 2012).

The net book value of the Chantilly property as of December 31, 2012 was approximately $6.5 million.
Such amounts are only available to satisfy the obligations of this loan.

In September 2012, we entered into a Canadian dollar denominated construction loan with an aggregate
potential commitment amount of approximately $9.2 million. Such loan bears interest at the bank’s floating
rate, plus 2.25% (totaling 5.25% as of December 31, 2012).

This portfolio loan encumbers 10 properties (Savannah I, Savannah II, Columbia, Lexington I, Stuart I,
Lexington II, Stuart II, Bluffton, Wilmington Island and Myrtle Beach). The net book value of the
encumbered properties as of December 31, 2012 was approximately $34.4 million. Such amounts are only
available to satisfy the obligations of this loan.

This portfolio loan encumbers nine properties (Los Angeles—La Cienega, Las Vegas III, Las Vegas VI,
Hampton, SF Bay Area—Gilroy, Toms River, Crescent Springs, Florence and Walton). The net book value
of the encumbered properties as of December 31, 2012 was approximately $42.5 million.

This portfolio loan encumbers six properties (Mt. Pleasant I, Charleston I, Charleston II, Mt. Pleasant II,
Charleston I1I, and Mt. Pleasant III). The net book value of the encumbered properties as of December 31,
2012 was approximately $35.5 million. Such amounts are only available to satisfy the obligations of this
loan. .

This loan encumbers the Ridgeland and Canton properties.
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As of December 31, 2012 and 2011, the Company’s secured debt shown above was secured by the
properties shown above, which properties had net book values of approximately $570 million and $489 million,
respectively.

Second Restated KeyBank Loan

On December 27, 2011, in connection with the acquisition of the Homeland Portfolio (an $80 million
portfolio of 10 properties in Atlanta, GA and two properties in Jacksonville, FL), our Operating Partnership and
various property owning SPEs entered into a second amended and restated secured credit facility with KeyBank,
National Association (“KeyBank™) with total commitments of $82 million (such facility replaced our then
existing $30 million Restated KeyBank Credit Facility, which had approximately $20 million outstanding before
the purchase of the Homeland Portfolio) and we drew down an additional approximately $56.6 million
thereunder. On January 12, 2012, we drew down an additional approximately $5.4 million in connection with the
repayment of the previously outstanding debt on our Crescent Springs, Florence and Walton properties, bringing
the total amount outstanding to $82 million. Such credit facility, as amended (the “Second Restated KeyBank
Loan”) was converted from a revolving credit facility to a term loan on August 15, 2012 and the principal
balance was reduced on October 10, 2012, from $82 million to $55 million, through the use of the majority of the
proceeds from the KeyBank CMBS Loan (see below).

Beginning on November 30, 2012, we are required to make monthly payments in the amount of $1,666,667
until the outstanding principal balance of the Second Restated KeyBank Loan is reduced to $45 million. The
remaining $45 million matures on December 24, 2014, subject to two, one-year extension options (subject to the
fulfillment of certain conditions), and requires monthly interest-only payments

We were required to purchase an interest rate swap with a notional amount of $45 million, which requires us
to pay an effective fixed interest rate of approximately 5.41% on the hedged portion of the debt. For the
remaining amount outstanding, under the terms of the Second Restated KeyBank Loan, our Operating
Partnership has the option of selecting one of three variable interest rates which have applicable spreads. Our
Operating Partnership has elected to have a 30-day LIBOR rate apply, which, including the applicable spread,
equaled an interest rate of approximately 4.71% as of December 31, 2012. Our Operating Partnership may
change this election from time to time for the non-hedged portion of the debt, as provided in the agreement.

The Second Restated KeyBank Loan is secured by cross-collateralized first mortgage liens or first lien deeds
of trust on all properties in the Homeland Portfolio and is cross-defaulted to any recourse debt of $25 million or
greater in the aggregate or non-recourse debt of $75 million or greater in the aggregate (it was originally cross-
defaulted to the KeyBank Bridge Loan, defined below, which was repaid in full on August 7,2012). Our
Operating Partnership may prepay the Second Restated KeyBank Loan, in whole or in part, at any time without
penalty. Pursuant to that certain guaranty dated December 27, 2011 in favor of KeyBank, we serve as a guarantor
of all obligations due under the Second Restated KeyBank Loan.

In connection with the Second Restated KeyBank Loan, our Operating Partnership paid customary lender
fees, legal fees and other expenses.

Per the terms of the Second Restated KeyBank Loan, we were required to fund a $1.55 million interest
reserve account at closing, which KeyBank may draw upon on a monthly basis in an amount equal to the
shortfall between the net operating income of the mortgaged properties and the interest on the Second Restated
KeyBank Loan. We are required to replenish interest reserve account if it falls below a certain threshold, but will
be refunded the entire balance upon achieving (as defined therein) a debt service coverage ratio (“DSCR”) of
1.30 to 1 for two consecutive quarters provided no event of default then exists.
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The Second Restated KeyBank Loan contains a number of customary representations, warranties,
indemnities and covenants, including, but not limited to, the following (as defined therein and tested as of the
close of each fiscal quarter):

* amaximum total leverage ratio (60% on July 1, 2012, and decreasing to 57.5% on October 1, 2012,
55% on October 1, 2013 and 50% on October 1, 2014);

* aminimum interest service coverage ratio (1.60 to 1 on July 1, 2012 and increasing to 1.75to 1 on
January 1, 2014);

* aminimum fixed charge ratio (1.35 to 1 on July 1, 2012 and increasing to 1.50 to 1 on January 1,
2014);

* aminimum DSCR (beginning on March 31, 2014 at 1.10 to 1 and increasing to 1.30 to 1 on March 31,
2015 and 1.40 to 1 on March 31, 2016);

* aminimum liquidity (unencumbered cash and cash equivalents plus marketable securities) of $2
million;

¢ a minimum tangible net worth of at least $175 million plus 75% of the net proceeds of our ongoing
public offering (less funded share redemptions, but in no event may our net worth be less than $175
million);

* arequired loan to value ratio related to the Homeland Portfolio equal to no more than 65%; and

¢ arequired debt yield related to the Homeland Portfolio of 3% commencing on January 1, 2013 and
increasing to 4% on July 1, 2013, 6% on January 1, 2014, 8% on July 1, 2014 and 10.5% on January 1,
2015.

We have ten business days from the date on which any violation of the above covenants occurs in which to
cure the violation, to the extent the violation can be cured with a cash payment. The terms of the Second Restated
KeyBank Loan also limit the extent to which we and our Operating Partnership may incur additional debt without
the consent of KeyBank.

KeyBank Bridge Loan

On December 27, 2011, in connection with the acquisition of the Homeland Portfolio, our Operating
Partnership and certain property owning SPEs also obtained a bridge loan with total commitments of $28 million
(the “KeyBank Bridge Loan”) from KeyBank ($10 million of which was previously committed with nothing
outstanding under our previously existing KeyBank Working Capital Line, which was terminated) and drew
down the entire committed amount.

The KeyBank Bridge Loan required monthly principal and interest payments and was repaid in full on
August 7, 2012. Under the terms of the KeyBank Bridge Loan, our Operating Partnership had the option of
selecting one of three variable interest rates, which had applicable spreads. Our Operating Partnership elected to
have a 30-day LIBOR rate apply, which, including the applicable spread, equaled an interest rate of
approximately 6.7% for the period outstanding during 2012.

Citi Stockade Loan—I1

On October 1, 2012, we, through 10 property owning special purpose entities (“SPEs”) wholly-owned by
our Operating Partnership, entered into a loan agreement with Citigroup Global Markets Realty Corp. with a total
principal amount of $18.2 million (the “Citi Stockade Loan—1"). The Citi Stockade Loan—1 has a term of ten
years, maturing on October 1, 2022, and requires monthly payments of interest only for the first two years, with
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fixed monthly payments of principal and interest thereafter. The Citi Stockade Loan—1 bears interest at a fixed
rate of 4.6%. We serve as a guarantor of the obligations under the Citi Stockade Loan—1. The Citi Stockade
Loan—1 contains a number of other customary terms and covenants.

KeyBank CMBS Loan

On October 10, 2012, we and nine SPEs wholly-owned by our Operating Partnership, (the “KeyBank
CMBS Properties”) entered into a CMBS loan obtained from KeyBank National Association (the “KeyBank
CMBS Loan”) in the principal amount of $31 million. Such loan is cross-collateralized and cross-defaulted
amongst the KeyBank CMBS Properties. The majority of the proceeds from the KeyBank CMBS Loan were
used to reduce the outstanding principal amount under the Second Restated KeyBank Loan from $82 million to
$55 million. KeyBank released the nine KeyBank CMBS Properties, along with three additional properties, from
the security interests granted under the Second Restated KeyBank Loan.

The KeyBank CMBS Loan has a term of 10 years and matures on November 1, 2022. Additionally, the
KeyBank CMBS Loan bears a fixed interest rate of 4.65% per annum, is interest only for the first year and
thereafter requires amortization on a 30-year amortization schedule. The KeyBank CMBS Loan contains a
number of other customary terms and covenants. We serve as guarantor of the obligations under the KeyBank
CMBS Loan.

Citi Stockade Loan—2

On November 5, 2012, we, through six SPEs wholly-owned by our Operating Partnership, entered into a
Joan agreement with Citigroup Global Markets Realty Corp. with a total principal amount of approximately $19.4
million (the “Citi Stockade Loan—2"). The Citi Stockade Loan—2 has a term of ten years, maturing on
November 6, 2022, and requires monthly payments of interest only for the first two years, with fixed monthly
payments of principal and interest thereafter. The Citi Stockade Loan—?2 bears interest at a fixed rate of 4.61%.
We serve as a guarantor of the obligations under the Citi Stockade Loan—2. The Citi Stockade Loan—?2 contains
a number of other customary terms and covenants.

The following table presents the future principal payment requirements on outstanding secured debt as of
December 31, 2012:

2003 o e $ 19,682,080
2014 . e e 66,776,490
2005 e 30,579,553
2016 .o e 46,876,579
2007 e e e 33,981,671
2018 andthereafter ............ .o, 156,120,558
Total payments .............ccoiiiinninininieennn. 354,016,931
Unamortized fair value adjustment ................. (576,173)
Total .ot e $353,440,758

We record the amortization of debt discounts related to fair value adjustments to interest expense. The
weighted average interest rate of the Company’s fixed rate debt as of December 31, 2012 was approximately
5.4%.
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Note 6. Derivative Instruments—Cash Flow Hedge of Interest Rate Risk

Our objectives in using interest rate derivatives are to add stability to interest expense and to manage our
exposure to interest rate movements. To accomplish this objective, we use interest rate swaps as part of our
interest rate risk management strategy. Interest rate swaps designated as cash flow hedges involve the receipt of
variable amounts from a counterparty in exchange for us making fixed-rate payments over the life of the
agreements without exchange of the underlying notional amount.

The effective portion of the change in the fair value of the derivative designated and that qualifies as a cash
flow hedge is recorded in accumulated other comprehensive income (“AOCI”) and is subsequently reclassified
into earnings in the period that the hedged forecasted transaction affects earnings. During 2012 and 2011, such
derivatives were used to hedge the variable cash flows associated with existing variable-rate debt. The ineffective
portion of the change in fair value of the derivatives is recognized directly in earnings, of which there were none
during the years ended December 31, 2012 and 2011.

Amounts reported in AOCI related to derivatives will be reclassified to interest expense as interest payments
are made on our variable-rate debt. Over the next 12 months, we estimate that an additional $313,000 will be
reclassified as an increase to interest expense.

As of December 31, 2012, we had one derivative outstanding, which was an interest rate derivative that was
designated as a cash flow hedge of interest rate risk: -

Interest Rate Derivative Number of Instruments Notional

Interest Rate Swaps ................... 1 $45,000,000

The table below presents the fair value of the Company’s derivative financial instruments as well as their
classification on the balance sheet as of December 31, 2012 and 2011:

As of December 31, 2012 As of December 31, 2011
Balance Sheet
Balance Sheet Location Fair Value Location Fair Value
Interest rate derivatives
Assets Otherassets ............ $ —  Otherassets ............ $ —
Liabilities Accounts payable and Accounts payable and
accrued liabilities ....... $546,333 accrued liabilities ....... $311,630

We have agreements with our derivative counterparty that contain a provision where if we either default or
are capable of being declared in default, including default where repayment of the indebtedness has not been
accelerated, on any of our indebtedness, then we could also be declared in default on our derivative obligations.

Certain of our agreements with our derivative counterparties contain provisions where if a specified event or
condition (Credit Event Upon Merger) occurs that materially changes our creditworthiness in an adverse manner,
we may be required to fully collateralize our obligations under the derivative instrument. As of December 31,
2012 we had not posted any collateral.

As of December 31, 2012, the fair value of derivatives in a net liability position, which includes accrued
interest but excludes any adjustment for nonperformance risk, related to these agreements was approximately
$575,000. If we had breached any of these provisions at December 31, 2012, we could have been required to
settle our obligations under the agreements at their termination value of approximately $575,000.
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Note 7. Related Party Transactions
Fees to Affiliates

Our Advisory Agreement with our Advisor and dealer manager agreement (“Dealer Manager Agreement”)
with our Dealer Manager entitle our Advisor and our Dealer Manager to specified fees upon the provision of
certain services with regard to the Offering and investment of funds in real estate properties, among other
services, as well as reimbursement for organizational and offering costs incurred by our Advisor on our behalf
and reimbursement of certain costs and expenses incurred by our Advisor in providing services to us.

Organization and Offering Costs

Organization and offering costs of the Offering may be paid by our Advisor on our behalf and will be
reimbursed to our Advisor from the proceeds of the Offering. Organization and offering costs consist of all
expenses (other than sales commissions and the dealer manager fee) to be paid by us in connection with the
Offering, including our legal, accounting, printing, mailing and filing fees , charges of our escrow holder and
other accountable offering expenses, including, but not limited to, (i) amounts to reimburse our Advisor for all
marketing related costs and expenses such as salaries and direct expenses of employees of our Advisor and its
affiliates in connection with registering and marketing our shares; (ii) technology costs associated with the
Offering; (iii) our costs of conducting our training and education meetings; (iv) our costs of attending retail
seminars conducted by participating broker-dealers; and (v) payment or reimbursement of bona fide due
diligence expenses. Our Advisor must reimburse us within 60 days after the end of the month which the Offering
terminates to the extent we paid or reimbursed organization and offering costs (excluding sales commissions and
dealer manager fees) in excess of 3.5% of the gross offering proceeds from the Primary Offering.

Advisory Agreement

We do not expect to have any employees. Our Advisor is primarily responsible for managing our business
affairs and carrying out the directives of our board of directors. Our Advisor receives various fees and expenses
under the terms of our Advisory Agreement. As discussed above, we are required under our Advisory Agreement
to reimburse our Advisor for organization and offering costs; provided, however, our Advisor must reimburse us
within 60 days after the end of the month in which the Offering terminates to the extent we paid or reimbursed
organization and offering costs (excluding sales commissions and dealer manager fees) in excess of 3.5% of the
gross offering proceeds from the Primary Offering.

Our Advisory Agreement also requires our Advisor to reimburse us to the extent that offering expenses,
including sales commissions, dealer manager fees and organization and offering expenses, are in excess of 15%
of gross proceeds from the Offering. Our Advisor receives acquisition fees equal to 2.5% of the contract purchase
price of each property we acquire plus reimbursement of any acquisition expenses the Advisor incurs. Our
Advisor also receives a monthly asset management fee equal to one-twelfth of 1.0% of the average of the
aggregate asset value, as defined, of our assets, excluding those properties acquired through our mergers with
REIT I and REIT 1I and the SS I, DST and Madison DST acquisitions; provided, however, that if the average of
the aggregate asset value, as defined, of our assets exceeds $500 million, the monthly asset management fee shall
be reduced to one-twelfth of 0.75% of the average of the aggregate asset value, as defined, of those assets
exceeding $500 million unless our modified funds from operations (as defined in the Advisory Agreement),
including payment of the fee, is greater than 100% of our distributions in any month (see footnote (2) in the
following table for a discussion of the Advisor’s permanent waiver of certain asset management fees for the year
ended December 31, 2012). The monthly asset management fees for our properties acquired through our mergers
with REIT I and REIT II and the SS I, DST and Madison DST acquisitions are equal to 2.0% of the gross

F-32



STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
December 31, 2012

revenues from the properties and are paid to affiliates of our Sponsor. Under our Advisory Agreement, our
Advisor receives fees in an amount equal to 3.0% of the contract sale price for each property we sell as long as
our Advisor provides substantial assistance in connection with the sale. The total real estate commissions paid
(including disposition fee paid to our Advisor) may not exceed the lesser of a competitive real estate commission
or an amount equal to 6.0% of the contract sale price of the property and are subordinated to receipt of our
stockholders of a 6% cumulative, non-compounded, annual return on such stockholders’ invested capital. Our
Advisor may also be entitled to various subordinated fees if we (1) list our shares of common stock on a national
exchange, (2) terminate our Advisory Agreement, or (3) liquidate our portfolio.

The advisors of REIT I and REIT I are entitled to various fees related to their properties if we (1) dispose of
a property, (2) liquidate our portfolio, or (3) terminate their advisory agreement.

Our Advisory Agreement provides for reimbursement of our Advisor’s direct and indirect costs of providing
administrative and management services to us (see footnote (1) in the following table for a discussion of the
Advisor’s permanent waiver of certain reimbursements for the years ended December 31, 2012 and 2011).
Beginning October 1, 2009 (four fiscal quarters after the acquisition of our first real estate asset), our Advisor
must pay or reimburse us the amount by which our aggregate annual operating expenses, as defined, exceed the
greater of 2% of our average invested assets or 25% of our net income, as defined, unless a majority of our
independent directors determine that such excess expenses were justified based on unusual and non-recurring
factors. For any fiscal quarter for which total operating expenses for the 12 months then ended exceed the
limitation, we will disclose this fact in our next quarterly report or within 60 days of the end of that quarter and
send a written disclosure of this fact to our stockholders. In each case the disclosure will include an explanation
of the factors that the independent directors considered in arriving at the conclusion that the excess expenses
were justified. For the 12 months ended December 31, 2012, our aggregate annual operating expenses, as
defined, did not exceed the thresholds described above.

On September 27, 2012, we entered into a Second Amended and Restated Advisory Agreement (the
“Amended Advisory Agreement”) with our Advisor. The material terms of the Advisory Agreement were not
changed. However, certain provisions were added, the most significant of which was a provision restricting us,
during the term of the Amended Advisory Agreement and for a period of two years after the termination of the
Amended Advisory Agreement, from soliciting or hiring any employee of, or person performing services on
behalf of, our Advisor.

Dealer Manager Agreement

Our Dealer Manager receives a sales commission of up to 7.0% of gross proceeds from sales in the Primary
Offering and a dealer manager fee equal to up to 3.0% of gross proceeds from sales in the Primary Offering
under the terms of our Dealer Manager Agreement. Our Dealer Manager has entered into participating dealer
agreements with certain other broker-dealers which authorizes them to sell our shares. Upon sale of our shares by
such broker-dealers, our Dealer Manager will re-allow all of the sales commissions paid in connection with sales
made by these broker-dealers. Our Dealer Manager may also re-allow to these broker-dealers a portion of the
3.0% dealer manager fee as marketing fees, reimbursement of certain costs and expenses of attending training
and education meetings sponsored by our Dealer Manager, payment of attendance fees required for employees of
our Dealer Manager or other affiliates to attend retail seminars and public seminars sponsored by these broker-
dealers, or to defray other distribution related expenses. Our Dealer Manager also receives reimbursement of
bona fide due diligence expenses; however, to the extent these due diligence expenses cannot be justified, any
excess over actual due diligence expenses will be considered underwriting compensation subject to a 10%
FINRA limitation and, when aggregated with all other non-accountable expenses may not exceed 3% of gross
offering proceeds from sales in the Primary Offering.
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Our dealer manager agreement with our prior dealer manager for our Initial Offering was substantially
equivalent to the terms described above.

Affiliated Dealer Manager

Our president owns a 15% beneficial non-voting equity interest in our Dealer Manager.

Property Management Agreement

Our Property Manager receives a fee for its services in managing our properties, except for those properties
acquired in the USA Self Storage I, DST acquisition, generally equal to 6% of the gross revenues from the
properties plus reimbursement of the direct costs of managing the properties under our property management
agreement. The properties acquired in the USA Self Storage I, DST acquisition are managed by an affiliate of our
Sponsor. As a condition of the REIT II merger transaction, the monthly property management fees for properties
acquired from REIT II have been waived until the FFO of the properties acquired from REIT II, as defined in the
merger agreement relating to the REIT I merger transaction, reaches $0.70 per share. In the event that our
Property Manager assists with the development or redevelopment of a property, we may pay a separate market-
based fee for such services.

On September 27, 2012, our board of directors approved revisions to our property management agreements
that we expect to enter into in the future as we acquire additional properties and as our current property
management agreements are renewed. These revisions include increasing the term to three years, with automatic
three-year extensions; revising the property owner’s obligation to reimburse the Property Manager for certain
expenses; the addition of a construction management fee (as defined); the addition of a tenant insurance
administrative fee; adding a nonsolicitation provision; and adding a provision regarding the Property Manager’s
use of trademarks and other intellectual property owned by Strategic Storage Holdings, LLC.

Pursuant to the terms of the agreements described above, the following summarizes the related party costs
incurred for the years ended December 31, 2012, 2011 and 2010:

Year Ended Year Ended Year Ended
December 31,2012 December 31,2011 December 31, 2010

Expensed
Reimbursement of operating
expenses (including

organizational costs)D . .. ... $ 33476 $ 330,993 $ 850,691
Asset management fees® . ... 4,521,867 3,019,429 1,400,962
Property management fees® . . . 3,732,149 2,683,492 1,266,395
Acquisition expenses ......... 2,415,200 5,706,838 3,206,832
Capitalized
Acquisition expenses® . ...... — — 69,016
Additional Paid-in Capital
Selling commissions ......... 7,402,084 5,798,197 6,681,016
Dealer Managerfee .......... 3,172,322 2,484,942 2,863,292
Reimbursement of offering
COSES © v vvi i 487,235 555,839 435,712
Total ... $21,764,333 $20,579,730 $16,773,916

F-34



STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
December 31, 2012

®  During the years ended December 31, 2012 and 2011, our Advisor permanently waived certain reimbursable
indirect costs, primarily payroll and related overhead costs, related to administrative and management
services, totaling approximately $960,000 and $740,000, respectively. Such amounts were waived
permanently and accordingly, will not be paid to our Advisor.

@  During the year ended December 31, 2012, our Advisor permanently waived asset management fees related
to the Stockade Portfolio and our Dufferin property totaling approximately $186,000 and $37,000,
respectively. Such amounts were waived permanently and accordingly, will not be paid to our Advisor.

®  During the years ended December 31, 2012, 2011 and 2010, property management fees include
approximately $100,000, $60,000 and $11,000, respectively, of fees paid to the sub-property manager of our
Canadian properties.

@ Acquisition fees paid to our Advisor in connection with the additional investments in unconsolidated joint
ventures.

As of December 31, 2012 and 2011, we had amounts due to affiliates totaling $2,282,344 and $2,065,615,
respectively.

Tenant Reinsurance Program

Beginning in 2011, affiliates of our Sponsor, including our president, are participating in a tenant
reinsurance program whereby tenants of our self storage facilities can purchase insurance to cover damage or
destruction to their property while stored at our facilities. Such affiliates have invested in a Cayman Islands
company (the “Reinsurance Company”) that will insure a portion of the insurance required by the program
insurer to cover the risks of loss at participating facilities in the program. The program insurer provides fees
(approximately 50% of the tenant premium paid) to us as owner of the facilities. The Reinsurance Company may
be required to fund additional capital or entitled to receive distributions of profits depending on actual losses
incurred under the program. For the years ended December 31, 2012 and 2011, we recorded revenue of
approximately $1.3 million and $0.4 million, respectively, in connection with this tenant reinsurance program.

Note 8. Commitments and Contingencies
Distribution Reinvestment Plan

We have adopted a distribution reinvestment plan that allows our stockholders to have distributions
otherwise distributable to them invested in additional shares of our common stock. The plan became effective on
the effective date of our initial public offering. The purchase price per share was the higher of $9.50 per share or
95% of the fair market value of a share of our common stock. Effective March 28, 2012, the purchase price per
share under the distribution reinvestment plan was changed to 95% of the offering price of our shares. No sales
commission or dealer manager fee will be paid on shares sold through the distribution reinvestment plan. We
may amend or terminate the distribution reinvestment plan for any reason at any time upon 10 days’ prior written
notice to stockholders. As of December 31, 2012, we have sold approximately 3 million shares through our
distribution reinvestment plan.

Share Redemption Program

We have adopted a share redemption program that may enable stockholders to sell their shares to us in
limited circumstances. As long as our common stock is not listed on a national securities exchange or over-the-
counter market, our stockholders who have held their stock for at least one year may be able to have all or any
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portion of their shares of stock redeemed by us. We may redeem the shares of stock presented for redemption for
cash to the extent that we have sufficient funds available to fund such redemption.

Our board of directors may amend, suspend or terminate the share redemption program with 30 days’ notice
to our stockholders. We may provide this notice by including such information in a Current Report on Form 8-K
or in our annual or quarterly reports, all publicly filed with the SEC, or by a separate mailing to our stockholders.
Our share redemption program was amended in October 2011 and March 2012. The complete terms of our share
redemption program, as so revised, are described in detail in our prospectus, as supplemented. You may also see
our Form 8-K filed with the SEC on February 24, 2012.

The amount that we may pay to redeem stock for redemptions is the redemption price set forth in the
following table which is based upon the number of years the stock is held:

Number Years Held Redemption Price

Less than 1 No Redemption Allowed

1 or more but less than 2 90.0% of Redemption Amount
2 or more but less than 3 92.5% of Redemption Amount
3 or more but less than 4 95.0% of Redemption Amount
4 or more 100.0% of Redemption Amount

At any time we are engaged in an offering of shares, the Redemption Amount for shares purchased under
our share redemption program will always be equal to or lower than the applicable per share offering price. As
long as we are engaged in an offering, the Redemption Amount shall be the lesser of the amount the stockholder
paid for their shares or the price per share in the current offering. If we are no longer engaged in an offering, the
per share Redemption Amount will be determined by our board of directors. Our board will announce any
redemption price adjustment and the time period of its effectiveness as a part of its regular communications with
our stockholders. At any time the redemption price during an offering is determined by any method other than
the offering price, if we have sold property and have made one or more special distributions to our stockholders
of all or a portion of the net proceeds from such sales, the per share redemption price will be reduced by the net
sale proceeds per share distributed to investors prior to the redemption date as a result of the sale of such property
in the special distribution. Our board will, in its sole discretion, determine which distributions, if any, constitute a
special distribution. While our board does not have specific criteria for determining a special distribution, we
expect that a special distribution will only occur upon the sale of a property and the subsequent distribution of the
net sale proceeds.

There are several limitations on our ability to redeem shares under the share redemption program including,
but not limited to:

*  Unless the shares are being redeemed in connection with a stockholder’s death, “qualifying disability”
(as defined under the share redemption program) or bankruptcy, we may not redeem shares until the
stockholder has held his or her shares for one year.

* During any calendar year, we will not redeem in excess of 5% of the weighted-average number of
shares outstanding during the prior calendar year.

* The cash available for redemption is limited to the proceeds from the sale of shares pursuant to our
distribution reinvestment plan.

* We have no obligation to redeem shares if the redemption would violate the restrictions on
distributions under Maryland law, which prohibits distributions that would cause a corporation to fail
to meet statutory tests of solvency.
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Redeemable Common Stock—State of Washington

In the third quarter of 2012, we discovered that, due to a clerical error, we exceeded our registration amount
in the State of Washington during a three month period in 2012. Upon this discovery, we immediately took
action to increase our registration amount; however, stockholders who purchased shares in excess of the amount
then-registered in the State of Washington may be entitled to a rescission of their respective investments (totaling
approximately $3.9 million) in our shares, as the shares they originally purchased were unregistered. If any of
those stockholders seek a rescission, we will be required to redeem their shares. Such shares were subsequently
registered and we do not expect a significant amount of requests for rescission.

Operating Partnership Redemption Rights

The limited partners of our Operating Partnership have the right to cause our Operating Partnership to
redeem their limited partnership units for cash equal to the value of an equivalent number of our shares, or, at our
option, we may purchase their limited partnership units by issuing one share of our common stock for each
limited partnership unit redeemed. The holders of the Class D Units have agreed to modified exchange rights that
prevent them from exercising their exchange rights: (1) until the earlier of (a) a listing of our shares or (b) our
merger into another entity whereby our stockholders receive securities listed on a national securities exchange; or
(2) until FFO of the properties contributed by the holders of the Class D Units reaches $0.70 per share, based on
our fully-loaded cost of equity. These rights may not be exercised under certain circumstances that could cause
us to lose our REIT election. Furthermore, limited partners may exercise their redemption rights only after their
limited partnership units have been outstanding for one year. Our Advisor is prohibited from exchanging or
otherwise transferring its limited partnership units so long as our Sponsor is acting as our sponsor.

Ground Lease Commitment—SF Bay Area—San Lorenzo

In connection with the acquisition of our SF Bay Area — San Lorenzo property, we assumed a land lease,
with a remaining term of approximately 22 years as of December 31, 2012 and recorded rent expense of
approximately $147,000 for the year ended December 31, 2012. The lease has minimum lease payments of
approximately $132,000, $133,000, $139,000, $139,000 and $139,000 for the years ending 2013, 2014, 2015,
2016 and 2017.

Other Contingencies

We have been involved in routine litigation and threatened litigation arising in the ordinary course of
business. While the outcome of any litigation is inherently unpredictable, we believe the likelihood of these
pending legal matters having a material adverse effect on our financial condition or results of operations is
remote.

Note 9. Declaration of Distributions

On December 13, 2012, our board of directors declared a distribution rate for the first quarter of 2013 of
$0.001917808 per day per share on the outstanding shares of common stock payable to stockholders of record of
such shares as shown on our books at the close of business on each day during the period, commencing on
January 1, 2013 and continuing on each day thereafter through and including March 31, 2013.

Note 10. Pro Forma Financial Information (Unaudited)

The table set forth below summarizes on an unaudited pro forma basis the combined results of operations of
the Company for the years ended December 31, 2012 and 2011 as if the Company’s acquisitions discussed in
Notes 3 and 4 were completed as of January 1, 2012 and 2011. This pro forma information does not purport to
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represent what the actual results of operations of the Company would have been for the periods indicated, nor do
they purport to predict the results of operations for future periods.

The following table summarizes, on a pro forma basis, our consolidated results of operations for the years
ended December 31, 2012 and 2011 based on the assumptions described above:

Year Ended
December 31, 2012 December 31, 2011

Proformarevenue ...............couvirnvnnn.n. $ 73,753,403 $ 70,052,375
Pro forma operating expenses ................... $ 72,773,108 $ 85,052,121
Pro forma net loss attributable to the Company ... .. $(20,622,487) $(37,136,667)
Pro forma net loss per common share, basic and

diluted ...... ... .. . e $ (0.48) $ (0.89)
Weighted average number of common shares

outstanding, basic and diluted ................. 42,723,209 41,560,769

Note 11. Selected Quarterly Data (Unaudited)

The following is a summary of quarterly financial information for the years ended December, 31, 2012 and
2011, respectively:

Three months ended
March 31, 2012 June 30, 2012 September 30, 2012 December 31, 2012
Total revenues ............ $15,351,917  $15,705,274 $17,098,173 $18,455,140
Total operating expenses .... $15,455345  $16,136,742 $17,000,260 $17,351,457
Netloss ................. $(5,451,145) $(5,091,133) $(4,620,823) $(3,852,041)
Net loss attributable to the
Company .............. $(5,432,094) $(5,087,074) $(4,610,650) $(3,843,894)
Net loss per share-basic and
diluted ................ $ ©.15) $ (0.12) $ 0.11) $ (0.08)
Three months ended
March 31, 2011 June 30, 2011 September 30, 2011 December 31, 2011
Total revenues ............ $ 9,804,613  $11,371,860 $13,930,807 $14,288,798
Total operating expenses .... $12,661,013  $13,895,617 $15,657,652 $16,397,585
Netloss ................. $(5,341,819)  $(5,399,076) $(5,292,070) $(5,801,272)
Net loss attributable to the
Company .............. $(5.216,063) $(5,248,767) $(5,146,419) $(5,746,180)
Net loss per share-basic and
diluted ................ $ 019 $ .17 $ (0.16) $ 0.17)

Note 12. Subsequent Events
Offering Status

As of March 21, 2013, in connection with our Offering we have issued approximately 44.1 million shares of
our common stock for gross proceeds of approximately $441 million.
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Declaration of Dividends

On March 20, 2013, our board of directors declared a distribution rate for the second quarter of 2013 of
$0.001917808 per day per share on the outstanding shares of common stock payable to stockholders of record of
such shares as shown on our books at the close of business on each day during the period, commencing on
April 1, 2013 and continuing on each day thereafter through and including June 30, 2013.

Financing
Citi Morgan Hill Loan

On March 5, 2013, we entered into a loan agreement with Citigroup Global Markets Realty Corp. (the “Citi
Morgan Hill Loan”) totaling $3 million. The Citi Morgan Hill Loan has a term of ten years, maturing on
March 5, 2023, and requires monthly payments of interest only for the first five years, with fixed monthly
payments of principal and interest thereafter. The Citi Morgan Hill Loan bears interest at a fixed rate of 4.08%.
The proceeds from the loan were used to pay off in full the previously outstanding mortgage on the SF Bay
Area—Morgan Hill property.

Potential Acquisition

On March 25, 2013, we entered into a purchase and sale agreement for a facility located in Charleston,
South Carolina. The purchase price for the facility is approximately $6.6 million. We expect to close this
acquisition by the end of the second quarter of 2013. There can be no assurance that we will complete such
acquisition. In some circumstances, if we fail to complete such acquisition, we may forfeit some earnest money
as a result.
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Description ST
Biloxi ........... MS
Gulf Breeze . ...... FL
Manassas ........ VA
Walton .......... KY
Crescent Springs ... KY
Florence ......... KY
Alpharetta ........ GA
Marietta ......... GA
Erlanger ......... KY
FlorenceIl ....... KY
Jersey City ....... NJ
Montgomery ...... AL
Phoenix .......... AZ
Seabrook ......... X
Greenville ........ SC
Kemah .......... X
Tallahassee . ...... FL
Memphis ......... TN
Houston ......... X
Las Vegas ........ NV
Las VegasIl ...... NV
Pearland ......... X
Daphne .......... AL
Lake Forest ....... CA
San Francisco .. ... CA
Pittsburgh ........ PA
West Mifflin . ..... PA
FortLee ......... NJ
Weston .......... FL
Guif BreezeIl .. ... FL
Mesa ............ AZ
Qakland Park ..... FL
Phoenix I ........ AZ
Tempe . .......... AZ
Riverdale ........ NJ

Encumbrance

$ 1,172,887
3,796,244
1,500,750
2,300,000
1,960,000
3,100,000
2,628,244
2,178,509
1,549,161
3,225,439
5,864,434
2,768,704
4,422,199
2,209,003

8,778,064
7,455,825
2,432,410
1,960,422
1,476,537
1,485,736
3,404,082
1,489,371
17,977,679
10,149,024
1,307,105
1,859,026
8,423,565
3,195,146
2,997,096
7,479,545
822,988
968,226
4,677,280

STRATEGIC STORAGE TRUST, INC. AND SUBSIDIARIES

SCHEDULE 111
REAL ESTATE AND ACCUMULATED DEPRECIATION
December 31, 2012
Initial Cost to Company Gross Carrying Amount at December 31, 2012
Cost Capitalized
Building and Subsequent to Building and Accumulated
Land Improvements Total Acquisition Land Improvements Total Depreciation
$ 518,701 $ 2,847,676 $ 3,366,377 $ 83,702 $ 518,701 $ 2,931,378 $ 3,450,079 $ (559,451)
1,943,144 5,043,905 6,987,049 94,988 1,943,144 5,138,893 7,082,037 (840,171)
1,050,519 3,741,305 4,791,824 90,104 1,050,519 3,831,409 4,881,928 (547,556)
650,000 2,634,959 3,284,959 152,640 650,000 2,787,599 3,437,599 (430,884)
280,000 1,637,802 1,917,802 106,203 280,000 1,744,005 2,024,005 (249,178)
840,000 2,691,629 3,531,629 65,885 840,000 2,757,514 3,597,514 (431,563)
1,060,107 3,752,629 4,812,736 125,526 1,060,107 3,878,155 4,938,262 (476,481)
1,060,000 2,705,806 3,765,806 58,951 1,060,000 2,764,757 3,824,757 (321,213)
565,790 = 2,463,269 3,029,059 192,569 565,790 2,655,838 3,221,628 (381,771)
871,200 4,877,025 5,748,225 336,694 871,200 5,213,719 6,084,919 (664,797)
3,625,048 6,999,952 10,625,000 477,044 3,625,048 7,476,996 11,102,044 (799,593)
1,197,900 2,389,873 3,587,773 65,293 1,197,900 2,455,166 3,653,066 (316,147)
680,620 1,259,380 1,940,000 455,315 680,620 1,714,695 2,395,315 (285,988)
1,520,000 3,860,000 5,380,000 61,345 1,520,000 3,921,345 5,441,345 (498,976)
530,000 2,570,000 3,100,000 148,176 530,000 2,718,176 3,248,176 (279,884)
2,510,000 8,970,000 11,480,000 80,904 2,510,000 9,050,904 11,560,904  (1,180,741)
1,230,000 6,310,000 7,540,000 299,960 1,230,000 6,609,960 7,839,960 (724,407)
790,000 2,560,000 3,350,000 219,130 790,000 2,779,130 3,569,130 (430,226)
420,000 1,650,000 2,070,000 170,673 420,000 1,820,673 2,240,673 (293,306)
1,460,000 4,220,000 5,680,000 33,381 1,460,000 4,253,381 5,713,381 (458,669)
1,050,000 970,000 2,020,000 35472 1,050,000 1,005,472 2,055,472 (126,580)
1,060,000 4,540,000 5,600,000 37,731 1,060,000 4,577,731 5,637,731 (606,444)
1,530,000 2,510,000 4,040,000 91,676 1,530,000 2,601,676 4,131,676 (274,714)
15,840,000 8,860,000 24,700,000 106,471 15,840,000 8,966,471 24,806,471  (1,500,013)
9,280,000 8,200,000 17,480,000 156,018 9,284,076 8,351,942 17,636,018 (806,226)
680,189 1,379,025 2,059,214 36,778 680,189 1,415,803 2,095,992 (182,252)
868,872 2,114,578 2,983,450 221,545 868,872 2,336,123 3,204,995 (226,593)
2,000,000 13,630,000 15,630,000 157,797 2,000,000 13,787,797 15,787,797  (1,210,197)
1,500,000 4,330,000 5,830,000 134,699 1,500,000 4,464,699 5,964,699 (407,161)
270,000 895,000 1,165,000 37,844 270,000 932,844 1,202,844 (123,725)
600,000 2,633,728 3,233,728 35,302 600,000 2,669,030 3,269,030 (269,306)
4,530,650 8,729,350 13,260,000 229,225 4,530,650 8,958,575 13,489,225 (759,155)
1,020,000 515,000 1,535,000 417,564 1,020,000 932,564 1,952,564 (145,697)
900,000 740,000 1,640,000 375,066 900,000 1,115,066 2,015,066 (147,530)
1,050,000 4,794,357 5,844,357 128,273 1,050,000 4,922,630 5,972,630 (393,015)

Date of

Construction

Date
Acquired

1980/1984/1992  9/25/2008
1978/1982/2004  9/25/2008

1996/2000
1991
1999/2003
1996
2003
2006
1987
1982/1995
1985
1995/2004
1974
2001-2003
1948/1995
1985/2005/
1999/2002
1979-1987
1987/1994
1984/2005
2006
1998
2004/2005
2000
2003
1909/2000
1990
1983
2000
2005
2004/2005
2002
1987
1974
1973
2007

12/19/2008
2/12/2009
2/12/2009
2/12/2009

6/1/2009
6/1/2009
7/17/2009
7/17/2009
8/21/2009
9/3/2009
9/4/2009
912412009
9/24/2009

9/24/2009
9/24/2009
9/24/2009
9/24/2009
9/24/2009
9/24/2009
9/24/2009
9/24/2009
9/24/2009
9/24/2009
12/11/2009
12/11/2009
2/24/2010
2/24/2010
3/10/2010
4/9/2010
4/16/2010
5/16/2010
5/16/2010
5/14/2010



S

Description

Ogden.................
Las Vegas III
Roosevelt
Dufferin
LaCienega .............
Long Beach
Las Vegas IV
Rancho
Concord
Hickory
Morganton
El Paso IT
El Paso III
El Paso IV
El Paso V
Dallas

El Paso
Las Vegas VII
LasVegas VIII ..........
SF Bay Area -Morgan

Hill .................
SF Bay Area —Vallejo .. ..
Peachtree City
Buford

Ellenwood

Marietta II

Collegeville
Skippack . ..............
BallstonSpa ............
Trenton ................
Fredericksburg ..........
Sandston ...............

ST Encumbrance

FL 2,646,240
IL 3,078,828
IL 586,443
IL 2,150,293

NV 1,800,000
IL 684,184
6,812,855
CA 7,950,000
CA 6,637,926
NV . 3,420,920
NV 2,365,000
NC 2,199,620
NC 2,390,589
NC 2,058,189
X 2,413,886
TX 3,206,184
TX 1,943,740
X 2,081,109
X 2,398,036
GA 1,484,791
GA 2,733,773
6,841,134

X —
NV 3,738,545
NV 3,807,143
CA 2,936,550
CA 4,455,483
GA 2,593,658
GA 1,323,795
GA 1,078,648
GA 1,235,542
GA 1,176,707
PA 1485592
PA 1,147,280
NY 2,466,182
NJ 3,736,045
VA 2,049,431
VA 3,294,780
CA 7,106,066

CA —

Initial Cost to Company

Building and
Land Improvements  Total
2,840,000 2,040,000 4,880,000
1,600,000 4,230,000 5,830,000
900,000 400,000 1,300,000
1,703,370 1,766,630 3,470,000
1,130,000 2,985,000 4,115,000
1,207,135 502,865 1,710,000
4,576,772 9,120,472 13,697,244
3,260,000 8,990,000 12,250,000
4,810,000 7,040,000 11,850,000
1,470,000 4,835,000 6,305,000
990,000 2,830,000 3,820,000
1,250,000 1,559,179 2,809,179
660,000 2,408,239 3,068,239
620,000 1,859,875 2,479,875
1,110,000 2,918,337 4,028,337
1,330,000 4,254,356 5,584,356
790,000 2,604,766 3,394,766
930,000 2,605,809 3,535,809
520,000 3,588,217 4,108,217
820,000 709,603 1,529,603
990,000 1,842,445 2,832,445
2,573,750 3,088,500 5,662,250
330,000 1,230,000 1,560,000
2,030,000 2,543,052 4,573,052
1,520,000 3,381,631 4,901,631
1,000,000 4,654,098 5,654,098
2,000,000 5,266,974 7,266,974
800,000 4,090,000 4,890,000
1,000,000 1,357,000 2,357,000
800,000 1,495,000 2,295,000
550,000 1,564,225 2,114,225
1,050,000 1,402,200 2,452,200
440,000 2,395,500 2,835,500
600,000 1,513,000 2,113,000
900,000 3,806,760 4,706,760
2,250,000 4,743,000 6,993,000
1,600,000 2,311,625 3,911,625
1,550,000 4,593,000 6,143,000
4,800,000 10,969,414 15,769,414
3,953,282 — 3,953,282

Cost Capitalized

Subsequent to
Acquisition
769,209
71,765
139,234
296,297
81,397
97,577

307,541 @
82,863
90,954
271,146
85,657
95,709
52,304
66,631
89,817
108,708
59,644
59,902
64,800
90,984
71,009

7,892,930 @
10,234
125,959
133,600

72,620
67,179
369,702
82,581
56,889
192,690
43,836
130,922
79,911
30,057
13,342
61,354
35,270
31,918

Gross Carrying Amount at December 31, 2012

Land
2,840,000
1,600,000

900,000
1,703,370
1,130,000
1,207,135
4,664,415
3,260,000
4,810,000
1,470,000

990,000
1,250,000

660,000

620,000
1,110,000
1,330,000

790,000

930,000

520,000

820,000

990,000
2,507,750

330,000
2,030,000
1,520,000

1,000,000
2,000,000
800,000
1,000,000
800,000
550,000
1,050,000
440,000
600,000
900,000
2,250,000
1,600,000
1,550,000
4,800,000
3,953,282

Building and
Improvements

2,809,209
4,301,765
539,234
2,062,927
3,066,397
600,442
9,340,370
9,072,863
7,130,954
5,106,146
2,915,657
1,654,888
2,460,543
1,926,506
3,008,154
4,363,064
2,664,410
2,665,711
3,653,017
800,587
1,913,454
11,047,430
1,240,234
2,669,011
3,515,231

4,726,718
5,334,153
4,459,702
1,439,581
1,551,889
1,756,915
1,446,036
2,526,422
1,592,911
3,836,817
4,756,342
2,372,979
4,628,270
11,001,332

Total
5,649,209
5,901,765
1,439,234
3,766,297
4,196,397
1,807,577

14,004,785
12,332,863
11,940,954
6,576,146
3,905,657
2,904,888
3,120,543
2,546,506
4,118,154
5,693,064
3,454,410
3,595,711
4,173,017
1,620,587
2,903,454
13,555,180
1,570,234
4,699,011
5,035,231

5,726,718
7,334,153
5,259,702
2,439,581
2,351,889
2,306,915
2,496,036
2,966,422
2,192,911
4,736,817
7,006,342
3,972,979
6,178,270
15,801,332
3,953,282

Accumulated
Depreciation

(286,148)
(353,243)

(58,317)
(209,198)
(211,691)

(65461)
(602,644)
(554,931)
(479,056)
(324,900)
(206,182)
(148,113)
(175,948)
(164,432)
(232,512)
(315,759)
(198,353)
(195,451)
(243,735)

(54,573)
(149,978)
(214,896)

(97,728)
(202,242)
(245,291)

(286,308)
(326,982)
(226,354)

(80,020)

(90,358)
(102,164)

(88,119)
(133,146)

(92,637)
(265,399)
(260,252)
(179,395)
(288,825)
(540,318)

Date of
Construction

1988
2002
2004
2002
2005
2004
1965/2008
2004
1999
1996
2006
1996/2001
1997
2001
2001/2003
1985/2000
1999/2004
2004
1986/1999-2000
1996
1999
196372011
2010
1996
1997

1997
2001
1988/1992
2002
2002
1998
1998/2008
1996
2004
2002
2003
2000
2005/2006
2003
2003

Date
Acquired

7/14/2010
10/22/2010
10/22/2010
10/26/2010
10/29/2010
11/16/2010
11/23/2010
12/16/2010
12/16/2010
12/21/2010
12/29/2010

2/15/2011

2/15/2011

2/15/2011

2/15/2011

2/15/2011

2/15/2011

2/15/2011

2/15/2011

2/15/2011

2/15/2011

3/11/2011

3/17/2011

3/25/2011

3/25/2011

3/30/2011
3/30/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011
6/10/2011

7/6/2011

7/6/2011



)

Description ST Encumbrance
SF Bay Area —San Lorenzo . .. CA 2,099,622
Hampton............. ...t VA 3,500,000
LasVegasV ............... NV 1,667,485
SF Bay Area —-Gilroy ........ CA 4,450,000
Brewster — Brampton @ ... ... 208,086
TomsRiver................ NJ 3,575,000
Kennesaw .......coeevvunnn GA 3,266,743
Sharpsburg ...........oven. GA 3,321,595
Duluth .....covveevevnnnnn GA 3,565,382
DuluthIl...........ccott GA 3,656,802
DuluthIIl ................. GA 3,687,276
Mariettalll ................ GA 3,534,909
Austell ............itn GA 2,437,868
Sandy Springs ............. GA 7,557,392
Smyma ..o GA 3,595,856
LawrencevilleIIl ........... GA 3,489,199
Jacksonville ............... FL 4,388,163
JacksonvilleIT ............. FL 2498815
Chantilly . .......oovveinee VA 34747712
SavannahT ................ GA 1,400,000
SavannahIl ............... GA 1,250,000
Columbia .......cocvvvunnn SC 935,000
Lexingtonl................ SC 900,000
Stuart] ... FL 1,425,000
LexingtonIl ............... SC 1,875,000
Stoart Il ......oovuiivnnn. FL. 2,085,000
Bluffton .................. SC 2,500,000
Wilmington Island .......... SC 4,330,000
MyrtleBeach .............. SC 1,500,000
Mt. Pleasantl .............. SC 1,500,000
CharlestonI ............... SC 1,500,000
Charleston Tl ............... SC 1,650,000
Mt. PleasantIl ............. SC 3,350,000
CharlestonIIl .............. SC 3,362,500
Mt. PleasantIIT . . ........... SC 8,000,000

Initial Cost to Company

Land
400,000
890,000

1,200,000
5,174,205
1,490,000
875,000
1,250,000
900,000
800,000
750,000
450,000
800,000
563,888
1,475,000
1,325,000

900,000
2,100,000
2,431,905

987,000
1,026,000
1,002,000

789,000

875,000
1,090,000
2,100,000
1,240,000
1,616,000
1,956,000
1,360,000

725,000

775,000
2,630,000
1,563,000
7,190,000

Building and
Improvements
2,450,880
3,930,000
3,160,000
4,690,000
3,730,000
5,133,992
4,792,241
5,711,120
5,893,201
6,090,561
6,053,761
3,728,801
7,877,873
5,173,480
5,692,721
7,169,841
3,033,522
3,968,095
1,573,000
1,464,000
1,628,000
1,021,000
2,015,000
3,040,000
1,200,000
3,990,000
4,194,000
1,554,000
1,320,000
2,085,000
2,375,000
2,570,000
4,742,000
8,220,000

Total
2,450,880
4,330,000
4,050,000
5,890,000
5,174,205
5,220,000
6,008,992
6,042,241
6,611,120
6,693,201
6,840,561
6,503,761
4,528,801
8,441,761
6,648,480
7,017,721
8,069,841
5,133,522
6,400,000
2,560,000
2,490,000
2,630,000
1,810,000
2,890,000
4,130,000
3,300,000
5,230,000
5,810,000
3,510,000
2,680,000
2,810,000
3,150,000
5,200,000
6,305,000

15,410,000

Gross Carrying Amount at December 31, 2012

Cost Capitalized
Subsequent to
Acquisition Land

54,750 —
97,290 400,000
98,455 890,000
110,617 1,200,000
(1,763,665) @ (3,410,540
42,227 1,490,000
23,822 875,000
29,428 1,250,000
23,231 900,000
20,996 800,000
39,534 750,000
31,259 450,000
31,874 800,000
33,293 563,888
36,748 1,475,000
29,704 1,325,000
24,255 900,000
32,274 2,100,000
229,442 2431905
93,471 987,000
36,238 1,026,000
27,308 1,002,000
17,284 789,000
45,345 875,000
75,612 1,090,000
26,804 2,100,000
5,048 1,240,000
11,299 1,616,000
5,249 1,956,000
1,500 1,360,000
1,080 725,000
2,500 775,000
1,500 2,630,000
2,100 1,563,000
9,072 7,190,000

Building and
Improvements
2,505,630
4,027,290
3,258,455
4,800,617
3,772,227
5,157,814
4,821,669
5,734,351
5,914,197
6,130,095
6,085,020
3,760,675
7,911,166
5,210,228
5,722,425
7,194,096
3,065,796
4,197,537
1,666,471
1,500,238
1,655,308
1,038,284
2,060,345
3,115,612
1,226,804
3,995,048
4,205,299
1,559,249
1,321,500
2,086,080
2,377,500
2,571,500
4,744,100
8,229,072

Total
2,505,630
4,427,290
4,148,455
6,000,617
3,410,540
5,262,227
6,032,814
6,071,669
6,634,351
6,714,197
6,880,095
6,535,020
4,560,675
8,475,054
6,685,228
7,047,425
8,094,096
5,165,796
6,629,442
2,653,471
2,526,238
2,657,308
1,827,284
2,935,345
4,205,612
3,326,804
5,235,048
5,821,299
3,515,249
2,681,500
2,811,080
3,152,500
5,201,500
6,307,100

15,419,072

Accumulated  Date of
Depreciation Construction
(130,933) 2000
(187,269) 2007
(154,522) 1997
(264,639) 1999
— n/a

(143,528) 2006
(170,634) 2006
(168,976) 2006
(196,109) 2007
(182,731) 2007
(194,815) 2007
(190,643) 2007
(125,263) 2007
(240,691) 2009
(168,028) 2007
(192,397) 2009
(223,503) 2008
(128,895) 2009
(93,995) 1985
(22,850) 2002
(20,048) 2001
(21,078) 2003
(15,619) 2010
(24,952) 2004

(43,218)  1998/2003
(18,654) 2008
(51,195) 2008
(33,188) 1999
(17,514) 2002
(6,784) 1989
(10,865) 2011
(11,600) 1992
(15,857) 1995

(24,665)  1986/1996

(43,993)  1997/2007

Date
Acquired
7/15/2011
7/20/2011
712172011
8/12/2011
9/13/2011

10/21/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
12/27/2011
52412012
8/16/2012
8/16/2012
8/16/2012
8/16/2012
8/16/2012
8/16/2012
8/16/2012
8/16/2012
10/1/2012
10/1/2012
11/5/2012
11/5/2012
11/5/2012
11/5/2012
11/5/2012
11/5/2012



Initial Cost to Company Gross Carrying Amount at December 31, 2012

Cost Capitalized
Building and Subsequent to Building and Accumulated Date of Date
Description ST Encumbrance Land Improvements Total Acquisition Land Improvements Total Depreciation Construction Acquired
Ridgeland . .... MS 3,510,096 574,992 4,335,796 4,910,788 — 574,992 4,335,796 4,910,788 —  1989/2004 12/28/2012
Canton ........ MS 3,196,694 686,070 3,810,851 4,496,921 — 686,070 3,810,851 4,496,921 —  1996/2004 12/28/2012

$346,774,092 $ 180,197,109 $ 406,939,756 $587,136,865 $17,591,030 $ 178,459,163 § 426,268,732 $604,727,895 ($ 29,840,320)

M This property is located in Ontario, Canada.
@ The change in cost at this self storage facility is the net of the impact of foreign exchange rate changes and any actual additions.
@ This amount is the net of the impact of foreign exchange rate changes and a reduction in basis due to a sale of a parcel of land at this facility.



Activity in real estate facilities during 2012 was as follows:

2012

Real estate facilities

Balance at beginning Of YEar . ... ... o.ttirt it $510,395,576

ACQUISTHONS . + .+« ettt et et e et et et et et 85,722,709

Land diSPOSTHON . . ..\ e vttt et (1,675,860)

Impact of foreign exchange rate changes ..............ooviieniieiiiiiinenens 614,721

IMPIOVEMENLS . .. o\ v vttt ettt et et et et et e it a et a et 9,670,749

Balance at end Of YEAT . . ..o v uvttt ettt $604,727,895
Accumulated depreciation

Balance at beginning Of YEar ... ... ....o.iuuent ittt $ 15,971,288

DEPIeciation EXPENSE ... ..o uveuvenrane ettt ettt s 13,869,032

Balance at €nd Of YEAT .. . ..o o vvt ittt it $ 29,840,320
Real estate FACIIITIES, TEE . . v v vttt ee e et eiat et ia e s $574,887,575

S-5
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Description

Second Articles of Amendment and Restatement of Strategic Storage Trust, Inc., incorporated by
reference to Exhibit 3.1 to the Company’s Form 8-K, filed on June 21, 2011, Commission File No.
000-53644

Articles of Amendment to the Second Articles of Amendment and Restatement of Strategic Storage
Trust, Inc., incorporated by reference to Exhibit 3.1 to the Company’s Form 8-K, filed on June 13,
2012, Commission File No. 000-53644

Bylaws of Strategic Storage Trust, Inc., incorporated by reference to Exhibit 3.2 to Pre-Effective
Amendment No. 3 to the Company’s Registration Statement on Form S-11, filed on March 7, 2008,
Commission File No. 333-146959

Form of Subscription Agreement and Subscription Agreement Signature Page (included as Appendix
A to prospectus), incorporated by reference to Post-Effective Amendment No. 6 to the Company’s
Registration Statement on Form S-11, filed on November 15, 2012, Commission File No. 333-168905

First Amended and Restated Limited Partnership Agreement of Strategic Storage Operating
Partnership, L.P., incorporated by reference to Exhibit 10.1 to Post-Effective Amendment No. 1 to the
Company’s Registration Statement on Form S-11, filed on April 29, 2008, Commission File No. 333-
146959

Employee and Director Long-Term Incentive Plan of Strategic Storage Trust, Inc., incorporated by
reference to Exhibit 10.4 to Pre-Effective Amendment No. 3 to the Company’s Registration Statement
on Form S-11, filed on March 7, 2008, Commission File No. 333-146959

Strategic Storage Trust, Inc. Distribution Reinvestment Plan (included as Appendix B to prospectus),
incorporated by reference to Post-Effective Amendment No. 6 to the Company’s Registration
Statement on Form S-11, filed on November 15, 2012, Commission File No. 333-168905

Collateral Loan Agreement for Prudential Loan by and among The Prudential Life Insurance
Company of America and Eleven Special-Purpose Entities dated August 25, 2010, incorporated by
reference to Exhibit 10.1 to the Company’s Form 8-K, filed on August 31, 2010, Commission File
No. 000-53644 :

Form of Promissory Note for Prudential Loan, incorporated by reference to Exhibit 10.2 to the
Company’s Form 8-K, filed on August 31, 2010, Commission File No. 000-53644

Form of Mortgage or Deed of Trust and Security Agreement for Prudential Loan, incorporated by
reference to Exhibit 10.3 to the Company’s Form 8-K, filed on August 31, 2010, Commission File
No. 000-53644

Form of Assignment of Leases and Rents for Prudential Loan, incorporated by reference to Exhibit
10.4 to the Company’s Form 8-K, filed on August 31, 2010, Commission File No. 000-53644

Form of Supplemental Guaranty for Prudential Loan, incorporated by reference to Exhibit 10.5 to the
Company’s Form 8-K, filed on August 31, 2010, Commission File No. 000-53644

Form of Recourse Liabilities Guaranty for Prudential Loan, incorporated by reference to Exhibit 10.6
to the Company’s Form 8-K, filed on August 31, 2010, Commission File No. 000-53644

Promissory Note for Citi Loan in favor of The Citigroup Global Markets Realty Corp. dated January
28, 2011, incorporated by reference to Exhibit 10.1 to the Company’s Form 8-K, filed on February 3,
2011, Commission File No. 000-53644

Loan Agreement for Citi Loan, incorporated by reference to Exhibit 10.2 to the Company’s Form 8-
K, filed on February 3, 2011, Commission File No. 000-53644

Limited Recourse Guaranty for Citi Loan, incorporated by reference to Exhibit 10.3 to the Company’s
Form 8-K, filed on February 3, 2011, Commission File No. 000-53644
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10.26
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Loan Agreement for Bank of America Loan between EP Rhino, DST and Bank of America, N.A.
dated November 1, 2005, incorporated by reference to Exhibit 10.1 to the Company’s Form 8-K, filed
on February 7, 2011, Commission File No. 000-53644

Promissory Note for Bank of America Loan, incorporated by reference to Exhibit 10.2 to the
Company’s Form 8-K, filed on February 7, 2011, Commission File No. 000-53644

Amendment No. 1 to First Amended and Restated Limited Partnership Agreement of Strategic
Storage Operating Partnership, L.P., incorporated by reference to Exhibit 10.1 to the Company’s
Form 8-K, filed on March 31, 2011, Commission File No. 000-53644

Purchase and Sale Agreement Related to B&B Portfolio dated March 25, 2011, incorporated by
reference to Exhibit 10.2 to the Company’s Form 8-K, filed on March 31, 2011, Commission File No.
000-53644

Loan Agreement for ING Loan by and among ING Life Insurance and Annuity Company, 11 Special-
Purpose Entities, and Strategic Storage Trust, Inc. dated June 10, 2011, incorporated by reference to
Exhibit 10.1 to the Company’s Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Form of Mortgage, Deed of Trust or Deed to Secure Debt for ING Loan, incorporated by reference to
Exhibit 10.2 to the Company’s Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Form of Security Agreement for ING Loan, incorporated by reference to Exhibit 10.3 to the
Company’s Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Form of Promissory Note for ING Loan, incorporated by reference to Exhibit 10.4 to the Company’s
Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Form of Assignment of Leases and Rents for ING Loan, incorporated by reference to Exhibit 10.5 to
the Company’s Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Form of Guaranty of Affiliate Loans for ING Loan, incorporated by reference to Exhibit 10.6 to the
Company’s Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Form of Limited Guaranty for ING Loan, incorporated by reference to Exhibit 10.7 to the Company’s
Form 8-K, filed on June 14, 2011, Commission File No. 000-53644

Note for the KeyBank Loan, incorporated by reference to Exhibit 10.2 to the Company’s Form 8-K,
filed on July 8, 2011, Commission File No. 000-53644

Deed of Trust, Assignment of Leases and Rents, Security Agreement, and Fixture Filing for the La
Cienega-L.A Property for the KeyBank Loan, incorporated by reference to Exhibit 10.3 to the
Company’s Form 8-K, filed on July 8, 2011, Commission File No. 000-53644

Collateral Assignment of Leases and Rents for the La Cienega-LA Property for the KeyBank Loan,
incorporated by reference to Exhibit 10.4 to the Company’s Form 8-K, filed on July 8, 2011,
Commission File No. 000-53644

Collateral Assignment of Management Contract for the La Cienega-LA Property for the KeyBank
Loan, incorporated by reference to Exhibit 10.5 to the Company’s Form 8-K, filed on July 8, 2011,
Commission File No. 000-53644

Collateral Assignment and Security Agreement in Respect of Contracts, Licenses and Permits for the
La Cienega-LA Property for the KeyBank Loan, incorporated by reference to Exhibit 10.6 to the
Company’s Form 8-K, filed on July 8, 2011, Commission File No. 000-53644

Pledge and Security Agreement for the KeyBank Loan, incorporated by reference to Exhibit 10.8 to
the Company’s Form 8-K, filed on July 8, 2011, Commission File No. 000-53644

Purchase and Sale Agreement for the Homeland Portfolio, incorporated by reference to Exhibit 10.1
to the Company’s Form 8-K, filed on September 13, 2011, Commission File No. 000-53644
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10.37

10.38

10.39
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31.1*

31.2%

32.1*

32.2%
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Description

Second Amended and Restated Credit Agreement for the Second Restated KeyBank Loan,
incorporated by reference to Exhibit 10.1 to the Company’s Form 8-K, filed on January 3, 2012,
Commission File No. 000-53644

Second Amended and Restated Guaranty for the Second Restated KeyBank Loan, incorporated by
reference to Exhibit 10.2 to the Company’s Form 8-K, filed on January 3, 2012, Commission File No.
000-53644

Amended and Restated Credit Agreement for the KeyBank Bridge Loan, incorporated by reference to
Exhibit 10.3 to the Company’s Form 8-K, filed on January 3, 2012, Commission File No. 000-53644

Amended and Restated Guaranty for the KeyBank Bridge Loan, incorporated by reference to Exhibit
10.4 to the Company’s Form 8-K, filed on January 3, 2012, Commission File No. 000-53644

Purchase and Sale Agreement Related to the Stockade Portfolio dated June 19, 2012, incorporated by
reference to Exhibit 10.1 to the Company’s Form 8-K, filed on June 25, 2012, Commission File No.
000-53644

First Amendment to Second Amended and Restated Credit Agreement, incorporated by reference to
Exhibit 10.1 to the Company’s Form 8-K, filed on August 16, 2012, Commission File No. 000-53644

Second Amended and Restated Advisory Agreement, incorporated by reference to Exhibit 10.1 to the
Company’s Form 8-K filed on October 3, 2012, Commission File No. 000-53644

Loan Agreement with KeyBank, National Association for the KeyBank CMBS Loan dated as of
October 10, 2012, incorporated by reference to Exhibit 10.1 to the Company’s Form 8-K filed on
October 15, 2012, Commission File No. 000-53644

Promissory Note for the KeyBank CMBS Loan dated as of October 10, 2012, incorporated by
reference to Exhibit 10.2 to the Company’s Form 8-K filed on October 15, 2012, Commission File
No. 000-53644

Guaranty for the KeyBank CMBS Loan dated as of October 10, 2012, incorporated by reference to
Exhibit 10.3 to the Company’s Form 8-K filed on October 15, 2012, Commission File No. 000-53644

Subsidiaries of Strategic Storage Trust, Inc., incorporated by reference to Exhibit 21.1 to Post-
Effective Amendment No. 6 to the Company’s Registration Statement on Form S-11, filed on October
14, 2009, Commission File No. 333-146959

Certification of Principal Executive Officer, pursuant to Section 302 of the Sarbanes-Oxley Act of
2002

Certification of Principal Financial Officer, pursuant to Section 302 of the Sarbanes-Oxley Act of
2002

Certification of Principal Executive Officer, pursuant to 18 U.S.C. Section 1350, as created by
Section 906 of the Sarbanes-Oxley Act of 2002

Certification of Principal Financial Officer, pursuant to 18 U.S.C. Section 1350, as created by Section
906 of the Sarbanes-Oxley Act of 2002

The following Strategic Storage Trust, Inc. financial information for the Year Ended December 31,
2012, formatted in XBRL: (i) Consolidated Balance Sheets, (ii) Consolidated Statements of
Operations, (iii) Consolidated Statements of Comprehensive Loss (iv) Consolidated Statements of
Stockholders’ Equity, (v) Consolidated Statements of Cash Flows and (vi) the Notes to Consolidated
Financial Statements

*  Filed herewith.

*#%  Pursuant to Rule 406T of Regulation S-T, these interactive data files are deemed not filed or part of a
registration statement or prospectus for purposes of Sections 11 or 12 of the Securities Act of 1933 or
Section 18 of the Securities Exchange Act of 1934 and otherwise are not subject to liability under these
sections.
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Exhibit 31.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER
Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

I, H. Michael Schwartz, certify that:

1.
2.

I have reviewed this Annual Report on Form 10-K of Strategic Storage Trust, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not
misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in
all material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed
under our supervision, to ensure that material information relating to the registrant, including its consolidated
subsidiaries, is made known to us by others within those entities, particularly during the period in which this report is
being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by
this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting;
and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons
performing the equivalent functions):

a.  All significant deficiencies and material weaknesses in the design or operation of internal control over financial
reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and
report financial information; and

b.  Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

March 29, 2013 By: /s/ H. Michael Schwartz

Date H. Michael Schwartz
President, CEO and Director
(Principal Executive Officer)



Exhibit 31.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER
Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

I, Michael S. McClure, certify that:

1.
2.

I have reviewed this Annual Report on Form 10-K of Strategic Storage Trust, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not
misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in
all material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed
under our supervision, to ensure that material information relating to the registrant, including its consolidated
subsidiaries, is made known to us by others within those entities, particularly during the period in which this report is
being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by
this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting;
and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons
performing the equivalent functions):

a.  All significant deficiencies and material weaknesses in the design or operation of internal control over financial
reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and
report financial information; and

b.  Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

March 29, 2013 By: /s/ Michael S. McClure

Date Michael S. McClure
Executive Vice President, Chief Financial Officer and Treasurer
(Principal Financial and Accounting Officer)



Exhibit 32.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER
Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

Pursuant to 18 U.S.C. § 1350, as created by Section 906 of the Sarbanes-Oxley Act of 2002, the undersigned officer of Strategic
Storage Trust, Inc., or the Company, in connection with the Company’s Annual Report on Form 10-K for the year ended
December 31, 2012 (the “Report”) hereby certifies, to his knowledge, that:

(i) the Report fully complies with the requirements of Section 13(a) or Section 15(d) of the Securities Exchange Act of
1934, as amended; and

(ii) the information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

March 29, 2013 By: /s/ H. Michael Schwartz

Date H. Michael Schwartz
President, CEO and Director
(Principal Executive Officer)



Exhibit 32.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER
Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

Pursuant to 18 U.S.C. § 1350, as created by Section 906 of the Sarbanes-Oxley Act of 2002, the undersigned officer of Strategic
Storage Trust, Inc., or the Company, in connection with the Company’s Annual Report on Form 10-K for the year ended
December 31, 2012 (the “Report”) hereby certifies, to his knowledge, that:
(i) the Report fully complies with the requirements of Section 13(a) or Section 15(d) of the Securities Exchange Act of
1934, as amended; and
(ii) the information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

/s/ Michael S. McClure

March 29, 2013 By:
Date Michael S. McClure
Executive Vice President, Chief Financial Officer and
Treasurer

(Principal Financial and Accounting Officer)
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