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PART 1—NOTIFICATION
Item 1. Significant Parties

(a) The Manager of Idaho Mutual Trust Community Finance Co-op, LLC, a
Delaware limited liability company (“Issuer”), is IMTCFC, LLC, an Idaho
limited liability company (“Manager”), 12594 W. Explorer Drive, Suite 100,
Boise, Idaho 83713. Tom Buuck is the Manager of IMTCFC, LLC. There are

no directors for either entity.

(b) The Members of IMTCFC, LLC, are Tom Buuck, 12594 W. Explorer Drive,
Suite 100, Boise, Idaho 83713, and MJH Investments, LLC, an Idaho limited
liability company, 6306 Primrose Street, Boise, Idaho 83704. Tom Buuck is a
90% owner of IMTCFC, LLC and MJH is a 10% owner of IMTCFC, LLC.
Michael Hendrichs, 12594 W. Explorer Drive, Suite 100, Boise, Idaho 83713,
is the sole member of MJH Investments, LLC. There are no officers for either

entity.
(c) There are no general partners of the Issuer.

(d) The Manager owns 100 percent (100%) of the Issuer’s Class A Membership
Units.

(e) There are no beneficial owners of 5 percent of more of any class of the issuer’s
equity securities.

(f) Promoters of the Issuer are Tom Buuck, Manager and Member of IMTCFC,
LLC, 12594 W. Explorer Drive, Suite 100, Boise, Idaho 83713; Michael
Hendrichs, Member of MJH Investments, LL.C, 12594 W. Explorer Drive,
Suite 100, Boise, Idaho 83713; and IMTCFC, LLC, Manager, 12594 W.
Explorer Drive, Suite 100, Boise, Idaho 83713.

(g) Affiliate of the Issuer is IMTCFC, LLC, 12594 W. Explorer Drive, Suite 100,
Boise, Idaho 83713.

(h) Counsel to the Issuer is Scott A. Tschirgi of Scott A. Tschirgi, Chartered, 401
West Front Street, Suite 401, Boise, Idaho 83702;

(i) There will be no underwriter.
(3 There are no underwriter’s directors.
(k) There are no underwriter’s officers.

() There are no underwriter’s general partners.
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(m)There is no counsel to the underwriter.

Item 2. Application of Rule 262

(a) No persons identified in response to Item 1 are subject to any of the
disqualification provisions set forth in Rule 262.

(b) No persons are subject to these provisions.

Item 3. Affiliate Sales

No part of the proposed offering involves the resale of securities by affiliates of the

issuer.
Item 4. Jurisdictions in Which Securities Are to be Offered

(@) Issuer’s securities will not be offered by underwriters, dealers or salespersons'
in any jurisdictions. Issuer shall be responsible for sales of the securities.

(b) Issuer’s securities are to be offered for sale by Issuer in the following
jurisdictions: Idaho, California, Washington, Oregon, Montana, Wisconsin,
‘and Missouri.

Item 5. Unregistered Securities Issued or Sold Within One (1) Year

(a) With the exception of the issuance of Class A Units to the Manager, IMTCFC,
LLC, an Idaho limited liability company, upon formation of the Company,
there have been no unregistered securities issued or sold by the Issuer or any
of its parent companies, subsidiaries, or affiliates within one (1) year prior to
the filing of this Form 1-A (“Offering Statement”).

Item 6. Other Present or Proposed Offerings

Neither the Issuer nor any of its parent companies, subsidiaries, or affiliates are currently
offering or contemplating the offering of any securities in addition to those securities
covered by this Form 1-A.

Item 7. Marketing Arrangements
(a) There is no arrangement known to the issuer or to any person named in

response to Item 1 above, or to any selling securityholder in the offering
covered by this Form 1-A, to limit or restrict the sale of securities of the same
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class as those to be offered, to stabilize the market for the securities, or for
withholding commissions or hold any dealers responsible for distributions.

(b) There is no underwriter that intends to confirm sales to any accounts over
which it exercises discretionary authority and include an estimate of the
amount of securities so intended to be confirmed.

Item 8. Relationship with Issuer of Experts Named in Offering Statement

No experts are named in the offering statement as having prepared or certified any part
thereof or employed for such purpose on a contingent basis or, at the time of such
preparation or certification or at any time thereafter, had a material interest in the issuer
or any of its parents or subsidiaries or was connected with the issuer or any of its
subsidiaries as a promoter, underwriter, voting trustee, director, officer or employee.

Item 9. Use of Solicitation of Interest Document

No publication authorized by Rule 254 was used prior to the filing of this Offering
Statement.
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IDAHO MUTUAL TRUST COMMUNITY FINANCE CO-OP, LLC
a Delaware limited liability company

Organized under the laws of Pricing Standard Industrial Employer Identification Code

Delaware Classification Code EIN # 45-3018881
6722 _

12594 W. Explorer Drive, Suite 100
Boise, Idaho 83713
(208) 287-3000

August 6, 2012

5,000,000 Class AAA LLC Membership Units

THE UNITED STATES SECURITIES AND EXCHANGE COMMISSION DOES
NOT PASS UPON THE MERITS OF OR GIVE ITS APPROVAL TO ANY
SECURITIES OFFERED OR THE TERMS OF THE OFFERING, NOR DOES IT
PASS UPON THE ACCURACY OR COMPLETENESS OF ANY OFFERING
CIRCULAR OR OTHER SELLING LITERATURE. THESE SECURITIES ARE
OFFERED PURSUANT TO AN EXEMPTION FROM REGISTRATION WITH
THE COMMISSION; HOWEVER, THE COMMISSION HAS NOT MADE AN
INDEPENDENT DETERMINATION THAT THE SECURITIES OFFERED
HEREUNDER ARE EXEMPT FROM REGISTRATION.

IT IS EXPECTED THAT THE SALE OF CLASS AAA LLC MEMBERSHIP
UNITS TO THE PUBLIC WILL COMMENCE ON AUGUST 14, 2012.

Investing in our Class AAA LLC Membership Units involves risks. See “risk
factors” beginning on page 11.

DISTRIBUTION SPREAD
Price to Public Underwriting discount ~ Proceeds to issuer or
. and commissions other persons
Per Unit Total $5,000,000.00 none' $5,000,000.00
Price to Public Underwriting discount ~ Proceeds to issuer or
and commissions other persons
Total Minimum $500,000.00% *° None $500,000.00
Total Maximum $5,000,000 None $5,000,000.00

! A finder’s fee of .05% may be paid annually to financial advisors who are registered broker dealers. See discussion on page 35.

? Expenses associated with this Offering are to be paid by IMTCFC, LLC, an Idaho limited liability company (“IMTCFC”) which is
the Manager of Idaho Mutual Trust Community Finance Co-op, LLC; IMTCFC, LLC, shall be reimbursed out of net profit of Idaho
Mutual Trust Community Finance Co-op, LLC. There is a $100,000 limit on the reimbursement of Offering expenses.

* If the minimum of $500,000.00 is not raised by November 1, 2012, this offering will terminate as of such date (“Offering
Termination Date”) and investor’s fund will be returned to them with interest earned as detailed below unless extended by a 100%
affirmative vote of the Manager AND all current investors.

% Funds raised up to, but not exceeding, the Total Minimum of $500,000.00 will be held in escrow by Home Federal Bank (“Home
Federal™), an Idaho corporation, with its headquarters located at 3405 East Overland Road, Meridian, Idaho 83642, and who provides
escrow services. Home Federal shall hold the proceeds in a Money Market Account until the Total Minimum is raised. The funds held
in such account shall earn the bank’s standard interest rate for money market accounts. If the Total Minimum is not reached by the
Offering Termination Date the funds raised will be returned to the original investors along with the applicable money market rate of
interest earned on each investor’s original investment. If the Offering is terminated for any reason, funds raised will be returned to
the original investors.

$ The subscriptions for Class AAA units are irrevocable.
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SUMMARY DESCRIPTION OF OUR BUSINESS AND OFFERING

Idaho Mutual Trust Community Finance Co-op, LLC, a Delaware limited liability
company (the “Company”) organized on May 23, 2011, for the purpose of creating,
funding, and managing a capital fund to be used to loan money to entities or individuals
primarily in the Pacific Northwest. The Company is a manager managed limited liability
company. The manager is IMTCFC, LLC, an Idaho’ limited liability company (the
“Manager”). The Company has not yet conducted any business.

The loans to be made by the Company will be secured by a security interest in
commercial real estate (“Loan or Loans”). The Loans will be made primarily to builders,
real estate professionals, small businesses, and borrowers with real estate or construction
related experience. Loan terms will usually have a maturity of twenty-four (24) months
or less. Interest charged will usually be between 6% and 12%. The Company is offering
5,000,000 Class AAA LLC Membership Units at a price of $1.00 per membership unit.
The Class AAA LLC Membership Units (“Class AAA Unit(s)”) represent 100% of the
equity to be offered (“Offering”). The par price of $1.00 is an arbitrary figure. There is
no basis or market price established for the unit values. There is no active market for the
sale of Class AAA units. Class AAA unit holders should expect that transfer of units will
be limited and restricted. The minimum offering amount is set at $500,000. The Manager
and members of IMTCFC, LLC and MJH Investments, LLC have the right to purchase
any amount of Class AAA units offered; however they are not obligated to purchase any
amount of Class AAA units. The Manager and members of IMTCFC, LLC and MJH
Investments make no guarantee as to the extent of their participation in the offering. The
Manager, either by itself or through its members or through one of its affiliates, projects
to purchase between 50,000 — 4,500,000 of the Class AAA units. Once the minimum is
met, all funds will be released to the Company and the Manager will have access to all of
the funds. If the minimum of $500,000 is not met by February 1, 2013 then the offering
will terminate unless extended by a 100% affirmative vote of the Manager AND all
current investors. The capital contributed by an investor will be part of a fund used
exclusively to: 1) make loans secured by mortgages or deeds of trust; 2) hold in money
market funds; or 3) invest in real estate. The Company anticipates that the Class AAA
Units will earn the greater of 5% annual return on equity invested or 80% of the net
income earned in the fund for the term of the fund (see Pro Forma for anticipated results);
however, the Company does not guarantee that the Class AAA unit holders will earn any
return or even that their original investment will be returned. All subscriptions of Class
AAA units are irrevocable.

No new Loans will be funded after the expiration of the Offering or December 31, 2016,
whichever is later. Equity will be returned to investors based on their pro-rata share of
Class AAA Units as Loans mature and are paid off by the borrower and assets of The
Company are sold after December 31, 2016. The amount of time to return equity could
be increased if a non performing Loan needs to be renegotiated; foreclosure proceedings
need to be enforced; or the liquidation of underlying asset securing a non-performing
note is required. We believe this could increase the timing of final returns of equity to
Class AAA Unit investors by twelve (12) months or more. Investors in the Offering will
receive quarterly earnings reports and distribution payments based on the returns of the
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Loan portfolio. Quarterly earnings reports and distribution payments will be sent to
investors no later than thirty (30) days following the end of each quarter. There is not a
redemption of principal provision in the subscription documents so investors should not
expect any return of principal until the expiration of the fund which is established at
December 31, 2016. The Company does reserve the right to return any Class AAA
principal at any time at the sole discretion of the Company.

FORWARD-LOOKING STATEMENTS

When used in this document, the words “believe,” “anticipate,” “plan,” “expect,” and
similar expressions are intended to identify, in certain circumstances, forward-looking
statements. These statements are subject to a number of risks and uncertainties that could
cause actual results to differ materially from those projected, including but not limited to
the risks described in the risk factors section below. Given these uncertainties,
prospective investors and the readers of this Offering are cautioned not to place undue
reliance on such forward-looking statements. Neither the Manager nor the Company is
obligated to update these forward-looking statements.

The Class AAA LLC Member Units covered by this document involve a high degree of
risk. In evaluating the merits of this investment, each prospective investor should
consider carefully the following risk factors discussed below in addition to the
information provided elsewhere in this Offering Circular.

RISK FACTORS OF OUR BUSINESS

1. New venture. We are a new entity with no operating history and
profitability.

We are a new entity with no operating history. We are subject to the risks involved with
any speculative new venture. No assurance can be given that we will be profitable. The
Company is mitigating this risk by contracting with Idaho Mutual Trust to provide loan
originations, loan processing, and loan servicing functions. Idaho Mutual Trust has
handled over 415 loans totaling approximately $170 million during the past seven )

years.

2. As a Company, our earnings are largely dependent upon general business,
economic and political conditions. Changes to interest rates, inflation, monetary
policy, capital markets, and general economies could adversely affect our
performance by causing defaults on loans which will decrease the operating cash

flow of the company.

Earnings are impacted by general business and economic conditions in the United States
and abroad. These conditions include short-term and long-term interest rates, inflation,
monetary policy, fluctuations in both debt and equity capital markets, changes in
regulations and the strength of the United States’ economy and the local economies in
which we operate. Business and economic conditions that negatively impact household
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incomes or business earnings could decrease the demand for our products and services
and increase the number of customers who fail to pay their Loans.

3. Current negative economic and market developments may adversely affect
our industry, business, results of operations and access to capital. Potential declines
in payment patterns, miscalculation of loan losses, credit worthiness, property
valuations, timing of loan payoffs and increased regulation could effect our results.
Investor capital could also be adversely affected from lesser liquidity created with
general declines in investor portfolios as a result of declining asset valuations.

Dramatic declines in the housing market and commercial real estate market over the past
three (3) years, together with falling real estate prices, increasing foreclosures and rising
unemployment, have resulted in significant write-downs of asset values by many
financial institutions, including government-sponsored entities and major commercial and
investment banks. These write-downs began with mortgage-backed securities, but have
spread to other assets and in turn have caused many financial institutions to seek
additional capital in order to merge with larger and stronger institutions. In some cases,
the additional capital has not kept lenders from failing. Reflecting concern about the
stability of the financial markets in general and the strength of counterparties, many
lenders and institutional investors have ceased to provide or have reduced funding to
even the most creditworthy borrowers and to other financial institutions. This has
resulted in a lack of available credit and a lack of confidence in the financial markets;
which could have a materially adverse ripple effect on our access to capital, our
operations and our financial condition. In particular, we may face the following and
other risks in connection with these events:

A. Market developments may affect borrower confidence levels and may
cause declines in payment patterns on our Loans, causing delinquencies and defaults.

B. The processes we use to estimate inherent losses may no longer be
reliable; because the processes rely on complex judgments, including forecasting
economic conditions, and these judgments may no longer be capable of providing
accurate estimates.

C. Our ability to assess the credit worthiness of our customers may be
impaired if the models and approaches we use to select, manage, and underwrite our loan
customers becomes less precise and unable to predict possible future charge-offs.

D. The values of the real estate collateral supporting many construction, land,
commercial, and lot acquisition Loans have already declined and may continue to
decline.

E. Our ability to demand payoffs from borrowers, attract capital or sell Loans

on favorable terms could be adversely affected by further disruptions in the capital
markets or other events, including the actions of regulatory agencies.
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F. We expect the scope of financial regulation to increase. Compliance with
such regulation may substantially increase our operating costs, limit our ability to pursue
business opportunities in a timely manner, and reduce or limit our profits.

4. Market volatility could adversely affect us potentially limiting ability to
access capital.

The capital and credit markets may experience volatility and disruption that could cause
asset values to decline and make credit less available for certain entities. Capital and
credit markets may base their lending decisions on unfounded rumors surrounding some
companies or without careful regard for companies underlying financial strength. There
can be no assurance that we will not experience an adverse affect, which may be material
and reduce our ability to access capital, which will in turn negatively impact our business
operations and ultimately our financial condition.

S. The financial services industry is subject to extensive regulation, which is
undergoing major changes. Legislation could change costs of doing business,
change the competitive balance in the banking sector, and adversely affect global
economic conditions. If government made it less restrictive to file a Reg A offering
making it more competitive to raise private money for a similar loan fund it could
potentially adversely affect us. If government grand-fathered in more restrictive
legislation it could make it more costly for the Company to conduct its business and
fund its loans and decrease returns for investors.

As a financial services firm, we may be subject to financial services laws, regulations,
company governance requirements and administrative actions and policies in each
location in which we operate. In the past two (2) years, global regulatory and legislative
efforts have generally focused on reforming and restructuring the regulations impacting
financial institutions and the financial services industry. This has resulted in the
implementation of numerous actions and programs by the Federal Reserve, the Congress,
the Treasury, the FDIC, the SEC and others to address the liquidity, market and credit
crisis that followed the sub-prime meltdown that commenced in 2007. These regulations
may have a substantial impact upon our financial services company.

Various legislation, including recently enacted programs and new proposals to change the
financial institution regulatory system, further regulation of the real estate lending market
in the United States, and the expanding or contracting powers of banking institutions,
bank holding companies or non-bank competitors may be introduced to Congress from
time to time. Legislation may change financial institution statues and the Company’s
operating environment in substantial and unpredictable ways. If enacted, such legislation
could increase or decrease the cost of doing business, limit or expand permissible
activities, affect the competitive balance among banks, savings associations, credit unions
and other financial institutions or adversely impact global economic conditions. We
cannot predict whether any legislation will be enacted and if enacted, the affect that it

would have on our operations or our financial condition.
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6. The soundness of other financial institutions could adversely affect us
because we rely upon business counterparties performing on their commitments to

us.

Our ability to engage in routine funding transactions could be adversely affected by the
actions and commercial soundness of other financial services institutions. Financial
services institutions are interrelated as a result of trading, escrow, clearing, counterparty
or other relationships. We have exposure to many different industries and counterparties.
We routinely execute transactions with counterparties in the financial services industry,
including title companies, commercial banks, mortgage companies and banks, insurers,
bonding companies, and other institutions which results in a significant credit
concentration with respect to the financial services industry overall. As a result, defaults
by, or even rumors or questions about, one or more financial services institutions, or the
financial services industry in general, has led to market-wide liquidity problems, defaults
by other lending institutions and could lead to similar problems for our company.

7. A continued downturn in local economies or real estate markets would
negatively impact our business by potentially increasing in loan delinquencies,
decreasing borrower credit quality, decreasing property valuations, and negatively
affecting marketability of real estate.

Because we primarily serve individuals and businesses located in Idaho and the
Northwest, a significant portion of our total Loan portfolio is originated in and secured by
real estate in Idaho or the Northwest. Consequently, our results are impacted by the
economic and business conditions in Idaho and the Northwest.

Continuing deterioration of the local economic and business conditions has caused,
among other things, increases in Loan delinquencies, as well as decreases in the
following: credit quality; real estate property values; and the marketability of real estate.
A continued weakening of the real estate market or employment levels in Idaho and the
Northwest could also cause increases in the number of borrowers who default on their
Loans and cause a reduction in the value of the collateral securing their Loans, which in
turn could have an adverse affect on our asset quality and profitability.

8. Environmental factors or natural disasters could affect us by dﬁmaging the
property we hold as collateral to the point that clean up costs could exceed borrower
or insurer capacities.

Any adverse economic or business developments could be compounded by
environmental factors, natural disasters or civil disturbances, such as earth quakes,
hurricanes, floods, eruptions or riots could result in uninsured damage and losses in the
value of the real estate that secures our Loans. These occurrences which are outside of the
Company’s control could also negatively affect borrowers’ ability to make principal and
interest payments on the underlying Loans. Furthermore, current uncertain geopolitical
trends and negative economic trends including uncertainty related to economic growth,

13 of 107



financial markets, government spending, bank regulation, partial or full nationalization of
competitors and increased unemployment, may negatively impact businesses in our
markets. -

If upon foreclosing on real property which secures a Loan, our company may become
liable for cleanup of hazardous waste on the property. Even though we might be entitled
to indemnification from the person that caused the contamination, there is no assurance
that the responsible person would be able to indemnify us to the full extent of any such
liability. Furthermore, such environmental cleanup may create additional court and
administrative expenses which our company may not be indemnified against. While the
short-term and long-term effects of these events remain uncertain, they could adversely
affect general economic conditions, consumer confidence, and market liquidity or result
in changes in interest rates, all of which could have a negative impact on banking and our

company.

9. Our Loan originations are highly concentrated in certain types of Loans
within local geographic areas. Performance on our loans will be largely dependant
on the Northwest economy and real estate conditions. Deterioration to any
concentrated loan type or the Northwest economy could adversely affect the
performance of our loan portfolio.

Our Loans are secured by real estate and personal guarantees from Idaho and the
Northwest. A significant portion of our Loans are construction, property acquisition, and
commercial real estate Loans. Our ability to continue to originate such Loans may be
impaired by adverse changes in the local and regional economic conditions. The value of
the real estate markets in this area may decline, the sources of funds may diminish and
the area may be affected by damaging acts of nature. Due to the concentration of real
estate collateral in these areas, these events could have a material adverse impact on the
value of our collateral, resulting in losses, delinquencies, and possibly Loan defaults. As
a result, the conditions in Idaho and the Northwest’s real estate markets and economy can
materially impact the ability of our borrowers to pay their Loans; while also affecting the
value of the collateral securing such Loans. Our company would be negatively impacted
if customer demand for Loans in Idaho and the Northwest declined as a result of a
weakened regional economy in this area.

We have identified real estate, construction, land development, and commercial real
estate Loans primarily in the Northwest where economic activity is based heavily on
mining, timber, agriculture and technology and are therefore areas which can be subject
to economic downturns. Many of these types of Loans carry greater risk of payment
default and loss than many other classes of Loans. In the event of defaults increase
substantially over present levels, our interest income would decrease, operating expenses
would increase and as a result our earnings would be reduced.
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10.  Real estate secured loans involve more liquidity risk because commercial real
. estate assets typically have a 6-12 month sales period and cannot be expected to
liquidate within 24 hours.

Real estate secured Loans generally involve a higher degree of risk than other types of
financing, primarily because the collateral may be difficult to obtain or liquidate in the
event of default. If a commercial real estate loan is not performing there are several
different avenues to remain whole on the loan balance and interest due. Some of the
methods used to remain whole on the loan in place include short sales, deed in lieu of
foreclosure, loan modifications and/or extensions and foreclosure. All instances of non
performance create additional processes and procedures creating additional time to
liquidate the underlying collateral or loan. Even if the property is performing but the loan
is maturing there may be additional timing to payoff the existing loan from a refinance
and/or sale of the real estate collateral. Construction lending is subject to risks,
including, but not limited to, construction delays, cost overruns, fraud, insufficient
collateral or declines in collateral values, an inability of the borrower to sell the collateral
and the inability to obtain permanent financing in a timely manner. Commercial and
construction loans are typically more expensive to originate than other real estate loans.
As a result, our operating expenses are likely to rise if we increase our lending in these
areas or the market for commercial and construction loans continues to experience further
deterioration. Additionally, because of our business mix, we are likely to experience
higher levels of Loan losses in these areas than we would if our business plan emphasizes
Loans with less risk. There can be no assurance that our business strategy will be
successful or that our Loan portfolio yields will sufficient to offset high levels of expense
and losses from commercial and construction Loans.

11.  Liquidity disruptions in the financial markets. If investors or borrowers can
not access or have declining levels of liquidity it may adversely affect our ability to
attract investor funds and lines of credit and to attract borrowers with sufficient
down payment funds or sufficient funds to payoff loans when due.

Financial liquidity has been disrupted as the credit quality of real estate assets in the
United States has deteriorated over the past three (3) years. This has been caused by a
number of factors, including slowing real estate sales, increased levels of real estate
inventories, mortgage delinquency rates nationally, and questionable business practices
among certain mortgage originators and financial institutions. This has led to a general
decrease in credit quality nationally and has adversely impacted capital markets in real
estate. As a result there has been a broad-based liquidity shortfall throughout the global
financial system and financial markets have had an aversion to risk. This has cause a
decline in real estate credit availability. Accordingly, some of our Loans, collateral
values and other assets may be affected by difficulty in obtaining credit. This could lead
to additional borrower expenses associated with obtaining Loans and more losses for our

company.
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12.  If the Loan Loss Reserve account is not adequate to cover actual Loan losses,
our earnings will decrease thereby decreasing the return we can pay to investors.

The risk of nonpayment of Loans is inherent in all lending activities. Loan nonpayment,
if it occurs, would negatively impact our earnings and our overall financial condition.
The actual amount of future provisions for Loan losses cannot be determined ahead of
time. We may not allocate sufficient funds to account for such Loan defaults and the
amount of Loan nonpayment may substantially exceed amounts incurred in the historical
past periods for companies similar to ours. The Company cannot accurately predict the
actual loan losses, if any, that may be incurred on loans it funds. A loan 1oss reserve of
0.625% has been estimated based on the following potential changes in the original
underwriting of loans that could occur: changes in collateral, changes in lending
policy/underwriting practices, national and local economic conditions, staff/depth
experience (workout experience), change in loan review and oversight, impacts and
effects of concentration, and effect of competition legal and regulatory changes. Actual
loan losses may be greater or less than the reserve. Investor return will be negatively
impacted if actual loan losses exceed the reserve. If the loan portfolio performs at a level
where there is excess available cash in the Loan Loss Reserve, then all investors will
receive pro-rata distributions of the excess cash which will positively effect investor
return.

13.  We are subject to liquidity risk. Lack of liquidity could affect our ability to
accommodate liability maturities, distribution withdrawals, contract obligations,
fund asset growth, and new business transactions.

Market conditions, failure of counterparties or other events could negatively affect the
level or cost of liquidity. This liquidity risk could affect our ongoing ability to
accommodate liability maturities, to allow distribution withdrawals, to meet contractual
obligations, to fund asset growth, and participate in new business transactions at a
reasonable cost and in a timely manner without adverse consequences. Although our
management group has implemented strategies to maintain sufficient and diverse sources
of funding for our company to accommodate for substantial, unexpected and/or
prolonged changes in the level or cost of liquidity, the lack of liquidity and cost of
liquidity could have a material adverse affect on our cash flow, ability to operate
smoothly and our company’s financial condition.

14. Changes in market interest rates could adversely affect our earnings.
Increased competition could adversely affect loan pricing including net interest
income.

Changes in real estate market interest rates impact the level of Loans in our portfolio; the
credit profile of existing Loans; and the rates received on new Loans. One of our primary
sources of income from operating our company is net interest income. Net Interest
Income is equal to the difference between the interest income received on interest-earning
assets and the expense incurred in connection with interest-bearing liabilities. These
rates are sensitive to many factors beyond our control, including domestic and foreign
economic conditions and the monetary and fiscal policies of governmental and regulatory
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authorities. Our net interest income could be significantly affected by changes in market
interest rates.

15.  Current or elevated levels of competition may continue to adversely affect
our ability to attract and retain customers. Because we have fewer financial and
other resources than many of the institutions with which we compete, we may be
limited in our ability to attract customers.

Banking and financial services businesses in our markets are competitive. Competition
in the banking, real estate, and finance industries may limit our ability to attract and
retain customers. We face competition from banking and financial institutions, financial
service companies and out-of-state financial intermediaries that have opened Loan
production offices within our market areas. There has been a general consolidation of
financial institutions in recent years, which has resulted in new and sometimes larger
competitors in our market areas, who may have greater resources which provides these
companies with a greater marketplace advantage. There has also been a significant
amount of recent financial innovation that has led to the creation of new products and
services that are competitive to those we offer. This may pressure us to reduce our
underwriting criteria or consider less favorable pricing.

Since our competitors include major financial companies whose greater resources
sometimes provide them with a marketplace advantage. Areas of competition include
interest rates on Loans and deposits, staffing, and the range and quality of services
provided. Because we have fewer financial and other resources than many of the
institutions with which we compete, we may be limited in our ability to attract customers.

16.  Loan payoff. The failure of our company to receive timely and complete
payoffs for its current and future Loan portfolio will adversely affect the repayment
of the original capital of all Class AAA Units investors.

The failure of our company to receive timely and complete payoffs for its current and
future Loan portfolio will adversely affect the repayment of the original capital of all
Class AAA Units investors. Borrowers may be faced with a decline in buyer demand for
real estate, and elimination or reduction in refinance options, both of which will
adversely affect their ability to pay off the Loans in a full and timely manner, which
would decrease our profits.

17. Borrower credit deterioration. The Borrowers credit could deteriorate
during the term of the loan which could adversely affect the loans performance and

cause us to incur losses.

We strive to insure that initial borrowers’ or guarantors’ FICO credit scores are 700 or
greater at time of funding. However, during the term of the Loan, the credit of any
borrower or guarantor may deteriorate to levels below 700 and may in fact file
bankruptcy. In those cases, our risk of incurring losses due to legal costs, transaction
costs, holding costs and improvement costs increases.
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18.  Allowance for Loan losses. If actual loan losses are greater than anticipated
it could have a material adverse affect and impair the financial condition of the

fund.

A significant source of risk for our company arises from the possibility that losses could
be sustained because borrowers, guarantors, and related parties may fail to perform in
accordance with the terms of their Loans. While we expect to make reasonable provisions
for Loan losses based upon general market conditions, our loss history, market outlook,
and the overall risk level of our portfolio, we may have unexpected losses that could have
a material adverse affect on our business operations, cash flow and overall financial
condition. Unexpected losses may arise from a wide variety of specific or systemic
factors, many of which are beyond our ability to predict, influence, or control.

The appropriate level of Loan loss allowance is difficult to determine and the process is
based on numerous assumptions. The amount of future losses is susceptible to changes in
the economic environment and other conditions beyond our control. These Loan losses
may exceed our capital reserve accounts and we may have adequate funds to cover actual
Loan losses. Future provisions for Loan losses could materially and adversely affect our
business, its operations, cash flow, financial condition, and ability to make returns to
investors.

19.  Title and casualty insurance. We rely on title insurance carriers assurances
for clear title. Errors in title insurance could impact the market value of real
property securing our loans. If title is not clean than additional costs may be
incurred and adequate security for our loans could be jeopardized. Insufficient
insurance coverage and random acts of nature could adversely affect real property
securing our loans. If uninsured or underinsured and a casualty were to occur it
could impair the value of the real estate securing our loans.

Our Company’s goal is to obtain a first lien position in the real estate upon which a Loan
is made. Our ability to obtain a first lien position may be jeopardized by prior owners,
suppliers, subcontractors, easements, and other lien claimants and other errors. We solely
rely on title insurance carriers to provide assurance and insurance for any and all disputes
regarding title and insuring our rights to foreclosure and obtaining the first proceeds from
any sale of the real property. Not all insurance policies insure against defects that are
disclosed as title exceptions in the title commitment or against prescriptive rights, persons
with unrecorded interests in the real estate, survey errors, and similar defects that do not
appear on the public real estate records. Such errors in the title insurance could adversely
impact the market value of the real property securing a Loan.

Borrowers will be required to obtain, for the Company’s benefit, insurance covering the
property and any improvements to the property collateralizing the Loan. The insured
amount is intended to be sufficient to cover the cost of replacement in the event of a
casualty. However, the amount of insurance coverage maintained for any property may
not be sufficient to pay the full replacement cost following a casualty event. In addition,
the rent loss coverage under such an insurance policy may not extend for the full period
of time a tenant may be entitled to rent abatement or that may be required to completely
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restore real property following a casualty event. Moreover, there are certain types of
losses, such as those arising from earthquakes, floods, hurricanes and terrorist attacks,
that may be uninsurable or that may not be economically insurable. Changes in zoning,
building codes and ordinances, environmental considerations and other factors may make
it impossible for the borrower or our Company, as the case may be, to use insurance
proceeds to replace damaged or destroyed improvements at a property. If any of these or
similar events occur, the amount of insurance coverage may not be sufficient to replace a
damaged or destroyed property, or sufficient to repay the full amount due on all Loans
collateralized by such property. As a result, the value of the real estate may decline and
our Company’s financial position in the market could decline.

20. Risk of Fraud. Fraudulent Borrowers may lead to insufficient collateral
coverage on our loans and loan payment delinquencies.

Although we will have underwriting procedures to protect against fraud and title
insurance policies may provide insurance coverage in some situations, there is some risk
that a potential borrower will defraud us in connection with a Loan. In such situations we
may have no real property or other collateral securing repayment of a Loan, and we may
only have recourse against the defrauding parties who may own limited assets. In such
situations, we may incur significant losses in connection with Loans that were extended
based upon borrower’s misrepresentations and potentially fraudulent statements.

21. Transaction structure risks. Lack of sufficient returns from our loan
portfolio could force liquidation of real property at lower than normal market
valuations.

While we have created a structure that places the Class AAA Unit holders with having a
first priority payback and a first priority earnings distributions, there are numerous risks
based upon the structure of this transaction. For instance, our ability to cover operating
expenses and ultimately to repay the original principal invested by Class AAA Unit
holders depends, in significant part, upon our ability to maintain a performing Loan
portfolio that generates a return that is greater than its expenses. If we are unable to
generate sufficient cash flows from our assets, then our assets may need to be liquidated
in a distressed sale which will result in significantly lower realized proceeds than the
book value of our assets. We believe, but cannot guaranty, that the liquidation value of
our assets will be sufficient to repay Class AAA Unit holders their investment.

22. Reliance on Manager to make decisions. The loan portfolios performance
will largely be reliant on IMTCFC, LLC management of the fund.

The Manager, IMTCFC, LLC, determines the management of the Company and its
policies with respect to its activities, including its strategy for funding Loans, operating
policies, and selling real estate. These policies may be changed from time to time at the
discretion of the Manager without a vote of the Class AAA Unit holders. Class AAA Unit
holders will not be permitted to take part in the management of the Company.
Prospective investors should not invest in the Company unless they are willing to entrust
the selection, negotiation, and consummation of investments in Loans and the sale of real
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estate to the Manager. Prospective investors must be willing to bear the risk that the terms
of the Loans in which we may acquire an interest cannot be identified at this time.
Therefore, investors will not be able to evaluate the merits of the individual Loans which
we may acquire an interest in the future. In particular, investors must understand that the
rate of return on their investment in such Loans is not known at this time; but such return

is projected to be between 6% and 12%.

23.  Conflicts of interest. There is common ownership with IMTCFC, LLC and
Idaho Mutual Trust, LLC. If management of IMTCFC, LLC does not focus
sufficient attention and diligence to the fund due to its relationship with Idaho
Mutual Trust, LLC it could negatively impact the performance of the fund.

The Manager, and its affiliates, engage in other activities outside of the Company that
could cause conflicts of interest. The principals of the Manager, and its affiliates, are
employed independently by the Company and are engaged in activities other than this
Offering. Tom Buuck has ownership interests in IMTCFC, LLC and Idaho Mutual Trust
(the third-party party service company operating the Company’s fund). The Company,
and its affiliates, will have conflicts of interest in allocating time, services, and functions
between various existing and future enterprises. The Manager’s affiliates may organize
other business ventures that may compete directly with the Company. Further, the
Company and its affiliates have common ownership and management personnel which
may result in material conflicts of interest to the possible detriment of the Class AAA
Units. It should also be noted Idaho Mutual Trust will be used for the Offerings’ Loan
processing and-Loan servicing. Tom Buuck is the Chief Credit Officer and Principal of
Idaho Mutual Trust. Michael Hendrichs has ownership interests in IMTCFC, LLC and
provides commercial Loan brokerage services on behalf of Idaho Mutual Trust.

The Key Persons of the Company will not devote their entire time on Company affairs.
The Key Persons own, manage or are otherwise involved in multiple entities that require

their time.

24. Additional debt. IMTCFC, LLC, may use a line of credit collateralized by
the loan portfolio to improve investor returns. If property valuations decline below
the loan amount given by fund loans then senior loan rights may negatively impact

our collateral position.

We may enter into an agreement with another financial institution to provide a line of
credit for purposes of funding new Loans or for funding value enhancements for real
estate we own. If a line of credit is obtained, it will be secured by the Company’s Loan
portfolio or by other assets of the Company based on a low leverage ratio (debt-to-worth
ratio) of no greater than 0.20:1.0. For example, if the equity of the Company is
$1,000,000.00, then the maximum line of credit available to the Company would be
$200,000.00. Any debt would be no recourse as required by the Class AAA Unit holders
of the Company. Any recourse related to a line of credit would be provided by the
members of IMTCFC, LLC and not by any Class AAA Unit investors of the Company.
The line of credit issuer may have certain rights in its loan documents that provide it with
senior claim rights against the Company’s assets which would negatively impact the
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equity value of the Class AAA Unit holders in the event the debt was defaulted or if the
Company was required to liquidate its assets to pay the debt in full within in a short
period of time.

25.  Limited liquidity; absence of public market; market value. There can be no
assurance, and it is unlikely, that a secondary market for the Class AAA Units will
develop. If the Manager of the fund or any other investors are unwilling to
purchase an investors ownership from an investor wanting to sell then there could
be a discount needed to provide liquidity for the investment.

The Class AAA Units will not be listed on any national securities exchange or included
for quotation through an inter-dealer quotation system of a registered national securities
association. The Class AAA Units constitute new issues of securities with no established
trading market. Furthermore, it is not anticipated that there will be any regular secondary
market following the completion of the Offering of the Class AAA Units. Therefore, an
investment in the Class AAA Units should be considered nonliquid. In addition, even in
the unlikely event that a secondary market for the Class AAA Units were to develop, no
assurance can be given that the initial offering prices for the Class AAA Units will
continue for any period of time. The market value of the Class AAA Units might be
discounted from their initial offering prices, depending on prevailing interest rates, the
market for similar securities, and other factors. Accordingly, the Class AAA Units
should be purchased for their projected returns only and not for any resale potential,
which may or may not exist.

26.  Risk of Company's related party lending and thin capitalization. We will not
have sufficient assets beyond our interest in the secured Loans we make, if any, to
make payments on the Class AAA Units.

A. We are a newly formed Delaware Limited Liability Company formed to
issue the Class AAA Units and provide secured financing for investments in real estate.
Since we are newly formed, it is thinly capitalized. Because of the thin capitalization, we
will not have sufficient assets beyond our interest in the secured Loans we make, if any,
to make payments on the Class AAA Units.

B. The Company will not lend money to any individuals who are members of
the Manager or members of entities of the Manager. However, the Company may lend
money to affiliate companies or other companies referenced in this Circular under terms
and conditions equal to more or more stringent than regular underwriting guidelines and
policies stated in paragraphs B, C, and D of section 2 below and at rates equal to or
higher than the average weighted interest rate charged to borrowers in the entire portfolio
of loans held by the Company
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27.  Absence of Class AAA Unit rating. No debt rating is anticipated for
comparison purposes.

We have not applied and do not intend to apply to any creditworthiness rating agency for
a rating on the Class AAA Units. Therefore, any comparison made or conclusion drawn
regarding the nature and type of the Class AAA Units, as opposed to a rated debt
obligation, would be made at the risk of each prospective investor.

28.  Absence of third-party registrar and trustee. Reliance is on the Manager to
invest proceeds wisely and profitably.

We, as the designated registrar, will maintain the Class AAA Unit Register and record all
transfers of Class AAA Units. There will not be any third-party trustee for the Class
AAA Units. Class AAA Unit holders will rely upon the Manager to invest the Class
AAA Unit proceeds wisely and profitably.

29. A general economic downturn, regional economic softness or properties
securing the Loans could adversely affect the economic performance of our Loans.
Operating performance of real property could be affected by economic conditions
which could impact related debt service and/or property value upon foreclosure.

Prospective Class AAA Unit holders should be aware that periods of weak economic
performance in the United States could adversely affect the real properties that secure our
Loans. In addition, softness in a regional or state economy could materially and
adversely impact the actual or projected rental rates and operations of properties in that
area. Therefore the ability to sell these properties on favorable terms may decline. If the
tenants in the real properties securing our Loans do not renew or extend their leases or if
such tenants terminate their leases, our operating expenses for these properties would
increase because tenants would not reimburse us for such expenses and any revenue
generated by these properties would end. We would consider these properties to be
expenses or liabilities rather than assets.

30. Private offering and liquidity risks.

A. Maximum Proceeds May Not Be Raised. A minimum of $500,000 will be
needed until the fund breaks escrow and begins investment activity. During the escrow
time period funds will earn the going money market rate of interest. If $500,000 is not
raised by February 1, 2013, all monies will be returned to the investors; unless extended
by a 100% affirmative vote of the Manager AND all current investors.

We are seeking gross proceeds from this Offering of a minimum of $500,000.00 and up
" to a maximum of $5,000,000.00 (“Maximum Offering Amount™). There can be no
assurances that the Maximum Offering Amount will be raised. We may terminate the
Offering at any amount below the Maximum Offering Amount in our sole discretion.
Initial proceeds from the first $500,000.00 (“Minimum Offering Amount”) raised will be
held in escrow and will earn a money market rate of return until the Minimum Offering
Amount is reached. If the Minimum Offering Amount is not reached by February 1,
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2013, then the initial proceeds will be returned to investors with accrued money market
interest unless extended by a 100% affirmative vote of the Manager AND all current

investors.

B. Determination of Class AAA Unit Price. The $1.00 unit price has been
arbitrarily determined and is not related to book value or earning valuations.

The purchase price of the Class AAA Units has been arbitrarily determined and is not the
result of arm's-length negotiations. The price of the Class AAA Units was determined
primarily by the capital needs of the Company and bears no relationship to any
established criteria of value such as book value or earnings of the Company, or any
combination thereof. Further, the price of the Class AAA Units is not based on past
earnings of the Company. No valuation or appraisal of the Company’s potential business
has been prepared.

C. Regulation A and Blue Sky.

The Class AAA Units are being offered in reliance with Regulation A of the Securities
Act of 1933. If the Manager or the Company should fail to comply with the requirements
of Regulation A, Class AAA Unit holders may have the right to rescind their purchase of
the Class AAA Units. This might also occur under the applicable state securities or
“Blue Sky” laws and regulations in states where the Class AAA Units will be offered. If
a number of Class AAA Unit holders were successful in seeking rescission, the Company
and the Manager would face severe financial demands that would adversely affect the
Company as a whole and, thus, the investment in the Class AAA Units by the remaining
Class AAA Unit holders.

D. No Legal Representation of Class AAA Units.

Counsel for the Company in this Offering is representing the Company, the Manager, and
their affiliates, and does not represent and shall not be deemed under the applicable codes
of professional responsibility to have represented or to be representing any or all of the
Class AAA Units in any respect.

E. Loss on Dissolution and Termination.

In the event of dissolution or termination of the Company as provided in the operating
agreement of the Company, the proceeds realized from the liquidation of the Company’s
assets will be distributed among the Class AAA Unit holders, members, and certain
amounts owed to the Manager, or its affiliates, but only after the satisfaction of the claims
of the Company’s third-party creditors. The ability of a Class AAA Unit holder to
recover all or any portion of their investment under such circumstances will, accordingly,
depend on the amount of net proceeds realized from the liquidation and the amount of
claims to be satisfied there from. There can be no assurance that the Company will
recognize any gains or realize net proceeds from the liquidation of such assets.
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F. Limitation of Liability/Indemnification of the Manager.

The Manager, and its attorneys, agents, and employees will not be liable to the Company
or its members for errors of judgment and other acts or omissions not constituting gross
negligence or willful malfeasance as a result of certain indemnification provisions in the
operating agreement of our Company. A successful claim for indemnification would

deplete our assets by the amount paid.

G. Potential Losses from Operations.

In the event of losses from operations, the Manager will determine if it is a short term
event or viewed as a long term issue created from market conditions. If losses are
determined to be short term, the Manager will attempt to continue to operate the fund as
described with the expectation of adequate performance. If losses are determined to be
long term in nature (greater than one (1) year) the Manager will seek the best opportunity
to make the investors whole. Potential solutions may include restructuring of credit
facilities, deed in lieu of foreclosure, foreclosure, sale of the notes, and sale of securitized

assets.

31.  We may not be able to replace key members of management or attract and
retain qualified employees in the future. The loss of key personnel without
replacement of similar skill sets and performance could adversely affect us.

Our ability to succeed relies extensively on the experience, relationships and expertise of
the members of IMTCFC, LLC. We depend on existing management and third-party
servicers to carry out our business strategies. There can be no assurance that these
individuals will remain employed by or associated with the Company, or otherwise
continue to be able to carry on their current duties throughout the term of this Offering.
The loss of key management and/or Idaho Mutual Trust as a third-party servicer could
impact the performance of the Company’s fund. The Offering’s performance is largely
dependent on the extensive real estate and loan experience of the individuals as described
in the Directors, Executive Officers, & Significant Employees section below. The loss of
the services of key management personnel, third-party servicers, or the ability to recruit
and retain qualified employees in the future, could have an adverse affect on our
operations and/or financial condition.

32.  Reliance on third party service providers. If an interruption were to
continue for a significant period of time, our business, results of operations, and

financial condition could be materially adversely affected.

Our operations could be interrupted if our third-party service providers experience
difficulty, terminate their services, or fail to comply with regulations. We depend and will
continue to depend to a significant extent on a number of relationships we’ve fostered
with third-party service providers. Specifically, we utilize loan processing, loan funding,
payment servicing, and accounting, as well as the software and hardware systems from
third-party service providers in our loan processing and Web hosting. If these third-party
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service providers experience difficulties or terminate their services and we are unable to
replace them with other qualified service providers, our operations could be interrupted.

33. The network and computer systems on which we depend could fail or
experience a security breach. Any network or computer system damage or failure
to operate correctly that causes interruptions could have a material adverse affect
on our business, its operations, and financial condition.

Our computer systems could be vulnerable to unforeseen problems. Since we conduct
part of our business over the Internet and outsource several critical functions to third-
parties service providers, we depend to some degree on the ability of these providers to
protect our computer systems and our network infrastructure against damage from fire,
power loss, telecommunications failure, mechanical failure, software errors, operator
errors, physical break-ins and similar catastrophic events. Any network or computer
system damage or failure to operate correctly that causes interruptions could have a
material adverse affect on our business, its operations, and financial condition.

THE BUSINESS OF THE COMPANY

1. We do not currently conduct business.

We currently do not conduct operations. As soon as we reach our Minimum Offering
Amount from the Offering, we will begin conducting operations. The Company is
dependent upon the expertise and experience of Idaho Mutual Trust, LLC. Idaho Mutual
Trust was formed in 2003 and has funded over four hundred fifteen (415) loans totaling
in excess of $170,000,000 in loans on its own balance sheet. The Company will have a
Loan Servicing Agreement with Idaho Mutual Trust, LLC which will provide loan
origination, loan funding, loan servicing and accounting services to the Company. Costs
and fees associated with the agreement are only incurred by the Company when loans are
funded. The benefit of the agreement is that it reduces fixed costs such as employee
salaries, occupancy costs, and equipment costs which would normally be incurred if the
Company would not have the Loan Servicing Agreement in place. The Section titled
CAPITALIZATION subsection 6 details the agreement. The agreement allows the
company to fully utilize investor capital to fund loans instead of using investor capital to
pay start up and operating cost expenses of the Company.

Idaho Mutual Trust presently provides loan origination, loan funding, and accounting
services to two other entities. In the past two (2) years, Idaho Mutual Trust has funded
twenty seven (27) loans in excess of $5,000,000 with no delinquencies and no losses as
part of its Loan Servicing Agreements with these two companies.  Presently, Idaho
Mutual Trust has a waiting list of borrowers and loan opportunities to fund.

In the event the Company only raises the minimum $500,000 and does not raise anymore
capital during the life of the Company, the Company projects that investors should only
expect to earn the minimum 5% return or less. The Company does not project any
scenario where an investor would earn more than 5.50% if only the minimum capital
amount is raised and in fact will likely earn 5% or less. The Company can operate for its
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duration with only $500,000 in total capital raised due to its Loan Servicing Agreement
with Idaho Mutual Trust, LLC which limits the fixed costs of the Company. In the event
operating income is not sufficient to pay operating expenses in any given year, the
Manager or its affiliates will lend money to the Company. Any loaned funds from the
Manager or its affiliates will be paid back from future net profits and not from investor
capital. Investor capital will not be used for operating expenses or start up costs.

A. Milestones.

The Company operating Proforma is referenced on page 46. All assumptions of the
Proforma are included in the exhibit.

The Company expects to raise the Minimum $500,000 on or before February 1, 2013.
The Company projects it can fund an average of seven (7) loans per year if it is only
capitalized with the minimum $500,000. The Company will seek a line of credit with a
financial institution to provide additional capital for funding loans. The line of credit will
not be used for funding operating expenses. Any line of credit availability will be used
solely for funding loan advances. The Company, through its Loan Servicing Agreement
with Idaho Mutual Trust, will have a reliable source of loan funding opportunities. The
Company believes that raising the minimum of $500,000 will be sufficient to sustain
business operations for the duration of the Company without using any investor capital
for operating expenses.

The Company expects to raise $5,000,000 on or before June 30, 2014. At such time the
Company raises $5,000,000 the Company projects it can fund an average of sixty eight
(68) loans per year.  The projected, but not guaranteed, return on investor capital is
7.85% once the Company is fully capitalized. The Company projects it does not need to
reach any level of funding above the minimum $500,000 in order to sustain operations.
The Company is not engaging an independent feasibility study or market demand
analysis to determine its product and pricing acceptance in the market place. The
Company is basing its product type and pricing upon the current expertise of the Manager
and the current funding demand of its loan servicer.

Objective 1: Raise $500,000 in minimum Capital by February 1, 2013.

The company projects that raising $500,000 in capital will be sufficient to provide the
necessary funds to generate positive net profit (see attached Proforma F/S). The
company benefits from its Loan Servicing Agreement with Idaho Mutual Trust that
reduces fixed start up costs. Michael Hendrichs is responsible for generating investor
contact and investor funded commitments. The Company believes that Michael
Hendrichs has sufficient existing relationships to raise the minimum $500,000 prior to
February 1, 2013. Delays in achieving the Minimum $500,000 will result investor
earnings not exceeding money market rates projected at 0.15% as investor money sits in
money market accounts until achieving minimum. If the Minimum $500,000 is not
raised by February 1, 2013, then investor capital returned with only earnings accrued in
the money market account, unless extended by a 100% affirmative vote of the Manager
AND all current investors.
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Objective 2: Fund three (3) loans totaling $500.000 within ninety (90) days of

completion of the Minimum Raise.

The Company’s loan servicer, Idaho Mutual Trust, LLC, has five (5) borrower requests
as of January 2012 that meet the Company’s loan guidelines. If the Company had raised
its $500,000 as of January 2012, it would be able to fund loans and begin generating
gross income within thirty (30) days. The Company projects this loan demand will be
available during the period until February 1, 2013 (see Risk Factors section which may
alter market and company projections). The Manager of the Company will be
responsible for managing the loan servicing agreement with Idaho Mutual Trust to insure
loan opportunities are fairly presented. Delays in funding loans totaling $500,000 will
result in investor capital remaining in money market accounts which will cause probable
yields to be less than 5% as the low money market rates deteriorate the weighted average
earnings on loans funded. Investors should not expect to 