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FMC Technologies Inc

1803 Gears Road
Houston TX 77067
Phone 281 445 6503
Fax 281 591 4422

+MC Technologies

April 4, 2011

Via Federal Express

Securities and Exchange Commission
Judiciary Plaza

450 Fifth Street, N.W.

Washington, D.C. 20549-1004

‘ Re: FMC Technologies, Inc. Annual Report

Ladies and Gentlemen:

On behalf of FMC Technologies, Inc., enclosed please find seven (7) copies of
the FMC Technologies, Inc. 2010 Annual Report, which will be sent to security
holders in connection with the delivery of its definitive Proxy Statement for the
Annual Meeting of Stockholders to be held May 6, 2011. Pursuant to Rule 14a-
3(c), the enclosed information is being furnished to the Commission solely for its
information and is not deemed to be “soliciting material” or to be “filed” with the
Commission. The enclosed Annual Report will be released for distribution to
stockholders on or about April 4, 2011.

Please call me at (281) 445-6503 if | can be of any assistance.

Very truly yours,

Elizabeth A. Cook
Assistant Secretary
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FMC Technologies, Inc. (NYSE: FT1) is a global corporation and a leader within the oil and gas equipment
and services industry with 27 production facilities in 16 countries. We design, manufacture and service
innovative technologies and unique solutions that allow our customers to succeed in solving their most
difficult challenges. FMC Technologies maintains a constant focus on health, safety and the environment,
and we are committed to the communities in which we operate. Our industry experience, management
depth, high ethical standards, strong customer relationships and global presence provide the foundation

for our strong performance.



Chairman’s Letter to Shareholders

Supported by 11,500 dedicated employees, our advanced
technologies and our underlying financial and operational strengths,
FMC Technologies had an outstanding year in 2010. We finished
the year with record earnings and an increased share of the subsea
tree market. Our results also included a significant increase in
subsea inbound orders that replenished our backlog volume to more
traditionally strong levels.

While revenue of $4.1 billion was relatively flat compared to
last year, we leveraged project execution efficiencies to achieve
strong earnings results. Diluted earnings per share from continuing
operations were $3.06, an increase of 6 percent compared to last
year’s $2.87. Backlog of $4.2 billion at year’s end was a 64 percent
improvement compared to 2009, and inbound orders of $5.7 billion,
represented a 93 percent improvement over last year. These positive
results occurred in the wake of the Deepwater Horizon accident and

ensuing drilling moratorium that occurred in the U.S. Gulf of Mexico.

In spite of the drilling ban, the oil and gas industry began to recover
from the global economic downturn that had caused delayed projects
and investments over the last two years. World oil consumption
increased by an estimated 2.2 million barrels per day (mb/d) during
2010 and reached a record level for the year at 87.4 mb/d. This growth
reversed the decreased oil consumption trend that occurred over the
previous two years. The heightened demand strengthened oil prices,
which ended the year above $go per barrel, a level last seen in the
fourth quarter of 2008.

Encouraged by the rising oil demand and prices, operators increased
their exploration and production spending during the year. FMC
was well positioned to benefit from this trend and experiericed a
considerable increase in orders for subsea equipment and services:
Our business activity also increased due to a rebound in rig activity
throughout the year. In 2010, the number of land-based rigs in the
U.S. grew nearly 50 percent over the prior year. Rig count is a key
indicator of our industry’s health, signaling the level of demand for the
equipment that FMC manufactures for operators’ use in developing oil
and gas reservoirs.

The aftermath of the Deepwater Horizon event continues to place
a large amount of attention on our industry. Although the drilling
moratorium for the U.S. Gulf of Mexico was officially lifted in October,
the permitting process and the pace of new approvals remains
uncertain. Despite the limited activity, the fundamentals driving the
global growth of offshore and deepwater production-are strong. As
we continue to support our customers and monitor the progress of
activity in the Gulf, we will also maintain our focus on strategic growth
opportunities in the world’s major basins. It is within these markets
that we can add the most value to customers through the supply of
subsea processing technologies and systems that increase oil recovery
and extend field life.

Total Shareholder Retorn
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While implementing our strategic growth initiatives, we continually

strive to establish health, safety and environmental (HSE) standards

that are designed to allow our employees to operate in the safest

manner possible. HSE has long been a core value of our company, and

we have one of the strongest HSE records in the oil and gas industry.
We believe promoting employee health and safety and protecting

the environments in which we operate is the right thing to do. it also
provides a competitive advantage to FMC as operators seek to do
business with reliable service companies that have a successful HSE
record. In 2010, we posted our best performance for Total Recordable
Incidence Rates (TRIR) and matched our strong 2009 results for Lost
Workday Incidence Rates (LWIR).

In addition to HSE, our other core values include Integrity,
Innovation, Collaboration, Respect and Accountability. Each of
these serves as a guide for how FMC interacts with its stakeholders,
including our employees, shareholders, customers, suppliers and
communities. We proudly support and recognize the impact of these

values and the role they continue to play in our performance, including

FMC being named the 2010 World’s Most Admired Oil and Gas
Equipment, Services Company by FORTUNE Magazine.

I am pleased to announce that John Grermp was appointed President
and Chief Executive Officer of the Company, effective March 1, 2011.
I will continue to serve as Chairman until October 31, 2011, at which

time John will also assume the additional role of Chairman of the
Board. This management succession has been anticipated and john
is ideally suited to lead FMC going forward. His proven leadership

during a successful 35 years with FMC includes operations expertise
and success in growing our businesses, including expansion of both
our technology position and our global presence. In addition, Bob
Potter was appointed Executive Vice President of Energy Systems
during 2010. He and John combine for over 70 years of experience
in the energy industry, providing them with a unique perspective
and understanding that will continue to benefit FMC's stakeholders

and the Company’s future growth. In addition, Johan Pfeiffer, who
most recently served as General Manager of our subsea business in
the Eastern Region, was named Vice President of our Global Surface
Wellhead business.

We remain positioned at the forefront of a growing global subsea
industry, and our other energy businesses are either a recognized
leader or ranked among the leading companies in their respective
segments. As we begin our second decade as a public company,

I am confident that the future of FMC Technologies is strong and
holds tremendous opportunities to expand upon our historical
accomplishments and provide our stakeholders with the performance,
returns and leadership that they have become accustomed to receiving

PR fi—

Peter D. Kinnear

from FMC Technologies.

Chairman
FMC Technologies; Inc.
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s worldwide energy demand continues to grow, operators are relying

more heavily on oil and gas service companies to provide the

ervices needed to safely and economically

technologies and deliver the
develop oil and gas reservoirs. Whether the formations are located on land
or offshore, FMC Technologies has led the way, providing our customers with

the most innovative systems and experienced professionals in the industry.

Energy Production Systems Subsea Systems Energy Processing Systems Fluid Control
Surface Weilhead Measurement Solutions
Multi Phase Meters Loading Systerns
Separation Systems Material Handling Solutions

Blending and Transfer Systems

Direct Drive Systems

BN



Two important objectives for FMC during 2010 were to increase
customer orders and rebuild backlog. These metrics are primary
indicators of our growth and success, since revenue for any given
period is directly impacted by our ability to maintain a consistent flow
of customer orders and by completion of existing projects in backlog.

I am pleased to say that we accomplished both of these goals. Customer
orders for the year increased 93 percent to $5.7 billion, while backlog
grew 64 percent to $4.2 billion. These results were due to the strong
performances of our subsea and fluid control businesses.

Revenue within our Energy Production Systems segment decreased
10 percent to $3.4 billion during the year while operating profit
dropped 3 percent to $499 million. The revenue decline was primarily
due to our low backlog position of $2.3 billion that existed at the
start of 2010. This lower backlog level, which was a function of the
economic downturn and project delays that occurred during 2008
and 2009, resulted in a lower volume of customer orders that could be
filled and converted to revenue. Over the course of the year, however,
backlog for the segment grew 66 percent to $3.9 billion, supported by

$4.8 billion in inbound orders, primarily from our subsea business.

A number of subsea projects in the world’s most active offshore
basins contributed to our ability to increase customer orders and
rebuild backlog. We expanded our presence in West Africa with a
contract to supply subsea systems for Total's CLOV field. Located
offshore Angola, the $520 million CLOV contract was the largest
project that was announced in our industry during 2010. We have

President’s Letter

invested in Angola for several years, developing local employees
and manufacturing capabilities, and we believe this commitment to
supporting our customers’ local needs, combined with our subsea

expertise and experience, were key factors in receiving this contract.

FMC also entered a new offshore region during the year, Russia’s
Pacific coast in the Sea of Okhotsk, with the announcement of a
$190 million contract from Gazprom Dobycha Shelf LLC for its
Kirinskoye field. Kirinskoye is Russia’s first subsea development, and
we were proud to have been selected to design and manufacture the
sophisticated technologies necessary to enable this subsea-to-beach gas
and condensate field.

In Brazil, our backlog performance was boosted by two major frame
agreements with Petrobras, valued at approximately $700 million,
for the development of subsea production trees and manifolds. Our
involvement with Shell’s Parque das Conchas field (also known as BC-
10}, located in ultra-deep water offshore Brazil, expanded in 2010 with
the receipt of a Phase II contract to supply additional subsea systems.

Subsea activities in the North Sea, where we have a long track
record of success, also generated strong orders with the receipt of
several tieback field developments from Statoil. These included
contracts for the Visund South, Katla and Vigdis fields, valued at a
combined $215 million. FMC will provide accelerated equipment
deliveries for these fast-track projects to aid Statoil’s goal of reducing
the time to production by approximately 50 percent. We also received
a $210 million contract from Total for its Laggan-Tormore discovery,

5




President’s Letter

located west of the Shetland Islands. That region is characterized
by extreme environmental conditions and significant water depths,
challenges that are well suited for FMC's experience and innovative

equipment.

One of the keys to our success throughout the year was our ability
to continue developing strong customer relationships. In 2010, we
announced several significant global customer alliances, including a
five-year enterprise framework agreement (EFA) with Shell. This EFA
named FMC as Shell’s preferred vendor for all international deepwater
projects, expanding upon our existing U.S. Gulf of Mexico alliance that
has been in place for more than 15 years. FMC also signed multiyear
alliance agreements with BG Norge, a subsidiary of BG Group, and
Cobalt International Energy to provide a variety of subsea systems for
their offshore requirements. We also enhanced our strong presence in
Brazil by signing a Memorandum of Understanding with Petrobras to
develop solutions for their oil and gas developments.

Surface wellhead, which also operates within our Energy Production
segment, had a relatively flat 2010 as a result of the slow international
recovery from the economic downturn. However, we completed the
year with strong orders and sales in the fourth quarter as operators
showed signs of strengthening their exploration and production
activities. In fact, surface wellhead orders in the fourth quarter were at
the highest level since before the economic and industry downturn in
2008 and 2009.

Our Energy Processing Systems segment generated sales of
$776 million, an 11 percent improvement over last year. Operating

profit within the segment rose 32 percent to $135 million year.

6

Inbound orders were $856 million, a 43 percent gain, and backlog rose
34 percent to $296 million. The segment’s improved performance was
due to strong customer orders for pressure pumping equipment from
our fluid control business. Pressure pumping activity in North America
increased 45 percent during 2010 as operators continued to focus on
developing unconventional energy sources such as oil shale, shale gas
and natural gas liquids.

Our other businesses in this segment, including measurement
solutions, loading systems, material handling, and blending and
transfer, continued to deliver projects in backlog. Several faced difficult
operating environments as customers delayed projects due to factors
including the slow economic recovery and depressed prices for natural
gas. However, each business maintained their market share positions

during the year through execution and expense efficiencies.

New technology solutions are a key element to the growth of our
businesses in both the Energy Production and Energy Processing
segments. Two recently acquired companies, Multi Phase Meters
and Direct Drive Systems, played an important role in technology
developments during the year. Multi Phase Meters received the
prestigious Spotlight on New Technology award at the annual Offshore
Technology Conference, our industry’s largest event for offshore
resources. The award recognized their Self Configuring Multi Phase
Meter, which significantly improves measurement accuracy and range
for meters installed in topside or subsea applications. Direct Drive
Systems continued their efforts to develop and commercialize a high




power density motor for oil and gas applications continued through
the year. Using permanent magnet technology, this next generation
motor design enables high efficiency, compact size and high speed
while delivering the power necessary for driving the largest pumps and
compressors in the industry today.

In addition to growth by acquisition, we continued to commercialize
solutions that enable operators to maximize their return on field
investment dollars. Our portfolio of InLine separation technologies
for subsea applications grew with the development of the InLine
Hydrocyclone and the InLine DeSander. These high-performance
technologies improve the efficiency of subsea separation and solids
removal.

Our efforts also focused on technologies needed to support
unconventional energy sources. We made strategic investments
in technologies such as our Articulating Fracturing Arm Manifold
trailer (AFAM), a solution that offers significant time and cost savings
while improving safety conditions for personnel who are performing
hydraulic fracturing operations. To enable the safe transfer of LNG
cargoes between two floating vessels, our Articulated Tandem Offshore
Loader (ATOL) employs a robust marine loading arm with a unique
targeted guiding system. These advanced systems strengthen our
industry leadership in those markets by enabling customers to more

safely and cost-effectively perform their operations.

FMC’s Subsea Revenue - 2010
Major Deepwater Basins

Investments were also made to construct new facilities and expand
capacity. In July, we signed a contract with the Federal University of
Rio de Janeiro {UFR]) to build a world-class technology center in Brazil.
The center will be strategically located at UFR] Technology Park on
Fundao Island, creating a collaborative environment with the very best
of Brazil's academia and placing us in close proximity to Petrobras’
own research center. This technology center will provide FMC with an
expanded presence in the country and the ability to play a significant
role in the development of technologies for Brazil's deepwater and pre-

salt environments.

In addition to the technology center, our investments included
facility improvements in Rio de Janeiro and at our service base in
Macaé. Similar activities are occurring in our Asia-Pacific region and
in North America to support the growth of our fluid control business.
These global investments reflect our commitment to strengthening our
geographic presence. This gives us a competitive advantage by allowing
us to align our designs and systems with our customers’ needs.

[ look forward to the opportunities and challenges that FMC will
face in zo11 and beyond, and I am confident we have positioned the
company to succeed. With a focus on customer success and developing
the value-added equipment and services that they need, we can expand
upon our market and technology leadership positions and continue our
company’s remarkable record of growth and industry leadership.

Dt G -C—!—-&)

John T. Gremp
President and Chief Executive Officer
EMC Technologies, Inc.




Energy Production Systems

Subsea Systems

Subsea systems is FMC's largest business, representing
approximately 66 percent of overall sales. In 2010, the business
generated a record $4.1 billion in orders and ended the year with
$3.6 billion in backlog. We received approximately 60 percent of
the subsea tree awards that were tendered during the year, largely
as a result of our existing frame agreements with customers and our
strong alliances with independent and national oil companies. The
new projects solidified our established subsea presence in basins
such as Brazil, the North Sea, Western Australia and West Africa.

We also expanded our reach into Russia, where our technologies

will support Gazprom’s Kirinskoye field and offer our engineers and
technicians valuable experience as we work toward addressing the
challenges of arctic production. In the U.S. Gulf of Mexico, even with
activity curtailed as a result of the Deepwater Horizon incident, we
received awards from Shell for their Cardamom Deep and West Boreas
developments.
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In addition to new awards, several delivery milestones occurred in
the subsea business throughout the year for ongoing projects in our
backlog. Systems testing for Total's Pazflor project was completed,
allowing installations to proceed in the first half of 2011. Production
is expected to begin by the end of the year. Located in deep water
offshore Angola, the Pazflor field will include three of our subsea
separation systems, making it the first development in West Africa to
utilize this technology.

We also completed testing activities for systems that will be installed
at Petrobras’ Marlim field. The subsea separation, pumping and water
reinjection system for Marlim, jointly developed by Petrobras and
FMC, will increase capacity at the topside facility by removing water
from the production stream at the seabed. This system will also be the
first to use water reinjection to increase reservoir pressure and boost
production, enabling Petrobras to extend the life of this 20-year-old

complex and increase recovery rates.




More than a decade ago, FMC recognized that operators needed
reliable and cost-effective solutions to increase oil recovery (IOR).
We developed several technologies to address this need. Riserless
well intervention and through tubing rotary drilling (TTRD) provide
customers with effective means to increase the oil production from
existing wells. Our subsea processing technologies enable a variety
of activities at the seabed. These include the separation of oil, gas
and water; sand management processes; and multiphase pumping,
gas compression and flow assurance. The benefits include added
capacity for more efficient topside operations and increased recovery
rates beyond the typical 30 to 40 percent recovery levels historically
achieved in subsea reservoirs.

We anticipate an increasing demand for these and other IOR
solutions as operators seek to maximize their return on field
investments and continue to enter more challenging and harsh subsea
environments. One example is the strong demand experienced during
the year for our multiphase meter. Our meter provides operators
with significantly more field and production knowledge due to its
ability to self calibrate as changes occur in both flow and salinity. This

technology offers cost and performance advantages over conventional

9

multiphase meters that must be re-calibrated as flow conditions
change. The innovative design and accuracy of our meter resulted in

orders for a variety of global projects during the year, including Total'’s

CLOV and Laggan-Tormore; Chevron’s Jack/St. Malo; Eni’s Goliat;
Gazprom's Kirinskoye; and three of Statoil’s fast-track projects in the
North Sea.

The future of offshore exploration and production remains strong.
In 2011, operators are projected to invest nearly half a trillion dollars

to identify and recover oil and natural gas, including an increase in

funding for deepwater activity. We remain strategically positioned

to benefit from these trends. Our global subsea businesses are

aligned with interchangeable project management processes. We

have implemented effective quality assurance systems, engineering
standards, supply chain management and defined manufacturing
practices. These capabilities will allow us to effectively support and add

value to our global customer base with our innovative technologies.




Energy Production Systems

Surface Wellhead

Our surface wellhead business provides well drilling and completion
products and services for oil and gas developments located on
land and in shallow water. The business experienced a rebound
in North America during the year, primarily led by the growth of
hydraulic fracturing (frac) projects in the Bakken, Barnett, Eagle Ford,
Haynesville and Marcellus regions.

Activity in these formations led to strong demand for both
conventional and high-technology wellheads and trees and increased
usage of our frac rental assets and our patented frac isolation sleeve.
This sleeve allows the frac process to safely and efficiently stimulate
multiple zones in a single well, while also protecting the wellhead
from high pressure and erosion inherent with frac operations. Unlike
competitive sleeves, our sleeve design offers full bore access and
protection of critical seals during frac operations, saving our customers
time and money.

We have service support centers in approximately 35 different
locations in North America to meet the needs of operators, the most
recent addition in Muncie, Pennsylvania. This center will support
future growth of activities in the Marcellus shale, which extends
throughout much of the Appalachian Basin in the northeastern
United States.

Another highlight in the surface business was the customer adoption
of our Drilling Time Optimization (DTO) system. Customers have
reduced overall rig time by as much as 20 hours per well using this
system, which eliminates several steps in the drilling process. Through
the use of DTO’s reliable and quick connection technology, operators
are able to attach blowout preventers in minutes, improving efficiency
while creating a safer work environment.

Other recent technologies launched from our surface wellhead
business include the OBS-1I mudline exploration wellhead system and
the UH-2 wellhead. The OBS-1I allows our global customer base to
run mudline hanger systems much faster and safer than conventional
wellhead systems, saving up to 30 hours of jackup rig time during
exploration drilling. It also includes FMC's Speedloc-IT connections,
designed to offer more efficient makeup of the blowout preventers
and the wellhead system, reducing operational risk and improving rig
safety. The UH-2 wellhead secures casing hangers and annular seals
through the use of an internal latch mechanism instead of conventional
lockdown screws. This reduces the amount of time rig workers spend
under the rig floor, providing an additional level of safety.




Several years ago, FMC identified shallow water projects (less than
400 feet or 121 meters) as significant opportunities for our business.
We recognized we could support operators’ development of marginal
oil and gas fields and extend the life and productivity of their mature
fields using our existing systems and experience. The PT Pertalahan
Arnebatara Natuna project, awarded to FMC in 2010, is an example of
this approach. The development, located offshore Indonesia, first began
production 30 years ago and experienced rapid incremental production
increases once our shallow water technologies were installed last year.

Our presence as a supplier and service provider in the Caspian Sea
region, and in particular in Kazakhstan, has grown over the last decade.
During 2010, we invested in a purpose-built, state-of-the-art, service
and production center in Aktau, Kazakhstan, to further support that
growth. The site will streamline the various activities and functions
that we provide within a single location, resulting in added efficiencies

to support our future development of this region.

In the North Sea, we expanded focus on our Side-By-Side (SXS™)
Wellhead System to help customers maximize productivity and
investment returns. The SXS equipment provides customers with the
ability to drill up to three wells from within one conductor casing
string, increasing production while also saving money by avoiding
the need for a larger platform. Each wellbore has an independent
production tree, providing flexibility in completion, workover or
abandonment activities. These wellhead systems were delivered to
Statoil last year to increase oil recovery at shallow water fields in the
North Sea. Opportunities for future applications are strong as operators

continue to seek technology solutions to manage their reservoirs,

reduce costs and increase productivity.




Energy Processing Systems

Fluid Control

Our fluid control business recorded one of its strongest years in
history during 2010. Despite low natural gas prices, operators invested
in the development of liquid-rich shale formations. This led to an
increase in North American pressure pumping of more than
40 percent during the year. As a result, we experienced strong demand
for our proprietary Chiksan® and Weco® brand valves, swivel joints
and actuators, as well as our advanced well service and industrial
pumps. During the prior year’s economic downturn, the business also
implemented efficiency improvements and supply chain management
strategies. These efforts allowed it to emerge in a more streamlined
and competitive position, with sales and orders more than doubling
compared to 2009.

FMC is a leading global supplier of fluid control products. Our
history of strong brands and equipment performance, and our ability
to provide customers with new products and services, has led to this

global leadership position. Our Triplex and Quintuplex well service

pumps are the most powerful on the market and are in high demand
by our customers. Sales for these items increased fivefold in zo10in
response to a need for a better performing and more durable pump
by operators throughout the pressure pumping industry. They are
designed to operate at higher loads than any other competitive pump
and deliver flow rates of up to 1,575 gallons per minute at pressures of
up to 20,000 pounds per square inch for improved frac efficiency.
Another new technological development was the Articulating Frac
Arm Manifold (AFAM) trailer. This solution integrates 10 articulating
frac arms into one hydraulic frac manifold. This consolidation
enhances safety in the field by minimizing the amount of equipment at
ground level. The arms have a full range of motion for ease of control,
and the system performs jobs five times faster than the conventional

methods.

We also introduced the use of Radio Frequency Identification (RFID)
to the market. This next-generation tracking technology places RFID
tags on a customer’s assets, providing an automated identification
process for moving equipment into and out of a field. The RFID tags
dramatically decrease the time and cost of identifying equipment
when compared to traditional methods of locating and inspecting
engraved serial numbers on metal bands. RFID tags also do not require
reorientation or movement of heavy equipment in order to identify the
part, making its use safer than traditional methods.



Measurement Solutions

FMC’s measurement solutions business, a leader in the supply of
flow measurement equipment for the petroleum industry, continued to
provide technical superiority with a complete range of liquid and gas
custody transfer solutions. The strength of our systems and technical
expertise was on display in 2010 with the delivery of equipment for the
Abu Dhabi Crude Oil Pipeline (ADCOP) project.

The ADCOP project, also known as Habshan-Fujairah pipeline, was
initiated by the International Petroleum Investment Company, which
is owned by the Abu Dhabi Government. The pipeline originates
at Habshan and ends at Fujairah, United Arab Emirates, covering a
distance of approximately 250 miles (400 kilometers). It will transport
up to 1.5 million barrels of crude oil per day between onshore oil
operations and offshore loading facilities. Measurement solutions
received a number of contracts for this high-profile project, including
the supply of a metering bank and metering runs that contained
our flowmeters. The complete integrated system is controlled by the
Frnc*™ flow management computer to provide accurate custody
transfer measurement readings of the crude oil. The ADCOP project
also relies upon FMC'’s Ultrag™ and Ultraé Ultrasonic™ flowmeters

for their leak detection requirements, and on several ultrasonic meters
with microFlow.net™ computers. These computers provide local

display of critical diagnostic information from remote areas.

In North America, following our involvement with the first phase
of TransCanada’s Keystone and the extension Keystone XL pipeline,
measurement solutions was awarded additional orders for the next
phase of the project. These metering systems will be installed in
Alberta, Canada, and at locations in Oklahoma and Texas in the United
States. The 4,150 miles (6,700 kilometers) of pipeline, scheduled for

completion in 2013, will transport crude oil from Alberta’s oil sands to

upper Midwest and Gulf Coast refineries.
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FMC is a leading provider of technology solutions and services to
the energy industry. We measure ourselves not only by the dollars
of revenue we earn or the quality and innovation of the products
and services we provide, but also in how we protect the health and
safety of our employees, reduce the impact of our operations on the
environment and support our communities.

Health, safety and environmental (HSE) excellence has always been
a core value of FMC Technologies. We operate each day with a vision
to maintain an “HSE focus in all we do.” Safety meetings, updates and
training are woven into the fabric of our company's culture.

Over the past several years, our results have clearly demonstrated
FMC’s commitment and ability to deliver a strong HSE performance,
even in periods of significant change, growth and uncertainty. All FMC
Technologies employees are responsible for ensuring that we achieve
continuous and measurable HSE improvement by:

«  Conducting business in a manner that protects public and
occupational health, the environment and employee safety.

. Striving for zero HSE incidents in all of our activities.

. Making health, safety and environmental considerations a
priority in manufacturing existing products and planning for new
products, facilities and processes.

+ Complying with all environmental, health and safety laws and

regulations.

Recordabl

Health, Safety and Environment

+  Reducing emissions and waste and using energy and natural

resources efficiently and intelligently.
+ Working with our suppliers, customers, contractors and partners
to promote responsible management of products and processes.
. Encouraging constructive communication with our suppliers,
customers, neighbors and shareholders to manage HSE issues.
Our HSE performance in zo10 continued to be strong. We finished

the year with a total recordable incident rate (TRIR) of 0.49, which

is a new company record. Our 2010 performance for lost workday

incidents (LWIR) equaled our successful 2009 results of 0.08. We also
made progress in several HSE initiatives, including our HSE alert
system, a new company management program for auto safety, pressure
testing safety initiatives and other efforts. In 2011, key focus areas will

include:

-+ Hand and finger injury education and avoidance

- Global alignment of key HSE programs and processes
. Hazard identification

. Sustainability

. Field service work
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Cautionary Note Regarding Forward-Looking Statements

Statement under the safe harbor provisions of the Private Securities Litigation Reform Act of 1995: FMC
Technologies, Inc. and its representatives may from time to time make written or oral statements that are
“forward-looking” and provide information that is not historical in nature, including statements that are or will be
contained in this report, the notes to our consolidated financial statements, our other filings with the Securities
and Exchange Commission, our press releases and conference call presentations and our other communications to
our stockholders. These statements involve known and unknown risks, uncertainties and other factors that may be
outside of our control and may cause actual results to differ materially from any results, levels of activity,
performance or achievements expressed or implied by any forward-looking statement. These factors include,
among other things, those described under Risk Factors in Item 1A, Management’s Discussion and Analysis of
Financial Condition and Results of Operations in Item 7 and Quantitative and Qualitative Disclosures about
Market Risk in Item 7A of this Annual Report on Form 10-K.

In some cases, forward-looking statements can be identified by such words or phrases as “will likely result,” “is
confident that,” “expects,” “should,” “could,” “may,” “will continue to,” “believes,” “anticipates,” “predicts,”
“forecasts,” “estimates,” “projects,” “potential,” “intends” or similar expressions identifying “forward-looking
statements” within the meaning of the Private Securities Litigation Reform Act of 1995, including the negative of
those words and phrases. Such forward-looking statements are based on our current views and assumptions
regarding future events, future business conditions and our outlook based on currently available information. We
wish to caution you not to place undue reliance on any such forward-looking statements, which speak only as of
the date made and involve judgments. We undertake no obligation to publicly update or revise any forward-
looking statements after the dates they are made, whether as a result of new information, future events, or

otherwise, except to the extent required by law.
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PARTI

ITEM 1. BUSINESS
OVERVIEW

We are a global provider of technology solutions for the energy industry. We design, manufacture and service
technologically sophisticated systems and products including subsea production and processing systems, surface
wellhead production systems, high pressure fluid control equipment, measurement solutions, and marine loading
systems for the oil and gas industry. Our operations are aggregated into two reportable segments: Energy
Production Systems and Energy Processing Systems. Financial information about our business segments is
incorporated herein by reference from Note 19 to our consolidated financial statements included in Item 8 of this
Annual Report on Form 10-K.

We were incorporated in November 2000 under Delaware law and were a wholly owned subsidiary of FMC
Corporation until our initial public offering in June 2001, when 17% of our common stock was sold to the public.
On December 31, 2001, FMC Corporation distributed its remaining 83% ownership of our stock to FMC
Corporation’s stockholders in the form of a dividend.

In July 2008, we spun-off our FoodTech and Airport Systems businesses, which are now known as John Bean

Technologies Corporation (“JBT”), through a tax-free dividend to our shareholders. The results of JBT have been
reported as discontinued operations for all periods presented. For additional information related to the spin-off of
JBT, see Note 3 to our consolidated financial statements included in Item 8 of this Annual Report on Form 10-K.

Our principal executive offices are located at 1803 Gears Road, Houston, Texas 77067. As used in this report,

except where otherwise stated or indicated by the context, all references to “FMC Technologies,” “we,” “us,” or
“our” are to FMC Technologies, Inc. and its consolidated subsidiaries.

Our Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q and Current Reports on Form 8-K and
amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act
of 1934, as amended, are available free of charge through our website at www.fmctechnologies.com, under
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“Investors—Financial Information—SEC Filings.” Our Annual Report on Form 10-K for the year ended
December 31, 2010, is also available in print to any stockholder free of charge upon written request submitted to
Jeffrey W. Carr, Senior Vice President, General Counsel and Secretary, FMC Technologies, Inc., 1803 Gears
Road, Houston, Texas 77067.

Throughout this Annual Report on Form 10-K, we incorporate by reference certain information from our Proxy
Statement for the 2011 Annual Meeting of Stockholders. The Securities and Exchange Commission (“SEC”)
allows us to disclose important information by referring to it in that manner. We provide stockholders with an
annual report containing financial information that has been examined and reported upon, with an opinion
expressed thereon by an independent registered public accounting firm. On or about March 30, 2011, our Proxy
Statement for the 2011 Annual Meeting of Stockholders will be available on our website under “Investors—
Financial Information—SEC Filings.” Similarly, our 2010 Annual Report to Stockholders will be available on
our website under “Investors—Financial Information—Annual Reports.”

BUSINESS SEGMENTS

Energy Production Systems

Energy Production Systems designs and manufactures products and systems and provides services used by oil
and gas companies involved in land and offshore, including deepwater, exploration and production of crude oil
and natural gas. The foundation of this segment is our technology and engineering expertise. Our production
systems control the flow of oil and gas from producing wells. We specialize in offshore production systems and
have manufacturing facilities near most of the world’s principal offshore oil and gas producing basins. We
market our products primarily through our own technical sales organization. Energy Production Systems revenue
comprised approximately 81%, 84% and 81% of our consolidated revenue in 2010, 2009 and 2008, respectively.

Principal Products and Services

Subsea Systems. Subsea systems represented approximately 66%, 70% and 66% of our consolidated revenues in
2010, 2009 and 2008, respectively. Our systems are used in the offshore production of crude oil and natural gas.
Subsea systems are placed on the seafloor and are used to control the flow of crude oil and natural gas from the
reservoir to a host processing facility, such as a floating production facility, a fixed platform, or an onshore
facility. Our subsea equipment is controlled by the host processing facility.

The design and manufacture of our subsea systems require a high degree of technical expertise and innovation.
Some of our systems are designed to withstand exposure to the extreme hydrostatic pressure that deepwater
environments present as well as internal pressures of up to 15,000 pounds per square inch (“psi”) and
temperatures in excess of 350° F.

The development of our integrated subsea systems usually includes initial engineering design studies, subsea
trees, control systems, manifolds, seabed template systems, flowline connection and tie-in systems, pumping and
boosting capabilities and subsea wellheads. In order to provide these products, systems and services, we utilize
engineering, project management, global procurement, manufacturing, assembly and testing capabilities.

Finally, we also provide installation and workover tools, service technicians for installation assistance and field
support for commissioning, intervention and maintenance of our subsea systems throughout the life of the
oilfield. This scope of activity also includes providing tools such as our light well intervention system for certain
well workover and intervention tasks.

Surface Wellhead. In addition to our subsea systems, we provide a full range of surface wellheads and production
systems for both standard service and critical service applications. Surface production systems, or trees, are used
to control and regulate the flow of oil and gas from the well. Our surface products and systems are used
worldwide on both land and offshore platforms and can be used in difficult climatic conditions, including arctic
cold or desert high temperatures. We support our customers through engineering, manufacturing, field
installation support, and aftermarket services. Surface products and systems represented approximately 15%,
14% and 14% of our consolidated revenues in 2010, 2009 and 2008, respectively.
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Separation Systems. We design and manufacture systems that separate production flows from wells into oil, gas,
sand and water. Our separation technology improves upon conventional separation technologies by moving the
flow in a spiral, spinning motion. This causes the elements of the flow stream to separate more efficiently. These
systems are currently capable of operating onshore or offshore.

Multi Phase Meters (“MPM”). We design and manufacture multiphase meters with applications that include
production and surface well testing, reservoir monitoring, remote operation, fiscal allocation, process monitoring
and control, and turbine and compressor monitoring. This technology delivers high accuracy and self-calibrating
multiphase meters, with low maintenance features to meet our customers’ increasingly demanding requirements
for subsea applications as well as topside applications. The MPM product line augments our portfolio of
technologies for optimizing oil and gas recovery.

Product Development

We continue to advance technology development for subsea processing applications. Subsea processing offers
significant opportunities for new technologies, which we believe provide considerable benefits to oil and gas
producers. When separation and pumping is performed on the seabed, the hydrostatic pressure of the fluid going
from the seabed to the surface is reduced for the gas stream and overcome via pumps for the liquid stream. This
allows the well to flow more efficiently against a lower backpressure, accelerating production and enabling
higher recoveries from the subsea reservoir. Also, seabed separation can significantly reduce the capital
investment required for floating vessels or platforms, since certain processing functionality can be undertaken on
the subsea rather than at surface. To further realize the benefits of this approach, we have undertaken
development projects to improve the efficiency of subsea processing by expanding our portfolio of InLine
separation technologies and enhancing boosting capabilities. The prototype Inline ElectroCoalescer promotes
faster separation of water from oil enabling high-efficiency separation while lowering both capital expenditures
and operating expenditures through its compact size, minimal maintenance requirements, and low power
consumption. To improve the efficiency of solids removal, the subsea InLine DeSander offers compact size and
operational simplicity to remove sand. This technology will be deployed for the first time as part of the
production stream integrated into a subsea separation system for Petrobras’ Marlim project.

As more complex operations are performed on the seafloor, the need for advanced monitoring capabilities has
grown. We have adopted a comprehensive approach to instrumentation, communication and control with our
subsea systems capabilities. We are developing solutions for ‘intelligent energy’ that satisfy needs to intelligently
make decisions throughout the value chain surrounding oilfield operations including sensing, communications,
data analysis and taking action on information. A number of advancements were made during the year by our
instrumentation groups. Our subsidiary, MPM, worked toward optimizing the design of its subsea meter based on
customer feedback to reduce the size and weight of the meter. The new design will offer better serviceability and
a simplified manufacturing and assembly process that will improve product delivery time. Additionally, we
strengthened our real-time monitoring and flow analysis capabilities by expanding our FlowManager™ product
line by launching two new software modules, FlowManager™ Dynamic and FlowManager™ Performance.

Throughout the world, operators continue to seek technology to develop High-Pressure/High-Temperature (“HP/
HT”) fields. As a leading provider of equipment for HP/HT applications, we continue to increase our system
capabilities to offer subsea production equipment capable of 15,000 psi and 350° F. The program also has future
targets of delivering technology for extreme and ultra HP/HT applications as the market demands these solutions.
To support these objectives, we have made significant advancements in our valve and sealing technologies.
Additionally, we are expanding our subsea choke product line, adding versions for HP/HT service.

Capital Intensity

Most of the systems and products that we supply for subsea applications are highly engineered to meet the unique
demands of our customers and are typically ordered one to two years prior to installation. We commonly receive
advance and progress payments from our customers in order to fund initial development and our working capital
requirements. In addition, due to factors such as higher engineering content and our manufacturing strategy of
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outsourcing certain low value-added manufacturing activities, we believe that our Energy Production Systems
business is less capital intensive than our competitors’ businesses.

Dependence on Key Customers
Generally, our customers in this segment are major integrated oil or exploration and production companies.

With our integrated systems for subsea production, we have aggressively pursued alliances with oil and gas
companies that are actively engaged in the subsea development of crude oil and natural gas. Development of
subsea fields, particularly in deepwater environments, involves substantial capital investments by our customers.
Our customers have sought the security of alliances with us to ensure timely and cost-effective delivery of subsea
and other energy-related systems that provide an integrated solution to their needs. Our alliances establish
important ongoing relationships with our customers. While our alliances do not always contractually commit our
customers to purchase our systems and services, they have historically led to, and we expect that they will
continue to result in such purchases. For instance, we have an alliance of this type with Statoil. In 2010, we
generated approximately 13% of our consolidated revenues from Statoil. Additionally, we generated
approximately 10% of our consolidated revenues from Total S.A. in 2010.

The loss of one or more of our significant oil and gas company customers could have a material adverse effect on
our Energy Production Systems business segment.

Competition

Energy Production Systems competes with other companies that supply subsea systems, surface production
equipment and separation systems, and with smaller companies that are focused on a specific application,
technology or geographical niche in which we operate. Companies such as Cameron International Corporation,
GE Oil & Gas, Aker Solutions, and Wood Group compete with us in the marketplace across our various product
lines.

Some of the factors on which we compete include reliability, cost-effective technology, execution and delivery.
Our competitive strengths include our intellectual capital, experience base and breadth of technologies and
products that enable us to design a unique solution for our customers’ project requirements while incorporating
standardized components to contain costs. We have a strong presence in all of the major producing basins. Our
deepwater expertise, experience and technology help us to maintain a leadership position in subsea systems.

Energy Processing Systems

Energy Processing Systems designs, manufactures and supplies technologically advanced high pressure valves
and fittings for oilfield service customers. We also manufacture and supply liquid and gas measurement and
transportation equipment and systems to customers involved in the production, transportation and processing of
crude oil, natural gas and petroleum-based refined products. We sell to the end-user through authorized
representatives, distributor networks and our own technical sales organization. The segment’s products include
fluid control, measurement solutions, loading systems, material handling systems, blending and transfer systems
and high performance permanent magnet motors and bearings. Energy Processing Systems revenue comprised
approximately 19%, 16% and 19% of our consolidated revenue in 2010, 2009 and 2008, respectively.

Principal Products and Services

Fluid Control. We design and manufacture flowline products, under the Weco®/Chiksan® trademarks, and pumps
and valves used in well completion and stimulation activities by major oilfield service companies, such as
Schlumberger Limited, BJ Services Company (now a Baker Hughes Incorporated company), Halliburton
Company and Weatherford International Ltd.

Our flowline products are used in equipment that pumps corrosive and/or erosive fluid into a well during the well
construction, hydraulic fracturing or other stimulation processes. Our reciprocating pump product line includes
Duplex, Triplex and Quintuplex pumps utilized in a variety of applications. The performance of this business
typically rises and falls with variations in the active rig count throughout the world.
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Measurement Solutions. Our measurement systems provide solutions for use in custody transfer of crude oil,
natural gas and refined products. We combine advanced measurement technology with state-of-the-art
electronics and supervisory control systems to provide the measurement of both liquids and gases for purposes of
verifying ownership and determining revenue and tax obligations. Our Smith Meter® product lines are well-
established in the industry.

Loading Systems. We provide land- and marine-based fluid loading and transfer systems primarily to the oil and
gas industry. Our systems are capable of loading and offloading marine vessels transporting a wide range of
fluids, including crude oil, liquefied natural gas (“LNG”) and refined products. While these systems are typically
constructed on a fixed jetty platform, we have also developed advanced loading systems that can be mounted on
a vessel or structure to facilitate ship-to-ship or tandem loading and offloading operations in open seas or
exposed locations.

Material Handling Systems. We provide material handling systems, including bulk conveying systems to the
power generation industry. We provide innovative solutions for conveying, feeding, screening and orienting bulk
product for customers in diverse industries. Our process, engineering, mechanical design and project
management expertise enable us to execute these projects on a turnkey basis.

Blending and Transfer Systems. We provide engineering, design and construction management services in
connection with the application of blending technology, process controls and automation for manufacturers in the
lubricant, petroleum, additive, fuel and chemical industries.

Direct Drive Systems. We develop and manufacture high-performance permanent magnet motors and bearings.
We provide operationally superior machines for a variety of primary energy-related applications, including
integral motors and related system components for compression and pumping for natural gas pipelines, offshore
platform and subsea processing markets. The compact size, efficiency and reliability of the motors make them
ideal for these demanding applications.

Product Development

We continue to expand our energy processing capabilities to meet the demanding needs of shale gas applications
and LNG transportation with the development of the Articulating Frac Arm Manifold (“AFAM?”) trailer and the
Articulated Tandem Offshore Loader (“ATOL”). For performing hydraulic fracturing (“frac”) operations, the
AFAM trailer integrates the Articulating Frac Arm (“AFA”) onto a single manifold trailer solution to assist in the
transport of frac fluids from the pump truck to the well. The AFAM trailer offers significant time and cost
savings while improving health, safety and environmental conditions for personnel performing the frac operation.
The ATOL employs a robust marine loading arm with a unique targeted guiding system enabling the safe transfer
of LNG cargoes between two floating vessels. This innovative solution can connect, disconnect, undertake
emergency release operations, and operate under the challenging conditions created by high and rapid waves.

Dependence on Key Customers

No single Energy Processing Systems customer accounts for 10% or more of our annual consolidated revenue.

Competition

Energy Processing Systems currently is a market share leader for its primary products and services. Some of the
factors upon which we compete include technological innovation, reliability and product quality. Energy
Processing Systems competes with a number of companies primarily in the gas and liquid custody transfer, high-
pressure pumping services, and fluid loading and transfer systems industries.

OTHER BUSINESS INFORMATION RELEVANT TO OUR BUSINESS SEGMENTS

Order Backlog

Information regarding order backlog is incorporated herein by reference from the section entitled “Inbound
Orders and Order Backlog” in Item 7 of this Annual Report on Form 10-K.
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Sources and Availability of Raw Materials

Our business segments purchase carbon steel, stainless steel, aluminum and steel castings and forgings both
domestically and internationally. We do not use single source suppliers for the majority of our raw material
purchases and believe the available supplies of raw materials are adequate to meet our needs.

Research and Development

We are engaged in research and development (“R&D”) activities directed largely toward the improvement of
existing products and services, the design of specialized products to meet customer needs and the development of
new products, processes and services. A large part of our product development spending in the past has focused
on the standardization of our subsea and surface product lines. With standardized products, we can minimize
engineering content, improve inventory utilization and reduce cost through value engineering. Additional
financial information about Company-sponsored research and development activities is incorporated herein by
reference from Note 19 to our consolidated financial statements included in Item 8 of this Annual Report on
Form 10-K.

Patents, Trademarks and Other Intellectual Property

We own a number of U.S. and foreign patents, trademarks and licenses that are cumulatively important to our
businesses. As part of our ongoing research and development, we seek patents when appropriate for new
products and product improvements. We have approximately 1,035 issued patents and pending patent
applications worldwide. Further, we license intellectual property rights to or from third parties. We also own
numerous U.S. and foreign trademarks and trade names and have approximately 260 registrations and pending
applications in the United States and abroad.

We protect and promote our intellectual property portfolio and take those actions we deem appropriate to enforce
our intellectual property rights and to defend our right to sell our products. We do not believe, however, that the
loss of any one patent, trademark or license, or group of related patents, trademarks or licenses would have a
material adverse effect on our overall business.

Employees

As of December 31, 2010, we had approximately 11,500 full-time employees; approximately 3,500 in the United
States and 8,000 in non-U.S. locations. A small percentage of our U.S. employees are represented by labor
unions.

International Operations

A few of our non-U.S. subsidiaries have engaged in transactions with countries subject to U.S. restrictions;
however, the aggregate amount of such sales has not exceeded 1.0% of our consolidated annual revenue. As
such, we consider these sales immaterial. Even though our non-U.S. subsidiaries may, under applicable laws and
regulations, engage in transactions with various countries, in 2009, like many other companies, we adopted a
policy directing our non-U.S. subsidiaries to effectuate an orderly withdrawal from doing business with the
various countries. This policy prohibited entering into new commitments involving these countries, but did not
require the non-U.S. subsidiaries to cease performance of existing commitments, provided such commitments
could be performed in compliance with all applicable laws and regulations. As a result of this policy decision,
non-U.S. subsidiary sales to these countries accounted for less than 1.0% of our consolidated revenue in

2010. Furthermore, we expect all remaining outstanding commitments to be substantially completed during 2011
and that revenue related to these sales will not be significant. While some residual service-related sales may
occur after 2011, we expect these will be insignificant.

Financial Information about Geographic Areas

The majority of our consolidated revenue and segment operating profits are generated in markets outside of the
United States. Energy Production Systems and Energy Processing Systems revenue is dependent upon worldwide
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oil and gas exploration and production activity. Financial information about geographic areas is incorporated
herein by reference from Note 19 to our consolidated financial statements in Item 8 of this Annual Report on
Form 10-K.

EXECUTIVE OFFICERS OF THE REGISTRANT

Pursuant to General Instruction G(3), the information regarding our executive officers called for by Item 401(b)
of Regulation S-K is hereby included in Part I of this Form 10-K.

The executive officers of FMC Technologies, together with the offices currently held by them, their business
experience and their ages as of February 28, 2011, are as follows:

Name Age Office, year of election and other information for past five years

Peter D. Kinnear 63 Chairman and Chief Executive Officer (2010); Chairman, President and
Chief Executive Officer (2008); President and Chief Executive Officer
(2007); President and Chief Operating Officer (2006); Executive Vice
President (2004); Vice President (2001)

John T. Gremp 59  President and Chief Operating Officer (2010); Executive Vice President—
Energy Systems (2007); Vice President and Group Manager—Energy
Production (2004), General Manager (2002)

William H. Schumann, IIT 60 Executive Vice President and Chief Financial Officer (2007); Senior Vice
President and Chief Financial Officer (2001); Treasurer (2010, 2002-
2004)

Robert L. Potter 60  Executive Vice President—Energy Systems (2010); Senior Vice
President—Energy Processing and Global Surface Wellhead (2007); Vice
President—Energy Processing Systems (2001)

Tore Halvorsen 56 Senior Vice President—Global Subsea Production Systems (2007); Vice
President—Subsea Systems Eastern Hemisphere (2004); Managing
Director of FMC Kongsberg Subsea AS (1994)

Jeffrey W. Carr 54 Senior Vice President, General Counsel and Secretary (2010); Vice
President, General Counsel and Secretary (2001)
Maryann T. Seaman 48 Vice President, Treasurer and Deputy Chief Financial Officer (2010);

Vice President, Administration (2007); Director of Investor Relations and
Corporate Development (2003)

Mark J. Scott 57 Vice President, Administration (2010); Senior Vice President of Human
Resources for Dresser, Inc. (2004)

Jay A. Nutt 47 Vice President and Controller (2009); Controller (2008); Controller—
Energy Systems (2007); Controller—Energy Production Systems (2001)

Bradley D. Beitler 57  Vice President, Technology (2009); Director of Technology (2006);
Director of Business Development (2001)

Johan Pfeiffer 46 Vice President—Global Surface Wellhead (2010); General Manager for

Subsea activities in Europe, Africa, and the Common Wealth of
Independent States (CIS) (2007); General Manager for Surface in the
Americas (2005); Managing Director of FMC Kongsberg Subsea AS
(2003)

No family relationships exist among any of the above-listed officers, and there are no arrangements or
understandings between any of the above-listed officers and any other person pursuant to which they serve as an
officer. During the past five years, none of the above-listed officers have been involved in any legal proceedings
as defined in Ttem 401(f) of Regulation S-K. All officers are elected by the Board of Directors to hold office until
their successors are elected and qualified.



ITEM 1A. RISK FACTORS

Important risk factors that could impact our ability to achieve our anticipated operating results and growth plan
goals are presented below. The following risk factors should be read in conjunction with discussions of our
business and the factors affecting our business located elsewhere in this Annual Report on Form 10-K and in our
other filings with the SEC.

INDUSTRY-RELATED RISKS

Demand for the systems and services provided by our businesses depends on oil and gas industry
activity and expenditure levels, which are directly affected by trends in the demand for and price of
crude oil and natural gas.

We are substantially dependent on conditions in the oil and gas industry, including the industry’s
willingness and ability to spend capital on the exploration for and development of crude oil and natural gas.
Any substantial or extended decline in these expenditures may result in the reduced pace of discovery and
development of new reserves of oil and gas and the reduced exploitation of existing wells, which could
adversely affect demand for our systems and services and, in certain instances, result in the cancellation,
modification or rescheduling of existing orders. These factors could have an adverse effect on our revenue
and profitability. The level of spending is generally dependent on current and anticipated supply and
demand for crude oil and natural gas and the corresponding impact on prices which have been volatile in the
past.

The industries in which we operate or have operated expose us to potential liabilities arising out of the
installation or use of our systems that could adversely affect our financial condition.

We are subject to equipment defects, malfunctions and failures, equipment misuse and natural disasters, the
occurrence of which may result in uncontrollable flows of gas or well fluids, fires and explosions. Although
we have obtained insurance against many of these risks, our insurance may not be adequate to cover our
liabilities. Further, the insurance may not generally be available in the future or, if available, premiums may
not be commercially justifiable. If we incur substantial liability and the damages are not covered by
insurance or are in excess of policy limits, or if we were to incur liability at a time when we are not able to
obtain liability insurance, our business, results of operations or financial condition could be materially
adversely affected.

Our customers’ industries are undergoing continuing consolidation that may impact our results of
operations.

Some of our largest customers have consolidated and are using their size and purchasing power to achieve
economies of scale and pricing concessions. This consolidation may result in reduced capital spending by
such customers or the acquisition of one or more of our other primary customers, which may lead to
decreased demand for our products and services. We cannot assure you that we will be able to maintain our
level of sales to any customer that has consolidated or replaced that revenue with increased business
activities with other customers. As a result, this consolidation activity could have a significant negative
impact on our results of operations or financial condition. We are unable to predict what effect
consolidations in the industries may have on prices, capital spending by our customers, our selling
strategies, our competitive position, our ability to retain customers or our ability to negotiate favorable
agreements with our customers.
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Our operations and the industries in which we operate are subject to a variety of U.S. and
international laws and regulations that may increase our costs, limit the demand for our products and
services or restrict our operations.

We depend on the demand for our products, systems and services from oil and gas companies. This demand
is affected by changing taxes, price controls and other laws and regulations relating to the oil and gas
industry. For example, the adoption of laws and regulations curtailing exploration and development of
drilling for crude oil and natural gas in our areas of operation for economic, environmental or other reasons
could adversely affect our operations by limiting demand for our systems and services. In light of our
foreign operations and sales, we are also subject to changes in foreign laws and regulations that may
encourage or require hiring of local contractors or require foreign contractors to employ citizens of, or
purchase supplies from, a particular non-U.S. jurisdiction.

In addition, environmental laws and regulations affect the systems and services we design, market and sell,
as well as the facilities where we manufacture our systems. We are required to invest financial and
managerial resources to comply with environmental laws and regulations and anticipate that we will
continue to be required to do so in the future. Because these laws and regulations change frequently, we are
unable to predict the cost or impact that they may have on our businesses. The modification of existing laws
or regulations or the adoption of new laws or regulations imposing more stringent environmental restrictions
could adversely affect our operations.

In December 2009, the United States Environmental Protection Agency (EPA) announced an endangerment
finding under the United States Clean Air Act that greenhouse gas emissions endanger public health and
welfare. The EPA also enacted regulations in September 2009, which became effective January 1, 2010,
requiring monitoring and reporting by certain facilities and companies of greenhouse gas emissions. Carbon
emission reporting and reduction programs have also expanded in recent years at the state, regional and
national levels with certain countries having already implemented various types of cap-and-trade programs
aimed at reducing carbon emissions from companies that currently emit greenhouse gases such as electric
power generators and utilities.

To the extent we are subject to any of these or other similar proposed or newly enacted laws and regulations,
we expect that our efforts to monitor, report and comply with such laws and regulations, and any related
taxes imposed by such programs, will increase our cost of doing business in certain jurisdictions, including
the United States. To the extent our customers are subject to any of these or other similar proposed or newly
enacted laws and regulations, we are exposed to risks that the additional costs by customers to comply with
such laws and regulations could impact their ability or desire to continue to operate at similar levels in
certain jurisdictions as historically seen or as currently anticipated which could negatively impact our
operations in those same jurisdictions. If the proposed or newly enacted laws dampen demand for oil and
gas production, they could lower spending by our customers for our products and services.

The Deepwater Horizon event and its aftermath, including any additional regulations that cause
delays or deter new drilling, could adversely affect our financial position, results of operations and
cash flows.

As a result of the Deepwater Horizon explosion and related oil leak last April 2010 in the U.S. Gulf of
Mexico, the Secretary of the U.S. Department of the Interior directed the Bureau of Ocean Energy
Management, Regulation and Enforcement (“BOEMRE”) to issue a suspension, until November 30, 2010,
of drilling activities for specified drilling configurations and technologies. Although this moratorium was
lifted on October 12, 2010, we cannot predict with certainty when drilling operations will fully resume in
the U.S. Gulf of Mexico. The BOEMRE has also issued new guidelines and regulations regarding safety,
environmental matters, drilling equipment and decommissioning applicable to drilling in the U.S. Gulf of
Mexico, and may take other additional steps that could increase the costs of exploration and production,
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reduce the area of operations and result in permitting delays. Notwithstanding the lifting of the moratorium,
we anticipate that there will continue to be delays in the resumption of drilling-related activities, including
delays in the issuance of drilling permits, as these various regulatory initiatives are implemented.

In addition to the new requirements recently imposed by the BOEMRE, there have been a variety of
proposals to change existing laws and regulations, including the proposal to significantly increase the ability
to demonstrate the minimum financial responsibility under the Federal Oil Pollution Act of 1990, that could
adversely affect our operations and cause us to incur increased costs. Implementation of any one or more of
the various proposed changes could materially adversely affect operations in the U.S. Gulf of Mexico by
raising operating costs, increasing insurance premiums, delaying drilling operations and increasing
regulatory requirements, and, further, could lead to a wide variety of other unforeseeable consequences that
make operations in the U.S. Gulf of Mexico and other offshore waters more difficult, more time consuming,
and more costly. Furthermore, customers may seek to shift more responsibility to us, as a supplier, for
pollution-related and other significant claims and liabilities. Any one or more of these factors that lead to an
increase in the cost of operations in offshore waters or any decrease or delay in offshore exploration and
production activity could adversely affect our financial condition, cash flows and results of operations.

COMPANY-RELATED RISKS

Disruptions in the political, regulatory, economic and social conditions of the foreign countries in
which we conduct business could adversely affect our business or results of operations.

We operate manufacturing facilities in 15 countries outside of the United States and approximately 77% of
our 2010 revenue was generated internationally. Instability and unforeseen changes in the international
markets in which we conduct business, including economically and politically volatile areas such as North
Africa, West Africa, the Middle East, Latin America and the Asia Pacific region, could cause or contribute
to factors that could have an adverse effect on the demand for our systems and services, our financial
condition or our results of operations. These factors include:

¢ nationalization and expropriation;

¢ potentially burdensome taxation;

+ inflationary and recessionary markets, including capital and equity markets;

« civil unrest, labor issues, political instability, terrorist attacks, military activity and wars;
« supply disruptions in key oil producing countries;

» ability of the Organization of Petroleum Exporting Countries (OPEC) to set and maintain production
levels and pricing;

» trade restrictions, trade protection measures or price controls;
» foreign ownership restrictions;
* import or export licensing requirements;

¢ restrictions on operations, trade practices, trade partners and investment decisions resulting from
domestic and foreign laws and regulations;

» changes in and the administration of laws and regulations;
e inability to repatriate income or capital;

¢ reductions in the availability of qualified personnel;

» foreign currency fluctuations or currency restrictions; and

¢ fluctuations in the interest rate component of forward foreign currency rates.
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Because a significant portion of our revenue is denominated in foreign currencies, changes in exchange rates
will produce fluctuations in our revenues, costs and earnings, and may also affect the book value of our
assets located outside of the United States and the amount of our stockholders’ equity. Although it is our
policy to seek to minimize our currency exposure by engaging in hedging transactions where appropriate,
our efforts may not be successful. To the extent we sell our products and services in foreign markets,
currency fluctuations may result in our products and services becoming too expensive for foreign customers.

Our businesses are subject to a variety of governmental regulations, violations of which could have a
material adverse effect on our financial condition and results of operations.

We are exposed to a variety of federal, state, local and international laws and regulations relating to matters
such as environmental, health and safety, labor and employment, import/export control, currency exchange,
bribery and corruption and taxation. These laws and regulations are complex, change frequently and have
tended to become more stringent over time. In the event the scope of these laws and regulations expand in
the future, the incremental cost of compliance could adversely impact our financial condition, results of
operations or cash flows.

Our operations outside the United States require us to comply with a number of U.S. and international
regulations. For example, our operations in countries outside the United States are subject to the Foreign
Corrupt Practices Act (“FCPA”), which prohibits U.S. companies or their agents and employees from
providing anything of value to a foreign official for the purposes of influencing any act or decision of these
individuals in their official capacity to help obtain or retain business, direct business to any person or
corporate entity, or obtain any unfair advantage. We have internal control policies and procedures and have
implemented training and compliance programs for our employees and agents with respect to the FCPA.
However, our policies, procedures and programs may not always protect us from reckless or criminal acts
committed by our employees or agents, and severe criminal or civil sanctions would be the result of
violations of the FCPA. We are also subject to the risks that our employees, joint venture partners, and
agents outside of the United States may fail to comply with other applicable laws.

Compliance with U.S. regulations on trade sanctions and embargoes poses a risk to us since our business is
conducted on a worldwide basis through various subsidiaries. The U.S. government restricts sales of goods
and services and certain other transactions with various countries for policy and national security

reasons. While these restrictions apply to U.S. entities, they do not apply to non-U.S. subsidiaries of U.S.
companies so long as those entities involved comply with restrictions on U.S. content and U.S. personnel
approval and facilitation. A few of our non-U.S. subsidiaries have engaged in transactions with countries
subject to the U.S. restrictions; however, the aggregate amount of such sales has not exceeded 1% of our
consolidated annual revenue. Even though our non-U.S. subsidiaries may, under applicable laws and
regulations, engage in transactions with various countries, in 2009, we adopted a policy directing our
non-U.S. subsidiaries to effectuate an orderly withdrawal from doing business with these countries. This
policy prohibited entering into new commitments involving these countries, but did not require the non-U.S.
subsidiaries to cease performance of existing commitments provided such commitments could be performed
in compliance with all applicable laws and regulations. During the second quarter of 2010, we received
inquiries from the SEC and the Office of Foreign Assets Control (“OFAC”) related to transactions with
certain restricted countries with a specific focus on Sudan and Iran. We have provided information to both
agencies in response to these requests. The SEC notified us during the third quarter of 2010 that it has
closed its inquiry and we have had no further communications from OFAC.

We may lose money on fixed-price contracts.
As is customary for the business areas in which we operate, we often agree to provide products and services
under fixed-price contracts. Under these contracts, we are typically responsible for cost overruns. Our actual

costs and any gross profit realized on these fixed-price contracts may vary from the estimated amounts on
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which these contracts were originally based. There is inherent risk in the estimation process, including
significant unforeseen technical and logistical challenges or longer than expected lead times. A fixed-price
contract may prohibit our ability to mitigate the impact of unanticipated increases in raw material prices
(including the price of steel) through increased pricing. Depending on the size of a project, variations from
estimated contract performance could have a significant impact on our operating results.

Due to the types of contracts we enter into, the cumulative loss of several major contracts or alliances
may have an adverse effect on our results of operations.

We often enter into large, long-term contracts that, collectively, represent a significant portion of our
revenue. For example, we have an alliance of this type with Statoil, and we generated approximately 13% of
our consolidated revenues from Statoil in 2010. These agreements, if terminated or breached, may have a
larger impact on our operating results or our financial condition than shorter-term contracts due to the value
at risk. If we were to lose several key alliances or agreements over a relatively short period of time we could
experience a significant adverse impact on our financial condition or results of operations.

Our businesses are dependent on the continuing services of certain of our key managers and
employees.

We depend on our senior executive officers and other key personnel. The loss of any of these officers or key
management could adversely impact our business if we are unable to implement key strategies or
transactions in their absence. In addition, competition for qualified employees among companies that rely
heavily on engineering and technology (as we do) is intense. The loss of qualified employees or an inability
to attract, retain and motivate additional highly-skilled employees required for the operation and expansion
of our business could hinder our ability to conduct research activities successfully and develop marketable
products and services.

Increased costs of raw materials and other components may result in increased operating expenses
and adversely affect our results of operations and cash flows.

Our results of operations may be adversely affected by our inability to manage the rising costs and
availability of raw materials and components used in our wide variety of products and systems. Unexpected
changes in the size and timing of regional and/or product markets, particularly for short lead-time products,
could affect our results of operations and our cash flows.

Our success depends on our ability to implement new technologies and services.

Our success depends on the ongoing development and implementation of new product designs and
improvements, and on our ability to protect and maintain critical intellectual property assets related to these
developments. If we are not able to obtain patent or other protection of our technology, we may not be able
to continue to develop systems, services and technologies to meet evolving industry requirements, and if so,
at prices acceptable to our customers.

Some of our competitors are large national and multinational companies that may be able to devote greater
financial, technical, manufacturing and marketing resources to research and development of new systems,
services and technologies than we are able to do. If we are unable to compete effectively given these risks,
our business, results of operations and financial condition could be adversely affected.

We may be subject to litigation if another party claims that we have infringed upon its intellectual
property rights.

The tools, techniques, methodologies, programs and components we use to provide our services may
infringe upon the intellectual property rights of others. Infringement claims generally result in significant
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legal and other costs and may distract management from running our core business. Royalty payments under
licenses from third parties, if available, would increase our costs. If a license were not available we might
not be able to continue providing a particular service or product, which could adversely affect our financial
condition, results of operation and cash flows. Additionally, developing non-infringing technologies would
increase our costs.

» Disruptions in the timely delivery of our backlog could affect our future sales, profitability, and our
relationships with our customers.

Many of the contracts we enter into with our customers require long manufacturing lead times and may
contain penalty clauses relating to on-time delivery. A failure by us to deliver in accordance with customer
expectations could subject us to financial penalties and may result in damage to existing customer
relationships. Additionally, we include our expectations regarding the timing of delivery of product
currently in backlog within our earnings guidance to the financial markets. Failure to deliver backlog in
accordance with expectations could negatively impact our financial performance.

« Many of our customers’ activity levels, spending for our products and services, and ability to pay
amounts owed us may be impacted by disruptions in the financial and credit markets as well as
volatility in commodity prices.

Many of our customers finance their activities through cash flow from operations, the incurrence of debt or
the issuance of equity. Limited access to external sources of funding may cause our customers to reduce
their capital spending plans. A reduction of cash flow resulting from declines in commodity prices, a
reduction in borrowing bases under reserve-based credit facilities, or the lack of availability of debt or
equity financing may result in a significant reduction in our customers’ spending for our products and
services. While crude oil price and natural gas prices have increased since their lows during early 2009, such
prices are lower than they were during much of 2008 and continue to experience volatility. An extended
worldwide economic recession could lead to further reductions in demand for energy and thus lower oil and
natural gas prices. Any prolonged reduction in oil and natural gas prices is likely to depress short-term
exploration, development, production and expenditure levels. Oil and gas company perceptions of longer-
term lower oil and natural gas prices may reduce or defer major expenditures on long-term, large-scale
development projects. Lower levels of activity and expenditures in the oil and gas industry could result in a
decline in demand for our systems and services and could have an adverse effect on our revenue and
profitability. These same factors may result in our customers’ inability to fulfill their contractual obligations
to us.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.
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ITEM 2. PROPERTIES
We lease our executive offices in Houston, Texas. We operate 27 production facilities in 16 countries.

We believe our properties and facilities meet present requirements and are in good operating condition and that
each of our significant production facilities is operating at a level consistent with the requirements of the industry
in which it operates. We also believe that our leases are at competitive or market rates and do not anticipate any
difficulty in leasing suitable additional space upon expiration of our current lease terms.

The significant production properties for the Energy Production Systems operations currently are:

Square Feet Leased or
Location (approximate) Owned
United States:
HouUston, TeXas ..o oottt e e e 563,000 Leased/Owned
Oklahoma City, Oklahoma . ......... ... ... ... .. 57,000 Leased/Owned
International:
*Kongsberg, NOorway .. ...t 831,000 Leased
Nusajaya, Malaysia ... ...t i i 390,000 Owned
Riode Janeiro, Brazil .. ....... . . 325,000 Owned
SINAPOTE . . .ottt e 263,000 Leased
Bergen, NOTWaY . ..ot e 254,000 Leased/Owned
Dunfermline, Scotland . ....... .. ... . . 243,000 Leased/Owned
(Sens, France ... ... 198,000 Owned
Pasir Gudang, Malaysia . .........c.uririiiti e 118,000 Leased
Macaé, Brazil . ........ . 84,000 Owned
Collecchio, Italy ........ .. i 68,000 Leased
Maracaibo, Venezuela . . . ... oottt 62,000 Owned
Stavanger, NOTWaY . ... ...t i e 58,000 Leased
Edmonton, Canada ............ i 57,000 Leased
Luanda, Angola . .. ... .. 53,000 Leased
Jakarta, Indonesia . ... ... ... .. 53,000 Leased
Aberdeen, Scotland .. ... .. .. 31,000 Owned
Port Harcourt, Nigeria . ... ... i 25,000 Leased
Arnhem, The Netherlands . ........... ... ... . . ... 23,000 Owned

*These facilities are production properties for both Energy Production Systems and Energy Processing Systems.

The significant production properties for the Energy Processing Systems operations currently are:

Square Feet Leased or

Location (approximate) Owned
United States:

Tupelo, MISSISSIPPL -« v v v vttt e e e e e 354,000 Owned

Stephenville, TeXas . ... ..ot e 261,000 Owned

Erie, Pennsylvania . . ... ... e 258,000 Owned

Corpus Christi, TEXaS ... ..ottt i e 53,000 Leased/Owned

Fullerton, California . ........... i 51,000 Leased
International:

Ellerbek, Germany ........... it 131,000 Owned

Changshu, China . ... ... . i i i i i 64,000 Leased
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ITEM 3. LEGAL PROCEEDINGS

We are the named defendant in a number of lawsuits; however, while the results of litigation cannot be predicted
with certainty, management believes that the most probable, ultimate resolution of these matters will not have a
material adverse effect on our consolidated financial position, results of operations or cash flows.

ITEM4. [REMOVED AND RESERVED]

PART II

ITEMS. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS, AND ISSUER PURCHASES OF EQUITY SECURITIES

Our common stock is listed on the New York Stock Exchange under the symbol FTI. Market information with
respect to our common stock is incorporated herein by reference from Note 20 to our consolidated financial
statements in Item 8 of this Annual Report on Form 10-K.

As of February 23, 2011, there were 3,493 holders of record of FMC Technologies’ common stock. On
February 23, 2011, the last reported sales price of our common stock on the New York Stock Exchange was
$91.16.

We have not declared or paid cash dividends in 2010 or 2009, and we do not currently have a plan to pay cash
dividends in the future.

As of December 31, 2010, our securities authorized for issuance under equity compensation plans were as
follows:

Number of Securities

Number of Securities to be Remaining Available

Issued Upon Exercise of Weighted Average Exercise for Future Issuance
OQutstanding Options, Price of Outstanding Options, under Equity

Warrants and Rights Warrants and Rights Compensation Plans

Equity compensation plans approved

by security holders . ............. 280,204M $10.11 13,471,057@
Equity compensations plans not

approved by security holders .. .. .. — — —
Total ........ .o i 280,204M $10.11 13,471,057@

(1) The table includes the number of shares that may be issued upon the exercise of outstanding options to
purchase shares of our common stock under the Amended and Restated FMC Technologies Incentive
Compensation and Stock Plan (the “Plan”). The table does not include shares of restricted stock that have
been awarded under the Plan but which have not yet vested.

(2) The table includes shares of our common stock available for future issuance under the Plan, excluding the
shares quantified in the first column. This number includes 2,497,149 shares available for issuance for
nonvested stock awards that vest after December 31, 2010.

We had no unregistered sales of equity securities during the year ended December 31, 2010.
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The following table summarizes repurchases of our common stock during the three months ended December 31,
2010.

Issuer Purchases of Equity Securities

Maximum
Number
of Shares that
Total Number of may yet be
Shares Purchased as Purchased
Total Number Part of Publicly under the Plans
of Shares  Average Price Paid Announced Plans or  or Programs
Period Purchased (a) per Share Programs (b)(c)
October 1, 2010 — October 31,2010 ......... 4,300 $72.37 — 2,512,794
November 1, 2010 — November 30, 2010 ..... 315 $75.78 — 2,512,794
December 1, 2010 — December 31,2010 ... ... _1,0_70 £8_6£2- — 2,512,794
Total .....cci i ﬁ ?M -

2,512,794
(a) Represents shares of common stock purchased and held in an employee benefit trust established for the
FMC Technologies, Inc. Non-Qualified Savings and Investment Plan. In addition to these shares purchased
on the open market, we sold 75,484 shares of registered common stock held in this trust, as directed by the
beneficiaries during the three months ended December 31, 2010.

(b) In 2005, we announced a repurchase plan approved by our Board of Directors authorizing the repurchase of
up to two million shares of our issued and outstanding common stock through open market purchases. The
Board of Directors authorized extensions of this program, adding five million shares in February 2006 and
eight million shares in February 2007 for a total of 15 million shares of common stock authorized for
repurchase. As a result of the two-for-one stock split on August 31, 2007, the authorization was increased to
30 million shares. In July 2008, in connection with the JBT spin-off, and as required by the Internal
Revenue Service (“IRS™), the Board of Directors authorized the repurchase of $95.0 million of our
outstanding common stock in addition to the 30 million shares described above.

(c) As of December 31, 2010, there were no remaining shares available for purc