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SELECTED FINANCIAL DATA AND RECONCILIATION OF NON-GAAP INFORMATION®

(in millions, except per share data)

Selected Earnings Data:

Revenue $2,370.5 29.0% $1,837.6 12.1% $1,638.6

Operating Income 532.2 431.2 395.5
Restructuring and Spin-Related Costs 9.0 54 (4.3)

Adjusted Operating Income 541.2 23.9% 436.7 11.6% 391.2

Net Earnings $275.7 $230.9 $256.8
Restructuring and Spin-Related Costs, net of tax 55 3.1 (2.6)
Pro Forma Interest Expense, net of tax ¥ (28.1) (59.6)
Purchase Price Amortization, net of tax 19.0 24.8 26.6

Adjusted Pro Forma Net Earnings $300.3 30.1% $230.7 4.3% $221.2

Pro Forma Adjusted Net Earnings Per Share $3.12 29.5% $2.41 6.6% $2.26

Pro Forma Diluted Weighted Average Shares 96.2 95.8 97.7

Selected Cash Flow Data:

Net Earnings $275.7 $230.9 $256.8
Restructuring and Spin-Related Costs, net of tax 43 3.1 (2.6)
Pro Forma Interest Expense, net of tax @ - (28.1) (59.6)

Pro Forma Net Earnings 280.0 205.8 194.6
Non-cash adjustments 152.4 1233 133.6
Working capital adjustments 15.6 9.7 (107.4)

Cash Flows From Operating Activities 448.0 338.8 220.8
Capital Expenditures Included in Investing Activities (98.8) (62.3) (70.6)

Pro Forma Adjusted Net Free Cash Flow $349.2 $276.5 $150.2

Note: columns may not total due to rounding.

(1) Generally Accepted Accounting Principles (GAAP) is the standard accounting framework utilized by companies in the United States in order to
produce consistency and comparability in financial accounting and financial reporting. In addition to reporting our financial results in accordance
with GAAP, we have also provided non-GAAP financial measures which we believe are useful to investors in order to better understand our financial
performance, competitive position and prospects for the future.

(2} Pro forma interest expense represents the interest expense associated with the $1.6 billion in debt incurred by LPS on July 2, 2008,
in connection with the spin-off, assuming the spin-off occurred on January 1, 2007,

rd-looking statements that involve a number of risks and uncertainties. Statements that are not historical facts, inctuding
statements about our beliefs and expectations, are forward-looking statements. Forward-looking statements are based on management’s beliefs, as
well as assumptions made by, and information currently available to, management, and actual results may differ materially from those projected.
We undertake no obligation to update any forward-looking statements, whether as a result of new information, future events or otherwise. The risks
are detailed in the “Statement Regarding Forward-Looking Information,” “Risk Factors” and other sections of our Form 10-K (which is included in
this report) and other filings with the Securities and Exchange Commission.
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COMPANY OVERVIEW

CUSTOMER FOCUS. INNOVATIVE SOLUTIONS.

These four words, when linked together, form the foundation
of everything we do. A focused understanding of our customers’
needs drives the development of our innovative solutions. At
Lender Processing Services, Inc. (LPS) we provide integrated
mortgage solutions that support every part of the mortgage
continuum from origination to servicing to specialty services,
including default management ~ and everything in between.
Our comprehensive solutions and industry knowledge ensure
that we provide a single source for any maortgage-related service

or fechnology need.

The Company’s financial strength allows LPS to invest in our
innovative solutions, while our strong customer partnerships
help us to clearly understand and support our clients’ current
and future needs, as well as their long-term strategies. We are
dedicated to working with our clients to deliver tools and sclutions

that will help them gain a competitive edge. State-of-the-art

technology, data and analytics, loan quality, risk mitigation,
workflow and automation are just a few of these solutions
that draw upon our years of experience, scalability, industry

leadership and strong customer relationships.

The nation’s top lenders rely extensively on LPS' cutting-edge
technology and comprehensive suite of services. We are one
of the leading providers of processing services, centralized
seftlement services and default solutions. We also offer the
largest proprietary mortgage, public records and real estate
databases in the country, as well as insightful and predictive

modeling and analytics capabilities.

Our unmatched industry leadership is the result of four words:
Customer Focus ... Innovative Solutions. It defines us, what we

do and who we are. We are LPS.

TABLE OF CONTENTS
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TO OUR SHAREHOLDERS

Most companies can succeed during periods of strong economic
growth. However, 2009 presented one of the most challenging years
many of us have ever known. As Lender Processing Services, Inc.
(LPS) completed its first full year as an independent company, we
and our customers were faced with a difficult mortgage and real
estate market and a fragile macro-economic environment. LPS'
balanced business model, driven by comprehensive solutions that
span the entire mortgage life cycle, and solid execution enabled
us to post record earnings growth in 2009. Our ability to offer our
customers innovative solutions, backed by the support of the most
accomplished and dedicated people in the industry, continued to

establish LPS as a true industry leader.

DELIVERING EXCEPTIONAL PERFORMANCE

In the midst of new legislative and regulatory policies and
continued volatility in the mortgage and financial markets, LPS
delivered strong financial results in 2009. We are proud of our

successes and are dedicated to building on this performance.

Full year 2009 revenues of $2.4 billion were a solid 29% above
2008, while 2009 net earnings of $276 million compared to
$231 million in 2008. Adjusted net earnings rose to $300 million

in 2009, a record increase of 30% over 2008. During the year, we
utilized our strong free cash flow of $349 million to pay down a total
of $262 million in debt, complete $23 million in share repurchases

and pay dividends of $38 million.

While we continually evaluate our capital allocation strategy, looking
forward, we expect o utilize our strong free cash flow to repurchase
shares, pursue select acquisitions, pay shareholder dividends and

make mandatory debt payments.

LEE A KEN “CUTIVE CHAIRT

A CUSTOMER-FOCUSED, BALANCED BUSINESS MODEL
LPS realized strong revenue growth in each of our business
segments in 2009, which reflects our comprehensive and balanced
business model. This balanced model allows us to grow through the

various cycles of the industry.

Driving the Company’s revenue growth were increasing year-over-
year origination and foreclosure volumes, long-standing strategic
customer relationships and increasing market share across all
business segments. Revenues for our Technology, Data and
Analytics (TD&A) segment were $707 million in 2009 compared
to $566 million in 2008, an increase of 25%. Our Loan Transaction
Services (LTS) segment, with revenues of $1,685 million, grew

31% over last year's $1,284 million.
TD&A represented 30% of LPS' revenue in 2009. This segment

offers leading systems and information solutions that facilitate and

automate many of the business processes across the life cycle

LENDER PROCESSING SERVICES, INC.



of a mortgage, and data and analytical tools, such as alternative
valuation services, real estate and mortgage data, fraud detection

solutions, modeling, forecasting and analytical tools.

included in our technology offerings is our industry-leading
Mortgage Servicing Package (MSP), which offers a complete set
of mortgage servicing functions on a single system. It is the system
of record and the heart of a client’s mortgage processing business.

In July, we successfully converted over 4.5 million JPMorgan Chase

mortgage loans to MSP. This conversion was by far the/largest ever

accomplished in the mortgage industry.

Also included in this segment is LPS Deskiop®, a Web~bésed
workfiow automation system that enables our customers to
manage different processes through a single application and thus

significantly reduce their processing time and production costs.

2009 ANNUAL REPORT

Loan Transaction Services includes Loan Facilitation Services

(LFS) and Default Management Services. Combined, these services
generated 70% of LPS’ revenue in 2009. LFS, which includes

our front-end origination-related services, experienced revenue
growth of 27% compared to estimated growth of 20% in the overall
origination market. Higher origination volumes resulting from lower
interest rates; our continued expansion into retail, wholesale and
broker channels; and overall market share gains were the primary
drivers of growth. The continued industry trends toward outsourcing
and centralization of lending processes dovetail well with our LFS

growth strategy.

Default Services revenue grew 34% as nationwide foreclosure starts
increased an estimated 25% in 2009. We were able to achieve
these results even as the Treasury’s Home Affordable Mortgage
Program (HAMP) and other factors slowed the pace of foreclosures.
We continue to see increased demand for all our services that
support the various activities over the foreclosure and real estate
owned (REQ) life cycles, including our foreclosure and bankruptcy
outsourcing servicgzs, default title, publishing and posting services,

field services and @ZEO asset management.

-LPS addedtwo service offerings via the acquisitions of Verification

Bureau (VB) and Rising/?Tide Auctions (RTA) in 2009. In August;

we purchased \/B a leadmg provider of fraud prevention and

Web-based verlﬁcatzon solutlons Through VB’s FraudPredatorTM
technology, users can qmckly verify applxcant income through
theInternal Revenue Servuce; confirm identity against the Soc1al/;
Security Administration’s database: and verify employment with
the appiicant’s employer. 'In November, we acqu\iréd RTA,vwvhivch
enabtes us to provide comprehensive property auctiorj;is:olutions
to assist servicers in minimizing REO timelines; reduci\yﬁg costs

and unlocking capital.
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We also introduced several new solutions and enhanced existing
service offerings throughout the year. As an example, RediRefi is a
customizable, full-service solution that helps lenders improve the
success rate of their refinance campaigns. It automatically identifies
and prequalifies loans that are eligible for and likely to refinance,
and executes a targeted marketing campaign. LPS couples those
toois with fulfillment services to provide customers with a complete
streamlined refinance solution. With loan modification efforts
increasing, these solutions help our customers to streamiine

processes and lower costs.

These services and technology solutions are just a few of the more
than 30 groups of services that enable LPS to attract and retain
customers for the long term. Our top 10 customers have been with
us for over 20 years; we are deeply embedded in their businesses
and we devote significant resources to anticipating their needs and

rapidly responding with innovative, high-quality solutions.

PLANS FOR CONTINUED GROWTH

We remain focused on our key growth drivers and the market

dynarnics impacting our customers, such as:

e |ncreasing government regulation

e The need to control costs while managing expanding loan
modification, delinguency, foreclosure and REQ volumes

e The demand for better risk management practices across
the entire mortgage spectrum

e The need for better transparency and quality loan data
in the origination process

¢ The move toward centralization of lending processes

These dynamics, combined with our innovative services, position

us well for continued prcfitable growth.

While LPS has a strong market-leading presence in certain
businesses, the overall markets for our core services are large
and there is significant room for growth. The market opportunities
match up well with our core growth strategies, which include:
s Increasing the usage and penetration of current services
and solutions, such as selling LFS services into the wholesale
and decentralized lending channels
e Expanding our technology platforms, such as establishing
LPS Desktop® in areas outside of default and extending
the use of MSP into the home equity line of credit market
e Introducing new solutions that add value to our customers
e Making select acquisitions that further strengthen our
business model
We will also continue to build on our core competencies and begin
to selectively enter markets outside the mortgage and real estate

space, such as channels within the government sector.

LENDER PROCESSING SERVICES, INC.
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Lee A. Kennedy

Executive Chairman of the Board

Jeffrey S. Carbxener

Dlrector President. and Ch|ef Executlve Ofﬂcer

BOARD UPDATE

We welcome two new members to the LPS Board of Directors.
In April 2009, Alvin R. (Pete) Carpenter, retired Vice Chairman
of CSX Corporation, was elected to our Board. David K. Hunt, a
private investor and former Chairman of OnVantage, Inc., was

elected to our Board in February 2010. In December 2009, the

. iiilf'!
X )

| ?
oard acceptad Marshall Haines' resignation from his posiion

as a director of our company.

! D

Finally, we offer sincere thanks to all our constituents who helped
us achieve exceptional results in 2009. We are extremely grateful
for the loyalty of our customers, the confidence and support from
our investors and the dedication of our nearly 9,000 associates.
LPS will continue to deliver innovative solutions that allow our
customers to manage their businesses more effectively. We
will leverage our leading technology platforms, strong customer
relationships and key growth strategies in order to continue to gain
market share in our core markets. We remain well positioned to
grow profitably and deliver above average returns to shareholders
in 2010 and beyond.




SEGMENT DESCRIPTIONS

LPS serves its customers through two primary business segments: Technology, Data and Analytics (TD&A) and Loan Transaction Services

(LTS). Through these two segments, LPS delivers a comprehensive range of innovative solutions for every part of the mortgage life cycle

and offers an unparalleled focus on understanding and meeting the needs of its customers.

LPS provides industry-leading technology to support mortgage
origination, servicing and default processing. Loan servicing
includes all of the administrative tasks that are necessary for the
daily management of mgrigages, such as cash management,
escrow administration, investor accounting, loss mitigation,
regulatory reporting and customer service. Many of the 50 largest
lenders in the United States rely on LPS” Mortgage Servicing
Package (MSP) to help support these and other servicing functions
each day. In fact, MSP is the system of record for approximately
28 million loans with a total principal balance of over $4.7 trillion,

more than 50% of the nation’s outstanding mortgage balances.

LPS’ customers rely on MSP’s strength and stability to provide

the underlying infrastructure to service their mortgage loans.

LPS is focused on the needs of its customers and dedicates
significant resources to understanding the regulatory environment.
LPS has a significant number of employees who research regulatory
and legislative issues and maintain regular contact with both clients
and governmental officials, ensuring that MSP continues to evolve

with the changing regulatory environment.

To address customer demand for more efficient, productive
operations, LPS Desktop® is an innovative technology that
streamlines complex work processes, automates labor-intensive
functions and eliminates the need to build multiple interfaces
among various data and service suppliers. Deskiop helps clients
achieve significant time and cost efficiencies, reduce errors and

reallocate resources to support their core business functions.

LPS is focused on the future even as it helps clients meet
today’s challenges. Although mortgage originations are down,
LPS continues to prepare for the inevitable change in market
dynamics. By investing in Empower, LPS’ loan origination
technology that supports the entire origination process from

point-of-sale, origination and underwriting to closing and

LENDER PROCESSING SERVICES, INC.



post-closing processes, LPS will be ready when the mortgage The value of LPS’ proven technology and data and analytics is

market begins to grow. Empower can effectively meet clients’ being leveraged outside the mortgage industry. As LPS continues to
needs by offering a wide range of options from a completely expand its market reach, segments such as the federal government,
turn-key solution to a fully customized package. This allows real estate sector (agents, brokers and multiple listing services) and
clients to get their products to market more quickly and gain consumer lending space benefit from the innovative technology

a competitive advantage. and powerful solutions offered by LPS.

DATA AND ANALYTI CS ... In summary, LPS combines customer focus and innovative
Innovative technology solutions, informative data and actionable technology with comprehensive, actionable data and analytics
analytics are critical to the survival and success of banks to help financial institutions, government agencies and investors
and mortgage companies. Financial institutions need a clear make informed decisions that drive their success.

understanding of risks and opportunities within their portfolios
and how those metrics compare to others in the industry. With
the addition of complex government initiatives, such as loan
modification programs and rapidly changing regulations, financial
institutions have an even greater need to analyze and report on
their portfolios. LPS’ database, comprised of more than 40 million
mortgage loans, each with thousands of data elements, can help

clients identify and understand portfolio and industry trends and,

therefore, make better strategic decisions.

In addition to trending data, LPS provides multiple types of
valuation solutions to help originators, servicers and/risk/m’a’nagers ,
understand the dynamics of their portfolios. Combinedfwiih LPs! :
actionable analytics, clients are able to value the as’s'ets/iri'their "
portfolios and use comprehensive models and foreca/sts::t@)/ determine o

the most effective way to manage risk and mitigate losses.

2009 ANNUAL REPORT ‘ 7



FROM LOAN PRODUCTION ...

The Company’s Loan Transaction Services segment is comprised
of Loan Facilitation Services and Default Management Services.
Loan facilitation includes all of the functions lenders perform to
originate and refinance loans, including appraisals, title insurance,
closing services and flood certifications. LPS uses its own
proprietary technology to efficiently deliver these solutions to its

customers and further enhance the value the Company delivers.

As one of the nation’s largest providers of title and closing services,

LPS offers a complete line of advanced, centralized title and
closing services in all 50 states. The Company's unique and highly
successful offerings combine the best of traditional methods with
its advanced proprietary technology to deliver the innovative

solutions lenders need.

One example is LPS’ support of the closing process. LPS
provides a nationwide network of closing agents and also offers
electronic closings for refinancing, which are now used to close

loan modifications based on the government's Home Affordable

Modification Program (HAMP). With the tremendous volumes
facing financial institutions, LPS’ solutions help clients significantly
improve operating efficiency, even enabling same-day closings for
loan modifications.

AT IATIANG
VALUATIONS

The widespread disparities in real estate markets across the country
make accurate appraisals another critical factor that impacts
buyers, sellers and lenders. LPS is the country’s leading Appraisal
Management Company (AMC) with decades of experience and a
network of more than 20,000 professional appraisers, who develop
accurate appraisals in accordance with the Uniform Standards

of Professional Appraisal Practice and in compliance with state
and federal regulations. LPS also offers a comprehensive range

of appraisal solutions — from full, on-site appraisals that include
an in-depth evaluation of local market conditions and comparable
properties in the area - to hybrid valuation approaches, such as
Broker Price Opinions (BPOs) and Automated Valuation Models
{(AVMs) that allow lenders to balance the type of valuation they

need against cost considerations.

LENDER PROCESSING SERVICES, INC.



TO DEFAULT MANAGEMENT SERVICES
LPS focus on the customer is the reason the company is a
leading provider of solutions to the mortgage industry. LPS
understands the challeges its customers face, analyzes trends
and develops services and solutions to help its clients succeed.
One such example is its Default Management Services. LPS helps
clients manage the many complex, time-sensitive tasks associated
with the default process so they can redirect resources to focus
on loss mitigation and identify loan modification opportunities for
borrowers. LPS offers the capabilities and resources, including
its highly efficient Desktop technology, to manage a range of
tasks that include functions such as ensuring that all parties
involved in a foreclosure meet the lender’s established timelines,
coordinating inspections and property maintenance, and also
providing assistance with the eventual sale or auction of the

real estate asset.

When properties are moved into foreclosure, it is very important

to the financial institution, the neighborhood where the property

is located and the local community that the property is properly
maintained. Many servicers rely on LPS to manage a variety of
field and preservation services on their behalf. These services are
provided through a nationwide network of independent inspectors
and contractors who are reliable, insured and have a proven record

of adhering to industry and investor guidelines and requirements.

A final step in the foreclosure process is property disposition. LPS
works with a network of independent real estate brokers, attorneys
and other vendors to help maximize the asset value on the sale

of a foreclosed property. LPS also has auction capabilities through
which it hosts real estate auctions on behalf of servicers and
provides the necessary title and closing services for the sale

of the foreclosed property.

LPS helps clients remain compliant with rapidly changing state
and federal regulations, while providing services that support

them through the entire default management process.

2009 ANNUAL REPORT
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Except as otherwise indicated or unless the context otherwise requires, all references to “LPS,” “we,” the
“Company,” or the “registrant” are to Lender Processing Services, Inc., a Delaware corporation that was
incorporated in December 2007 as a wholly-owned subsidiary of FIS, and its subsidiaries; all references to “F1IS,”
the “former parent,” or the “holding company” are to Fidelity National Information Services, Inc., a Georgia
corporation formerly known as Certegy Inc., and its subsidiaries, that owned all of LPS’s shares until July 2, 2008;
all references to “former FIS” are to Fidelity National Information Services, Inc., a Delaware corporation, and its
subsidiaries, prior to the merger of Certegy, Inc. and former FIS; all references to “old FNF” are to Fidelity
National Financial, Inc., a Delaware corporation that owned a majority of former FIS’s shares through November 9,
2006, and all references to “FNF” are to Fidelity National Financial, Inc. (formerly known as Fidelity National
Title Group, Inc.), formerly a subsidiary of old FNF but now a stand-alone company.

PART I

Item 1. Business.
Overview

We are a provider of integrated technology and services to the mortgage lending industry, with market leading
positions in mortgage processing and default management services in the U.S. We conduct our operations through
two reporting segments, Technology, Data and Analytics and Loan Transaction Services, which produced
approximately 30% and 70%, respectively, of our revenues for the year ended December 31, 2009. A large
number of financial institutions use our solutions. Our technology solutions include our mortgage processing
system, which automates all areas of loan servicing, from loan setup and ongoing processing to customer service,
accounting and reporting. Our technology solutions also include our Desktop system, which is a middleware
enterprise workflow management application designed to streamline and automate business processes. Our loan
transaction services include our default management services, which are used by mortgage lenders, servicers,
attorneys and trustees to reduce the expense of managing defaulted loans, and our loan facilitation services, which
support most aspects of the closing of mortgage loan transactions to national lenders and loan servicers.

Prior to July 2, 2008, the Company was a wholly-owned subsidiary of FIS. In October 2007, the board of
directors of FIS approved a plan of restructuring pursuant to which FIS would spin off its lender processing services
segment to its shareholders in a tax free distribution. Pursuant to this plan of restructuring, on June 16, 2008, FIS
contributed to us all of its interest in the assets, liabilities, businesses and employees related to FIS’s lender
processing services operations in exchange for shares of our common stock and $1,585.0 million aggregate
principal amount of our debt obligations. On July 2, 2008, FIS distributed to its shareholders a dividend of one-half
share of our common stock; par value $0.0001 per share, for each issued and outstanding share of FIS common stock
held on June 24, 2008, which we refer to as the “spin-off.” Also on July 2, 2008, FIS exchanged 100% of our debt
obligations for a like amount of FIS’s existing Tranche B Term Loans issued under its Credit Agreement dated as of
January 18, 2007. The spin-off was tax-free to FIS and its shareholders, and the debt-for-debt exchange undertaken
in connection with the spin-off was tax-free to FIS.

Information about Reporting Segments

We offer a suite of solutions across the mortgage continuum, including technology applications, data,
analytics, loan facilitation services and default management services. Our two reportable segments are Technology,
Data and Analytics and Loan Transaction Services. We provide our solutions to many of the top 50 U.S. banks, as
well as a number of other financial institutions, mortgage lenders and mortgage loan servicers, attorneys, trustees
and real estate professionals.

In our Technology, Data and Analytics segment, our principal technology solutions are applications provided
to mortgage lenders and other lending institutions, together with related support and services. Our technology
solutions primarily consist of mortgage processing and workflow management. The long term nature of most of our
contracts in this business provides us with substantial recurring revenues. Our revenues from mortgage processing
are generally based on the number of mortgages processed on our software. The number of mortgages processed
includes both new mortgages and existing mortgages that have been originated in prior years and are still on the

1



books of our lending customers. Our other technology solutions include our Desktop application, which at present is
deployed primarily to customers utilizing our default management services, but has broader applications in the
areas of process management, invoice management and document management. We generally earn revenues from
our Desktop application on a per transaction basis. Our data and analytics offerings primarily consist of our
alternative valuation services, real estate and mortgage data, fraud detection solutions, modeling and forecasting
and analytical tools. For 2009, the Technology, Data and Analytics segment produced $707.5 million, or
approximately 30%, of our consolidated revenues.

Our Loan Transaction Services segment consists principally of our loan facilitation services and our default
management services. Our loan facilitation services consist primarily of settlement services, such as title agency
and closing services, traditional appraisals and appraisal management services and other origination and real estate-
related services. Each of these services is provided through a centralized delivery channel in accordance with a
lender’s specific requirements, regardless of the geographic location of the borrower or property. Our default
management services, including title, posting and publication, property preservation, asset management, REO
auction services and administrative support are provided to attorneys, trustees, national lenders and loan servicers to
enable them to better manage some or all of the business processes necessary to take a loan and the underlying
property through the default, foreclosure and disposition process. Our revenues from our Loan Transaction Services
segment in 2009 were $1,684.6 million, or approximately 70%, of our consolidated revenues.

In 2009, 2008 and 2007, all of our revenues were from sources within the U.S. and Puerto Rico.

Technology, Data and Analytics

Our Technology, Data and Analytics segment offers leading software systems and information solutions that
facilitate and automate many of the business processes across the life cycle of a mortgage. Our customers use our
technology and services to reduce their operating costs, improve their customer service and enhance their
competitive position. We continually work with our customers to customize and integrate our software and
services in order to assist them in achieving the value proposition that we offer to them.

Technology. We sell the most widely used mortgage loan servicing platform in the U.S., which offers a
comprehensive set of mortgage servicing functions within a single system. We also offer our Desktop application,
which is a middleware workflow management application that we have deployed to automate workflow specific to
our customers’ requirements. The primary applications and services of our technology businesses include:

e MSP. Our mortgage servicing platform, or MSP, is an application that automates loan servicing, including
loan setup and ongoing processing, customer service, accounting and reporting to the secondary mortgage
market, and federal regulatory reporting. MSP serves as the core application through which our bank
customers keep the primary records of their mortgage loans, and as a result is an important part of the bank’s
underlying processing infrastructure. MSP processes a wide range of loan products, including fixed-rate
mortgages, adjustable-rate mortgages, construction loans, equity lines of credit and daily simple interest
loans. We expanded our capabilities on our MSP platform to include processing home equity lines of credit,
or HELOC:s. Traditionally, the software systems that many banks use to process HELOCs are based on credit
card systems, and we believe, as a result, are less robust than MSP in addressing these real estate loans in
areas such as loss mitigation, escrow tracking and regulatory reporting. We believe the banking industry is
now beginning to realize that it needs better processing systems for HELOCs than most banks currently
employ.

When a bank hires us to process its mortgage portfolio, we provide the hardware and the skilled personnel
whose role is to keep the system up and running 24 hours a day, seven days a week; to keep the programs and
interfaces running smoothly; and to make the system and application changes needed to upgrade the
processes and ensure compliance with regulatory changes. We also undertake to perform the processing
securely. The bank customer is responsible for all external communications and all keying or other data
input, such as reflecting when checks or other payments are received from its loan customers. The majority
of our MSP customers use us as their processing partner and engage us to perform all data processing
functions in our technology center in Jacksonville, Florida.

2



Desktop. 'We have developed a web-based workflow information system, which we refer to as Desktop.
The Desktop application can be used for managing and automating a wide range of different workflow
processes. It can also be used to organize images of paper documents within a particular file, to capture
information from imaged documents, to manage invoices and to provide multiple users access to key data
needed for various types of monitoring and process management. We originally developed Desktop for use
in our default management businesses, although we are expanding its capabilities to handle a wide range of
other processes. The Desktop application enables our customers to seamlessly manage different processes
through a single application and thus reduces our customers’ processing time and application maintenance
costs.

Other software _applications. We offer various software applications and services that facilitate the
origination of mortgage loans in the U.S. For example, we offer a loan origination software system, known
as Empower!, which is used by banks, savings & loans and mortgage bankers to automate the loan
origination process. Empower! provides seamless credit bureau access and interfaces with MSP, automated
underwriting systems used by Freddie Mac and Fannie Mae and various vendors providing settlement
services. We also offer a software system, known as SoftPro, which is a real estate closing and title insurance
production application used to create the appropriate forms necessary for the closing of residential and
commercial real estate transactions in the U.S. We also offer RealEC, which is the leading collaborative
vendor network for the mortgage industry. The RealEC network enables lenders and their business partners
to electronically connect, collaborate and automate their business processes and to electronically order and
route settlement services, resulting in the elimination of paper, manual processing and other obstacles in the
origination and servicing of mortgage loans.

We build all of our technology platforms to be scalable, highly secure, flexible, standards-based, and web
connected. Standards and web connectivity ensure that our products are easy to use for our customers. Further, we
can bring solutions to market quickly due to investments that we have made in integrating our technology.

Data and analytics. In addition to our technology applications, this segment provides data and analytics
solutions that are used in different steps in the life cycle of a mortgage. Our primary data and analytics services are:

Alternative yaluation services. Inrecent years, the increasing availability of reliable information related to
real estate and real estate transactions has encouraged lenders and other real estate professionals to use
alternatives to traditional appraisals for both loan origination and loss mitigation efforts. We offer our
customers a broad range of property valuation services beyond the traditional appraisals offered by our Loan
Transaction Services segment that allow them to match their risk of loss with alternative forms of property
valuations, depending upon their needs and regulatory requirements. These include, among others, auto-
mated valuation models, broker price opinions, collateral risk scores, appraisal review services and valuation
reconciliation services. To deliver these services, we utilize artificial intelligence software, detailed real
estate statistical analysis, and modified physical property inspections.

Data and information. We acquire and aggregate real estate property and loan data on a national level and
make such data available to our customers in a single database with a standard, normalized format. We also
offer a number of value added services that enable our customers to utilize this data to assess risk, determine
property values, track market performance, generate leads and mitigate risk. Our customers include lenders,
realtors, investors, mortgage brokers, title companies, direct marketers and appraisers.

Fraud detection. 'We provide our customers with automated verification solutions. These services assist
our customers to combat mortgage fraud and manage risk by quickly verifying applicant income and identity
against Internal Revenue Service and Social Security Administration databases. We also provide employ-
ment verification services.

Advanced analytic and capital markets services. We offer advanced analytic tools that enable our
customers to take proactive steps with respect to their loan portfolios. For example, we provide prepayment
and default propensity tools as well as due diligence and property valuation services in connection with the
marketing and sale of loan portfolios in the secondary market. Our due diligence services consist of a review
of a loan pool’s data files for accuracy and completeness, analysis of the physical loan files to determine
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compliance with internal underwriting guidelines and various regulatory disclosure requirements, and the
preparation and presentation of reports reflecting our findings.

The following table sets forth our revenues for the last three years from our mortgage processing services and
other services in this segment (in millions):

2009 2008 2007
MOTtgage PrOCESSINE . . « . o oo vttt ie e e e e $387.9 $334.2  $339.6
Other Technology, Data and Analytics ... ...................... 319.6 231.5 230.5
Total SEZMENt TEVEIUES . . . . o« v ove vt e e e ie e e e e $707.5 $565.7  $570.1

Loan Transaction Services

Our Loan Transaction Services segment offers customized outsourced business process and information
solutions. We work with our customers to set specific parameters regarding the services they require, and where
practicable, provide a single point of contact with us for these services no matter where the property is located.

Loan facilitation services. This segment includes the following services:

o Settlement services. We offer centralized title agency and closing services to our financial institution
clients. Our title agency services include conducting title searches and preparing an abstract of itle,
reviewing the status of title in a title commitment, resolving any title exceptions, verifying the payment of
existing loans secured by a subject property, verifying the amount of prorated expenses and arranging for the
issuance of a title insurance policy by a title insurance underwriter. Our closing management services
include preparing checks, deeds and affidavits and recording appropriate documents in connection with the
closing. We maintain a network of independent closing agents that are trained to close loans in accordance
with the lender’s instructions, and a network of independent notaries who are available to promptly assist
with the closing.

* Appraisal services. This segment provides traditional appraisals, as opposed to the alternative property
valuations our Technology, Data and Analytics segment offers. Traditional property appraisals involve labor
intensive inspections of the real property in question and of comparable properties in the same and similar
neighborhoods, and typically take weeks to complete. We have developed processes and technologies that
allow our lender customers to outsource their appraisal management function to us and we provide our
customers with access to a nationwide network of independent, fully licensed appraisers. Our traditional
appraisal services are typically provided in connection with first mortgages.

s Other origination services. We offer lenders real estate tax information and federal flood zone certifi-
cations in connection with the origination of new mortgage loans. We also offer monitoring services that will
notify a lender of any change in flood zone status during the life of a loan.

We frequently customize our loan facilitation services to meet the specific requirements of our customers. For
example, we have developed an automated process that enables selected customers to offer special lending
programs to their customers, such as expedited refinance transactions. This process includes an automated title
search, which ultimately permits us to deliver our services in a substantially shorter period of time compared to the
delivery of traditional services in the industry.

Default management services. In addition to loan facilitation services, our Loan Transaction Services
segment offers default management services. These services allow our customers to efficiently manage the business
processes necessary to take a loan and the underlying real estate securing the loan through the default and
foreclosure process. We offer a full spectrum of services relating to the management of defaulted loans, from initial
property inspection through the eventual disposition of our customer’s asset.

« Foreclosure services. As our lender and servicing customers proceed toward the foreclosure of properties
securing defaulted loans, we provide services that facilitate completing the foreclosure process. For
example, we offer lenders, servicers and attorneys certain administrative and support services in connection
with managing foreclosures. We also offer comprehensive posting and publication of foreclosure and
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auction notices, and conduct mandatory title searches, in each case as necessary to meet state statutory
requirements for foreclosure. We also provide due diligence and research services and various other title
services in connection with the foreclosure process.

* Property inspection and preservation services. At the onset of a loan default, our services are designed to
assess and preserve the value of the property securing the loan. For example, through a nationwide network
of independent inspectors, we provide inspection services, including daily reports on vacant properties,
occupancy inspections and disaster and insurance inspections. We also offer a national network of
independent contractors to perform property preservation and maintenance services, such as lock changes,
window replacement, lawn service and debris removal.

* Asset management, default title and settlement services. ~After a property has been foreclosed, we provide
services that aid our customers in managing their real estate owned, or REO, properties, including title
services and property preservation field services. We also offer a variety of title and settlement services
relating to the lender’s ownership and eventual sale of REO properties. Finally, we offer nationwide advisory
and management services, as well as a comprehensive REO auction solution, to facilitate a lender’s REO
sales.

Similar to our loan facilitation services, in our default management services, we work with our customers to
identify specific parameters regarding the services they require and to provide a single point of contact for these
services. Based on a customer’s needs, our services can be provided individually or, more commonly, as part of a
solution that integrates one or more of the services with our technology applications, such as the Desktop.

The following table sets forth our revenues for the last three years from our loan facilitation and default
management services in this segment (in millions):

2009 2008 2007
Loan facilitation services. . . ..., $ 5473 § 4317 $ 6009
Default management services .................ouuvuue... 1,137.3 851.8 473.0
Total segment reVenues . . .. ..o $1,684.6 $1,283.5 $1,073.9

Corporate

In addition to our two reporting segments, we also have a corporate segment, which includes costs and
expenses not allocated to other segments as well as certain smaller investments and operations.

Customers

We have numerous customers in each category of service that we offer across the mortgage continuum. A
significant focus of our marketing efforts is on the top 50 U.S. banks, although we also provide our services to a
number of other financial institutions, mortgage lenders, mortgage loan servicers, attorneys, trustees and real estate
professionals.

Our most significant customer relationships tend to be long-term in nature and we typically provide an
extensive number of services to each customer. Because of the depth of these relationships, we derive a significant
portion of our aggregate revenue from our largest customers. For example, in 2009, our two largest customers, Wells
Fargo Bank, N.A. (“Wells Fargo™) and JPMorgan Chase Bank, N.A. (“JPMorgan Chase”), each accounted for more
than 10% of our aggregate revenue and more than 10% of the revenue from each of our Technology, Data and
Analytics and Loan Transaction Services segments, and our five largest customers accounted for approximately
44.0% of our aggregate revenue and approximately 39.2% and 45.4% of the revenue of our Technology, Data and
Analytics and Loan Transaction Services segments, respectively. However, these revenues in each case are spread
across a range of services, and are subject to multiple separate contracts. Although the diversity of our services
provided to each of these customers reduces the risk that we would lose all of the revenues associated with any of
these customers, a significant deterioration in our relationships with or the loss of any one or more of these
customers could have a significant impact on our results of operations. See “Risk Factors — If we were to lose any
of our largest customers, our results of operations could be significantly affected.”
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Sales and Marketing
Sales Force

We have teams of experienced sales personnel with subject matter expertise in particular services or in the
needs of particular types of customers. These individuals have important contacts at our lending institution
customers and play an important role in prospecting for new accounts. They work collaboratively and are
compensated for sales they generate both within their areas of expertise and outside of those areas. These
individuals also support the efforts of our Office of the Enterprise, discussed below.

A significant portion of our potential customers in each of our business lines is targeted via direct and/or
indirect field sales, as well as inbound and outbound telemarketing efforts. Marketing activities include direct
marketing, print advertising, media relations, public relations, tradeshow and convention activities, seminars, and
other targeted activities. As many of our customers use a single service, or a combination of services, our direct sales
force also targets existing customers to promote cross-selling opportunities. Our strategy is to use the most efficient
delivery system available to successfully acquire customers and build awareness of our services.

Office of the Enterprise

The broad range of services we offer provides us with the opportunity to expand our sales to our existing
customer base through cross-selling efforts. We have established a core team of senior managers to lead account
management and cross-selling of the full range of our services to existing and potential customers at the top 50
U.S. lending institutions. The individuals who participate in this effort, which we coordinate through our Office of
the Enterprise, spend a significant amount of their time on sales and marketing efforts.

As part of the Office of the Enterprise operations, we engage in strategic account reviews, during which our
executives share their knowledge of clients and the market in order to determine the best sales approach on a
client-by-client basis. This enterprise approach benefits our clients in the following ways:

« Our clients are better able to leverage the strength of all of our solutions. When lenders are introduced to our
enterprise sales approach, they are able to take advantage of streamlined processes to increase efficiencies,
which reduce their internal costs, shorten cycle times and, most importantly, create a better customer
experience.

By offering a centralized point of contact at an executive level, combined with access to subject matter
experts across the business lines, we are able to reduce confusion among our clients and more effectively
communicate the power of our solutions.

The benefit to us is a more cohesive sales force, with a compensation plan that supports the sale of products
across all channels. This eliminates internal competition and confusion over client responsibility. As a result, we
have created an effective cross-sell culture within our organization.

Patents, Trademarks and Other Intellectual Property

We rely on a combination of contractual restrictions, internal security practices, and copyright and trade secret
law to establish and protect our software, technology, and expertise. Further, we have developed a number of brands
that have accumulated goodwill in the marketplace, and we rely on trademark law to protect our rights in that area.
We intend to continue our policy of taking all measures we deem necessary to protect our copyright, trade secret,
and trademark rights.

Competition

A number of the businesses in which we engage are highly competitive. The businesses that make up our
Technology, Data and Analytics segment compete with internal technology departments within financial institu-
tions and with third party data processing or software development companies and data and analytics companies.
Competitive factors in processing businesses include the quality of the technology-based application or service,
application features and functions, ease of delivery and integration, ability of the provider to maintain, enhance, and
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support the applications or services, and cost. We believe that due to our integrated technology and economies of
scale in the mortgage processing business, we have a competitive advantage in each of these categories.

With respect to our mortgage servicing platform, we principally compete with our customers’ internal
technology departments. MSP is a leading mortgage processing software in the U.S., and processes approximately
50% of all U.S. residential mortgage loans by dollar volume.

Our Desktop application, which is a workflow information system that can be used to manage a range of
different workflow processes, is currently the leading mortgage default management application in the U.S. We
compete primarily with our customers’ in-house technology departments for this type of business.

In our Data and Analytics businesses, we primarily compete with First American Corporation/Corelogic, in-
house capabilities and certain niche providers. Recently, the national credit bureaus have also begun providing
competitive fraud detection offerings.

For the businesses that comprise our Loan Transaction Services segment, key competitive factors include
quality of the service, convenience, speed of delivery, customer service and price. Our title and closing services
businesses principally compete with large national title insurance underwriters. Our appraisal services businesses
principally compete with First American Corporation, Fidelity National Financial, Inc. and small independent
appraisal providers, as well as our customers’ in-house appraisers. Due to a lack of publicly available information as
to the national market for these services, we are unable to determine our overall competitive position in the national
marketplace with respect to our loan facilitation services businesses. Our default management services businesses
principally compete with in-house services performed directly by our customers and, to a lesser extent, other third
party vendors that offer similar applications and services. Based in part on the range and quality of default
management services we offer and our focus on technology and customer service, our default management business
has grown significantly and we believe we are now one of the largest mortgage default management services
providers in the U.S.

Research and Development

Our research and development activities have related primarily to the design and development of our
processing systems and related software applications. We expect to continue our practice of investing an appropriate
level of resources to maintain, enhance and extend the functionality of our proprietary systems and existing
software applications, to develop new and innovative software applications and systems in response to the needs of
our customers, and to enhance the capabilities surrounding our infrastructure. We work with our customers to
determine the appropriate timing and approach to introducing technology or infrastructure changes to our
applications and services.

Government Regulation

Various aspects of our businesses are subject to federal and state regulation. Our failure to comply with any
applicable laws and regulations could result in restrictions on our ability to provide certain services, as well as the
possible imposition of civil fines and criminal penalties.

As a provider of electronic data processing to financial institutions, such as banks and credit unions, we are
subject to regulatory oversight and examination by the Federal Financial Institutions Examination Council, an
interagency body of the Federal Deposit Insurance Corporation, the National Credit Union Administration and
various state regulatory authorities. In addition, independent auditors annually review several of our operations to
provide reports on internal controls for our customers’ auditors and regulators. We also may be subject to possible
review by state agencies that regulate banks in each state in which we conduct our electronic processing activities.

Our financial institution clients are required to comply with various privacy regulations imposed under state
and federal law, including the Gramm-Leach-Bliley Act. These regulations place restrictions on the use of non-
public personal information. All financial institutions must disclose detailed privacy policies to their customers and
offer them the opportunity to direct the financial institution not to share information with third parties. The
regulations, however, permit financial institutions to share information with non-affiliated parties who perform
services for the financial institutions. As a provider of services to financial institutions, we are required to comply

7



with the privacy regulations and are generally bound by the same limitations on disclosure of the information
received from our customers as apply to the financial institutions themselves.

The Real Estate Settlement Procedures Act, or RESPA, and related regulations generally prohibit the payment
or receipt of fees or any other item of value for the referral of real estate-related settlement services. RESPA also
prohibits fee shares or splits or unearned fees in connection with the provision of residential real estate settlement
services, such as mortgage brokerage and real estate brokerage. Notwithstanding these prohibitions, RESPA
permits payments for goods furnished or for services actually performed, so long as those payments bear a
reasonable relationship to the market value of the goods or services provided. RESPA and related regulations may to
some extent restrict our real estate-related businesses from entering into certain preferred alliance arrangements.
The U.S. Department of Housing and Urban Development is responsible for enforcing RESPA.

Real estate appraisers are subject to regulation in most states, and some state appraisal boards have sought to
prohibit our automated valuation applications. Courts have limited such prohibitions, in part on the ground of
preemption by the federal Financial Institutions Reform, Recovery, and Enforcement Act of 1989, but we cannot
assure you that our valuation and appraisal services business will not be subject to further regulation. In fact, the
Federal Housing Finance Agency (“FHFA”) recently adopted a new Home Valuation Code of Conduct (the “FHFA
Code”) that contains new requirements for appraisal management companies. However, the FHFA Code has been
challenged via federal legislation that is still pending in Congress. Regardless of the outcome of the legislation, we
believe that our appraisal management operations will be able to comply with the new requirements. Other
proposals to regulate the appraisal process have been proposed at the state and federal level, and we monitor such
proposals carefully.

The title agency and related services we provide are conducted through an underwritten title company, title
agencies, and individual escrow officers. Our underwritten title company is domiciled in California and is generally
limited by requirements to maintain specified levels of net worth and working capital, and to obtain and maintain a
license in each of the counties in California in which it operates. The title agencies and individual escrow officers
are also subject to regulation by the insurance or banking regulators in many jurisdictions. These regulators
generally require, among other items, that agents and individuals obtain and maintain a license and be appointed by
a title insurer. We also own a title insurer which issues policies generated by our agency operations in relatively
limited circumstances. This insurer is domiciled in New York and is therefore subject to regulation by the insurance
regulatory authorities of that state. Among other things, no person may acquire 10% or more of our common stock
without the approval of the New York insurance regulators.

In 2006, the California Department of Insurance adopted regulations that include formulas that would require
rate reductions on title insurance that would begin in 2010. These regulations were superceded in 2009, though the
California Department of Insurance may take similar action in the future. The effect of any such new measures
cannot be predicted with certainty until they are adopted. Florida, New Mexico, and Texas have also announced
reviews of title insurance rates and other states could follow. At this stage, we are unable to predict the outcome of
these or any similar processes. Any such rate reductions could adversely affect our revenues from our title agency
services.

Although we do not believe that compliance with future laws and regulations related to our businesses,
including future consumer protection laws and regulations, will have a material adverse effect on our company,
enactment of new laws and regulations may increasingly affect the operations of our business, directly or indirectly,
which could result in substantial regulatory compliance costs, litigation expense, adverse publicity, and/or loss of
revenue.

Employees
As of December 31, 2009, we had approximately 8,900 employees, all of which were principally employed in

the U.S. None of our workforce currently is unionized. We have not experienced any work stoppages, and we
consider our relations with employees to be good.



Available Information

We file Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, and Current Reports on Form 8-K
with the Securities and Exchange Commission (the “SEC”). The public may read and copy any materials we file
with the SEC at the SEC’s Public Reference Room at 100 F Street, N.E., Washington, DC 20549. The public may
~ obtain information on the operation of the Public Reference Room by calling the SEC at 1-800-SEC-0330. We are
an electronic filer, and the SEC maintains an Internet site at www.sec.gov that contains the reports, proxy and
information statements and other information we file electronically. We make available, free of charge, through our
website our Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, and Current Reports on Form 8-K,
and amendments to those reports, as soon as reasonably practicable after we file them with, or furnish them to, the
SEC. Our Internet website address is http://www.Ipsvcs.com. Our Corporate Governance Guidelines and Code of
Business Conduct and Ethics are also available on our website and are available in print, free of charge, to any
stockholder who mails a request to the Corporate Secretary, Lender Processing Services, Inc., 601 Riverside
Avenue, Jacksonville, Florida 32204. Other corporate governance-related documents can be found on our website
as well. However, the information found on our website is not part of this or any other report.

Item 1A. Risk Factors.

In addition to the normal risks of business, we are subject to significant risks and uncertainties, including those
listed below and others described elsewhere in this Annual Report on Form 10-K. Any of the risks described in this
report could result in a significant adverse effect on our results of operations and financial condition.

If we fail to adapt our services to changes in technology or in the marketplace, or if our ongoing efforts
to upgrade our technology are not successful, we could lose customers and have difficulty attracting new
customers for our services.

The markets for our services are characterized by constant technological changes, frequent introductions of
new services and evolving industry standards. Our future success will be significantly affected by our ability to
enhance our current services, and develop and introduce new services that address the increasingly sophisticated
needs of our customers and their customers. These initiatives carry the risks associated with any new service
development effort, including cost overruns, delays in delivery, and performance issues. There can be no assurance
that we will be successful in developing, marketing and selling new services that meet these changing demands, that
we will not experience difficulties that could delay or prevent the successful development, introduction, and
marketing of these services, or that our new services and their enhancements will adequately meet the demands of
the marketplace and achieve market acceptance.

The strength of the economy and the housing market affect demand for certain of our services.

Real estate sales are affected by a number of factors, including mortgage interest rates, the availability of funds
to finance purchases, the level of home prices and general economic conditions. As a result of the declining housing
market and the current economic downturn, the volume of refinancing transactions in particular and mortgage
originations in general have declined over the last several years, most sharply in late 2007 and 2008, resulting in a
reduction of revenues in some of our businesses. Although various measures taken by the federal government to
reduce interest rates led to increased refinancing activity beginning in the fourth quarter of 2008 through much of
2009, there can be no assurance that this trend will continue. Our revenues for our loan facilitation business in future
periods will continue to be subject to these and other factors which are beyond our control and, as a result, are likely
to fluctuate. Further, in the event that a difficult economy or other factors led to a decline in levels of home
ownership and a reduction in the aggregate number of U.S. mortgage loans, our revenues from mortgage processing
could be adversely affected.

In contrast, the weaker economy and housing market have tended to increase the volume of consumer
mortgage defaults, which has favorably affected our default management operations, in which we service
residential mortgage loans in default. It has also increased revenues from our Desktop solution, which is currently
primarily used in connection with default management. As a result, our default management services have provided
a natural hedge against the volatility of the current real estate origination business and its resulting impact on our
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loan facilitation services. However, in the event that the volume of consumer mortgage defaults decreased without a
corresponding increase in the level of mortgage originations to increase revenues from our loan facilitation
businesses, our revenues could be adversely affected.

If we were to lose any of our largest customers, our results of operations could be significantly affected.

A small number of customers have accounted for a significant portion of our revenues, and we expect that a
limited number of customers will continue to represent a significant portion of our revenues for the foreseeable
future. In 2009, our two largest customers, Wells Fargo and JPMorgan Chase, each accounted for more than 10% of
our aggregate revenue and more than 10% of the revenue from each of our Technology, Data and Analytics and
Loan Transaction Services segments, and our five largest customers accounted for approximately 44.0% of our
aggregate revenue and approximately 39.2% and 45.4% of the revenue of our Technology, Data and Analytics and
Loan Transaction Services segments, respectively. The revenues of our five largest customers are spread across a
range of services, and we protect ourselves by utilizing separate contracts for different services. However, our
relationships with these and other large customers are important to our future operating results, and deterioration in
any of those relationships could significantly reduce our revenues. See “Business — Customers.”

We operate in a competitive business environment, and if we are unable to compete effectively our results
of operations and financial condition may be adversely affected.

The markets for our services are intensely competitive. Our competitors vary in size and in the scope and
breadth of the services they offer. We compete for existing and new customers against both third parties and the in-
house capabilities of our customers. Some of our competitors have substantial resources. In addition, we expect that
the markets in which we compete will continue to attract new competitors and new technologies. There can be no
assurance that we will be able to compete successfully against current or future competitors or that competitive
pressures we face in the markets in which we operate will not materially adversely affect our business, financial
condition and results of operations.

Further, because many of our larger potential customers have historically developed their key processing
applications in-house and therefore view their system requirements from a make-versus-buy perspective, we often
compete against our potential customers’ in-house capacities. As a result, gaining new customers in our mortgage
processing business can be difficult. For banks and other potential customers, switching from an internally designed
system to an outside vendor, or from one vendor of mortgage processing services to a new vendor, is a significant
undertaking. Many potential customers worry about potential disadvantages such as loss of accustomed function-
ality, increased costs and business disruption. As a result, potential customers often resist change. There can be no
assurance that our strategies for overcoming potential customers’ reluctance to change will be successful, and this
resistance may adversely affect our growth.

Efforts by the government, financial institutions and other parties to address the troubled mortgage
market and the current economic and financial environment could affect us.

Several pieces of legislation have been enacted to address the struggling mortgage market and the current
economic and financial environment, such as the Housing and Economic Recovery Act of 2008, a piece of wide-
ranging legislation aimed at assisting the troubled housing market, and the American Recovery and Reinvestment
Act of 2009 (“ARRA”), a $787 billion stimulus package. The ARRA, among other things, provides an array of types
of relief for homebuyers, including an $8,000 tax credit available to first-time homebuyers, and a $6,500 tax credit
for existing homeowners, who enter into purchase contracts for the purchase of a principal residence by April 30,
2010. The tax credit stimulated home sales in the latter half of 2009, which had a positive impact on our originations
businesses. We cannot predict whether the tax credit will be further extended or whether it will have a long-term
impact on our results of operations.

In addition, various federal and state initiatives have been proposed concerning foreclosure relief. At the
federal level, in the first half of 2009, the Treasury Department implemented its Making Home Affordable
(“MHA”) program, which includes the Home Affordable Modification Program (“HAMP”). HAMP provides
mortgage loan servicers with a set of standardized qualification guidelines for loan modifications aimed at reducing
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borrower monthly payments to affordable levels. Participating servicers receive incentive payments for completing
modifications under the program. Aithough HAMP has produced a large number of trial modifications, only a small
portion of those modifications have been converted to permanent modifications to date. The Treasury Department
may make additional adjustments to its programs under the MHA, including HAMP, in order to respond to the
ongoing difficulties in the housing market, although we cannot predict the form that any such modifications may
take. Decreases in the number of foreclosures which result from the initiatives under the MHA could negatively
impact the results of our default services businesses.

At the state level, a number of states are proposing to require pre-foreclosure mediation programs as a way to
help at-risk homeowners. Other states have started to require state licensing for loan ‘originators’ involved in the
loan modification process. There are also proposals at both the state and federal levels to require the registration and
licensing of appraisal management companies. We are actively involved in these legislative discussions although it
is too early to determine the final form that any such legislation may take. While we believe that we will be able to
comply with any new requirements, it is too early to predict the cost that we will incur in order to comply with any
new licensing or registration requirements or the impact such requirements may have on our resuits of operations.

In addition, Congress is currently considering financial reform legislation that could have a significant impact
on the entire financial services sector. In December 2009, the House of Representatives passed the Wall Street
Reform and Consumer Protection Act. Among its major provisions, this omnibus bill would establish an
independent Consumer Financial Protection Agency with broad powers to promulgate rules, examine financial
institutions and initiate enforcement actions for violations. The scope of authority is broad, covering all aspects of
deposit taking and consumer lending, as well as a broad swath of other defined “financial activities,” including
consumer reporting, debt collection, real estate settlement services, financial advisory services, and financial data
processing used by consumers or provided to other covered entities. The bill also contains major reforms to the
mortgage market intended to prevent many of the subprime lending abuses that contributed to the current mortgage
market problems, new appraisal independence standards and a requirement that state appraisal boards implement
minimum regulatory standards for appraisal management companies. Although we will closely monitor the
progress of this bill and any similar proposed legislation, it is too early to determine the final form that such
legislation may take, when it may be finalized, or the impact it may have on our business or results of operations.

The current economic downturn and troubled housing market have also resulted in increased scrutiny of all
parties involved in the mortgage industry, as well as investigations and lawsuits against various parties commenced
by various governmental authorities and third parties. It has also resulted in governmental review of aspects of the
mortgage lending business, which may lead to greater regulation in areas such as appraisals, default management,
loan closings and regulatory reporting. Any of these trends could have an adverse effect on our business or results of
operations. As described in Item 3. “Legal Proceedings,” we have become aware of an inquiry by the U.S. Attorney’s
Office for the Middle District of Florida into certain practices of one of our subsidiaries, which practices we
terminated. Although we have taken the steps we believe are appropriate to remediate this situation, at this stage we
are unable to predict the ultimate impact on us of this inquiry or any other adverse effect of these practices.

We have substantial indebtedness, which could have a negative impact on our financing options and
liquidity position.

We have approximately $1,289.4 million of total debt outstanding, consisting of (i) a senior secured credit
agreement divided into two tranches, a $700 million Term Loan A under which $420.0 million was outstanding at
December 31, 2009, and a $510 million Term Loan B under which $502.4 million was outstanding at December 31,
2009, and (ii)} $367.0 million of senior unsecured notes outstanding at December 31, 2009. As of December 31,
2009, we also had additional borrowing capacity of approximately $138.8 million available under our revolving
credit facility. We also have other contractual commitments and contingent obligations. See “Management’s
discussion and analysis of results of operations and financial condition — Contractual obligations.”

This high level of debt could have important consequences to us, including the following:

» this debt level makes us more vulnerable to economic downturns and adverse developments in our business,
may cause us to have difficulty borrowing money in the future in excess of amounts available under our
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credit facility for working capital, capital expenditures, acquisitions or other purposes and may limit our
ability to pursue other business opportunities and implement certain business strategies;

we will need to use a large portion of the money we earn to pay principal and interest on our debt, which will
reduce the amount of money available to finance operations, acquisitions and other business activities and
pay stockholder dividends;

approximately $242.4 million of the debt currently bears interest at a floating rate, which exposes us to the
risk of increased interest rates (for example, a one percent increase in interest rates would result in a
$1 million increase in our annual interest expense for every $100 million of floating rate debt we incur,
which may make it more difficult for us to service our debt);

while we have entered into various agreements limiting our exposure to higher interest rates and may enter
into additional similar agreements in the future, any such agreements may not offer complete protection
from this risk, and we remain subject to the risk that one or more of the counterparties to these agreements
may fail to satisfy their obligations under such agreements; and

we have a higher level of debt than certain of our competitors, which may cause a competitive disadvantage
and may reduce flexibility in responding to changing business and economic conditions, including increased
competition.

Despite our substantial indebtedness, we may be able to incur additional debt in the future. The terms of our
new credit facilities and the indenture governing the notes allow us to incur substantial amounts of additional debt,
subject to certain limitations. If new debt is added to our current debt levels, the related risks we could face would be
magnified.

Our financing arrangements subject us to various restrictions that could limit our operating flexibility.

The agreements governing our credit facilities and the indenture governing the notes each impose operating
and financial restrictions on our activities. These restrictions include compliance with, or maintenance of, certain
financial tests and ratios, including a minimum interest coverage ratio and maximum leverage ratio, and limit or
prohibit our ability to, among other things:

create, incur or assume any additional debt and issue preferred stock;

create, incur or assume certain liens;

redeem and/or prepay certain subordinated debt we might issue in the future;

pay dividends on our stock or repurchase stock;

make certain investments and acquisitions;

enter into or permit to exist contractual limits on the ability of our subsidiaries to pay dividends to us;
enter new lines of business;

engage in consolidations, mergers and acquisitions;

engage in specified sales of assets; and

enter into transactions with affiliates.

These restrictions on our ability to operate our business could harm our business by, among other things,
limiting our ability to take advantage of financing, merger and acquisition and other corporate opportunities.

If we are unable to successfully consummate and integrate acquisitions, our results of operations may be
adversely affected.

One of our strategies to grow our business is to opportunistically acquire complementary businesses and
services. This strategy will depend on our ability to find suitable acquisitions and finance them on acceptable terms.
We may require additional debt or equity financing for future acquisitions, and doing so will be made more difficult
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by our substantial debt. If we are unable to acquire suitable acquisition candidates, we may experience slower
growth. Further, even if we successfully complete acquisitions, we will face challenges in integrating any acquired
business. These challenges include eliminating redundant operations, facilities and systems, coordinating man-
agement and personnel, retaining key employees, managing different corporate cultures, and achieving cost
reductions and cross-selling opportunities. Additionally, the acquisition and integration processes may disrupt our
business and divert our resources.

We have substantial investments in recorded goodwill as a result of prior acquisitions, and an economic
downturn or troubled mortgage market could cause these investments to become impaired, requiring
write-downs that would reduce our operating income.

Goodwill was approximately $1,166.1 million, or approximately 53% of our total assets, as of December 31, 2009.
Current accounting rules require that goodwill be assessed for impairment at least annually or whenever changes in
circumstances indicate that the carrying amount may not be recoverable from estimated future cash flows. Factors that
may indicate the carrying value of our intangible assets, including goodwill, may not be recoverable include, but are not
limited to, significant underperformance relative to historical or projected future operating results, a significant decline in
our stock price and market capitalization, and negative industry or economic trends.

The results of our fiscal year 2009 annual assessment of the recoverability of goodwill indicated that the fair
value of all of the Company’s reporting units were in excess of the carrying value of those reporting units, and thus
no goodwill impairment existed as of December 31, 2009. However, if the current economic downturn continues
over a prolonged period or if the mortgage market continues to struggle, the carrying amount of our goodwill may
no longer be recoverable, and we may be required to record an impairment charge, which would have a negative
impact on our results of operations and financial condition. We will continue to monitor our market capitalization
and the impact of the current economic downturn on our business to determine if there is an impairment of goodwill
in future periods.

We have a long sales cycle for many of our technology solutions and if we fail to close sales after
expending significant time and resources to do so, our business, financial condition, and results of
operations may be adversely affected.

The implementation of many of our technology solutions often involves significant capital commitments by
our customers, particularly those with smaller operational scale. Potential customers generally commit significant
resources to an evaluation of available technology solutions and require us to expend substantial time, effort and
money educating them as to the value of our technology solutions and services. We incur substantial costs in order to
obtain each new customer. We may expend significant funds and management resources during the sales cycle and
ultimately fail to close the sale. Our sales cycle may be extended due to our customers’ budgetary constraints or for
other reasons. If we are unsuccessful in closing sales after expending significant funds and management resources
or if we experience delays, it could have a material adverse effect on our business, financial condition and results of
operations.

We may experience defects, development delays, installation difficulties and system failures with respect
to our technology solutions, which would harm our business and reputation and expose us to potential
liability.

Many of our services are based on sophisticated software and computing systems, and we may encounter
delays when developing new technology solutions and services. Further, the technology solutions underlying our
services have occasionally contained and may in the future contain undetected errors or defects when first
introduced or when new versions are released. In addition, we may experience difficulties in installing or integrating
our technologies on platforms used by our customers. Finally, our systems and operations could be exposed to
damage or interruption from fire, natural disaster, power loss, telecommunications failure, unauthorized entry and
computer viruses. Defects in our technology solutions, errors or delays in the processing of electronic transactions,
or other difficulties could result in:

¢ interruption of business operations;
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delay in market acceptance;

additional development and remediation costs;
» diversion of technical and other resources;

¢ loss of customers;

* negative publicity; or

* exposure to liability claims.

Any one or more of the foregoing occurrences could have a material adverse effect on our business, financial
condition and results of operations. Although we attempt to limit our potential liability through disclaimers and
limitation-of-liability provisions in our license and customer agreements, we cannot be certain that these measures
will be successful in limiting our liability.

Security breaches or our own failure to comply with privacy regulations imposed on providers of services
to financial institutions could harm our business by disrupting our delivery of services and damaging our
reputation.

As part of our business, we electronically receive, process, store and transmit sensitive business information of
our customers. In addition, we collect personal consumer data, such as names and addresses, social security
numbers, driver’s license numbers and payment history records. Unauthorized access to our computer systems or
databases could result in the theft or publication of confidential information or the deletion or modification of
records or could otherwise cause interruptions in our operations. These concerns about security are increased when
we transmit information over the Internet.

Additionally, as a provider of services to financial institutions, we are bound by the same limitations on
disclosure of the information we receive from our customers as apply to the financial institutions themselves. If we
fail to comply with these regulations, we could be exposed to suits for breach of contract or to governmental
proceedings. In addition, if more restrictive privacy laws or rules are adopted in the future on the federal or state
level, that could have an adverse impact on us. Any inability to prevent security or privacy breaches could cause our
existing customers to lose confidence in our systems and terminate their agreements with us, and could inhibit our
ability to attract new customers.

If our applications or services are found to infringe the proprietary rights of others, we may be required
to change our business practices and may also become subject to significant costs and monetary
penalties.

As our information technology applications and services develop, we may become increasingly subject to
infringement claims. Any claims, whether with or without merit, could:

* be expensive and time-consuming to defend;

+ cause us to cease making, licensing or using applications that incorporate the challenged intellectual
property;
* require us to redesign our applications, if feasible;
¢ divert management’s attention and resources; and
* require us to enter into royalty or licensing agreements in order to obtain the right to use necessary
technologies.
Our historical financial information may not be indicative of our future results as a stand-alone
company.

The historical financial information we have included in this report for periods ending prior to July 2,
2008 may not reflect what our results of operations, financial condition and cash flows would have been had we
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been a stand-alone company during the periods presented or be indicative of what our results of operations, financial
condition and cash flows may be in the future now that we are a stand-alone company. This is primarily a result of
the following factors:

* our historical financial information for periods ending prior to July 2, 2008 does not reflect the debt and
related interest expense that we incurred as part of the spin-off, including debt we incurred in order to issue
debt obligations to FIS in partial consideration of FIS’s contribution to us of our operations; and

¢ the historical financial information for periods ending prior to July 2, 2008 does not reflect the increased
costs associated with being a stand-alone company, including changes in our cost structure, personnel needs,
financing and operations of the contributed business as a result of the spin-off from FIS.

For additional information about the past financial performance of our business and the basis of the
presentation of the historical financial statements, see our consolidated financial statements and the accompanying
notes.

If the spin-off does not qualify as a tax-free transaction, tax could be imposed on FIS and we may have
to indemnify for the payment of that tax and related losses.

On June 20, 2008, FIS received a favorable private letter ruling from the Internal Revenue Service, which we
refer to as the IRS, regarding a series of transactions, including the distribution of our common stock to FIS
shareholders, which we refer to as the spin-off.

Notwithstanding the favorable IRS ruling that the spin-off qualified for tax-free treatment, it would become
taxable to FIS, pursuant to Section 355(¢e) of the Code, if 50% or more of the shares of either its common stock or our
common stock were acquired, directly or indirectly, as part of a plan or series of related transactions that included
the spin-off. Such determination could result in the recognition of substantial gain by FIS under Section 355(e).

Although the taxes resulting from the spin-off not qualifying for tax-free treatment pursuant to Section 355(e)
of the Code for United States federal income tax purposes would be imposed on FIS, under the tax disaffiliation
agreement entered into by FIS and us in connection with the spin-off, we would be required to indemnify FIS and its
affiliates against all tax related liabilities caused by the failure of the spin-off to qualify for tax-free treatment for
United States federal income tax purposes as a result of Section 355(¢) of the Code, to the extent these liabilities
arise as a result of any action taken by us or any of our affiliates following the spin-off or otherwise result from any
breach of any representation, covenant or obligation of ours or any of our affiliates under a tax disaffiliation
agreement we have entered into with FIS. The amount of our indemnification obligation could be significant.

We have agreed to certain restrictions to help preserve the tax-free treatment to FIS of the spin-off, which
may reduce our strategic and operating flexibility.

In order to help preserve the tax-free treatment of the spin-off, we have agreed not to take certain actions
without first securing the consent of certain FIS officers or securing an opinion from a nationally recognized law
firm or accounting firm that such action will not cause the spin-off to be taxable. In general, such actions would
include:

(i) for a period of two years after the spin-off, engaging in certain transactions involving (a) the
acquisition of our stock or (b) the issuance of shares of our stock;

(ii) repurchasing or repaying our debt prior to maturity other than in accordance with its terms; and

(iii) making certain modifications to the terms of the debt that could affect its characterization for federal
income tax purposes.

The covenants in, and our indemnity obligations under, our tax disaffiliation agreement with FIS may limit our
ability to pursue strategic transactions or engage in new business or other transactions that may maximize the value
of our business. The limitations on our ability to issue capital stock could, for example, make it harder for us to raise
capital if we need additional funds to satisfy our debt service or other debt obligations.
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Statement Regarding Forward-Looking Information

The statements contained in this report or in our other documents or in oral presentations or other statements
made by our management that are not purely historical are forward-looking statements, including statements
regarding our expectations, hopes, intentions, or strategies regarding the future. These statements relate to, among
other things, our future financial and operating results. In many cases, you can identify forward-looking statements
by terminology such as “may,” “will,” “should,” “expect,” “plan,” “anticipate,” “believe,” “estimate,” “predict,”
“potential,” or “continue,” or the negative of these terms and other comparable terminology. Actual results could
differ materially from those anticipated in these statements as a result of a number of factors, including, but not
limited to:

& (23

« changes in general economic, business and political conditions, including changes in the financial markets;
« the impact of changes in the level of real estate activity on demand for certain of our services;
* the loss of any of our largest customers;

« changes to the laws, rules and regulations that regulate our businesses as a result of the current economic and
financial environment;

o the effects of our substantial leverage on our ability to make acquisitions and invest in our business;
* our ability to adapt our services to changes in technology or the marketplace;
« risks associated with protecting information security and privacy;

« the impact of any potential defects, development delays, installation difficulties or system failures on our
business and reputation;

» risks associated with our spin-off from FIS, including those relating to limitations on our strategic and
operating flexibility as a result of the tax-free nature of the spin-off; and

« other risks detailed elsewhere in this Annual Report on Form 10-K.

We undertake no obligation to publicly update or revise any forward-looking statement, whether as a result of
new information, future developments or otherwise.
Item 1B. Unresolved Staff Comments.

None.

Item 2. Properties.

Our corporate headquarters are located in Jacksonville, Florida, in an owned facility. FNF and FIS occupy and
pay us rent for approximately 198,101 square feet in this facility. We also own one facility in Sharon, Pennsylvania.
We lease office space as follows:

Number of
State Locations (1)
CalifOrmia . . oo v e e e e 21
) €T J 10
Colorado, Florida . .. ...ttt i e e e 4
Pennsylvamia . .. .. ..o ot s 5
Georgia, MINNESOtA . . . ... oot i i e 3
Nevada, New YOrK. . . ... i e e e 2
1 13T (P 15

(1) Represents the number of locations in each state listed.
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We have no leased properties outside the United States. We believe our properties are adequate for our business
as presently conducted.

Item 3. Legal Proceedings.
Litigation

In the ordinary course of business, we are involved in various pending and threatened litigation matters related
to our operations, some of which include claims for punitive or exemplary damages. Often, these matters do not
include a specific statement as to the dollar amount of damages demanded. Instead, they include a demand in an
amount to be proved at trial. For these reasons, it is often not possible to make a meaningful estimate of the amount
or range of loss that could result from these matters. Accordingly, we review matters on an ongoing basis and follow
the provisions of Financial Accounting Standards Board (“FASB”) Accounting Standards Codification (“ASC”)
Topic 450, Contingencies, when making accrual and disclosure decisions. When assessing reasonably possible and
probable outcomes, we base our decision on our assessment of the ultimate outcome following all appeals. We
intend to vigorously defend all litigation matters that are brought against us, and we do not believe that the ultimate
disposition of any of these lawsuits will have a material adverse impact on our financial position or results of
operations. Finally, we believe that no actions, other than the matter listed below, depart from customary litigation
incidental to our business.

Schneider, Kenneth, et al. vs. Lender Processing Services, Inc., et al.

On February 17, 2010 this putative class action complaint was filed in the United States District Court for the
Southern District of Florida. In a single count complaint, the plaintiffs seek to recover unspecified damages for
alleged violations of the Fair Debt Collection Practices Act relating to the preparation and use of assignments of
mortgage in foreclosure actions. The defendants include two large banks, as well as LPS and our document
solutions subsidiary. The complaint essentially alleges that the industry practice of creating assignments of
mortgages after the actual date on which a loan was transferred from one beneficial owner to another is unlawful.
The complaint also challenges the authority of individuals employed by our document solutions subsidiary to
execute such assignments as officers of various banks and mortgage companies. Although we do not believe that our
conduct falls under the provisions of the Fair Debt Collection Practices Act, at this early stage we are unable to
accurately predict the outcome of this matter.

Regulatory Matters

Due to the heavily regulated nature of the mortgage industry, from time to time we receive inquiries and
requests for information from various state and federal regulatory agencies, including state insurance departments,
attorneys general and other agencies, about various matters relating to our business. These inquiries take various
forms, including informal or formal requests, reviews, investigations and subpoenas. We attempt to cooperate with
all such inquiries. Recently, during an internal review of the business processes used by our document solutions
subsidiary, we identified a business process that caused an error in the notarization of certain documents, some of
which were used in foreclosure proceedings in various jurisdictions around the country. The services performed by
this subsidiary were offered to a limited number of customers, were unrelated to our core default management
services and were immaterial to our financial results. We immediately corrected the business process and began to
take remedial actions necessary to cure the defect in an effort to minimize the impact of the error. We subsequently
received an inquiry relating to this matter from the Clerk of Court of Fulton County, Georgia, which is the regulatory
body responsible for licensing the notaries used by our document solutions subsidiary. In response, we met with the
Clerk of Court, along with members of her staff, and reported on our identification of the error and the status of the
corrective actions that were underway. We have since completed our remediation efforts with respect to the affected
documents. Most recently, we have learned that the U.S. Attorney’s office for the Middle District of Florida is
reviewing the business processes of this subsidiary. We have expressed our willingness to fully cooperate with the
U.S. Attorney. We continue to believe that we have taken necessary remedial action with respect to this matter.
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Item 4. Submission of Matters to a Vote of Security Holders.

None

PART 1T

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of
Equity Securities.

Our common stock trades on the New York Stock Exchange under the ticker symbol “LPS.” As of January 31,
2010, there were approximately 8,800 registered holders of our common stock. The table set forth below provides
the high and low sales prices of our common stock and the cash dividends declared per share of common stock
during the periods indicated. Prior to the spin-off in the third quarter of 2008, we were a wholly-owned subsidiary of
FIS and there was no established public trading market for our common stock. Accordingly, there is no data
available for the first and second quarters of 2008.

High Low Dividend
2009
First QUATTET . . . vt e ettt e e et e ee e $31.50  $24.21 $0.10
Second QUATET . . . vttt e et e e e $33.99  $20.81 $0.10
Third QUArter . ... ... ..ttt it e e $39.05  $26.55 $0.10
Fourth QUArter. . . .. oottt et ettt $44.38  $37.51 $0.10
High Low Dividend
2008
Third Quarter ... ...ttt $38.00 $28.51 $0.10
Fourth QUArter. . . o\ oottt et ettt e e e e e e e $31.75 $15.21 $0.10

We currently pay a dividend of $0.10 per common share on a quarterly basis, and expect to continue to do so in
the future. The declaration and payment of future dividends is at the discretion of the Board of Directors, and
depends on, among other things, our investment policy and opportunities, results of operations, financial condition,
cash requirements, future prospects, and other factors that may be considered relevant by our Board of Directors,
including legal and contractual restrictions. Additionally, the payment of cash dividends may be limited by the
terms of our debt agreements. A regular quarterly dividend of $0.10 per common share is payable March 30,2010 to
stockholders of record as of the close of business on March 16, 2010.

The following table provides information as of December 31, 2009, about our common stock which may be
issued under our equity compensation plans:

Number of Securities Remaining

Number of Securities to Weighted-Average Exercise Available for Future Issuance

be Issued upon Exercise Price of Outstanding Under Equity Compensation Plans

of Outstanding Options, Options, Warrants and (Excluding Securities Reflected in
Plan Category Warrants and Rights(a) Rights Column (a))

Equity compensation plans

approved by security

holders .............. 6,806,710 $32.16 4,755,674
Equity compensation plans

not approved by security

holders .............. — — —

Total ................. 6,806,710 4,755,674

On June 18, 2009, our Board of Directors approved a plan authorizing repurchases of common stock and/or
senior notes of up to $75.0 million, of which $50.0 million was permitted to be used to repurchase our senior notes.
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On February 5, 2010, our Board of Directors authorized us to repurchase shares of our common stock and/or
our senior notes in an amount not to exceed $150.0 million. This new authorization replaces the previous
authorization and subsumes all amounts remaining available thereunder. The new plan is effective through
March 31, 2012. Our ability to repurchase shares of common stock or senior notes is subject to restrictions
contained in our senior secured credit agreement and in the indenture governing our senior unsecured notes and
further may be subject to limitations necessary to preserve the tax-free nature of the spin-off.

The following table summarizes our repurchase activity under our repurchase authorization in each month of
the fourth quarter of 2009:

Total Number of Approximate Dollar Value
Total Number of ~ Average Price  Shares Purchased as Part  (In millions) of Shares that May Yet Be
Period Shares Purchased Paid per Share of Publicly Announced Plans  Purchased Under the Plans (1) (2)
October 1 to October 31, 2009. . . .. 243,847 $40.56 243,847 $47.0
November 1 to November 30, 2009. . 73,500 $40.59 73,500 $44.0
December 1 to December 31, 2009 . . — $ — — $44.0
Total . ..................... 317,347 317,347

(1) Reflects amount remaining available under the $75.0 million authorization approved by our Board of Directors
on June 18, 2009.

(2) As of the last day of the respective month.
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Stock Performance Graph

This graph depicts the Company’s cumulative total shareholder returns relative to the performance of the
Standard & Poor’s Midcap 400 Index and the Standard & Poor’s 1500 Data Processing & Outsourced Services
Index for the period commencing on July 3, 2008, the first trading day of the Company’s stock, and ending on
December 31, 2009, the last trading day of fiscal year 2009. The graph assumes $100 invested at the closing price of
the Company’s common stock on the New York Stock Exchange on July 3, 2008 and each index on June 30, 2008,
and assumes that all dividends were reinvested on the date paid.
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7/3/08 9/30/08 | 12/31/08 | 3/31/09 6/30/09 9/30/09 | 12/31/09
Lender Processing Services, Inc. $100.00 | $97.78 | $94.74 | $98.85 | $89.99 | $124.02 | $132.44
Standard & Poor’s Midcap 400 Index 100.00| 89.13 | 6636 | 60.61 | 71.98 86.36| 91.16
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Processing & Outsourced Services Index| 100.00 | 88.83 | 71.27 | 72.34 | 7837 91.35( 103.76

Item 6. Selected Financial Data.

The following table presents our selected historical financial data and should be read in conjunction with
Item 7. “Management’s Discussion and Analysis of Financial Condition and Results of Operations” and Item 8.
“Financial Statements and Supplementary Data” included elsewhere in this Annual Report on Form 10-K. Our
financial information may not be indicative of our future performance and does not necessarily reflect what our
financial position and results of operations would have been had we operated as a separate, stand-alone entity for
periods ending prior to July 2, 2008 that are presented, including changes that occurred in our operations and
capitalization as a result of our spin-off from FIS.

The consolidated statement of earnings data for the year ended December 31, 2009 and the consolidated
balance sheet data as of December 31, 2009 is derived from our audited financial statements included in this report.
Except with respect to pro forma shares and per share amounts, the consolidated statement of earnings data for the
years ended December 31, 2008 and 2007 and the consolidated balance sheet data as of December 31, 2008 is
derived from our audited financial statements included in this report. The combined statement of earnings data for
the year ended December 31, 2006 and the combined balance sheet data as of December 31, 2007 and 2006 is
derived from our audited financial statements not included in this report. The combined statement of earnings data
for the year ended December 31, 2005 and the combined balance sheet data as of December 31, 2005 are derived
from unaudited financial statements not included in this report. The unaudited financial statements have been
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prepared on the same basis as the audited financial statements and, in the opinion of our management, include alt
adjustments, consisting only of normal recurring adjustments, necessary for a fair presentation of the information

set forth in this report.

We intend to continue to pay quarterly cash dividends to our stockholders of $0.10 per share, although the
payment of dividends is at the discretion of our Board and subject to any limits in our debt or other agreements and

the requirements of state and federal law.

Year Ended December 31,

Statement of Earnings Data: 2009 2008 2007 2006 2005
(In thousands, except per share amounts)
Processing and services revenues . . . ... $2,370,548 $1,837,590  $1,638,622  $1,404,839  $1,286,428
Net earnings attributable to Lender
Processing Services, Inc. .......... 275,729 230,888 256,805 201,055 195,705
Net earnings per share — basic(1). ... .. $ 288 § 242§ 2.64
Weighted average shares — basic(1) . . .. 95,632 95,353 97,335
Net earnings per share — diluted(1) .... $ 287 $ 241 $ 2.63
Weighted average shares — diluted(1). . . 96,152 95,754 97,697

(1) Earnings per share data for the years ended December 31, 2008 and 2007 is reflected on a pro forma basis
(discussed in Note 2 of the notes to our consolidated financial statements).

As of December 31,
2009 2008 2007 2006 2005
(In thousands)
Balance Sheet Data:
Cash and cash equivalents. . ........ $§ 70528 $ 125966 $ 39566 $ 47783 $ 59,756
Totalassets. . ................... 2,197,304 2,103,633 1,962,043 1,879,800 1,542,802
Long-term debt. ................. 1,289,350 1,547,451 — — —
Selected Quarterly Financial Data (Unaudited):
Quarter Ended
March 31, June 30, September 30, December 31,
(In thousands, except per share amounts)
2009
Processing and services revenues.......... $529,817 $613,171 $619,427 $608,133
Earnings from continuing operations before
income taxes and equity in losses of
unconsolidated entity . .. . ............. 82,546 122,530 122,528 121,378
Net earnings attributable to Lender
Processing Services, Inc. . ............. 50,046 75,240 75,542 74,901
2008
Processing and services revenues.......... $443,560  $453,347 $466,762 $473,921
Earnings from continuing operations before
income taxes and equity in losses of
unconsolidated entity . . . .............. 100,318 101,860 84,199 96,810
Net earnings attributable to Lender
Processing Services, Inc. . ............. 61,732 63,546 51,281 54,329
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion should be read in conjunction with Item 8: Financial Statements and Supplementary
Data and the Notes thereto included elsewhere in this report.

Overview

We are a provider of integrated technology and services to the mortgage lending industry, with market leading
positions in mortgage processing and default management services in the U.S. We conduct our operations through
two reporting segments, Technology, Data and Analytics and Loan Transaction Services, which produced
approximately 30% and 70%, respectively, of our revenues for the year ended December 31, 2009. A large
number of financial institutions use our services. Our technology solutions include our mortgage processing system,
which automates all areas of loan servicing, from loan setup and ongoing processing to customer service,
accounting and reporting. Our technology solutions also include our Desktop system, which is a middleware
enterprise workflow management application designed to streamline and automate business processes. Our loan
transaction services include our default management services, which are used by mortgage lenders, servicers,
attorneys and trustees to reduce the expense of managing defaulted loans, and our loan facilitation services, which
support most aspects of the closing of mortgage loan transactions by national lenders and loan servicers.

Our Technology, Data and Analytics segment principally includes:

* our mortgage processing services, which we conduct using our mortgage servicing platform and our team of
experienced support personnel based primarily at our Jacksonville, Florida data center;

« our Desktop application, a workflow system that assists our customers in managing business processes,
which today is primarily used in connection with mortgage loan default management, but which has broader
applications;

* our other software and related service offerings, including our mortgage origination software, our real estate
closing and title insurance production software and our collaborative electronic vendor network, which
provides connectivity among mortgage industry participants; and

* our data and analytics businesses, the most significant of which are our alternative property valuations
business, which provides a range of valuations other than traditional appraisals, our aggregated property and
loan data services, our fraud detection solutions and our advanced analytic services, which assist our
customers in their loan marketing, loss mitigation and fraud prevention efforts.

Our Loan Transaction Services segment offers a range of services used mainly in the production of a mortgage
loan, which we refer to as our loan facilitation services, and in the management of mortgage loans that go into
default, which we refer to as default management services.

Our loan facilitation services include:

« settlement services, which consist of title agency services, in which we act as an agent for title insurers, and
closing services, in which we assist in the closing of real estate transactions;

« appraisal services, which consist of traditional appraisal and appraisal management services; and

* other origination services, which consist of flood zone information, which assists lenders in determining
whether a property is in a federally designated flood zone, and real estate tax services, which provide lenders
with information about the tax status of a property.

Our default management services include, among others:

« foreclosure management services, including administrative services to a nationwide network of independent
attorneys and trustees, mandatory title searches, posting and publishing, and other services;

« property inspection and preservation services, designed to preserve the value of properties securing
defaulted loans; and
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* asset management services, providing disposition services for our customers’ real estate owned properties
through a network of independent real estate brokers, attorneys and other vendors to facilitate the
transaction.

Corporate overhead costs, including stock compensation expense, and other operations that are not included in
our operating segments are included in Corporate and Other.

Prior to July 2, 2008, the Company was a wholly-owned subsidiary of FIS. In October 2007, the board of
directors of FIS approved a plan of restructuring pursuant to which FIS would spin off its lender processing services
segment to its shareholders in a tax free distribution. Pursuant to this plan of restructuring, on June 16, 2008, FIS
coniributed to us all of its interest in the assets, liabilities, businesses and employees related to FIS’s lender
processing services operations in exchange for shares of our common stock and $1,585.0 million aggregate
principal amount of our debt obligations. On July 2, 2008, FIS distributed to its shareholders a dividend of one-half
share of our common stock, par value $0.0001 per share, for each issued and outstanding share of FIS common stock
held on June 24, 2008, which we refer to as the “spin-off.” Also on July 2, 2008, FIS exchanged 100% of our debt
obligations for a like amount of FIS’s existing Tranche B Term Loans issued under its Credit Agreement dated as of
January 18, 2007. The spin-oft was tax-free to FIS and its shareholders, and the debt-for-debt exchange undertaken
in connection with the spin-off was tax-free to FIS.

Business Trends and Conditions

Revenues in our loan facilitation businesses and certain of our data businesses are closely related to the level of
residential real estate activity in the U.S., which includes sales, mortgage financing and mortgage refinancing. The
level of real estate activity is primarily affected by real estate prices, the availability of funds for mortgage loans,
mortgage interest rates and the overall state of the U.S. economy. As a result of the declining housing market and the
current economic downturn, the volume of refinancing transactions in particular and mortgage originations in
general have declined over the last several years, most sharply in late 2007 and 2008, resulting in a reduction of
revenues in some of our businesses. Various measures taken by the federal government to reduce interest rates led to
increased refinancing activity beginning in the fourth quarter of 2008 through much of 2009, which also resulted in
an improvement in margins from our loan facilitation businesses as compared to 2008. However, we can make no
assurances that interest rates or refinancing activity will continue at their current levels.

Other steps taken by the U.S. government to relieve the current economic situation may have a positive effect
on our refinancing activity. Under the Homeowner Affordability and Stability Plan (the “HASP”), a $75 billion
program announced on February 18, 2009, homeowners with a solid payment history on an existing morigage
owned by Fannie Mae or Freddie Mac, who would otherwise be unable to get a refinancing loan because of a loss in
home value increasing their loan-to-value ratio above 80%, would be able to get a refinancing loan. The Treasury
Department estimates that many of the 4 to 5 million homeowners who fit this description are eligible to refinance
their loans under this program.

According to the Mortgage Bankers Association’s (“MBA”) current Mortgage Finance Forecast, U.S. mort-
gage originations (including refinancing) were approximately $2.1 trillion, $1.5 trillion and $2.3 trillion in 2009,
2008 and 2007, respectively. The MBA’s Mortgage Finance Forecast currently estimates an approximately $1.3
trillion mortgage origination market for 2010, which would be a decrease of approximately 94% from 2009. The
MBA further forecasts that this decrease will result primarily from refinance transactions.

Our various businesses are impacted differently by the level of mortgage originations and refinancing
transactions. For instance, while our loan facilitation and some of our data businesses are directly affected by
the volume of real estate transactions and mortgage originations, our mortgage processing business is generally less
affected because it earns revenues based on the total number of mortgage loans it processes, which tends to stay
more constant.

In contrast, we believe that a weaker economy tends to increase the volume of consumer mortgage defaults,
and thus favorably affects our default management operations, in which we service residential mortgage loans in
default. These factors also increase revenues from our Desktop solution, as the Desktop application, at present, is
primarily used in connection with default management. Currently, our default management services provide a
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natural hedge against the volatility of the real estate origination business and its resulting impact on our loan
facilitation services. However, the same government proposed legislation aimed at mitigating the current downturn
in the housing market that we expect to have a positive effect on our refinancing activity adversely affects our
default management operations. For example, in addition to providing refinancing opportunities for borrowers who
are current on their mortgage payments but have been unable to refinance because their homes have decreased in
value, the HASP also provides for a loan modification program targeted at borrowers who are at risk of foreclosure
because their incomes are not sufficient to make their mortgage payments. The Homeowner Stability Initiative
under the HASP is designed to help as many as 3 to 4 million homeowners avoid foreclosure by providing affordable
and sustainable mortgage loans. It uses cost sharing and incentives to encourage lenders to reduce homeowners’
monthly payments to 31 percent of their gross monthly income. We cannot predict the final form that the HASP and
other initiatives concerning foreclosure relief and loan modification programs may take, how they may be
implemented, when they may become effective or the impact they may have on our default management businesses.

Historically, some of our default management businesses, particularly our field services and asset management
solutions, have had lower margins than our loan facilitation businesses due to the higher level of cost of sales
associated with their operations. However, as our default volumes have increased, our margins have improved
significantly on the incremental sales during 2008 and 2009, compared to 2007. Because we are often not paid for
our default services until completion of the foreclosure, default does not contribute as quickly to our cash flow from
operations as it does to our revenues. Our trade receivables balance increased by approximately $57.9 million from
December 31, 2007 to December 31, 2008 and approximately $49.6 million from December 31, 2008 to
December 31, 2009, largely due to the increase in our default management services businesses.

We have approximately $1,289.4 million in long-term debt outstanding as of December 31, 2009, of which
approximately $1,047.0 million bears interest at a fixed rate ($680.0 million through interest rate swaps), while the
remaining portion bears interest at a floating rate. As a result of our current level of debt, we are highly leveraged
and subject to risk from changes in interest rates. Having this amount of debt also makes us more susceptible to
negative economic changes, as a large portion of our cash is committed to servicing our debt. Therefore, in a bad
economy or if interest rates rise, it may be harder for us to attract executive talent, invest in acquisitions or new
ventures, or develop new services.

In a number of our business lines, we are also affected by the decisions of potential customers to outsource the
types of functions our businesses provide or to perform those functions internally. Generally, demand for
outsourcing solutions has increased over time as providers such as us realize economies of scale and improve
their ability to provide services that increase customer efficiencies, reduce costs, improve processing transparency
and improve risk management. Further, in a slow economy or struggling mortgage market, we believe that larger
financial institutions may seek additional outsourcing solutions to avoid the fixed costs of operating or investing in
internal capabilities.

Some states have also enacted legislation requiring the registration of appraisal management companies, and
additional legislation has been proposed at the federal level. Other state legislative proposals are pending
concerning the regulation of certain appraisal management practices. It is too early to predict with certainty what
impact these measures may have on our business or the results of our operations.

Recent Developments

On February 4, 2010, our Board of Directors elected David K. Hunt to serve on our Board of Directors.
Mr. Hunt will serve in Class I of our Board of Directors, and his term will expire at the annual meeting of our
stockholders to be held in 2012.

On December 21, 2009, our Board of Directors accepted Marshall Haines’ resignation from his position as a
director of the Company. Mr. Haines entered into a new strategic business opportunity and therefore submitted his
resignation in accordance with the provisions of Section 5 of the Company’s Corporate Governance Guidelines.

On October 30, 2009, our subsidiary LPS Auction Solutions, LLC acquired substantially all of the assets of
NRC Rising Tide National Auction & REO Solutions, LLC (“Rising Tide”) for $3.7 million. See note 4 to the notes
to consolidated financial statements for a detailed description of the transaction.
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On July 21, 2009, our subsidiary LPS Asset Management Solutions, Inc. (“Asset Management”) acquired 22%
of the noncontrolling minority interest of RealEC Technologies, Inc. (“RealEC”) for $2.6 million. On November 12,
2009, Asset Management acquired the remaining 22% of the noncontrolling minority interest of RealEC for
$4.3 million. The transactions resulted in RealEC becoming our wholly-owned subsidiary. See note 4 to the notes to
consolidated financial statements for a detailed description of the transactions.

On June 19, 2009, we acquired Tax Verification Bureau, Inc., which we have renamed LPS Verification
Bureau, Inc. (“Verification Bureau™), for $14.9 million (net of cash acquired). See note 4 to the notes to consolidated
financial statements for a detailed description of the transaction.

On March 15, 2009, William P. Foley, I retired from our Board of Directors and from his position as chairman
of the Board and an officer of the Company. Daniel D. Lane and Cary H. Thompson also retired from our Board on
that date. Jeffrey S. Carbiener, John F. Farrell, Jr. and Philip G. Heasley were elected to our Board of Directors
effective as of March 15, 2009 to fill the vacancies created by the retirement of Messrs. Foley, Lane and Thompson.
In addition, Lee A. Kennedy was elected Chairman of our Board effective as of March 15, 2009, and became our
Executive Chairman effective September 15, 2009. On April 22, 2009, our Board of Directors elected Alvin R.
Carpenter to serve on our Board.

On February 6, 2009, we acquired the remaining 61% of the equity interest of FNRES Holdings, Inc.
(“FNRES”), which we subsequently renamed LPS Real Estate Group, Inc., from FNF in exchange for all of our
interests in Investment Property Exchange Services, Inc. (“IPEX”). The exchange resulted in FNRES becoming our
wholly-owned subsidiary. See note 4 to the notes to consolidated financial statements for a detailed description of
the transaction.

Factors Affecting Comparability

The consolidated financial statements included in this report that present our financial condition and operating
results reflect the following significant transactions:

* On July 2, 2008, FIS exchanged 100% of our debt obligations, which consisted of $1,210.0 million under
bank credit facilities and senior notes in an aggregate principal amount of $375.0 million, for a like amount
of FIS’s existing term loans issued under its credit agreement dated as of January 18, 2007. Prior to July 2,
2008 we had an insignificant amount of interest expense.

As a result of the above transaction, the results of operations in the periods covered by the consolidated
financial statements may not be directly comparable.

Critical Accounting Policies

The accounting policies described below are those we consider critical in preparing our consolidated financial
statements. These policies require management to make estimates, judgments and assumptions that affect the
reported amounts of assets and liabilities and disclosures with respect to contingent liabilities and assets at the date
of the consolidated financial statements and the reported amounts of revenues and expenses during the reporting
periods. Actual amounts could differ from those estimates. See note 2 of the notes to our consolidated financial
statements for a more detailed description of the significant accounting policies that have been followed in
preparing our consolidated financial statements.

Revenue Recognition

We recognize revenues in accordance with Financial Accounting Standards Board (“FASB”) Accounting
Standards Codification (“ASC”) Topic 605, Revenue Recognition (“ASC 605”). Recording revenues requires
judgment, including determining whether an arrangement includes multiple elements, whether any of the elements
are essential to the functionality of any other elements, and whether evidence of fair value exists for those elements.
Customers receive certain contract elements over time and changes to the elements in an arrangement, or in our
ability to identify fair value for these elements, could materially impact the amount of earned and unearned revenue
reflected in our financial statements.
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The primary judgments relating to our revenue recognition are determining when all of the following criteria
are met: (1) persuasive evidence of an arrangement exists; (2) delivery has occurred or services have been rendered;
(3) the seller’s price to the buyer is fixed or determinable; and (4) collectibility is reasonably assured. Judgment is
also required to determine whether an arrangement involving more than one deliverable contains more than one unit
of accounting and how the arrangement consideration should be measured and allocated to the separate units of
accounting.

If the deliverables under a contract are software related, we determine the appropriate units of accounting and
how the arrangement consideration should be measured and allocated to the separate units. This determination, as
well as management’s ability to establish vendor specific objective evidence (“VSOE”) for the individual
deliverables, can impact both the amount and timing of revenue recognition under these agreements. The inability
to establish VSOE for each contract deliverable results in having to record deferred revenues and/or applying the
residual method. For arrangements where we determine VSOE for software maintenance using a stated renewal rate
within the contract, we use judgment to determine whether the renewal rate represents fair value for that element as
if it had been sold on a stand-alone basis. For a small percentage of revenues, we use contract accounting when the
arrangement with the customer includes significant customization, modification, or production of software. For
elements accounted for under contract accounting, revenue is recognized using the percentage-of-completion
method since reasonably dependable estimates of revenues and contract hours applicable to various elements of a
contract can be made.

Occasionally, we are party to multiple concurrent contracts with the same customer. These situations require
judgment to determine whether the individual contracts should be aggregated or evaluated separately for purposes
of revenue recognition. In making this determination we consider the timing of negotiating and executing the
contracts, whether the different elements of the contracts are interdependent and whether any of the payment terms
of the contracts are interrelated.

Due to the large number, broad nature and average size of individual contracts we are a party to, the impact of
judgments and assumptions that we apply in recognizing revenue for any single contract is not likely to have a
material effect on our consolidated operations. However, the broader accounting policy assumptions that we apply
across similar arrangements or classes of customers could significantly influence the timing and amount of revenue
recognized in our results of operations.

Goodwill and Other Intangible Assets

We have significant intangible assets that were acquired through business acquisitions. These assets consist of
purchased customer relationships, contracts, and the excess of purchase price over the fair value of identifiable net
assets acquired (goodwill).

As of December 31, 2009 and 2008, goodwill was $1,166.1 million and $1,091.1 million, respectively.
Goodwill is not amortized, but is tested for impairment annually or more frequently if circumstances indicate
potential impairment. The process of determining whether or not an asset, such as goodwill, is impaired or
recoverable relies on projections of future cash flows, operating results and market conditions. Such projections are
inberently uncertain and, accordingly, actual future cash flows may differ materially from projected cash flows. In
evaluating the recoverability of goodwill, we perform an annual goodwill impairment test on our reporting units
based on an analysis of the discounted future net cash flows generated by the reporting units’ underlying assets.
Such analyses are particularly sensitive to changes in estimates of future net cash flows and discount rates. Changes
to these estimates might result in material changes in the fair value of the reporting units and determination of the
recoverability of goodwill which may result in charges against earnings and a reduction in the carrying value of our
goodwill.

As of December 31, 2009 and 2008, intangible assets, net of accumulated amortization, were $72.8 million and
$83.5 million, respectively, which consist primarily of purchased customer relationships and trademarks. Long-
lived assets and intangible assets with definite useful lives are reviewed for impairment whenever events or changes
in circumstances indicate that the carrying amount of an asset may not be recoverable. The valuation of these assets
involves significant estimates and assumptions concerning matters such as customer retention, future cash flows
and discount rates. If any of these assumptions change, it could affect the recoverability of the carrying value of
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these assets. Purchased customer relationships are amortized over their estimated useful lives using an accelerated
method which takes into consideration expected customer attrition rates over a period of up to ten years. All
intangible assets that have been determined to have indefinite lives are not amortized, but are reviewed for
impairment at least annually in accordance with ASC 350. The determination of estimated useful lives and the
allocation of the purchase price to the fair values of the intangible assets other than goodwill require significant
judgment and may affect the amount of future amortization of such intangible assets. Amortization expense for
intangible assets other than goodwill was $30.7 million, $40.0 million and $43.4 million in 2009, 2008 and 2007,
respectively. Definite-lived intangible assets are amortized over their estimated useful lives ranging from 5 to
10 years using accelerated methods. There is an inherent uncertainty in determining the expected useful life of or
cash flows to be generated from intangible assets. We have not historically experienced material changes in these
estimates but could be subject to them in the future.

Computer Software

Computer software includes the fair value of software acquired in business combinations, purchased software
and capitalized software development costs. As of December 31, 2009 and 2008, computer software, net of
accumulated amortization was $185.4 million and $157.5 million, respectively. Purchased software is recorded at
cost and amortized using the straight-line method over its estimated useful life. Software acquired in business
combinations is recorded at its fair value and amortized using straight-line or accelerated methods over its estimated
useful life, ranging from five to ten years. Internally developed software costs are amortized using the greater of the
straight-line method over the estimated useful life or based on the ratio of current revenues to total anticipated revenue
over the estimated useful lives. Useful lives of computer software range from 3 to 10 years. Capitalized software
development costs are accounted for in accordance with either ASC Topic 985, Software, Subtopic 20, Costs of
Software to Be Sold, Leased, or Marketed (“ASC 985-20”), or ASC 350, Subtopic 40, Internal-Use Software (“ASC
350-40”). For computer software products to be sold, leased, or otherwise marketed (ASC 985-20 software), all costs
incurred to establish the technological feasibility are research and development costs, and are expensed as they are
incurred. Costs incurred subsequent to establishing technological feasibility, such as programmers salaries and related
payroll costs and costs of independent contractors, are development costs, and are capitalized and amortized on a
product by product basis commencing on the date of general release to customers. We do not capitalize any costs once
the product is available for general release to customers. For internal-use computer software products (ASC 350-40
software), internal and external costs incurred during the preliminary project stage are expensed as they are incurred.
Internal and external costs incurred during the application development stage are capitalized and amortized on a
product by product basis commencing on the date the software is ready for its intended use. We do not capitalize any
costs once the software is ready for its intended use.

Amortization expense for computer software was $35.3 million, $30.6 million and $32.0 million in 2009, 2008 and
2007, respectively. We also assess the recorded value of computer software for impairment on a regular basis by
comparing the carrying value to the estimated future cash flows to be generated by the underlying software asset. There is
an inherent uncertainty in determining the expected useful life of or cash flows to be generated from computer software.
We have not historically experienced material changes in these estimates but could be subject to them in the future.

Accounting for Income Taxes

As part of the process of preparing the consolidated financial statements, we are required to determine income
taxes in each of the jurisdictions in which we operate. This process involves estimating actual current tax expense
together with assessing temporary differences resulting from differing recognition of items for income tax and
accounting purposes. These differences result in deferred income tax assets and liabilities, which are included
within our consolidated balance sheets. We must then assess the likelihood that deferred income tax assets will be
recovered from future taxable income and, to the extent we believe that recovery is not likely, establish a valuation
allowance. To the extent we establish a valuation allowance or increase this allowance in a period, we must reflect
this increase as an expense within income tax expense in the statement of earnings. Determination of the income tax
expense requires estimates and can involve complex issues that may require an extended period to resolve. Further,
changes in the geographic mix of revenues-or in the estimated level of annual pre-tax income can cause the overall
effective income tax rate to vary from period to period.
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Recent Accounting Pronouncements

Discussion of recent accounting pronouncements is included in note 2 of the notes to our consolidated
financial statements.

Related Party Transactions

We have historically conducted business with FNF and FIS. Because William P. Foley, 1I serves as Executive
Chairman of the board of directors of FNF and served as Executive Chairman of the Board of LPS prior to March 15,
2009, FNF was considered a related party of the Company. Mr. Foley, along with Daniel D. Lane and Cary H.
Thompson, who also serve as directors of FNE, retired from our Board of Directors on March 15, 2009.
Accordingly, for periods subsequent to March 15, 2009, FNF is not a related party. Lee A. Kennedy, who is an
executive and a director of FIS, has served on our Board of Directors since May 2008 and has served as Chairman of
our Board since March 15, 2009 and as Executive Chairman since September 15, 2009. Therefore, FIS is a related
party of the Company. Additionally, Mr. Kennedy was appointed interim Chairman and Chief Executive Officer of
Ceridian Corporation (“Ceridian”) on January 25, 2010, and therefore, Ceridian will be a related party for periods
during the term of his interim service.

We have various agreements with FNF under which we provide title agency services, software development
and other data services. Additionally, we have been allocated corporate costs from FIS and will continue to receive
certain corporate services from FIS for a period of time, and have other agreements under which we incur other
expenses to, or receive revenues from, FIS and FNF.

A detail of related party items included in revenues for the years ended December 31, 2009, 2008 and 2007 is
as follows (in millions):

2009 (1) 2008 2007
Title AGENCY SETVICES . .« « « vt vt vie e et en e e $74.8  $187.9 $132.2
Software development SEIVICES . .. ... .. ov vt 13.4 55.7 59.5
Other data related SEIVICES . ...t v vt ittt 34 12.0 19.6
TOLAl TEVEMUES . . - - o ot vt e et e it e et e i aaneeans $91.6  $255.6 $211.3

(1) Includes revenues received from FNF under these agreements through March 31, 2009. FNF ceased to be a
related party of the Company on March 15, 2009, however, it was impracticable to estimate revenues received
from FNF as of that date. We continue to generate revenues from contracts that were entered into while FNF was
a related party.

A detail of related party items included in expenses for the years ended December 31, 2009, 2008 and 2007 is
as follows (in millions):

2009 (1) 2008 2007

Title plant information expense (2) . ............oviviiinn, $4.1 $74 $ 58

Corporate services expense (3). .. ..ot 7.3 34.8 35.7

Licensing, leasing and cost sharing agreements (3)................. 3.1) 0.6) (144
TOtAl EXPEISES . . .« « v v vv e ettt e e $83 $416 $27.1

(1) Includes expense reimbursements paid to FNF under these agreements through March 31, 2009. FNF ceased to
be a related party of the Company on March 15, 2009, however, it was impracticable to estimate expense
reimbursements paid to FNF as of that date. We continue to incur expenses under contracts that were entered
into while FNF was a related party.

(2) Included in cost of revenues.

(3) Included in selling, general, and administrative expenses.
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Descriptions of these related party agreements and other related party relationships are included in note 3 of the

notes to our consolidated financial statements.

Results of Operations for the Years Ended December 31, 2009, 2008 and 2007

Consolidated Results of Operations

As a % of Revenue®® @

Year Ended December 31, 2009 (2) 2008 (2) 2007 (2) 2009 2008 2007
(In millions, except percentages)

Processing and services revenues ........... $2,370.5  $1,837.6  $1,638.6 100.0% 100.0% 100.0%

Costofrevenues. .. ..................... 1,571.0 1,176.5 1,050.5 66.3% 64.0% 64.1%
Grossprofit ......................... 799.5 661.1 588.1 33.7% 36.0% 35.9%
Grossmargin . ....................... 33.7% 36.0% 35.9%

Selling, general and administrative expenses . . . 267.3 229.9 192.6 113% 125% 11.8%
Operating income . .................... 532.2 431.2 395.5 22.5% 235% 24.1%
Operating margin.. . .. ................. 22.5% 23.5% 24.1%

Other income (expense) ................ (83.2) (48.0) 1.5 35% 26% 0.1%

Earnings from continuing operations before
income taxes and equity in losses of
unconsolidated entity .................. 449.0 383.2 397.1 189% 209% 24.2%

Provision for income taxes ................ 171.7 146.6 153.7 72% 80% 9.4%

Earnings from continuing operations before
equity in losses of unconsolidated entity . . . . 277.3 236.6 2434 11.7% 129% 14.9%

Equity in losses of unconsolidated entity,
discontinued operation and minority interest,
net. ... (1.6) 5.7) 134 nm nm nm

Net earnings attributable to Lender Processing
Services,Inc. ........................ $ 2757 $ 2309 $ 256.8 11.6% 12.6% 15.7%

Net earnings per share attributable to Lender
Processing Services, Inc — diluted ........ $§ 287 $ 241 $ 263

(1) Certain operating items are not material as a percentage of revenues, indicated by “nm.”
(2) Columns may not total due to rounding.

Processing and Services Revenues

Processing and services revenues increased $532.9 million, or 29.0%, during 2009, when compared to 2008,
and $199.0 million, or 12.1%, during 2008, when compared to 2007. The increase during 2009, when compared to
2008, was primarily driven by growth in our Loan Transaction Services segment resulting from increased demand
for our services that support the default life cycle as well as from growth in certain of our loan facilitation services
due to increased refinance activities resulting from the lower interest rate environment. Additionally, the increase
was driven by growth in our Technology, Data and Analytics segment, primarily from growth in our mortgage
processing operation due to higher loan transaction fees from our customers’ loss mitigation efforts and growth in
our loan modification programs, as well as higher project and professional services revenues. Additionally,
continued strong demand for our Desktop application and applied analytics services as well as incremental revenues
from our acquisition of FNRES, totaling $37.2 million, also contributed to revenue growth during the current year.
The increase during 2008, when compared to 2007, was primarily driven by growth in our Loan Transaction
Services segment which resulted from growth in default services, offset by a decline in loan facilitation services due
to ongoing weakness in the housing market and the resulting impact on our loan origination services. Additionally,
the increase was supported by growth in our Desktop application and applied analytics services.
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Cost of Revenues

Cost of revenues increased $394.5 million, or 33.5%, during 2009, when compared to 2008, and $126.0 mil-
lion, or 12.0%, during 2008, when compared to 2007. Cost of revenues as a percentage of processing and services
revenues was 66.3%, 64.0% and 64.1% during 2009, 2008 and 2007, respectively. The increases during 2009 when
compared to 2008, and during 2008 when compared to 2007, were primarily due to a change in revenue mix
resulting from growth in several of our default management services operations, including field services and asset
management solutions, which have a higher cost of revenue associated with their operations. These increases were
partially offset by growth in our higher margin loan facilitation services, loan origination software sales, and data
and analytics services. Additionally, the increase during 2009 when compared to 2008 was due to the acquisition of
FNRES in February 2009, which was neutral to our operating income.

Gross Profit

Gross profit was $799.5 million, $661.1 million and $588.1 million during 2009, 2008 and 2007, respectively.
Gross profit as a percentage of processing and services revenues (“gross margin”) was 33.7%, 36.0% and 35.9%
during 2009, 2008 and 2007, respectively. The changes in gross margin during 2009 when compared to 2008, and
during 2008 when compared to 2007, were a result of the factors described above.

Selling, General and Administrative Expenses

Selling, general and administrative expenses increased $37.4 million, or 16.3%, during 2009 when compared
to 2008, and $37.3 million, or 19.4%, during 2008 when compared to 2007. Selling, general and administrative
expenses as a percentage of processing and services revenues was 11.3%, 12.5% and 11.8% during 2009, 2008 and
2007, respectively. The increases during 2009 when compared to 2008, and during 2008 when compared to 2007,
were primarily due to incremental public company costs incurred since our spin-off from FIS, as well as higher
stock compensation and other incentive related costs. Additionally, the increase during 2009 when compared to
2008 was due to a $6.8 million charge recognized during 2009 related to the retirement of three LPS directors. The
increase during 2008 when compared to 2007 was also due to restructuring and spin-off related charges recognized
during 2008.

Operating Income

Operating income increased $101.0 million, or 23.4%, during 2009 when compared to 2008, and $35.7 million,
or 9.0%, during 2008 when compared to 2007. Operating income as a percentage of processing and services
revenues (“operating margin”) was 22.5%, 23.5% and 24.1% during 2009, 2008 and 2007, respectively. The
decrease in operating margin during 2009 when compared to 2008, and during 2008 when compared to 2007, was a
result of the factors described above.

Other Income (Expense)

Other income (expense), which consists of interest income, interest expense and other items, totaled
$(83.2) million, $(48.0) million and $1.5 million during 2009, 2008 and 2007, respectively. The change during
2009 when compared to 2008, and during 2008 when compared to 2007 was primarily due to increased interest
expense from bank credit facilities entered into and senior notes issued on July 2, 2008 in connection with our spin-
off from FIS. Interest expense was $84.6 million, $49.9 million and $0.1 million during 2009, 2008 and 2007,
respectively.

Income Taxes

Income taxes were $171.7 million, $146.6 million and $153.7 million during 2009, 2008 and 2007, respec-
tively. The effective tax rate was 38.25%, 38.25% and 38.70% during 2009, 2008 and 2007, respectively.
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Equity in Losses of Unconsolidated Entity, Discontinued Operation and Noncontrolling Minority Interest,
Net

Equity in losses of unconsolidated entity, discontinued operation and noncontrolling minority interest, net was
$(1.6) million, $(5.7) million and $13.4 million during 2009, 2008 and 2007, respectively. The increase during 2009
when compared to 2008 was primarily due to the acquisition of the remaining 61% equity interest of FNRES in
February 2009, for which we no longer recognize equity losses. The decrease during 2008 when compared to 2007
was primarily due to decreased earnings from our discontinued operation, IPEX, offset by increased losses from our
investment in FNRES.

Net Earnings and Net Earnings Per Share Attributable to LPS — Diluted

Net earnings were $275.7 million, $230.9 million and $256.8 million during 2009, 2008 and 2007, respec-
tively. The increase during 2009 when compared to 2008, and the decrease in 2008 when compared to 2007, was a
result of the factors described above. Net earnings per diluted share was $2.87, $2.41 and $2.63 during 2009, 2008
and 2007, respectively.

Segment Results of Operations — Technology, Data and Analytics

Variance Variance
As a % of Revenue 2009 vs. 2008 2008 vs. 2007
Year Ended December 31, 2009 2008 2007 2009 2008 2007 $ % $ %

(In millions, except percentages)

Processing and services

revenues. . ........... $707.5 $565.6 $570.1 100.0% 100.0% 100.0% $141.9  25.1% $4.5) (0.8)%
Cost of revenues. . . ... ... 4024 3100 3137 56.9% 54.8% 55.0% (92.4) (29.8)% 3.7 12%
Gross profit .......... 305.1 255.6 2564 43.1% 45.2% 45.0% 49.5 19.4% 0.8) (0.3)%
Gross margin . . . ... ... 43.1% 45.2% 45.0%
Selling, general and
administrative expenses. . 70.7 64.6 648 10.0% 11.4% 114% (6.1) O9O4H% 0.2 03%
Operating income . . . . .. $2344 $191.0 $191.6 33.1% 33.8% 33.6%$ 434 22.7% $(0.6) (0.3)%
Operating margin.. . . . . . 33.1% 33.8% 33.6%

Processing and Services Revenues

Processing and services revenues increased $141.9 million, or 25.1%, during 2009 when compared to 2008;
however, processing and services revenues decreased nominally during 2008 when compared to 2007. The increase
during 2009 when compared to 2008 was driven by the acquisition of FNRES in February 2009 which contributed
$37.2 million to our 2009 revenue growth, growth in our mortgage processing operation due to higher loan
transaction fees from our customers’ loss mitigation efforts, growth in our loss mitigation programs, higher project
and professional services revenues and continued demand for our Desktop application and applied analytics
services. The decrease during 2008 when compared to 2007 was primarily driven by decreases in revenues in our
loan origination software sales and data and analytics services, partially offset by continued growth in our Desktop
application resulting from increased foreclosure activity.

Cost of Revenues

Cost of revenues increased $92.4 million, or 29.8%, during 2009 when compared to 2008; however, cost of
revenues decreased nominally during 2008 when compared to 2007. Cost of revenues as a percentage of processing
and services revenues was 56.9%, 54.8% and 55.0% during 2009, 2008 and 2007, respectively. The increase during
2009 when compared to 2008 was primarily due to the acquisition of FNRES in February 2009, which was neutral
to our operating income. The impact of the FNRES acquisition was partially offset by growth in our mortgage
processing operation due to higher loan transaction fees from our customers’ loss mitigation efforts, growth in our
loan modification programs, and higher project and professional services revenues, all of which contribute higher
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margins. The decrease in expenses during 2008 when compared to 2007 was primarily driven by changes in variable
costs associated with sales volume.

Gross Profit

Gross profit was $305.1 million, $255.6 million and $256.4 million during 2009, 2008 and 2007, respectively.
Gross margin was 43.1%, 45.2% and 45.0% during 2009, 2008 and 2007, respectively. The changes in gross margin
during 2009 when compared to 2008, and during 2008 when compared to 2007, were a result of the factors
described above.

Selling, General and Administrative Expenses

Selling, general and administrative expenses increased $6.1 million, or 9.4%, during 2009 when compared to
2008; however, selling, general and administrative expenses decreased nominally during 2008 when compared to
2007. Selling, general and administrative expenses as a percentage of processing and services revenues was 10.0%,
11.4% and 11.4% during 2009, 2008 and 2007, respectively. The decrease in selling, general and administrative
expenses as a percentage of processing and services revenues during 2009 when compared to 2008 was primarily
due to continued leverage of our existing overhead infrastructure.

Operating Income

Operating income increased $43.4 million, or 22.7%, during 2009 when compared to 2008; however, operating
income decreased nominally during 2008 when compared to 2007. Operating margin was 33.1%, 33.8% and 33.6%
during 2009, 2008 and 2007, respectively. The decrease during 2009 when compared to 2008, and the increase
during 2008 when compared to 2007, was a result of the factors described above.

Segment Results of Operations — Loan Transaction Services

Variance Variance
As a % of Revenue 2009 vs. 2008 2008 vs. 2007
Year Ended December 31, 2009 2008 2007 2009 2008 2007 $ % $ %

(In millions, except percentages)
Processing and services

TEVENUES . . . oo vt $1,684.6 $1,283.5 $1,074.0 100.0% 100.0% 100.0% $ 401.1 31.3% $209.5 19.5%
Cost of revenues . . .. ...... 1,190.2 879.0 7421  70.7% 68.5% 69.1% (311.2) 35.4)% (136.9) (184H)%
Gross profit ........... 4944 404.5 3319 293% 31.5% 309% 899 222% 726 21.9%
Gross margin . . ........ 29.3% 3L5%  30.9%
Selling, general and
administrative expenses . . . 107.8 105.3 94.9 64% 82% 88% (2.5 (24H% (104) (11.0)%
Operating income . . .. ... $ 3866 $ 2992 $ 2370 229% 233% 22.1%$ 874 292% $ 622 26.2%
Operating margin . . . . . .. 229%  23.3%  22.1% '

Processing and Services Revenues

Processing and services revenues increased $401.1 million, or 31.3%, during 2009 when compared to 2008,
and $209.5 million, or 19.5%, during 2008 when compared to 2007. The increases during 2009 when compared to
2008, and during 2008 when compared to 2007, were primarily driven by our default management services due to
strong market growth as well as continued market share gains. Additionally, during 2009 when compared to 2008,
our loan facilitation services, which includes our front-end loan origination related services, also grew due to
increased refinance activities resulting from the lower interest rate environment, partially offset by a decrease in our
tax outsourcing services. The increase during 2008 when compared to 2007 was partially offset by declines in our
loan facilitation services due to weakness in the housing market.
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Cost of Revenues

Cost of revenues increased $311.2 million, or 35.4%, during 2009 when compared to 2008, and $136.9 million,
or 18.4%, during 2008 when compared to 2007. Cost of revenues as a percentage of processing and services
revenues was 70.7%, 68.5% and 69.1% during 2009, 2008 and 2007, respectively. The increase during 2009 when
compared to 2008 was primarily due to the growth in several of our default management operations, including field
services and asset management solutions, which have a higher cost of revenue associated with their operations. The
decrease in cost of revenues as a percentage of processing and services revenues during 2008 when compared to
2007 was primarily due to the declining revenue in several of our loan facilitation services, including our appraisal
and tax outsourcing services, which have higher cost of revenue associated with their operations.

Gross Profit

Gross profit was $494.4 million, $404.5 million and $331.9 million during 2009, 2008 and 2007, respectively.
Gross margin was 29.3%, 31.5% and 30.9% during 2009, 2008 and 2007, respectively. The changes in gross margin
during 2009 when compared to 2008, and during 2008 when compared to 2007, were a result of the factors
described above.

Selling, General and Administrative Expenses

Selling, general and administrative expenses increased $2.5 million, or 2.4%, during 2009 when compared to
2008, and $10.4 million, or 11.0%, during 2008 when compared to 2007. Selling, general and administrative
expenses as a percentage of processing and services revenues was 6.4%, 8.2% and 8.8% during 2009, 2008 and
2007, respectively. The dollar increases during 2009 when compared to 2008, and during 2008 when compared to
2007, were primarily due to increased personnel costs associated with the revenue growth in several of our default
management services.

Operating Income

Operating income increased $87.4 million, or 29.2%, during 2009 when compared to 2008, and $62.2 million,
or 26.2%, during 2008 when compared to 2007. Operating margin was 22.9%, 23.3% and 22.1% during 2009, 2008
and 2007, respectively, primarily due to the factors described above.

Segment Results of Operations — Corporate and Other

The Corporate and Other segment consists of corporate overhead costs that are not included in the other
segments as well as certain smaller operations. Net expenses for this segment were $88.8 million, $59.0 million and
$33.1 million during 2009, 2008 and 2007, respectively. The increase in net corporate expenses during 2009 when
compared to 2008, and during 2008 when compared to 2007, were primarily due to incremental public company
costs incurred since our spin-off from FIS, as well as higher stock compensation and other incentive related costs.
Additionally, the increase during 2009 when compared to 2008 was due to a $6.8 million charge recognized during
2009 related to the retirement of three LPS directors. The increase during 2008 when compared to 2007 was also
due to restructuring and spin-off related charges recognized during 2008. Stock related compensation costs were
$28.0 million, $21.5 million and $14.1 million during 2009, 2008 and 2007, respectively.

Liquidity and Capital Resources

Cash Requirements

Our cash requirements include cost of revenues, selling, general and administrative expenses, income taxes,
debt service payments, capital expenditures, systems development expenditures, stockholder dividends, and
business acquisitions. Our principal sources of funds are cash generated by operations and borrowings.

At December 31, 2009, we had cash on hand of $70.5 million and debt of $1,289.4 million, including the
current portion. We expect that cash flows from operations over the next twelve months will be sufficient to fund our
operating cash requirements and pay principal and interest on our outstanding debt absent any unusual circum-
stances such as adverse changes in the business environment.
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We currently pay a dividend of $0.10 per common share on a quarterly basis, and expect to continue to do so in
the future. The declaration and payment of future dividends is at the discretion of the Board of Directors, and
depends on, among other things, our investment policy and opportunities, results of operations, financial condition,
cash requirements, future prospects, and other factors that may be considered relevant by our Board of Directors,
including legal and contractual restrictions. Additionally, the payment of cash dividends may be limited by
covenants in certain debt agreements. A regular quarterly dividend of $0.10 per common share is payable March 30,
2010 to stockholders of record as of the close of business on March 16, 2010. We continually assess our capital
allocation strategy, including decisions relating to the amount of our dividend, reduction of debt, repurchases of our
stock and the making of select acquisitions.

We intend to limit dilution caused by option exercises, including anticipated exercises, by repurchasing shares
on the open market or in privately negotiated transactions. On June 18, 2009, our Board of Directors approved a plan
authorizing repurchases of common stock and/or senior notes of up to $75.0 million, of which $50.0 million was
available to repurchase our senior notes. On February 5, 2010, our Board of Directors authorized us to repurchase
shares of our common stock and/or our senior notes in an amount not to exceed $150.0 million. This new
authorization replaces the previous authorization and subsumes all amounts remaining available thereunder. The
new plan is effective through March 31, 2012. Our ability to repurchase shares of common stock or senior notes is
subject to restrictions contained in our senior secured credit agreement and in the indenture governing our senior
unsecured notes. During the fourth quarter, we repurchased 317,347 shares of our stock for $12.9 million, at an
average price of $40.57 per share. As of December 31, 2009, we had $44.0 million remaining available under our
original $75.0 million repurchase authorization approved by our Board of Directors on June 18, 2009, of which
$41.8 million was available to repurchase our senior notes. Since January 1, 2010, we repurchased 406,000 shares of
our stock for $16.4 million, at an average price of $40.48 per share.

Operating Activities

Cash provided by operating activities reflects net income adjusted for certain non-cash items and changes in
certain assets and liabilities. Cash provided by operating activities was approximately $443.7 million, $363.9 mil-
lion and $283.0 million during 2009, 2008 and 2007, respectively. The increase in cash provided by operating
activities during 2009 when compared to 2008 was primarily related to an increase in earnings as adjusted for
noncash items. The increase in cash provided by operating activities during 2008 when compared to 2007 was
primarily related to improvements in our billing and collection processes, changes in billing practices for our REO
asset management services and deferred recognition of implementation fees for several new mortgage processing
customers whom we are converting to our system over an !8-month period, partially offset by a decrease in net
earnings.

Investing Activities

Investing cash flows consist primarily of capital expenditures and acquisitions and dispositions. Cash used in
investing activities was approximately $179.7 million, $82.2 million and $107.9 million during 2009, 2008 and
2007, respectively. The increase in cash used in investing activities during 2009 when compared to 2008 was
primarily related to the disposition of our IPEX operation in exchange for the remaining 61% of the equity interest
in FNRES, the acquisitions of Verification Bureau and Rising Tide, the payment of acquisition related contingent
earn-outs, the acquisition of various title plants, which totaled $17.2 million in 2009, and the increase in the level of
capital expenditures. The decrease in cash used in investing activities during 2008 when compared to 2007 was
related to a decrease in the level of acquisitions and capital expenditures.

Our principal capital expenditures are for computer software (purchased and internally developed) and
additions to property and equipment. We spent approximately $98.8 million, $62.3 million and $70.6 million on
capital expenditures during 2009, 2008 and 2007, respectively.

Our 2009 acquisitions include Rising Tide, Verification Bureau and FNRES. We spent (net of cash acquired)
approximately $31.1 million, $19.9 million and $37.3 million ($43.3 million including non-cash consideration) on
acquisitions during 2009, 2008 and 2007, respectively.
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Financing Activities

Prior to the spin-off, financing cash flows consisted entirely of contributions by and distributions to FIS. These
primarily included distributions of excess cash flows to FIS, partially offset by contributions by FIS to fund payroll,
operating expenses, corporate allocations, income taxes, capital expenditures and acquisitions. Subsequent to the
spin-off, financing cash flows consist primarily of our borrowings, related debt issuance costs and service payments,
proceeds from the sale of shares through our employee equity incentive plans, repurchase of treasury shares,
repurchase of noncontrolling minority interests and payment of dividends to stockholders.

Cash used in financing activities was approximately $319.4 million, $195.2 million and $183.4 million during
2009, 2008 and 2007, respectively. The increase in cash used in financing activities during 2009 when compared to
2008 was primarily related to an increase in debt service payments, including payment of a portion of our 2010
principal installments in the amount of $105.0 million, an increase in dividends paid in 2009 as 2008 only reflected
two quarterly dividend payments following our spin-off from FIS, and an increase in the level of treasury share
repurchases, partially offset by a decrease in the net distributions to FIS due to the termination of cash sweep
arrangements following our spin-off from FIS. Approximately $114.9 million of the cash used in financing
activities during 2008 was related to net distributions to FIS that occurred prior to the spin-off. The increase in cash
used in financing activities during 2008 when compared to 2007 was primarily due to the payment of debt issuance
costs under our new credit facilities, as well as the payment of shareholder dividends and debt service payments
following our spin-off from FIS. These items were partially offset by a decrease in the net distributions to FIS due to
the termination of cash sweep arrangements following our spin-off from FIS.

Financing

On July 2, 2008, we entered into a Credit Agreement (the “Credit Agreement”) among JPMorgan Chase Bank,
N.A., as Administrative Agent, Swing Line Lender and Letters of Credit Issuer and various other lenders who are
parties to the Credit Agreement. The Credit Agreement consists of: (i) a 5-year revolving credit facility in an
aggregate principal amount outstanding at any time not to exceed $140.0 million (with a $25.0 million sub-facility
for Letters of Credit) under which no borrowings were outstanding at December 31, 2009; (ii) a Term A Loan in an
initial aggregate principal amount of $700.0 million under which $420.0 million was outstanding at December 31,
2009; and (iii) a Term B Loan in an initial aggregate principal amount of $510.0 million under which $502.4 million
was outstanding at December 31, 2009. Proceeds from disbursements under the 5-year revolving credit facility are
to be used for general corporate purposes.

The loans under the Credit Agreement bear interest at a floating rate, which is an applicable margin plus, at our
option, either (a) the Eurodollar (LIBOR) rate or (b) the higher of (i) the prime rate or (ii) the federal funds rate plus
0.5% (the higher of clauses (i) and (ii), the “ABR rate”). The annual margin on the Term A Loan and the revolving
credit facility is a percentage per annum to be determined in accordance with a leverage ratio-based pricing grid and
on the Term B Loan is 2.5% in the case of LIBOR loans and 1.5% in the case of ABR rate loans. At December 31,
2009, the rate on the Term A Loan was 2.48% and the rate on the Term B Loan was 2.73%.

In addition to the scheduled principal payments, the Term Loans are (with certain exceptions) subject to
mandatory prepayment upon issuances of debt, casualty and condemnation events, and sales of assets, as well as
from up to 50% of excess cash flow (as defined in the Credit Agreement) in excess of an agreed threshold
commencing with the cash flow for the year ended December 31, 2009. Voluntary prepayments of the loans are
generally permitted at any time without fee upon proper notice and subject to a minimum dollar requirement.
However, optional prepayments of the Term B Loan in the first year after issuance made with the proceeds of certain
loans having an interest spread lower than the Term B Loan are required to be made at 101 % of the principal amount
repaid. Commitment reductions of the revolving credit facility are also permitted at any time without fee upon
proper notice. The revolving credit facility has no scheduled principal payments, but it will be due and payable in
full on July 2, 2013.

The obligations under the Credit Agreement are jointly and severally, unconditionally guaranteed by certain of
our domestic subsidiaries. Additionally, the Company and such subsidiary guarantors pledged substantially all of
our respective assets as collateral security for the obligations under the Credit Agreement and our respective
guarantees.
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The Credit Agreement contains customary affirmative, negative and financial covenants including, among
other things, limits on the creation of liens, limits on the incutrence of indebtedness, restrictions on investments and
dispositions, limits on the payment of dividends and other restricted payments, a minimum interest coverage ratio
and a maximum leverage ratio. Upon an event of default, the administrative agent can accelerate the maturity of the
loan. Events of default include events customary for such an agreement, including failure to pay principal and
interest in a timely manner and breach of covenants. These events of default include a cross-default provision that
permits the lenders to declare the Credit Agreement in default if (i) we fail to make any payment after the applicable
grace period under any indebtedness with a principal amount in excess of a specified amount or (ii) we fail to
perform any other term under any such indebtedness, as a result of which the holders thereof may cause it to become
due and payable prior to its maturity.

On July 2, 2008, we issued senior notes (the “Notes™) in an initial aggregate principal amount of $375.0 million
under which $367.0 million was outstanding at December 31, 2009. The Notes were issued pursuant to an Indenture
dated July 2, 2008 (the “Indenture”) among the Company, the guarantors party thereto and U.S. Bank Corporate
Trust Services, as Trustee.

The Notes bear interest at a rate of 8.125% per annum. Interest payments are due semi-annually each January 1
and July 1. The maturity date of the Notes is July 1, 2016. From time to time we may be in the market to repurchase
portions of the Notes, subject to limitations set forth in the Credit Agreement.

The Notes are our general unsecured obligations. Accordingly, they rank equally in right of payment with all of
our existing and future unsecured senior debt; senior in right of payment to all of our future subordinated debt;
effectively subordinated to our existing and future secured debt to the extent of the assets securing such debt,
including all borrowings under our credit facilities; and effectively subordinated to all of the liabilities of our non-
guarantor subsidiaries, including trade payables and preferred stock.

The Notes are guaranteed by each existing and future domestic subsidiary that is a guarantor under our credit
facilities. The guarantees are general unsecured obligations of the guarantors. Accordingly, they rank equally in
right of payment with all existing and future unsecured senior debt of our guarantors; senior in right of payment with
all existing and future subordinated debt of such guarantors; and effectively subordinated to such guarantors’
existing and future secured debt to the extent of the assets securing such debt, including the guarantees by the
guarantors of obligations under our credit facilities.

LPS has no independent assets or operations, our subsidiaries’ guarantees are full and unconditional and joint
and several, and our subsidiaries, other than subsidiary guarantors, are minor. There are no significant restrictions
on the ability of LPS or any of the subsidiary guarantors to obtain funds from any of our subsidiaries by dividend or
loan.

We may redeem some or all of the Notes on or after July 1, 2011, at the redemption prices described in the
Indenture, plus accrued and unpaid interest. Upon the occurrence of a change of control, unless we have exercised
our right to redeem all of the Notes as described above, each holder may require us to repurchase such holder’s
Notes, in whole or in part, at a purchase price equal to 101% of the principal amount thereof plus accrued and unpaid
interest to the purchase date. During 2009, we repurchased $8.0 million face value of the Notes for $8.2 million.

The Indenture contains customary events of default, including a cross default provision that, with respect to
any other debt of the Company or any of our restricted subsidiaries having an outstanding principal amount equal to
or more than a specified amount in the aggregate for all such debt, occurs upon (i) an event of default that results in
such debt being due and payable prior to its scheduled maturity or (ii) failure to make a principal payment. Upon the
occurrence of an event of default (other than a bankruptcy default with respect to the Company), the trustee or
holders of at least 25% of the Notes then outstanding may accelerate the Notes by giving us appropriate notice. If,
however, a bankruptcy default occurs with respect to the Company, then the principal of and accrued interest on the
Notes then outstanding will accelerate immediately without any declaration or other act on the part of the trustee or
any holder.
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Interest Rate Swaps

We have entered into interest rate swap transactions in order to convert a portion of our interest rate exposure
on our floating rate debt from variable to fixed. We have designated these interest rate swaps as cash flow hedges. It
is our policy to execute such instruments with credit-worthy banks and not to enter into derivative financial
instruments for speculative purposes. See note 9 to the notes to consolidated financial statements for a detailed
description of our interest rate swaps.

Contractual Obligations

Our long-term contractual obligations generally include our debt, data processing and maintenance commit-
ments and operating lease payments on certain of our property and equipment and deferred compensation
obligations. As of December 31, 2009, our required annual payments relating to these contractual obligations
were as follows (in thousands):

2010 2011 2012 2013 2014 Thereafter Total

Long-term debt . .......... $ 40,100 $145,100 $145,100 $110,100 $481,950 $367,000 $1,289,350
Interest on long-term debt . . . 69,771 52,764 49,157 44,872 36,551 59,725 312,840
Data processing and

maintenance

commitments . . ......... 22,960 20,903 17,948 5,481 5,481 —_ 72,773
Operating lease payments. . . . 20,355 16,048 14,588 9,002 2,326 89 62,408
Deferred compensation (1). . . — — —_ — — 19,855 19,855
Total ................... $153,186 $234,815 $226,793 $169,455 $526,308 $446,669 $1,757,226

(1) Deferred compensation is presented as payable after 2014 because of the uncertain timing of the payables.

Indemnifications and Warranties

We often indemnify our customers against damages and costs resulting from claims of patent, copyright, or
trademark infringement associated with use of our software through software licensing agreements. Historically, we
have not made any payments under such indemnifications, but continue to monitor the conditions that are subject to
the indemnifications to identify whether a loss has occurred that is both probable and estimable that would require
recognition. In addition, we warrant to customers that our software operates substantially in accordance with the
software specifications. Historically, no costs have been incurred related to software warranties and none are
expected in the future, and as such no accruals for warranty costs have been made.

Tax Indemnification Agreement

Under the tax disaffiliation agreement entered into by our former parent and us in connection with the
distribution, we are required to indemnify FIS against all tax related liabilities caused by the failure of the spin-off to
qualify for tax-free treatment for United States Federal income tax purposes (including as a result of Section 355(e)
of the Code) to the extent these liabilities arise as a result of any action taken by us or any of our affiliates following
the spin-off or otherwise result from any breach of any representation, covenant or obligation of our company or any
of our affiliates under the tax disaffiliation agreement.

Off-Balance Sheet Arrangements

We do not have any material off-balance sheet arrangements other than operating leases and the escrow
arrangements described below.

Escrow Arrangements

In conducting our title agency, closing and tax services, we routinely hold customers’ assets in escrow
accounts, pending completion of real estate related transactions. Certain of these amounts are maintained in
segregated accounts, and these amounts have not been included in the accompanying consolidated balance sheets.
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As an incentive for holding deposits at certain banks, we periodically have programs for realizing economic benefits
through favorable arrangements with these banks. As of December 31, 2009, the aggregate value of all amounts held
in escrow in our title agency, closing and tax services operations totaled $144.9 million.

Item 7A. Quantitative and Qualitative Disclosure About Market Risk

In the normal course of business, we are routinely subject to a variety of risks, including those described in
Item 1A: Risk Factors of Part I of this report. For example, we are exposed to the risk that decreased lending and real
estate activity, which depend in part on the level of interest rates, may reduce demand for certain of our services and
adversely affect our results of operations. The risks related to our business also include certain market risks that may
affect our debt and other financial instruments. In particular, we face the ‘market risks associated with our cash
equivalents and interest rate movements on our outstanding debt. We regularly assess market risks and have
established policies and business practices to protect against the adverse effects of these exposures.

Our cash equivalents are predominantly invested with high credit quality financial institutions, and consist of
short-term investments such as money market accounts, money market funds and time deposits.

We are a highly leveraged company, with approximately $1,289.4 million in long-term debt outstanding as of
December 31, 2009. We have entered into interest rate swap transactions which converted a portion of the interest
rate exposure on our floating rate debt from variable to fixed. We performed a sensitivity analysis based on the
principal amount of our floating rate debt as of December 31, 2009, less the principal amount of such debt that was
then subject to an interest rate swap. This sensitivity analysis takes into account scheduled principal installments
that will take place in the next 12 months as well as the related notional amount of interest rate swaps then
outstanding. Further, in this sensitivity analysis, the change in interest rates is assumed to be applicable for the entire
year. Of the remaining variable rate debt not covered by the swap arrangements, we estimate that a one percent
increase in the LIBOR rate would increase our annual interest expense by approximately $3.9 million.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
Lender Processing Services, Inc.:

We have audited Lender Processing Services, Inc.’s and subsidiaries’ (the Company) internal control over
financial reporting as of December 31, 2009, based on criteria established in Internal Control — Integrated
Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). The
Company’s management is responsible for maintaining effective internal control over financial reporting and for its
assessment of the effectiveness of internal control over financial reporting, included in the accompanying
Management’s Report on Internal Control Over. Einancial Reporting.. Our responsibility is to express an opinion
on the Company’s internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether effective internal control over financial reporting was maintained in all material respects. Our audit
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material
weakness exists, and testing and evaluating the design and operating effectiveness of internal control based on our
assessed risk. Our audit also included performing such other procedures as we considered necessary in the
circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. A company’s internal control over financial reporting
includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail,
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance
with generally accepted accounting principles, and that receipts and expenditures of the company are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s
assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

In our opinion, Lender Processing Services, Inc. and subsidiaries maintained, in all material respects, effective
internal control over financial reporting as of December 31, 2009, based on criteria established in Internal
Control — Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the consolidated balance sheets of Lender Processing Services, Inc. and subsidiaries as of
December 31, 2009 and 2008, and the related consolidated statements of earnings, comprehensive earnings,
stockholders’ equity and cash flows for each of the years in the three-year period ended December 31,2009, and our
report dated February 23, 2010 expressed an unqualified opinion on those consolidated financial statements.

/s/ KPMG LLP
February 23, 2010
Jacksonville, Florida

Certified Public Accountants
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
Lender Processing Services, Inc.:

We have audited the accompanying consolidated balance sheets of Lender Processing Services, Inc. and
subsidiaries (the Company) as of December 31, 2009 and 2008, and the related consolidated statements of earnings,
comprehensive earnings, stockholders’ equity and cash flows for each of the years in the three-year period ended
December 31, 2009. These consolidated financial statements are the responsibility of the Company’s management.
Our responsibility is to express an opinion on these consolidated financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. An audit includes examining, on a test basis,
evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the
accounting principles used and significant estimates made by management, as well as evaluating the overall
financial statement presentation. We believe that our audits provide a reasonable basis for our opinion.

In our opinion, the consolidated statements referred to above present fairly, in all material respects, the
financial position of Lender Processing Services, Inc. and subsidiaries as of December 31, 2009 and 2008, and the
results of their operations and their cash flows for each of the years in the three-year period ended December 31,
2009, in conformity with U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), Lender Processing Services, Inc.’s and subsidiaries’ internal control over financial reporting as of
December 31, 2009, based on criteria established in Internal Control — Integrated Framework issued by the
Committee of Sponsoring Organizations of the Treadway Commission (COSO), and our report dated February 23,
2010 expressed an unqualified opinion on the effectiveness of the Company’s internal control over financial
reporting.

As discussed in note 1 to the consolidated statements, the Company completed its spin-off from Fidelity
National Information Services, Inc. on July 2, 2008.
/s/ KPMG LLP
February 23, 2010

Jacksonville, Florida
Certified Public Accountants
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LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

Consolidated Balance Sheets
December 31, 2009 and 2008

2009 2008
(In thousands)
ASSETS
Current assets:
Cash and cash equivalents. . .. .......... ...ttt $ 70528 $ 125,966
Trade receivables, net (note 2) ........ e e e e e 401,333 344,848
Other receivables . .. ... .. e 3,770 17,393
Due from affiliates . .. ... . i — 2,713
Prepaid expenses and other current assets .. .................c.o.ou..... 26,985 22,030
Deferred income taxes, net (note 12). .. ... ...ttt 47,528 40,757
Total CUMTENt @SSELS . . . o o v v vttt ettt e e e e 550,144 553,707
Property and equipment, net (NOte 5). . . .. ...ttt 113,108 95,542
Computer software, net (NOt€ 6) . . . ...t iii ettt 185,376 157,539
Other intangible assets, net (NOte 7). . . ..ot i i ittt e 72,796 83,489
GoodWill . ... 1,166,142 1,091,056
Other NON-CUITENT ASSELS . . . o v vt ettt et e e e e e e e e e e e e e 109,738 122,300
TOtal ASSEES . . o o v e e e $2,197,304  $2,103,633
LIABILITIES AND EQUITY
Current liabilities:
Current portion of long-termdebt . .............. ... ... ... ... ... .. $ 40,100 $ 145,101
Trade accounts payable. .. ... ... .t 38,166 31,720
Accrued salaries and benefits . .. ... .. ... 54,376 36,492
Recording and transfer tax liabilities . . .. ............... ... ... ....... 15,208 14,639
Due to affiliates . .. ... ... e 3,321 1,573
Other accrued Habilities . ... ... .ttt e 151,601 101,612
Deferred revenues. . . . ...t e 66,602 51,628
Total current liabilities . .. ....... ... .. 369,374 382,765
Deferred revenues . .. ......out ittt 37,681 40,343
Deferred income taxes, net (note 12). . .. ...ttt et 65,215 36,557
Long-term debt, net of current portion ................ ... ... .. ... ..., 1,249,250 1,402,350
Other non-current Habilities . .. ... ... ottt e 19,926 39,217
Total Habilities . . .. ..ottt e 1,741,446 1,901,232
Commitments and contingencies (note 10)
Equity:
Lender Processing Services, Inc. stockholders’ equity:
Preferred stock $0.0001 par value; 50 million shares authorized, none issued
and outstanding at December 31, 2009 and 2008, respectively ............ — —
Common stock $0.0001 par value; 500 million shates authorized, 97.0 million
and 95.3 million shares issued and outstanding at December 31, 2009 and
2008, respectively . . . ... . 10 9
Additional paid-in capital ... ...... ... . 173,424 111,849
Retained earnings . . . .. ... ..ot i 330,963 93,540
Accumulated other comprehensive earnings (1088) . .. .................... (7,630) (13,667)
Treasury stock $0.0001 par value; 1,209,920 shares and 19,870 shares at
December 31, 2009 and 2008, respectively, atcost. ... ................. (40,909) (582)
Total Lender Processing Services, Inc. stockholders’ equity .............. 455,858 191,149
Noncontrolling minority interest . . .. ........ vttt — 11,252
Total equity . ... ... . 455,858 202,401
Total liabilities and equity . . .. ... ..t e $2,197,304  $2,103,633

See accompanying notes to consolidated financial statements.
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LENDER PROCESSING SERVICES, INC.

AND SUBSIDIARIES

Consolidated Statements of Earnings
Years ended December 31, 2009, 2008 and 2007

Processing and services revenues (note 3) .. ..................
Cost of revenues (NOte 3) .. ..o oottt ittt

Gross profit . . ... oo e
Selling, general, and administrative expenses (note 3) ...........

Operating INCOME . . . . ..ottt it aiee e e
Other income (expense):

Interest income . . .. ... ...t i,

Interest Xpense . ......coiin it

Other expense, met . ........ ...ttt

Total other income (expense). . ... ..o,

Earnings from continuing operations before income taxes and
equity in losses of unconsolidated entity. .. .............

Provision for income taxes . . ... ..

Earnings from continuing operations before equity in losses of
unconsolidated entity . . . ........ ... ... ... ...

Equity in losses of unconsolidated entity . . .. .................

Earnings from continuing operations ....................
Discontinued operation, net of tax. .. .......................

Netearnings . ... ..ottt i
Net earnings attributable to noncontrolling minority interest. . . . . ..

Net earnings attributable to Lender Processing Services, Inc. . .

Net earnings per share — basic from continuing operations . . . ..
Net earnings per share — basic from discontinued operation. . . . .

Net earnings per share —basic ... ....... ... ... ... ... ...
Weighted average shares outstanding — basic(1) .............

Net earnings per share — diluted from continuing operations . . . .
Net earnings per share — diluted from discontinued operation . . .

Net earnings per share —diluted. . .......................

Weighted average shares outstanding — diluted(1) . ... ........

2009 2008 2007
(In thousands, except per share amounts)
$2,370,548  $1,837,590  $1,638,622
1,571,003 1,176,479 1,050,486
799,545 661,111 588,136
267,339 229,875 192,622
532,206 431,236 395,514
1,654 1,605 1,690
(84,630) 49,927) (146)
(248) 273 —
(83,224) (48,049) 1,544
448,982 383,187 397,058
171,735 146,569 153,684
277,247 236,618 243,374
(37) (4,687) (3,048)
277,210 231,931 240,326
(504) 158 17,498
276,706 232,089 257,824
977) (1,201) (1,019)
$ 275,729 $ 230,888 $ 256,805
$ 276,233 $ 230,730 $ 239,307
(504) 158 17,498
$ 275,729 $ 230,888 $ 256,805
$ 288 § 242§ 2.46
— — 0.18
$ 288 §$ 242 $ 2.64
95,632 95,353 97,335
$ 287 § 241  $ 245
— — 0.18
$ 287 % 241§ 2.63
96,152 95,754 97,697

(1) Earnings per share data for the years ended December 31, 2008 and 2007 is reflected on a pro forma basis

(note 2)

See accompanying notes to consolidated financial statements.
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LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

Consolidated Statements of Comprehensive Earnings
Years ended December 31, 2009, 2008 and 2007

2009 2008 2007
(In thousands)

Net earnings attributable to Lender Processing Services, Inc. ... ... .. .. $275,729  $230,888  $256,805
Other comprehensive earnings:

Unrealized gain (loss) on other investments, netof tax. . ........... - (163) 671 —

Unrealized gain (loss) on interest rate swaps, net of tax(1) .......... 6,200 (14,338) —
Other comprehensive earnings. . ... ... i i 6,037 (13,667) —
Comprehensive earnings attributable to Lender Processing Services,

o $281,766  $217,221  $256,805

(1) Net of income tax expense (benefit) of $4.0 million and $(9.0) million for the years ended December 31, 2009
and 2008.

See accompanying notes to consolidated financial statements.
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Balances, December 31, 2006. . . .

Net earnings attributable to Lender
Processing Services, Inc. . . . . .
Net earnings attributable to
noncontrolling minority
interest . .. ...... ... ...
Net distribution to FIS . . . . . . ..

Balances, December 31, 2007. . . .

Net earnings attributable to Lender
Processing Services, Inc.
(January 1, 2008 to June 20,
2008) ..o

Net earnings attributable to
noncontrolling minority interest
(January 1, 2008 to June 20,
2008) ..

Net contribution by (distribution to)
FIS ... . it

Capitalization of Lender Processing
Services,Inc. ...........

Distribution of common stock. . . .

Issnance of note payable to FIS. . .

Net earnings attributable to Lender
Processing Services, Inc.

(June 21, 2008 to December 31,
2008) ...

Net earnings attributable to
noncontrolling minority interest
(June 21, 2008 to December 31,
2008) ..

Issuance of restricted stock . . . . .

Cash dividends paid(1). . . . .. ..

Exercise of stock options and
restricted stock vesting . . . . . .

Tax benefit associated with equity
compensation. . .. ........

Stock-based compensation. . . . . .

Unrealized gain on investments,

Unrealized loss on interest rate
SWaps, et . . ... ...l

Balances, December 31, 2008. . . .

Net distribution to FIS . . . . .. ..
Net earnings attributable to Lender
Processing Services, Inc. . . . . .
Net earnings attributable to
noncontrolling minority
interest . . ........... ..
Acquisition of outstanding
noncontrolling minority interest
(oted) . ..............
Issuance of restricted stock . . . . .
Cash dividends paid(1). . . ... ..
Exercise of stock options and
restricted stock vesting . . . . . .
Tax benefit associated with equity
compensation. . . . ........
Stock-based compensation. . . . . .
Treasury stock repurchases . . . . .
Unrealized gain on investments,
1
Unrealized loss on interest rate
SWaps, net . ... ...

Balances, December 31, 2009. . . .

LENDER PROCESSING SERVICES, INC.

AND SUBSIDIARIES

Consolidated Statements of Stockholders’ Equity
Years ended December 31, 2009, 2008 and 2007

Lender Processing Services, Inc. Stockholders’ Equity

Accumulated
Other
Additional Comprehensive Noncontrolling
Common Common FIS’s  Paid-In Retained Earnings Treasury Treasury  Minority Total
Shares Stock  Equity  Capital Earnings (Loss) Shares  Stock Interest Equity
(In thousands)

— $—  $1577531$ —3% - 8 - — $ — $9032  $1586563
— — 256,805 - — - — — - 256,805
— — — — — — — — 1,019 1,019
— = (163,297) — — — — — — (163,297)
— = 1,671,039 — — — — - 10,051 1,681,090
— — 118,295 - — — - — — 118,295
— — — — — — — — 562 562
— — (121677) 14,634 — — — — (107,043)
1 —  (1,667,657) 1,667,268 — 389 — — —
94,610 9 — ©9) - — — — — —
— — — (1,585,000 — — — — (1,585,000)
— - — — 112,593 — - — — 112,593
— — — 639 639
521 — — — — — — — — —
— — (19,053) — — (19,053)
152 — — 2,030 — — (20) (582) — 1,448
— — —_ 533 — — — — — 533
— — — 12,393 — — — — — 12,393
— — — — — 282 — — — 282
— = — — — (14,338) — — — (14,338)
95,284 9 — 111,849 935540 (13,667) (20) (582) 11,252 202,401
— — — (434) — — — — — (434)
— — — — 275,729 — — — — 275,729
—_ - — — - — — - 977 977
— — 5379 — — (12,229) (6,850)
480 — — — — — — — — —
— —  (38,306) — (38,306)
1,285 1 — 25667 — — (573 (17,570) — 8,098
2,921 — — — — 2,921
— — — 28042 — — — — — 28,042
— — 617 (22,757 (22,757)
— - — — — (163) — — — (163)
— — — — — 6,200 — — — 6,200
97,049 $10  $ — § 173424 $330963  $ (7.630) (1,210)  $(40,909) § — § 455858

(1) Dividends were paid at $0.10 per common share per quarter.

See accompanying notes to consolidated financial statements.
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LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

Consolidated Statements of Cash Flows
Years ended December 31, 2009, 2008 and 2007

2009 2008 2007
(In thousands)
Cash flows from operating activities:
Net earnings . .. ... ...ttt $ 275,729 $ 230,888 $ 256,805
Adjustments to reconcile net earnings to net cash provided by operating
activities:
Depreciation and amortization. . ... . ... ......... R 97,922 93,416 102,607
Amortization of debt issuance costs. . .. ......... .. ... 5,404 3,002 —
Gain on sale of discontinued operation. . .. ....................... (2,574) — —_
Deferred income taxes, net. ... ... . 25,463 (28) 12,840
Stock-based compensation cost . . ... ... L 28,042 21,513 14,057
Income tax benefit from exercise of stock options . . . . ............... 2,921) (533) —
Equity in losses of unconsolidated entity . ........................ 37 4,687 3,048
Minority interest . . .. .. ... 977 1,201 1,019
Changes in assets and liabilities, net of effects of acquisitions:
Trade receivables. . . . ... ... .. . ... (49,602) (57,918) (99,234)
Other receivables . . . . .. .ot 13,637 (9,423) 28,325
Prepaid expenses and other assets . .. .............ou ... (11,578) 11,666 (23,135)
Deferred revenues . .. ...ttt 11,316 10,501 (29,946)
Accounts payable, accrued liabilities and other liabilities . ........... 51,836 54,888 16,608
Net cash provided by operating activities . . . .. .................... 443,688 363,860 282,994
Cash flows from investing activities:
Additions to property and equipment. . . . ... ... ... (40,890) (23,012) (20,754)
Additions to capitalized software .. .......... ... ... .. ... ... (57,885) (39,276) (49,798)
Acquisition of title plants . ... .......... .. .. . (17,219) — —
Acquisitions, net of cash acquired. . ... ............... ... (31,103) (19,938) (37,305)
Proceeds from sale of discontinued operations, net of cash distributed. . . . . . . (32,638) — —
Net cash used in investing activities. . . . ................co...... (179,735) (82,226) (107,857)
Cash flows from financing activities:
Borrowings . ... ..., — 25,700 —
Debt service payments ... ......... ... (254,497) (63,272) —
Capitalized debt issuance costS. . ... ... e, — (25,735) —
Exercise of stock options and restricted stock vesting . .. ............... 8,098 1,448 —
Tax benefit associated with equity compensation ..................... 2,921 533 —
Dividends paid . . . ......... ... .. . . (38,306) (19,053) —
Treasury stock repurchases. ... ......... ... ... ... .. . .. ... ... (22,757) — —
Bondrepurchases . . . . ... ... (8,000) — —
Acquisition of outstanding noncontrolling minority interest . ............. (6,850) — —
Net distributions to FIS . . . .. ... ... .. . ... . . . . — (114,855) (183,354)
Net cash used in financing activities . .. ......................... (319,391) (195,234) (183,354)
Net (decrease) increase in cash and cash equivalents. ... ............... (55,438) 86,400 (8,217)
Cash and cash equivalents, beginning of year. . ... ................... 125,966 39,566 47,783
Cash and cash equivalents, end of year . .. ... ...................... $ 70,528 $ 125,966 $ 39,566
Supplemental disclosures of cash flow information:
Cash paid forinterest .. ........... ... ... . $ 81,698 $ 32,330 $ —
Cashpaidfortaxes. ....... ... . . . $ 154,595 $ 62,229 $ —
Non-cash contribution of stock compensation by FIS ... ............... $ —  § 9,120 $ 14,057
Non-cash contribution for Espiel acquisition . ....................... $ — $ — $ 6,000
Non-cash redistribution of assets to FIS. . . ... ........ ... .. $ 434 $ (1,308 $ —
Non-cash exchange of FISnote ... .................. ... cuuu... $ — $(1,585,000) $ —
Non-cash consideration received from sale of discontinued operation . . . .. .. $ 40,310 $ — $ —
Non-cash consideration issued in acquisition of business . ... ............ $ 5,162) § — —

See accompanying notes to consolidated financial statements.
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LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Except as otherwise indicated or unless the context otherwise requires, all references to “LPS,” “we,” the
“Company,” or the “registrant” are to Lender Processing Services, Inc., a Delaware corporation that was
incorporated in December 2007 as a wholly-owned subsidiary of FIS, and its subsidiaries; all references to “FIS,”
the “former parent,” or the “holding company” are to Fidelity National Information Services, Inc., a Georgia
corporation formerly known as Certegy Inc., and its subsidiaries, that owned all of LPS’s shares until July 2, 2008;
all references to “former FIS” are to Fidelity National Information Services, Inc., a Delaware corporation, and its
subsidiaries, prior to the Certegy merger described below; all references to “old FNF” are to Fidelity National
Financidal, Inc., a Delaware corporation that owned a majority of former FIS’s shares through November 9, 2006;
and all references to “FNF” are to Fidelity National Financial, Inc. (formerly known as Fidelity National
Title Group, Inc.), formerly a subsidiary of old FNF but now a stand-alone company.

(1) Description of Business
Lender Processing Services, Inc. Spin-off Transaction

Our former parent, Fidelity National Information Services, Inc., is a Georgia corporation formerly known as
Certegy Inc. In February 2006, Certegy Inc. merged with and into Fidelity National Information Services, Inc., a
Delaware corporation, which we refer to as former FIS. Certegy Inc. survived the merger, which we refer to as the
Certegy merger, to form our former parent. Following the Certegy merger, Certegy Inc. was renamed Fidelity
National Information Services, Inc., which we refer to as FIS. Prior to the Certegy merger, former FIS was a
majority-owned subsidiary of Fidelity National Financial, Inc., which we refer to as old FNF. Old FNF merged into
our former parent in November 2006 as part of a reorganization, which included old FNF's spin-off of Fidelity
National Title Group, Inc. Fidelity National Title Group, Inc. was renamed Fidelity National Financial, Inc.
following this reorganization, and we refer to it as FNF. FNF is now a stand-alone company, but remained a related
entity from an accounting perspective through March 15, 2009.

In October 2007, the board of directors of FIS approved a plan of restructuring pursuant to which FIS would
spin off its lender processing services segment to its shareholders in a tax free distribution. Pursuant to this plan of
restructuring, on June 16, 2008, FIS contributed to us all of its interest in the assets, liabilities, businesses and
employees related to FIS’s lender processing services operations in exchange for shares of our common stock and
$1,585.0 million aggregate principal amount of our debt obligations, including our new senior notes and debt
obligations under our new credit facility described in note 9. On June 20, 2008, FIS received a private letter ruling
from the Internal Revenue Service with respect to the tax-free nature of the plan of restructuring and distribution,
and the Company’s registration statement on Form 10 with respect to the distribution was declared effective by the
Securities and Exchange Commission.

On July 2, 2008, FIS distributed to its shareholders a dividend of one-half share of our common stock, par value
$0.0001 per share, for each issued and outstanding share of FIS common stock held on June 24, 2008, which we
refer to as the “spin-off.” Also on July 2, 2008, FIS exchanged 100% of our debt obligations for a like amount of
FIS’s existing Tranche B Term Loans issued under its Credit Agreement dated as of January 18, 2007. The spin-off
was tax-free to FIS and its shareholders, and the debt-for-debt exchange undertaken in connection with the spin-off
was tax-free to FIS. On July 3, 2008, we commenced regular way trading on the New York Stock Exchange under
the trading symbol “LPS.” Prior to the spin-off, we were a wholly-owned subsidiary of FIS.

Reporting Segments

We are a provider of integrated technology and outsourced services to the mortgage lending industry, with
mortgage processing and default management services in the U.S. We conduct our operations through two reporting
segments, Technology, Data and Analytics and Loan Transaction Services.
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LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

Our Technology, Data and Analytics segment principally includes:

* our mortgage processing services, which we conduct using our mortgage servicing platform and our team of
experienced support personnel based primarily at our Jacksonville, Florida data center;

* our Desktop application, a workflow system that assists our customers in managing business processes,
which today is primarily used in connection with mortgage loan default management, but which has broader
applications;

* our other software and related service offerings, including our mortgage origination software, our real estate
closing and title insurance production software and our middleware application, which provides collab-
orative network connectivity among mortgage industry participants; and

* our data and analytics businesses, the most significant of which are our alternative property valuations
business, which provides a range of valuations other than traditional appraisals, our aggregated property and
loan data services, our fraud detection solutions and our advanced analytic services, which assist our
customers in their loan marketing, loss mitigation and fraud prevention efforts.

Our Loan Transaction Services segment offers a range of services used mainly in the production of a mortgage
loan, which we refer to as our loan facilitation services, and in the management of mortgage loans that go into
default, which we refer to as default management services.

Our loan facilitation services include:

* settlement services, which consist of title agency services, in which we act as an agent for title insurers,
closing services, in which we assist in the closing of real estate transactions, and lien recording and release
services;

* appraisal services, which consist of traditional appraisal and appraisal management services; and

* other origination services, which consist of flood zone information, which assists lenders in determining
whether a property is in a federally designated flood zone, and real estate tax services, which provide lenders
with information about the tax status of a property.

Our default management services include, among others:

* foreclosure management services, including access to a nationwide network of independent attorneys,
mandatory title searches, posting and publishing, and recording and other services;

* property inspection and preservation services, designed to preserve the value of properties securing
defaulted loans; and

* asset management services, providing disposition services for our customers’ real estate owned properties
through a network of independent real estate brokers, attorneys and other vendors to facilitate the
transaction.

Corporate overhead costs, including stock compensation expense, and other operations that are not included in
our operating segments are included in Corporate and Other.

(2) Significant Accounting Policies

The following describes our significant accounting policies which have been followed in preparing the
accompanying consolidated financial statements.
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LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

(a) Principles of Consolidation and Combination and Basis of Presentation

The accompanying consolidated financial statements were prepared in accordance with generally accepted
accounting principles (“GAAP”) and all adjustments considered necessary for a fair presentation have been
included. All significant intercompany accounts and transactions have been eliminated. Our investments in less than
50% owned affiliates are accounted for using the equity method of accounting.

Prior to June 21, 2008, the historical financial statements of the Company were presented on a combined basis.
Our historical financial statements include assets, liabilities, revenues and expenses directly attributable to our
operations. Our historical financial statements also reflect allocations of certain corporate expenses from FIS. These
expenses have been allocated to us on a basis that reflects most fairly or reasonably the utilization of the services
provided to or the benefit obtained by our businesses. These expense allocations reflect an allocation of a portion of
the compensation of certain senior officers and other personnel of FIS who are not our employees after the spin-off
but who historically provided services to us. Certain of the amounts allocated reflect a portion of amounts charged to
FIS under agreements entered into with FNF.

Our historical financial statements do not reflect the debt or interest expense we might have incurred if we had
been a stand-alone entity. In addition, since the spin-off, we now incur other expenses not reflected in our historical
financial statements, as a result of being a separate publicly traded company. As a result, our historical financial
statements do not necessarily reflect what our financial position or results of operations would have been if we had
operated as a stand-alone public entity during the periods covered, and may not be indicative of our future results of
operations or financial position.

Beginning June 21, 2008, after all the assets and liabilities of the lender processing services segment of FIS
were formally contributed by FIS to LPS, the historical financial statements of the Company have been presented on
a consolidated basis for financial reporting purposes.

(b) Reclassifications

Certain amounts in prior fiscal years have been reclassified to conform with the presentation adopted in the
current fiscal year.

(c) Net Distribution to FIS

Prior to the spin-off, we participated in a centralized cash management program with FIS. A significant amount
of our cash disbursements were made through a centralized payable system which was operated by FIS, and a
significant amount of our cash receipts were received by us and transferred to centralized accounts maintained by
FIS. There were no formal financing arrangements with FIS and all cash receipts and disbursement activity was
recorded through FIS’s equity in our consolidated balance sheets, and as net contributions by or distributions to FIS
in our consolidated statements of stockholders’ equity and cash flows because such amounts were considered to
have been contributed by or distributed to FIS. As a result, there was no net amounts due to or from FIS which would
have required settlement at the spin-off date. Cash and cash equivalents reflected on our historical balance sheet
represents only those amounts held at our company’s level.

The major components of the amounts contributed by or distributed to FIS relate to our participation in a
centralized cash management program with FIS. These amounts primarily included distributions of excess cash
flows to FIS, partially offset by contributions by FIS to fund payroll, operating expenses, corporate allocations,
income taxes, capital expenditures and acquisitions.
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The major components of the net distributions to FIS for the years ended December 31, 2008 and 2007 are as
follows (in thousands):

2008 2007

Distribution of cash collections. . .. ............ .. .. .. ....... $ 857,591 $ 1,561,388
Contribution of cash disbursements:
Payroll. . . ... e (270,497) (519,548)
Other cost of revenues . . ..., (336,079) (576,679)
Current provision for income taxes . . .............ovueinnn... (77,418) (151,894)
Additions to property, plant and equipment . . .................. (9,376) (20,754)
Additions to capitalized software ........................... (15,761) (49,798)
Acquisitions, net of cash acquired. . ......................... (15,488) (37,305)
FIS corporate allocations . ..............coovviiiinunennn... (18,117) (22,056)

(742,736)  (1,378,034)
Net cash distributions to FIS. . . ... ... ... . ... 114,855 183,354
Non-cash contribution of stock compensation by FIS. .. .......... (9,120) (14,057)
Non-cash contribution for Espiel acquisition . .................. — (6,000)
Non-cash redistribution of assets to FIS .. .................... 1,308 —
Net distribution to FIS . . . ... ... $107,043 §$ 163,297

Other cost of revenues primarily includes payments to third party contractors, occupancy costs, equipment
costs, data processing costs, travel and entertainment and professional fees.

(d) Fair Value
Fair Value of Financial Assets and Liabilities

FASB ASC Topic 820, Fair Value Measurements and Disclosures, establishes the following fair value
hierarchy:

* Level 1 Inputs to the valuation methodology are unadjusted quoted prices for identical assets or liabilities in
active markets that the Company has the ability to access.

* Level 2 Inputs to the valuation methodology include:
* quoted prices for similar assets or liabilities in active markets;
* quoted prices for identical or similar assets or liabilities in inactive markets;
* inputs other than quoted prices that are observable for the asset or liability; and

* inputs that are derived principally from or corroborated by observable market data by correlation or other
means.

* Level 3 Inputs to the valuation methodology are unobservable and significant to the fair value measurement.

Assets are classified in their entirety based on the lowest level of input that is significant to the fair value
measurement. Our valuation methods are appropriate and consistent with other market participants. The use of
different methodologies or assumptions to determine the fair value of certain financial instruments could result in a
different fair value measurement at the reporting date.
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The following table sets forth by level within the fair value hierarchy our assets and liabilities measured at fair
value on a recurring basis, as of December 31, 2009 (in millions):

Fair Value
Classification Carrying Value Level1 Level2 Level 3 Total
Cash and cash equivalents . . . . . . Asset $ 705 $705 $ — $— $ 705
Long-term debt (note 9)........ Liability 1,289.4 390.7 9123 — 1,303.0
Interest rate swaps (note 9) .. ... Liability 13.2 — 13.2 — 13.2

The fair values of other financial instruments, which primarily include trade receivables and payables and
other receivables, are estimated as of year-end and disclosed elsewhere in these notes. These estimates are
subjective in nature and involve uncertainties and significant judgment in the interpretation of current market data.
Therefore, the values presented are not necessarily indicative of amounts we could realize or settle currently.

Fair Value of Assets Acquired and Liabilities Assumed

The values of assets acquired and liabilities assumed in business combinations are estimated using various
assumptions. The most significant assumptions, and those requiring the most judgment, involve the estimated fair
values of intangible assets and software, with the remaining attributable to goodwill, if any. The Company utilizes
third-party experts to determine the fair values of intangible assets and software purchased in business
combinations.

(e) Management Estimates

The preparation of these consolidated financial statements in conformity with U.S. generally accepted
accounting principles requires management to make estimates and assumptions that affect the reported amounts
of assets and liabilities and disclosure of contingent assets and liabilities at the date of the consolidated financial
statements and the reported amounts of revenues and expenses during the reporting periods. The accounting
estimates that require our most significant, difficult and subjective judgments include the recoverability of long-
lived assets and the recognition of revenue related to software contracts. Actual results that we experience could
differ from our estimates.

(f) Cash and Cash Equivalents

Highly liquid instruments purchased with original maturities of three months or less are considered cash
equivalents. Cash equivalents are predominantly invested with high credit quality financial institutions and consist
of short-term investments, such as money market accounts, money market funds and time deposits. The carrying
amounts of these instruments reported in the consolidated balance sheets approximate their fair value because of
their immediate or short-term maturities.

(g) Trade Receivables, Net

The carrying amounts reported in the consolidated balance sheets for trade receivables approximate their fair
value because of their immediate or short-term maturities.
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A summary of trade receivables, net of an allowance for doubtful accounts, at December 31, 2009 and 2008 is
as follows (in thousands):

2009 2008
Trade receivables — billed. . . ... .o v i e $421,717  $366,411
Trade receivables —unbilled . .. . ... . i e PR 5,580 5,637
Total trade receivables. . .. .o vttt i e 427,297 372,048
Allowance for doubtful accounts . .......... ...y (25,964) (27,200)
Total trade receivables, NEL . . . . oottt e $401,333  $344,848

The allowance for doubtful accounts represents management’s estimate of those balances that are uncollectible
as of the consolidated balance sheet dates. A summary of the roll forward of allowance for doubtful accounts for the
years ended December 31, 2009, 2008 and 2007 is as follows (in thousands):

Allowance for doubtful accounts as of December 31,2006, . ........ ... vt $(13,067)
Bad debt EXPENSE . . o v vt vttt e e (11,353)
VI OFfS . & o v e e e e e e e e e e e e e e e e 4,090
Allowance for doubtful accounts as of December 31, 2007. . ....... .. ... . (20,330)
Bad debt EXPENSE . . o . o\ttt e e (14,537)
Transfers and aCqUISIONS . . . .. oottt e (23)
VT OFFS . . o o e et e e e e e e e e e e e e 7,690
Allowance for doubtful accounts as of December 31,2008. ....................... (27,200)
Bad debt @XPENSe . . oo vttt e i e (15,443)
Transfers and aCqUISIIONS . . . .. .ot ittt 215
VT OFES . o v v e e e e e e e e e e e e 16,464
Allowance for doubtful accounts as of December 31,2009. . ...................... $(25,964)

(h) Other Receivables

The carrying amounts reported in the consolidated balance sheets for other receivables approximate their fair
value.

(i) Deferred Contract Costs

Cost of software sales and outsourced data processing and application management arrangements, including
costs incurred for bid and proposal activities, are generally expensed as incurred. However, certain costs incurred
upon initiation of a contract are deferred and expensed over the contract life. These costs represent incremental
external costs or certain specific internal costs that are directly related to the contract acquisition or transition
activities and are primarily associated with installation of systems/processes and data conversion.

In the event indications exist that a deferred contract cost balance related to a particular contract may be
impaired, undiscounted estimated cash flows of the contract are projected over its remaining term and compared to
the unamortized deferred contract cost balance. If the projected cash flows are not adequate to recover the
unamortized cost balance, the balance would be adjusted to equal the contract’s net realizable value, including any
termination fees provided for under the contract, in the period such a determination is made.
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As of December 31, 2009 and 2008, we had approximately $27.3 million and $29.7 million, respectively,
recorded as deferred contract costs that were classified in prepaid expenses and other current assets or other non-
current assets in our consolidated balance sheets. Amortization expense for deferred contract costs was $5.8 million,
$2.3 million and $1.9 million for the years ended December 31, 2009, 2008 and 2007, respectively, and is included
in cost of revenues in the accompanying consolidated statements of earnings.

(G) Long-Lived Assets

Long-lived assets and intangible assets with definite useful lives are reviewed for impairment whenever events
or changes in circumstances indicate that the carrying amount of an asset may not be recoverable. Recoverability of
assets to be held and used is measured by comparison of the carrying amount of an asset to estimated undiscounted
future cash flows expected to be generated by the asset. If the carrying amount of an asset exceeds its estimated
future cash flows, an impairment charge is recognized in the amount by which the carrying amount of the asset
exceeds the fair value of the asset. There have been no impairment charges during the periods presented.

(k) Property and Equipment

Property and equipment is recorded at cost, less accumulated depreciation and amortization. Depreciation and
amortization are computed primarily using the straight-line method based on the estimated useful lives of the
related assets: thirty years for buildings and three to seven years for furniture, fixtures and computer equipment.
Leasehold improvements are amortized using the straight-line method over the lesser of the initial terms of the
applicable leases or the estimated useful lives of such assets.

() Computer Software

Computer software includes the fair value of software acquired in business combinations, purchased software
and capitalized software development costs. Purchased software is recorded at cost and amortized using the
straight-line method over its estimated useful life. Software acquired in business combinations is recorded at its fair
value and amortized using straight-line or accelerated methods over its estimated useful life, ranging from five to
ten years.

Internally developed software costs are amortized using the greater of the straight-line method over the
estimated useful life or based on the ratio of current revenues to total anticipated revenue over the estimated useful
lives. Useful lives of computer software range from 3 to 10 years. Capitalized software development costs are
accounted for in accordance with either ASC Topic 985, Software, Subtopic 20, Costs of Software to Be Sold,
Leased, or Marketed (“ASC 985-20"), or ASC Topic 350, Intangibles — Goodwill and Other (“ASC 350”),
Subtopic 40, Internal-Use Software (“ASC 350-40”). For computer software products to be sold, leased, or
otherwise marketed (ASC 985-20 software), all costs incurred to establish the technological feasibility are research
and development costs, and are expensed as they are incurred. Costs incurred subsequent to establishing tech-
nological feasibility, such as programmers salaries and related payroll costs and costs of independent contractors,
are development costs, and are capitalized and amortized on a product by product basis commencing on the date of
general release to customers. We do not capitalize any costs once the product is available for general release to
customers. For internal-use computer software products (ASC 350-40 software), internal and external costs
incurred during the preliminary project stage are expensed as they are incurred. Internal and external costs incurred
during the application development stage are capitalized and amortized on a product by product basis commencing
on the date the software is ready for its intended use. We do not capitalize any costs once the software is ready for its
intended use. We also assess the recorded value of computer software for impairment on a regular basis by
comparing the carrying value to the estimated future cash flows to be generated by the underlying software asset.
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(m) Intangible Assets

We have intangible assets which consist primarily of customer relationships and trademarks that are recorded
in connection with acquisitions at their fair value based on the results of a valuation analysis. Customer relationships
are amortized over their estimated useful lives using an accelerated method which takes into consideration expected
customer attrition rates over a period of up to 10 years. Certain trademarks determined to have indefinite lives are
reviewed for impairment at least annually. T

(n) Goodwill

Goodwill represents the excess of cost over the fair value of identifiable assets acquired and liabilities assumed
in business combinations. Goodwill is not amortized, but is tested for impairment annually, or more frequently if
circumstances indicate potential impairment, through a comparison of fair value to the carrying amount. We
measure for impairment on an annual basis during the fourth quarter using a September 30th measurement date
unless circumstances require a more frequent measurement. Management has determined that there was no
impairment to goodwill during the periods presented.

(0) Trade Accounts Payable

The carrying amounts reported in the consolidated balance sheets for trade accounts payable approximate their
fair value because of their immediate or short-term maturities.

(p) Deferred Compensation Plan

LPS maintains a deferred compensation plan (the “Plan”) which is available to certain LPS management level
employees and directors. The Plan permits participants to defer receipt of part of their current compensation.
Participant benefits for the Plan are provided by a funded rabbi trust.

The compensation withheld from Plan participants, together with investment income on the Plan, is recorded
as a deferred compensation obligation to participants and is included as a long-term liability in the accompanying
consolidated balance sheets. The related plan assets are classified within other non-current assets in the accom-
panying consolidated balance sheets and are reported at market value. The balance of the deferred compensation
liability totaled $19.9 million and $15.8 million as of December 31, 2009 and 2008, respectively, and approximates
the value of the corresponding asset.

(q) Derivative Instruments

We account for derivative financial instruments in accordance with ASC Topic 815, Derivatives and Hedging
(“ASC 815”). We engage in hedging activities relating to our variable rate debt through the use of interest rate
swaps. We have designated these interest rate swaps as cash flow hedges.

(r) Revenue Recognition

The following describes our primary types of revenues and our revenue recognition policies as they pertain to
the types of transactions we enter into with our customers. We enter into arrangements with customers to provide
services, software and software related services such as post-contract customer support and implementation and
training either individually or as part of an integrated offering of multiple services. These services occasionally
include offerings from more than one segment to the same customer. The revenues for services provided under these
multiple element arrangements are recognized in accordance with the applicable revenue recognition accounting
principles as further described below.
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In our Technology, Data and Analytics segment, we recognize revenues relating to mortgage processing,
outsourced business processing services, data and analytics services, along with software licensing and software
related services. In some cases, these services are offered in combination with one another and in other cases we
offer them individually. Revenues from processing services are typically volume-based depending on factors such
as the number of accounts processed, transactions processed and computer resources utilized.

The substantial majority of the revenues in our Technology, Data and Analytics segment are from outsourced
data processing, data and valuation related services, and application management arrangements. Revenue is
realized or realizable and earned when all of the following criteria are met: (1) persuasive evidence of an
arrangement exists; (2) delivery has occurred or services have been rendered; (3) the seller’s price to the buyer is
fixed or determinable; and (4) collectability is reasonably assured. Revenues and costs related to implementation,
conversion and programming services associated with our data processing and application management agreements
during the implementation phase are deferred and subsequently recognized using the straight-line method over the
term of the related services agreement. We evaluate these deferred contract costs for impairment in the event any
indications of impairment exist.

In the event that our arrangements with our customers include more than one service, we determine whether
the individual revenue elements can be recognized separately. We determine whether an arrangement involving
more than one deliverable contains more than one unit of accounting and how the arrangement consideration should
be measured and allocated to the separate units of accounting.

If the services are software related services we determine the appropriate units of accounting and how the
arrangement consideration should be measured and allocated to the separate units.

Initial license fees are recognized when a contract exists, the fee is fixed or determinable, software delivery has
occurred and collection of the receivable is deemed probable, provided that vendor-specific objective evidence
(“VSOE”) has been established for each element or for any undelivered elements. We determine the fair value of
each element or the undelivered elements in multi-element software arrangements based on VSOE. VSOE for each
element is based on the price charged when the same element is sold separately, or in the case of post-contract
customer support, when a stated renewal rate is provided to the customer. If evidence of fair value of all undelivered
elements exists but evidence does not exist for one or more delivered elements, then revenue is recognized using the
residual method. Under the residual method, the fair value of the undelivered elements is deferred and the remaining
portion of the arrangement fee is recognized as revenue. If evidence of fair value does not exist for one or more
undelivered elements of a contract, then all revenue is deferred until all elements are delivered or fair value is
determined for all remaining undelivered elements. Revenue from post-contract customer support is recognized
ratably over the term of the agreement. We record deferred revenue for all billings invoiced prior to revenue
recognition.

In our Loan Transaction Services segment, we recognize revenues relating to loan facilitation services and
default management services. Revenue derived from software and service arrangements included in the Loan
Transaction Services segment is recognized as discussed above. Loan facilitation services primarily consist of
centralized title agency services for various types of lenders. Revenues relating to loan facilitation services are
typically recognized at the time of closing of the related real estate transaction. Ancillary service fees are
recognized when the service is provided. Default management services assist customers through the default and
foreclosure process, including property preservation and maintenance services (such as lock changes, window
replacement, debris removal and lawn service), posting and publication of foreclosure and auction notices, title
searches, document preparation and recording services, and referrals for legal and property brokerage services.
Property data or data-related services principally include appraisal and valuation services, property records
information, real estate tax services and borrower credit and flood zone information. Revenues derived from
these services are recognized as the services are performed as described above.
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In addition, our flood and tax units provide various services including life-of-loan-monitoring services.
Revenue for life-of-loan services is deferred and recognized ratably over the estimated average life of the loan
service period, which is determined based on our historical experience and industry data. We evaluate our historical
experience on a periodic basis, and adjust the estimated life of the loan service period prospectively.

(s) Cost of Revenue and Selling, General and Administrative. Costs. ..

Cost of revenue includes payroll, employee benefits, occupancy costs and other costs associated with
personnel employed in customer service roles, including program design and development and professional
services. Cost of revenue also includes data processing costs, amortization of software and customer relationship
intangible assets and depreciation of operating assets.

Selling, general, and administrative expenses include payroll, employee benefits, occupancy and other costs
associated with personnel employed in sales, marketing, human resources and finance roles. Selling, general, and
administrative expenses also include depreciation of non-operating assets, advertising costs and other marketing-
related programs.

(t) Stock-Based Compensation Plans

We account for stock-based compensation in accordance with ASC Topic 718, Compensation — Stock
Compensation (“ASC 718”). Compensation cost is measured based on the fair value of the award at the grant
date and recognized on a straight-line basis over the vesting period.

(u) Income Taxes

Prior to the spin-off, our operating results were included in FIS’s consolidated U.S. Federal and State income
tax returns and reflect the estimated income taxes we would have paid as a stand-alone taxable entity. We recognize
deferred income tax assets and liabilities for temporary differences between the financial reporting basis and the tax
basis of our assets and liabilities and expected benefits of utilizing net operating loss and credit carryforwards.
Deferred income tax assets and liabilities are measured using enacted tax rates expected to apply to taxable income
in the years in which those temporary differences are expected to be recovered or settled. A valuation allowance is
established, if necessary, for the amount of any tax benefits that, based on available evidence, are not expected to be
realized. The impact on deferred income taxes of changes in tax rates and laws, if any, is reflected in the
consolidated financial statements in the period enacted. Our obligation for taxes through the date of the spin-off has
been paid by FIS on our behalf and settled through equity.

(v) Net Earnings Per Share

The basic weighted average shares and common stock equivalents are generally computed in accordance with
ASC Topic 260, Earnings Per Share, using the treasury stock method. However, due to the nature and timing of the
spin-off, the number of outstanding shares issued in the capitalization of the Company were the only shares
outstanding prior to the spin-off. As such, management believes the resulting GAAP earnings per share — basic and
diluted measures are not meaningful for the years ended December 31, 2008 and 2007, and therefore, the
calculation has been excluded from the Consolidated Statements of Earnings and the Notes thereto.

Unaudited pro forma weighted average shares outstanding — basic for the year ended December 31, 2008 is
calculated using the average of the number of shares used to calculate the pro forma weighted average shares
outstanding — basic for the three months ended March 31, 2008 (97,376), June 30, 2008 (94,611), September 30,
2008 (94,667) and December 31, 2008 (94,757). Unaudited pro forma weighted average shares outstanding —
diluted for the year ended December 31, 2008 is calculated using the average of the number of shares used to
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calculate the pro forma weighted average shares outstanding — diluted for the three months ended March 31, 2008
(97,597), June 30, 2008 (95,070), September 30, 2008 (95,223) and December 31, 2008 (95,126).

Unaudited pro forma weighted average shares outstanding — basic for the year ended December 31, 2007 is
calculated using one-half the number of outstanding shares of FIS as of December 31, 2007 because on completion
of the spin-off, the number of shares of our outstanding common stock was expected to equal one half of the number
of FIS outstanding shares on the date of the spin-off. Unaudited pro forma weighted average shares outstanding —
diluted for the year ended December 31, 2007 is calculated using one-half the number of dilutive FIS common stock
equivalents as of the period end in respect of those stock-based awards expected to be converted to LPS stock
awards.

The following table summarizes earnings per share for the year ended December 31, 2009 and unaudited pro
forma earnings per share for the years ended December 31, 2008 and 2007 (in thousands, except per share amounts):

2009 2008 2007
Earnings from continuing operations, net of tax. ... ......... $276,233  $230,730  $239,307
Discontinued operation, netoftax ...................... (504) 158 17,498
Netearnings . ........oouuriirnnrinnean.. $275,729  $230,888  $256,805
Net earnings per share — basic from continuing operations . ... $ 288 $ 242 § 246
Net earnings per share — basic from discontinued operation . . . — — 0.18
Net earnings per share —basic. ... ..................... $ 288 $ 242 § 2.64
Weighted average shares outstanding —basic .. ............ 95,632 95,353 97,335
Net earnings per share — diluted from continuing operations. .. $ 2.87 $ 241 $ 245
Net earnings per share — diluted from discontinued operation . . — — 0.18
Net earnings per share —diluted ....................... $ 287 $ 241 $ 263
Weighted average shares outstanding — diluted. ... ......... 96,152 95,754 97,697

Options to purchase approximately 4.7 million and 6.0 million shares of our common stock for the years ended
December 31, 2009 and 2008, respectively, were not included in the computation of diluted earnings per share
because they were antidilutive.

We intend to limit dilution caused by option exercises, including anticipated exercises, by repurchasing shares
on the open market or in privately negotiated transactions. On June 18, 2009, our Board of Directors approved a plan
authorizing repurchases of common stock and/or senior notes of up to $75.0 million, of which $50.0 million was
available to repurchase our senior notes. On February 4, 2010, our Board of Directors authorized us to repurchase
shares of our common stock and/or our senior notes in an amount not to exceed $150.0 million. This new
authorization replaces the previous authorization and subsumes all amounts remaining available thereunder. The
new plan is effective through March 31, 2012. Our ability to repurchase shares of common stock or senior notes is
subject to restrictions contained in our senior secured credit agreement and in the indenture governing our senior
unsecured notes. During the fourth quarter, we repurchased 317,347 shares of our stock for $12.9 million, at an
average price of $40.57 per share. As of December 31, 2009, we had $44.0 million of authorized repurchases
available under our original $75.0 million authorization approved by our Board of Directors on June 18, 2009, of
which $41.8 million was available to repurchase our senior notes.

57



LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)
(w) Recent Accounting Pronouncements

In September 2009, the Financial Accounting Standards Board (“FASB”) issued guidance eliminating the
requirement that all undelivered elements have Vendor Specific Objective Evidence (VSOE) or Third-Party
Evidence (TPE) of standalone selling price before an entity can recognize the portion of an overall arrangement fee
that is attributable to items that have been delivered. In the absence of VSOE or TPE of the standalone selling price
for one or more delivered or undelivered elements in a multiple-element arrangement, entities will be required to
estimate the selling prices of those elements. The overall arrangement fee will be allocated to each element (both
delivered and undelivered items) based on their relative selling prices, regardless of whether those selling prices are
evidenced by VSOE or TPE or are based on the entity’s estimated selling price. Application of the “residual
method” of allocating an overall arrangement fee between delivered and undelivered elements will no longer be
permitted upon adoption of this new guidance. Additional disclosure will be required about multiple-element
revenue arrangements, as well as qualitative and quantitative disclosure about the effect of the change. The
amendment is effective prospectively for revenue arrangements entered into or materially modified in fiscal years
beginning on or after June 15, 2010. Early adoption is permitted at the beginning of a fiscal year or applied
retrospectively to the beginning of a fiscal year. Management is currently evaluating the impact of the new
guidance, but does not believe it will materially affect the Company’s statements of financial condition or
operations.

In April 2009, the FASB issued guidance for the initial recognition and measurement, subsequent measure-
ment and accounting, and disclosure of assets and liabilities arising from contingencies in a business combination.
Effective January 1, 2009, we adopted the FSP. The adoption of the guidance did not materially affect the
Company’s statements of financial condition or operations. In December 2007, the FASB issued guidnace requiring
an acquirer in a business combination to recognize the assets acquired, the liabilities assumed, and any non-
controlling interest in the acquiree at their fair values at the acquisition date, with limited exceptions. The
transaction costs of the acquisition as well as any related restructuring costs are expensed as incurred. Assets and
liabilities arising from contingencies in a business combination are to be recognized at their fair value at the
acquisition date and adjusted prospectively as new information becomes available. When the fair value of assets
acquired exceeds the fair value of consideration transferred plus any noncontrolling interest in the acquiree, the
excess is recognized as a gain. Effective January 1, 2009, we adopted the guidance. The adoption of the guidance did
not materially affect the Company’s statements of financial condition or operations.

(3) Transactions with Related Parties

We have historically conducted business with FNF and FIS. Because William P. Foley, II serves as Executive
Chairman of the board of directors of FNF and served as Executive Chairman of the Board of LPS prior to March 15,
2009, FNF was considered a related party of the Company. Mr. Foley, along with Daniel D. Lane and Cary H.
Thompson, who also serve as directors of FNF, retired from our Board of Directors on March 15, 2009.
Accordingly, for periods subsequent to March 15, 2009, FNF is not a related party. Lee A. Kennedy, who is an
executive and a director of FIS, has served on our Board of Directors since May 2008 and has served as Chairman of
our Board since March 15, 2009 and as Executive Chairman since September 15, 2009. Therefore, FIS is a related
party of the Company. Additionally, Mr. Kennedy was appointed interim Chairman and Chief Executive Officer of
Ceridian Corporation (“Ceridian”) on January 25, 2010, and therefore, Ceridian will be a related party for periods
during the term of his interim service.

We have various agreements with FNF under which we provide title agency services, software development
and other data services. Additionally, we have been allocated corporate costs from FIS and will continue to receive

certain corporate services from FIS for a period of time, and have other agreements under which we incur other
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expenses 1o, or receive revenues from, FIS and FNE. A summary of these agreements in effect as of December 31,
2009 is as follows:

o Agreements to provide title agency services. These agreements allow us to provide services to existing
customers through loan facilitation transactions, primarily with large national lenders. The arrangement
involves providing title agency services which result in the issuance of title policies on behalf of title
insurance underwriters owned by FNFE. Subject to certain early termination provisions for cause, each of
these agreements may be terminated upon five years prior written notice, which notice may not be given until
after the fifth anniversary of the effective date of each agreement, which ranges from July 2004 through
September 2006 (thus effectively resulting in a minimum ten year term and a rolling one-year term
thereafter). Under these agreements, we earn commissions which, in the aggregate, are equal to at least 87%
of the total title premium from title policies that we place with subsidiaries of FNF. The commissions we
earn are subject to adjustment based on changes in FNF’s provision for claim losses, but under no
circumstances are the commissions less than 87%. We also perform similar functions in connection with
trustee sale guarantees, a form of title insurance that subsidiaries of FNF issue as part of the foreclosure
process on a defaulted loan.

e Agreements to provide software development and services. Under these agreements, we are paid for
providing software development and services to FNF which consist of developing software for use in the title
operations of FNF.

» Arrangements to provide other data services. Under these arrangements, we are paid for providing other
data services to FNF, primarily consisting of data services required by the FNF title insurance operations.

A detail of related party items included in revenues for the years ended December 31, 2009, 2008 and 2007 is
as follows (in millions):

2009(1) 2008 2007
Title agency SErVICES . o\ v v v it vttt e $74.8 $187.9 $1322
Software development services. . .. .........c. . 13.4 55.7 59.5
Other data related services . . . ... ... ... . .. i i 3.4 12.0 19.6
TOtal TEVETUES « . o v vttt e e ettt e et e et e e $91.6  $255.6 $211.3

(1) Includes revenues received from FNF under these agreements through March 31, 2009. FNF ceased to be a
related party of the Company on March 15, 2009, however, it was impracticable to estimate revenues received
from FNF as of that date . We continue to generate revenues from contracts that were entered into while FNF
was a related party.

e Title plant access and title production services. Under these agreements, we obtain access to FNF’s title
plants for real property located in various states, including access to their online databases, physical access to
title records, use of space, image system use, and use of special software, as well as other title production
services. For the title plant access, we pay monthly fees (subject to certain minimum charges) based on the
number of title reports or products ordered and other services received. For the title production services, we
pay for services based on the number of properties searched, subject to certain minimum use. The title plant
access agreement has a term of 3 years beginning in November 2006 and is automatically renewable for
successive 3 year terms unless either party gives 30 days prior written notice. The title production services
agreement can be terminated by either party upon 30 days prior written notice.

* Agreements to provide administrative corporate support services to and from FIS and from FNF.
Historically, FNF provided to FIS certain administrative corporate support services relating to general
management, statutory accounting, claims administration, and other administrative support services. Prior to
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the spin-off, as a part of FIS, we also received these administrative corporate support services from FNF. In
connection with the spin-off, we entered into a separate agreement with FNF for the provision of certain of
these administrative corporate support services by FNE. In addition, prior to the spin-off, FIS provided
general management, accounting, treasury, payroll, human resources, internal audit, and other corporate
administrative support services to us. In connection with the spin-off, we entered into corporate services
agreements with FIS under which we receive from FIS, and we provide to FIS, certain transitional corporate
support services. The pricing for all of these services, both from FNF and FIS, and to FIS, is on an at-cost
basis. The term of the corporate services agreements is two years, subject to early termination because the
services are no longer required by the party receiving the services or upon mutual agreement of the parties
and subject to extension in certain circumstances. Management believes the methods used to allocate the
amounts included in these financial statements for corporate services are reasonable.

Corporate aircraft use agreements. Historically the Company has had access to certain corporate aircraft
owned or leased by FNF and by FIS. Pursuant to an aircraft interchange agreement, LPS is included as an
additional permitted user of corporate aircraft leased by FNF and FIS. FNF and FIS also continue to be
permitted users of any aircraft leased by LPS. LPS was also added as a party to the aircraft cost sharing
agreement that was previously signed between FNF and FIS. Under this agreement, the Company and FIS
share the costs of one of FNF’s aircraft that is used by all of the entities. The cost for use of each aircraft
under the aircraft interchange agreement is calculated on the same basis and reflects the costs attributable to
the time the aircraft is in use by the user. The aircraft interchange agreement is terminable by any party on
30 days’ prior notice. The costs under the aircraft cost sharing agreement are shared equaily among FNF, FIS
and the Company, and the agreement remains in effect so long as FNF has possession or use of the aircraft (or
any replacement) but may be terminated at any time with the consent of FNF, FIS and the Company.

Real estate management, real estate lease and equipment lease agreements. In connection with the spin-
off and the transfer of the real property located at the Company’s corporate headquarters campus from FIS to
LPS, the Company entered into new leases with FNF and FIS, as tenants, as well as a new sublease with FNF,
as sub landlord, for office space in the building known as “Building V,” which is leased by FNF and is located
on the Company’s corporate headquarters campus. The Company also entered into a new property
management agreement with FNF with respect to Building V. Included in the Company’s expenses are
amounts paid to FNF for the lease of certain equipment and the sublease of office space in Building V,
together with furniture and furnishings. In addition, the Company’s financials include amounts paid by FNF
and FIS for the lease of office space located at the Company’s corporate headquarters campus and property
management services for FNF for Building V.

Licensing, cost sharing, business processing and other agreements. These agreements provide for the
reimbursement of certain amounts from FNF and FIS related to various licensing and cost sharing
agreements, as well as the payment of certain amounts by the Company to FNF or its subsidiaries in
connection with our use of certain intellectual property or other assets of or services by FNF.
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A detail of related party items included in expenses for the years ended December 31, 2009, 2008 and 2007 is
as follows (in millions):

2009(1) 2008 2007

Title plant information expense(2). . ... ......cvtitininna.. $41 $74 $ 538

Corporate services expense(3). . .. ..o vttt e 1.3 34.8 35.7

Licensing, leasing and cost sharing agreements(3) .. ................ (3.1 (06) (144
Total EXPENSES . . . ..t it e $83 $416 $27.1

(1) Includes expense reimbursements paid to FNF under these agreements through March 31, 2009. FNF ceased to
be a related party of the Company on March 15, 2009, however, it was impracticable to estimate expense
reimbursements paid to FNF as of that date. We continue to incur expenses under contracts that were entered
into while FNF was a related party.

(2) Included in cost of revenues.

(3) Included in selling, general, and administrative expenses.

We believe the amounts earned from or charged by FNF or FIS under each of the foregoing service
arrangements are fair and reasonable. We believe that the aggregate commission rate on title insurance policies
is consistent with the blended rate that would be available to a third party title agent given the amount and the
geographic distribution of the business produced and the low risk of loss profile of the business placed. The software
development services provided to FNF are priced within the range of prices we offer to third parties. These
transactions between us and FIS and FNF are subject to periodic review for performance and pricing.

Other related party transactions:
FNRES Holdings, Inc. and Investment Property Exchange Services, Inc.

On December 31, 2006, FNF contributed $52.5 million to FNRES Holdings, Inc. (“FNRES”), a FIS subsidiary,
for approximately 61% of the outstanding shares of FNRES. In June 2008, FIS contributed its remaining 39% equity
investment in FNRES to the Company in the spin-off (note 1). On February 6, 2009, we acquired the remaining 61%
of the equity interest of FNRES from FNF in exchange for all of our interests in Investment Property Exchange
Services, Inc. (“IPEX”) (note 4). The exchange resulted in FNRES becoming our wholly-owned subsidiary.

(4) Acquisitions and Dispositions

The results of operations and financial position of other entities acquired during the years ended December 31,
2009, 2008 and 2007 are included in the consolidated financial statements from and after the date of acquisition.
Businesses acquired by FIS prior to June 20, 2008 and included in our results of operations were contributed by FIS
to us. The purchase price of each acquisition was allocated to the assets acquired and liabilities assumed based on
their fair value with any excess cost over fair value being allocated to goodwill. The impact of the acquisitions made
from January 1, 2007 through December 31, 2009 was not significant individually or in the aggregate to our
historical financial results.

NRC Rising Tide National Auction & REO Solutions, LLC

On October 30, 2009, our subsidiary, LPS Auction Solutions, LLC, acquired substantially all of the assets of
NRC Rising Tide National Auction & REO Solutions, LLC (“Rising Tide”) for a $3.7 million cash payment and a
contingent earn-out payment not to exceed $30.0 million. As a result of the transaction, we recognized a contingent
earn-out liability totaling $28.2 million. We are in the process of finalizing our review of contingent liabilities
resulting from the purchase. The acquisition has resulted in the recognition of $29.0 million of goodwill and
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$2.9 million of other intangible assets and software. The allocation of the purchase price to goodwill and intangible
assets was based on the valuations performed to determine the values of such assets as of the acquisition date. The
valuation of Rising Tide was determined using a combination of the income and cost approaches utilizing
Level 3-type inputs. Rising Tide is now a part of the Loan Transaction Services segment and it expands our default
management services by providing entry into the residential REO auction services market.

" RealEC Technologies, Inc.

On July 21, 2009, our subsidiary, LPS Asset Management Solutions, Inc. (“Asset Management”), acquired
22% of the noncontrolling minority interest of RealEC Technologies, Inc. (“RealEC”) for $2.6 million. On
November 12, 2009, Asset Management acquired the remaining 22% of the noncontrolling minority interest of
RealEC for $4.3 million. Prior to the acquisitions we owned 56% of the interest of RealEC, which was consolidated
as a part of the Technology, Data and Analytics segment, and we reported noncontrolling minority interest related to
RealEC in the equity section of our consolidated balance sheets. RealEC contributed net earnings attributable to
minority interest of $1.0 million, $1.2 million and $1.0 million for the years ended December 31, 2009, 2008 and
2007, respectively. The transactions resulted in RealEC becoming our wholly-owned subsidiary, and we no longer
have any outstanding noncontrolling minority interest.

Tax Verification Bureau, Inc.

On June 19, 2009, we acquired Tax Verification Bureau, Inc., which we have renamed LPS Verification
Bureau, Inc. (“Verification Bureau™), for $14.9 miltion (net of cash acquired). As a result of the transaction, we
recognized a contingent consideration liability totaling $2.8 million and a deferred tax liability totaling $3.1 million.
The acquisition resulted in the recognition of $12.8 million of goodwill and $7.7 million of other intangible assets
and software. The allocation of the purchase price to goodwill and intangible assets was based on the valuations
performed to determine the values of such assets as of the acquisition date. The valuation of Verification Bureau was
determined using a combination of the income and cost approaches utilizing Level 3-type inputs. Verification
Bureau is now a part of the Technology, Data and Analytics segment and it expands our data and analytics offerings
and fraud solutions capabilities.

FNRES Holdings, Inc.

On December 31, 2006, FNF contributed $52.5 million to FNRES, an FIS subsidiary, for approximately 61%
of the outstanding shares of FNRES. In June 2008, FIS contributed its remaining 39% equity investment in FNRES
to the Company in the spin-off (note 1). On February 6, 2009, we acquired the remaining 61% of the equity interest
of FNRES from FNF in exchange for all of our interests in Investment Property Exchange Services, Inc. (“IPEX”).
FNRES is now a part of the Technology, Data and Analytics segment and it expands our data and analytics offerings
and IT development capabilities. IPEX was previously part of the Loan Transaction Services segment and it
provided qualified exchange intermediary services for our customers who sought to engage in qualified exchanges
under Section 1031 of the Internal Revenue Code. The exchange resulted in FNRES, which we subsequently
renamed LPS Real Estate Group, Inc., becoming our wholly-owned subsidiary.

In accordance with FASB ASC Topic 205, Presentation of Financial Statements, the net earnings from IPEX,
including related party revenues and expense reimbursements, have been reclassified as a discontinued operation in
our consolidated statements of earnings for the years ended December 31, 2009, 2008 and 2007.

FNRES and IPEX were valued at $66.6 million (including $0.5 million in cash) and $37.8 million (including
$32.6 million in cash), respectively, resulting in the recognition of a pre-tax gain of $2.6 million ($0.5 million after-
tax) which is included as a discontinued operation in our consolidated statements of earnings for the periods
presented. The valuation of FNRES was determined using a combination of the market and income approaches
utilizing Level 2 and Level 3-type inputs, while the valuation of IPEX was determined using the income approach
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utilizing Level 3-type inputs. As a result of the transaction, we recognized $32.6 million of goodwill and
$14.2 million of other intangible assets and software. The allocation of the purchase price to goodwill and
intangible assets is based on the valuations performed to determine the values of such assets as of the acquisition
date. FNRES contributed revenues of $37.2 million and pre-tax loss of $0.2 million for the year ended December 31,
2009. IPEX contributed revenues of $0.3 million, $24.3 million and $51.9 million for the years ended December 31,
2009, 2008 and 2007, respectively, and pre-tax (loss) profit of $(0.7) million, $9.0 million and $28.5 million for the
years ended December 31, 2009, 2008 and 2007, respectively.

Prior to the exchange we did not consolidate FNRES, but recorded our 39% interest as an equity investment,
carried on the consolidated balance sheet in other non-current assets at $25.8 million as of December 31, 2008. We
recorded equity losses (net of tax) from our investment in FNRES of $2.0 million from January 1, 2009 to
February 6, 2009 and $4.7 million and $3.0 million for the years ended December 31, 2008 and 2007, respectively.

McDash Analytics, LLC

In May 2008, we acquired McDash Analytics, LLC for $15.5 million (net of cash acquired). As a result of the
transaction, we have paid contingent consideration totaling $17.5 million, of which $13.0 million was paid in 2009.
The acquisition has resulted in the recognition of $28.0 million of goodwill and $4.4 million of other intangible
assets and software.

Espiel, Inc. and Financial Systems Integrators, Inc.

In June 2007, we acquired Espiel, Inc. and Financial Systems Integrators, Inc. (“Espiel”) for $43.3 million (net
of cash acquired) which resulted in the recognition of $32.4 million of goodwill and $12.4 million of other
intangible assets and software.

(5) Property and Equipment

Property and equipment as of December 31, 2009 and 2008 consists of the following (in thousands):

2009 2008

Land . ... $ 4847 $ 4835
Buildings . . ... 71,143 68,829
Leasehold improvements. . .. ...... ... ... 14,945 13,645
Computer eqUIPMENt. . . . ..ottt e 123,617 119,043
Furniture, fixtures, and other equipment. . ... ...................... 44,776 31,567

259,328 237,919
Accumulated depreciation and amortization . .. ... .................. (146,220  (142,377)
Property and equipment, net of depreciation and amortization .......... $ 113,108 $ 95,542

Depreciation and amortization expense on property and equipment amounted to $26.1 million, $20.5 million
and $25.3 million for the years ended December 31, 2009, 2008 and 2007, respectively.
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(6) Computer Software

Computer software as of December 31, 2009 and 2008 consists of the following (in thousands):

2009 2008
Software from business acquisitions . .. ........ .. i i $ 91,680 $ 82,230
Capitalized software development costs .. ....... e e 187,665 140,890
Purchased SOftWaIe . .. ..ot it ittt it it et e ettt e i 26,299 22,206
Compuier SOftWAIE. . . . ..ot e i e 305,644 245,326
Accumulated amortization . ... ... ... (120,268) (87,787)
Computer software, net of accumulated amortization. .. ............... $ 185,376  $157,539

Amortization expense for computer software was $35.3 million, $30.6 million and $32.0 million for the years
ended December 31, 2009, 2008 and 2007, respectively, and is included in cost of revenues in the accompanying
consolidated statements of earnings.

(7) Intangible Assets

Intangible assets, as of December 31, 2009, consist of the following (in thousands):

Accumulated
Cost Amortization Net
Customer relationships .. ... ..., $373,019 $300,478 $72,541
Trademarks. . . . v oot e e e 4211 3,956 255
Balance, December 31,2009, ....... ... i $377,230 $304,434 $72,796

Intangible assets, as of December 31, 2008, consist of the following (in thousands):

Accumulated
Cost Amortization Net
Customer relationships . .. ..., $352,963 $271,216 $81,747
Trademarks. . . . oo ot e e e e e 4,211 2,469 1,742
Balance, December 31,2008. . ...... ... i, $357,174 $273,685 $83,489

Amortization expense for intangible assets with definite lives was $30.7 million, $40.0 million and $43.4 mil-
lion for the years ended December 31, 2009, 2008 and 2007, respectively. Intangible assets, other than those with
indefinite lives, are amortized over their estimated useful lives ranging from 5 to 10 years using accelerated
methods. Estimated amortization expense for the next five years is $24.1 million for 2010, $16.7 million for 2011,
$11.8 million for 2012, $6.3 million for 2013, and $3.2 million for 2014.
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(8) Goodwill

Changes in goodwill during the years ended December 31, 2009 and 2008 are summarized as follows (in
thousands):

Technology, Loan

Data and Transaction

Analytics Services Total
Balance, December 31, 2007 (as restated) .. ............ 686,654 391,500 1,078,154
Goodwill acquired during 2008 relating to McDash .. ... .. 15,022 — 15,022
Redistribution of goodwill to FIS. . ............. ... ... — 2,120) (2,120)
Balance, December 31,2008 . ... ... ... ... .. ... $701,676 $389,380 $1,091,056
Goodwill acquired during 2009 relating to McDash . ... ... 13,000 — 13,000
Goodwill acquired during 2009 relating to FNRES. . ... ... 32,614 — 32,614
Goodwill acquired during 2009 relating to Verification

BUreau . ..ot e 12,791 — 12,791

Goodwill disposed of during 2009 relating to IPEX .. ... .. — (12,308) (12,308)
Goodwill acquired during 2009 relating to Rising Tide. . . .. — 28,989 28,989
Balance, December 31,2009 . .. ... .. v $760,081 $406,061  $1,166,142

Goodwill balances as of December 31, 2007 have been restated to reflect the correction of an error. Prior to the
spin-off from FIS, we made an error in calculating the allocation of goodwill between our segments. The correction
was not significant to the consolidated statements of earnings. There is no effect on our prior period retained
earnings, or any other components of the statements of stockholders’ equity.

(9) Long-Term Debt

Long-term debt as of December 31, 2009 and 2008 consisted of the following (in thousands):
2009 2008

Term A Loan, secured, interest payable at LIBOR plus 2.25% (2.48% at
December 31, 2009), quarterly principal amortization, maturing July
2003 e $ 420,000 $ 665,000

Term B Loan, secured, interest payable at LIBOR plus 2.50% (2.73% at
December 31, 2009), quarterly principal amortization, maturing July
2014 502,350 507,450

Revolving Loan, secured, interest payable at LIBOR plus 2.25%
(Burocurrency Borrowings), Fed-funds plus 2.25% (Swingline
Borrowings) or Prime plus 1.25% (Base Rate Borrowings) (2.48%,
2.30% or 4.50%, respectively, at December 31, 2009), maturing July
2013. Total of $138.8 million unused (net of outstanding letters of
credit) as of December 31,2009. ....... ... .. i — —

Senior unsecured notes, issued at par, interest payable semiannually at

8.125%, due July 2016. ... ... ... 367,000 375,000
Other promissory notes with various interest rates and maturities. . . .. .. — 1
1,289,350 1,547,451
Less Current POrtion. . . ..o vv vttt e (40,100) (145,101)
Long-term debt, excluding current portion . .......... ... ... ...... $1,249,250  $1,402,350
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On July 2, 2008, we entered into a Credit Agreement (the “Credit Agreement”) among JPMorgan Chase Bank,
N.A., as Administrative Agent, Swing Line Lender and Letters of Credit Issuer and various other lenders who are
parties to the Credit Agreement. The Credit Agreement consists of: (i) a 5-year revolving credit facility in an
aggregate principal amount outstanding at any time not to exceed $140.0 million (with a $25.0 million sub-facility
for Letters of Credit); (ii) a Term A Loan in an initial aggregate principal amount of $700.0 million; and (iii) a Term
B Loan in an initial aggregate principal amount of $510.0 million. Proceeds from disbursements under the 5-year
revolving credit facility are to be used for general corporate purposes.

The loans under the Credit Agreement bear interest at a floating rate, which is an applicable margin plus, at our
option, either (a) the Eurodollar (LIBOR) rate or (b) the higher of (i) the prime rate or (ii) the federal funds rate plus
0.5% (the higher of clauses (i) and (ii), the “ABR rate”). The annual margin on the Term A Loan and the revolving
credit facility is a percentage per annum to be determined in accordance with a leverage ratio-based pricing grid and
on the Term B Loan is 2.5% in the case of LIBOR loans and 1.5% in the case of ABR rate loans.

In addition to the scheduled principal payments, the Term Loans are (with certain exceptions) subject to
mandatory prepayment upon issuances of debt, casualty and condemnation events, and sales of assets, as well as
from up to 50% of excess cash flow (as defined in the Credit Agreement) in excess of an agreed threshold
commencing with the cash flow for the year ended December 31, 2009. Voluntary prepayments of the loans are
generally permitted at any time without fee upon proper notice and subject to a minimum dollar requirement.
However, optional prepayments of the Term B Loan in the first year after issuance made with the proceeds of certain
loans having an interest spread lower than the Term B Loan are required to be made at 101% of the principal amount
repaid. Commitment reductions of the revolving credit facility are also permitted at any time without fee upon
proper notice. The revolving credit facility has no scheduled principal payments, but it will be due and payable in
full on July 2, 2013.

The obligations under the Credit Agreement are jointly and severally, unconditionally guaranteed by certain of
our domestic subsidiaries. Additionally, the Company and such subsidiary guarantors pledged substantially all of
our respective assets as collateral security for the obligations under the Credit Agreement and our respective
guarantees.

The Credit Agreement contains customary affirmative, negative and financial covenants including, among
other things, limits on the creation of liens, limits on the incurrence of indebtedness, restrictions on investments and
dispositions, limits on the payment of dividends and other restricted payments, a minimum interest coverage ratio
and a maximum leverage ratio. Upon an event of default, the administrative agent can accelerate the maturity of the
loan. Events of default include events customary for such an agreement, including failure to pay principal and
interest in a timely manner and breach of covenants. These events of default include a cross-default provision that
permits the lenders to declare the Credit Agreement in default if (i) we fail to make any payment after the applicable
grace period under any indebtedness with a principal amount in excess of a specified amount or (ii) we fail to
perform any other term under any such indebtedness, as a result of which the holders thereof may cause it to become
due and payable prior to its maturity.

On July 2, 2008, we issued senior notes (the “Notes”) in an aggregate principal amount of $375.0 million. The
Notes were issued pursuant to an Indenture dated July 2, 2008 (the “Indenture”) among the Company, the guarantors
party thereto and U.S. Bank Corporate Trust Services, as Trustee.

The Notes bear interest at a rate of 8.125% per annum. Interest payments are due semi-annually each
January 1 and July 1. The maturity date of the Notes is July 1, 2016. From time to time we may be in the market to
repurchase portions of the Notes, subject to limitations set forth in the Credit Agreement.

The Notes are our general unsecured obligations. Accordingly, they rank equally in right of payment with all of
our existing and future unsecured senior debt; senior in right of payment to all of our future subordinated debt;
effectively subordinated to our existing and future secured debt to the extent of the assets securing such debt,
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including all borrowings under our credit facilities; and effectively subordinated to all of the liabilities of our non-
guarantor subsidiaries, including trade payables and preferred stock.

The Notes are guaranteed by each existing and future domestic subsidiary that is a guarantor under our credit
facilities. The guarantees are general unsecured obligations of the guarantors. Accordingly, they rank equally in
right of payment with all existing and future unsecured senior debt of our guarantors; senior in right of payment with
all existing and future subordinated debt of such guarantors; and effectively subordinated to such guarantors’
existing and future secured debt to the extent of the assets securing such debt, including the guarantees by the
guarantors of obligations under our credit facilities.

LPS has no independent assets or operations, our subsidiaries’ guarantees are full and unconditional and joint
and several, and our subsidiaries, other than subsidiary guarantors, are minor. There are no significant restrictions
on the ability of LPS or any of the subsidiary guarantors to obtain funds from any of our subsidiaries by dividend or
loan.

We may redeem some or all of the Notes on or after July 1, 2011, at the redemption prices described in the
Indenture, plus accrued and unpaid interest. Upon the occurrence of a change of control, unless we have exercised
our right to redeem all of the Notes as described above, each holder may require us to repurchase such holder’s
Notes, in whole or in part, at a purchase price equal to 101% of the principal amount thereof plus accrued and unpaid

interest to the purchase date. During 2009, we repurchased $8.0 million face value of the Notes for $8.2 million.

The Indenture contains customary events of default, including a cross default provision that, with respect to
any other debt of the Company or any of our restricted subsidiaries having an outstanding principal amount equal to
or more than a specified amount in the aggregate for all such debt, occurs upon (i) an event of default that results in
such debt being due and payable prior to its scheduled maturity or (ii) failure to make a principal payment. Upon the
occurrence of an event of default (other than a bankruptcy default with respect to the Company), the trustee or
holders of at least 25% of the Notes then outstanding may accelerate the Notes by giving us appropriate notice. If,
however, a bankruptcy default occurs with respect to the Company, then the principal of and accrued interest on the
Notes then outstanding will accelerate immediately without any declaration or other act on the part of the trustee or
any holder.

The fair value of the Company’s long-term debt at December 31, 2009 is estimated to be approximately 101%
of the carrying value. We have estimated the fair value of the term loans based on values of recent quoted market
prices and estimated the fair value of the notes based on values of recent trades.
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On July 10, 2008, we entered into a 2-year amortizing interest rate swap transaction, with the following
amortization periods remaining as of December 31, 2009:

Bank Pays LPS Pays
Amortization Period Notional Amount Variable Rate of(1) Fixed Rate of(2)
(In millions)
December 31, 2009 to March 31,2010 ............. $330.0 1 Month LIBOR 3.275%
March 31, 2010 to June 30,2010 ................. 310.0 1 Month LIBOR 3.275
June 30,2010 to July 31,2010 ... ................ 290.0 1 Month LIBOR 3.275

On October 6, 2008, we entered into the following interest rate swap transaction:

Bank Pays LPS Pays
Effective Date Termination Date Notional Amount Variable Rate of(1) Fixed Rate of(2)
(In millions)
October 31,2008 . ........... December 31, 2010 $350.0 1 Month LIBOR 2.780%

(1) 0.23% as of December 31, 2009.

(2) In addition to the fixed rate paid under the swaps, we pay an applicable margin to our bank lenders on the Term
A Loan and Revolving Loan equal to 2.25% and on the Term B Loan equal to 2.50% as of December 31, 2009.

We have entered into interest rate swap transactions in order to convert a portion of our interest rate exposure
on our floating rate debt from variable to fixed. We have designated these interest rate swaps as cash flow hedges.
The estimated fair value of these cash flow hedges resulted in liabilities of $13.2 million, which is included in the
accompanying consolidated balance sheet in other accrued liabilities, as of December 31, 2009, and $23.3 million,
which is included in the accompanying consolidated balance sheet in other non-current liabilities, as of Decem-
ber 31, 2008. A portion of the amount included in accumulated other comprehensive earnings will be reclassified
into interest expense as a yield adjustment as interest payments are made on the Term Loans. The inputs used to
determine the estimated fair value of our interest rate swaps are Level 2-type measurements. We considered our own
credit risk when determining the fair value of our interest rate swaps.

A summary of the effect of derivative instruments on amounts recognized in other comprehensive earnings
(“OCE”) and on the accompanying consolidated statement of earnings are as follows (in millions):

Amount of Loss Recognized in OCE on

Derivatives
Year Ended December 31,
Derivatives in Cash Flow Hedging Relationships 2009 2008
Interest rate swap contract. ... .......... ..., $6.0 $15.3

Amount of Loss Reclassified from
Accumulated OCE into Income

Year Ended December 31,
Location of Loss Reclassified from Accumulated OCE into Income 2009 2008

Interest eXpense .. .....o.i i $(12.2) $(1.0)

It is our policy to execute such instruments with credit-worthy banks and not to enter into derivative financial
instruments for speculative purposes. As of December 31, 2009, we believe our interest rate swap counterparties
will be able to fulfill their obligations under our agreements, and we believe we will have debt outstanding through
the various expiration dates of the swaps such that the occurrence of future hedge cash flows remains probable.
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Principal Maturities of Debt

Principal maturities at December 31, 2009 for the next five years and thereafter are as follows (in thousands):

2000 . . $ 40,100
20l e e e 145,100
2012 . . e e e 145,100
2008 e e 110,100
2004 . e e 481,950
TherCalter « . . o v e et e e e e e e e e e e e 367,000
TOAL .« v e e e e e e e e e $1,289,350

(10) Commitments and Contingencies
Litigation

In the ordinary course of business, we are involved in various pending and threatened litigation matters related
to our operations, some of which include claims for punitive or exemplary damages. Often, these matters do not
include a specific statement as to the dollar amount of damages demanded. Instead, they include a demand in an
amount to be proved at trial. For these reasons, it is often not possible to make a meaningful estimate of the amount
or range of loss that could result from these matters. Accordingly, we review matters on an ongoing basis and follow
the provisions of FASB ASC Topic 450, Contingencies, when making accrual and disclosure decisions. When
assessing reasonably possible and probable outcomes, we base our decision on our assessment of the ultimate
outcome following all appeals. We intend to vigorously defend all litigation matters that are brought against us, and
we do not believe that the ultimate disposition of any of these lawsuits will have a material adverse impact on our
financial position or results of operations. Finally, we believe that no actions, other than the matter listed below,
depart from customary litigation incidental to our business.

Schneider, Kenneth, et al. vs. Lender Processing Services, Inc., et al.

On February 17, 2010 this putative class action complaint was filed in the United States District Court for the
Southern District of Florida. In a single count complaint, the plaintiffs seek to recover unspecified damages for
alleged violations of the Fair Debt Collection Practices Act relating to the preparation and use of assignments of
mortgage in foreclosure actions. The defendants include two large banks, as well as LPS and our document
solutions subsidiary. The complaint essentially alleges that the industry practice of creating assignments of
mortgages after the actual date on which a loan was transferred from one beneficial owner to another is unlawful.
The complaint also challenges the authority of individuals employed by our document solutions subsidiary to
execute such assignments as officers of various banks and mortgage companies. Although we do not believe that our
conduct falls under the provisions of the Fair Debt Collection Practices Act, at this early stage we are unable to
accurately predict the outcome of this matter.

Regulatory Matters

Due to the heavily regulated nature of the mortgage industry, from time to time we receive inquiries and
requests for information from various state and federal regulatory agencies, including state insurance departments,
attorneys general and other agencies, about various matters relating to our business. These inquiries take various
forms, including informal or formal requests, reviews, investigations and subpoenas. We attempt to cooperate with
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all such inquiries. Recently, during an internal review of the business processes used by our document solutions
subsidiary, we identified a business process that caused an error in the notarization of certain documents, some of
which were used in foreclosure proceedings in various jurisdictions around the country. The services performed by
this subsidiary were offered to a limited number of customers, were unrelated to our core default management
services and were immaterial to our financial results. We immediately corrected the business process and began to
take remedial actions necessary to cure the defect in an effort to minimize the impact of the error. We subsequently
received an inquiry relating tothis'matter from the Clerk of Cotirt 6f Fulton County, Georgia, which is the regulatory
body responsible for licensing the notaries used by our document solutions subsidiary. In response, we met with the
Clerk of Court, along with members of her staff, and reported on our identification of the error and the status of the
corrective actions that were underway. We have since completed our remediation efforts with respect to the affected
documents. Most recently, we have learned that the U.S. Attorney’s office for the Middle District of Florida is
reviewing the business processes of this subsidiary. We have expressed our willingness to fully cooperate with the
U.S. Attorney. We continue to believe that we have taken necessary remedial action with respect to this matter.

Leases

We lease certain of our property under leases which expire at various dates. Several of these agreements
include escalation clauses and provide for purchases and renewal options for periods ranging from one to five years.

Future minimum operating lease payments for leases with remaining terms greater than one year for each of
the years in the five years and thereafter are as follows (in thousands):

2000 . e e $20,355
200 L e 16,048
200 e 14,588
2003 L 9,002
2004 2,326
Thereafter . ..o . , 89
Total . .o $62,408

Rent expense incurred under all operating leases during the years ended December 31, 2009, 2008 and 2007
was $26.3 million, $24.0 million and $21.7 million, respectively.

Data Processing and Maintenance Services Agreements

We have various data processing and maintenance services agreements with vendors, which expire through
2014, for portions of our computer data processing operations and related functions. The Company’s estimated
aggregate contractual obligation remaining under these agreements was approximately $72.8 million as of
December 31, 2009. However, this amount could be more or less depending on various factors such as the
inflation rate, the introduction of significant new technologies, or changes in the Company’s data processing needs.

Indemnifications and Warranties

We often indemnify our customers against damages and costs resulting from claims of patent, copyright, or
trademark infringement associated with use of our software through software licensing agreements. Historically, we
have not made any payments under such indemnifications, but continue to monitor the conditions that are subject to
the indemnifications to identify whether a loss has occurred that is both probable and estimable that would require
recognition. In addition, we warrant to customers that our software operates substantially in accordance with the
software specifications. Historically, no costs have been incurred related to software warranties and none are
expected in the future, and as such no accruals for warranty costs have been made.

70



LENDER PROCESSING SERVICES, INC.
AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

Tax Indemnification Agreement

Under the tax disaffiliation agreement entered into by our former parent and us in connection with the
distribution, we are required to indemnify FIS against all tax related liabilities caused by the failure of the spin-off to
qualify for tax-free treatment for United States Federal income tax purposes (including as a result of Section 355(e)
of the Code) to the extent these liabilities arise as a result of any action taken by us or any of our affiliates following
the spin-off or otherwise result from any breach of any representation, covenant or obligation of our company or any
of our affiliates under the tax disaffiliation agreement.

Off-Balance Sheet Arrangements

We do not have any material off-balance sheet arrangements other than operating leases and the escrow
arrangements described below.

Escrow Arrangements

In conducting our title agency, closing and tax services, we routinely hold customers’ assets in escrow
accounts, pending completion of real estate related transactions. Certain of these amounts are maintained in
segregated accounts, and these amounts have not been included in the accompanying consolidated balance sheets.
As an incentive for holding deposits at certain banks, we periodically have programs for realizing economic benefits
through favorable arrangements with these banks. As of December 31, 2009, the aggregate value of all amounts held
in escrow in our title agency, closing and tax services operations totaled $144.9 million.

(11) Employee Benefit Plans
Stock Purchase Plan

Prior to the spin-off, our employees participated in the FNF Employee Stock Purchase Plan (through mid-
2006) and the FIS Employee Stock Purchase Plan (since mid-2006). Subsequent to the spin-off, our employees have
participated in the LPS Employee Stock Purchase Plan (collectively the “ESPP Plans”). Under the terms of the
ESPP Plans and subsequent amendments, eligible employees may voluntarily purchase, at current market prices,
shares of common stock through payroll deductions. We have registered 10 million shares for issuance under the
current plan. Pursuant to the ESPP Plans, employees may contribute an amount between 3% and 15% of their base
salary and certain commissions. Shares purchased are allocated to employees, based upon their contributions. We
contribute varying matching amounts as specified in the ESPP Plans. We recorded an expense of $6.0 million,
$5.3 million and $4.8 million for the years ended December 31, 2009, 2008 and 2007, respectively, relating to the
participation of our employees in the ESPP Plans.

401(k) Profit Sharing Plan

Prior to the spin-off, our employees participated in qualified 401(k) plans sponsored by FNF or FIS.
Subsequent to the spin-off, our employees have participated in a qualified 401(k) plan sponsored by LPS. Under
the terms of all three plans and subsequent amendments, eligible employees may contribute up to 40% of their
pretax annual compensation, up to the amount allowed pursuant to the Internal Revenue Code. We generally match
50% of each dollar of employee contribution up to 6% of the employee’s total eligible compensation. We recorded
$9.0 million, $7.0 million and $7.3 million for the years ended December 31, 2009, 2008 and 2007, respectively,
relating to the participation of our employees in the 401(k) plans.
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Stock Option Plans
Prior to spin-off

Prior to the spin-off, our employees participated in FIS’s, FNF’s and old FNF’s stock incentive plans. As a
result, these financial statements include an allocation of stock compensation expense from FIS for the periods
presented, up through July 2, 2008. This allocation includes all stock compensation recorded by FIS for the
employees within our operating segments and an allocation for certain corporate employees and directors.

Prior to November 9, 2006, certain awards held by our employees were issuable in both old FNF and FIS
common stock. On November 9, 2006, as part of the closing of the merger between FIS and old FNF, FIS assumed
certain options and restricted stock grants that the Company’s employees and directors held under various old FNF
stock-based compensation plans and all these awards were converted into awards issuable in FIS common stock.
From November 9, 2006 to July 2, 2008, all options and awards held by our employees were issuable in the common
stock of FIS. On July 2, 2008, in connection with the spin-off, all FIS options and FIS restricted stock awards held by
our employees prior to the spin-off were converted into options and awards issuable in our common stock,
authorized by our new stock option plan. The exercise price and number of shares subject to each FIS option and FIS
restricted stock award were adjusted to reflect the differences in FIS’s and our common stock prices, which resulted
in an equal fair value of the options before and after the exchange. Therefore, no compensation charge was recorded
in connection with the conversion. Since July 2, 2008, all options and awards held by our employees are issuable in
LPS common stock.

Post spin-off

Our employees participate in LPS’s 2008 Omnibus Incentive Plan (the “Plan”). Under the Plan, the Company
may grant up to 14 million share-based awards to officers, directors and key employees. As of December 31, 2009,
4.8 million share-based awards were available for future grant under the Plan. The shares will be issued from
authorized and unissued shares of the Company’s common stock. Expired and forfeited awards are available for re-
issuance. Vesting and exercise of share-based awards are generally contingent on continued employment.

The Company recognizes compensation expense on a straight-line basis over the vesting period of share-based
awards. We recorded stock compensation expense, including the allocations discussed above, of $28.0 million,
$21.5 million and $14.1 million during 2009, 2008 and 2007, respectively, and a related income tax benefit of
$2.9 million and $0.5 million for the years ended December 31, 2009 and 2008. This compensation expense is
included in selling, general and administrative expenses in the accompanying consolidated statements of earnings.

During 2009 and 2008, $5.5 million and $0.5 million, respectively, of cash was used for minimum statutory
withholding requirements upon net settlement of employee exercises of share-based awards.

As of December 31, 2009, the Company had $42.5 million of unrecognized compensation cost related to share-
based payments, which is expected to be recognized in pre-tax earnings over a weighted average period of
1.38 years.
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Options

The following table summarizes stock option activity under the Plan since inception (July 2, 2008):

Weighted Average

Number of Shares Exercise Price

Inceptionof Plan ......... ... ... ... ... ... ... — $ —
Granted:
FIS options converted on July 2, 2008 to LPS options

(conversionratioof 1.14) . ....... ... ... . ..., 5,211,018 29.64
Other grants . .. ....... ...t e 1,682,500 34.58
Total Granted . . . ... ... .o e 6,893,518 30.85
Exercised(1) . .. ..o e (132,156) 14.47
Cancelled . . ... ... i e e 247) 25.12
Outstanding as of December 31,2008 . ... ................ 6,761,115 31.16
Total Granted . . . ............0 i 1,949,400 28.53
Exercised(1) . . ... e (1,285,227) 19.97
Cancelled . . ... ot (618,578) 35.19
Outstanding as of December 31,2009 . ................... 6,806,710 32.16

(1) The total intrinsic value of stock options exercised during the years ended December 31, 2009 and 2008 was
$16.3 million and $2.5 million, repsectively.

‘We measured the fair value of the awards at the date of grant using a Black-Scholes option pricing model with
various assumptions both before and after the date of the spin-off. The risk-free interest rate is based on the rate in
effect for the expected term of the option at the grant date. The dividend yield is based on historical dividends,
including FIS’s history for the pre-spin options. The volatility assumptions are based on historical volatilities of
comparable publicly traded companies using daily closing prices for the historical period commensurate with the
expected term of the option. Due to the Company’s recent public status, its historical volatility data is not considered
in determining expected volatility. The expected life of the options is determined based on the simplified
assumption that the options will be exercised evenly from vesting to expiration. The following table summarizes
weighted average assumptions used to estimate fair values for awards granted during the periods presented in the
consolidated financial statements:

Weighted Average

Weighted Average Risk Free Volatility Expected Expected Life
Year __Fair Value Interest Rate _Factor Dividend Yield _ (In Years)
2009 $8.35 2.0% 35% 1.4% 5.0
2008 8.55 3.2% 25% 1.1% 5.0
2007 12.60 3.5% 25% 0.5% 5.8
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The following table summarizes stock options held by our employees that were outstanding and those that
were exercisable as of December 31, 2009:

Options Outstanding Options Exercisable
Weighted Weighted
Average Weighted Average Weighted
Range of Remaining Average Intrinsic Value at Remaining Average Intrinsic Value at
Exercise Number of Contractual _ Exercise ..___December 31, . Number of Contractual Exercise December 31,
Prices Options Life Price 2008 Options Life Price 2008
(In thousands) (In thousands)
$0.00 — $4.99 32,443 1.59 $ 4.08 $ 1,187 32,443 1.59 $ 4.08 $ 1,187
5.00— 9.99 12,723 1.61 6.82 431 12,723 1.61 6.82 431
10.00 — 14.99 265,408 4.86 13.20 7,289 264,586 4.85 13.20 7,267
15.00 — 19.99 126,688 2.61 19.47 2,685 126,688 2.61 19.47 2,685
20.00 — 24.99 13,590 1.88 22.78 243 13,590 1.88 22.78 243
25.00—29.99 2,010,698 6.15 28.33 24,792 100,598 1.89 27.57 1,317
30.00 — 34.99 1,885,849 4.89 34.54 11,349 806,296 4.28 34.52 4,950
35.00 —40.66 2,474,311 4.06 36.64 9,935 1,873,209 3.77 36.57 7,665
40.67 — 42.74 15,000 6.83 4274 — — — — —
$0.00 — $42.74 6,806,710 4.89 $32.16 $57,911 3,230,133 3.84 $32.69 $25,745

The number of shares vested and expected to vest total approximately 6.7 million, have a weighted average
remaining contractual life of 4.89 years, a weighted average exercise price of $32.16 and an intrinsic value of
$56.8 million.

Restricted Stock

During 2008, we granted 0.5 million shares of restricted stock, including the conversion of FIS restricted stock
into LPS restricted stock at the date of spin-off, with a weighted average grant date fair value range of $33.87 to
$34.58 per share. During 2009, we granted 0.5 million shares of restricted stock with a weighted average grant date
fair value range of $28.37 to $42.74 per share. As a result of these grants, approximately 0.7 million shares of LPS
restricted stock awards were outstanding as of December 31, 2009.

(12) Income Taxes

Income tax expense attributable to continuing operations for the years ended December 31, 2009, 2008 and
2007 consists of the following (in thousands):

2009 2008 2007

Current provision:

Federal. . . ... .. ... $126,744  $122,786  $121,553

StAte . . e 18,879 18,774 19,558
Total current provision . . . ...t 145,623 141,560 141,111
Deferred provision:

Federal. . ... .. ... . . i 23,989 4,562 10,566

State . .o 2,123 447 2,007
Total deferred provision . . .......... .. ... ... .. L. 26,112 5,009 12,573
Total provision for income taxes. ....................... $171,735  $146,569  $153,684
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A reconciliation of the federal statutory income tax rate to our effective income tax rate for the years ended
December 31, 2009, 2008 and 2007 is as follows:

2009 2008 2007

Federal statutory income tax rate . .....................0ouiun.... 35.00% 35.00% 35.00%

State INCOME TAXES « . . v oot vt ettt et e et et 323 3.28 3.50

Other. . ... 0.02 (0.03) 020
Effective income tax rate. .. ............ ... ... 0. 38.25% 38.25% 38.710%

The significant components of deferred income tax assets and liabilities at December 31, 2009 and 2008
consist of the following (in thousands):

2009 2008
Deferred income tax assets:
Deferred revenue. . . ... ...t $ 30,066 $ 25,120
Employee benefits. . .. ...... .. ... ... .. . 20,254 16,053
Net operating 10SS€S . . ... ..ottt 12,413 —
Allowance for doubtful accounts . ... ... . 9,917 10,409
State fAXES . v vttt 6,974 7,019
Accruals and 1€S€IVes . . . .. ... 6,694 9,224
InVestments. . . ...t 4,709 14,734
Total gross deferred income tax assets . . . .. ..o e e i 91,027 82,559
Less: valuation allowance . .. ......... o, — (5,876)
Total deferred inCome tax aSSELS . . ... oo v v e e e et e 91,027 76,683
Deferred income tax liabilities:
Amortization of goodwill and intangible assets . ................... (90,311) (60,463)
Deferred contract Costs . . .. ... .. it (11,756)  (10,967)
Depreciation . . . ... ... (6,647) (1,053)
Total deferred income tax liabilities. . . ................ .o ... .. (108,714) (72,483)
Net deferred INCOME tAXES. . . . ot v et e, $ (17,687) $ 4,200

Deferred income taxes have been classified in the consolidated balance sheets as of December 31, 2009 and
2008 as follows (in thousands):

2009 2008
CUITENt @SSELS. .« . v v ittt e e $ 47,528  $ 40,757
Non-current liabilities. . .. ......... ... ... ... . . .. (65,215)  (36,557)
Net deferred income taxes . ............oouriimn i, $(17,687) $ 4,200

Management believes that based on its historical pattern of taxable income, projections of future income, tax
planning strategies and other relevant evidence, the Company will produce sufficient income in the future to realize
its deferred income tax assets. A valuation allowance is established for any portion of a deferred income tax asset if
management believes it is more likely than not that the Company will not be able to realize the benefits or portion of
a deferred income tax asset. Adjustments to the valuation allowance will be made if there is a change in
management’s assessment of the amount of deferred income tax asset that is realizable.
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At December 31, 2009, the Company has federal net operating loss carryforwards resulting in a deferred tax
asset of $12.4 million. These net operating losses expire between 2027 and 2029. The Company fully anticipates
utilizing these losses prior to expiration and thus, no valuation allowance has been established.

The Company was included in the FIS consolidated tax returns for periods prior to the July 2008 spin-off. FIS
is a participant in the Internal Revenue Service’s Compliance Assurance Process (CAP), which is a real time audit of
the income tax returns-and other tax related -matters. The IRS has completed its review for tax years 2002 through
2007 resulting in no changes to any member of the LPS group. Beginning with the period after the spin-off, LPS has
entered into the CAP program as a standalone taxpayer and the IRS is currently reviewing tax years 2008 and 2009.
Management believes the ultimate resolution of the examinations will not result in a material adverse effect to our
financial position or results of operations. Substantially all state income tax audits have been concluded through the
2005 tax year.

Reserves for uncertain tax positions are computed by determining a minimum recognition threshold a tax
position is required to meet before being recognized in the financial statements. It also provides guidance on
measurement and classification of amounts relating to uncertain tax positions, accounting for interest and penalties,
and disclosures. The Company has performed an evaluation of its tax positions and has concluded that as of
December 31, 2009, there were no significant uncertain tax positions requiring recognition in its financial
statements. The Company’s policy is to recognize interest and penalties related to unrecognized tax benefits as
a component of income tax expense.

(13) Concentration of Risk

We generate a significant amount of revenue from large customers, including two of our customers who
accounted for 13.9% and 12.5%, respectively, of total revenue in the year ended December 31, 2009. The revenues
from these customers were spread across both of our operating segments during 2009. No customers accounted for
more than 10% of total revenue in the years ended December 31, 2008 and 2007.

Financial instruments that potentially subject us to concentrations of credit risk consist primarily of cash
equivalents and trade receivables.
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(14) Segment Information

Summarized financial information concerning our segments is shown in the following tables.

As of and for the year ended December 31, 2009 (in thousands):

Processing and services revenues. . ... .....
Costofrevenues. .....................

Grossprofit ......... ... ... .t

Selling, general and administrative
EXPENSES . « v v et

Operating income . . . ..............c...
Depreciation and amortization (1) . ........
Capital expenditures (1) ................
Total assets. . ..o i i e it e

Goodwill . ...

(1) Excludes the impact of discontinued operations.

As of and for the year ended December 31, 2008 (in thousands):

Processing and services revenues. . ........
Costofrevenues......................

Grossprofit ....... ... ..o,

Selling, general and administrative
EXPENSES + . o ov v e

Operating income . . ...........co0nvn..
Depreciation and amortization (1) .........
Capital expenditures (1) ................
Total @sSetS. .« vt iv i

Goodwill . ........ i

(1) Excludes the impact of discontinued operations.

Technology, Loan
Data and Transaction Corporate
Analytics Services and Other Total
$ 707485 $1,684,613 $(21,550) $2,370,548
402,411 1,190,238 (21,646) 1,571,003
305,074 494,375 96 799,545
70,717 107,769 88,853 267,339
234,357 386,606 (88,757) 532,206
$ 69477 $ 20310 $ 8,130 $ 97917
$ 71439 $ 21,322 $ 6014 § 98775
$1,154,772 $ 829471  $213,061  $2,197,304
$ 760,081 $ 406,061 $ —  $1,166,142
Technology, Loan
Data and Transaction Corporate
Analytics Services and Other Total
$ 565,650 $1,283,501 $(11,561) $1,837,590
309,969 879,031 (12,521) 1,176,479
255,681 404,470 960 661,111
64,640 105,299 59,936 229,875
191,041 299,171 (58,976) 431,236
$ 61,205 $ 25132 $ 7,000 $ 93,337
$ 41,273 $ 18583 § 2422 § 62278
$1,056,012 $ 796,146  $251,475  $2,103,633
$ 701,676 $ 389380 $  —  $1,091,056
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As of and for the year ended December 31, 2007 (in thousands):

Technology, Loan

Data and Transaction Corporate

Analytics Services and Other Total
Processing and services revenues. . ........ $ 570,146 $1,073,933 $ (5,457) $1,638,622
Cost of revenues. . ........ e 313,747 742,013 (5,274) 1,050,486
Grossprofit .................. ... .... 256,399 331,920 (183) 588,136
Selling, general and administrative

EXPENSES . v v o v vt 64,770 94,895 32,957 192,622

Operating income . . ................... 191,629 237,025 (33,140) 395,514
Depreciation and amortization (1) ......... $ 68720 $ 28,895 $ 5135 $ 102,750
Capital expenditures (1) ................ $ 50,865 $ 14329 $ 5072 $ 70,266
Total assets. . ........................ $1,054,325 $ 720,633 $187,085  $1,962,043
Goodwill ........................... $ 686,654 $ 391,500 $ —  $1,078,154

(1) Excludes the impact of discontinued operations

(15) Condensed Consolidating Financial Information

On July 2, 2008, LPS (the “Parent Company”) entered into the Credit Agreement and the Notes described in
Note 9. The Credit Agreement and the Notes are fully and unconditionally guaranteed, jointly and severally, by the
majority of the subsidiaries of the Parent Company (the “Subsidiary Guarantors”). Certain other subsidiaries (the
“Other Subsidiaries”) are not guarantors of the Credit Agreement and the Notes. The guarantees by the Subsidiary
Guarantors are senior to any of their existing and future subordinated obligations, equal in right of payment with any
of their existing and future senior unsecured indebtedness and effectively subordinated to any of their existing and
future secured indebtedness.

The Parent Company conducts virtually all of its business operations through its Subsidiary Guarantors and
Other Subsidiaries. Accordingly, the Parent Company’s main sources of internally generated cash are dividends and
distributions with respect to its ownership interests in the subsidiaries, which are derived from the cash flow

. generated by the subsidiaries. Through December 31, 2009, no dividends have been paid by the subsidiaries.

As of December 31, 2009, the Parent Company has no independent assets or operations, our subsidiaries’
guarantees are full and unconditional and joint and several, and our subsidiaries, other than subsidiary guarantors,
are minor. There are no significant restrictions on the ability of LPS or any of the subsidiary guarantors to obtain
funds from any of our subsidiaries by dividend or loan. However, as of December 31, 2008, one of our subsidiaries,
other than a subsidiary guarantor, was more than minor.
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The following tables set forth, on a condensed consolidating basis, the balance sheet, the statement of earnings

and the statement of cash flows for the Parent Company, the Subsidiary Guarantors and Other Subsidiaries as of and
for the year ended December 31, 2008.

The following table represents our condensed consolidating balance sheet as of December 31, 2008 (in thousands):

Parent Subsidiary Other Consolidating  Total Consolidated
Company(1)  Guarantors Subsidiaries  Adjustments Amounts
Assets:
Current assets . . ............... $§ 41906 $ 459,579 $52,222 % — $ 553,707
Investment in subsidiaries ........ 1,785,711 — — (1,785,711) ‘ —
Non-current assets. . ............ 28,146 1,494,877 26,903 — 1,549,926
Total assets . ................ $1,855,763 $1,954,456 $79,125  $(1,785,711)  $2,103,633
Liabilities and equity:
Current liabilities .............. $ 191,136 $ 166,536 $25,093 § — $ 382,765
Total liabilities . ............... 1,653,362 220,194 27,676 — 1,901,232
Total equity. . ................. 202,401 1,734,262 51,449 (1,785,711) 202,401
Total liabilities and equity . . .. .. $1,855,763 $1,954,456  $79,125  $(1,785,711) $2,103,633

The following table represents our condensed consolidating statement of earnings for the year ended
December 31, 2008 (in thousands):

Total
Parent Subsidiary Other Consolidating Const())liflated
Company(2) Guarantors Subsidiaries = Adjustments Amounts
Processing and services revenues . ........ $ —  $1,815,665 $21,925 $ —  $1,837,590
Operating expenses . . . ................ 42,583 1,348,460 15,311 — 1,406,354
Operating income . ................... 42,583) 467,205 6,614 —_ 431,236
Equity in earnings of subsidiaries. . ....... 476,036 —_ — (476,036) —
Other income (expense). . .............. (50,010) 1,113 848 — (48,049)
Earnings from continuing operations before
income taxes and equity in losses of
unconsolidated entity . . . ............. 383,443 468,318 7,462 (476,036) 383,187
Provision for income taxes. . ............ 146,667 179,132 2,854 (182,084) 146,569

Earnings from continuing operations before
equity in losses of unconsolidated entity. . 236,776 289,186 4,608 (293,952) 236,618

Equity in losses of unconsolidated entity . . . (254) (4,433) — — (4,687)
Earnings from continuing operations . .. ... 236,522 284,753 4,608 (293,952) 231,931
Discontinued operation, net of tax .. ...... — — 158 — 158
Netearnings . ....................... 236,522 284,753 4,766 (293,952) 232,089
Net earnings attributable to noncontrolling

minority interests. . . ................ — (1,201) — — (1,201)

Net earnings attributable to Lender
Processing Services, Inc. . ............ $236,522 $ 283552 $ 4,766 $(293,952) $ 230,888
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

The following table represents our condensed consolidating statement of cash flows for the year ended
December 31, 2008 (in thousands):
Total

Parent Subsidiary Other Consolidating Consolidated
Company Guarantors Subsidiaries Adjustments Amounts

Cash flow from operating activities:
Netearnings. .. ........couvuvuininn... L $236,522 $7283,552 $47766  $(293,952) $ 230,888

Adjustment to reconcile net earnings to net
cash provided by operating activities:

Non-cash expenses and other items......... (445,658) 91,810 1,070 476,036 123,258
Changes in assets and liabilities, net of effects
from acquisitions .................... (44,665) 58,984  (4,605) — 9,714
Net cash provided by operating activities ... ... (253,801) 434,346 1,231 182,084 363,860
Net cash used in investing activities .......... 2,421) (78,852) (953) — (82,226)
Net cash used in financing activities.......... (52,938) (141,052) (1,244) — (195,234)
Net increase in cash and cash equivalents . . . ... $(309,160) $ 214,442 $ (966) $ 182,084 $ 86,400
Cash and cash equivalents, beginning of year . . . 39,566
Cash and cash equivalents, end of year........ $ 125,966

(1) The Parent Company does not allocate current or deferred income tax assets or liabilities to the Subsidiary
Guarantors or Other Subsidiaries.

(2) The Parent Company does not allocate corporate overhead to the Subsidiary Guarantors or Other Subsidiaries.

(16) Subsequent Events
Subsequent events have been evaluated through February 23, 2010, the date on which the financial statements
were filed.
Repurchase Authorization

On February 5, 2010, our Board of Directors authorized us to repurchase shares of our common stock and/or
our senior notes in an amount not to exceed $150.0 million. This new authorization replaces our previous
authorization and subsumes all amounts remaining available thereunder. The new plan is effective through
March 31, 2012.

Since January 1, 2010, we repurchased 406,000 shares of our stock for $16.4 million, at an average price of
$40.48 per share.
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.

None.

Item 9A. Controls and Procedures.

As of the end of the year covered by this report, the Company carried out an evaluation, under the supervision
and with the participation of its principal executive officer and principal financial officer, of the effectiveness of the
design and operation of its disclosure controls and procedures, as such term is defined in Rule 13a-15(e) under the
Exchange Act. Based on this evaluation, the Company’s principal executive officer and principal financial officer
concluded that its disclosure controls and procedures were effective to ensure that information required to be
disclosed by the Company in the reports that we file or submit under the Actis: (a) recorded, processed, summarized
and reported, within the time periods specified in the Commission’s rules and forms; and (b) accumulated and
communicated to management, including our principal executive and principal financial officers, as appropriate to
allow timely decisions regarding required disclosure.

There were no changes in our internal control over financial reporting that occurred during the most recent
fiscal quarter that have materially affected, or are reasonably likely to materially affect, our internal control over
financial reporting.

MANAGEMENT’S REPORT ON INTERNAL CONTROL OVER FINANCIAL REPORTING

Management is responsible for establishing and maintaining adequate internal control over financial reporting,
as such term is defined in Exchange Act Rule 13a-15(f). Under the supervision and with the participation of our
management, including our principal executive officer and principal financial officer, we conducted an evaluation
of the effectiveness of our internal control over financial reporting. Management has adopted the framework in
Internal Control — Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO). Based on our evaluation under this framework, our management concluded that our internal
control over financial reporting was effective as of the end of the period covered by this annual report. KPMG LLP,
an independent registered public accounting firm has issued an attestation report on our internal control over
financial reporting as set forth in Item 8.

Item 9B. Other Information.

None.

PART I11

Items 10-14.

Within 120 days after the close of'its fiscal year, the Company intends to file with the Securities and Exchange
Commission a definitive proxy statement pursuant to Regulation 14A of the Securities Exchange Act of 1934 as
amended, which will include the matters required by these items.
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PART IV

Item 15. Exhibits and Financial Statement Schedules

(1) Financial Statement Schedules:

All schedules have been omitted because they are not applicable or the required information is included in

the consolidated financial statements or notes to the statements.

(2) Exhibits:

The following is a complete list of exhibits included as part of this report, including those incorporated by

reference. A list of those documents filed with this report is'set forth onthe Exhibit Index appearing elsewhere
in this report and is incorporated by reference.

Exhibit
No.

2.1

3.1
32

4.1

4.2

43

10.1

10.2

10.3

10.4

10.5
10.6

10.7

10.8

Description

Contribution and Distribution Agreement, dated as of June 13, 2008, between Lender Processing Services,
Inc. and Fidelity National Information Services, Inc. (incorporated by reference to Exhibit 2.1 to Current
Report on Form 8-K filed on July 9, 2008).

Amended and Restated Certificate of Incorporation of Lender Processing Services, Inc. (incorporated by
reference to Exhibit 4.1 to Registration Statement on Form S-8 filed on July 8, 2008).

Amended and Restated Bylaws of Lender Processing Services, Inc. (incorporated by reference to
Exhibit 4.2 to Registration Statement on Form S-8 filed on July 8, 2008).

Indenture, dated as of July 2, 2008, among Lender Processing Services, Inc., the guarantors parties thereto
and U.S. Bank Corporate Trust Services, as Trustee relating to 8.125% Notes due 2016 (incorporated by
reference to Exhibit 4.4 to Registration Statement on Form S-8 filed on July 8, 2008).

~ Form of 8.125% Note due 2016 (incorporated by reference to Exhibit 4.3 to Registration Statement on

Form S-4 filed on August 27, 2008).

Form of certificate representing Lender Processing Services, Inc. Common Stock (incorporated by
reference to Exhibit 4.3 to Registration Statement on Form S-8 filed on July 8, 2008).

Credit Agreement, dated as of July 2, 2008, among Lender Processing Services, Inc., the lenders parties
thereto from time to time and JPMorgan Chase Bank, N.A., as Administrative Agent, Swing Line Lender
and L/C Issuer (incorporated by reference to Exhibit 4.5 to Registration Statement on Form S-8 filed on
July 8, 2008).

Tax Disaffiliation Agreement, dated as of July 2, 2008, between Lender Processing Services, Inc. and

Fidelity National Information Services, Inc. (incorporated by reference to Exhibit 10.1 to Current Report
on Form 8-K filed on July 9, 2008).

Corporate and Transitional Services Agreement, dated as of July 2, 2008, between Lender Processing
Services, Inc. and Fidelity National Information Services, Inc. (incorporated by reference to Exhibit 10.2
to Current Report on Form 8-K filed on July 9, 2008).

Corporate and Transitional Services Agreement, dated as of July 2, 2008, between Lender Processing
Services, Inc. and Fidelity National Financial, Inc. (incorporated by reference to Exhibit 10.3 to Current
Report on Form 8-K filed on July 9, 2008).

Lender Processing Services, Inc. Annual Incentive Plan (incorporated by reference to Exhibit 10.5 to
Current Report on Form 8-K filed on July 9, 2008).(1)

Lender Processing Services, Inc. 2008 Omnibus Incentive Plan (incorporated by reference to Exhibit 10.6
to Current Report on Form 8-K filed on July 9, 2008).(1)

Form of Notice of Restricted Stock Grant and Restricted Stock Award Agreement under Lender Processing
Services, Inc. 2008 Omnibus Incentive Plan (incorporated by reference to Exhibit 99.6 to Current Report
on Form 8-K filed on August 14, 2008).(1)

Form of Stock Option Agreement and Notice of Stock Option Grant under Lender Processing Services,
Inc. 2008 Omnibus Incentive Plan (incorporated by reference to Exhibit 99.5 to Current Report on
Form 8-K filed on August 14, 2008).(1)
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Exhibit
No.
10.9
10.10
10.11
10.12

10.13

10.14

10.15

10.16

21.1
23.1
31.1

31.2

321

322

Description

Lender Processing Services, Inc. Employee Stock Purchase Plan (incorporated by reference to
Exhibit 10.7 to Current Report on Form 8-K filed on July 9, 2008).(1)

Lender Processing Services, Inc. Deferred Compensation Plan (incorporated by reference to Exhibit 10.8
to Current Report on Form 8-K filed on July 9, 2008).(1)

Lender Processing Services, Inc. Executive Life and Supplemental Retirement Benefit Plan (incorporated
by reference to Exhibit 10.9 to Current Report on Form 8-K filed on July 9, 2008).(1)

Lender Processing Services, Inc. Special Supplemental Executive Retirement Plan (incorporated by
reference to Exhibit 10.10 to Current Report on Form 8-K filed on July 9, 2008).(1)

Employment Agreement, effective as of December 31, 2009, by and between Lender Processing Services,
Inc. and Jeffrey S. Carbiener (incorporated by reference to Exhibit 99.1 to Current Report on Form 8-K
filed on January 6, 2010).(1)

Employment Agreement, effective as of December 31, 2009, by and between Lender Processing Services,
Inc. and Francis K. Chan (incorporated by reference to Exhibit 99.2 to Current Report on Form 8-K filed on
January 6, 2010).(1)

Employment Agreement, effective as of December 31, 2009, by and between Lender Processing Services,
Inc. and Daniel T. Scheuble (incorporated by reference to Exhibit 99.3 to Current Report on Form 8-K filed
on January 6, 2010).(1)

Employment Agreement, effective as of December 31, 2009, by and between Lender Processing Services,
Inc. and Eric D. Swenson (incorporated by reference to Exhibit 99.4 to Current Report on Form 8-K filed
on January 6, 2010).(1)

Subsidiaries of the Registrant.

Consent of Independent Registered Public Accounting Firm (KPMG LLP).

Certification of Jeffrey S. Carbiener, Chief Executive Officer of Lender Processing Services, Inc., pursuant
to rule 13a-14(a) or 15d-14(a) of the Exchange Act, as adopted pursuant to Section 302 of the Sarbanes-
Oxley Act of 2002,

Certification of Francis K. Chan, Chief Financial Officer of Lender Processing Services, Inc., pursuant to
rule 13a-14(a) or 15d-14(a) of the Exchange Act, as adopted pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002.

Certification of Jeffrey S. Carbiener, Chief Executive Officer of Lender Processin g Services, Inc., pursuant
to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

Certification of Francis K. Chan, Chief Financial Officer of Lender Processing Services, Inc., pursuant to
18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

(1) Management Contract or Compensatory Plan.
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SIGNATURES
Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has
duly caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

Date: February 23, 2010 Lender Processing Services, Inc.

By: /s/ JerrreEY S. CARBIENER
Jeffrey S. Carbiener
President and Chief Executive Officer

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the
following persons on behalf of the registrant and in the capacities and on the dates indicated.

Date: February 23, 2010 By: /s/ JerrFREY S. CARBIENER
Jeffrey S. Carbiener
President and Chief Executive Officer
(Principal Executive Officer)
Director

Date: February 23, 2010 By: /s/ Francis K. CHAN
Francis K. Chan
Executive Vice President and Chief
Financial Officer (Principal Financial
Officer and Principal Accounting Officer)

Date: February 23, 2010 By: /s/ Lee A. KENNEDY
Lee A. Kennedy
Executive Chairman of the Board

Date: February 23, 2010 By: /s/  ArviN R. (PETE) CARPENTER
Alvin R. (Pete) Carpenter
Director

Date: February 23, 2010 By: /s/ Joun F. FARRELL, JR.
John E Farrell, Jr.
Director

Date: February 23, 2010 By: /s/ PuiLir G. HEASLEY
Philip G. Heasley
Director

Date: February 23, 2010 By: /s/ Davip K. HUNT
David K. Hunt
Director

Date: February 23, 2010 By: /s/  JaMmEes K. HUNT
James K. Hunt
Director
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CORPORATE INFORMATION

Lender Processing Services, Inc.
601 Riverside Avenue
Jacksonville, FL 32204
904.854.5100

STOCK LISTING
Lender Processing Services' common stock is listed on the New York
Stock Exchange under the ticker symbol “LPS.”

WEB SITE ADDRESS

Visit us online at s for more information about our

businesses and services, and governance practices, as well as to
gain access to our 2009 Annual Report, press releases, earnings

and dividend news, SEC filings and information on upcoming events.

TRANSFER AGENT AND REGISTRAR
Computershare Investor Services, LLC

2 North LaSalle Street

Chicago, IL 60602

800.568.3476

KPMG LLP

1 Independent Drive
Suite 1100
Jacksonville, FL 32202

ANNUAL SHAREHOLDER MEETING

Our annual shareholder meeting will be held at LPS':Corporate
Headquarters, 601 Riverside Avenue, Jacksonville, FL: 32204, on
Thursday, May 20, 2010 at 10:00 a.m. (ET). The meeting.notice
and proxy materials are furnished to shareholders in advance of

the annual meeting.

LENDER PROCESSING SERVICES, INC.

LENDER PROCESSING
SERVICES

STOCK PRICE AND DIVIDEND INFORMATION*

5

Fourth $44.38

$0.10
Third $39.05 $0.10
Second $33.99 $0.10
First $31.50 $0.10

2008

Fourth $31.75 $15.21 $0.10
Third $38.00 $28.51 $0.10

“LPS was spun off from Fidelity National Information Services, Inc.

(NYSE:FIS) on July 2, 2008.

PUBLICATIONS
LPS" annual report on Form 10-K and quarterly reports on

Form 10-Q are available on the Investor Relations section

of our Web site: «»

To obtain a printed copy of the annual report on Form 10-K
(without exhibits), or for other general inquiries, investors may
write to LPS’ inveé‘for Relations Department at the above address,
) or call 904.854.5086.

e-mail:(inve
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