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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K and the information incorporated by reference in it include and are based
on “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933 and
Section 21E of the Securities Exchange Act of 1934. We intend these forward-looking statements to be covered
by the safe harbor provisions for forward-looking statements in these sections. These statements can sometimes
be identified by the fact that they do not relate strictly to historical or current facts and they frequently are
accompanied by words such as “may,” “will,” “anticipate,” “estimate,” “expect,” “believes”, “could”, “would”,
“should”, “plans” or “intend” and similar terms and expressions. Examples of forward looking statements include
all statements regarding our expected financial position and operating results including backlog, our business
strategy, our financing plans (including any statements concerning our stock windows) and forecasted
demographic and economic trends relating to our industry, and all statements relating to our ability to be awarded
government contracts, the adoption of certain laws by Congress, our ability to compete effectively with other
firms that provide similar services, our ability to attract and retain clients, our ability to achieve future growth
and success, our expectations for the public and private sector economic growth, and the outcome of the various
on-going government investigations. These forward-looking statements involve known and unknown risks,
uncertainties and other factors that may cause our actual results, performance or achievements to be materially
different from the results, performance or achievements expressed or implied by the forward-looking statements.
We cannot assure you that our expectations in such forward-looking statements will turn out to be correct.
Factors that may impact such forward-looking statements include, among others, our ability to attract additional
business, the timing of projects and the potential for contract cancellation or delays by our customers, our ability
to attract and retain skilled employees, our ability to comply with laws and regulations, our insurance coverage
covering certain events, the timing and amount of the spending bills adopted by the federal government and the
states, timely billings to our customers and delays in collections of accounts receivable, risks of competition,
changes in general economic conditions and interest rates, the risk that the Internal Revenue Service or the courts
may not accept the amount or nature of one or more items of deduction, loss, income or gain we report for tax
purposes or that any of our customers, including governments, may audit our contracts that had been considered
settled, significant differences between actual results and estimates of the amount of future funding obligations
for our unfunded pension or other benefit plans, including as a result of changes in interest rates or regulatory
rulings such as those related to ERISA, and the possible outcome of pending or future litigation, legal
proceedings and governmental investigations (including any potential governmental investigations that may
result from our pending Foreign Corrupt Practices Act internal investigation) and our actions in connection with
such litigation, proceedings and investigations, as well as certain other risks including those set forth under the
heading “Risk Factors” and elsewhere in this Annual Report and in other reports filed by the us with the
Securities and Exchange Commission. All forward-looking statements included herein are only made as of the
date of such statements are made, and we do not undertake any obligation to update or revise publicly any
forward-looking statements, whether as a result of new information, future events or otherwise. Subsequent
written and oral forward-looking statements attributable to us or to persons acting on our behalf are qualified in
their entirety by reference to the cautionary statements set forth above and elsewhere in this Annual Report and
in other reports filed by us with the Securities and Exchange Commission.

Actual results could differ materially from those projected in the forward-looking statements as a result of
the factors, among others, many of which are beyond our control.



PART1

ITEM 1. Business
General

The PBSJ Corporation, together with its subsidiaries, is an employee-owned professional services
organization that provides a broad range of program management, planning, design, and construction
management services to a variety of public and private sector clients. Our two major business segments are
consulting services and construction management, representing 79.5%, and 17.6%, respectively, of our revenue
for the fiscal year ended September 30, 2009. We utilize our expertise in the engineering, construction
management, planning, management, environmental, architectural and surveying disciplines to address complex
problems in each of these basic service areas. We provide these services through our staff of approximately 3,700
professional, technical and support personnel as of September 30, 2009. We believe our multi-disciplinary
approach to problems facilitates our ability to effectively meet the needs of our clients.

Since our founding in 1960, we have grown from a small civil engineering practice with operations only in
South Florida to an international design firm offering a full range of engineering, construction management,
architectural and planning services throughout the United States and in the Middle East (United Arab Emirates).
In 2009, Engineering News-Record ranked Post, Buckley, Schuh & Jernigan, Inc., our subsidiary, thirtieth on its
list of the top 500 U.S. design firms and fiftieth on its list of the top 200 environmental firms in the United States,
based on revenue. During fiscal year 2009, we provided services to approximately 2,600 clients in the public and
private sectors. In fiscal year 2009, we derived approximately 78% of our revenue from the public sector and
about 22% from the private sector.

We have built an organization composed of highly skilled professionals and top-level technical and
administrative personnel with a wide variety of scientific, engineering, architectural and management resources.
These resources enable us to develop and implement innovative long-term solutions to our client’s complex
problems, many of which are the subject of public concern and extensive governmental regulation. We assist our
clients in responding to these concerns, in obtaining governmental permits and approvals and in complying with
applicable laws and regulations.

We began operations on February 29, 1960. Our holding company, The PBSJ Corporation, was incorporated
in 1973. We engage in business primarily through four wholly-owned subsidiaries: Post, Buckley, Schuh &
Jernigan, Inc., or PBS&J, a Florida corporation (through which we provide the majority of our engineering,
architectural and planning services), PBS&J Construction Services, Inc., a Florida corporation (through which we
have certain large contracts for our construction management services), Peter R. Brown Construction, Inc., or
Peter Brown, a Florida corporation (through which we provide the majority of our construction services) and
PBS&J International, Inc., a Florida corporation (through which we provide engineering, architectural and
planning services in international markets). In addition, we have three other active subsidiaries: Seminole
Development Corporation and Seminole Development II, Inc. (through which we hold title to certain of our real
property), PBS&J Constructors, Inc. (through which we perform design-build projects) and three consolidated
affiliates, PBS&J Caribe, LLP and PBS&J Caribe Engineering Service, CSP (through which we perform certain
work in Puerto Rico) and PBS&J, P.A. In this Form 10-K, all references to “PBSJ”, the “Company”, “us”, “we”
or “our” operations refer to The PBSJ Corporation, its subsidiaries and affiliates and the activities of these
entities on a consolidated basis. Our executive offices are located at 4030 West Boy Scout Boulevard, Suite
700, Tampa, FL 33607.

Acquisitions

Throughout our history, we have made strategic acquisitions. We completed the following acquisitions
during the last three fiscal years. The results of operations of the acquired business are included in the
consolidated financial statements from the date of each respective acquisition.
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On February 29, 2008, we acquired 100% of the stock of EcoScience Corporation, which we refer to as
EcoScience, for $2.25 million, composed of $2.0 million in cash, 6,750 shares of our Class A common stock
valued at approximately $200,000 and $50,000 cash held in escrow. The purchase price was allocated to the
respective assets and liabilities based on their estimated fair values as of the acquisition date. The allocation of
the purchase price resulted in assets of $2.8 million, including approximately $790,000 of intangible assets and
$1.4 million of goodwill and liabilities of approximately $593,000. EcoScience specializes in the preparation of
ecological assessments and environmental impact statements, endangered species determinations, wetland
delineations, storm water master planning, hydrologic and hydraulic engineering and surface or groundwater
modeling primarily in North Carolina, South Carolina and the Southeast region of the U.S. EcoScience enhances

our technical strength in the environmental, water and planning markets and solidifies our general presence in the
Southeast.

On December 31, 2008, we acquired 100% of the issued and outstanding shares of capital stock of
Peter R. Brown Construction, Inc., which we refer to as Peter Brown, for an aggregate purchase price of $16.0
million, composed of $12.0 million in cash, or $1.6 million net of cash acquired, and 137,741 shares of our
Class A common stock valued at $4.0 million. The purchase price was allocated to the respective assets and
liabilities based on their estimated fair values as of the acquisition date. The allocation of the purchase price
resulted in $12.7 million of intangible assets and $3.3 million of goodwill, all of which is deductible for tax
purposes. The intangible assets consist of $3.8 million in customer relationships, $5.0 million in backlog and
$3.9 million in trademarks and trade names. The weighted average useful life for customer relationships and

backlog is 5.5 years. Trademarks and trade names are not amortizable. Additionally, we paid acquisition costs of
approximately $446,000 which have been recorded in goodwill.

We initially agreed to pay, in addition to the initial purchase price, contingent consideration of up to a
maximum of $2.0 million per year for three years based on a percentage of the amount by which Peter Brown’s
earnings before interest and taxes and backlog exceeded threshold amounts during each year in the three year
period following the acquisition. Any such contingent consideration paid will be accounted for as additional
purchase consideration and included in goodwill in the period it is paid.

For income tax purposes, we and the former shareholders of Peter Brown elected to treat the Peter Brown
sale as an asset purchase under Internal Revenue Code section 338(h)(10). In connection with this election, in
May 2009, we paid an additional $734,000 in purchase price to the sellers, which was recorded as goodwill.

In June 2009, we entered into amended and restated employment agreements with the sellers of Peter
Brown. In lieu of any contingent consideration amounts payable under the terms of the previous agreements, the
amended employment agreements provide that each of the sellers was entitled to receive a cash payment of $1.0
million on or before July 1, 2009, thus reducing the total contingent consideration by $3.0 million. The sellers
remain eligible to receive an additional cash payment on or before December 31, 2011 of up to $1.0 million each
based on Peter Brown (i) backlog at September 30, 2011 and (ii) cumulative earnings before interest and taxes
during the period from January 1, 2009 to September 30, 2011. Two-thirds of the additional amount payable
under the amended employment agreements will be based on Peter Brown achieving certain earnings targets
(although no additional payment based on earnings will be paid if Peter Brown achieves less than 75% of its
earnings targets), and one-third of such additional amounts payable under the amended employment agreements
will be based on Peter Brown achieving certain targeted backlog amounts. Under the terms of the amended

employment agreements, we paid $3.0 million in additional purchase price to the sellers on July 1, 2009, which
was recorded as goodwill.

Presentation of Consolidated Statements of Operations

During the quarter ended March 31, 2009, in connection with our acquisition of Peter Brown on
December 31, 2008, we undertook a review of the historical manner of presentation of our consolidated
statement of operations and adopted a revised format that is in accordance with the American Institute of
Certified Public Accountants Accounting Guide for Construction Companies. As a result, we have reclassified
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the presentation of contract related direct expenses, which had previously been presented under the caption
“Direct Reimbursable Expenses” and “Direct Salaries and Direct Costs,” and contract related indirect expenses,
which had previously been presented in “General and Administrative Expenses, Including Indirect Salaries.”
These contract related direct and indirect expenses are now classified under the caption “Cost of Revenue”. This
change in manner of presentation did not affect our income from operations, net income or the determination of
income or loss from our contracts. Conforming changes have been made for all periods presented.

Business Segments

In fiscal year 2009, due to the acquisition of Peter Brown, we modified our internal reporting process and
the manner in which the business is managed and, in turn, reassessed our segment reporting. Beginning with the
quarter ended March 31, 2009, we commenced reporting in two reporting segments: Consulting Services and
Construction Management.

Certain of our operating segments do not individually meet the quantitative thresholds as a reporting
segment nor do they share a majority of the aggregation criteria with another operating segment. These operating
segments are reported on a combined basis as “Other” and include the PBS&J Constructors and PBS&J
International operating segments as well as corporate expenses not included in the operating segments’ results.

The following table sets forth revenue from our reportable segments for each of the three years ended
September 30, 2009, 2008, and 2007, after the restructuring, and the approximate percentage of our total
revenues attributable to each reportable segment:

2009 2008 2007
(Dollars in thousands) Revenues Zc; Revenues i Revenues i
Consulting Services ................ $634876 79 $605,973 98 $578,668 100
Construction Management ........... 140,587 18 — — —_ —
Other . ....oov i i 23,125 3 11,972 2 2,797 —
Totals ......ovvvnevnennnnnen. $798,588 $617,945 $581,465

Additional information concerning segment results of operations and financial information is set forth in
Item 7 under the caption entitled “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” and in Item 8, Note 18 of “Notes to Consolidated Financial Statements” which are included herein.

Consulting Services

Our Consulting Services segment provides a variety of design and related consulting services. Such services
include program management, construction management, planning, surveying, geographic information systems,
environmental assessments, engineering design, architectural and interior design, site assessment, and regulatory
compliance.

During fiscal 2009, significant projects in the Consulting Services segment included:

Qur participation as joint venture partner for the Fort Belvoir Base Realignment and Closure Program
Management and Planning for influx of both additional Department of Defense (DOD) and non-DOD
personnel. Our responsibilities included site selection, master planning, transportation planning, and
overall integration of the implementation effort.

«  Our participation as joint venture partner for program management of the South Florida Everglades
Ecosystem Restoration Program. Our responsibilities included planning, project management,
scheduling, scientific analysis, and fiscal and reporting management.



* Program management services for the Chokecherry and Sierra Madre Wind Farm in southern
Wyoming. Responsibilities include environmental assessment, scientific analysis, planning, and
preliminary engineering focused on transportation and transmission.

* Plan development services for the City of Winter Haven, Florida to preserve and protect its surface
water and groundwater resources for human and environmental use.

* Construction management, administration, and inspection services for National Park Service projects
throughout the United States.

*  Our participation as joint venture partner providing flood plain production and technical services
nationwide for the Federal Emergency Management Agency.

* Construction management services and owner representative for the Los Angeles International Airport
baggage handling facilities.

» Construction program management services for multiple Texas regional mobility authorities including
Central Texas Regional Mobility Authority and North Texas Tollway Authority.

* Planning and preliminary engineering services and production of environmental impact statements for
both a commuter rail connection and reconstruction of Interstate 70 from downtown Denver to Denver
International Airport.

» Alternative analysis and corridor study for Anaheim Fixed Guideway between the resort area and the
intermodal regional terminal connection with the high speed rail and commuter rail.

* Program management and general engineering consultant services for multiple Florida Department of
Transportation Districts, the Florida Turnpike Enterprise, the Central Texas Regional Mobility
Authority , the Camino Real RMA, and the San Mateo County Transportation Authority.

Construction Management

The Construction Management segment includes the operations of Peter Brown which provides construction
management services focusing primarily on building schools, jails, higher education facilities and institutional
buildings. These services are typically provided by two delivery methods: Construction Management at Risk and
Design-Build. Revenue from this segment is primarily derived from public sector clients including local
government entities, universities, local school boards and state agencies.

Delivery Methods

Construction Management at Risk (“CMAR?”) is a delivery method which entails a commitment by the
Construction Manager (“CM”) to deliver the project within a Guaranteed Maximum Price (“GMP”). The
Construction Manager is chosen by the owner based upon certain qualification criteria and the contract is
conducted on an open book basis. The CM acts as consultant to the owner in the development and design phases,
but acts as the equivalent of a general contractor during the construction phase. In addition to acting in the
owner’s interest the CM must manage the budget and control construction costs to not exceed the GMP while
still maintaining the owner’s design concept.

Design-Build is a delivery method where the CM is responsible for utilizing the concept developed by the
owner, hiring the architect to design the project, and then pending the owner’s approval on the design, proceeds
with construction. The CM is selected based upon certain qualification criteria as defined by the owner. While
some Design-Build contracts can be conducted on a partial open book basis where the fee and general conditions
are negotiated, these types of contracts are typically based on a lump-sum amount.



Significant Projects
During fiscal 2009, significant projects in the Construction Management segment included:

» Design-Build services for the University of South Florida in Tampa, Florida. Juniper-Poplar Hall is a
multi-level student housing facility which provides housing suites for students and includes a full
kitchen, cafeteria, post office, classroom space, laundry facilities, a convenience store, coffee shop,
common student lounges and living/learning centers. The facility also uses limited access security areas
to control the flow of non-residents who utilize the building.

» CMAR services for new additions to Mildred Helms Elementary School for the Pinellas County School
Board in Largo, Florida. The project scope consists of a new classroom building, new portable
classrooms, new parking area and bus loop, and upgrades to infrastructure. The new classroom building
contains classrooms and teacher planning areas including a conduit system for Smart Board
technology. Site and Infrastructure work includes parking areas, stormwater retention, air-cooled
chiller and a pump room.

e CMAR services for a three story LEED silver certified building for the First District Court of Appeals
in Tallahassee, Florida. This facility includes administrative offices, judge’s chambers, Marshall’s
office, courtrooms and a library.

* CMAR services for the Bay County Administration building in Panama City, Florida. This project
consists of a three story building that contains offices for the Supervisor of Elections, Tax Collector,
Property Appraiser, Planning and Zoning, Traffic Engineering and other key county positions.

» CMAR services for an addition to the Pasco County Detention Facility in Land O’Lakes, Florida. This
facility consists of a three story housing unit including a secure corridor connection to the existing
facility. This addition provides the facility with new beds and new parking spaces. The housing unit
includes an open-bay type building with control rooms, recreation areas, attorney visitation areas,
medical dispensaries and triage rooms. Additionally, the scope of work included expanding site utilities
while keeping the existing facility 100% operational.

* CMAR services for the Polk County — South County Jail Expansion in Frostproof, Florida. The
renovations and additions to this facility include multiple phases of work on an active, occupied
campus. New construction includes a secure housing addition, remote video visitation building,
kitchen, staff dining, infirmary, jail administration areas and additional beds in the existing facility.
Building support systems include a central energy plant which is designed to run and provide
uninterrupted power to the facility in case of a hurricane or other power interrupting event.

Clients

We provide our services to a broad range of clients, including state, local and municipal agencies, the
federal government and private sector businesses. Our state and local government clients include numerous state
departments of transportation, water utilities, local power generators, waste water treatment agencies,
environmental protection agencies, schools and colleges, law enforcement agencies, judiciary, hospitals and other
healthcare providers. During fiscal year 2009, we provided services to federal agencies, including the Federal
Emergency Management Administration, or FEMA, U.S. Army Corps of Engineers, or USACE, Mississippi
Emergency Agency and the U.S. Air Force. Our contracts with federal, state and local entities are subject to
various methods of determining fees and costs. See “Contract Pricing and Terms of Engagement” for further
discussion of our pricing arrangements with governmental clients.



Our private sector clients include retail, commercial, entertainment, railroad, petro-chemical, food,
telecommunications, oil and gas, power, semi-conductor, transportation, technology, public utility, mining and
forest products entities. The table below indicates the revenue generated, by client type, for each of the three
years ended September 30, 2009, 2008, and 2007.

2009 2008 2007
(Dollars in thousands) Revenue :/'_c; Revenue i Revenue i
State and local agencies ........... $546,457 68 $427,482 69 $395,396 68
Federal agencies ................. 78,788 10 29,501 5 40,703 7
Private businesses ................ 173,343 22 160,962 26 145,366 25
Total ........... ..o, $798,588 $617,945 $581,465

In fiscal year 2009, we derived approximately 10.2% of our revenue from various districts and departments
of the Florida Department of Transportation, or FDOT, under numerous contracts. While we believe the loss of
any individual contract would not have a material adverse effect on our results of operations and would not
adversely impact our ability to continue work under our other contracts with FDOT, the loss of all, or a
significant portion of our contracts with FDOT would cause a material decrease in our revenues and profits and
therefore would have a material adverse effect on our results of operations.

For the years ended December 31, 2009, 2008 and 2007, our percentages of total revenue derived from work
performed for foreign based clients totaled .5%, 0% and 0%, respectively.

Marketing

Marketing activities are conducted by key operating and executive personnel, including specifically
assigned business development personnel, as well as through professional personnel who develop and maintain
new and existing client relationships. Our continued ability to compete successfully in the areas in which we do
business is largely dependent upon aggressive marketing, the development of information regarding client
requirements, the submission of responsive cost-effective proposals and the successful completion of contracts.
Information concerning private and governmental requirements is obtained, during the course of contract
performance, from formal and informal briefings, from participation in activities of professional organizations,
and from literature published by the government and other organizations.

Contract Pricing and Terms of Engagement

We earn revenue for the various types of services we provide through cost-plus, time-and-materials, fixed
price contracts, and guaranteed maximum price contracts or contracts that combine any of these methods. See

Note 1 of our Consolidated Financial Statements included herein for a description of the revenue methods for
each contract type.

Cost-Plus Contracts. Under our cost-plus contracts, we charge clients negotiated indirect rates based on
direct and indirect costs in addition to a profit component. The amount of revenue is based on our actual labor
costs incurred plus a recovery of indirect costs and a profit component. In negotiating cost-plus contracts, we
estimate direct labor costs and indirect costs and then add a profit component, which is a percentage of total
recoverable costs, to arrive at a total dollar value for the contract. Indirect expenses are recorded as incurred and
are allocated to contracts. If the actual labor costs incurred are less than estimated, the revenues from a project
will be less than estimated. If the actual labor costs incurred plus a recovery of indirect costs and profit exceed
the initial negotiated total contract amount, we must obtain a contract modification to receive payment for such
overage. If a contract modification or change order is not approved by our client, we may be able to pursue a
claim to receive payment. Revenue from claims are recognized when collected. For each of fiscal year 2009 and
2008, approximately 34% and 40%, respectively, of our revenues were earned from cost-plus contracts, primarily

with state and local government agencies. Cost plus contracts are primarily used in the consulting services
segment.



Our contracts with governmental entities, once executed, are not subject to renegotiation of profits at the
election of the government; however, the governmental entity may elect to discontinue funding. If a
governmental client elects to discontinue funding a project, our fees for work completed are generally protected
because our contracts often provide that we receive periodic payments throughout the course of the project.

Time-and-Materials Contracts. Under our time-and-materials contracts, we negotiate hourly billing rates and
charge our clients based on actual time expended. In addition, clients reimburse us for our actual out-of-pocket
costs of materials and other direct incidental expenditures incurred in connection with performing the contract.
Our profit margins on time-and-materials contracts fluctuate based on actual labor and overhead costs directly
charged or allocated to contracts compared with negotiated billing rates. During each of fiscal year 2009 and
2008, approximately 19% and 34%, respectively, of our revenues were earned from time-and-materials contracts,
primarily with federal, state and local agencies, as well as some private sector clients. Time and material
contracts are primarily used in the consulting services segment.

Fixed-Price Contracts. Under our fixed-price contracts, clients pay us an agreed sum negotiated in advance
for the specified scope of work. Under fixed-price contracts, there are no payment adjustments if we over-
estimate or under-estimate the number of labor hours required to complete the project, unless there is a change of
scope in the work to be performed. Accordingly, our profit margin will increase to the extent the labor hours and
other costs are below the contracted amounts. The profit margin will decrease and we may realize a loss on a
project if the number of labor hours required or other costs exceed the estimate. During fiscal years 2009 and
2008, approximately 32% and 26%, respectively, of our revenues were earned from fixed-price contracts,
primarily with private sector clients. Fixed-price contracts are used in both the consulting services segment and
the construction management segment.

Guaranteed Maximum Price Contracts. Under our guaranteed maximum price contracts, we typically
negotiate a price that cannot be exceeded to manage the construction for a specific scope of work. The
guaranteed maximum price, or GMP, contract value is often negotiated before the design is complete. We are
responsible for any cost overruns. Labor, material or subcontractor savings are usually returned to the owner and
can be utilized for additional work or changes in scope. Our profit margin will decrease and we may realize a loss
on a project if the labor, materials or subcontractor costs exceed the estimate. During fiscal years 2009 and 2008,
approximately 15% and 0%, respectively, of our revenues were earned from GMP contracts, primarily with state
and local agencies. Guaranteed maximum price contracts are used in the construction management segment.

Competition

We face active competition in all areas of our business. As we provide a wide array of engineering,
architectural, planning and construction management services to companies in various industries throughout the
United States, we encounter a different group of competitors in each of our markets. Our competitors include
(1) national and regional design firms like us that provide a wide range of design services to clients in all
industries, (2) industry specific firms that provide design as well as other services to customers in a specific
industry or disciplines, and (3) local firms that provide some or all of our services in one of our markets. Some of
our competitors are larger, more diversified firms having substantially greater financial resources and larger
professional and technical staffs than ours. Competition for major contracts is frequently intense and may entail
public submittals and multiple presentations by numerous firms seeking to be awarded the contract. The extent of
competition we will encounter in the future will vary depending on changing customer requirements in terms of
types of projects and technological developments. It has been our experience that the principal competitive
factors for the type of service business in which we engage are a firm’s demonstrated ability to perform certain
types of projects, the client’s own previous experience with competing firms, the firm’s size and financial
condition and the cost of the particular proposal.
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No firm dominates a significant portion of the sectors in which we compete. Given the expanding demand
for some of the services we provide, it is likely that additional competitors will emerge. At the same time,
consolidation continues to occur in certain of the sub-segments of the industry in the United States, including the
environmental-focused firms.

We believe that we will retain the ability to compete effectively with other firms that provide similar
services by continuing to offer a broad range of high-quality environmental, transportation, engineering and
construction management services through our network of offices. Among other things, the wide range of
expertise, which we possess, permits us to remain competitive in obtaining government contracts despite shifts in
governmental spending emphasis. Our multi-disciplinary capabilities enable us to compete more effectively for
clients whose projects require that the expertise of professionals in a number of different disciplines be utilized in
the problem solving effort. We believe that our ability to offer our services over a large part of the United States

is a positive factor in enabling us to attract and retain clients who have a need for our services in different parts of
the country.

Backlog

Our backlog for services was estimated to be $728.3 million and $673.3 million as of September 30, 2009
and 2008, respectively. We expect to realize approximately $485.5 million of this backlog during the fiscal year
ending September 30, 2010. We define backlog as contracted task orders less previously recognized revenue on
such task orders. U.S. government agencies, and many state and local governmental agencies, operate under
annual fiscal appropriations and fund various contracts only on an incremental basis. Our ability to realize
revenues from our backlog depends on the availability of funding for various federal, state and local government
agencies. In addition, most of our contracts have termination for convenience provisions which allow the client to
terminate the contract on short notice. Therefore we cannot assure that revenue projected in our backlog will be
realized or, if realized, will result in profits.

A majority of our customer orders or contract awards and additions to contracts previously awarded are
received or occur periodically during the year and may have varying periods of performance. The comparison of

backlog amounts on the same date in successive years is not necessarily indicative of trends in our business or
future revenues.

Because our business is dependent upon the reputation and experience of our personnel and adequate
staffing, a reasonable backlog is important for the scheduling of operations and for the maintenance of a
fully-staffed level of operations.

The following table presents the total backlog for services by reportable segment for the years ended
September 30, 2009 and 2008:

September 30,
(Dollars in thousands) 2009 2008
Consulting Services ........c.ooveieiinnniinnennn $558,185 $642,776
Construction Management ........................ 121,264 —
Other ... i i e e e 48,810 30,561
Total ... ... e $728,259  $673,337

Regulation

Compliance with federal, state, local and international regulations, which have been enacted or adopted,
including those relating to the protection of the environment, are not expected to have any material effect on our
capital expenditures, earnings and competitive position.
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Personnel

We employed approximately 3,700 employees at September 30, 2009. Most of our employees are
professional or technical personnel having specialized training and skills, including engineers, architects,
analysts, scientists, management specialists, technical writers and skilled technicians. We believe that our future
growth and success will depend, in large part, upon our continued ability to attract and retain highly qualified
personnel.

Liabilities and Insurance

When we perform services for our clients, we may become liable for failure to meet the applicable standard
of care in providing professional services, breach of contract, personal injury and property damage. Such claims
could include improper or negligent performance or design and failure to meet specifications. Additionally, if a
client were to make a claim against a subcontractor on a project for which we are the prime contractor, we would
be liable if the subcontractor was not adequately insured or not financially able to settle the claim. Our clients
often require us to contractually indemnify them for damage or personal injury to the client, third parties and
their property and for fines and penalties caused by our negligence. Because our projects are typically large
enough to affect the lives of many people, the potential damages to a client or third parties are potentially large
and could include punitive and consequential damages. For example, our transportation projects involve services
that affect not only our client, but also many end-users of those services.

To protect us from potential liability we maintain a full range of insurance coverage, including workers’
compensation, commercial general liability (which includes property coverage), commercial automobile, and
professional liability (which includes pollution coverage). Our professional liability coverage is on a “claims-
made basis” meaning the coverage applies to claims made during a policy year regardless of when the causative
action took place. All other coverage is “occurrence-basis” meaning that the policy in place when the injury or
damage occurred is the policy that responds regardless of when the claim is made. Our professional liability
limits per policy year are $60 million with a per claim deductible of $125,000 plus an annual aggregate retention
of $3 million, This coverage would also cover us for a claim against one of our subcontractors. Based on our
experience with claims and lawsuits we believe that the current levels of coverage are adequate in all cases. A
successful catastrophic claim or aggregate of several large claims in amounts in excess of our insurance coverage
in any policy year could have a material adverse effect on our financial position and results of operations. As of
September 30, 2009 and 2008, the Company had accruals of $3.7 million and $6.5 million, respectively, for all
potential and existing claims, lawsuits and pending proceedings that, in management’s opinion, are probable and
can be reasonably estimated

Misappropriation Loss

In connection with an investigation conducted by independent counsel in prior years, it was revealed that at
least $36.6 million of Company funds was misappropriated between January 1, 1998 and the discovery of the
misappropriations in March 2005.

We determined that the misappropriation scheme led to the overstatement of overhead rates that we had
used to determine billings in connection with certain of our government contracts. As a result, some of our
government clients were overcharged. We determined the corrected overhead rates considering both the impact
of the misappropriations and the impact of additional errors identified. We and our advisors worked with our
government clients to finalize any refundable amounts. The cumulative refund amount, before any payments,
resulting from the overstated overhead rates was $35.0 million through September 30, 2009. At September 30,
2009 and 2008, the balance in accrued reimbursement liability was approximately $946,000 and $2.2 million,
respectively. The balance at September 30, 2009 is expected to be settled in fiscal year 2010.
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We filed a claim under our annual crime policy for the policy period ended April 30, 2005, which we refer
to as the 2005 Policy, to recover some of the misappropriation losses resulting from the embezzlement. In
January 2007, we received $2.0 million, the stated limit under the 2005 Policy. The insurance proceeds were
recognized in insurance proceeds and gain on recoveries, net of misappropriation loss in the accompanying
consolidated statement of operations for the year ended September 30, 2007. We do not expect to receive any
additional insurance proceeds in the connection with the misappropriation loss.

Foreign Corrupt Practices Act Investigation

As previously reported on our Form 8-K filed December 30, 2009, an internal investigation is currently
being conducted by the Audit Committee of our Board of Directors to determine whether any laws, including the
Foreign Corrupt Practices Act (“FCPA”), may have been violated in connection with certain projects undertaken
by PBS&]J International, Inc., one of our subsidiaries with revenue of $4.3 million in fiscal year 2008 and $3.9
million in fiscal year 2009, in certain foreign countries (the “International Operations”). Initial results of the
investigation suggest that FCPA violations may have occurred. However, the investigation does not suggest that
any violation extends beyond the International Operations or that members of our executive management were
involved in illegal conduct. We have voluntarily disclosed the possible violations, the investigation, and the
initial findings to the Department of Justice and to the Securities and Exchange Commission, and will cooperate
fully with their review. The FCPA (and related statutes and regulations) provides for potential monetary
penalties, criminal and civil sanctions, and other remedies. We are unable to estimate the potential penalties that

might be assessed for these FCPA violations and accordingly, no provision has been made in the accompanying
financial statements.

Available Information

A copy of this Annual Report on Form 10-K, as well as our Quarterly Reports on Form 10-Q, Current
Reports on Form 8-K and any amendments to those reports filed or furnished pursuant to Section 13 or 15(d) of
the Securities and Exchange Act of 1934, are available free of charge on the Internet at the SEC’s web site at
www.sec.gov. Our reports filed with the SEC may be read or copied at the SEC’s Public Reference Room at
100 F Street, NE, Washington, D.C. 20549. Information on the operation of the SEC’s Public Reference Room
may be obtained by calling the SEC at 1-800-SEC-0330.
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ITEM 1A. Risk Factors

In addition to the factors discussed elsewhere in this Annual Report on Form 10-K, the following risks and
uncertainties could materially adversely affect our business, financial condition, and results of operations.
Additional risks and uncertainties not presently known to us or that we currently deem immaterial also may
impair our business operations and financial condition.

Certain Risks Related to Our Marketplace and Our Operations

Downturns in the financial markets, like the present financial market downturn, and reduced federal, state
and local government budget spending could cause a reduction in our revenues, operating results and
liquidity.

Downturns in the financial markets, like the present financial market downturn, can impact the capital
expenditures of our clients. During fiscal 2009 and 2008 the contraction of the residential housing market that
began in 2006 continued and accelerated, reducing housing starts to levels not seen since the early 1980s. In the
wake of the general liquidity crisis triggered by the losses suffered by major financial institutions, the impact of
the economic downturn spread to commercial development and the remainder of the private sector. These events
have caused a sharp decline in many of the services we provide, including traditional civil engineering,
architecture, planning and survey work.

Adverse economic conditions may decrease our clients’ willingness to make capital expenditures or
otherwise reduce their spending to purchase our services, which could result in diminished revenues and margins
for our business. In addition, adverse economic conditions could alter the overall mix of services that our clients
seek to purchase, and increased competition during a period of economic decline could force us to accept
contract terms that are less favorable to us than we might be able to negotiate under other circumstances.
Changes in our mix of services or a less favorable contracting environment may cause our revenues and margins
to decline. Moreover, our customers may experience difficult business climates from time-to-time and could
delay or fail to pay our fees as a result. If a customer failed to pay a significant outstanding fee, our financial
results and liquidity could be adversely affected. In addition, given the recent market turmoil and tightening of
credit, our clients may have difficulty in obtaining financing, which may result in cancellations of projects or
deferral of projects to a later date. Such cancellations or deferrals could result in decreased demand for our
services and could materially adversely affect our revenue, operating results and liquidity.

The demand for our government related services is contingent upon the level of government funding for
new and existing infrastructure projects. As such, government funding is dependent upon policy objectives being
in line with infrastructure needs. In addition, in times of economic downturns, such as what we have experienced
in fiscal year 2009, our government clients may have less tax revenues for infrastructure projects. For example
the present economic downturn has affected states and municipalities, since tax revenues are declining across the
board. Any shift in policy away from the capital expenditure initiatives we work on or economic declines which
reduce tax revenues or the availability of financing could result in decreased demand for our services and could
materially adversely affect our revenue, operating results and liquidity.

The uncertainty of large-scale projects during times of economic declines makes it particularly difficult to
predict whether and when we will receive a contract award or when an existing contract may be canceled. The
uncertainty of contract award timing and cancelations can present difficulties in matching our workforce size
with our contract needs. If an expected contract award is delayed or not received or an existing contract is
canceled, we could incur costs resulting from reductions in staff or redundancy of facilities that would have a
materially adversely affect our revenue, operating results and liquidity.

Additionally, the current downturn in the financial markets could make it more costly for the Company to
obtain financing for the Company’s operations or investments and reduce the availability of capital.
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We operate in a highly competitive market. If we are unable to offer competitive services, our revenues,
operating results and liquidity may be adversely affected.

We have numerous competitors in the various marketplaces in which we operate. Our competitors range
from large diversified firms having substantially greater financial resources and a larger technical staff than us, to
smaller more specialized, low cost structure niche firms. It is not possible to estimate the extent of competition
that our present or future activities will encounter because of changing competitive conditions, customer
requirements, technological developments, political environments and other factors.

We continue to see significant price competition and customer demand for higher service completion levels.
There is also significant price competition in the marketplace for federal, state, and local government contracts as
aresult of budget issues, political pressure and other factors beyond our control. Our operating results could be
negatively impacted should we be unable to achieve the revenue growth necessary to sustain profitable operating
margins within our service lines.

Pending or future governmental audits could result in findings which require downward adjustments of our
revenue; and, under certain circumstances, could cause us to incur significant liabilities and could impair or
disqualify us from obtaining future contracts.

We are party to numerous contracts with federal, state, international and other government agencies, which
require strict compliance with applicable laws, regulations, standards and contractual requirements. Federal and
many state agencies routinely conduct various types of audits of their contracts. In some cases, the agencies
conducting these audits review and report instances of fraud, internal control deficiencies, and violations of
regulations or provisions of the contract.

If these audits identify costs which have been incorrectly charged or billed, either directly or indirectly, to
government contracts, the government agencies may not reimburse us for these costs, or if we have already been
reimbursed, we may be required to refund these reimbursements.

Our internal controls may not prevent or detect specific isolated or deceitful violations of applicable laws,
regulations, standards or contractual requirements. If we fail to comply with the terms of one or more of our
government contracts or governmental statutes and regulations, or if any of our companies or employees are
indicted or convicted on criminal charges (including misdemeanors) relating to any of our government contracts,
in addition to any civil or criminal penalties and costs we may incur, we could be suspended or debarred from
government contracting activities for a period of time. Some federal and state statutes and regulations provide for
automatic debarment in certain circumstances, such as upon a conviction for a violation. The suspension or
debarment in any particular case may be limited to the facility, contract or subsidiary involved in the violation or
could be applied to all of our companies if the circumstances were deemed severe enough. Even a narrow
suspension or debarment could result in negative publicity that could adversely affect our ability to renew
contracts and to secure new contracts, both with governments and private customers, which could materially and
adversely affect our business and results of operations. A conviction or other remedy resulting from the Foreign
Corrupt Practices Act investigation, discussed below, could also, under certain circumstances, trigger all or some
of the adverse affects discussed above.

We could be adversely affected by violations of the U.S. Foreign Corrupt Practices Act and similar worldwide
anti-corruption laws.

As previously reported on our Form 8-K filed December 30, 2009, an internal investigation is currently
being conducted by the Audit Committee of our Board of Directors to determine whether any laws, including the
Foreign Corrupt Practices Act (“FCPA”), may have been violated in connection with certain projects undertaken
by PBS&J International, Inc., one of our subsidiaries in certain foreign countries (the “International Operations™).
Initial results of the investigation suggest that FCPA violations may have occurred. We have voluntarily
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disclosed the possible violations, the investigation, and the initial findings to the Department of Justice and to the
Securities and Exchange Commission, and will cooperate fully with their review. The FCPA (and related statutes
and regulations) provides for potential monetary penalties, criminal and civil sanctions, and other remedies. We
are unable to estimate the potential penalties that might be assessed for these FCPA violations and accordingly,
no provision has been made in the accompanying financial statements.

We derive a significant portion of our revenue from a few clients, and the loss of these clients could have a
material adverse impact on our financial performance.

In fiscal year 2009, we derived approximately 10.2% of our revenue from various districts and departments
of the FDOT under numerous contracts. The loss of all or a significant portion of our contracts with this client or
several large contracts with our other clients would have a material adverse effect on our results of operations,
resulting from a material decrease in our revenue and profits.

Our backlog is subject to cancellation and unexpected adjustments, which could have a negative impact on
future revenues, operating results and liquidity.

We cannot assure that the revenues projected in our backlog will be realized or, if realized, will resuit in
profits. Projects may remain in our backlog for an extended period of time prior to project execution and, once
project execution begins, it may occur unevenly over the current and multiple future periods. In addition, our
ability to earn revenues from our backlog depends on the availability of funding from various federal, state, and
local government agencies. Most of our contracts have termination for convenience provisions which allow the
client to terminate the contract on short notice. Therefore, project terminations, suspensions or reductions in
scope may occur from time-to-time with respect to contracts reflected in our backlog would cause a reduction in
our backlog, and adversely affect future revenues, operating results and liquidity.

Most of our contracts may be canceled on short notice, so our revenue is not guaranteed.

Most of our contracts are cancelable on short notice even if we are not in default under the contract. Many
of our contracts, including our service agreements, are periodically open to public bid. We may not be the
successful bidder on our existing contracts that are re-bid. We also provide a significant portion of our services
on a non-recurring, project-by-project basis. We could experience a reduction in our results of operations, cash
flows and liquidity if:

» our clients cancel a significant number of contracts;
* we fail to win a significant number of our existing contracts upon re-bid; or

+ we complete the required work under a significant number of our non-recurring projects and cannot
replace them with similar projects.

If we are unable to accurately estimate the revenues, costs, time and resources on our contractual
commitments, we may incur a lower profit or loss on the contract.

We generally earn revenue for the services we provide through four principal types of contracts: cost-plus,
time-and-materials, fixed price contracts, and guaranteed maximum price contracts. All of these contracts require
estimates, which if ultimately incorrect, would lead to lower profits or losses on such contract. Cost-plus
contracts are usually subject to negotiated ceiling amounts, and limit the recovery of certain specified indirect
costs. If we underestimate our costs, and our costs exceed the contract ceiling amount, we may not be reimbursed
for such costs. Under fixed price and guaranteed maximum price contracts, we receive a fixed sum negotiated in
advance, regardless of actual costs incurred. If we set up the price based on underestimated costs for the specified
scope of work, we may experience significant over-runs and negatively impact profit margin or realize a loss on
the contract. Under fixed price contracts, we bear the inherent risk that actual performance cost may exceed the
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contract price. Under time-and-materials contracts, we negotiate hourly billing rates and charge our clients based
on actual time expended. However, because our actual labor and overhead costs directly charged or allocated to
such contracts may exceed the negotiated billing rates, even under time-and-materials contracts we run the risk
that if we underestimate our total contract costs when we determine our negotiated billing rates, we may not be
able to recover these costs from our client, and the project may not be profitable for us.

Percentage-of-completion accounting used for our fixed price and guaranteed maximum price contracts can

result in overstated or understated profits or losses and variations of actual results from our assumptions
could reduce our profitability.

The revenue for our fixed price and guaranteed maximum price contracts are accounted for on the
percentage-of-completion method of accounting. This method of accounting requires us to calculate revenues and
profit to be recognized in each reporting period for each project based on our predictions of future outcomes,
including our estimates of the total cost to complete the project, project schedule and completion date, the
percentage of the project that is completed and the amounts of any probable unapproved change orders. Our
failure to accurately estimate these often subjective factors could result in overstated or understated profit or
losses for certain contracts. Contract revenue and total cost estimates are reviewed and revised periodically as the
work progresses. Adjustments are reflected in contract revenue in the fiscal period when such estimates are
revised. Estimates are based on management’s reasonable assumptions and experience, but are only estimates.
Variation of actual results from estimates on a large project or on a number of smaller projects could be material.
We immediately recognize the full amount of the estimated loss on a contract when our estimates indicate such a
loss. Such adjustments and accrued losses could result in reduced profitability in the period in which such loss is
identified which could negatively impact our liquidity.

If we are unable to retain and recruit highly qualified personnel to fulfill our contractual obligations, our
business may be adversely affected.

Our employees are our most valuable resource. Many of our technical personnel are highly specialized in
their respective disciplines. Since we derive substantially all of our revenue from services performed by our
professional staff, our failure to retain and attract professional staff could negatively impact our ability to
complete our projects and secure new contracts.

Failure to meet the covenants of our existing revolving credit facility could result in the loss of use of our
available line of credit.

Failure to meet any of the covenant terms of our existing revolving credit facility could result in an event of
default. If an event of default occurs, and we are unable to receive a waiver of default, our lender may increase
our borrowing costs, restrict our ability to obtain additional borrowings, accelerate all amounts outstanding or
enforce their interest against all collateral pledged. In the past, we have obtained written waivers of default from
our lender, but we may not be able to obtain any necessary waivers in the future. In addition, we cannot declare
dividends or incur additional debt without written approval from our lender, which could significantly restrict our
ability to raise additional capital. Our inability to raise additional capital could lead to a working capital deficit
that could have a materially adverse effect on our operations in future periods.

We may not be successful in growing through acquisitions or integrating effectively and efficiently any
businesses and operations we may acquire.

Our success depends on our ability to continually enhance and broaden our service offerings in response to
changing customer demands, technology, and competitive pressures. Numerous mergers and acquisitions in our
industry have resulted in a group of larger firms that offer a full complement of single-source services including
studies, design, engineering, procurement, construction, operations, maintenance and, in some instances, facility
ownership. To remain competitive, we may acquire new and complementary businesses to expand our portfolio
of services, add value to the projects undertaken for clients or enhance our capital strength. We do not know if

17



we will be able to complete any future acquisitions or whether we will be able to successfully integrate any
acquired businesses, operate them profitably, or retain their key employees.

Even if we do identify suitable acquisition candidates, we anticipate significant competition when trying to
acquire these candidates, and we may not be able to acquire such candidates at reasonable prices or on favorable
terms. Some of the competing buyers may be stronger financially than we are. As a result of this competition, we
may not succeed in acquiring suitable candidates or may have to pay more than we would prefer to make an
acquisition. If we cannot identify or successfully acquire suitable acquisition candidates, we may not be able to
successfully expand our operations. Further, we may not be able to generate sufficient cash flow from an
acquisition to service any indebtedness incurred to finance such acquisitions or realize any other anticipated
benefits and our profitability may not improve as a result of any one or more acquisitions. Any acquisition may
involve operating risks, such as:

* the difficulty of assimilating the acquired operations and personnel and integrating them into our
current business;

« the potential disruption of our ongoing business;

 the diversion of management’s attention and other resources;

» the possible inability of management to maintain uniform standards, controls, procedures and policies;
« the risks of entering markets in which we have little or no experience;

* the potential impairment of relationships with employees;

« the possibility that any liabilities we may incur or assume may prove to be more burdensome than
anticipated; and

« the possibility that any acquired firms do not perform as expected.

Our inability to enforce non-competition agreements with former principals and key management of the
businesses we acquire may adversely affect our operating results, cash flows and liquidity.

In connection with our acquisitions, we generally require that key management and the former principals of
the businesses we acquire enter into non-competition agreements in our favor. The laws of each state differ
concerning the enforceability of non-competition agreements. Generally, state courts will examine all of the facts
and circumstances at the time a party seeks to enforce a non-competition agreement; consequently, we cannot
predict with certainty whether, if challenged, a court will enforce any particular non-competition agreement. If
one or more former principals or members of key management of the businesses we acquire leave us and the
courts refuse to enforce the non-compete agreement entered into by such person or persons, we might be subject
to increased competition, which could materially and adversely affect our operating results, cash flows and
liquidity.

We may be unable to obtain sufficient bonding capacity to support certain service offerings and the need for
performance and surety bonds may impact our ability to win projects and reduce our availability under our
credit facility.

Some of our contracts require performance and surety bonds particularly in connection with our
construction at risk projects. Bonding capacity in the infrastructure industry has become increasingly difficult to
obtain, and bonding companies are denying or restricting coverage to an increasing number of contractors.
Companies that have been successful in renewing or obtaining coverage have sometimes been required to post
additional collateral to secure the same amount of bonds which reduces availability under our credit facility. We
may not be able to maintain a sufficient level of bonding capacity in the future, which could preclude us from
being able to bid for certain contracts and successfully contract with certain client. In addition, even if we are
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able to successfully renew or obtain performance or payment bonds in the future, we may be required to post
letters of credit in connection with the bonds which would reduce availability under our credit facility.

Our subcontractors may fail to satisfy their obligations to us or other parties, or we may be unable to maintain
these relationships, either of which may have a material adverse affect our results of operations, cash flows
and liquidity.

We depend on subcontractors to complete some of the work on some of our projects. There is a risk that we
may have disputes with subcontractors arising from, among other things, the quality and timeliness of work
performed by the subcontractor, customer concerns about the subcontractor or our failure to extend existing task
orders or issue new task orders under a subcontract. In addition, if any of our subcontractors fail to deliver on a
timely basis the agreed-upon services, then our ability to fulfill our obligations as a prime contractor may be
jeopardized. In addition, the absence of qualified subcontractors with whom we have a satisfactory relationship
could adversely affect the quality of our service and our ability to perform under some of our contracts. Any of
these factors may have a material adverse effect on our results of operations, cash flows and liquidity.

Our financial results are based, in part, upon estimates and assumptions that may differ from actual results.

In preparing our consolidated financial statements in conformity with accounting principles generally
accepted in the United States, a number of estimates and assumptions are made by management that affect the
amounts reported in the financial statements. These estimates and assumptions must be made because certain
information that is used in the preparation of our financial statements is either dependent on future events or
cannot be calculated with a high degree of precision from data available. In some cases, these estimates are
particularly uncertain and we must exercise significant judgment. Estimates are primarily used in our assessment
of revenue recognition, allowance for doubtful accounts, accrued self insurance claims, valuation of goodwill and
intangible assets, income taxes (including net deferred tax assets) and other contingencies and litigation. Actual
results could differ materially from the estimates and assumptions that we use, which could have a material
adverse effect on our results of operations, cash flows and liquidity.

Rising inflation, interest rates and/or construction costs could reduce the demand for our services as well as
decrease our profit on our existing contracts, in particular with respect to our fixed price contracts.

Because a significant portion of our revenues is earned from cost-plus contracts, fixed price contracts and
guaranteed maximum price contracts, as well as contracts that base significant financial incentives on our ability
to keep costs down, we bear some or all of the risk of rising inflation with respect to those contracts. In addition,
rising inflation, interest rates and/or construction costs could reduce the demand for our services. Furthermore, if
we expand our business into markets and geographic areas where fixed price work is more prevalent, inflation
may have a larger impact on our results of operations in the future. Therefore, increases in inflation, interest rates
and/or construction costs could have a material adverse impact on our business and financial results.

Our projects may result in liability for faulty engineering services.

Because our projects are often large and can affect many people, our failure to make judgments and
recommendations in accordance with applicable professional standards could result in large damages and,
perhaps, punitive damages. For example, our transportation projects involve services that affect not only our
client, but also many end users of those services. Additionally, if a client were to make a claim against a
subcontractor on a project for which we are the prime contractor, we would be liable if the subcontractor was not
adequately insured or not financially able to settle the claim. Our clients often require us to contractually
indemnify them for damage or personal injury to the client, third parties and their property and for fines and
penalties caused by our negligence. Because our projects are typically large enough to affect the lives of many
people, the potential damages to a client or third parties are potentially large and could include punitive and
consequential damages.
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We are self-insured against many potential liabilities.

Although we maintain insurance policies with respect to general liability, workers’ compensation and
employee health coverage, those policies are subject to high deductibles, and we are self-insured up to the
amount of the deductible. Since most claims against us do not exceed the deductibles under our insurance
policies, we are effectively self-insured for substantially all claims. We actuarially determine any liabilities for
unpaid claims and associated expenses, including incurred but not reported losses, and reflect those liabilities in
our balance sheet as other current and non-current liabilities. The determination of such claims and expenses and
the appropriateness of the liability is reviewed and updated quarterly. However, insurance liabilities are difficult
to assess and estimate due to the many relevant factors, the effects of which are often unknown, including the
severity of an injury, the determination of our liability in proportion to other parties, the number of incidents not
reported and the effectiveness of our safety program. If our insurance claims increase or costs exceed our
estimates of insurance liabilities, we could experience a decline in profitability and liquidity.

Significant changes in funding assumptions of our unfunded pension and other benefit plans could adversely
affect our financial results.

We have an unfunded, nonqualified, noncontributory defined benefit pension plan and an unfunded
nonqualified defined contribution plan that covers key officers and certain former key officers. Estimates for the
amount and timing of the future funding obligations of the plans are based on various assumptions. These
assumptions are subject to change based on interest rates and regulatory rulings such as those related to ERISA,
among other factors. Significant changes in assumptions may materially affect our retirement plan obligations
and related future expense.

Certain Risks Related to Owning Our Stock

Because no public market exists for our stock, and we are not required to redeem stock held by our
shareholders even upon their retirement or other termination of employment, the ability of our shareholders to
sell their Class A common stock is limited.

There is no public market for our Class A common stock. In order to provide some liquidity to our
shareholders, we have historically maintained a limited annual stock offering period, which we call the stock
window. The stock window has permitted existing shareholders to offer their shares for sale back to us during a
predetermined period at a price determined by an appraisal. Although the stock window is intended to provide
some liquidity to shareholders, the aggregate number of shares offered for sale during the stock window may be
greater than the aggregate number of shares sought to be purchased by authorized buyers. As a result, sell orders
may be prorated, and shareholders may not be able to sell all of the shares they desire to sell during the stock
window. In addition, we are not required to redeem stock held by our shareholders upon retirement or other
termination of employment. Accordingly, shareholders may not be able to sell their stock even if they retire or
otherwise leave the Company. Additionally, the retirement of significant shareholders, such as that which may
occur over the next five years as a result the potentially large number of employees who either are or will become
during that period of retirement age, could cause constraints on the Company’s liquidity and further limit the
Company’s ability to purchase shares by shareholders who wish to sell their shares.

The ability of shareholders to sell or transfer their Class A common stock is restricted and, even upon such a
sale, may not result in immediate receipt of cash consideration.

Only our employees, directors, and The PBSJ Employee Profit Sharing and Stock Ownership Plan and
Trust, which we refer to as the ESOP, may own our Class A common stock. We have incorporated significant
restrictions on the transfer of our Class A common stock that limit our shareholders’ ability to sell their stock. All
shares must be initially offered for sale back to us at the price determined in accordance with our bylaws. If we
decline to purchase the shares, the ESOP Plan may purchase such shares. Should the ESOP Plan decline to
purchase the shares, the shareholders may offer their shares for sale to other shareholders who are employees.
The other shareholders have the right to purchase such shares based on each shareholder’s proportionate
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ownership of all issued shares. Because our shares are subject to transfer restrictions, shareholders who desire to
sell all their shares may not be able to do so.

Pursuant to our bylaws, we are permitted to repurchase stock by delivery of a promissory note to the
employee. Because the principal payable pursuant to any such promissory note may not be paid at any time prior

to the five year anniversary of the date of issuance, a shareholder may not receive a cash payment for his shares
until such five year anniversary.

Because we do not intend to pay dividends, our shareholders will benefit from an investment in our Class A
common stock only if our stock price appreciates.

We have never declared or paid dividends to holders of our Class A common stock. We expect to retain all
future earnings for investment in our business, and do not expect to pay any cash dividends in the near future. As
aresult, the positive return of an investment in our Class A common stock is solely dependable on future
appreciation in value of our Class A common stock and future earnings. There is no guarantee that our stock will
appreciate in value or even maintain the original price at which it was purchased.

The limited market and transfer restrictions on our Class A common stock will likely have anti-takeover
effects.

Only our employees, directors, eligible consultants and employee benefit plans may own our Class A
common stock and participate in our internal market. In addition, we have imposed significant restrictions on the
transfer of our Class A common stock other than through sales during our stock windows. These limitations
make it extremely difficult for a potential acquirer who does not have the prior consent of our Board of Directors

to acquire control of our Company, regardless of the price per share an acquirer might be willing to pay and
whether or not our shareholders would be willing to sell at that price.

ITEM 1B. Unresolved Staff Comments

None.

ITEM 2. Properties

We lease and maintain our executive offices located at 4030 West Boy Scout Boulevard, Suite 700, Tampa,
FL 33607. On August 31, 2007, the Company entered into a sale-leaseback agreement of its Doral office building
located at 2001 N.W. 107th Avenue, Miami, Florida 33172, which consists of approximately 100,000 square feet
of office space (see Note 6 to the Consolidated Financial Statements for further information). We own our
Orlando office located at 482 South Keller Road, Orlando, Florida 32810, which consists of approximately
90,000 square feet of office space. The Orlando office building is pledged as collateral under a mortgage note.

We lease 98 additional offices throughout the United States, Puerto Rico and the United Arab Emirates.
Aggregate lease payments during fiscal year 2009 were $22 million.

We also have title to one remaining recovered property which is held for sale and included in other
non-current assets in the accompanying consolidated balance sheet at September 30, 2009 (see Note 3 to the

Consolidated Financial Statements for further information). The property is a 2,000 square foot condominium
located in Hollywood, Florida.

We believe that substantially all of our property and equipment is, in general, well maintained and in good
operating condition is considered adequate for present needs.

We believe that we have clear title to the properties owned and used in our business, subject to liens for
current taxes and easements, restrictions and other liens, which do not materially detract from the value of the
properties or our interest in the properties or the use of those properties in our business.
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ITEM 3. Legal Proceedings

The information with respect to legal proceedings is incorporated by reference from Note 16 and Note 19 of
our Consolidated Financial Statements included herein.

ITEM 4. Submission of Matters to a Vote of Security Holders

None.
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PART II

ITEM 5. Market for Registrant’s Common Equity, Related Shareholder Matters and Issuer Purchases of
Equity Securities

There is no established public trading market for our Class A common stock. As of September 30, 2009
there were no shares of Class A common stock that were subject to outstanding warrants or options to purchase,
or securities convertible into, our Class A common stock.

As of December 15 there were 5,505,249 shares of Class A common stock outstanding and held of record by
2760 shareholders. There are no other classes of stock outstanding.

Our bylaws require that Class A common stock held by shareholders who terminate employment with us be
offered for sale at fair market value to us pursuant to a right of first refusal. Should we decline to purchase the
shares, the shares must next be offered to our ESOP plan at fair market value, and then ultimately to our
shareholders who are employees. Our bylaws provide the procedures for determining the fair market value. Other
than agreements with certain retired directors, as of September 30, 2009 and 2008, there was no outstanding
Class A common stock held by individuals no longer employed by us.

Dividends

Each share of our Class A common stock is entitled to share equally in any dividends declared by our Board
of Directors. Pursuant to the terms of our credit agreement, we cannot declare or pay dividends in excess of 50%
of our net income. We have not paid cash dividends on our Class A common stock in the past and have no
present intention of paying cash dividends on our Class A common stock in the foreseeable future as we expect
to retain any earnings for investment in our business.

Issuer Purchases of Equity Securities

The following table provides information about repurchases of Class A common stock during the year ended
September 30, 2009:

Total Number of Shares = Maximum Number of Shares

Total Number of  Average Purchased as Part of That May Be
Shares Price Paid Publicly Announced Plans  Purchased Under the Plans
Repurchased Per Share or Programs or Programs

October 1 —June 30 .......... 394,860 $29.06
Julyl-July3l.............. 259 $29.04 — —_
August 1 — August31 ......... 1,442 $29.04 — —
September 1 — September 30 ... 355,228 $36.16 — —
Total .........cooeannin.. 751,789(1)  $32.42 — —

(1) Represents shares repurchased during our stock window, from terminating employees and for tax
withholding purposes.
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Performance Graph

The following graph shows a comparison of the five-year cumulative total shareholder return for our
Class A common stock with the S&P 500 Index and a weighted peer group index. The peer group index consist
of other engineering firms the Company uses to benchmark its performance, specifically, CH2M Hill companies
LTD, URS Corporation, Michael Baker Corporation, Tetra Tech Inc., and Jacobs Engineering Group, Inc. The
graph assumes a $100 investment on September 30, 2005 in our Class A common stock, the S&P 500 Index and
the peer group index. The comparisons in the graph are required by the SEC and are not intended to forecast or
be indicative of possible future performance of our common stock.

The performance graph shall not be deemed incorporated by reference by any general statement
incorporating by reference this Annual Report into any filing under the Securities Act of 1933 or the Securities
Exchange Act of 1934 except as to the extent we specifically incorporate this information by reference, and shall
not otherwise be deemed filed under such acts.

Comparison of Five Year
Cumulative Total Return
Among the PBSJ Corporation, the S&P 500 Index and Peer Group Index
Fiscal Year Ended September 30 (1)

250

200
——Peer Group Index
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~ip~—The PB$

100 Corporation
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0 T T T -1 T
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(1) The 2009 stock price for the PBSJ Corporation is based on the valuation of our stock price as of March 31,
2009. See Item 7. “Management’s Discussion and Analysis of the Financial Condition and Results of
Operations — Critical Accounting Policies — Stock Valuation” for additional information concerning the
stock valuation.
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ITEM 6. Selected Financial Data

The financial data for the years ended September 30, 2009, 2008, 2007, 2006 and 2005 have been derived

from our audited financial statements. You should read the information set forth below in conjunction with our
consolidated financial statements, including the notes thereto, and Management’s Discussion and Analysis of
Financial Condition and Results of Operations included elsewhere in this Annual Report.

For the Year Ended September 30,

2009 2008 2007 2006 2005
(Dollars in thousands, except per share amounts)
Operating Data:
Revenue .........ccoovievnannn... $798,588 $617,945 $581,465 $537,242  $511,937
Grossprofit ...............ccoviiiiiiina., 92,217 79,807 91,510 84,450 81,910
Netincome ......................coiuunn.. 23,618(1) 15.472(2) 19,098(3) 5,405(4) 21,075(5)
Balance Sheet Data (at end of period):
Working capital ........................... 47,173 58,644 34911 (1,285) 30,506
Totalassets . ............ccoiiiinnninnnn. 323,274 268,677 258,369 244,949 251,647
Accrued reimbursement liability (6) ........... 946 2,186 8,385 28,183 34,772
Long-term debt, less current portion ........... 12,353 5,885 6,397 6,909 7,425
Capital leases obligations . ................... 141 435 705 1,050 853
Total stockholders’ equity ................... 77,145 66,251 78,096 58911 77,832
Net income per share:
Basic.............. $ 426 $ 255 $ 305 $ 081 $ 292
Diluted ............ ... . $ 419 $§ 251 $ 299 $ 076 $ 274
(1) Net income includes $1.3 million recognized on the deferred gain on the sale-leaseback of an office

(€))
3

G
&)
(6)

building, and a $1.7 million reduction in general & administrative expense due to the entry into a settlement
agreements with Richard Wickett, our former Chairman of the Board from 2002 to February 2005, and
Kathryn Wilson, our former Controller from 2004 to 2006.

Net income includes $1.3 million recognized on the deferred gain on the sale-leaseback of an office
building, and a $2.3 million increase in revenue due to the reversal of accrued reimbursement liabilities.
Net income includes $2.8 million recognized on the sale-leaseback of an office building, $2.0 million in
insurance proceeds, a $4.5 million increase in revenue due to the reversal of accrued reimbursement
liabilities, primarily offset by $3.8 million in investigation related costs.

Net income includes $14.2 million in investigation related costs, offset by a $1.6 million gain from
recovered assets.

Net income includes a $14.3 million gain from recovered assets, offset by a $3.6 million misappropriation
loss and $5.4 million in investigation related costs.

Over-billings to our government clients caused by the overstatement of our overhead rates as a consequence
of the misappropriation loss and concealment entries and certain additional identified errors.
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ITEM 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations
Overview
Business Overview

We provide segment information on two reportable segments: Consulting Services and Construction
Management.

We provide services to both private and public sector clients, with the public sector comprising
approximately 78% of our revenue. As of September 30, 2009, our revenue backlog was approximately $728.3
million compared to $673.3 million as of September 30, 2008, representing 8.2% increase. Of the total backlog at
September 30, 2009, $121.3 million is backlog from Peter Brown. Excluding Peter Brown’s backlog, our backlog
decreased by 9.8% to $607.0 million at September 30, 2009 compared to September 30, 2008.

Business Environment

Fiscal 2009 was a year of unprecedented weakness in the economy due to the global financial crisis. We
constantly monitor our business environment as we conduct our business each fiscal year. Fluctuating market
conditions may increase or decrease the overall demand for our services. This section presents a brief overview
for our consulting services reporting segment and construction management reporting segment.

We believe our business environment trends discussion is reasonable, based on available market information
and should be balanced and considered with our discussion of Item 1A — Risk Factors.

Consulting Services Reporting Segment Business Environment
The American Recovery and Reinvestment Act of 2009

The American Recovery and Reinvestment Act of 2009, which we refer to as ARRA, and which was
previously termed the Stimulus Act, provided for $787 billion in stimulus spending of which approximately $130
billion has been slated for construction. The transportation infrastructure sector has clearly been the lead market
for ARRA with funding of $49.3 billion. The Federal Highway Administration apportioned $26.6 billion to states
for projects. Environmental public works programs have been allocated $26.2 billion from the ARRA with $4
billion provided to the EPA clean water state revolving fund and $2 billion to the drinking water revolving fund.

Energy related projects are to be supported by $36.7 billion in spending and tax incentives from the ARRA.
Modernizing the domestic electricity grid is allocated $11 billion. Production credits for renewable energy were
extended through 2013. The overall buildings market has received a much smaller boost from the ARRA than the
infrastructure market. The largest infusion has been the $5.6 billion going to the General Services Administration
(GSA) which includes federal buildings. $6.6 billion is going to the Department of Defense for modernization of
their buildings, while the Veterans Administration and the Department of Housing and Urban Development
received $10.3 billion for family construction, upgrades, and public housing funds. We expect that the ARRA
will continue to support increased investment in infrastructure domestically with several of the above markets
creating multiple project opportunities.

Transportation Infrastructure

The need to modernize and upgrade the transportation infrastructure in the United States has been a source
of continued business for us through the last ten years. Fueling the initial growth in this market was the
Intermodal Surface Transportation Efficiency Act of 1991 and subsequent legislation, the Transportation Equity
Act for the 21st Century, the Safe, Accountable, Flexible, Efficient Transportation Act: A Legacy for Users. The
public is beginning to recognize the potential disasters that await should our nation’s acknowledged aging
infrastructure not be addressed. Increasingly complex governmental regulations faced by our clients mean
additional opportunities for consultants with specialized knowledge. Despite the need for improvements, federal
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funds have been stretched, which when combined with the rising costs of construction materials have created
some sluggishness in our industry. In some cases states have increased fuel taxes to support growing
transportation needs, and, in other states, there has been a movement toward privatization or toll-funded
facilities. Given that we are a leading provider of toll services, this work has grown simultaneously with a
retraction in traditional transportation services. Current indicators are that Senate leaders plan to pass an
extension of the current authorization bill through March 2011, deferring a new bill until after the 2010 elections.

While we see sluggishness or retrenchment in traditional infrastructure services, we are seeing growth in
innovative financing and delivery systems that, while not fully replacing the reduction in traditional services, is

providing opportunities for firms like ours that provide a broad cross section of services to many different
markets.

Water Supply and Water Resources

Another significant initiative impacting the business environment is the Water Resources Development Act
which authorizes studies and projects within the Corps of Engineers’ mission areas including navigation, flood
damage reduction, hurricane and storm damage reduction, shoreline protection, and environmental restoration. In

addition, a number of water and wastewater projects have been authorized under the environmental infrastructure
program of the Act.

In recent years, significant environmental laws at the federal, state and local levels have been enacted in
response to public concern over the health of the nation’s air, water, and natural resources. Those laws and their
implementation through regulation affect numerous industrial and governmental actions and form a key market
driver for the services of our Environmental Services segment. Two federal environmental laws, The Safe
Drinking Water Act of 1974 and the Clean Water Act of 1972, continue to drive this segment of our business.
Pursuant to these laws, Congress has authorized significant monies to assist state and local governments.
According to the EPA, as much as $19.5 billion a year will be needed for construction and upgrade of water and
wastewater treatment facilities over the next 20 years.

Design and Federal

The federal business environment is projected to have moderate growth with a broad range of Department of
Defense funding for military construction, operations & maintenance, the Base Realignment and Closure
(BRAC) program and other support services. On the civil works front, the U.S. Army Corps of Engineers has a
robust $5 billion program that includes significant opportunities in navigation, hurricane and flood protection,
environmental stewardship, regulation of waterways and wetlands, disaster preparedness and response,
recreation, hydropower, water supply and support to other organizations. Significant programs are in place and
projected for the U.S. Environmental Protection Agency and the U.S. Department of Interior and its various
agencies.

Some promising programs for the short-term domestic business environment include:

Energy and Water Development

The Energy and Water appropriations bill conference report appropriates $33.5 billion for a wide variety of
programs for the Army Corps of Engineers, Bureau of Reclamation, and Department of Energy programs. While
new electricity utility starts have been down, alternative energy projects and transmission line work may stabilize
the electric utility market.

Department of Homeland Security

The proposed agreement provides for $42.7 billion for the Department of Homeland Security which
includes significant funding for flood map modernization, national flood insurance fund, emergency operations
centers, and pre-disaster mitigation programs.
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Construction Management Reporting Segment Business Environment

Some of the business environments of particular interest to our construction management segment include
education (K-12), college and university, health care, churches, criminal justice and public safety, government,
office and retail, historical renovation and specialty uses. While providing a range of preconstruction services,
construction services, and post-construction services we closely follow the markets and trends that concern our
business. We expect continued fluctuation in the overall construction industries. We expect trends in these
markets to include:

Institutional and education markets are expected to have a variety of activity including a slight upswing
for federal buildings with a growing amount of energy-efficiency upgrades as well as an increase for
military buildings. Nationally, the education market may continue to experience an overall decline with
pockets of positive activity on public and private college and universities. The ARRA funding has
provided a stabilizing role in moderating some of the downturn that may have occurred for the
institutional sector.

The healthcare market has experienced fluctuations over the past two years and may be heading toward
a period of slight recovery. The down economy and limited financial lending have had a negative
impact, deferring numerous capital expansion programs across the board at both private and public
facilities. Coupled with the debate over healthcare reform at the national level, many administrators
and facilities are taking a cautious posture regarding expansion and/or rehabilitation program. Health
care may be a business environment that will show an increase by percentage growth, but the volume is
expected to be lower compared to the recent past.

With consumer confidence and single family construction still at their lowest point in many years, we are
carefully watching which markets will emerge the fastest and at what rate. We are consistently adjusting our
business strategies accordingly.

Acquisitions

We completed a significant acquisition during fiscal 2009. For further details, see Acquisitions in Item 1.

Segment Results of Operations

During the three months ended March 31, 2009, due to the acquisition of Peter Brown, we modified our
internal reporting process and the manner in which the business is managed and in turn, reassessed our segment
reporting. Beginning with the quarter ended March 31, 2009, we commenced reporting in two reporting
segments: Consulting Services and Construction Management.

The Consulting Services segment provides a variety of design and related consulting services. Such services
include program management, construction management, planning, surveying, geographic information systems,
environmental assessments, architectural and interior design, site assessment, and regulatory compliance.

Construction Management includes the operations of Peter Brown which provides construction management
at risk services focusing primarily on building schools, jails, higher education facilities and institutional
buildings. These services are typically provided using one of two delivery methods: Construction Management at
Risk and Design-Build. Revenue from this segment is primarily derived from public sector clients including local
government entities, universities, local school boards and state agencies.

We evaluate performance based on the operating income (loss) of the respective operating segment. The
discussion that follows is a summary analysis of the primary changes in operating results by reportable segment
for the years ended September 30, 2009, 2008 and 2007.
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We earn revenue for time spent on projects, as well as for certain direct and indirect costs of our projects.
Cost of revenue is composed of project related salaries including overhead and fringe benefits, other direct costs
and other indirect costs. Project related salaries including overhead and fringe benefits represent wages earned by
our technical personnel as well as administrative and support personnel wages. Other direct costs are primarily
composed of subcontractor costs and other direct non-payroll reimbursable charges including travel and travel
related costs, blueprints, and equipment where we are responsible for procurement and management of such cost
components on behalf of the our clients. Other indirect project-related costs are also included in cost of revenue.
Gross profit represents the net effect of revenue less cost of revenue.

(Dollars in thousands)

Consulting Services
Revenue

.............................

........................

Gross profit

...........................

General and administrative costs

Total costs and expenses

Income from operations

Construction Management
Revenue

Gross profit

General and administrative costs

Total costs and expenses

Income from operations
Other

General and administrative costs ..........
Insurance proceeds and gain on recoveries . .
Investigation and related costs

Total costs and expenses

Loss from operations

Years Ended September 30,
% of % of % of
2009 Revenue 2008 Revenue 2007 Revenue
$634,876  100.0% $605,973 100.0% $578,668 100.0%
550,094 86.6 525,055 86.6 486,289 84.0
84,782 134 80,918 13.4 92,379 16.0
— 0.0 — 0.0 — 0.0
— 0.0 — 0.0 — 0.0
$ 84,782 13.4% $ 80,918 13.4% $ 92,379 16.0%
$140,587 100.0% $ — 00% $ — 0.0%
132,155 94.0 — 0.0 — 0.0
8,432 6.0 — 0.0 — 0.0
— 0.0 — 0.0 — 0.0
— 0.0 — 0.0 — 0.0
$ 8432 60% $ — 00% $ — 0.0%
$ 23,125 100.0% $ 11972 100.0% $ 2,797 100.0%
24,122 1043 13,083 109.3 3,667 131.1
(997) -4.3 (L,111) 93 (870) -31.1
59,830 258.7 58,480 488.5 60,731 2,171.3
— 0.0 — 0.0 (1,989) -71.1
— 0.0 — 0.0 3,802 1359
59,830 258.7 58,480 488.5 62,544 2,236.1
$(60,827) -263.0% $(59,591) -497.8% $(63,414) -2,267.2%
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1. Results of Operations

The following table sets forth the percentage of revenue represented by the items in our consolidated
statements of operations for the years ended September 30, 2009, 2008 and 2007:

Years ended September 30,
2009 2008 2007
REVEIMUE . . v o e e v oo ettt ee e e ee et ee e aae e a s 100.0% 100.0% 100.0%
COSLOFTEVEIUE . .o o vttt te e e e e et aaas e 88.5 87.1 84.3
GIOSS PrOfIL « o o v e v et ee et e e e 11.5 129 15.7
Costs and expenses:
General and administrative €Xpenses . ... ........eeueennenereiiianaeees 7.5 9.5 104
Insurance proceeds and gain on recoveries, net of misappropriation loss ........ — — (0.3)
Investigation and related COStS .. ........oiiiiii i — —_ 0.7
Total COStS ANd EXPENSES .« . ¢« v v vvvvvrrnnreeeeeernonarnnennnenesenns 7.5 9.5 10.8
Income from OPErations . ... .. ......oeonuaneennuereinnnneeseneneoen 4.0 34 49
INEETESt EXPEMSE . .« « o vv v vneeennee e e ateeiaa s ia e e 0.1) 0.2) 0.3)
101112 o0 1=, A R — —_ —_
Loss on fixed interest Tate SWAP ... .....oovvrurnnnernnroremnrnnneaesenns (0.2) —_ —_—

The following table presents a summary of our operating results for the years ended September 30, 2009,
2008 and 2007:

Years ended September 30,
2009 2008 2007

(Dollars in thousands, except per share amounts)
REVEIMUE - o v v oo v et e e e e e et ee ettt et $798,588 $617,945 $581,465
COSt OF TEVENUE .« « v o v ee e et ete e nea s ansaansaeasaeanenenns 706,371 538,138 489,956
GTOSS PIOfIL . . o e v et e vt et e et 92,217 79,807 91,509
Costs and expenses:
General and administrative €XPenses ... ...c.ovvevrnnriinaarieaenn s 59,830 58,480 60,731
Insurance proceeds and gain on recoveries, net of misappropriation loss . . ... — — (1,989)
Investigation and related COSES ... ... .....oviriiiiiii —_ — 3,802
Total COsts and EXPENSES . ... vuvvn e e vnnsrenrana e oo 59,830 58,480 62,544
Income from OPErations . ... ........veernnennneraneeaneeaeeeeenne. 32,387 21,327 28,965
TNLETESt EXPEMSE . . .« v cvv e eneeaaneen e s e e ne st (976) (987) (1,520)
(0110 o 1= A R 128 47 98
Loss on fixed interest rate SWap . ... ..ovvvviereeenneesinnennnnanceans (1,361) — —
Income before iNCOME tAXES . . .o vt v v i e iiicaeen it 30,178 20,387 27,543
Provision for inCOME taXes .. .. oot v vevr i ienianeroneeneanenenenens 6,560 4915 8,445
NEt INCOIMIE & v v v v e e e e e e et et e et e aeeaeans $ 23618 $ 15472 $ 19,098
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Results of Operations for the Year Ended September 30, 2009 Compared to Year Ended September 30, 2008

Revenue for the year ended September 30, 2009 was $798.6 million compared to $617.9 million in 2008,
representing an increase of $180.6 million, or 29.2%. Of this increase, $140.6 million resulted from the Peter
Brown acquisition. Excluding revenue from Peter Brown, revenue increased by $40.0 million in fiscal year 2009,
or 6.5%, compared to fiscal year 2008. The increase in revenue was primarily attributable to the emergency
management contracts with FEMA following Hurricane Ike. The increase in revenue provided by the FEMA
contracts was slightly offset by the decline in demand for private land development engineering, surveying and
planning services due to adverse economic conditions. Demand for services increased in the Southeast region of
the U.S., with several US Army Corps of Engineers projects contributing significant revenue. We experienced a
slight growth in demand for our environmental services.

Cost of revenue for the year ended September 30, 2009 was $706.4 million compared to $538.1 million in
2008, representing an increase of $168.2 million, or 31.3%. Of this increase, $132.2 million resulted from the
Peter Brown acquisition. Excluding the cost of revenue resulting from Peter Brown, cost of revenue increased by
$36.1 million, or 6.7% in fiscal year 2009 compared to fiscal year 2008. Cost of revenue, as a percentage of
revenue, increased by 1.4% to 88.5% for the year ended September 30, 2009, compared to 2008. This increase
resulted from the greater usage of subcontractors by Peter Brown. Excluding Peter Brown, cost of revenue as a
percentage of revenue increased slightly by 0.2% to 87.3% in fiscal 2009 compared to fiscal 2008.

Gross profit for the year ended September 30, 2009 was $92.2 million compared to $79.8 million in 2008,
representing an increase of $12.4 million, or 15.6%. Of this increase, $8.4 million resulted from the Peter Brown
acquisition. Excluding the gross profit resulting from Peter Brown, gross profit increased by approximately $4.0
million or 5.0% in fiscal 2009 compared to fiscal 2008. Gross profit, as a percentage of revenue, decreased by
1.4% to 11.5% for the year ended September 30, 2009, compared to 2008. Excluding Peter Brown, gross profit as
a percentage of revenue decreased slightly by 0.2% to 12.7% in fiscal 2009 compared to fiscal 2008.

General and administrative expenses for the year ended September 30, 2009 were $59.8 million compared to
$58.5 million in 2008, representing an increase of $1.4 million, or 2.3%. Excluding the general and
administrative expenses resulting from Peter Brown, general and administrative expenses decreased by $5.0
million or 8.5% in fiscal 2009 compared to fiscal 2008. The Peter Brown acquisition resulted in increased
general and administrative costs of $6.3 million in fiscal 2009 compared to 2008, due in part from the
amortization of intangible assets resulting from the acquisition of Peter Brown. This increase was partially offset
by the reduction in general and administrative expenses due to cost control measures taken in fiscal year 2009.

Income from operations for the year ended September 30, 2009 was $32.4 million compared to $21.3 million
in 2008, representing an increase of $11.1 million, or 51.9%. Of this increase, approximately $5.8 million resulted
from the Peter Brown acquisition. Excluding the income from operations resulting from Peter Brown, income from
operations increased by $5.2 million or 24.6% for the year ended September 30, 2009, compared to 2008.

Results of Operations for the Year Ended September 30, 2008 Compared to Year Ended September 30, 2007

Revenue for the year ended September 30, 2008 totaled $617.9 million compared to $581.5 million in 2007,
representing an increase of $36.5 million, or 6.3%. This increase was due primarily to strong performance in
surface transportation services in the Southeast region as well as success in the Central transportation market.
Large wins from new and existing toll clients contributed significantly to growth during the year ended
September 30, 2008. In addition, the increase resulted from expanding markets and client base in the West
region, specifically Nevada and Colorado. California, which has been a challenging growth area in the past,
showed improvement in 2008. Although demand for our traditional private land development engineering,
planning and surveying services weakened substantially in fiscal 2008 due to declining market conditions, the
resultant reduction in fees was offset by strong growth in our Federal practice area attributable to additional
assignments with the USACE in the East Region. Finally, revenue increased from a large contract with
Mississippi Emergency Management Agency, or MEMA.
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Cost of revenue for the year ended September 30, 2008 was $538.1 million compared to $490.0 million in
2007, representing an increase of $48.2 million, or 9.8%. Cost of revenue, as a percentage of revenue, increased
by 2.8% to 87.1% for the year ended September 30, 2008, compared to 2007. The increase in cost of revenue
resulted primarily from greater utilization of subcontractors in connection with MEMA, FEMA and Department
of Defense contracts. The increase was partially offset by decreasing subcontractor costs in connection with the
winding down of the New Mexico FEMA contracts.

Gross profit for the year ended September 30, 2008 was $79.8 million compared to $91.5 million in 2007,
representing a decrease of $11.7 million, or 12.8%. Gross profit, as a percentage of revenue, decreased by 2.9%
to 12.9% for the year ended September 30, 2008, compared to 2007. The decrease in gross profit resulted from
the increase in the cost of revenue from greater usage of subcontractors on several large projects, as discussed
previously. Additionally, the softening of several of our markets, including in environmental services, resulted in
lower utilization of technical staff in fiscal 2008 and a decrease in gross profit as a percentage of revenue.

General and administrative expenses for the year ended September 30, 2008 were $58.5 million compared to
$60.7 million in 2007, representing a decrease of $2.3 million, or 3.7%. The decrease resulted from the reduction
of bonus expense in fiscal 2008 of $4.4 million compared to fiscal 2007. The decrease was partially offset by the
impact of the $2.8 million gain on sale-leaseback of the Doral building recognized in fiscal 2007.

In fiscal 2008 the Company did not incur costs in connection with the investigation of the misappropriation,
compared to $3.8 million incurred in fiscal 2007, which was partially offset by fiduciary and crime liability
insurance proceeds of $2.0 million.

Income from operations for the year ended September 30, 2008 was $21.3 million compared to $29.0
million in 2007, representing a decrease of $7.6 million, or 26.4%. The decrease in income from operations
resulted partially from increased cost of revenue, as discussed previously. Additionally, softening market
conditions, particularly in the private sector, resulted in lower labor utilization and lower gross profit and income
from operations in fiscal 2008 compared to fiscal 2007.

2. Segment Results of Operations
Year Ended September 30, 2009 Compared to Year Ended September 30, 2008

Consulting Services

Years Ended September 30,
2009 2008 $ Change % Change
(dollars in thousands)
REVENUE . ... iiiiiii i et iiiinananens $634,876 $605,973  $28,903 4.8%
Costof TEVENUE .. ... . vviieii it ini s 550,094 525,055 25,039 4.8%
Grossprofit ......... ...ttt $ 84782 $ 80918 $ 3,864 4.8%

The following table presents the percentage relationship of certain items to revenue:

Years Ended September 30,
2009 2008
REVENUE . ..ttt i ittt ir i eerecnnaanenenns 100.0% 100.0%
Costofrevenue ..........coovivevuviinnennnnns 86.6 86.6
Grossprofit ..........coiiiiiiiiiiiii 13.4% 13.4%

Revenue for our Consulting Services segment for the year ended September 30, 2009 increased by $28.9
million, or 4.8%, to $634.9 million as compared to $606.0 million in 2008. The increase in revenue was primarily
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attributable to the disaster response contracts with FEMA in the Gulf Coast region following Hurricane Ike,
which contributed approximately $30.3 million in revenue in fiscal 2009. We continued to see strong demand for
our transportation design services in the Central region of the United States with the Texas Department of
Transportation. In addition, several environmental services and architecture projects with the USACE in
Galveston, Texas and Savannah, Georgia, served to partially offset declines in revenue that resulted from the
severe economic downturn that began in the second half of 2008 and has continued through 2009.

Cost of revenue from our Consulting Services segment for the year ended September 30, 2009 increased by
$25.0 million, or 4.8%, to $550.1 million as compared to $525.1 million in 2008. Cost of revenue as a percentage
of revenue remained flat at 86.6% for the year ended September 30, 2009 compared to 2008. The utilization of

subconsultants as well as the utilization of our technical staff in fiscal 2009 remained consistent with that of
fiscal 2008.

Gross profit from our Consulting Services segment for the year ended September 30, 2009 increased by $3.9
million, or 4.8%, to $84.8 million as compared to $80.9 million in 2008. Gross profit as a percentage of revenue

remained flat at 13.4% for the year ended September 30, 2009, compared to fiscal 2008, for the reasons discussed
previously.

Construction Management

Years Ended September 30,
2009 (1) 2008 $ Change % Change

(dollars in thousands)

Revenue ............................. $140,587 $— $140,587 N/A
Costofrevenue ........................ 132,155 — 132,155 N/A
Grossprofit ........................... $ 8432 $— $ 8,432 N/A

(1) Includes results of operation of Peter Brown starting on January 1, 2009.

The following table presents the percentage relationship of certain items to revenue:

Years Ended September 30,
2009 2008
Revenue ........ ... .. o, 100.0% — %
Costofrevenue ..................couuuiiiii. 94.0 —
Grossprofit ................ ... . .. 6.0% — %

Revenue from our Construction Management segment for the year ended September 30, 2009, was $140.6
million.

Revenues from our Construction Management segment are generated primarily from the public sector,
which comprises 92.5% of the total Construction Management revenue. Within the public sector, revenues are
generated from several sources, including local government entities colleges and universities, local school boards

and state government Revenues are derived principally from two major delivery methods: construction
management and design build.

The revenue from our Construction Management segment was primarily provided by several public sector
projects, including the University of South Florida Dorm project, Polk County Jail, Liberty County Florida K-8
School, and the Lowndes County (GA) Jail expansion. Additionally, we performed work for other clients

including the State of Florida, St. Petersburg College, Florida State University, and the Brevard, Hillsborough,
and Pinellas County School Boards.
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Cost of revenue from our Construction Management segment for the year ended September 30, 2009 was
$132.2 million. Cost of revenue as a percentage of revenue was 94.0% for the year ended September 30, 2009.
The total cost of revenue is made up of direct labor, materials, subcontracted work and field overhead. As a
percentage of cost of revenue, over 80.8% of the total construction costs relate to the subcontracted work with
labor expending 4.2%, materials 5.8% and overhead 3.1%.

Gross profit for our Construction Management segment for the year ended September 30, 2009 was $8.4
million. Gross profit, as a percentage of revenue, was 6.0% for the year ended September 30, 2009.

Year Ended September 30, 2008 Compared to Year Ended September 30, 2007

Consulting Services

Years Ended September 30,
2008 2007 $ Change % Change
(dollars in thousands)
REVENUE ...t viiiiineenrnnonnnns $605,973  $578,668 $ 27,305 4.7%
Costofrevenue . .......ovvvvnvennnns 525,055 486,289 38,766 8.0%
Gross profit (loss) . ..............c.... $ 80,918 $ 92,379  $(11,461) (12.4)%

The following table presents the percentage relationship of certain items to revenue:

Years Ended September 30,
2008 2007
REVENUE . . it i ittt ettt iaii i 100.0% 100.0%
CoStOfTEVENUE . ... .ovviveeeiii e 86.6 84.0
Grossprofit .........covvvinevviiiiniiiiiinn. 13.4% 16.0%

Revenue from our Consulting Services segment for the year ended September 30, 2008 increased by $27.3
million, or 4.7%, to $606.0 million as compared to $578.7 million in 2007. This increase is primarily attributable
to several large contracts related to transportation design and architecture. Emergency management projects with
FEMA and MEMA that commenced during the first quarter of fiscal 2008 related to emergency management
contributed significantly to the growth in 2008. We also experienced increased demand for our transportation
design services with several large surface transportation contracts in the Central region. The increases in demand
in these areas offset the impact of the weakening economy and the resulting decline in demand for other services
like private land development, engineering, and planning.

Cost of revenue from our Consulting Services segment for the year ended September 30, 2008 increased by
$38.8 million, or 8.0%, to $525.1 million as compared to $486.3 million in 2007. Cost of revenue as a percentage
of revenue increased by 2.6% to 86.6% for the year ended September 30, 2008 compared to 2007. The increase
in cost of revenue was primarily driven by the emergency management contracts discussed previously. We
utilized subcontractors for much of the work in connection with these projects. The resulting increase in cost of
revenue associated with these projects also drove the increase in the cost of revenue as a percentage of revenue
for fiscal 2008 as compared to 2007.

Gross profit from our Consulting Services segment for the year ended September 30, 2008 decreased by
$11.5 million, or 12.4%, to $80.9 million as compared to $92.4 million in 2007. Gross profit as a percentage of
revenue decreased by 2.6% to 13.4% for the year ended September 30, 2008, as compared to 2007. Gross profit
decreased in fiscal 2008 as a result of the increase in projects for which much of the work was subcontracted to
others, as discussed previously.
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Income Taxes

The income tax provision was $6.6 million and $4.9 million, or an effective tax rate of 21.7% and 24.1%,
for the years ended September 30, 2009 and 2008, respectively. The reduction in the effective tax rate in fiscal
year 2009 as compared to year 2008 was due primarily to the reversal of a portion of the tax contingency accrual
as a result of the expiration of related statutes of limitations.

Our effective tax rate is based on income, statutory tax rates, and tax planning opportunities available in the
various jurisdictions in which we operate. Significant judgment is required in determining our effective tax rate
and in evaluating our tax positions. We establish reserves when, despite our belief that the tax return positions are
fully supportable, we believe that certain positions, if challenged, will likely be resolved unfavorably to us. These
reserves are adjusted in light of changing facts and circumstances, such as the progress of a tax audit or current
developments in tax law. Our annual tax rate includes the impact of reserve provisions and changes to reserves.
While it is often difficult to predict the final outcome or the timing of resolution of any particular matter, we
believe that our reserves reflect the probable outcome of known tax contingencies. Resolution of the tax
contingencies would be recognized as an increase or decrease to our tax rate in the period of resolution.

During the years ended September 30, 2009 and 2008, the Federal statute of limitations expired on returns
for years ended September 30, 2005 and 2004. The Company is no longer subject to U.S. Federal examination
for these years. As a result, the Company reduced its tax contingency accrual by $6.8 million and $3.0 million,
respectively. As a result of the implementation of FIN 48, we increased our tax accrual by $2.7 million. In
addition, for the year ended September 30, 2009, we increased our tax contingency accrual by $6.4 million which
included $6.2 million for which no tax benefit has been recognized. The net changes in the tax contingency
accrual recorded in the tax provision reduced our effective tax rate by 20.6% and 11.6% for the years ended
September 30, 2009 and 2008, respectively. We have recorded a tax contingency accrual of $13.8 million and
$17.6 million as of September 30, 2009 and 2008, respectively related primarily to research and development tax
credits taken on our tax returns. The tax contingency accruals are presented in the accompanying consolidated
balance sheets within other liabilities.

On February 21, 2008, the Company filed an application with the Internal Revenue Service to change its
overall method of tax reporting from the cash method to the accrual method, effective with the tax year ending
September 30, 2008. The effect of this change is to increase the estimated current taxable income by
approximately $72.3 million on a pro rata basis over the next four years. This method change had no impact on
the Company’s overall provision for income taxes. As of September 30, 2009, the liability for the first year of the
method change has been paid. The liability for the second year of the method change is included as a component
of accrued expenses and other current liabilities in the accompanying consolidated balance sheet as of
September 30, 2009. The liability for the third year of the method change is included as a component of the
current deferred tax liability and for the fourth year of the method change, included as a component of the

non-current deferred income tax asset, in the accompanying consolidated balance sheet as of September 30,
2009.

As of September 30, 2008, the liability for the first year of the method change is included as a component in
accounts payable and accrued expenses in the accompanying consolidated balance sheet. The liability for the
second year of the method change is included in the current deferred tax asset and the liability for the third and
fourth years of the method change are included in non-current deferred income tax liability, in the accompanying
consolidated balance sheet as of September 30, 2008.

The income tax provision was $4.9 million and $8.4 million, or an effective tax rate of 24.1% and 30.7%,
for the years ended September 30, 2008 and 2007, respectively. The reduction in the effective tax rate in fiscal
year 2008 as compared to fiscal year 2007 was due primarily to the reversal of a portion of the tax contingency
accrual and a decrease in the effective state income tax rate.

During the years ended September 30, 2008 and 2007, the Federal statute of limitations expired on returns
for years ended September 30, 2004 and 2003. The Company is no longer subject to U.S. Federal examination
for these years. As a result, the Company reduced its tax contingency accrual by $3.0 million and $3.2 million,
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respectively. This decreased the Company’s effective tax rate by 11.6% and 5.3%, respectively. We have
recorded a tax contingency accrual of $17.6 million and $11.0 million as of September 30, 2008 and 2007,
respectively related primarily to research and development tax credits taken on our tax returns. The tax
contingency accruals are presented in the accompanying consolidated balance sheets within accrued expenses
and other liabilities.

For the past several years, we have generated research and development tax credits related to certain
qualifying costs. The qualifying costs relate primarily to our project costs that we believe involve technical
uncertainty. These research and development costs were incurred in the course of providing services generally
under long-term client projects. As of September 30, 2008 and 2007, respectively, we had unused credit
carryforwards of $6.8 million and $8.7 million, which were fully reserved. If not utilized, the tax credit carry
forwards will expire beginning 2025 through 2027.

Liquidity and Capital Resources

During the fiscal year ended September 30, 2009, our primary sources of liquidity were cash flows from
operations, proceeds from the refinancing of a mortgage and proceeds from the sale of stock. During the fiscal
year ended September 30, 2008, our primary sources of liquidity were cash flows from operations, borrowings
under our credit line, and proceeds from the sale of stock.

Our primary uses of cash have been to fund our working capital and capital expenditure needs, fund
acquisitions, service our debt obligations, and fund the redemption of shares of our Class A common stock during
the year. Based on our past experience, we have been able to generate sufficient cash flows from operations and
cash flows available under our credit facility to fund our operating and capital expenditure requirements, as well
as to service our debt obligations, including our stock redemptions. We believe that we can generate sufficient
cash flows from operations and cash flows available under our credit facility to fund our operating and capital
expenditure requirements, as well as to service our debt obligations, for fiscal year 2010. In the event we
experience a significant adverse change in our business operations or higher than expected stock redemptions, we
would likely need to secure additional sources of financing, and we may not be able to obtain additional sources
of funding at reasonable rates and terms or at all.

Cash Flows from Operating Activities

Net cash provided by operating activities totaled $45.7 million in fiscal year 2009 as compared to $27.7
million in fiscal year 2008. The increase in net cash provided by operating activities in fiscal year 2009 from
fiscal year 2008 was primarily due to a decrease in accounts receivable of $7.2 million during fiscal 2009,
(excluding accounts receivable of $15.1 million acquired from Peter Brown) compared to an increase in accounts
receivable of $20.0 million in fiscal 2008. The increase in net cash provided by operating activities was also
affected by an increase in the provision for deferred income taxes from fiscal 2008 to fiscal 2009 of $15.3
million. The increase in net cash provided by operating activities was partly offset by a smaller increase in
accounts payable in fiscal 2009 compared to the increase in fiscal 2008, and a decrease in other liabilities in
fiscal 2009 compared to an increase in fiscal 2008 due to a large increase in tax contingency reserves in fiscal
2008.

Net cash provided by operating activities totaled $27.7 million in fiscal year 2008 as compared to $4.9
million in fiscal year 2007. The increase in net cash provided by operating activities in fiscal year 2008 from
fiscal year 2007 was primarily due to a decrease in payments to clients related to the accrued reimbursement
liability which reflects payments made to clients in fiscal year 2007 for the overstatement of overhead rates, an
increase in accounts payable, partially due to a book overdraft of $5.5 million at September 30, 2008, an increase
in other liabilities primarily attributable to an increase tax contingency reserves, and a slight decrease in unbilled
fees during fiscal year 2008 due to a push in billings at fiscal year end compared to a large increase in fiscal
2007. The increase in net cash provided by operating activities was partly offset by an increase in accounts
receivable.
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Our operating cash flows are heavily influenced by changes in the levels of accounts receivable, unbilled
fees and billings in excess of cost. Unbilled fees are created when we recognize revenue. The unbilled fees are
normally invoiced the month after the revenue is recognized unless there are contractual provisions which dictate
the timing of billing. Unbilled fees which are not invoiced the month following revenue are normally invoiced
within the following two months. These account balances as well as days sales outstanding, or DSO, in account
receivable and unbilled fees, net of billings in excess of cost, can vary based on contract terms and contractual
milestones and the timing and size of cash receipts. DSO decreased to 87 days for the fiscal year ended
September 30, 2009, from 103 days for the fiscal year ended September 30, 2008. We calculate DSO by dividing
accounts receivable, net and unbilled fees less billings in excess of cost by average daily gross revenue for the
applicable period. The decrease in DSO was driven by an increase in the average daily gross revenue and
decrease in accounts receivable described below.

Accounts receivable, net increased 5.2% to $107.8 million at September 30, 2009 from $102.5 million at
September 30, 2008. This increase was driven primarily by the acquisition of Peter Brown which accounts for
$16.6 million of accounts receivable at September 30, 2009. Excluding the effect of the accounts receivable
acquired in the acquisition, accounts receivable, net at September 30, 2009 decreased by $9.7 million or 9.5%
from the balance at September 30, 2008. This decrease was primarily due to the recovery of delays in billings and
collections throughout fiscal 2008 due to the implementation of the ERP system and an increase in the allowance
for doubtful accounts. The allowance for doubtful accounts increased by 86.4% to $3.6 million, or 3.4% of
accounts receivable, at September 30, 2009, from $1.9 million, or 1.9% of accounts receivable, at September 30,
2008. Overall the aging of accounts receivable at September 30, 2009 has remained comparable to the aging of
accounts receivable at September 30, 2008 as the increase in account receivable is primarily in current balances.
The increase in the allowance for doubtful accounts relates to the deterioration in the financial condition of
several of our real estate development clients. We continuously monitor collection efforts and assess the

allowance of doubtful accounts. Based on this assessment at September 30, 2009, we have deemed our allowance
for doubtful accounts to be adequate.

Unbilled fees, net increased by $9.3 million or 12.1% to $86.0 million at September 30, 2009 from $76.7
million at September 30, 2008. This increase was driven primarily by the acquisition of Peter Brown which
accounts for $11.5 million of unbilled fees at September 30, 2009. Excluding the effect of the unbilled fees
acquired in the Peter Brown acquisition, unbilled fees decreased by 2.8% to $74.6 million at September 30, 2009
from $76.7 million at September 30, 2008. Historically, unbilled fees are primarily related to work performed in
the last month of the fiscal period. Billings usually occur in the month after we recognize the revenue in
accordance with the specific contractual provisions. Also included in unbilled fees is unbilled retainage which is
$15.0 million at September 30, 2009. Unbilled retainage on projects will be billed at the completion of the
project. Approximately 71% of the unbilled fees, net of unbilled retainage at September 30, 2009 was billed as of
November 30, 2009. The majority of the remainder is expected to be billed within the next two months.

Cash Flows from Investing Activities

During fiscal year 2009, net cash used in investing activities was $17.5 million, which resulted primarily
from the purchases of property and equipment of $8.3 million, the acquisition of Peter Brown for $5.7 million in
cash, and net purchases and sales of marketable securities of $3.2 million. Purchases of property and equipment

principally consist of purchases of survey equipment, computer systems, software applications, furniture and
equipment and leasehold improvements.

During fiscal year 2008, net cash used in investing activities was $12.8 million, which resulted primarily

from the purchases of property and equipment of $10.4 million and the acquisition of EcoScience for $2.0
million in cash.

In fiscal year 2009, we completed one acquisition. On December 31, 2008, we acquired 100% of the issued
and outstanding shares of capital stock of Peter R. Brown Construction, Inc., for an aggregate purchase price of
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$16.0 million, composed of $12.0 million in cash, or $1.6 million net of cash acquired, and 137,741 shares of the
Company’s Class A common stock valued at $4.0 million. We also paid the sellers an additional $3.7 million in
cash related to the acquisition in the third quarter of fiscal 2009.

In fiscal year 2008, we completed one acquisition. On February 29, 2008, we acquired 100% of the stock of
EcoScience for $2.25 million, composed of $2.0 million in cash, 6,750 shares of our Class A common stock
valued at approximately $200,000 and $50,000 held in escrow.

During fiscal year 2010, we anticipate our capital expenditures to be approximately $10.0 million, primarily
for the acquisition of property and equipment.

Cash Flows from Financing Activities

Net cash used in financing activities for fiscal year 2009 was $10.0 million, as compared to $19.3 million in
fiscal year 2008. The $9.3 million decrease in net cash used in financing activities in fiscal year 2009 from fiscal
year 2008 is primarily attributable to a decrease in the payments for the repurchase of Class A common stock
from employees of $11.9 million and net proceeds of $7.1 million from the refinancing of a mortgage. The
decrease was partially offset by a reduction in the amount of net borrowings under our line of credit of $13.2
million.

Net cash used in financing activities for fiscal year 2008 was $19.3 million, as compared to $6.8 million in
fiscal year 2007. The increase in net cash used in financing activities in fiscal year 2008 from fiscal year 2007 is
primarily attributable to an increase in the payments for the repurchase of Class A common stock from
employees of $25.0 million, partly offset by an increase in proceeds from sale of Class A common stock of $2.1
million and an increase in net borrowings under the line of credit of $7.8 million.

Pursuant to the terms of our credit agreement, we cannot declare or pay dividends in excess of 50% of our
net income. We have not previously paid cash dividends on our Class A common stock and have no present
intention of paying cash dividends on our Class A common stock in the foreseeable future, as we expect to retain
all earnings for investment in our business.

Capital Resources

We have a $60 million line of credit agreement with Bank of America, N.A., with a maturity date of
October 31, 2011. The line of credit agreement provides for the issuance of letters of credit which credit reduce
the maximum amount available for borrowing. As of September 30, 2009 and 2008, we had letters of credit
totaling $4.4 million and $4.7 million, respectively. Included in the 2009 letters of credits is a $3.6 million letter
of credit relating to a bank guarantee to a client in Doha, Qatar. Included in the 2008 letters of credit was a $3.5
million relating to bond insurance for PBSJ Constructors, Inc. and $582,000 to guarantee insurance payments. No
amounts have been drawn on these letters of credit. The maximum amount available for borrowing under the line
of credit was $55.6 million and $48.7 million as of September 30, 2009 and 2008, respectively.

As of September 30, 2009 and 2008, we had $0 and $6.6 million, respectively, outstanding under the line of
credit. The maximum amount borrowed under our line of credit was $26.1 million and $36.3 million during fiscal
year 2009 and 2008, respectively. Although our most significant source of cash has historically been generated
from operations, in the event that cash flows from operations are insufficient to cover our working capital needs,
we access our revolving line of credit facility.

The interest rate (0.75% and 3.53% at September 30, 2009 and 2008, respectively) ranges from LIBOR plus
50 basis points (currently in use) or Prime minus 125 basis points if our funded debt coverage ratio is less than
2.5. The range increases to LIBOR plus 75 basis points to Prime minus 100 basis points if our funded debt
coverage ratio is between 2.5 to 3.0. The line of credit contains clauses requiring the maintenance of various
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covenants and financial ratios including a minimum coverage ratio of certain fixed charges, and a minimum
leverage ratio of earnings before interest, taxes, depreciation, and amortization to funded debt. We were in
compliance with all financial covenants under the line of credit as of September 30, 2009. The line of credit is
collateralized by substantially all of our assets.

On March 19, 2001, we entered into a mortgage note with an original principal amount of $9.0 million due in
monthly installments starting on April 16, 2001, with interest. Interest on the mortgage was one month LIBOR plus
the floating rate margin of not less than 65 basis points and not greater than 90 basis points. A balloon payment was
due on the mortgage on March 16, 2011. The effective interest rate on the mortgage note was 3.40% for the fiscal
year ended September 30, 2008. We were in compliance with all financial covenants and ratios as of September 30,
2008. The mortgage note was collateralized by our office building located in Orlando, Florida.

In October 2008, we refinanced the mortgage note with a new seven year mortgage note in the amount of
$13.6 million due in monthly installments, including interest, over a twenty year amortization period with a
balloon payment due on November 1, 2015. The interest rate on the mortgage note is based on LIBOR plus
2.27% per annum. In order to minimize the adverse impact of floating interest rate risks, we also entered into an
interest rate swap agreement, which we refer to as the Swap. The Swap effectively converts the floating interest
rate on the mortgage note to a fixed rate of 6.2%. The new mortgage note includes the same financial covenants
as the line of credit. The mortgage note is secured by our office building located in Orlando, Florida. We were in
compliance with all financial covenants and ratios as of September 30, 2009.

Some of our contracts require us to provide performance and payment bonds, which are obtained from a
surety company. The surety company in turn requires that we and all of our subsidiaries enter into indemnity
agreements, which provide that if we or any of our subsidiaries were unable to meet our contractual obligations
to a customer and the surety paid our customer the amount due under the bond, the surety can seek
indemnification for such amounts from us or any of our subsidiaries. In connection with the acquisition of Peter
Brown, we entered into a General Agreement of Indemnity for Contractors with Safeco Insurance Companies
also referred to as Safeco, which requires us and our subsidiaries to indemnify Safeco for any amounts paid by
the surety. In addition, on December 31, 2008, we entered into a Rider to the General Agreement of Indemnity,
dated October 11, 2007 between us and our subsidiaries and Continental Casualty Company and several of its
affiliates (CNA Surety) to add Peter Brown as a party to the agreement. Pursuant to the General Agreement of
Indemnity, as amended by the Rider, we and all of our subsidiaries, including Peter Brown, are required to
indemnify CNA Surety in connection with any amounts paid by the surety to our or any of our subsidiaries’
customers. The two surety companies are jointly liable for any claims.

At September 30, 2009, the cost to complete on our $297.4 million of outstanding bid, performance and
payment bonds was $177.6 million. The foregoing description of the surety programs is not complete and is
qualified in its entirety by reference to the full text of the programs, which was filed as Exhibits 10. 15, 10.16 and

10.17, respectively, to the December 31, 2008 Quarterly Report on Form 10-Q and are incorporated herein by
reference

Our capital expenditures are generally for purchases of property and equipment. We spent $8.3 million,
$10.4 million, and $10.3 million on such expenditures in fiscal years 2009, 2008, and 2007, respectively. Our

capital expenditures primarily consist of computer systems, software applications, furniture and equipment and
leasehold improvement purchases.

We carry insurance to cover fiduciary and crime liability. These policies are renewed on an annual basis and
were in effect for the periods in which funds were misappropriated from the Company. We filed a claim under
the annual crime policy for the period ending in April 2005, which we refer to as the 2005 Policy, to recover
some of the misappropriation losses which resulted from the embezzlement. In January 2007, we received $2.0
million, the stated limit under the 2005 Policy. The insurance proceeds were recognized in insurance proceeds

and gain on recoveries, net of misappropriation loss in the accompanying consolidated statement of operations
for the year ended September 30, 2007.
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Our bylaws provide that our Board of Directors shall establish a stock offering window at least once per
year. The stock window allows full time and part time regular employees and outside directors to purchase shares
of Class A common stock and existing shareholders to offer shares of Class A common stock for sale to the
Company. Shares may be purchased by employees with funds set aside prior to the window through the PBSJ
Corporation 2008 Employee Payroll Stock Purchase Plan, or ESPP, at 90% of fair value. Under our bylaws, we
have the right of first refusal to purchase any shares offered to be sold by existing shareholders. If we decline to
purchase the offered shares, they are offered to the Employee Profit Sharing and Stock Ownership Plan and Trust
and then to our shareholders.

During the second quarter of fiscal year 2009, we opened the stock window for the purchase and/or
redemption of shares by eligible employees and outside directors. During the stock window, we sold 63,179
shares for an aggregate consideration of $1.8 million, 17,444 shares were purchased through the ESPP at a
discounted price of $26.14 and the remaining shares were purchased at $29.04. During fiscal 2009 we also issued
138,022 shares of stock for $4.0 million, in lieu of cash payment, for a portion of the matching contribution to the
401(k) plan for calendar year 2008. Also during the window we repurchased 375,002 shares of our Class A
common stock for $10.9 million.

Additionally, during the fiscal 2009, we repurchased 376,786 shares of our Class A common stock for an
aggregate amount of $13.5 million. At September 30, 2009, the outstanding balance owed for redemptions was
$12.7 million and is included in stock redemptions payable in the accompanying consolidated balance sheet. This
balance was fully paid in November 2009.

During the second quarter of fiscal year 2008, we opened the stock window for the purchase and/or
redemption of shares by eligible employees and outside directors at a price of $29.68. Purchasers of shares were
given several options for payment, including payroll deductions, balloon payments, upfront cash or some
combination thereof. The last payroll deduction was on November 28, 2008 and shares issued in consideration of
other promises to pay were required to be paid by December 5, 2008. At September 30, 2008, the outstanding
balance due to us on the shares sold was $1.5 million and is included in other current assets in the accompanying
consolidated balance sheet. During the first quarter of fiscal 2009, $1.2 million of the outstanding balance due to
us on the shares sold was collected and the remaining unpaid balance expired resulting in the cancellation of
10,828 shares.

During fiscal year 2008, we agreed to redeem 1.4 million shares held by employees who wished to redeem
their shares in the fiscal year 2008 stock window or employees who terminated employment prior to
September 30, 2008, for an aggregate amount of $38.5 million. As a result, we paid $29.0 million in cash during
the year, and recorded a liability of $7.5 million and a promissory note of $2.0 million, reflected in stock
redemption payable and other liabilities, respectively, in the accompanying consolidated balance sheet as of
September 30, 2008. During the first quarter of fiscal 2009, we paid all but $2.1 million of the stock redemption
payable at September 30, 2008 and converted $2.1 million of the redemptions payable into a note. At
September 30, 2009, the balance of the note was $1.8 million and is reflected in other liabilities in the
accompanying consolidated balance sheet.

We expect to open a stock window in the second fiscal quarter of 2010.

We believe that our existing financial resources, together with our cash flow from operations and
availability under our line of credit, will provide sufficient capital to fund our operations for fiscal year 2010.

Inflation

The rate of inflation has not had a material impact on our operations. Moreover, if inflation remains at its
recent levels, it is not expected to have a material impact on our operations for the foreseeable future.
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Off-Balance Sheet Arrangements

We do not have any off-balance sheet arrangements other than operating leases for most of our office
facilities and certain equipment and letters of credit. Minimum operating lease obligations payable in future years
are presented below in Contractual Obligations. The letters of credit reduce the maximum amount available for
borrowing. As of September 30, 2009 and 2008, we had letters of credit totaling $4.4 million and $4.7 million,
respectively. Included in the 2009 letters of credit is a $3.6 million letter of credit relating to a bank guarantee to
a client Doha, Qatar. Included in the 2008 letters of credit was a $3.5 million relating to bond insurance for PBSJ
Constructors, Inc and $582,000 to guarantee insurance payment. No amounts have been drawn on these letters of
credit. The maximum amount available for borrowing under the line of credit was $55.6 million and $48.7
million as of September 30, 2009 and 2008, respectively.

Related Party Transactions

See Note 19 to the Consolidated Financial Statements in Item 8 for a description of our related party
transactions

Recent Accounting Pronouncements

See Note 1 to the Consolidated Financial Statements in Item 8 for a description of recent accounting

pronouncements including the expected dates of adoption and effects on our results of operations and financial
condition.

Critical Accounting Policies

In the ordinary course of business we make a number of estimates and assumptions relating to the reporting
of results of operations and financial position in the preparation of financial statements in conformity with
accounting principles generally accepted in the United States of America. Actual results could differ significantly
from those estimates under different assumptions and conditions. We believe the following discussion addresses
our most critical accounting policies. These policies require management to exercise judgments that are often

difficult, subjective and complex due to the necessity of estimating the effect of matters that are inherently
uncertain.

Revenue Recognition

We recognize revenue from different types of services under a variety of different types of contracts. In
recognizing revenue, we evaluate each contractual arrangement to determine the applicable authoritative
accounting methodology to apply to each contract.

In the course of providing services, we principally use four types of contracts: Cost-plus contracts, Time and
Materials contracts, Fixed Price contracts and Guaranteed Maximum Price Contracts.

Cost-plus Contracts. We recognize revenue from cost-plus contracts at the time services are performed. The
amount of revenue is based on its actual labor costs incurred plus a recovery of indirect costs and a profit
component. In negotiating cost-plus contracts, the Company estimates direct labor costs and indirect costs and
then adds a profit component, which is a percentage of total recoverable costs, to arrive at a total dollar value for
the contract. Indirect expenses are recorded as incurred and are allocated to contracts. If the actual labor costs
incurred are less than estimated, the revenues from a project will be less than estimated. If the actual labor costs
incurred plus a recovery of indirect costs and profit exceed the initial negotiated total contract amount, the
Company must obtain a contract modification to receive payment for such overage. If a contract modification or

change order is not approved by the client, the Company may be able to pursue a claim to receive payment.
Revenue from claims are recognized when collected.
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Time and Materials Contracts. We recognize revenues from Time and Materials contracts at the time
services are performed. The amount of revenue recognized is based on the actual number of hours we spend on
the projects, multiplied by contractual rates or multipliers. In addition, our clients reimburse us for our actual
out-of-pocket costs of materials and other direct reimbursable expenses that we incur in connection with our
performance under these contracts.

Fixed Price Contracts and Guaranteed Maximum Price Contracts. We recognize revenues from fixed price
contracts and guaranteed maximum price contracts based on the percentage of completion method where fees are
recognized based on the estimate of the physical percent of completion of the work performed or based on the
percentage of cost incurred to total cost expected to be incurred, depending on the type of contract.
Percentage-of-completion accounting relies on the use of significant estimates in the process of determining
income earned. The cumulative impact of revisions to estimates is reflected in the period in which these changes
become known. Actual results could differ materially from those estimates, which may result in a reduction or
reversal of previously recorded revenue and profit. At the time a loss on a contract becomes known, we record
the entire amount of the estimated loss.

Change orders that result from modification of an original contract are taken into consideration for revenue
recognition when they result in a change of total contract value and are approved by our clients. Revenues
relating to unapproved change orders are recognized when collected.

The Company’s federal government contracts are subject to the Federal Acquisition Regulations, or FAR.
These regulations are partially incorporated into many local and state agency contracts. The FAR limits the
recovery of certain specified indirect costs on contracts subject to such regulations. In accordance with industry
practice, most of our federal government contracts are subject to termination at the discretion of the client.
Contracts typically provide for reimbursement of costs incurred and payment of fees earned through the
termination date.

Contracts that fall under the FAR are subject to audit by the government, primarily the Defense Contract
Audit Agency, or DCAA, which reviews our overhead rates, operating systems and costs proposals. As a result
of its audits, the DCAA may disallow costs if it determines that we have incorrectly or improperly accounted for
such costs in a manner inconsistent with generally accepted government accounting standards.

Stock Valuation

The value of the Company’s stock is required to be determined by a formal valuation analysis performed by
one or more outside, independent appraisal firms at least annually. The stock price established based on the
appraisers’ valuation reports is utilized for the PBSJ Employee Profit Sharing and Stock Ownership Plan and
Trust or the Trust/ESOP administration purposes and to set the price for direct employee-shareholder purchases,
sales and redemptions.

The Company’s current policy is to utilize three independent appraisers to provide valuation reports. The
two valuations that are closest in value are averaged to produce the stock price, with each receiving a 50%
weight. The remaining valuation, designated the “outlier,” is excluded from the value calculation. The Audit
Committee of the Board of Directors selects the appraisers each year to ensure they are independent and
qualified. For the March 31, 2009 and the September 30, 2008 valuations, the two valuations that the Company
used were prepared by Willamette Management Associates and Sheldrick, McGehee & Kohler, LLC.

Consistent with generally accepted valuation methodology, the appraisers utilize the following methods:
i) income approach (discounted cash flow method);

ii) the market approach (guideline public company method and guideline transaction method); and

iii) analyses of the Company’s financial statements, interviews with key managers, and external data

including comparable merger/acquisition transactions and national and regional economic reviews.
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While the internal data utilized by the appraisers is factual and consistent, their valuation reports reflect their
professional judgment and are based on many material assumptions regarding future business trends and market
conditions.

The Valuation Committee reviews the valuation reports including assumptions used on behalf of both the
Company and the Trust/ESOP and makes a recommendation to both the Trust/ESOP Committee and the Board
of Directors whether the indicated stock price should or should not be accepted. The Trust/!ESOP Committee has
the opportunity to review the valuation recommendation and make comments before the valuation is accepted.

The stock prices determined by the March 31, 2009 and September 30, 2008 valuations were $36.16 and
$29.04, respectively. During the first quarter of fiscal 2009, the Company utilized the September 30, 2007 stock
price to record stock transactions, except for the Peter Brown acquisition described in Note 7 to our consolidated
financial statements. The September 30, 2008 stock price was utilized for the stock offering window that took
place in March 2009 and for all other stock transactions through March 27, 2009. The March 31, 2009 stock
price was utilized for all stock transactions from March 29, 2009 through September 30, 2009. We anticipate that
the next valuation will be completed in January 2010,

The valuations performed by the appraisers take into consideration forecasted financial activity for the three
months subsequent to the valuation date. If, during the period subsequent to valuation date and prior to the date
the stock price is determined, there were any significant transactions or significant variances between actual
results compared to forecasted results provided to the valuation companies, these transactions or variances would
be taken into consideration, as appropriate, in the valuation. Historically there have not been any significant
transactions between the period that stock price is determined and the stock trading window. However, if there
were a significant transaction during this period the Company expects it would update the stock price used for the
stock trading window or any other transaction in which stock is issued. For example, the Company obtained an
updated stock price at March 31, 2009 due to the acquisition of Peter Brown at the end of the first quarter of
fiscal 2009.

The material assumptions used by the two independent appraisers whose appraisals were used to determine
the stock value at March 31, 2009 are:

March 31, 2009
Appraiser 1 Appraiser 2

Discounted Cash Flow Method

Weighted average cost of capital .................. 16.72% 17.49%
Guideline Public Company Method
Earnings before interest and tax multiple ............ n/a* —
Earnings before interest, taxes, depreciation and

amortizationmultiple ......................... n/a* 5.00
Revenue multiple .............................. n/a* 0.30
Guideline Transaction Method
Revenuemultiple .............................. n/a* 0.40
Lack of control discount factor . ................... n/a* 15%
Marketability discount factor ..................... 5% n/a*

*  This assumption was not used by Appraiser

A 10% increase or decrease in any of the assumptions above would result in a range of Class A common
stock prices from $36.00 to $36.34.
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The material assumptions used by the two independent appraisers whose appraisals were used to determine
the stock value at September 30, 2008 are:

September 30, 2008
Appraiser 1 Appraiser 2

Discounted Cash Flow Method
Weighted average cost of capital .................. 16.26% 17.60%
Guideline Public Company Method
Earnings before interest and tax multiple ............ n/a* 7.00
Earnings before interest, taxes, depreciation and

amortization multiple ......................... n/a* 6.00
Revenuemultiple ............... ...l n/a* 0.35
Guideline Transaction Method
Revenuemultiple .................. ...t n/a* 0.39
Lack of control discount factor . ................... n/a* 15%
Marketability discount factor ..................... 5% n/a*

*  This assumption was not used by Appraiser

A 10% increase or decrease in any of the assumptions above would result in a range of Class A common
stock prices from $27.61 to $30.81.

Goodwill and Other Intangible Assets

Goodwill represents the excess of the purchase price over the estimated fair value of the net tangible and
identifiable intangible assets of businesses acquired and accounted for under the purchase method. Goodwill is
evaluated for impairment at least annually, or when events or changes in circumstances indicate that the carrying
value may not be recoverable. We conduct our impairment evaluation of goodwill in conjunction with the annual
independent valuation of the Company, as described above. In performing our evaluation of goodwill, we take
into consideration the results of and the assumptions used by the independent appraisers, the valuation of the
Company in relation to the carrying value of goodwill, any significant under-performance of each reporting unit
in relation to projected operating results, significant negative industry or economic trends and our projected
backlog position as of the end of the fiscal year. Our reporting units for purposes of testing goodwill are our two
reporting segments, Consulting Services and Construction Management. The fair values of all of our reporting
units are materially in excess their carrying values. Based on these annual impairment evaluations, we have
concluded that Goodwill for the year ended September 30, 2009, 2008 and 2007 was not impaired.

Due to the variables associated with the assumptions used in the valuation process, management assessment
and projections, the potential impact of industry and economic trends and as additional information becomes
known; the carrying value of goodwill could significantly be affected by impairment charges in the future.

We amortize the cost of other intangible assets over their estimated useful lives unless such lives are
deemed indefinite. Amortizable intangible assets are reviewed for impairment whenever events or changes in
business circumstances indicate the carrying value of the assets may not be recoverable. If assets are determined
to be impaired, they are written down to their estimated fair value. No impairment was recorded during the years
ended September 30, 2009, 2008, or 2007.

Deferred Compensation

Estimated liabilities related to defined benefit pension and postretirement programs are included in deferred
compensation. These liabilities represent actuarially determined estimates of our future obligations associated
with providing these benefit programs to some of our employees. The actuarial studies and estimates are
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dependent on assumptions made by management, which include discount rates, life expectancy of participants

and rates of increase in compensation levels. These assumptions are determined based on the current economic
environment at year-end.

Income Taxes

In determining net income for financial statement purposes, we must make estimates and judgments in the
calculation of tax assets and liabilities and in the determination of the recoverability of deferred tax assets. Tax

assets and liabilities arise from temporary differences between the tax return and the financial statement
recognition of revenues and expenses.

Our effective tax rate is based on income, statutory tax rates, and tax planning opportunities available in the
various jurisdictions in which we operate. Significant judgment is required in determining the effective tax rate
and in evaluating our tax positions. We establish reserves when, despite our belief that the tax return positions are
fully supportable, we believe that certain positions, if challenged, will likely be resolved unfavorably to us. These
reserves are adjusted in light of changing facts and circumstances, such as the progress of a tax audit or current
developments in tax law. Our annual tax rate includes the impact of reserve provisions and changes to reserves.
While it is often difficult to predict the final outcome or the timing of resolution of any particular matter, we
believe that our reserves reflect the probable outcome of known tax contingencies. Resolution of the tax
contingencies would be recognized as an increase or decrease to our tax rate in the period of resolution.

Contingencies

Management estimates are inherent in the assessment of our exposure to litigation and other legal claims
and contingencies. Significant management judgment is utilized in determining probable and or reasonably
estimable amounts to be recorded or disclosed in our financial statements. The results of any changes in
accounting estimates are reflected in the financial statements of the period in which the changes are determined.

Estimated Liability for Self-Insurance

We are self-insured up to certain limits for costs associated with general liability, workers’ compensation
and employee health coverage. We also maintain a stop loss insurance policy with a third party insurer to limit
our exposure to individual and aggregate claims made. Insurance claims and reserves include accruals of
estimated settlements for known claims, as well as accruals of estimates of incurred but not reported claims, net
of payments made. Our professional liability coverage is on a “claims-made basis” meaning the coverage applies
to claims made during a policy year regardless of when the causative action took place. All other coverage is
“occurrence-basis” meaning that the policy in place when the injury or damage occurred is the policy that
responds regardless of when the claim is made. Our professional liability limits per policy year are $60 million
with a per claim deductible of $125,000 plus an annual aggregate retention of $3 million. This coverage would
also cover us for a claim against one of our subcontractors. At September 30, 2009 and 2008, we had total self-
insurance accruals reflected in accrued expenses and other liabilities in our consolidated balance sheets of $5.8
million and $9.4 million, respectively. These estimates are subject to variability due to changes in trends of losses
for outstanding claims and incurred but not recorded claims, including external factors such as future inflation
rates, benefit level changes and claim settlement patterns.

Accounts Receivable

We estimate the allowance for doubtful accounts based on management’s evaluation of the contracts
involved and the financial condition of our clients. We regularly evaluate the adequacy of the allowance for
doubtful accounts by taking into consideration such factors as the type of client — governmental agencies or
private sector, trends in actual and forecasted credit quality of the client, including delinquency and payment

history, general economic and particular industry conditions that may affect a client’s ability to pay, and contract
performance and the change order and claim analysis.
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Property and Equipment

Property and equipment are stated at cost less accumulated amortization and depreciation. Certain
equipment held under capital leases are classified as furniture and equipment and the related obligations are
recorded as capital lease obligations. Major renewals and improvements are capitalized, while repairs and
maintenance are expensed as incurred. Depreciation is computed using the straight-line method over the
estimated useful lives of the related assets. The useful lives of the assets range from three to forty years. Capital
leases are amortized under the straight-line method over the lesser of the estimated useful life of the asset or the
duration of the lease agreement. Leasehold improvements are amortized over the shorter of the term of the leases
or their estimated useful lives. Depreciation and amortization expenses are included in general and administrative
expenses, or G&A, in the accompanying consolidated statements of operations.

Cost and accumulated depreciation of property and equipment retired or sold are eliminated from the
accounts at the time of retirement or sale and the resulting gain or loss is included in G&A in the accompanying
consolidated statements of operations.

Contractual Obligations

We are obligated under various non-cancelable leases for office facilities, furniture and equipment. Certain
leases contain renewal options, escalation clauses and certain other operating expenses of the properties. In the
normal course of business, leases that expire are expected to be renewed or replaced by leases for other
properties.

In the first quarter of fiscal year 2010, we entered into a three year Microsoft Enterprise Agreement with
Microsoft Licensing, GP covering all of our Microsoft based application licenses. At September 30, 2009, we
had outstanding under this agreement the remaining payments of $3.1 million, all of which are included in
contractual purchase obligations below.

A summary of our contractual obligations as of September 30, 2009 is as follows:

(Dollars in thousands) Payments due by period

Less than More than
Contractual Obligations Total 1 year 2-3years 4-5years 5 years
Long-term debt obligations (1) ...................... $ 13,033 $ 680 $ 1,360 $ 1,360 $ 9,633
Operating lease obligations . .. .............. ... ..t 121,882 21,723 42,754 24,672 32,733
Capital lease obligations ....................ooiitn 160 129 31 — —
Purchase obligations ..............coiiieieiian 3,334 1,268 2,066 — —
Expected retirement benefit payments (2) ............. 3,877 721 1,322 953 881
Accrued client reimbursement payments .............. 946 946 — — —
Income tax related to tax reporting method change .. .... 13,972 6,986 6,986 — —
TOtaAl .ottt e $157,204 $32,453 $54,519 $26,985 $43,247

(1) Excludes interest which is based on a variable rate. Maitland note refinanced in October 2008.
(2) The Company has a defined contribution plan called the Key Employee Contribution Plan, or KEYCAP,
which has a liability of $8.9 million at September 30, 2009 which is not included in the table above.

As of September 30, 2009 the Company has recorded $13.8 million, including $2.7 million related to the
adoption of FIN 48, in other long term liabilities related to uncertain tax provisions. Due to the uncertainty
regarding the timing of the resolution of these tax uncertainties, the Company is not able to determine when
the uncertainties will be resolved.
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ITEM 7A. Quantitative and Qualitative Disclosures about Market Risk

We are subject to interest rate risk through outstanding balances on our variable rate debt. We may mitigate
this risk by paying down additional outstanding balances on our variable rate loans, refinancing with fixed rate
permanent debt or obtaining cash flow hedges. We do not hold market-risk sensitive instruments for trading
purposes. We do not hold financial instruments or derivative commodity instruments to hedge any market risk,
nor do we currently plan to employ them in the near future.

In October 2008, we refinanced an existing mortgage note with a new seven year mortgage note in the
amount of $13.6 million due in monthly installments, including interest, over a twenty year amortization period
with a balloon payment due on November 1, 2015. The interest rate on the mortgage note is based on LIBOR
plus 2.27% per annum. In order to minimize the adverse impact of floating interest rate risks, we also entered
into an interest rate swap agreement. The Swap effectively converts the floating interest rate on the mortgage
note to a fixed rate of 6.2%. We estimate that a one-percentage increase in our adjustable mortgage rate for debt
outstanding of $12.4 million as of September 30, 2009 would have resulted in additional annualized interest costs
of approximately $124,000. This computation did not take into consideration the scheduled monthly payments
due under the mortgage note.

The interest rate (0.75% and 3.53% at September 30, 2009 and 2008, respectively) on our revolving line of
credit ranges from LIBOR plus 50 basis points (currently in use) or prime minus 125 basis points if our funded
debt coverage ratio is less than 2.5. The range increases to LIBOR plus 75 basis points or prime minus 100 basis
points if our funded debt coverage ratio is between 2.5 to 3.0. The range increases to LIBOR plus 75 basis points
or Prime minus 100 basis points if the Company’s funded debt coverage ratio is between 2.5 and to 3.0. The line
of credit contains clauses requiring the maintenance of various covenants and financial ratios including a
minimum coverage of certain fixed charges and minimum leverage ratio of earnings before interest, taxes,
depreciation and amortization to the funded debt. The line of credit is collateralized by substantially all of the
Company’s assets. The Company was in compliance with all financial covenants and ratios as of September 30,
2009. As of September 30, 2009 we had $0 outstanding under the line of credit.

We mitigate interest rate risk by continually monitoring interest rates and electing the lower of the LIBOR
or prime rate option available under the line of credit.

As of September 30, 2009, the fair value of our debt approximates the outstanding principal balance due to
the variable rate nature of such instruments.

The interest rates under our revolving line of credit and mortgage note are variable and accordingly we have
exposure to market risk. To the extent that we have borrowings outstanding, there is market risk relating to the
amount of such borrowings.

The sensitivity analysis, described above, contains certain simplifying assumptions (for example, it does not
consider the impact of changes in prepayment risk or credit spread risk). Therefore, although it gives an

indication of our exposure to changes in interest rates, it is not intended to predict future results and our results
will likely vary.
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ITEM 8. Financial Statements and Supplementary Data
REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Board of Directors and Stockholders of The PBSJ Corporation:

We have audited the accompanying consolidated balance sheets of The PBSJ Corporation and subsidiaries
(the “Company”) as of September 30, 2009 and 2008, and the related consolidated statements of operations,
stockholders’ equity and comprehensive income, and cash flows for each of the three years in the period ended
September 30, 2009. These consolidated financial statements are the responsibility of the Company’s
management. Our responsibility is to express an opinion on these consolidated financial statements based on our
audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight
Board (United States). Those standards require that we plan and perform the audit to obtain reasonable assurance
about whether the consolidated financial statements are free of material misstatement. The Company is not
required to have, nor were we engaged to perform, an audit of its internal control over financial reporting. Our
audits included consideration of internal control over financial reporting as a basis for designing audit procedures
that are appropriate in the circumstances, but not for the purpose of expressing an opinion on the effectiveness of
the Company’s internal control over financial reporting. Accordingly, we express no such opinion. An audit also
includes examining, on a test basis, evidence supporting the amounts and disclosures in the consolidated
financial statements, assessing the accounting principles used and significant estimates made by management, as
well as evaluating the overall financial statement presentation. We believe that our audits provide a reasonable
basis for our opinion.

In our opinion, such consolidated financial statements present fairly, in all material respects, the financial
position of The PBSJ Corporation and subsidiaries as of September 30, 2009 and 2008, and the results of their
operations and their cash flows for each of the three years in the period ended September 30, 2009, in conformity
with accounting principles generally accepted in the United States of America.

/s/ DELOITTE & TOUCHE LLP
Certified Public Accountants

Tampa, Florida
January 13, 2010
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THE PBSJ CORPORATION
Consolidated Balance Sheets

September 30,
(Amounts in thousands, except shares and per share amounts) 2009 2008
Assets
Current Assets:
Cashandcashequivalents ............ ... ... 0iiuiuuininnnnnnniii, $ 22253 $ 4,049
Marketable equity securities at fair value .. .............ooueirnrnneenen i, 3,762 —
Accounts receivable, met ... ... ... 107,838 102,492
Unbilled fees, met ... 86,041 76,742
Deferred income taxes, CUITeNt . . . . ... .ovvvut et e e e ee e — 3,598
Other CUITENt ASSES .. ...t \e ettt ittt ettt e e e e e 12,530 6,231
Total CUITENt ASSELS . . . ...\ ou ettt e e 232,424 193,112
Property and equipment, net . . ......... ... . i 34,887 35,945
Cash surrender value of life insurance ...................ccouuieinrennn i, 8,100 11,227
Deferred inCoOme taXes ... ..........o.eiuuiniiniin e 4,000 —
Goodwill . ... 30,607 23,071
Intangible assets, MEL . . .. ...ttt 9,861 1,273
Other @856LS . . .. v ettt ettt et e 3,396 4,049
Total @SSets ... ..ot $323,275 $268,677
Liabilities and Stockholders’ Equity
Current Liabilities:
Accounts payable . ........ ... $ 82,539 $ 48,613
Accrued employee compensation and benefits ................. ..., 25,288 27,649
Accrued expenses and other current liabilities . .................... ... ... ... ..... 18,741 21,325
Current portion of notes payable .................. ...t 7,187 585
Stock redemption payable ............... . 12,705 7,522
Accrued reimbursement liability .............. ... .. .. . 946 2,186
Current portion of long-termdebt ....................oooiiiiiiiii 680 7,134
Current portion of capital leases .. .....................ouiu i, 107 297
AcCrued Vacation ...ttt 13,608 13,394
Billings in excess 0f COStS . ... ... ... . i 8,456 5,763
Deferred income taxes, CUITENt . . .. . ..o vvv vttt et e e e e e 14,994 —
Total current liabilities ............ ... ... ... i 185,251 134,468
Deferred income taxes, NON CUITENt . ... .. .........uueeene e — 9,382
Long-term debt, less current portion ....................oo i 12,353 5,885
Capital leases, less CUITEnt POrtion .. ...............ouienerneeeee e 34 138
Deferred compensation . . . ...........ouiutiui 13,434 12,325
Other liabilities ... ...........oouuii e e 35,058 40,228
Total Liabilities ........... ... .. 246,130 202,426

Stockholders’ Equity:

Common stock Class A, par value $0.00067, 15,000,000 shares authorized, 5,500,790 and
5,822,649 shares issued and outstanding at September 30, 2009 and 2008 ................ 4

4

Common stock Class B, non-voting, par value $0.00067, 5,000,000 shares authorized, no

shares issued or outstanding at September 30,2009 and 2008 ......................... — —
Preferred stock, par value $0.001, 10,000,000 shares authorized, no shares issued or

outstanding at September 30,2009 and 2008 .. .......... ...\ttt — —
Retained earnings ......... ... ... i i 71,141 66,345
Accumulated other comprehensive income (I0SS) .. ... ........vvrerenr o, 4 ©)
Employee shareholder loan, unearned compensationandother .......................... @) 1)
Total stockholders” equity ................cooiiiiiii i 77,145 66,251
Total liabilities and stockholders’ equity . .................ouurneneeeieinennnnnnn, $323,275 $268,677

The accompanying notes are an integral part of these consolidated financial statements.
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THE PBSJ CORPORATION
Consolidated Statements of Operations

Years Ended September 30,

(Amounts in thousands, except per share amounts) 2009 2008 2007
REVEIUE .« o voeveee et e ettt et ee e na e iaeananenaneenenas $798,588 $617,945 $581,465
COStOF TEVENUE .« . o v vt e e ettt ettt e n e ene et aneaeneaenenns 706,371 538,138 489,956
GIOSS PIOFIL . . . v e et ee ettt et e 92,217 79,807 91,509
Costs and expenses:

General and administrative €Xpenses ... .........ccovrerenennnnn. 59,830 58,480 60,731

Insurance proceeds and gain on recoveries, net of misappropriation

0SS + vttt et e e e e e — — (1,989)

Investigation and related COStS ... ....vvvvennrini it — — 3,802
Total costs and EXPENSES . ... vvvvvvtrrereeronseennsreannaanannanns 59,830 58,480 62,544
Income from Operations . ............oeunnnnnieniiiiiiriieeen 32,387 21,327 28,965
Other income (expense):

INETESt EXPEIISE . .. e v v vvvnee e eaeiaaenronen e nne e (976) (987) (1,520)

(071175 o8 17, SRR 128 47 98

LSS ON interest rate SWAP . oo v vvivieeenreenenneerna e (1,361) —_ —
TOtal OthEr EXPENSE . .« v v v v rte v eeannaaet e e eaaae e (2,209) (940) (1,422)
Income before INCOME tAXES .+ . o vttt eeene e it inanrannsaooecsns 30,178 20,387 27,543
Provision for inCOME taXes . .. oo v i ie ittt iiinae e eeaennns 6,560 4915 8,445
NELINCOIME & oot vttt et e ottt e et e ia e e ie i ainaaaaeeanns $ 23,618 §$ 15472 $ 19,098
Net income per share:
BaSIC o ottt e e $ 426 $ 255 $ 3.05
DIIItEd . .ot te et et et $ 419 § 251 $ 299
Weighted average shares outstanding:
BaSIC & o vttt e e e e 5,543 6,062 6,258

The accompanying notes are an integral part of these consolidated financial statements.
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THE PBSJ CORPORATION
Consolidated Statements of Cash Flows

(Dollars in thousands)

Cash flows from operating activities:
INEEIICOME .+ v v v v v e et e e e e et e e e e e s aaa e e et a e e aaeeseneaeanesannnnnnasesss
Adjustments to reconcile net income to net cash provided by (used in) operating activities:
Decrease in cash surrender value of life insurance
Depreciation and amOIIZAtON . . ... .veuttnttntitt ittt
Loss on sale of property and equipment . . ... .....outintee ittt
Amortization of deferred gain on sale-leaseback of office building
1.0SS ON NEETES FALE SWAP « .« o oo v vt et eensanen e easneratasanasannoeanesesennnes
Gain on settlement of notes payable . . .. ...t
Gain from sale of marketable SECUTItIES . ... ..o ovvvit vt r ettt
Net Joss recognized due to curtailment and settiement of deferred compensation plan
Increase (decrease) in provision for bad debt and unbillable amounts
Provision (benefit) for deferred inCOME tAXES ... ... .ooviirtont et
Amortization of deferred compensation and other changes
Excess tax benefit on vesting of restricted stock
Reversal of accrued reimbursement liability
Stock issued for COMPENSAON . .. ... v outirenian et e tenereaater et nes
Change in operating assets and liabilities, net of acquisitions:
Decrease (increase) in accounts receivable . ....... ... Lol
(Increase) decrease in unbilled fees and billings in excess of cost
Decreaseinassets held forsale ..........coiitiiiiiiniiiriieienieeeneenianananns
(Increase) decrease in other current assets
DeCrease iN OAET ASSES . . . oo\ v e ee e eeeee e eveeeeerasnsesenseseceneessnnssensonas
Increase in accounts payable . ... ... ... .. ittt
Decrease in accrued employee compensation and benefits ........ ... ool
(Decrease) increase in accrued expenses and other current liabilities
Decrease in NOtes PAYADIE . ... ..o\ttt
Decrease in liabilities of assets held for sale
Decrease in accrued reimbursement liability
Increase in aCCrued VACALION . . .« v v o et eeuevennnnsonnansoeesannsosoneeennnnaasannns
(Decrease) increase in other liabilities . ......... ... .o

Net cash provided by operating activities

Cash flows from investing activities:
Investment in life insurance POliCIES . ...... ...t
Acquisitions and purchase price adjustments, net of cash acquired
Purchases of marketable SECUTTHES . . ... v vt e it iiiie i e ettt
Proceeds from cash surrender of life insurance policies
Proceeds from the sale of property and equipment
Proceeds from the sale of marketable securities . ... ...... ..o i
Proceeds from the sale-leaseback of office building
Purchases of property and equipment

Net cash (used in) provided by investing activities ............c.. oot

Cash flows from financing activities:
Borrowings under line of credit
Payments under line of redit .. ... .. ...t
Principal payments under notes and mortgage payable
Principal payments under capital lease obligations ............. ...
Proceeds from refinance of mortgage note, net of cost
Payoff of existing MOrMZAZe NOE ... ... v\ vttt ia et et aeet ettt
Proceeds from loans against cash surrender life insurance policies
Excess tax benefit on vesting of restricted stock
Proceeds from sale of common Stock . ... ... e
Collection of employee shareholders’ loans
Payments for repurchase of common stock

Net cash used in financing activities

Net increase (decrease) in cash and cashequivalents . . ...t
Cash and cash equivalents at beginning of period

Cash and cash equivalents at end of period

Years Ended September 30,

2009

2008

2007

$ 23618 $ 15472 $ 19,098

(727)

14,169 10,755 11,202
13 22 9
(1,33)  (1,331) (2,786)
1,361 — —
(1,657) — —_
@ — —
— 329 —
2,941 1,766 (15)
4,538  (10,726) 7,110
1,503 2,188 2,536
667 (1,233) (851)
(122)  (2382) (452])
47 — —
7211 (20,044) 1,937
(1,885) 3,344 (16,452)
- —_— 3,915
(1,429)  (1,246) 277
672 911 791
5,637 15,001 6,208
(5257 (3,165  (1,940)
1,574 5,394 (2,782)
(2,357) (600)  (1,621)
(1,118)  (3,817) (15,271)
214 876 345
(1,382) 16,162 (165)
45,645 27,676 4,925
(4,136) (541) (632)
(5,796)  (2,000) (200)
(4,700) — —
3,964 — —
1 57 90
1,459 — —_
— — 21,350
(8,260) (10,364) (10,294)
(17,468) (12,848) 10314
197,882 175,654 228,940
(204,504) (169,032) (230,072)
(802) (512) (512)
294) (1,216) (379)
13,485 — —
(6,354) — —
4,027 — —
667 1,233 851
2,915 2,076 —_
87 1,537 (1,596)
(17,082)  (29,000) (4,000
9,973) (19,260)  (6,768)
18,204 (4,432) 8,471
4,049 8,481 10
$ 22253 § 4049 $ 8481

The accompanying notes are an integral part of these consolidated financial statements.

53



The PBS]J Corporation
Notes to the Consolidated Financial Statements

1. Organization and Summary of Significant Accounting Policies
Organization and Principles of Consolidation

The consolidated financial statements include the accounts of The PBSJ Corporation and its consolidated
subsidiaries, Post, Buckley, Schuh & Jernigan, Inc., (“PBS&J”), Peter Brown Construction, Inc., PBS&J
Constructors, Inc., PBS&J International, Inc., Seminole Development Corporation and its consolidated affiliates
PBS&J Caribe, LLP, PBS&J Caribe Engineering, CSP and PBS&J, P.A. (collectively, the “Company”). All
material inter-company transactions and accounts have been eliminated in the accompanying consolidated
financial statements. In these notes to the consolidated financial statements, the words “Company”, “we”, “our”
and “us” refer to The PBSJ Corporation, its consolidated subsidiaries and affiliates.

Presentation of Consolidated Statements of Operations

During the quarter ended March 31, 2009, in connection with the Company’s acquisition of Peter Brown
Construction, Inc. on December 31, 2008, the Company undertook a review of the historical manner of
presentation of its consolidated statement of operations and adopted a revised format which is in accordance with
the American Institute of Certified Public Accountants Accounting Guide for Construction Companies. As a
result, the Company has reclassified the presentation of contract related direct expenses, which had previously
been presented under the caption “Direct Reimbursable Expenses” and “Direct Salaries and Direct Costs,” and
contract related indirect expenses, which had previously been presented in “General and Administrative
Expenses, Including Indirect Salaries.” These contracts related direct and indirect expenses are now classified in
the caption as “Cost of Revenue”. This change in manner of presentation did not affect the Company’s income
from operations, net income or the determination of income or loss on its contracts. Conforming changes have
been made for all periods presented.

A summary of the financial statement line items affected by the revisions is presented below.

Years Ended September 30,

(in thousands) 2008 2007
Direct reimbursable expenses

As previously reported ...................... $ 149,696  $ 123,540

Amount reclassified ........................ (149,696)  (123,540)

Asreported herein ......................... $ — 3 —
Direct salaries and direct costs

As previouslyreported ...................... $ 168,829 $ 164,764

Amount reclasssified ....................... (168,829)  (164,764)

Asreportedherein ......................... $ — $ —
General and administrative expenses, including indirect

salaries

As previously reported . ..................... $278,093 $ 262,383

Amount reclasssified ....................... (219,613)  (201,652)

Asreportedherein ......................... $ 58,480 $ 60,731
Cost of revenues

As previously reported ...................... $ — $ —

Amount reclasssified ....................... 538,138 489,956

Asreportedherein ......................... $ 538,138 $ 489,956




Reclassification

Balances previously presented in accounts payable and accrued expenses at September 30, 2008 have been
reclassified and presented in one of four captions: accounts payable, accrued employee compensation and
benefits, accrued expenses and other current liabilities, or current portion of notes payable in the accompanying
consolidated balance sheet at September 30, 2008.

Accounting Standards Codification

In June 2009, the Financial Accounting Standards Board, or FASB, issued Accounting Standards
Codification, or ASC, 105, Generally Accepted Accounting Principles (formerly Statement of Financial
Accounting Standards, or SFAS, No. 168, The FASB Accounting Standards Codification and the Hierarchy of
Generally Accepted Accounting Principles, a replacement of FASB Statement No. 162). Effective for reporting
periods ending after September 15, 2009, this pronouncement established the FASB ASC as the single source of
authoritative nongovernmental U.S. Generally Accepted Accounting Principles. The Company adopted this
statement as of September 30, 2009. The adoption of this statement did not have a material effect on the financial

statements or related disclosures. However, the disclosures have been updated to include appropriate references
to the FASB ASC.

Use of Estimates

The preparation of consolidated financial statements in conformity with generally accepted accounting
principles in the United States of America requires management to make estimates and assumptions that affect
the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date of the
consolidated financial statements and the reported amounts of revenues and expenses during the reporting period.
Such estimates in these consolidated financial statements include estimated cost to complete long-term fixed
price contracts, allowance for doubtful accounts and unbilled fees, accruals for litigation, estimated liabilities for
self-insurance, accrued reimbursement liability, valuation allowance on deferred income tax assets and tax
contingencies, estimates of useful lives of intangible assets, and the allocation of purchase price paid for acquired
companies. Actual results could differ significantly from those estimates.

Revenue Recognition

The Company recognizes revenues from different types of services under a variety of different types of
contracts. In recognizing revenues, the Company evaluates each contractual arrangement to determine the
applicable authoritative accounting methodology to apply to each contract.

In the course of providing its services, the Company principally has four types of contracts from which it
earns revenue: cost-plus contracts, time and materials contracts and fixed price and guaranteed maximum price
contracts.

Cost-plus Contracts. Under cost-plus contracts, the Company charges clients negotiated indirect rates based
on direct and indirect costs in addition to a profit component. The Company recognizes revenue at the time
services are performed. The amount of revenue is based on its actual labor costs incurred plus a recovery of
indirect costs and a profit component. In negotiating cost-plus contracts, the Company estimates direct labor
costs and indirect costs and then adds a profit component, which is a percentage of total recoverable costs, to
arrive at a total dollar value for the contract. Indirect expenses are recorded as incurred and are allocated to
contracts. If the actual labor costs incurred are less than estimated, the revenues from a project will be less than
estimated. If the actual labor costs incurred plus a recovery of indirect costs and profit exceed the initial
negotiated total contract amount, the Company must obtain a contract modification to receive payment for such
overage. If a contract modification or change order is not approved by the client, the Company may be able to
pursue a claim to receive payment. Revenue from claims are recognized when collected.
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Time and Materials Contracts. The Company recognizes revenue for time and materials contracts at the time
services are performed. The amount of revenue is based on the actual number of hours it spends on the projects,
multiplied by contractual rates or multipliers. In addition, the Company’s clients reimburse it for its actual
out-of-pocket costs of materials and other direct reimbursable expenses that it incurs in connection with its
performance under these contracts.

Fixed Price Contracts and Guaranteed Maximum Price Contracts. For fixed price contracts and guaranteed
maximum Price contracts, the Company recognizes revenue based on the percentage-of-completion method
whereby fees are recognized based on the estimate of the physical percent of completion of the work performed
or based on the percentage of cost incurred to total cost expected to be incurred, depending on the type of
contract. In making such estimates, judgments are required to determine potential delays or changes in schedules,
the costs of materials and labor, liability claims, contract disputes, or achievement of specified performance
goals. At the time a loss on a contract becomes evident and estimable, the Company records the entire amount of
the estimated loss.

Change orders that result from modification of an original contract are taken into consideration for revenue
recognition when they result in a change of total contract value and are approved by the client. Revenue relating
to unapproved change orders is recognized when collected.

The Company’s federal government contracts are subject to the Federal Acquisition Regulations, or FAR.
These regulations are partially incorporated into many local and state agency contracts. The FAR limits the
recovery of certain specified indirect costs on contracts subject to such regulations. In accordance with industry
practice, most of the Company’s federal government contracts are subject to termination at the discretion of the
client. Contracts typically provide for reimbursement of costs incurred and payment of fees earned through the
termination date.

Contracts that are subject to FAR are generally cost-plus contracts, and are subject to audit by the
government, primarily the Defense Contract Audit Agency, or DCAA, which reviews the Company’s overhead
rates, operating systems and costs proposals. As a result of its audits, the DCAA may disallow costs if it
determines that the Company has accounted for such costs in a manner inconsistent with generally accepted cost
accounting standards.

Capital Structure

The by-laws of the Company require that Class A common stock held by employee shareholders who
terminate employment with the Company be offered for sale at fair market value to the Company, which has a
right of first refusal. Should the Company decline to purchase the shares, the shares must next be offered to the
Company’s profit sharing and employee stock ownership plans at fair market value, and then ultimately to
shareholders who are employees of the Company. The by-laws of the Company provide that the fair market value
be determined by an independent appraisal. Other than certain retired Directors, as of September 30, 2009 and
2008, there is no outstanding Class A common stock held by individuals no longer employed by the Company.

On January 19, 2008, at the Company’s annual meeting, the shareholders of the Company approved certain
amendments to the Company’s bylaws related to the procedures for the issuance, sale and redemption of stock.
The shareholders also approved the Amended and Restated 2008 Employee Stock Ownership and Direct
Purchase Plan, the 2008 Employee Payroll Stock Purchase Plan, and the 2008 Employee Restricted Stock Plan.

Pursuant to the terms of our credit agreement, the Company cannot declare or pay dividends in excess of
50% of its net income. The Company has not previously paid cash dividends on its Class A common stock and
has no present intention of paying cash dividends on its Class A common stock in the foreseeable future. All
earnings are retained for investment in the business.
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Stock Valuation

The value of the Company’s stock is required to be determined by a formal valuation analysis performed by
one or more independent appraisal firms at least annually. The stock price established based on the appraisers’
valuation reports is utilized for the PBSJ Employee Profit Sharing and Stock Ownership Plan and Trust or (Trust/

ESOP), administration purposes and to set the price for direct employee-shareholder purchases, sales and
redemptions.

The Company’s current policy is to utilize three independent appraisers to provide valuation reports. The
two valuations that are closest in value are averaged to produce the stock price, with each receiving a 50%
weight. The remaining valuation, designated the “outlier,” is excluded from the value calculation. The Audit
Committee of the Board of Directors selects the appraisers each year to ensure they are independent and
qualified. For the March 31, 2009 and September 30, 2008 valuations, the two valuations that the Company
used were prepared by Willamette Management Associates and Sheldrick, McGeehee & Kohler, LLC.

Consistent with generally accepted valuation methodology, the appraisers utilize the following methods:

i) the income approach (discounted cash flow method);
ii) the market approach (guideline public company method and guideline transaction method); and

iii) analyses of the Company’s financial statements, interviews with key managers, and external data
including comparable merger/acquisition transactions and national and regional €COonomic reviews.

While the internal data utilized by the appraisers is factual and consistent, their valuation reports reflect their

professional judgment and are based on many material assumptions regarding future business trends and market
conditions.

The Valuation Committee reviews the valuation reports, including assumptions used, on behalf of both the
Company and the Trust/ESOP and makes a recommendation to both the Trust/ESOP Committee and the Board
of Directors whether the indicated stock price should or should not be accepted. The Trust/ ESOP Committee has
the opportunity to review the valuation recommendation and make comments before the valuation is accepted.

The stock prices determined by the March 31, 2009 and September 30, 2008 valuations were $36.16 and
$29.04, respectively. During the first quarter of fiscal 2009, the Company utilized the September 30, 2007 stock
price to record stock transactions, except for the Peter Brown acquisition described in Note 7 to our consolidated
financial statements. The September 30, 2008 stock price was utilized for the stock offering window that took
place in March 2009 and for all other stock transactions from January 1, 2009 through March 27, 2009. The
March 31, 2009 stock price was utilized for all stock transactions from March 29, 2009 through September 30,
2009. The Company anticipates that the next valuation will be completed in January 2010.

The valuations performed by the appraisers take into consideration forecasted financial activity for the three
months subsequent to the valuation date. If, during the period subsequent to valuation date and prior to the date
the stock price is determined, there were any significant transactions or significant variances between actual
results compared to forecasted results provided to the valuation companies, these transactions or variances would
be taken into consideration, as appropriate, in the valuation. Historically there have not been any significant
transactions between the period that stock price is determined and the stock trading window. However, if there
were a significant transaction during this period the Company expects it would update the stock price used for the
stock trading window or any other transaction in which stock is issued. For example, the Company obtained an

updated stock price at March 31, 2009 due to the acquisition of Peter Brown at the end of the first quarter of
fiscal 2009.
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The material assumptions used by the two independent appraisers whose appraisals were used to determine
the stock value at March 31, 2009 are:

March 31, 2009
Appraiser 1 Appraiser 2

Discounted Cash Flow Method

Weighted average cost of capital .................. 16.72% 17.49%
Guideline Public Company Method
Earnings before interest and tax multiple ............ n/a* —
Earnings before interest, taxes, depreciation and

amortizationmultiple ......................... n/a* 5.00
Revenuemultiple .............................. n/a* 0.30
Guideline Transaction Method
Revenuemultiple .............................. n/a* 0.40
Lack of control discount factor .. .................. n/a* 15%
Marketability discount factor ..................... 5% n/a*

*  This assumption was not used by Appraiser

A 10% increase or decrease in any of the assumptions above would result in a range of Class A common
stock prices from $36.00 to $36.34.

The material assumptions used by the two independent appraisers whose appraisals were used to determine
the stock value at September 30, 2008 are:

September 30, 2008
Appraiser1  Appraiser 2

Discounted Cash Flow Method

Weighted average cost of capital .................. 16.26% 17.60%
Guideline Public Company Method
Earnings before interest and tax multiple ............ n/a* 7.00
Earnings before interest, taxes, depreciation and

amortizationmultiple ......................... n/a* 6.00
Revenuemultiple .............................. n/a* 0.35
Guideline Transaction Method
Revenuemultiple .............................. n/a* 0.39
Lack of control discount factor . . .................. n/a* 15%
Marketability discount factor ..................... 5% n/a*

*  This assumption was not used by Appraiser

A 10% increase or decrease in any of the assumptions above would result in a range of Class A common
stock prices from $27.61 to $30.81.

Stock Based Compensation

Restricted stock awards are recorded at fair value on the date of issuance using the modified prospective
method in accordance with FASB ASC 718-10, Compensation-Stock Compensation — Overall. The restricted
stock awards are amortized over the vesting period and are included as compensation expense in general and
administrative expenses in the accompanying consolidated statements of operations.
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Other Employee Stock Sales and Purchases

The Company’s bylaws provide that the Board of Directors shall establish a stock offering window at least
once per year. The stock window allows full time and part time regular employees and outside directors to
purchase shares of Class A common stock and existing shareholders to offer shares of Class A common stock for
sale to the Company. Under its bylaws, the Company has the right of first refusal to purchase any shares offered
to be sold by existing shareholders. If the Company declines to purchase the offered shares, they are offered to
the Employee Profit Sharing and Stock Ownership Plan and Trust and then to all shareholders of the Company.
Shares may be purchased by employees with funds set aside prior to the window through the PBSJ Corporation
2008 Employee Payroll Stock Purchase Plan, or ESPP, at 90% of fair value.

During the second quarter of fiscal year 2009, the Company opened the stock window for the purchase and/
or redemption of shares by eligible employees and outside directors. During the stock window, the Company sold
63,179 shares for an aggregate consideration of $1.8 million, 17,444 shares were purchased through the ESPP at
a discounted price of $26.14 and the remaining shares were purchased at $29.04. During fiscal 2009 the Also
during the window, the Company repurchased 375,002 shares of Class A common stock for $10.9 million.

Additionally, during the fiscal 2009, the Company repurchased 376,7 86 shares of Class A common stock for
an aggregate amount of $13.5 million. At September 30, 2009, the outstanding balance owed for redemptions
was $12.7 million and is included in stock redemptions payable in the accompanying consolidated balance sheet.
This balance was fully paid in November 2009. Company also issued stock in the amount of $4.0 million during
fiscal 2009, in lieu of cash payment, for a portion of the matching contribution to the 401(k) plan for calendar
year 2008.

During the second quarter of fiscal year 2008, the Company opened the stock window for the purchase and/
or redemption of shares by eligible employees and outside directors at a price of $29.68. Purchasers of shares
were given several options for payment, including payroll deductions, balloon payments, up front cash or some
combination thereof. The last payroll deduction was on November 28, 2008. At September 30, 2008, the
outstanding balance due to the Company on the shares sold was $1.5 million and is included in other current
assets in the accompanying consolidated balance sheet. During the first quarter of fiscal 2009, $1.2 million of the
outstanding balance due to us on the shares sold was collected and the remaining unpaid balance expired
resulting in the cancellation of 10,828 shares.

During fiscal year 2008, the Company agreed to redeem 1.4 million shares held by employees who wished
to redeem their shares in the fiscal year 2008 stock window or employees who terminated employment prior to
September 30, 2008, for an aggregate amount of $38.5 million. As a result, the Company paid $29.0 million in
cash during the year and recorded a liability of $7.5 million and a promissory note of $2.0 million, reflected in
stock redemption payable and other liabilities, respectively, in the accompanying consolidated balance sheet as of
September 30, 2008. During the first quarter of fiscal 2009, we paid all but $2.1 million of the stock redemption
payable at September 30, 2008 and converted $2.1 million of the redemptions payable into a note. At
September 30, 2009, the balance of the note was $1.8 million and is reflected in current portion of notes payable
and other liabilities in the accompanying consolidated balance sheet.

The Company expects to open its fiscal year 2010 stock window in the second fiscal quarter.

Cash and Cash Equivalents

Cash equivalents consist of all highly liquid investments with an original maturity of three months or less
from their dates of purchase. As a result of the Company’s cash management system, checks issued, but
presented to the banks for payment, may create negative book cash balances. Checks outstanding in excess of
related book cash balances totaling $5.5 million at September 30, 2008 are included in accounts payable in the
accompanying consolidated balance sheet.
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Income Taxes

The Company uses the asset and liability method in accounting for income taxes. Under this method the
Company recognizes deferred tax assets and liabilities for the expected future tax consequences of temporary
differences between tax basis and financial reporting carrying values of assets and liabilities based on enacted tax
laws and rates applicable to the periods in which the differences are expected to affect taxable income. A
valuation allowance is established when it is more likely than not that any of the deferred tax assets will not be
realized.

Effective October 1, 2007, the Company adopted FASB Interpretation No. 48, Accounting for Uncertainty
in Income Taxes, an Interpretation of FASB Statement No. 109 (“FIN 48” or the “Interpretation”). This guidance
is included in FASB ASC 740, Income Taxes. The Interpretation prescribes the minimum recognition threshold a
tax position taken or expected to be taken in a tax return is required to meet before being recognized in the
financial statements. It also provides guidance for derecognition, classification, interest and penalties, accounting
in interim periods, disclosure, and transition. As a result of the implementation of FIN 48, the Company
recognized an increase in the liability for unrecognized tax benefits of approximately $2.5 million in the liability
for uncertain tax positions and an increase of approximately $200,000 in accrued interest. These increases were
accounted for as a reduction to the October 1, 2007 balance of retained earnings. At the adoption date of
October 1, 2007, the Company had $13.7 million recorded as a liability for uncertain tax positions. At
September 30, 2009, the liability for uncertain tax positions had increased to $13.8 million.

On February 21, 2008, the Company filed an application with the Internal Revenue Service to change its
overall method of tax reporting from the cash method to the accrual method, effective with the tax year ending
September 30, 2008. The effect of this change is to increase the estimated current taxable income by
approximately $72.3 million on a pro rata basis over the next four years. This method change had no impact on
the Company’s overall provision for income taxes. As of September 30, 2009, the liability for the first year of the
method change has been paid. The liability for the second year of the method change is included as a component
of accrued expenses and other current liabilities in the accompanying consolidated balance sheet as of
September 30, 2009. The liability for the third year of the method change is included as a component of the
current deferred tax liability and for the fourth year of the method change, included as a component of the
non-current deferred income tax asset, in the accompanying consolidated balance sheet as of September 30,
2009.

Basic and Diluted Earnings per Share

Basic net income per share has been computed by dividing net income by the weighted average number of
common shares outstanding. Diluted net income per share reflects the potential dilution that could occur
assuming the inclusion of dilutive potential common shares and has been computed by dividing net income by
the weighted average number of common shares and dilutive potential common shares outstanding. Dilutive
potential common shares include all outstanding restricted stock awards using the treasury stock method.

A reconciliation of the number of shares used in computing basic and diluted carnings per share follows:

Years Ended September 30,
(Shares in thousands) 2009 2008 2007
Weighted average shares outstanding — Basic ............... 5,543 6,062 6,258
Effect of dilutive unvested restricted stock .................. 89 94 132
Weighted average shares outstanding — Diluted ............. 5,632 6,156 6,390




Marketable Equity Securities

Marketable equity securities consist of investments in mutual funds that are considered available-for-sale
securities and are recorded at fair value. Changes in unrealized gains and losses for available-for-sale securities
are charged or credited as a component of accumulated other comprehensive income, net of tax. A decline in the
fair value of an available-for-sale security below cost that is deemed other than temporary is charged to earnings.
Investment security transactions are recorded on a trade date basis. The cost basis of investments sold is

determined by the specific identification method. The following is a summary of the Company’s marketable
equity securities at September 30, 2009:

Unrealized
(in thousands) Cost Gain Fair Value
Mutual Funds .......oiit it $3,262 $500 $3,762
1o 7 $3,262 $500 $3,762

None of the Company’s marketable equity securities held at September 30, 2009, are in an unrealized loss
position. Proceeds and net realized gains from sales of available-for-sale securities were $1.5 million and
$21,000, respectively in fiscal year 2009.

Accounts Receivable

Accounts receivable is presented net of an allowance for doubtful accounts of $3.6 million and $1.9 million
at September 30, 2009 and 2008, respectively. The Company estimates the allowance for doubtful accounts
based on management’s evaluation of the contracts involved and the financial condition of its clients. The
Company regularly evaluates the adequacy of the allowance for doubtful accounts by taking into consideration
such factors as the type of client — governmental agencies or private sector, trends in actual and forecasted
credit quality of the client, including delinquency and payment history, general economic and particular industry
conditions that may affect a client’s ability to pay, and contract performance and the change order and claim
analysis. Retainer amounts were not significant as of September 30, 2009 and 2008.

Unbilled Fees and Billings in Excess of Costs

Unbilled fees represent the excess of contract revenue recognized over billings to date on contracts in
process. These amounts become billable according to the contract terms, which usually consider the passage of
time, achievement of certain milestones or completion of the project. Management expects that substantially all
unbilled amounts will be billed and collected within one year. Unbilled fees is presented net of an allowance for
unbilled fees of approximately $428,000 and $0 at September 30, 2009 and 2008, respectively. We reduce our
unbilled fees by estimating an allowance for amounts that may become uncollectible in the future. We determine
our estimate allowance for uncollectible amounts based on management’s evaluation of the contracts involved,
the financial condition of its clients, the status of change orders and claims, and the Company’s experience
settling change orders and claims. Also included in unbilled fees is unbilled retainage. Unbilled retainage on
projects will be billed at the completion of the project.

Billings in excess of costs represents the excess of billings to date, per the contract terms, over revenue
recognized on contracts in process.

Fair Value of Financial Instruments

The fair value of the Company’s cash equivalents, accounts receivables, unbilled fees and trade accounts
payable approximates book value due to the short-term maturities of these instruments. The carrying amounts of
the Company’s cash surrender value of life insurance policies are based on quoted market values or cash

surrender value at the reporting date. The fair value of the Company’s debt approximates the carrying value, as
such instruments are based on variable rates of interest.
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Goodwill and Other Intangible Assets

Goodwill represents the excess of the purchase price over the estimated fair value of the net tangible and
identifiable intangible assets of businesses acquired and accounted for under the purchase method. The Company
accounts for its goodwill in accordance with FASB ASC 350-20, Intangibles-Goodwill and Other — Goodwill,
which requires the Company to test for goodwill impairment annually (or more frequently under certain
conditions). Goodwill is evaluated for impairment at least annually, or when events or changes in circumstances
indicate that the carrying value may not be recoverable. The Company conducts its impairment evaluation of
goodwill in conjunction with the annual independent valuation of the Company, as described above. In
performing its evaluation of goodwill, the Company takes into consideration the results of and the assumptions,
used by the independent appraisers, the valuation of the Company in relation to the carrying value of goodwill,
any significant under-performance of each reporting unit in relation to projected operating results, significant
negative industry or economic trends and the Company’s projected backlog position as of the end of the fiscal
year. The Company’s reporting units for purposes of testing goodwill are the Company’s two reporting segments,
Consulting Services and Construction Management. The fair value of all of the Company’s reporting units are
materially in excess their carrying value. Based on these annual impairment evaluations, the Company has
concluded that goodwill as of September 30, 2009, 2008 and 2007 was not impaired.

Due to the variables associated with the assumptions used in the valuation process, management assessment
and projections, the potential impact of industry and economic trends and as additional information becomes
known; the carrying value of goodwill could significantly be affected by impairment charges in the future.

The Company amortizes the cost of other intangible assets over their estimated useful lives unless such lives
are deemed indefinite. Amortizable intangible assets are reviewed for impairment whenever events or changes in
business circumstances indicate the carrying value of the assets may not be recoverable. If assets are determined
to be impaired, they are written down to their estimated fair value. No impairment was recorded during the years
ended September 30, 2009, 2008, or 2007.

Property and Equipment

Property and equipment are stated at cost less accumulated amortization and depreciation. Certain
equipment held under capital leases is classified as furniture and equipment and the related obligations are
recorded as capital lease obligations. Major renewals and improvements are capitalized, while repairs and
maintenance are expensed as incurred. Depreciation is computed using the straight-line method over the
estimated useful lives of the related assets. The useful lives of the assets range from three to forty years. Capital
leases are amortized under the straight-line method over the lesser of the estimated useful life of the asset or the
duration of the lease agreement. Leasehold improvements are amortized over the shorter of the term of the leases
or their estimated useful lives. Depreciation and amortization expenses are included in general and administrative
expenses, or G&A, in the accompanying consolidated statements of operations.

Cost and accumulated depreciation of property and equipment retired or sold are eliminated from the
accounts at the time of retirement or sale and the resulting gain or loss is included in G&A in the accompanying
consolidated statements of operations.

Long-Lived Assets

In accordance with FASB ASC 360-10, Property Plant and Equipment — Overall, long-lived assets are
reviewed for impairment whenever events or changes in circumstances indicate that the carrying amount of an
asset may not be recoverable. Long-lived assets are reviewed whenever events or changes in business
circumstances indicate the carrying value of the assets may not be recoverable. If assets are determined to be
impaired, they are written down to estimated fair value. No impairment was recorded during the years ended
September 30, 2009, 2008, or 2007.
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Concentrations of Credit Risk

Financial instruments, which potentially subject the Company to concentrations of credit risk, consist
principally of cash, accounts receivable and unbilled fees. The Company deposits its cash with high credit quality
financial institutions. At times, such deposits may be in excess of the Federal Deposit Insurance Corporation
insurance limits.

Work performed for governmental entities accounted for approximately 78%, 74%, and 75%, of revenue for
the years ended September 30, 2009, 2008, and 2007, respectively. Accounts receivable and unbilled fees from
governmental entities were $79.7 million and $67.4 million, respectively at September 30, 2009, and $67.8
million and $50.5 million, respectively, at September 30, 2008. For the years ended September 30, 2009, 2008,
and 2007, revenue of $81.5 million, $94.0 million, and $90.5 million, respectively, were derived from various
districts of the Florida Department of Transportation, or FDOT, under numerous contracts. These revenues are
primarily in the Consulting Services segment. While the loss of any individual contract would not have a material
adverse effect on the Company’s results of operations and would not adversely impact the Company’s ability to
continue work under other contracts with the FDOT, the loss of all, or a significant number of the FDOT
contracts could have a material adverse effect on the Company’s results of operations.

Ongoing credit evaluations of customers are performed and generally no collateral is required. The
Company provides an allowance for doubtful accounts based upon factors surrounding the credit risk of specific
customers, historical trends and other information.

Derivative Instruments and Hedging Activities

During the quarter ended December 31, 2008, the Company entered into an interest rate swap agreement,
also referred to as the Swap, to manage its cash flow exposure associated with changing interest rates in
connection with its Orlando mortgage. The Company accounts for the Swap in accordance with FASB ASC
815-10, Derivatives and Hedging — Overall. The Company does not purchase or hold any derivative instruments
for speculative or trading purposes. The interest rate swap agreement owned by the Company at September 30,
2009 is not designated as a hedge. Accordingly, adjustments to reflect changes in the fair value, which are
adjusted monthly, are recorded in earnings.

Estimated Liability for Self-Insurance

The Company is self-insured up to certain limits for costs associated with general liability, workers’
compensation and employee health coverage. The Company also maintains a stop loss insurance policy with a
third party insurer to limit the Company’s exposure to individual and aggregate claims made. Insurance claims
and reserves include accruals of estimated settlements for known claims, as well as accruals of estimates of
incurred but not reported claims, net of payments made. Our professional liability coverage is on a “claims-made
basis” meaning the coverage applies to claims made during a policy year regardless of when the causative action
took place. All other coverages are “occurrence-basis” meaning that the policy in place when the injury or
damage occurred is the policy that responds regardless of when the claim is made. Our professional liability
limits per policy year are $60 million with a per claim deductible of $125,000 plus an annual aggregate retention
of $3 million. This coverage would also cover the Company for a claim against a subcontractor of the Company.
At September 30, 2009 and 2008, the Company had total self-insurance accruals reflected in accrued expenses
and other current liabilities in our consolidated balance sheets of $5.8 million and $9.4 million, respectively.
These estimates are subject to variability due to changes in trends of losses for outstanding claims and incurred
but not recorded claims, including external factors such as future inflation rates, benefit level changes and claim
settlement patterns.

Comprehensive Income

Comprehensive income consists of net income and other gains and losses affecting shareholders’ investment
and minimum pension liability that, under generally accepted accounting principles, are excluded from net income.
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The components of other comprehensive income for the years ended September 30, 2009, 2008, and 2007
are as follows:

Years Ended September 30,
(Dollars in thousands) 2009 2008 2007
Netincome ..........cooiinitniennnnnnn.. $23,618 $15,472 $19,098
Other comprehensive income (loss):
Unrealized gain on available for sale marketable
securities, netoftax ........................ 308 —_ —
Loss recognized due to curtailment and settiement of
deferred compensationplan .................. —_ 1,137 —
Minimum pension liability adjustment, net of tax ... (297) 102 901
Total comprehensive income . ...................... $23,629 $16,711  $19,999

The components in accumulated other comprehensive loss as of September 30, 2009 and 2008 are as
follows:

September 30,
{Dollars in thousands) 2009 w
Deferred net pension loss, netoftax ........................ $3304) $(N)
Unrealized gain on marketable equity securities, netof tax . ... .. $ 308 .
Accumulated other comprehensive loss ..................... $ 4 30D

Subsequent Events

The Company evaluated events occurring between the end of our most recent fiscal year and January 13,
2010, the date the financial statements were issued.

Recently Adopted Accounting Pronouncements

In May 2009, the FASB issued SFAS No. 165, Subsequent Events, or SFAS 165. This guidance is included
in FASB ASC 855-10, Subsequent Events — Overall. SFAS 165 establishes general standards of accounting for
and disclosures of events that occur after the balance sheet date but before financial statements are issued or are
available to be issued. Among other things, SFAS 165 requires the disclosure of the date through which an entity
has evaluated subsequent events and the basis for that date. SFAS 165 is effective for the Company’s quarter
ended June 30, 2009. The adoption of this statement did not have a material effect on the Company’s
consolidated financial statements.

In September 2006, the FASB issued SFAS No. 157, Fair Value Measurements, or SEAS 157. This
guidance is included in FASB ASC 820, Fair Value Measurement and Disclosures. SFAS 157 provides guidance
for using fair value to measure assets and liabilities. SFAS 157 also requires expanded information about the
extent to which companies measure assets and liabilities at fair value, the information used to measure fair value
and the effect of fair value measurements on earnings. SFAS 157 applies whenever other standards require (or
permit) assets or liabilities to be measured at fair value. At the beginning of fiscal 2009, the Company partially
adopted SFAS 157 as allowed by FASB Staff Position, or FSP, 157-2. FSP 157-2 delayed the effective date of
SFAS 157 for nonfinancial assets and liabilities except those that are recognized or disclosed at fair value in the
financial statements on a recurring basis. FSP 157-3, Determining the Fair Value of a Financial Asset When the
Market for That Asset Is Not Active, which clarified the application of SFAS 157 in inactive markets, was issued
in October 2008 and was effective with the adoption of SFAS 157. Beginning with the first quarter of fiscal
2009, the Company applied the provisions of SFAS 157 to its financial instruments and non-financial instruments
which are disclosed on a recurring basis, and the impact was not material. Under FSP 157-2, the Company will
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not be required to apply SFAS 157 to all nonfinancial assets and liabilities until the beginning of fiscal 2010. The
Company is currently reviewing the applicability of SFAS 157 to its nonfinancial assets and liabilities, as well as
the potential impact on its consolidated financial statements.

In April 2009, the FASB issued the following three related Staff Positions intended to provide additional
application guidance regarding fair value measurements and impairment of securities.

(i) FSP 157-4, Determining Fair Value When the Volume and Level of Activity for the Asset or Liability
have Significantly Decreased and ldentifying Transactions That Are Not Orderly, or FSP 157-4,
(included in FASB ASC 820-10, Fair Value Measurements and Disclosures — Overall). FSP 157-4
provides guidance on how to determine the fair value of assets and liabilities under SFAS 157 in the
current economic environment and reemphasizes that the objective of a fair value measurement
remains an exit price. If the Company were to conclude that there has been a significant decrease in the
volume and level of activity of the asset or liability in relation to normal market activities, quoted
market values may not be representative of fair value and the Company may conclude that a change in
valuation technique or the use of multiple valuation techniques may be appropriate.

(i) FSP 115-2 and FSP 124-2, Recognition and Presentation of Other-Than-Temporary Impairments
(included in FASB ASC 825-10-50, Financial Instruments — Overall — Disclosure). FSP 115-2 and
FSP 124-2 modify the requirements for recognizing other-than-temporarily impaired debt securities
and revise the existing impairment model for such securities, by modifying the current intent and
ability indicator in determining whether a debt security is other-than-temporarily impaired.

(iii) FSP 107-1 and APB 28-1, Interim Disclosures about Fair Value of F inancial Instruments (included in
FASB ASC 320-10-35, Investments — Overall — Subsequent Measurement). This guidance was
effective for interim and annual periods ending after June 15, 2009. FSP 107-1 and APB 28-1 enhance
the disclosure of instruments under the scope of SFAS 157 for both interim and annual periods.

The Company adopted the provisions of the three Staff Positions in the quarter ended June 30, 2009. The
adoptions did not have a material effect on the Company’s consolidated financial statements.

In February 2007, the FASB issued SFAS No. 159, The Fair Value Option for F inancial Assets and
Financial Liabilities, or SFAS 159. This guidance is included in FASB ASC 825, Financial Instruments. SFAS
159 permits entities to choose to measure many financial assets and financial liabilities at fair value. Unrealized
gains and losses on items for which the fair value option has been elected are reported in earnings. The Company
chose not to elect the fair value option for eligible items, and accordingly, the adoption of SFAS 159 in the first
quarter of fiscal 2009 had no impact on the Company’s consolidated financial statements.

Recently Issued Accounting Pronouncements

In August 2009, the FASB issued Accounting Standards Update 2009-5, Fair Value Measurements and
Disclosures, Measuring Liabilities at Fair Value, or ASU 2009-05. ASU 2009-05 provides amendments to FASB
ASC 820-10, Fair Value Measurements and Disclosures — Overall, for the fair value measurement of liabilities.
ASU 2009-05 provides clarification that in circumstances in which a quoted price in an active market for the
identical liability is not available, a reporting entity is required to measure fair value using a valuation technique that
uses the quoted price of the identical liability when traded as an asset, the quoted prices for similar liabilities or
similar liabilities when traded as assets or another valuation technique that is consistent with the principles of FASB
ASC 820. The amendments in the update also clarify that when estimating the fair value of a liability, a reporting
entity is not required to include a separate input or adjustment to other inputs relating to the existence of a restriction
that prevents the transfer of the liability. The amendments in the update also clarify that both a quoted price in an
active market for the identical liability at the measurement date and the quoted price for the identical liability when
traded as an asset in an active market when no adjustments to the quoted price of the asset are required are Level 1
fair value measurements. The guidance provided in ASU 2009-05 is effective for the first fiscal quarter of 2010. The
Company is currently evaluating the impact of this update on its consolidated financial statements.
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In June 2009, the FASB issued SFAS No. 167, Amendments to FASB Interpretation No. 46(R), or SFAS
167. This guidance is included in FASB ASC 810, Consolidation. SFAS 167 amends the consolidation guidance
applicable to variable interest entities and the definition of a variable interest entity, and requires enhanced
disclosures to provide more information about an enterprise’s involvement in a variable interest entity. This
statement also requires ongoing assessments of whether an enterprise is the primary beneficiary of a variable
interest entity. SFAS 167 is effective for the Company’s fiscal year beginning October 1, 2010. The Company is
currently evaluating the impact of this statement on its consolidated financial statements.

In April 2009, the FASB issued FSP 141(R)-1, Accounting for Assets Acquired and Liabilities Assumed in a
Business Combination That Arise from Contingencies. This guidance is included in FASB ASC 805-20, Business
Combinations. FSP 141(R)-1 amends and clarifies SFAS No. 141(R) to address application issues associated
with initial recognition and measurement, subsequent measurement and accounting, and disclosure of assets and
liabilities arising from contingencies in a business combination. FSP 141(R)-1 is effective for business
combinations occurring in the first quarter of fiscal 2010. The Company is currently evaluating the impact of this
statement on its consolidated financial statements.

In April 2008, the FASB issued FSP 142-3, Determination of the Useful Life of Intangible Assets. This
guidance is included in FASB ASC 350-30, Intangibles — Goodwill and Other. FSP 142-3 amends the factors
that should be considered in developing renewal or extension assumptions used to determine the useful life of a
recognized intangible asset under SFAS 142, Goodwill and Other Intangible Assets, or SFAS 142. In developing
assumptions about renewal or extensions, FSP 142-3 requires an entity to consider its own historical experience
(or, if no experience, market participant assumptions) adjusted for the entity-specific factors. FSP 142-3 expands
the disclosure requirements of SFAS 142 and is effective for financial statements issued for fiscal years
beginning after December 15, 2008 and is effective for the Company at the beginning of fiscal year 2010. Early
adoption is prohibited. The Company does not believe the adoption of FSP 142-3 will have a material impact on
its consolidated financial statements.

In March 2008, the FASB issued SFAS No. 161, Disclosures about Derivative Instruments and Hedging
Activities, or SFAS 161. This guidance is included in FASB ASC 815-10, Derivatives and Hedging — Overall.
SFAS 161 amends and expands the disclosure requirements of SFAS 133 with the intent to provide users of
financial statements with an enhanced understanding of (i) how and why an entity uses derivative instruments;
(i) how derivative instruments and related hedged items are accounted for under SFAS 133 and its related
interpretations; and (iii) how derivative instruments and related hedged items affect an entity’s financial position,
financial performance and cash flows. SFAS 161 is effective for the Company beginning October 1, 2009. The
Company does not believe the adoption of this statement will have a material impact on its consolidated financial
statements.

In December 2007, the FASB issued SFAS No. 141 (revised 2007), “Business Combinations”, or SFAS
141(R). This guidance is included in FASB ASC 805-10, Business Combinations. The objective of this Statement
is to improve the relevance, representational faithfulness, and comparability of the information that a reporting
entity provides in its financial reports about a business combination and its effects. The Company is required to
adopt the recognition and related disclosure provisions of SFAS 141(R) beginning with interim periods of fiscal
year ending September 30, 2010; earlier adoption is prohibited. The Company is currently evaluating the impact
of this statement on its consolidated financial statements.

2. Misappropriations Loss and Accrued Reimbursement Liability

In connection with an investigation conducted by independent counsel in a prior year, it was revealed that at
least $36.6 million was misappropriated from the Company between January 1, 1998 and the discovery of the
misappropriations in March 2005.

The Company determined that the misappropriation scheme led to the overstatement of overhead rates that
the Company used to determine billings in connection with certain of its government contracts. As a result, some
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government clients were overcharged for the Company’s services. The Company determined corrected overhead
rates considering both the impact of the misappropriations and the impact of additional errors identified. The
Company and its advisors worked with its government clients to finalize any refundable amounts. The
cumulative refund amount, before any payments, resulting from the overstated overhead rates was $35.0 million
through September 30, 2009.

Based on settlements to date and new information, the Company changed its estimate of the accrued
reimbursement liability and recorded a reduction in the liability with a corresponding increase in revenues in the
amount of $122,000 and $2.3 million in the years ended September 30, 2009 and 2008, respectively. At
September 30, 2009 and, 2008, the accrued reimbursement liability was $946,000 and $2.2 million, respectively,
in the accompanying consolidated balance sheets.

The following table shows the activity in the accrued reimbursement liability during the years ended
September 30, 2009 and 2008:

Years Ended September 30,
(Dollars in thousands) 2009 2008
Balanceat October 1, ......covviiiinenrneeneinnns $ 2,186 8,385
Payments ... .......coveeveerenecenioeeaanns (1,118) (3,817)
Interestandother ..........cviiiiiininvnnn. — (100)
AdJustments . . ... (122) (2,282)
Balance at September 30, ....... ... .ot $ 946 $ 2,186

Insurance Proceeds and Gain/Loss on Recoveries

The Company carries insurance to cover fiduciary and crime liability. These policies are renewed on an
annual basis and were in effect for the periods in which the misappropriations took place. The Company filed a
claim under the annual crime policy for the period ended April 2005, which is referred to as the 2005 Policy, to
recover some of the misappropriation losses which resulted from the embezzlement. In January 2007, the
Company received $2.0 million, the stated limit under the 2005 Policy. The insurance proceeds were recognized
in insurance proceeds and gain on recoveries, net of misappropriation loss in the accompanying consolidated
statement of operations for the year ended September 30, 2007. In August 2007, the Company filed suit seeking a
declaration that the insurance carrier is obligated to the Company for losses suffered as a result of the
embezzlement for policy years 1991 through 2004. The amount of recovery sought for those policy years was
$17.0 million. Tn August 2008, the initial motion for summary judgment was denied by the court. In September
2008, the Company filed a notice of appeal. The Company dropped the case in the fourth quarter of fiscal 2009.

Gain from recovered assets has been recognized at the estimated fair value of the assets recovered, less
related debt and estimated costs to sell the assets, and it is included in gain on recoveries, net of misappropriation
loss in the accompanying consolidated statements of operations for fiscal year 2007.

In addition to the misappropriation loss, the Company has incurred certain professional fees and other costs
that relate to the investigation of the embezzlement and the recovery of assets. These expenses include legal fees,
forensic audit fees and related costs, and other costs associated with the recovery of misappropriated assets.
Collectively, these costs are stated as investigation and related costs in the accompanying consolidated
statements of operations and are recorded in the period the costs are incurred.
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The following table sets forth the components of the misappropriation loss for the year ended September 30,
2007 and related investigation expenses. There were no such costs incurred in 2009 and 2008.

September 30,

(Dollars in thousands) 2007
Misappropriationloss ............................ $ —
Insurance proceeds from misappropriation loss . . ... ... (2,000)
Lossonrecoveries ............................... 11
Insurance proceeds and gain on recoveries, net of

misappropriation loss . .......................... (1,989)
Legalfees ...........c.oo 0. 1,541
Forensic accounting fees and related costs ..........., 2,185
Other ... 76
Investigation and related costs . ..................... 3,802

1 $ 1,813

3. Assets Held for Sale

During the course of the investigation described in Note 2, the Company identified and recovered certain
assets from the perpetrators of the misappropriation that were acquired using misappropriated Company funds.
Assets recovered during the investigation and not yet liquidated, are recorded at estimated fair value less
estimated costs to sell. Certain of these assets were originally classified as held for sale.

At September 30, 2009 and 2008, the remaining assets held for sale, consisting of a condominium and
jewelry, with a carrying value of approximately $282,000 and $393,000, respectively, have been included in
other assets in the accompanying consolidated balance sheet as such assets did not meet the criteria to be
classified as assets held for sale. Impairment charges of $111,000 and $75,000 were recognized on the
condominium during fiscal year 2009 and 2008, respectively, and are included in general and administrative
expenses in the accompanying consolidated statements of operations for the years ended September 30, 2009 and
2008. The Company intends to sell the remaining assets as soon as practicable.

During fiscal year 2007, the Company sold a real estate asset for $3.7 million which was subject to a
mortgage of $2.1 million. The Company recognized an additional $98,000 in losses, primarily due to additional
unanticipated closing costs related to the sale and interest payments on the debt which is included in insurance
proceeds and gain on recoveries, net of misappropriation loss in the accompanying consolidated statement of
operations for the year ended September 30, 2007.

4. Fair Value Measurement

In the first quarter of fiscal 2009, the Company adopted FAS 157 for all financial assets and liabilities and
non-financial assets and liabilities that are recognized or disclosed at fair value in the financial statements on a
recurring basis. This guidance is included in FASB ASC 820, Fair Value Measurements and Disclosures. FAS
157 defines fair value as the price that would be received from selling an asset or paid to transfer a liability in an
orderly transaction between market participants at the measurement date. When determining the fair value
measurements for assets and liabilities, which are required to be recorded at fair value, the Company considers
the principal or most advantageous market in which the Company would transact and the market-based risk
measurements or assumptions that market participants would use in pricing the asset or liability, such as inherent
risk, transfer restrictions, and credit risk.
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ASC 820 establishes a three-level fair value hierarchy that prioritizes the inputs used to measure fair value.
This hierarchy requires that the Company maximize the use of observable inputs and minimize the use of
unobservable inputs. The three levels of inputs used to measure fair value are as follows:

Level 1 includes financial instruments for which quoted market prices for identical instruments are
available in active markets.

 Level 2 includes financial instruments for which there are inputs other than quoted prices included
within Level 1 that are observable for the instrument such as quoted prices for similar instruments in
active markets, quoted prices for identical or similar instruments in markets with insufficient volume or
infrequent transactions (less active markets) or model-driven valuations in which significant inputs are
observable or can be derived principally from, or corroborated by, observable market data, including
market interest rate curves, referenced credit spreads and pre-payment rates.

+ Level 3 includes financial instruments for which fair value is derived from valuation techniques
including pricing models and discounted cash flow models in which one or more significant inputs are
unobservable, including the Company’s own assumptions. The pricing models incorporate transaction
details such as contractual terms, maturity and, in certain instances, timing and amount of future cash

flows, as well as assumptions related to liquidity and credit valuation adjustments of marketplace
participants.

Assets and liabilities are classified in their entirety based on the lowest level of input that is significant to
the fair value measurements. The Company reviews the fair value hierarchy classification on a quarterly basis.

Changes in the observability of valuation inputs may result in a reclassification of levels for certain securities
within the fair value hierarchy.

As of September 30, 2009, the Company held assets that are required to be measured at fair value on a

recurring basis. The following table presents information on these assets as well as the fair value hierarchy used
to determine the fair value (in thousands):

Fair Value Measurements at

September 30, 2009
Queoted Prices
in Active Significant
Markets for Other Significant
Identical Observable Unobservable
Assets Inputs Inputs
(in thousands) Total (Level 1) (Level 2) (Level 3)
Assets
Marketable Equity Securities ....................... $3,762 $3,762 $ — $—
Total ...t e e $3,762 $3,762 $ — $—
Liabilities
Interest Rate Swap Liability ........................ $1,027 $ — $1,027 $—
Total ...t $1,027 $ — $1,027 $—

The marketable securities include investments in mutual funds for which quoted market prices are available
on active markets. The fair value of the Swap is estimated using industry standard valuation models using
market-based observable inputs including interest rate curves.

The fair value of the Company’s cash equivalents, accounts receivables, unbilled fees and trade accounts
payable approximates book value due to the short-term maturities of these instruments. The carrying amounts of
the Company’s cash surrender value of life insurance policies are based on quoted market values or cash

surrender value at the reporting date. The fair value of the Company’s debt approximates the carrying value, as
such instruments are based on variable rates of interest.
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5. Cash Surrender Value of Life Insurance

The Company is the beneficiary of corporate-owned life insurance policies on certain current and former
employees with a net cash surrender value of $8.1 million and $11.2 million at September 30, 2009 and
September 30, 2008, respectively.

In December 2008, the Company received proceeds of $4.0 million through loans against the cash value of
its life insurance policies. The loan balance is recorded net against the cash surrender value of life insurance in
the accompanying consolidated balance sheet at September 30, 2009. Additionally, in December 2008, the
Company surrendered certain life insurance policies and received proceeds of $4.0 million, all of which was used
to purchase a new life insurance policy.

6. Property and Equipment
Property and equipment consisted of the following:

Estimated Useful September 30,

(Dollars in thousands) Lives 2009 2008
Land . ... $ 1,756 $ 1,756
Building and building improvements ............................. 10 - 40 years 10,447 10,431
Furniture andequipment ............ ... ... ... i, 3 -7 years 29,497 37,123
Computer eqUIPMENt . .. ...ttt 3 — 5 years 35,364 31,631
Vehicles ... ... o 3 -10 years 2,853 2,361
Leasehold improvements ................. ... ... iiiinin.... 10 years 13,776 13,398
Construction i ProCESS . .. ... veven s ittt it e i, 966 134

94,659 96,834

Less accumulated amortization and depreciation ................ (59,772) (60,889)

Property and equipment at COSt, et ... ...............0uunruninn.. $ 34887 $ 35945

On August 31, 2007 the Company entered into an agreement to sell its Doral, Florida office building,
including building improvements, which is referred to as the Doral Property, for $22.1 million in cash. The gain
on the sale of the Doral Property, net of $680,000 closing costs, was $16.2 million, of which $13.4 million was
deferred. Simultaneous with the closing, the Company entered into a 10-year triple net lease agreement, with an
option to renew the lease for additional five years. Under the lease agreement, the base annual rent is $1.7 million
and will escalate at the rate of 2% per year. The Company is responsible for all operating expenses, taxes, general
liability insurance, repairs and maintenance and other costs of operating the premises.

The Company has accounted for this transaction involving the Doral Property as a sale-leaseback
transaction in accordance with the provisions of ASC 840-40, Leases — Sale-Leaseback Transactions. As a
result, the Company recognized in fiscal year 2007, $2.8 million of the total gain on the sale of the Doral
Property, representing the excess of the total gain over the present value of the minimum lease payment under the
sale-leaseback. The amount of gain recognized is included in general and administrative expenses in the
accompanying consolidated statement of operations for the fiscal year ended September 30, 2007. The remaining
gain, $13.4 million, has been deferred and is being amortized over the non-cancelable term of the lease in
proportion to the related gross rental charges, including the straight-lining of the stipulated rent increases. The
amortization of the deferred gain in 2009 and 2008 totaling $1.3 million each year has been recorded as a
reduction of rent expense and is included in general and administrative expenses in the accompanying
consolidated statements of operations. The current portion of the deferred gain balance, $1.3 million at both
September 30, 2009 and 2008, is included in accrued expenses and other current liabilities in the accompanying
consolidated balance sheets. The non-current portion of the deferred gain balance of $9.3 million and $10.7
million is included in other liabilities in the accompanying consolidated balance sheets as of September 30, 2009
and 2008, respectively.
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The net book value of equipment recorded under capital leases was approximately $132,000 and $1.2
million at September 30, 2009 and 2008, respectively.

Depreciation and amortization expense relating to property and equipment amounted to $10.1 million, $10.4
million, and $10.4 million, for the years ended September 30, 2009, 2008, and 2007, respectively. The
Company’s purchases of property and equipment amounted to $8.3 million, $10.4 million and $10.3 million
during fiscal years 2009, 2008 and 2007, respectively. Capital expenditures during fiscal year 2009, 2008 and
2007 consisted of property and equipment purchases, such as survey equipment, computer systems, software
applications, furniture and equipment and leasehold improvements.

7. Acquisitions
EcoScience Corporation

On February 29, 2008, the Company acquired 100% of the stock of EcoScience Corporation, referred to as
EcoScience, for $2.25 million, composed of $2.0 million in cash, 6,750 shares of the Company’s Class A
common stock valued at approximately $200,000 and $50,000 cash held in escrow. The purchase price was
allocated to the respective assets and liabilities based on their estimated fair values as of the acquisition date. The
allocation of the purchase price resulted in assets of $2.8 million, including approximately $790,000 of intangible
assets and $1.4 million of goodwill, and liabilities of approximately $593,000. The results of operations of
EcoScience are included in the Company’s results of operations beginning on March 1, 2008. EcoScience
specializes in the preparation of ecological assessments and environmental impact statements, endangered
species determinations, wetland delineations, storm water master planning, hydrologic and hydraulic engineering
and surface or groundwater modeling primarily in North Carolina, South Carolina and the Southeast region of the
U.S. EcoScience enhances our technical strength in the environmental, water and planning markets and solidifies
our general presence in the Southeast.

Peter R. Brown Construction, Inc.

On December 31, 2008, the Company acquired 100% of the issued and outstanding shares of capital stock
of Peter R. Brown Construction, Inc., referred to as Peter Brown, for an aggregate purchase price of $16.0
million, composed of $12.0 million in cash, or $1.6 million net of cash acquired, and 137,741 shares of the
Company’s Class A common stock valued at $4.0 million. The purchase price was allocated to the respective
assets and liabilities based on their estimated fair values as of the acquisition date. The allocation of the purchase
price resulted in $12.7 million of intangible assets and $3.3 million of goodwill, all of which is deductible for tax
purposes. The intangible assets consist of $3.8 million in customer relationships, $5.0 million in backlog and
$3.9 million in trademarks and trade names. The weighted average useful life for customer relationships and
backlog is 5.5 years. Trademarks and trade names are not amortizable. Additionally, the Company paid
acquisition costs in the amount of approximately $446,000 which have been recorded in goodwill.

The Company initially agreed to pay, in addition to the initial purchase price, contingent consideration of up
to a maximum of $2.0 million per year for three years based on a percentage of the amount by which Peter
Brown’s earnings before interest and taxes and backlog exceeded threshold amounts during each year in the three
year period following the acquisition. Any such contingent consideration paid will be accounted for as additional
purchase consideration and included in goodwill in the period it is paid.

For income tax purposes, the Company and the former shareholders of Peter Brown elected to treat the Peter
Brown sale as an asset purchase under Internal Revenue Code section 338(h) (10). In connection with this
election, in May 2009, the Company paid an additional $734,000 in purchase price to the sellers, which was
recorded as additional goodwill.

In June 2009, the Company entered into amended and restated employment agreements with the sellers of
Peter Brown. In lieu of any contingent consideration amounts payable under the terms of the previous
agreements, the amended employment agreements provide that each of the sellers is entitled to receive a cash
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payment of $1.0 million on or before July 1, 2009, thus reducing the total contingent consideration by $3.0
million. The sellers remain eligible to receive an additional cash payment on or before December 31, 2011 of up
to $1.0 million each based on Peter Brown (i) backlog at September 30, 2011 and (ii) cumulative earnings before
interest and taxes during the period from January 1, 2009 to September 30, 2011. Two-thirds of the additional
amount payable under the amended employment agreements will be based on Peter Brown achieving certain
earnings targets (although no additional payment based on earnings will be paid if Peter Brown achieves less than
75% of its earnings targets), and one-third of such additional amounts payable under the amended employment
agreements will be based on Peter Brown achieving certain targeted backlog amounts. Under the terms of the
amended employment agreements, the Company paid $3.0 million in additional purchase price to the sellers on
July 1, 2009, which was recorded as goodwill.

The following table details net assets acquired:

(Dollars in thousands)
Cash and cashequivalents ............................ $10,446
Accountsreceivable .................. . i 15,072
Unbilledfees ..........ccoiviniiniine i, 9,011
Othercurrent assets ..............ooovmeeeumnnnnnn... 24
Property and equipment, net . . ..............cuiiui... 853
Intangible assets ............covviniiennen, 12,700
Goodwill . ... ... i 7,481
Total assetsacquired ...................cccoo.... 55,587
Accounts payable and accrued expenses ................. 31,371
Billings in excess of cost ............................. 3,827
Otherliabilities ............ ..., 208
Total liabilitiesassumed . ......................... 35,406
Netassetsacquired ...............ccoovuvvennn.. $20,181

Peter Brown is a construction management at risk company, serving long-term clients in Florida and Georgia
that works largely in the public sector, building schools, jails, higher education facilities, and a host of institutional
buildings. The acquisition supports the Company’s overall corporate strategy of diversifying its business offerings
through a family of complementary, subsidiary companies that together focus on providing total infrastructure
solutions. A primary factor contributing to a purchase price that resulted in the recognition of goodwill is the
intellectual capital of the skilled professionals and senior technical personnel associated with the acquired entity
which does not meet the criteria for recognition as an asset apart from goodwill. The results of operations of Peter
Brown are included in the Company’s results of operations beginning on January 1, 2009. Goodwill related to the
acquisition of Peter Brown is included in a new operating segment entitled Construction Management.
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The following table presents the unaudited pro forma combined results of operations of the Company as if
Peter Brown had been acquired at the beginning of each period presented. The pro forma results do not purport to
represent what the Company’s results of operations actually would have been if the transaction set forth had
occurred on the date indicated or what the Company’s results of operations will be in future periods.

Years Ended September 30,

Pro Forma Pro Forma Pro Forma
(in thousands, except per share amounts) 2009 2008 2007
TOtaAl TEVENUES .. oo ot vr it neenaeenanrens $844.668 $796,268  $730,104
NEtincome .. .ovvviiir ittt e e $ 26,124 § 25,484 $ 27,326
Basicpershare ............. ... .ol $ 469 $ 411 $ 427
Diluted pershare ...............coiiiiiiin.. $ 461 $ 405 $ 419
Weighted average shares outstanding:
BasiC . oot e s 5,572 6,200 6,396
Diluted ......coiiit i e e 5,661 6,294 6,528

8. Goodwill and Other Intangible Assets

The changes in the net carrying amounts of goodwill, by segment, for the year ended September 30, 2009
are as follows:

Year Ended September 30, 2009
Consulting  Construction
(Dollars in thousands) Services Management Total
Goodwill, beginning of year .................... $23,071 $ — 23,071
Peter Brown acquisition ....................... 7,481 7,481
Purchase price payments related to previous
acquisitions ........... ..ol 55 — 55
Goodwill,endofyear .....................o... $23,126 $7,481 $30,607
The Company’s intangible assets consist of the following:
September 30, 2009
Gross
Estimated Carrying Accumulated
(Dollars in thousands) Useful Lives Amount Amortization
Amortizable
Clientlist ........ootiiiiiiianennn 4-10years $ 6,413 $2,220
Backlog .........ooooiiiiiiiiii 1 -3 years 7,819 6,056
Website . .........coiiiiiii, 7 years 200 195
Employee agreements . .................. 3 years 67 67
Non-amortizable
Tradenames . .............c.cuviniuvnnn. 3,900 —

$18,399 $8,538

73



September 30, 2008
Gross

Estimated Carrying Accumulated

(Dollars in thousands) Useful Lives Amount Amortization
Amortizable

Clientlist ............................. 4-10years $2,613 $1,455

Backlog ............. .. ... ... .. ... 1 - 3 years 2,819 2,749

Website ................... ..o 7 years 200 166

Employee agreements ................... 3 years 67 56
Non-amortizable

Tradenames ........................... — —

$5,699 $4,426

Amortization expense for intangible assets amounted to $4.1 million, $403,000, and $792,000, for the years
ended September 30, 2009, 2008, and 2007, respectively and is included in G&A in the consolidated statement of
operations. Estimated amortization for the future periods is as follows:

Scheduled
Year Ended September 30, Amortization
(Dollars in thousands)
2000 . $2,824
200 . 1,394
2002 752
2003 . 429
2004 . 241
2015 321
$5,961
9. Income Taxes
The provision for income taxes consisted of the following:
Years Ended September 30,
(Dollars in thousands) 2009 2008 2007
Current
Federal provision .............................. $1,399  $11,921 $ 906
Stateprovision ................ .. 0., 623 3,720 429
Deferred
Federal provision (benefit) ....................... 3,141 (8,175) 4,828
State provision (benefit) ......................... 1,397 (2,551) 2,282
Totalprovision ..................... o ... $6,560 $ 4,915 $8,445
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The tax effects of temporary differences that give rise to significant portions of the deferred tax assets and
deferred tax liabilities consisted of the following:

September 30,
(Dollars in thousands) 2009 2008
Deferred tax liabilities:
Deferred REVENUE . .. ..o iieeeeieiieeneeannans $(17,364) $§ —
Cash to accrual adjustment ..................... (13,972) (28,611)
Fixed and intangible assets ..................... (1,968) (2,364)
Other . oot e i e e (3,844) (613)
Gross deferred tax liabilities . ............... ... .. ... (37,148)  (31,588)
Deferred tax assets:
Accounts payable and accrued expenses .......... 10,355 9,750
Accrued vacation ..............ciiiiieiiinnn 3,243 3,548
NOL carry forwards ................oovennnn. 30 —
Deferred gain on sale of office building ........... 5,630 4,577
Deferred compensation . ............ ... 4,766 5,086
Accrued reimbursement liability ................ 363 835
(07117 SR 1,993 2,008
Grossdeferred tax asset . ........vviieerneneananens 26,380 25,804
Valuation allowance ...........cccvuvneneiennn (226) —
Netdeferredtax asset .........covvveininninenennnns 26,154 25,804
Net deferred tax liability . ...............ooiinn... $(10,994) $ (5,784)

ASC 740, Income Taxes, requires a valuation allowance to reduce the deferred tax assets reported if it is
more likely than not that some portion or all of the deferred tax assets will not be realized. The Company has
recorded a valuation allowance against its deferred tax assets of approximately $226,000 and $0 on the deferred
tax assets in Puerto Rico for the years ended September 30, 2009 and 2008, respectively.

For the past several years, the Company has generated research and development tax credits related to
certain qualifying costs. The qualifying costs relate primarily to the Company’s project costs which management
believes involved technical uncertainty. These research and development costs were incurred by the Company in
the course of providing services generally under long-term client projects. As of September 30, 2009 and 2008,
respectively, the Company had research and development tax credit carryforwards of $0.7 million and $6.8
million which at September 30, 2009 were fully reserved.

On February 21, 2008, the Company filed an application with Internal Revenue Service to change its overall
method of tax reporting from the cash method to the accrual method, effective with the tax year ending
September 30, 2008. The effect of this change is to increase the estimated current taxable income by
approximately $72.3 million on a pro rata basis over the next four years. This method change had no impact on
the Company’s overall provision of income taxes. As of September 30, 2009, the liability for the first year of the
method change has been paid. The liability for the second year of the method change is included as a component
of accrued expenses and other liabilities in the accompanying consolidated balance sheet as of September 30,
2009. The liability for the third year of the method change is included as a component of the current deferred tax
liability and for the fourth year of the method change, included as a component of the non-current deferred
income tax asset, in the accompanying consolidated balance sheet as of September 30, 2009.
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The deferred tax balances have been classified in the consolidated balance sheets as follows:

September 30,
(Dollars in thousands) 2009 2008
Current assets . ........ooi i $ 12,770  $ 13,399
Current liabilities ................................ (27,657) (9,801)
Valuationallowance .............................. (107) —_
Net current tax (liabilities) assets .................... (14,994) 3,598
Non-currentassets ..................cccovuunn.... 14,794 12,405
Non-current liabilities .. ........................... (10,675) (21,787
Valuationallowance .............................. (119) —
Net non-current assets (liabilities) ................... 4,000 (9,382)
Net deferred tax liabilities ......................... $(10,994) $ (5,784)

A reconciliation of the income tax provision to taxes computed at the U.S. federal statutory rate is as
follows:

Years Ended September 30,

2009 2008 2007
US.statutory rate . ..........ooittiinnene .. 350% 35.0% 35.0%
Federaltaxcredits .................................... — — 1.0
State taxes net of federal benefit ......................... 4.4 3.7 6.4
Non-deductible expenses ............................... 2.6 32 2.5
Changeintaxreserve .................covumnunnnnnnnnn. 19.7) (11.6) (5.3)
Change in valuation allowance . .......................... 0.7 0.8) (14.6)
Changeinstatutoryrate .................cccuvevrnnnnn.. 0.1 3.5) 1.8
Other ... (1.4) (1.9) 39
Effectivetaxrate ............... ... c.c0uurivirrnnnn.. 21.7% 24.1% 30.7%

The Company’s effective tax rate is based on income, statutory tax rates, and tax planning opportunities
available in the various jurisdictions in which the Company operates. Significant judgment is required in
determining the effective tax rate and in evaluating the Company’s tax positions. The Company established
reserves when, despite its belief that the tax return positions are fully supportable, it believes that certain
positions, if challenged, will likely be resolved unfavorably to it. These reserves are adjusted in light of changing
facts and circumstances, such as the progress of a tax audit or current developments in tax law. The Company’s
annual tax rate includes the impact of reserve provisions and changes to reserves. While it is often difficult to
predict the final outcome or the timing of resolution of any particular matter, the Company believes that its
reserves reflect the probable outcome of known tax contingencies. Resolution of the tax contingencies would be
recognized as an increase or decrease to the Company’s tax rate in the period of resolution.

During the years ended September 30, 2009 and 2008, the Federal statute of limitations expired on returns
for the years ended September 30, 2005 and 2004. The Company is no longer subject to U.S. Federal
examination for these years. As a result, the Company reduced its tax contingency accrual by $6.8 million and
$3.0 million, respectively. As a result of the implementation of FIN 48, the Company increased its tax accrual by
$2.7 million.

In addition, for the year ended September 30, 2009, the Company increased its tax contingency accrual by
$6.4 million which included $6.2 million for which no tax benefit has been recognized. The net changes in the
tax contingency accrual recorded in the tax provision reduced the Company’s effective tax rate by 20.6% and
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11.6%, respectively. The Company has recorded a tax contingency accrual of $13.8 million and $17.6 million as
of September 30, 2009 and 2008, respectively, related primarily to research and development tax credits taken on

the Company’s tax return. The tax contingency accruals are presented in the accompanying consolidated balance
sheets within other liabilities.

Effective October 1, 2007, the Company adopted FASB Interpretation No. 48, Accounting for Uncertainty
in Income Taxes, an Interpretation of FASB Statement No. 109 (“FIN 48” or the “Interpretation”). This guidance
is included in FASB ASC 740, Income Taxes. The Interpretation prescribes the minimum recognition threshold a
tax position taken or expected to be taken in a tax return is required to meet before being recognized in the
financial statements. It also provides guidance for derecognition, classification, interest and penalties, accounting
in interim periods, disclosure, and transition. As a result of the implementation of FIN 48, the Company
recognized an increase in the liability for unrecognized tax benefits of approximately $2.5 million in the liability
for uncertain tax positions and an increase of approximately $200,000 in accrued interest. These increases were
accounted for as a reduction to the October 1, 2007 balance of retained earnings. At the adoption date of
October 1, 2007, the Company had $13.7 million recorded as a liability for uncertain tax positions. At
September 30, 2009, the liability for uncertain tax positions had increased to $13.8 million.

A reconciliation of the beginning and ending amount of unrecognized tax benefits as of September 30, 2009
is as follows (in thousands):

September 30,  September 30,
2009 2008

BalanceatOctober 1, ................ ... .. ... $17.6 $13.7
Additions for current year tax positions .......... 6.4 6.9
Reductions for prior year tax positions .......... 3.4 —
Settlements ...........c.coiiiiuiirinenenn. ©0.1) —
Reductions as a result of lapse of applicable statute

of limitations ............. ... .ot _(_6._7) _(3.0)
Balance at September 30, ..................... $13.8 $17.6

The entire balance at September 30, 2009 of $13.8 million, if recognized would affect the effective tax rate.
It is also reasonably possible that the total amount of unrecognized tax benefits at September 30, 2009, may
decrease by approximately $1.6 million and related interest due to the completion of examinations or the
expiration of the statute of limitations within 12 months of September 30, 2009.

The Company recognized interest, and penalties if applicable, related to uncertain tax positions within the
provision for income taxes in the consolidated statement of operations. As of September 30, 2009, the Company
had accrued $0.9 million in interest and nothing in penalties related to uncertain tax provisions.

The Company files income tax returns with the U.S. Federal Government, various state and local
jurisdictions, as well as Puerto Rico. With few exceptions, the Company is no longer subject to U.S. Federal,
State or Local, or Puerto Rico examination by tax authorities for years before October 1, 2005.

10. Retirement Plans

The Company maintains a two-tiered noncontributory, unfunded, nonqualified defined benefit pension plan.

The Key Employee Supplemental Option Plan, or KESOP, is a two-tiered plan that provides key officers
and employees postretirement benefits. Tier one of the KESOP, known as the Key Employee Retention Program,
or KERP, provides an annual restricted stock award equal to five percent of the participant’s annual gross salary
for a period of up to ten years (see Note 12). Benefits under the KERP vest at age 56 and after ten years of
continuous service with the Company. Tier two of the KESOP, known as the Supplemental Income Program, or
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SIP, is an unfunded plan that provides participants with retirement income for a specified period of between 5
and 15 years upon retirement, death, or disability. The plan fixes a minimum level for retirement benefits to be
paid to participants based on the participants’ position at the Company and their age and service at retirement.
Certain key employee agreements include an annual retainer for consulting services for a period of up to five
years. Additionally, certain executive agreements have been amended to provide postretirement medical benefits,
where the Company will pay and provide major medical and hospitalization insurance benefits to those
employees and their spouses, at a level substantially similar to those medical and hospitalization insurance
benefits paid and provided to senior executives currently employed by the Company. The insurance benefits will
be provided without any further or additional services from the employee to the Company and these medical
benefits will be paid for and provided for as long as the employee and spouse shall live.

The following are the weighted average discount rate assumptions used in the measurement of the projected
benefit obligation, or PBO, and net periodic pension expense for the SIP:

Years Ended September 30,

2009 2008 2007
Discount rate for yearend PBO .................. 383% 1.70% 6.00%
Discount rate for net periodic benefitcost .......... 7.70% 6.00% 5.75%

The rates used reflects a rate of return on high-quality fixed income investments that matches the duration of
expected benefit payments. The 2009 and 2008 discount rates for the year end PBO were calculated based on a
yield curve constructed from a portfolio of high quality bonds for which timing and amount of cash flows
approximate the estimated payouts of the plan. For the 2007 discount rate for the year end PBO, the Company
used the Moody’s Aa Corporate Bond rate as of September 30 as a benchmark for the discount rate used.

The Company uses a September 30 measurement date for its plans. The following table provides a summary
of the Company’s net periodic costs related to its defined benefit retirement plan:

Years Ended September 39, 2009 2008 2007
(Dollars in thousands)
Service benefits earned during period ............ $ — $ 462 $ 493
Interest cost on projected benefit obligation . ...... 255 734 779
Amortization:
Prior servicecost ...................... .. 227) (82) —
Net loss from past experience .............. 21 205 437
Net periodic pension cost .. .................... $ 49 $1,319 $1,709

In 2009, 2008, and 2007, the Company recognized amortization associated with the net cumulative
unrecognized losses of the pension plan. The loss is amortized over the average remaining service period for
active plan participants and is subject to the applicable corridor that is based on 10% of the PBO.
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Effective September 30, 2008, the Company transferred certain participants from the SIP to a new deferred
compensation plan, the Key Employee Capital Accumulation Plan, or KECAP. The KECAP is a defined
contribution plan which allows participants to make pre-tax contributions and allows the Company to make
discretionary contributions to the plan. The employees that were transferred included all SIP participants which
were current employees of Company. Those employees that were retired and receiving benefits remained in the
SIP. On September 30, 2008 the Company reduced the PBO by $8.4 million for those transferring employees out
of the SIP liability and recorded a defined contribution plan liability by $7.6 million which is included in
deferred compensation on the accompanying consolidated balance sheet at September 30, 2008. The transfer of
the participants out of the SIP resulted in a settlement under ASC 715-30, Compensation — Retirement
Benefits — Defined Benefit Plans — Pension. The settlement resulted in a recognition of $1.1 million of net
actuarial loss which was previously recorded in accumulated other comprehensive income. The reduction in the
deferred compensation liability for the unvested benefit obligation removed from the SIP but not transferred to
the KECAP resulted in a credit to deferred compensation expense of approximately $808,000.

The reconciliations of the benefit obligations based on a September 30% measurement date are as follows:

(Dollars in thousands) 2009 2008

Change in benefit obligation:

Projected benefit obligation at beginning of year ......... $3,708 $12,682
Service cost earned during the year ................ — 462
Interest cost on projected benefit obligation ......... 255 734
Planamendments ...........vvinreennenencnenn — (162)
Gain (loss) from past experience .................. 276 (673)
Transfer balances to defined contribution plan . ...... — (8,362)
Benefitspaid ............ ... i (781) 973)

Projected benefit obligation atend of year .............. $3458 $ 3,708

Funded status .........covurmineeemnnnnnneneecennns $(3,458) $(3,708)

Amounts recognized in the consolidated balance sheet
consists of:

Accrued benefit liability — current .. .............. $ (696) $ (768)
Accrued benefit liability — longterm .. ............ (2,762) (2,940)
Net pension liability at the end of the year .......... $(3,458) $(3,708)
Amounts recognized in accumulated other comprehensive
income:
Netactuarial oSS ...........ooviiininineann. $ 760 504
Priorservicecredit . .......... ..ot (265) (492)
Net amount recognized ................cooonn... $ 495 $ 12

The estimated net actuarial loss and prior service cost for the plan that will be amortized from accumulated

other comprehensive income into net periodic benefit cost during the 2010 fiscal year are approximately $77,000
and $227,000, respectively.
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The Company expects to fund benefits as paid. The following table summarizes the Company’s expected
benefit payments to be paid for each of the following fiscal years:

Scheduled Benefit

Year Ended September 30, Payments
(Dollars in thousands)

2010 ... $721

200 704
2002 618
2003 525
2004 428
2015through2019 ... ... ... ... ... .. 881

The PBO for post retirement medical benefits is $1.8 million and $1.7 million as of September 30, 2009 and
2008, respectively, and is included in deferred compensation in the accompanying consolidated balance sheets.
The net periodic post retirement medical costs are approximately $97,000 for each of the fiscal years ended
September 30, 2009, 2008 and 2007, respectively, and are included in general and administrative expenses in the
accompanying consolidated statements of operations.

11. Employee Benefit Plan and Special Programs

The Company maintains The PBSJ Employee Profit Sharing and Stock Ownership Plan and Trust, which is
a qualified contributory 401(k) plan, a profit-sharing plan and an unleveraged employee stock ownership plan,
collectively the Plans. The Plans qualify as a deferred salary arrangement under Sections 401(a) and 401(k) of
the Internal Revenue Code. Under the 401(k) plan, participating employees may elect to defer a portion of their
pretax earnings, up to the maximum allowed by the Internal Revenue Service. The Company offers a
discretionary matching contribution of up to 50% of the employees’ first 6% pre-tax contribution. Employees are
eligible to participate in the 401(k) plan on the first date of hire. Participants in the 401(k) plan are at all times
100% vested in the employees’ contribution amounts. All matching contributions made by the Company
generally vest ratably over five years of continued service. Under the profit-sharing plan, the Company may
make a discretionary contribution to eligible employees, which is included in the participants’ retirement
account, and is allocated using a ratio of the individual participant’s compensation for the year to the total
compensation of all eligible participants for the year. All discretionary contributions may be made in the form of
cash, stock or a combination of both.

The Company’s matching contributions to the 401(k) plan were $5.0 million, $5.4 million and $4.5 million
for the years ended September 30, 2009, 2008, and 2007, respectively. The fiscal year 2009 401(k) matching
contributions will be paid in fiscal year 2010. The fiscal year 2008 401(k) and fiscal year 2007 401(k)
contributions were paid in stock. Additionally, the Company accrued $1.3 million at September 30, 2008 to be
paid to the 401(k) plan to cure a failure of a discrimination test. This additional accrual was included in accrued
employee compensation and benefits at September 30, 2008 in the accompanying consolidated balance sheet and
was paid in fiscal 2009. The Company’s matching contributions and additional accrual are included in general
and administrative expenses in the accompanying consolidated statements of operations. The Company’s accrued
matching contributions are included in accrued employee compensation and benefits in the accompanying
consolidated balance sheets at September 30, 2009 and 2008.

The Company also maintains an additional incentive plan for certain employees. On an annual basis, the
Company makes a discretionary cash award to fund the Incentive Plan within the Company’s limits of
profitability and operating guidelines. Participation in the Incentive Plan is re-confirmed on an annual basis for
all participants. The related Incentive Plan expenses for the years ended September 30, 2009, 2008, and 2007 of
$9.7 million, $4.5 million, and $8.6 million, respectively, were included in general and administrative expenses
in the accompanying consolidated statements of operations.
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Effective September 30, 2008, the Company transferred certain participants from the SIP to a new deferred
compensation plan, the Key Employee Capital Accumulation Plan, or KECAP. The KECAP is a non-qualified
defined contribution plan which allows participants to make pre-tax contributions and allows the Company to
make discretionary contributions to the plan. Participation in the KEYCAP is limited to select key employees. On
September 30, 2008, $7.6 million was moved from the SIP PBO liability and recorded as a defined contribution
plan liability and is included in deferred compensation on the accompanying consolidated balance sheet at
September 30, 2008. During fiscal 2009 participants made contributions to the plan of $1.2 million. Additionally
the Company accrued a matching contribution to the plan of approximately $94,000 which is included in accrued
employee compensation and benefits in the accompanying consolidated balance sheet at September 30, 2009.
The discretionary match was determined using the same methodology as the 401(k) plan match described above.
At September 30, 2009 the KECAP liability is $8.9 million and is included in deferred compensation in the
accompanying consolidated balance sheet.

12. Restricted Stock

Restricted stock awards are offered throughout the year and are intended to provide long-term incentives to
key employees. Awards of restricted stock are subject to transfer restrictions and risk of forfeiture until they are
vested. Shares of restricted stock become fully vested usually over a period of several years of continued
employment and are subject to total forfeiture if the employee ceases to be employed prior to the restricted stock
vesting date, except in certain limited circumstances described in the individual restricted stock award agreement.
During the restriction period, holders of restricted stock awards that were granted prior to the 2008 Employee

Restricted Stock Plan have the rights of shareholders, including the right to vote, but cannot transfer ownership
of their shares.

Restricted stock is recorded at fair value on the date of issuance. Pursuant to Company guidelines, the
Company may not issue restricted stock, if after issuing the shares, the total number of restricted shares

outstanding would exceed ten percent of the total shares outstanding. The Company satisfies the issuance of
restricted stock with newly issued shares.

On January 19, 2008, at the Company’s annual meeting, the shareholders approved the 2008 Employee
Restricted Stock Plan.

The Company maintains the following restricted stock plans:

Retention

This program awards restricted shares to key employees in middle management or higher positions for the
purpose of providing long-term incentives. The awards are made on a case-by-case basis at the discretion of
Senior Management, except for executive officers for which awards are made by the Compensation Committee.
These awards are generally issued and become fully vested usually after five years of continuous service with the

Company.
Acquisitions

When the Company acquires a firm, restricted stock is awarded to retain key employees. Shares become
fully vested usually after three to five years of continuous service with the Company.

KERP

The Key Employee Retention Program, or KERP, provides an annual restricted stock award equal to five
percent of the participant’s annual gross salary for a period of up to ten years. Benefits vest at age 56 and after
ten years of continuous service with the Company, or upon retirement, death or disability.
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Other

The Company has one other plan under which no new grants have been awarded since fiscal year 1997.

The following tables summarize information about restricted shares:

Weighted

Average
Restricted Grant-Date
Stock Units Fair Value

Unvested at September 30,2008 ................... 267,271 $19.52
Granted ......... ..ot 117,788 29.12
Vested ... (46,552) 14.69
Forfeited . ........ .., (17,789) 27.78
Unvested at September 30,2009 ................... 320,718 23.29
Remaining

Weighted Unrecognized Weighted
Average Compensation Average
Outstanding Grant Date Cost Period

September 30, 2009 Shares Fair Value (in thousands) (in years)
Retention ..................... 175,033 $26.78 $2,907 32
Acquisition .................... 42,567 28.43 691 24
KERP ........................ 56,743 25.07 1,016 8.6
Other............. .. ..o, 46,375 322 18 3.7
320,718 23.29 $4,632 4.5

The weighted average grant-date fair values of shares granted during fiscal years 2009, 2008 and 2007 were
$29.12, $28.23 and $24.34 respectively. The total fair value of shares vested, on the vesting dates, for fiscal years
2009, 2008 and 2007 were $1.7 million, $3.7 million and $4.1 million, respectively. The total amount of
compensation expense recognized under these agreements during fiscal years 2009, 2008 and 2007 was $1.4
million, $771,000 and $911,000, respectively, and was included in general and administrative expenses in the
accompanying consolidated statements of operations.

The income tax benefit related to compensation expense under these agreements was $561,000, $221,000
and $305,000 in fiscal years 2009, 2008 and 2007, respectively.

13. Long-Term Debt

The following table lists long-term debt including the respective current portions.

September 30,
(in thousands) 2009 2008
Lineofcredit ..........ccooiiiieiiiiin .. $ — $ 6,622
Mortgage note payable .................. ...l 13,033 6,397
Capital lease obligations ................. ... .. ..... 141 435
13,174 13,454
Less current portion of long-termdebt ................. 680 7,134
Less current portion of capital lease obligations . ......... 107 297
787 7,431
Long-term debt and capital lease obligations ............ $12,387 $ 6,023
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Scheduled maturities exclusive of capital leases and line of credit are as follows:

Year Ending September 30, Scheduled Maturities
(Dollars in thousands)
20010 .. s $ 680
2000 e 680
2002 s 680
2003 L e 680
2004 i e e e 680
2005 e e e 9,633
$13,033

The Company has a $60 million line of credit agreement with Bank of America, N.A., with a maturity date
of October 2011. The line of credit agreement provides for the issuance of letters of credit which reduce the
maximum amount available for borrowing. As of September 30, 2009 and 2008, we had letters of credit totaling
$4.4 million and $4.7 million, respectively. Included in the 2009 letters of credits is a $3.6 million letter of credit
relating to a bank guarantee to a client in Doha, Qatar. Included in the 2008 letters of credit was a $3.5 million
relating to bond insurance for PBSJ Constructors, Inc and $582,000 to guarantee insurance payments in 2008. No
amounts have been drawn on any of these letters of credit. As a result of the issuance of these letters of credit and
outstanding borrowings, the maximum amount available for borrowing under the line of credit was $55.6 million
and $48.7 million as of September 30, 2009 and 2008, respectively.

The interest rate (0.75% and 3.53% at September 30, 2009 and 2008, respectively) ranges from LIBOR plus
50 basis points (currently in use) or Prime minus 125 basis points if the Company’s funded debt coverage ratio is
less than 2.5. The range increases to LIBOR plus 75 basis points or Prime minus 100 basis points if the
Company’s funded debt coverage ratio is between 2.5 to 3.0. The line of credit contains clauses requiring the
maintenance of various covenants and financial ratios including minimum levels of net worth, a minimum
coverage ratio of certain fixed charges and a minimum leverage ratio of earnings before interest, taxes,
depreciation and amortization to funded debt. The Company was in compliance with all financial covenants
under the line of credit as of September 30, 2009. The line of credit is collateralized by substantially all of the
Company’s assets.

On March 19, 2001, the Company entered into a mortgage note with an original principal amount of $9.0
million due in monthly installments starting on April 16, 2001, with interest. Interest on the mortgage is LIBOR
plus the floating rate margin of not less than 65 basis points and not greater than 90 basis points. A balloon
payment is due on the mortgage on March 16, 2011. The effective interest rate on the mortgage note was 3.40%
at September 30, 2008. The adjustable rate mortgage calls for an interest rate based on the 30-day LIBOR plus a
margin of .065%. The mortgage agreement contains clauses requiring the maintenance of various covenants and
financial ratios. The Company was in compliance with all financial covenants and ratios as of September 30,
2008. The mortgage note is collateralized by the office building located in Orlando, Florida.

In October 2008, the Company refinanced the existing mortgage note with a new seven-year mortgage note
in the amount of $13.6 million due in monthly installments, including interest, over a twenty year amortization
period with a balloon payment due on November 1, 2015. The interest rate on the mortgage note is based on
LIBOR plus 2.27% per annum. In order to minimize the adverse impact of floating interest rate risks, the
Company also entered into an interest rate swap agreement, referred to as the swap. The Swap effectively
converts the floating interest rate on the mortgage note to a fixed rate of 6.2%. The new mortgage note includes
the same financial covenants as the line of credit. The Company was in compliance with all financial covenants

and ratios as of September 30, 2009. The mortgage note is collateralized by the office building located in
Orlando, Florida.
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The Company’s capital leases consisted primarily of equipment leases. The interest rates used in computing
the minimum lease payments range from 2.35% to 5.23%. The leases were capitalized using the lower of the
present value of the minimum lease payments or the fair market value of the equipment at the inception of the
lease.

14. Interest Rate Swap

In connection with the refinancing of the Orlando mortgage in October 2008, the Company entered into an
interest rate swap agreement to manage the cash flow risk associated with changing interest rates related to the
mortgage. The Swap has a notional amount of $13.6 million. It effectively converts the floating interest rate on
the mortgage note to a fixed rate of 6.2%. The Swap does not qualify as an accounting hedge and, therefore, the
change in the fair value of the Swap, which is adjusted monthly, is recorded as a gain or a loss on the interest rate
swap in the Company’s consolidated statements of operations. The fair value of the Swap was a liability of
approximately $1.0 million at September 30, 2009 and is included in other liabilities in the accompanying
consolidated balance sheet. The earnings impact of the Swap was a loss of approximately $1.4 million for the
year ended September 30, 2009.

15. Other Long Term Liabilities

Other long-term liabilities is composed of the following:

September 30,

(Dollars in thousands) 2009 2008
Notespayable .....................cciiiiiinnan... $ 2,178 $ 4515
Reserve for uncertain tax positions (Seenote 9) .......... 13,766 17,648
Deferred gain, non-current portion (See note 6) .......... 9,320 10,651
Deferred rent, non-current portion .................... 5,346 4,184
Self insurance legal reserves, non-current portion ........ 3,421 3,230
Swapliability . . ............ ... ... .. 1,027 —_
Total other long-term liabilities ...................... $35,058  $40,228

16. Commitments and Contingencies
The Company has entered into certain agreements with certain of its executive officers and directors as

described in the Company’s Proxy Statement for the 2009 Annual Meeting which was filed with the SEC on
December 29, 2008.
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The Company is obligated under various non-cancelable leases for office facilities, furniture, and
equipment. Certain leases contain renewal options, escalation clauses and payment of certain other operating
expenses of the properties. In the normal course of business, leases that expire are expected to be renewed or

replaced by leases for other properties. As of September 30, 2009, the future minimum annual lease
commitments are as follows:

Years Ending September 30, Operating Leases  Capital Leases
(Dollars in thousands)
2010 .o e e $ 21,723 $129
) 22,755 31
2002 . e e 19,999 —
2018 L e e 14,271 —
2004 .. e i 10,401 —
Thereafter ............. ..o, 32,733 —
121,882 160
Less executory and other costs .......... 269 5
Less amount representing interest . ....... — 14

Future minimum lease payments . ............ $121,613 $141

Total rent expense included in general and administrative expenses was $26.3 million, $21.8 million, and
$22.6 million for fiscal years ended 2009, 2008, and 2007, respectively.

As of September 30, 2008, there were various legal proceedings pending against the Company, where
plaintiffs allege damages resulting from the Company’s services. The plaintiffs’ allegations of liability in those
cases seek recovery for damages caused by the Company based on various theories of negligence, contributory
negligence or breach of contract. The Company accrues for contingencies when a loss is probable and the
amounts can be reasonably estimated. As of September 30, 2009 and 2008, the Company had accruals of $3.7
million and $6.5 million, respectively, for all potential and existing claims, lawsuits and pending proceedings
that, in management’s opinion, are probable and can be reasonably estimated. Management believes that the
disposition of these matters will not have a material impact on the Company’s consolidated financial position,

cash flows, liquidity or results of operations. The Company expects to pay these liabilities over the next one to
three years.

In June 2007, the Company was served with a Summons and Complaint for a personal injury claim resulting
from a bicycle accident on a bike path in Irvine, California, where the Company had performed services in
relation to its design and construction. The Company reached a final settlement through mediation for $3.2
million in November 2008, which paid in December 2008. As a result, the Company recorded, at September 30,
2008, a liability of $3.2 million, which is included in accrued expenses and other current liabilities in the
accompanying consolidated financial statements and a receivable from the Company’s liability insurance carrier
in the amount of $1.4 million, which is included in other current assets in the accompanying consolidated
financial statements. The net effect of the liability and receivable of $1.8 million is included in general and

administrative expenses in the accompanying consolidated statement of operations for the year ended
September 30, 2008.

The Company maintains a full range of insurance coverage, including worker’s compensation, general and

professional liability (including pollution liability) and property coverage. The Company’s insurance policies
may offset the amount of loss exposure from legal actions.

The Company carries insurance to cover fiduciary and crime liability. These policies are renewed on an
annual basis and were in effect for the periods in which the misappropriations described earlier took place. The
Company filed a claim under the annual crime policy for the period ended April 2005, which is referred to as the
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2005 Policy, to recover some of the misappropriation losses which resulted from the embezzlement. In January
2007, the Company received $2.0 million, the stated limit under the 2005 Policy. The insurance proceeds were
recognized in insurance proceeds and gain on recoveries, net of misappropriation loss in the accompanying
consolidated statement of operations for the year ended September 30, 2007. In August 2007, the Company filed
suit seeking a declaration that the insurance carrier is obligated to the Company for losses suffered as a result of
the embezzlement for policy years 1991 through 2004. The amount of recovery sought for those policy years was
$17.0 million. In August 2008, the initial motion for summary judgment was denied by the court. In September
2008, the Company filed a notice of appeal. The Company dropped the case in the fourth quarter of fiscal 2009.

In October 2007, the Federal Election Commission advised the Company that it was commencing an
investigation into alleged violations of the Federal Election Campaign Act of 1971, as amended, based on the
improper campaign contributions including improper use of political action committees. On November 24, 2009,
the Company was notified by the Federal Election Commission that the investigation was closed.

As previously reported on the Company’s Form 8-K filed December 30, 2009, an internal investigation is
currently being conducted by the Audit Committee of the Board of Directors to determine whether any laws,
including the Foreign Corrupt Practices Act (“FCPA”), may have been violated in connection with certain
projects undertaken by PBS&J International, Inc., one of the Company’s subsidiaries with revenue of $4.3
million in fiscal year 2008 and $3.9 million in fiscal year 2009, in certain foreign countries (the “International
Operations”). Initial results of the investigation suggest that FCPA violations may have occurred. However, the
investigation does not suggest that any violation extends beyond the International Operations or that members of
the Company’s executive management were involved in illegal conduct. The Company has voluntarily disclosed
the possible violations, the investigation, and the initial findings to the Department of Justice and to the
Securities and Exchange Commission, and will cooperate fully with their review. The FCPA (and related statutes
and regulations) provides for potential monetary penalties, criminal and civil sanctions, and other remedies. The
Company is unable to estimate the potential penalties that might be assessed for these FCPA violations and
accordingly, no provision has been made in the accompanying financial statements.
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17. Supplemental Cash Flow Information

Years Ended September 30,
(Dollars in thousands) 2009 2008 2007
Supplemental disclosures of cash flow information:
Cash paid for interest .. ............couiiiiniiiieinainiinennnneenns $ 1,110 $1,019 $ 2,042
Cash paid for INCOME LAXES . .. .....oviriiiiiii i, $ 5985 $4,519 $ 3,241
Acquisitions:
Fair market value of assets acquired . ............coiiiiiiiiiiineenann, $24960 $ 674 $§ —
Goodwill and intangiblesrecorded . ............ .. ... .. i 20,181 2,169 —
Fair market value of liabilitiesassumed ............ ... ... .. i, (35,407) (593) —
Purchase Price . ... ..ot 9,734 2,250 e
Less: StOCK ISSUEA .. oottt it st e e (3,000) (200) —_
Less:escrowwithheld . ... it et (1,000) (50) 200
Prior year purchase price adjustments ................ ... .. i 55 — —
Cashpaid . .....ooii i e i e $ 5,789 $2,000 200
Non-cash investing and financing activities:
Payable for prepaid insurance . ...............oooiiiiiiiiiieiiiennn $ 6160 $ — $ —
Property and equipment financed under capital leases ................... $ — $ 946 $ 34
Change in fair value of marketable securities available forsale ........... $ 521 § — $§ —
Stock issued for401(k)match ......... ... .c.ciiiiiriiiiiiiia $ 4,008 $5,093 $ 4,512
Stock issued for acquUISION ... .......iiiiiie i $ 4000 $ 200 $ —
Deferred gain on sale-leaseback of office building ..................... $ — §$ — 813,380
Stock window subscriptionreceivable . ......... ... ... . ol $ — $1,799 $§ —
Stock window subscription cancellations . ................... ... .. .... $ 321 $ — §$§ —
Payable to former shareholders for repurchase of stock .................. $ 12,705 $7,522 $ 116
Notes payable issued in exchange forshares .......................... $ 2,104 $2,000 $ 1,134
Goodwill adjustment for Deferred Taxes of Acquisition ................. $ — $303 $§ —
Balance of Deferred Taxes for Acquisition ...............c.ooveiun... $ — $Q71H$ —
Cancellation of Internal Market Stock ............ ... .. oot $ — §$ 76 $ —
Contingent Interest ACCIUAL . ... .....oiviurivniinrenieeinennnenn.. $ 667 $ 993 $§ —
FIN 48 Research and Development Credit Reserve ..................... $ — §$ ¢@dns —
Adoption of FIN 48, Accounting for Uncertainty in Income Taxes ............ $ — $2743 $§ —
Pension AdJUSIMENtS . . .. ...t vuut ettt $ (276) $ 835 $ —
18. Segment Reporting

During the quarter ended March 31, 2009, due to the acquisition of Peter Brown, the Company modified its
internal reporting process and the manner in which the business is managed and in turn, reassessed its segment
reporting. Beginning with the quarter ended March 31, 2009, the Company reports two reporting segments,
Consulting Services and Construction Management.

The Consulting Services segment provides a variety of design and related consulting services. Such services
include civil design, program management, construction management, planning, surveying, geographic
information systems, environmental assessments, engineering design, architectural and interior design, site
assessment, and regulatory compliance.

Construction Management includes the operations as of December 31, 2008 of Peter Brown, which provides
construction management at risk services focusing primarily on building schools, jails, higher education facilities
and institutional buildings. This segment had no results of operations in the first quarter of fiscal year 2009 as the
Company acquired Peter Brown on December 31, 2008 and the Peter Brown results of operations are included in
the Company’s consolidated financial statements as of that date.
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Certain of the Company’s operating segments do not individually meet the quantitative thresholds as a
reporting segment nor do they share a majority of the aggregation criteria with another operating segment. These
operating segments are reported on a combined basis as “Other” and include the PBS&J Constructors and PBS&J
International operating segments as well as corporate expenses not included in the operating segments’ results.

Financial information relating to the Company’s operations by segment is as follows:

Consulting Construction

(Dollars in thousands) Services Management Other Total
Year Ended September 30, 2009

Revenue ........ ... i $634,876 $140,587 $ 23,125 $798,588
Grossprofit (Ioss) .......ccoviiiin i, 84,782 8,432 997) 92,217
Income (loss) from operations ........................... 84,782 8,432 (60,827) 32,387
Depreciation and amortization ........................... 4,279 13 9,877 14,169
Purchases of property and equipment ...................... 3,462 64 4,734 8,260
Total assets (as of September 30,2009) .................... 183,568 63,499 76,208 323,275
Year Ended September 30, 2008

Revenue ..........ooo i $605973 $ — $11,972 $617,945
Gross profit (10SS) . ... e 80,918 — (L,111) 79,807
Income (loss) from operations ........................... 80,918 — (59,591) 21,327
Depreciation and amortization ........................... 5,166 —_ 5,589 10,755
Purchases of property and equipment ...................... 5,174 — 5,190 10,364
Total assets (as of September 30,2008) .................... 219,551 — 49,126 268,677
Year Ended September 30, 2007

Revenue . ...t $578,668 $ — $ 2,797 $581,465
Grossprofit (1088) ........ivtiiiiiin i 92,379 — 870) 91,509
Income (loss) fromoperations ........................... 92,379 — (63,414) 28,965
Depreciation and amortization ........................... 7,264 — 3,938 11,202
Purchases of property and equipment ...................... 7,166 — 3,128 10,294

19. Related Party Transactions

In fiscal year 2009 and 2008, we purchased $1,478 and $881 of products and services from PSMJ
Resources, Inc. Frank A. Stasiowski, PSMJ Resources Inc.’s President and Chief Executive Officer is a member
of our Board of Directors and Audit Committee

In fiscal year 2009 and 2008, Mr. Phillip Searcy received payments from the Company totaling
approximately $129,000 and $128,000 in accordance with his Supplemental Income Plan which originated when
Mr. Searcy was employed with the Company. Mr. Searcy ceased full-time employment with the Company in
1996, joined our Board of Directors in July 2005 and retired from the Board of Directors in August 2009.

Pursuant to the Company’s by-laws, the Company is permitted to repurchase stock by delivery of a
promissory note to the employee. On February 23, 2006 the Company repurchased 46,000 shares and 3,400
shares, respectively, of the Company’s stock from Richard Wickett and Kathryn Wilson in the original principal
amounts of $1.2 million and $92,000, respectively. The shares were repurchased for $27.00 per share which
represents the September 30, 2004 share price, pending completion of the valuation of the Company’s stock as of
September 30, 20035. In 2007 an accrual was recorded for the difference between the repurchase price and the
September 20, 2005 share value of $28.00. At September 30, 2008, the notes bear interest at the rate of
3.25% per annum and such rate is adjusted to the then current prime rate of Bank of America on December 31st
of each year. Accrued interest and $1 of principal is due monthly on the notes with all remaining principal and
accrued interest due and payable on the five year anniversary of the date of issuance.

On February 13, 2007, the Company repurchased an additional 46,607 shares of the Company’s stock from
Richard Wickett in the original principal amount of $1.0 million. The additional shares were purchased for
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$22.40 per share which represents 80% of the September 30, 2005 share price, pending completion of the
valuation of the Company’s stock as of September 30, 2006. In 2007 the Company accrued for the difference
between the purchase price and the September 30, 2006 share value. At September 30, 2008, the notes bore
interest at the rate of 3.25% per annum and such rate was adjusted to the then current prime rate of Bank of
America on December 31% of each year. Accrued interest and $1 of principal was due monthly on the notes with
all remaining principal and accrued interest due and payable on the five year anniversary of the date of issuance.

Both notes were subject to the Company’s right of set off, which permits the Company to set off all claims it
may have against the payee against amounts due and owing under the notes. The balances of the notes and the
accruals for the stock price differentials were $2.5 million at September 30, 2008 and were included in other
liabilities in the accompanying consolidated balance sheet.

On September 30, 2009 the Company entered into settlement agreements with Richard Wickett and Kathryn
Wilson. Per the agreements the Company agreed to pay a total of $1.4 million to settle all amounts owed to them
by the Company. As a result of the settlement, the Company decreased the total amount owed to Mr. Wickett and
Mrs. Wilson from $3.1 million to $1.4 million which was paid in September 2009. The excess amount owed to
them over the settlement amount of $1.7 million was recorded as reduction of general and administrative
expenses in the accompanying consolidated statement of operations for the year ended September 30, 2009.

During the third quarter of fiscal 2007, as permitted under certain conditions pursuant to the terms of the
agreement, the Company discontinued payments, and the provision of other benefits, to Richard Wickett under
his Supplemental Retirement Agreement, referred to as the Agreement. The Agreement was determined to be
forfeited by Richard Wickett due in part to his pleading guilty to a felony. As a result of the forfeiture, the
Company’s projected benefit obligation, as defined under SFAS 158, was reduced by $1.2 million ($809,000
after taxes) at September 30, 2007. The reduction in the liability was recognized in other comprehensive income
and will be recognized as a component of net periodic pension cost based on the amortization provisions of
SFAS 87. Additional information concerning Retirement Plans is set forth in Note 10.

In November 2007, the Company reached a tentative agreement, which was finalized in November 2008,
with a former senior executive of the Company to reduce the term of his Supplemental Retirement Agreement to
five years. As a result of this agreement, the projected benefit obligation was reduced, as defined under SFAS
158, by approximately $415,000 ($280,000 after tax) at September 30, 2007. The reduction in the liability was
recognized in other comprehensive income and will be recognized as a component of net periodic pension cost

based on the amortization provisions of SFAS 87. Additional information concerning Retirement Plans is set
forth in Note 10.

In July 2007, pursuant to the Company’s by-laws, the Company did not exercise its right of first refusal to
redeem the shares offered for redemption by John Shearer, the Company’s former National Service Director and
Senior Vice President. In accordance with the Company’s by-laws, the shares were next offered to ESOP plan;
the ESOP plan agreed to repurchase 165,290 shares over the next five years. As of September 30, 2009, there are
two remaining equal installments of 33,261 shares that will be repurchased by the ESOP in the second quarter of

each fiscal year beginning with fiscal year 2010 at a price per share established by future valuations of the
Company’s shares.

At the Company’s 2008 annual shareholders’ meeting, shareholders approved the ESPP, which allows a
lay-away plan for purchases at 90% of the fair market value of the Company’s shares during the next open
window for stock purchases. Employees who have been employed a minimum of three months may elect to set
aside funds to purchase stock through automatic payroll deductions. Once deductions have been made, the
employee is required to use the funds to purchase shares at the next window. The balances of amounts withheld
are approximately $490,000 and $239,000 as of September 30, 2009 and 2008, respectively.

In August 2008, Todd Kenner, a Director of the Company and the President of PBS&J, submitted his
written resignation. The Company and Todd Kenner entered into a Separation Agreement and Release, referred
to as the Separation Agreement, effective as of September 2, 2008. Under the terms of the Separation Agreement,
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the Company agreed to pay Mr. Kenner a cash severance benefit of $162,500 over a six month period, paid a
lump sum benefit of $234,000 in exchange for termination of Mr. Kenner’s Supplemental Income benefits, and
agreed to redeem Mr. Kenner’s 108,551 shares of Class A common stock, including vested restricted stock, for
$29.68 per share for a total $3.2 million. The Company paid Mr. Kenner a cash payment $1.2 million and
delivered a promissory note in the amount of $2.0 million for the repurchase of the shares. The promissory note
bears interest at the prime rate plus 1% (4.25% and 6.0% at September 30, 2009 and 2008, respectively) and is
adjusted on December 31 of each year. Payments on the promissory note are due quarterly beginning October 1,
2008 through September 1, 2011. The balance of the promissory note was $1.4 and $2.1 million at September 30,
2009 and 2008, respectively, and is included in other liabilities in the accompanying consolidated balance sheets.

In December 2008, the Company delivered a promissory note to Richard Karasiewicz in the amount of $2.1
million for the repurchase of shares accrued as of September 30, 2008 and reflected in stock redemption payable.
The promissory note bears interest at the prime rate plus 1%, is adjusted on December 31 of each year. Payments
on the promissory note are due quarterly beginning January 1, 2009 through October 1, 2013. The balance of the
promissory note was $1.8 million at September 30, 2009 and is included in other liabilities of the accompanying
consolidated balance sheets.

The Company leases office space which houses administrative offices for Peter Brown in Largo and
Tallahassee, Florida from VMS Properties, LLP and SMV Properties, LLP, respectively. VMS Properties, LLP
and SMV Properties, LLP are owned by Judy Mitchell and the other former owners of Peter Brown who are
current employees of the Company. Judy Mitchell currently serves on the Board of Directors of the Company
and is President of Peter Brown. The leases were assumed in connection with the acquisition of Peter Brown on
December 31, 2008. The Largo and Tallahassee leases call for annual lease payments of $155,000 and $144,000,
respectively, and expire on December 31, 2013.

In April 2001, the Company agreed to issue Max Crumit, a director of one of the Company’s subsidiaries
and one of the Company’s current executive officers, 6,500 of the Company’s shares in exchange for a $69,680
promissory note. The promissory note bears interest at the Company’s borrowing rate, currently, LIBOR plus 50
basis points, is adjusted on January 1 of each year and is included in employee shareholder loan in the
accompanying consolidated balance sheet at September 30, 2008. Payments of principal and interest on the
promissory note are due semi-monthly beginning April 2001 through April 2016. The balance of the note as of
September 30, 2009 and 2008 was $0 and approximately $40,000, respectively. The balance of the promissory
note was repaid in full during the quarter ended June 30, 2009.

In April 2001, the Company also agreed to issue Max Crumit, 12,500 shares in exchange for a $134,000
promissory note. The balance of the note as of September 30, 2009 and 2008 was approximately $4,000 and
$51,000, respectively. The promissory note bears interest at the Company’s borrowing rate, currently LIBOR
plus 50 basis points, is adjusted at the beginning of each month and is included in employee shareholder loan in
the accompanying consolidated balance sheets. Payments of principal and interest on the promissory note are due
annually to coincide with the payment of the Company’s bonuses beginning November 2001 through November
2015.

20. Allowances for Doubtful Accounts and Unbilled Fees

The activity in the allowances for doubtful accounts and unbilled fees was as follows:

Years Ended September 30,
(Dollars in thousands) 2009 2008 2007
Balance at beginningofyear.................. $1,950 $1,785 $1,799
Additions charged to costs and expenses . . .. 2,513 1,766 177
Additions charged torevenue ............. 428 — —
Deductions ..................ovvninn. (834) (1,601) 191
Balanceatendofyear....................... $4,057 $1950 $1,785




21. Quarterly Financial Data (Unaudited)

Fiscal 2009 Fiscal 2008
Q4 Q3 Q2 Q1 Q4 Q3 Q2 Q1

(Dollars in thousands,
except per share amounts)
Operating Data:
Revenue ................ $205,252 $218,400 $206,201 $168,735 $162,254 $155,482 $155,832 $144,377
Grossprofit ............. 20,560 27,362 25,509 18,786 19,223 22394 19,743 18,447
Income from operations ... 8,067 10,316 8,332 5,672 9,791 2,358 4918 4,260
Netincome ............. 4,543 12,854 4,283 1,938 5,226 5,548 2,574 2,124

Net income per

common share
Basic .............. $ 083$% 233$ 076% 035%$ 091$ 0928% 0423% 034
Diluted ............. $ 0829% 229% 074% 034% 08 $ 091$ 041 % 033

Note: Quarterly and year-to-date computations of per share amounts are made independently; therefore, the
sum of per share amounts for the quarters may not equal per share amounts for the year.

ITEM 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

None.

ITEM 9A(T). Controls and Procedures

Attached as exhibits to this Form 10-K are certifications of our Chief Executive Officer and Chief Financial
Officer, which are required in accordance with Rule 13a-14 of the Securities Exchange Act of 1934, as amended.

a) Management’s Quarterly Evaluation of Disclosure Controls and Procedures

Disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act)
are designed to ensure that information required to be disclosed in our reports filed under the Exchange Act is
recorded, processed, summarized and reported within the time periods specified in the SEC’s rules and forms.
Disclosure controls and procedures include, without limitation, controls and procedures designed to ensure that
information required to be disclosed by an issuer in the reports it files or submits under the Exchange Act is
accumulated and communicated to our management, including our Chief Executive Officer and Chief Financial
Officer, or persons performing similar functions, as appropriate, to allow timely decisions regarding required
disclosure. Our management, under the supervision and with the participation of our Chief Executive Officer and
Chief Financial Officer, evaluated the effectiveness of the design and operation of our disclosure controls and
procedures as of the end of the period covered by this report. Based on that evaluation, our Chief Executive
Officer and Chief Financial Officer concluded that our disclosure controls and procedures were effective at the
reasonable assurance level as of September 30, 2009.

b) Management’s Annual Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial
reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act). Our internal control over
financial reporting is a process designed by management, under the supervision of our Chief Executive Officer
and Chief Financial Officer, to provide reasonable assurance regarding the reliability of financial reporting and
the preparation of consolidated financial statements for external purposes in accordance with accounting
principles generally accepted in the United States (GAAP). Our internal control over financial reporting includes
those policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately
and fairly reflect the transactions and dispositions of our assets; (ii) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with GAAP,
and that our receipts and expenditures are being made only in accordance with authorizations of management and
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our directors; and (iii) provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use or disposition of our assets that could have a material effect on our consolidated financial
statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate. Accordingly, even effective internal control over financial reporting can
only provide reasonable assurance of achieving their control objectives.

In connection with our annual evaluation of internal control over financial reporting, our management,
under the supervision and with the participation of our Chief Executive Officer and Chief Financial Officer,
assessed of the effectiveness as of September 30, 2009 of our internal control over financial reporting based on
criteria established in Internal Control — Integrated Framework issued by the Committee of Sponsoring
Organizations of the Treadway Commission (COSO). Based on this assessment, management has concluded our
internal control over financial reporting was effective as of September 30, 2009 based upon the criteria issued by
COSO. Management excluded from its annual assessment of our internal control over financial reporting the
internal control over financial reporting at Peter Brown Construction, which was acquired on December 31,
2008, and whose financial statements constitute 14.5% of total assets and 17.6% of revenues of the consolidated
financial statements amounts as of and for the year ended September 30, 2009.

This Annual Report on Form 10-K does not include an attestation report of the Company’s registered public
accounting firm regarding internal control over financial reporting. Management’s report was not subject to
attestation by the Company’s registered public accounting firm pursuant to temporary rules of the SEC that
permit the Company to provide only management’s report in this Annual Report.

¢) Changes in Internal Control over Financial Reporting

There were no changes in our system of internal control over financial reporting during the three months
ended September 30, 2009 that have materially affected, or are reasonable likely to materially affect, our internal
control over financial reporting, except for the remediation efforts with regard to the material weakness that
existed as of September 30, 2008 that is described below.

Remediation of Material Weakness that Existed as of September 30, 2009

During the three months ended September 30, 2009, we completed testing of the control improvements that
were implemented in fiscal 2009 to remediate our material weaknesses that existed as of September 30, 2008.
Based on the results of our testing of the remedial actions taken during fiscal 2009, we believe the following
material weaknesses no longer existed as of September 30, 2009:

1) Project Reporting of Revenue on Lump Sum and Certain Fixed-Price Contracts

As previously reported, we did not maintain effective controls over the existence, completeness and
accuracy relating to revenue recognition as of September 30, 2008. A contributing factor was the ineffective
operation of certain of our Information System controls over the revenue system which provided inaccurate data
used in the performance of revenue recognition internal controls. During the fiscal 2009, we improved our
Information System change management controls over the revenue system, developed a risk based control
structure and related procedures to enhance the operation of our revenue recognition controls, and completed
training of project teams in our new policies, procedures and controls. Based upon the remediation actions we
took during the first, second and third quarters of fiscal 2009 and testing completed in the fourth quarter of fiscal
2009 on the control improvements implemented during the year, we believe that the material weakness no longer
existed as of September 30, 2009.
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Inherent Limitations on Effectiveness of Controls

The Company’s management, including the CEO and CFO, does not expect that our disclosure controls or
our internal control over financial reporting will prevent or detect all error and all fraud. A control system, no
matter how well designed and operated, can provide only reasonable, not absolute, assurance that the control
system’s objectives will be met. The design of a control system must reflect the fact that there are resource
constraints, and the benefits of controls must be considered relative to their costs. Further, because of the inherent
limitations in all control systems, no evaluation of controls can provide absolute assurance that misstatements
due to error or fraud will not occur or that all control issues and instances of fraud, if any, within the Company
have been detected. These inherent limitations include the realities that judgments in decision-making can be
faulty and that breakdowns can occur because of simple error or mistake. Controls can also be circumvented by
the individual acts of some persons, by collusion of two or more people, or by management override of the
controls. The design of any system of controls is based in part on certain assumptions about the likelihood of
future events, and there can be no assurance that any system’s design will succeed in achieving its stated goals
under all potential future conditions. Projections of any evaluation of a system’s control effectiveness into future
periods are subject to risks. Over time, controls may become inadequate because of changes in conditions or
deterioration in the degree of compliance with policies or procedures.

ITEM 9B. Other Information
Named Executive Officer Cash Bonus and Restricted Stock Grants

On November 18, 2009, the Compensation Committee of the Board of Directors of the Company approved
the payment of cash bonuses to Mr. John B. Zumwalt II, the Company’s Chairman and Chief Executive Officer,
Mr. Robert J. Paulsen, the Company’s President and Secretary, Mr. Donald J. Vrana, the Company’s Senior Vice
President and Chief Financial Officer, Mr. Wayne Overman, the Executive Vice President and Chief Operating
Officer of the Company’s Post, Buckley, Schuh and Jernigan, Inc. subsidiary, and Mr. Benjamin P. Butterfield,

the Company’s Senior Vice President and General Counsel, in the amounts of $120,000, $90,000, $88,000,
$65,000 and $80,000, respectively.

Also on November 18, 2009, the Compensation Committee of the Board of Directors of the Company
approved the grant of restricted stock awards effective on the date that the September 30, 2009 valuation for the
Company’s Class A common stock (the “September 30, 2009 Valuation™) is determined. The restricted stock
awards will be granted pursuant to the Company’s 2008 Employee Restricted Stock Plan to each of Messrs.
Zumwalt, Paulsen, Vrana, Overman and Butterfield in the amounts of $60,000, $30,000, $27,000, $20,000 and
$30,000, respectively. The number of shares of restricted stock granted will be determined based on the
September 30, 2009 Valuation, rounded to the closest whole share. The September 30, 2009 Valuation is
expected to be completed in January 2010.

Lease Agreement

On May 22, 2009, PBS&J entered into a lease agreement (the “Lease”) with Metropolitan Life Insurance
Company, as amended on September 21, 2009, for approximately 93,000 square feet of office space in Tampa,
Florida for use as our executive offices. The Lease is for a term of ten years, commencing on December 30,
2009. The annual rental obligations of PBS&J under the Lease range from approximately $2.24 million in the
first year of the Lease to $3.13 million in the tenth year of the Lease, plus PBS&J’s share of certain operating
expenses for the leased premises. The Lease is guaranteed by The PBSJ Corporation.
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PART III

ITEM 10. Directors, Executive Officers and Corporate Governance
Incorporated herein by reference from the Company’s Proxy Statement for the 2010 Annual Meeting.

ITEM 11. Executive Compensation
Incorporated herein by reference from the Company’s Proxy Statement for the 2010 Annual Meeting.

ITEM 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder
Matters

Incorporated herein by reference from the Company’s Proxy Statement for the 2010 Annual Meeting and
Part I — Item 5 — Market for Registrant’s Common Equity, Related Shareholder Matters and Issuer Purchases
of Equity Securities.

Equity Compensation Plan Information

Number of securities
remaining available for
future issnance under
Number of securities to Weighted-average equity compensation
be issued upon exercise of exercise price of plans (excluding
outstanding options, outstanding options,  securities reflected in
Plan Category warrants and rights warrants and rights column (a))

(a) (b) ©
Equity compensation plan approved by
security holders (1) .................... — $— 4,197,801
Equity compensation plan not approved by
security holders (2) .................... $— —
$— 4,197,801

5
3
I

(1) The equity compensation plans approved by security holders are (i) the 2008 Employee Restricted Stock
Plan, the purpose of which is to attract, retain, and reward high quality executives, directors, and other
employees and officers who provide services to us, (ii) the 2008 Employee Stock Ownership and Direct
Purchase Plan and (iii) the 2008 Payroll Stock Purchase Plan.

(2) The equity compensation plan not approved by security holders are (i) the Key Employee Retention
Program of the Key Employee Supplemental Option Plan, pursuant to which the Company had agreements
(subject to affirmation by the Board) to issue shares and (ii) a restricted stock plan, under which the Board
approved the issuance of restricted shares of up to 2% of outstanding common stock in any year with no
more than 10% of outstanding being restricted stock. Following the approval of the 2008 Employee
Restricted Stock Plan, all equity awards under the Key Employee Retention Program have been made
pursuant to the 2008 Employee Restricted Stock Plan.

ITEM 13. Certain Relationships and Related Transactions, and Director Independence
Incorporated herein by reference from the Company’s Proxy Statement for the 2010 Annual Meeting.

ITEM 14. Principal Accounting Fees and Services
Incorporated herein by reference from the Company’s Proxy Statement for the 2010 Annual Meeting.
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PART IV

ITEM 15. Exhibits and Financial Statement Schedules

The following is a list of financial information filed as a part of this Annual Report:

1.

Consolidated Financial Statements — The following financial statements of The PBSJ Corporation and
its subsidiaries are contained in Item 8 of this Form 10-K:

a)
b)
9)
d)

e)
f

Report of Deloitte & Touche LLP, Independent Registered Public Accounting Firm.
Consolidated Balance Sheets at September 30, 2009 and 2008.
Consolidated Statements of Operations for the years ended September 30, 2009, 2008 and 2007.

Consolidated Statements of Stockholders’ Equity and comprehensive income at September 30,
2009, 2008, and 2007.

Consolidated Statements of Cash Flows for the years ended September 30, 2009, 2008 and 2007.
Notes to the Consolidated Financial Statements.

Financial Statement Schedules — The financial statement schedule information is included as part of
the Notes to Consolidated Financial Statements contained in Item 8 of this Form 10-K.

A list of exhibits to this Annual Report is set forth in the Exhibit Index appearing elsewhere in this
Annual Report and is incorporated herein by reference.

95



SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant
has duly caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

The PBSJ Corporation

Date: January 13, 2010 /s/ _DONALD J. VRANA

Donald J. Vrana
Senior Vice President,
Treasurer and Chief Financial Officer
(Principal Financial
and Accounting Officer)

Pursuant to the requirements of the Securities Exchange Act of 1934, this Annual Report has been signed
below by the following persons on behalf of the registrant and in the capacities and on the dates indicated.

Date: January 13, 2010 /s/ JOHN B. ZuMwaALT HII

John B. Zumwalt III
Chairman of the Board and
Chief Executive Officer
(Principal Executive Officer)

Date: January 13, 2010 /s/  DONALD J. VRANA

Donald J. Vrana
Senior Vice President,
Treasurer and Chief Financial Officer
(Principal Financial
and Accounting Officer)

Date: January 13, 2010 /s/  ROBERT J. PAULSEN

Robert J. Paulsen
Director, Executive Vice
President, Secretary and Vice
Chairman of the Board

Date: Januvary 13, 2010 /s/  WAYNE J. OVERMAN

Wayne J. Overman
Director and Senior Vice President

Date: January 13, 2010 /s/  WiLLIAM D. PRUITT

William D. Pruitt
Director

Date: January 13, 2010 /s/ FRANK A. STASIOWSKI

Frank A, Stasiowski
Director

Date: January 13, 2010 /s/ JuDY MITCHELL

Judy Mitchell
Director

Date: January 13, 2010 /s/ JOEL BENNETT

Joel Bennett
Director

Date: January 13, 2010 /s/ RICHARD DOBKIN

Richard Dobkin
Director

Date: January 13, 2010 /s/ ROBERT KLATELL

Robert Klatell
Director
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Exhibit
Number

Exhibit Index

Description

3.1

32

4.1

10.1*

10.2

10.3

10.4

10.5

10.6*

10.7

10.8

10.9*

Articles of Incorporation, as amended (previously filed as Exhibit 4.1 to the Registrant’s Registration

Statement on Form S-8 (333-1488819) filed with the SEC on January 23, 2008 and incorporated by
reference herein).

Amended and Restated Bylaws (previously filed as Exhibit 4.2 to the Registrant’s Registration

Statement on Registration Statement on Form S-8 (333-1488819) filed with the SEC on January 23,
2008 and incorporated by reference herein).

Form of Specimen Stock Certificate (previously filed as Exhibit 4.1 to the Registrant’s Registration
Statement on Form 10 filed with the SEC on June 27, 2000 and incorporated by reference herein).

Supplemental Income Plan effective as of January 12, 1988, as amended September 27, 1995

(previously filed as Exhibit 10.2 to the Registrant’s Registration Statement on Form 10 filed with the
SEC on June 27, 2000 and incorporated by reference herein).

Future Advance, Note, and Mortgage Modification Agreement dated October 28, 2008, between Sun
Trust Bank, a Georgia Corporation and Post, Buckley, Schuh & Jernigan, Inc. (previously filed as
Exhibit 10.2 to the Registrant’s Annual Report on Form 10-K for the fiscal year ended September 30,
2008 filed with the SEC on December 19, 2008 and incorporated by reference herein).

Guaranty Agreement dated October 28, 2008 between The PBSJ Corporation and Sun Trust Bank, a
Georgia Corporation (previously filed as Exhibit 10.3 to the Registrant’s Annual Report on

Form 10-K for the fiscal year ended September 30, 2008 filed with the SEC on December 19, 2008
and incorporated by reference herein).

Consolidated Promissory Note dated October 28, 2008, between Sun Trust Bank, a Georgia
Corporation and Post, Buckley, Schuh & Jernigan, Inc. (previously filed as Exhibit 10.4 to the
Registrant’s Annual Report on Form 10-K for the fiscal year ended September 30, 2008 filed with
the SEC on December 19, 2008 and incorporated by reference herein).

Future Advance Promissory Note dated October 28, 2008, between Sun Trust Bank, a Georgia
Corporation and Post, Buckley, Schuh & Jernigan, Inc. (previously filed as Exhibit 10.5 to the
Registrant’s Annual Report on Form 10-K for the fiscal year ended September 30, 2008 filed with
the SEC on December 19, 2008 and incorporated by reference herein).

Consulting/Supplemental Retirement/Death Benefits Agreement, dated November 6, 1987, between
The PBSJ Corporation and H. Michael Dye, as amended on October 16, 1989, August 21, 1991,
March 1, 1993, February 6, 1995, May 19, 1998, and November 22, 1999 (previously filed as Exhibit

10.3 to the Registrant’s Registration Statement on Form 10 filed with the SEC on June 27, 2000 and
incorporated by reference herein).

ISDA Master Agreement dated March 8, 2001, between Sun Trust Bank and Post Buckley, Schuh &
Jernigan, Inc. (previously filed as Exhibit 10.3 to the Registrant’s Quarterly Report on Form 10-Q for

the fiscal quarter ended March 31, 2001 filed with the SEC on May 15, 2001 and incorporated by
reference herein).

Schedule to the ISDA Master Agreement dated March 8, 2001, between Sun Trust Bank and Post,
Buckley, Schuh & Jernigan, Inc. (previously filed as Exhibit 10.4 to the Registrant’s Quarterly

Report on Form 10-Q for the fiscal quarter ended March 31, 2001 filed with the SEC on May 15,
2001 and incorporated by reference herein).

Supplemental Retirement/Death Benefits Agreement, dated December 17, 1987, between The PBS]
Corporation and Robert J. Paulsen (previously filed as Exhibit 10.4 to the Registrant’s Registration
Statement on Form 10 filed with the SEC on June 27, 2000 and incorporated by reference herein).
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Exhibit
Number

Description

10.10*

10.11*

10.12*

10.13*

10.14*

10.15*

10.16*

10.17*

10.18*

10.19*

First Amendment, dated January 2, 2002, to Supplemental Retirement/Death Benefits Agreement,
dated December 17, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ
Corporation and Robert J. Paulsen (previously filed as Exhibit 10.12 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on
February 17, 2009 and incorporated by reference herein).

Second Amendment, dated January 1, 2004, to Supplemental Retirement/Death Benefits Agreement,
dated December 17, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ
Corporation and Robert J. Paulsen (previously filed as Exhibit 10.13 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on
February 17, 2009 and incorporated by reference herein).

Third Amendment, dated December 31, 2008, to Supplemental Retirement/Death Benefits
Agreement, dated December 17, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc.,
The PBSJ Corporation and Robert J. Paulsen (previously filed as Exhibit 10.14 to the Registrant’s
Quarterly Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC
on February 17, 2009 and incorporated by reference herein).

Supplemental Income Agreement, dated as of July 29, 1996, between The PBSJ Corporation, Post,
Buckley, Schuh & Jernigan, Inc. and Robert J. Paulsen (previously filed as Exhibit 10.5 to the
Registrant’s Registration Statement on Form 10 filed with the SEC on June 27, 2000 and
incorporated by reference herein).

Employment/Retirement Benefits Agreement, dated February 15, 1999, between The PBSJ
Corporation, Post, Buckley, Schuh & Jernigan, Inc. and William W. Randolph (previously filed as
Exhibit 10.6 to the Registrant’s Registration Statement on Form 10 filed with the SEC on June 27,
2000 and incorporated by reference herein).

Supplemental Employment/Retirement Benefits Agreement, dated December 19, 2000, by and
between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ Corporation and William W. Randolph
(previously filed as Exhibit 10.6 to the Registrant’s Quarterly Report on Form 10-Q for the fiscal
quarter ended December 31, 2008 filed with the SEC on February 17, 2009 and incorporated by
reference herein).

Amendment, dated January 1, 2009, to Supplemental Employment/Retirement Benefits Agreement,
dated December 19, 2000, by and between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ
Corporation and William W. Randolph (previously filed as Exhibit 10.7 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on February
17, 2009 and incorporated by reference herein).

Supplemental Retirement/Death Benefits Agreement, dated December 17, 1987, between The PBSJ
Corporation and John B. Zumwalt, III, as amended on May 19, 1998 and November 22, 1999
(previously filed as Exhibit 10.8 to the Registrant’s Registration Statement on Form 10 filed with the
SEC on June 27, 2000 and incorporated by reference herein).

Third Amendment, dated January 2nd, 2002, to Supplemental Retirement/Death Benefits Agreement,
dated December 18, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ
Corporation and John B. Zumwalt, III (previously filed as Exhibit 10.8 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on February
17, 2009 and incorporated by reference herein).

Fourth Amendment, dated January 1, 2004, to Supplemental Retirement/Death Benefits Agreement,
dated December 18, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ
Corporation and John B. Zumwalt, III (previously filed as Exhibit 10.9 to the Registrant’s Quarterly
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Exhibit
Number

Description

10.20*

10.21*

10.22%*

10.23*

10.24

10.25

10.26

10.27

10.28%

10.29*

10.30%

Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on February
17, 2009 and incorporated by reference herein).

Fifth Amendment, dated March 12, 2007, to Supplemental Retirement/Death Benefits Agreement,
dated December 18, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc., The PBSJ
Corporation and John B. Zumwalt, III (previously filed as Exhibit 10.10 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on
February 17, 2009 and incorporated by reference herein)

Sixth Amendment, dated December 31, 2008, to Supplemental Retirement/Death Benefits
Agreement, dated December 18, 1987, as amended, between Post, Buckley, Schuh & Jernigan, Inc.,
The PBSJ Corporation and John B. Zumwalt, III (previously filed as Exhibit 10.11 to the Registrant’s
Quarterly Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC
on February 17, 2009 and incorporated by reference herein).

Agreement, dated as of April 1, 1993, between The PBSJ Corporation, Post, Buckley, Schuh &
Jernigan, Inc. and John B. Zumwalt, I1I (previously filed as Exhibit 10.9 to the Registrant’s
Registration Statement on Form 10 filed with the SEC on June 27, 2000 and incorporated by
reference herein).

Split-Dollar Life Insurance Agreement, dated February 1, 1999, by and between The Randolph
Insurance Trust and The PBSJ Corporation (previously filed as Exhibit 10.10 to the Registrant’s
Registration Statement on Form 10 filed with the SEC on June 27, 2000 and incorporated by
reference herein).

Amended and Restated Credit Agreement, dated as of June 30, 2002, by and among NationsBank,
N.A., SunTrust Bank, Miami, N.A., Post, Buckley, Schuh and Jernigan, Inc., The PBSJ Corporation,
and the subsidiaries named therein (previously filed as Exhibit 10.11 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended June 30, 2002 filed with the SEC on August 14,
2002 and incorporated by reference herein).

Amendment No. 1, dated May 6, 2003, to Amended and Restated Credit Agreement, dated as of June
30, 2002, by and among NationsBank, N.A., SunTrust Bank, Miami, N.A., Post, Buckley, Schuh and
Jernigan, Inc., The PBSJ Corporation, and the subsidiaries named therein (previously filed as Exhibit
10.11 to the Registrant’s Quarterly Report on Form 10-Q for the fiscal quarter ended March 31, 2003
filed with the SEC on May 9, 2003 and incorporated by reference herein).

Lease Agreement, dated May 22, 2009, by and between Post, Buckley, Schuh & Jernigan, Inc. and
Metropolitan Life Insurance Company. (U

First Amendment, dated September 21, 2009, to Lease Agreement, dated May 22, 2009 by and
between Post, Buckley, Schuh & Jernigan, Inc. and Metropolitan Life Insurance Company. (¥

Employment Offer Letter dated October 7, 2005, between The PBSJ Corporation and Donald J.
Vrana (previously filed as Exhibit 10.1 to the Current Report on Form 8-K filed with the SEC on
October 27, 2005 and incorporated by reference herein).

Lease Agreement, dated as of May 30, 2000 by and between Post, Buckley, Schuh & Jernigan, Inc.
and RREEF American Reit Corp. G (previously filed as Exhibit 10.15 to the Registrant’s Annual
Report on Form 10-K for the fiscal year ended September 30, 2003 filed with the SEC on
December 19, 2003 and incorporated by reference herein).

Amendment No. 2 to Amended and Restated Credit Agreement, dated June 23, 2005, by and among
Bank of America, N.A., The PBSJ Corporation, and subsidiaries named therein, as amended May 5,
2003 and June 30, 2002 (previously filed as Exhibit 10.1 to the Registrant’s Current Report on the
Form 8-K filed with the SEC on July 8, 2005 and incorporated by reference herein).
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Exhibit
Number

Description

10.31*

10.32*

10.33*

10.34*

10.35*

10.36*

10.37*

10.38*

10.39

10.40

10.41

10.42*

Key Employee Supplemental Option Plan effective as of July 23, 2002, as amended August 1, 2003
(previously filed as Exhibit 10.17 to the Registrant’s Annual Report on Form 10-X for the fiscal year
ended September 30, 2005 filed with the SEC on January 29, 2007 and incorporated by reference
herein).

Agreement, dated as of April 1, 1993, between The PBSJ Corporation and John S. Shearer
(previously filed as Exhibit 10.18 to the Registrant’s Annual Report on Form 10-K for the fiscal year
ended September 30, 2005 filed with the SEC on January 29, 2007 and incorporated by reference
herein).

Amendment to Supplemental Income Retirement Agreement, dated January 1, 2000, between The
PBSJ Corporation and Todd J. Kenner (previously filed as Exhibit 10.19 to the Registrant’s Annual
Report on Form 10-K for the fiscal year ended September 30, 2005 filed with the SEC on January 29,
2007 and incorporated by reference herein).

Key Employee Supplemental Income Program Agreement, dated January 1, 2004, between The PBSJ
Corporation and Todd J. Kenner (previously filed as Exhibit 10.20 to the Registrant’s Annual Report
on Form 10-K for the fiscal year ended September 30, 2005 filed with the SEC on January 29, 2007
and incorporated by reference herein).

Supplemental Retirement/Death Benefits Agreement, dated September 24, 1986, between The PBSJ
Corporation and Philip E. Searcy (previously filed as Exhibit 10.21 to the Registrant’s Annual Report
on Form 10-K for the fiscal year ended September 30, 2005 filed with the SEC on January 29, 2007).

Agreement, dated April 1, 2005, between The PBSJ Corporation and Rosario Licata (previously filed
as Exhibit 10.22 to the Registrant’s Annual Report on Form 10-K for the fiscal year ended September
30, 2005 filed with the SEC on January 29, 2007 and incorporated by reference herein).

Agreement, dated April 22, 2005, between The PBSJ Corporation and William Scott DeLoach
(previously filed as Exhibit 10.23 to the Registrant’s Annual Report on Form 10-K for the fiscal year
ended September 30, 2005 filed with the SEC on January 29, 2007 and incorporated by reference
herein).

Agreement, dated November 23, 2005, between The PBSJ Corporation and Maria Marietta Garcia
(previously filed as Exhibit 10.24 to the Registrant’s Annual Report on Form 10-K for the fiscal year
ended September 30, 2005 filed with the SEC on January 29, 2007 and incorporated by reference
herein).

Amendment No. 4 to Amended and Restated Credit Agreement, dated November 14, 2007, by and
among Bank of America, N.A., The PBSJ Corporation, and the subsidiaries named herein, as
amended June 15, 2005, May 5, 2003, and June 30, 2002 (previously filed as Exhibit 10.1 to the
Registrant’s Current Report on Form 8-K filed with the SEC on November 19, 2007 and
incorporated by reference herein).

Third Amended and Restated Revolver Note, dated November 14, 2007, by Post, Buckley, Schuh &
Jernigan, Inc. and The PBSJ Corporation in favor of Bank of America, N.A. (previously filed as
Exhibit 10.2 to the Registrant’s Current Report on Form 8-K filed with the SEC on November 19,
2007 and incorporated by reference herein).

Agreement, dated as of August 31, 2007, between The PBSJ Corporation and Greenebaum and Rose
Associates, Inc. (previously filed as Exhibit 10.33 to the Registrant’s Annual Report on Form 10-K
for the fiscal year ended September 30, 2007 filed with the SEC on December 18, 2007 and
incorporated by reference herein).

The Amended and Restated The PBSJ Corporation 2008 Employee Stock Ownership and Direct
Purchase Plan (previously filed as Exhibit 10.34 to the Registrant’s Registration Statement on
Form S-8 (333-1488819) filed with the SEC on January 23, 2008 and incorporated by reference
herein).
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10.43*

10.44

10.45

10.46

10.47*

10.48*

10.49%

10.50*

10.51*

10.52%*

10.53

10.54

The PBSJ Corporation 2008 Employee Payroll Stock Purchase Plan (previously filed as Exhibit
10.35 to the Registrant’s Registration Statement on Form S-8 (333-1488819) filed with the SEC on
January 23, 2008 and incorporated by reference herein).

Seperation Agreement and Release, dated September 2, 2008, between The PBSJ Corporation and
Todd J. Kenner, P.E. (previously filed as Exhibit 10.44 to the Registrant’s Annual Report on Form

10-K for the fiscal year ended September 30, 2008 filed with the SEC on December 19, 2008 and
incorporated by reference herein).

Non-Negotiable Promissory Note, dated September 2, 2008, between The PBSJ Corporation and
Todd J. Kenner, P.E. (previously filed as Exhibit 10.45 to the Registrant’s Annual Report on Form
10-K for the fiscal year ended September 30, 2008 filed with the SEC on December 19, 2008 and
incorporated by reference herein)

Stock Purchase Agreement, dated December 15, 2008, between The PBSJ Corporation and Judy
Mitchell, John R. Steward and Eduardo Vargas (previously filed as Exhibit 10.1 to the Registrant’s

Current Report on Form 8-K filed with the SEC on December 18, 2008 and incorporated by
reference herein).

The PBSJ Corporation 2008 Employee Restricted Stock Plan (previously filed as Exhibit 10.26 to the
Registrant’s Registration Statement on Form S-8 (333-1488819) filed with the SEC on January 23,
2008 and incorporated by reference herein).

Amendment to The PBSJ Corporation 2008 Employee Restricted Stock Plan (previously filed as
Exhibit 10.2 to the Registrant’s Current Report on Form 8-K filed with the SEC on December 18,
2008 and incorporated by reference herein).

The PBSJ Corporation Employee Profit Sharing and Stock Ownership Plan, Amended and Restated,
dated December 31, 2008 (previously filed as Exhibit 10.1 to the Registrant’s Quarterly Report on

Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on February 17, 2009
and incorporated by reference herein).

The PBSJ Corporation Key Employee Capital Accumulation Plan, effective September 30, 2008
(previously filed as Exhibit 10.2 to the Registrant’s Quarterly Report on Form 10-Q for the fiscal

quarter ended December 31, 2008 filed with the SEC on February 17, 2009 and incorporated by
reference herein).

Amendment, dated January 1, 2009, to The PBSJ Corporation Supplemental Income Plan (previously
filed as Exhibit 10.3 to the Registrant’s Quarterly Report on Form 10-Q for the fiscal quarter ended
December 31, 2008 filed with the SEC on February 17, 2009 and incorporated by reference herein).

Amendment, dated January 1, 2009, to The PBSJ Corporation Key Employee Supplemental Option
Plan (previously filed as Exhibit 10.4 to the Registrant’s Quarterly Report on Form 10-Q for the

fiscal quarter ended December 31, 2008 filed with the SEC on February 17, 2009 and incorporated
by reference herein).

General Agreement of Indemnity for Contractors, dated December 31, 2008, in favor of Safeco
Insurance Companies by The PBSJ Corporation, Post, Buckley, Schuh & Jernigan, Inc., PBS&J
Constructors, Inc. and PBS&J Construction Services, Inc, Seminole Development Corporation,
Seminole Development I1, Inc., PBS&]J International, Inc., PBS&J Caribe Engineering, CSP and
Peter R. Brown Construction, Inc. (previously filed as Exhibit 10.15 to the Registrant’s Quarterly
Report on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on
February 17, 2009 and incorporated by reference herein).

General Agreement of Indemnity, dated October 11, 2007, by and between Continental Casualty
Company, National Fire Insurance Company of Hartford, American Casualty Company of Reading,

101



Exhibit
Number

Description

10.55

10.56*

10.57*

10.58*

10.59*

10.60*

10.61

10.62

21.1
23.1

Pennsylvania, The Continental Insurance Company, Firemen’s Insurance Company of Newark, New
Jersey, Western Surety Company, Universal Surety of America and Surety Bonding Company of
America and The PBSJ Corporation, Post, Buckley, Schuh & Jernigan, Inc., Seminole Development
Corporation, PBS&J Construction Services, Inc., PBS&J Constructors, Inc., Post Buckley
International, Inc., PBS&J Caribe Engineering, CSP, Seminole Development I1, Inc. (previously filed
as Exhibit 10.16 to the Registrant’s Quarterly Report on Form 10-Q for the fiscal quarter ended
December 31, 2008 filed with the SEC on February 17, 2009 and incorporated by reference herein).

Rider, dated December 31, 2008, to the General Agreement of Indemnity, dated October 11, 2007, by
and between Continental Casualty Company, National Fire Insurance Company of Hartford,
American Casualty Company of Reading, Pennsylvania, The Continental Insurance Company,
Firemen’s Insurance Company of Newark, New Jersey, Western Surety Company, Universal Surety
of America and Surety Bonding Company of America and The PBSJ Corporation, Post, Buckley,
Schuh & Jernigan, Inc., Seminole Development Corporation, PBS&J Construction Services, Inc.,
PBS&J Constructors, Inc., Post Buckley International, Inc., PBS&J Caribe Engineering, CSP,
Seminole Development II, Inc. (previously filed as Exhibit 10.17 to the Registrant’s Quarterly Report
on Form 10-Q for the fiscal quarter ended December 31, 2008 filed with the SEC on February 17,
2009 and incorporated by reference herein).

Split Owner Split Dollar Life Insurance Agreement and Assignment, dated December 15, 1994, by
and between Espey, Huston & Associates, Inc., and Wayne J. Overman (previously filed as Exhibit
10.18 to the Registrant’s Quarterly Report on Form 10-Q for the fiscal quarter ended December 31,
2008 filed with the SEC on February 17, 2009 and incorporated by reference herein).

Amendment, dated May 14, 2009, to The PBSJT Corporation 2008 Employee Payroll Stock Purchase
Plan (previously filed as Exhibit 10.1 to the Registrant’s Quarterly Report on Form 10-Q for the
fiscal quarter ended March 31, 2009 filed with the SEC on May 15, 2009 and incorporated by
reference herein)

Amendment, dated May 14, 2009, to The PBSJ Corporation 2008 Employee Stock Ownership and
Direct Purchase Plan (previously filed as Exhibit 10.2 to the Registrant’s Quarterly Report on
Form 10-Q for the fiscal quarter ended March 31, 2009 filed with the SEC on May 15, 2009 and
incorporated by reference herein).

Form of Amended and Restated Employment Agreement, dated June 22, 2009, between The PBSJ
Corporation, Peter R. Brown Construction, Inc., the Registrant’s subsidiary, and each of Judy
Mitchell, John R. Steward and Eduardo Vargas (previously filed as Exhibit 10.1 to the Registrant’s
Current Report of Form 8-K filed with the SEC on June 23, 2009 and incorporated by reference
herein).

Form of Indemnification Agreement (previously filed as Exhibit 10.1 to the Registrant’s Current
Report of Form 8-K filed with the SEC on June 26, 2009 and incorporated by reference herein).

Settlement Agreement, dated September 30, 2009, between The PBSJ Corporation, Post, Buckley,
Schuh & Jernigan, Inc. and Richard Wickett (previously filed as Exhibit 10.1 to the Registrant’s
Current Report of Form 8-K filed with the SEC on October 1, 2009 and incorporated by reference
herein).

Settlement Agreement, dated September 30, 2009, between The PBSJ Corporation, Post, Buckley,
Schuh & Jernigan, Inc. and Kathy Wilson (previously filed as Exhibit 10.2 to the Registrant’s
Current Report of Form 8-K filed with the SEC on October 1, 2009 and incorporated by reference
herein).

Subsidiaries of the Registrant. (1)
Consent of Deloitte & Touche LLP. ()
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Exhibit

Number Description
232 Consent of Willamette Management Associates. ()
233 Consent of Sheldrick, McGehee & Koher, LLC (U
31.1 Chief Executive Officer Certification Pursuant to 18 U.S.C. Section 1350, as adopted pursuant to

Section 302 of the Sarbanes-Oxley Act of 2002. (D

31.2 Chief Financial Officer Certification Pursuant to 18 U.S.C. Section 1350, as adopted pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002. (O

32.1 Chief Executive Officer Certification and Chief Financial Officer Certification Pursuant to 18 U.S.C.
Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002. (D

*  Management contract or compensatory plan.
M Filed herewith.
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