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FORWARD-LOOKING STATEMENTS

Please refer to “ltem 1. Business — Cautionary Statement Regarding Forward-Looking Statements”
and “ltem 1A. Risk Factors" in the Company's 2008 Form 10-K for a description of the risks and
uncertainties related to the forward-looking statements made in this Annual Report to Stockholders.



Dear Fellow Reis Stockholders:

We are pleased to report that Reis Services, the engine of our company, had a record
year with respect to revenues, EBITDA" and EBITDA margin, confirming once again the
soundness of our business model and the critical nature of our information products for
our subscribers. Our historical experience through multiple cycles reminds us that
credible, third party market information remains vital during periods of economic
distress as owners and lenders struggle to determine property values and to develop
strategies for coping with underperforming assets and portfolios.

During the worst economic environment in over a half a century, we are fortunate to
have a business model whose pillars include a proprietary database, annual
subscriptions and recurring revenue. Although Reis is not immune to the painful
contractions occurring throughout the global economy, we are indeed fortunate that
Reis Services is a highly profitable business segment that is not dependent on selling
inventory on shelves or in warehouses.

Our growth siowed in the third and fourth quarters of 2008 as some large financial
institutions failed, merged, downsized, or otherwise curtailed costs. These events put
pressure on our renewal rates, as well as our ability to obtain price increases and to
generate new business. That said, | want to remind you that Reis’s model is usage-
based, and the total number of reports consumed in 2008 actually increased despite
the fact that the value of commercial real estate transactions declined by
approximately 60%. Moreover, data for the first quarter of 2009 indicates that report
usage has rebounded significantly from the fourth quarter of 2008, returning to levels
recorded in the first quarter of 2008. These facts are exiremely encouraging—they
confirm that the demand for Reis's market information follows the assets themselves—
an individual or entity continues to be charged with their supervision even (perhaps
especially) during periods characterized by fewer fransactions, lack of available
financing, and a dearth of investor confidence about the future.

In fact, senior management believes that now is precisely the time for efficient
innovation, particularly of products that help investors navigate these difficult markefts.
The February 2009 introduction of our Value Alert product at the Mortgage Bankers
Association Annual Meeting in San Diego illustrates our commitment to this principle
and is evidence of the power and flexibility of Reis’s databases and delivery platform.
Some of our subscribers who manage mortgage portfolios had been discussing with us
their need to perform what | call analytical triage, to determine which of their assets
require immediate emergency intervention and which could wait for future attention.
Within weeks, we assessed what fundamental data we had to address the problem,
harnessed our real estate and economic talent to determine the necessary analytics,
wrote a product specification and built the appropriate interface to deliver Value Alert.
Simply stated, Value Alert quantifies changes in the market values of individual
properties based on trends in rent, occupancy, operating expenses and capitalization
rates within the competitive submarket in which the asset is located. This tool provides
an instant indication of how cash flow and value are likely to have changed since a



property was acquired or a mortgage was originated, and can be employed by our
clients to perform an efficient review of their portfolios.

This example of rapid new product development to address a complex investor need
highlights Reis’s role in the commercial real estate market, and especially within client
organizations. Our value depends on providing crucial decision-support to firms that
place debt or equity capital at risk, or to the brokerage, appraisal and other
professional service firms that assist them. Other publicly-traded commercial real estate
information providers are geared to tfransaction-related or marketplace activities; their
business models depend on the number of properties listed on their websites, or on the
number of individual users of their products. In our view, Reis’s business model, while
certainly not insulated from the painful cutbacks rippling through the economy, is
comparatively well-suited to the current market. We believe that we will continue to
perform well during the recession, and that our brand, reputation for analytical
excellence and strong, well-adopted products position us for a future of reaccelerated
growth.

In reviewing our financial performance, two themes are important to stress: first, the
ongoing successful performance of our core Reis Services business; and second, our
reduced expectations surrounding our legacy single family development projects, as
an almost unprecedented decline in national residential sales and prices hampers our
ability to dispose of these properties. Although we are making progress toward our
ultimate goal of exiting the residential development business, the results of this segment
continued to burden our consolidated numbers during the fourth quarter and fiscal
2008.

The results of the Reis Services segment are obscured within our consolidated numbers
by the impairment charges totaling $9.7 million that we took with respect to our East
Lyme and Claverack properties. In the “management’s discussion and analysis”
section of this Annual Report, we discuss our real estate operations generally, as well as
the methodology we employed to determine the appropriate level of impairment.
However, it is important to note the contrasting performance and characteristics of
these two segments.

Reis Services's competitive advantages served us well as we responded to the pressures
of a difficult market in 2008 and especially in the fourth quarter. EBITDA for the Reis
Services segment totaled approximately $3.0 million, representing a 47% EBITDA margin
and an 18% growth rate over fourth quarter 2007 EBITDA of approximately $2.6 million.
For the year, EBITDA was approximately $11.5 million, representing a 45% EBITDA margin
and a 36% growth rate over 2007 pro forma EBITDA of approximately $8.5 million.

Despite these very strong results, senior management recognizes that we must be
especially prudent to sustain the health and support the growth of the company.
Toward that end, and because no one can be sure when the economy will stabilize
and begin to recover, we have made a series of decisions to control costs. A few key
measures include: reducing 2008 bonuses; freezing base salaries company-wide at their
2008 levels; selective reductions in personnel for redundancies and initiatives we have
decided to forgo; and an overall heightened focus on cost control. Where we will not



curtail spending is in our essential research activities nor in new product development.
Again, we believe now is the fime to focus on the market coverage, products, services
and analytics that will provide additional value to our subscribers and prospects and
that will further distinguish Reis from our competition. We wiil continue to push the
envelope with respect to building our proprietary databases and developing new
products. One example of that is our upcoming May 2009 release of coverage on 27
new shopping center markets, to be followed by 35 more markets in August, bringing
our total coverage to over 135 shopping center markets. So while we are making a
heightened commitment to cost control, we are also positioning the firm for future
growth.

It is unclear when the current economic downturn will end, but we are certainly well
past its beginnings—the first signs of which can be dated to the sub-prime meltdown
two years ago. During those two years—2007 and 2008—we have sold 131 units ai our
Gold Peak project and repaid all of the approximately $24.0 million of related debt. At
our East Lyme project, we sold 20 homes and eight improved lots during 2007 and 2008
and repaid $13.9 million of construction debt primarily from sale proceeds. As of the
date of this letter, we have approximately $3.0 million of East Lyme-related debt
outstanding, which will be repaid by June 30, 2009. The remaining real estate assets
were only 8.6% of total consolidated assets at December 31, 2008, and will be less at
March 31, 2009 as we continue to complete sales of Gold Peak units. We are pursuing
various bulk sale alternatives and remain flexible on pricing for our East Lyme and
Claverack projects. More slowly than we would like, but steadily, we are well on our
way to completing the necessary transformation of our company: from two business
segments to one, from carrying the burden of real estate development projects to a
company that depends exclusively on selling proprietary information products.

The Reis Services segment has and will continue to perform well. During 2007 and 2008,
Reis Services has grown its EBITDA by 88%, representing a $5.4 million increase. Since our
merger with Wellsford, the segment has generated (through December 31, 2008)
incremental cash of $8.8 million even after paying down $2,250,000 of our acquisition
debt and continuing to invest in new products. Our efficient fixed cost structure has
allowed us to realize these favorable results—in fact, our 2008 expenses were the same
as in 2006. All of these achievements testify to our ability to provide our subscribers with
products and services that are mission critical to their businesses. Our cash balance, our
enviable EBITDA margin, our manageable debt and our demonstrated ability to control
costs all suggest that we are well-positioned to weather the turbulent economic
climate and—upon a recovery in the economy and the market—to resume the
dynamic growth that has characterized Reis Services over the last several years.

Reis’s stock price continues to be a metric of abiding concern to us. Senior
management and our board of directors collectively own approximately 28.5% of Reis's
common stock, of which | personally own 10.6% and my co-founder, Jonathan Garfield,
owns 7.1%. We believe the company continues to be dramatically undervalued, and at
the current valuation, our stock represents an attractive investment opportunity. As a
result, we implemented our $1.5 million stock repurchase plan in December 2008. With
our stock thinly tfraded, it is challenging for us to accumulate shares expeditiously;



however, we are committed to the plan and thus far have repurchased over 225,000
shares using approximately $640,000 of cash.

As we operate in 2009, we will continue to focus on strengthening our core business,
identifying opportunities for product development, controlling costs and husbanding
cash, further reducing our exposure to the legacy real estate, and retiring debt. Our
diligence, innovation and commitment to product excellence will serve us well as we
navigate through a most challenging environment. These same qualities, we believe,
will benefit our stockholders, as the earning power of Reis Services is recognized and
rewarded by a market once again in search of opportunity and growth.

Thank you for your continuing support of Reis.

Lloyd Lynford
Chief Executive Officer

April 15, 2009

In this letter, we present EBITDA, which is a non-GAAP measure. We have provided reconciliations of EBITDA to the
applicable GAAP measure in “item 7. Management's Discussion and Analysis of Financial Condition and Results of
Operations — Reconciliation of Net Income o EBITDA" in Reis's 2008 Annual Report on Form 10-K, which is included in
this annual report to stockholders.
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Item 1. Business.

Organization

Reis, Inc., which we refer to as either the Company or Reis (formerly Wellsford Real Properties, Inc., which we refer to as Wellsford),
is a Maryland corporation. The name change from Wellsford to Reis occurred in June 2007 after the completion of the May 2007
merger (which event we refer to as the Merger) of the privately held company, Reis, Inc. (which we refer to as Private Reis) with and
into Reis Services, LLC (which we refer to as Reis Services), a wholly -owned subsidiary of Wellsford.

Business
Reis Services’s Historic Business

The Company’s primary business is providing commercial real estate market information and analytical tools for its customers. For
disclosure and financial reporting purposes, this business is referred to as the Reis Services segment.

Private Reis was founded in 1980 as a provider of commercial real estate market information. Reis maintains a proprietary database
containing detailed information on commercial properties in metropolitan markets and neighborhoods throughout the U.S. The
database contains information on apartment, office, retail and industrial properties and is used by real estate investors, lenders and
other professionals to make informed buying, selling and financing decisions. In addition, Reis data is used by debt and equity
investors to assess, quantify and manage the risks of default and loss associated with individual mortgages, properties, portfolios and
real estate backed securities. Reis currently provides its information services to many of the nation’s leading lending institutions,
equity investors, brokers and appraisers.

Reis’s flagship product is Reis SE, which provides web-browser based online access to information and analytical tools designed to
facilitate both debt and equity transactions and ongoing evaluations. In addition to trend and forecast analysis at metropolitan and
neighborhood levels, the product offers detailed building-specific information such as rents, vacancy rates, lease terms, property sales,
new construction listings and property valuation estimates. Reis SE is designed to meet the demand for timely and accurate
‘information to support the decision-making of property owners, developers and builders, banks and non-bank lenders, and equity
investors, all of whom require access to information on both the performance and pricing of assets, including detailed data on market
transactions, supply, absorption, rents and sale prices. This information is critical to all aspects of valuing assets and financing their
acquisition, development and construction. ) ’

Reis’s revenue nodel is based primarily on annual subscriptions that are paid in accordance with contractual billing terms. Reis
recognizes revenue from its contracts on a ratable basis; for example, one-twelfth of the value of a one-year contract is recognized
monthly.

Industry Background

Commercial real estate assets represent a significant shate of the overall value of investible U.S. assets. According to the Real Estate
Roundtable in December 2008, the United States commercial real estate market is valued at roughly $6 trillion. The value of the
Wilshire 5000, which approximates the total market capitalization of the U.S. equity markets, was $9 trillion at December 31, 2008.

In a typical year, thousands of commercial real estate properties are sold, purchased, financed and evaluated, hundreds of millions of
square feet of new construction projects are completed, and a similar number of square feet are signed to new leases. However, 2008
was not a typical year. Reis estimates that the value of commercial real estate transactions in the United States declined by
approximately 60% from 2007 to 2008. Separately, CMBS issues, which were over $230 billion in 2007, are estimated to be less than
$20 billion for 2008. Credit is scarce and future liquidity levels remain uncertain for 2009.

The varied participants in U.S. commercial real sestate demand timely and accurate information to support their decision-making.
Participants in the asset market, such as property owners, developers and builders, banks and non-bank lenders, and equity investors,
require access to information on both the performance and pricing of assets, including detailed data on market transactions, supply,
and absorption. This information is critical to all aspects of valuing assets and financing their acquisition, development and
construction. Additionally, brokers, operators and lessors require access to detailed information concerning current and historical
rents, vacancies, concessions, operating expenses, and other market-and property-specific performance measures.



In recent years, corporate governance and other regulatory requirements (such as mark-to-market requirements, the Basel Capital
Accord (Basel II), guidance from the Federal Reserve System, the Office of the Comptroller of the Currency, and the Federal Deposit
Insurance Company (FDIC)) have increased the need for market and portfolio analysis, generating demand for appropriate analytical
tools. The commercial banking and investment banking industries are undergoing a wave of mergers, reorganizations, FDIC-arranged
takeovers and other dislocations, similar to the consolidations which occurred following the savings & loan collapses in the late 1980s
and early 1990s. In addition, the U.S. government’s Financial Stability Plan (formerly the Troubled Asset Relief Program), originally
enacted in October 2008, gives the U.S. Treasury Secretary broad authority to purchase and insure mortgage assets, and to purchase
any other financial instrument that the Secretary deems necessary to stabilize the financial markets. Various additional legislative and
regulatory measures are being considered, including the establishment of a “bad bank™ to acquire distressed and/or non-performing
assets. On February 10, 2009, the Treasury Department announced that the government’s Term Asset-Based Securities Loan Facility -
will include securities backed by commercial loans, allowing certain investors to swap AAA-rated securities for U.S. Treasury
securities.

Operations

As commercial real estate markets have grown in size and complexity, Reis, over the last 29 years, has invested in the areas critical to
supporting the information needs of real estate professionals in both the asset market and the space leasing market. In particular, Reis
has:

+ developed expertise in data collection across multiple markets and property types;

* invested in the analytical expertise to develop decision support systems around property valuations, credit analytics, transaction
support and risk management;

¢ created product development expertise to collect market feedback and translate it into new products and reports; and
» invested in a robust technology infrastructure to disseminate these tools to the wide variety of market participants.

These investments have established Reis as a kading provider of commercial real estate information and analytical tools to the
investment community. Reis continues to develop and introduce new products, expand and add new markets and data, and find new
ways to deliver existing information to meet and anticipate client demand, as more fully described below under “Products and
Services.” The depth and breadth of Reis’s data and expertise are critical in allowing Reis to grow its business.

Customers

As of December 31, 2008, Reis had approximately 720 companies under signed contracts. Generally, each company has multiple users
entitled to access Reis SE. These numbers do not include users who pay for individual reports by credit card.

Approximately 75% of our contract revenues derive from banks, other financial institutions, funds, equity owners and domestic and
international regulators, and 25% derive from service providers (such as brokers and appraisers).

Proprietary Databases

Over the last 29 years, Reis has developed expertise in collecting, screening and organizing volumes of data into its proprietary
databases. Each quarter, a rotating sample of building owners, leasing agents, and managers are surveyed to obtain key building
performance statistics including, among others, occupancy rates, rents, rent discounts, free rent allowances, tenant improvement
allowances, lease terms and operating expenses. All survey responses are subjected to an established quality assurance and validation
process. At the property level, surveyors compare the data reported by building contacts with the previous record for the property and
question any unusual changes in rents and vacancies. Whenever necessary, follow-up calls are placed to building contacts for
verification or clarification of the results. All aggregate market data at the neighborhood (submarket) and city (market) levels are also
subjected to comprehensive quality controls. Reis publishes information on approximately 1,800 submarkets at December 31, 2008.
The following table lists the number of metropolitan markets covered by Reis for each of four types of commercial real estate at
December 31, 2008:



Number of metropolitan markets:

APATMENL.......oceirirerireeeceinenesietessssesnoesrsonnns 169
OFTICE .vveeeeereeeeteteeteee e seeete s eeeeaesrrvrneearresssnaesens 132
Retail ...... . 76
INAUSHIIAL ..ot esaeere s e esees b eesaesanne 44

In addition to the core property database, Reis maintains a new construction database that monitors projects that are being added to the
covered markets. The database reports relevant criteria such as project size, property type and location for planned and proposed
projects, projects under construction, and projects nearing completion.

Finally, Reis also maintains a sales comparables database that captures information such as buyer, seller, purchase price, capitalization
rate and financing details, where available, for transactions over $2,000,000 in 82 of our largest covered markets.

Products and Services

Reis SE, available through the www.reis.com web site, serves as a delivery platform for the thousands of reports containing Reis’s
primary research data and forecasts, as well as a number of analytical tools. Access to the core system is by secure password only and
can be customized to accommodate the needs of various customers. For example, the ptoduct can be tailored to provide access to all or
only certain markets, property types and report combinations. The Reis SE interface has been refined over the past several years to
accommodate real estate professionals who need to perform market-based trend analysis, property specific research, comparable
property analysis, and generate valuation and credit analysis estimates at the single property and portfolio levels.

On a quarterly basis, Reis updates thousands of neighborhood and city level reports that cover historical trends, current observations
and, in a majority of its markets, five year forecasts on all key real estate market indicators. These updates are supported by property,
neighborhood and city data gathered during the prior quarter.

Reports are retrievable by street address, property type (apartment, office, retail and industrial) or market/submarket and are available
as full color presentation quality documents or in spreadsheet formats. These reports are used by Reis’s customers to assist in due
diligence and to support commercial real estate transactions such as loan originations, underwriting, acquisitions, risk assessment
(including loan loss reserves and impairment analyses), portfolio monitoring and management, asset management, appraisal and
market analysis.

Other significant elements of Reis SE include:
»  real estate news stories chosen by Reis analysts to provide information relevant to a particular market and property type;
«  customizable email alerts that let users receive proactive updates on only those reports or markets that they are interested in;

«  property comparables that allow users to identify buildings or new construction projects with similar characteristics (such as
square footage, rents or sales price);

+  quarterly “first glance” reports that provide an early assessment of the apartment, office and retail sectors across the U.S. and
preliminary commentary on new construction activity; and

«  the “quarterly briefing” — a conference call during which Reis provides an analysis of its latest findings and forecasts.

Reis is continuously enhancing Reis SE by developing new products and applications. Examples of recently released enhancements
include:

+ the introduction of Reis SE version 4.0 in February 2008. This release introduced enhanced mapping and filtering capabilities
around tent, sales and new construction comparables databases. Clients now benefit from the integration of Reis data with
Microsoft’s Virtual Earth™ mapping software, and from live display of group summary statistics pertaining to structural
characteristics, performance and sales;



« coverage of an additional 20 metropolitan office markets, concentrated in Florida and California, launched in May 2008, with
a further addition of 30 markets, concentrated in the Northeast and Midwest, launched in August 2008;

o the October 2008 launch of Transaction Analytics™, a tool that empowers commercial real estate investors and portfolio
managers to identify sales and capital markets trends that are directly impacting the value of their assets. The resulting
precision supports more informed valuations and decisions with regard to troubled debt and associated commercial real estate
collateral. For all of Reis’s metro areas and regions, users of Transaction Analytics™ can obtain, on demand, a customized
read on historical, current and forecasted capital market conditions, offering key measurements of sales transaction activity,
including mean, median, and 12-month rolling cap rates, total sales price, price per unit or square foot, and total transaction
volume. The user may refine this analysis by including only properties that meet specified sales transaction characteristics
(price or rate cap), or physical characteristics (size, age or class). All property level transactions are accessible within the
module, providing complete transparency; and

s the February 2009 launch of Value Alert*™, an analytical tool that provides a quick measure of how previous commercial real
estate value assumptions may need to be modified to reflect current economic realities. The tool can be applied to a portfolio
as an initial screen to identify assets that may warrant further scrutiny.

Separately, Reis has continued to broaden its distribution channels by entering into a distribution agreement with Thomson Reuters in
June 2008 to provide a quarterly sample of its national level commercial real estate research findings. Reis believes that this
distribution agreement exposes Reis information to potential international subscribers.

Reis also intends to expand its coverage of retail markets during 2009, with additional markets beginning coverage in May 2009 and
August 2009. As with the addition of apartment markets in 2007 and office markets in 2008, the expanded retail coverage will be
available for an additional fee to our existing customers.

Cost of Service

Reis’s data is available to customers in four primary ways: (1)annual and multi-year subscriptions to Reis SE; (2) capped
subscriptions allowing customers to download a limited number of reports; (3) online credit card purchases; and (4) custom data
requests. Annual subscription fees range from $1,000 to over $600,000, depending on the combination of markets, property types and
reports subscribed to and allow the client to download an unlimited number of reports over a 12-month period. Capped subscriptions
generally range from $1,000 to $25,000 and allow clients to download a fixed retail value of reports over a 12-month period.
Individual report sales typically range from $150 to $695 per report and are available to anyone who visits Reis’s retail web site or
contacts Reis via telephone, fax or email. However, certain reports are only available by a subscription or capped subscription
account. Finally, custom data deliverables range in price from $1,000 for a specific data element to hundreds of thousands of dollars
for custom portfolio valuation and credit analysis. Renewals are negotiated in advance of the expiration of an existing contract.
Important factors in determining contract renewal rates include a subscriber’s historical and projected usage pattern.

Customer Service and Training

Reis focuses heavily on proactive training and customer support. Reis’s dedicated customer service team offers customized on-site
training and web-based and telephonic support, as well as weekly web-based training seminars open to all customers. The corporate
training team also meets regularly with a large proportion of Reis’s customers. Additional points of customer contact include mid-
year service reviews, a web-based customer feedback program and account manager visits. All of these contacts are used to assist
customers with their usage of Reis SE (including by maximizing their knowledge of the product), to identify opportunities for product
adoption and increased usage and to solicit customer input for future product enhancements.



Proprietary Rights
To protect our proprietary rights, we rely upon a combination of:
« trade secret, copyright, trademark, database protection and other laws at the Federal, state and local level,
« nondisclosure, non-competition and other contractual provisions with employees, vendors and consultants;
« restrictive license agreements with customers; and
« other technical measures.

We protect our software’s source code and our database as either trade secrets or under copyright law. We license our services under
license agreements that restrict the disclosure and use of our proprietary information and prohibit the unauthorized reproduction, re-
engineering or transfer of the information in the products and/or services we provide.

We also protect the secrecy of our proprietary database, our trade secrets and our proprietary information through confidentiality and
noncompetition agreements with our employees, vendors and consultants. Our services also include technical measures designed to
deter and detect unauthorized copying of our intellectual property.

We have registered the trademarks for the Reis logo and “Your Window Onto the Real Estate Market.”
Competition

Real estate transactions involve multiple participants who require accurate historical and current market information. Key factors that
influence the competitive position of commercial real estate information vendors include: the depth and breadth of underlying
databases; price; ease of use, flexibility and functionality of the software; the ability to keep the data up to date; scope of coverage by
geography and property type; customer training and support; adoption of the service by industry leaders; consistent product
innovation; and recognition by business trade publications.

Reis’s senior management believes that, on a national level, only a small number of firms serve the property information needs of
commercial real estate investors and lenders. Reis competes directly and indirectly for customers with online services or web sites
targeted to commercial real estate professionals such as CoStar Group, Inc. (or CoStar), Real Capital Analytics, Inc., Torto Wheaton
Research, a wholly-owned subsidiary of CB Richard Ellis, Property and Portfolio Research Inc., a subsidiary of the Daily Mail and
General Trust plc, and LoopNet, Inc., as well as with in-house real estate research departments.

Wellsford’s Historic Business

The Company was originally formed on January 8, 1997. Prior to the adoption of the Company’s Plan of Liquidation, which we refer
to as the Plan (see below), the Company was operating as a real estate merchant banking firm which acquired, developed, financed
and operated real properties and invested in private real estate companies. The Company’s primary operating activities immediately
prior to the Merger were the development, construction and sale of its three residential projects and its approximate 23% ownership
interest in Private Reis. The Company is seeking to exit the residential development business in order to focus solely on the Reis
Services business.



Residential Development Activities

At December 31, 2008, the Company’s residential development activities were comprised primarily of the following:

« The 259 unit Gold Peak condominium development in Highlands Ranch, Colorado, which we refer to as Gold Peak. Sales
commenced in January 2006 and 239 Gold Peak units were sold as of December 31, 2008.

« The Orchards, a single family home development in East Lyme, Connecticut, upon which the Company could build 161
single family homes on 224 acres, which we refer to as East Lyme . Sales commenced in June 2006 and an aggregate of 33
homes and lots (25 homes and eight lots) were sold as of December 31, 2008.

« The Stewardship, a single family hone development in Claverack, New York, which is subdivided into 48 developable single
family home lots on 235 acres, which we refer to as Claverack.

During 2008, the Company made the decision to halt new home construction pending exploration of a bulk sale of lots at East Lyme
and Claverack. In June 2008, the Company entered into a listing agreement authorizing a broker to sell the remaining lots at East
Lyme. In September 2008, the Company sold eight partially improved East Lyme lots, in a single transaction, to a regional
homebuilder. Separately, the Company is working with local and regional brokers related to the Claverack bulk sale initiative. There
can be no assurance that the Company will be able to sell any or all of the homes in inventory or the remaining lots, individually or in
bulk, at acceptable prices, or within a specific time period, or at all.

Additional Segment Financial Information

See Note 3 of the consolidated financial statements included in this filing for additional information regarding all of the Company’s
segments.

Unsolicited Offers and Board Rejections

On August 13, 2008, Reis’s board of directors, which we refer to as the Board, rejected, for a second time, a proposal by CoStar to
acquire the Company for $8.75 per share in cash. In the view of the Board, the price offered in the CoStar proposal was inadequate as
it was below the long-term value Reis could realize for its stockholders by the pursuit of its business as an independent entity and the
continued disposition of its real estate assets, or by an organized sale of the Company. CoStar made its initial unsolicited offer, also at
$8.75 per share in cash, on June 5, 2008, which was rejected by the Board on June 30, 2008. On October 30, 2008, CoStar publicly
announced on its quarterly conference call that it was formalily withdrawing its offer.

Merger with Private Reis

On October 11, 2006, the Company announced that it and Reis Services entered into a definitive merger agreement with Private Reis
to acquire Private Reisand that the Merger was approved by the independent members of the Board. The Merger was approved by the
stockholders of both the Company and Private Reis on May 30, 2007 and was completed later that day. The previously announced
Plan of the Company was terminated as a result of the Merger and the Company returned to the going concern basis of accounting
from the liquidation basis of accounting. For accounting purposes, the Merger was deemed to have occurred at the close of business
on May 31, 2007 and the statements of operations include the operations of Reis Services, effective June 1, 2007.

The Merger agreement provided for half of the aggregate consideration to be paid in Company stock and the remaining half to be paid
in cash to Private Reis stockholders, except Wellsford Capital, the Company’s subsidiary which owned a 23% converted preferred
interest and which received only Company stock. The Company issued 4,237,074shares of common stock to Private Reis
stockholders, other than Wellsford Capital, used $25,000,000 of the cash consideration (which was funded by a $27,000,000 bank loan
facility, which we refer to as the Bank Loan, the commitment for which was obtained by Private Reis in October 2006 and was drawn
upon immediately prior to the Merger), and paid approximately $9,573,000, which the Company provided. The per share value of the
Company’s common stock, for purposes of the exchange of stock interests in the Merger, had been previously established at $8.16 per
common share.

The value of the Conpany’s stock for purposes of recording the acquisition was based upon the average closing price of the
Company’s stock for a short period near the date that the merger agreement was executed of $7.10 per common share, as provided for
under the existing accounting literature.



As the Company was the acquirer for accounting purposes, the acquisition was accounted for as a purchase by the Company.
Accordingly, the acquisition price of the remainder of Private Reis acquired in this transaction, combined with the historical cost basis
of the Company’s historical investment in Private Reis, has been allocated to the tangible and intangible assets acquired and liabilities
assumed based on respective fair values. The Company finalized the purchase price allocation in December 2007, which was within
the permitted time period for completing such an assessment under the existing accounting rules.

Plan of Liquidation and Return to Going Concern Accounting

On May 19, 2005, the Board approved the Plan, and on November 17, 2005, the Company’s stockholders ratified the Plan. The Plan
contemplated the orderly sale of each of the Company’s remaining assets, which were either owned directly or through the Company’s
joint ventures, the collection of all outstanding loans from third parties, the orderly disposition or completion of construction of
development properties, the discharge of all outstanding liabilities to third parties and, after the establishment of appropriate reserves,
the distribution of all remaining cash to stockholders. The Plan also permitted the Board to acquire additional Private Reis shares
and/or discontinue the Plan without further stockholder approval. Upon consummation of the Merger, the Plan was terminated.

As required by Generally Accepted Accounting Principles, or GAAP, the Company adopted the liquidation basis of accounting as of
the close of business on November 17, 2005. Under the liquidation basis of accounting, assets were stated at their estimated net
realizable value and liabilities were stated at their estimated settlement amounts, which estimates were periodically reviewed and
adjusted as appropriate. The reported amounts for net assets in liquidation presented development projects at estimated net realizable
values giving effect to the present value discounting of estimated net proceeds therefrom. All other assets were presented at estimated
net realizable value on an undiscounted basis. The amount also included reserves for future estimated general and administrative
expenses and other costs and for cash settlements on outstanding stock options during the liquidation.

The Company returned to the going concern basis of accounting effective upon completion of the Merger on May 31, 2007.

Corporate Information

The Company’s executive offices are located at 530 Fifth Avenue, Fifth Floor, New York, New York 10036; telephone: (212) 921-
1122; web site: www.reis.cont email: investorrelations@reis.com

To access investor relations information and the Company’s other documents filed with the Securities and Exchange Commission, or
SEC, visit www.reis.com. Copies of our most recent annual report on Form 10-K, any later filed quarterly reports on Form 10-Q and
current reports on Form &K, as well as any amendments thereto, are available on our website, as soon as reasonably practicable after
we electronically file such material with, or furnish it to, the SEC. Please note that information on the Company’s web site is not part
of this Form 10-K filing.

On a consolidated basis, the Company had 136 employees as of December 31, 2008.

Cautionary Statement Regarding Forward-Looking Statements

The Company makes forward-looking statements in this annual report on Form 10-K. These forward-looking statements may relate to
the Company’s or management’s outlook or expectations for earnings, revenues, expenses, asset quality, or other future financial or
business performance, strategies or expectations, or the impact of legal, regulatory or supervisory matters on our business, operations
or performance. Specifically, forward -looking statements may include:

+  statements relating to future services and product development of the Reis Services segment;
+  statements relating to future sales of the Company’s real estate;

« statements relating to future business prospects, potential acquisitions, revenue, expenses, income, cash flows, valuation of
assets and liabilities and other business metrics of the Company and its businesses, including EBITDA and Adjusted EBITDA;
and
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project,” “intend,” “expect,
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+  statements preceded by, followed by or that include the words “estimate,” “plan, anticipate,”

“believe,” “seek,” “target” or similar expressions.



These statements reflect management’s judgment based on currently available information and involve a number of risks and
uncertainties that could cause actual results to differ materially from those in the forward-looking statements. With respect to these
forward-looking statements, management has made certain assumptions. Future performance cannot be assured. Actual results may
differ materially from those in the forward-looking statements. Some factors that could cause actual results to differ include:

* revenues may be lower than expected;

+ the inability to retain and increase the Company’s customer base;

» additional adverse changes in the real estate industry and the markets in which the Company has property;
»  inability to dispose of existing residential real estate development projects at expected prices or at all;

*  competition;

» the inability to attract and retain sales and senior management personnel;

+ difficulties in protecting the security, confidentiality, integrity and reliability of the Company’s data;

+ changes in accounting policies or practices;

* legal and regulatory issues; and

*  the risk factors listed under “Item 1A. Risk Factors” of this annual report on Form 10-K.

You are cautioned not to place undue reliance on any forward-looking statements, which speak only as of the date of this annual report
on Form 10-K. Except as required by law, the Company undertakes no obligation to publicly update or release any revisions to these
forward-looking statements to reflect any events or circumstances after the date of this annual report on Form 10-K or to reflect the
occurrence of unanticipated events.

Item1A. Risk Factors.

The following is a discussion of the risk factors that Reis’s management believes are material to Reis at this time. These risks and
uncertainties are not the only ones facing Reis and there may be additional matters that Reis is unaware of or that Reis currently
considers immaterial. Any or all of these could adversely affect Reis’s business, results of operations, financial condition and cash
flows. Our commercial real estate information services business is our primary business segment. However, sales of, or a failure to
sell, our remaining real estate properties could significantly impact our results of operations, financial condition and cash flows.

Risk Factors Relating to Reis Generally

Our common stock is thinly traded and there may continue to be little or no liquidity for shares of our common stock.

Historically, our common stock has been thinly traded and an active trading market for our common stock may not develop. In the
absence of an active public trading market, investors trying to sell their shares may find it difficult to find buyers for their shares at
prices quoted in the market or at all.

Our Board may authorize transactions with respect to our common stock. These transactions may include a reverse stock split or odd-
lot or other share repurchase programs. In December 2008, we announced that our Board authorized a repurchase program of shares
of our common stock up to an aggregate amount of $1,500,000. In addition, Wellsford effected an odd-lot share repurchase program
in 1999, strategically repurchased shares between 1999 and 2001, and executed a reverse stock split in 2000. All decisions regarding
any such transactions will be at the discretion of our Board and will be evaluated from time to time by the Board in light of the price
per share of our common stock, the number of shares of our common stock outstanding, applicable NASDAQ rules, applicable law
and other factors that our Board deems relevant. If we effect any such transaction, the liquidity of our common stock could be

adversely affected by the reduced number of shares that would be outstanding after the transaction. In addition, a share repurchase
program (including the current program) requires the payment of cash by Reis to stockholders, which could adversely impact our
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financial liquidity. If we effect a reverse stock split, there can be no assurance that the market price per share of our common stock
after the reverse stock split will rise or remain constant in proportion to the reduction in the number of shares of our common stock
outstanding before the reverse stock split.

Our executive officers and directors own a significant percentage of our stock and have significant control of our management
and affairs, and they may take actions which may not be in the best interest of other stockholders.

The executive officers and directors of Reis beneficially owned approximately 27.5% of Reis’s outstanding common stock as of
December 31, 2008. Of this total, Lloyd Lynford (10.1%), Jonathan Garfield (6.9%) and Jeffrey Lynford (5.2%) beneficially owned
an aggregate of 22.2%. This significant concentration of share ownership may adversely affect the trading price of our common stock
because investors may perceive disadvantages in owning stock in companies where management holds a significant percentage of the
voting power. Consequently, this concentration of ownership may have the effect of delaying or preventing a change of control,
including a merger, consolidation or other business combination involving Reis, or discouraging a potential acquirer from making a
tender offer or otherwise attempting to obtain control, even if such a change of control would benefit Reis’s stockholders other than
the group of directors and officers described above.

Our success depends on retaining key executive officers and personnel and attracting and retaining capable management and
operating personnel.

Reis’s business plan with respect to its commercial real estate information services business was developed, in large part, by Reis’s
President and Chief Executive Officer, Lloyd Lynford, Reis’s Executive Vice President, Jonathan Garfield, and Reis Services’s Chief
Operating Officer, William Sander. The continued implementation and development of Reis’s business plan, and our business
generally, requires their skills and knowledge. Reis may not be able to offset the impact of the loss of the services of Lloyd Lynford,
Mr. Garfield, Mr. Sander or other key officers or employees because its business requires skilled management, as well as technical,
product and technology, and sales and marketing personnel, who are in high demand and are often subject to competing offers.
Competition for qualified employees is intense in the information industry, and the loss of a substantial number of qualified
employees, or an inability to attract, retain and motivate additional highly skilled employees could have a material adverse impact on
Reis.

Although Reis uses various incentive programs to retain and attract key personnel, these measures may not be sufficient to either
attract or retain, as applicable, the personnel required to ensure our success. Issuances pursuant to our incentive plans may result in
dilution to Reis stockholders.

Our governing documents and Maryland law contain anti-takeover provisions that may discourage acquisition bids or merger
proposals, which may adversely affect the market price of our common stock.

Reis’s articles of amendment and restatement contain provisions designed to discourage attempts to acquire control of Reis by merger,
tender offer, proxy contest, or removal of incumbent management without the approval of our Board. These provisions may make it
more difficult or expensive for a third party to acquire control of Reis even if a change of control would be beneficial to the interests
of its stockholders. These provisions could discourage potential takeover attempts and could adversely affect the market price of
Reis’s common stock. Reis’s governing documents:

«  provide for a classified board of directors, which could discourage potential acquisition proposals and could delay or prevent a
change of control; and

« authorize the issuance of blank check stock that could be issued by Reis’s Board to thwart a takeover attempt.

In addition, under Maryland law, certain “business combinations™ (including certain issuances of equity securities) between a
Maryland corporation and any person who beneficially owns 10% or more of the voting power of the corporation’s shares or an
affiliate thereof are prohibited for five years after the most recent date on which the interested stockholder becomes an interested
stockholder. Reis’s Board has exempted from the Maryland statute any business combinations with Jeffrey Lynford or Edward
Lowenthal (a director of the Company) or any of their respective affiliates or any other person acting in concert or as a group with any
of such persons, and, consequently, the five-year prohibition and the supermajority vote requirements will not apply to business
combinations between such persons and Reis.
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Increases in interest rates could materially increase our interest expense.

As of December 31, 2008, we had approximately $27,827,000 of variable rate debt outstanding. We may incur additional variable rate
indebtedness in the future. Accordingly, if interest rates increase, so will our interest costs, which may have a material adverse effect
on our business, ®sults of operations, cash flows and financial condition. We have limited our exposure to significant interest rate
increases on some of our existing variable rate debt by purchasing interest rate caps. In purchasing interest rate caps, we attempt to
protect against significant increases in interest rates, weighing the cost of such caps against the protection afforded. Based on the
December 31, 2008 debt balances and the notional amount of the interest rate caps, a 1% increase in the base interest rates on our
variable rate debt would result in approximately $279,000 of additional interest being incurred on an annualized basis.

Our ability to use the net operating loss carryforwards of the historic Wellsford business will be subject to limitation and could be
eliminated.

Generally, a change of more than 50% in the ownership of a corporation’s stock, by value, over a three-year period constitutes an
ownership change under Section 382 of the Internal Revenue Code of 1986, as amended, which we refer to as the Code. In general,
Section 382 imposes an annual limitation on a corporation’s ability to use its net operating losses, or NOLs, from taxable years or
periods ending on or before the date of an ownership change to offset U.S. Federal taxable income in any post-change year. The
historic Wellsford business experienced such an ownership change as a result of the May 2007 merger; as a result we are subject to the
limitation under Section 382 with respect to pre-change NOLs of the historic Wellsford business. Section 382 imposes significant
limitations on the use of historic Wellsford’s NOL carryforwards. The annual limitation on our use of the historic Wellsford NOLs
through 2027, as a result of the ownership change, is approximately $2,779,000 per year.

Moreover, if a corporation experiences an ownership change and does not satisfy the continuity of business enterprise, or COBE,
requirement (which generally requires that the corporation continue its historic business or use a significant portion of its historic
business assets in a business for the two-year period beginning on the date of the ownership change), it cannot, subject to certain
exceptions, use any NOL from a pre-change period to offset taxable income in post-change years. Although there can be no assurance
that this requirement will be met within the two-year period with respect to the ownership change effected by the May 2007 Merger,
our management believes there is a tax return basis for stating that this requirement was met through December 31, 2008.

We have NOL carryforwards, for Federal income tax purposes, resulting from Wellsford’s merger with Value Property Trust in 1998
and operating losses in 2004, 2006 and 2007. Assuming we are able to satisfy the COBE requirement described above, we expect that
we could only potentially utilize approximately $34,610,000 of the remaining NOLs existing at December 31, 2008, based on the new
$2,779,000 annual limitation and expirations. Approximately $7,351,000 of this amount will expire in 2010. The actual ability to
utilize the tax benefit of any existing NOLs will be subject to future facts and circumstances with respect to meeting the above
described COBE requirements at the time NOLs are being utilized on a tax return. Realization of the NOL does not meet the criteria
under GAAP for financial statement recognition, and accordingly, no asset and valuation allowance related thereto has been reflected
in the Company’s consolidated financial statements.

Private Reis had NOL carryforwards aggregating approximately $,200,000 at December 31, 2008, expiring in the years 2019 to
2026. These losses may be utilized against consolidated taxable income, subject to a $5,300,000 annual limitation. During the seven
month period subsequent to the Merger, the Company generated an NOL of approximately $4,600,000 which may be utilized against
consolidated taxable income through 2027 and is not subject to an annual limitation.

Risk Factors Relating to Our Commercial Real Estate Information Services Business
A failure to attract and retain customers could harm our business.

We must acquire new customers and expand our business with our current customers in order to grow our business. Our ability to
grow our business will be adversely impacted to the extent that current customers reduce or discontinue to use Reis SE, or if we are
unable to convince prospective customers to subscribe to Reis SE. This may occur due to budgetary constraints, particularly during
the current economic downturn, or if our product offering is less competitive with those of other companies in our industry. In the
latter part of 2008, we experienced an overall decrease in the total number of our customers due to slippage in our renewal rates for
smaller customers. The number of customers was also impacted by the fact that we added a large number of these smaller customers
in 2007 and historically our renewal rate for first year customers is significantly lower than for longer term customers. There can be
no assurance that we will be successful in ontinuing to acquire additional customers or expanding business from our existing
customers.
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Our revenues are concentrated among certain key customers.

Our commercial real estate information services business had approximately 720 customers at December 31, 2008, but derives
approximately 31.7% of its revenues from 24 customers. The largest customer accounted for 2.4% of Reis Services revenues for the
year ended December 31, 2008. If we were to experience a reduction or loss of business from a number of these 24 largest customers,
it could have a material adverse effect on our revenues and, depending on the significance of the loss, our financial condition, cash
flows and profitability. In addition, although we generally impose contractual restrictions limiting our immediate exposure to revenue
reductions due to mergers and consolidations and our pricing model is based on projected usage, we may be impacted by
consolidation among our customers and potential customers, as a result of their reduced usage on a combined basis or greater
bargaining power.

We may be unable to compete successfully with our current or future competitors.

We have competition from both local companies that prepare commercial real estate research with respect to their specific geographic
areas and national companies that prepare national commercial real estate research. Specifically, certain of our products compete with
those of CoStar, Real Capital Analytics, Torto Wheaton, Property and Portfolio Research, and LoopNet. Some of our competitors,
either alone or with affiliated entities, may have greater access to resources than we do. Competition could negatively impact our
revenues and profitability.

We may not be able to sustain revenue growth and increase profitability in our commercial real estate information services
business.

We expect that our revenues will grow in the future and that we will increase our profitability, however, such expectations may not be
realized. Our revenue growth slowed during 2008, primarily in the latter part of the year, and we experienced a modest decline in

revenue from the third quarter of 2008 to the fourth quarter of 2008. We cannot guarantee that we will be able to grow revenues in the
future.

We may incur additional expenses, such as marketing and product development expenses, with the expectation that it will result in
revenue growth in the future; however, such additional expenses may result in reduced profitability or margins, or negatively impact
liquidity. During 2008, we were able to improve our margins and increase EBITDA, which is GAAP net income, before interest,
taxes, depreciation and amortization, in the Reis Services business. This was achieved through revenue growth of 9.2% over 2007 and
cost control measures implemented in 2008. There can be no assurance that the trend of EBITDA growth and increase in margins will
continue into the future.

We must continue to obtain information from multiple sources.

The quality of Reis SE depends substantially on information provided by a large number of commercial real estate brokers, agents and
property owners. If a significant number of these sources choose not to continue providing information to us, our product could be
negatively affected, potentially resulting in an increase in customer cancellations and a failure to acquire new customers.

Our revenues, expenses and operating results could be affected by general economic conditions or by changes in commercial real
estate markets, which are cyclical.

Our business is sensitive to trends in the general economy and trends in local, regional and national commercial real estate markets,
which are unpredictable. Therefore, operating results, to the extent they reflect changes in the broader commercial real estate industry,
may be subject to significant fluctuations. A number of factors could have an effect on our revenues, expenses, operating results or
cash flows, such as:

+ periods of economic slowdown or recession in the U.S. or locally;

«  budgetary and financial burdens on our customers and potential customers;

»  merger, acquisition, failure or government takeover of our customers and potential customers;
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* governmental intervention in economic policy;

+ inflation;

+  flows of capital into or out of real estate investment in the U.S. or various regions of the U.S.;
» - changes to the manner in which transactions are financed;

+  changes in the risk profile of real estate assets and collateral for financings;
* changes in levels of rent or appreciation of asset values;

+ changing interest rates;

+ tax and accounting policies;

+ the cost of capital;

*  costs of construction;

* increased unemployment;

* lower consumer confidence;

* lower wage and salary levels;

*  war, terrorist attacks or natural disasters; or

* the public perception that any of these conditions may occur.

If our customers choose not to use Reis SE because of any of these factors, and we are not successful in attracting new customers, our
revenues, expenses, operating results, cash flows or stock price could be negatively affected.

Our success depends on our ability to introduce new or upgraded services or products.

To continue to attract new customers to Reis SE, we may need to introduce new products or services. We may choose to develop new
products and services independently or to license or otherwise integrate content and data from third parties. The introduction of new
products and services could impose costs on our business and require the use of resources, and there is no guarantee that we will
continue to be able to access new content and technologies on commercially reasonable terms or at all. If customers or potential
customers do not recognize the value of our new services or enhancements to existing services, operating results could be negatively
affected. We may incur significant costs and experience difficulties in developing and delivering these new or upgraded services or
products.

Efforts to enhance and improve the ease of use, responsiveness, functionality and features of our existing products and services have
inherent risks, and we may not be able to manage these product developments and enhancements successfully or in a cost effective
manner. If we are unable to continue to develop new or upgraded services or products, then customers may choose not to use our
products and services. Our growth would be negatively impacted if we were unable to successfully market and sell any new services
or upgrades.

If we fail to protect confidential information against security breaches, or if customers are reluctant to use products because of
privacy concerns, we might experience a loss in profitability.

Pursuant to the terms and conditions of use on our web site, as part of our customer registration process, we collect and use personally
identifiable information. Industry-wide incidents or incidents with respect to our web sites, including theft, alteration, deletion or
misappropriation of information, security breaches, computer hackers, viruses (or anything else that may contaminate or cause
destruction to our systems ), or changes in industry standards, regulations or laws could deter people from using the Internet or our web
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site to conduct transactions that involve the transmission of confidential information, which could harm our business. Under the laws
of certain jurisdictions, if there is a breach of our computer systems and we know or suspect that unencrypted personal customer data
has been stolen, we may be required to inform any customers whose data was stolen, which could harm our reputation and business.

Our business could be harmed if we are unable to maintain the integrity and reliability of our data.

Our success depends on our customers’ confidence in the comprehensiveness, accuracy, and reliability of the data we provide. We

believe that we take adequate precautions to safeguard the completeness and accuracy of our data and that the information is generally
current, comprehensive and accurate. Nevertheless, we depend to a large degree on information provided to us on a voluntary basis by
third parties, including commercial real estate brokers, agents and property owners. Further, data is susceptible to electronic

malfeasance including, theft, alteration, deletion, viruses and computer hackers. In addition, our reports and conference calls for
customers may contain forecasts with respect to real estate trends. Although our contracts contain language limiting our liability, if
any of our data or forecasts are inaccurate or are later not borne out by actual results, for any of the above reasons, demand for our
services could diminish and we may be exposed to lawsuits claiming damages resulting from inaccurate data.

We may be unable to enforce or defend our ownership or use of intellectual property.

Our business depends in large measure on the intellectual property utilized in our methodologies, software and database. We rely on a
combination of trademark, trade secret and copyright laws, registered domain names, contracts which include non-disclosure
provisions, work-for-hire provisions, and technical security measures to protect our intellectual property rights. However, we do not
hold Federal registrations covering all of our trademarks and copyrightable materials. We also do not own any patents or patent
applications. Our business could be significantly harmed if we do not continue to protect our intellectual property. The same would be
true if claims are made against us alleging infringement of the intellectual property rights of others. Any intellectual property claims,
regardless of merit, could be expensive to litigate or settle, and could require substantial amounts of time and expenditures.

If our web site or other services experience system failures or malicious attacks, our customers may be dissatisfied and our
operations could be impaired.

Our business depends upon the satisfactory performance, reliability and availability of our web site. Problems with the web site could
result in reduced demand for our services. Furthermore, the software underlying our services is complex and may contain undetected
errors. Despite testing, we cannot be certain that errors will not be found in our software. Any errors could result in adverse publicity,
impaired use of our services, loss of revenues, cost increases or legal claims by customers.

Additionally, our services substantially depend on systems provided by third parties, over whom we have little control. Interruptions
in service could result from the failure of data providers, telecommunications providers, or other third parties, including comp uter
hackers. We depend on these third-party providers of Internet communication services to provide continuous and uninterrupted
service. We also depend on Internet service providers that provide access to our services. Any disruption in the Internet access
provided by third-party providers or any failure of third-party providers to handle higher volumes of user traffic could harm our
business.

Our internal network infrastructure could be disrupted or penetrated, which could materially impact both our ability to provide
services and customers’ confidence in our services.

Our operations depend upon our ability to maintain and protect our computer systems, most of which are redundant and independent
systems in separate locations. While we believe that our systems are adequate to support our operations, our systems may be
vulnerable to damage from break-ins, unauthorized access, computer viruses, vandalism, fire, floods, earthquakes, power loss,
telecommunications failures, terrorism, acts of war, and other similar events. Although we maintain insurance against fires, floods,
and general business interruptions, the amount of coverage may not be adequate in any particular case. Furthermore, any damage or
disruption could materially impair or block our ability to provide services, which could significantly impact our business.

Experienced computer programmers, or hackers, may attempt to penetrate our network security from time to time. Although we have
not experienced any security breaches to date and we maintain a firewall, a hacker who penetrates network security could
misappropriate proprietary information or cause interruptions in our services. We might be required to further expend significant
capital and resources to protect against, or to alleviate, proble ms caused by hackers. We also may not have a timely remedy against a
hacker who is able to penetrate our network security. In addition to purposeful security breaches, the inadvertent transmission of
computer viruses or anything else manifesting contaminating or destructive properties could expose us to litigation or to a material
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risk of loss. Any of these incidents could materially impact our ability to provide services as well as materially impact the confidence
of our customers in our services, either of which could significantly and adversely impact our business.

We may be subject to regulation of advertising and customer solicitation or other newly-adopted laws and regulations.

As part of our customer registration process, our customers agree to receive emails and other communications from us. However, we
may be subject to restrictions on our ability to communicate with customers through email and phone calls. Several jurisdictions have
proposed or adopted privacy-related laws that restrict or prohibit unsolicited email or spam. These laws may impose significant
monetary penalties for violations. In addition, laws or regulations that could harm our business could be adopted, or reinterpreted so as
to affect our activities, by the government of the U.S., state governments, regulatory agencies or by foreign governments or agencies.
This could include, for example, laws regulating the source, content or form of information provided on our web site, the information
or services we provide or our transmissions over the Internet. Violations or new interpretations of these laws or regulations may result
in penalties or damage our reputation or could increase our costs or make our services less attractive.

Our revenue, expenses, operating results and cash flows are subject to fluctuations.
Our revenues, expenses, operating results and cash flows have fluctuated in the past and are likely to continue to do so in the future.
These fluctuations could negatively affect our results of operations during that period and future periods. Our revenues, expenses,
operating results and cash flows may fluctuate from quarter to quarter due to factors including, among others, those described below:

+ obtaining new customers and retaining existing customers;

* changes in our marketing or other corporate strategies;

* our introduction of new products and services or changes to existing products and services;

* the amount and timing of our operating expenses and capital expenditures;

»  costs related to acquisitions of businesses or technologies; and

*  other factors outside of our control.

The Bank Loan documents contain financial and operating restrictions that limit Reis Services’s access to credit. If Reis Services
Jfails to comply with the covenants in the Bank Loan documents, Reis Services may be required to repay the indebtedness on an
accelerated basis.

Provisions in the Bank Loan impose restrictions on Reis Services’s ability to, among other things:
* incur additional debt;
+ amend its organizational documents;
«  pay for public company costs ;
* pay dividends and make distributions;
+  redeem or repurchase outstanding equity;
* make certain investments;
*  create certain liens;

* enter into transactions with stockholders and affiliates;
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» undergo a change of control; and
«  make certain fundamental changes, including engaging in a merger or consolidation.

The credit agreement also contains other customary covenants, including covenants which require Reis Services to meet specified
financial ratios and financial tests. If Reis Services were not able to comply with these covenants in the future, the failure to do so may
result in the declaration of an event of default and cause Reis Services to be unable to borrow on the $2,000,000 undrawn portion of
the Bank Ioan. Furthermore, certain events, such as the delisting of our common stock from a national stock exchange or the

voluntary or involuntary filing by Reis under any bankruptcy, insolvency or similar law (which is not stayed or dismissed within
certain time periods), will cause an event of default. In addition, an event of default, if not cured or waived, may result in the

acceleration of the maturity of indebtedness outstanding under these agreements, which would require Reis Services to pay all
amounts outs tanding. If an event of default occurs, Reis Services may not be able to cure it within any applicable cure period, if at all.
If the maturity of this indebtedness is accelerated, Reis Services or Reis may not have sufficient funds available for repayment or may
not have the ability to borrow or obtain sufficient funds to replace the accelerated indebtedness on terms acceptable to us, or at all.
Furthermore, the Bank Loan is secured by Reis Services’s assets and, therefore, these assets will not be available to secure additional
credit.

We may be subject to tax audits or other procedures concerning our tax collection policies.

We do not collect sales or other similar taxes in states other than New York. However, one or more states (other than New York) may
seek to impose sales tax collection obligations on out-of-state companies, such as Reis, which engage in online commerce. A
successful assertion that we should collect sales, use or other taxes on the sale of product or services into these states could subject us
to liability for current or past taxes due, and could increase the effective price of our products and services, which would harm our
business.

If we are not able to successfully identify or integrate future acquisitions, our business operations and financial condition could be
adversely affected, and future acquisitions may divert our manogement’s attention and consume significant resources.

We may in the future attempt to further expand our markets and services in part through acquisitions of cther complementary
businesses, services, databases and technologies. Mergers and acquisitions are inherently risky, and we cannot assure you that future
acquisitions, if any, will be successful. The successful execution of any future acquisition strategy will depend on our ability to
identify, negotiate, complete and integrate such acquisitions and, if necessary, obtain satisfactory debt or equity financing to fund
those acquisitions. Any such acquired businesses would generally be subject to the risks described under “Risk Factors Relating to
Our Commercial Real Estate Information Services Business” in this section.

Failure to manage and successfully integrate acquired businesses could harm our business. In addition, if we finance acquisitions by
incurring additional debt, our financial condition or liquidity could be adversely impacted. If we finance or otherwise complete
acquisitions by issuing equity or convertible debt securities, existing stockholders’ ownership may be diluted.
Risk Factors Relating to Our Residential Development Activities
Our real estate assets may continue to decline in value.
The value of our real estate assets is subject to certain risks applicable to our assets and inherent in the real estate industry. In fact, in
recent months, real estate values across the United States have declined rapidly. In addition, the availability of credit for both
developers and buyers has significantly decreased. Deteriorating market conditions, among other factors, have resulted in Reis
recording aggregate impairment charges of approximately $9,708,000 and $3,149,000 in December 2008 and 2007, respectively, with
respect to the historic Wellsford real estate assets. Future sales of real estate at prices lower than their estimated current value, or the
failure to sell such assets at all, could cause further impairment charges to be recorded. These factors, which, if they persist, could
have a material adverse effect on our business, results of operations and financial condition, include:

«  downtums in the national, regional and local economies where our properties are located;

«  macroeconomic, as well as specific regional and local market conditions;

« decreases in the availability of debt or other financing for potential purchasers of Reis’s real estate assets;
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* competition from other for-sale housing developments;

* local real estate market conditions, such as oversupply of, or reduction in demand for, residential homes and condominium
units;

* increased operating and construction costs, including insurance premiums, utilities, building materials, labor and real estate
taxes;

* increases in interest rates; and
* the cost of complying with environmental, zoning, and other laws.
Our development and construction activities expose us to risks associated with the sale of residential units.

Risks associated with the sale of residential properties, including the sale of condominium units, single family homes or lots, some of

which currently exist, if they persist, could have a material adverse effect on our business, results of operations and financial condition
include:

* alack of demand by prospective buyers;

 the inability to find qualified buyers;

* the inability of buyers to obtain satisfactory financing;

« the inability of buyers to sell their existing homes;

* the inability to close on sales of properties under contract;

*  dissatisfaction by purchasers with the homes purchased from us, which may result in litigation costs, remediation costs or
warranty expenses;

* - the failure o sell a number of units or homes at any particular project which is sufficient to provide for full funding of
homeowners’ association dues;

¢ dissatisfaction by homeowners and homeowners’ associations with the construction of condominiums, homes and amenities

by us in a condominium and/or subdivision development, which may result in litigation costs, remediation costs or warranty
expenses; and

* reduced sales, reduced sales prices, increased concessions, or sales of lower priced condominium units, single family homes or
lots, due to increases in interest rates and a tightening of credit requirements, which makes it more expensive and difficult for
buyers to obtain financing.

We currently have ceased further development at our East Lyme and Claverack projects and are marketing the assets in an accelerated
manner as bulk sales of lots. Additionally, we intend to complete the sale of condominium units at our Gold Peak project (where we
completed construction in 2008). The determination by our Board to accelerate the sale of the East Lyme project and the Claverack
project in a bulk disposition, as a result of a prolonged period of negative market factors related to construction, development,
financing or the inability to sell residential units (as described above), could result in additional write-downs and have a further
material adverse effect on our results of operations, financial condition and cash flows.

~ Our plans to dispose of the East Lyme and Claverack projects are subject to significant uncertainties. Many home builders, including
large national and regional builders, have been disposing of their land assets at significant discounts. Those with recent taxable
income may be more willing to sell property at a substantial loss, because of the ability, in some cases, to use taxable losses to offset
the prior income. The recent American Recovery and Reinvestment Act, or stimulus plan, provides for the carry back period for these
losses to be extended from two years to five years for businesses with less than $15 million in revenues. The proposed Federal budget

for fiscal 2010 would apply the five year carry back period to businesses of all sizes. These tax benefits may further depress prices for
land.
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The market for residential real estate is highly competitive.

We compete with large homebuilding companies, many of which have substantially greater financial, marketing, and sales resources
than we do and with smaller local builders. The consolidation of some homebuilding companies may create additional competitors
that have greater financial, marketing, and sales resources than we do and thus are able to compete more effectively against us. In
addition, there may be new entrants in the markets in which we currently conduct business.

We will likely use available cash and not cash flow from the sale of real estate properties to meet our debt service obligations.

Our ability to make scheduled payments of principal or interest on our indebtedness obligations related to our East Lyme project will
depend on our future performance, which, to a certain extent, is subject to general economic conditions, financial, competitive,
legislative, regulatory, political, business, and other factors. We believe that cash on hand and cash generated by our business will be
sufficient to enable us to make our debt payments as they become due in 2009. We currently intend to repay the loan secured by our
East Lyme project when it matures in June 2009. However, if the sales of condominium units, single family homes or lots do not
generate sufficient cash flow, we may need to use more of our cash on hand to retire this obligation in 2009.

Increased insurance costs and reduced insurance coverage may affect our results of operations and increase our potential
exposure to liability.

Significant increases in our cost of insurance coverage or significant limitations on coverage could have a material adverse effect on
our business, financial condition, and results of operations from such increased costs or from liability for significant uninsurable or
underinsured claims.

In addition, there are some risks of loss for which we may be unable to purchase insurance coverage. For example, losses associated
with landslides, earthquakes, and other geologic events may not be insurable, and other losses, such as those arising from terrorism,
wars, or acts of God may not be economically insurable. A material uninsured loss to any of our properties or assets could adversely
affect our business, results of operations and financial condition and we may nevertheless remain obligated for any mortgage debt or
other financial obligations related to that property or asset.

We are subject to environmental laws and regulations, and our properties may have environmental or other contamination.

We are subject to various Federal, state, and local laws, ordinances, rules and regulations concerning protection of public health and
the environment. These laws may impose liability on property owners or operators for the costs of removal or remediation of
hazardous or toxic substances on real property, without regard to whether the owner or operator knew of, or was responsible for, the
presence of the hazardous or toxic substances. The presence of, or the failure to properly remediate, such substances may adversely
affect the value of a property, as well as our ability to sell the property or individual condominium units or apartments, or to borrow
funds using that property as collateral. Costs associated with the foregoing could be substantial and in extreme cases could exceed the
value of the contaminated property. Environmental claims are generally not covered by our insurance programs.

The particular environmental laws that apply to any given homebuilding site vary according to the site’s location, its environmental
condition, and the present and former uses of the site, as well as those of adjoining properties. Environmental laws and conditions may
result in delays, may cause us to incur substantial compliance and other costs, and can prohibit or severely restrict homebuilding
activity in environmentally sensitive regions or areas, which could negatively affect our results of operations. In addition, applicable
environmental laws create liens on contaminated sites in favor of the government for damages and costs it incurs in connection with a
contamination. The one environmental condition affecting our properties of which we are aware relates to a portion of the East Lyme
project. This land requires remediation of pesticides used on the property when it-was an apple orchard at a cost of approximately
$1,000,000. Remediation costs were considered in the value of the property and is recognized as a liability at December 31, 2008 and
2007.

Our properties are subject to various Federal, state and local regulatory requirements, such as state and local fire and life safety
requirements and the Americans with Disabilities Act.

If we fail to comply with regulatory requirements, we could incur fines or be subject to private damage awards. Compliance with

requirements may require significant unanticipated expenditures by us. Such expenditures could have a material adverse effect on our
business, results of operations and financial condition.
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Item1B. Unresolved Staff Comments.
Not applicable.
Item2. Properties.

The Company, through our Residential Development Activities segment, owns or has ownership interests in the following residential
development projects at December 31, 2008:

Numberof Remaining

Year Lots/Units  Lots/Units Encumbrance at December 31,

Property/Location Acquired Zoned Unsold Type 2008(A) 2007(A)
Gold Peak/Denver, CO(B)................... 1999 259 20 Condominiums $ — 3 6,417,000
The Orchards/East Lyme, CT(C).......... 2004 10t 68 Single family homes and lots 5,077,000 6,966,000
East Lyme Land/East Lyme, CT(D)...... 2005 60 60 Single family home lots — —
The Stewardship/Claverack, NY(E)...... 2004 48 48 Single family home lots — —

(A) For a description of encumbrances on the Company’s development properties, see “Item 7. Management’s Discussion and Analysis of Financial Condition
and Results of Operations — Liquidity and Capital Resources — Residential Development Debt .”

(B) At December 31,2008, 239 units were sold and two units were under contract. Initial unit deliveries commenced in January 2006.

(C) At December 31,2008, 33 homes and lots were sold (25 homes and eight lots). Home sales commenced in June 2006,

(D) East Lyme Land is contiguous to The Orchards.

(E) During 2008, the Company complet ed the required infrastructure and two model homes with the intent to sell lots.

The Company leases approximately 33,500 square feet of space in New York, New York, for its principal executive offices, under a
lease expiring in 2016.

Item3. Legal Proceedings.
Neither the Company nor any of its properties are subject to any material litigation.
Itemd. Submission of Matters to a Vote of Security Holders.

Not applicable.

20



PART 1I
Item5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities.
Market Information

Effective November 30, 2007, the Company’s common shares commenced trading on the NASDAQ under the symbol “REIS”. Prior
to that date, the Company’s common shares were traded on the AMEX under the symbol “WRP”. As of December 31, 2008, there
were approximately 390 holders of record of our common stock. This number represents the actual record holders as shown on the
securities holder list obtained from our transfer agent. These record holders held 3,524,584 shares of our common stock. As of
December 31, 2008, an additional 7,464,039 shares of our common stock were held in participant accounts through The Depository
Trust Company, and are not reflected in the count of record holders.

The high and low closing sales prices per share for our common stock for the years ended December 31, 2008 and 2007 are as
follows:

2008 2007
High Low High Low
$ 730 $ 454 $ 794 § 739
$ 621 $ 485 $§ 1102 & 775
$ 787 $ 444 $ 1023 $ 740
$ 600 $ 327 $ 768 § 656

Common Stock Price Performance Graph

The following graph compares the cumulative total stockholder return on Reis’s common stock, which is represented below by
“REIS,” for the period commencing December 31, 2003 through December 31, 2008, with the cumulative total return on the Russell
2000 Index, which we refer to as the Russell 2000, and the S&P 500 Index, which we refer to as the S&P 500, for the same period.
Reis has chosen the Russell 2000 based on the market capitalization of the issuers contained in that index. Reis has not identified a
peer group, given the fact that Wellsford was in liquidation prior to the May 2007 Merger, the change in Reis’s business following the
Merger and the limited number of issuers in businesses similar to ours. Total return values were calculated based on cumulative total
return assuming (1) the investment of $100 in the Russell 2000, the S&P 500 and in Reis common stock on December 31, 2003, and
(2) reinvestment of dividends, which in the case of Reis includes the December 14, 2005 initial and only liquidating distribution of
$14.00 per share. The total return for Reis common stock from December 31, 2003 to December 31, 2008 was a loss of
approximately (8.8)% versus a loss of approximately (4.4)% for the Russell 2000 and a loss of (10.5)% for the S&P 500.
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Dividends .

The Company did not declare or distribute any dividends during 2008 or 2007.

Reis does not currently intend to declare or distribute any dividends. All decisions regarding the declaration and payment of dividends
will be at the discretion of the Board and will be evaluated from time to time by the Board in light of the Company’s financial
condition, earnings, cash flows, growth prospects, restrictions under the Company’s credit agreement, applicable law and other factors
that the Board deems relevant. :

Recent Sales of Unregistered Securities

The Company has not sold any unregistered securities within the past three years.

Issuer Purchases of Equity Securities %

In December 2008, the Board authorized a repurchase program of shares of the Company’s common stock up to an aggregate amount
of $1,500,000. Purchases under the program may be made from time-to-time in the open market or through privately negotiated
transactions. Depending on market conditions, financial developments and other factors, these purchases may be commenced or
suspended at any time, or from time -to-time, without prior notice and may be expanded with prior notice.

During the fourth quarter of 2008, the Company repurchased the following shares of Common Stock:

Maximum Dollar

Total Number of Value of Shares
Shares Purchased  That May Yet Be
as Part of Publicly  Purchased Under

Total Number of Average Price Announced Plans the Plans or
Period Shares Purchased Paid per Share or Programs Programs
October 1, 2008 to October 31,2008 .......... - — 8 — — 3 —
November 1, 2008 to November 30, 2008 ... — $ — — $ —_
December 1, 2008 to December 31,2008............... 2,400 $ . 3.66 2,400 $ 1,491,000

The Company has entered into a trading plan pursuant to Securities Exchange Act Rule 10b5-1, permitting open market purchases of
common stock during blackout periods consistent with the Company’s “Policies for Transactions in Reis Stock and Insider Trading
and Tipping.” During January and February of 2009, the Company purchased an additional 10,300 shares of common stock at an
average price of $4.59 per share. From the inception of the share repurchase program through February 28, 2009, the Company had
purchased an aggre gate of 12,700 shares of common stock at an average price of $4.42 per share, for an aggregate of $56,000 (leaving
approximately $1,444,000 that may yet be purchased under the program).

Other Security Information
For additional information concerning the Company’s capitalization, see Note 10 to the Company’s consolidated financial statements.
Calculation of Aggregate Market Value of Non-Affiliate Shares

For purposes of calculating the aggregate market value of those common shares of the Company held by non-affiliates, as shown on
the cover page of this annual report on Form 10-K, it has been assumed that all of the outstanding shares were held by non-affiliates
except for shares held by directors and officers of the Company. However, this should not be deemed to constitute an admission that
all of such directors and officers are, in fact, affiliates of the Company, or that there are not other persons who may be deemed to be
affiliates of the Company. For further information concerning shareholdings of officers, directors and principal stockholders, see
“Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockhiolder Matters.”
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Item 6. Selected Financial‘ Data.

The following tables set forth selected historical consolidated financial data for the Company and should be read in_conjunction with
‘the consolidated financial statements and the notes related to those financial statements starting at page F1 and “Management’s
Discussion and Analysis of Financial Condition and Results of Operations” included herein. The Company adopted the liquidation
basis of accounting effective as of the close of business on November17, 2005 which was utilized until May 31, 2007 upon
completion of the Merger and termination of the Plan. Effective with the close of business on May 31, 2007, the Company returned to
the going concern basis of accounting. Information prior to November 17, 2005 is also presented on the going concern basis of

accounting.

(amounts in thousands, except per share S y Ci lidated S t Consolidated Statement of Summary Consolidated
data) of Operations Data Changes in Net Assets Statement of Operations Data (Going
(Going Concern Basis) (A) (Liquidation Basis) (A) Concern Basis) (A)
For the Year For the Period For the Period For the Year For the Perfod For the Period For the Year
Ended June 1,2007 to January 1,2007 Ended November 18, 2005 January 1, 2005 Ended
December 31, December 31, to May 31, December 31, to December31, to November 17, D ber 31,
2008 2007 2007 2006 2005 2005 2004
Net assets in liquidation — beginning of
period 57,596 § 56,569 $ 146,889
Distributions to stockholders (B) ......cccuvcrrrennes — — (90,597)
Changes in net real estate assets under .
development, net of minority interest
and estimated income taxes (1,805) 1,552 —
Provision for option cancellation reserve. — (4,227) —
Change in option llation reserve (4,636) 926 —
Exercise of stock option: — 1,008 56
Operating income 768 1,768 221
(Decrease) increase in net assets in
liquidation (5,673) 1,027 (90,320)
Net assets in liquidation — end of period....... 51,923 8 57,596 $ 56,569
Rev $ 47,621 $ 36,367 $ 12,641 $ 25,655
Costs and expense: (45,906) (34,873) (18,141) (29,332)
Impairment loss on real estate assets (D)....... (9,708) (3,149) — —
Income (loss) from joint ventures (E) (F) 23 (5) 11,850 (23,715)
Interest income on cash and investments........ 564 711 2,069 1,994
Interest expense. (1,182) (1,003) (5,482) (8,248)
Minority interest (expense) benefit...........o.o.e... h—t an 172 88
(Loss) income before income taxes and
discontinued OPerations.......uerereeuessecernees (8,588) (2,029) 3,109 (33,558)
Income tax (benefit) EXPENSe ....mmrwrmmmrinrens (1,108) (739) 91 (130)
(Loss) income from continuing operations..... (7,480) (1,290) 3,018 (33,428)
Income from discontinued operations, net
of taxes (G) - - — 725
Net (loss) i $ (7,480) $ (1,290) $ 3018 8 (32,703)
Per share amounts, basic:
(Loss) income from continuing
operations $ 0.68) $ (0.12) $ 047 § (5.17)
Income from discontinued operations
Q) —_ — — 0.11
Net (loss) i $ (0.68) § (0.12) $ 047 § (5.06)
Per share amounts, diluted:
(Loss) income from continuing
operations. $ 071) $ (0.28) $ 047 $ (5.17)
Income from discontinued operations
G) — — — 0.11
Net (loss) i $ 0.71) § (0.28) $ 047 $ (5.06)
Cas(lll;\iwndends declared per common share $ _ s . _ _ s 14.00 $ _ s _
Weighted average number of common
shares outstanding:
Basic 10,985 10,984 6,468 6,460
Diluted 11,132 11,197 6,470 6,460
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Selected Financial Data (continued)

Cash and cash equivalents.
Real estate assets........cccvrieeccrererrnniennrrnnennenn,
Accumulated depreciation
Real estate assets under development, at estimated value ..
Goodwill and other intangible assets.................cveenne...
Notes receivable...........covevrrenrnns
Investment in Reis..............
Investment in joint ventures.......................
Investments in U.S. Government securities..
Total assets, at COSt........c.ocmvveeeeeerreevreeennnn.
Total assets, at estimated value............cccceruvrenn.nn....
Reserve for estimated costs during the liquidation period..
Reserve for option liability ...........ccceoovveveerriiiniiresseneeene
Construction loans, mortgage notes payable and all other
Aebl...oeiiiice e
Deferred revenue
Debentures (C)................
Total sockholders’ equity
Net assets in liquidation ............cccervecrvereveereesisvineenene

Other balance sheet information:
Common shares outstanding..................cocoeveeveennnnn.
Equity per share............o.ecveveeeeiiiiiieccceeeeeeenne
Net assets in liquidation per share..............................

Summary
Consolidated
Balance Sheet
Summary Consolidated Balance Sheet Consolidated Net Assets Data
Data in Liquidation (Going Concern
(Going Concern Basis) (Liquidation Basis) Basis)
December 31,
2008 2007 2006 2005 2004

$ 24,152 § 23,238 39,050 $ 41,027 § 65,864
7,138 26,772 — — 151,275
— — — . — (21,031)

— — 41,159 44,233 —

77,986 80,178 — — —

— — — 158 1,190

— — 20,000 20,000 6,790

(104) 102 423 453 7,195

— —_ — — 27,551

120,438 144,848 — — 254,637

— — 108,477 126,670 —

— — 18,302 24,057 —

56 527 2,633 — —

28,230 38,211 20,129 19,250 108,853

12,121 13,262 — — —

— — — — 25,775

73,667 79,699 — — 98,783

— — 57,596 56,569 —

10,989 10,985 6,647 6,471 6,467

$ 6.70 § 726 5 1528

867 $ 8.74

(A)  See “Management’s Discussion and Analysis of Financial Condition and Results of Operations” for significant changes in revenues and expenses.

(B) Initial and only liquidating distribution.

(C)  The expense for the debentures of approximately $824 and $2,100 is included in interest expense for the period January 1, 2005 to November 17, 2005 and the
year ended December 31,2004, respectively . In April 2005, the Company completed the redemption of the debentures.

(D)  Impairment loss on real estate assets in 2008 relates to the East Lyme and Claverack projects. The 2007 amount relates to the East Lyme project. See
“Management’s Discussion and Analysis of Financial Condition - Results of Operations” for additional information.

(E)  During 2005, the Company realized income of $11,148 from its then existing commercial office joint venture investment, which we refer b as
Wellsford/Whitehall, including a $5,986 gain on redemption of its interest in September 2005 and approximately $6,000 from its share of net gains from

property sales.

(03] The loss in the 2004 period is primarily attributable to (1) a $9,000 impairment charge recorded by the Company at September 30, 2004 related to the sale of
its interest in a debt business, (2)the Company’s net $6,606 share of a write-down of one ofthe investments held by that debt business during the first quarter

0f 2004 and (3) the Company’s share of losses aggregating $10,437 from Wellsford/Whitehall.

(G)  Relates to the classification of two operating properties as a discontinued operation
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion should be read in conjunction with “Item 6. Selected Financial Data” and the consolidated financial
statements and notes thereto appearing elsewhere in this Form 10-K.

Organization

Reis, Inc., which we refer to as either the Company or Reis (formerly Wellsford Real Properties, Inc., which we refer to as Wellsford),
is a Maryland corporation. The name change from Wellsford to Reis occurred in June 2007 after the completion of the May 2007
merger (which event we refer to as the Merger) of the privately held company, Reis, Inc. (which we refer to as Private Reis) with and
into Reis Services, LLC (which we refer to as Reis Services), a wholly -owned subsidiary of Wellsford.

Business
Reis Services’s Historic Business

The Company’s primary business is providing commercial real estate market information and analytical tools for its customers. For
disclosure and financial reporting purposes, this business is referred to as the Reis Services segment.

Private Reis was founded in 1980 as a provider of commercial real estate market information. Reis maintains a proprietary database
containing detailed information on commercial properties in metropolitan markets and neighborhoods throughout the U.S. The
database contains information on apartment, office, retail and industrial properties and is used by real estate investors, lenders and
other professionals to make informed buying, selling and financing decisions. In addition, Reis data is used by debt and equity
investors to assess, quantify and manage the risks of default and loss associated with individual mortgages, properties, portfolios and
real estate backed securities. Reis currently provides its information services to many of the nation’s leading lending institutions,
equity investors, brokers and appraisers.

Reis’s flagship product is Reis SE, which provides web-browser based online access to information and analytical tools designed to
facilitate both debt and equity transactions and ongoing evaluations. In addition to trend and forecast analysis at metropolitan and
neighborhood levels, the product offers detailed building-specific information such as rents, vacancy rates, lease terms, property sales,
new construction listings and property valuation estimates. Reis SE is designed to meet the demand for timely and accurate
information to support the decision-making of property owners, developers and builders, banks and non-bank lenders, and equity
investors, all of whom require access to information on both the performance and pricing of assets, including detailed data on market
transactions, supply, absorption, rents and sale prices. This information is critical to all aspects of valuing assets and financing their
acquisition, development and construction.

Reis’s revenue model is based primarily on annual subscriptions that are paid in accordance with contractual billing terms. Reis
recognizes revenue from its contracts on a ratable basis; for example, one-twelfth of the value of a one-year contract is recognized
monthly.

Reis continues to develop and introduce new products, expand and add new markets and data, and find new ways to deliver existing
information to meet and anticipate elient demand.

Wellsford’s Historic Business

The Company was originally formed on January 8, 1997. Prior to the adoption of the Company’s Plan of Liquidation, which we refer
to as the Plan (see below), the Company was operating as a real estate merchant banking firm which acquired, developed, financed
and operated real properties and invested in private real estate companies. The Company’s primary operating activities immediately
prior to the Merger were the development, construction and sale of its three residential projects and its approximate 23% ownership
interest in Private Reis. The Company is seeking to exit the residential development business in order to focus solely on the Reis
Services business.

Residential Development Activities

At December 31, 2008, the Company’s residential development activities were comprised primarily of the following:
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+ The 259 unit Gold Peak condominium development in Highlands Ranch, Colorado, which we refer to as Gold Peak. Sales
commenced in January 2006 and 239 Gold Peak units were sold as of December 31, 2008.

o The Orchards, a single family home development in Fast Lyme, Connecticut, upon which the Company could build 161
single family homes on 224 acres, which we refer to as East Lyme . Sales commenced in June 2006 and an aggregate of 33
homes and lots (25 homes and eight lots) were sold as of December 31, 2008.

» The Stewardship, a single family home development in Claverack, New York, which is subdivided into 48 developable single
family home lots on 235 acres, which we refer to as Claverack.

During 2008, the Company made the decision to halt new home construction pending exploration of a bulk sale of lots at East Lyme
and Claverack. In June 2008, the Company entered into a listing agreement authorizing a broker to sell the remaining lots at East
Lyme. In September 2008, the Company sold eight partially improved East Lyme lots, in a single transaction, to a regional
homebuilder. Separately, the Company is working with local and regional brokers related to the Claverack bulk sale initiative. There
can be no assurance that the Company will be able to sell any or all of the homes in inventory or the remaining lots, individually or in
bulk, at acceptable prices, or within a specific time period, or at all.

n it ffers and Board R tion

On August 13, 2008, Reis’s Board rejected, for a second time, a proposal by CoStar to acquire the Company for $8.75 per share in
cash. In the view of the Board, the price offered in the CoStar proposal was inadequate as it was below the long-term value Reis could
realize for its stockholders by the pursuit of its business as an independent entity and the continued disposition of its real estate assets,
or by an organized sale of the Company. CoStar made its initial unsolicited offer, also at $8.75 per share in cash, on June 5, 2008,
which was rejected by the Board on June 30, 2008. On October 30, 2008, CoStar publicly announced on its quarterly conference call
that it was formally withdrawing its offer.

Merger with Private Reis

On October 11, 2006, the Company announced that it and Reis Services entered into a definitive merger agreement with Private Reis
to acquire Private Reis and that the Merger was approved by the independent members of the Board. The Merger was approved by the
stockholders of both the Company and Private Reis on May 30, 2007 and was completed later that day. The previously announced
Plan of the Company was terminated as a result of the Merger and the Company returned to the going concern basis of accounting
from the liquidation basis of accounting. For accounting purposes, the Merger was deemed to have occurred at the close of business
on May 31, 2007 and the statements of operations include the operations of Reis Services, effective June 1, 2007.

The Merger agreement provided for half of the aggregate consideration to be paid in Company stock and the remaining half to be paid
in cash to Private Reis stockholders, except Wellsford Capital, the Company’s subsidiary which owned a 23% converted preferred
interest and which received only Company stock. The Company issued 4,237,074shares of common stock to Private Reis
stockholders, other than Wellsford Capital, used $25,000,000 of the cash consideration (which was funded by a $27,000,000 bank loan
facility, which we refer to as the Bank Loan, the commitment for which was obtained by Private Reis in October 2006 and was drawn
upon immediately prior to the Merger), and paid approximately $9,573,000, which the Company provided. The per share value of the
Company’s common stock, for purposes of the exchange of stock interests in the Merger, had been previously established at $8.16 per
common share.

The value of the Company’s stock for purposes of recording the acquisition was based upon the average closing price of the
Company’s stock for a short period near the date that the merger agreement was executed of $7.10 per common share, as provided for
under the existing accounting literature.

Upon the completion of the Merger and the settlement of certain outstanding loans, Lloyd Lynford and Jonathan Garfield, both
executive officers and directors of Private Rek, became the Chief Executive Officer and Executive Vice President, respectively, of the
Company and both became directors of the Company. The Company’s former Chief Executive Officer and Chairman, Jeffrey
Lynford, remained Chairman of the Company. Lloyd Lynford and Jeffrey Lynford are brothers. The merger agreement provided that
the outstanding loans to Lloyd Lynford and Mr. Garfield aggregating approximately $1,305,000 be simultaneously satisfied with
159,873 of the Company’s shares received by them in the Merger. Immediately following the consummation of the Merger, the
Private Reis stockholders owned approximately 38% of the Company.
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As the Company was the acquirer for accounting purposes, the acquisition has been accounted for as a purchase by the Comp any.
Accordingly, the acquisition price of the remainder of Private Reis acquired in this transaction, combined with the historical cost basis
of the Company’s historical investment in Private Reis, has been allocated to the tangible and intangible assets acquired and liabilities
assumed based on respective fair values. The Company finalized the purchase price allocation in December 2007, which was within
the permitted time period for completing such an assessment under the existing accounting rules.

Plan of Liquidation and Return to Going Cencern Accounting

On May 19, 2005, the Board approved the Plan, and on November 17, 2005, the Company’s stockholders ratified the Plan. The Plan
contemplated the orderly sale of each of the Conpany’s remaining assets, which were either owned directly or through the Company’s
Joint ventures, the collection of all outstanding loans from third parties, the orderly disposition or completion of construction of
development properties, the discharge of all outstanding liabilities to third parties and, after the establishment of appropriate reserves,
the distribution of all remaining cash to stockholders. The Plan also permitted the Board to-acquire additional Private Reis shares
and/or discontinue the Plan without further stockholder approval. Upon consummation of the Merger, the Plan was terminated.

As required by Generally Accepted Accounting Principles, or GAAP, the Company adopted the liquidation basis of accounting as of
the close of business on November 17, 2005. Under the liquidation basis of accounting, assets were stated at their estimated net
realizable value and liabilities were stated at their estimated settlement amounts, which estimates were periodically reviewed and
adjusted as appropriate. The reported amounts for net assets in liquidation presented development projects at estimated net realizable
values giving effect to the present value discounting of estimated net proceeds therefrom. All other assets were presented at estimated
net realizable value on an undiscounted basis. The amount also included reserves for future estimated general and administrative
expenses and other costs and for cash settlements on outstanding stock options during the liquidation.

The Company returned to the going concern basis of accounting effective upon completion of the Merger on May 31, 2007.

Selected Significant Accounting Policies

Management has identified the following accounting policies which it believes are significant in understanding the Company’s
activities, financial position and operating results.

Basis of Presentation

The accompanying consolidated financial statements include the accounts of the Company and its majority-owned and controlled
subsidiaries. Investments in entities where the Company does not have a controlling interest were accounted for under the equity
method of accounting. These investments were initially recorded at cost and were subsequently adjusted for the Company’s
proportionate share of the investment’s income (loss) and additional contributions or distributions preceding and then subsequent to
the dates of reporting under the liquidation basis of accounting. Investments in entities where the Company does not have the ability to
exercise significant influence are accounted for under the cost method. All significant inter-company accounts and transactions among
the Company and its subsidiaries have been eliminated in consolidation.

Intangible Assets, Amortization and Impairment

Web Site Development Costs

The Company follows Emerging Issues Task Force (“EITF”) Issue No. 00-2, “Accounting for Web Site Development Costs,” which
requires that costs of developing a web site should be accounted for in accordance with AICPA Statement of Position 98-1,
“Accounting for the Costs of Computer Software Developed for Internal Use” (“SOP 98-17). The Company expenses all internet web
site costs incurred during the preliminary project stage. All direct external and internal development and implementation costs are
capitalized and amortized using the straight-line method over their remaining estimated useful lives, not exceeding three years.

The value ascribed to the web site development intangible asset acquired at the time of the Merger is amortized on a straight-line basis
over three years. Amortization of all capitalized web site development costs is charged to product development expense.
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Database Costs

The Company capitalizes costs for the development of its database in connection with the identification and addition of new real estate
properties and sale transactions which provide a future economic benefit. Amortization is calculated on a straight-line basis over a
three or five year period. Costs of updating and maintaining information on existing properties in the database are expensed as
incurred.

The value ascribed to the database intangible asset acquired at the time of the Merger is amortized on a straight-line basis over three or
five years. Amortization of all capitalized database costs is charged to cost of sales.

Customer Relationships

The value ascribed to customer relationships acquired at the time of the Merger is amortized over 15 years on an accelerated basis and
is charged to sales and marketing expense.

Lease Value

The value ascribed to the below market terms of the office lease existing at the time of the Merger is amortized over the remaining
term of the acquired office lease which was approximately nine years. Amortization is charged to general and administrative expenses.

Goodwill and Intangible Assets Impairment

Goodwill is tested for impairment at least annually, or after a triggering event has occurred, requiring such a calculation in accordance
with the provisions of Statement of Financial Accounting Standards (“SFAS™) No. 142, “Goodwill and Other Intangible Assets”
(“SFAS No. 142”). The evaluation is based upon a comparison of the estimated fair value of the reporting unit to which the goodwill
has been assigned with the reporting unit’s carrying value. The fair values used in this evaluation are based upon a number of
estimates and assumptions and includes consideration of the 2008 unsolicited offer for the Company at $8.75 per share. If the fair
value of the reporting unit exceeds its carrying value, goodwill is not deemed to be impaired. If the fair value of the reporting unit is
less than its carrying value, a second step is required to calculate the implied fair value of goodwill by deducting the fair value of all
tangible and intangible net assets of the reporting unit from the fair value of the reporting unit. There was no goodwill impairment
identified in 2008 or 2007.

SFAS No. 142 also requires that intangible assets , with determinable useful lives, be amortized over their respective estimated useful
lives using a method of amortization that reflects the pattern in which the economic benefits of the intangible assets are consumed or
otherwise used up, and also that the carrying amount of amortizable intangible assets be reviewed annually for impairment in
accordance with SFAS No. 144, “Accounting for Impairment or Disposal of Long-Lived Assets” (“SFAS No. 144”). If estimated
future undiscounted net cash flows are less than the carrying amount of the asset, the asset is considered impaired. The impairment
expense is determined by comparing the estimated fair value of the intangible asset to its carrying value, with any shortfall from fair
value recognized as an expense in the current period. There was no intangible asset impairment identified in 2008 or 2007.

Goodwill and a major portion of the other intangible assets recorded at the time of the Merger are not deductible for income tax
purposes, as a result of the tax treatment of the Merger.

Real Estate, Other Investments, Depreciation and Impairment

Costs directly related to the acquisition, development and improvement of real estate are capitalized, including interest and other costs
incurred during the construction period. Ordinary repairs and maintenance are expensed as incurred.

The Company has historically reviewed its real estate assets, investments in joint ventures and other investments for impairment
(i) whenever events or changes in circumstances indicate that the carrying amount of an asset may not be recoverable for assets held
for use and (ii) when a determination is made to sell an asset or investment.

Under SFAS No. 144 and the going concern basis of accounting, if estimated cash flows on an undiscounted basis are insufficient to
recover the carrying amount of an asset, an impairment loss equal to the excess of the carrying amount over estimated fair value is
recognized. The Company recorded impairment charges aggregating approximately $9,708,000 and $3,149,000 in December 2008
and 2007, respectively, which are reflected as a component of cost of sales on the statements of operations. The December 2008
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impairment charges were, in general, the result of continuing deteriorating market conditions in the fourth quarter of 2008 and
management’s expectations for the future. The December 2008 impairment charges also reflect a change in intent and a lowering of
management’s expectations of sales prices with respect to the two properties as a result of the establishment of more aggressive and
flexible pricing levels in an attempt to sell all of the remaining homes and lots during 2009. For the December 2007 calculation, the
Company utilized assumptions in its discounted cash flow model that reflected the negative impact of market conditions at that time
and the negative effects on sales revenue, sales velocity, costs and the development plan. Further deterioration in market conditions,
or other factors, may result in additional impairment charges in future periods.

Under the liquidation basis of accounting, the Company evaluated the fair value of real estate assets owned and under construction and
made adjustments to the carrying amounts when appropriate. The Company recorded downward valuation adjustments aggregating
approximately $11,101,000 related to two residential development projects during the liquidation period, including approximately
$8,361,000 at December 31, 2006 and $2,740,000 at May 31, 2007.

Revenue Recognition and Related Items

The Company’s subscription revenue is derived principally from subscriptions to its web-based services and is recognized as revenue
ratably over the related contractual period, which is typically one year, but can be as long as 36 months. Revenues from ad-hoc and
custom reports are recognized as completed and delivered to the customers, provided that no significant Company obligations remain.
Deferred revenue represents the portion of a subscription billed or collected in advance under the terms of the respective contract,
which will be recognized in future periods. If a customer does not meet the payment obligations of a contract, any related accounts
receivable and deferred revenue are written off at that time and the net amount, after considering any recovery of accounts receivable,
is charged to cost of sales. Cost of sales of subscription revenue principally consists of salaries and related expenses for the
Company’s researchers who collect and analyze the commercial real estate data that is the basis for the Company’s information
services. Additionally, cost of sales includes the amortization of database technology.

Sales of real estate assets, including condominium units, single family homes and sales of lots individually or in bulk are recognized at
closing subject to receipt of down payments and other requirements in accordance with applicable accounting guidelines. The
percentage of completion method .is not used for recording sales on condominium units as down payments are nominal and
collectability of the sales price from such a deposit is not reasonably assured until closing.

Interest revenue is recorded on an accrual basis.
Income Taxes

The Company accounts for income taxes under SFASNo. 109, “Accounting for Income Taxes.” Deferred income tax assets and
liabilities are determined based upon differences between financial reporting, including the liquidation basis of accounting and tax
basis of assets and liabilities, and are measured using the enacted tax rates and laws that are estimated to be in effect when the
differences are expected to reverse. Valuation allowances with respect to deferred income tax assets are recorded when deemed
appropriate and adjusted based upon periodic evaluations.

In July 2006, the FASB issued Interpretation No.48, “Accounting for Uncertainty in Income Taxes” (“FIN 48”). This interpretation,
among other things, creates a two step approach for evaluating uncertain tax positions. Recognition (step one) occurs when an
enterprise concludes that a tax position, based solely on its technical merits, is more likely than not to be sustained upon examination.
Measurement (step two) determines the amount of benefit that more likely than not will be realized upon settiement. Derecognition of
a tax position that was previously recognized would occur when a company subsequently determines that a tax position no longer
meets the more likely than not threshold of being sustained or there is a satisfactory resolution of the tax position. FIN 48 specifically
prohibits the use of a valuation allowance as a substitute for derecognition of tax positions, and it has expanded disclosure
requirements. FIN 48 is effective for fiscal years beginning after December 15, 2006, in which the impact of adoption should be
accounted for as a cumulative-effect adjustment to the beginning balance of retained earnings. There was no financial statement
impact upon the adoption of FIN 48, effective January 1, 2007.
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Liquidation Basis of Accounting

With the approval of the Plan by the stockholders, the Company adopted the liquidation basis of accounting effective as of the close of
business on November 17, 2005. The liquidation basis of accounting was used through May 31, 2007 when the Merger was completed
and at the same time the Plan was terminated.

Under the liquidation basis of accounting, assets were stated at their estimated net realizable value and liabilities were stated at their
estimated settlement amounts, which estimates were periodically reviewed and adjusted as appropriate. The Statement of Net Assets
in Liquidation and a Statement of Changes in Net Assets in Liquidation are the principal financial statements presented under the
liquidation basis of accounting. The valuation of assets at their net realizable value and liabilities at their anticipated settlement
amounts represented estimates, based on present facts and circumstances, of the net realizable values of assets and the costs associated
with carrying out the Plan and dissolution. The actual values and costs associated with carrying out the Plan were expected to differ
from the amounts shown herein because of the inherent uncertainty and would be greater than or less than the amounts recorded. In
particular, the estimates of the Company’s costs vary with the length of time it operated under the Plan. In addition, the estimate of net
assets in liquidation per share, except for projects under development, did not incorporate a present value discount.

Under the liquidation basis of accounting, sales revenue and cost of sales are not separately reported within the Statements of Changes
in Net Assets as the Company has already reported the net realizable value of each development project at the applicable balance sheet

dates.

Critical Business Metrics of the Reis Services Business

Management considers certain metrics in evaluating the performance of the Reis Services business. These metrics are revenue,
revenue growth, EBITDA (which is defined as earnings before interest, taxes, depreciation and amortization), EBITDA growth and
EBITDA margin. Following is a presentation of these historical metrics for the Reis Services business (for a reconciliation of GAAP
net income to EBITDA for the Reis Services segment and to Adjusted EBITDA on a consolidated basis for each of the periods
presented here, see below). The pro forma information for the years ended December 31, 2007 and 2006 is presented as if the Merger
had been consummated, the proceeds from the Bank Loan had been received, and the Plan had been terminated as of January 1, 2006.
This pro forma information is not necessarily indicative of what the actual results would have been had the Merger been
consummated, the proceeds from the Bank Loan had been received and the Plan terminated as of January 1, 2006, nor does it purport
to represent future results.

(amounts in thousands, excluding percentages)
For the Three Months Ended

December 31, Percentage
2008 2007 Increase Increase
Revenue.........cooeuvivivececiiicveecneccece $ 6,411 $ 6,398 $ 13 0.2%
EBITDA ........... $ 3,026 $ 2,575 $ 451 17.5%
EBITDA margin 47.2% 40.2%
For the Three Months Ended Percentage
December 31, September 30, Increase Increase
2008 2008 (Decrease) (Decrease)
Revenue........cccoovvvevvcinrieici e, $ 6,411 $ 6,524 $ (113) (1.7%)
EBITDA. ..ot $ 3,026 $ 2,965 $ 61 2.1%
EBITDA margin......cccccoceeveeeieviiveeencinnnns 47.2% 45.4%
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For the Period
June 1, 2007 to

December 31,
2007 (A)
REVENUE.......ocviiiieiieneciet e eeve e eienens $ 14,615
EBITDA ..o $ 5,820
EBITDA margin.....ccooeevvevivciriniiniinionnnne 39.8%
(A) This information is presented consistent with the period under audit. Comparable information for this period is not disclosed. We have

included full year pro forma comparisons below.

For the Years Ended
December 31, Percentage
2008 2007 (Pro Forma) Increase Increase
REVEINUEC ....cvceveeeeeeeeeteeeevesieve e eeee e svenaans $ 25,851 $ 23,668 $ 2,183 9.2%
EBITDA e 3 11,541 $ 8,508 $ 3,033 35.6%
EBITDA margin.....cc.ococeevvevcvurnmnvvnninnine 44.6% 35.9%
Pro Forma For the Years Ended
December 31, Percentage
2007 2006 Increase Increase
REVENUE......oeeiiviiieie et $ 23,668 $ 19,288 $ 4,380 22.7%
EBITDA . $ 8,508 $ 6,136 $ 2,372 38.7%
EBITDA margin.......c.cocoevivinmnennvnnnnnens 35.9% 31.8%

Reis Services’s EBITDA in the fourth quarter of 2008 grew 2.1% over the third quarter of 2008 and grew 17.5% over the fourth
quarter of 2007. EBITDA for the year ended December 31, 2008 grew 35.6% over the comparable pro forma period of 2007. For the
three and twelve months ended December 31, 2008, the increase in EBITDA over the comparable 2007 periods is primarily the result
of (i) the revenue growth of 0.2% and 9.2% for the three and twelve months ended December 31, 2008, respectively, over the 2007
comparable periods, (ii) a significant portion of the revenue growth translating directly to EBITDA growth as a result of our fixed cost
structure (as demonstrated by the increase in EBITDA margin from 40.2% to 47.2% from the fourth quarter of 2007 to the fourth
quarter of 2008 and an increase from 35.9% to 44.6% fromthe year ended December 31, 2007 (pro forma) to the 2008 annual period),
(iii) as it relates to the annual comparison, higher expenses in the pro forma 2007 period as a result of accruals for other operational
obligations of Private Reis that were not Merger related costs or costs of the merged entities and (iv) management’s implementation of
cost control measures during 2008.

Revenue decreased slightly, by 1.7% from the third quarter of 2008 to the fourth quarter of 2008, and was basically flat between the
fourth quarter of 2007 and 2008. These results reflect a decline in the renewal rate in the fourth quarter of 2008, and separately, the
net effect of price increases and decreases. During the third and fourth quarters of 2008, contract price increases on renewals were
constrained due to usage reductions at some large customers & well as budgetary pressures at our customers, predominantly in the
banking industry. We generally impose contractual restrictions limiting our immediate exposure to revenue reductions due to mergers
and consolidations; however, this may be negatively impacted by bankruptcies of existing customers. Our pricing model is based on
actual and projected usage, and is generally not as susceptible to downturns as would be a model based upon individual user licenses.
However, we may be impacted by future consolidation among our customers and potential customers, as a result of their reduced
usage on a combined basis or greater bargaining power, or in the event that customers enter bankruptcy or otherwise go out of
business, as has occurred during the latter part of 2008.

On an annual basis, revenue increased $2,183,000 in the year ended December 31, 2008 over the pro forma year ended December 31,
2007, a 9.2% increase. Historically, Reis Services has been able to grow revenue through new business as well as contract price
increases in connection with renewals as evidenced by our year over year performance. This amount was negatively impacted by the
fourth quarter 2008 performance described in the preceding paragraph. In addition, as noted in our September 30, 2008 Form 10-Q
and other quarterly filings, revenues in 2007 were positively impacted by additional special project and consulting work. This amount
was approximately $339,000 greater for the year ended December 31, 2007 than the amount recorded in the comparable annual 2008

31



period. If we compared total revenue in the aggregate for these two periods without the additional revenue from special project and
consulting work, the growth in our primary subscription business would have been $2,523,000, or 10.8%.

Our largest customer accounted for 2.4% of Reis Services’s revenue for the year ended December 31, 2008. Our 24 largest customers
in the aggregate accounted for 31.7% of Reis Services’s revenue in that period, of which 13 customers each accounted for greater than
1% of our revenue.

Despite the current dislocations in the financial markets, overall report usage grew from 2007 to 2008. Further, our overall annual
renewal rate for the year ended December 31, 2008 was 88%, with a higher rate among our institutional customers at 90%. The sales
force continues to have success in retaining customers by emphasizing the value of Reis SE, highlighting its ability to assist in risk
analysis and management, as well as transaction support.

Reconciliations of Net (1.oss) Income to EBITDA and Adjusted EBITDA

EBITDA is defined as earnings before interest, taxes, depreciation and amortization. Adjusted EBITDA is defined as earnings before
interest, taxes, depreciation, amortization, impairment losses on real estate assets and stock based compensation. Although EBITDA
and Adjusted EBITDA are not measures of performance calculated in accordance with GAAP, senior management uses EBITDA and
Adjusted EBITDA to measure operational and management performance. Management believes that EBITDA and Adjusted EBITDA
are appropriate metrics that may be used by investors as supplemental financial measures to be considered in addition to the reported
GAAP basis financial information to assist investors in evaluating and understanding the Company’s business from year to year or
period to period, as applicable. Further, these measures provide the reader with the ability to understand our operational performance
while isolating non-cash charges, such as depreciation and amortization expenses, as well as other non-operating items, such as
interest income, interest expense and income taxes, and in the case of Adjusted EBITDA, isolates non-cash charges for impairment
losses on real estate assets and stock based compensation. Management also believes that disclosing EBITDA and Adjusted EBITDA
will provide better comparability to other companies in Reis Services’s type of business. However, investors should not consider these
measures in isolation or as substitutes for net income, operating income, or any other measure for determining operating performance
that is calculated in accordance with GAAP. In addition, because EBITDA and Adjusted EBITDA are not calculated in accordance
with GAAP, they may not necessarily be comparable to similarly titled measures employed by other companies. Reconciliations of
EBITDA and Adjusted EBITDA to the most comparable GAAP financial measure, net income, follow for each identified period:

(amounts in thousands)
Residential
Development
Reconciliation of Net (Loss) to EBITDA and Adjusted EBITDA Activities
for the Three Months Ended December 31, 2008 Reis Services and Other* Consolidated
INEE (LOSS ).ttt eas ettt bt et tse et ts et eetae e eee e s eeaeesesenseneans $ (8,743)
Income tax (benefit).........c..coeuan.. . (243)
Income (loss) before income taxes.. $ 1,593 % (10,579) (8,986)
Add back:
1,192 31 1,223
241 6 247
3,026 (10,542) (7,516)
Impairment 10ss ON real EStALE SSELS .......vouvoveeeeeeeeeeeeeeee oo oo eeeneeeesse s — 9,708 9,708
Stock based cOMPENSALION EXPENSE, NEL ...........c..curiueeeeeerereeereereeeesreseeseseessesreeresserees — 154 154
Adjusted EBITDA ......ccooo..ooovioeeireoeeeeeeeor e eeeoeeeeeese e ee e eeee s es oo ee oo eees oo eeee $ 3026 § (680) § 2,346
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Residential

Development
Reconciliation of Net (Loss) to EBITDA and Adjusted EBITDA Activities
for the Year Ended December 31, 2008 Reis Services and Other* Consolidated
NEE (1081 cvteuersieeeeseteesesseecaeis e caeas s caes e sss bbb eE bbb $ (7,480)
Income tax (BEnefit)......c.cocvuiiiiiiiiiiii i (1,108)
Income (105S) BEFOTe INCOME LAXES ....covuivrirrrrieiiieiiinieeicer e b $ 5938 % (14,526) (8,588)
Add back:
4,500 213 4,713
1,103 (485) 618
11,541 (14,798) (3,257)
Add back:
Impairment 10ss 0n real €State ASSELS ......covieririier i — 9,708 9,708
Stock based COMPENSAtiON EXPENSE, NEL .......ccuremsrrermsrrrmsrirsrsssrsserssseersessnsieceesiissssesns — 1,041 1,041
AQJUSted EBITDA ..ooooeccoeeooesseesessessessssessesesessssssssssosssenes s $ 11,541 § (4049 § 7,492
Residential
Development
Reconciliation of Net (Loss) to EBITDA and Adjusted EBITDA Activities
for the Period June 1, 2007 to December 31, 2007 Reis Services and Other* Consolidated
INEE (10SS).vvereeearsersseeeeesserseesseueesessassrae s ssnss bbb s s bR nEs $ (1,290)
Income tax (benefit) (739)
Income (1085) BEfOre INCOME tAXES ...cvvvurerrsiiemsiriisceereist bbb 3 2331 % (4,360) (2,029)
Add back:
Depreciation and amortization EXPENSE .........vrirueer it 2,248 149 2,397
1,241 (949) 292
5,820 (5,160) 660
Add back:
Impairment 10s 0N T€al ESALE ASSELS ovvuveeerrerinueimmmmirismiinnssi et s _ 3,149 3,149
Stock based compensation benefit, net — (888) (888)
Adjusted EBITDA $ 5820 % 2,899) $ 2,921
Residential
Reconciliation of Pro Forma Net (Loss) to Pro Forma EBITDA Development
and Pro Forma Adjusted EBITDA Activities
for the Year Ended December 31,2007 Reis Services and Other* Consolidated
PrO fOIMA NEE (IOSS)....cvrvreerereseeseecesraemiiasesseeiansssies s s sssbasses st st s bbb $ (12,154)
Income tax (BeNefit)......co..ovvrereecermemecrverosrccrsinerinsenaens (1,142)
Income (loss) before INCOME tAXES....vvvvvrecccrmnriiiiisiiininns e $ 1,944 § (15,240) (13,296)
Add back: ..o
Depreciation and amortization €Xpense................. 4,301 256 4,557
Interest eXpense (INCOME), MEL ......vuvrurrurisrinesrirester bbb 2,263 (1,406) 857
EBITD A .. oot eeeeeeeeeeeee et e et et avaeseese s esae e s se e ess b aa s s et s b e sab e s s e ba s R n e st s s e s bbb a e b e 8,508 (16,390) (7,882)
Add back:
Impairment 10ss 0N real eState ASSELS.......cirsierrscercsiiiiscririmin s _ 5,889 5,889
Stock based cOMPENSation BENEfit, NEt ........c.crvreueermmmressesmssnrssiessisssnissenssessscensnrens — (875) (875)
Adjusted EBITDA $ 8508 § (11,376) $ (2,868)
Residential
Development
Reconciliation of Net (Loss) to EBITDA and Adjusted EBITDA Activities
for the Three Months Ended September 30, 2008 Reis Services and Other* Consolidated
INEE (LOSS)..vorveeesetseceesniseessesse et ses s ss st bR $ (209)
INCOmE tax (BENEfit).....covurrrrererresrierecernmsecsecoesrreeessnsnsens ) (73)
Income (loss) before income taxes $ 1,564 $ (1,846) (282)
Add back:
1,161 53 1,214
240 (138) 102
2,965 (1,931) 1,034
Add back:
Stock based compensation expense, net —_ 402 402
Adjusted EBITDA.........ooooooeerereeemesssesssesessesoosssmmeenessess s ssssssssss s s $ 2965 § (1,529) % 1,436
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Residential

Development
Reconciliation of Net (Loss) to EBITDA and Adjusted EBITDA Activities

for the Three Months Ended December 31, 2007 Reis Services and Other* Consolidated

INEE(10SS)...cooeiiir ettt ettt e e s e e e s s e s st ee st eeeese oo $ (2,441)

Income tax (benefit)........c.c.c..ovennnee.. (1,075)

Income (loss) before income taxes $ 1,008 § (4,614) (3,516)

Add back:

Depreciation and amortiZation €XPENSE ...........o....vvvrviveeeeeeeeeeeseesseseeeeseesseeeseeses s 1,024 64 1,088

Interest expense (income), net 453 (354) 99
EBITDA ..ottt ettt et st et e e s e e s sttt e et et 2,575 (4,904) (2,329)

_ 3,149 3,149

_ 297 297

$ 2575 §% (1,458) $ 1,117

* Includes Gold Peak, East Lyme, the Company’s other developments and corporate level income and expenses.

Results of Operations and Changes in Net Assets

Results of operations for the year ended December 31, 2008

Subscription revenues and related cost of sales were approximately $25,851,000 and $5,474,000, respectively, for the year ended
December 31, 2008. Amortization expense included in cost of sales for the database intangible asset was approximately $1,918,000
during this period. See the disclosure on the prior pages for variances and the current market impact on revenue and EBITDA of the
Reis Services segment.

Revenue and cost of sales of residential units were approximately ®1,769,000 and $18,253,000, respectively, for the year ended
December 31, 2008 with respect to the sale of 54 condominium units at the Gold Peak development and six homes and eight lots at
East Lyme during the period.

In December 2008, the Company recorded impairment charges aggregating approximately $9,708,000, of which $6,999,000 related to
East Lyme and the East Lyme Land and $2,709,000 related to the Claverack project. The December 2008 impairment charges were,
in general, the result of continuing deteriorating market conditions in the fourth quarter of 2008 and management’s expectations for
the future. The December 2008 impairment charges also reflect a change in intent and a lowering of management’s expectations of
sales prices with respect to the two properties as a result of the establishment of more aggressive and flexible pricing levels in an
attempt to sell all of the remaining homes and lots during 2009.

Sales and marketing expenses and product development expenses were approximately 35,140,000 and $1,908,000, respectively, for
the year ended December 31, 2008 and solely represent the costs of the Reis Services segment. Amortization expense included in sales
and marketing expenses (for the customer relationships intangible asset) and product development expenses (for the web site
intangible asset) was approximately $1,016,000 and $778,000, respectively during this period.

Property operating expenses of $1,167,000 for the year ended December 31, 2008 represent the non-capitalizable project costs and
other period expenses related to the Company’s residential development projects.

General and administrative expenses of $13,963,000 for the year ended December 31, 2008 include current period expenses and
accruals of $12,426,000, depreciation and amortization expense of $1,002,000 for lease value and furniture, fixtures and equipment,
and approximately $1,041,000 of net non-cash compensation expense, offset by the reversal of $506,000 of previously accrued FIN48
liabilities that were positively resolved in 2008. The net non-cash compensation expense is comprised of (i) an approximate $416,000
decrease in the reserve for option liability due to a decrease in the market price of the Company’s common stock from $7.68 per share
at December 31, 2007 to $5.00 per share at December 31, 2008 and options settled at an amount less than $7.68 per share during the
period, offset by (ii) compensation expense resulting from equity awards for employees and directors of approximately $t,457,000.
Also included in current period expenses for the year ended December 31, 2008 is approximately $566,000 of legal and investment
banking fees incurred with regards to assessing and responding to the unsolicited offer to acquire Reis and assessing strategic
alternatives.
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Interest and other income of $ 587,000 primarily reflects interest earned on cash for the year ended December 31, 2008.

Interest expense of $1,182,000 for the year ended December 31, 2008 includes interest and cost amortization on the Bank Loan of
$1,275,000, non-capitalized interest relating to residential development activities of $111,000, interest from other debt of $38,000, and
a decrease in the fair value of the interest rate cap for the Bank Loan of $19,000, offset by the effect of the capitalization of interest of
$261,000 from the Bank Loan to residential developments in accordance with existing accounting rules.

The income tax benefit for the year ended December 31, 2008 of $1,108,000 results from a change in estimate of NOLs allocable for
income tax purposes to the fiscal 2007 period subsequent to the Merger of $1,165,000 and deferred Federal and state tax credits of
$82,000, offset by current state and local taxes of $49,000 and current Federal alternative minimum tax (“AMT”) of $90,000.

Results of operations for the period June 1, 2007 to December 31, 2007

The results of operations for the period June 1, 2007 to December 31, 2007 reflect the operations of the Company on a going concern
basis and include the operating results of the Reis Services segment.

Subscription revenues and related cost of sales were approximately $14,615,000 and $2,920,000, respectively, for the period June 1,
2007 to December 31, 2007. Amortization expense included in cost of sales during this period was approximately $1,025,000.

Revenue and cost of sales of residential units were approximately $21,752,000 and $18,651,000, respectively, for the period June 1,
2007 to December 31, 2007 from the sale of 46 condominium units at the Gold Peak development and 10 sales at East Lyme during
the period.

In December 2007, the Company recorded impairment charges aggregating approximately $3,149,000 related to East Lyme and the
East Lyme Land. These charges were the result of continuing deteriorating market conditions in the fourth quarter of 2007 and
management’s expectations for the future. The Company utilized assumptions in its discounted cash flow model that reflected the
negative impact of market conditions at that time and the negative effects on sales revenue, sales velocity, costs and the development
plan.

Sales and marketing expenses and product development expenses were approximately $3,350,000 and $971,000, respectively, for the
period June 1, 2007 to December 31, 2007 and solely represent costs of the Reis Services segment. Amortization expense included in
sales and marketing expenses and project development expenses during this period were approximately $445,000 and $299,000,
respectively.

Property operating expenses of $746,000 for the period June 1, 2007 to December 31, 2007 represent the non-capitalizable project
costs and other period expenses related to the Company’s residential development projects.

General and adminitrative expense of $8,180,000 for the period June 1, 2007 to December 31, 2007 includes current period expenses
and accruals of $8,441,000 and depreciation and amortization expense of $627,000 for lease value and furniture, fixtures and
equipment, offset by a net reduction of approximately $888,000 of non-cash compensation costs. This net reduction is comprised of an
approximate $1,847,000 decrease in the reserve for option liability due to a decrease in the market price of the Company’s common
stock from $11.00 per share at May 31, 2007 to $7.68 per share at December 31, 2007 and options settled at an amount less than
$11.00 per share during the period, offset by additional compensation expense from 2007 equity awards of approximately $959,000.

Interest and other income of $711,000 primarily reflects interest earned on cash for the period June 1, 2007 to December 31, 2007.

Interest expense of $1,003,000 for the period June 1, 2007 to December 31, 2007 includes interest and cost amortization on the Bank
Loan of $1,325,000, non-capitalized interest relating to residential development activities of $75,000 and interest from other debt of
$28,000, offset by the effect of the capitalization of interest of $425,000 from the Bank Loan to residential developments in

accordance with existing accounting rules.

The income tax benefit during the period June 1, 2007 to December 31, 2007 of $739,000 primarily reflects the tax benefit of the loss
during the period.
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Changes in net assets in liquidation for the period January 1, 2007 to May 31, 2007

During the period January 1, 2007 to May 31, 2007, net assets in liquidation decreased approximately $5,673,000. This decrease is the
net result of (i) an increase to the option cancellation reserve of approximately $4,636,000 due to the increase in the market price of
Wellsford’s stock from $7.52 per share at December 31, 2006 to $11.00 per share at May 31, 2007 and (ii) sales of real estate assets
under development and other changes in net real estate assets under development from the updating of cash flow valuation
calculations during the period of approximately $1,805,000, offset by (iii)operating income of approximately $768,000 which
primarily consisted of interest income earned from cash and cash equivalents during the period.

Changes in net assets in liquidation for the year ended December 31, 2006

During the year ended December 31, 2006, net assets in liquidation increased $1,027,000. This increase is primarily attributable to
(1) operating income of approximately $1,768,000 which primarily represents interest income earned from cash and cash equivalents,
(2)amounts recognized for real estate assets under development of $1,552,000 which resulted from the net effect of sales of
condominiums and homes and value adjustments to the development projects, (3) cash proceeds of approximately $1,008,000 from the
exercise of stock options by an officer in November 2006 and (4)a decrease in the option cancellation reserve of $926,000 which
primarily reflects the changes in the market price of Wellsford’s common stock between March 31, 2006 and December 31, 2006,
offset by a $4,227,000 provision upon the adoption by the board of directors of modifications in the terms of Wellsford’s stock option
plans during the first quarter of 2006. The provision resulted from the modification to allow for cash payments that would be made to
option holders, at their election, as consideration for the cancellation of their options in the amount of the fair value of Wellsford
common stock in excess of the adjusted exercise prices of outstanding options as of March 31, 2006.

Income Taxes

Deferred income taxes reflect the net tax effects of temporary differences between the carrying amount of assets and liabilities for
financial reporting purposes and the amounts used for income tax purposes. The net deferred tax liability was approximately $67,000
and $1,314,000 at December 31, 2008 and 2007, respectively, and is reflected as a non-current liability in the accompanying
consolidated balance sheets. The significant portion of the deferred tax items relates to the tax benefit of impairment charges before
allowances and NOL carryforwards as they relate to deferred tax assets and the deferred tax liability resulting from the intangible
assets recorded at the time of the Merger in accordance with the provisions of SFAS No. 141.

During the seven month period subsequent to the Merger, the Company generated an NOL of approximately $4,600,000 which may
be utilized against consolidated taxable income through 2027 and is not subject to an annual limitation.

Private Reis had NOL carryforwards aggregating approximately $9,200,000 at December 31, 2008, expiring in the years 2019 to
2026. These losses may be utilized against consolidated taxable income, subject to a $5,300,000 annual limitation.

The Company separately has NOLs which resulted from the Company’s merger with Value Property Trust, which we refer to as VLP,
in 1998 and its operating losses in 2004, 2006 and 2007 (prior to the Merger). There is an annual limitation on the use of such NOLs
after an ownership change, pursuant to Section 382 of the Internal Revenue Code, or the Code. As a result of the Merger, the
Company has experienced such an ownership change which has resulted in a new annual limitation of $2,779,000. As a result of the
new annual limitation and expirations, the Company expects that it could only potentially utilize approximately $34,610,000 of these
remaining NOLs at December 31, 2008. Of such amount, approximately $7,351,000 will expire in 2010. A further requirement of the
tax rules is that after a corporation experiences an ownership change, it must satisfy the continuity of business enterprise, or COBE,
requirement (which generally requires that a corporation continue its historic business or use a significant portion of its historic
business assets in its business for the two-year period beginning on the date of the ownership change) to be able to utilize NOLs
generated prior to such ownership change. Although the Company believes there is a basis for concluding that the COBE
requirements were met at December 31, 2008, management concluded that the Company could not meet the more likely than not
criteria for recognizing a deferred tax asset relating to such losses for GAAP accounting purposes.

SFAS No. 109 requires a valuation allowance to reduce the deferred tax assets if, based on the weight of the evidence, it is more likely
than not that some portion or all of the deferred tax assets will not be realized. Accordingly, management has determined that a
valuation allowance of approximately $9,205,000 and $20,500,000 at December 31, 2008 and 2007, respectively, was necessary. The
allowances at December 31, 2008 and 2007 relate primarily to AMT credits and to the excess of a portion of the tax basis of certain
real estate development assets over their respective financial statement basis and, in 2007, to existing NOLs of the Company. The
allowance was reduced significantly at December 31, 2008, as a result of the above described determination that the more likely than
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not criteria could not be met with respect to all of the Company’s NOLs existing at the time of the Merger. In addition, approximately
$17,300,000 of such NOLs expired during 2008. Together, these resulted in a $13,152,000 reduction in the NOL asset and the
previously established allowance related thereto during 2008.

The Company recorded the tax benefits of certain tax assets of approximately $2,378,000 as part of the purchase price allocation
relating to the Merger in 2007.

As disclosed in Note 2 to the accompanying consolidated financial statements, the Company adopted the provisions of FIN 48 as of
January 1, 2007, which adoption did not impact the Company’s financial position. The Company’s reserve for unrecognized tax
benefits was approximately $510,000 and $993,000 at December 31, 2008 and 2007, respectively. The reduction in 2008 results from
a resolution of two of the unrecognized tax benefits, offset by interest accruals on other unrecognized items. Interest and penalties
related to these tax provisions were primarily included in general and administrative expenses during 2007 and prior years and
approximated $80,000 and $438,000 at December 31, 2008 and 2007, respectively.

Liquidity and Capital Resources

The Company expects to meet its short-term liquidity requirements such as current operating and capitalizable costs, near-term
product development and enhancements of the web site and databases, the current portion of long-term debt including the repayment
of the $5,077,000 outstanding on the East Lyme Construction Loan by June 30, 2009 and $3,500,000 on the Bank Loan in 2009
($875,000 per quarter), operating and capital leases, construction and development costs, other capital expenditures, settlement of
certain outstanding stock options in cash, repurchases of up to $1,491,000 of Reis stock pursuant to authorized programs, generally
through the use of available cash, cash generated from the operations of Reis Services, sales of condominium units, single family
homes and single family home lots either individually or in bulk transactions, the sale or realization of other assets, releases from
escrow reserves and accounts, interest revenue and the availability of $2,000,000 for working capital purposes of Reis Services under
the Bank Loan.

The Company expects to meet its long-term liquidity requirements such as future operating and capitalizable costs, long-term product
development and enhancements of the web site and databases, the non-current portion of long-term debt, operating and capital leases
and other capital expenditures generally through the use of available cash, cash generated from the operations of Reis Services, sales
of single family homes and single family home lots either individually or in bulk transactions (to the extent that any remain unsold
after 2009), releases from escrow reserves and accounts, interest revenue and the availability of $2,000,000 for working capital
purposes of Reis Services under the Bank Loan.

Cash and cash equivalents aggregated approximately $24,152,000 at December 31, 2008. Management considers such amount to be
adequate and expects it to continue to be adequate to meet operating and lender liquidity requirements in both the short and long
terms.

Reis Services Bank Loan

In connection with the Merger agreement, Private Reis entered into a credit agreement, dated October 11, 2006, with the Bank of
Montreal, Chicago Branch, as administrative agent and BMO Capital Markets, as lead arranger, which provides for a term loan of up
to an aggregate of $20,000,000 and revolving loans up to an aggregate of $7,000,000. Loan proceeds were used to finance
$25,000,000 of the cash portion of the Merger consideration and the remaining $2,000,000 may be utilized for future working capital
needs of Reis Services. The loans are secured by a security interest in substantially ail of the assets, tangible and intangible, of Reis
Services and a pledge by the Company of its membership interest in Reis Services. Commencing in 2009, the Bank Loan allows for -
cash of Reis Services to be distributed to the Company for qualifying operating expenses of the Company if certain ratios are met, as
defined in the credit agreement. The balance of the Bank Loan was approximately $22.750,000 and $24,250,000 at December 31,
2008 and 2007, respectively.

Reis Services is required to (1) make principal payments on the term loan on a quarterly basis commencing on June 30, 2007 in
increasing amounts pursuant to the payment schedule provided in the credit agreement and (2) permanently reduce the revolving loan
commitments on a quarterly basis commencing on March 31, 2010. Additional principal payments are payable if Reis Services’s
annual cash flow exceeds certain amounts, as defined in the credit agreement. No additional payments were required during 2008 or
2007. The final maturity date of all amounts borrowed pursuant to the credit agreement is September 30, 2012.
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The interest rate was LIBOR plus 1.50% and LIBOR plus 2.50% at December 31, 2008 and 2007, respectively (LIBOR was 0.44%
and 4.60% at December 31, 2008 and 2007, respectively). LIBOR spreads are based on a leverage ratio, as defined in the credit
agreement. Interest spreads could range from a high of LIBOR plus 3.00% (if the leverage ratio is greater than or equal to 4.50 to
1.00) to a low of LIBOR plus 1.50% (if the leverage ratio is less than 2.75 to 1.00). Reis Services also pays a fee on the unused
$2,000,000 portion of the revolving loan of 0.50% per annum, as well as an annual administration fee of $25,000.

The Bank Loan requires interest rate protection in an aggregate notional principal amount of not Iess than 50% of the outstanding
balance of the Bank Loan for a minimum of three years. An interest rate cap was purchased for $109,000 in June 2007, which caps
LIBOR at 5.50% on $15,000,000 from June 2007 to June 2010. The fair value of the cap was approximately $19,000 at December 31,
2007 and it had no value at December 31, 2008. The decrease in the fair value of approximately $19,000 and $90,000 during the year
ended December 31, 2008 and the period June 1, 2007 to December 31, 2007, respectively, was recorded as interest expense.

Residential Development Debt

In April 2005, the Company obtained revolving development and construction financing for Gold Peak in the aggregate amount of
approximately $28,800,000, which we refer to as the Gold Peak Construction Loan. The Gold Peak Construction Loan bore interest at
LIBOR + 1.65% per annum, was set to mature in November 2009 and had additional extensions at the Company’s option upon
satisfaction of certain conditions being met by the borrower. Borrowings occurred as costs were expended and principal repayments
were made as units were sold. In August 2008, the Gold Peak Construction Loan was retired, utilizing proceeds from condominium
unit sales. The Company had borrowed and repaid approximately $48,522,000 over the 40 month period that the loan was outstanding.
As a result, the remaining unsold units are unencumb ered.

In December 2004, the Company obtained revolving development and construction financing for East Lyme in the aggregate amount
of approximately $21,177,000, which we refer to as the East Lyme Construction Loan. The East Lyme Construction Loan was
extended with term modifications in April 2008. The interest rate for the East Lyme Construction Loan increased from LIBOR +
2.15% to LIBOR + 2.50% over the extension period which matures in June 2009. The extension terms also require periodic minimum
principal repayments if repayments from sales proceeds are not sufficient to meet required repayment amounts. The balance of the
East Lyme Construction Loan was approximately $5,077,000 and $6,966,000 at December 31, 2008 and 2007, respectively.

The East Lyme Construction Loan requires the Company to have a minimum GAAP net worth, as defined, of $50,000,000. The
Company may be required to make an additional $2,000,000 cash collateral deposit for the East Lyme Construction Loan if net worth,
as defined, is below $50,000,000. The Company is required to maintain a minimum liquidity level at each quarter end for the East
Lyme Construction Loan. As a result of the extension and modification on the East Lyme Construction Loan, the minimum liquidity
level was reduced to $7,500,000 from $10,000,000 with additional reductions based upon principal repayments. The required
minimum liquidity level at December 31, 2008 was approximately $4,297,000.

On January 15, 2009, the Company made a required minimum principal repayment of $900,000, reducing the outstanding balance of
the East Lyme Construction Loan to $4,177,000 and the required minimum liquidity level to approximately $3,397,000.

The lender for the East Lyme Construction Loan initially provided a $3,000,000 letter of credit to a municipality in connection with
the construction of public roads at the East Lyme project. In January 2008, the letter of credit requirement was reduced to $1,750,000
by the municipality. The Company initially posted $1,300,000 of restricted cash as collateral for this letter of credit. The balance of
the cash collateral included in restricted cash on the consolidated balance sheets was approximately $1,340,000 and $1,327,000 at
December 31, 2008 and 2007, respectively.

Material Contractual Obligations

The following table summa rizes material contractual obligations as of December 31, 2008:

(amounts in thousands) Payments Due
For the Years Ended December 31,
Contractual Obligations 2009 2010 and 2011 2012 and 2013 Thereafter _ Aggregate
Principal payments for all debt obligation{ A)(B)..... $ 9262 §$ 14415 § 5,636 $ — 3 29,313
Operating leases for offices............oveivviirvrrccnnn. 1,361 2,803 2917 4,069 11,150
$ 10,623 § 17,218 % 8,553 § 4,069 % 40,463

Total contractual obligations

(A) Includes interest at applicable sp reads to LIBOR, utilizing LIBOR of 0.44%, which was the 30 day rate at December 31, 2008.
(B) Principal and interest repayments are $6,856 and $7,559 for the years ended December 31, 2010 and 2011, respectively.
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Other Items Impacting Liquidity
Palomino Park
Gold Peak

In 2004, the Company commenced the development of Gold Peak, the final phase of Palomino Park. Gold Peak is 259 condominium
units on the remaining 29 acre land parcel at Palomino Park. Gold Peak unit sales commenced in January 2006. At December 31,
2008, there were two Gold Peak units under contract with nominal down payments. The following table provides information
regarding Gold Peak sales:

Project Total

Through
For the Years Ended December 31, December 31,
2008 2007 2006 2008
Number of units sold.....c.coecvevvinnnne 54 77 108 239
Gross sales proceeds.......ccveeveerieeieniieas $ 16,469,000 $ 24226,000 $ 31,742,000 $ 72,437,000
Principal paydown on Gold Peak
Construction Loan ........cccevverneccniinens $ 8,313,000 $ 15,681,000 $ 24,528,000 § 48,522,000

Palomino Park Transactions

On September 30, 2007, the Company purchased the remaining 7.075% interest in the corporation that owns the remaining Palomino
Park assets for $1,200,000 from Equity Residential (“EQR”).

In September 2006, the Company sold its Palomino Park telecommunication assets, service contracts and operations and in November
2006 it received a net amount of approximately $988,000. At that time, the buyer held back approximately $396,000, of which
approximately $192,000 was received by the Company in September 2007 and the balance of approximately $204,000 was received in
September 2008.

East Lyme

The Company has a 95% ownership interest as managing member of a venture which originally owned 101 single family home lots
situated on 139 acres of land in East Lyme, Connecticut upon which it was constructing houses for sale. At the time of the initial land
purchase, the Company executed an option to purchase a contiguous 85 acre parcel of land which can be used to develop 60 single
family homes, which we refer to as the East [yme Land. The Company subsequently acquired the East Lyme Land in November
2005.

After the initial land purchase, the Company executed an agreement with a homebuilder to construct the homes for this project. The
homebuilder is a 5% partner in the project and receives other consideration.

On March 4, 2009, the Company and the homebuilder/partner terminated the partnership agreement and the related development
agreement. As a result of the terminations, the Company paid approximately $343,000 to its partner to satisfy all remaining
compensation under the development agreement and for its 5% interest.

The model home was completed during the fourth quarter of 2005 and home sales commenced in June 2006. At December 31, 2008,

there were no East Lyme homes under contract and four homes, including the model, were in inventory. The following table provides
information regarding East Lyme sales:
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Project Total

Through
For the Years Ended December 31, December 31,
2008 2007 2006 2008
Number of homes and lots sold (A)........... 14 14 5 33
Gross sales proceeds ..........ooooveveevveverennnnn, $ 5,300,000 § 9,797,000 $ 3,590,000 $ 18,687,000
Principal paydown on East Lyme
Construction Loan..............c.cccceuvvaenn.e. $ 5,162,000 $ 8,785,000 $ 3,246,000 $ 17,193,000

(A)  In September 2008, the Company completed the sale of eight partially improved lots, in a single transaction, to a
regional homebuilder for $900,000. All of the transaction proceeds were used to partially repay the project’s
construction loan.

Certain of the lots at East Lyme require remediation of pesticides used on the property when it was an apple orchard, which costs are
estimated by management to be approximately $1,000,000. Remediation costs were considered in evaluating the value of the property
for liquidation basis purposes at May 31, 2007. This estimate continues to be recognized as a liability in the going concern balance
sheets at December 31, 2008 and 2007. This estimate could change in the future as plans for the remediation are finalized and if the
bulk sale of lots, as described above, were to occur. An expected time frame for the remediation has not been established as of the date
of this report.

During 2008, the Company made the decision to halt new home construction pending exploration of a bulk sale of lots. In June 2008,
the Company entered into a listing agreement authorizing a broker to sell the remaining lots (which are comprised of improved lots
with road and infrastructure in place and unimproved lots without road and infrastructure in place). There can be no assurance that the
Company will be able to sell any or all of the four houses in inventory, or the remaining lots individually or in bulk at East Lyme at
acceptable prices, or within a specific time period, or at all.

Other Developments
Claverack

Through November 2007, the Company had a 75% ownership interest in a joint venture that owned two land parcels aggregating
approximately 300 acres in Claverack, New York. The Company acquired its interest in the joint venture for $2,250,000 in November
2004. One land parcel was subdivided into seven single family home lots on approximately 65 acres. The remaining 235 acres, known
as The Stewardship, which was originally subdivided into six single family home lots, now is subdivided into 48 developable single
family home lots.

Construction of two model homes (which commenced in 2007), the infrastructure and amenities for The Stewardship were
substantially completed during the third quarter of 2008. The Company intends to sell the improved lots and two model homes either
individually or in a bulk sale transaction and is working with local and regional brokers.

During July 2006, the initial home on one lot of the seven lot parcel was completed and in October 2006, the home and a contiguous
lot were sold for approximately $1,200,000 and the related outstanding debt of approximately $690,000 was repaid to the bank. In
February 2007, Claverack sold one lot to the venture partner, leaving four lots of the original seven lots available for sale. In
November 2007, the joint venture partner’s interest in the joint venture was redeemed in exchange for the remaining four lots,
representing the remaining approximate 45 acres of the original 65 acre parcel. This resulted in the Company being the sole owner of
The Stewardship. The Company recorded a loss of approximately $54,000 in the fourth quarter of 2007 from this redemption
transaction.

Issuer Purchases of Equity Securities

In December 2008, the Board authorized a repurchase program of shares of the Company’s common stock up to an aggregate amount
of $1,500,000. Purchases under the program may be made from time-to-time in the open market or through privately negotiated
transactions. Depending on market conditions, financial developments and other factors, these purchases may be commenced or
suspended at any time, or from time-to-time, without prior notice and may be expanded with prior notice. As of December 31, 2008,
the Company had repurchased and cancelled 2,400 shares at an average price of $3.66 per common share, aggregating approximately
$9,000. No repurchases were made prior to December 15, 2008 or during 2007.
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The Company has entered into a trading plan pursuant to Securities Exchange Act Rule 10b5-1, permitting open market purchases of
common stock during blackout periods consistent with the Company’s “Policies for Transactions in Reis Stock and Insider Trading
and Tipping.” During January and February of 2009, the Conpany purchased an additional 10,300 shares of common stock at an
average price of $4.59 per share. From the inception of the share repurchase program through February 28, 2009, the Company had
purchased an aggregate of 12,700 shares of common stock at an average price of $4.42 per share, for an aggregate of $56,000 (leaving
approximately $1,444,000 that may yet be purchased under the program).

Stock Plans and Options Accounted for As Liability Awards

During 1997 and 1998, the Company adopted certain incentive plans (the “1997 and 1998 Incentive Plans™) for the purpose of
attracting and retaining he Company’s directors, officers and employees. As a result of an amendment to the 1997 and 1998
Incentive Plans which was approved by the stockholders on May 30, 2007, awards can be made to all employees of the Company, not
just key employees. By March 10, 2008, the ability to issue options, restricted stock units (“RSUs”) or stock awards under the 1997
and 1998 Incentive Plans fully expired. At the May 29, 2008 annual meeting of stockholders, the Company’s stockholders approved
the adoption of a new management incentive plan which provides for up to 1,000,000 shares to be available for future grants (the
«2008 Incentive Plan” or, when referred to in the aggregate with the 1997 and 1998 Incentive Plans, the “Incentive Plans”). Awards
granted under the Incentive Plans expire ten years from the date of grant and vest over periods ranging generally from three to five
years for employees.

At December 31, 2008, of the 528,473 outstanding options, 136,473 options are accounted for as a liability as these awards provide for
settlement in cash or in stock at the election of the option holder. The Company accrues a liability for cash payments that could be
made to option holders for the amount of the market value of the Company’s common stock in excess of the exercise prices of
outstanding options accounted for as a liability award. This liability is adjusted to reflect (1) the net cash payments to option holders
made during each period, (2)the impact of the exercise and expiration of options and (3) the changes in the market price of the
Company’s common stock. The reserve for option cancellations was approximately $56,000 and $527,000 at December 31, 2008 and
2007, respectively.

The liability for option cancellations could materially change from period to period based upon (1) an option holder either
(a) exercising the options in a traditional manner or (b)electing the net cash settlement alternative and (2) the changes in the market
price of the Company’s common stock. At each period end, an increase in the Company’s common stock price would result in an
increase in compensation expense, whereas a decline in the stock price would reduce compensation expense.

In January 2006, the Board authorized amendments to the then outstanding options, after the adoption of the Plan, to allow an option
holder to receive from the Company, in cancellation of the holder’s option, a cash payment with respect to each cancelled option equal
to the amount by which the fair market value of the share of stock underlying the option exceeds the exercise price of such option. In
March 2006, the Company and the option holders executed amended option agreements to reflect this and other adjustments and
changes. The Company accounts for these options as liability awards and recorded a provision during the first quarter of 2006
aggregating approximately $4,227,000 to reflect the modification permitting an option holder to receive a net cash payment in
cancellation of the holder’s option based upon the fair value of an option in excess of the exercise price. The liability balance is
adjusted at the end of each reporting period to reflect the settlement amounts of the liability, exercises of stock options and the impact
of changes to the market price of the stock at the end of each reporting period. The change in the liability is reflected in the statement
of changes in net assets in liquidation through May 31, 2007. At May 31, 2007, the liability for options which could be settled in cash
was approximately $7,269,000 based upon the difference in the closing stock price of the Company of $11.00 per share and the
individual exercise prices of all outstanding “in-the-money” options at that date.

At December 31, 2007, the option liability was approximately $527,000 based upon the difference in the closing stock price of the
Company at December 31, 2007 of $7.68 per share and the individual exercise prices of the outstanding 178,124 “in-the-money”
options that are accounted for as a liability award at that date.

At December 31, 2008, the option hability was approximately $56,000 based upon the difference in the closing stock price of the
Company at December 31, 2008 of $5.00 per share and the individual exercise prices of the outstanding 101,025 “in-the-money”
options that are accounted for as a liability award at that date. Changes in the settlement value of option awards treated under the
liability method as defined by SFASNo. 123R are reflected as income or expense in the statements of operations under the going
concern basis of accounting. The Company recorded a compensation benefit of approximately $416,000 and $1,847,000 for the year
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ended December 31, 2008 and for the period June 1, 2007 to December 31, 2007, respectively, in general and administrative expenses
in the statement of operations as a result of the stock price declines during those periods.

During the year ended December 31, 2008, an aggregate of 22,155 options were settled with net cash payments aggregating
approximately $55,000.

During the year ended December 31, 2007, an aggregate of 278,571 options were settled with a net cash payment of approximately
$560,000. In addition, in a series of transactions in June 2007 Jeffrey Lynford tended certain shares of common stock he owned as
payment for the exercise price for 891,949 options. Further, he reduced the number of shares he would ultimately receive in this
exercise transaction to satisfy his tax obligation of approximately $2,072,000 in cash (which was retained by the Company to pay for
his applicable withholding taxes and was treated as an option cancellation payment). As a result, he received a net of 212,070 shares
of the Company’s common stock upon the completion of this exercise. Pursuant to his option agreements, Jeffrey Lynford received
“reload” options to purchase 243,931 shares of the Company’s common stock which had an exercise price of $10.67 per option
reflecting the market value of the Company’s stock at the date of the grant. These reload options, which were treated as an equity
award for accounting purposes, expired on December 31, 2007 and did not have a net cash settlement feature. No other options were
settled with a net cash payment during 2007.

During the year ended December 31, 2006, an aggregate of 237,426 options were settled with cash payments aggregating
approximately $668,000.

The Effects of Inflation/Declining Prices and Trends

Reis Services

The Company monitors commercial real estate industry and market trends to determine their potential impact on its products and
product development initiatives. The current volatility and downturn in the U.S. and global economy, including the credit markets and
real estate markets, has affected renewal rates, with the greatest impact on the Company being felt in the fourth quarter of 2008. To
date, there has not been a material effect on the marketability of the Company’s products. Because of budget constraints at certain
customers and potential customers, the effective shutdown of the CMBS markets and mergers and bankruptcies of financial
institutions (some of which are customers of the Company), the Company has been negatively impacted as exhibited by our overall
renewal rate (based on annual dollars renewed and reflects price increases, decreases and non-renewals ). The overall renewal rate for
the year ended December 31, 2007 was 94% compared to the 88% rate for 2008. To date, the Company has mitigated market
pressures by continuing to add new customers, selling new products (such as our tertiary apartment and office markets, rolled out in
2007 and 2008, respectively) and identifying additional and/or alternative users within the organizations and institutions that are
current customers. Historically, during periods of economic and commercial real estate market volatility, we generally experienced
stable demand for our market information and an increase in demand for our portfolio products as investors placed greater emphasis
on assessing portfolio risk. This pattern is in evidence during the current volatility as overall report usage grew during 2008. We
cannot assure you that the level of demand for Reis Services’s products will be sustained or increase in 2009.

Condominium and Home Sales

As the softening of the national housing market continues, the Company’s operations relating to residential development and the sale
of homes have been negatively impacted in markets where the Company owns property. Demand at the Company’s projects and sales
of inventory are lower and slower than previous expectations resulting in price concessions, increased broker incentives and/or
additional incentives being offered to buyers, and with regards to the East Lyme and Claverack projects, the determination to sell
home lots either individually or in bulk instead of building and selling homes.

The continuing increases in energy costs and construction materials (such as concrete, lumber and sheetrock) could adversely impact
our home building business; however, construction has been completed at our Gold Peak project, the infrastructure and model home
construction at Claverack are complete and the Company has made the decision to halt any new home construction at East Lyme
pending the exploration of one or multiple bulk sales of lots. The continuing uncertainty as to the United States economy in general
and more specific to the local economies where our residential activities are located, as well as increasing illiquidity in the residential
mortgage market have negatively impacted our marketing efforts and the ability for buyers to afford and/or finance the purchase of
one of our homes or lots, causing us to offer increased concessions and/or sale price reductions.
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The number and timing of future sales of any residential units by the Company could be adversely impacted by the lack of availability
of credit to potential buyers and the inability of potential home buyers to sell their existing homes.

In December 2008 and 2007, the Company recorded impairment charges aggregating approximately $6,999,000 and $3,149,000,
respectively, related to East Lyme and the East Lyme Land. Additionally, in December 2008, the Company recorded an impairment
charge of approximately $2,709,000 for the Claverack project. The December 2008 impairment charges were, in general, the result of
continuing deteriorating market conditions in the fourth quarter of 2008 and management’s expectations for the future. The December
2008 impairment charges also reflect a change in intent and a lowering of management’s expectations of sales prices with respect to
the two properties as a result of the establishment of more aggressive and flexible pricing levels in an attempt to sell all of the
remaining homes and lots during 2009. For the December 2007 calculation, the Company utilized assumptions in its discounted cash
flow model that reflected the negative impact of market conditions at that time and the negative effects on sales revenue, sales
velocity, costs and the development plan. Further deterioration in market conditions, or other factors, may result in additional
impairment charges in future periods.

Changes in Cash Flows

Comparison of the year ended December 31, 2008 to the year ended December 31, 2007

Cash flows the year ended December 31, 2008 and combined for the period January 1, 2007 to May 31, 2007 and the period June 1,
2007 to December 31, 2007 are summarized as follows:

2007

For the Year Ended June1to January 1 to

December 31,2008 Combined December 31 May 31

Going Concern Basis Going Concern Basis  Liquidation Basis
Net cash provided by operating activities $ 15,276,916  $ 6,754,893 § 6,627,325 $ 127,568
Net cash (used in) investing activities....... (4,318,360) (12,503,631) (11,895,464) (608,167)
Net cash (used in) financing activities..........cceeveriiniininnnins (10,045,326) (10,063,105) (8,059,951) (2,003,1 54)
Net increase (decrease) in cash and cash equivalents........... $ 913,230 $ (15811,843) $ (13,328,090) $ (2,483,753)

Cash flows from operating activities increased $8,522,000 from $6,755,000 provided in the 2007 period to $15,277,000 provided in
the 2008 period. The significant components of this change related to cash provided by the operating results of the Reis Services
segment and our Gold Peak project in the residential development activities segment.

Cash flows used in investing activities changed $8,186,000 from $12,504,000 used in the 2007 period to $4,318,000 used in the 2008
period. This change resulted from the use of cash in 2007 for the cash portion of the Merger consideration and Merger costs which
aggregated $9,186,000, the purchase of a minority partner’s interest in a subsidiary of $1,200,000, an increase in the return of capital
from the Company’s investment i Clairborne Fordham of $109,000 and $22,000 from sale proceeds of furniture, fixtures and
equipment in 2008, offset by an increase in cash used in the 2008 period as compared to the 2007 period for investment in web site,
database development and furniture, fixtures and equipment additions of $924,000 and additional investments in other real estate
assets of $1,407,000.

Cash flows from financing activities changed $18,000 from $10,063,000 used in the 2007 period to $10,045,000 used in the 2008
period primarily from the net effect of borrowings and repayments. Borrowings on the East Lyme and Gold Peak construction loans
aggregated $5,169,000 during the 2008 period as compared to $17,719,000 in the 2007 period, primarily as a result of fewer buildings
under construction in the 2008 period as we have completed construction for the Gold Peak project and significantly decreased
construction at the East Lyme project as a result of market conditions, fewer homes under contract and the decision to halt any new
home construction. During the 2008 period, approximately $8,313,000 was repaid on the Gold Peak Construction Loan from unit sales
to retire this debt and $5,162,000 was repaid on the East Lyme Construction Loan, primarily from six home and eight lot sales. During
the 2007 period, approximately $15,681,000 was repaid on the Gold Peak Construction Loan from 77 condominium unit sales and
approximately 38,785,000 was repaid on the East Lyme Construction Loan from 14 home sales. During the 2008 period, $1,500,000
was repaid on the Bank Loan whereas $750,000 was repaid in the 2007 period, all of which were scheduled repayments. Other debt
repayments in the 2008 period in excess of payments in the 2007 period aggregated $68,000. Payments for option cancellations were
approximately $55,000 in the 2008 period, as compared to $2,632,000 during the 2007 period. Proceeds received from the exercise of
options by option holders was $282,000 in 2007, with no corresponding amount in the 2008 period. In 2007, the Company purchased
an interest rate cap for the Reis Services acquisition debt for $109,000, with no corresponding purchases in the 2008 period. In

43



December 2008, the Company repurchased 2,400 shares of its outstanding common stock for proceeds of $9,000. No stock
repurchases were made in 2007. ’

Comparison of the year ended December 31, 2007 to the year'ended December 31, 2006

Cash flows combined for the period January 1, 2007 to May 31, 2007 and for the period June 1, 2007 to December 31, 2007 and for
the year ended December 31, 2006 are summarized as follows:

2007
Junel to January 1 to For the Year Ended
Combined December 31 May 31 December 31, 2006
Going Concern Basis Liquidation Basis Liquidation Basis
Net cash provided by (used in) operating activities........... $ 6,754,893 § - 6,627,325 § 127,568 § (2,598,223)
Net cash (used in) investing activities.................cocrvovvenee (12,503,631) (11,895,464) (608,167) (726,021)
Net cash (used in) provided by financing activities........... (10,063,105) (8,059,951) (2,003,154 1,347,491

$ (15,811,843) § (13,328,090) $  (2,483,753) § (1,976,753)

Net (decrease) in cash and cash equivalents.....................

Cash flows from operating activities changed $9,353,000 from $2,598,000 used in the 2006 period to $6,755,000 provided in the 2007
period. The significant components of this change related to cash provided by the continuing construction activities and the operating
results of the Reis Services segment. '

Cash flows from investing activities changed $11,778,000 from $726,000 used in the 2006 period to $12,504,000 used in the 2007
period. The significant components of this change related to the use of cash for the Private Reis Merger consideration, net of cash
acquired of $6,527,000, the payment of Merger costs for investment banking, legal and accounting fees and other Merger costs of
$2,659,000, the purchase of EQR’s remaining interest in Palomino Park for $1,200,000 and investments in other real estate assets,
web site and database development and furniture, fixtures and equipment aggregating $2,238,000, offset by the return of capital from
the Company’s investment in Clairborne Fordham of $120,000. The investing activity in the 2006 period was comprised of cash
proceeds from the January 2006 sale of the Beekman assets for $1,297,000, offset by $2,023,000 paid for Merger costs in that period.

Cash flows from financing activities changed $11,410,000 from $1,347,000 provided by the 2006 period to $10,063,000 used in the
2007 period primarily from the net effect of borrowings and repayments. Borrowings on the East Lyme, Gold Peak and Claverack
construction loans aggregated $29,343,000 during the 2006 period as compared to $17,719,000 in the 2007 period, primarily from
fewer buildings under construction in the 2007 period as we are nearing completion of the construction phase for the Gold Peak
project. During the 2006 period, approximately $24,528,000 was repaid on the Gold Peak Construction Loan from 108 condominium
sales, $3,246,000 was repaid on the East Lyme Construction Loan from five home sales and $690,000 was repaid on the then existing
Claverack loan from the sale of one home and a contiguous lot. During the 2007 period, approximately $15,681,000 was repaid on the
Gold Peak Construction Loan from 77 condominium unit sales and approximately $8,785,000 was repaid on the East Lyme
Construction Loan from 14 home sales. During the 2007 period, $750,000 was repaid on the Bank Loan and $109,000 was used to
purchase an interest rate cap. Other debt repayments in the 2007 period aggregated $107,000. Payments for option cancellations
aggregated $2,632,000 in the 2007 period as compared to $668,000 during the 2006 period. Proceeds received from the exercise of
options by option holders were $282,000 in 2007 as compared to $1,008,000 in the 2006 period.



Item 7A. Quantitative and Qualitative Disclosures about Market Risk.

The Company’s primary market risk exposure has been to changes in interest rates. This risk is generally managed by limiting the
Company’s financing exposures, to the extent possible, by purchasing interest rate caps when deemed appropriate.

At December 31, 2008, the Company’s only exposure to interest rates was variable rate based debt. This exposure has historically
been minimized in certain circumstances through the use of interest rate caps. Due to the fact that the East Lyme Construction Loan
matures in June 2009 and has mandatory principal repayments during that period, management determined that the exposure b
increasing interest rates was not significant for this loan and therefore has let the applicable interest rate cap expire. The interest rate
cap on the Bank Loan expires in June 2010. The following tables present the effect of a 1% increase in the applicable base rates of
variable rate debt at December 31, 2008 and 2007, respectively:

(amounts in thousands) Notional
Balance at Amount at LIBOR at Additional
December 31, December 31, LIBOR December 31, Interest
2008 2008 Cap 2008 Incurred

Variable rate debt:
With interest rate caps:

Bank LOAMN ....cooviiiiverieenrere e cererimiinneness st $ 22,750 § 15,000 5.5% 0.44% $ 228 (A)
Without interest rate caps:
East Lyme Construction LOan..........cocuvwmrrireesssnscesncenes 5077 § — N/A 0.44% 51 (A)
$ 27,827 $ 279
(A) Reflects additional interest which could be incurred annually on the loan balance amount as a result of a 1% increase in LIBOR.
(amounts in thousands) Notional
Balance at Amount at LIBOR at Additional
December 31, December 31, LIBOR December 31, Interest
2007 2007 Cap 2007 Incurred

Variable rate debt:
With interest rate caps:

Gold Peak Construction Loan $ 6,417 § 10,500 5.00% 460% $ 26 (AXB)
BANK LOAN covreeeee e eeeeseeseees s sseesseassimesesscsm s snsnsas 24250 ¢ 15,000 5.50% 4.60% 228 (A)
30,667 254
Without INtErest TAtE CAPSL.c.veveeriinririrmsieriresnsisie e
East Lyme Construction Loan...........ccoovvncneniiinn 6,966 — —% 4.60% 70 (C)B)
$ 37,633 $ 324

(A)  Reflects additional interest which could be incurred annually on the loan balance amount in excess of the notional amount at December 31,
2007 for the effect of a 1% increase in LIBOR, plus any increase from the December 31, 2007 LIBOR to the LIBOR cap if less than 1%.

(B)  An increase in interest incurred would result primarily in additional interest being capitalized into the basis of this project.

(C)  The East Lyme interest rate cap of LIBOR at 4.00% expired in July 2007.

Reis holds cash and cash equivalents at various regional and national banking institutions. Management monitors the institutions that
hold our cash and cash equivalents. Management’s emphasis is primarily on safety of principal. Management, in its discretion, has
diversified Reis’s cash and cash equivalents among banking institutions to potentially minimize exposure to any one of these entities.
To date, we have experienced no loss or lack of access to our invested cash or cash equivalents; however, we can provide no
assurances that access to invested cash and cash equivalents will not be impacted by adverse conditions in the financial markets.

Cash balances held at banking institutions with which we do business may exceed the Federal Deposit Insurance Corporation

(“FDIC™) insurance limits. While management monitors the cash balances in these bank accounts, such cash balances could be
impacted if the underlying banks fail or could be subject to other adverse conditions in the financial markets.
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Item8. Financial Statements and Supplementary Data.

The response to this Item8 is included as a separate section of this annual report on Form 10-K starting at page F-1 and is
incorporated by reference herein.

Item9. Changes in and Disagreements With Accountants on Accounting and Financial Disclosure.
None.
Item9A. Controls and Procedures.

Evaluation of Disclosure Controls and Procedures

As of December 31, 2008, the Company carried out an evaluation, under the supervision and with the participation of our
management, including our Chief Executive Officer and Chief Financial Officer, of the effectiveness of our disclosure controls and
procedures (as defined in Rule 13a-15(e) or Rule 15d-15(e) under the Securities Exchange Act of 1934, as amended (the "Exchange
Act")). Based on this evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure controls
and procedures as of December 31, 2008 were designed at a reasonable assurance level and were effective to ensure that information
required to be disclosed by the Company in the reports that the Company files or submits under the Exchange Act is recorded,
processed, summarized and reported within the time periods specified in the SEC rules and forms, and to ensure that such information
is accumulated and communicated to the Company's management, including the Chief Executive Officer and Chief Financial Officer,
as appropriate, to allow timely decisions regarding required disclosure.

Changes in Internal Control Over Financial Reporting

We regularly review our system of internal control over financial reporting and make changes to our processes and systems to improve
controls and increase efficiency, while ensuring that we maintain an effective internal control environment. There were no changes in
our internal control over financial reporting that have materially affected, or are reasonably likely to materially affect, our internal
control over financial reporting during the fourth quarter of 2008.

Management's Report On Internal Control Over Financial Reporting

Management of the Company is responsible for establishing and maintaining adequate internal control over financial reporting and for
the assessment of the effectiveness of internal control over financial reporting. Internal control over financial reporting is defined in
Rules 13a-15(f) and 15d-15(f) under the Exchange Act as a process designed by, or under the supervision of, the Company’s principal
executive and principal financial officers and effected by the Company’s Board of Directors, management and other personnel to
provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with U.S. generally accepted accounting principles. The Company’s internal control system was designed to
provide reasonable assurance to our management and Board of Directors regarding the preparation and fair presentation of published
financial statements.

All internal control systems, no matter how well designed, have inherent limitations. Therefore, even those systems determined to be
effective can provide only reasonable assurance with respect to financial statement preparation and presentation.

The Company’s management assessed the effectiveness of the Company's internal control over financial reporting as of
December 31, 2008. In making this assessment, management wed the criteria set forth by the Committee of Sponsoring
Organizations of the Treadway Commission in “Internal Control - Integrated Framework.” Based upon this assessment, management
concluded that, as of December 31, 2008, our internal control over financial reporting is effective in accordance with those criteria.

Item9B. Other Information.

None.
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PART 111
Item10. Directors, Executive Officers and Corporate Governance.

The executive officers and directors of the Company, their ages and their positions are as follows:

Name Age Positions and Offices Held
Jeffrey H. Lynford......ooviennininisnececnns 61  Chairman of the Board and Director***
Lloyd Lynford......... 53  Chief Executive Officer, President and Director***
Jonathan Garfield ......cooeceervcvvveicveneeinenns 52 Executive Vice President and Director**
James J. BUINS .c.oveeeeceiiiinnenirireneensneseneeces 69  Vice Chairman
David M. Strong........ 50  Senior Vice President of Development
Mark P. Cantaluppi........ccceeereerenrane 38  Vice President, Chief Financial Officer

William Sander.........ccccvreniennnncne 41  Chief Operating Officer, Reis Services
Bonnie R. COhen ..o 66  Director*

Douglas Crocker IL....oeiineeicis 68  Director*

Michael J. Del GIudice......ccovvviemnerienninenncees 66  Director**

Meyer S. FIucher.....iniseneniccenscnn, 62  Director*

Edward Lowenthal........cccoenonninns 64  Director**

M. Christian Mitchell .....ooovvvcieeciniininnen 54  Director***

* Term expires during 2009.
**  Term expires during 2010.
***  Term expires during 2011.

To the extent responsive to the requirements of this item, the information contained in the following sections of the Company’s
definitive proxy statement for the 2009 annual meeting of stockholders is incorporated herein by reference:

« “Corporate Governance—Code of Business Conduct and Ethics,” “—Meetings and Committees of the Board of Directors—
Audit Committee” and “—Nominating and Corporate Governance Committee Procedures”

. “Proposal 1 - Election of Directors”

. “Section 16(a) Beneficial Ownership Reporting Compliance”

Item11. Executive Compensation.

To the extent responsive to the requirements of this item, the information contained in the following sections of the Company’s
definitive proxy statement for the 2009 annual meeting of stockholders is incorporated herein by reference:

« “Corporate Governance—Compensation Committee Interlocks and Insider Participation” and *“—Compensation of
Directors”

» “Compensation Discussion and Analysis”

+  “Executive Compensation”

+ “Compensation Committee Report”

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters.

To the extent responsive to the requirements of this item, the information contained in the following sections of the Company’s
definitive proxy statement for the 2009 annual meeting of stockholders is incorporated herein by reference:

» “Stock Ownership”
« “Executive Compensation—Securities Authorized for Issuance Under Equity Compensation Plans”
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Item13. Certain Relationships and Related Transactions, and Director Independence.

To the extent responsive to the requirements of this item, the information contained in the following sections of the Company’s
definitive proxy statement for the 2009 annual meeting of stockholders is incorporated herein by reference:

* “Corporate Governance—Independent Directors” and “—Certain Relationships and Other Related Transactions”
Item14. Principal Accountant Fees and Services.

To the extent responsive to the requirements of this item, the information contained in the following section of the Company’s
definitive proxy statement for the 2009 annual meeting of stockholders is incorporated herein by reference:

* “Proposal 2—Ratification of the Appointment of the Independent Registered Public Accounting Firm”
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PART IV

Item15. Exhibits and Financial Statement Schedules.

(a) (1) Financial Statements

Consolidated Balance Sheets (going concern basis) at December 31, 2008 and 2007

Consolidated Statements of Operations (going concern basis ) for the Year Ended December 31, 2008 and for the Period
June 1, 2007 to December 31, 2007

Consolidated Statements of Changes in Net Assets in Liquidation (liquidation basis) for the Period January 1, 2007 to
May 31, 2007 and for the Year Ended December 31, 2006

Consolidated Statements of Changes in Stockholders” Equity (going concern basis) for the Year Ended December 31, 2008
and for the Period June 1, 2007 to December 31, 2007

Consolidated Statements of Cash Flows for the Year Ended December 31, 2008 (going concern basis), for the Period June
1, 2007 to December 31, 2007 (going concern basis), for the Period January 1, 2007 to May 31, 2007 (liquidation basis)
and for the Year Ended December 31, 2006 (liquidation basis)

Notes to Consolidated Financial Statements

(a) (2) Financial Statement Schedules

All schedules have been omitted because the required information for such schedules is not present, is not present in amounts
sufficient to require submission of the schedule or because the required information is included in the consolidated financial

statements.
(a) (3) Exhibits
Exhibit
No. Description

2.1 Wellsford Real Properties, Inc. Plan of Liquidation (terminated as of May 31, 2007) (incorporated by reference to
Appendix A to the Company’s Definitive Proxy Statement on Schedule 14A filed on October 11, 2005)

2.2 Agreement and Plan of Merger by and among Wellsford, Reis Services, LLC and Reis, Inc. dated as of October 11,
2006 (incorporated by reference to Exhibit 2.1 to the Company’s Current Report on Form 8K filed on October 11,
2006)

2.3 Amendment No. 1, dated as of March 30, 2007, to the Merger Agreement dated as of October 11, 2006, by and among
Reis, Inc., Wellsford and Reis Services, LLC (incorporated by reference to Exhibit 2.1 to the Company’s Current
Report on Form §-K filed on April 3, 2007)

3.1 Articles of Amendment and Restatement of Wellsford filed on May 30, 1997 (incorporated by reference to Exhibit 3.1
to the Company’s Registration Statement on Form S-11 (File No. 333-32445) filed on July 30, 1997)

3.2 Articles Supplementary of Wellsford (incorporated by reference to Exhibit 3.1 to the Company’s Current Report on
Form 8-K filed on December 21, 2006)

3.3 Articles of Amendment of Wellsford (changing the Company’s name to “Reis, Inc.”) (incorporated by reference to
Exhibit 3.1 to the Company’s Current Report on Form 8-K filed on June 4, 2007)

3.4 Articles Supplementary of Reis, Inc. (incorporated by reference to Exhibit 3.2 to the Company’s Current Report on
Form 8-K filed on June 30, 2008)

3.5 Amended and Restated Bylaws (incorporated by reference to Exhibit 3.1 to the Company’s Current Report on Form
8-K filed on June 30, 2008)

4.1 The rights of the Company’s equity security holders are defined in Articles V and VI of Exhibit 3.1 above.

4.2 Specimen certificate for Common Stock (incorporated by reference to Exhibit 4.1 to the Company’s Registration
Statement on Form 8-A filed on November 29, 2007)

4.3 Registration Rights Agreement dated as of May 30, 2007 among Wellsford, Lloyd Lynford and Jonathan Garfield
(incorporated by reference to Exhibit 3 to the Schedule 13D filed by Jonathan Garfield with respect to the Company on
June 8, 2007)

10.1  Credit Agreement, dated as of October 11, 2006, among Reis, Inc. (a Delaware corporation), as Borrower, the Lenders
listed therein, as Lenders, Bank of Montreal, Chicago Branch, as Administrative Agent, and BMO Capital Markets, as
Lead Arranger (incorporated by reference to Exhibit 10.34 to Amendment No. 1 to the Company’s Registration
Statement on Form S-4 (File No. 333-139705) filed on March 9, 2007)
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10.3

10.4

10.5

10.6

10.7

10.8

10.9

10.10

10.11

10.12

10.13

10.14

10.15

10.16

10.17

10.18

10.19

10.20

Commercial Revolving and Construction Loan Agreement, dated as of December 23, 2004, between East Lyme
Housing Ventures, LLC and Wachovia Bank, National Association (incorporated by reference to Exhibit 10.56 to the
Company’s Annual Report on Form 10-K for the year ended December 31, 2004)

Promissory Note dated as of December 23, 2004, between East Lyme Housing Ventures, LLC and Wachovia Bank,
National Association (incorporated by reference to Exhibit 10.57 to the Company’s Annual Report on Form 10-K for
the year ended December 31, 2004)

Unconditional Guaranty dated as of December 23, 2004, by and among Wellsford, East Lyme Housing Ventures, LLC
and Wachovia Bank, National Association (incorporated by reference to Exhibit 10.58 to the Company’s Annual
Report on Form 10-K for the year ended December 31, 2004)

Revolving Promissory Note dated as of December 23, 2004 between East Lyme Housing Ventures, LLC and Wachovia
Bank, National Association (incorporated by reference to Exhibit 10.59 to the Company’s Annual Report on Form 10-
K for the year ended December 31, 2004)

Second Modification of Notes, Loan Agreement, Open-End Mortgage and Security Agreement, Assignment of Leases
and Rents and Other Loan Documents, dated as of April 28, 2008, between East Lyme Housing Ventures, LLC and
Wachovia Bank, National Association (incorporated by reference to Exhibit 99.1 to the Company’s Current Report on
Form &K filed on May 1, 2008)

Amendment to Conditional Guaranty and Consent of Guarantor, dated as of April 28, 2008, between Reis, Inc. and
Wachovia Bank, National Association (incorporated by reference to Exhibit 99.2 to the Company’s Current Report on
Form §-K filed on May 1, 2008)

Escrow Agreement among Wellsford, Lloyd Lynford, Jonathan Garfield and The Bank of New York, dated as of May
30, 2007 (incorporated by reference to Exhibit 9.1 to Exhibit 2.2 above)

Amended and Restated Wellsford Real Properties, Inc. 1998 Management Incentive Plan (incorporated by reference to
Exhibit 10.2 to the Company’s Annual Report on Form [0-K for the year ended December 31, 2006) *

Amendment to Amended and Restated Wellsford Real Properties, Inc. 1998 Management Incentive Plan (incorporated
by reference to page F-13 of Annex F to the Company’s proxy statement/prospectus (File No. 333-139705) filed on
May 2, 2007) *

Reis, Inc. 2008 Omnibus Incentive Plan (incorporated by reference to Annex A to the Company’s proxy statement filed
on April 25, 2008) *

Reis, Inc. 2008 Annual Incentive Compensation Plan (incorporated by reference to Annex B to the Company’s proxy
statement filed on April 25, 2008) *

Third Amended and Restated Employment Agreement, dated as of May 17, 2007, among Wellsford, Reis Services,
LLC and Jeffrey H. Lynford (incorporated by reference to Exhibit 10.1 to the Company’s Current Report on Form &K
filed on May 18, 2007) *

Employment Agreement, dated as of October 11, 2006, among Wellsford, Reis Services, LLC, and Lloyd Lynford
(incorporated by reference to Exhibit 10.32 to the Company’s Registration Statement on Form S4 (File No. 333-
139705) filed on December 28, 2006) *

First Amendment to Employment Agreement, dated as of May 17, 2007, among Wellsford, Reis Services, LLC and
Lloyd Lynford (incorporated by reference to Exhibit 10.3 to the Company’s Current Report on Form &K filed on May
18, 2007) *

Employment Agreement, dated as of October 11, 2006, among Wellsford, Reis Services, LLC, and Jonathan Garfield
(incorporated by reference to Exhibit 10.33 to the Company’s Registration Statement on Form S4 (File No. 333-
139705) filed on December 28, 2006) *

First Amendment to Employment Agreement, dated as of May 17, 2007, among Wellsford, Reis Services, LLC and
Jonathan Garfield (incorporated by reference to Exhibit 10.4 to the Company’s Current Report on Form 8-K filed on
May 18, 2007) *

Employment Agreement, dated as of May 17, 2007, between Wellsford and Mark P. Cantaluppi (incorporated by
reference to Exhibit 10.2 to the Company’s Current Report on Form 8-K filed on May 18, 2007) *

Third Amended and Restated Employment Agreement, dated as of October 19, 2004, between Wellsford and David M.
Strong (incorporated by reference to Exhibit 10.1 to the Company’s Current Report on Form &K filed on October 22,
2004) *

Amendment to Third Amended and Restated Employment Agreement, dated as of March 8, 2006, between Wellsford
and David M. Strong (incorporated by reference to Exhibit 10.1 to the Company’s Current Report on Form 8-K filed on
March 13, 2006) *
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10.21 Letter Agreement dated January 12, 2009, between the Company and David M. Strong (incorporated by reference to
Exhibit 99.1 to the Company’s Current Report on Form 8-K filed on January 13, 2009) *

1022 Employment Agreement, dated as of April 23, 2007, between Reis Services, LLC and William Sander (incorporated by
reference to Exhibit 10.33 to the Company’s Amended Annual Report on Form 10-K/A for the year ended December
31, 2006) *

14.1  Reis, Inc. Code of Business Conduct and Ethics for Directors, Senior Financial Officers, Other Officers and All Other
Employees (incorporated by reference to Exhibit 14.1 to the Company’s Annual Report on Form 10-K for the year
ended December 31, 2007)

21.1  Subsidiaries of the Registrant

23.1  Consent of Ernst& Young LLP

31.1  Chief Executive Officer Certification pursuant to Section 302 of the Sarbanes-Oxley Act of 2002
31.2  Chief Financial Officer Certification pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

32.1 Chief Executive Officer and Chief Financial Officer Certifications pursuant to Section 906 of the Sarbanes-Oxley Act
0f 2002

* This document is either a management contract or compensatory plan.

(b) Those exhibits listed in Item 15(a)(3) above and not indicated as “incorporated by reference” are filed as exhibits to this
Form 10-K.

(c) Not applicable.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this report
to be signed on its behalf by the undersigned, thereunto duly authorized.

REIS, INC.
By: /s/ Mark P. Cantaluppi

Mark P. Cantaluppi
Vice President, Chief Financial Officer

Dated: March 10, 2009

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following persons on
behalf of the registrant and in the capacities and on the dates indicated.

Name Title Date
/s/ Jeffrey H. Lynford Chairman of the Board and Director March 10, 2009
Jeffrey H. Lynford
/s/ Lloyd Lynford Chief Executive Officer, President and Director March 10, 2009
Lloyd Lynford (Principal Executive Officer)
/s/ Jonathan Garfield Executive Vice President and Director March 10, 2009
Jonathan Garfield
/s/ Mark P. Cantaluppi Vice President, Chief Financial Officer March 10, 2009
Mark P. Cantaluppi (Principal Financial and Accounting Officer)
/s/ Bonnie R. Cohen Director March 10, 2009
Bonnie R. Cohen
/s/ Douglas Crocker Il Director March 10, 2009
Douglas Crocker Il
/s/ Michael J. Del Giudice Director March 10, 2009

Michael J. Del Giudice

/s/ Meyer S. Frucher Director March 10, 2009

Meyer S. Frucher

/s/ Edward Lowenthal Director March 10, 2009

Edward Lowenthal

/s/ M. Christian Mitchell Director March 10, 2009
M. Christian Mitchell
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders of Reis, Inc.

We have audited the accompanying consolidated balance sheets (going concern basis) of Reis, Inc. (the “Company™) as of December
31, 2008 and 2007, and the related consolidated statements of operations, changes in stockholders’ equity and cash flows (going
concern basis) for the year ended December 31, 2008 and for the period from June 1, 2007 to December 31, 2007. We have also
audited the consolidated statements of changes in net assets in liquidation and cash flows (liquidation basis) for the period from
January 1, 2007 to May 31, 2007 and the year ended December 31, 2006. These financial statements are the responsibility of the
Company’s management. Qur responsibility is to express an opinion on these financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are
free of material misstatement. We were not engaged to perform an audit of the Company’s intemal control over financial reporting.
Our audits included consideration of internal control over financial reporting as a basis for designing audit procedures that are
appropriate in the circumstances, but not for the purpose of expressing an opinion on the effectiveness of the Company’s internal
control over financial reporting. Accordingly we express no such opinion. An audit includes examining, on a test basis, evidence
suppotting the amounts and disclosures in the financial statements, assessing the accounting principles used and significant estimates
made by management, and evaluating the overall financial statement presentation. We believe that our audits provide a reasonable
basis for our opinion.

As described in Note 1 to the consolidated financial statements, the stockholders of the Company approved a plan of liquidation on
November 17, 2005 and the Company commenced liquidation shortly thereafter. As a result, the Company changed its basis of
accounting for periods subsequent to November 17, 2005 from the going concern basis to a liquidation basis. The plan of liquidation
of the Company was terminated effective May 31, 2007, at which time the Company returned to the going concern basis of
accounting.

In our opinion, the financial statements referred to above present fairly, in all material respects, the consolidated financial position
(going concern basis) of the Company at December 31,2008 and 2007, and the consolidated results of its operations and its cash flows
(going concern basis) for the year ended December 31, 2008 and for the period from June 1, 2007 to December 31, 2007 and the
changes in consolidated net assets in liquidation and cash flows (liquidation basis) for the period from January 1, 2007 to May 31,
2007 and the year ended December 31, 2006, in conformity with U.S. generally accepted accounting principles applied on the bases
described in the preceding paragraph.

/s/ Ernst & Young LLP

Chicago, Illinois
March 10, 2009
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REIS, INC.
CONSOLIDATED BALANCE SHEETS

(GOING CONCERN BASIS)
December 31,
2008 2007
ASSETS
Current assets:
Cash and cash eqUIVAIENES ..........cooviveveiiveeeeceeeeeee ettt seeee S $ 24,151,720 $ 23,238,490
Restricted cash and INVESTMENTS..........covvvceieeiereeeiereeeeeeee et eeeereesestesessssesesssssesssssssessessesesseas 3,081,469 3,663,789
Receivables, prepaid and other assets 5,944,607 8,068,675
Real estate assets 7,137,636 20,731,762
Total current assets ......ovveeeeerreeeeereeereeeeereeeeenns 40,315,432 55,702,716
Furniture, fixtures and equipment, net 1,737,430 2,257,045
OhET TEAL ESTALE ASSELS .......eeveeeceeeeree ettt et sa st tssaes e e sesese s s et seese s eeaeeasaeeemens — 6,040,204
Intangible assets, net of accumulated amortization of $5,981,961 and $1,967,608,
respectively 23,161,695 25,353,030
Goodwill ............. 54,824,648 54,824,648
Other assets ........ 398,334 670,829
TOAL ASSELS......eueuiveritiececece ettt ettt sttt s e s es b e sms s saentsasneasaeseseasesmsasseeeanenaeesmeen $ 120,437,539 $§ 144,848,472
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Current portion of 1oans and Other debt...............c.ocoevvviiieiiiie et nns $ 189,136 $ 175,610
Current portion Of Bank LON...........ccoooovviiivcieeceee ettt on et nees 3,500,000 1,500,000
Construction payables.................. 156,653 2,791,896
Construction loans payable 5,077,333 13,382,780
Accrued expenses and other liabilities ..........cccouvvvirerereeeereeecerreeceeeane 5,365,034 8,629,376
Reserve for option lability........ccooeeeveveieiieeeceeeee e 55,830 527,034

Deferred revenue..........n..... 12,120,997 13,262,114

Total current liabilities.... 26,464,983 40,268,810
Non-current portion of Bank Loan .. 19,250,000 22,750,000
Other long-term liabilities ................. 988,716 816,741
Deferred tax liability, net....... 66,580 1,313,580

TOAL LLADIIEIES «....vvoeeeeeeevce ettt ea et et aeee s en et eess et e seeseaseseesesseseesseassesaeseseseees 46,770,279 65,149,131

Commitments and contingencies
Stockholders’ equity:
Common stock, $0.02 par value per share, 101,000,000 shares authorized,

10,988,623 and 10,984,517 shares issued and outstanding, respectively .................. 219,772 219,690
Additional paid in CAPILAL ......ccouvvreerericeieieeere ettt 100,384,302 98,936,084
Retained €arnings (AEfICItY .......cooo.vvrvvveeivereeesreeee s resenseseseoeseeessssesesesesssseses s s seseesenesesene (26,936,814)  (19,456,433)

Total StOCKNOIAETS” EQUILY..vvervvevrverrieres ittt ss st eees s eess s 73,667,260 79,699,341

Total liabilities and StOCKROIAEIS’ EQUILY...............eeveeereesesseresssceeeesereesesssessseeesssseeseesesssseeemessene § 120437539 § 144,848,472

See Notes to Consolidated Financial Statements



REIS, INC.

CONSOLIDATED STATEMENTS OF OPERATIONS

(GOING CONCERN BASIS)
Revenue:
SUDSCIIPLON FEVENMUE. ...t cecneirencescarmsssasssssss sttt b s e
Revenue from sales of residential Units .........ccevviverecennscenereerreeesreeenceenns
TOtAl FEVENUE ...t ittt sve st ssesnesresreeemeesrsnnssessnasns

Cost of sales:
Cost of sales of subscription revenue
Cost of sales of residential units
Impairment loss on real estate assets ... eccirnicceer s

Total COSt OF SALES ..uvreeieeriicccricccirr bbb

GTOSS PIOFTE coevvevreeiaeeceeeeercee ettt sb s s st bbb s

Operating expenses:

Sales and MArKeting ........coocvvireeiiceeicirccee e

Product development....................

Property operating expenses

General and administrative expenses, inclusive of reductions
attributable to stock based liability amounts of $(415,728) and
$(1,847,391), respectiVely......cociriiiirieiiee e
Total OPErating EXPENSES ....coucueureurmiemeriinsreeemsisiseriiressisssse s sssessssans

Other income (expenses):

Interest and Other INCOME .........eveereriercecceminnei e s
Interest EXPense. ...

Loss on redemption transaction

Minority interest (expense) benefit .........ccoveveeveiencnininneeenens

Total other iNCOME (EXPENSES) c.ucuvrmivermireriircmmircesinesieneenasraeseresessssans

(Loss) before income taxes

Income tax (benefit)

INEL (L0SS).cerruiurreirieientsessnseessesescseseereesesee et eessbsas e n st e e s

Net (loss) per common share:

See Notes to Consolidated Financial Statements
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For the For the Period
Year Ended June 1, 2007 to
December 31, December 31,

2008 2007

25,851,168 § 14,615,126
21,769,898 21,751,781
47,621,066 36,366,907
5,474,273 2,920,286
18,253,496 18,651,033
9,708,000 3,148,932
33,435,769 24,720,251
14,185,297 11,646,656
5,139,526 3,349,804
1,907,518 971,058
1,167,642 746,122
13,963,397 8,180,348
22,178,083 13,247,332
586,760 705,848

(1,182,355) (1,003,144)
— (54,427)
— (76,777)
(595,595) (428,500)
(8,588,381) (2,029,176)
(1,108,000) (739,000)
(7,480,381) $ (1,290,176)
(0.68) $ (0.12)
(0.71) $ (0.28)
10,984,963 10,983,526

11,131,620 11,197,146




REIS, INC.

CONSOLIDATED STATEMENTS OF CHANGES IN NET ASSETS IN LIQUIDATION

(LIQUIDATION BASIS)
For the Period For the
January 1, 2007 to Year Ended
May 31, 2007 December 31,2006
Net assets in liquidation — beginning of period .........ccccecvvvivrneveveeviennn $ 57,595,561 $§ 56,569,414
OPETAtING INCOME ..ottt st ae st sae s e resbenenes 767,534 1,767,467
Exercise 0f StOCK OPtIONS .....couiviuiviececcceccecceereec et — 1,008,035
Changes in net real estate assets under development, net of minority
interest and estimated INCOME tAXES .......cocvrererrerereerereereenensestenee e (1,804,889) 1,551,640
Provision for option cancellation reserve — (4,226,938)
Change in option cancellation reserve (4,635,589) 925,943
Distributions to stockholders ...........ccccveevivrvrcenrircecniiieirennns — —_
Increase (decrease) in net assets in liquidation (5,672,944) 1,026,147
Net assets in liquidation — end of PEriod..............ooovversrrrsmorsoersmsessessnen 51,922,617 $__ 57,595,561
Adjustments relating to the change from the liquidation basis of
accounting to the going concern basis of accounting:
Adjustment of real estate investments, investment in Private Reis and
other assets from net realizable value to lowe r of historical cost or
MATKEE VAL ..ottt sns bt snaene (17,764,502)
Reversal of previously accrued liquidation costs, net of accrued
HADIIHIES eoveivieerreiseirereieire e et s s et s s e s e s senees 14,667,431
Stockholders’ equity — May 31, 2007 (going concern basis)
(SIMUItANEOUSs t0 METZET) ..ottt e sen e Lw

See Notes to Consolidated Financial Statements
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Balance, June 1, 2007 (simultaneous to
MEIEET) .o
Stock issuance for Merger
consideration, Net..........cceorrveereeeernence
Options eXercised. ........ooveveermervevereeruninenne
Stock based compensation..........cueeeeenn.
Net (loss) for the period June 1, 2007
to December 31, 2007 ......ccvevrvvrernene.
Balance, December 31, 2007.........ccooun..

Shares issued for settlement of vested
director restricted stock units............
Stock based compensation................
Stock repurchases....
Net (1088} meueeererecrreeierericrenrnanas

Balance, December 31, 2008

REIS, INC.
CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY

(GOING CONCERN BASIS)
FOR THE YEAR ENDED DECEMBER 31, 2008 AND
FOR THE PERIOD JUNE 1, 2007 TO DECEMBER 31, 2007

Retained Total
Common Shares Paid in Earnings Stockholders’
Shares Amount Capital (Deficit) Equity
6,695,246 $ 133,905 $ 66,857,898 (18,166,257) $ 48,825,546
4,077,201 81,544 28,697,109 — 28,778,653
212,070 4,241 2,258,546 — 2,262,787
— — 1,122,531 — 1,122,531
— — — (1,290,176) (1,290,176)
10,984,517 219,690 98,936,084 (19,456,433) 79,699,341
6,506 130 (130) — —
— — 1,457,094 — 1,457,094
(2,400) (48) (8,746) —_ (8,794)
— — — (7,480,381) (7,480,381)
10,988,623 § 219,772 $ 100,384,302 $ (26,936,814) § 73,667,260

See Notes to Consolidated Financial Statements



REIS, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

For the 2007 For the
Year Ended June 1 to January I to Year Ended
December 31,2008 December 31 May 31 December 31, 2006
Going Concern Going Concern Liquidation Liquidation
Basis Basis Basis Basis
CASH FLOWS FROM OPERATING ACTIVITIES :
Change in net assets in liquidation from:
Interest and other income and expense, Nt .........ccceveveeieevvvrereernnnn. $ 767,534 $ 1,767,467
Operating activities of real estate assets under development, net...... (2,086,720) 1,551,640
(1,319,186) 3,319,107
Net (loss) for (periods subsequent to liquidation accounting)............... $ (7,480,381) $ (1,290,176) — —
Adjustments to reconcile to net cash provided by (used in) operating
activities:
Loss on redemption of joint venture interest .............c.ccoevveevrrveennns — 54,427 — —
Deferred tax benefit........ococevcvirerieceeionnan, (1,247,000) (785,000) — —
Impairment loss on real estate assets... 9,708,000 3,148,932 — —
Depreciation ...........oeveevivereenrecererenne 699,077 429,548 — —
Amortization of intangible assets.......... 4,014,353 1,967,608 — —_
Change in fair value of interest rate cap. 19,352 89,689 — —
Stock based compensation charges........ 1,457,094 1,122,531 — —
Undistributed minority interest............cocvevvvirevereceeerinreceievesseeenns — 76,777 363,427 54,530
Changes in assets and liabilities:
Restricted cash and investments............ccovvveeeeveeeeeeeeeeeeennenne 582,320 193,525 (692,030) 1,295,617
Real estate assets............cceeurrvennnn.. 12,471,301 4,048,151 3,833,599 2,745,288
Receivables, prepaid and other assets.... 2,148,120 (3,665,724) 1,082,090 (1,146,401)
Accrued expenses and other liabilities...........coevrereverviarenns (2,903,232) 1,577,360 (553,153) (1,458,897)
Reserve for estimated costs during the liquidation period.... — — (3,634,454) (5,755,194)
Reserve for option lability ...........ccccocovvrerenrieenennn, (415,728) (1,847,391) — —
Deferred reVenue. ........cccueeeereeccriire et es e (1,141,117) 2,749,949 — —
Construction payables...........c.cvvreeriieererereeiniesieeecerveessvenenns (2,635,243) (1,242,881) 1,047,275 (1,652,273)
Net cash provided by (used in) operating activities...............ccveueene.n.. 15,276,916 6,627,325 127,568 (2,598,223)
CASH FLOWS FROM INVESTING ACTIVITIES :
Web site and database development COStS.........c.oevvecvrcreeerneenrrnnnnn (1,823,018) (1,022,488) ) — —
Fumniture, fixtures and equipment additions...................... (201,262) (77,711) — —
Proceeds from sale of furniture, fixtures and equipment 21,800 — — —
Investments in other real estate assets.............cccvnn.en. (2,544,971) (1,137,498) —_— —
Return of capital from investments in joint ventures................c..cvon.... 229,091 — 120,000 —
Cash portion of Reis Merger consideration, net of cash acquired......... — (6,526,981) — —
METBET COSIS....nveceenririereireertenenseaereesssssaseesesesseseessesseessenes — (1,930,786) (728,167) (2,022,904)
Purchase of min ority owner’s interest in subsidiary. — (1,200,000) — —_
Proceeds from sale of real estate...........ccovvriieccenienienniiiee e, — —_ — 1,296,883
Net cash (used in) investing aCtiVIties............ccccvevveerrevrcrreeereeserneens (4,318,360) (11,895,464) (608,167) (726,021)
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REIS, INC.

CONSOLIDATED STATEMENTS OF CASH FLOWS

CASH FLOWS FROM FINANCING ACTIVITIES :
Borrowings from construction loans payable ................c.c......
Repayments of construction loans payable.........cccooeveinnen.
Repayment of Bank Loan ...
Repay ments on capitalized equipment leases and other debt ..
Purchase of interest rate Cap........coccoveeeevecrmrneerisrinisiisiseeenns
Exercise of stock options.................
Payments for option cancellations....
Stock repurchases.......cccovvveeccrnnnn
Minority interest inVeStMeNt.........ccvviveeviiminiieeeniieeneene
Distributions to minority interest.........ocecvrveverereiaieiiieeienienns
Net cash (used in) provided by financing activities
Net increase (decrease) in cash and cash equivalents..........
Cash and cash equivalents, beginning of period .......................

Cash and cash equivalents, end of period

SUPPLEMENTAL INFORMATION:
Cash paid during the period for interest, excluding interest

funded by construction 10ans ............ccccconiiiiinneineeinnine

Cash paid during the period for income taxes, net of refunds

(tax refunds in excess of income taxes paid) .......ccoooceeinine

SUPPLEMENTAL SCHEDULE OF NON-CASH INVESTING

AND FINANCING ACTIVITIES :
Shares issued for settlement of vested director restricted

STOCK LIS .viiivee e ciiecctir e e saera s sse e e cennees

Reclassification of other real estate assets to current real

estate assets at December 31, 2008 .........cccoveeiveiiiiiiie
Release of shares held in deferred compensation plan ........
Provision for option cancellation liability............ccoovvinne
Increase in option cancellation liability..........cccoovieeiinnn

Net transfer of deferred compensation assets and related

HADILIEY . cvcvevieecreeee e e s
Accrual for unpaid merger CoStS.........oorniiiimiiniiieninieninns

Issuance of common stock for merger consideration, net
(see Note 1 for assets acquired and liabilities assumed

in the MErger)....cocoovvviiviniiiiciicininiinircee e

Exercise of stock options through the receipt of tendered

SRATES ..ttt erte et e e e eaaas

Redemption of partner’s interest in real estate:

Residential units available for sale............cc.cooviivnn
MINOTIty INLETESL...c.cccevirirriiriniiiir it
Accrued expenses and other liabilities .........cccoooiennn

$ 3,438,175

(Continued)
For the 2007 For the
Year Ended June 1 to January 1 to Year Ended
December 31, 2008 December 31 May 31 December 31, 2006
Going Concern Going Concern Liquidation Liquidation
Basis Basis Basis Basis
5,169,470 11,277,576 6,441,798 29,342,766
(13,474,917) (15,739,272) (8,726,783) (28,463,649)
(1,500,000) (750,000) — —
(175,609) (107,470) — —_
— (109,000) — —
— — 281,831 1,008,035
(55,476) (2,631,785) — (667,587)
(8,794) — — —
— — — 175,176
— — — (47,250)
(10,045,326) (8,059,951) (2,003,154) 1,347,491
913,230 (13,328,000) (2,483,753) (1,076,753)
23,238,490 36,566,580 39,050,333 41,027,086
$ 24,151,720  $ 23,238,490 $ 36,566,580 $ 39,050,333
$ 1,746,270 § 1,409,467 $ 118,715 § —
$ 97,864 §$ 2,656 $ 185,075 $ (63,349)
$ 130

$ 5,181,985

$ 4,226,938

$ 4,635,589 $ 925,943

$ 14,720,730

3 1,075,563 $ 654,860

$ 28,778,653
3 2,262,787
S (63as)

$ 553,062
$ 26,769

See Notes to Consolidated Financial Statements
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REIS, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Organization, Business, Merger and Terminated Plan of Liquidation

Organization and Business

Reis, Inc., the “Company” or “Reis” (formerly Wellsford Real Properties, Inc. (“Wellsford”)), is a Maryland corporation. The
name change from Wellsford to Reis occurred in June 2007 after the completion of the May 2007 merger (which event we refer to
as the “Merger”) of the privately held company, Reis, Inc. (“Private Reis”) with and into Reis Services, LLC (“Reis Services™), a
wholly-owned subsidiary of Wellsford.

Reis Services’s Historic Business

The Company’s primary business is providing commercial real estate market information and analytical tools for its customers.
For disclosure and financial reporting purposes, this business is referred to as the Reis Services segment.

Private Reis was founded in 1980 as a provider of commercial real state market information. Reis maintains a proprietary
database containing detailed information on commercial properties in metropolitan markets and neighborhoods throughout the
U.S. The database contains information on apartment, office, retail and industrial properties and is used by real estate investors,
lenders and other professionals to make informed buying, selling and financing decisions. In addition, Reis data is used by debt
and equity investors to assess, quantify and manage the risks of default and loss associated with individual mortgages, properties,
portfolios and real estate backed securities. Reis currently provides its information services to many of the nation’s leading
lending institutions, equity investors, brokers and appraisers.

Reis’s flagship product is Reis SE, which provides web-browser based online access to information and analytical tools designed
to facilitate both debt and equity transactions and ongoing evaluations. In addition to trend and forecast analysis at metropolitan
and neighborhood levels, the product offers detailed building-specific information such as rents, vacancy rates, lease terms,
property sales, new construction listings and property valuation estimates. Reis SE is designed to meet the demand for timely and
accurate information to support the decision-making of property owners, developers and builders, banks and non-bank lenders,
and equity investors, all of whom require access to information on both the performance and pricing of assets, including detailed
data on market transactions, supply, absorption, rents and sale prices. This information is critical to all aspects of valuing assets
and financing their acquisition, development and construction.

Reis’s revenue model is based primarily on annual subscriptions that are paid in accordance with contractual billing terms. Reis
recognizes revenue from its contracts on a ratable basis; for example, one-twelfth of the value of a one-year contract is
recognized monthly.

Reis continues to develop and introduce new products, expand and add new markets and data, and find new ways to deliver
existing information to meet and anticipate client demand.

Wellsford’s Historic Business

The Company was originally formed on January 8, 1997. Prior to the adoption of the Conmpany’s Plan of Liquidation, which we
refer to as the Plan (see below), the Company was operating as a real estate merchant banking firm which acquired, developed,
financed and operated real properties and invested in private real estate companies. The Comp any’s primary operating activities
immediately prior to the Merger were the development, construction and sale of its three residential projects and its approximate
23% ownership interest in Private Reis. The Company is seeking to exit the residential development business in order to focus
solely on the Reis Services business.

See Note 3 for additional information regarding the Company’s operating activities by segment.
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Organization, Business, Merger and Terminated Plan of Liquidation (continued)

Merger with Private Reis

On October 11, 2006, the Company announced that it and Reis Services entered into a definitive merger agreement with Private
Reis to acquire Private Reis and that the Merger was approved by the independent members of the Company’s board of directors,
which we refer to as the Board. The Merger was approved by the stockholders of both the Company and Private Reis on May 30,
2007 and was completed later that day. The previously announced Plan of the Company was terminated as a result of the Merger
and the Company returned to the going concern basis of accounting from the liquidation basis of accounting. For accounting
purposes, the Merger was deemed to have occurred at the close of business on May 31, 2007 and the statements of operations
include the operations of Reis Services, effective June 1, 2007.

The Merger agreement provided for half of the aggregate consideration to be paid in Company stock and the remaining half to be
paid in cash to Private Reis stockholders, except Wellsford Capital, the Company’s subsidiary which owned a 23% converted
preferred interest and which received only Company stock. The Company issued 4,237,074 shares of common stock to Private
Reis stockholders, other than Wellsford Capital, used $25,000,000 of the cash consideration (which was funded by a $27,000,000
bank loan facility (the “Bank Loan™), the commitment for which was obtained by Private Reis in October 2006 and was drawn
upon immediately prior to the Merger), and paid approximately $9,573,000, which the Company provided. The per share value of
the Company’s common stock, for purposes of the exchange of stock interests in the Merger, had been previously established at
$8.16 per common share.

The Company’s acquisition costs, excluding assumed liabilities, are summarized as follows:
Value of shares of Company stock $ 30,083,225

Cash paid for Private Reis shares 9,573,452
Capitalized MErZET COSES...oermiriereiiereeerercercrsiecasis st s e b ree 5,386,717

Historical cost of Company’s 23% interest in Private Reis 6,790,978
Total before officer loan settlement 51,834,372
Officer loan settlement (see below) (1,304,572)
TOAL oot ettt ettt a s ettt st a s s be bbb ds b eSS bbb R A SRS e b n RS ee $ 50,529,800

The value of the Company’s stock for purposes of recording the acquisition was based upon the average closing price of the
Company’s stock for a short period near the date that the merger agreement was executed of $7.10 per common share, as
provided for under the existing accounting literature.

As the Company was the acquirer for accounting purposes, the acquisition was accounted for as a purchase by the Comp any.
Accordingly, the acquisition price of the remainder of Private Reis acquired in this transaction, combined with the historical cost
basis of the Company’s historical investment in Private Reis, has been allocated to the tangible and intangible assets acquired and
liabilities assumed based on respective fair values.
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Organization, Business, Merger and Terminated Plan of Liquidation (continued)

The following summarizes management’s allocation of the fair value of the assets acquired and liabilities assumed at the date of
the acquisition (May 31, 2007) after the settlement of the officer loans. The Company finalized the preliminary purchase price
allocation in December 2007, which primarily resulted in an increase to the customer relationships intangible asset and a decrease
in goodwill compared to the Company’s preliminary estimates. These adjustments are within the permitted time period for
completing such an assessment under the existing accounting rules.

Current assets:

Cash and cash eqQUIVAIEILS ........cco.oriieieieceeercece ettt on $ 3,046,471
Accounts receivable and Other CUITENE ASSELS ............ccovvueveiviveeeereereeeeereeseeenseesesessseeesesesesseseseenes 3,691,777
TOLAL CUITENL ASSELS .....cocvveeeererereesie ettt sttt s ee s s s s erenesesesesasneseseatsbesssosensesessereneneaeneeseneatasasasnnons 6,738,248
Non-current assets:
Furniture, fixtures and equipment 2,203,803
Leasehold value 2,800,000
Database..................... 7,693,006
WeD Site..uinniiiircteeieieieeeeceees 1,705,144
Customer relationships........c.ccccccun..... 14,100,000
Goodwill 54,824,648
Other assets 665,803
Total assets 90,730,652
Current liabilities:
Accounts payable and accrued expenses 1,897,582
Current portion of long term debt 1,304,061
Deferred reVenue. .........eeeeeverreerenennn. 10,512,165
Total current liabilities 13,713,808
Long term debt:
Bank Loan Payable ... stssseses s ssssts st st sn st b sttt 23,875,000
Other long term debt ObBLiGatioNS..........cocveeiriiirreiniiesecnietsieisseesseess sttt esss st sssssssesssesesansnns 506,644
Deferred income taxes, net 2,105,400
Total liabilities........... 40,200,852

Net acquisition cost $ 50,529,800
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Organization, Business, Merger and Terminated Plan of Liquidation (continued)

The following unaudited pro forma combined and condensed statements of operations are presented as if the Merger had been
consummated, the proceeds from the Bank Loan had been received, and the Plan had been terminated as of January 1, 2006. The
pro forma combined statements of operations are unaudited and are not necessarily indicative of what the actual financial results
would have been had (1) the Merger been consummated, (2) the proceeds from the Bank Loan been received and (3) the Plan
terminated as of January 1, 2006, nor does it purport to represent the future results of operations.

Unaudited Pro Forma

For the Year Ended
December 31, 2007
Revenue:
SUDSCIIPLION FEVEIUL ....ceveer v ccmneacermae e ss st s $ 23,667,637
Revenue from sales of 1eSidential UNItS...........oovvvorvververeisrsnssiesssssesessaseseesessesessnne 34,222,743
TOTAL LEVEIUE ..ot vees s ss e ss e sese s e ss s essssss s b ss st enssres 57,890,380
Cost of sales:
Cost of sales of SUDSCIIPHION TEVENUE ......ccoviimiieniiiiiiiic s 5,108,134
Cost of sales of residential WIS .......coveeieviivireicneeciceeee e sreeee s seeee 29,545,922
Impairment loss on real estate assets under develoPmEnt..........vevceererreeneererreenee 5,889,316
TOLAL COSt OF SALES.......vveeoreeeeeeseeeeece et ssss s ssssssse 40,543,372
GTOSS PLOTIE .ttt bbb s s ass s bbbt 17,347,008
Operating expenses:
Sales and MATKETNZ .....c..cceivirericireiecnier e rcrcceer st rsss s nen 5,984,229
Product development ...t 1,715,271
Property operating eXpenses..........co....... 1,082,102
General and adminiStrative EXPENSES.. ... . mvrrcerermerenreereresecseessasersasssrmscsessessesrense 20,357,816
Total OPerating EXPENSES .....c.vvvriririiimimniisiini e ren e bens e bssse e sesns 29,139,418
Total other iNCOME (EXPENSES)......urveurrerrereerrssersrssensssrnssenens (1,503,339)
(Loss) before income taxes and discontinued operations... (13,295,749)
IRCOME LAX DENETIL .....eoveveeoeesee e ereeesrsee e ssse s sesensssenssssessssse s sm e sass s sssaons (1,142,000)
INEE (JOSS heuruericriueiereeemie et tecieser ettt b bbb r s b en s s hsbs bRt et bebes $ (12,153,749)
Per share amounts, basic and diluted:
INEE (LSS Jrnieiiinierec ettt ettt sae bbb bbb e s $ (1.12)
Weighted average number of common shares outstanding:
Basic and diluted 10,880,122

Plan of Liquidation and Return to Going Concern Accounting

On May 19, 2005, the Board approved the Plan, and on November 17, 2005, the Company’s stockholders ratified the Plan. The
Plan contemplated the orderly sale of each of the Company’s remaining assets, which were either owned directly or through the
Company’s joint ventures, the collection of all outstanding loans from third parties, the orderly disposition or completion of
construction of development properties, the discharge of all outstanding liabilities to third parties and, after the establishment of
appropriate reserves, the distribution of all remaining cash to stockholders. The Plan also permitted the Board to acquire
additional Private Reis shares and/or discontinue the Plan without further stockholder approval. Upon consummation of the
Merger, the Plan was terminated.

As required by Generally Accepted Accounting Principles, or GAAP, the Company adopted the liquidation basis of accounting
as of the close of business on November 17, 2005. Under the liquidation basis of accounting, assets were stated at their estimated
net realizable value and liabilities were stated at their estimated settlement amounts, which estimates were periodically reviewed
and adjusted as appropriate. The reported amounts for net assets in liquidation presented development projects at estimated net
realizable values giving effect to the present value discounting of estimated net proceeds therefrom. All other assets were
presented at estimated net realizable value on an undiscounted basis. The amount also included reserves for future estimated
general and administrative expenses and other costs and for cash settlements on outstanding stock options during the liquidation.

The Company returned to the going concern basis of accounting effective upon completion of the Merger on May 31, 2007.
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REIS, INC.
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Summary of Significant Accounting Policies
Basis of Presentation
Principles of Consolidation

The accompanying consolidated financial statements include the accounts of the Company and its majority-owned and controlled
subsidiaries. Investments in entities where the Company does not have a controlling interest were accounted for under the equity
method of accounting. These investments were initially recorded at cost and were subsequently adjusted for the Company’s
proportionate share of the investment’s income (loss) and additional contributions or distributions preceding and then subsequent
to the dates of reporting under the liquidation basis of accounting. Investments in entities where the Company does not have the
ability to exercise significant influence are accounted for under the cost method. All significant inter-company accounts and
transactions among the Company and its subsidiaries have been eliminated in consolidation.

Variable Interests

During 2003, the Financial Accounting Standards Board (“FASB”) issued Interpretation No.46R, “Consolidation of Variable
Interest Entities” (“FIN 46R”). The Company evaluates its investments and subsidiaries to determine if an entity is a voting
interest entity or a variable interest entity (“VIE”) under the provisions of FIN 46R. An entity is a VIE when (1)the equity
investment at risk is not sufficient to permit the entity from financing its activities without additional subordinated financial
support from other parties or (2) equity holders either (a) lack direct or indirect ability to make decisions about the entity, (b)are
not obligated to absorb expected losses of the entity or (¢) do not have the right to receive expected residual returns of the entity if
they occur. If an entity or investment is deemed to be a VIE, an enterprise that absorbs a majority of the expected losses of the
VIE or receives a majority of the residual returns is considered the primary beneficiary and must consolidate the VIE. The
Company had an investment in one VIE, which was consolidated at December 31, 2008 and 2007 and for the years ended
December 31, 2008 and 2007. A second VIE was consolidated until November 2007, at which time, the other member’s interess
in the VIE were redeemed, the Company became the 100% owner of the entity and it was no longer a VIE.

Cash and Cash Equivalents

The Company considers all demand and money market accounts and short term investments in government funds with a maturity
of three months or less at the date of purchase to be cash and cash equivalents.

Real Estate. Other Investments, Depreciation and Impairment

Costs directly related to the acquisition, development and improvement of real estate are capitalized, including interest and other
costs incurred during the construction period. Ordinary repairs and maintenance are expensed as incurred.

The Company has historically reviewed its real estate assets, investments in joint ventures and other investments for impairment
(i) whenever events or changes in circumstances indicate that the carrying amount of an asset may not be recoverable for assets
held for use and (ii) when a determination is made to sell an asset or investment.

Under SFAS No. 144 and the going concern basis of accounting, if estimated cash flows on an undiscounted basis are insufficient
to recover the carrying amount of an asset, an impairment loss equal to the excess of the carrying amount over estimated fair
value is recognized. The Company recorded impairment charges aggregating approximately $,708,000 and $3,149,000 in
December 2008 and 2007, respectively, which are reflected as a component of cost of sales on the statements of operations. The
December 2008 impairment charges were, in general, the result of continuing deteriorating market conditions in the fourth quarter
of 2008 and management’s expectations for the future. The December 2008 impairment charges also reflect a change in intent
and a lowering of management’s expectations of sales prices with respect to the two properties as a result of the establishment of
more aggressive and flexible pricing levels in an attempt to sell all of the remaining homes and lots during 2009. For the
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Summary of Significant Accounting Policies (continued)

December 2007 calculation, the Company utilized assumptions in its discounted cash flow model that reflected the negative
impact of market conditions at that time and the negative effects on sales revenue, sales velocity, costs and the development plan.
See Note 3 for additional information regarding the impairment charges.

Under the liquidation basis of accounting, the Company evaluated the fair value of real estate assets owned and under
construction and made adjustments to the carrying amounts when appropriate. The Company recorded downward valuation
adjustments aggregating approximately $11,101,000 related to two residential development projects during the liquidation period,
including approximately $8,361,000 at December 31, 2006 and $2,740,000 at May 31, 2007.

As the softening of the national housing market continues, the Company’s operations relating to residential development and the
sale of homes have been negatively impacted in markets where the Company owns property. Demand at the Company’s projects
and sales of inventory are lower than previous expectations resulting in price concessions and/or additional incentives being
offered, and with regards to the East Lyme project, the consideration of selling home lots either individually or in bulk instead of
building homes. The number and timing of future sales of any residential units by the Company could be adversely impacted by
the availability of credit to potential buyers and the inability of potential home buyers to sell their existing homes. Further
deterioration in market conditions, or other factors, may result in additional impairment charges in future periods.

Intangible Assets, Amortization and Impairment

Web Site Development Costs

The Company follows Emerging Issues Task Force (“EITF”) Issue No. 00-2, “Accounting for Web Site Development Costs,”
which requires that costs of developing a web site should be accounted for in accordance with AICPA Statement of Position 98-1,
“Accounting for the Costs of Computer Software Developed for Internal Use” (“SOP 98-1"). The Company expenses all internet
web site costs incurred during the preliminary project stage. All direct external and internal development and implementation
costs are capitalized and amortized using the straight-line method over their remaining estimated useful lives, not exceeding three
years.

The value ascribed to the website development intangible asset acquired at the time of the Merger is amortized on a straight-line
basis over three years. Amortization of all capitalized web site development costs is charged to product development expense.

Database Costs

The Company capitalizes costs for the development of its database in connection with the identification and addition of new real
estate properties and sale transactions which provide a future economic benefit. Amortization is calculated on a straight-line basis

over a three or five year period. Costs of updating and maintaining information on existing properties in the database are
expensed as incurred.

The value ascribed to the database intangible asset acquired at the time of the Merger is amortized on a straight-line basis over
three or five years. Amortization of all capitalized database costs is charged to cost of sales.

Customer Relationships

The value ascribed to customer relationships acquired at the time ofthe Merger is amortized over 15 years on an accelerated basis
and is charged to sales and marketing expense.

Lease Value
The value ascribed to the below market terms of the office lease existing at the time of the Merger is amortized over the

remaining term of the acquired office lease which was approximately nine years. Amortization is charged to general and
administrative expenses.
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Goodwill and Intangible Assets Impairment

Goodwill is tested for impairment at least annually, or after a triggering event has occurred, requiring such a calculation in
accordance with the provisions of Statement of Financial Accounting Standards (“SFAS™) No. 142, “Goodwill and Other
Intangible Assets” (“SFAS No. 142”). The evaluation is based upon a comparison of the estimated fair value of the reporting unit
to which the goodwill has been assigned with the reporting unit’s carrying value. The fair values used in this evaluation are based
upon a number of estimates and assumptions and includes consideration of the 2008 unsolicited offer for the Company at $8.75
per share. If the fair value of the reporting unit exceeds its carrying value, goodwill is not deemed to be impaired. If the fair
value of the reporting unit is less than its carrying value, a second step is required to calculate the implied fair value of goodwill
by deducting the fair value of all tangible and intangible net assets of the reporting unit from the fair value of the reporting unit.
There was no goodwill impairment identified in 2008 or 2007.

SFAS No. 142 also requires that intangible assets, with determinable useful lives, be amortized over their respective estimated
useful lives using a method of amortization that reflects the pattern in which the economic benefits of the intangible assets are
consumed or otherwise used up, and also that the carrying amount of amortizable intangible assets be reviewed annually for
impairment in accordance with SFASNo. 144, “Accounting for Impairment or Disposal of Long-Lived Assets”
(“SFAS No. 144”). If estimated future undiscounted net cash flows are less than the carrying amount of the asset, the asset is
considered impaired. The impairment expense is determined by comparing the estimated fair value of the intangible asset to its
carrying value, with any shortfall from fair value recognized as an expense in the current period. There was no intangible asset
impairment identified in 2008 or 2007.

Goodwill and a major portion of the other intangible assets recorded at the time of the Merger are not deductible for income tax
purposes, as a result of the tax treatment of the Merger.

Deferred Financing Costs

Deferred financing costs consist of costs incurred to obtain financing or financing commitments. Such costs are amortized by the
Company over the expected term of the respective agreements or, if related to development assets, is included in the basis of the
project to be expensed as homes/units are sold.

Fair Value Measurements

In September 2006, the Financial Accounting Standards Board (“FASB”) issued SFASNo. 157, “Fair Value Measurements”
(“SFAS No. 157”). SFAS No. 157 establishes a three-level valuation hierarchy for disclosure of fair value measurements. The
valuation hierarchy is based upon the transparency of inputs to the valuation of an asset or liability as of the measurement date. A
financial instrument’s categorization within the valuation hierarchy is based upon the lowest level of input that is significant to
the fair value measurement. The three levels are defined as follows:

+ Level 1 - inputs to the valuation methodology are quoted prices (unadjusted) for identical assets or liabilities in active
markets;

o Level 2 - inputs to the valuation methodology include quoted prices for similar assets and liabilities in active markets,
and inputs that are observable for the asset or liability, either directly or indirectly, for substantially the full term of the
financial instrument; and

« Level 3 - inputs to the valuation methodology are unobservable and significant to the fair value measurement.

During 2008, the Company’s interest rate cap for the Bank Loan, which is the only asset or liability instrument of the Company
impacted by SFAS No. 157, was valued using models developed internally by the respective counterparty that use as their basis
readily observable market parameters and is classified within Level 2 of the valuation hierarchy.

In February 2008, the FASB issued FASB Staff Position (“FSP”) FAS 157-2, “Effective Date of FASB Statement No. 157"

(“FSP FAS 157-2”), which delays the effective date of SFAS No. 157 for all nonfinancial assets and liabilities, except those that
are recognized or disclosed at fair value in the financial statements on a recurring basis (at least annually). FSP FAS 157-2
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partially defers the effective date of SFAS No. 157 to fiscal years beginning after November 15, 2008 and as a result is effective
for the Company beginning January 1, 2009. The Company does not expect the adoption of FSP FAS 157-2 to have a material
effect on the consolidated results of operations or financial position.

In October 2008, the FASB issued FSP FAS 157-3, “Determining the Fair Value of a Financial Asset When the Market for That
Asset Is Not Active” (“FSP FAS 157-3"). FSP FAS 157-3 clarifies the application of SFAS No. 157 in a market that is not active
and became effective upon issuance, including prior periods for which financial statements have not been issued. The
Company’s adoption of FSP FAS 157-3 did not have a material effect on the consolidated financial statements at December 31,
2008.

In February 2007, the FASB issued SFASNo. 159, “The Fair Value Option for Financial Assets and Financial Liabilities”
(“SFAS No. 159”). SFAS No. 159 provides companies with an option to report selected financial assets and liabilities at fair
value. The statement’s objective is to reduce both complexity in accounting for financial instruments and the volatility in
earnings caused by measuring related assets and liabilities differently. The FASB believes that SFAS No. 159 helps to mitigate
this type of accounting-induced volatility by enabling companies to report related assets and liabilities at fair value, which would
likely reduce the need for companies to comply with detailed rules for hedge accounting. SFASNo. 159 also establishes
presentation and disclosure requirements designed to facilitate comparisons between companies that choose different
measurement attributes for similar types of assets and liabilities. SFAS No. 159 is effective as of the beginning of an entity’s first
fiscal year beginning after November 15, 2007. The Company adopted SFAS No. 159 in the current period and such adoption
had no impact on the consolidated financial statements.

Revenue Recognition and Related Items

The Company’s subscription revenue is derived principally from subscriptions to its web-based services and is recognized as
revenue ratably over the related contractual period, which is typically one year, but can be as long as 36 months. Revenues from
ad-hoc and custom reports are recognized as completed and delivered to the customers, provided that no significant Company
obligations remain. Deferred revenue represents the portion of a subscription billed or collected in advance under the terms of the
respective contract, which will be recognized in future periods. If a customer does not meet the payment obligations of a contract,
any related accounts receivable and deferred revenue are written off at that time and the net amount, after considering any
recovery of accounts receivable, is charged to cost of sales. Cost of sales of subscription revenue principally consists of salaries
and related expenses for the Company’s researchers who collect and analyze the commercial real estate data that is the basis for
the Company’s information services. Additionally, cost of sales includes the amortization of database technology.

Sales of real estate assets, including condominium units, single family homes and sales of lots individually or in bulk are
recognized at closing subject to receipt of down payments and other requirements in accordance with applicable accounting
guidelines. The percentage of completion method is not used for recording sales on condominium units as down payments are
nominal and collectability of the sales price from such a deposit is not reasonably assured until closing.

Interest revenue is recorded on an accrual basis.

Share Based Compensation

In December 2004, the Financial Accounting Standards Board issued SFASNo. 123 (revised 2004), “Share-Based Payment,”
which is a revision of SFAS No. 123 (“SFAS No. 123R”). SFAS No. 123R requires all share-based payments to employees,
including grants of employee stock options and restricted share units, both of which were issued by the Company in connection
with the Merger, to be recognized in the income statement based on their fair values.

Equity Awards

The fair market value as of the grant date of awards of stock, restricted stock units or certain stock options is recognized as
compensation expense by the Company over the respective vesting periods.
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Reserve for Option Liability

The Company accrues a liability for cash payments that could be made to option holders for the amount of the market value of the
Company’s common stock in excess of the exercise prices of outstanding options accounted for as a liability award. This liability
is adjusted to reflect (1)the net cash payments to option holders made during each period, (2)the impact of the exercise and
expiration of options and (3)the changes in the market price of the Company’s common stock. The reserve for option
cancellations was approximately $56,000 and $527,000 at December 31, 2008 and 2007, respectively.

At December 31, 2008, of the 528,473 outstanding options, 136,473 options are accounted for as a liability as these awards
provide for settlement in cash or in stock at the election of the option holder. The liability for option cancellations could
materially change from period to period based upon (1) an option holder either (a)exercising the options in a traditional manner
or (b)electing the net cash settlement alternative and (2) the changes in the market price of the Company’s common stock. At
each period end, an increase in the Company’s common stock price would result in an increase in compensation expense, whereas
a decline in the stock price would reduce compensation expense.

See Note 10 for activity with respect to stock options and restricted stock units.
Income Taxes

The Company accounts for income taxes under SFAS No. 109, “Accounting for Income Taxes.” Deferred income tax assets and
liabilities are determined based upon differences between financial reporting, including the liquidation basis of accounting and tax
basis of assets and liabilities, and are measured using the enacted tax rates and laws that are estimated to be in effect when the
differences are expected to reverse. Valuation allowances with respect to deferred income tax assets are recorded when deemed
appropriate and adjusted based upon periodic evaluations.

In July 2006, the FASB issued Interpretation No.48, “Accounting for Uncertainty in Income Taxes” (“FIN 487”). This
interpretation, among other things, creates a two step approach for evaluating uncertain tax positions. Recognition (step one)
occurs when an enterprise concludes that a tax position, based solely on its technical merits, is more-likely-than-not to be
sustained upon examination. Measurement (step two) determines the amount of benefit that more-likely-than-not will be realized
upon settlement. Derecognition of a tax position that was previously recognized would occur when a company subsequently
determines that a tax position no longer meets the more-likely -than-not threshold of being sustained or there is a satisfactory
resolution of the tax position. FIN 48 specifically prohibits the use of a valuation allowance as a substitute for derecognition of
tax positions, and it has expanded disclosure requirements. FIN 48 is effective for fiscal years beginning after December 15, 2006,
in which the impact of adoption should be accounted for as a cumulative-effect adjustment to the beginning balance of retained
earnings. There was no financial statement impact upon the adoption of FIN 48, effective January 1, 2007.

Per Share Data
Basic earnings per common share are computed based upon the weighted average number of common shares outstanding during
the period. Diluted earnings per common share are based upon the increased number of common shares that would be outstanding

assuming the exercise of dilutive common share options and the consideration of restricted stock awards. The following table
details the computation of earnings per common share, basic and diluted:
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For the Period
For the Year Ended June 1, 2007 to
December 31,2008 December 31, 2007

Numerator:
Net (loss) income for basic caleulation.........c..oeueciirinniiinii e $ (7,480,381) § (1,290,176)
Adjustments to net (loss) for the income statement impact of dilutive securities (415,728) (1,847,391)
Net (loss) income for dilution CalCULAtION. ......c..vvemrerererecrirrerrscrisee e 5 (7,896,109) $ (3,137,567)
Denominator:
Denominator for net (loss) income per common share, basic — weighted average
COIMIMION SHATES ... .eveeiiiaeee ettt e e e e eeaae s e aeaateeseeiateeesssassbeeesssbeeesasssseeeennrnsesesnnses 10,984,963 10,983,526
Effect of dilutive securities:
RESUS ettt s bbb — —
SEOCK OPLIOMS. ... ecvevieeieeraniessesssevereraeseseessesseesssssessessesssessssessossesasscsssesasnesessmsesescsennns 146,657 213,620
Denominator for net (loss) income per common share, diluted — weighted average
COMIMON SNALES ......eiiiiiteeiieriie it ettt e b et s e e b e e s b sas et e e b e s an et e s nesmessnesane s 11,131,620 11,197,146
Net (loss) income per common share:
$ (0.68) $ (0.12)
$ 0.71) $ (0.28)

Potentially dilutive securities include all stock based awards. For the year ended December 31, 2008, certain equity awards, in
addition to the option awards accounted for under the liability method, were antidilutive. For the period June 1, 2007 to
December 31, 2007, all such awards, other than option awards accounted for under the liability method, were antidilutive.

Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and assumptions that
affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date of the financial
statements and the reported amounts of revenues and expenses during the reporting period. Actual results could differ from those
estimates.

Reclassification

Amounts in certain accounts as presented in the Consolidated Statements of Operations (going concern basis), as well as in
Footnote 3 have been reclassified. This reclassification does not result in a change to the previously reported net income or net
income per share for any of the periods presented to conform to the current period presentation.

Accounting Pronouncements Not Yet Adopted

In December 2007, the FASB issued SFAS No. 141 (revised 2007), “Business Combinations” (“SFAS No. 141R”). SFAS No.
141R was issued to improve the relevance, representational faithfulness, and comparability of the information that a reporting
entity provides in its financial reports about a business combination and its effects. The statement establishes principles and
requirements for how the acquirer recognizes and measures in its financial statements the determination of purchase price, the
identifiable assets acquired, the liabilities assumed, and any noncontrolling interest in the acquiree, recognizes and measures the
goodwill acquired in the business combination or a gain from a bargain purchase and determines what information to disclose to
enable users of the financial statements to evaluate the nature and financial effects of the business combination. The statement is
to be applied prospectively to business combinations for which the acquisition date is on or after the beginning of the first annual
reporting period beginning on or after December 15, 2008.

In December 2007, the FASB issued SFAS No. 160, “Noncontrolling Interests in Consolidated Financial Statements - An
Amendment of ARB No. 51" (“SFAS No. 160”). SFAS No. 160 was issued to improve the relevance, comparability, and
transparency of the financial information that a reporting entity provides in its consolidated financial statements by establishing
accounting and reporting standards for the noncontrolling interest in a subsidiary and for the deconsolidation of a subsidiary.
SFAS No. 160 is effective for fiscal years, and interim periods within those fiscal years, beginning on or after December 15,
2008. The Company does not expect the adoption of SFAS No. 160 to have an impact on the consolidated financial statements.
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In March 2008, the FASB issued SFAS No. 161, ‘Disclosures about Derivative Instruments and Hedging Activities — An
Amendment of FASB Statement No. 1337 (“SFAS No. 161”). SFAS No. 161 amends and expands the disclosure requirements of
Statement No. 133 with the intent to provide users of financial statements with an enhanced understanding of how and why an
entity uses derivative instruments, how derivative instruments and related hedged items are accounted for under
Statement No. 133 and its related interpretations, and how derivative instruments and related hedged items affect an entity’s
financial position, financial performance, and cash flows. SFAS No. 161 is effective for fiscal years, and interim periods within
those fiscal years, beginning on or after November 15, 2008. The Company does not expect the adoption of SFAS No. 161 to
have an impact on the consolidated financial statements.

Liquidation Basis of Accounting

With the approval of the Plan by the stockholders, the Company adopted the liquidation basis of accounting effective as of the
close of business on November 17, 2005. The liquidation basis of accounting was used through May 31, 2007 when the Merger
was completed and at the same time the Plan was terminated.

Under the liquidation basis of accounting, assets were stated at their estimated net realizable value and liabilities were stated at
their estimated settlement amounts, which estimates were periodically reviewed and adjusted as appropriate. The Statement of
Net Assets in Liquidation and a Statement of Changes in Net Assets in Liquidation are the principal financial statements
presented under the liquidation basis of accounting. The valuation of assets at their net realizable value and liabilit ies at their
anticipated settlement amounts represented estimates, based on present facts and circumstances, of the net realizable values of
assets and the costs associated with carrying out the Plan and dissolution. The actual values and costs associated with carrying
out the Plan were expected to differ from the amounts shown herein because of the inherent uncertainty and would be greater
than or less than the amounts recorded. In particular, the estimates of the Company’s costs vary with the length of time it
operated under the Plan. In addition, the estimate of net assets in liquidation per share, except for projects under development, did
not incorporate a present value discount.

Under the liquidation basis of accounting, sales revenue and cost of sales are not separately reported within the Statements of
Changes in Net Assets as the Company has already reported the net realizable value of each development project at the applicable
balance sheet dates.

Valuation Assumptions

Under the liquidation basis of accounting, (i) the carrying amounts of assets were adjusted to their estimated net realizable values
and (i) the carrying amounts of liabilities, including the estimated costs associated with implementing the Plan, were adjusted to
estimated settlement amounts. Value estimates were updated by the Company for each reporting period since the Plan was
adopted. The following are the significant assumptions utilized by management in assessing the value of assets and the expected
settlement amounts of liabilities under the liquidation basis of accounting.

Net Assets in Liquidation

Real estate assets under development were primarily reflected at net realizable value, which was based upon the Company’s
budgets for constructing and selling the respective project in the orderly course of business. Sales prices were based upon
contracts signed to date and budgeted sales prices for the unsold units, homes or lots. Sales prices were determined in
consultation with the respective third party companies who were the sales agent for the project, where applicable. Costs and
expenses were based upon the Company’s budgets. In certain cases, construction costs were subject to binding contracts. The
Company assumed that existing construction financing would remain in place during the respective projects’ planned
construction and sell out. Anticipated future cost increases for construction were assumed to be funded by the existing
construction lenders and the Company at the present structured debt to equity capitalization ratios. The Company would be
required to make additional equity contributions. For one project, the Company assumed that construction loans would be
obtained at then currently existing LIBOR spreads and customary industry debt to equity capitalization levels. With respect to
another project, it was expected that existing loan extensions would be granted by the bank even though minimum home sales
requirements would not be met. The expected net sales proceeds were discounted on a quarterly basis at 17.5% to 26% annual
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rates to determine the estimated net realizable value of the Company’s equity investment. The effect of changes in values of real
estate assets under development was a net decrease of approximately $2,661,000 from December 31, 2006 to May 31, 2007. The
net decrease resulted primarily from changes in the projected timing of sales, actual sale proceeds from condominium units and
homes and changes in the values of real estate under development, partially offset by the shortening of the discount period due to
the passage of time.

The Company reported operating income on the Consolidated Statements of Changes in Net Assets in Liquidation which is
comprised primarily of interest and other income earned on invested cash during the reporting periods through May 31, 2007.

The estimated net realizable value of the Company’s interest in Private Reis for valuation purposes at May 31, 2007 and
December 31, 2006 was derived from an approximate $90,000,000 equity value of Private Reis, based upon the Merger terms
and offers Private Reis received from potential purchasers during prior reporting periods.

Cash, deposits and escrow accounts were presented at face value. The Company’s remaining assets were stated at estimated net
realizable value which was the expected selling price or contractual payment to be received, less applicable direct costs or
expenses, if any. The assets that were valued on this basis included receivables, certain joint venture investments and other
investments.

Mortgage notes and construction loans payable, construction payables, accrued expenses and other liabilities and minority
interests were stated at settlement amounts.

Reserve for Estimated Costs During the Liquidation Period

Under the liquidation basis of accounting, the Company was required to estimate and accrue the costs associated with
implementing and completing the Plan. These amounts could vary significantly due to, among other things, the timing and
realized proceeds ffom sales of the projects under development and sale of other assets, the costs of retaining personnel and
others to oversee the liquidation, including the cost of insurance, the timing and amounts associated with discharging known and
contingent liabilites and the costs associated with cessation of the Company’s operations including an estimate of costs
subsequent to that date (which would include reserve contingencies for the appropriate statutory periods). As a result, the
Company accrued the projected costs, including corporate overhead and specific liquidation costs of severance and retention
bonuses, professional fees, and other miscellaneous wind-down costs, expected to be incurred during the projected period
required to complete the liquidation of the Company’s remaining assets. Also, the Company did not record any liability for any
cash operating shortfail that could result at the projects under development during the anticipated holding period because
management expected that projected operating shortfalls could be funded from the overall operating profits derived from the sale
of homes, condominium units and lots and interest earned on invested cash. These projections could have changed materially
based on the timing of any such anticipated sales, the performance of the underlying assets and changes in the underlying
assumptions of the cash flow amounts projected as well as other market factors. These accruals were adjusted from time to time
as projections and assumptions changed.

The following is a summary of the changes in the Reserve for Estimated Costs During the Liquidation Period:

For the Five Months Ended May 31, 2007

Balance at Balance at
December 31, Adjustments and May 31,
2006 Payments 2007(A)
Payroll, benefits, severance and retention COSES .......ccoocevcercemncueercnnnns $ 8,982,000 $ (2,260,000) $ 6,722,000
Professional fees 3,560,000 (689,000) 2,871,000
Other general and administrative costs 5,760,000 (686,000) 5,074,000
0 S $ 18,302,000 $ (3,635,000) $ 14,667,000
(A) Excludes liabilities aggregating approximately $1,770,000 remaining upon return to the going concern basis of accounting. This

amount is included in the adjustments and payments for the five months ended May 31, 2007.
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For the Year Ended December31, 2006

Balance at Adjustments and Balance at
December 31,2005 Payments December 31, 2006
Payroll, benefits, severance and retention COStS .........ouemrrrvereccrraverenens $ 11,963,000 $ (2,981,000) $ 8,982,000
Professional fEES ..ottt 4,715,000 (1,155,000) 3,560,000
Other general and admMinIStrative COSES ........mmurrmrnerrinsreerrsenssssenssennes 7,379,000 (1,619,000) 5,760,000
TOUA oo $ 24,057,000 $ (5,755,000) $ 18,302,000

Effective with the close of business on May 31, 2007, the Company returned to the going concern basis of accounting whereby
(1) assets were stated at the lower of historical cost or market value, (2) the reserve for estimated costs, net of liabilities requiring
accrual under the going concern basis of accounting, was reversed and (3) liabilities were stated on a going concern basis.

The adjustments to net assets in liquidation as of May 31, 2007 is summarized as follows:

Balance of net assets in liquidation as 0f May 31, 2007 ... s $ 51,922,617
Adjustment of the Company’s investment in Private Reis from $20,000,000 on a liquidation basis to historical

cost of $6,790,978 0n @ GOING CONCEIT DASIS ....cocvmiieiiiccrciiciccnrei ettt st (13,209,022)
Adjustment of real estate investments and other assets from net realizable value to lower of historical cost or

market value (primatly the reflection ofthe Gold Peak project at historical COSt) ..o (4,555,480)
Reversal of previously accrued liquidation costs net of accrued liabilities ............ooevrvuevvrreresisrienssesnsses conssesensensssnees 14,667,431

5 48,825,546

Balance of total stockholders’ equity, going concern basis, as of May 31, 2007, prior to Merger
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Segment Information

Upon completion of the Merger and the resulting change in accounting from the liquidation basis to the going concern basis, the
Company organized into two separately managed segments: Reis Services and Residential Development Activities. The
Company has further separated the significant components of the Residential Development Activities for Palomino Park (Gold
Peak), East Lyme and all other developments. The following tables present condensed balance sheet and operating data for these
segments for the periods reported on a going concern basis:

(amounts in thousands)

Condensed Balance Sheet Data Residential Development Activities
December 31,2008 Reis Palomino East Other
{Going Concern Basis) Services Park Lyme Developments  Other*  Consolidated

Assets
Current assets:

Cash and cash equivalents............cococecevivererceeenererernrninnennns $ 11846 $ 6 $ 356 § 68 $11,876 $ 24,152

Restricted cash and investments .........ccocceeeevveveveneenennen. 241 45 1,835 960 — 3,081

Receivables, prepaid and other assets..........cceccerverveeennen. 5,791 — o (61) 215 5,945

Real €SLALe ASSELS......v.e.veevreeeeemveeeeeresreeeeeeseeeesesresnssoesenn. — 2,533 2,403 2,202 — 7,138
Total CUITENt ASSELS..........eeceiiierieee et cceeeeee et e e eeaes 17,878 2,584 4,594 3,169 12,091 40,316
Furniture, fixtures and equipment, Net..........ccccvevveerenenieneecernens 1,631 29 3 28 46 1,737
Intangible aSSEts, NEt.......ccvvveerrrrvereerrirenreeeeieseeresreresesseeesens 23,161 — — — — 23,161
GOOAWIL........ovireieiiieiie ettt ese e s vaebssseesaerenens 57,203 — — — (2,378) 54,825
OHET ASSELS ....eoeeeeeee et ees s eeeensee s s tesesreseeseseenesens 398 — — 1 — 399
TOtAL ASSEES ... eoveoeeeeeeeeeeeeeere e eeeeessesteeeeseseeesesesseseesesesnessen $ 100,271 $ 2,613 § 4597 § 3,198 § 9,759 § 120,438
Liabilities and stockholders’ equity
Current liabilities:

Current portion of loans and other debt ............ccccernneeece. $ 189 § — $§ — 8 — 8 — 5 189

Current portion of Bank Loan........ccoecvuveeevnievennereneevennens 3,500 — — — — 3,500

Construction payables ..........cocvvveievnecenieineneneneeciennens — 41 109 7 o 157

Construction loans payable...........ccoiiiiiiniiiciininnnn — — 5,077 —_ — 5,077

Accrued expenses and other liabilities ...........cconeicnnne. 1,090 837 1,354 207 1,877 5,365

Reserve for option liability ......c.oceccvvervecrervvenierecrnvennennnnn — — — — 56 56

DEfeITed TEVENUE. ........veveveeeeeeeeeeeeeeese e st rsseeraseens 12,121 — — — — 12,121
Total current HabIlItIES .......c.coevvrieeriverriieeeeeriese e ceeneeesir e 16,900 878 6,540 214 1,933 26,465
Non-current portion of Bank Loan...........cccevvvvveeceeecnceenane. 19,250 — — — — 19,250
Other long-term liabilities ..........c.co.ooeeeeniinci e 929 — — 60 — 989
Deferred tax liability, Dt ............cocovveveereeeeeeee e 7,821 — — — (7,754) 67
Total HabilItIEs ........cvveveeeriiriirierieticreeeee st er e enees 44,900 878 6,540 274 (5,821) 46,771
Total stockholders’ eqUItY...........ceevrvervreervrieresieereeesesseesseeees ‘ 55,371 1,735 (1,943) 2,924 15,580 73,667
Total liabilities and stockholders’ equity.........cccovvecccnccennnnins $ 100,271 $ 2,613 § 4597 § 3,198 $ 9,759 $ 120,438

*  Includes cash, other assets and liabilities not specifically attributable to or allocable to a specific operating segment.
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(amounts in thousands)
Condensed Balance Sheet Data Residential Development Activities
December 31, 2007 Reis Palomino East Other
(Going Concern Basis) Services Park Lyme  Developments  Other*  Consolidated

Assets
Current assets:

Cash and cash equivalents............cccceemeveecnveneccceniiennenens $ 4894 § 51 $ 269 $ 49 $§ 17975 $ 23,238

Restricted cash and investments.........cccocecevenrecrrecnnnennene, 234 92 2,378 960 — 3,664

Receivables, prepaid and other assets..... 7,314 204 — 103 448 8,069

Real estate assets under development ... — 14,234 6,209 288 — 20,731
Total current assets............cceevevereeveererreereenens 12,442 14,581 8,856 1,400 18,423 55,702
Furniture, fixtures and equipment, net .... 1,989 73 94 12 89 2,257
Other real estate assets............c........... — — 3,069 2,971 — 6,040
Intangible assets, net ...... 25,353 — — — — 25,353
GOOAWIIL..coviiceceeceeeeee et e 57,203 — — — (2,378) 54,825
OthEr @SSELS ...ovvicviieiiieiirrreie e ettt re e s e e e sreesteesesraeseannas 543 — — 1 127 671
TOAl BSSELS ..v.vvveeerseeee et stecese st sse s sesssssenens $ 97,530 $ 14,654 $ 12,019 $§ 4384 § 16261 $§ 144,848
Liabilities and stockholders’ equity.........cocveevrerrierrrrvnererercianens
Current liabilities: ........cccorverereverrereererenernnnas

Current portion of loans and other debt .. w3 176 $ — 3 —  $ — 3 — 3 176

Current portion of Bank Loan.................... 1,500 — — — — 1,500

Construction payables ...........cccocveeecrreenn. e 1,961 622 209 — 2,792

Construction loans payable.................. — 6,417 6,966 — — 13,383

Accrued expenses and other liabilities 1,742 1,308 1,576 98 3,905 8,629

Reserve for option Hability .........cccccceeerverieerererecrenenincenn, — — — — 527 527

Deferred TEVENUE..............ccveeveereereereeeeeseie e sessssnsssssnns 13,262 - - — — 13,262
Total current liabilities ..................... 16,680 9,686 9,164 307 4,432 40,269
Non-current portion of Bank Loan... 22,750 — — — — 22,750
Other long-term liabilities .........ccoeeeerireciecereieceeeesceesieeceee 757 — — 60 — 817
Deferred tax liability, Dt ......ccooveuiviivereneeniieceee e 5,441 — — — (4,128) 1,313
Total liabilities 45,628 9,686 9,164 367 304 65,149
Total stockholders’ equity.........cccecerivirirreveririierririeeieeereeanes 51,902 4,968 2,855 4,017 15,957 79,699
Total liabilities and stockholders’ equity........ccoccevvevervvrveerenenne $ 97530 § 14,654 § 12,019 $ 4384 § 16261 $§ 144,848

*  Includes cash, other assets and liabilities not specifically attributable to or allocable to a specific operating segment.
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(amounts in thousands)
Condensed Operating Data for the Residential Development Activities
Year Ended December 31, 2008 Reis Palomino East Other
(Going Concern Basis) Services Park Lyme  Developments Other*  Consolidated
Revenue:
SubSCTIPHON TEVENUE .......corvevreeeerrirerccecrenerercesenesescarene $ 25,851 § — 3 — 3 — 3 — $ 25851
Revenue from sales of residential units ... — 16,469 5,300 — — 21,769
TOtal FEVENUE. .......ooiiiiiiiiiiieieee et ee e e e eetae e 25,851 16,469 5,300 — — 47,620
Cost of sales:
Cost of sales of subscription revenue............ccoeiiinne 5,474 — — — — 5,474
Cost of sales of residential units.........cc.coocoerviicinnn — 13,415 4,838 — — 18,253
Impairment loss on real estate assets under
deVElOPMENE ..ottt e — — 6,999 2,709 — 9,708
Total cost of sales... 5,474 13,415 11,837 2,709 — 33,435
GIOSS PrOfit ..ot 20,377 3,054 (6,537) (2,709) — 14,185
Operating expenses:
Sales and marketing ........c.ccocvvvevevvrierenernecce e 5,140 — — — — 5,140
Product development............cccoeeernineeir i 1,908 — — — — 1,908
Property operating eXpenses ..........ccceevreeeererrnerreccnnens — 1,008 94 65 — 1,167
General and administrative .... 6,288 1,092 264 185 6,134 13,963
Total operating eXPenses.............oeeuerrmrerercerermeeceenrenenens 13,336 2,100 358 250 6,134 22,178
Other income (expenses):
Interest and other INCOME.......c.ccceuivrerernrerirncsiciiniiis 229 109 4 23 222 587
Interest (€Xpense).....c.cceeens (1,332) — (111) — 261 (1,182)
Total other income (expense) .... (1,103) 109 (107) 23 483 (595)
Income (loss) before income taxes........coocooviurvvcerivenninnns $ 5938 $§ 1,063 $ (7,002) $ (2,936) $ (5,651) $§ (8,588)
* Includes interest and other income, depreciation and amortization expense and general and administrative expenses that have not been

allocated to the operating segments.
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(amounts in thousands)
Condensed Operating Data for the Residential Development Activities
Period June 1, 2007 to December 31, 2007 Reis Palomino East Other
(Going Concern Basis) Services Park Lyme Developments Other*  Consolidated
Revenue:
SUbSCTIPtion FEVENUE........cvovvivieiecerrieriniees e e seseeseenne $ 14615 $ — 3 — 3 —  $ — $ 14,615
Revenue from sales of residential units — 14,807 6,945 — — 21,752
Total revenue........occccveemenieceeciimnencnnnns 14,615 14,807 6,945 — — 36,367
COSt OF SALES ..o
Cost of sales of subscription revenue............ccoveviinnnn 2,920 — — — — 2,920
Cost of sales of residential UNits ...........ccceevvvivviveenvenne. — 12,356 6,295 — — 18,651
Impairment loss on real estate assets under
development .........cccoerreernciinnc s — — 3,149 — — 3,149
Total cost 0f Sales.....oovviiireeeee e 2,920 12,356 9,444 — — 24,720
GIrOSS PLrOTIt c.vveceerieiiieee ettt 11,695 2,451 (2,499) — — 11,647
Operating expenses:
Sales and marketing ...........cceovvvviieervenenc i 3,350 — — — e 3,350
Product development.............. 971 — — — — 971
Property operating expenses .. — 728 20 (H — 747
General and administrative ...........ccoceeriveee e cncneccinenens 3,802 1,373 63 5 2,937 8,180
Total operating EXPenses ........cceceiimereecermmrreerenrerseeceenns 8,123 2,101 83 4 2,937 13,248
Other income (expenses):
Interest and other INCOME ......ocvvviiciiiiceccce 112 43 3 (5) 553 706
Interest (EXPENSE)......ovvevieiiiriiniiiiiriecir et (1,353) — (75) — 425 (1,003)
Loss on redemption transaction............ecceeveenceereccecnns — — — (54) — (54)
Minority interest (EXPENSE).....c.ocvereverrereearmrereenrerennens — an — — — a7
Total other income (EXPense) ........oovevverveereeririrveeceeenee (1,241) (34 (72) 59) 978 (428)
Income (loss) before INCOME taXeS.....c.covvvverereerirviicrenicnnan $ 2331 $ 316 § (2,654) $ 63) $ (1,959 $ (2,029

* Includes interest and other income, depreciation and amortization expense and general and administrative expenses that have not
been allocated to the operating segments.

Reis Services

See Note 1 for a description of Reis Services’s business and products at December 31, 2008 and for a description of the Merger.
No individual customer accounted for more than 2.4% of Reis Services’s revenues for the year ended December 31, 2008 or for
the period June 1, 2007 to December 31, 2007. The 24 largest customers in the aggregate accounted for 31.7% of Reis Services’s

revenue for the year ended December 31, 2008, of which 13 customers each accounted for greater than 1% of our revenue.

The balance of outstanding customer receivables of Reis Services, which are included in receivables, prepaid and other assets on
the Consolidated Balance Sheets at December 31, 2008 and 2007, are as follows:

Balance at December 31,

2008 2007
CUSLOMET TECEIVADIES ......vvievieiiietietecteeee ettt eae e $ 5,641,000 $ 7,070,000
Allowance for doubtful accounts (38,000) (42,000)
Customer receivables, Net.........covevevvnnveiiiis $ 5,603,000 $ 7,028,000

Fifteen customers accounted for an aggregate of approximately 53.0% of Reis Services’s accounts receivable at December 31,
2008, including four customers in excess of 4.0% with the largest representing 8.3%. Nine customers accounted for an aggregate
of approximately 44.0% of Reis Services accounts receivable at December 31, 2007, including four customers in excess of 5.0%
with the largest representing 7.0%.
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At December 31, 2008 and 2007, no customer accounted for more than 3.8% and 4.3%, respectively, of deferred revenue.

Through the date of the Merger, the Company had a preferred equity investment in Private Reis through Wellsford Capital. At
May 31, 2007, the carrying amount of the Company’s aggregate investment in Private Reis was $20,000,000 (on a liquidation
basis) prior to the Merger. The Company’s investment represented approximately 23% of Private Reis’s equity on an as
converted to common stock basis. The Company’s cash investment on a historical cost basis was approximately $6,791,000
which was the amount recorded as Wellsford Capital’s investment at the Merger date.

Residential Development Activities

At December 31, 2008, the Company’s residential development activities and other investments were comprised of the following:

«  The 259 unit Gold Peak condominium development in Highlands Ranch, Colorado (“Gold Peak”). Sales commenced in
January 2006 and 239 Gold Peak units were sold as of December 31, 2008.

«  The Orchards, a single family home development in East Lyme, Connecticut, upon which the Company could build 161
single family homes on 224 acres (“East Lyme”). Sales commenced in June 2006 and an aggregate of 33 homes and lots (25
homes and eight lots) were sold as of December 31, 2008.

o The Stewardship, a single family home development in Claverack, New York, which is subdivided into 48 developable
single family home lots on 235 acres (“Claverack”™).

«  Wellsford Mantua, a company organized to purchase land parcels for rezoning, subdivision and creation of environmental
mitigation credits.

Palomino Park

The Company has been the developer and managing owner of Palomino Park, a five phase, 1,707 unit multifamily residential
development in Highlands Ranch, a southern suburb of Denver, Colorado. Three phases aggregating 1,184 units were operated as
rental properties until they were sold in November 2005. The 264 unit Silver Mesa phase was converted into condominiums
(sales commenced in February 2001 and by August 2005 the Company had sold all 264 units). The Gold Peak phase is a 259 unit
for-sale condominium project.

Gold Peak

In 2004, the Company commenced the development of Gold Peak, the remaining 29 acre land parcel of Palomino Park. Gold
Peak unit sales commenced in January 2006. At December 31, 2008, there were two Gold Peak units under contract with nominal
down payments. The following table provides information regarding Gold Peak sales:

Project Total

Through
For the Years Ended December 31, December 31,
2008 2007 2006 2008
Number of units sold.........ccccoevrreriennne. 54 77 108 239
Gross sales proceeds.........oovvvmrereererenns $ 16,469,000 $ 24,226,000 $ 31,742,000 $ 72,437,000
Principal paydown on Gold Peak
Construction Loan ..........ccoeeereveennnnns b 8,313,000 $ 15,681,000 $ 24,528,000 $ 48,522,000

Palomino Park Transactions

On September 30, 2007, the Company purchased the remaining 7.075% interest in the corporation that owns the remaining
Palomino Park assets for $1,200,000 from Equity Residential.
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In September 2006, the Company sold its Palomino Park telecommunication assets, service contracts and operations and in
November 2006 it received a net amount of approximately $988,000. At that time, the buyer held back approximately $396,000,
of which approximately $192,000 was received by the Company in September 2007 and the balance of approximatety $204,000
was received in September 2008.

East Lyme

The Company has a 95% ownership interest as managing member of a venture which originally owned 101 single family home
lots situated on 139 acres of land in East Lyme, Connecticut upon which it was constructing houses for sale. At the time of the
initial land purchase, the Company executed an option to purchase a contiguous 85 acre parcel of land which can be used to
develop 60 single family homes (the “East Lyme Land”). The Company subsequently acquired the East Lyme Land in
November 2005.

After the initial land purchase, the Company executed an agreement with a homebuilder to construct the homes for this project.
The homebuilder is a 5% partner in the project and receives other consideration.

On March 4, 2009, the Company and the homebuilder/partner terminated the partnership agreement and the related development
agreement. As a result of the terminations, the Company paid approximately $343,000 to its partner to satisfy all remaining
compensation under the development agreement and for its 5% interest.

The model home was completed during the fourth quarter of 2005 and home sales commenced in June 2006. At December 31,
2008, there were no East Lyme homes under contract and four homes, including the model, were in inventory. The following
table provides information regarding East Lyme sales:

Project Total

Through
For the Years Ended December 31, December 31,
2008 2007 2006 2008
Number of homes and lots sold (A)........... 14 14 5 33
Gross sales proceeds ........ococervvernene T $ 5,300,000 $ 9,797,000 $ 3,590,000 $ 18,687,000
Principal paydown on East Lyme
Construction Loan........ccoceeveevcnnnennes $ 5,162,000 $ 8,785,000 $ 3,246,000 $ 17,193,000

(A)  In September 2008, the Company completed the sale of eight partially improved lots, in a single transaction, to a
regional homebuilder for $900,000. All of the transaction proceeds were used to partially repay the project’s
construction loan.

Certain of the lots at East Lyme require remediation of pesticides used on the property when it was an apple orchard, which costs
are estimated by management to be approximately $1,000,000. Remediation costs were considered in evaluating the value of the
property for liquidation basis purposes at May 31, 2007. This estimate continues to be recognized as a liability in the going
concern balance sheets at December 31, 2008 and 2007. This estimate could change in the future as plans for the remediation are
finalized and if the bulk sale of lots, as described above, were to occur. An expected time frame for the remediation has not been
established as of the date of this report.

During 2008, the Company made the decision to halt new home construction pending exploration of a bulk sale of lots. In June
2008, the Company entered into a listing agreement authorizing a broker to sell the remaining lots (which are comprised of
improved lots with road and infrastructure in place and unimproved lots without road and infrastructure in place). In December
2008 and 2007, the Company recorded impairment charges aggregating approximately $6,999,000 and $3,149,000, respectively,
related to East Lyme and the East Lyme Land. The December 2008 impairment charges were, in general, the result of continuing
deteriorating market conditions in the fourth quarter of 2008 and management’s expectations for the future. The December 2008
impairment charges also reflect a change in intent and a lowering of management’s expectations of sales prices as a result of the
establishment of more aggressive and flexible pricing levels in an attempt to sell all of the remaining homes and lots during 2009.
For the December 2007 calculation, the Company utilized assumptions in its discounted cash flow model that reflected the
negative impact of market conditions at that time and the negative effects on sales revenue, sales velocity, costs and
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the development plan. Further deterioration in market conditions or other factors may result in additional impairment charges in
future periods. There can be no assurance that the Company will be able to sell any or all of the four houses in inventory, or the
remaining lots individually or in bulk at East Lyme at acceptable prices, or within a specific time period, or at all.

Other Developments
Claverack

Through November 2007, the Company had a 75% ownership interest in a joint venture that owned two land parcels aggregating
approximately 300acres in Claverack, New York. The Company acquired its interest in the joint venture for $2,250,000 in
November 2004. One land parcel was subdivided into seven single family home lots on approximately 65 acres. The remaining
235 acres, known as The Stewardship, which was originally subdivided into six single family home lots, now is subdivided into
48 developable single family home lots.

Construction of two model homes (which commenced in 2007), the infrastructure and amenities for The Stewardship were
substantially completed during the third quarter of 2008. The Company intends to sell the improved lots and two model homes
either individually or in a bulk sale transaction and is working with local and regional brokers.

In December 2008, the Company recorded an impairment charge of approximately $,709,000 for the Claverack project. The
December 2008 impairment charge was, in general, the result of continuing deteriorating market conditions in the fourth quarter
of 2008 and management’s expectations for the future. This charge also reflects a change in intent to sell the project in a single
transaction and a lowering of management’s expectations of sales prices as a result of the establishment of more aggressive and
flexible pricing levels in an attempt to sell all of the remaining homes and lots during 2009.

During July 2006, the initial home on one lot of the seven lot parcel was completed and in October 2006, the home and a
contiguous lot were sold for approximately $1,200,000 and the related outstanding debt of approximately $690,000 was repaid to
the bank. In February 2007, Claverack sold one lot to the venture partner, leaving four lots of the original seven lots available for
sale. In November 2007, the joint venture partner’s interest in the joint venture was redeemed in exchange for the remaining four
lots, representing the remaining approximate 45 acres of the original 65 acre parcel. This resulted in the Company being the sole
owner of The Stewardship. The Company recorded a loss of approximately $54,000 in the fourth quarter of 2007 from this
redemption transaction.

Wellsford Mantua

During November 2003, the Company made an initial $330,000 investment in the form of a loan, in a company organized to
purchase land parcels for rezoning, subdivision and creation of environmental mitigation credits. The loan is secured by a lien on
a leasehold interest n a 154 acre parcel in West Deptford, New Jersey which includes at least 64.5 acres of wetlands and a
maximum of 71 acres of developable land. The Company consolidated Wellsford Mantua at December 31, 2008 and 2007. The
Company’s investment in Wellsford Mantua was approximately $290,000 and $289,000 at December 31, 2008 and 2007,
respectively.

Restricted Cash and Investments

Restricted cash and investments are comprised of the following:

December 31,
2008 2007
Deposits and escrows related to residential development activities $ 2,840,000 $ 3,430,000
Certificate of deposit/security for office lease (A).......ccccovvrriiiiiiiiniiciiiiieas 241,000 234,000
g 3,081,000 $ 3,664,000

(A) In connection with the lease for the 530 Fifth Avenue corporate office space, the Company provided a letter of credit
through a bank to the lessor. The letter of credit is supported by the certificate of deposit issued by that bank (see Note 11).
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On January 5, 2009, the Company received $510,000 from the town of Claverack related to the release of a cash escrow for the
completion of road work, thereby reducing the balance of restricted cash and investments related to residential development

activities to $2,330,000.
Intangibles and Other Assets

The amount of identified intangibles and other assets, based upon the finalized allocation of the purchase price of Private Reis and
additional capitalized costs since the Merger, including the respective amounts of accumulated amortization, are as follows:

December 31,

2008 2007

Database.....ccceiveeieieieiieticee ettt $ 9,178,000 $ 8,243,000
Accumulated amOTTIZAtION..............ccvieeieireeieee e (2,943,000) (1,025,000)
Database, net 6,235,000 7,2 1 8,000
Customer relationShiPS.......cecvoierievieiieeeiitiietesr et st eaaaeas 14,100,000 14,100,000
Accumulated amOTtiZAION ......c.....ooiiiriiciis ettt (1,461,000) (445,000)
Customer relationships, net.... 12,639,000 13,655,000
WD SIE. ittt ettt ettt ettt ettt et n et eaeone 3,065,000 2,177,000
Accumulated AMOMZALION ...........c.ocoviiiieerieeceeeeeeterereeeeeesrseeeeeeeesesssseeesessese (1,077,000) (299,000)
Web site, net.......coocveenenn.n, 1,988,000 1,878,000
Acquired below market lease.... 2,800,000 2,800,000
Accumulated amMOTtiZAtION ........c..cvoeiieiiiieiieii et s (501,000) (198,000)
Acquired below market [€ase, Net.......ccoccvveivieiiiiririeieeiecie e evenes 2,299,000 2,602,000

$ 23,161,000 $ 25,353,000

The Company capitalized approximately $935,000 and $550,000 during the year ended December 31, 2008 and the period June I,
2007 to December 31, 2007, respectively, to the database intangible asset and $888,000 and $473,000 during the year ended
December 31, 2008 and the period June 1, 2007 to December 31, 2007, respectively, to the web site intangible asset.

Amortzation expense for intangibles and other assets aggregated approximately $4,015,000 for the year ended December 31,
2008, of which approximately $1,918,000 related to the database, which is charged to cost of sales, approximately $1,016,000
related to customer relationships, which is charged to sales and marketing expense, approximately $778,000 related to web site
development, which is charged to product development expense, and approximately $303,000 related to the value ascribed to the
below market terms of the office lease, which is charged to general and administrative expenses, all in the Reis Services segment.
Amortization expense for intangibles and other assets aggregated approximately $1,967,000 for the period June 1, 2007 to
December 31, 2007, of which approximately $1,025,000 related to the database, approximately $445,000 related to customer
relationships, approximately $299,000 related to web site development and approximately $198,000 related to the value ascribed
to the below market terms of the office lease.

The Company’s future amortization expense related to the net intangible asset balance at December 31, 2008 follows.

(amounts in thousands)

For the Year Ended December 31, Amount

$ 4322
3,846
3,205
2,024
1,309
8,455

$ 23,161
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Debt

At December 31, 2008 and 2007, the Company’s debt consisted of the following:

Stated Interest Rate at December 31,
Debt/Project Initial Maturity Date December 31, 2008 2008 2007

Debt:

Reis Services Bank Loan............ccccceviiiieerennirinnnneeenne September 2012 LIBOR + 1.50%(A) $ 22,750,000 $ 24,250,000

Gold Peak Construction Loan .............ooveeviiiinnennnnn November 2009 LIBOR + 1.65%(B) — 6,417,000

East Lyme Construction Loan (C) .......ccoovvveiinneiins June 2009 LIBOR + 2.50% 5,077,000 6,966,000

Other long term debt .............ocoovvvereieerierieieneineeeees Various Fixed/Various 403,000 578,000
Total debt....c..oooiiviiiiiiiieciiii 28,230,000 38,211,000
Less CURTENEt POTtON .......oouverreeeiereerereererereceeeeieseenenes 8,767,000 15,059,000
Long term portion $ 19,463,000 § 23,152,000
Total construction loans payable............ccoccooeveeiii $ 5077000 S 13,383,000
Carrying amount of real estate assets collateralizing

construction loans payable............cooeveviiiiieniinn. $ 876,000 § 20,000,000
Cash held in financial institutions in which a security

intetest is granted for construction debt .................... $ 177,000 3% 3,808,000
Total assets of Reis Services as a security interest for the $ 100271000 § 97,530,000

Bank Loan.........ooeveeiriienieieeieiiiieeeeeeniee e

(A)  Depending upon the leverage ratio, as defined in the Bank Loan agreement, the spread to LIBOR may range from 3.00% to 1.50% as described below.

(B)  Principal payments were made from sales proceeds upon the sale of individual homes.

(C)  The East Lyme Construction Loan had an initial maturity date in December 2007. On April 28, 2008, an extension was completed, including a change
in the interest rate to LIBOR + 2.50% from LIBOR + 2.15% and other term and covenant modifications (see below).

Reis Services Bank Loan

In connection with the Merger agreement, Private Reis entered into a credit agreement, dated October 11, 2006, with the Bank of
Montreal, Chicago Branch, as administrative agent and BMO Capital Markets, as lead arranger, which provides for a term loan of
up to an aggregate of $20,000,000 and revolving loans up to an aggregate of $7,000,000. Loan proceeds were used to finance
$25,000,000 of the cash portion of the Merger consideration and the remaining $2,000,000 may be utilized for future working

capital needs of Reis Services. The loans are secured by a security interest in substantially all of the assets, tangible and

intangible, of Reis Services and a pledge by the Company of its membership interest in Reis Services. Commencing in 2009, the
Bank Loan allows for cash of Reis Services to be distributed to the Company for qualifying operating expenses of the Company if
certain ratios are met, as defined in the credit agreement.

Reis Services is required to (1) make principal payments on the term loan on a quarterly basis commencing on June 30, 2007 in
increasing amounts pursuant to the payment schedule provided in the credit agreement and (2) permanently reduce the revolving
loan commitments on a quarterly basis commencing on March 31, 2010. Additional principal payments are payable if Reis
Services’s annual cash flow exceeds certain amounts, as defined in the credit agreement. No additional payments were required
during 2008 or 2007. The final maturity date of all amounts borrowed pursuant to the credit agreement is September 30, 2012.

The interest rate was LIBOR plus 1.50% and LIBOR plus 2.50% at December 31, 2008 and 2007, respectively (LIBOR was
0.44% and 4.60% at December 31, 2008 and 2007, respectively). LIBOR spreads are based on a leverage ratio, as defined in the
credit agreement. Interest spreads could range from a high of LIBOR plus 3.00% (if the leverage ratio is greater than or equal to
4.50 to 1.00) to a low of LIBOR plus 1.50% (if the leverage ratio is less than 2.75 to 1.00). Reis Services also pays a fee on the
unused $2,000,000 portion of the revolving loan of 0.50% per annum, as well as an annual administration fee of $25,000.

The Bank Loan requires interest rate protection in an aggregate notional principal amount of not less than 50% of the outstanding
balance of the Bank Loan for a minimum of three years. An interest rate cap was purchased for $109,000 in June 2007, which
caps LIBOR at 5.50% on $15,000,000 from June 2007 to June 2010. The fair value of the cap was approximately $19,000 at
December 31, 2007 and it had no value at December 31, 2008. The decrease in the fair value of approximately $19,000 and
$90,000 during the year ended December 31, 2008 and the period June 1, 2007 to December 31, 2007, respectively, was recorded
as interest expense.
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In connection with obtaining the Bank Loan, Reis Services paid fees and incurred third party costs aggregating approximately
$501,000 which are amortized over the term of the loan. Such costs are included as other assets in the accompanying financial
statements.

Residential Development Debt

In April 2005, the Company obtained revolving development and construction financing for Gold Peak in the aggregate amount
of approximately $28,800,000 (the “Gold Peak Construction Loan”). The Gold Peak Construction Loan bore interest at LIBOR +
1.65% per annum, was set to mature in November 2009 and had additional extensions at the Company’s option upon satisfaction
of certain conditions being met by the borrower. Borrowings occurred as costs were expended and principal repayments were
made as units were sold. In August 2008, the Gold Peak Construction Loan was retired, utilizing proceeds from condominium
unit sales. The Company had borrowed and repaid approximately $48,522,000 over the 40 month period that the loan was
outstanding. As a result, the remaining unsold units are unencumbered.

In December 2004, the Company obtained revolving development and construction financing for East Lyme in the aggregate
amount of approximately $21,177,000 (the “East Lyme Construction Loan”). The East Lyme Construction Loan was extended
with term modifications in April 2008. The interest rate for the East Lyme Construction Loan increased from LIBOR + 2.15% to
LIBOR + 2.50% over the extension period which matures in June 2009. The extension terms also require periodic minimum
principal repayments if repayments fromsales proceeds are not sufficient to meet required repayment amounts.

The East Lyme Construction Loan requires the Company to have a minimum GAAP net worth, as defined, of $50,000,000. The
Company may be required to make an additional $2,000,000 cash collateral deposit for the East Lyme Construction Loan if net
worth, as defined, is below $50,000,000. The Company is required to maintain a minimum liquidity level at each quarter end for
the East Lyme Construction Loan. As a result of the extension and modification on the East Lyme Construction Loan, the
minimum liquidity level was reduced to $7,500,000 from $10,000,000, with additional reductions based upon principal
repayments. The required minimum liquidity level at December 31, 2008 was approximately $4,297,000.

On January 15, 2009, the Company made a required minimum principal repayment of $900,000, reducing the outstanding balance
of the East Lyme Construction Loan to $4,177,000 and the required minimum liquidity level to approximately $3,397,000.

The lender for the East Lyme Construction Loan initially provided a $3,000,000 letter of credit to a municipality in connection
with the construction of public roads at the East Lyme project. In January 2008, the letter of credit requirement was reduced to
$1,750,000 by the municipality. The Company initially posted $1,300,000 of restricted cash as collateral for this letter of credit.
The balance of the cash collateral included in restricted cash on the consolidated balance sheets was approximately $1,340,000
and $1,327,000 at December 31, 2008 and 2007, respectively. '

The Company’s scheduled long-term maturities of all its debt at December 31, 2008 follows:

(amounts in thousands) ‘
For the Year Ended December 31, ' Amount

*  Includes the remaining $5,077 of the East Lyme Construction Loan due by June 2009.

The Company capitalizes interest related to the development of single family homes and condominiums under construction to the
extent such assets qualify for capitalization. Approximately, $563,000, $993,000 and $417,000 was capitalized during the year
ended December 31, 2008, the period June 1, 2007 to December 31, 2007 and the period January 1, 2007 to May 31, 2007,
respectively.
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7. Income Taxes

The components of the income tax expense (benefit) are as follows:

For the Period
For the Year Ended June 1, 2007 to
December 31, 2008 December 31,2007

Current state and local taX.......ccccvveeeviecevrveieneneeceecenees $ 49,000 $ 46,000
Current Federal alternative minimum tax (“AMT”).. 90,000 —
Deferred Federal tax (benefit)....cccoococoveenivcnninccnnns (930,000) (626,000)
Deferred state and local tax(benefit) .......cooecevnevvvccnnn. (317,000) (159,000)
Income tax (benefit) expense........ccccovvvimnniniineiicnnes $ (1,108,000) § (739,000)

The reconciliation of income tax computed at the U.S. Federal statutory rate to income tax (benefit) expense for continuing
operations is as follows:

For the Year Ended For the Period June 1, 2007 to
December 31, 2008 December 31, 2007
Amount Percent Amount Percent
Tax (benefit) at U.S. statutory rate.......... $ (3,006,000) (35.00%) $ (710,000) (35.00%)
State tax (credit), net of federal impact.. (174,000) (2.03%) (73,000) (3.59%)
Change in valuation allowance, net........ 1,966,000 22.89% — —
AMT TaXES cooverienieeerreeeereereereeeeeeesenevesienees 90,000 1.05% — —
Non-deductible items 16,000 0.19% 44,000 2.17%
$ (1,108,000) (12.90%) $ (739,000} (36.42%)

Deferred income taxes reflect the net tax effects of temporary differences between the carrying amount of assets and liabilities for
financial reporting purposes and the amounts used for income tax purposes. The net deferred tax liability was approximately
$67,000 and $1,314,000 at December 31, 2008 and 2007, respectively, and is reflected as a non-current liability in the
accompanying consolidated balance sheets. The significant portion of the deferred tax items relates to the tax benefit of
impairment charges before allowances and NOL carryforwards as they relate to deferred tax assets and the deferred tax liability
resulting from the intangible assets recorded at the time of the Merger in accordance with the provisions of SFAS No. 141.

Significant components of the Company’s deferred tax assets and liabilities are as follows:

December 31,
2008 2007
Deferred Tax Assets

Net op erating 108s CArTyTOrWards ........cooviuiivieciiiin i $ 5,613,083 $ 20,338,701
Asset basis differences — tax amount greater than book value ... 9,319,091 5,884,636
LiabIlIty TESEIVES ..vvvvverieteeereieerereerereces et e ettt s aneneies 328,576 322,799
Reserve for option cancellations 23,169 218,719
Stock compensation PIAINS.....ccc.ooveeciiiiii e 1,070,545 465,850
AMT credit carryTorWards ... 1,033,371 943,461
OLREE ettt s e st e s s e st e s aea et s b anb s bbb bRt b ekt s 80,801 93,476

17,468,636 28,267,642
Valuation ALIOWAINCE .......coiviiieeeeereeerreeeteesrcerestreesaeesseesatesasesesseeeasesaessneeastssssssasabessbassareesrnnnes (9,204,547) (20,499,626)
TOLA] AETEITEA LAX BSSELS...eveveeeceereeeeeeeresteeeseecssesssestssessesesessesebssess b bessssssessessassseserseaesesnesssesees 8,264,089 7,768,016

Deferred Tax Liabilities

Acquired asset differences — book value greater than taX.........cceeeeciinnc (7,706,721) (8,698,898)
Asset basis differences — carrying amount value greater than taX ........o.vcvceeuevccerrineenneenee (623,948) (382,698)
Total deferred tax HADIHTES ......o.eveveeverreeeeeeeeeeesiessesesessesestessessssssaesersssssssssssssssnsesnssssessesscseons (8,330,669) (9,081,596)
Net deferred tax (HADIHEY L.....covvvrirrerieeieeecinecer st $ (66,580) 3 (1,313,580)
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As a result of an election under Section 382 of the Internal Revenue Code and regulations related thereto, the Company changed
its original estimate of the tax operating loss attributable to Wellsford for the five month period ended May 31, 2007 just prior to
the Merger. This election was made by the Company when it filed its fiscal 2007 consolidated Federal income tax return. The
impact of this change resulted in an increase above the original estimate of the net operating loss (“NOL”) for the consolidated
entity for the 2007 period subsequent to the Merger. As a result of this election, the Company recorded a tax benefit of
$1,165,000 during the three months ended June 30, 2008.

During the seven month period subsequent to the Merger, the Company generated an NOL of approximately $4,600,000 which
may be utilized against consolidated taxable income through 2027 and is not subject to an annual limitation.

Private Reis had NOL carryforwards aggregating approximately $9,200,000 at December 31, 2008, expiring in the years 2019 to
2026. These losses may be utilized against consolidated taxable income, subject to a $5,300,000 annual limitation.

The Company separately has NOLs which resulted from the Company’s merger with Value Property Trust (“VLP”) in 1998 and
its operating losses in 2004, 2006 and 2007 (prior to the Merger). There is an annual limitation on the use of such NOLs after an
ownership change, pursuant to Section 382 of the Internal Revenue Code (the “Code”). As a result of the Merger, the Company
has experienced such an ownership change which has resulted in a new annual limitation of $2,779,000. As a result of the new
annual limitation and expirations, the Company expects that it could only potentially utilize approximately $34,610,000 of these
remaining NOLs at December 31, 2008. Of such amount, approximately $7,351,000 will expire in 2010. A further requirement of
the tax rules is that after a corporation experiences an ownership change, it must satisfy the continuity of business enterprise, or
COBE, requirement (which generally requires that a corporation continue its historic business or use a significant portion of its
historic business assets in its business for the two-year period beginning on the date of the ownership change) to be able to utilize
NOLs generated prior to such ownership change. Although the Company believes there is a basis for concluding that the COBE
requirements were met at December 31, 2008, management concluded that the Company could not meet the more likely than not
criteria for recognizing a deferred tax asset relating to such losses for GAAP accounting purposes.

SFAS No. 109 requires a valuation allowance to reduce the deferred tax assets if, based on the weight of the evidence, it is more
likely than not that some portion or all of the deferred tax assets will not be realized. Accordingly, management has determined
that a valuation allowance of approximately $9,205,000 and $20,500,000 at December 31,2008 and 2007, respectively, was
necessary. The allowances at December 31, 2008 and 2007 relate primarily to AMT credits and to the excess of a portion of the
tax basis of certain real estate development assets over their respective financial statement basis and, in 2007, to existing NOLs of
the Company. The allowance was reduced significantly at December 31, 2008, as a result of the above described determination
that the more likely than not criteria could not be met with respect to all of the Company’s NOLs existing at the time of the
Merger. In addition, approximately $17,300,000 of such NOLs expired during 2008. Together, these resulted in a $13,152,000
reduction in the NOL asset and the previously established allowance related thereto during 2008.

The Company recorded the tax benefits of certain tax assets of approximately $2,378,000 as part of the purchase price allocation
relating to the Merger in 2007.

The Company adopted the provisions of FIN 48 as of January 1, 2007, which adoption did not impact the Company’s financial
position. The Company’s reserve for unrecognized tax benefits was approximately $510,000 and $993,000 at December 31,
2008 and 2007, respectively. The reduction in 2008 results from a resolution of two of the unrecognized tax benefits, offset by
interest accruals on other unrecognized items. Interest and penalties related to these tax provisions were primarily included in
general and administrative expenses during 2007 and prior years and approximated $80,000 and $438,000 at December 31, 2008
and 2007, respectively.
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A reconciliation of the unrecognized tax benefits for the years ended December 31, 2008 and 2007 follows:

For the Years Ended December 31,

2008 2007
Balance at beginning of PEriod.........rrcerrereeeeeeesssssesmmsssssseseeeeeee $ 993,000 § 844,000
Additions for provisions related to prior Years ........ceeerveerieeverisinens 23,000 149,000
Resolution of matters during the period ..........cecccereceverceremenscisnons (506,000) —
5 510,000 $ 993,000

Balance at end of period........cccocvceiieriencecne e

The Company expects that approximately $95,000 of the 2008 balance will be resolved in 2009. The Company had expected that
approximately one-half of the 2007 balance would be resolved during 2008 related to the unrecognized tax positions taken in
2007 and prior years.

The parent company and its subsidiaries have never been audited by the Federal tax authorities and tax returns are open from
2004 to 2007. In addition, acquired VLP net operating loss carryforwards are open for the years 1994, 1996 and 1998 for
operating losses generated during those periods. Tax retums are open for the parent company and a subsidiary with state and
local tax authorities for the years 2001 to 2007. The tax years for another subsidiary, operating in a different state, are open from
2004 to 2007.

Private Reis has been audited by the Federal tax authorities through the year ended October 31, 2006. State and local tax returns
are open from 2004 to 2007. In addition, tax returns are open from 2000 to 2002 to the extent of net operating losses generated

during these periods by Private Reis .

Transactions With Affiliates

The following table details costs and expenses for transactions with affiliates for the identified periods:

For the Year For the Period For the Period For the Year
Ended June1,2007t0  January 1, 2007 to Ended
December 31, December 31, May 31, December 31,
2008 2007 2007 2006

(Going Concern Basis) (Liquidation Basis)

Costs and expenses:
Fees to our partners, or their affiliates, on
residential development projects:
East Lyme
Claverack
Total costs and expenses

250,000 $ 146,000 $ 104,000 $ 500,000
— — — 100,000

250,000 8 146,000 § 104,000 $ 600,000

Prior to the Merger, the Company had a preferred equity investment in Private Reis through Wellsford Capital, representing
approximately 23% of Private Reis’s equity on an as converted to common stock basis. See Notes 1 and 3 regarding the Merger
and additional information about Reis.

Prior to September 2006, a portion of the Company’s investment in Private Reis was held through Reis Capital Holdings, LLC
(“Reis Capital™), a company which was organized to hold this investment. The Company had an approximate 51.09% non-
controlling interest in Reis Capital. In September 2006, the members of Reis Capital approved the dissolution of this entity and
distributed the Reis shares directly to the members in October 2006.
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Mr. Lowenthal, the Company’s former President and Chief Executive Officer, who currently serves on the Company’s board of
directors, was selected by the Company to also serve as the Company’s representative on the board of directors of Private Reis
and had done so from the third quarter of 2000 through the Merger. Jeffrey Lynford and Mr. Lowenthal recused themselves from
any investment decisions made by the Company pertaining to Private Reis, including the authorization by the Company’s board
of directors to approve the Merger.

Upon the completion of the Merger and the settlement of certain outstanding loans, Lloyd Lynford and Jonathan Garfield, both
executive officers and directors of Private Reis, became the Chief Executive Officer and Executive Vice President, respectively,
of the Company and both became directors of the Company. The Company’s former Chief Executive Officer and Chairman,
Jeffrey Lynford, remained Chairman of the Company. Lloyd Lynford and Jeffrey Lynford are brothers. The merger agreement
provided that the outstanding loans to Lloyd Lynford and Mr. Garfield aggregating approximately $1,305,000 be simultaneously
satisfied with 159,873 of the Company’s shares received by them in the Merger.

In February 2005, the Company acquired a 10 acre parcel in Beekman, New York for a purchase price of $650,000. The
Company also entered into a contract to acquire a contiguous 14 acre parcel, the acquisition of which was conditioned upon site
plan approval to build a minimum of 60 residential condominium units (together, these land parcels arc referred to as
“Beekman”). The Company’s $300,000 deposit in connection with this contract was secured by a first mortgage lien on the
property.

In 2005, & a result of various uncertainties, including that governmental approvals and development processes may take an
indeterminate period, the board of directors authorized the sale of the Beekman interests to Jeffrey Lynford and Mr. Lowenthal,
or a company in which they have ownership interests, at the greater of the Company’s aggregate costs or the appraised values. In
January 2006, a company which was owned by Jeffrey Lynford and Mr. Lowenthal, the principal of the Company’s joint venture
partner in the East Lyme project, and others acquired the Beekman project at the Company’s aggregate cost of approximately
$1,297,000 in cash. This was accomplished through a sale of the entities that owned the Beekman assets. In connection with this
transaction, the Company’s subsidiary holding the approximate $14,721,000 balance of deferred compensation assets in a Rabbi
Trust and the equivalent related liabilities, which were payable to Jeffrey Lynford and Mr. Lowenthal, was acquired by a
company which is owned by these individuals and others. See Note 9 for additional information on the Rabbi Trust.

See Notes | and 3 for additional related party information.
Stockholders’ Equity

The following table presents information regarding the Company’s stock:

December 31,
2008 2007

10,988,623 10,984,517

Common stock, 101,000,000 shares authorized, $0.02 par value per share ............cccoovoveerrecnncane.

The Company issued 6,506 shares in November 2008 to satisfy the settlement of RSUs related to a director that retired from our
board in May 2008.

In December 2008, the Board authorized a repurchase program of shares of the Company’s common stock up to an aggregate
amount of $1,500,000. Purchases under the program may be made from time-to-time in the open market or through privately
negotiated transactions. Depending on market conditions, financial developments and other factors, these purchases may be
commenced or suspended at any time, or from time -to-time, without prior notice and may be expanded with prior notice. As of
December 31, 2008, the Company had repurchased and cancelled 2,400 shares at an average price of $3.66 per common share,
aggregating approximately $9,000. No repurchases were made prior to December 15, 2008 or during 2007.

The Company has entered into a trading plan pursuant to Securities Exchange Act Rule 10b5-1, permitting open market

purchases of common stock during blackout periods consistent with the Company’s “Policies for Transactions in Reis Stock and
Insider Trading and Tipping.” During January and February of 2009, the Company purchased an additional 10,300 shares of
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Stockholders’ Equity (continued)

common stock at an average price of $4.59 per share. From the inception of the share repurchase program through February 28,
2009, the Company had purchased an aggregate of 12,700 shares of common stock at an average price of $4.42 per share, for an
aggregate of $56,000 (leaving approximately $1,444,000 that may yet be purchased under the program).

The Company did not declare or distribute any dividends during the years ended December 31, 2008, 2007 and 2006.

During 2001 and in the preceding years, Wellsford had issued shares of common stock to executive officers and other employees,
which officers and employees could have elected to contribute into the Rabbi Trust. At December 31, 2005, an aggregate of
256,487 shares of common stock, were in the Rabbi Trust for the benefit of Jeffrey Lynford and Mr. Lowenthal and classified as
Treasury Stock in the Company’s consolidated financial statements. Historically, awards of stock vested over various periods
ranging from two to five years, as long as the officer or employee was still employed by the Company. In January 2006, the
subsidiary holding the balance of the shares in the Rabbi Trust as well as all other assets held by the Rabbi Trust were acquired
by an entity owned by Jeffrey Lynford and Mr. Lowenthal and others along with the acquisition of the Beekman assets. The
Company was relieved of the remaining deferred compensation liability which amounted to approximately $14,721,000 at
December 31, 2005.

Stock Plans and Other Incentives

During 1997 and 1998, the Company adopted certain incentive plans (the “1997 and 1998 Incentive Plans”) for the purpose of
attracting and retaining the Company’s directors, officers and employees. As a result of an amendment to the 1997 and 1998
Incentive Plans which was approved by the stockholders on May 30, 2007, awards can be made to all employees of the
Company, not just key employees. By March 10, 2008, the ability to issue options, restricted stock units (“RSUs™) or stock
awards under the 1997 and 1998 Incentive Plans fully expired. At the May 29, 2008 annual meeting of stockholders, the
Company’s stockholders approved the adoption of a new management incentive plan which provides for up to 1,000,000 shares
to be available for future grants (the “2008 Incentive Plan” or, when referred to in the aggregate with the 1997 and 1998
Incentive Plans, the “Incentive Plans”). Awards granted under the Incentive Plans expire ten years from the date of grant and
vest over periods ranging generally from three to five years for employees.

Option Awards

The following table presents the changes in options outstanding for the years ended December 31, 2008, 2007 and 2006, as well
as other plan data:

December 31,
2008 2007 2006
Weighted Weighted- Weighted
Average Average Average
Exercise Exercise Exercise
Options Price Options Price Options Price
Outstanding at beginning of period................... 615,848 $ 8.34 1,414876 $ 5.68 1,845,584 $  5.65
Granted.........oooeeeeeiiiiiiiiierer e — 3 — 683,931 $ 10.07 — —
Exercised......ccocovviiiniinciiniiinennn, — — (940,457) $  (5.81) (175,559) $ (5.74)
Cancelled through cash settlement.... (22,155) $ (4.72) (278,571) $ (5.67) (237,426) $ (5.14)
Forfeited/cancelled/expired...........cccorvurererres (65,220) §  (8.03) (263,931) $  (10.43) (17,723) §  (8.39)
Outstanding at end of period............o...ccccorr... 528473 ¢ 853 015348 ¢ 834 1414876 ¢ 568
Options exercisable at end of period................. 220473 $ 6.65 195,843 3 5.10 1414876 §  5.68
ti i hi led i
O e 136473 $ 468 195848 5 510 1414876 $ 568
Weighted average fair value of options granted
per year (per option)...........cceveniiieninrenne $ . $ 2.67 $ _
Weighted average remaining contractual |
endof period..........ooiviiiiii 7.0years 7.4 years 1.6 years
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In connection with the Merger, 340,000 options were granted to six key employees on May 30, 2007 with an exercise price of
$10.40 per option. These options vest ratably over five years. An additional 100,000 options were granted to employees in August
2007 with an exercise price of $7.50 per option. These options vest ratably over five years. These awards are treated as equity
awards based on their respective terms and the fair value of each award is charged to compensation expense on a straight-line
basis at the corporate level over the vesting period. No option awards were granted during the years ended December 31, 2008
and 2006.

In January 2006, the Board authorized amendments to the then outstanding options, after the adoption of the Plan, to allow an
option holder to receive from the Company, in cancellation of the holder’s option, a cash payment with respect to each cancelled
option equal to the amount by which the fair market value of the share of stock underlying the option exceeds the exercise price of
such option. In March 2006, the Company and the option holders executed amended option agreements to reflect this and other
adjustments and changes. The Company accounts for these options as liability awards and recorded a provision during the first
quarter of 2006 aggregating approximately $4,227,000 to reflect the modification permitting an option holder to receive a net cash
payment in cancellation of the holder’s option based upon the fair value of an option in excess of the exercise price. The liability
balance is adjusted at the end of each reporting period to reflect (1)the net cash payments to option holders made during each
period, (2) the impact of the exercise of options and (3) the changes in the market price of the Company’s common stock. The
change in the liability is reflected in the statement of changes in net assets in liquidation through May 31, 2007. At May 31,
2007, the liability for options which could be settled in cash was approximately $7,269,000 based upon the difference in the
closing stock price of the Company of $11.00 per share and the individual exercise prices of all outstanding “in-the-money”
options at that date.

At December 31, 2007, the option liability was approximately $527,000 based upon the difference in the closing stock price of the
Company at December 31, 2007 of $7.68 per share and the individual exercise prices of the outstanding 178,124 “in-the-money”
options that are accounted for as a liability award at that date.

At December 31, 2008, the option liability was approximately $56,000 based upon the difference in the closing stock price of the
Company at December 31, 2008 of $5.00 per share and the individual exercise prices of the outstanding 101,025 “in-the-money”
options that are accounted for as a liability award at that date. Changes in the settlement value of option awards treated under the
liability method as defined by SFAS No. 123R are reflected as income or expense in the statements of operations under the going
concern basis of accounting. The Company recorded a compensation benefit of approximately $16,000 and $1,847,000 for the
year ended December 31, 2008 and for the period June 1, 2007 to December 31, 2007, respectively, in general and administrative
expenses in the statement of operations as a result of the stock price declines during those periods.

During the year ended December 31, 2008, an aggregate of 22,155 options were settled with net cash payments aggregating
approximately $55,000.

During the year ended December 31, 2007, an aggregate of 278,571 options were settled with a net cash payment of
approximately $560,000. In addition, in a series of transactions in June 2007 Jeffrey Lynford tended certain shares of common
stock he owned as payment for the exercise price for 891,949 options. Further, he reduced the number of shares he would
ultimately receive in this exercise transaction to satisfy his tax obligation of approximately $2,072,000 in cash (which was
retained by the Company to pay for his applicable withholding taxes and was treated as an option cancellation payment). As a
result, he received a net of 212,070 shares of the Company’s common stock upon the completion of this exercise. Pursuant to his
option agreements, Jeffrey Lynford received “reload” options to purchase 243,931 shares of the Company’s common stock which
had an exercise price of $10.67 per option reflecting the market value of the Company’s stock at the date of the grant. These
reload options, which were treated as an equity award for accounting purposes, expired on December 31, 2007 and did not have a
net cash settlement feature. No other options were settled with a net cash payment during 2007.

During the year ended December 31, 2006, an aggregate of 237,426 options were settled with cash payments aggregating
approximately $668,000.
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The following table presents additional option details at December 31, 2008 and 2007:

Options Outstanding and Exercisable

Options Outstanding and Exercisable

at December 31, 2008 at December 31, 2007

Remaining Weighted Remaining Weighted

Contractual Average Intrinsic Contractual Average

Range of Exercise Prices Outstanding Life (Years)  Exercise Price Value* Qutstanding Life (Years) Exercise Price

$ 4.09 to $4.55. . 70,895 320 § 438 § 43,955 79,757 379§ 4.39
$460.......... . 30,130 0.94 4.60 12,052 34,561 1.75 4.60
$5.03 oo — — — — 28,358 0.79 5.03
$524108543 i, 35,448 3.97 5.34 — 35,448 4.97 5.34
$ 750 72,000 8.63 7.50 — 80,000 9.63 7.50
$8.89 e — — — — 17,724 0.21 8.89
$ 1040 320,000 8.41 10.40 340,000 9.42 10.40
528,473 7.02 853 $ 56,007 615,848 737 8.34

purposes of this calculation, the Company’s closing stock price was $5.00 per share on December 31, 2008.

The intrinsic value at December 31, 2008 is the amount by which the fair value of the Company’s stock price exceeds the exercise price of an option. For

The Black-Scholes option pricing model was developed for use in estimating the fair value of traded options which have no
vesting restrictions and are fully transferable. In addition, option pricing models require the input of highly subjective
assumptions including the expected share price volatility. Because the Company’s employee share options have characteristics
significantly different from those of traded options, and because changes in the subjective input assumptions can materially affect
the fair value estimate, in management’s opinion, the existing models do not necessarily provide a reliable single measure of the

fair value of its employee share options.

The following table includes the assumptions that were made and the estimated fair value for option grants in 2007 (no option

awards were granted during the years ended December 31, 2008 and 2006):

2007 Grants*
Dividend yield ..o -
RiSK-TTEe INLETESE FALE.... . cververeeierercetireerecerermeie et st b e s e 4.39% to 4.84%
Expected life 7.0 years
Estimated volatility .... 23.3% to 24.0%
Weighted average fair value of options granted (per option)........c...cocoevurieevninnes $ 3.66
* Excludes the grant of reload options to Jeffrey Lynford which had a life at the date of grant of approximately six

months, the estim ated volatility was 23.1% and the risk-free interest rate was 4.95% to compute a Black-Scholes
value of $0.89 per option. When combined with the other grants in 2007, the weighted average fair value of

options granted (per option) is reduced to $2.67 per option from $3.66 per option.

RSU Awards

The following table presents the changes in RSUs outstanding for the years ended December 31, 2008 and 2007:

December 31,

2008 2007
Outstanding at beginning of period.... 208,400 —
Granted.........cocoeneee i 161,226 219,800
Common stock delivered ........cocoeveeiiniiininin (6,506) —
FOTETted .....vvvvvveiveereeierenesecseeeeemcriscisncessmecneecs (19,800) (11,400
Outstanding at end of period...........cccovnevinnnn 343,320 208,400
Intrinsic value at December 31, 2008* ................. $ 1,716,600

*  For purposes of this calculation, the Company’s closing stock price was $5.00 per
share on December 31, 2008.
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In connection with the Merger, Lloyd Lynford and Mr. Garfield were granted 100,000 and 46,000 RSUs, respectively, which
upon meeting certain performance thresholds vest over a three year period. This award is treated as an equity award and the grant
date fair value of $10.40 per RSU (which was determined based on the closing stock price of the Company’s common stock on
May 31, 2007) is charged to compensation expense at the corporate level on a graded schedule over the vesting period. At the
time of the award and at December 31, 2008 and 2007, the Company believed that the required performance threshold to fully
vest the RSUs over the three year period would be met.

At the Merger date, 123 employees were granted an aggregate of 73,800 RSUs which vest after three years of service and have a
grant date value of $10.40 per RSU (which was determined based on the closing stock price of the Company’s common stock on
May 31, 2007). This award is treated as an equity award and the grant date fair value is charged to compensation expense at the
corporate level over the vesting periods.

In February 2008, an aggregate of 100,000 RSUs were granted to employees which vest one-third a year over three years and had
a grant date fair value of $7.20 per RSU (which was determined based on the closing stock price of the Company’s common stock
on February 28, 2008). This award is treated as an equity award and the grant date fair value is charged to compensation expense
at the corporate level over the vesting periods.

During 2008, an aggregate of 61,226 RSUs were granted to non-employee directors satisfying the equity component of their
compensation whichis comprised of 40,114 RSUs (with an average grant date fair value of $5.64 per RSU) for the nine months
ended September 30, 2008 and 21,112 RSUs (with an average grant date fair value of $7.73 per RSU) for the period June I, 2007
to December 31, 2007. In January 2009, an additional 13,800 RSUs in the aggregate were granted to non-employee directors
(with a grant date fair value of $5.00 per RSU) related to the equity component of their compensation for the three months ended
December 31, 2008. In each case, the grant date fair value was determined as of the last trading day of the quarter for which the
RSUs were being received as compensation. The RSUs are immediately vested, but are not deliverable to non-employee directors
until six months after termination of their service as a director. The Company issued 6,506 shares in November 2008 to satisfy
the settlement of RSUs related to a director that retired from our board in May 2008.

Option and RSU Expense Information

The Company recorded non-cash compensation expense of approximately $1,457,000 and $1,123,000, including approximately
$295,000 and $163,000 related to non-employee director equity compensation, for the year ended December 31, 2008 and the
period June 1, 2007 to December 31, 2007, related to all stock options and RSUs accounted for as equity awards, as a component
of general and administrative expenses in the statement of operations.

At December 31, 2008, the total compensation cost related to outstanding, non-vested equity awards of options and RSUs that is
expected to be recognized as compensation cost in the future aggregates approximately $1,844,000.

For the Year Ended December 31, Options RSUs Total
$ 271,000 $ 557,000 $ 828,000
271,000 316,000 587,000
271,000 37,000 308,000
121,000 — 121,000
$ 934,000 $ 910,000 $ 1,844,000

F-39



11.

12,

REIS, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
(Continued)

Commitments and Contingencies

From time-to-time, legal actions may be brought against the Company in the ordinary course of business. There can be no
assurance that such matters will not have a material adverse effect on the Company’s financial condition, results of operations or
cash flows.

The Company is a tenant under one operating lease for office space in New York. The current corporate office space expires in
September 2016. The lease for the historic Wellsford office space expired in August 2008, and other former Private Reis office
space expired in March 2008. Rent exp ense was approximately $2,244,000 for the year ended December 31, 2008 and $1,474,000
for the period June 1, 2007 to December 31, 2007, which includes base rent plus other charges including, but not limited to, real
estate taxes and maintenance costs in excess of base year amounts.

In connection with the lease for the current corporate office space, the Company provided a letter of credit through a bank, to the
lessor. The letter of credit requirement was approximately $216,000 which was replaced by a certificate of deposit issued by that
bank. The certificate of deposit is included in Restricted Cash and Investments in the Consolidated Balance Sheet at December
31, 2008 and 2007.

Future minimum lease payments under operating leases at December 31, 2008 are as follows:

(amounts in thousands)

For the Year Ended December 31, Amount

$ 1,361
1,388
1,415
1,444
1,473
4,069

$ 11,150

The Company had an accrual of approximately $102,000 for accrued net lease abandonment costs at December 31, 2007 related
to the other former Private Reis offices, which was satisfied in March 2008.

The Company has two separate defined contribution savings plans pursuant to Section 401 of the Internal Revenue Code. For the
historic Wellsford Plan, employer contributions, if any, are made based upon a discretionary amount determined by the
Company’s management. The Company made contributions to this plan of approximately $23,000, $23,000 and $28,000 for the
years ended December 31, 2008, 2007 and 2006. For the historic Private Reis plan, the Company matches contributions to the
extent of 25% of the employee’s contribution, up to 4% of the employee’s salary. The Company made contributions to this plan
of approximately $5,000 for the year ended December 31, 2008 and approximately $35,000 for the period June 1, 2007 to
December 31, 2007.

Fair Value of Financial Instruments

At December 31, 2008 and 2007, the Company’s financial instruments included receivables, payables, accrued expenses, other
liabilities and debt. The fair values of these financial instruments, excluding the debt, were not materially different from their
recorded values at December 31, 2008 and 2007. All of the Conpany’s debt at December 31, 2008 and 2007 was floating rate
based. Regarding the Bank Loan, the fair value of this debt is estimated to be approximately $20,800,000 which is lower than the
recorded amount of $22,750,000 at December 31, 2008. The estimated fair value reflects the effect of higher interest rate spreads
and interest rate floors on debt being issued under current market conditions, as compared to the conditions that existed when the
Bank Loan was obtained. At December 31, 2007, the recorded amount of the Bank Loan was equal to the fair value. Regarding
the East Lyme Construction Loan, this debt matures in June 2009 and is guaranteed by the Company. The Company determined
that the recorded amount of this debt is equal to its fair value at December 31, 2008 and 2007. The fair value of the Company’s
interest rate cap was approximately $19,000 at December 31, 2007. The interest rate cap had no value at December 31, 2008.
See Note 6 for more information about the Company’s debt.
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13. Summarized Consolidated Quarterly Information (Unaudited)

Summarized consolidated and condensed quarterly financial information is as follows:

(amounts in thousands) 2008
For the Three Months  For the Three Months  For the Three Months  For the Three Months
Ended March 31 Ended June 30 Ended September 30 Ended December 31
Going Concern Basis
Revenue:
Subscription revenue...........cocveeeevneennn $ 6,411 § 6,505 § 6,524 § 6,411
Revenue from sales of residential units.. 8,384 6,399 5,039 1,947
Total revenue ...............vvceveeciierinnennns 14,795 12,904 11,563 8,358
Cost of sales:
Cost of sales of subscription revenue...... 1,329 1,377 1,413 1,355
Cost of sales of residential unis............ 6,928 5,524 4,553 1,248
Impairment loss on real estate assets...... — — — 9,708
Total cost of sales............ccvevrnn.n. 8,257 6,901 5,966 12,311
Gross profit......c..cooeeeeeeanns 6,538 6,003 5,597 (3,953)
Total operating expenses.... 5,551 6,064 5,777 4,786
Total other income (expenses) ... (139) (107) (102) (247)
Income (loss) before income taxes................ 848 (168) (282) (8,986)
Income tax expense (benefit)................cue.n. 400 (1,192) (73) (243)
Net income (loss) $ 48 % 1,024 % (209) ¥ (8,743)
Net income (loss) per common share:*
$ 004 $ 009 $ 0.02) $ (0.80)
$ 0.01 3§ 0.09 8§ 0.02) § (0.80)
Weighted average number of common shares
outstanding:
10,985 10,985 10,985 10,986
11,179 11,065 10,985 11,149

* Aggregate quarterly earnings per share amounts may not equal annual or period to date amounts presented elsewhere in these consolidated financial

statements due to rounding differences.
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(amounts in thousands) . 2007
March 31 May 31
Liquidation Basis
Net assets in liquidation ...... et e e e ees irettatraettaeaerarseeaa e abtarraraaaransaaaarnns $ 57,504 $ 51,923
Per share..........cccoovviieuieeiiicie e . 8 8.65 $ 7.76
Common stock outstanding at each respective date..........c.cooveevvenviiiinnnnnn, 6,647 6,695
2007
For the Period For the Three Months For the Three Months
June 1 to June 30 Ended September 30 Ended December 31
Going Concern Basis
Revenue:
SUbSCHPHON FEVENUE. ....c..oorvriiiiiiiiiiiiiiitie et $ 1,874  §$ 6343 § 6,398
Revenue from sales of residential Units.............cococevevereuecerrnercrennncns 1,157 12,827 7,768
TOLAl TEVEIIUE......vverrierevrrieeeeeeseeiiiteriereeeeeee s eeeeissssssaanneneeseesssrnnrans 3,031 19,170 14,166
Cost of sales:
Cost of sales of SUbSCIIPLON FEVENUE .........covvurriivriieniiienieeiine e 404 1,256 1,261
Cost of sales of residential UNIts............ccveeeeiiiiieenvesierernieeennieeeenns 950 11,208 6,493
Impairment 10Ss 0N Teal EStALE ASSELS.......oueveverriiremeeceerrmeinrersrsmrsrisises — — 3,149
Total cost of sales............oceeurennn. 1,354 12,464 10,903
Gross profit...........coeeeeee. 1,677 6,706 3,263
Total Operating EXPEnSes........ccceerririeriiiimririeriaiie it stessreeaesre e ese e eses 733 5,888 6,626
Total other inCOME (EXPENSES) ....c.vrevvicuiiriiiriiiieiiiiiie e (105) (170) (153)
Income (loss) before income taxes.. 839 648 (3,516)
Income tax expense (benefit)... 4 332 (1,075)
Net INCOME (10SS) .evvvirveueeeereimriiiiriiiiens et ae e 5 835 3 316 35 (2,441)
Net income (loss) per common share:*
$ 008 § 003 § (0.22)
$ 0.03) § 0.03) § (0.22)
10,977 10,985 10,985
1,152 11,259 10,083

*  Aggregate quarterly eamings per share amounts may not equal annual or period to date amounts presented elsewhere in these consolidated financial
statements due to rounding differences.
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Exhibit 21.1
Subsidiaries of the Registrant

The following is a list of subsidiaries of the Registrant, Reis, Inc. with the respective state of organization as of
December 31, 2008:

Subsidiary State
Wellsford Capital...........ceererereereenienieniessensereee s sesseenes rerrarns Maryland
Wellsford Capital Properties, L.L.C. .......ccc........ creeeegernsaeaees Delaware
Wellsford Finance, L.LL.C. .......ccoeoevvn. :v.. Delaware
Wellsford CRC Holding Corp. .......... cereeeseaser et seae Maryland
Clairborne Fordham Tower, LLC ......cc.cocoooveeerceeeeeeeeeeeerenevene Delaware
Creamer Vitale Wellsford L.L.C. .....ccccovvvrieenrennricceiererecennnrienscennns Delaware
Wellsford Fordham Tower, LL.C. ..ooooviviiiiiiiceeeeeeeceerereeieeeneeeeeens Delaware
Wellsford Park Highlands Corp. .......cccccccoemmeominerenmrnmuecrnnncnensancennns Colorado
Park at Highlands L.L.C. .......cccoerienerienirennecrneecreereeineesepeessenenenens Colorado
Red Canyon at Palomino Park L.L.C. ....cccoviveovenrrrnennneersrennnns Colorado
Silver Mesa at Palomino Park L.L.C. ..................... Colorado
Green River at Palomino Park L.L.C. .................... Colorado
Gold Peak at Palomino Park L.LL.C. ..................... Colorado
Palomino Park Telecom L.L.C. .......ccovvrrrnirennns Colorado
Parkside Café at Palomino Park, Inc. ......cceevnnnen. Colorado
Palomino Park Owners Association..............eceevune.. Colorado
Palomino Park Public Improvements Corp. ........... Colorado
Wellsford Commercial Properties Trust.................. Maryland
Wellsford Ventures, INC. ....covevevirivviniriniieeesiineveccns Maryland
Reis Services, LLC ..ot ese st eeevsanaeens Delaware
Wellsford Mantua LLC........cooeeiiciieeereer e Delaware
East Lyme Housing Ventures, LLC.........cccoevvverernen. Delaware
Claverack Housing Ventures, LLC........cccccocurevrerennene Delaware

Orchards II Ventures LLC...........coviieeeniecenecssresnsissessesssanes Delaware



Exhibit 23.1
Consent of Independent Registered Public Accounting Firm

We consent to the incorporation by reference in (i) the Registration Statement (Form S8 No. 333-80539) of Reis, Inc. (the
“Company”), pertaining to the Company’s 1998 Management Incentive Plan and (ii) the Registration Statement (Form S-8 No. 333-
151410) pertaining to the Company’s 2008 Omnibus Incentive Plan of our report dated March 10, 2009 with respect to the
consolidated financial statements of Reis, Inc., included in the Annual Report (Form 10-K) for the year ended December 31, 2008.

/s/ ERNST & YOUNG LLP

Chicago, Illinois
March 10, 2009



Exhibit 31.1

CERTIFICATION PURSUANT TO
17 CFR 240.13a-14(a),
AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES -OXLEY ACT OF 2002

I, Lloyd Lynford, certify that:

L.

I have reviewed this annual report on Form 10-K of Reis, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(¢) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a. designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed
under our supervision, to ensure that material information relating to the registrant, including its consolidated
subsidiaries, is made known to us by others within those entities, particularly during the period in which this report is
being prepared;

b. designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c. evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this
report based on such evaluation; and

d. disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial
reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons
performing the equivalent functions ):

a. all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b. any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

Date:  March 10, 2009

By: /s/ Lloyd Lynford

Lloyd Lynford
Chief Executive Officer




Exhibit 31.2

CERTIFICATION PURSUANT TO
17 CFR 240.13a-14(a),
AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES -OXLEY ACT OF 2002

I, Mark P. Cantaluppi, certify that:

1.

W

[ have reviewed this annual report on Form 10-K of Reis, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a. designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed
under our supervision, to ensure that material information relating to the registrant, including its consolidated
subsidiaries, is made known to us by others within those entities, particularly during the period in which this report is
being prepared;

b. designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c. evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this
report based on such evaluation; and

d. disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial
reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons
performing the equivalent functions):

a. all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b. any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

Date:  March 10, 2009

By: /s/ Mark P. Cantaluppi
Mark P. Cantaluppi
Chief Financial Officer




Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES -OXLEY ACT OF 2002

In connection with the annual report on Form 10-K of Reis, Inc. (the “Company”) for the year ended December 31, 2008 as filed with
the Securities and Exchange Commission on the date hereof (the “Report”), we, Lloyd Lynford, Chief Executive Officer of the
Company, and Mark P. Cantaluppi, Chief Financial Officer of the Company, each certify, to the best of our knowledge, pursuant to
18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

/s/ Lloyd Lynford
Lloyd Lynford

Chief Executive Officer
Reis, Inc.

/s/ Mark P. Cantaluppi

Mark P. Cantaluppi
Chief Financial Officer
Reis, Inc.

March 13, 2009

A signed original of this written statement required by Section 906 has been provided to the Company and will be retained by the
Company and furnished to the Securities and Exchange Commis sion or its staff upon request.
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