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PARTI
ITEM 1. DESCRIPTION OF BUSINESS
GENERAL DEVELOPMENT OF BUSINESS
Global Med Technologies, Inc. was organized under the laws of the State of Colorado in December 1989.

In 1995, Global Med Technologies, Inc. merged with the Wyndgate Group, Inc. (“Wyndgate™). Wyndgate operates as a
division of Global Med Technologies, Inc. and designs, develops, markets and supports information management software
products for blood banks, hospitals, centralized transfusion services and other healthcare related facilities.

PRINCIPAL PRODUCTS AND THEIR MARKETS

Global Med designs, develops, markets and supports information management software products for blood banks, hospitals,
centralized transfusion centers and other health care related facilities. Revenues are derived from the licensing of software,
maintenance, the provision of consulting and other value added support services, and the resale of software obtained from
vendors,

Global Med sells various core products and their related components through its Wyndgate division: SafeTrace®,
SafeTrace Tx®, and its ElDorado™ product suite. SafeTrace is used to assist community blood centers, hospitals, plasma
centers and outpatient clinics in the U.S. in complying with the quality and safety standards of the U.S. Food and Drug
Administration (the “FDA”) for the collection and management of blood and blood products. SafeTrace Tx is a transfusion
management information system that is designed to be used by hospitals and centralized transfusion centers to help insure
the quality of bloed transfused into patient-recipients. SafeTrace Tx provides electronic cross-matching capabilities to help
insure blood compatibility with patient-recipients and tracks, inventories, bills and documents all activities with blood
products from the time blood products are received in inventory to the time the blood products are used or returned to blood
centers. SafeTrace Tx complements SafeTrace, because the combined SafeTrace Tx and SafeTrace software system is now
able to integrate hospitals with blood centers and provide a “vein-to-vein”O tracking of the blood supply. SafeTrace Tx
received FDA clearance on January 29, 1999.

The Company plans to continue to commit significant research and development (“R&D”) resources to the development of
its ElDorado suite of products. In May of 2007, the Company’s first module of ElDorado, Donor Doc™, received 510(k)
clearance from the FDA. Donor Doc is an electronic history questionnaire that assists in the blood donor screening process.
On February14, 2008, the Company received 510(k) clearance from the FDA for E|Dorado Donor. ElDorado Donor is
intended as a comprehensive blood management software application designed to provide for the information system needs
of blood banks and donor centers. The software is designed to manage, automate, and control activities associated with
donors, donor collections, testing, manufacturing, inventory, and distribution. ElDorado Donor was developed with
scalability in mind and is designed to manage the system needs of diverse facilities, from small hospital blood banks to
community blood centers, to regional and national centers, both domestically and internationally. The blood management
software has been designed with guidance from the Company's technology workgroup, comprised of leading industry
representatives from around the world. Throughout the ElDorado Donor development process, the work group's
contributions assisted the Company in delivering a feature-rich and user-friendty solution.

SafeTrace, SafeTrace Tx, and ElDorado Donor and Donor Dac have been cleared by the FDA for sale in the United States.
The Company’s development cfforts are focused on developing new software products as well as continuously improving
its existing products. The Company plans to continue to commit significant development resources to the development of
its ElDorado product suite. Some of these additional products are considered medical devices by the FDA. The Company
will be required to obtain FDA 510(k) clearance for these medical devices prior to their sale or introduction into the U.S.
market.




In 1999, Global Med introduced PeopleMed. PeopleMed supports chronic disease management as an ASP, PeopleMed’s
system uses the Internet to coordinate sources of information and users of a patient’s clinical information, including
laboratory, pharmacy, primary and specialty care providers, claims, and medical records. PeopleMed began offering
validation services to the blood bank industry late in 2007, Validation services include documenting and testing systems to
enable the user of these systems to conform to specific requirements and regulations. In fall of 2007, PeopleMed’s services
were expanded to include validation activities and offering of quality-certified resources to help clients and non-clients
perform FDA-required user validation testing on blood bank software systems prior 10 Go-Live. In addition to Go-Live
activities, PeopleMed also offers independent services for system revalidation for clients who are upgrading to newer
versions and for clients modifying the setup of the software application to meet the May 2008 deadline to start using a new
required label format for blood products catled ISBT 128.

PeopleMed is owned 83% by Global Med Technologies, Inc., 11% by the Company’s Chairman and CEQ, and 6% owned
by third parties. Global Med Technologies, Inc. and PeopleMed are referred to collectively herein as the “Company™ or
“Global Med”.

All of Global Med's revenues were generated from providing products and services to end users located throughout the
United States, Canada, the Caribbean and Africa. Sales outside of the United States were not material,

COMPETITION

There is substantial competition in all aspects of the blood bank and hospital information management industry. Numerous
companies are developing technologies and marketing products and services in the healthcare information management
area. Many competitors in the blood bank industry have received FDA clearance for their products. Many of these
competitors have been in business longer and have substantially greater personnel and financial resources than Global Med.
Global Med believes it is able to compete based on the current technological capabilities of SafeTrace, SafeTrace Tx, and
ElDorado Doner and Donor Doc.

CUSTOMERS

During the years ended December 31, 2007 and 2006, Global Med had customers located in numerous locations across the
United States, Africa, Canada and the Caribbean, and sales are not concentrated in any geographic or economic region.
Global Med’s international sales were not material.

DEPENDENCE ON MAJOR CUSTOMERS

As of January 31, 2008, Global Med, through its Wyndgate division, had 293 customers. It intends to continue to target
domestic and international blood centers, ptasma centers and hospital donor and transfusion centers. During the years ended
December 31, 2007 and 2006, there were no customers accounting for more than 10% of revenues.

Although the Company had no individual customers accounting for more than 10% of revenues, one of the Company’s
marketing partmers that sells the Company’s products directly to its customers accounted for 25.2% and 26.7% of revenues
during 2007 and 2006, respectively. In addition, this same marketing partner accounted for 56.3% and 58.9% of gross
accounts receivable as of December 31, 2007 and 2006, respectively.

Royalty And Commission Agreements

The Royalty Group. Pursuant to a development agreement between Wyndgate and the Royalty Group, Wyndgate developed
SafeTrace and must make royalty payments to the Royalty Group based on a percentage of Wyndgate's SafeTrace license
fees collected, measured by cash received from SafeTrace licensces, net of certain fees and charges. The royalty schedule is
based upon the first date of SafeTrace license invoicing, which was September 14, 1995. The royalty amounts are computed
as a percentage of software license fees collected. For the years ended December 31, 2007 and 2006, Global Med expensed
$17 thousand and $14 thousand, respectively, and these amounts are included in the cost of revenues in the statement of
operations. Global Med has accrued but not paid any royalties for the years ended December 31, 2007 and 2006. As of
December 31, 2007, the outstanding royalty obligation was approximately $154 thousand.
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Siemens Medical Solutions Health Services Corporation. During September 1999, Global Med entered into a non-exclusive
marketing and support agreement with Shared Medical Systems Corporation (“*SMS”). Under this agreement, SMS markets
Global Med’s blood bank products on a preferred basis. Global Med will pay a commission to SMS based on the software
license fee for each sale SMS has facilitated. This agreement was automatically renewed and is still in effect.

Sysmex Infosystems America, Inc. Global Med entered into a non-exclusive marketing and support agreement with
Sysmex Infosystems America, Inc. (“SIA™). Under this agreement, SIA will market Global Med’s blood bank products on a
preferred basis. Global Med will pay a commission to SIA based on the software license fee for each sale SIA has
facilitated. This agreement was automatically renewed and is still in effect.

GE Medical (aka Triple G Systems Group, Inc.). Global Med entered into a non-exclusive marketing and support
agreement (the “Non-Exclusive Agreement #2”) with GE Medical (aka Triple G Systems Group, Inc.) (“Triple G”). Triple
G, under the Non-Exclusive Agreement #2, markets Global Med’s SafeTrace Tx products on a preferred basis. Global Med
will pay to Triple G a commission based on a percentage of the software license fee that Triple G facilitates through their
marketing efforts. This agreement was automatically renewed and is still in effect,

National Jewish Medical and Research Center. Global Med, through its PeopleMed subsidiary, entered into a development
and non-exclusive marketing agreement with National Jewish Medical and Research Center (“National Jewish™). Under the
terms of this agreement, Global Med will pay National Jewish a royalty for all sales of PeopleMed’s products that use
National Jewish’s protocols. In addition, in February 2002, PeopleMed signed a Sales and Marketing Agreement with
National Jewish, whereby National Jewish will be paid a commission for sales of PeopleMed’s products facilitated by
National Jewish. The initial term of this agreement expired and this agreement has been automatically renewed. During the
term of this agreement, there have been no royalties paid to National Jewish.

Cardiovascular Disease Management, LLC. Global Med, through its PeopleMed subsidiary, entered into a development and
non-exclusive marketing agreement with Cardiovascular Disease Management (“CVDM?”). Under the terms of this
agreement, Global Med will pay CVDM a royalty for all sales of PeopleMed’s products that use CVDM’s protocols.
During the term of this agreement, there have been no royalties paid to CVDM,

Misys Hospital Systems, Inc. Global Med entered into a non-exclusive marketing and support agreement with Misys
Hospital Systems, Inc. (*“Misys”™). In the Agreement, Global Med granted to Misys the non-exclusive and non-transferable
worldwide rights, excluding the African continent and the following countries; India, Indonesia, Bangladesh, Burma,
Cambodia, Laos, Malaysia, Mongolia, Nepal, North Korea, Philippines, Singapore, Shri Lanka, South Korea, Taiwan,
Thailand, Vietnam, China (including Hong Kong and Macau); non-exclusive and non-transferable right to market, promote,
endorse and assist Wyndgate in the sale and license of its blood donor product, SafeTrace, to Misys clients. Global Med
maintains all responsibilities for the licensure, delivery, installation, warranty or support between Wyndgate and the
Licensee for all contracts facilitated under the terms of this agreement. Global Med will pay a commission to Misys based
on the software license fee for each sale Misys has facilitated. This agreement was automatically renewed and is still in
effect. During the term of this agreement, there have been no royalties paid to Misys.

McKesson Information Solutions L1.C. Global Med entered into a Value Added Marketing Agreement (“McKesson
Agreement”) with McKesson Information Solutions LLC, a division of McKesson Corporation, to provide Wyndgate's
SafeTrace Tx (the “Software”) advanced transfusion management system as Horizon Blood Bank™, as a privately-labeled
(“OEM™) module to be separately licensed with McKesson’s Horizon Lab™ solution. Horizon Blood Bank serves as a tool
to help organizations improve patient safety by automating the management and tracking of patient transfusion services.
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The McKesson Agreement grants McKesson the right to privately brand SafeTrace Tx in the United States, Canada, and
Mexico. The McKesson Agreement also grants McKesson rights to market the Software to McKesson’s hospital
information system, clinical systems and ancillary systems customers. The McKesson Agreement does not prevent
Wyndgate from pursing sales opportunities through its existing channel partner base as provided and/or required by those
agreements, Wyndgate is not required and will not inform McKesson of the opportunities brought to Wyndgate by its
channel partners.

The McKesson Agreement requires Wyndgate and McKesson to integrate certain aspects of their respective sofiware
products. Wyndgate and McKesson have agreed that certain aspects of their joint software development will be unique to
one another, and not available to any other Global Med channel partner or non-McKesson customers, In light of these
grants of exclusivity, McKesson has agreed to certain revenue commitments in order to maintain their marketing rights in
terms of the increased software product functionality. The revenue commitments include software license fees,
implementation services fees, and maintenance fees.

In the event that McKesson is unable to meet certain revenue commitments, McKesson has the right to purchase prepaid
license fees from Wyndgate in order to maintain its marketing rights. In the McKesson Agreement, Wyndgate has agreed to
notify McKesson, as soon as reasonably possible, if any entity makes a proposal to acquire a majority share in, or full
ownership of, Global Med or the Software. McKesson would have the right within ten (10) days to also make an offer after
receipt of such notice. Global Med has no obligation to accept such offer. The McKesson Agreement grants McKesson the
right to participate in meetings that relate to future development of the Software. Wyndgate is required to provide frequent
and timely communications on the path of the Software. Wyndgate and McKesson have agreed to certain enhancements to
the Software. The McKesson Agreement provides for McKesson to pay Wyndgate certain fees for the licensing of the
Software, performance of implementation and maintenance services by Wyndgate for McKesson’s customers using the
Software.

Certain terms of the McKesson Agreement are not provided because they are proprietary in nature and are subject to
confidentiality and non-disclosure provisions under the McKesson Agreement,

Paratech, LL.C, Global Med, through its PeopleMed subsidiary, entered into a non-exclusive marketing agreement with
Paratech, LLC. (“Paratech™). Under the terms of this agreement, Global Med will pay Paratech a commission for sales of
PeopleMed’s products they facilitate.

Government Approval And Regulation

Global Med’s products and services are subject to regulations adopted by governmental authorities, including the FDA,
which governs blood center computer software products regulated as medical devices. The FDA requires all bloed tracking
application software vendors to submit a 510(k) application for review. The application process for FDA review and
compliance with FDA guidelines relates to computer software products regulated as medical devices. The FDA considers
software products intended for the following to be medical devices: (i) use in the manufacture of blood and blood
components; or (ii) maintenance of data used to evaluate the suitability of donors and the release of blood or blood
components for transfusion or further manufacturing. As medical device manufacturers, Global Med and its competitors are
required to register with the Center for Biologics Evaluation and Research (“CBER”), list their medical devices, and submit
a pre-market notification or application for pre-market review. In April 1997, Global Med’s Wyndgaie division received
notification from the FDA of its finding of “substantial equivalence” of SafeTrace. This determination provides a 510(k)
clearance and permits Global Med to continue to market SafeTrace. In January 1999, the 510(k) clearance was received for
SafeTrace Tx. In May of 2007, the Company’s first module of ElDorado, Donor Doc, received 510(k) clearance from the
FDA. In February of 2008, the Company received 510(k) clearance from the FDA for ElDorade Donor.
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In addition, Global Med is required to follow applicable Quality System Regulations (“QSR™) of the FDA, which include
testing, control and documentation requirements, as well as similar requirements in other countries, including International
Standards Organization (“1S0”) 9001 standards. In 1996, Congress passed legislation that impacted the healthcare
information management. The Healthcare Information Portability and Accountability Act (“HIPAA”™) requires the
Department of Health and Human Services (“HHS™) to enact standards for information sharing, security and patient
confidentiality. Although HHS has not issued clarification on many of the topics under HIPAA, Global Med believes these
regulations will have an important impact on requiring advanced management information systems that will enable various
healthcare organizations to comply with emerging requirements.

HIPAA contains provisions regarding the confidentiality and security of patient medical record information. Standards for
the electronic handling of health data and security of patient information became effective in 2000. This legislation requires
the Secretary of Health and Human Services, or HHS, to (i} adopt national standards for electronic health information
transactions, (ii) adopt standards to ensure the integrity and confidentiality of health information, and (iii) establish a
schedule for implementing national health data privacy legislation or regulations. The standards and legislation will impact
the customers’ ability to obtain, use or disseminate patient information, which will extend to their use of Global Med’s
products. Global Med believes that the proposed standards issued to date would not materially affect the business of Global
Med.

Employees

As of February 1, 2008, Global Med had 90 full-time employees, consisting of 2 employees in the corporate offices in
Lakewood, Colorado and 51 employees at Wyndgate’s offices near Sacramento, California and the remainder are spread
throughout the United States. Global Med has employment agreements with certain personnel. Global Med’s employees are
not represented by a labor union or subject to collective bargaining agreements. Global Med has never experienced a work
stoppage and believes that its employee relations are satisfactory.

AVAILABLE INFORMATION

Global Med’s Annual Report on Form 10-KSB, Quarterly Reports on Form 10-QSB, Current Reports on Form 8-K and
amendments to reports filed pursuant to Sections 13(a) and 15(d) of the Securities Exchange Act of 1934, as amended, are
available on the Securities and Exchange Commission’s website: http:/www.sec.gov. Additional information about the
Company is available at Global Med's website at http://www.globalmedtech.com.

Our common stock is currently trading on the OTC Bulletin Board. OTC Bulletin Board stocks are not required to send
annual reports directly to their shareholders. Our sharcholders have direct electronic access to all of our SEC filings via our
website at www.globalmedtech.com or via the SEC website at www.sec.gov. Global Med does send proxy filings to our
shareholders as matters are voted on by all of our shareholders. When Global Med does send information to its shareholders
that relates to our annual or interim results, this annual financial information does contain audited information on which an
opinion has been issued or interim information that has been reviewed.

ITEM 2. DESCRIPTION OF PROPERTIES

As of February 2008, the Company occupied two primary locations. The Company occupies approximately 1,252 square
feet of office space in Lakewood, Colorado and the lease expires on February 14, 2010. The Company leases approximately
19 thousand square feet of office space in El Dorado Hills, California, expiring on August 31, 2013.
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ITEM 3. LEGAL PROCEEDINGS

In September 2002, Global Med filed a lawsuit against Donnie L. Jackson, Jr., Global Med’s former Vice President of Sales
and Marketing. Global Med alleges, among other things, that prior to his resignation in July 2002 Mr. Jackson
misappropriated certain trade secrets of Global Med. After leaving Global Med, Mr. Jackson became a management
employee of one of Global Med’s competitors. On March 30, 2005, the Superior Court of the State of California in and for
the County of El Dorado granted the motion for summary judgment for Donnie L. Jackson, Ir. On September 1, 2005, the
Company deposited $1.004 million with the Superior Court in the State of California in the County of El Dorado. This
deposit represented potential fees and attorneys’ costs the Company could be required to pay in the event the Company did
not prevail on appeal. The $1.004 million was classified as a “Deposit in escrow” on the Company’s balance sheet as of
December 31, 2006. Based on external evidence and the advice of legal counsel, the Company determined that it was more
likely than not that the Company would be required to pay the $1.004 million. As a result, the Company expensed the
amount of the “Deposit in escrow” and set up a liability for $1.004 million during 2005. In December 2006, the summary
judgment was reversed by the California Court of Appeals and the matter was remanded to the trial court. In May 2007, the
$1.004 million Deposit in escrow was returned to the Company along with $8( thousand in accrued interest. As of
December 31, 2007, the Company reclassified the Deposit in escrow as a long-term liability based on the prevailing
circumstances of the case. As of December 31, 2007, the Company has determined that the return of the deposit and other
circumstances surrounding the case prohibit the Company from reversing the accrual of the $1.004 million under SFAS 5,
“Accounting for Contingencies”. The Company intends to continually re-evaluate the facts and circumstances surrounding
the case and the related accounting.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS
There were no matters submitted to a vote of the security holders.
PARTII

ITEM 5. MARKET FOR COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND SMALL BUSINESS
ISSUER PURCHASES OF EQUITY SECURITIES

Market Information

The Company’s common stock commenced trading on the Nasdaq Small-Cap Market in 1997, In 1998, the Company’s
commeon stock and warrants were delisted from the Nasdaq Small-Cap Market, and commenced trading on the OTC
Bulletin Board. OTC Bulletin Board Market quotations reflect inter-dealer prices, without retail mark-up, markdown or
cornmission, and may not necessarily represent actual transactions.

The following table sets forth the quarterly high and low bid prices for the Company’s common stock for the two years
ended December 31, 2007 and 2006.




COMMON STOCK

First Quarter (January 2007 to March 2007)
Second Quarter (April 2007 to June 2007)

Third Quarter (July 2007 to September 2007)
Fourth Quarter (October 2007 to December 2007)

First Quarter (January 2006 to March 2006)
Second Quarter (Aprit 2006 to June 2006)

Third Quarter {July 2006 to September 2006)
Fourth Quarter (October 2006 to December 2006)

Holders

FISCAL YEAR 2007

HIGH LOW
$0.80 $0.60
$1.15 $0.65
$1.46 $0.81
$1.46 $0.97

FISCAL YEAR 2006

HIGH LOW
$1.03 $0.76
$0.99 $0.52
$0.70 $0.43
$0.80 $0.51

As of December 31, 2007, the Company had approximately 138 holders of record of the Company’s common stock.

Dividends

Common Stock

The payment of dividends by the Company is within the discretion of its Board of Directors and depends in part upon the
Company’s earnings, capital requirements and financial condition. Since its inception, the Company has not paid any
dividends on its common stock and does not anticipate paying such dividends in the foreseeable future. The Company
intends to retain earnings, if any, to finance its operations or make acquisitions. In accordance with the terms of the
Company’s Series A Convertible Preferred Stock, the Company cannot issue dividends on the common stock while the
Series A is outstanding unless an equal dividend is declared on the Series A. The dividend on the Series A would be
calculated by determining the number of common shares the Series A is convertible into and then applying the same

dividend to the Series A that was provided to the common shareholders.

Preferred Stock

The Company has 7,735 shares of Series A Preferred Stock that are outstanding as of February 1, 2008. There are currently

no dividends on the preferred stock.

Recent Sales of Unregistered Securities; Use of Proceeds from Unregistered Securities

During the years ended December 31, 2007, 2006 and 2005, Global Med did not sell any securities which it did not

subsequently register.




The following table details equity securities authorized for issuance as of December 31, 2007.

Number of securities

Number of remaining
securities to be available for
issued upon future issuance under
exercise of Weighted average  equity compensation
outstanding exercise price of plans (excluding
options, warrants outstanding options, securities reflected in
and rights warrants and rights  column (a)
Plan Category (a) {b) {c)
Equity plans approved by the
shareholders
2001 Stock Option Plan 6,165,602 ) $0.90 _ 3,761,398
Compensation Plan -- -- 830,000
Equity plans not approved by the
shareholders
Stock Options 4,658,000 $0.71 813,992
Warrants 12,340,626 $0.69 -
Total 23,164,228 $0.75 5,405,390

The number of commeon shares available for issuance or already 1ssued under the terms of the existing stock option grants
or under the stock option plan and stock compensation plan are subject to adjustment under certain conditions that inctude
the declaration of stock dividends, or stock splits, etc.

ITEM 6. MANAGEMENT’S DISCUSSION AND ANALYSIS OR PLAN OF OPERATIONS
FORWARD-LOOKING STATEMENTS AND ASSOCIATED RISKS

This Annual Report on Form 10-KSB contains certain forward-looking statements within the meaning of Section 274 of the
1933 Act and Section 21E of the Securities Exchange Act of 1934, as amended (1934 Act”), and the Company intends that
such forward-looking statements be subject to the safe harbors for such statements under such sections, The Company's
Jorward-looking statements include the plans and objectives of management for future operations, including plans and
objectives relating to the Company’s planned marketing efforts and fiture economic performance of the Company. The
Jorward-looking statements und associated risks set forth in this Annual Report on Form 10-KSB include or relate to
among other things: (i) the ability of the Company to obtain a meaningful degree of consumer acceptance for its current
saftware products and proposed software products, (ii) the ability of the Company to market its current software products
and proposed software products on a national and international basis at competitive prices, (iii) the ability of the
Company's current software products and proposed software products to meet government regulations and standards, (iv)
the ability of the Company to develop and maintain an effective national and international sales network, (v} success of the
Company in forecasting demand for its current software products and proposed software products, (vi} the ability of the
Company to maintain pricing and thereby maintain adequate profit margins, (vii) the ability of the Company tfo achieve
adequate intellectual property protection for the Company’s current software products and proposed software products,
and (viii} the ability of the Company and its customers to successfully and timely implement the Company's software
products.
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The forward-looking statements herein are based on current expectations that involve a number of risk and uncertainties.
Such forward-looking statements are based on assumptions that, among other things, the Company will market and provide
software products on a timely basis, that there will be no material adverse competitive or technological change in condition
of the Company's business, that demand for the Company s software products will significantly increase, that the
Company's Chief Executive Officer will remain employed as such by the Company, that the Company’s forecasts
accurately anticipate market demand and that there will be no material adverse change in the Company s operations,
business or governmental regulation affecting the Company or its suppliers. The foregoing assumptions are based on
Judgments with respect to, among other things, future economic, competitive and market conditions, and future business
decisions, all of which are difficult or impossible to predict accurately and many of which are beyond the Company’s
control. Accordingly, although the Company believes that the assumptions underlying the forward-looking statements are
reasonable, any such assumption could prove to be inaccurate and therefore there can be no assurance that the results
contemplated in forward-looking statements will be realized. In addition, as disclosed elsewhere in this Annual Report on
Form 10-KSB, there are a number of other risks inherent in the Company’s business and operations which could cause the
Company 's operating results to vary markedly and adversely from prior results or the results contemplated by the forward-
looking statements. Growth in absolute and relative amounts of cost of sales, research and development, sales and
marketing and other operating expenses or the occurrence of other events could cause actual results to vary materially
from the results contemplated by the forward-looking statements. Management decisions, including budgeting, are
subjective in many respects and periodic revisions must be made to reflect actual conditions and business developments,
the impact of which may cause the Company to alter its marketing, capital investment and other expenditures, may also
materially and adversely affect the Company s liquidity, financial position and results of operations. In light of significant
uncertainties inherent in the forward-looking information included in this Annual Report on Form 10-KSB, the inclusion of
such information should not be regarded as a representation by the Company or any other person that the Company's
objectives or plans will be achieved.

GENERAL

The Company designs, develops, markets and supports information management software products for blood banks,
hospitals, centralized transfusion centers and other health care related facilities. Revenues for Wyndgate are derived from
the licensing of software, the provision of consulting and other value-added support services and the re-sale of software
obtained from vendors.

Business Strategy
The Company’s business strategy for marketing and selling its products and services is two pronged:

1. The first prong is comprised of direct selling to customers through the Company's internal sales force; and

2. The second prong is focused on marketing and selling directly through agreements with companies
(“Channel Partner Agreements”) that are established in blood donor hospital markets.

The Company’s ability to increase future revenues is highly dependent upon the Company’s ability to make further inroads
in selling its products directly to potential customers or expanding its customer base through acquisitions. These Channel
Partner Agreements are more fully described in “BUSINESS”, “ROYALTY AND COMMISSION AGREEMENTS.” In
addition, the Company’s success is dependent upon the ability of its marketing partners to sell their complementary
products in conjunction with the Company’s. Management of the Company is focused on increasing its revenues and cash
flows through direct sales efforts, increasing its marketing footprint through adding additional channel partners and
strategic alliances, and developing new products and enhanced functionality to its existing product mix to attract potential
customers. The Company is actively pursuing domestic and international acquisitions of software companies that service
the healthcare industry. Global Med’s acquisition strategy is to purchase companies that sell software products that
complement its current product mix. Global Med is focused on acquiring companies that will result in accretive earnings to
the Company in the first year of the acquisition and thereafter. Global Med’s goal is to become the world’s Jeading supplier
of blood management software. The Company may use either equity or debt financing or its cash to proceed with its
planned strategy for significant acquisitions.




Overview/Outlook

Global Med provides information management software products and services to the health care industry. Wyndgate
operates as a division of Global Med and designs, develops, markets and supports information management software
products for blood banks, hospitals, centralized transfusion centers and other healthcare related facilities. During the fourth
quarter ended December 31, 2007, Global Med recognized record revenues of $4.297 mitlion and record operating income
of $698 thousand.

The Company sells various core products and their related components through its Wyndgate division; SafeTrace,
SafeTrace Tx, and its ElDorado product suite. SafeTrace is used by blood centers and hospitals to track blood donations.
SafeTrace Tx is used primarily by hospitals and centralized transfusion services to help insure the quality of blood
transfused into patient-recipients. Both products are designed to help the users comply with quality and safety standards of
the FDA for the collection and management of blood and blood products. The Company’s Wyndgate division earns
revenues primarily through the sale of software licenses, implementation of the software systems sold, and by providing
maintenance for the Saf¢Trace and SafeTrace Tx software systems. ElDorado Donor is intended as a comprchensive blood
management software application designed to provide for the information system needs of blood banks and donor centers.
Donor Doc is an electronic history questionnaire that assists in the blood donor screening process.

The Company has received FDA 510(k) clearance on two modules of its ElDorado product suite. The Company plans to
continue to commit significant financial resources to its research and development efforts in order to bring additional and
improved modules of ElDorado to market. The Company’s development efforts are focused on developing new software
products as weli as improving its existing products. Because some of the products the Company is developing are
considered medical devices by the FDA, the Company will be required to obtain FDA 510(k) clearance for these medical
devices prior to their sale or introduction into the market. As a result of these planned continued development efforts, R&D
expenses should continue to be higher than in prior years, but the Company believes that R&D expenditures as a percentage
of revenues should decline as the Company’s revenues continue to grow, The Company believes that these additional R&D
expenditures and the resultant products will help continue to fuel revenue growth.

The decision to purchase a new blood bank system is driven in large part by one or all of the following: replacing
antiquated technology, upgrading the laboratory information system (“LIS”} of the hospital which typically includes the
purchase of a blood bank system, and replacing existing products that have been sunsetted. The Company believes that
because the purchase of an LIS by a hospital is a significant driver in the decision to purchase a blood bank system, the
Company is heavily reliant on its relationships with its channel partners that sell their LIS systems in combination with the
Company’s blood bank products. The Company’s channel partner relationships are more fully discussed in “BUSINESS”,
“ROYALTY AND COMMISSION AGREEMENTS.”

Entities that plan to purchase blood bank products primarily have two choices:

1. Upgrade their current system with their existing vendor, or

2. Select a replacement system from an alternative vendor,

Overall, Global Med’s revenues for the year ended December 31, 2007 increased $3.717 million or 30.1% to $16.079
million from $12.362 million from the prior year. Cost of revenues increased $862 thousand or 21.3% for the year ended
December 31, 2007 to $4.904 million from $4.042 million for the prior year. For the year ended December 31, 2007 and
2006, operating expenses were $9.288 million and $7.512 million, and net income was $1.978 million and $1.381 million,
respectively. The increase in net income was primarily attributable to the increase in revenues.
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For the year ended December 31, 2007, operations provided $4.421 million in cash. For the comparable period in 2006,
Global Med’s operations provided $1,224 million in cash. The Company believes that its cash flows from the sale of
SafeTrace, SafeTrace Tx, and new products to customers and the current backlog of existing business will continue to be
strong on an annual basis through the remainder of fiscal year 2008 and possibly thereafter. The Company believes its
revenues and operaling income will continue to grow in 2008 and possibly beyond. For the fourth quarter ended December
31. 2007, the Company’s revenues increased $619 thousand or 16.8% to $4.297 million from $3.678 million during the
comparable quarter in 2006.

The Company believes that its current customer base and projected backlog of business, as well as sales to new customers,
will be sufficient to fund operations which include its planned software development activities, and likely will generate
positive cash flows from operations and negative cash flows from investing activities through 2008, and possibly thereafler.
The Company believes that based on its recurring revenues, current backlog, and its projected pipeline of business, it will
be profitable during 2008 and possibly thereafier.

Balance Sheet Changes

As of December 31, 2007 and 2006, certain balance sheet account changes were significant. Cash increased by $4.194
million primarily as a result of the cash flows from operations; accrued revenues increased by $714 thousand as a result of
increased revenues; deposit in escrow decreased by $1.004 million as a result of the return of this deposit; deferred revenue
increased $621 thousand primarily as a result of maintenance-related billings and the Company’s shareholders equity
increased $2.551 million as a result primarily of net income for the year. Deferred revenue represents contractual billings to
customers. It is principally comprised of support and maintenance and implementations revenues for which the customer
has been billed but the services or products have not yet been performed or delivered, respectively. As of December 31,
2007 and 2006, approximately $1.889 million and $1.225 million of deferred revenue was also in accounts receivable.

YEAR ENDED DECEMBER 31, 2007 COMPARED TO YEAR ENDED DECEMBER 31, 2006
RESULTS OF OPERATIONS

Revenues. Revenues are comprised of software sales, maintenance and usage fees revenues, implementation and
consulting revenues.

Revenues from license fees, maintenance and usage fees increased $2.898 million, or 33.3% to $11.602 million for the year
ended December 31, 2007 compared to $8.704 million for the year ended December 31, 2006. The increase was duc to a
$1.392 million increase in maintenance fees and a $1.506 million increase in license fees.

Revenues from implementation and consulting services increased $819 thousand or 22.4% to $4.477 million for the year
ended December 31, 2007 compared to $3.658 million for the year ended December 31, 2006. The increase was primarily
attributable to consulting services provided to customers that are utilizing the Company’s products in a production
environment.

The table below shows for the periods indicated the percentage of our total reported revenues. The maintenance, consulting
services, and software license fees relate primarily to the Company’s SafeTrace and SafeTrace Tx software.

Year Ended December 31,
2007 2006
Maintenance 42.7% 44.4%
Consulting services 27.9% 29.5%
Software license fees 27.0% 22.9%
PeopleMed 2.4% 312%
100% 100%
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As discussed in further detail below, increases in the dollar value of software license and maintenance revenues contributed
to the majority of the overall increase in revenues for the year ended 2007. Software license revenues increased because the
dollar value of new system sales increased and the Company started out with a higher backlog of unrecognized software
license fees at the beginning of 2007 than in 2006, Maintenance revenues increased as a result of initial maintenance
billings in 2007 for contracts signed in prior years.

For the year ending December 31, 2008, the Company believes recurring maintenance revenues will be approximately $7.9
million, Maintenance revenue for 2007 was approximately $6.9 million. This amount will continue to grow as the Company
adds new customers. Significant future revenue growth for the Company is contingent upon continued new system sales,
successful irnplementation of the Company’'s software at existing and future sites, and acceptance of the Company’s new
and future products. Exclusive of acquisitions, the Company believes it may continue to grow its revenue at double-digit
rates for 2008 and on an annual basis possibly thereafter. This growth is expected to come from its increasing recurring
revenue base, software system sales to new customers, and the sales of additional software and services 1o its existing
customer base.

Cost of Revenues. Cost of revenues related to software license fees, maintenance and usage fees increased $132 thousand,
or 7.4%, to $1.920 miilion for the year ended December 31, 2007, from $1.788 mitlion for the year ended December 31,
2006. The increase was mainly due to increased costs related to the purchase of third party software that was resold.

Cost of revenues associated with implementations and other consulting revenues increased $730 thousand, or 32.4%, to
$2.984 million during the year ended December 31, 2007 compared to $2.254 million for the year ended December 31,
2006. The increase was primarily associated with the increased payroll costs necessary for the Company to deliver
increased services revenues.

The overall gross profit as a percentage of revenues was 69.5% and 67.3% for the years ended December 31, 2007 and
2006, respectively. The increase in margins is a direct result of increased software license and maintenance fees that
typically have higher margins than the Company’s other revenue category.

General and Administrative, General and administrative expenses increased $798 thousand, or 32.3%, to $3.272 million
for the year ended December 31, 2007 as compared to $2.474 million for the year ended December 31, 2006. The primary
reasons for the increase in general and administration was a $213 thousand increase in charges refated to bonuses, a $127
thousand increase in payroll expenses, a $102 thousand increase in legal expenses, a $72 thousand increase in compensation
related to stock options, a $56 thousand increase in contract services, a $48 thousand increase in education and training-
related expenses, a $42 thousand increase in travel-related expenses, and a $41 thousand increase in bad debt expenses.

Sales and Marketing. Sales and marketing expenses increased $556 thousand or 26.4% to $2.664 million for the year
ended December 31, 2007 from $2.108 million for the year ended December 31, 2006, The primary reasons for the increase
in sales and marketing relate to a $165 thousand increase in internal commissions associated with higher sales, a $114
thousand increase in contract services, a $90 thousand increases in payroll-related expenses, a $45 thousand increase in
travel expenses, a $41 thousand increase in marketing-related expenses, and a $30 thousand increase in hiring expenses. For
the year ended December 31, 2007, sales and marketing expenses were approximately 16.6% of revenues and
approximately 17.1% during 2006.

Research and Development. Research and development (*“R&D™) expenses increased by $426 thousand, or 15.5%, to
$3.171 million for the year ended December 31, 2007 from $2.745 million for the year ended December 31, 2006. The
increase in research and development expenses was primarily due to a $311 thousand increase in labor-related costs and a
$233 thousand increase in consulting services. These increases were partially offset by a $173 thousand reduction in R&D
expenses associated with the capitalization of software development costs. No software development costs were capitalized
during the year ended December 31, 2006.
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Depreciation and Software Amortization. Depreciation and software amortization costs decreased by $4 thousand to
$181 thousand from $185 thousand for the periods ended December 31, 2007 and 2006, respectively.

Change in Estimated Fair Value of Derivative. The Company recognized a gain of $724 thousand related to the change
in value of certain derivatives associated with the Company’s Series A Convertible preferred stock for the year ended
December 31, 2006. The features of the Series A that necessitated this accounting were renegotiated and removed on March
29, 2006.

Interest Income. Interest income increased $196 thousand to $211 thousand for the year ended December 31, 2007 from
$15 thousand for the year ended December 31, 2006. The primary reasons for the increase in interest income were the
receipt of $80 thousand in accrued interest associated with the return of the Company’s $1.004 million escrow deposit and
the interest income earned during the year on the significantly higher average cash balances during the year.

Interest Expense. Interest expense was $13 thousand for the years ended December 31, 2007 and December 31, 2006.

Income Taxes. The Company’s provision for income taxes decreased by $46 thousand to $107 thousand for the period
ended December 31, 2007 from $153 thousand for the year ended December 31, in 2006. The reason for the decrease was
due to the reduction in the income tax valuation allowance.

Net Income. The Company’s net income for the year ended December 31, 2007 was $1.978 million and $1.381 million
for the year ended December 31, 2006. The improved results for 2007 were primarily the result of the increase in revenues.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Management’s Discussion and Analysis of Financial Condition and Results of Operations is based upon our consolidated
financial statements, which have been prepared in accordance with accounting principles generally accepted in the United
States, The preparation of these financial statements requires management to make estimates and assumptions that affect
the reperted amounts of assets, liabilities, revenue and expenses, and related disclosure of contingent assets and liabilities.
Management bases its estimates on historical experience and on various other assumptions that are believed to be
reasonable under the circumstances, the results of which form the basis for making judgments about the carrying values of
assets and liabilities that are not readily apparent from other sources. Actual results may differ from these estimates under
different assumptions or conditions.

A critical accounting policy is one that is both important to the portrayal of the Company’s financial condition or results of
operations and requires significant judgment or a complex estimation process. The Company believes the following fit that
definition:

Revenue Recognition

The Company recognizes revenue in accordance with the American Institute of Certified Public Accountants Statement of
Position (“SOP”) No. 97-2, “Software Revenue Recognition.” The Company’s standard software license agreement for the
Company’s products provides for an initial fee to use the product in perpetuity up to a maximum number of users. Fees
from software licenses are recognized as revenue upon shipment, provided fees are fixed and determinable and collection is
probable. Fees from licenses sold together with consulting services are generally recognized upon shipment provided that
the above criteria have been met, payment of the license fees is not dependent upon the performance of the consulting
services and the consulting services are not essential to the functionality of the licensed software. In instances in which the
consulting services are not essential to the functionality of the software but payment of the license fee is due at the earlier of
the performance of specific consulting services or the passage of time, the license fee is recognized ratably over the
anticipated period of performance of the services or ratably over the license fee billing period, whichever is more readily
determinable.

15




For arrangements with multiple elements, the Company allocates revenue to each element of a transaction based upon its
fair value as determined by “vendor specific objective evidence.” Vendor specific objective evidence of fair value for all
elements of an arrangement is based upen the normal pricing and discounting practices for those products and services
when sold separately and for software license updates and product support services, and is additionally measured by the
renewal rate offered to the customer. The Company may modify our pricing practices in the future, which could result in
changes in our vendor specific objective evidence of fair value for these undelivered elements. As a result, our future
revenue recognition for multi-element arrangements could differ significantly from our historical results,

In those instances in which vendor specific objective evidence exists for the undelivered elements but does not exist for the
delivered elements, the Company uses the residual method. The amount of revenue allocated to undelivered elements is
based on the vendor-specific objective evidence of fair value for those elements using the residual method. Under the
residual method, the total fair value of the undelivered elements, as indicated by vendor-specific objective evidence, is
recorded as unearned, and the difference between the total arrangement fee and the amount recorded as uneamed for the
undelivered elements is recognized as revenue related to the delivered elements.

If an arrangement does not qualify for separate accounting of the software license and consulting transactions, then new
software license revenue is generally recognized together with the consulting services based on contract accounting using
the percentage-of-completion method. Contract accounting is generally applied to arrangements when services include
significant modification or customization of the software. Progress towards completion is generally measured based on
hours incurred versus projected total hours. The projected costs associated with contract accounting are accrued at rates
consistent with the revenue recognized under the percentage of completion method.

For those customer accounts for which revenue has been earned with the exception that collectibility of the amount is not
deemed reasonably assured, the Company recognizes revenues related to these accounts in the period cash is received.

Certain of the Company’s contracts include warranties that provide for refunds of all or a portion of the software license
and or other fees in the event that the Company is unable to provide maintenance services, for which there is a separate fee,
for the contractually prescribed period. Contracts with these provisions are accounted for in accordance with the policies
above.

The Company provides consulting services that include implementation, training and the performance of other services to
its customers. Revenue from such services is generally recognized ratably over the period during which the applicable
service is to be performed. In addition, the Company may recognize certain implementation revenues based on hourly rates
in effect on the contract multiplied by the number of hours completed.

Support agreements generally call for the Company to provide technical support and software updates, on a “when-and-if-
available” basis to customers. Revenue on technical support and software update rights is recognized ratably over the term
of the support agreement.

PeopleMed has contracts that include fixed fee and per-member fees. The Company recognizes revenues from these
contracts as services are provided.
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Deposit In Escrow Collectibility

In September 2002, Global Med filed a lawsuit against Donnie L. Jackson, Jr., Global Med’s former Vice President of Sales
and Marketing. Global Med alleges, among other things, that prior to his resignation in July 2002 Mr. fackson
misappropriated certain trade secrets of Global Med. After leaving Global Med, Mr. Jackson became a management
employee of one of Global Med’s competitors. On March 30, 2005, the Superior Court of the State of California in and for
the County of El Dorado granted the motien for summary judgment for Donnie L. Jackson, Jr. On September 1, 2005, the
Company deposited $1.004 million with the Superior Court in the State of California in the County of El Dorado. This
deposit represented potential fees and attorneys’ costs the Company could be required to pay in the event the Company did
not prevail on appeal. The $1.004 miilion was classified as a “Deposit in escrow” on the Company’s balance sheet as of
December 31, 2006. Based on external evidence and the advice of legal counsel, the Company determined that it was more
likely than not that the Company would be required to pay the $1.004 million. As a result, the Company expensed the
amount of the “Deposit in escrow” and set up a liability for $1.004 million during 2005. In December 2006, the summary
judgment was reversed by the California Court of Appeals and the matter was remanded to the trial court. In May 2007, the
$1.004 million Deposit in escrow was returned to the Company along with $80 thousand in accrued interest. As of
December 31, 2007, the Company reclassified the Deposit in escrow as a leng-term liability based on the prevailing
circumstances of the case. As of December 31, 2007, the Company has determined that the return of the deposit and other
circumstances surrounding the case prohibit the Company from reversing the accrual of the $1.004 million under SFAS 35,
“Accounting for Contingencies”. The Company intends to continually re-evaluate the facts and circumstances surrounding
the case and the related accounting.

Deferred Revenue

Deferred revenue represents contractual billings to customers, [t is principally comprised of support and maintenance,
implementations, and software revenues for which the customer has been billed but the services or products have not yet
been performed or delivered, respectively. Some of the amounts in deferred revenues are also be in accounts receivable. As
of December 31, 2007 and 2006, approximately $1.889 million and $1.225 million, respectively, of the deferred revenue
balance was also in accounts receivable.

Derivative Financial Instruments

The Series A Convertible Preferred Stock and related warrants included certain terms conditions and features through
March 29, 2006, which required separate accounting for as embedded derivative liabilities at estimated fair value. The
determination of fair value included significant estimates by management including the term of the instruments, volatility
of the price of the Company’s common stock, interest rates and the probability of conversion, redemption or a future
dilutive financing transaction, among other items. The fluctuations in estimated fair value were significant and had a
significant impact on the Company’s reported financial condition and results of operations through March 29, 2006. On
March 29, 2008, certain terms related to the Series A Convertible Preferred Stock were renegotiated. As a result of these
renegotiated terms, the derivative features were eliminated. See further discussion in Note 5 of the Financial Statement.

Income Tax Valuation Allowance

We have recognized that it is more likely than not that certain future tax benefits may or may not be realized as a result of
current and future income. During the year ended December 31, 2007, the valuation allowance was decreased by $740
thousand to reflect higher than anticipated net deferred tax asset utilization. We believe that it is more likely than not that
future earnings will generate taxable income to utilize the net deferred tax assets recorded as of December 31, 2007.

LIQUIDITY AND CAPITAL RESOURCES

The Company had cash and cash equivalents of $6.748 million and $2.554 million as of December 31, 2007 and 2006,
respectively.
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The Company had net working capital of $3.445 million and $172 thousand as of December 31, 2007 and 2006,

The Company believes its revenues and operating income will continue to grow in 2008 and possibly for the foreseeable
future. The Company also believes that its cash flows from operations will be positive in 2008 and the foreseeable future.

Net cash provided by operating activities was $4.421 million in 2007. The cash provided by operations of $4.421 million
during 2007 consisted primarily of the net income of $1.978 million, non-cash charges of $548 thousand, and changes in
operating assets and liabilities of $1.895 million. Net cash provided by operating activities was $1.224 million during 2006.

Net cash used by investing activities was $427 thousand and $142 thousand, during 2007, and 2006, respectively. The
Company’s financing activities provided $200 thousand and $104 thousand in 2007 and 2006, respectively. As of
December 31, 2007, the Company had the following contractual obligations or unrecorded obligations:

Contractual Obligations
Expected Maturity Dates ($000s)

] 2008 2009 2010 2011 2012 Thereafter

Operating leases  $282 $297 $285 $292 $301 $214

Capital leases $22 $15 - , - - —

Debt $14 $11
IMPACT OF INFLATION

the Company does not anticipate that inflation will materially impact our operating margins or the profitability of our
products when marketed.

RECENTLY ISSUED FINANCIAL ACCOUNTING STANDARDS

The Financial Accounting Standards Board issued Interpretation No. 48, "Accounting for Uncertainty in Incomne Taxes-an
Imterpretation of FASB Statement No. 109" ("FIN 48"), which requires reporting of taxes based on tax positions which
meet a more likely than not standard and which are measured at the amount that is more likely than not to be realized.
Differences between financial and tax reporting which do not meet this threshold are required to be recorded as
unrecognized tax benefits. FIN 48 also provides guidance on the presentation of tax matters and the recognition of potential
IRS interest and penalties. The provisions of FIN 48 were adopted by the Company on January 1, 2007 and had no effect on
the Company's financial position, cash flows or results of operations upon adoption, as the Company did not have any
unrecognized tax benefits. The Company also evaluated its tax positions as of December 31, 2007 and reached the same
conclusion.

The Company files tax returns in the United States, in the states of California, Colorado (many others). The tax years 2003
through 2007 remain open to examination by the major taxing jurisdictions to which the Company is subject.

For the year ended December 31, 2007 an income tax expense of $107 thousand was recorded. This expense primarily
represents the net tax effect of accounting for the current year’s taxable income, partially offset by certain prior years™ net
operating losses, previously valued at zero because of a valuation allowance, now given value as management believes that
a portion of the net operating losses will be utilized given the Company’s recent history of profitability.
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In September 2006, the Financial Accounting Standards Board (FASB) issued SFAS No. 157, Fair Value Measurements,
which defines fair value, establishes a framework for measuring fair value in generally accepted accounting principles and
expands disclosures about fair value measurements. SFAS No. 157 is effective for fiscal years beginning after November
15, 2007, and interim periods within those fiscal years. The Company does not expect the adoption of SFAS No. 157 to
have a material impact on our consolidated financial statements. The FASB may delay a portion of this standard.

In February 2007, the FASB issued SFAS No. 159, The Fair Value Option for Financial Assets and Financial Liabilities.
SFAS No. 159 permits companies to choose to measure many financial instruments and certain other items at fair value.
SFAS No. 159 is effective for financial statements issued for fiscal years beginning after November 15, 2007. The
Company does not expect the adoption of SFAS No. 159 to have a material impact on our consolidated financial
statemnents.

In December 2007, the FASB issued SFAS No. 141 (R), Business Combinations, and SFAS No. 160, Noncontrolling
Interests in Consolidated Financial Statements. SFAS No. 141 {R) requires an acquirer to measure the identifiable assets
acquired, the liabilities assumed and any noncontrolling interest in the acquiree at their fair values on the acquisition date,
with goodwill being the excess value over the net identifiable assets acquired. SFAS No. 160 clarifies that a noncontrolling
interest in a substdiary should be reported as equity in the consolidated financial statements. The calculation of earnings per
share will continue to be based on income amounts attributable to the parent. SFAS No. 141 (R) and SFAS No. 160 are
effective for financial statements issued for fiscal years beginning after December 15, 2008. Early adoption is prohibited.
The Company has not yet determined the effect on our consolidated financial statements, if any, upon adoption of SFAS
No. 141 (R) or SFAS No. 160.

[tem 7. Financial Statements.

Reference is made to the financial statements, the reports thereon and the notes thereto included as a part of this Annual
Report on Form 10-KSB, which financial statements, reports and notes are incorporated herein by reference.
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