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Dear Sir or Madam:

Pursuant to Rule 12g3-2(b) under the Securities Exchange Act of 1934, as amended,
enclosed is a copy of the following:

e News release entitled “UT Southwestern Medical Center activates Java™
version of Qacis electronic patient record system” dated February 6, 2007,

e News release entitled “Emergis settles claims against Tennessee electric
utility for elnvoicing technology dated February 8, 2007,

* News release entitled “Emergis signs license with a software vendor for its
invoicing technology” dated February 8, 2007,

e News release entitled “Emergis and Infoway complete preferred solution
vendor agreement for drug information systems” dated February 8, 2007

¢ News release entitled “Emergis renews contract for payment card transaction
processing services with Tangarine” dated February 15, 2007;

¢ News release entitled “Emergis announces third normal course issuer bid”
dated February 21, 2007,

¢ News release entitled “Emergis reports record annual earnings for 2006 and
increases 2007 financial targets” dated February 21, 2007,
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News release entitled “Emergis Expands Electronic Health Record Solution -
Assure EHR” dated February 23, 2007,

News release entitled “Emergis renews and expands its relationship with
Standard Life” dated March 7, 2007,

News release entitled “Emergis licenses elnvoicing technology to Flonda-
based utility” dated March 30, 2007;

News release entitled “Emergis and Pro-Suite sign integration agreement to
offer Assyst Real Estate to B.C. notaries” dated Apnl 16, 2007,

News release entitled “Emergis accelerates deployment of its electronic
health record solution across Montréal region” dated April 16, 2007,

News release entitled “Emergis launches PCI compliance services” dated
Apnl 19, 2007,

News release entitled “Emergis to provide electronic health record solution to
Hawkesbury General Hospital of Ontario” dated April 25, 2007;

News release entitled “Emergis delivers strong performance in first quarter
2007 dated April 26, 2007,

News release entitled “Emergis patient record application selected by
Children’s Hospital of Eastern Ontario” dated May 24, 2007,

News release entitled “Emergis launches Oacis emergency department
tracking module” dated May 28, 2007,

News release entitled “Emergis expands electronic services for workers’
compensation boards” dated May 29, 2007,

News release entitled “Laurentian Bank chooses Emergis' electronic solution
for completing mortgage transactions” dated June 12, 2007,

News release entitled “Emergis partrers with Ontario Pharmacists’
Association” dated June 13, 2007,

News release entitled “Canadian Bar Association selects Emergis as preferred
supplier of electronic mortgage processing services” dated June 19, 2007;

News release entitled “Emergis acquires Ontario health IT company
Unikoan” dated July 3, 2007,




News release entitled “Emergis acquires pharmacy management systems
company Informatique D.L.D.” dated August 2, 2007,

News release entitled “Emergis renews its relationship with Great-West Life”
dated August 2, 2007,

News release entitled “Emergis delivers strong eamings growth in second
quarter 2007” dated August 2, 2007,

News release entitled “Emergis confirms it has no holdings of asset-backed
commercial paper” dated August 27, 2007,

News release entitled “Emergis completes contract renewals with all major
insurance company customers” dated September 4, 2007,

News release entitled “Emergis partners with Rx Canada to offer additional
online services to pharmacists™ dated September 6, 2007,

News release entitied “Emergis licenses elnvoicing technology to SAP” dated
October 1, 2007,

News release entitled “Emergis launches new service to support gift cards and
loyalty programs with Sunoco” dated October 2, 2007;

News release entitled “Emergis CEO named Ernst & Young Entrepreneur Of
The Year” dated October 5, 2007,

News release entitled “Emergis among Canada's Top 100 Employers” dated
October 9, 2007,

News release entitled “Oacis Users' Group concludes annual conference in
Australia” dated October 11, 2007;

News release entitled “Emergis enables debit payments over the internet”
dated October 18, 2007,

News release entitled “Emergis reports third quarter 2007 financial results”
dated November 1, 2007,

News release entitled “Emergis’ electronic mortgage processing solution
now available through BC OnLine” dated November 6, 2007; and

News release entitled “Emergis' Oacis EMR to be implemented at Medical
University of South Carolina's new state-of-the-art facility” dated November
7,2007




If you have any questions with respect to the attached, please call the undersigned at
(450) 928-6341.

Very truly yours,

John nowich 0/\/

Vice-President and General Counsel

JS/m
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News releases

UT Southwestern Medical Center activates Java™ version of Oacis electronic patient record system

Montréal, February 6, 2007 — Emergis Inc. (TSX: EME) announced today that UT Southwestern Madical Cen
successfully activated the Java™ version of Qacis - the company’s Interoperable electronic patient record syst:
enterprise master patient Index (EMPI). UT Southwestern chose to upgrade its Qacls applications to support their
effortless online access to electronic patient records, irrespective of care dellvery setting or the location of attending clir

“With the addition of UT Southwestern, there are now 20 sites in North America which have successfully upgraded to t
version of Oacis, with more in progress in Australia,” commented Mark Groper, Executive Vice-President at Ermergis. 1
remarkable accomplishment considering the Java version has been available for only eighteen months. Furthermon
strong testament to the unique combination of Oacis’ clinician-driven design, efficient web deployment, and open arch
designed for interoperability.”

UT Southwestern ranks among the top academic medical centers in the world, Its faculty members, who are responsit
broad array of groundbreaking biomedical research advances, are respected for their dedication to teaching and traini
Qacis implementation throughout UT Southwestern encompasses Parkland Health & Hospital System as well
Southwestern University Hospital,

The Oacis Solution

Qacis’ flexible open architecture design enables it to support a variety of settings. It can link and integrate patient info
among disparate systems, as well as provide care delivery organlzations with fuli-function EMR functionality. It can
packaged as an EHR platform for communities and regions.

Cacis boasts a history of firsts. The product’s early roots helped launch the HL7® Standards Development QOrganizatio
was the first commercialty viable clinical data repository {CDR)-based patient record solution designed to interconne
other systems. Moreover, its unigue “smart summarization” and drill-down user interface have been emulated by nu
suppliers, but never fully replicated. More recently, Oacis became the first Java-based (fully web enabted) solution a\
resulting in enhanced flexibility and value for clients. Among the numerous advantages of }ava, it enables care prov
use Oacis on all Internet-capable devices, including Apple’s Macintosh, a requirement of most university medical center:

The flexibility of the Cacis CDR enables it to be configured as a central data model for enterprise and local EHR deploymr
well as accommodate confederated models often required by larger jurisdictions. Qacis interconnects the various Eb
other systems across all sites through a common EMP! and CDR. All cliniclans use the Qacls Clinical Viewer applici
access and view longitudinal EHR data spanning the organizations’ dispersed locations and numerous information syster

About Emergis

Emergis is an IT leader that focuses on the health and financial services sectors. It develops and manages solutic
automate transactions and the exchange of information to increase the process efficiency and quality of servic
customers. Emergis has expertise in electronic health-related claims processing, health record systems, pk
management solutions, cash management and loan document processing and registration. In Canada, Emergis
subsidiaries deliver solutions to the main insurance companies, top financial institutions, government agencies, hospital
corporations, real estate lawyers and notaries, and approximately 40% of all pharmacies. The Company's shares (TS:
are included in the S&P/TSX Composite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-looking within the meaning of certain securities laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company's objectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expeactations, anticipations, estimates and intentions. The words “may”, “could”, “should”, “would”, “si
“outloock”, "believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expresslons are
identify forward-looking information. The forward-looking Iinformation in this news release describes the Cor

expectations as of February 6, 2007.

http://www.emergis.com/newsroom/news/2007/feb6.aspx 12/11/2007
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The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual resuits or events to differ materially from a conclusion, forecast or projection
forward-looking information Include, among others: general econemic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, the delivery delays or failure
renewal of major contracts which expire in the near term, complexities and the timing of signing government co
customers developing internally the capability to perform the services which the Company performs on their beh
Company’s response to its industry’s rapid rate of change, the limited time available to capitalize on market oppori
competition, pricing pressures, fluctuations in its operating results, its ability to make and integrate acquisitions, e
under contract indemnities, defects in software or failures in the processing of transactions, security and privacy breacl
Company’s abllity to attract and retain key personnel, Iits abllity to protect its intellectual property, intellectual
infringement claims, and industry and government regulation.

Emergis cautions that the foregoing list of material factors Is not exhaustive. When relying on the Company’s farward:
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertaint
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. Some of these may represent slightly m¢
10% of its annual revenue, In addition, the Company also assumes the signature of contracts in new markets in th
health sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company's forecasting abilities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks Is reasonable but which may not be achieved, Furthermore, the pt
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not «
such forward-looking information to differ materially from actual results or events. However, the ilst of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outt
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri
uncertainties section of the MD&A in the Company’s 2005 Annual Report and to its 2005 Annual Information Form (ri
uncertainties) filed with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF El
AS AT February 6, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEV/ INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.

- 30 -
Contacts:
Emergis
John Gutpell, 450 928-6856
Cacis Marketing
Ooug McCourt, marketing@oacis.com, 737 658-5110
Home | Site Map | Contactus | Careers | Voir le site en frangais

Legal / Privacy © 1998-2007 Emergis Inc. Al rights reserved.
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Emergis settles claims against Tennessee electric utility for eInvoicing technology

Montréal, February 8, 2007 — Emergis Inc. (TSX: EME), a Canadian eBusiness company, today announced that i
based subsidiary Emergis Technologies, Inc. has settled its lawsuit against Middle Tennessee Electric Membership Corg
of Murfreesboro, Tennessee, for alleged infringement of Emergis’ electronic invoicing and payment technology patent.

“The out-of-court settiement is part of a series of eleven settlements and licenses that Emergls has signed since the be
of 2006, and it is in line with our sustained efforts to enforce our intellectual property rights,” said Marc Filion, Executir
President at Emergls.

Emergis Technologles owns a U.S, patent that was granted In March 2000 for a process for the electronic receipt and p
of invoices. Emergis no longer offers an electronic inveicing and payment service, but continues to own the patent.

Middle Tennessee Electric Membership Corporation distributes efectricity to about 160,000 residential and business men
a four-county area south of metropolitan Nashvllle, Tennessee.

About Emergis

Emergis is an IT leader that focuses on the health and financial services sectors. It develops and manages solutic
automate transactions and the exchange of information to increase the process efficiency and quality of servic
customers. Emergis has expertise In electronic health-related claims processing, heaith record systems, pr
management solutions, cash management and loan document processing and registration. In Canada, Emergis
subsidiaries deliver solutions to the main insurance companies, top financlal institutions, government agencies, hospital
corporations, real estate tawyers and notaries, and approximately 40% of all pharmacles. The Company's shares (TS:
are included in the S&P/TSX Compaosite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-locking within the meaning of certain securitles laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company's objectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentlons. The words “may”, “could”, “should”, “would”, “si
“outlook”, "believe”, “anticipate”, "estimate”, “expeact”, “intend”, “plan”, “target” and similar words and expressions are
Identify forward-looking information. The forward-looking information in this news release describes the Cor

expectations as of February 8, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking Information include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by custemers and by related electronic trading communities, the delivery delays or failure
renewal of major contracts which expire In the near term, complexities and the timing of signing government co
customers developing Internally the capability to perform the services which the Company performs on their beh
Company's respense to its industry’s rapid rate of change, the limited time available to capitalize on market oppor
competition, pricing pressures, fluctuations in its operating results, its ability to make and integrate acqulsitions, e
under contract indemnities, defects in software or failures in the processing of transactions, security and privacy breaci
Company’s ability to attract and retain key personnel, its abllity to protect its intellectual property, intellectual ¢
infringement claims, and industry and government regulation.

Emergis cautions that the foregoing list of material factors Is not exhaustive. When relying on the Company’s forward-
information to make decislons, investors and others should carefully consider the foregoing factors and other uncertaint
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer ¢o
Every year, Emergis has major customer contracts that it needs to renew. Some of these may represent slightly mc
10% of its annual revenue, In addition, the Company also assumes the signature of contracts in new markets in ths

http://www.emergis.com/newsroom/news/2007/feb8.aspx 12/11/2007
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health sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company’s forecasting abilities. The Company has made certain assumptlons regarding the ti
the realization of these opportunitlies which it thinks is reasonable but which may not be achieved. Furthermore, the pL
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not)
such forward-locking inforrmation to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outs
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri
uncertainties section of the MD&A in the Company’s 2005 Annual Report and to its 2005 Annual Informatien Form {ri
uncertainties) filed with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF El
AS AT FEBRUARY 8, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW,

- 30 -
Information: John Gutpell 450 928-6856

Home | SiteMap | Contactus | Careers | Voir le site en frangais

Legal / Privacy © 1998-2007 Emergis Inc. All rights reserved.
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Emergis signs license with a software vendor for its invoicing technology

Montréal, February 8, 2007 — Emergis Inc. {(TSX: EME), a Canadian eBusiness company, today announced
subsidiary Emergis Technolegies, Inc. has reached an additional agreement to license its electronic invoice presentm
payment (EIPP) patented technology to enterprise software vendor NISC of Lake St. Louis, Missouri and Mandan
Dakota. NISC Is an enterprise software provider to rural utility and telecommunications cooperatives, and is the first s
headquartered, cooperatively-owned provider to enter into a license. This new EIPP license adds to the series of
licenses and settlements that Emergis has signed since the beginning of 2006,

“This new agreement is our third license with a software vendor for our 362 patent,” said Marc Filion, Executive Vice-Pi
at Emergis. "It is encouraging to have another company recognize the value of this Emergis patent.”

Emergis Technologies owns a U.S. patent which was granted in March 2000 for a process for the electronic rece
payment of invoices. Emergis no longer offers an electronic invoicing and payment service, but continues to own the pa

About Emergis

Emergis is an IT leader that focuses cn the health and financial services sectors. It develops and manages solutic
automate transactions and the exchange of information to Increase the process efficiency and quality of servic
customers. Emergis has expertise in electronic health-related claims processing, health record systems, pt
management solutions, cash management and loan document processing and registration. In Canada, Emergis
subsidiaries deliver solutions to the main insurance companies, top financial institutions, government agencies, hospital
corporations, real estate lawyers and notaries, and approximately 40% of all pharmacies. The Company's shares (TS:
are included in the S&P/TSX Composite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-locking within the meaning of certain securities laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company's objectives and the strategies to achieve those objectives, as well as information with respect to the Cor

[

beliefs, plans, expectations, anticipations, estimates and intentions., The words "may”, “could”, “should”, “would”, "si
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking information in this news release describes the Cor

expectations as of February 8, 2007.

The results or events predicted In such forward-looking Information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking Information include, among others: general economic factors, adverse Industry events, the adoption
the Company’s selutions by customers and by related electronic trading communities, the delivery delays or failure
renewal of major contracts which expire in the near term, complexities and the timing of signing government co
customers developing internally the capability to perform the services which the Company performs on their beh
Company's response to its industry’s rapid rate of change, the limited time available to capitalize on market opporl
competition, pricing pressures, fluctuations in its operating results, its ability to make and integrate acquisitions, e
under contract indemnities, defects in software or failures in the processing of transactions, security and privacy breact
Company’s ability to attract and retain key personnel, its ability to protect its intellectual property, intellectual ¢
infringement claims, and industry and government regulation.

Emergis cautions that the foregoing list of material factors is not exhaustive, When relying on the Company's forward:
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertaini
potential events, In making the forward-looking information contained In this news release, the Company deoes not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every vear, Emergis has major customer contracts that It needs to renew. Some of these may represent slightly me
10% of its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in th
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neain Secior. N this regara, LMergis IS pursuing large opportunittes that present a very 1ong ana complex sales cycie
substantially affect the Company’s forecasting abllities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pt
these larger gpportunities does not ensure a linear progression of the Company's revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has alsoc assumed that the material factors referred to in the previous paragraph will not)
such forward-looking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual oute
such items or factors. For additional informatlon with respect to certain of these and other factors, refer to the ri
uncertainties section of the MD&A in the Company's 2005 Annual Report and to its 2005 Annual Information Form (ri
uncertainties) filed with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EI
AS AT FEBRUARY 8, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.

-30 -
Information: John Gutpell 450 928-6856

Home | Site Map | Contactus | Careers | Voir le site en francais

Legal / Privacy © 1998-2007 Emergis Inc. All rights reserved.
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Emergis and Infoway complete preferred solution vendor agreement for drug information systems

Montréal, February 8, 2007 — Emergis Inc. (TSX: EME) announced today that it has cencluded a Preferred !
Agreement with Canada Health Infoway for its Assure EHR Drug Information System (DIS) solution. The three-year
wide agreement includes competitive pricing and conditions designed to accelerate Infoway’s program to supp
implementation of interoperable electronic health records (EHR) across the country by governments and publicly fundec
care organizations. It recognizes that Emergis’ DIS solution meets Infoway’s criteria from a program investment perspe
terms of pricing and interoperability.

“We are very pleased that Emergis’ DIS solution has been recognized by Infoway and are proud to support Infoway’s
accelerating the adoption of technology to improve the quality and safety of health care for all Canadians,” said Mark
Executive Vice-President of Emergis. "We belleve this agreement will assist In shortening the sales cycle for DIS project
Canada and will enhance our position in markets in the U.S. and abroad. Assure EHR Drug Information System has e
as one of the leading DIS solutions in the market today.”

Emergis and Infoway have negotiated pricing for a standard DIS offering to be made avallable by Emergis to governme
health care organizations. Those wishing to augment or customize the standard offering to suit their particular needs
to do so. Selection of a specific supptlier for a DIS solution rests with the government or health care organization.

Emergis’ Assure EHR Drug Information System solution manages clinical data concerning a patient’s medication
including prescribed and dispensed drugs, aliergies, and ongoing drug treatment. It allows authorized pharmacists, ph
and other heaith care professionals to securely exchange relevant and current information to facilitate accurate prescrik
dispensing. Among other features, it supports prescription monitoring programs and increases the efficlency of drug ut
reviews thereby reducing the high human and financial cost of potential adverse drug reactions.

About Infoway

Canada Health Infoway Inc. Is an independent not-for-profit organization that invests with public-sector partners
Canada to implement and reuse compatible health information systems which support a safer, more efficient heal
system.

About Emergis

Emergis is an IT leader that focuses on the health and financial services sectors. It develops and manages solutic
automate transactions and the exchange of information to increase the process efficiency and quality of servic
customers. Emergis has expertise in electronic health-related claims processing, health record systems, pF
management solutions, cash management and loan document processing and registration. In Canada, Emergis
subsidiaries deliver solutions to the main insurance companies, top financial institutions, government agencies, hospital
corporations, real estate lawyers and notaries, and approximately 40% of all pharmacies. The Company's shares {TS:
are included in the S&P/TSX Compaosite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-looking within the meaning of certain securities laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as information with respect to the Cor

FLEY

beliefs, plans, expectations, anticipations, estimates and intentions. The words “may”, “could”, “should”, “would”, "si
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, *plan”, “target” and similar words and expressions are
identify forward-looking information. The ferward-fooking information in this news release describes the Cor

expectations as of February 8, 2007.

The results or events predicted in such forward-tooking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information include, among others: general economic factors, adverse industry events, the adoption
the Company's solutions by customers and by related electronic trading communities, the delivery delays or fallure

http://www.emergis.com/newsroom/news/2007/feb8b.aspx 12/11/2007
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renewal of major contracts which expire in the near term, complexities and the timing of signing government co
customers developing internally the capability to perform the services which the Company performs on thelr beh
Company’s response to its industry’s rapld rate of change, the limited time available to capitalize on market oppori
competition, pricing pressures, fluctuations in its operating results, its ability to make and integrate acquisitions, e
under contract indemnities, defects in software or failures in the processing of transactions, security and privacy breac!
Company’s ability to attract and retain key personnel, its ability to protect its intellectual property, intellectual ¢
infringement claims, and industry and government regulation.

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company's forward-
information to make decisions, investors and others should carefutly consider the foregoing factors and other uncertaint
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or ane-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. Some of these may represent slightly mc
10% of its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in th
health sector. In this regard, Emergis Is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company's forecasting abilities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pt
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not ¢
such forward-looking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outt
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri:
uncertainties section of the MD&A in the Company’s 2005 Annual Report and to its 2005 Annual Information Form (ri
uncertainties) filed with Canadian regulators.

THE FORWARD-.OOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EI
AS AT FEBRUARY 3, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW,

- 30 -
Information: John Gutpell 450 928-6856

Home | SiteMap | Contactus | Careers | Voir le site en frangais
Legal / Privacy © 1998-2007 Emaergis Inc. All rights reserved.

hitp://www_emergis.com/newsroom/news/2007/feb8b.aspx 12/11/2007




News Page 1 of 2
File No. 82-5206

News

Emergis renews contract for payment card transaction processing services with Tangarine

Montréal, February 15, 2007 — Emergis Inc. (TSX: EME) announced today that it has renewed its payment
card transaction processing agreement with Tangarine Concepts Corporation {Tangarine), an independent sales
organization (ISO). Under the new three-year agreement, Emergis will continue to provide its Assure Pay Credit
and Debit Card Processing solution for online authorization and settlement of point-of-sale (POS) transactions in
Canada. This renewal adds to a series of nine new and renewed contracts signed in the last year by Emergis in
the same business area.

“With these agreements, Emergis is successfully delivering on its strategy to grow its payment card business by
suppoerting merchant acquirers through independent sales organizations and by dealing directly with merchants in
Canada,” said Keith Nugara, Senior Vice-President of Emergls. “We are pleased to work with leaders such as
Tangarine and to help them offer innovative products and services which meet the requirements of their own
customers.”

Tangarine Concepts Corporation, a subsidiary of Tangarine Payment Solutlons Corp. {TSX: TAN), is considered to
be one of the largest ISOs in Canada. It offers electronic transaction processing services to small and medium-
sized merchants and operates over 8,500 wired and wireless point-of-sale terminals across the country.

“We are pleased to renew our contract with Emergis as we have enjoyed a long partnership with the company and
look forward to continued growth,” said Keith Turner, President and CEO of Tangarine.

Emergis has also concluded and renewed agreements for its Assure Pay Credit and Debit Card Processing solution
in recent months with merchants such as new regicnal carrier Porter Airlines Enc. as well as with I1SOs such as
IDtel Sotutlons.

Emergis’ Assure Pay Credit and Debit Card Processing solution provides a comprehensive POS service to ISOs and
merchants or retailers to electronically verify and process credit and debit card transactions. It supports a wide
range of communications protocels and all major credit, private-label, fleet, travel and entertainment cards.
Emergis Is among the largest third party processors based in Canada and a market leader In servicing I1SOs.

About Emergis

Emergis is an IT leader that focuses on the health and financlal services sectors. It develops and manages
solutions that automate transactions and the exchange of information to Increase the process efficiency and
quality of service of its customers. Emergis has expertise in electronic health-related claims processing, health
record systems, pharmacy management solutions, cash management and loan document processing and
registration. In Canada, Emergis and its subsidiaries dellver solutions te the main insurance companies, top
financial institutions, government agencies, hospitals, large corporations, real estate lawyers and notaries, and
approximately 40% of all pharmacies. The Company's shares (TSX: EME) are included in the S&P/TSX Composite
Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders
and in other communications, is forward-looking within the meaning of certain securities laws, and is subject to
important risks, uncertainties and assumptions. This forward-looking information includes, among others,
information with respect to the Company’s objectives and the strategles to achieve those objectives, as well as
information with respect to the Company’s beliefs, plans, expectations, anticipations, estimates and intentions.
The words “may”, “could”, “should”, “"would”, “suspect”, “outlock”, “belleve”, “anticipate”, "estimate”, “expect”,
“intend”, “plan”, “target” and similar words and expressions are used to identify forward-looking information. The
forward-looking information in this news release describes the Company’s expectations as of February 15, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
events. Material factors which could cause actual results or events to differ materially from a conclusion, forecast

or projection In such forward-looking information [nclude, among others: general economic factors, adverse
industry eventes the adantinn rate af the Comnanv’s snlitinng hv rustnmers and hv related elertronic tradinn
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communities, our ability to deliver development and implementation projects in a timely manner, non-renewal of
major contracts which expire in the near term, complexities and the timing of signing government contracts,
customers developing internally the capability to perform the services which the Company performs on their
behalf, the Company’s response to its industry’s rapid rate of change, the limited time available to capitalize on
market opportunities, competition, pricing pressures, fluctuations in its operating results, its abllity to make and
integrate acquisitions, failures or material changes in our strategic relationships, exposure under contract
indemnities, defects in software or failures in the processing of transactions, security and privacy breaches, the
Company’s ability to attract and retain key personnel, its ability to protect its intellectual property, intellectual
property infringement claims, and industry and government regulation.

- "

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company’s
forward-looking information to make decisions, investors and others should carefully consider the foregoing
factors and other uncertainties and potential events. In making the forward-looking information contained in this
news release, the Company does not assume any significant acquisitions, dispositions or one-time items. It does
assume, however, the renewal of certain customer contracts. Every year, Emergis has major customer contracts
that it needs to renew. One of these represents slightly more than 10% of its annual revenue. In addition, the
Company also assumes the signature of contracts. In this regard, Emergis is pursuing large opportunities that
present a very long and complex sales c¢ycle, which substantially affect the Company's forecasting abilities. The
Company has made certain assumptions regarding the timing of the realization of these opportunities which it
thinks is reasonable but which may not be achieved. Furthermore, the pursuit of these larger opportunities does
not ensure a linear progression of the Company’s revenue and earnings, since they may invoelve significant up-
front fees followed by reduced ongoing payments. The Company has assumed a certain progression, which may

| not be realized. It has also assumed that the materlal factors referred to in the previous paragraph will not result

| in such forward-tooking information to differ materially from actual results or events. However, the list of these
factors is not exhaustive and is subject to change and there can be no assurance that such assumptions wiil
reflect the actual outcome of such items or facters. For additional information with respect to certain of these and
other factors, refer to the risks and uncertainties section of the MD&A in the Company’'s 2005 Annual Report and
to its 2005 Annual Information Form (risks and uncertainties)} filed with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS
OF EMERGIS AS AT FEBRUARY 15, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE.
HOWEVER, EMERGIS EXPRESSLY DISCLAIMS ANY INTENTION QR OBLIGATION TO UPDATE OR REVISE ANY
FORWARD-LOCKING INFORMATION, WHETHER AS A RESULT OF NEW INFORMATION, FUTURE EVENTS OR
| OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.
I

- 30 -
Information: John Gutpell, 450 928-6856
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Legal / Privacy © 1998-2007 Emergis Inc. All rights reserved.
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Emergis announces third normal course issuer bid

Montréal, February 21, 2007 — Emergis Inc, (TSX: EME) today announced its intention to initlate a normal cours:
bid through the facilities of the Toronto Stock Exchange, subject to requlatory approval. Purchases made pursuant to
will not exceed 5,560,000 common shares, representing approximately 10% of the public float as of February 21, 20
commaon shares acquired pursuant to the bid will be cancelled. All purchases under the bid will be made during the peri
March 2, 2007 to February 29, 2008.

This bid follows one announced in February 2006 and which will expire on March 1, 2007, through which 4.4 million ¢
shares have been repurchased to date at an average price of $5.09 per share for an aggregate cost, including
expenses, of $22.6 million. The Company also carried out both a substantial and a normal course issuer bid in 2005,

which 10.1 million common shares were repurchased for an aggregate cost, including related expenses, of $35.9 millio
the end of 2004, the company has reduced Its common shares ocutstanding by approximately 13% to the current level
miilion.

Emergis believes that the purchase of its common shares represents an appropriate use of a portion of its available 1
light of the current trading price of its common shares.

At year-end 2006, Emergis had cash, cash equivalents and temporary investments of approximately $100 millic
Company believes its strong cash position and cash flows will provide sufficient investment capital to achieve its orga
external growth objectives, while at the same time allowing the Company to invest in repurchases at attractive valuatic
Company believes both of these actions will create value for its shareholders.

In 2007, Emergis will continue to invest in technology to increase the scope and functionality of its sclutions and the
offers to its customers. It will expand its reach in its chosen markets In health and financial services through a
pragrams and new contract wins. Finally, the Company will capitalize on it$ proven expertise to generate new revenue :
from existing customers through services that will increase their process efficiency or enhance their service offe
addition to its effcrts to increase organic growth, Emergis will continue to seek complementary acquisitions to extend i
and its solutions offering, particularly in the health sector. It will also continue to review its solutions to ensure they n
demonstrate the potential to meet, growth and strategic objectives.

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pk
management solutlons, cash management and lean document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index.

Certain information In this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, Is forward-looking within the meaning of certain securi-ties laws, and Is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, Information with respect
Company’s objectives and the strategies to achieve those objectives, as well as information with respect to the Cor

wom

beliefs, plans, expectations, anticipations, estimates and intentions. The words “*may”, “could”, “should”, “would”, “st
“outlook”, “believe”, “anticipate”, "estimate”, “expect”, “intend”, "plan”, “target” and similar words and expressions are
identify forward-locking information. The forward-looking information in this news release describes the Cor

expectations as of February 21, 2007,

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information Include, among others: general economic factors, adverse industry events, the adoption
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the Company’s solutions by customers and by related electronic trading communities, its ability to deliver developm
implementation projects in a timely manner, the non-renewal of major contracts which explre in the near term, comyj
and timing of signing large custorner contracts, customers developing internally the capability to perform the service
the Company performs on their behalf, its response to its Industry’s rapld pace of change, the limited time to capit.
market opportunities, competition, pricing pressures, fluctuations in its operating results, its abllity to make and ir
acquisitions, failures or material changes in its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persol
ability to protect its intellectual property, intellectual property infringement claims, and industry and government regula

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company’s forward-
information to make decisions, investors and others should carefully consider the foregolng factors and other uncertain
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew, One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in the public
sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company’s forecasting abilities. The Company has made certaln assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pt
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongecing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not :
such forward-looking information to differ materlally from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual out
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri:
uncertainties section of the Company’'s 2006 MDB&A and to its 2005 Annual Infermation Form (risks and uncertaintie
with Canadian regulators,

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EJ
AS OF FEBRUARY 21, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, El
EXPRESSLY DISCLAIMS ANY INTENTICN OR GBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORNM
WHETHER AS A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPL
LAW,

- 30 -
Information: John Gutpell 450 928-6856
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Download fourth quarter 2006 financial statements (pdf, 148k)
Download supplementary financial information (pdf, 295k)
Download 2006 audited financial statements and notes (pdf, 223k)

Downioad 2006 management's discussion and analysis (pdf, 219k)

Emergis reports record annual earnings for 2006 and increases 2007 financial targets

¢ Exceeded annual EBITDA! and EPS financial targets
O EBITDA before one-time items at $35.7 M for the year, up 37% from $26.0 M in 2005
© EPS from continuing operations before one-time items at $0.19 for the year (${0.01) in 2005)
¢ Revenue at $170.0 M for the year ($46.2 M in Q4)
¢ Health revenue growth for the year of 24%
* Q4 results up significantly from Q4 2005 and Q3 2006

Montréal, February 21, 2007 — Emergis In¢. (TSX: EME) today announced its unaudited financial results for th
months ended December 31, 2006 and its audited financial results for the twelve months ended December 31, 2006. A
figures in this release are expressed Iin Canadian dollars, unless otherwise indicated.

Emergis generated revenue of $170.0 millien in 2006 compared to the target of approximately $172 million. EBITD#
one-time items came in at $35.7 miilion, above the high end of the target range of $30 million to $33 million. E¢
continuing operations before one-time items was $0.19 per fully diluted share, exceeding Its target of at least $0.15.

“"Emergis made great progress in 2006 from a strategic, operational and financial point of view, reporting record
earnings from continuing operations before one-time items of $18.0 million or $0.19 per share,” said Frangois Coté, P
and Chief Executive Officer of Emergis. “All of our Health operations grew and provided an increasing contribution to ei
a trend we see continuing. The public health sector is proving to be a key growth market for us. Qur traditional
processing business is benefiting from our investments in new technology and the profitability of our pharmacy mana
systems operations has significantly improved.”

"Our Finance operations increased their overall earnings contribution as a result of our continued cost containment :
Coté added. “We expect to see continued progress for the Company as a whole in 2007.”

Net income from continuing operations before one-time items for the quarter was $6.0 million or $0.07 per share, do
$3.0 million or $0.03 per share in the fourth quarter of 2005. The increase was mainly due to the stronger
performance of the Company. The corresponding figure for the third quarter of 2006 was $5.1 million or $0.06 per shar

Including one-time items, net income from continuing operations in the fourth quarter was $9.7 million or $0.11 pe
compared to $4.8 million or $0.05 per share in the prior year. The one-time ltems included in the current quarter's
consisted of the recognition of future income tax assets of $4.0 millien relating to the amalgamation of certain subs
and a $0.3 million adjustment to a restructuring provision taken in 2004. In the fourth quarter of 2005, the C
recognized a $1.8 million tax recovery due to the reduction of a future income tax liability upon wind-up of a subsidiary

Net income for the quarter was $9.7 million or $0.11 per share compared to $6.9 millien or $0.07 per share in the
quarter of 2005, and to $5.2 million or $0.06 per share in the third quarter of 2006. Discontinued operations contribut
million or $0.02 per share to net income for the fourth quarter of 2005 and $0.1 million ¢or $0.00 per share in the third
of 2006. There was no contribution from discontinued operations in the current quarter,

Note: The descriptions of the Company’s financial performance compared to historical periods in this news release sun
those described in its 2006 Management’s Discussion and Analysis, which has been posted on Emergis’ corporate w
along with this release and other financial information, and filed on SEDAR.

Financial highlights for the twelve months
Twelve-month periods ended December 31, 2006 and 2005, in millions of Canadian dollars:

' ‘“ Revenue “ EBITDA ||
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é 2006 2005 2006 2005
Health 113.8 91.9 26.5 17.4
Finance 56.2 67.1 8.2 6.4
Core before one-time items

170.0 156.0 34.7 23.8
Non-core . - 1.0 2.2
Total before one-time
items 170.0 159.0 35.7 26.0
Contract sattiements - - . 2.4
Restructuring & other - - (0.3) -
Total 170.0 159.0 35.4 28.4

* Revenue at $170.0 million increased 7% from the prior year, while EBITDA excluding one-time items improved :
$26.0 million {(16% of revenue) in 2005 to $35.7 million (21% of revenue) in 2006. Reported EBITDA increased
from $28.4 million (18% of revenue)} to $35.4 million {21% of revenue}.

» Health operations generated 24% more revenue than in 2005 mainly as a result of acquisitions and of organic gr
claims processing, pharmacy management systems and EHR license revenue, partly offset by the expiry of a clai
transport contract in 2005.

® Health EBITDA increased from $17.4 million to $26.5 million due to organic growth in claims processing and pha
management systems, and te acquisitions. These impacts were reduced by an increase in the proportion of overt !
expenses allocated to the Health segment relative to the Finance segment. The EBITDA margin for Health was 2!
compared to 19% in 2005,

® Finance revenue decreased mainly due to the wind-down of the commercial operations of the Company’s elnvoic
solution, the expiry of a transition services contract related to webdoxs, and lower professional services revenue
to Visa Commerce. These decreases were partly offset by higher revenue related to the licensing of the Compam
elnveicing technology and professional services associated with cash management activities.

® Finance EBITDA excluding one-time items increased from $6.4 million In 2005 to
$8.2 million mainly due to cost containment efforts and a decrease in the proportion of overhead expenses alloc:
the Finance segment relative to the Health segment. This increase was partly offset by the loss of contribution re
from the wind-down of the commercial operations of the Company’s elnvoicing sotution and from lower professic
services related to Visa Commerce.

¢ Non-core operations, which included a distribution agreement with a telecormmunications company for legacy pre
and cther non-core and exited products, ceased as of June 30, 2004. However, the Company reversed tax provis
related to non-core activities which totaled $1.0 million in 2006 and $2.2 million in 2005,

Twelve-month periods ended December 31, 2006 and 2005, in miflions of Canadian dollars, except per share data:

- - Net income EPS

2006 2005 2006 2005
Continuing opsarations before:

18.0 {1.0) G.1% (0.01)
One-time items 3.7 4.2 0.04 0.04
Continuing operations 21.7 3.2 0.23 0.03
Discontinued operations 7.1 8.3 0.08 0.09
Total 28.8 11.5 0.31 0.12

e Net income from continuing operations before one-time items improved to $18.0 milllon or $0.19 per share com|
a loss of $(1.0) millicn or $(0.01) per share in 2005, This increase was mainly due to an improved operating
performance, the absence in 2006 of a foreign exchange loss present in 2005, and lower depreciation. Net incorr
continuing operations was $21.7 million or $0.23 per share compared to $3.2 million or $0.03 per share in 2005
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Discontinued operations contributed $7.1 million to 2006 net income mainly due te a price adjustment associate
the sale in 2004 of the Company’s former U.S. Health operations that was received in the second quarter. In 20(
$8.3 million contribution from discontinued operations related primarily to a gain on sale of its eLending U.S. ope
Net income at $28.8 million or $0.31 per share was nearly three times the $11.5 million or $0.12 per share repo
2005,

One-time items in 2006 included the recognition of future income tax assets and an adjustment to a restructurin
provision taken in 2004. In 2005, they included contract settlements and the reduction of a future income tax lia
upon wind-up of a subsidiary. One-time items do not include accruals or reversals of accruals made in the norme
of business,

Revenue summary for the quarter
Three-maonth periods ended December 31, 2006, September 30, 2006, and December 31, 2005, in miflions of Canadian

Q4 2006 Q3 2006 Q4 2005
Health 34.1 29.2 24.7
Finance 12.1 141 15.0
Total revenue 46.2 43.3 39.7

Revenue for the quarter was $46.2 milllion compared to $39.7 million in the fourth quarter of 2005 and compare:
$43.3 million in the third quarter of 2006. In the year-over-year and sequential quarterly comparisons, growth ir
operations was offset by lower Finance revenue.

Recurring revenue represented 82% of total revenue in the quarter compared to 92% in the fourth quarter last y
to 84% In the third quarter of 2006. The change from the historical quarters is mainly due to the acqulsition of C
portion of whose revenue is derlved from consulting services which the Company classifies as “deployment and
consulting” revenue rather than recurring revenue, It is expected that recurring revenue In the future will contini
represent a level more consistent with that of recent quarters.

Health revenue increased 38% on a year-over-year basis due mainly to the acquisitions of Dinmar, whose perfor
exceeded expectations, and of FrontLine, and to organic growth in pharmacy management systems, clalms proc
and professional services revenue. These Increases were partly offset by the expiry of a claims transport contrac
2005,

On a sequential quarterly basis, the 17% increase in Health revenue was due mainly to Assure EHR license rever
associated with the Montréal region contract announced in December, seasonally higher revenue from claims prc
and to organic growth in the Company’s pharmacy management systems business.

Compared to the fourth quarter of 2005, Finance revenue decreased due mainly to the expiry of a transition sen
contract related to the webdoxs consumer hill presentment service, to lower professional service revenue relatec
Commerce activities and to the wind-down of the Company’s elnvoicing operations, partly offset by higher licens
revenue related to its patented electronic inveicing technology.

Finance revenue decreased from the third quarter of 2006 mainly due to seasonally lower revenue from the Com
lien registration solution and to the sale of this solution in December, the expiry of a contract in the cash manag
area and to lower revenue from professional services associated with the Visa Commerce initiative.

EBITDA summary for the quarter
Three-month periods ended December 31, 2006, September 30, 2006, and December 31, 2005, in millions of C

dollars:
o Q4 2006 Q3 2006 Q4 2005
Health 9.7 7.2 4.6
Finance 1.1 1.7 1.7
Core 10.8 8.9 6.3
Non-core 0.2 0.3 2.2
EBITDA before: 11.0 9.2 8.5
Contract settlements - - -
Restructuring & other (0.3) . .
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|| Total EBITDA " 10.7 ﬂ 9.2 " 8.5 [|

& EBITDA before one-time items was $11.0 million (24% of revenue), up 29% from $8.5 million (21%) generated
fourth quarter of 2005, reflecting a higher contribution from Health and a lower contribution from Finance operat
Compared to the third quarter of 2006, EBITDA increased from $9.2 million, with an increased contribution from
being partly offset by a decrease from Finance,

® The one-time item included in the current quarter’s results is an adjustment of $0.3 million relating to a restruct:
provision taken in the fourth quarter of 2004.

# Health EBITDA was $9.7 million (28% of Health revenue) compared to $4.6 million {19%) in the fourth quarter ¢
and $7.2 million (25%}) in the third quarter of 2006. Compared to 2005, the increase was due mainly to acquisiti
to organic growth in claims processing and pharmacy management systems. These increases were partly offset |
increase in the proportion of overhead expenses allocated to the Health segment relative to the Finance segmeni

e In the sequential quarterly comparison, Health EBITDA increased due to license revenue related to the signing in
December of an EHR contract for hospitals across the Montréal region and to a seasonally higher contribution fro
processing.

® Finance contributed $1.1 million to EBITDA before one-time items in the quarter (9% of Finance revenue) comp:z
$1.7 million {11%) in the fourth quarter of 2005 and to $1.7 milllon (12%) in the third quarter of 2006. In the y.
year comparison, decreases in contributions from transition services related to the sale of the webdoxs consume
presentment solution and from professional services related to Visa Commerce activities offset positive impacts 1
a decrease in the proportion of overhead expenses allocated to the Finance segment relative to the Health segm:

¢ In the sequential quarterly comparison, Finance EBITDA decreased mainly due to lower contributions from cash
managerment and from professional services related to Visa Commerce.

® Non-core operations ceased as of June 30, 2004. However, in each of the quarters of 2006, the Company revers
provisions that were related to non-core activities.

Financial position at December 31

Cash on hand at quarter-end, including temporary investments, was $99.7 million, a level similar to the $100.3 m
September 30, 2006, reflecting mainly cash inflows from operating activities being offset by outflows associated with 1
of repurchases under a normal course issuer bid and with debt repayments.

Working capital from continuing operations at year end was $90.9 million compared to $109.3 million at the end ¢
Investing activities generated a net outflow in 2006 of $(356.4) million related to the acquisition of businesses, the purc
temporary investments and additions to fixed assets, partly offset by a net inflow of funds from the sale of busi
Financing activities also generated a net outflow of funds, which totalled ${27.0) million related mainly to the repurc
shares under normal! course issuer bids, and to the repayment of debt. Long-term debt at the end of 2006 decreased
million from $4.4 milllon at the end of 2005.

Increasing financial targets for 2007

The Company has increased its financial targets for 2007 as a result of its stronger than expected financial performanc
fourth quarter of 2006 and of stronger growth in its Health operations anticipated in 2007, Target ranges are now as
revenue from $1E89 million to $193 million, EBITDA from $39 milllon to $43 million, and for EPS from continuing opera
$0.26 to $0.30 per share. The target ranges assume that the Company will be able to maintain and renew contra:
existing customers, and enter into new contracts to generate its targeted revenue growth.

Operating highlights

Health

Progress in the Health sector in 2006

Growth in the Company’s Health operations over the past year was evident in a number of areas:

¢ The number of health claims adjudicated grew by 14%. Claims transported grew by 21%, supported by the annt
impact of the acquisition of the Canadian network operatlons of NDCHealth in March 2005,

¢ The number of group insurance plan members holding Emergis pay-direct drug cards and the members’ covered
dependants increased by 8% to 8.0 million.

¢ The Company was successful in maintaining it$ core private insurance company clients and adding an important
one—La Capitale Insurance and Financial Services Inc.

e In the public sector, Emergis signed a contract with Newfoundland and Labrador for the implementation and mai
of a DIS in the province. Development of the system is currently underway. The Company also signed a contract
Government of Ontario to take over the management of the province’s Health Network System (see details befos

¢ The acquisition of Dinmar Ceonsulting added world-ciass technelogy, expertise and reach in the reglonal electroni
reccrds market.
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® In the workers’ compensation area, the number of health care providers connected to the Emergis platform grew
to 3,900.
® The number of pharmacies using Emergis pharmacy systems software grew by 9% to 2,900 as a result of the ac
of FrontLine Solutions in May.
® Emergis renewed a number of drug and dental claims transport contracts in the fourth quarter (see details below
EHR contract forr Montréal region hospitals
In December, Emergis’ electronic health record {EHR) system was licensed for deployment in hospitals across the M
region. The first phase in the new wave of deployment invelves six hospitals. Already installed in the eight hosg
institutes representing the McGill University Health Centre and Centre hospitaller de 'Université de Montréal, the EHR
wiil help improve the quality of patient care in hospitals across the Montréal region. L'Agence de la santé et des :
sociaux de Montréa! is administering a single reglonai contract for the current and subsequent phases of this major
million dollar project. An EHR system allows health care professionals to rapidly and securely consult a complete rect
patient's health history.

Ontario Drug Benefit program contract

Also in December, the Company signed an agreement with the Ontario Ministry of Health and Long-term Care to man
ministry’s Health Network System, which processes drug claims under the Ontario Drug Benefit (ODB) program. Un
five-year, multi-million dollar agreement, approximately 99 million ODB claims will be processed annually at Emergis’ s
the-art data facilities in Ontario. The Health Network System is the largest, real-time online transaction processing sy
the Ontario government. The winning of this contract is a major step forward in Emergis’ strategy to become the pro
choice for the government health market. In addition to managing the Health Network System, Emergis will provide de
staff to support the system and, as requested by the Ministry, enhance the system to meet the changing needs of t
program.

Preferred Solution Agreement with Infoway

Also in February 2007, Emergis concluded a Preferred Solution Agreement with Canada Health Infoway for its Assure Et
Information System (DIS) solution. The three-year Canada-wide agreement includes competitive pricing and co
designed to accelerate Infoway's program to support the implementation of interoperable EHR systems across the cou
governments and pubiicly funded health care organizations. It recognizes that Emergis’ DIS solution meets Infoway’'s
from a program investment perspective in terms of pricing and interoperability.

Renewal of claims transport contracts

The Company has successfully re-signed all clients acquired in the purchase of NDCHealth’'s Canadian claims tr
business in 2005, and added three new clients in 2006. The full operational integration of the transport busine
compileted in the first quarter of 2006.

Finance
Progress in the Finance sector in 2006
within the Company’s Finance operations, growth was seen in the following areas:

® Assyst Real Estate transactions increased 28% to 0.2 million, bolstered by growth in market activity in Québec. )
October, Emergis signed the largest residential mortgage lender in the country with over 15% of the Canadian rr
market to participate in the solution. Significant gains are expected in 2007 when the solution is rolled out acros
as described below under “Remote Law.”
® Credit and debit card authorization transactions (Assure Pay Credit Debit) increased 8% to 189.8 million.
¢ Cash management transactions increased 15% from 2005 te 154.3 millien, including @ 26% increase in Assure P
transactions to 1.9 million.
Remote Law
In November, Emergis signed an agreement with RemoteLaw Online Systems Corp. of Vancouver to integrate Emergis
Real Estate solution for completing mortgage transactions with RemotelLaw’s web-based econveyance™ software. The
year agreement targets Assyst Real Estate to be offered to ali of RemotelLaw’s econveyance users and the British Colun
community by the spring of 2007. The contracts with RemoteLaw and with the major Canadian bank will allow the el
processing and registration of residential mortgages in British Columbia, thereby fulfilling Emergis’ strategy to begin the
of its mortgage processing solution across Canada.

Managed security services

During the quarter, the Company renewed a major security services contract with Bell Canada. Under the three-yea
million dollar contract, Emergis provides managed security services to Bell in support of Bell's major government clier
Company will continue to provide a broad range of technology solutions and facilities; specially trained, security:
personnel; and advanced change management processes. The Company believes that its security and other managed :
are viewed by the broader corporate market as offering real valug on their own, beyond the support they provid
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solutions for the Health and Finance sectors.

Visa Commerce
In December, the Company was Informed that Visa will no longer pursue the business line that was served by Visa Cor
and, as a result, Visa will not extend its contract with Emergis for Visa Commerce beyond its current explry date in June

Corporate highlights

Sale of motor vehicle lien registration solution

The Company sold its motor vehicle lien registration solution to a strategic buyer for $1.7 million and an additior
million, subject to certain conditions. Further consideration of up to $1.3 million may be received, contingent on th
renewing a customer contract. As part of the sale agreement, the Company wiil provide transition services to the buy
mid-2007. Emergis’ lien registration solution streamlined the process of securing financing and leasing transacti
automobites, trucks, machinery and other personal property by offering a single entry polnt to each provincial registrar
registration. Emergis had come to believe that this solution would not meet the Company’s growth and profitability targ

Normal course issuer bid

During the quarter, the Company repurchased 1.4 million shares at an average market price of $5.22 per share
aggregate cost of $7.2 milllion, including expenses, under a normal course Issuer bid initiated on March 2, 2006 and e
March 1, 2007. Total common shares outstanding at December 31, 2006 were 89.7 million. A further 0.1 million
repurchased just prior to year-end, were settled and cancelled in early January 2007. The maximum number of sha
can be purchased under the bid is 6.0 million, of which 4.4 million have been purchased and cancelled to date.

In a separate new release, the Company today announced its intention to Initiate a third normal course issuer bid thro
facilities of The Toronto Stock Exchange, subject to regulatory approval. Purchases made pursuant to this bid will not
5.56 million common shares, representing approximately 10% of the public float of its common shares at February 21
The common shares acquired pursuant to the bid will be cancelled. All purchases under the bid will be made during the
from March 2, 2007 to February 29, 2008. Emergls believes that the purchase of its common shares represents an app
use of a portion of its avaltable funds.

Conference call, webcast and supplemental financial information

The Company will hold a conference call and live webcast tomorrow at 8:30 a.m. ET to discuss its financial results
fourth quarter and year 2006. To participate, Interested parties can dial toll-free 1 866 898-9626, and in Toronto 4:
2216. The fourth quarter and year 2006 financial resuits news release, unaudited fourth quarter financial statements,
2006 financial statement and notes, 2006 management’'s discussion and analysis and fourth quarter 2006 supph
information package are posted on www.emergis.com

An instant replay of the conference call will be avaitable for two weeks starting at 10:30 a.m. today. To listen, int
participants should dial toll-free 1 800 408-3053, and from Toronto 416 695-5800. The access code is 3207793#. An
version of the webcast will also be available starting at 10:30 a.m. tomorrow on www.emergis.com

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers, Emergis has expertise in electronic health-related claims processing, health record systems, ph
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index.

Certain information in this news release, In various fllings with Canadian regulators, In reports to shareholders and i
communications, is forward-looking within the meaning of certain securi-ties laws, and is subject to importan
uncertainties and assumptions. This forward-looking Information Includes, among others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentlons, The words “may”, “could”, “should”, “would”, “si
“outiook”, “believe”, "anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking Information in this news release describes the Cor
expectations as of February 21, 2007.

"W "W wow

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, its ability to deliver developm
|mplementation pro]ects in a tlmely manner, the non-renewal of major contracts which expire in the near term, com;
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ang aming or signing large customer concracts, customers aeveioping internailly tne cCapaolity to perrorm tne service
the Company performs on their behalf, its response to its industry’s rapid pace of change, the limited time to capit.
market opportunities, competition, pricing pressures, fluctuations in its operating results, its ability to make and ir
acquisitions, failures or material changes in its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persor
ability to protect its intellectual property, intellectual property Infringement ¢laims, and industry and government regula

Emergis cautions that the foregcing list of material factors is not exhaustive. When relying on the Company's forward-
information to make decisions, investors and others should carefully censider the foregoing factors and other uncertaint
potential events. In making the forward-looking Information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergls has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in the public
sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex saies cycle
substantially affect the Company’s forecasting abilities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pt
these larger oppeortunities does not ensure a linear progression of the Company's revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not
such forward-looking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outt
such items or factors. For additional Information with respect to certain of these and other factors, refer to the ri:
uncertainties section of the Company’s 2006 MD&A and to its 2005 Annual Information Form (risks and uncertaintie
with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF Et
AS OF FEBRUARY 21, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, El
EXPRESSLY DISCLAIMS ANY INTENTION OR OBLIGATICN TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORW
WHETHER AS A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPL
LAW,.

-30-

'EBITDA used in this news release does not have a3 meaning under Canadian Generally Accepted Accounting Princip
therefore may not be comparable to similar measures presented by other publicly traded companies. It is defined
income from continuing operations before depreciation, amortization of intangible assets, interest, gains or losses on
assets, loss on foreign exchange, and income taxes. No reconciliation is provided in the interim consolidated statei
earnings. EBITDA is presented on a basis that is consistent from period to period and agrees, on a consolidated basis,
amount disclosed as "Earnings before under-noted items” on the consolidated statements of earnings.

Information: John Gutpell, 450 928-6856

Home | SiteMap | Contactus | Careers | Voirle site en frangais

Legal / Privacy © 1998-2007 Emergis Inc. All rights reserved.
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Emergis Expands Electronic Health Record Solution - Assure EHR

Montreal, February 23, 2007 — Emergis Inc. (TSX: EME), as part of the company’s growing portfolio of health IT sc
announced today the expansion of its Assure EHR product suite. Focused on the challenges of regional and jurisdictiona
information networks, the expansion draws on many of the company’s proven components to provide additional featu
support health information exchanges, such as regional health information organizations (RHIO) or Health Main
Organizations (HMO) in the U.S, It also introduces new components that effectively address the need of clinicians f
access to complete and accurate electronic health records (EHR).

The core Assure EHR solution includes a secure health integration platform and web-based clinical portal for authorizec
to the EHR by health care personnel across broad jurisdictions. An enterprise master patient index application
complete and accurate patient records. Assure EHR’s robust and flexible clinical data repository offers federated, confe
or centralized deployment methods and includes laboratory and patient encounter notes information and ordering caps
The Emergis drug information system offers e-prescribing features based upon patient-specific data stored within tt
Instant contraindications along with visual cues intuitively guide prescribing clinicians, resulting in significant patien
improvements.

“*We've been growing our regional and jurisdictional EHR solutions in Canada for several years now, and are very excite
introducing Assure EHR to the U.S. market,” said Mark Groper, Executive Vice President at Emergis. The recent additio
hallmark Oacis enterprise EMR solution to Emergis’ product catalog has created tremendous synergy and flexibility
EHR/EMR offering,” continued Mr. Groper. "Our history of embracing open technology and our experience in developi
interoperable solutions position us extremely well in this global market segment.”

There is also growing demand in regional or jurisdictional EHR deployments for broad-scale disease management and
population studies. Along with Assure EHR, Emergis offers a powerful data warehouse and analytical tools that

optimize, and synthesize volumes of data from clinical and business systems throughout a region. Health care analys
access to easy-to-use queries and reporting tools that help accelerate the research process.

Emergis will be demonstrating the new Assure EHR at the 2007 Annual Conference and Exhibition of the He:
Information Management Systems Society (HIMSS) in New Orleans, February 26 through March 1, booth 7337,

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pt
management solutions, cash management and mortgage document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmactes, Its electronic health record sclutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-looking within the meaning of certain securities laws, and is subject to importan
uncertainties anc assumptions. This forward-looking informatien includes, amoeng others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentions. The words "may”, “could”, “should”, “would”, “si
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-focking information in this news release describes the Cor

expectations as of February 23, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conciusion, forecast or projection
forward-looking information Include, among others: general economic factors, adverse Industry events, the adoption
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News releases Page 2 of 2

the Company’s solutions by customers and by related electronic trading communities, our ability to deliver developm
implementation projects in a timely manner, non-renewal of major contracts which expire in the near term, complexi
the timing of signing government contracts, customers developing internally the capability to perform the services wl
Company performs on their behalf, the Company’s response to its industry’s rapid rate of change, the limited time avai
capitalize on market opportunities, competition, pricing pressures, fluctuations in its operating results, Its ability to mi
integrate acquisitions, failures or material changes in our strategic relationships, exposure under contract indemnities,
in software or failures in the processing of transactions, security and privacy breaches, the Company’s ability to attr
retain key personnel, its ability to protect its intellectual property, intellectual property infringement claims, and indus
government regulation.

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company’s forward-
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertaini
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In additien, the Company also assumes the signature of contracts. In this regard, Emergis is g
large opportunities that present a very long and complex sales cycle, which substantially affect the Company’s fore
abilities. The Company has made certain assumptions regarding the timing of the realization of these oppeortunities
thinks is reasonable but which may not be achieved. Furthermore, the pursuit of these larger opportunities does not e
linear progression of the Company’s revenue and earnings, since they may involve significant up-front fees follo
reduced ongoing payments. The Company has assumed a certain progresslion, which may not be realized. It has also a
that the material factors referred to in the previous paragraph will not result in such forward-logking information t
materially from actual results or events. However, the list of these factors is not exhaustive and is subject to change ar
can be no assurance that such assumptions will reflect the actual outcome of such items or factors. For additional info
with respect to certain of these and other factors, refer to the risks and uncertainties section of the MD&A in the Cor
2005 Annual Report and to lts 2005 Annual Information Form (risks and uncertainties) filed with Canadian regulators.

THE FORWARD-LOCKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF Ef
AS AT FEBRUARY 23, 2007 AND, ACCORDINGLY, IS SUBIJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EI
EXPRESSLY DISCLAIMS ANY INTENTION OR OBLIGATION TC UPDATE OR REVISE ANY FORWARD-LOOKING INFORM
WHETHER AS A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPL
LAW,

- 30 -
Information: John Gutpell 450 928-6856

Home | SiteMap | Contactus | Careers | Voir le site en frangais

Legal / Privacy @ 1998-2007 Emaergis Inc. All rights reserved.
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Emergis renews and expands its relationship with Standard Life

Montreal, March 7, 2007 — Emergis Inc. {TSX: EME} today announced that it has renewed and extended its
agreement with The Standard Life Assurance Company of Canada. Under this new five-year contract, which includes
year renewal option, Standard Life will continue to use Emergis’ Assure Claims solution for the adjudication of Its drug
as it has done for the past 17 years, and will implement Emergls’ new dental and extended health claims processing sy
2007 and 2008, raspectively.

“We are pleased to expand our longstanding relationship with Emergis,” said Jean Guay, Senior Vice-President,
Insurance of Standard Life. “This decision is based on their proven track record in drug claim adjudication and their lez
in the development of claims management solutions.”

Emergis’ Assure Claims solution makes it possible to adjudicate electronic claims in real time from the point of ser
behalf of insurers such as Standard Life, governments and their agencies. It allows for the management of info
pertaining to each sponsor’s group plan and claimants’ eliglbility, as well as the transmission of direct payment to hea
professionals, and the reimbursement of claims submitted by group plan participants. Assure Claims also provides a o
set of ancillary services such as formulary management, audits, fraud detection, data mining as well as professional :
delivered by pharmacists and other industry experts.

“We view Standard Life’s decision to use Emergis for multi-benefit claims management as a strong endorsement of ou
strategy,” said Marc Filion, Executive Vice-President, Health Claims Management of Emergis. "They are the secont
insurer to take advantage of this new offering since it was announced last summer.”

Emergis delivers adjudication services to some of the largest insurers, government agencies and drug boards in {
Emergis insurers collectively represent about half of the private group health insurance market in the country. It
Emergis reached the 60 million mark for drug claims adjudicated. Emergis is also one of the largest electronic claims tr
companies in Canada. In 2006, the company transported 158 million drug and dental cfaims. Its electronic network
transport of claims reaches 99% of Canadian pharmacies and all dentists in Canada who submit claims electronically.

About Standard Life

Standard Life Canada is a major investment, retirement and financlal protection company. Along with its affiliated cor
in Canada, as of June 30, 2006, The Standard Life Assurance Company of Canada had $34.5 billion in asset:
management and offered a wide range of financial products and services to over 1.31 mitlion individuals, includin:
Insurance and pension plan members. Total premium income and deposits reached $5.2 billien in 2005. Standard Life h
a prominent player in the Canadian marketplace since 1833, (www.standardlife.ca)

The Standard Life group is a leading provider of financial products and services, with approximately 7 million cu:
worldwide. As of June 30, 2006, its investment management business had $254 billion in assets under management. F
in Edinburgh (Scotland) in 1825, The Standard Life Assurance Company became a mutual life insurance company i
Following overwhelming support by voting members and subsegquent approval from the Court of Session in Scotla
Company demutualized and a new public company - Standard Life plc -was born. Standard Life plc was listed on the
Stock Exchange (LSE), under the ticker symbol or code SL., on July 10, 2006. (www.standardlife.com)

About Emergis

Emergis is an IT leader in Canada that focuses on the heaith and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pr
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record seolutions are also delivered in the U
Australia. The Company's shares (TSX: EME} are included in the S&P/TSX Composite Index.

Certain inforrmation in this news release. in various filinos with Canadian reaulators. In reports to shareholders and i

http.//www.emergis.com/newsroom/news/2007/march7.aspx 12/11/2007




News releases Page 2 of 2

communications, is forward-looking within the meaning of certain securi-ties laws, and is subject to importa
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentions, The words “may”, “could”, “should”, “would”, sl
“outlook”, “believa”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-locking Information. The forward-looking Information in this news release describes the Cor

expectations as of March 7, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, its ability to deliver developm
implementation projects in a timely manner, the non-renewal of major contracts which expire in the near term, comj
and timing of signing large customer contracts, customers developing internally the capability to perform the service
the Company performs on their behalf, its response to its industry’s rapid pace of change, the limited time to capit.
market opportunities, competition, pricing pressures, fluctuations in its operating results, its abllity to make and ir
acquisitions, failures or material changes in its strategic retationships, exposure under contract indemnitles, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persor
ability to protect its intellectual property, Intellectual property infringement claims, and industry and government regula

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company’s forward:
information to make decisions, Investors and others should carefully consider the foregoing factors and other uncertains
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in the public
sector. In this regard, Emergis Is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company’s forecasting abilities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pt
these larger opportunities does not ensure a linear progression of the Company’'s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not
such forward-locking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual out:
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri:
uncertainties section of the Company's 2006 MD&A and to its 2006 Annual Information Form (risks and uncertaintie
with Canadian regulators.

THE FORWARD-LCOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF E!
AS OF MARCH 7, 2007 AND, ACCORDINGLY, IS5 SUBJECT TQO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.

- 30 -
Information: John Gutpell 450 928-6856

Home | SiteMap | Contactus | Careers | Voirle site en frangais
Legal / Privacy © 1998-2007 Emergis Inc. All rights reserved,
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Emergis licenses eInvoicing technology to Florida-based utility

Montréal, March 30, 2007 — Emergis Inc. (TSX: EME), a Canadian eBusiness company, today announced that its su
Emergis Technologies, Inc. has entered into an agreement to license its electronic invoicing and payment (EIPP) p
technology to Orlando Utility Commission of Qrlando, Florida. This new EIPP license adds to the series of fifteen licen
settlements that Emergis has signed since 2005.

“This agreement is in line with our sustained efforts to enforce our intellectual property rights,” said Marc Filion, E
Vice-President at Emergis.

Emergis Technologies owns a U.S. patent which was granted in March 2000 for a process for the electronic rece
payment of invoices. Emergls no longer offers an electronic invoicing and payment service, but continues to own the pa

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pk
management solutions, cash management and mortgage doecument processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, Is forward-looking within the meaning of certain securitles laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company's objectives and the strategies to achleve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentions. The words "may”, “could”, “should”, “would”, s\
“outiook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking information in this news release describes the Cor

expectations as of March 30, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
Materiai factors which could cause actual results or events to differ materially from a concluston, forecast or projection
forward-looking Information include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, our ability to deliver developm
implementation projects in a timely manner, non-renewal of major contracts which expire in the near term, complexil
the timing of signing government contracts, customers developing Internally the capability to perform the services wl
Company performs on their behalf, the Company’s response to its industry’s rapid rate of change, the limited time avai
capitalize on market opportunities, competition, pricing pressures, fluctuations in Its operating results, its ability to mi
integrate acquisitions, failures or material changes in our strategic relationships, exposure under contract indemnities,
in software or failures in the processing of transactions, security and privacy breaches, the Company’s ability to attr
retain key personnel, its ability to protect its intellectual property, intellectual property infringement claims, and indus
government regulation,

Emergis cautions that the foregoing list of material factors is not exhaustive, When relying on the Company’s forward-
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertaini
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue, In addition, the Company alsoc assumes the signature of contracts. In this regard, Emergis is ¢
large opportunities that present a very long and complex sales cycle, which substantially affect the Company’s fore

- - . . . - o

http.//www.emergis.com/newsroom/news/2007/march30.aspx 12/11/2007




News releases Page 2 of 2

apHIties. INe Lompany has made certain assumptions regaraing the timing of the reaizanon or these gpportunities
thinks is reasonable but which may not be achieved. Furthermore, the pursult of these larger opportunities does not e
linear progression of the Company’s revenue and earnings, since they may Invoive significant up-front fees follo
reduced ongoing payments. The Company has assumed a certain progression, which may not be realized. It has aiso a
that the material factors referred to in the previous paragraph wiil not result in such forward-looking information t
materially from actual results or events. However, the list of these factors is not exhaustive and is subject to change ar
can be no assurance that such assumptions will reflect the actual outcome of such items or factors. For additional info
with respect to certain of these and other factors, refer to the risks and uncertainties section of the MD&A in the Cor
2006 Annual Report and to its 2006 Annual Information Form (risks and uncertainties) filed with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EI
AS AT MARCH 30, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.
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Emergis and Pro-Suite sign integration agreement to offer Assyst Real Estate to B.C. notaries

Montréal, April 16, 2007 — Emergis Inc. (TSX: EME) today announced an agreement with Pro-Suite Software
Vancouver whereby Emergis’ Assyst Real Estate solution for completing mortgage transactions will be integrated w
Suite’s electronic conveyancing software application. The three-year agreement will make Emergis’ mortgage do
processing and registration solution available to all notaries using Pro-Suite by the fall of 2007. The Pro-Suite soft
owned and maintained by The Society of Notaries Public of B.C.

“The agreement with Pro-Suite is in line with Emerglis’ strategy of d ,v/\;:loping partnerships with software vendors as
associations to accelerate the adoption of Assyst Real Estate in eachlprovlnce as the solution is launched across Canad
Keith Nugara, Senior Vice-President, Financial Solutions Group at &£mergis, “"Our solution will help notaries in B.C.
more efficient by streamlining processes and reducing paperwork.”

Assyst Real Estate is a bilingual mortgage solution designed to facilitate the instructing, reporting and closing of m
loans for lenders and the legal community. With it, lenders can send mortgage instructions electronically to notaries,
and their staff in real time. In turn, these prefessionals can complete mortgage transactions from end to end online, in
secure and confidential manner. Assyst Real Estate speeds up the processing of transactions, reduces paperwork, cuts
costs, and reduces the risk of clerical error.

“Pro-Suite Is very pleased to partner with Emergis to offer a full range of electronic services that meet the needs of nol
British Columbia,” said Wayne Braid, Secretary and Executive Officer of The Soclety of Notaries Public of B.C. "By inte
our technologies, we will offer a more complete seclution to conveyancing practitioners that will streamline all asf
mortgage transactions, from document preparation to reporting.”

In 2002, Emergis launched its mortgage solutfon in Québec and has since seen adoption escalate to the point where m¢
80% of real estate notaries in Québec are using It today. More recently, the largest residential mortgage lender in
chose Assyst Real Estate as its preferred electronic solution for completing residential mortgage transactions with rea
notaries and lawyers across the country, thus launching the national roll-out of the solution.

About Pro-Suite

Pro-Suite manages the technical side of conveyancing transactions and comm icates with the production servers tha
conveyancing data for the Province of British Columbia. Through a standard Internet connection anywhere In the
notaries can access Pro-Suite’s software to generate and maintain all the documents needed for a conveyance—
Microsoft word and Adobe Acrobat.

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate interactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pt
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME} are included in the S&P/TSX Composite Index.

Certain Information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-locking within the meaning of certain securi-ties taws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as Information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentions. The words "may”, “could”, “should”, “would”, "s\
“outlook”, "believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking Information in this news release describes the Cor
expectations as of April 16, 2007,
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The results or events predicted in such forward-looking information may differ materially from actual resuits or
] Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, its ability to deliver developm
implementation projects in a timely manner, the non-renewal of major contracts which expire in the near term, comj
and timing of signing large customer contracts, customers developing internally the capability to perform the service
the Company performs on their behalf, its response to its industry’s rapid pace of change, the limited time to capit
market opportunities, competition, pricing pressures, fluctuations in its operating results, its ability to make and ir
acquisitions, failures or material changes in its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persor
ability to protect its intellectual property, intellectual property infringement claims, and industry and government regula

Emergis cautions that the foregoing list of material factors Is not exhaustive. When relying on the Company’s forward-
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertain!
potential events. In making the forward-looking information contained In this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in the public
sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantiafly affect the Company’s forecasting abilities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the py
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments, The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not
such forward-looking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outt
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri
uncertainties section of the Company’s 2006 MD&A and to its 2006 Annual Information Form (risks and uncertaintie
with Canadian requlators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF E!
AS OF APRIL 16, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.
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Emergis accelerates deployment of its electronic health record solution across Montréal region

Montréal, April 16, 2007 — Emergis Inc. (TSX: EME), today announced an acceleration of the multi-million dollar ¢
the Company signed with I'Agence de la santé et des services sociaux de Montréal (I’Agence) in iate December 2006
deployment of its Qacis etectronic health record (EHR) solution. Qacis has been purchased for six additional health aut
in the Montréal region: five health and social service centres, which can each include a hospital, community service
(CLSCs) and residential and long-term care centres (CHSLDs); and Hdpital Santa Cabrini. Oacis will allow heal
professionals at these hospitals and related facilities to rapidly and securely access a complete record of a patient’s
history online and in real-time.

“We view this as a clear endorsement of Qacis as a market-leading electronic health record solution for hospital and r
level deployment,” sald Mark Groper, Executive Vice-President responsible for Emergis’ Health — Public sector busine
are very pleased to expand our relationship with one of the naticn's foremost health care delivery networks and to pa
in moving care standards forward in the Montréal community. This significant expansion In the Oacis customer bas
direct result of the real value the solutlon provides to physicians and other clinicians.”

“We are pleased that Emergis Is assisting us in accelerating the deployment of Qacis in these health authorities,” sai
Levine, President and Director-general of I'Agence, “Oacis is already providing benefits to both physicians and patient:
the reglon of Montréal and we are looking forward to completing its deployment across the entire Mantréal region.”

Under the terms of the contract, Emergis provides the professional resources required for the Implementation of the
based on the needs of I'Agence. Qacis modules to be installed include: a clinical viewer, which enables clinicians to
access the patient’s online record from any secure Internet connection; an crder management capability to provid
informed decision-making, reduce medication errors and increase patient safety; and online clinical documentation mos
record clinical observations and create clinical notes, resuiting in a significant reduction in handwritten information .
electronic transformation of clinical processes.

The five health and social service centres (CSSSs) involved in today’s announcement are CSSS de I'Ouest-de-Iite, C
LaSalle et du Vieux Lachine, CSSS Sud Ouest Verdun, CSSS d'Ahuntsic et Montréal-Nord and the CSSS Coeur-de-I'fie
health authorities Include Lakeshore General Hospital, LaSalle Hospital, Lachine Hospital, Verdun Hospital, Hdpital
Hopital Jean-Talon as weli as numerous CLSCs and CHSLDs.

In a first phase, I'Agence already authorized the deployment of Oacis at I'HOpital Maiscnneuve-Rosemont, I'Hapital du
Coeur de Montréal, I'Hépital Sainte-Justine, I'Institut de cardiologie de Montréal, Sir Mortimer B. Davis Jewish General |
and St. Mary’s Hospital Centre,

About Oacis

Qacis is an interoperable EHR solution that addresses all aspects of patient record-keeping to support patient manage:
well as clinical care. An Interoperable EHR solution allows clinicians from multiple health delivery institutions to vi
update an integrated patient health record, which includes demographic, diagnostic imaging, drug, laberatory, in
disease, immunization and other relevant health information anywhere, any time. It ensures that caregivers have at
complete, accurate, and up-to-date patient records across geographic regions and within multiple health care organi
which often have different information systems. The Qacis solution supports health care professionals with collaborati’
which permit better informed decislons, driving improvements in the quality of care and patient outcomes and in
patient safety. Already installed In hospitals in Canada, the United States and Australia, Emergis expects to expand it
base in other geographic areas.

Visit http://www.emergis.com/sofutions/health/clinical_care/default.aspx to view a clip of the World Business Review’s
Jeurnal Television, in which Montréal health care professionals discuss the benefits of Qacis.

About Emergis
Emergis Is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate Interactions and the secure exchange of information to increase the process efficiency and quality of se
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its customers. Emergis has expertise in electronic health-related claims processing, health record systems, phk
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-looking within the meaning of certain securi-ties laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipattons, estimates and intentions. The wards “may”, “could”, “should”, "would”, “si
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, "plan”, “target” and similar words and expressions are
identify forward-locking information. The forward-looking information In this news release describes the Cor

expectations as of April 16, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information Include, among others: general economic factors, adverse Industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, its ability to deliver developm
impiementation projects in a timely manner, the non-renewal of major contracts which expire in the near term, comj
and timing of signing large customer contracts, customers developing internally the capability to perform the service
the Company perferms on their behalf, its response to its industry’s rapid pace of change, the limited time to capit.
market opportunities, competition, pricing pressures, fluctuations in its operating results, its ability to make and ir
acquisitions, failures or material changes in its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persot
ability to protect its intellectual property, intellectual property infringement claims, and industry and government regula

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company's forward-
information to make decisions, Investors and others should carefully consider the foregolng factors and other uncertaint
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in the public
sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company's forecasting abllities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pL
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previous paragraph will not
such forward-looking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outt
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri
uncertainties section of the Company’'s 2006 MD&A and to its 2006 Annual Information Form (risks and uncertaintie
with Canadian reguiators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF El
AS OF APRIL 16, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.
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Emergis launches PCI compliance services

Helping merchants protect credit card data against security breaches

Montréal, April 19, 2007 — Emergis Inc. (TSX: EME) today announced the launch of its Payment Card Industr
security services as part of its Assure Security sclutions portfolio. These services are designed to help merchants whoe
credit card transactions comply with standards set out by the PCI Security Standards Council. Emergis has been certifi
PCI Qualified Security Assessor (QSA) and Approved Scanning Vendor (ASV) allowing the Company to offer on-site

audit and network security scanning services.

“We are proud to be the first Canadian company to be certified by PCI to provide compliance services,” said Yogen Ap
Vice-President, Security Solutions at Emergis. “"We have a proven track record of developing best-of-breed security sc
OQur highly qualified and experienced, bilingual security professionals help merchants throughout their compliance prc
from identifying vulnerabilities to assisting them with remediation services to ensure PCI-compliance is achieved.”

The PCI Data Security Standard (DSS), established in 2006 and endorsed by American Express, Discover Financi
MasterCard Worldwide and Visa Internationai, requires merchants and service providers that store, process or t
customer payment card data to adopt information security controls and processes to ensure data integrity. Parti
payment brands require PCI DSS compliance reports by a certified third-party assessor for merchants and service pi
that process credit card transactions to achieve compliance.

“The PCI Security Standards Council is committed to helping everyone involved in the payment chain protect co
payment data. By receiving QSA and ASV certification, Emergis is playing an active part in this important end goz
Seana Pitt, chairperson, PCI Security Standards Council.

About PCI Security Standards Council
The mission of the PCI Security Standards Council is to enhance payment account security by fostering broad adoptiol
security standards. For more information, please visit www.pcisecuritystandards.org.

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate interactions and the secure exchange of Information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pt
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the rain insurance companies, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notarles and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index. For more information on E
PCI Compliance services, please visit http://www.emergis.com/solutions/finance/security/pci/default.aspx.

Certain Information in this news release, in various filings with Canadian regulators, in reports to sharehotders and i
communications, is forward-logking within the meaning of certain securi-ties laws, and is subject to importan
uncertainties and assumptions. This forward-locking information includes, among others, information with respect
Company's abjectives and the strategies to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentions. The words “may”, “could”, “should”, “*would”, "si
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking information in this news release describes the Cor

expectations as of April 19, 2007.

The resuits or events predicted in such forward-looking information may differ materially from actua! results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information Include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, its ability to deliver developm
implementation prolects in a timelv manner, the non-renewal of maior contracts which exoire in the near term. comu
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and timing of signing large customer contracts, customers developing internally the capability to perform the service
the Company performs on their behalf, its response to its industry’s rapid pace of change, the limited time to capit
market opportunities, competition, pricing pressures, fluctuations In its operating results, its ability to make and ir
acquisitions, failures or material changes in its strategic relationships, exposure under contract indemnities, defects in s
or faitures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persor
ability to protect its intellectuai property, intellectual property infringement claims, and industry and government regula
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Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company’s forward:
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertaint
potential events. In making the forward-looking information contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets In the publk
sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company's forecasting abilities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks is reasonable but which may not be achieved. Furthermore, the pt
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has also assumed that the material factors referred to in the previcus paragraph will not i
such forward-iooking information to differ materially from actual results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual outs
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri
uncertainties section of the Cempany’s 2006 MD&A and to its 2006 Annual Information Form {risks and uncertainti¢
with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EI
AS OF APRIL 19, 2007 AND, ACCORDINGLY, IS SUBIECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR CTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW,
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Emergis to provide electronic health record solution to Hawkesbury General Hospital of Ontario

Ottawa, April 25, 2007 — Emergis Inc. (TSX: EME) today announced that Hawkesbury General Hospital, a
community hospitat in the Champlain Local Health Integration Network (LHIN} of Ontario, has purchased the Company
electronic health record {(EHR) solution. An EHR solution allows health care professionals to rapidly and securely a
complete record of a patient’s health history online and in real time. Hawkesbury General is the second hospital to p
the QOacis solution in the Champlain LHIN after The Ottawa Hospital and the fourth in Ontario.

“"With this new contract, Emergis strengthens its presence in the Champlain region and Ontario’s health IT sector,” sa
Groper, Executive Vice-President, Health - Public Sector at Emergis. "We are pleased that Hawkesbury has chosen (
the best possible solution to complete the electronic transformation of their systems and are proud to collaborate with -
improve the delivery of health care in the region.”

The installation of the full suite of Oacis web-based products at Hawkesbury General Hospital will begin In the fail ¢
Emergis will provide the professional resources required for the implementation of the system. Oacis modules to be i
include: a clinical viewer, which enables clinicians to quickly access the patient’s online record from any secure )
connection; an order management capability to provide more informed decision-making, reduce medication err
increase patient safety; and online clinical documentation modules to record clinical observations and create clinica
resulting in a significant reduction in handwritten Information and the electronic transformation of clinical processes.

“Through the flexibitity of Qacis, we are able to implement an electronic health record solution that meets the specific r
our hospital and clinicians, and also allows for the viewing and sharing of clinical data for patients that are common
Ottawa Hospital and Hawkesbury Hospital,” said Luc Séguin, Acting CEQ and Vice-President of Financia!l and Info
Services, Hawkesbury General Hospital, “The deployment of Oacis is the culmination of our strategic IT vision and plan.

Hawkesbury General Hospital s a bilingual community hospital that serves the Town of Hawkesbury and the regi
includes the eastern part of Ontario and the western part of Québec. It is part of the Champlain LHIN, one of 14
health organizations formed as a result of the “Transformation Agenda” established by Ontario’s Ministry of Health ar
Term Care., Comprising over 200 health care organizations of various types and sizes across the continuum of ce
netwerk spans 20,000 square kilometers including several small communities, rural areas, and the Ottawa urban area
1.2 million people reside within the Champlain LHIN, representing almost 10% of all Ontarians.

In addition to deploying Oacis at two hospitals within the Champlain LHIN, Emergis has alsc implemented its Qac
(enterprise master patient index) application in hospitals across the region in an effort to link up patient records thr
eastern Ontario. The application compares key data elements from multiple patient records in various facilities and det:
the probability that they are or are not related to the same patient, thus saving significant time and cost for hospital pe
and reducing wait times for patients by creating more complete patient records.

About Oacis

Oacls is an interoperable EHR solution that addresses all aspects of patlent record-keeping to support patlent managet
well as clinical care. An interoperable EHR solution allows clinicians from multiple health delivery institutions to vi
update an integrated patient health record, which includes demographic, diagnostic imaging, drug, laboratory, in
disease, immunization and other relevant health information anywhere, any time. It ensures that caregivers have at
complete, accurate, and up-to-date patient records within one facility within multiple health care crganizations
geographic regions which often have different information systems. The Oacis solution supports health care profession
collaborative tools which permit better informed decisions, driving improvements in the quality of care and patient oL
and improved patient safety. Already installed in hospitals in Canada, the United States and Australia, Emergis ex|
expand its client base in other geographic areas.

Visit www.emergis.com/solutions/health/clinical_care/default.aspx to view a clip of the World Business Review’s Health
Television, in which Montréal health care professionals discuss the benefits of QOacis,

About Emergis
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Emergis is an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate interactions and the secure exchange of information to increase the process efficlency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, pk
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the main insurance companies, top financial institutions, government agenctes, hospitals, large corporatio
estate lawyers and notaries and 2,900 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME) are included in the S&P/TSX Composite Index.

Certain information in this news release, in various filings with Canadian regulators, in reports to shareheiders and |
communications, is forward-looking within the meaning of certain securi-ties laws, and is subject to importan
uncertainties and assumptions. This forward-looking information includes, among others, information with respect
Company’s objectives and the strategles to achleve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and Intentions. The words “"may”, “could”, “should”, “would”, “si
“outlock”, “believe”, “anticipate”, "estimate”, "expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking information in this news release describes the Cor

expectations as of April 25, 2007.

The results or events predicted in such forward-looking information may differ materially from actual resuits or
Materlal factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-looking information include, among others: general economic facters, adverse industry events, the adoption
the Company’s solutions by customers and by related electrenic trading communities, its ability to deliver developm
implementation projects in a timely manner, the non-renewal of major contracts which expire in the near term, comj
and timing of signing large customer contracts, custormers developing internally the capability to perform the service
the Company performs on their behalf, its response to its industry’s rapid pace of change, the limited time to capit.
market opportunities, competition, pricing pressures, fluctuations in its operating results, its abitity to make and ir
acquisitions, failures or material changes in its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persol
ability to protect its intellectuval property, intellectual property infringement claims, and industry and government regula

Emergis cautions that the foregoing list of material factors is not exhaustive. When relying on the Company’s forward:
information to make decisions, investors and others should carefully consider the foregoing factors and other uncertaint
potential events. In making the forward-looking infermatlon contained in this news release, the Company does not assu
significant acquisitions, dispositions or one-time items. It does assume, however, the renewal of certain customer co
Every year, Emergis has major customer contracts that it needs to renew. One of these represents slightly more than
its annual revenue. In addition, the Company also assumes the signature of contracts in new markets in the publit
sector. In this regard, Emergis is pursuing large opportunities that present a very long and complex sales cycle
substantially affect the Company’s forecasting abitities. The Company has made certain assumptions regarding the ti
the realization of these opportunities which it thinks Is reasonable but which may not be achieved. Furthermore, the pL
these larger opportunities does not ensure a linear progression of the Company’s revenue and earnings, since th
involve significant up-front fees followed by reduced ongoing payments. The Company has assumed a certain prog
which may not be realized. It has alsc assumed that the material factors referred to in the previous paragraph will not |
such forward-lgoking information to differ materially from actua! results or events. However, the list of these factor
exhaustive and is subject to change and there can be no assurance that such assumptions will reflect the actual oute
such items or factors. For additional information with respect to certain of these and other factors, refer to the ri:
uncertainties section of the Company’s 2006 MD&A and to its 2006 Annual Information Form (risks and uncertaintie
with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EI
AS OF APRIL 25, 2007 AND, ACCORDINGLY, IS SUBIJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE CR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW,
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Emergis delivers strong performance in first quarter 2007

Revenue at $45.7 M, up 13% from Q1 06

Health revenue up 39%

EBITDA! at $9.5 M, up 23%

Net income at $5.4 M ($0.06 per share), up 46%

Montréal, April 26, 2007 — Emergis Inc. (TSX: EME) today announced its unaudited financial results for the three
ended March 31, 2007. All dotlar figures in this release are expressed in Canadian dollars, unless otherwise indicated.

“We are very pleased with the momentum building in the business and In our financial results. We continue to incre
profitability, white investing significantly in new technology and expanding our sales funnel to accelerate our growt
forward,” said Frangols Cté, President and Chief Executive Officer of Emergis. “This strong start to the year is in line
annual financial targets we announced in February.”

C8té added, “On the Health side, revenue is up 39%, reflecting both organic growth and the impact of recent acquisitic
operations in claims processing, in the public health sector and in pharmacy management systems are all performing v
continue to offer significant future potential. On the Finance side, we expect to see growth in the business and in
profitability next vear, driven mainly by our mortgage document processing and our tax filing and payment solutions.”

Net income In the first quarter was $5.4 million or $0.06 per share compared to $3.7 million or $0.04 per share in t}
year. The 46% growth in earnings resulted from a significantly higher contribution from the Health sector an
depreciation and amortization expenses, partly offset by a lower contributlon from the Finance sector and higher incc
expenses.

Note: The descriptions of the Company’s financial performance compared to historical periods in this news release sun
those described in its First Quarter 2007 Management's Discussion and Analysis, which has been posted on Emergis’ cc
web site, along with this release and other financial information.

Revenue summary for the quarter
Three-month periods ended March 31, 2007, December 31, 2006, and March 31, 2006,
in millions of Canadian dollars:

Q1 2007 Q4 2006 Q12006
Health 345 341 24.9
Finance 11.2 12.1 15.4
Total revenue 45,7 45.2 40.3

¢ Revenue for the quarter was $45.7 million compared to $40.3 million in the first quarter of 2006 and compared t
million in the fourth quarter of 2006. In the year-over-year and sequential quarterly comparisons, growth in Hea
operations was offset by lower Finance revenue.

* Recurring revenue represented 79% of total revenue in the quarter compared te 91% In the first quarter last ye:
82% In the fourth quarter of 2006. The change from the historical quarters is mainly due to activities in the publ
sector, a portion of whose revenue Is derived from consulting services which the Company classifies as “deploym
consulting” revenue rather than recurring revenue. Recurring revenue In the future will continue to represent a b
more consistent with that of recent quarters.

# Health revenue increased 39% on a year-over-year basis due mainly to the acquisitions of Dinmar and FrontLine
to highar drua Informatinn svateams license and consulting revenue and to oraanic arowth in claims nrocessina,
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On a sequential quarterly basis, the increase in Health revenue was due mainly to higher drug information systel
license and consulting revenue, partly offset by a lower contribution from pharmacy management systems and It
professional services revenue related to workers’ compensation board activities.

Compared to the first quarter of 2006, Finance revenue decreased due mainly to the expiry of a transition servic
contract related to the webdoxs consumer bill presentment service, to the sale of the Company’s lien registratior
solution, lower revenue from its electronic document exchange solutlon and lower professional service revenue r
Visa Commerce activities.

Finance revenue decreased from the fourth quarter of 2006 mainly due to the sale of the Company’s lien registr:
solution and to lower license revenue from its patented electronic invoicing technelogy. These decreases were pe
offset by higher deployment revenue from cash management solutions.

EBITDA summary for the quarter
Three month penods ended March 31, 2007, December 31, 2006, and March 31, 2006, in millions of Canadian dollars:

Qt 2007 Q4 2006 Q1 2006

Health 8.2 9.7 4.3
Finance 1.0 1.1 3.2
Core 9.2 10.8 1.5
Mon-core 0.3 0.2 0.2
EBITDA before: 9.5 11.0 7.7
Contract settlements - - .

Restructurieg & other - 0.3) -

Total EBITDA 9.5 10.7 7.7

EBITDA was $9.5 million {21% of revenue), up 23% from $7.7 mlllion {19%) generated in the first quarter of 20
reflecting a significantly higher contribution from Health and a lower contribution from Finance operations. Comp
the fourth quarter of 2006, EBITDA decreased from $10.7 million, mainly due to a decrease in the contribution fi
Health operations.

Health EBITDA was $8.2 million (24% of Health revenue) compared to $4.3 million (17%) In the first quarter of
$9.7 million (28%) in the fourth quarter of 2006. In the year-over-year comparison, the increase was due mainl
acquisitions and to organic growth in claims processing and license revenue assoclated with drug information sys
In the sequential quarterly comparison, Health EBITDA decreased due to higher employee-related expenses assc
with the resumption of certain payroll remittances at the beginning of the year, lower development activities in t
workers’ compensation board area and a higher proportion of overhead aliocations relative to the Finance sector.
factors were partly offset by higher license and change management revenue associated with drug information s
Finance contributed $1.0 million to EBITDA in the quarter (9% of Finance revenue) compared to $3.2 million {21
the first quarter of 2006 and to $1.1 million befere one-time items (9%) in the fourth quarter of 2006. In the ye.
year comparison, the decrease was due to the expiry of a transition services contract related to the webdoxs cor
bill presentment service, higher development expenses in the cash management area, a decrease in contributior
the Company’s electronic document exchange solution, and the sale of its lien registration solution.

In the sequential quarterly comparison, Finance EBITDA decreased mainly due to the sale of the Company’s lien
registration solution and higher employee-related expenses as mentioned above, partly offset by a lower proport
overhead expenses allocated to the Finance sector.

Non-core operations ceased as of June 30, 2004. However, since the beginning of 2005, the Company has rever:
certain tax provisions that were related to non-core activities.

Financial position at March 31

Cash on hand at quarter-end, including temporary investments, was $94.6 million, a reduction from $99.7 millicn at De
31, 2006. The decrease reflected mainly cash outflows related to a reduction in accounts payable for the payout of
performance bonuses and to debt repayments.

Working capital at quarter end was $87.2 million compared to $90.9 million at the end of 2006. Long-term debt decre
$2.8 million from $3.1 million at the end of 2006.

Operating highlights

Health
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Progress in the Health sector
« Progress in the Company’s Health operations in the quarter compared to the first quarter last year was evident in a nu
areas:

Relationships with existing insurance carriers were renewed and expanded (see below).

* The number of health claims adjudicated grew by 10% to 17.6 million.

¢ The number of group insurance plan members holding Emergis pay-direct drug cards and the members’ covered
dependants increased by 5% to 8.0 milllon.

¢ Work on the Company’s Assure Claims Dental adjudication engine is nearing completion.

¢ In the workers’ compensation area, the number of health care providers connected to the Emergis platform grew
to approximately 4,000.

Standard Life contract renewal and extension
In March, Emergis renewed and extended its service agreement with The Standard Life Assurance Company of Canada
this new five-year contract, which includes a five-year renewal option, Standard Life will continue to use Emergis’
Claims solution for the adjudication of its drug claims and will implement Emergis’ new denta! and extended healtt
processing system in 2007 and 2008, respectively.

Equitable Life contract renewal

Curing the quarter, the Company also renewed its contract with The Equitable Life Insurance Company of Canada
processing of prescription drug claims for members of Equitable Life’s group health benefit plans. Under this new thr
contract, which includes a two-year renewal option, Equitable Life will continue to use Emergis’ Assure Claims solution,

EHR contract for Montréal region hospitals

Earlier this month, the Company announced an acceleration in the timetable of the multi-million dollar contract it sign
I'Agence de la santé et des services soclaux de Montréal (I’Agence) In late December 2006 for the deployment of It
electronic health record (EHR) solution. In a second phase of deployment, Oacis has been purchased for six additiona
authorities in the Montréal region including five Centres de santé et des services sociaux (CSS5S) and Santa Cabrini F
The CS55s each include a hospital, as well as clinics and residential and leng-term care facilities. Qacis will allow hea
professionals at these hospitals and related facllities to rapidly and securely access a complete record of a patient’
history online and in real-time.

In a first phase, 'Agence authorized the deployment of Oacis at six major Montréal-area hospitals.

Oacis win in Eastern Ontario

Hawkesbury General Hospital, a 69-bed community hospital in the Champlain Local Health Integration Network (L
Ontarie, has purchased the Company’s Qacis solution, Hawkesbury General is the second hespital to purchase th
solution in the Champlain LHIN after the Ottawa Hospital, and the fourth in Ontario. With this new contract, |
strengthens its presence in the Champlain region and Ontario’s health IT sector. It also demonstrates the utility of th
solution in a range of health care facilities, including community hospitals.

Finance

Progress in the Finance sector

Growth in the Company’s Finance operations in the quarter compared to the first quarter iast year was seen in the fi
areas:

# Assyst Real Estate transactions increased 40% to 51,000 mainly due to strong growth in the number of registrat
solution is being rolled out across Canada with the cormmercial launch of service in British Columbia in the secom
and in Ontario in the third quarter.

* Credit and debit card authorizatlon transactions (Assure Pay Credit Debit) increased 8% to 46.4 million.

* Assure Pay Tax transactions increased 21% to 544,000.

Integration agreement with Pro-Suite

In April, the Company signed an agreement with Pro-Suite Software Ltd. of Vancouver whereby Emergis’ Assyst Rea
solution for completing mortgage transactions will be integrated with Pro-Suite’s electronic conveyancing software app
The three-year agreement will make Emergis’ mortgage document processing and registration solution available to all
using Pro-Sulte by the fall of 2007. The Pro-Suite software Is owned and malntained by The Society of Notartes Pubtic
The agreement with Pro-Suite supports Emergls’ strategy of developing partnerships with software vendors ar
associations to accelerate the adoption of Assyst Real Estate in each province as the solution is rolled out across Canad:
Launch of PCI services

Emergis has launched a suite of Payment Card Industry (PCI) securlty services as part of its Assure Security s
portfolio. These services are designed to help merchants who process credit card transactions comply with standards
by the PCI Security Standards Council. Emergis has been certified as a PCI Qualified Security Assessor and Approved S
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Vendor, allowing the Company to offer on-site security audit and network security scanning services. Emergis is t
Canadian company to be certified by PCI to provide compliance services.

Corporate highlights

Normal course issuer bid

Under a normal course issuer bid initiated in March 2006, the Company repurchased 0.1 million shares just prior to y¢
which were settled and cancelled in early January 2007. No shares were repurchased under a new bid initiated in Marc
Purchases made pursuant to the March 2007 bid will not exceed 5.56 million common shares, representing approximate
of the public float of its common shares in February 2007.

Conference call, webcast and supplemental financial information

The Company will hold a conference call and five webcast tomorrow at 8:30 a.m. ET to discuss its flnancial results for -
quarter 2007. To participate, interested parties can dial toll-free 1 866 898-9626, and In Toronto 416 340-2216. 1
quarter 2007 financial results news release, unaudited first quarter financial statements, management's discussi
analysis and supplemental information package are posted on www.emergis.com

An instant replay of the conference call will be available for two weeks starting at 10:30 a.m. tomorrow. To listen, int
participants should dial toll-free 1 800 408-3053, and from Toronto 416 695-5800. The access code is 32078124#. An
version of the webcast will also be available starting at 10:30 a.m. tomorrow on www.emergis.com

About Emergis

Emergis is an IT l2ader tn Canada that focuses on the health and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, ph
management solutions, cash management and loan document processing and registration. In Canada, Emergis
solutions to the main insurance companles, top financial institutions, government agencies, hospitals, large corporatio
estate lawyers and notaries and 2,800 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Cempany's shares {(TSX: EME) are included in the S&P/TSX Composite Index.

Certain informaticn in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-looking within the meaning of certain securi-ties laws, and Is subject to importan
uncertainties and assumptions. This forward-looking Information Iincludes, among others, information with respect
Company’s objectives and the strategles to achieve those objectives, as well as information with respect to the Cor
beliefs, plans, expectations, anticipaticns, estimates and intentions. The words “may”, “could”, “should”, “would”, “st
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking information in this news release describes the Cor
expectations as of April 26, 2007.

The results or events predicted in such forward-looking information may differ materially from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or prejection
forward-looking information include, among others: general economic factors, adverse industry events, the adoption
the Company’s solutions by customers and by related electronic trading communities, its ability te deliver developm
implementation projects in a timely manner, the non-renewal of major contracts which expire in the near term, comj
and timing of signing large customer contracts, customers developing internaily the capability to perform the service
the Company performs on their behalf, its response to its industry’s rapld pace of change, the limited time to capit
market opportunities, competition, pricing pressures, fluctuations in its operating results, its abllity to make and ir
acquisitions, faflures or material changes in Its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persot
ability to protect its intellectual property, intetlectual property infringement claims, and industry and government regula

When relying on the Company’s forward-looking information to make decisions, investors and others should carefully ¢
the foregoing factors and other uncertainties and potential events. In making the forward-looking information containe:
news release, the Company does not assume any significant acquisitions, dispositions or one-time items, It does :
however, the renewal of certain customer contracts. Every year, Emergis has major customer contracts that it needs to
One of these represents slightly more than 10% of its annual revenue. In addition, the Company also assumes the sign
contracts in new markets in the public health sector. In this regard, Emergis is pursuing large opportunities that presen
long and complex sales cycle, which substantially affect the Company’s forecasting abilities. The Company has made
assumptions regarding the timing of the realization of these opportunities which it thinks is reasonable but which may
achieved. Furthermore, the pursuit of these larger opportunities does not ensure a linear progression of the Cor
revenue and earnings, since they may invelve significant up-front fees followed by reduced ongoing payments. The C
has assumed a certain progression, which may not be realized. It has also assumed that the material factors referred t
previous paraaraoh will not result in such forward-lookina information to differ materiallv from actual results or
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However, the list of these factors is not exhaustive and is subject to change and there can be no assurance th
assumptions will reflect the actual outcome of such items or factors. For additional information with respect to certain ¢
and other factors, refer to the risks and uncertainties section of the Company’s 2006 MD&A and to its 2006 Annual Info
Form (risks and uncertainties) filed with Canadian regulators.

THE FORWARD-LOOKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF El
AS OF APRIL 26, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.

-30-

IEBITDA used in this news release does not have a meaning under Canadlan Generally Accepted Accounting Princip
therefore may not be comparable to similar measures presented by other publicly traded companies. It is defined
income from continuing operations before depreciation, amortization of intangible assets, interest, galns or losses on
assets, loss on foreign exchange, and income taxes. No reconciliation Is provided in the Interim consolidated statei
earnings. EBITDA is presented on a basis that is consistent from period to period and agrees, on a consolidated basis,
amount disclosed as “Earnings before under-noted items” on the consolidated statements of earnings.

Information: John Gutpell, 450 928-6856

Home | Site Map | Contactus | Careers | Voir le site en frangais
Legal / Privacy € 1998-2007 Emergis Inc. All rights reserved.
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Emergis patient record application selected by Children’s Hospital of Eastern Ontario

Fifteen hospitals across Champlain LHIN now linked through QOacis EMPI to share patient records

Ottawa, May 24, 2007 — Emergis Inc. (TSX: EME) announced today that its Oacis EMPI (enterprise master patien!
application has been Installed at the Children’s Hospital of Eastern Ontarioc (CHEO). Oacis EMPI has already been depl
fourteen other sites across the Champlain Local Health Integration Network (LHIN) in Eastern Ontario, linking patient
across the region.

The Oacis EMPI solution compares key demographic data elements from multiple patient records in various health |
using sophisticated matching algorithms to systematically identify potential duplicate patient records. Oacis EMPI
hospital personnel to save significant time and cost while reducing wait-times for patients by facilitating the creation «
complete patient records. It is a component of Emergis’ comprehensive interoperable electronic medical record solutior
addresses all aspects of patient record-keeping to support patient management as well as clinical care.

“"The Qacls EMPI solution has proved to be a critical collaborative tool for health care professionals in building a |
electronic health record,” said Mark Groper, Executive Vice-President, Health - Public Sector at Emergis. "Emergis is [
contribute to CHEO's mission - to make a difference In the lives of children, youth and families - by supporting their Ii
to make effective use of information technology in the delivery of health care.”

"We are very excited to join this regional effort to link patient records across muitiple sites in Eastern Ontario,” sa
Bisson, Chief Financial Officer of CHEO. "We are conftdent that Oacis EMPI represents an important milestone towards
our clinicians provide more rapid and safer care to children and youth in the future.”

Established in Ottawa in 1974, CHEQ offers a full spectrum of clinical paediatric services and conducts $20 million in r
activities each year. The hospital Is affiliated with the Unlversity of Ottawa and has partnered with 17 other hospital:
Champlain LHIN to provide specialized services, exchange knowledge and share expertise,

The Champlain LHIN is one of 14 regional health organizations formed as a result of the “"Transformation Agenda” est:
by Ontario’s Ministry of Health and Long-Term Care. Comprising over 200 health care organizations of various types ai
across the continuum of care, the netwark spans 20,000 square kilometers Including several small communities, rura
and the Ottawa urban area. Nearly 1.2 million people reside within the Champlain LHIN, representing almost 10?2
Ontarians.

About Oacis

Qacis is an interoperable electronic medical record {(EMR) solution that addresses ail aspects of patient record-kee
support patient management as well as clinical care. It can be successfully used across a region as part of an interc
electronic health record (HER) solution to allow clinicians from multiple health delivery institutions to view and up
integrated patient health record, which includes demographic, diagnostic imaging, drug, taboratory, infectious ¢
immunization and other relevant health information anywhere, any time. It ensures that caregivers have access to co
accurate, and up-to-date patient records within one facility within multlple health care organizations across geographic
which often have different information systems. The Oacis solution supports health care professionals with collaboratic
which permit better informed decisions, driving Improvements in the quality of care and patient outcomes and in
patient safety. Already installed in hospitals in Canada, the United States and Australia, Emergis expects to expand il
base in other geographic areas.

Visit www,emergis.com/solutions/health/clinical_care/default.aspx to view a clip of the World Business Review’s Health
Television, in which Montréal health care professionals discuss the benefits of Qacis.

About Emergis

Emergis I1s an IT leader in Canada that focuses on the health and financial services sectors. It develops and manages s
that automate transactions and the secure exchange of information to increase the process efficiency and quality of se
its customers. Emergis has expertise in electronic health-related claims processing, health record systems, ph
management solutions, cash management and loan document processing and registration. In Canada, Emergis
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SQIULIONS LO LNE main Insurdnce compdnies, Lop nnancal insuulons, government agencies, nospildais, 1arge corporauo
estate lawyers and notaries and 2,800 pharmacies. Its electronic health record solutions are also delivered in the U
Australia. The Company's shares (TSX: EME} are included In the S&P/TSX Composite Index,

Certain information in this news release, in various filings with Canadian regulators, in reports to shareholders and i
communications, is forward-looking within the meaning of certain securities laws, and is subject to importan
uncertainties and assumptions. This forward-locking information Includes, among others, information with respect
Company’s objectives and the strategies to achieve those objectives, as well as informatlon with respect to the Cor
beliefs, plans, expectations, anticipations, estimates and intentions. The words "may”, “could”, “should”, “would”, “si
“outlook”, “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “target” and similar words and expressions are
identify forward-looking information. The forward-looking information in this news release describes the Cor

expectations as of May 24, 2007,

The results or events predicted in such forward-looking Information may differ materlally from actual results or
Material factors which could cause actual results or events to differ materially from a conclusion, forecast or projection
forward-locking information inciude, among others: general economic factors, adverse industry events, the adoption
the Company's solutions by customers and by related electronic trading communities, its ability to deliver developm
implementation projects in a timely manner, the non-renewal of major contracts which expire in the near term, comj
and timing of signing large customer contracts, customers developing internally the capability to perform the service
the Company performs on their behalf, its response to its industry’s rapid pace of ¢change, the limited time to capit
market opportunities, competition, pricing pressures, fluctuations In its operating results, its ability to make and ir
acquisitions, failures or material changes In its strategic relationships, exposure under contract indemnities, defects in s
or failures in the processing of transactions, security and privacy breaches, its ability to attract and retain key persor
ability to protect its intellectual property, intellectual property infringement claims, and industry and government regula

When relying on the Company’s forward-looking information to make decisions, investors and others shouid carefully ¢
the foregoing factors and other uncertainties and potential events. In making the forward-looking information containe:
news release, the Company does not assume any significant acquisltions, dispositions or one-time items. It does ¢
however, the renewal of certain customer contracts. Every year, Emergis has major customer contracts that it needs to
One of these represents slightly more than 10% of its annual revenue. In addition, the Company alsc assumes the sign
contracts in new markets in the public health sector. In this regard, Emergls is pursuing large opportunities that presen
long and complex sales cycle, which substantially affect the Company’s forecasting abllities. The Company has made
assumptions regarding the timing of the reallzation of these opportunities which it thinks is reasonable but which may
achieved. Furthermore, the pursuit of these larger opportunities does not ensure a linear progression of the Cor
revenue and earnings, since they may involve significant up-front fees followed by reduced ongoing payments. The C
has assumed a certain progression, which may not be realized. It has also assumed that the material factors referred t
previous paragraph will not result in such forward-looking information to differ materially from actual results or
However, the list of these factors Is not exhaustive and is subject to change and there can be no assurance th
assumptions will reflect the actual outcome of such Iltems or facters. For additional information with respect to certain «
and other factors, refer to the risks and uncertainties section of the Company’s 2006 MD&A and to its 2006 Annuat Info
Form {risks and uncertainties) filed with Canadian regulators.

THE FORWARD-LOCKING INFORMATION CONTAINED IN THIS NEWS RELEASE REPRESENTS THE EXPECTATIONS OF EJ
AS OF MAY 24, 2007 AND, ACCORDINGLY, IS SUBJECT TO CHANGE AFTER SUCH DATE. HOWEVER, EMERGIS EXP
DISCLAIMS ANY INTENTION OR OBLIGATION TO UPDATE OR REVISE ANY FORWARD-LOOKING INFORMATION, WHET
A RESULT OF NEW INFORMATION, FUTURE EVENTS OR OTHERWISE, EXCEPT AS REQUIRED BY APPLICABLE LAW.

- 30 -
Information:
Investors: John Gutpell, 450 928-6856
Media: Jessica McEachern, 450 928-6884
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Emergis launches Oacis emergency department tracking module

Integrated tracking module to help improve workflow and patient wait times

e-Health Conference - Booth 400A - Québec City, May 28, 2007 — Emergis Inc. (TSX: EME) today announ
launch of its Qacis integrated emergency department (ED) tracking module as part of its Qacis electronic medical recor:
solution. The Oacls ED tracking module will allew hospital emergency departments to carefully monitor and coordinate
within the department by providing health care professionals with real-time information about patients and their re:
diagnosis and treatment.

“Qacis EMR helps clinicians in thelr day-to-day practice by providing them with accurate, real-time access to
information,” said Mark Groper, Executive Vice-President, Health — Public Sector at Emergis. “"With the addition
integrated ED tracking module, we are demonstrating our commitment to facilitating best practices in hospitals
contributing to improved patient outcomes.”

The Qacis ED tracking module is an integrated component of Emergis’ Oacis EMR solution. It allows the hospital em
department personnel to track patients from the moment they step into the hospital until they are discharged and to
related resources and service requests, including registration, triage, lab exams, etc, The module automates the whit
traditionally used in emergency departments to track patients and includes all the key tracking information about a
patient. Thanks to Qacis’ open architecture, the application integrates diagnostic ancillary systems, including radiclogy i
and automatically updates the tracking system which alerts clinicians when critical test results are available. With the C
tracking module, health care providers can see at a glance the status and location of all patients admitted to an em
department. They can better track the severity of lliness or injury and more efficiently prioritize patients with co
requiring ImmedlIate attention.

Visit Emergis at booth 400A at e-Health in Québec for a complete demo of the new Oacis ED tracking module.

About Qacis

Cacis is an interoperable electronic medical record (EMR) solution that addresses all aspects of patient record-kee
support patient management as well as clinical care. It can be successfully used across a region as part of an interg
electronic health record (EHR) solution to allow cliniclans from multiple health delivery institutions to view and up
integrated patient health record, which includes demographic, diagnostic imaging, drug, laboratory, infectious ¢
immunization and other relevant health Information anywhere, any ttme. It ensures that caregivers have access to co
accurate, and up-to-date patlent records within one facility within muiltiple health care organizations across geographic
which often have different information systems. The Qacis solution supports health care professionais with coliaborati
which permit better informed decisions, driving improvements in the quality of care and patient outcomes and in
patient safety. Already installed in hospitals in Canada, the United States and Australla, Emergis expects to expand it
base in other geographic areas.

Visit www.emergis.com/solutions/health/clinical _care/default.aspx to view a clip of the World Business Review's Health
Television, in which Montréal health care professionals discuss the benefits of Qacis.

About Emergis

Emergis is an IT leader in Canada that focuses on the health and financial 