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Dear Sif/Madam

IPSEN S.A. 12¢3-2(b) Exemption File No. 8234953 SU P PL

On behalf.of IPSEN S.A. and pursuant to Rule 12¢3-2(b) of the Securities Exchange Act of
1934, as-amended, please ﬁnd@endose;@ the following items:

» Press Release, dated March'9, 2006;
|
o Press Release, dated March 13, 2006;

s Press Release, dated March 17, 2006;

) Pr]e‘_ss Rel’easc, dated March 20,_ 2006;. PR QCFSSED
o Dress Release, dated April 12,2006; may 19 2005

| | o THOMSON
» Press Release, dated April 16, 2906; ﬁé&%h‘@@ﬂ AL

" . l - \
» Press Release, dated April 19, 2006; and
i

Press Release, dated May 2, 2006,

»:

Pleasé ackndwledge receipt of this letter and.its enclosures by timg-stamping the enclosed
copy of this letter and returning it to our messenger, who has been instructed to wait.
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Freshficlds Bruckhaus Deringer fire registered-foreignawyers and solicitors regulated by the Law Sodiéty
Allistof theé partners.and thiir qualificativas is dpen'tolinspection at'the above address (
Amsterdam Barcelonz Beijing'Berlin Bralislava Brussels Budapest CologneDibai Dilssétdorf Erankfurt 3, Main
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Please do ot hesitate to contact me (collect) in Paris at 011.33.1.44.56.29.93 should. you
‘have any questions-or if T canbe-of assistance.
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|

Very truly yours

-

Thomas Kollar

Enclosures }\

Copyto:  Claire Giraut jI,PSEN;S;A‘
Raymond de Thézan IPSEN'S.A.
Linda Hesse Freshfields Bruckhaus Deringer
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Innovation for patient care

1
Registered name: Ipsen S.A, |
‘Type of securities: IPN, ISIN code FR0010259150
Beginning of the program:-January 13, 2006

IPSEN 1 82-34953

Table of monthly declaration of the transactions by Ipsen concerningits own

securities during February 2006
|

Total information

Number of securities comprising-the share capital at the beginning of the | 84024683
Jprogram. i ;
| Capitat directly or indirectly held in treasaryfat the beginning of the program 10,030.30 | 0.012%
‘Balance:at the end. of the previous menth- \ 10,030:00
Number of securities purchased during the:month 5,250.00
Numberof securities sold during the month 580.00
“Number of securities transferred during the month 0.00
Numiber'of securities cancelled during the m’énﬁr 0.00
‘ H
Répiirchase of seciiritics from persons holding more than 10%.of the capital or - 0.00
1 from.directors: Buring die month of January 2005,
|
“Number of securities purchased sirice the beginning the program 15,280.00
Number of securities sold $ince the beginriing of the program 580.00
Number of securities transferved sihce"the:begibning;qf the program 0.00
; Number of securities cancelied-during:the last 24 mionths 0:00
Accounting value-of the portfolio 378,607:60
 Market value of the portfolio 420,420.00
|
FASHISIT25 1066050003 ! T®
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Ipsen chooses Medicis to promote and distribute
Ipsen’s botulinum toxin product to the aesthetic market

Paris {France); 13 March 2006 — Ipsen (Eurolist by Euronext™: IPN) today annolinced the
signing of an agreement whereby subject only o the closing of Allergan Inc.'s terider offer for:
Inamed Corp. shares (“Allergan Tender Offer”) ipsen will grant Medicis (NYSE: MRX) rights
‘to.develop, distribute and commercialize'Ipsen’s botulinum toxin product in the United States,
Canada and Japan for sesthetic use: by physicians. The product is commonly-referred to'as
Reloxin® in the U.S. esthetic market ‘and’ Dysport® for medical and aesthetic. markets
outside the U.S. The product is not currently-approved:for use in the U.S. Ipsen will recover
its rights to Reloxin® at the time of the closing-of the Allergan Tender Offer.

Further information shall be provided fo{léwing the"dosing of the Allergan Tender Offer.

Ipsen !

Ipsen.is a:European pharmaceutical group with over 20 products on the market: and a total
worldwide- staff of nearly 4,000 The Company’s development strategy is based on a
combination of products in targeted ‘therapeutic: areas (oncology; endocrinology and
neurcmuscular disorders), which are growth drivers, and primary care products, which
contribute significantly to its research financing: This: strategy is also supported by an active
‘policy of partnerships. The location of its four R&D: centres {Paris, Boston, Barcelona,
London) gives the Group a competitive edge in gaining access to leading’ tniversity research
teams.and highly qualified personnel. More than 650 people in R&D are deédicated ito the
discovery and development of innovative drugs for patient care. Ipsen shares are traded in
Compartment A.of Eurolist by Euronext™ (stock:code: IPN, ISIN code: FRO010259150).

For further information: ;
Ipsen - I , v
Didier Véron, Diréctor of Public Affairs and Corporate Commuinications.
Tel.: +337(0)144 304238, Fa +33 (0)1 44 3042.04

e-mail: didier.veron@ipsen.com o
www.ipsenicom
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Ipsen announces 26.4% i mcrease in 2005 consolidated net profit
(on a.comparable structure' and: pro forma basis’ ‘prepared according to lFRS)

Conference call scheduled F‘nday‘, 17 March-at 3:00 p.m. (Paris"-iime).

Operating profitup 18 4%, ahead of the Group’s financial targets,
R&D: spendmg up 18.0%

Paris, 17 March 2006 - [psen announces its 2005.vannual/results%.:
Key figures are summarised in the table below:

Consolidated results

(€ millions)
Sales. o e 8074 I
Operating profit ' 1 1853 1565 | 184%
Net profit from continuing operatlons L1446 0 1052 | 375%
| Consolidated net profit (Group share) 148:6 1176 . 264%
Net profit-per share from continuing ' ; ‘ T T P
opérations @) 2.14 1.79 18.6%.
Net profit per share (€) 220 2.01 9.5%
| Average number.of shares iniissue | 67418 123 58 605.000

during the yéar

The Group's 2005 financial statements. show a sstrong increase in corisolidated ‘net profit (Group
share), which’ totalléd €148:6 million; up’ 26.4% v§: 2004 Over the same petiod, net profit from
‘continuing operations-grew a stronger 37. 5%

Consglidated sales rose. by 7.4% compared with 2004, fuelled by growth in sales’ of products in
targeted therapeutic areas (oricology; endocrinology and heuromuscular’ disorders) -and strong sales
momentuny in intermational: markets, despite downward price pressures in the ma;or Westerii
European countries. Other product sales were up-€17.5 m;lhon representing a 27.6% increase. vs.
2004.

The Group incisrred fio’ restructuring.costs or mpasrment losses.during the year, compared with €10:4
million and €10.8 million respactively in 2004, |

The cperating margin (% of sales) lmproved 10 23:0%; cormpared’ with .20:8% -6n a comparablé
strticture basis-and 20:5% as published:at 31 December 2004: Thig improvement came along with an
18:0% increase in Researchand Development spending to 20.8% of sales in 2005 vs 19 1% in
2004. The main R&D projects in: ‘2005 were:phase Il clinical trials on Somatuline® and Dyspon in
preparanon for' regas!ratson with'the Food-and Drug Administration (FDA) in-the United States, as.well
a's the development.of BIM 51077:in partriership with Roche:

T Odober 2005 !he Group soid Hs prrnary care business I Spaliv (with tha exception of Tanakan"} ‘and prasented the activity as."discontinued
opesatmns rsvospecweiy inithe wﬂsd:da\ed Finane! al statements as: 1081 January 2005 AS aresult, 2005 ‘eperating profit does notinclude kems.
telating to thaﬁ business, ndudmg 2005 salesiof €16, 7.million. In contrast salgs from-the busmess werg inclided in 2004 opemtmg proﬁi for €163
ilich, Tha 2004 comparative figures haveiherefore been presented on 3 ‘comparable stuclure basie; that ls: sxehuging this business ffom
oneraung profit.

2004 ‘ardd 2005 figures are. pro forma and preparediaccording to:FRS! The' i foria consalidated tinancial statemants treat the Geoup's
business “activity 0sill the Group's fegal restructuringhad taken place on'1 January 2002; instead of 30 June 2005, The: Statitory Auditors: have,
grepared o repont 'on fhe profonha financial Staterments. }

AT
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The: effectwe tax rate amounted t0:19.1% of consolidated net profit from ‘continuing operatnons (before:
tax) in 2005, down from:28.6% in 2004, and benefited from the.non recurring recognition of deferred:
tax asgsetd insome of the Group's stibsidiaries,

At 31 December 2005, following the capital increase resulting from fpsen’s initiai public offering on
Edrolist:by Eronext™, the Group had consolidated net.cash of'€138:8 million compared withinet debt’
of €145:8 millionat 31 December 2004, 1

‘Net.profit per share-amounted to €2.20 -.compared with €2.01.in 2004.

At its meeting of 16 March, Ipsen’s Board of Directors dec1ded fo propose’a; dividend ‘of €0.60 per:
share at the annual general mesting to be held on 2 June 2008, Payment:will be made on'the same-
day-

Jean-Lug Belingard, Chairman and. CEQ of the Ipsen:Group commented’ “These highly satistactory-
resulls; which are ahead of our targets; demonsttate the’ipsen Group s strong momentum:

2005 confirmed the. pofent:ai of .our products with .sustained. growth in sales of DecapeptyP ‘the:
!auncn of Somatufme /5\umgel‘E in Italy and Germany and the mmal effects of the launch of;
,tms year should he!p us stream!me tne reg:strat:on and appmval pracess for our dmgs in the
intemational markets. Ipsen sinitial public offering on 7. December 2005 has.given us more financial
fexibiity 16 ‘strengttien ourintemational positions-and consolidate or olr R&D investments. .Lastly, wé
are dai:ghted with ‘eur new parrnershrp with -Medicis, leader'in cosmetic midicine; 10-develop: and
distribtite our botulinum toxin Reloxin® for- aesmetzc ‘medicine use in the United States, Canada and
Japan.

1In & more stingent techrical and reguiatory efivironment, notably with downward pressure o' prices,
one of our targels is 'to. step. our productivity and margin :mprovement programime. Our growth
prospects are: extremely promising and reflect the Group’s po!enttal as:a key piayer in: therapautic
innovation. Qur growih drivérs lie mainty in mtamatxonai sxpansion, especially. in the United: States
where we: are about to séek approval for- Somatuling® Autogef" ‘Qur improved financial flexibility will
be an additional strength in.our choice of distribution. method for this product in the United States,
which we' are actively working on at the. ioment. ln 2007, we plan to apply for FDA approval for
Dyspo/t‘§§> in Imatmg cervical dystonia, and Reloxin® for desthietic: medicine indications.. In. addition,
developmedits in our R&D pipeline ‘are progressing i’ ling with expectatlons, as epitomised by ‘the
development programme forour GLP-1 anti-diabetes compound BIM'51077.

the re!evance of ‘our strategy wh;ch re/:es on ‘a stmng commltment in Research & Deve/opment
(afmos! 21% of our-consolidated tumoverj and a specialisation in-advanced technologies.in so.far:as
BNCOIGYY; Bndochnoiogy and:néuromustular gisorders are. concermed. Within SUth a colitext we-can
100K forward o the future-with.confidence.”

Attached to this press release /s a detailed review of the Group's consolldated proforma
finanicial statements-as at 31 December 2005 and 31 December.2004
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Conference Call.

Ipsen will host a-conference call Friday 17 March at:3.00 p:m. (Paris time). ‘A live webcast will:be.
;;avaaiab!e at ' wwiv.ipsen.com, The webcast wﬂi be:archiveton the'psen website for 3 months following:
the five eall.

‘Callers shouid dial in approximately:5 to 10 minutés prior to the start of thie.call. No.reservation is.
necessary 1o participate on the call. ‘The: phone.numbers to join the conference call are, from France:
‘and Europe:+33:(0)1 71 23:04 18 and from United States: +1 718:354 1%72

Please mention the: Company name: {lpsen) and our CEQ's name (Jear»Luc Bélingard) to the:
.operator No:access code'is necessary for thelive call;

For:shareholders, analysts and investors unable 1o participate in the live call, a replay will be available:
‘'soon after the live-call. The phone number to access the:replay are, fram France and Europe: +33: (0)1
74 23 02 48 and‘from United States: +1 718 354 1112,.and the access code i5-5379346%. The, repkay
‘will be:available for one week following the live call,

Disclaimer

This press release includes only ‘summary mformatton and does not purport to be ‘comprehensive.

Forward-looking statements; targets and estimates contained herein are for ilustrative purposes enly
and.are.based on management’s current.views:and assumptions. Such:statements. involve known and
unknown: risks and uncertainties that may. .cause actual resulls; performance or events. 6 differ
materiglly from those anticipated in the summary infafmation. The Company- expressly disclaims: any’
‘obligation. or undertaking to. update ‘or revise any fomard—loekmg statements, targets.or estimates
contained in this presentation to reflect any change in events, conditions, assumpteons or
c;rcumstances on‘which any stich statements are based unless so required by applicablelaw.

Ipsen

{psen. is-a'Eufopedn pharmaceutaca! group; wzth over:20 products.on the market and atotal worldwide
staff of niearly. 4.000. The company's development strategy is based on a combination of products in
Yargeted therapeutic areas (oncology, endocrinology and neuromuscular dnsomers), which are-growth
drivers and-primary: care products. which contribute: significantly to-its research fin inancing. This. strategy
is also supported by ‘an active palicy of partrierships. The location of its four R&D centres (Paris;
Boston, Barcelona, London) gives the Group a competitive: edge in gaining access to leading
umversaty research teams ‘and highly qualified personnel. in 2005, Research and Development
expenditure reached €189.0 million; i:e. 20.9% of cohsolidated sales, which -amounted to €807.1
million:in the Grolp's pro‘forma accounts: set up according to.the IFRS. Nearly 700 people in R&D dare
dédicated to the discovery and development of innovative'drugs for patient care. lpsen’s shares are
traded on Segment A of Eurolist by Euronext (stock code; IPN, ISIN code: FR0010259150).

For:further information:

Claire:Giraut, Executive Vice President; Chxef Financial Officer
Tel: 433 (0)1 44:30 43:31« Fax: $33 (0)1 44:30°4364

e-mail; contactinvestisseurs@ipsen.com

Didier Véron, Director; Public Affairs and Corborate Communications
Tel: +33 (0)1 44 30 42 38 - Fax: +33.(0)1 44.30 42.04

e-mail:-didier.veron@ipsen.com ;
www.ipsen.com \

|
|
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1-SALES EVOLUTION BY DRUGS

In-2005; the: Group realised net'sales of €807 1 million, up 7.4% ona comparable:structure basis; and

Up-7.3% on a comparable: stmcture and exchange rate basis, vs. sales of €751.5 million in 2004, The
‘growth was achieved despite the severe: negative impact of price reductions imposed by govermnment

authorities in Europe: In 2005, with'all élse being equal, the impact of government measures dragged
sales-down'by €8.2' million, compared with: 2004

Group'sales by.drug for'the years ended 31 December 2005'and 31 December 2004 are presented in

’

the Table in Annex.4,

Decapeptyf" In 2005, ‘sales of !'.)vs:c:apept),li‘23 reached €210'6 miliion, up 6.1%-vs. the previols:
year. Growth was hampered by lower regulatory prices imposed in & number of Westem
European markets, including italy, Spain, Belgium, ahd the UK; The. ‘agoregate impact of the:price
reductions: cut sales growth. by 2.4 percentage points, or-€4.8 million. Sales volumes rose a
buoyant 8:5% in'2005.

Tanakan® -~ Sales of Tanakan® mcreased 4.0% t0°€121.0 million in 2005, conﬁrmmg the-drug's
steady sales growth. In France, which ‘accounted for 73.2% of Tanakan's® ‘worldwide ‘salés. in
2005, growth was achieved-in a globally declining market. Sales were also satisfactory in other
markets where thedrug is sold, primarily in Eastern European countries‘and China:

Dysport - Sales of Dysport® advanced 12:4% to €92.5 million in:2005, pnmanly as a resultof
growth i the drug's- main markets of the UK and Germany, -as: well as in jtaly. Good sales:
performances were also achieved in Central and Eastern European markets, which offset a more
contrasted-performance in:iran and Mexico.

Somatuline® - Sales of Somatuline® rose 13.4% to €81.8 million in:2005, fuelied by growth in
Frarice, the UK, Greece and Italy, where the Autoge@ formulation was launched in Fébnuary 2005,

Together, these four markets ‘accounted for two thirds of the drug's sales volume growth. Thys

growth, however, was affected at'the end of 2005:by a; .drop in-orders from ltaltan wholesalers and’

‘hospitals in the wait for regulatory price reductions set o take effect in that.market.in mig=January

2008, as well‘as bythe imposition of price reductions in Spain in early 2005.

Smecta® ~ Sales of Smecta grew 4, 5% to €67.5 miliion at 31 December 2005. The product
performed notably wellin China. !

Ginkor Fort® - Sales of Ginkor Fcrt®. reahsed mainly‘in France, totalled €61.2 million;.up 3.7%

‘vs. 2004,

Forlax® -- Sales of Forlax®increased 8.6% to €42.8 million in 2005; owing fiotabt y to strong sales’
growth'in the Benetux region, Algeria, and France - the drug's largest market — which benefited
from the'launch.of & pagdiatric’ formulat;on in June 2005,

Nisis® and Nisisco® Sales:of Nisis® ‘and Nisisco® totalied €41.5 million, up 11.8% over 2004
The growth was achieved/in a competmve market.environment.

NutropmAq — Sales of NutropmAq reached €5.7 million at 31 December 2005; up from €0.8
million a year-eariier. Launched in.the spnng of 2004, the drug continugd to; make :steady inroads
and is now marketed in the Group's major’ European markets, including France, Spain, Italy,
Germany, and-the UK, aswell'as'in other countries:

With Decapeptyl@ Dysport and Somatuhne sales of ipsen's peptide- or protein-based
products rose 9.0% to €384.8 million at. 31 December 2005, accounting fof-47.7% of the. Groups
total sales.for the year. That performance compares with sales of €352.9 mmlon representing
47.0% of the:Group'stotal consolidated sales at.31 December 2004.

417
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‘2-COMPARISON OF THE. CONSOUDATED INCOME: STATEMENT FOR THE YEARS!
ENDED 31 DECEMBER: 2005 AND 31 DECEMBER 2004 ' '

A comparison-of theincome statememjis'p‘reSented below:

R ; 2004 e
205 o o acomparaiﬁe structuw basls )
: ‘20052004 -
n %ol | sor va::t;m | 2005004
Ahousands revenues: thousands reveniies: i mble mousands veriation
ofeuros) : ofetros) |77 ; et -of 8uros)
. o . basis - v
Sates 807,14 50.9 % 751,539 92,28, " gas 767828 B4%
Othar revenues 80,738 95 % 63,287 7.8% 276% | 63287 27.6%
Total rovenues: 887,852 10,0&01% 814,828 | 1000 %: 0% i BILHZ 6:8.%
Costiof goods sold 1740423 +19:3% | (185,658) <20.3%: 32% | (173:832) 16%
Research and Development expenises (1680250 -19.0% | (148227 | 476% 180% | (143283) 18.0%
Seliing, general and administrative expenses | -(364,135) «471‘0 %:. | (3301300} 40.5% 10:2% || (337.182) 8.0%
Other.operating income:and expenses 1,163 6:1% 2,123 0.3% ps. 2;12% ns
Restructuring costs 530 01 % {10,438 -15% s {10,840y s
impairment losses . .| pogsn 1.3% ns | (10757 ns
Operating:profit 485,348 209% 156,481 19.2.% 184 % 157381 17.8%
- Income from cash and cash-equivalents 1952 ! 2,184 2184
- Cost of gross financial debt 7870 ‘ {1%,004) {11,008)
Cost of fist financial debt {5,913) -o.jm {8,820) A1 % -32.8'% {8:820): 929:%
Other Interest income and éxpense (632) 0.1 % (466} H1% ns {486) ns
ncoms tax (34,208) 3.9% | (42:039) 2% -18.6% (42,134) -188%
Nat.profit fiom:tontinuing operations: 144,591 16.& % 105,156 12.8:% 375% 105,961 36,5 %
Net profit from discontinued operations 4,418 0.5% 12,748 1.6% -65.4% 11,943 “63,0%
Conslidated net profit 145,007 168% | 1804 | 145% 264% | 147508 264%
“Grotp:share 148,638 \ 147,638 117.838°
- Minority interssts 369 ‘ 266 266
» Other revenues
In2005, other.reveniies, which included royaltxes and milesione payments from parners and for
various services, totalied €80.7 miliion; up 27.6%'vs. ‘€63.3 mtlhon in 2004
Breakdown of other revenues ‘
| 2006/2004-variation
(i € thossands) 2005 ‘ 2003 fz : . %
Breakdown:by revenustype
=+ Royalties received ‘45045 33,207 11,842 35.7%
- Milestons payienis ~licehsing agreements | 21,126 11,322 9,804 86.6. %
= Ot {co-promating revenues; rechargmg) | 14,563 18,758 (4,195). 224%
Total other ravenues : 80738 | 63287 | 174m - 28 %
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¢ Theincrease m royalties received resulted primarily from the growth in: royames generated by
the Kogenate® license, which-totalied €42.0 miltion compared with-€30.5:million in-2004..

¢ The' fise in milestone payments! generated by: Research and Developmerit pannershrps
‘stemmed from. the ‘acceleration .of the' BIM 51077 deveiopment programme ‘conducted. in
partnership with Roche, as well as the booking-of a: fixed sum:resulting from the: cancellatron
ofa Research and Devsiopment agreement

& The:decline in-other revenues was due to the.decrease in billings. for R&D services owing to
the: cancelianon of Research and Development mentioned above agreement,

Costof goods sold

In:2005, cost of goods sold tatalled €171,0 million, représenting 21.2%.0f $ales. By comparison; in

'2004; cost.of goods:sold amounted to €165, 7 million; representing 22.0%of sales. The. favourable
‘downtrend was notably.due tothe impact of hrgher productron volumes and faster grcwth of sales

of products with higher margins. Furthermore, the improved productivity offset the erosion in

matgins sparked by price reductions in some markets in 2005

Research and Development expenses

A:comparison.of Research and Development expenses for the years ended 31 December 2005

-and 31 December 2004 is presented in-the following table:

{(In:thousands of euros) ) ’2@5; ™ Amount o i%f‘

Broakddwn by bxpense type

- Drug-réldted Research arid Development™ | 145,805 126,203 19:802: 155%

- Industrizl devatopment® ] 18,333 12,259 8074 49.5%

- Strategic development®™ ! 4,887 4785 | 122 26%
Yotal 4 | tespest | a2 | 2s7es 0 180 %
{H .Drug~related Research and Deve!opment xs aimed at rdentfymg new agents; detemmining, their brologtca! characeenstim and’

developmg small:scale’ manufaotunng processes. Pharmaceutical developmem ¢nables the | ‘process’ whereby active agents
»beoome regulatory approved drugs. it 8 funhermore used'to improve“existing drugs and 10 research naw. merapeunc
indications for those drugs. Patént-rélated'costs’ are included in‘this type. of expense.

(2 Inchides chemrcal brotechmcal and developmarit- process research costs to industriatise'the.small-scalé préduction of
agents developed by the fesearch laboratories.

(3)  Includes cosis incuired for regearch into iéw product licenses of gstaplishing partnership agreemenits.

Research:and Development expenses.increased 18% to €169.0 million, representing 19.0% of.
revenues and 20.9% of sales in 2005. That compares with 2004, when Research and
development expenses totalied €143.2 million, representing 17. 8% of revenues and19.1%of

sales; |

o In:2005, mam Research and Development pro;ects concemed. phase 11l clinical ‘trials for

Somatuline® and Dysport® with a view'to preparing for theirfiling with the FDA inithe US; as
well as:development of the BIM 51077 product’in’ partnershrp with Roche:. The growth i drug-
related Research and Development -expense notably reflected. the full-year impact of the:
Group having strengthened its chmcat development teams in 2004

o In'the area of industrial. deve!opment {he new. primary production facrhty in Wrexham; UK,
which- manufactures the active .ingredient for Dysport®. was commissionned for the
manufacturing of clinical samples at the-end-of June-2004. The corresponding opérating costs
were then reéorded "as industrial development expenses: in 2005, these ‘expenses were
booked over the full year, whereas they were:recorded only forthe second half of 2004, which
explains the increase in this itém.

|
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» Selling, general and administrative expenses

A comparison of selling, general and. admnmstratwe expenses:for theyears: ‘ended 31 December
12005 and'31 December 2004 i presented in the followmg table;

{in thousands of euros). ‘ _,:;\ ‘2030.5*0 .
Breakdown by expense type : » i
Royaities paid | 29,033 25894 | 3139 121%
Taxes and sales.tax ‘ v 11142 7.877 3,265 41.4%
Othersales and ierketing experises ‘ 255,183 239510. | 15878  65%
Selling expensos v 1295358
Beneral and administrative expenses’
Total

in 2005, seli:ng, general and administrative expenses’ mcreased 10; 2% 10€364,1 mullcon,
representmg 45.1% of sales, That result compares with€330.4 miilion in 2004, representmg
44.0% of sales,

o Selling expenses amounted-to €295.4 million, or 36.6% of sales'in 2005. When expressed:as
a percentage of sales, the result shows a slight increase vs. 2004 when selling expenses.
reached €273.3 milfion. Notably included in selling expenses were foyatties paid to third-
parties on the sa!es of preducts marketed by the Group. These totalled €29:0 million'in 2005,
up: 12.1% over 2004, owing to the sales growth of the corresponding products. ‘Some taxes
and‘sales taxes were also‘included, mainly from:France, totalling €11.1 million; up:41. v4%\ Vs
2004. In 2005, other sales and marketmg expenses amounted to €255.2 million, rising 6.5%
VS €239 5 ‘million in 2004; That increase was less- than sales growth, desp«te sustaired
support fon newly launched products particularly Nisis® and Nisisco® in France; and
Somatuline® Autogel® and NutropmAq in several markets.

o General and adm;mstrat:ve expenses grew 20 4% to €68. 8 mm:on an mcrease of €11 7
general and admxms"ttati\ié expenses mcluded a €2.3 million increase in msurance p;em;ums
and:other taxes: In' 2005, while -administrative and: cofitrol structures at the ‘Group's central
‘services and in'some fast growing Eastern European:countries were alss reinforced.

» Restructuring costs‘and impairment los‘ses

‘The Group incurred.no restructuring costs orimpairment losses in- 2005. In.2004, a charge of
€104 mx!l:on was recorded to cover-all the. costs associated with halting the production of
Hyate C” and restructuring: costs in Spain. Furthermore, a €10.8: million charge 'was booked in
2004 owing to'the:impairment of goodwill during the acquisition of Sterix, a company whose:sole
-activity was-to lead highsrisk pharmaceutical research projects.

+ ‘Operating profit

As.a-regult of the items ‘mentioned-above, the Group's: ‘operating profit advanced: 18.4% to €185.3
‘malilon in 2005, vs. €156.5 million:in 2004 Operating profit represented 20/9% of revenues and
23,0% of sa es, up: from 19. 2% and 20. 8% respecnvety in 2004. Exc!udmg the non-recumng items:

with 20.7% | m 2004,
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Segment. reporﬂng ‘Operating profit by geographical reglon: (see Annex 5)

In compliance:with 1AS 14 "Segment Repomng" the: Group S pnmary reportmg format.is:presented
aocordtng 16 geographical segment, sincéthe Ipsen Grotip operatesina: single business: segment
i.8:drug researchand development, productxon and:sales;

operatmg proﬁt rose 5 5%10.€219. 7 million; agamst €082 mmnon in 2004 At 31 December 2005
Opefating profit represented 39.3% of revenues, vs. 39.2% in 2004. The slight improvement
stemmed from productivity gains in cost of goods sold and se!hng casts, ‘which offsét the negative
lmpact of price:reductions and’ higher' taxes and sales’ tax In addition; in 2005 this gecgraphical
ségment incurred ‘most of the: central ‘marketing costs that:were not-aliocated in 2004. Lastly; no
restructuring cosls were recorded in 2005 for this fegion; unlike ir 2004, when operating profitiin
Spain was impacted by non-recurring restructuring costs.

In Other European countries;. whxch includes -other Westem European countries and the
countries .of Eastern Eutope,. operating proﬁt increased:4.2% to €55.0 million, compared‘ with
€52:8 million'in 2004. In 2005, operating profit represented 35.2% of revenues, down from:38.8%
in the previous year The ‘decline in' relative value resulted primarily fiom gllocating. to ‘this
geographical segment a share of :central marketing :expenses not allocated in 2004, ‘as well as
redrganisation costs in Eastern Europe. .

In the Rest 6f the' World, most ¢fithe éroups products ‘are marketed by third-party: distributors

.&nd. agents, except in Chma and Seouth: Korea, whére psen has a difect presence. In 2005,

operating: profit from ‘this geographical business segment advanced 23.7% ‘to €29.2 million,
representing 28.1% of revenues, vs. 24.5% in the previous year. The strong improvement ‘was
directly tied to ha!hng the production of Hyate: C® in 2004. The costs generated by. the product,
which was marketed in the US, still had a negative: impact on 2004 résults. The improvementwas
made despite the negattve impact of allocatmg a share of central: marketing expenses to this

geographical segment

12005, the-non-allocated operating loss: totélled €1 18.5 million, down:from a loss of €128.1 million
ir‘the previous year: Thenon-aliocated operaling loss included:

B

o revenues to‘téilmg €68.2 million, up‘ sharply-vs. €51.0 ‘million :at: 31 December 2004: The
increase was driven by the growth in royalties: generated by the Kogenate® license. It'was
also fuelled by the -collection of a fixed sum arising from a cancelled Research and
Development-agreement and pamally offset by iower billings for R&D. services, also as result:
of the.cancelled agreement; ‘

o Re’s’eargn‘and Development eXpe,n\sefstotatling €151.1/miflion, up from‘€126.3 million in 2004

o ssliing. general and admnmstratwe expenses’ amountrng to 38:4 million, compared with €374
million in 2004: The expenses arose mainly from the: activities of the Group's. central services,
which-were reinforced during the year. In'2005, central: marketing costs totaliing €10:9 million-
were-aliocated fo the geographical business segments. In 2004, those costs, which totalled
€8.1 million, were nat allocated. ‘

o otheroperating income totalling €2.8 million, against other operating-experises of €15.3 million
in 2004, when a-€6.7 million restriicturing charge was recorded for ‘a Group-industrial site,as.
well as-other operating expenses amountmg to €10:8 mrlhon for the impairment: loss on; :he
Sterix: company.. i

Cost.of net financial debt - Other intéré‘st’ income and expense

In 2005, the cost of net-financial debt totalled €59 million; @ 32.9% improvement over'the €8.8
million' recorded -in 2004. The positive trend reflected a steep: decline: in interest expense. on
interest-rate swaps, most of which matured -as ‘well as g :sharp drop in. interest expense on
borrowings followmg areduction of the Group's net debtin 2005.
In2005, interest rates on loans-averaged 3.93%; down from an average4. 71% in 2004,

|
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* incomeitax

At 31 December 2005, the Group's efféctive tax rate- amounted to 19:1% of pre-tax profit: from
contmusng operations, compared with'28.:6% in'2004,

The: 2005 effectivedtax rate benefited from the non:recurring impacts of recognising net deferred tax
assets‘and utilizing previously unrecognized tax loss carry forwards fora total of €8. 8miliion on British;,
Dutch :and ltalign subsidigries, since their profitability improved. Excluding. thesé: non reclfing
impacts, the Groups effective tax rate would have been 24.0% in 2005; In 2004, the Group did not
record any’ unrecogmsed deferred tax-assets: and only-utilized non significant previously unrecogmzed
tax los§ cairy forwards amounts.

The effective tax rate in 2005 also benefited from the: following:
o Atavourable tax rate:on €21.5 million in milestone payments; received for the year, vs..
€7.5 millionreceivedin 2004;.
& Research tax credits in France, Spain; Ireland, the UK, and the US totalling €9.0°
million'in: 2005, up from €4.3. mmson in:2004.
The impact.of these; two'items on ‘the effectwe tax rate was greaterin the second half of the year than
in thefirst half of 2005, :

+  Netprofit from continuing operations

As a result of the items noted above, in 2005, net profit from continuing operations advanced 37:5% to
€144.6 million, vs. 105.2 milion in the previous year. This:result amolinted to 16.3% of revenues:in’
2005, compared with 12:9% in'2004

s Nat profit from discontinued operation‘s

in 2005,.the Grolp te gorted net profit-of €4. 4 million:from primary care operations in-Spain. With the
-exceptlon of Tanakan™ {known locally as Tanakene"’) these operations were:sold to the Spain:based
FAES FARMA company. in October 2005 and presented: rerrospectwely as of 1 <January 2006 ‘as
“discontinued operating activities”. In 2004, net profit from discontinued operations of €12.7 miltion
was booked comresponding primarily to het capital gains generated by the -sale in June 2004 of
American company Dynport L.L.C, as‘well as the Group's share of profit generated by that company
uptothe date of sale.

¢ Consolidated net profit
As afesult of the itéms. noted above, consohdated net profit rose. 26.4% 10-€149.0' million (Group

share of €1486 million) in 2005, vs. €117:9 million {Group share of €117.6 mitlion) in 2004.
Consolidated net profitrepresented 16.8% of revenues in 2005, compared with 14.5%:in2004.

3. CASHFLOW FOR THE YEARS ENDED 31 DECEMBER 2005 AND 31 DECEMBER
2004

Consolidated.cash flow statement

The: consolidated cashfiow statement shows a pet increase in cash fidw of €117.2 Miflioniin. 2008,
before takmg Into-account the impact of: forengn exchange variations and pro'forma treatment, vs. an
increase of €10.3 million in-2004.

Group operafions:génerated strong cash flow in 2005 with cash fiow from operations totalling €176:9
tnillion, up from €124.7 million:in 2004, At 31 December 2005, the. Group’s net cash position benefited
from €191.8.in proceeds generated by the Group's IPO-related capital incréasein Deceiber 2005, net
of corresponding fees. The Group sharply reduced its drawdowns ‘on long-term credit: lines while
keeping the ‘option of using those credit facilities, which total-€275.6 million: The Group earmarked
€52.7 million for its investment activities and paxd out'€29.3:million in.dividends in:2005.

947




IPSEN

" iinnovation for patient.care

Cash flow generated by discontinued Operanons amounted to: €12 million.. In 2004, discontinued
operat:ons generatad nocash flow.

Net cash flow generated by operating activities

At 31 December 2005, cash flow before changes in working capttal totalled €173.0 million, up from'
€145.7 million in 2004, and reflecting the lmprovement in-net profit noted earlier:
‘Working Capital requirement for operating activities declined €3.9 million, owing to the following:

o the balance between current assets and current liabilities is a liability which increased
by €21 9 million in 2005. Thistincrease noiabty resulted from the: ooliectuon of €11:4
million in milestone payments on alliance contracts that were, only’ partlally recogmsed
@S révénues in:2005, as well-as an €8.7 millich increasein liabilities-for miscellaneous:
taxes and contractual rebates recorded in 2005, but not paid by 31 December 2005;

o Conversely, the tax deficit:decreased by €15.1 million’ owing:to. the Group's lower’ tax.
expense in 2005, vs. 2004: The tax down-payments pa:d during the- year were
calculated on the 2004 tax: Basis and therefore the aggregate was- higher than the.
Group'sireal tax charge for: 2005

o: Inventories grew by €5.3 msll:on while trade receivables rose by:€6.8 million, both-as a
result of business growth. The: increases were ‘partially offset:by a €9:2-million:rise in
supplier payables; stemming notably from fees related to the Group's IPO-that were:
still outstanding at 31 Deoember 2005,

All told, at:31 December 20085, net cash ﬂow generated by operating activities totalled €176:9
mrilion, vs. €124.7 miliona year earlier.

Net cash flow used in investment activities. At 31 December 2005 net ‘cash flow. used for

investments totalled €52.7 million; compared with €102:5 million in 2004, OF that amount, €44, A
miillion were used to acquire fixed assets,:against €64.7 millioh in'2004, In-addition, working capital

requirement for investment activities rose €7.6 million, vs. a:decine of €8.5 million in 2004,

In 2005, acquisitions of fixed‘assets included:

o €36 5 miflionin acquisitions 'of tangible fixed agsets, mainly to- maintain and improve
the Group's industrial facilities. Of that. amount, €6.1 ‘million were'Used:to build new
-quality control laboratories at the Wrexham production site;

c €7.9 milliony in’acquisition of mtang;be fixed assets, notably including acduisitions of’
‘software and patents, as well.as milestones paid to third parties for some products
marketed by the Group.

The intrease in:working capital requarement for.investment activities: recorded at 31 December
2005, stemmed primarily from the payment in 2005 of payables to fixed asset suppliers. recorded
in 2004, in particular an earnout arising from' expectaﬂons of achieving.a certain level of sales for
two anti-hypertension drugs, as well as outstanding construction costs following the completion of
aniew biotechnology research unitin Boston {JSA, at the:end of 2004

Net cash: flow used in f’nancmg actwmes At 31 December 2005, net ¢ash fiow used: in
financing activitites totalled €19.0-milion, compared with €11.9 million a year earlier. This tem was
marked bty €191.8 million in proceeds, net of associated fees, generated by the Groups IPO-
related capital increase i December 2005, The Group reduced the Use of its credit facilities by

“€180.0 million'in 2005, although it still has'the option.of using them. In 2004, debt had grown by
-€79.0 million. The: Group'paid out €29.3 million in‘dividends.in 2005, vs. €91.9 million in:2004..

Net. cash flow provided by diséominded activities At 31 December 2005, discontinued
activities generated cash flow of €12.0 million, primarily fromthe sale of primary care operations in
Spam No cash flow was generated:-by dnsconnnued Activities it 2004.
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Analysisof debt

At 31 December 2005, the. Group-had a net cash positior of-€138.8 million, compared with net-debt of
€145.8 million at'31 December 2004, At 31 December 2005, the Group had fivesyear credit facilities
totalling €275.6 million; of which it drew ‘down €37.7 million, vs. €215 million drawn down at 31
Décember, 2004 The loan contract ratios include net debt to-equity of <0. 22 with a ceiling of 1°and net.
debt'to EBITDA  of -0.65 with.8 ceiling band’ of 25403

4~POST CLOSING EVENTS ‘

s+ Regulatory decisions in.France. The sales tax for pharmaceutical laboratories in France:was
increased to-1.76%: in 2006, up from.0.6%.in:2005. The incréased rate will tim €4-million from the:
Group's operating profit'in'2006. In addition, Bedelix®, which:generated sales of €9.0 million in
2005, will be withdrawn from-the st of drugs’ renmbursable under the hational health plan asof 1
March 2006, French -authorities ‘have. decided to. decreasé the price of Ginkor Fort® which'
gerierated sales of €57.5 million in 2005 by 15% in February 2008. They have:also decaded o
lower the reimbursement rate of: vemotomc class drugs; such'as: Ginkor Fortﬁ’ for the period 1
prruary 2006 until 31 December 2007 and to exc!ude them from the rexmbursement fist
thereafter frcm 1 January 2008. Lastiy, the: French Heanh M;mstry on 23 February 2008
announced that the country's: supreme ‘healthcare amhontys ‘Transparency Commnssnon has:
committed. to conductmg a new: assessment in 2006 of the medical benefits of 141 drugs
mcludmg vasodilators such. as: Tanakan® Foll owing the: assessment, the Transparencyf
Commissign will publish a notice of medical benefits of the drugs feviewed! The supreme:
healthcare authority will then issue @ recommendation to the Health Ministry.

» Inamed. On:13 March 2008, Allergan anriounced that mote than 82% of Inamed’s- -sHareholders
‘have accepted its tender offer on Inamed's shares, and Allergan extended this'offer un’u! 17 Mareh'’
2006 If and ‘when this acqutsztlon occurs, it will trigger the termination of the contract szgned in
July 2002, ‘uhder whichithe Group had granted Inamed development and distribution rights to its
‘potinum toxin’ type A product in ihe United Stated, Canatia:and Japan. This-acqtiisition. will also
annul @ prefiminary agreement signed in: January. 2005, granting Inamed the exclusive nghts o
drstnbute some formulations of botulinum toxin used for aesthetic medical indications worldwide,
except inthé US; Canada and Japan. All Group rights previously-grarited to inamed as well as the
world rights to Reloxin® will be sold back to the Group. In exchangg, the Group will pay Inamed.
USD10 million, Following the subsequent grant of these fights:to Medicis, the Group- will recognise-
a USD10-million charge in its 2006: ﬁnanc;a! statements.

2 ‘Medicis. On 13 March 2006; the Group announced the: Signing of an agreement whereby, subject
énly 1o the closing of Ailergan sterider offer for Inamed shares; the Group will grant Medicis-rights
to develop; distribute’ and commercialize Ipsen’s botulinum: toxin product in the: Um(ed States,
Canada and Japan for ‘aesthetic use by physicians.More information on this -agreement will be
provided after the: closing of Allergan’s tender offer.

« In November 2005, the Pfizer: group and the: Group. ‘held .discussions related. 'to. the eary
canceliation of the promotion contract for Zoxan® ‘The discussions led to the signature on 15
March 20086 of an amendment under the: terms of which the two parties. set quarterly sales
forecasts for Zoxan®. Inthe event actual sales are below the forecasts, the:contract will terminate
and Pfizer will have to pay Ipsen‘a definitive fixed-sum indempity totalling €75 miflion.

' EBITDA: eamings before interest, 1ax, depreciation.and amortisation.
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5 -RESEARCH AND DEVELOPMENT

The: Group's main Research and Development projects: continued to advance in a sati}sf,a'cxor&
manner_during the-year, in particular the phase'lll trials to prepare for the filing of Somatuline®
Autogel® and’ Dysport/Reloxin® in the United States, as well as the trials to develop the
sustained-release: formulations of Decapeptyl® and BIM 51077 (GLP-1). Corversely, the:
development of @ new three-month formilation of Somatuiine® Autogel® for the treatment: of
acromegaly has moved back to'pre-clinical stage; dueito data with the first formulation candidate

tested.. Febuxostat®, 'a Teijin product for which: the Group: holds the developriient and marketing
rights in Europe; s .currently being régistéred in the United States by TAP: The FDA issuéd an
approvable letter in October 2005. With & View to 2 possible launch of this compound in Europe,.
the-Group is studying the dossier TAP submitted in response to the. FDA's approvable letter in
February 2008, to'decide on the applicability of this dossier for Europe. DUring the churse ofi2006,
the. Group expects to confirm its corresponding regulatory strategy.
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_ANNExn_

CONSOLIDATED INCOME. STATEMENT AT 31 DECEMBER 2005

Pro for‘ma. B
(in thousands of euros) : 31 December2005 | 31 December.2004 "

‘Sales o 3 ‘ . 807114 751,539
Other revenues S 80,738 ° 83287
| Total Reveniies B 887,852 814,826
{Cost of goods sold | (171,042) (165.658)
1 Research ‘and Development expenses o (189.025) | {143,227)
|Selling, general and administrativeexpenses | (364135) | (330,390)
|Other operatingincome andexpenses | | 1189 23 |
Restructuring costs _ | , 530_ (10,436)
smpairmen't}dsses' o L ' s {10,757).
Operatingtncome. [ 185349 156,481
|=Cashand Cashequivalent = o 1982 1 0 2184
- Costof financial debt , e e (7,870) o (10.004)
Net cost of financial debt i (5,918) (8,820)
Other financialii income and. expenses ' o (632) “(4686).
Incometaxes o (34208) | (42039)

[Net profit from continuing operations 1 144891 | 106,156 |

[Discontinued operations T T 4418 | 92748 |

Net profit for the period ' T 149,007 | T 417,904 |
- atributable o equity hclders of the: parent ‘ 148,638 117638
2 manonty interest _ ’ 389 | - 266 |

" Net profit from continuing operatlons per share P ' DUt ' 1%
(in eurn) | _ 244 1.79

‘Net.profit from discontinued operations per share ! 29 |

(it axiro) ~ ‘ 0.06 0:22

Net profit per share-

{Ineuro) .

220 201 |

Mac. gording:to IFRS'S, the consolidated income statement in 2004 has begh adjusted in ordar 1o present a
comparable ‘information:for both periods
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| ANNEX2
CONSOLIDATED BALANCE SHEET AT 31 DECEMBER 2005

P ‘ r e | 31 December2004 |
(in thousands of éuros) . ‘ 31 December 2005 | Pro fofma

_ASSET..

Goodwill ... F o ) ... 188,836 | 188,333

0”‘9”"3“9‘”9355%“6‘ et o et 381BO0 . 38,228

- Property, plantand equipment; at cost 3 o _ 440,703 415:248

+Depreciation, amortisation and impairment, losses. ) {252,934) | .(237 ,436)

_Property, plant and equipement, net b ' C 1BT7E® | aTT e

= Equity investments _ o ' 2858 | ... 3003
-Other non-current'assets " ' N 2 . 2282

_Non-current financialassets =~ . = LT

“Deferred tax assets . o T 13,098 8238 ¢

1 Total non-current assets o ‘ 434,828 415,399

i “Inventories o e , 74,380 71,464

“Trade receivables ) _ 164,681 160137

| Currenttax.assets 3 o ' - 10,951 i T2.045

| Other current assets i ' ' ' 42966 | 32,783

Cash and cash equivalent ‘ B 02,088 | oA R

Total current'assets e 485022 | 360,950 ¢

Non'current asseu; c!assvfied as held for saie ) _ _ . o 12,658

[ TOTALASSETS 1 942508 | 776,349

“SHAREHOLDER'S EQUITY- AND UAB!LITIES

_Share.capital 84,025 L 571,39

|Share premiums and consolidated reserves 1 .. T a2Ds9t L T {367,885)

"~ Net profit.of the year . . 119,230 , 117,838

‘Cumulative translation reserve L o (4. 080) | (7,346)

Shareholders’ equity attributable to equity holder of- the parent ) 519,766 313,798

_Minority/interests: , ‘ 133 | 1188

Total Shareholders equity “ 621,400 314,986

_‘Retirement.bsnefit obligations 1 ' 803 T Tag4 L

Long-term:provisians. ‘ o o 8,266 10330
Bank loans ' e Brst A, 215010

" Oiher frangial ablias T T 12,485

Deferfed tax abifitites T , 1,358 862 |

:

Total.non-current liabilitites . . , 70,915 246,251 |

_:Shori-term provision's , , e ; 3,309 4,240

Bank 0ans | ' 7074 | part

Financial liabilittes i . 1760 L o B92 1

Tradepayables i AO7O45 ] 9933271

“Turenttax labilittes e T s B T

‘Other current liabilitites ‘ K ) , 113,525 90,009 -

‘Bankoverdrafis ‘ 1:470 1,558

Total current labilitites | ‘ 236,408 ‘ 215112

classified as held for sale

Liabilities directly associated with non current assets 14.088 L

[ TOTAL SHAREHOLDERS' EGUITY AND LlABILlTlES' [T gazs08 | 776,349

(11The Balance sheet as of 31 Decemiber2005 has not-been.presented *pro forma® since the only difference with:
the above balance shéet, would concernihe shareho lder's egquity structure
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CONSOLIDATED STATEMENT OF CASH FLOW AT 31 DECEMBER 2005
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Proforma,
(inthousands of suros) 31 December 2005 | 31 DecemberZOM i
1 Net profit for the peridd. 148,007 147,804
| Net profit frém discontinued-operations (4.416) | ’
‘Net'profit from continiing operations 444,691 1 -
| Non=cash and non-operating items : . T T
+{#Depreciation, amortisation.and impairment. Iosses . 30603 CPT.47T
= Increase/{decrease)in fairvalue of Financial Instruments 276 .
1= Impaiment-of goodwill : R 40,757
- Net gains or losses on disposal of non-current assets 232 | (12,171).
~Share &f investment grant included in pmﬁt and lcss {135) @29,
-Exchange difference ' {1,238y 525
- Change in deferred taxes, , o @mn b 1920)
wCostofstock options. i 3355 | 20471
E::ga 1;1ow from operating activities before changes in workmg 1729 6? ) | 0 P’ 45 892
-{Increase) / decrease.in inventories (5 315) | (257)
= {Increase)/ deciease in trade receivables (6:,755) | (24.780)
- (Decrease).( Increase in trada b’e’zyéﬁ!‘e"s ' | 9,192 | 12800
- Net change in income tax liability.. ) | {15,110) . ~ (8,987)
- Net'éhange in.otfier operating: assets and habrlmtes 2187500 . (3805}
Change in working capital related to.operating activities 3,887 (21,009)
NET.CASH PROVIDED BY OPERATING ACTIVITIES 176,854 124,683
Aequisition 6f.ndn-cuitent assets {36,479). (40,884)
Proceedsifrom disposal of intangible assets and ro lant.and . .
Sl 9 PropSTy. P (7,944) 22.524)
Emplovers contribution to planasséts (1,-400). - -
Proceeds from salaiof fixed assets 1,124 1,104
Acquisition of non consolidated financial assets | , {1,250)
Impact of changes in the scope of consolidation .~ "~ e L (4T1449)
Other-cash-flow related 1o investing activites | ey 8.
Change:in working.capital related 10 investing activiies {1:624) 8,450
NET'.CASH USED.IN INVESTING ACTWITIES {52,749) _(102,477)
Additional lorig-term borrowings ‘ 13,052 126,350 |
Repayment of long-term borrowings L " (189,969) (47,051
Netchange inshortterm borrowmgs N .. (3.095) (322
Capital increase , " 088 -
Increase in-share. premlums . N 182731 -
Capilal resolutions'made by subsidiaries . ¥ L Ay
Dividends:paid by Ipsen SA. (29/303) (91,500} :
| Dividends:paid by subsidianes to minority mterests (300): (119}
‘Change of working 'capital related fo.finnancing activities (1,154 655 ,
INET CASH PROVIDEDH{USED) IN FINANCING ACTIVITIES: {18,9850) {11,945) .
| Reported.change'in:cash and cash equivalents ' 12,001 s
| Theoretical change in.cash and cash equivalents 147488 .. 10,261
impact'of pro forma restatements {10,150 {15227}
{CHANGEIN.-CASH AND CASH EQUIVALENTS 107,006 _{4.,956)":
Cash and cash equivalents.at thie beginning of the year 92:763 99,728
Impact of exchange rate fluctisations 785 {1,996)
1Cash and cash'equivalents atthe end of the year 200 564 | /92,763 .

( }Accordmg 1o IFRS 5, inceithe Balance sheet as at 31 Decembér 2005 has néot been’adjustéd; the:

consolidated statement of cash flow at 31 Deoember 2005, has not beed adjusted sither,

|
I
\
|
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SALES, REVENUES AND OPERATING INCOME BY GEOGRAPHICAL REGION

- (in thousands'
. ofeuros):

e

SEre

|,/2004 ona com

| in thousands
| oteuros) . -

stru

| Major Western European countries

| sales.
Reveniés
| Operating profit

547,287
550:461
219852

97.8%
100.0%

519,695 97.8% |  27{592 53%
531,589 100.0% | 278712 5.20%
208,165 39.2% | 11,487 5.5%

| Other European Coun

Sales’
Revenues
Operatingprofit

tries .
155:893
166,258
54,969

_393%

99:8'%
100.0 %
:35.2 %

135,581 99.7% | 20312 150%
435,985 100.0 % 20273 149%
52,771 38:8% 2497 4.2%

Rest of the World
Séles.

Reveries
Opetating profit

103,934
103934
29228

|
100.0°%
100.0%

96,264 100.0% | 7,670 8.0%
96,264 100.0 % 7,670 8.0%

Allocated Total
Sales
Revenues
Operating profit

807,114
819,653
303,849

281%

085%
100.0'%

23621 245% 5607 23.7%

751,539 98:4% 55:574 7.4%
763:837 100:0% 55:818 7.3'%
284558 3753% 19281 6.8%

Non-Allocated Total
Revenugs
Operating 10ss.

68,199
(118,500)

37.1%

100.0'%
-173.8%

50,089 100.0'% 17210 338%
(128.076) -251.2% 9,578 75% |

Ipsen Total.
Sales
Reveriues

| Operating profit

807,114
887,852

185349

90.9'%
100.0 %

751,539 922% 55,574 74%
814,828 100.0% 73.026 8.0'%

209 %

186,481 192% | 28868  184'%
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Reloxin® agreement between Ipsen and Medicis becomes effective

Conference call scheduied Wednesday; 22 March
at11.15a.m, ETIS 15 p:m.(Paris 'ame)

Paris (France) and Scottsdale (Aruzona Umted States) 20 March 2006 - Ipsen (Eurohst by
Euronext™: IPN: FP) and Medicis: (NYSE: MRX) ‘today -annoinced: that ‘the agreement
whereby Ipsén Ltd, a who%ly owned subsidiary of Ipsen (‘Ipsen”), grants Aesthética Ltd, a
wholly -owned subsidiary ‘of Medicis (*Medicis”), rights to: develop, distribute and
commercnahze Ipsen’s botulinum toxin product in the United: States, Canada ‘and Japan for
aesthetic-use by physicians is-now effectrve

The product is: commonly referred to as Re!oxm in the U.S. aesthetic:market:and Dysport“
for medical and aesthetic markets outside the: U.S. The product is not currently approved for
use inthe:U.S. Ipsen has recovered its rights to. Reloxin® at the time of this announcement.

Medicis has paid to lpsen $90.1 million:in COhStderatson for the exclusive distribution rights in
the United States; Canada and Japan and has agreed to pay an additional $26.5 million
upon ‘'successful completion of various clinical and regulatory milestones, $75.0 million. upon
the prcduct’s approval by the U.S, Food -and Drug Administration ‘and $2.0 miflion upon
regu!atory approval of the product in Japan, amounting to'a’ total of 5193 6 million, Ipsen will
manufacture and provide ‘the product for Medicis for the term .of the agreement which
extends to September-of 2019. Ipsen will receive a royalty based on sales and. a supply
price, the total of which is equivalent to approximately 30% of net sales as defi ned under the
Agreement. Medicis will be: tesponsible: for all' remaining research . and deveiopment costs
associated with obtaining the product’'s approval in the territory.

Additionally; Medicis .and Ipsen have agreed to negotiate and enter into an .agreement
relating to the exclusive: distribution and development’ rights: of the product for the ‘aesthetic
market in Europe, and subsequently in certain other markets, Under this: agreement Medicis
would pay upfront and other ‘milestone payments linked to the developmentiand approval of
Ipsen’s botulinum toxin type A product in aesthetic indications as well as royalties based on
net-sales. Ipsen -would manufacture and suppty the product to Medicis. ‘The terms of tms
agreement will be disclosed after its execution, which is expected to occur on of before: Apnl
15, 2008. If this agréément is:not-entered into by April 15, 2006, Medicis will be obligated to
make an additional payment to Ipsen in “connection with the USA, Canada and Japan
agreement.

“We dre’ wery pleased to entrust the development and distribution of Reloxm to a leading
expert of the aesthetic field such-as' Medicis,” said Jean-Luc Behngard Chairman and Chief
Exécutive Ofﬁcer of-Ipsen. “We were looking for a partner who- could optimize time to market
for Reloxm with: a quality complementary product ‘offering and a strong: presence in the
USA. MedlClS with. its ‘world leading Restylane dermal filler, its leading sales force and
Jmage with both dermatologists-and; plasnc siirgeons and its previols. knowiedge of Reloxin®,
is our-preferred partner in order to maximize the penetration of Reloxin? in the ‘US. maiket.
Our combined products will offer-a:very compellmg alternative to practitioners’in.the aesthetic
medicine field."

“We: are very pleased to have: reached thus agreement with lpsen on terms favorable to both
érganizations,” said Jonah Shacknai, Chairman and. Chief Executxve Officer of Medicis. “We
continue to be very impressed with' the sophisticated development and manufacturing
programs established .by Ipsen and the ¢linical outcomes. resuiting from. Ipsen’s efforts to
date. We.are enthusiastic- about having 1he opportunity to partner with: Ipsén on ‘this late-
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stage development productwith a sxzeable commercial potential.. We stand ready to: deploy
the: necessary resources ‘to bring this. prcduct t6 the U:S. market -and maximize Hts.
:opportumty m ‘one: of the Iargest segments m the: agsthetic. market: We have recogmzed for
'botuhnum toxm product and the wor!d S leadlnvéudermal filler RESTYLANE® and we are: very
‘pleased that it has finally become a reahty

Conférencé Call

‘Medicis: and Ipsen will host .a conference call -on Wednesday, 22: March at 11:15 a.m.
Eastern: Time (5 15.:p.m. Paris Time)'to d:scuss today's announcement. A live webcast will
be:available at www.medicis.com and www.ipsen.com. The webcast will be archived on the
Medicis'and Ipsen websites fortwo business days following the five call.

Those pamctpatmg by teiephone should dial in approximately 10 minutes priorto the start of
the call. No- reservation is necessary to part:cnpate onthe call. The phone number to jom the
conference call is:+1 (877) 567-5763 (U.S. ‘and Canada) or +1(706) 679-4760. {international
and !o,ca|_),‘ No access code is necessary for the live call. ‘For investors unable to participate
in the live call, a replay will be available soon after the live call. The phoné numbers; to
access the feplay is: +1 (800) 6421687 (U.S. and Canada) or +1 (706) 645-9291
(international and' local). The access code for the replay:is 6792339, The replay wd! be
available for two business days- followmg the live call.

About Ipsen’s botulinum toxin Type A

lpsen’s botulinum toxin Type A, developed in the field -of aesthetic medtcme in the USA,
Canadaand Japaniinderthe trademark Reloxin® is also approved for aesthetic indications in
17 countries: Argentina, Australia, Belarus, Brazil, Columbia, Honduras, Isragi, Kazakhstan,
Mexico, Moldova, Néw Zealand, Philippines, Slovak Republic, UKrania, Uruguay Vietnam,
and Russia{in Russig, it is the first botulinum-toxin: Type A. approved in this-field). Ipsen is
also pursuing regulatory approval for medxcme indications:for the product in"certain add;tlonal
key international markets.

Under the trademark Dysport®, Ipsen's botulinum toxin Type A also acts as a ‘curariform
(mmobnhses muscles) which was initially’ developed for the treatmernit.of motor d:sorders and
various: forms: of muscular-spasticity, including cervical dystonia (a. chronic condition in‘which
the neck is twisted or deviated), spasticity of the lower limbs:in children with cerebral palsy,
blepharospasm: (involuntary eye closure) and fiemifacial spasm. It was latér developed for
the treatment of a wide variety of- neuromuscutar disorders. Dysport“‘ was originally launched
in'the United Kingdom in 1997, Dysport® has marketing authorisations in 73 countries.

About Ipsen |
Ipsen is:a European. pharmaceutncal group with over 20 products on the market and a total
worldwide staff of nearly 4.000. The company’s development strategy is based on a
combination of products in' targeted therapeutic areas (anco!ogy .endocrinology ‘and
netiromuscular disorders), which are growth drivers and pnmary care products which:
contribute’significantly to.its research financing. This strategy is also:supported by an active
‘policy. of partnerships. The location of its four R&D centres. (Paris, Boston, Barcelona,
London) gives.the-Group a competitive edge:in: gaining access to-leading umversny research
teams and highly qualified personnel. In 2005, Research and Development ‘expenditure
reached-€169.0 million, i.e.20.9% of consolidated sales, which amounted to-€807.1 million:in:
the Group’s pro forma accounts set up according o the IFRS. Nearly 700 people’ in R&D are.
dedicated to the dnscovery and development of mnovatwe drugs for' patient care. lpsen’s
1shares are traded on Segment A of Eurohst by Euronext™ (stock code: 1PN, ISIN code:
FR0010259150)
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About Medicis ’
Medicis:is the leading independent speczalty ‘pharmaceutical company in the United -States
focusing primarily oh-the treatment of dermatological and podiatric conditions and-aesthetics
medxcme The Company is dedicated to helping patients aftain a healthy and youthful
appearan ce and setf-lmage Medncxs has Ieadmg branded prescnptton products ina. number
seborme!c dermatms and skm and skan—structure mfectlons The: Company s products have
eamed wide acceptance by both phys;cxans -and patlents ‘due to their clinical effectiveness,
high guality and cosmetic’ elegance. ‘

The Company's products include: the prescnptnon brands RESTYLANE®, DYNACIN”
(minocycline HCI), LOPROX® (ciclopirox), OMNICEF® (cefdinir), PLEXION® {sodium
sulfacetamide/sulfur), TRIAZ® {(benzoyl peroxide), LIDEXv (ﬂuocmomde) Cream, 0:05%,
VANDS™ (ﬂuocmomde) Cream, 0.4%, and SYNALAR®  (fluocinolone acetonide),
BUPHENYL” {sodium: phenylbutyrate) and AMMONUL® (sodium phenylacetate/sodlum
benzoate) prescription products mdtcated in the treatment of Urea Cycle Disorder, :and-the
over-the-counter brand ESOTERICA®,

Forward:Looking Statements
This press release contains “forward:looking staterents” within' the meaning of the

Securitiés Litigation Reform Act. All statements included 'in this press release that address
activities, events or developments that Medicis expects, believes. or: .anticipates: will or may
occur in the future are forward-looking statements, including the expected benefits of
Medicis' agreement with Ipsen, the payment of certain milestone payments:to lpsén-and the
entry by Medicis and Ipsen into a European distribution agreement refating to Ipsen's
botulinum foxin product. These statements are based on certain assumptions. :made’ by
Medicis based on its ‘experience and perception of hnstoncal ‘trends, current conditions,
expected future developments and other factors it beiieves are. appropnate in ‘the
circumstances. NO -assufances can be -given, however, that these ‘activities, avents ‘o,
developments will 6ecur orithat such- results willbe achieved. Such statements are. subject
to.a number of assumptions, fisks and uncertamtles many of which afe beyond the &ontrol of
Medicis.

The:Company's business is. subject to all risk factors, outlined in-the Company’s most recent
annual réport on Form: 10-K .and other documents we file with the Securities -and Exchange
Commiission. At the time of this press release, the Company cannot, ‘among: other things,
assess: the: likelihood, timing or forthcoming results of research and development ‘projects
and the riéks associated with the FDA ‘approvél process, risks associated with: significant
competxtxon within-the Company’s lndustry nor can the Company validate its assumptions, of
the full impact on its business of the approval of competitive geneno versions -of ‘the
Company s'core brands, in particular, the recent approval of a generic LOPROX® Cream and
LOPROX® TS, ‘or a substitutable DYNACIN® Tablet form, and any future competitive product
approvais that may affect the Company s brands. Addmonaiiy Medicis may-acquire and/or
ficensé rights, products or ‘technologies, mcludmg rights with respect to Ipsen’s botulinum
toxin product, from third parties to enter into new strategic ‘markets. The. Company
periodically makes up-front, non- refundable payments to third ‘parties for research and
dévelopment work, which has been completed and periodically makes additional ‘nof-
refundable payments for the: achieverient of various milestones. There can be no certamty‘
in which'periods these potential payments could be:made, norifany payments such as these
will be-made at all. Any estimated future-guidance does not include the- potential paymients
associated with any such transactions. Afso, there .are ‘a number of additional important
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factors that cotild .cause actual results to differ materially from those projected, including the:
-anttclpated size of the markets for Medicis” products, the:availability of product ‘supply and
‘the recerpt of required regulatory approvals; the nsks and uncertainties normally mcrdent to
the pharmaceutzcal and medical device industries including product liability. c}arms, the
introduction .of federa! andlor’ state regulatrons relatmg to ‘the Company s business;
\dependence on sales of key' products; the uncertainty: of ‘future financial resutts and
fluctuations in:operating resuits, dependence on Medicis' strategyincliding the-uncertainty of
license paymems and/or other payments due from third parties,. the timing ‘and: success of
new product development by Medicis or third: parties, competitive product.introductions, the
+isKs of pendmg -and future litigation or govemment investigations and ‘other rigks’ descnbed
from:time to-time: in Medicis' SEC filings including its ‘Annual Report on Form 10-K for the
year ended June 30, 2005, and other documents we file with the: Securities: and Exchange
Commission. Forward- lookmg statements represent the judgment of Medicis' management
‘as of the date of this release, and Medrcrs disclaims any intent or oblrgatlon 1o update any
forward-looking statements contained herem which speak as'of the date hereof.

The forward-looking staternents, and targets contained herein are based on: Ipsen's
management’s current views .and assumptions. Such statements involve known: and
.unknown risks: and uncertainties that ‘may cause. actual results, performance. or events to
differ materially from those -anticipated herein; including risks related to regulatory approvals
and competitive: factors; Ipsen expressly drsclarms any obligationor undertakmg 10 update or
revise any forward-lookmg statements, targets or estimates contained in this press release to
reflect any change ‘in-events, conditions; assumptions or circumstances on which any such
statements-are based-unless so required by applicable law.

Ipsen’s businessis:subject to-the risk factors outlined.in its miost recantiinformation docUmént
filed with the ‘French Autonité des marchés financiers (dated 21 November 2005) ‘and any
other'documents filed with.the French Autonté des marchés.financiers.

NOTE: Full prescnbmg information for any Medicis prescription ‘product is available by.
contacting the. Company. OMNICEF® is a registered trademark of Abbott Laboratories, Inc.
under a license from Fujisawa Pharmaceutical Co., Ltd. RESTYLANE® is & registered:
trademark of HA North American Sales AB, a subsrdrary of Medtcrs Pharmaceutical
Corporation. Iysportm is @ registered trademark of Ipsen. Reloxin® will, dnder the
agreement, bethe registered trademark of Medicis. All othér marks. (or brands) and names
are the property of Medicis or its Affiliates..

For further-information:
Medicis |
Medicis, Kara Stancell, Investor Relations and Corporate Communications
Tel.: +1 (602) 808-3854

1

Ipsen

Didier Véron, Direstor of Public Affairs and, Corporate Communications
Tel.+33 (01 44 30 42 38 - Fax: +33, (0)1 44 304204

'e—maxf didier; veron@ipsen.com.

www.ipsen.com

| a/4




IPSENS.A.
File No. 82-34953

|
\




IPSEN

" Innovation for patient:care

|
!

Registered name: Ipsen S.A.

Typeof securities; IPN; ISIN.codé FROD] 0’59¥ 50

Beginning of the: ‘program: January 13, 2006,

IPSEN':

Table of monthly declaration of the transactions by Ipsen concerning its own

securities during March 2006

|
Total information,

- 82-34953

[Number of securitics comprising the share capital ot the beginning Gf the §A075,683
program P |
Capital directly or indireetly hield in treasury at the beginning of the program 13;150.00 | 0.016%.
Balance at the end of the previouymonth 14,700.00
i
1Num’b,er’o‘f‘sej(;ﬂ”rities"p_ii’téhasedjdUrihg,the-mén,th 0.00
| Number-of securities sold during the month ; 1,550.00
: ‘w
Niimber of securities iransferred during the month 0.00
Nusber-of securitiés cancelled during the month 0.60
|
- Repurchase:of securities from persons ﬁholdin‘g- more-than 10% of the capiialor | 0.00.{
from: directors during-the month- of January 2005 '
 Number-of securities purchased since the begf’nning‘} the program 15,280.00
} .
‘ Number of securities sold:since the bcgmmng‘of the program 2,130:00
f Number of securities transferred since the beginning of the program 0:00
‘Number of securities cancelled during the tast 24:months 0:00
. . i
| Accounting value of the portfolio | 329,590:60
‘ Market value of the portfolio | 455576.00
|
\
}
i
|
PASBIG2I7L4 106005-0003 ‘ TR
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Ipsen. extends the deadline
for entering into its European agreement with Medicis

Paris (France) 16 April 2006 -Ipsen. (Eurahst by Euronext™: IPN). today annotinced that it:
has decided, jointly with Medicis (NYSE: MRX), to'extend to 15 July 2006 the deadline for
entenng into.an agreement relating to: the exclusive dlstnbutron and development rights-ofiits.
‘botulinum toxin A product for the aesthetic market in Europe and subsequently’ in other
territories. This deadline was initially set for 15 Apnl 2006.

As previously announced on 20 March 2006 Ipsen and Medicis: entered into an agreement
whereby Ipsen granteéd Medicis. fights o develop,. distribute and. commercnahze lpsen’s
botulinum toxin A product in the United States, Canada and Japan for aesthetzc use by
physucnans The product is.commonly referred to. as Reloxin® in'the U.S. aesthetic market and
Dyspcrt for medical and aesthetic markets outside the U.S.

About Ipsen’s botulinum toxin Type A

Ipsen’s botulinum’ toxin Type A, developed in- the field of aesthetic ‘medicine in the USA,

Canada’and: Japan undérthe trademark Reloxin® is also: ‘approved for aesthetxc mducat;ons in
17 countries.. Argentina;, Australia, Belarus, Brazil, Columbia; Honduras Isragl, Kazakhstan

Mexico;. Moldova; New Zealand, Phlhpplnes Slovak: Republic, Ukrania, Uruguay, Vietriam,

and Russia (in Russia, it is the first-botulinum toxin type A approved in this: field). Ipsen is
alsoipursuing regulatory approval for mecﬂcme indications for the product:in.certain additional
key international markets; i

Under the: trademark: Dysport®, | ipsen’s: botulinim toxin type A also acts as -a curariform
(nmmobmses musclas) which was initially developed for the treatment of motor disorders ‘and
various forms‘of muscular spasticity, including cervical dystonia (a.chronic condition in which:
the neck is twisted or deviated), spasticity of the lower limbs in children with cerebrat palsy,
blepharospasm (mvoluntary eye closure) and hemifacial spasm. It was later developed for
the treatment of a wide'variety of neuromuscular disorders. DysportQD was originally launched
in‘'the: United Kingdom in 1991. Dyspont® has marketing authorisations'in 73 countries.

‘About Ipsen
Ipsen is-a European -pharmaceutical group with over 20 products on the-market and a total
worldwide staff of nearly 4.000. The company’s development strategy is based on a
combination of products in targeted therapeutic areas (oncology; endocnnology and
neuromuscular disorders), ‘which ‘are growth drivers: and pnmary care, products which
contnbute significantly to its research financing. This strategy is-also supported by an active
policy. of ‘partnerships.. ‘The location of its four R&D: cenires {Paris, Boston, Barcelona,
London) gwes the Group a-competitive edge in gaining dccess to leading university research
teams. and h;ghty qualified personnel.. In 2005, Reseéarch and Development. expend:ture
reached €169.0¢ ‘million; i.e. 20.9% of consolidated sales, which amounted to €807.1 million in
the Group's pro forma accounts set up according to the IFRS. Nearly 700 people in R&D-are
dedicated to the discovery and development of innovative drugs for pahent care. Ipsen’s
shares are fraded on Segment A of Eurohst by EuronextT (stock code: 1PN, ISIN code:
FR0O010259150).
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For further information: {

Ipsen !

Didier Véron, Director of Public Affairs.and Corporate Communications

Tel:+33 (0)1 44.3042 38 - Fax: +33 (0)1 44.30:42 04

g mall didier; veron@;gsen ‘com ‘

WWW.ipseén.com |
Az g ‘

‘Claire Giraul, Executive Vice President, Chief Financial Officer

Tel.»+33(0)144 3043 31 - Fax +33 (0)1 44.30 4326

e:mail:contact.investisseurs@i

‘www.ipsen.com
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David Schilansky joined Ipsen as
Investor Relations Officer

Paris; 19 April 2006 - David Schtlansky gomed Ipsen as Investor Relations' Officer; reporting
to the Chisf Financial Officer, Claire Glraut

Based in Paris, David will be ipsen’s contact point for all financial analysts ‘and ' investars. He
will prepare and ‘coordinate Ipsen’s communication with the financial markets and ‘will
overlook our compliance with Stock-Exchange regulations.

Prior to jommg {psen, David spent three years at UBS, in Mergers & Acquisitions, and three
years at Thomson as Investor Relations’ Off icer. David is:a post graduate. of Imperial College:
London.

About ipsen

lpsen is.a European Ppharmaceutical group ‘with ver 20 products on the: market and a total
‘worldwide -staff of nearly 4.000. The company's development strategy is based on a
combination of products in targeted therapeutic: areas. {oncology, endocrinology and
neuromuscular disorders), ‘which are. growth drivers and primary care: products: whxch
contribute significantly to its research ﬂnancmg This' strategy isralso- supported by an.active
‘policy ‘of ‘partnerships. The location of its four R&D: centres (Pans Boston, Barcelona,
London):gives the Group a compemlve edge in gaining access to-leading umversaty research
teams: and hlghly quahfed personnel. 1n 2005, Research and Development ‘expenditiire
reached €169.0'million, i.e. 20.9% of consolidated salés, which amounted to €807.1 million.in
the Group's pro férma-accounts set up according to'the IFRS. Nearly 700 people in ‘R&D aré
dedicated to: the discovery -and development .of mnova’nve drugs for patient: care. Ipsen's
shares are traded on Segment A of Eurolist by Euronext™ {stock code: IPN, ISIN code:
FR0010259150). lpsen’s intemet website i IS www.ipsen.com.

|
For further information: !
Didier Véron, Director of Public Affairs and Corporate Communications
Tel.: +33:(0¥1 44°30:42 38~ Fax: +33:(0)1: 44 304204

e-mail: d :dler veron@ipsen.com \

David Schilansky, Investor Relations Officer
Tel: #33 (01 44.30:43°88 = Fax:+33(D)1 44 304321
e-mail: david schilansky@ipsen.com




IPSENSA
File No. 82-34953

Press Rel.%aase; dated May 2, 2006




IPSEN : 82-34953

IPSEN

innovation for patient care

tpsen reports sales growth of 10.2%at 31® March 2006
{2005 on apro forma basis")

15.8% growth in targeted disease areas
Dynamlc performance in international markets

Paris, 2™ May 2006 - The Ipsen Group. {(Euronext: FRO01 0259150; IPN) teported iis sales
forthe fu'st quarterof 2006 |

{in thousands: of éurosy 1 - ‘
IERS ~ unaudited First quarter 2006 F"s;?:?g; 2005 | g% change 200612005
Ma;orWestem European , i . e ‘ L .

countries 139,000: 132153 5%
-.Qt!éei'Eﬁropfeé'n'cduhtﬁes 14,889 - wan 20.6%

Rest of the world 27:922 22,764 : 22.7%
CONSOLIDATED SALES 211,811 192,170 10.2%

In ‘the first: quarter of 12006, the Group reahsed consolidated sales (ses deta:led cofiments: in
appendix)-of €211.8 million, up 10.2% (9:8% excluding currency impacts), compared with sales of
€192.2 ‘million in the first quarter of 2005. The growth was:achieved despite the material neganve
xmpact of price réductions imposed by’ govemment autherities; fotably in Europe..

Sales of speciaﬂzed care products targéted by the Group {oncology, endocrinology, neuromuscular
d;sordefs) increased by 16.8% to €107.4-million in the first-quarter of 2008, compared with €327
million /in the first quarter of 2005 fuelled by, growth generated: notably by sales. in neuromuscular
disorders (+39. ‘5%) and.endocrinology {(+23: 1%) In‘the quarter-ended 31* ' March 2006, sales of the
Groups primary care drugs:amounted to €96 0 mitlion, up7.8%, against €881 million a year earhef

3 The ﬁgures stated for thé first'quanrtar of 2005 ate on, a vro. forma, basis. Pro forma consoldated statements. prasentithe
‘Group's: iactivity as if the: legal. redrganisation: of the Group completed’in June 2005 had taken place previously on 1% January
2002

Note: Since the Group:sold ils primary card buiiness in Spam (except for Tanakan known 88 Tanakene’) during: October
2005, s Group is pfesenting i3 business as a d;sconbnuad ‘cperation retroacﬁvety from LS January 2005 In its consoﬁda!ed
financial statements, ‘Accordingly; its consalidated sales ﬁgure for‘the ‘first-quarter of 2006 dogs not include sales:for this
business..

|
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‘Corﬁﬁieﬁ)tingi‘on”thé".;e rés(ills'.;deaﬁ‘-l;utﬁlBélingafd-,.Chairrnan;a'nd}CEO;éfémé ipsen Grolip; stated:

“Inithe-current context of tightened-econigimic regulation in Europe, Ipsen’s performarice during the first

‘quarter of 2006 was particularly. satisfactory, notably driven by our -interational activities, On this.
basis;: kforward to.achieving a year 20086 in line with our expectations. However, we-will monitor

carefully the situation-of the French market, first the ‘evolution of Ginkor-Foit: sales, and second the
Muture evaluation by the French-healthcare requlstory alithorities of the medicat bensfits.of Tanakar®,
We continue to:unfold our strategy, with the:prega,ration of the entry.in the-United States of Reloxin® in
partnigrship with Medicis, as well.as Somatuline® and Dysporf®. We:continue'to actively pursue our key.
Research .and Development projects, particularty BIM 51077 (GLP-1 ii Partnership ‘with ‘Roche,
development of the four-month form:of Decapeptyl®, andthe search for opportuntties to extend. our
sproduct portfolio.” 1

Aboutlpsen . y L L L

Ipsen is a Europeati p iarmaceutical.group with over 20 products on the:market and a'total worldwide:
staff of nearly 4.000. The company's development strategy is based: on-a combination of products in
‘targeted therapeutic areas {oncelogy, endocrinology: and neuromuscular disorders), which are growth.
drivers and primary care produicts which contribite significantly 16 its research financing. This strategy
i ‘also supported by an active policy of partnerships. The location of its' four R&D"centrés (Paris,
Boston, ‘Barcelona, London). gives the: Group a competitive ‘edge in gaining access: to leading
university research teams and highly qualified personnel. in 2005, Research and Development
expenditure Teached €168.0 niilion, i.e. 20.9%. of consclidated Sales, which amounted to €8071
million.in the Group's pro forma accounts set up according 10 the IFRS. Nearly 700 people:in R&D-aré
‘dedicated to the.discovery and development of innovative drugs for patient-care. Ipsen’s:shares’are
‘traded on Segment A of Eurolist by Euronext™ (stock code: IPN..ISIN code’ FR0010259150). Ipsen’s
Internet website is www.ipsen:com, i

Forward-lockifig statements B P v
The-forward-looking statements and targets: contained herein are based on Ipsen’s. management's:
current views and assumptions. Such statements invoive known and unknown-risks:and uncertainties
that may cause actual results, performance or events to differ materially from those anticipated herein,
ip$en expiessly disclaims. any cbligation or undertaking to update or revise any forward-looking
statements; targets or estimates ‘contained jn this press. release to ‘reflect any change in 'events,
conditions; assumptions: or' circumstances on which any such statements are ‘based unless so.
required by -applicable: law. Ipsen's business. is subject to the risk factors ‘outlined in‘its information
documents filed with the French Autorité des marchés financiers.
}

ot futherinformations |
Didier Véron, Director of Public Affairs-and Corporate. Communications
Tel.+33.(0)1:44.30 42:38 - Fax: +33.(0)1 44 3042 04

e-mail : didier.veron@ipsen,conm :

David Schilansky, Investor Relations Officer ‘
Tel:+33 (0)144.30 4331 - Fax: +33(0)1 44 3043 21
e-mail: david:schilansky@ipsen.com
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| . Appendix

.Comparison of consolidated sales for the: ‘quarters ended 31* March 2006 and 31" March 2005"

In; the first quarter of 2006, ‘the Group realised net sales of €211.8 million, up 10.2% {up 9.8%
,exc!udmg currency impacts), compared with sales of €192.2. million: in:the first quarteriof 2005. The
growth was:achieved despite the material negative impact of price: ‘reduictions imposed by government:
.authontres. riotably'in Europe.: Lower drug prices negahvely nmpacted sales by-€5:9 million in'the first:
Quarter of 2006; compared with the same period in 2005 out of which €2.0 million resulted from the
distribution agreement signed in France for Tenstaten® as described below. 1n the quarter ended e
March’ 2008, these-impacts reduced sales. growth by'3.1 percentage points.

inthe. first quarter ‘of 2006 prescription drug sales totalled €204,8 million; representing 88.7% of the
Groups iotai sales,.up 11.5% compared with prescription drug sales achieved in the-first quarter-of
2005, when prescnptlon drug sales represented 95.6% of the Group's total sales..

Safes bytherapeutic:area !

The' fouowmg table:shows sales by therapeuhc area forthe:guarters:ended 31 March 2006 and 31%
‘March: 2005: |

(in'€ thousanids)

i
I
|
!

Tbe figures Jor 2005 are ‘Stated on 4 gro fofha basis, The pro-forma consohdated ‘sales present the Group's-activity as ifthe
legal reorganisation-of the:Group completed in June: 2005 had taken o1 ace priorto1® January 2002
‘Note; Since' the Group. soid I8 primary cars business.in Spam {exoept for Tanakan®, known.as Tanakene (ocaﬂy) dunng
Odober 2005 the: Group i8 presenting:t thrs business as a discontinued’ operataon retroacnvely from 1% January -2005:4n: its
consolidated financial stalements, Accordlngly its; consolidated sales figure for the first quarter of 2005 does not inclide 58165
for:this business,
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An arialysis of the growth follows: r
Products in targeted therapeutic areas

‘Sales; of products in-the targeted therapeutic areas.rose 15.8% to €107.4 miliion-in the first quarter-of
2006,:compared with €32.7 milliof in the first quarter of 2005. Fuelied by growth generated notably by
sales in-AeUremuscular disorders and endocrinology, the' share of sales in targeted' therapéutic areas
grew 1o represent 50 7% of the Groups consohdated sales at the end of the first quarter of 2006
compared with 248, 3% share forthe: quarter ended 31% March 2005,

» In‘oncology, sales grew 4.6% to €55 5 million in ‘the quartér ended 31% March 2006, -against:
€53.1 million -a year-earlier, reflecting | the' negative impact of price reductions on Decapeptyl“
Voliimie: growth in the same period was 7.0%.

+ In endocrinology, sales amounted to €250 million, growing 23.1% (22:9% -excluding foretgn
exchange: impact): compared with -€20.3, million in the first quarter of 2005 NutropmAq grew
295.3% overthe; period, due to the successful faunches made:in Europe over the last two years,
and is becommg an important growth driver for the Group. ;Somatuline® grew 1.7 %, while
Testim® sales are:not yet material. ‘

« In ‘neuromuscular disorders; sales totalled €26.9 million, generated exclusively by Dysport’
This represems growth 'of 39.4% (37.7% excludmg foreign exchange:impact)-compared with the
quarter-ended 31™ March 2005. Sales growth was impacted favourably by the-sates récorded this
quarter in Latin America and Middle East while last year sales in the'same region were low

'anaruzre products i

-In the quarter ended 31% March 2008, sales of the Group's primary care drigs:amounted o €986.0
million, 'up 7.8%, against €89.1 million & year earher The main growth: drivers ifi this aréa mduded
notabty renewed sales momentum of Tanakan® outsxde France, ‘@’strong performance of. Nisis® and
Nisisco® haghly competitive. market, .as; well as strong sales of the gastro products notably
Srmecta® and Forlax®, despite the delisting of ‘Bedelix®. Primary care dnig sales sufféred in the first
quarter of 2006 frcm the décisions taken. in: France: affectmg ‘Girkor Fort and also reﬂected the
impact of the distribution agreement signed with Recordatl for Tenstaten® as descnbed below:

+ in gastroenterology, sales amounted fo €403 million.at the end of the: first quarter-of 2006, i.e.
growth.of 24 5%(22.2% exchiding: foreignléxchange impadt), compared with sales of €324 million
a year, earlier. Growth was driven by’ solid-sales: of Smecta® in France and'in China. Sales of
Fonaxe were also strong.in France and in taly.

» In the“cognitive disorders area, sales grew 6.1%:to €31.9 million in the quarter ended 31®
March, 2008, camipared with €30.0 million for the same period a year earlier. The régained sales
momentum of Tanakan® experienced last year continies to drive:this: growth, in partxcu!ar ‘olitside
France inthe context of a declining market:

s In the cardiovascular area, sales. amounted to €23.8 million at the end of the first quarter of
'2008, representzng a-decline-of 10.5%: compared with the. same penod in 2005. Despite. the
contining strong’ performance -of Nisis® and Nisisco® growing 10.8%, ‘sales in this ‘area ‘were
negatlvety impacted as'a resuft of the distribution agreement signed with Recordati, under Which
as of January: 2008 Tenstaten is supplied by-the-Group: 1o Recerdati, who book the: sales™to]
wholesalers. ;

|

Other theérapeutic areas i

‘Other therapeutic-areas generated sales of €1 3 million, representmg a dec!me of 28.5% campared'
with the first quarter of 2005: |
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jobérétihg‘“acﬁﬁitiés related to drugs-

Sales from drug- -related operatmg actxvmes ie. the sale of active mgred:ents and raw materi,ais
declined 17.3% 10"€7.1 million in the first quarter of 2006: This activity-accounted for 3:3% of the
Group's total sales at 31% March 2006, compared with 4.4% a year earlier.

Sales: by product

Group:sales by-drug for the quarters ended- 31m March 2006 and 31% March 2005:are presentediin the
,fol%ow ng tabte

(in € hoiisands)

_Drug Trade Narme.

Deca?ﬁ?'wm%m

o Tana’kan

212541 . ..

FHUPPEREIRA S b4

11378-

(‘1)' Peptide--or pro'tem—bé‘sed brddixcis

] Decapeptyf?’ sales were €55.5 million m“ the first quarter of 2008, up 4.6% compared with the
same: period in.2005; Voliinié growth was 7.0%, :l!ustratmg the negative impact of pricé reductions

|mposed by various countries in Europe. Strong sales in China as well as regained momentum in
Spain otherwise explain the product-dynamics.

. Tanakan ’s: ales reached €31.9 million at'the end.of the first quarter of 2008, representing: a
‘growth of 6.1% compared with the first quarter of 2005. This ‘good ‘performance fesulted from
strong sales in.the: first quarter of 2008 in China and Eastern Eurcpe, whereas m France; which
represented 70% .of the total product sales -during this.quarter, sales of Tanakan® ‘grew by ‘only
2. 9% in & declining market.

» Dyspon“’ sales totalled €26:9 million in the quarter ended 31*March, 2008 compared: with-€19.3
million for the same petiod in 2008. This-represents a growth of 38.1% (37.7% excluding foreign
exchange impact). Strong sales were recorded dunng the first quarter of 2006 in the United
Kingdom-and Germany, as well as‘in.Central and Eastern Europe: This was also the case:in the
‘Middie ‘East and Latin. America, in contrast with the first quarter of 2005 when sales had been
pamcu!aﬁy low,
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Somatuline® sales reached €21.8 millionin the first quarter.of 2008, up-11.7% (11.6% excluding
foreagn exchange impact) compared with €195 million a ‘year ago. Sales growth: in:the:quarter
ended 31 ‘March 2006 was negatively’ impacted by lower sales in the rest of the world,: pamculaﬁy,
ine the Middie East, and in italy where, however, the slow down experienced towards theiend of
2005 in a conitext of distribution uncertaxntnes relatmg ‘o price changes appears now fo- have
stopped

Smecta" sales grew 38:4%(33.2% excluding foreign exchange impatct) compared ‘with the same
period a year ago to reach €213 million at'the end of the' first quarter of 2008. The product

beneﬁted from:a:major: gastroentenns epxdemxc in'France as well as-from strongsales dynamicsin
CHina:

Ginkor Fort sales —~ which occur principally in: France —were €114 niillion, dowr' 14.2%
compared with the first quarter of 2005, Product ‘sales were affected: by the pfice reduction
announced by the French-Government at the end of 2005 and eﬁectwe from 1% February. 2006. It
also seems that the reimbursement rate reduction effective 1% Febmary 2006 -created a centain
confusion with respect-to the reimbursement by the private.insurance companiés: which, contrary
to:comparable cases prevzous!y expenenced could lead 10 'a reduction of voluma. so!d This would
have to be confirmed within the next few months

For!ax sales totai!ed €116 mxlhon at the end of the: first quarter of 2006, growing 17.9%
compared with the same. -period-a year ago Strong growth’in China, France:and aly- exptams the
prodiict's performarice:

Nisis ‘and’ Nisisco® first quarter sales m 2006 were €11.0° million, Up- 10:9% compared with
2005 s first ‘quarter sales, in'a highly competmve environment.

NutropinAq sales reached €2.9 million 4t the end of the first:quarter-of 2006, up 295.3% or €2.2
million compared with the same period in 2005, when' sales were €0.7 million. The product has
‘naw. been-successfully launched in: alt’ major European markets and is. éntering its third year of
commiercialisation. ‘

With I.')ecapeptyl® Dyspmt* and -Somatuline®, sales: ‘of Ipsen's peptide- or protein- -based.
‘products rose 13.4% to €104.2-million, accoumzng for:48.2% of the Group's consolidated sales in:
the- quaiter ended 31™ March 2006. That performance compares with -sales: of €91.9 million,
tepresenting 47.8% of the Group's total sales in the uarter ended 31* March 2005,
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Sales:by geograpmcal region:

For the-quarters ended. 31% March 2008 and 31" March 2005, the Group generated sales in the
followmg geograpmca! fegions:

(7€ thousands)

- Franca:

~United Kingdom. ... 7753 arw|  eser aa%) 1) r1,.zo%
Major Western European countries 139600 65:6% . 132183 .. 88.8%| 6807| . . E1%.
Other European countries 44889 21.2% 37,343, 19.4%) . . 7676] 20.6%)

L

In:thexquarter ended:31% March.2008, sa!es generated in.major Western European countries
totalled €139.0 million, an increase 6f 5; 1% over the first quarter of 2005. Growth was: affected by
price reduchons in all.countries except the United: Kingdom and Germany:-with.an overal} negatlve
impact of €5.2. million compared with the 'same period in. 2005, reducmg sales growth g
percentage- oints. The:strong sales dynamics.of the targeted products, particutarly Dysport and
NutropinAq” notably:in the United Kingdom and Germany, ‘as well as ‘strong sales of the: gastro
products in France explain this performance

In other European countries, sales for the: first quarter of 2006 reached a total of €44.9 million,
growing-20.6% compared with the quarter ended 31 March 2005, fuelied by strong gales in
Eastern and. Central Europe: in the: targeted therapeltic areas. Sales in Western ‘Eiropean
tountries in this' region’ remained solid, despite the impact of the 15.7% price reduction of
Decapeptyf‘” in Belgium; implemented:in 2005.

in the rest of the world, sales advanced 22.7% (18 5% excluding foreign exchange impact} to:
€27.9 million-in the first:quarter. of 2006 Sales were strong in Asia, particularly in China, both m;

the targeted disease areas and in primary care, whereas-a good performance in'salés of Dysport ‘

in Latin America was offset by lower sales in:some Middle East countries.
!
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