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Highlights 2003

Europe

Revenues in Europe during 2003 decli-
ned by three percent versus the prior
year. Activities in Denmark, which had
an exceptional year in 2002 due to the
introduction of deposit on cans, retur-
ned to a normal level with revenues of
NOK 71 million. The decline in Denmark
was however, somewhat offset by a
strong performance in Sweden and
Germany.

Germany Deposit on non-refillable con-
tainers was introduced during 2003.
TOMRA secured frame agreements worth
approximately go MNOK with two dis-
count chains for installation of machines
for non-refillable containers. Testing of
reverse vending technology with other
discount chains continues. A strong

“market development for reverse vending

technology for refillable containers
during the second half of 2003 heiped:
to boost revenues to NOK 239 million
(+23 percent) in 2003.

Sweden Highest sales performance ever

equalling NOK 207 million (+56percent) -

driven by,contract'with Coop Sweden
worth NOK 100 million. .

Revenue

_ NOK million

2003 2002 2001

North America

TOMRA’s revenues from continuing
operations in North America declined
by nine percent to NOK 1,180 million in
2003. The primary reason for this decline
was a stronger Norwegian currency ver-
sus the U.S. dollar. Revenues increased
by two percent in 2003 when measured
in tocal currency.

TOMRA improved its market position
within technology in the U.S., buffeted
particularly from a contract for 500
machines at Shaw's Markets’ stores.
Machine installations grew by 24 per-
cent in Canada.

The number of recycling centers opera-
ted by TOMRA in California increased by
approximately twelve percent to 405
centers, driven primarily by a contract
with Albertson’s to provide our recycling
centers at 120 stores. The California
legislature approved an increase in the
state’s deposit amount on containers
from 2.5 cents to 4 cents effective

1 January 2004.

~ Revenue

NOK million

2003 2002 2001




Recycling Solutions

in October 2003 TOMRA announced
the establishment of a new unit called
Recycling Solutions. The primary objec-
tives of this unit are to develop and
acquire leading technological solutions
to help build recycling-related business
across the entire used beverage contai-
ner vatue chain. TOMRA’s current activi-
ties in Brazil and Japan are part of
Recycling Solutions.

In Brazil, TOMRA maintained its market
share of approximately 31 percent in the
collection of used aluminium containers.
Operations were negatively impacted
however by a 13 percent decline in bever-
age can consumption. As a cansequence,
used beverage container collection
volumes have also dropped at a similar
vate. Lower supply of used aluminum
cans resulted in higher costs for these
materials and a low margin for TOMRA’s
collection business in this market.

TOMRA continued the development of
its business model in Japan, which is
based on replacing municipalities’ exist-
. ing container collection infrastructure
(curbside solutions) with a more efficient
kring system based on automated
TOMRA collection centers. This effort
included the sale of 28 TOMRA 83 HCps
to the city of Mizuho in southern Japan.

Revenue




Highlights 2003

 KEY FIGURES
Operating revenues

EBITDA

(lperating profit

- Ordinary profit before taxes

NOK.million
NOKmillion
NOK million

"NOK miltion -

Net profit

' Total assets
- Equity

Return on equity, ex. other items
-Retqrn on total assets

Eamlngs per share »

. Earnings per share, ex. other 1tems '

- Earnings per‘share fully diluted ‘
:f Net _cash flow from operatihg actﬁyi:ties

Number of employees as of 31 December
Fc-male employees

F«=male managers (of all managers)
_Ethnic mindrity employees .- .-

: Numbg( of reportable injuries -

" Cabic mete
Metric ton:

NOK milli_on

NOK mllllon
' NOK mulllon

%
e

NOK
- ok

U NOK
NOK million




Directors’ report

For TOMRA, 2003 was a year of consolidating its position in deposit markets and further
positioning the company for future growth opportunities in non-deposit markets.
Revenues declined by eight percent in 2003 in Norwegian kroner, which is disappointing
given TOMRA’s growth ambitions. Adjusted for currency impact, revenues declined by
four percent. In Europe, revenues in 2003 declined by three percent versus the previous
year. In Sweden, TOMRA signed.a contract worth NOK 100 million with Coop Sweden.
Deposit on non-refillable containers was implemented in Germany on l.lanuary 2003,
and TOMRA has so far signed contracts worth NOK 90 million related to the deposit
start-up. In North America, TOMRA’s revenues in 2003 declined. by nine percent versUs
2002. Operations in California further improved during the year. In Canada, machme :
installations increased by. 24 percent. TOMRA also signed a contract with U.S. retaller ’
Shaw’s Markets for 500 machines for placement in the U.S. Northeast In Japan, resour-
ces were spent on developing and testing potentlal business models. TOMRA’S activi-. -
‘{ies in Brazrl were negatrvely rmpacted by a dramatlc drop in: beverage can consumptron

FINANCIAL PERFORMANCE . : . S N . o o
Operating revenues ‘decreased by eight percent from o quurdrty was good and the equrty rat|o was 77 percent at S
L NOK 2,674 mitlion in 2002 to' NOK 2, 463 mrlllon in 2003 _ ;year end ) - AR T

The operating profit: ‘decreased from NOK 330: mrlhon in 2002 ’ln accordance with'the: provrsrons ofthe Norweglan
-, to NOK 242 million in 2003. Net proFt after minority mterests Accountlng Act “the' Board of~D|rectors confrms that the .
- equalled NOK"145 million in 2003° compared ta:NOK 257 ‘accounts have been prepared on a gomg concern basus

-, million in-2002. An extraordmary write-down related to the - . :

- ~.closing ofTOMRA’s R&D and- productlon company in: leand APPLICATION OF PROFIT : o
- .impacted earnings negatlvely 4n 2003 by NOK 35 mlllron v Tomra Systems ASA made NOK 214 mrllron in net prof't for N
.. [Earnings per share equalled NOKfO 81, compared to NOK ) .2003 The Board recommends the followmg applrcatron ofthe '
s 1 44 |n 2002. e :-net proht |ncludmg a dw|dend of OK 0 30 per share up :

L _‘-TOMRA’s balance sheet as. of31 December2003 was NOK o E L
23,387 million, an increase ‘of elght percent ‘from: the begm
SRR 'mng of the year, The cash’ ﬂow from operatlons'
- NOK 217 m|ll|on for 2003..

NOK 53: S‘mllhon,}_,\
OK-161.1" million .
NQ‘IA(,214 6. m,llllonf

Board: membler.of TOM




';of contarner transport and processrng in addmon

STRENGTHENED STRATEGIC FOCUS
TOMRA’s vision is “to be the world’s number one provider

. of solutions that make it attractive for people to return pack-

aging for reuse and recycling.” In pursuit of this vision, TOMRA

‘works toward assuring the highest possrble return percen-

tage at the lowest possible cost, while: srmultaneously making
the collection of empty beverage containers attracnve and
simple for consumers,

Deposit markets :

TOMRA’s technology solutions provide an eff’crent and con-
venient system of collecting.and handling deposit beverage
containers in stores. Correct identification of the empty .
beverage containers, combined with automatic. sdrting and

. accurmulation, reduces stores’ handling costs to a mrnlmum i
. This idea established the basis for TOMRA’s formatlon in-

1972, The company’s growth since that time has been drrven‘

© . by its ability to automate in- -store handlmg operatrons |n
: depoe:rt markets around the world

in the early 1990 s, TOMRA’s actrvrtres were expanded to-also Common to most exrstmg systems are low consumer partrcr-
.., provide integrated solutions for- the: entrre beverag (os] amer' n’

’ recycling value chain. TOMRA's techinology beca
‘more important in the search for further eﬁ‘crencr, s in. the
.operalron of deposit systems. Machlne compactron of used

non ref'llable beverage contarners helps to redut

™ - Drrectrve |l|ustrates thrs trend

Non-deposit markets )

Approximately 85 percent of all beverage containers in the
world are sold in non-deposit markets, where TOMRA tradi-
tionally has not been operating. But increasingly, local
governrnents are setting targets for recycling of packaging
waste, including used beverage containers, also in non-

- deposit markets. These targets have historically been set

rather low, and recyclrng programs in-non-deposit markets
haveoften been able to.reach their goals by applying tradi-
tional-and non- incentive based collection systems, such as
curbsrde and. “bottle- bank” programs. in many parts of the

world most used beverage containers strll end up in landfills.

VThe rnternatronal commumty is rncreasmgly seekrng to limit

space for landrlls to solve lrttermg issues and to preserve

ithe value of certain materra[ fractions.-Numerous. initiatives
E have been-taken-to find sustarnable solutrons for packaging

reuse and recychng, and the revrsed EU Packaglng Waste




DEPOSIT MARKETS

Europe

in 2003, TOMRA further consolldated its market position

in Europe. Revenues equalled- NOK 910 million ‘versus NOK
933 million-inithe prior-year, a declme of three percent.
Among the h«ghllghts for the year were rmproved sales in
Sweden and Germany. After a record year in Denmark in
2002, when deposit on cans wag mtroduced in that country,
the acthlty leve! normalrzed in 2003

Dep05|t on non- reFllable contamers was rntroduced in
Germany on-1 January 2003, and TOMRA secured two frame
'agreements with retailers worth NOK 90 mrllron during the
year Many retail chams have’ tested machmes for the hand-
ling of. non- ref“llable contamers throughout the entrre year.
Based on:the expected need for cost- effectrve handling in
_ stores, TOMRA antrcrpates srgmt‘cant technology sales.in
Germany m the co ; .

;‘~Followmg the rmplementatlon of deposrt on rion-refillable
) _contamers |n Germany, certam retallers llmlted themselves

S endlng machmes for refil:
L talled nearly 800 machines:in
003 an 11 percent mcrease from 2002 TOMRA

"srgned in 200 ‘fo ¥ hie- replacement and upgradmg of800
achm C

cipate an mcrease in mstallatlons in the other u. S‘ markets
K durmg 2004 . . :

TOMRA srgned an‘ greement wrth Shaws Markets to mstal

_the customer

TOMRA has also been able to accelerate replacement sales '
in countries such as Norway and Finland by mtroducmg new
backroom handling solutions. These solutions contribute to -
reducing storage space and handllng costs for store owners. -
TOMRA also expects to replace older models in its establrshed B
European markets. A

In recent years a. number of food retail chains have expanded )
their presence across Europe. This expansionhas resulted °

in an increasing number of installations for TOMRA equrpment ’
in Finland, Sweden, as wellas the Czech Republic. Thrs trend_l
might continue in the comlng year e :

North Amenca ‘
Revenues in North Amenca measured in USD mcreased
by two percent in. 2003 When measured in NOK, however
revenues decllned by nme percent to NOK 1, 180 mrlllon

TOMRA mstalled apprommately 1 770. machmes in. 2003
compared to 1,900in 2002.In’ Mlchlgan TOMRA mstalled‘ ;
500 machines.in’ 2003 The. numberofmstallatlons in. ..

Michigan is expected to declme in 2004 as: ‘most’ retarlers -
have already replaced old machlnes But TOMRA does anti~

500 machmes in all its. stores in, Connectrcut Massachuse
and Vermont, The agreement also |ncludes all new :stores
requiring: mach!nes for. the ensumg t"ve year perrod The
-transaction is: structured as a ey year operating leas_ fo




In Canada, TOMRA installed 273 machines, a 24 ber‘cent
increase compared to 2002. Based on the replacement _
potential in Quebec and significant automation opportunities
in other provinces, TOMRA expects growth in technology
sales in Canada in 2004,

The operations in California continued to improve during

year-end 2003, up by 12 percent compared to 2002, The main
reason for this increase was a contract with'the- national retail
chain, Albertsons which added 120 new recyclrng centers
to TOMRA’s portfolro New leglslatron was passed by the
Califarnia government to increase the’ depasit on b_everage
‘containers as of 1 January 2004, The increase is‘’expected to

may benefit from additional cotlection volurnes

-and closed two processing plants in‘its U.S. East markets
rator, reducing TOMRA’s costs. TOMRA will- ‘continue to' eva- -
ltS materlals handlmg operahons

Technology for reverse vendmg systems ) L
. ‘During 2003, considerable resources were a located to the -
,development of new products and- system components for
=7 German customers in anticipation of an mcrease in‘demand
-+ . for new machines under the deposit system for'non ,‘eFllabIe
e contamers Two deposit security marking systems were o
_developed, which- have added sugmf‘cant value to TOMRA's
:‘core technology portfollo S

2003. TOMRA operated 405 recycling centers in California at

“ have a positive effect on recycling rates in 2004; and TOMRA :

Within materials handlmg, TOMRA consohdated |ts operatrons

) NON DEPOSlT MARKETS
- Certain actlvrtres were also outsourced to'a third party ope- In grder to further develop growth opportumtres innon-
T luate outsourcing and other cost savrng opportumtres wathrn )
' - ' and technology developmerit for non-deposit markets,
Recyclmg Solutrons retains operatlonal responsrblllty for
o ,_.exrstmg busm sses in tapan and-Brazil, which are TOMRAs

.TOMRA launched in 2003 its new all-container machine, the

1710, and more than 1,000 of these machines were installed
in less than nine months. Faster recognition speed, improved
compaction capabilities and cost-effective solutions for

- accumulation, are some of the advantages of the 7-710.

For the Nordtc and German markets, new cost-effective back-

_room solutions for mixed containers were developed and

launched. These solutions were important in secunng major

~contracts dunng the year.

“In order to further streamline TOMRA’s activities for deposit

markets, all technical resources for these markets were orga-

‘nized in one technology unit. TOMRA also decided to close

its R&D and produiction company in Finland. This is expected

- to generate ‘annual cost savmgs of NOK 25-30 million.

deposit markéts; TOMRA has. ¢reated a new unit called
Recyclmg Solutions, which will concentrate on business

two urrent nor dep05|tmarketoperat|0ns

r the past several years spent consxderable

_resources in:the* pursult of low cost,: .durable technology for .
. riop: deposrt market envrronments Dunng 2003, these con- .

cepts'have reached the stage of internal’ testmg A new col-

-lectro" center. oncept includes- a cost- effectlve contamer
ron ystem a srmple mult fractlon sortmg system o




and durable light-weight granulators. These technology
developments have resulted in several patent applications.
There are a number of potential markets for TOMRA’s non-
deposit solutions in Europe, Asia, the United States, and
Brazil. In 2003, significant resources were spent on mapping
opportunities in several European tountries, and discussions
with local stakeholders have progressed in the United
Kingdom and France.

Based on such market dlscussrons TOMRA expects to pilot
its new recycling center concept in 2004 In Japan; TOMRA
installed 28 machines in Mrzuho munrcrpallty during 2003,
The company is accelerating its search to find partners with
a nationwide distribution network in order to be well posm--
oned for further growth in Japan ‘

TOMRA’s primary actlvrty in Brazrl is collectlon and recycllng

of used aluminum packaging: Consumptlon ofbeverages sold .

in aluminum cans dropped by apprommately 13 percent in
2003 due to the overall depressed macroeconomrc situation.

As.a consequence, used beverage contalner collectlon volu- -

‘mes dropped at a srmrlar rate; which’ negatlvely impacted -
TOMRA's operations.in-Brazil; Revenues measured AnUsD
were down by two percent relativeito 2002, and: declmed in
NOK by 14 percent to NOK 368 milliofi: TOMRA maintai
a market share-within used’ alummum can collectlon of31°
. percent. desplte the challengmg economlc envrronment

CORPORATE GOVERNANG
.Corporate governance rn TOMR

deflned to. rnclude those B
processes and control features whrch have! been establrshed :

. to protect the interests of TOMRA's shareholders and other

stakeholders. TOMRA’s Corporate Governance Policy, Core
Values and Leadership Principles are aligned to ensure a
sustained development of TOMRA. The company’s Corporate
Governance Policy outlines the role of the Board and its
various committees, the criteria for independence of direc-
tors, the guidelines for the compensation of the Board, as
well as other pertinent items relevant to corporate gover-
nance. TOMRA’s complete Corporate Governance Policy
document is-included in this report on page 32, and may also
be accessed at the company’s home page at www.tomra.com.

A comprehensive Code of Conduct, applicable to all leaders
and employees, has also been established. The code covers
all relevant business ethlcal issues, such as gurdellnes for

conflict of interest; hiring of relatives, busmess gifts, securi-
ty standards, buying and selling of TOMRA shares and other

.pertment issues. All employees wrll be requrred to srgn the

code durmg 2004

N 'SHAREHOLDERS AND CAPITAL
"_The number of shareholders |ncreased in 2003 to 13, 649 at
T the.end ofthe _year, up-from 12, 291 at the beginning of the.
“'year. The TOMRA share price was NOK 40.10 at.thé.end of
"-_*2003 down 11 percent from NOK 45.10°at the beginning of a
. .the year. The portlon of shares held outsrde Norway was 57.5 ’
e percent at the: beginning of the year and 48.2 percent-as of
3T December 2003; The: llqmdlty in'the share-improved to a -
“total of 455 millign'shares traded:in 2003, compared to 342 .

million the previous year, The total number of shares at -




the end of the year equalled 178 5 mlllIOI’l with face
- value of NOK 1

‘ORGANIZATION, HEALTH ENVIRONMENT AND SAFETY )
The number-of employees in Tomra Group at the end of 2003
was 1,976, of which 253 worked in Norway, compared to "
respectnvely 2,048 and 246 at the end of 2002. The stckness
*absence rate for Tomra Systems ASA was’ 2.9 percent m 2003
and 2.0 percent in 2002. The. number of work related i lnjunes
- requiring attentxon beyond basic first aid in the Tomra Group
" «,has been reduced from 308 in 2002 to 253 in 2003

i 4_TClMRA measures the customer satlsfactlon through regular
+ suiveys. The survey reslilts-have been posmve over the past -

“several years.. Tomra Systems’ ASA is certtfled to.the'1SO.
$001 quatlity management standard whrch is.used to gurde

) '|ts contlnuous quallty tmprovement proceSS‘ Cor

_-Furthermore, two out of eleven members of the Tomra Group

e \the usage of energy in: burldmgs mdustnal processes and

}{beverage contalners Quanttfred detalls_on the magmtude

employment opportunities or practices on'the basis of race,
color, religion, sex, national origin, age, disability, sexual
orientation or any other attribute.

Female employees compriéed 20 percent of all employees
and 18 pertent of all managers at the end of 2003.

Executive Commlttee and two out of six members of TOMRA's
Board of Dtrectors were women,

TOMRA’s Mission and Business Concept challenges TOMRA
1o continue to further strengthen its environmental engage-
“ment and résponsibility. Tomra Systems ASA is certified to
the IS0 14001 environmental management standard, and has
.made ItS envsronmental |mprovement ob;ectlves publlcly
avallable since 1998 .

" TOMRA's negatlve lmpact on the envnronment is denved from

rom consumptron and release ofwater TOMRA’s positive
lmpact on the’ envnronment rests prlmarlly w«th the’ energy’

*and materlals savmgs resultmg from thie' recycllng of used




Profit and Loss Statement

TOMRA SYSTEMS ASA

‘Figures in NOK million m 2003

492.1 406 9 Operatlng revenues

| OPERATING EXPENSES

GROUP
2002 2001
2673.9 2924.4

11948 | 13732

RTE P Other items

- Taxes ordmary prof’t
A Taxes exceptlonal |tems )

4058 | 2858  Costof goods sold _
831 66.3 | Labor cost and social expenses 703.6 , 7788
. 82 6.7 Ordinary depreciation 1929 | 2400
-4 - |write-down of fixed assets : - 1 - 2868
325 30.6 ' ! Other operating expenses 2529 | 2860 -
529.6' 389.4 i Total operating expenses ; 23442 | 29648
(37.5)" 17.5 | Operating profit 329.7 - (40.4)
, FINANCIAL ITEMS |
©o-0{ < Profit fromaffiliated companies | 24 .4)
‘ .- " ! Dividénd from subsidiaries ! - -
. 184.7 | Financial income 103.7 | 1120
47 " 44 .LFinancial expenses , : 294 1 167 .
796 1-.180.3 . | Net financial items ! 76.7 | - 102.9
T 421 .1 197.8 | Ordinary.profit before taxes "406.4 62.5

(12.1)

1260 | 389 |
I L2

s Net proFt

- : Mmorlty mterest

 "ALLOCATEDAS FOLLOWS

©.280.4 | 16.4

. (23.8)

6Ly |

’-;'levrdends S T i
- Othereguity ~ RN )
Total allocated s !
g T N i
Earnlngs per share 1.44
1 share, ¢ ex: other ltems 1.44
lngs per share fully dlluted 1.44 i

. Klaus Nerg
Slgn -

- Sign.

. VSolveingteinrho o




Balance sheet as of 31 December

- TOMRA SYSTEMS ASA : : ’
2003 | 2002 |- " Figures in NOK million

GROUP
T T T

; ASSETS 3
FIXED ASSETS
69 . Deferred tax assets - :
: - ; Goodwill i 9,18
6.9 | Totalintangible fixed assets i
4.3 - Real property, fixed asséts P9
- ; . Leasing-equipment 9
243 Total tangible fixed assets .- §
15354 ¢ Investments-in subsidiaries:” 13,18
658.9 Intra-Group loans =~ . -
- Investments in affiliated compames 13
- Investments.in'shares ,
202 Pension funds - 14
- i Long-term-receivables. . 2
22145 ¢ -Total financial fixed:assets . - :

_ Total fixed assets.-.. - ="

CURRENTASSETS e
28 Inventory - =
_ -y ~ Accounts rece«vables
‘ 163.6° | Intra Group recelvables
5.4 Other short-term. recelvables
.169.0 & Total receivables” '
727.3 - Bank dep05|ts cashetc.
899.1 i

Total current assets :

Total assets

.LIABILITIES AND E UITY

Mmonty

.. Total:equity:




Cash flow analysis

TOMRA SYSTEMS ASA

2002 [ 2001 |-

Figures in NOK million -
CASH FLOW FROM OPERATING ACTIVITIES

GROUP

ST

421 197.8 | Ordmary profit before taxes 406.4 62.5
(72.6) (4.4) | Taxes paid (154.0); (119.2)
- - 1 (Gain)/losses from sales of fixed assets (08 131
8.2 6.7 | Ordinary depreciation 192.9 © 240.0
285 - 1. Write-down fixed assets - 286.8
0.2y (1.8) | "Net change in inventory (52.2): 7.0
“14.7 74,0 T+ :Net change in receivables . 269 . 1215
6.1) 3.7 Net change in payables (21.1): 515
B . 'leference between booked costs on pensmn funds :
32 1. 2.4 ;. andactual cash payments to these funds 3.2 . 2.4
: ek Effect of changes in exchange rates - 36.8 1 (49.4)
- R Proft before taxes from affiliated companies (2.4) 2.4
0.8 .1 03 Changes in-other balance sheet items 6521  (59.0)
18.6 1 .278.7 ;:':Net cash ﬂow from operatmg ‘activities 500.9 | 559.6 .
2 'CASH FLOW FROM INVESTING ACTIVITIES
IR R < Proceeds from sales of fixed assets. 32 335
((11:8) .Investments in'fixed assets 1) (158.1) | - (680.2)
S . Proceeds from sales of shares 05! 03
;Investmentsm shares ) C 0.3 (6.2)
ash fl W from mvestlng acttvmes (155.1) {652.6)
490 (12
ayments of Ioans - ‘ (20.2_) .
\ et hange. of bank overdraft (32)! 184
\ 'sha ' 1421 1219 |
(35.7);  (35.6)
(19.8)| 833
(6.3) 47 . -
319.7 ¢ -(14.4) A0
equwalentsl]anuary 697.6 ‘ 7120 -
vequivalents: 31 December 2. 10173 ' 697.6 |




‘Consolidation and accounting principles

GENERAL

BISINESS CONCEPT AND CUSTOMERS' ) » 'REPORTING STRUCTURE

TOMRA designs and operates cost-effective systems o Revenues from the companies in the Tomra Group is
*for recovering packaging fof reuse and recycling, ~..reported as follows: ..

Added value is created for each customer through excel - :

tence in service and.innovation, N TOMRA SYSTEMS ASA

TOMRA’s customers, retailérs and beverage producers, -

are located in Europe, North- and South America. -

BASIC PRINCIPLES

‘The financial statements, which have been presented
: in compliance with the Norwegian’ Companres Act, the
, Norwegian Accounting Act a'nd,Norwegla_n generallyaccep-' '
‘ ted accounting principles, consist of the profit and loss
statement, balance sheet, cash row statement and notes
'to the accounts.

_The financial statements have been prepared based on the :
: . fundamental principles governing historical cost accountmg
o E comparabrllty, continued operations.and congruence
Sl Transactions are recorded at their value at the:time of the-
b ‘transaction. fncome is recogmzed at the time of delrvery
. of goods or servrces sold. Costs are expensed in- the same -
- .perrod as the income to which they relate is recogmzed

e

Estlmates and assumptrons that may affect the: reported

‘ 'by management based upon their best knowledge
~ -ting date, Actual results may dlffer from those estlmates. v

" © " CONSOLIDATION PRl‘NCl:PLES.:.' L

" ’_;_f.cousoqurep COMPANIES. :
- The consolidated accounts mclude th‘

_nd‘lrabrlmes are establrshed ‘the Frst tlme consol1-> - :
ake place Falr value of»assets and llabrlltles are not -

mmorrty s costprrce and excess value are analyzed and o
al ort ed based on the expected earnmgs asa- correctlon e
't the: minority's part ofthe year S net proFt -
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INTERNAL TRANSACTIONS/INTRACQMPANY ITEMS -

All purchases and sales between Group companies, intra-
Group expenses, as well as receivables and'liabiliti‘es.have
been eliminated in the consolidated statements.f )

AFFILIATED COMPANIES o
Affiliated companies, in which TOMRA has an ownershlp
interest of 20-50 percent and significant influence over ope-

“ration and financial décisioris, are included-in the consolida-

ted accounts based on the -equity method: The Group’s share
of the prof't before taxes from affiliated companies, adjusted
for depreciation of goodwill, is reported under Fnancral items
in the profit and loss statement.-

VALUATION AND cmssrr‘rCAt_roN PRINCIPLES *

REVENUE RECOGNITION.- :

Revenue on-product sales arid-sales- type leases of the -
company’s products is generally recognlzed at the time of
installation. Revenue on service contracts and, operatmg lea
ses of the company’s products is recognlzed over the terms of :
the related agreements Other servrce revenue rs recogmzed

Costs are expensed in the same- perlod as the mcome to

* which they relate is recogmzed .Costs. that can not be drrectly

related to income are expensed asiincurred;-

Start- -up and research and develo

'taxes payable for. the perlod and the change in deferred

INVENTORY VALUATION

Inventories of raw materials are valued at either acquisition
cost or actual value, whichever is lower. Work in progress and
finished products are also valued according to whichever is
lower, the cost to manufacture or the net realizable value.
Spare parts and parts held by service agents are valued at
cost. A deduction is made for obsolescence when necessary.

.RECEIVABLES AND LIABILITIES IN FOREIGN CURRENCIES

Receivables and liabilities are booked at the exchange rate
at the date of the balance sheet.

".CASH AND CASH EQUIVALENTS

Cash and cash equivalents include cash on hand, bank

" deposits, money market funds, and other short-term invest-
-.ments with original maturity of three months or less.

The parent company presents total bank deposits in the.

_ international cash pool, while the subsidiaries presents

their share of the international cash pool as intra-group
balances.

'PENSION OBLIGATIONS

Pension oblrgatrons related to insured pensions, as well as

'-the pensron premium reserve, are included in the balance ..

sheet using.the net principle. See Note 14 for further detarlsl- :

. ’concernrng pensron obligations.

'WARRANTY ALLOCATIONS .
A general provrsron has been made for future warranty costs.
N "'based on. the prevrous year's turnover in all Group compames.j_ -

The tax charge in the profrt and loss accounts rncludes both o

share have been computed based upon th
rage number ofcommon shares and share ;

d cash substrtutes rnclude cash bank
short term mvestments w1th terms not ‘

matenal ex" ange rate exposure can be exchanged for cash‘




Notes

Transition to IFRS‘

For reporting periods beginning on or after 1 January. 2005,
-the consolidated accounts of Tomra Systems ASA must

comply with-International Financial Reporting Standards

(IFRS) endorsed by the Eu,ropean Union an‘d Norway.‘

impact of conversionon consohdated group
financial statements :

The financial statements for 2003 have been prepared m .

accordance with the Norwegian Accountmg Actand: generally
accepted accounting principles in Norway (N- GAAP) The-
_differences between IFRS and N-GAAP: identified'to’ 'date’ as
potentially havmg a significant éffect on the: consohdated
financial statements are summarized below. The: summary
‘should not be taken as an exhaustive: list-of all the dlfferen-
ces between IFRS and N-GAAP that potentlally have’a sngm-
ficant impact upon the consolidated financial- statements
‘No attempt has been made to |dentrfy all drsclosure, pre-

‘manner in which transactions or events are presented N

The gfroup has not completed its quantlhcatlon (of the' diffe

The major differences between N-GAAP and IFRS identified
to date as potentially having a significant effect on the con-

solidated financial statements of TOMRA are as follows:

‘Development
"‘Development costs will- according to IFRS be capitalized and

amortlzed over the economic life, while after N-GAAP theses

_‘costs has been booked as current expenses A change of
. -prmc:ple will increase TOMRA’s reported operating profit in

penods with increased development activities, and decrease

it m penods with reduced development activities.

» Goodwdl

“Whenimpleménting IFRS amortization of goodwdl will be

. replaced by regular impairment testing. The change in prin:
- ciple will under normal circumstances increase TOMRA's
sentation or classification differences that would affect the

peratmg prof't due to no amortization.

'“‘“Share based payment ‘
Accordmg toIFRS regardlng share based payment the mar-
‘ket value of stock optlons to-employees ‘should. be charged )
thro gh the P/L Ifadopted this standard will decrease .

1mplement it, the- change in pnncrples ‘
he P/L and the balance sheet for the .




Operating revenues

REVENUES BY ACTIVITY

TOMRA’s activities are based on handling of beverage con-

tainers. This represents one value chain, and TOMRA has
not identified business"segments according to NRS 10.
TOMRA has still in the table below given an overview on
where in the value chain they are represented and have
activities. It is emphasized that the table below is made

Figures in NOK million
BU Europe

Sales, leasing

Service B ;
Administration & promotion . -

based on judgement, and is only for external reporting.
There is no such consolidated information that distributes
revenues and costs on each business activity, or other for-
mats of activity reporting available for internal use.

237% | 204%
10.5% & 101%.
0.7% i 06%

8uU Euro_pe total .

BU North America
Sales; leasing
Service .
Materials handling .
Recycling centers’ _
Administration & promotion .

349% 311 %

| 88% : 57%

40% : 45%
265% | 359%. |
73% . 83%
24% ¢ 33%

BU-North America total

N :Nori d'epoéiffnarkets
‘Sales; leasing -
‘I Materials handhng -
#, Retycling cénters - . -

49.0% . 57.7% |

6% F 49%.
9.5% -1 62% .|

o "Non deposnt markets tbotal e

B F'TtJm"ra Grbup T
,Sales leasmg

. Semce N
: -Matenals handlmg
.’Recyclmg centers, . R
»Admlmstratlon&promotlon:'ﬂ;-§_ Ly

16.8% 1 "145% |

31% . | 3.9% .

"Total opérating-reventes™

02% i 01%

(6% Tii2% | -

327% | 262% | . <
145% 146% [
32:9% L 40:8%

To00 %U |




B U North Amenca total

. r\on dep05|t markets
| Brasil = -

"| Non-deposit:| markets total
.| Total operating fevenues";

REVENUES BY MARKET

Ninety-three percent of TOMRA’s balance sheet is geograph-
ically placed in the primary markets in-North America and
Europe. The earnings- and risk profiles in these markets

are mainly similar.

TOMRA's substduarles and customers are to a constantly Iarger
degree regronal orglobal, and can thergfore represent more

'iun’as in NOK million
BU Europe -
Germany

Sweden

Finland

Metherlands

Norway

| Denmark

Austria
Belgium
Switzerland
Others

than one region. Where income is earned therefore is based
on iu{d‘gement. To give markets and investors the best pos-
sible basis to evaluate TOMRA’s activities, a table showing the
mark_ets where TOMRA is represented is provided below. It

is emphasized that the distribution is based on judgement.

50% :

11%

4.2 %

42% © 3.6%.
30% ¢ 6.2%
25% i 2.6%
85% . 2.0%
21% . 1.8%
08% . 1.4%

13%.

BU Europe total -~

leu North America. ’
| New York~
. (ahforma

Michigan

4‘ " Canada..

Connecticut
Massachusetts s

Others © 7.

C\thers .




BALANCE BY MARKET
The table shows.the geographical distribution of the Groups “units in. Helnola (Flnland) Lier (Norway), and the head-

balance sheet. The Group’s- prod_uctlon and development quarters in Asker (Norway) is reported under “others.”

. _ : ! ; : AT 2002
Figures in NOK million . ica | ica America | America | Others
intangible assets 20 25 0. 502; . 2533 1321 ;121 | 5104
Real property, fixed assets 3225 4779 37.0 «' 80.6 | 617.7°
-Interest bearing fixed assets T '59.0 - - 59.0
Other financial fixed assets 240 1282] 01 | 