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YEAR ENDED DECEMBER 31

{8000s) 2000 2001 2002 2003 2004
Revenues 303,212 376,235 483,135 547,035 629,363
Net income 28,189 30,528 55,466 65,596 72,271
Net cash from operations 53,776 87,198 131,779 157,253 179,625
Total assets 810,104 979,353 1,261,882 1,395,952 1,491,483
Long-term debt 334,194 416,171 578,481 601,891 489,343
Stockholders’ equity 334,208 379,805 451,712 537,494 707,522
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Clearly, a different breed.

Themes for our annual reports have reflected where we are in the life cycle of developing our
Company. This year is no different.

In the early years: growth through consolidation. Then, recognition that a disciplined strategy
would lead to superior results. Later, belief that staying the course regarding our acquisition
growth strategy would drive greater value longer term for stockholders. And most recently, an
organizational focus on execution and accountability to further drive results.

In this our seventh annual report to stockholders, it’s time to measure how we have done so far,

and the resulting benefit for our stockholders.

Our corporate strategy targets secondary and suburban markets that have strong demographic
growth trends and where competitive barriers to entry can be developed. We seek to avoid
highly competitive, large urban markets and target markets where we can provide either
non-integrated or integrated solid waste services under exclusive arrangements, or markets where
we can be integrated and attain high market share. The objective is always the same: creating a

market-based, sustainable competitive advantage.

Since our founding in 1997, we have carved out a differentiated business model that has
produced superior financial results and stockholder returns in the solid waste industry. We have
the largest percentage of revenue under exclusive arrangements compared to any other publicly-
traded solid waste company. We have consistently led the major players in the sector in terms of
revenue growth, pricing improvement, and operating and free cash flow margins. We expect

these metrics to continue.

Through year end 2004, our stock had risen over 300% since our IPO in May 1998 — best in
the sector. In 2004, you were rewarded with a 36% increase in the stock price — again, best in

the sector. Put simply, a differentiated strategy produces differentiated results.

Clearly, a different breed... communicates in the simplest terms how we believe Waste
Connections is positioned within the solid waste sector. We think this bodes well for our

employees and stockholders in the future.
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Looking at 2004

Our theme for 2004 was Execution & Accountability. We recognize that our employees
are responsible for the execution of their business plans and should be held accountable for

delivering results by our many constituents, including customers and stockholders.

To that end, we further expanded our Operations Analysis and Integration Group to help
ensure that commitments made by our employees in their budgets are implemented as

scheduled and to help improve or exit underperforming locations.

We were pleased that a majority of the over 2,000 objectives that drove last year’s budget were
completed on time. But we can and must do better. In 2005, we are tracking more than 5,000
tasks that underlie over 2,100 objectives within the budget. On average, 400 plus tasks must
be implemented each month in order to deliver our desired financial results.

Execution ¢ Accountability is not a passing theme, but rather a focus that is ingrained in

everything we do.

The benefits of both our differentiated strategy and our employee focus on execution and
accountability were evident in our 2004 financial results. Other significant developments in
2004 that improved our strategic and financial position going forward included:

* In November 2004, we completed the acquisition of Northwest Container Services, Inc.,
an intermodal services provider in the Pacific Northwest. Our rationale for acquiring
Northwest Container was based on unique attributes of the solid waste disposal market
in the Pacific Northwest. We estimate that approximately 2.5 million tons of solid waste
per year are transported via rail from western parts of Washington to competitor-owned
landfills in the eastern parts of Washington and Oregon. We own similarly situated

landfills but currently are not in the rail-hauled waste disposal market.

Longer-term, we believe our ability to market both intermodal and disposal services
will enable us to compete more effectively for a portion of this rail-hauled waste
disposal volume and dispose of such waste in our existing landfill network in that region.
We are currently a finalist for such a long-term contract that is expected to be awarded in
mid-2005.
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* We made tremendous progress in developing three new landfills within our existing

markets that could commence operations in the latter half of 2005. In Kansas, we expect
to receive a final permit from the State by mid-2005 to commence construction of a new
MSW landfill in Harper County that would serve our Wichita market. In Kentucky, we
expect to construct a new MSW landfill in Hopkins County that would serve our Bowling
Green market. Finally in Colorado, we also expect to construct a new C&D landfill in
Sedalia that would serve our markert south of Denver. When fully ramped, these three sites
should increase our internalization rate to between 73% - 75% and increase annualized

margins between 30 to 35 basis points, excluding the impact of new acquisitions.

*  Our differentiated strategy has led to strong operating results and superior stockholder returns.

These, in turn, drove a dramatic improvement in our credit profile when, in April 2004, we
redeemed an issue of outstanding convertible notes, resulting in over $120 million principal
amount of debt converting into equity. Given the notable improvement in our leverage ratios,
we launched a two year, $200 million stock repurchase program. We are fortunate that our
strong cash flow from operations combined with low leverage enables us to fund both a high
reinvestment in our business and our acquisition growth strategy, while also returning

significant cash to stockholders through our stock repurchase program.
Outlook

We believe that we will benefit in 2005 from many of the actions we took and disciplines we
maintained in 2004. Our focus on pricing growth should again result in us leading the sector
in that measure. We expect volume growth to increase over last year’s level. Taken together,
this combination of price and volume growth should produce a high quality of revenue
where we would expect good flow thru to the operating income line. Financial margins
within our solid waste segment should expand year over year, excluding the impact of any new
acquisitions since acquired companies typically have lower margins than our corporate
average. This expected margin expansion is despite potential headwinds from rising fuel and
insurance costs. Our financial results and strong free cash flow should continue to fund both
our acquisition program and the expected repurchase of $100 million of common stock, or

about 6% of outstanding shares at recent prices.

Though still early in 2005, we believe we have good visibility on a number of items that
should benefit us into 2006 and beyond. In addition to the improving macro economy, we




are making good progress on developing the three new landfills previously discussed, some of which
should begin to contribute in the second half of this year, and all of which should be online in 2006.
We also expect to be awarded our first long-term, rail-hauled disposal contract in mid-2005;
operations should commence late in 2006. Finally, the pace of acquisition activity appears to be
increasing, which when combined with internal growth, should again result in strong rollover revenue

growth into 2006.
Conclusion

On the surface, the solid waste services sector might appear homogenous to investors. Burt viewed
locally, market-by-market, solid waste is anything but homogenous: we have demonstrated that a
differentiated strategy can be carved out and sustained to deliver superior stockholder returns.
Garbage is not just garbage. Like anything else, you have to dig below the surface to understand the

opportunities and differences.

Clearly, a different breed.
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Ronald J. Mittelstaedt Steven F. Bouck Worthing F. Jackman

CHAIRMAN AND PRESIDENT EXECUTIVE VICE PRESIDENT AND
CHIEF EXECUTIVE OFFICER CHIEF FINANCIAL OFFICER
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PARTI
ITEM 1. BUSINESS
Our Company

Waste Connections, Inc., a Delaware corporation organized in 1997, is an integrated solid waste services company that provides
solid waste collection, transfer, disposal and recycling services in mostly secondary markets in the Western and Southern U.S. As of
December 31, 2004, we served more than one million residential, commercial and industrial customers from operations in 22 states:
Alabama, Arizona, California, Colorado, Illinois, Iowa, Kansas, Kentucky, Minnesota, Mississippi, Montana, Nebraska, New Mexico,
Ohio, Oklahoma, Oregon, South Dakota, Tennessee, Texas, Utah, Washington and Wyoming. As of that date, we owned or operated a
network of 103 solid waste collection operations, 32 transfer stations, 26 recycling operations, 30 municipal solid waste landfills, three
construction and demolition landfills, and two municipal solid waste landfill sites and one construction and demolition landfill site that
are permitted for operation, but not constructed. We also provide intermodal services for the rail haul movement of cargo containers
in the Pacific Northwest through a network of six intermodal facilities.

We seek to avoid highly competitive, large urban markets and instead target markets where we can provide non-integrated or
integrated solid waste services under exclusive arrangements or where we can operate on an integrated basis while attaining high
market share. We are a leading provider of solid waste services in most of our markets, and more than 50% of our revenues are
derived from market areas where we have franchise or exclusive rights to provide our services. We have focused on secondary
markets mostly in the Western and Southern U.S. because we believe that in those areas:

¢ there are more opportunities to enter into exclusive arrangements and create competitive barriers to entry;
¢ there is less competition from larger solid waste services companies;

*  strong economic and population growth rates are projected; and

* there remain a number of independent solid waste services companies suitable for acquisition.

Our senior management team has extensive experience in acquiring, integrating and operating solid waste services businesses, and
we intend to continue to focus our efforts on pursuing acquisition-based growth. We anticipate that a part of our future growth will
come from acquiring additional solid waste collection, transfer and disposal businesses and, therefore, we expect that additional
acquisitions could continue to affect period-to-period comparisons of our operating results.

Our Industry

We estimate that the U.S. solid waste services industry generated revenues of over $40 billion in 2004. The industry underwent
significant consolidation during the 1990°s. Since then, the pace of the consolidation trend has slowed but continues to be influenced
by a number of factors, including the following:

Increased Regulations. Industry regulations implemented in the early 1990s caused operating and capital costs to rise. Many
smaller industry participants have found these costs difficult to bear and have closed their operations or sold them to larger operators.
In addition, following the amendments to Subtitle D regulations of the Resource Conservation and Recovery Act of 1976, industry
participants faced more stringent standards of engineering of solid waste landfills and mandate liner systems, leachate collection,
treatment and monitoring systems and gas collection. These ongoing costs are combined with increased financial reserve requirements
for solid waste landfill operators relating to closure and post-closure monitoring. As a result, the number of solid waste landfills is
declining while the average size is increasing.

Increased Integration of Collection and Disposal Operations. In certain markets, competitive pressures are forcing operators to
become more efficient by establishing an integrated network of solid waste collection operations and transfer stations, through which
they secure solid waste streams for disposal. Operators have adopted a variety of disposal strategies, including owning landfills,
establishing strategic relationships to secure access to landfills and capture significant waste stream volumes to gain leverage in
negotiating lower landfill fees, and securing long-term, most-favored-pricing contracts with high-capacity landfills.




Pursuit of Economies of Scale. Larger operators achieve economies of scale by vertically integrating their operations or by
spreading their facility, asset and management infrastructure over larger volumes. Larger solid waste collection and disposal
companies have become more cost-effective and competitive by obtaining increased route density within their markets, controlling a
larger waste stream and by gaining access to significant financial resources to make acquisitions.

In the Western U.S., we believe consolidation has not occurred as much as in other regions because waste collection services in
these markets are provided largely under three types of exclusive arrangements that limit the impact of factors that have driven
consolidation and integration elsewhere in the United States. These arrangements include governmental certificates, franchise
agreements and municipal contracts.

In Washington, the Washington Utilities and Transportation Commission, or the WUTC, awards governmental certificates to solid
waste collection service providers in unincorporated areas and electing municipalities. These certificates typically grant the holder the
exclusive and perpetual right to provide specific residential, commercial and/or industrial waste services in a defined territory at
specified rates. Franchise agreements typically provide an exclusive service period of 10 years or longer for a specified service
territory. These agreements specify a broad range of services to be provided, establish rates for the services and often give the service
provider a right of first refusal to extend the term of the agreement. Municipal contracts typically provide a shorter service period and
a more limited scope of services than franchise agreements and generally require competitive bidding at the end of the contract term.
Unless customers within the areas covered by certain governmental certificates, franchise agreements and municipal contracts elect
not to receive any waste collection services, they are required to pay collection fees to the company providing these services in their
area. These exclusive rights and contractual arrangements create barriers to entry that can be overcome primarily by the acquisition of
the company with such exclusive rights or contractual arrangements.

We expect the consolidation trend in the solid waste industry to continue, but at a declining pace. The solid waste services
industry remains regional in nature with acquisition opportunities available in selected markets. Some of the remaining independent
landfill and collection operators lack the capital resources, management skills and technical expertise necessary to comply with
stringent environmental and other governmental regulations and to compete with larger, more efficient, integrated operators. In
addition, many of the remaining independent operators may wish to sell their businesses to achieve liquidity in their personal finances
or as part of their estate planning. Due to the prevalence of exclusive arrangements and the reduced pace of consolidation, we believe
the Western markets contain the largest and most attractive number of acquisition opportunities.

Our Operating Strategy

In order to achieve our business objectives of improving our operating margins and delivering superior stockholder value within
the solid waste industry, we have adopted the following operating strategy, the components of which are tailored to the competitive
and regulatory factors that affect our markets.

Control the Waste Stream. In markets where waste collection services are provided under exclusive arrangements, or where waste
disposal is municipally funded or available at multiple municipal sources, we believe that controlling the waste stream by providing
collection services is often more important to our profitability and growth than owning or operating landfills. In addition, contracts in
some Western U.S. markets dictate the disposal facility to be used. The large size of many Western states increases the cost of
interstate and long haul disposal, heightening the effects of regulations that direct waste disposal, which may make it more difficult for
a landfill to obtain the disposal volume necessary to operate profitably. In markets with these characteristics, we believe that landfill
ownership or vertical integration, as described below, is not as critical to our success.

Provide Vertically Integrated Services. In markets where we believe that owning landfills is a strategic element to a collection
operation because of competitive and regulatory factors, we generally focus on providing integrated services, from collection through
disposal of solid waste in landfills that we own or operate.

Manage on a Decentralized Basis. We manage our operations on a decentralized basis. This places decision-making authority close
to the customer, enabling us to identify and address customers' needs quickly in a cost-effective manner. We believe that
decentralization provides a low-overhead, highly efficient operational structure that allows us to expand into geographically
contiguous markets and operate in relatively small communities that larger competitors may not find attractive. We believe that this




structure gives us a strategic competitive advantage, given the relatively rural nature of much of the Western and Southern U.S., and
makes us an attractive buyer to many potential acquisition candidates.

We currently deliver our services from approximately 123 operating locations grouped into the following four regions: Pacific
Northwest, Western, Central and Eastern. We organized our business into these four regions on the basis of their geographic
characteristics, interstate waste flow, revenue base, employee base, regulatory structure and acquisition opportunities. Each region has
a regional vice president and a regional controller, reporting directly to our corporate management. These regional officers are
responsible for operations and accounting in their regions and supervise their regional staffs.

Each operating location has a district manager who has autonomous service and decision-making authority for his or her
operations and is responsible for maintaining service quality, promoting safety, implementing marketing programs and overseeing
day-to-day operations, including contract administration. District managers also help identify acquisition candidates and are
responsible for integrating acquired businesses into our operations and obtaining the permits and other governmental approvals
required for us to operate.

Operating Enhancements. We develop company-wide operating standards, which are tailored for each of our markets based on
industry norms and local conditions. We implement cost controls and employee training and safety procedures and establish a sales
and marketing plan for each market. By internalizing the waste stream of acquired operations, we can further increase operating
efficiencies and improve capital utilization. We use a wide-area, information system network, implement financial controls and
consolidate certain accounting, personnel and customer service functions. While regional and district management operate with a high
degree of autonomy, our senior officers monitor regional and district operations and require adherence to our accounting, purchasing,
marketing and internal control policies, particularly with respect to financial matters. Our executive officers regularly review the
performance of regional officers, district managers and operations. We believe we can improve the profitability of existing and newly
acquired operations by establishing operating standards, closely monitoring performance and streamlining certain administrative
functions.

Our Growth Strategy
We tailor the components of our growth strategy to the markets in which we operate and into which we hope to expand.

Acquiring Additiona] Exclusive Arrangements. We derive more than 50% of our revenues from arrangements, including franchise
agreements, municipal contracts and governmental certificates, under which we are the exclusive service provider in a specified
market. We intend to devote significant resources to securing additional franchise agreements and municipal contracts through
competitive bidding and additional governmental certificates by acquiring other companies. In bidding for franchises and municipal
contracts and evaluating acquisition candidates holding governmental certificates, our management team draws on its experience in
the waste industry and knowledge of local service areas in existing and target markets. Our district managers maintain relationships
with local governmental officials within their service areas, and sales representatives may be assigned to cover specific municipalities.
These personnel focus on maintaining, renewing and renegotiating existing franchise agreements and municipal contracts and securing
additional agreements and contracts while maintaining acceptable financial returns. We believe our ability to offer comprehensive rail
haul disposal services in the Pacific Northwest improves our competitive position in bidding for such contracts.

Internal Growth. To generate continued internal revenue growth, we focus on increasing market penetration in our current and
adjacent markets, soliciting new residential, commercial and industrial customers in markets where such customers have the option to
choose a particular waste collection service, marketing upgraded or additional services (such as compaction or automated collection)
to existing customers and, if appropriate, raising prices. Where possible, we intend to leverage our franchise-based platforms to
expand our customer base beyond our exclusive market territories. As customers are added in existing markets, our revenue per routed
truck increases, which generally increases our collection efficiencies and profitability. In markets in which we have exclusive
contracts, franchises and certificates, we expect internal volume growth generally to track population and business growth.

Expansion Through Acquisitions. We intend to expand the scope of our operations by continuing to acquire solid waste companies
in new markets and in existing or adjacent markets that are combined with or "tucked in" to our existing operations. We focus our
acquisition efforts on markets that we believe provide significant growth opportunities for a well-capitalized market entrant and where
we can create economic and operational barriers to entry by new competitors. This focus typically highlights markets in which we can




either (1) provide waste collection services under franchises, exclusive contracts or other arrangements or (2) garner a leading market
position and provide vertically integrated collection and disposal services. We believe that our experienced management,
decentralized operating strategy, financial strength, size and public company status make us an attractive buyer to certain solid waste
collection and disposal acquisition candidates. We have developed an acquisition discipline based on a set of financial, market and
management criteria to evaluate opportunities. Once an acquisition is closed, we seek to integrate it while minimizing disruption to
the ongoing operations of both Waste Connections and the acquired business.

In new markets, we often use an initial acquisition as an operating base and seek to strengthen the acquired operation's presence in
that market by providing additional services, adding new customers and making "tuck-in" acquisitions. We next seek to broaden our
regional presence by adding additional operations in markets adjacent to the new location. We believe that many suitable "tuck-in"
acquisition opportunities exist within our current and targeted market areas that provide us with opportunities to increase our market
share and route density.

SOLID WASTE SERVICES
Residential, Commercial and Industrial Collection Services

We serve more than one million residential, commercial and industrial customers from operations in 22 states. Qur services are
generally provided under one of the following arrangements: (1) governmental certificates; (2) exclusive franchise agreements; (3)
exclusive municipal contracts; (4) residential subscriptions; (5) residential contracts; or (6) commercial and industrial service
agreements.

Governmental certificates, exclusive franchise agreements and exclusive municipal contracts grant us rights to provide services
within specified areas at established rates. We currently have in excess of 590 such exclusive arrangements, which vary in both size
and duration. Governmental certificates, or G Certificates, are unique to the State of Washington. Generally, franchise agreements
with government entities tend to be larger and of longer duration than municipal contracts. We continue to provide service under
some municipal contracts that have expired while new agreements are being negotiated. We do not expect that the loss of any current
contracts in negotiation for renewal or contracts likely to terminate in 2005 will have a material adverse affect on our revenues or cash
flows. No individual contract or customer accounted for more than 5% of our total revenues for the year ended December 31, 2004.

A substantial portion of our Washington collection business is performed under G Certificates, which apply only to unincorporated
areas of Washington and municipalities that have elected to have their solid waste collection overseen by the WUTC. G Certificates
generally grant the holder the exclusive and perpetual right to provide certain solid waste collection and transportation services in a
specified territory subject to divestiture and/or cancellation by the WUTC on specified limited grounds. The WUTC has repeatedly
determined that, in enacting the statute authorizing G Certificates, the Washington State legislature intended to favor grants of
exclusive, rather than overlapping, service rights for conventional solid waste services. Accordingly, most G Certificates currently
grant exclusive solid waste collection and transportation rights for conventional solid waste services in specified territories.

We provide residential waste services, other than those we perform under exclusive arrangements, under contracts with
homeowners' associations, apartment owners, mobile home park operators or on a subscription basis with individual households. We
set base residential fees on a contract basis primarily based on route density, the frequency and level of service, the distance to the
disposal or processing facility, weight and type of waste collected, type of equipment and containers furnished, the cost of disposal or
processing and prices charged by competitors in that market for similar services. Collection fees are paid either by the municipalities
from tax revenues or directly by the residents receiving the services. We provide 30 to 96 gallon carts to residential customers.

We provide commercial and industrial services, other than those we perform under exclusive arrangements, under customer
service agreements generally ranging from one to three years in duration. We determine fees under these agreements by such factors
as collection frequency, level of service, route density, the type, volume and weight of the waste collected, type of equipment and
containers furnished, the distance to the disposal or processing facility, the cost of disposal or processing and prices charged in our
collection markets for similar services. Collection of larger volumes of commercial and industrial waste streams generally helps
improve our operating efficiencies, and consolidation of these volumes allows us to negotiate more favorable disposal prices. We
provide one to ten cubic yard containers to commercial customers and 10 to 50 cubic yard containers to industrial customers. For an
additional fee, we install on the premises of large volume customers stationary compactors that compact waste prior to collection.




Landfill Disposal Services

Currently, solid waste landfills in the United States must be designed, permitted, operated, closed and maintained after closure in
compliance with federal, state and local regulations pursuant to Subtitle D of the Resource Conservation and Recovery Act of 1976, as
amended, or the RCRA. Operating a solid waste landfill involves excavating, constructing liners and final caps, continnally spreading
and compacting waste, covering waste with earth or other inert material at least once a day to maintain sanitary conditions, using the
airspace effectively and preparing the site so it can ultimately be used for other purposes.

We seek to identify solid waste landfill acquisition candidates to achieve vertical integration in markets where the economic and
regulatory environment makes landfill acquisitions attractive. In some markets, acquiring landfills provides opportunities to vertically
integrate our collection, transfer and disposal operations while improving operating margins. When we have vertical integration, we
eliminate third party disposal costs and generally are able to realize higher margins and stronger operating cash flows. The fees
charged at disposal facilities, which are known as “tipping fees,” are based on market factors and take into account the type and
weight or volume of solid waste deposited and the type and size of the vehicles used to transport waste. We evaluate landfill
acquisition candidates by determining, among other factors, whether access to the landfill is economically feasible from our existing
market areas either directly or through transfer stations, the amount and disposal cost of waste we currently dispose of at a facility
owned by a third party that could be diverted to the landfill, the expected life of the landfill, the total development, closure and post
closure costs of the landfill, the potential for expanding the landfill and the potential for material environmental liabilities at the
landfill.

Our landfill facilities consisted of the following at December 31, 2004:

Owned and operated landfills 22

Operated landfills under limited-term operating agreements

Operated landfills under life-of-site operating agreements 4
33

We also own two municipal solid waste landfill sites in Kentucky and New Mexico and one construction and demolition landfill
site in Colorado that are permitted for operation, but were not constructed as of December 31, 2004. We own landfills in California,
Colorado, Illinois, Kansas, Kentucky, Minnesota, Mississippi, Nebraska, New Mexico, Oklahoma, Oregon, Tennessee and
Washington. In addition, we operate, but do not own, landfills in California, Mississippi, Nebraska and New Mexico. With the
exception of three landfills located in Tennessee, Mississippi and Kentucky that only accept construction and demolition waste and
one construction and demolition landfill in Colorado permitted for operation, but not constructed, all landfills that we own or operate
are municipal solid waste landfills.

Pursuant to landfill operating agreements, the owner of the property, generally a municipality, usually owns the permit and we
operate the landfill for a contracted term, which may be the life of the landfill. Under our operating agreements for which the
contracted term is not the life of the landfill, the property owner is generally responsible for closure and post-closure obligations. We
are responsible for all closure and post-closure obligations at three of our four operated landfills for which we have life-of-site
operating agreements. Our operating contracts for which the contracted term is less than the life of the landfill have expiration dates
from 2005 to 2017. In October 2004, we gave notice to terminate the contract for one landfill with a finite term, from which we
generated approximately $0.9 million of annualized revenues. The contract for this landfill will expire in the second quarter of 2005.
The termination of this limited-term operating agreement is not expected to have a material financial impact on our business, results of
operations or cash flows.

Based on remaining permitted capacity as of December 31, 2004, and projected annual disposal volumes, the average remaining
landfill life for our owned and operated landfills and landfills operated, but not owned, under life-of-site operating agreements, is
estimated to be approximately 48 years. Many of our existing landfills have the potential for expanded disposal capacity beyond the
amount currently permitted. We monitor the available permitted in-place disposal capacity of our landfills on an ongoing basis and
evaluate whether to seek capacity expansion. In making this evaluation, we consider various factors, including the following:




»  whether the land where the expansion is being sought is contiguous to the current disposal site, and whether we either own it
or the property is under option, purchase, operating or other similar agreement;

*  whether total development costs, final capping costs, and closure/post-closure costs have been determined,;

¢ whether internal personnel have performed a financial analysis of the proposed expansion site and have determined that it has
a positive financial and operational impact;

*  whether internal or external personnel are actively working to obtain the necessary approvals to obtain the landfill expansion
permit;

¢ whether we consider it probable that we will achieve the expansion. For a pursued expansion to be considered probable, there
must be no significant known technical, legal, community, business, or political restrictions or similar issues existing that
could impair the success of the expansion; and

¢ whether the land where the expansion is being sought has the proper zoning or proper zoning can readily be obtained.

We also regularly consider whether it is advisable, in light of changing market conditions and/or regulatory requirements, to seek
to expand or change the permitted waste streams or to seck other permit modifications. We are currently seeking to expand permitted
capacity at 10 of our landfills for which we consider expansions to be probable. Although we cannot be certain that all future
expansions will be permitted as designed, the average remaining landfill life for our owned and operated landfills and landfills
operated, but not owned, under life-of-site operating agreements is estimated to be approximately 59 years when considering
remaining permitted capacity, probable expansion capacity and projected annual disposal volume.

The following table reflects estimated landfill capacity and airspace changes, as measured in tons, for owned and operated landfills
and landfills operated, but not owned, under life-of-site operating agreements (in thousands):

2003 2004
Probable Probable
Permitted  Expansion Total Permitted  Expansion Total

Balance, beginning of year 290,942 47,542 338,484 288,792 83,298 372,090
Acquisitions and new life-of-site

operating agreements 9,561 1,400 10,961 16,215 -- 16,215
New expansions pursued -~ 29,548 29,548 -- -- --
Operations sold -- -- -- (3,055) (8,325) (11,380)
Permits granted 550 (550) -- 2,580 (2,580) -
Airspace consumed (5,894) - (5,894) (6,595) - (6,595)
Changes in engineering estimates (6,367) 5,358 (1,009) 11,679 (2,453) 9,226
Balance, end of year 288,792 83,298 372,090 309,616 69,940 379,556

The estimated remaining operating lives for our owned and operated landfills and landfills operated, but not owned, under life-of-
site operating agreements, based on remaining permitted and probable expansion capacity and projected annual disposal volume, in
years, as of December 31, 2003, are shown in the table below. The estimated remaining operating lives include assumptions that the
operating permits are renewed.

0 to 10 11 to 20 21 to 40 41 to 50 51 + Total

Owned and operated
landfills

Operated landfills under
life-of-site operating

agreements




The estimated remaining operating lives for our owned and operated landfills and landfills operated, but not owned, under life-of-
site operating agreements, based on remaining permitted and probable expansion capacity and projected annual disposal volume, in

years, as of December 31, 2004, are shown in the table below. The estimated remaining operating lives include assumptions that the
operating permits are renewed.

0 to 10 11 to 20 21 to 40 41 to 50 51+ Total
Owned and operated
landfills 2 3 8 1 8 22
Operated landfills under
life-of-site operating
agreements -- -- 1 4
2 3 10 2 9 26
The disposal tonnage that we received in 2003 at all of our landfills is shown below (tons in thousands):
Twelve

Three months ended

months ended
March 31, June 30, September 30, December 31, December 31,
2003 2003 2003 2003 2003
Number Number Number Number Number
of Total of Total of Total of Total of Total
Sites Tons Sites Tons Sites Tons Sites Tons Sites Tons
Owned landfills or landfills
operated under life-of-site
contracts 23 1,251 23 1,409 25 1,545 25 1,689 25 5,894
Operated landfills 7 223 7 143 9 276 9 254 9 896
30 1,474 30 1,552 34 1,821 34 1,943 34 6,790

The disposal tonnage that we received in 2004 at all of our landfills is shown below (tons in thousands):

Twelve

Three months ended months ended

March 31, June 30, September 30, December 31, December 31,
2004 2004 2004 2004 2004
Number Number Number Number Number_
of Total of Total of Total of Total of Total
Sites  Tons Sites Tons Sites Tons Sites Tons Sites Tons
Owned landfills or landfills .
operated under life-of-site
contracts 26 1,494 26 1,675 26 1,746 26 1,680 26 6,595
Operated landfills 9 228 -9 266 8 266 7 240 7 1,000
35 1,722 35 1,941 34 2,012 33 1,920 33 7,595




Transfer Station Services

We have an active program to acquire, develop, own and operate transfer stations in markets proximate to our collection
operations. Transfer stations receive, compact, and load solid waste to be transported to landfills via truck, rail, or barge. Transfer
stations extend our direct-haul reach and link collection operations with disposal facilities that we own, operate or have under contract
in other localities. We owned or operated 32 transfer stations at December 31, 2004. Currently, we own transfer stations in California,
Colorado, Kansas, Montana, Nebraska, Oklahoma, Oregon, Tennessee and Washington. In addition, we operate, but do not own,
transfer stations in Kentucky, Nebraska, Tennessee and Washington. We believe that transfer stations benefit us by:

*  concentrating the waste stream from a wider area, which increases the volume of disposal at our landfill facilities and gives
us greater leverage in negotiating more favorable disposal rates at other landfills;

* improving utilization of collection personnel and equipment; and

*  building relationships with municipalities and private operators that deliver waste, which can lead to additional growth
opportunities.

Recycling Services

We offer residential, commercial, industrial and municipal customers recycling services for a variety of recyclable materials,
including cardboard, office paper, plastic containers, glass bottles and ferrous and aluminum metals. We own or operate 26 recycling
processing operations and sell other collected recyclable materials to third parties for processing before resale. Certain of our
municipal recycling contracts in Washington specify certain benchmark resale prices for recycled commodities. To the extent the
prices we actually receive for the processed recycled commodities collected under those contracts exceed the prices specified in the
contracts, we share the excess with the municipality, after recovering any previous shortfalls resulting from actual market prices
falling below the prices specified in the contracts. To reduce our exposure to commodity price volatility and risk with respect to
recycled materials, we have adopted a pricing strategy of charging collection and processing fees for recycling volume collected from
third parties. We believe that recycling will continue to be an important component of local and state solid waste management plans
due to the public's increasing environmental awareness and expanding regulations that mandate or encourage recycling.

INTERMODAL SERVICES

Intermodal logistics is the movement of containers using two or more modes of transportation, usually including a rail or truck
segment. In November 2004, we entered the intermodal services business in the Pacific Northwest through the acquisition of
Northwest Container Services, Inc., which provides repositioning, storage, maintenance and repair of cargo containers for
international shipping companies. We provide these services for containerized cargo primarily to international shipping companies
importing and exporting goods through the Pacific Northwest. As of December 31, 2004, we owned six intermodal operations in
Washington and Oregon. Our fleet of doublestack railcars provides dedicated direct-line haul services between terminals in Portland,
Tacoma and Seattle. We have contracts with the Burlington Northern Santa Fe and Union Pacific railroads for the movement of
containers between our six intermodal operations. We also provide our customers container and chassis sales and leasing services.

Our intermodal business is experiencing growth as a result of both increased flow of cargo between the U.S. and Asia and the
increased use by international shipping companies of less congested ports in the Pacific Northwest for point of entry rather than in
Southern California. We intend to further expand this business through cross-selling efforts with our solid waste services operations.
We estimate that currently about 2.5 million tons per year of solid waste are transported by rail from primarily the Seattle-Tacoma
area to remote landfills in Eastern Washington and Eastern Oregon. We believe our ability to market both intermodal and disposal
services will enable us to more effectively compete for these volumes.

SALES AND MARKETING
We employ sales and marketing personnel as necessary to extend or renew existing contracts, solicit new contracts or customers in

markets where we are not the exclusive provider of solid waste or intermodal services, expand our presence into areas adjacent to or
contiguous with our existing markets, and market additional services to existing customers. In many of our existing markets, we




provide waste collection, transfer and disposal services to municipalities and governmental authorities under exclusive arrangements,
and, therefore, do not contract directly with individual customers. In addition, because we have grown primarily through acquisitions,
we have generally assumed existing franchise agreements, municipal contracts and G Certificates from the acquired companies, rather
than obtaining new contracts via marketing efforts or bid processes.

COMPETITION

The solid waste services industry is highly competitive and requires substantial labor and capital resources. The industry presently
includes three large national waste companies — Allied Waste Industries, Inc., Republic Services, Inc., and Waste Management, Inc. —
several regional publicly-held and privately-owned solid waste companies, and several thousand small, local, privately-owned
companies. Certain of the markets in which we compete or will likely compete are served by one or more large, national solid waste
companies, as well as by numerous regional and local solid waste companies of varying sizes and resources, some of which have
accumulated substantial goodwill in their markets. We also compete with operators of alternative disposal facilities, including
incinerators, and with counties, municipalities and solid waste districts that maintain their own waste collection and disposal
operations. Public sector operators may have financial advantages over us because of their access to user fees and similar charges, tax
revenues and tax-exempt financing.

We compete for collection, transfer and disposal volume based primarily on the price and, to a lesser extent, quality of our
services. From time to time, competitors may reduce the price of their services in an effort to expand their market shares or service
areas or to win competitively bid municipal contracts. These practices may cause us to reduce the price of our services or, if we elect
not to do so, to lose business. We provide a majority of our residential, commercial and industrial collection services under exclusive
franchise and municipal contracts and certificates, some of which are subject to periodic competitive bidding. We provide a substantial
portion of our other services under subscription agreements with individual households and one to three year service contracts with
commercial and industrial customers.

The U.S. solid waste services industry has undergone significant consolidation, and we encounter competition in our efforts to
acquire landfills, transfer stations and collection operations. Intense competition exists not only for collection, transfer and disposal
volume, but also for remaining acquisition candidates. We generally compete for acquisition candidates with publicly owned regional
and large national waste management companies. Accordingly, it may become uneconomical for us to make further acquisitions or we
may be unable to locate or acquire suitable acquisition candidates at price levels and on terms and conditions that we consider
appropriate, particularly in markets we do not already serve. Competition in the disposal industry is also affected by the increasing
national emphasis on recycling and other waste reduction programs, which may reduce the volume of waste deposited in landfills.

The intermodal services industry is also highly competitive. We compete against other intermodal rail services companies,
trucking companies and railroads, many of which have greater financial and other resources than we do. Competition is based
primarily on price, reliability and quality of service.

REGULATION
Introduction

Our operations, including landfills, waste transportation, transfer stations, vehicle maintenance shops and fueling facilities, are all
subject to extensive and evolving federal, state and local environmental laws and regulations, the enforcement of which has become
increasingly stringent. The environmental regulations that affect us are administered by the EPA and other federal, state and local
environmental, zoning, health and safety agencies. The WUTC regulates the portion of our collection business in Washington
performed under G Certificates, which generally grant us perpetual and exclusive collection and transportation rights in certain areas.
We currently comply in all material respects with applicable federal, state and local environmental laws, permits, orders and
regulations. In addition, we attempt to anticipate future regulatory requirements and to plan in advance as necessary to comply with
them. We do not presently anticipate incurring any material costs to bring our operations into environmental compliance with existing
or expected future regulatory requirements, although there can be no assurance in this regard.

The principal federal, state and local statutes and regulations that apply to our operations are described below. Certain of the
federal statutes described below contain provisions that authorize, under certain circumstances, lawsuits by private citizens to enforce
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the provisions of the statutes. In addition to penalties, some of those statutes authorize an award of attorneys' fees to parties that
successfully bring such an action. Enforcement actions under these statutes may include both civil and criminal penalties, as well as
injunctive relief in some instances.

The Resource Conservation and Recovery Act of 1976, or the RCRA

RCRA regulates the generation, treatment, storage, handling, transportation and disposal of solid waste and requires states to
develop programs to ensure the safe disposal of solid waste. RCRA divides solid waste into two groups, hazardous and nonhazardous.
Wastes are generally classified as hazardous if they either (1) are specifically included on a list of hazardous wastes or (2) exhibit
certain characteristics defined as hazardous. Household wastes are specifically designated as nonhazardous. Wastes classified as
hazardous under RCRA are subject to much stricter regulation than wastes classified as nonhazardous, and businesses that deal with
hazardous waste are subject to regulatory obligations in addition to those imposed on handlers of nonhazardous waste. From the date
of inception through December 31, 2004, we did not, to our knowledge, transport hazardous wastes under circumstances that would
subject us to hazardous waste regulations under RCRA. Some of our ancillary operations (e.g., vehicle maintenance operations) may
generate hazardous wastes. We manage these wastes in substantial compliance with applicable laws.

In October 1991, the Environmental Protection Agency adopted the Subtitle D Regulations governing solid waste landfills. The
Subtitle D Regulations, which generally became effective in October 1993, include location restrictions, facility design standards,
operating criteria, closure and post-closure requirements, financial assurance requirements, groundwater monitoring requirements,
groundwater remediation standards and corrective action requirements. In addition, the Subtitle D Regulations require that new
landfill sites meet more stringent liner design criteria (typically, composite soil and synthetic liners or two or more synthetic liners)
intended to keep leachate out of groundwater and have extensive collection systems to carry away leachate for treatment prior to
disposal. Groundwater monitoring wells must also be installed at virtually all landfills to monitor groundwater quality and, indirectly,
the effectiveness of the leachate collection system. The Subtitle D Regulations also require, where certain regulatory thresholds are
exceeded, that facility owners or operators control emissions of methane gas generated at landfills in a manner intended to protect
human health and the environment. Each state is required to revise its landfill regulations to meet these requirements or such
requirements will be automatically imposed by the EPA on landfill owners and operators in that state. Each state is also required to
adopt and implement a permit program or other appropriate system to ensure that landfills in the state comply with the Subtitle D
Regulations. Various states in which we operate or in which we may operate in the future have adopted regulations or programs as
stringent as, or more stringent than, the Subtitle D Regulations.

RCRA also regulates underground storage of petroleum and other regulated materials. RCRA requires registration, compliance
with technical standards for tanks, release detection and reporting, and corrective action, among other things. Certain of our facilities
and operations are subject to these requirements.

The Federal Water Pollution Control Act of 1972, or the Clean Water Act

The Clean Water Act regulates the discharge of pollutants from a variety of sources, including solid waste disposal sites and
transfer stations, into waters of the United States. If run-off from our owned or operated transfer stations or run-off or collected
leachate from our owned or operated landfills is discharged into streams, rivers or other surface waters, the Clean Water Act would
require us to apply for and obtain a discharge permit, conduct sampling and monitoring and, under certain circumstances, reduce the
quantity of pollutants in such discharge. Also, virtually all landfills are required to comply with the EPA's storm water regulations
issued in November 1990, which are designed to prevent contaminated landfill storm water runoff from flowing into surface waters.
We believe that our facilities comply in all material respects with the Clean Water Act requirements. Various states in which we
operate or in which we may operate in the future have been delegated authority to implement the Clean Water Act permitting
requirements, and some of these states have adopted regulations that are more stringent than the federal requirements. For example,
states often require permits for discharges to ground water as well as surface water.
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The Comprehensive Environmental Response, Compensation, and Liability Act of 1980, or CERCLA

CERCLA established a regulatory and remedial program intended to provide for the investigation and cleanup of facilities where
or from which a release of any hazardous substance into the enmvironment has occurred or is threatened. CERCLA's primary
mechanism for remedying such problems is to impose strict joint and several liability for cleanup of facilities on current owners and
operators of the site, former owners and operators of the site at the time of the disposal of the hazardous substances, any person who
arranges for the transportation, disposal or treatment of the hazardous substances, and the transporters who select the disposal and
treatment facilities, regardless of the care exercised by such persons. CERCLA also imposes liability for the cost of evaluating and
remedying any damage to natural resources. The costs of CERCLA investigation and cleanup can be very substantial. Liability under
CERCLA does not depend on the existence or disposal of "hazardous waste" as defined by RCRA; it can also be based on the
existence of even very small amounts of the more than 700 "hazardous substances” listed by the EPA, many of which can be found in
household waste. In addition, the definition of "hazardous substances” in CERCLA incorporates substances designated as hazardous
or toxic under the federal Clean Water Act, Clear Air Act and Toxic Substances Control Act. If we were found to be a responsible
party for a CERCLA cleanup, the enforcing agency could hold us, or any other generator, transporter or the owner or operator of the
contaminated facility, responsible for all investigative and remedial costs, even if others were also liable. CERCLA also authorizes the
imposition of a lien in favor of the United States on all real property subject to, or affected by, a remedial action for all costs for which
a party is liable. Subject to certain procedural restrictions, CERCLA gives a responsible party the right to bring a contribution action
against other responsible parties for their allocable shares of investigative and remedial costs. Our ability to obtain reimbursement
from others for their allocable shares of such costs would be limited by our ability to find other responsible parties and prove the
extent of their responsibility, their financial resources, and other procedural requirements. Various state laws also impose strict joint
and several liability for investigation, cleanup and other damages associated with hazardous substance releases.

The Clean Air Act

The Clean Air Act generally, through state implementation of federal requirements, regulates emissions of air pollutants from
certain landfills based on factors such as the date of the landfill construction and tons per year of emissions of regulated polliutants.
Larger landfills and landfills located in areas where the ambient air does not meet certain requirements of the Clean Air Act may be
subject to even more extensive air pollution controls and emission limitations. In addition, the EPA has issued standards regulating the
disposal of asbestos-containing materials. Air permits may be required to construct gas collection and flaring systems, and operating
permits may be required, depending on the potential air emissions. State air regulatory programs may implement the federal
requirements but may impose additional restrictions. For example, some state air programs uniquely regulate odor and the emission of
toxic air pollutants.

The Occupational Safety and Health Act of 1970, or the OSH Act

The OSH Act is administered by the Occupational Safety and Health Administration ("OSHA"), and many state agencies whose
programs have been approved by OSHA. The OSH Act establishes employer responsibilities for worker health and safety, including
the obligation to maintain a workplace free of recognized hazards likely to cause death or serious injury, comply with adopted worker
protection standards, maintain certain records, provide workers with required disclosures and implement certain health and safety
training programs. Various OSHA standards may apply to our operations, including standards concerning notices of hazards, safety in
excavation and demolition work, the handling of asbestos and asbestos-containing materials and worker training and emergency
response programs.

Flow Control/Interstate Waste Restrictions

Certain permits and approvals and state and local regulations may limit a landfill’s or transfer station’s ability to accept waste that
originates from specified geographic areas, import out-of-state waste or wastes originating outside the local jurisdictions or otherwise
discriminate against non-local waste. These restrictions, generally known as flow control restrictions, are controversial, and some
courts have held that some state and local flow control schemes violate constitutional limits on state or local regulation of interstate
commerce. From time to time, federal legislation is proposed that would allow some local flow control restrictions. Although no such
federal legislation has been enacted to date, if such federal legislation should be enacted in the future, states in which we own or
operate landfills could limit or prohibit the importation of out-of-state waste or direct that wastes be handled at specified facilities.
Such state actions could adversely affect our landfills. These restrictions could also result in higher disposal costs for our collection
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operations. If we were unable to pass such higher costs through to our customers, our business, financial condition and operating
results could be adversely affected.

Certain state and local jurisdictions may also seek to enforce flow control restrictions through local legislation or contractually. In
certain cases, we may elect not to challenge such restrictions. These restrictions could reduce the volume of waste going to landfills in
certain areas, which may prevent us from operating our landfills at their full capacity and/or reduce the prices that we can charge for
landfill disposal services. These restrictions may also result in higher disposal costs for our collection operations. If we were unable to
pass such higher costs through to our customers, our business, financial condition and operating results could be adversely affected.

State and Local Regulation

Each state in which we now operate or may operate in the future has laws and regulations governing the generation, storage,
treatment, handling, transportation and disposal of solid waste, occupational safety and health, water and air pollution and, in most
cases, the siting, design, operation, maintenance, closure and post-closure maintenance of landfills and transfer stations. State and
local permits and approval for these operations may be required and may be subject to periodic renewal, modification or revocation by
the issuing agencies. In addition, many states have adopted statutes comparable to, and in some cases more stringent than, CERCLA.
These statutes impose requirements for investigation and cleanup of contaminated sites and liability for costs and damages associated
with such sites, and some provide for the imposition of liens on property owned by responsible parties. Furthermore, many
municipalities also have ordinances, local laws and regulations affecting our operations. These include zoning and health measures
that limit solid waste management activities to specified sites or activities, flow control provisions that direct or restrict the delivery of
solid wastes to specific facilities, laws that grant the right to establish franchises for collection services and bidding for such
franchises, and bans or other restrictions on the movement of solid wastes into a municipality.

Permits or other land use approvals with respect to a landfill, as well as state or local laws and regulations, may specify the
quantity of waste that may be accepted at the landfill during a given time period and/or the types of waste that may be accepted at the
landfill. Once an operating permit for a landfill is obtained, it generally must be renewed periodically.

There has been an increasing trend at the state and local level to mandate and encourage waste reduction at the source and waste
recycling, and prohibit or restrict the disposal in landfills of certain types of solid wastes, such as yard wastes, leaves, tires, computers
and other electronic equipment waste, and painted wood and other construction and demolition debris. The enactment of regulations
reducing the volume and types of wastes available for transport to and disposal in landfills could prevent us from operating our
facilities at their full capacity.

Some state and local authorities enforce certain federal requirements in addition to state and local laws and regulations. For
example, in some states, local or state authorities enforce requirements of RCRA, the OSH Act and parts of the Clean Air Act and the
Clean Water Act instead of the EPA or OSHA, and in some states such laws are enforced jointly by state or local and federal
authorities.

Public Utility Regulation

In many states, public authorities regulate the rates that landfill operators may charge. The adoption of rate regulation or the
reduction of current rates in states in which we own or operate landfills could adversely affect our business, financial condition and

operating results.
Solid waste collection services in all unincorporated areas of Washington and in electing municipalities in Washington are

provided under G Certificates awarded by the WUTC. The WUTC also sets rates for regulated solid waste collection services in
Washington.
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RISK MANAGEMENT, INSURANCE AND FINANCIAL SURETY BONDS
Risk Management

We maintain environmental and other risk management programs appropriate for our business. Our environmental risk
management program includes evaluating existing facilities and potential acquisitions for environmental law compliance. We do not
presently expect environmental compliance costs to increase materially above current levels, but we cannot predict whether future
acquisitions will cause such costs to increase. We also maintain a worker safety program that encourages safe practices in the
workplace. Operating practices at our operations emphasize minimizing the possibility of environmental contamination and litigation.
Our facilities comply in all material respects with applicable federal and state regulations.

Insurance

Beginning August 1, 2002, we significantly changed our insurance programs for automobile liability, property, general liability,
workers’ compensation and employer’s liability. Prior to this date, each of these areas was third-party insured with a per incident
deductible of up to $5,000. Under our current insurance program, we carry per incident deductibles of $§2 million for automobile
liability claims, $1.5 million for workers’ compensation and employer’s liability claims and $1 million for general liability claims.

During each 12-month period, our automobile liability policy will pay up to $3 million in the aggregate per incident, after we pay
the $2 million deductible. Additionally, we have an umbrella policy with a third party insurance company for automobile liability,
general liability and employer’s liability that will pay, during each 12-month period, up to an aggregate of $50 million of claims in
excess of the $5 million limit for automobile claims and in excess of the $1 million limit for general liability and $1.5 million limit for
employer’s liability claims. Since workers’ compensation is a statutory coverage limited only by the various state jurisdictions, the
umbrella coverage is not applicable. Also, our umbrella policy does not cover property claims, as the insurance limits for these claims
are in accordance with the replacement values of the insured property.

In November 2002, we purchased environmental protection insurance under a three-year policy with coverage of $10 million per
occurrence and a $20 million aggregate limit. This insurance covers all owned or operated landfills and transfer stations and all
owned materials recycling operations. Under our policy, insurance is guaranteed for acquired and newly constructed facilities, but
each addition to the policy is underwritten on a site-specific basis and the premium is set according to the conditions found at the site.
Our policy provides insurance for new pollution conditions that originate after the commencement of our coverage. Pollution
conditions existing prior to the commencement of our coverage, if found, could be excluded from coverage.

Financial Surety Bonds

We use financial surety bonds for a variety of corporate guarantees. The financial surety bonds are primarily used for guaranteeing
municipal contract performance and providing financial assurances to meet landfill closure and post-closure obligations as required
under certain environmental regulations. In addition to surety bonds, such guarantees and obligations may also be met through
alternative financial assurance instruments, including insurance, letters of credit and restricted cash deposits.

In 2003, we paid $5.3 million to acquire a 9.9% interest in a company that, among other activities, issues financial surety bonds to
secure landfill closure and post-closure obligations for companies operating in the solid waste sector, including our own.

EMPLOYEES

At December 31, 2004, we employed 3,768 full-time employees, of which 311, or 8% of our workforce, are employed under
collective bargaining agreements, primarily with the Teamsters Union. These employees are subject to labor agreements that are
subject to renegotiation periodically. We have 109 employees, or 3% of our workforce, who work under collective bargaining
agreements that are set to expire in June 2005. We do not expect any significant disruption in our business in 2005 as a result of labor
negotiations, employee strikes or organizational efforts.
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EXECUTIVE OFFICERS OF THE REGISTRANT

The following table sets forth certain information concerning our executive officers as of January 31, 2005:

NAME AGE  POSITIONS

Ronald J. Mittelstaedt (1) 41 Chief Executive Officer and Chairman

Steven F. Bouck 47 President

Darrell W. Chambliss 40  Executive Vice President and Chief Operating Officer
Robert D. Evans 58  Executive Vice President, General Counsel and Secretary
Worthing F. Jackman 40  Executive Vice President and Chief Financial Officer
Kenneth O. Rose 56  Senior Vice President — Administration

David G. Eddie 35 Vice President — Corporate Controller

David M. Hall 47  Vice President — Business Development

Eric O. Hansen 39  Vice President — Chief Information Officer

Jerri L. Hunt 53 Vice President — Human Resources

James M. Little 43 Vice President — Engineering

(1) Member of the Executive Committee of the Board of Directors.

Ronald J. Mittelstaedt has been Chief Executive Officer and a director of Waste Connections since the company was formed, and
was elected Chairman in January 1998. Mr. Mittelstaedt also served as President from Waste Connections’ formation through August
2004. Mr. Mittelstaedt has more than 16 years of experience in the solid waste industry. He holds a B.S. degree in Finance from the
University of California at Santa Barbara.

Steven F. Bouck has been President of Waste Connections since September 1, 2004. From February 1998 to that date, he served
as Executive Vice President and Chief Financial Officer. Mr. Bouck held various positions with First Analysis Corporation from 1986
to 1998, including most recently as Managing Director coordinating corporate finance. Mr. Bouck holds B.S. and M.S. degrees in
mechanical engineering from Rensselaer Polytechnic Institute and an M.B.A. in F