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450 Fifth Street, NW -
Washington DC 20549

Ladies and Gentlemen

Re: BlueScope Steel Limited
Rule 12g3-2(b) Exemption (File No. 82-34676)

The enclosed information is being furnished by BlueScope Steel Limited (“BlueScope Steel”)
under paragraph (b)(1)(i) of Rule 12g3-2 (the “Rule”) under the Securities Exchange Act of 1934

(the “Exchange Act”). BlueScope Steel’s file number is indicated in the upper right hand comer of
each unbound page and the first page of each bound document furnished herewith.

In accordance with paragraphs (b)(4) and (b)(5) of the Rule, the enclosed documents are being
furnished with the understanding that such documents will not be deemed “filed” with the
Securities and Exchange Commission or otherwise subject to the liabilities of Section 18 of the
Exchange Act, and that neither this letter nor the furnishing of such documents shall constitute an
admission for any purpose that BlueScope Steel is subject to the Exchange Act.

Yours faithfully

j 7
gy

MICHAEL BARRON ' j

Company Secretary

Encl ME SSED
AUG 06 2008
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BlueScape is a trade mark of BlueScope Stesl Limited
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Date: 28 July 2004

BLUESCOPE
STEEL

BlueScope Steel to Increase Capacity and Lower Costs
at Port Kembla Hot Strip Mill

BlueScope Steel Limited today announced Board approval for investment of $100 million to increase the
nominal capacity of the Hot Strip Mill at Port Kembla Steelworks from 2.4 to 2.8 million tonnes per annum.

The principal change brought about by this investment will be the construction of a second walking beam
reheat furnace. This will provide capacity to add value to an additional 400,000 tonnes of steel slab per
year through further conversion to hot rolled coil.

The works are expected to be completed in the first quarter of the 2006/07 financial year and will be
undertaken in a manner that will minimise the impact on current plant operations.

The additional hot rolled coil production will help to support the expansion of BlueScope Steel’s
downstream steel coating and painting facilities in Asia and also assist in meeting demand for flat steel
products in Australian domestic markets.

Managing Director & Chief Executive Officer Kirby Adams said: “This project represents BlueScope
Steel's largest single investment of capital in Port Kembla Steelworks since the Company’s public listing
in July 2002. Through this investment, we will further improve our competitiveness in the global market for
hot rolled coil. It will enable us to lower our unit costs by taking more of our product downstream to create
additional value and reduce risk in the hot strip mill.”

The project will employ more than 150 people during the construction phase.

All regulatory approvals are in place and the development consent for the project has been received from
Wollongong City Council, the consent authority.

About BlueScope Steel Limited (ASX: BSL)

BlueScope Steel is the leading steel producer in Australia and New Zealand, supplying the majority of the
flat steel products sold in these markets. BlueScope Steel’s principal customers are in the building and
construction, automotive, packaging and general manufacturing industries. The Company’s steelworks at
Port Kembla is Australia’s largest and one of the world’s lowest cost producers of hot rolled coil. Steel
rolling, coating and painting plants are located in Australia, New Zealand, Thailand, Malaysia and
Indonesia, and the Company has a network of rollforming facilities across the Asia Pacific region that is
unmatched by any other steel company. BlueScope Steel also has a 50 per cent interest in a steel mini-
mill in Delta, Ohio, USA and on 27 April 2004 completed the acquisition of Butler Manufacturing, with
operations in North America and China, creating a global steel building components and pre-engineered
buildings business. '
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For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS
Media

Sandi Harwood

Manager External Affairs

BlueScope Steel Limited

Tel: +61 3 9666 4039

Mobile: +61 (0)411 027 006

E-mail: Sandi.Harwood @bluescopesteel.com

Investor

John Knowles

Vice President Investor Relations
BlueScope Steel Limited

Tel: +61 3 9666 4150

Mobile: +61 (0)419 893 491
E-mail: John.Knowles @bluescopesteel.com
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John Crabb steps down from BlueScope Steel Board

BlueScope Steel today announced that Mr John Crabb has resigned as a director.
Mr Crabb has decided not to seek re-election at this year's Annual General Meeting
and in view of this decision has informed the Company that he wishes to step down
now.

BlueScope Steel Chairman Graham Kraehe said: "John's knowledge of global metal
markets has been of great assistance to the BlueScope Steel Board in understanding
the Company's operating environment. He provided a valuable contribution to the
Board and to the newly-formed Company.”

Mr Crabb said: “l am pleased to have been part of the successful launch of BlueScope
Steel, following its demerger from BHP Billiton, and am delighted with the Company’s
performance and future prospects.”

Mr Crabb had a long executive career with Simsmetal Limited, including as its
Managing Director and Chief Executive Officer from 1988 until 2002.

About BlueScope Steel Limited (ASX: BSL)

BlueScope Steel is the leading steel producer in Australia and New Zealand, supplying the majority of the
flat steel products sold in these markets. BlueScope Steel's principal customers are in the building and
construction, automotive, packaging and general manufacturing industries. The Company's steelworks at
Port Kembla is Australia’s largest and one of the world’s lowest cost producers of hot rolled coil. Steel
rolling, coating and painting plants are located in Australia, New Zealand, Thailand, Malaysia and
Indonesia, and the Company has a network of rollforming facilities across the Asia Pacific region that is
unmatched by any other steel company. BlueScope Steel also has a 50 per cent interest in a steel mini-
mill in Delta, Ohio, USA and on 27 April 2004 completed the acquisition of Butler Manufacturing, with
operations in North America and China, creating a strong, global steel building components and pre-
engineered buildings business.

For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS
Media Investor

John Knowles
Vice President Investor Relations

Sandi Harwood
Manager External Affairs

BlueScope Steel Limited

Tel: +61 3 9666 4039

Mobife: +61 (0)411 027 008

E-mail: Sandi.Harwood@bluescopesteel.com

BlueScope Steel Limited
Tel: +61 3 9666 4150

Mobile: +81 (0)419 893 491
E-mail. John.Knowles@bluescopesteel.com
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BLUESCOPE STEEL ANNOUNCES SUCCESSFUL DEBUT
PRIVATE PLACEMENT DEBT RAISING

BlueScope Stee! Limited (ASX:BSL) today announced that it has completed a successful debut debt
raising in the US private placement market for US$300 million.

The funds will be used to refinance existing borrowings including bridging finance utilised for the acquisition
of Butler Manufacturing Company.

~

BlueScope Steel's initial approach to the market was for US$150 miilion. With the transaction almost three
times over-subscribed, the company increased the issue to US$300 million.

“We are very pleased by the reception BlueScope Steel received as a first time issuer into this market,”
said Chief Financial Officer Brian Kruger. “It was important for us strategically to diversify our funding
sources and lengthen the maturity profile of our debt. This market also provided attractive pricing and other
terms.”

Of the US$300 million notes issued, US$100 million are due for repayment in 2011, and US$200 million
are due in 2014.

Mr Kruger said that the terms obtained from the issue demonstrated long term confidence in BlueScope
Steel's strategic direction and the strength of its balance sheet.

ABN Amro acted as agent for the issue.

About BlueScope Steel Limited (ASX: BSL)

BlueScope Steel is the leading steel producer in Australia and New Zealand, supplying the majority of the flat steel
products sold in these markets. BlueScope Steel’s principal customers are in the building and construction, automotive,
packaging and general manufacturing industries. The Company's steelworks at Port Kembla is Australia’s largest and
one of the world's lowest cost producers of hot rolled coil. Steel rolling, coating and painting plants are located in
Australia, New Zealand, Thailand, Malaysia and indonesia, and the Company has a network of rollforming facilities
across the Asia Pacific region that is unmatched by any other steel company. BlueScope Steel also has a 50 per cent
interest in a steel mini-mill in Delta, Ohio, USA and on 27 April 2004 completed the acquisition of Butler Manufacturing,
with operations in North America and China, creating a strong, global steel building components and pre-engineered
metal buildings business.

For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS

Media investor

Sandi Harwood John Knowles

Manager External Affairs Vice President Investor Relations
BlueScope Steel Limited BlueScope Steel Limited

Tel: +61 3 9666 4039 Tel: +61 3 9666 4150

Mobile: +61 (0)411 027 006 Mobile: +61 (0)419 893 491

E-mail; John.Knowles@bluescopesteel.com

E-mail: Sandi.Harwood@bluescopesteel.com

1of1




Enem t-
JISIA NS “m>_mc<
s}onpoid pa|joY 1oH

9/9¥%¢-28 'ON
3t A5




'SIHL HLIM NOILOANNOD NI ONISIHY ISIMETHLO

dO 11 NOY4 d3LLINO JO NI dIANIVLINOD ONIHLANY NO FONVIT4d 4O NOILVY.LINISIHd SIHL
40 3SN ANY NOH4 ONISIY YIAFOSMOH SSOTANY HO4 (FONIDITHIN HO4 ONIANTONI)
Y3IAIOSLYHM ALITIGYIT ANY NIVTISIA ANY ‘NOILYWHOANI ONIMOOT QUYMYOS ANY
ONIANTONI ‘NOILYLNISTHd SIHL NI Q3AIAO¥d NOILYWHOINI ANY HO4 ALITIBISNOS3Y
ON 1d300V ‘SLNI9OV ANV SIFA0TdINT 'SHOLOIMIA 'SHIDI440 FAILOILSIY

HIFHL ANV SALVINIZ4Y SLIANY 1S9 'MYTAG AILLINYId INILXT 1S3T7IN4 IHL OL

"HOLSIANI FVINDILHYd ANV 40 SA33N 4V 1NDILEVYd JO NOILVNLIS TVIONVYNIL
'SIAILIAMGO INFNLSIANI FHL NOILYHIAISNOD OLNI 3NV LON S30d NOILYLNISTHd
SIHL 'W3HL 31vAdN ¥O LOFHHO0D OL NOILYDIIE0 ANY LdIOJV LON S30d 1S9 '0S 0d

OL1 NOILY9I780 1v93T ANV OL AINO 123rdNS ‘ANY NOILYINISI¥d SIHL NI A3aNIVLINOD
SNOINIJO JO NOILYINHOANI NO d30V1d 39 LON @1NOHS FONVIT3d "3OIAQY TVIONVNIA
31VIddOdddY ONIM33S d314V ATNO AV 39 TNOHS S19Nd0dd d3H10 HO S3ILI-FNJ3S
1S4 1135 J0 ANG OL NOISIO3ad ANV 'S3ILIdND3S 40 193453 NI NOILVYANIWINOI3d

HO NOILVLIANI "d3440 ANV 40 18Vd WHO4 LON S300 ANV LON SI NOILYINISIHd SIHL




2
=
p S
(o
=
D
D
b




JUSWUOIIAUT -
Alunwwo) -
fvjeg -

;U0 SN204

‘goualiadxa pue sjjiys [euoljesado pue |eatuyos) Jus|jeox3

'sjonpo.d [99)s uogJed
Ajjenb jo sisonpold 1500 moj ‘paduepe Ajjeaiuyoa) 1sow s ppom jsbuowy

‘9jdoad o,/ ‘s buihojdwa pue salejosy pog uo pajen)is

‘9ZIS
jun lewndo “edjw) g jo Ajoedes Bupew [ss)s yym jueid pajesbajul jing «




$0/0
JEH 35114 €0/20 20/L0 10/00 00/66 66/86 86/.6

_ _ | - : 0
- g0

)
L g

-z
- 6

L' - €
- g€

L
(seakojdwa § s10}9B1jU0) e

PO)JOM SInOY uolfjiw 8uo Jad | L'y Lg
saLnful awn 1s07

"
1:i

up

I



| i
| I :
| . L I N G148 104
, P onsson  MaGuuBnog
! uojiedaid (109 suropod 4 8 I spo0 payod 1on ssjoouiog B Th Buizianay eieosiq
Buguuy opAlonseg 4 y |- :mi@ . # Jgeyg m_zé ‘BOEULT PRIy
! Bujiadwel; X1 — . G‘q porm—— ./f , doid Emmm Gugem
I Bujieauuy -4 L XA - me:n ..... .
fuoy pioo emm;m Bupusuiug opy mx:ﬁmzu_a } N \WEALALR AU~ Eaﬁ:
| ) i L 8pIS I m.mzm.am mﬂmanu ‘xon__cu
_ | L a
| 1
W M - N LA e T S A D S N G e A B e G S .
ﬁg& ($0'8) Bupmuwisais

ueBx0 21508
s i
: Eos_ ail ojpeT

_, suanganey

30i5UR|

m:Sm&EJ

_gm amam

Y




'9UO)SBWIT

Ajjeulsixa paainos o0y -
edjw o'} Ajgjewixoidde -
/ :desog

malnal Buioud jenuue

J0BA1UO0D WJa) buoj

SauIl elleme||| uoy|ilg dHg [e20] Woly paainos
ediwq¢ Ajojewixoldde

B0 bumoy) .

MaIAa) Butoud [enuue
pamaual Buisq jo ssao0id Ul “YS wouj pede ‘sjoeauod e

JyAD pue QO

‘(4S) Jony abeaeg ‘|pargau apnjoul sialiddns Jayi0 uomiig dHg woij paainos Ajjediouud
sjaliad %0} pue sauy %0/ ‘dwn| %0z — Xiw dAjedIpul

edjwg’/ Agjewixoidde

| IO UOJ|




754 pue jaureg g 80IN0g
uogonpoid diss 1edwio) SN m spajelbau ysn @

uogonpold dug yedwon O UOJONPOId JEUOIUSAUOY) ]

auuo} [ v§

abuel 200z - /661
BlquaY Hod 158

9|eos [eqojb yum
pHOM 8y} ui siaanpoud 109 pajjoYy JOH }SOI }SOMO| dY3} JO dUO S| «




pasijenuue usaq sey AyAonpo.d ,

(1eaf sod uosiad Jod sauuoy) HIAINPOI] = (SYI0M[33}S ejquiay Hod) saakojdw] mm
JOALHI €002 2002 100¢ 000 666

o N 1

00}

002 -
00€
00 -
009

009 -
00L -

008

006
000}
004
007'h |
00¢'} |
007’} |
009'} -

|

siaquiny eafojdw3

L

(1ea Araakoidwz/seuuc IndinQ 18813 apnin) Alaonpold

L




'SJOWOISNO JNO Y)IM Jasolo Buliop, -
‘uononpoJd Jus)sisuod
9J0W pue JaybIH "S|oAs| BII|IS JaMO] 0} Xiw [eusiew jo abuey)d ‘Aous)sisuod
Ajjenb [99)s sanoidwil pue weassumop swisjqoid [euonjesado saonpay 'sjpe|
199]S 8y Bus)us Be|s asiwiuiw 0} UoNo8}ap eiawed 0apIA ‘ba ‘Aljenb buinoidw) -
‘uonoalu] |0 pasLIBAIN JO uoionposul <- ‘D8 ‘sjuswiaAoidwl [BaIUYID| -
'90J0J}I0M PaoInosal pue paj|iNs Jepaq <- josloid ssauisng souewsopad ybiH -
'SUOIONPal ]SO0 JusuewIdd -
‘uononpoud ajgeulelsns Jaybiy ai puads pasealoul <- adueusjuiew panpayos -
‘saonoeld Buljjos panoidwi ybnouy)
paa) aje|dun uo uoneulwile a(eas pus jiel INSH "Ba ‘Ajijenb Jood o 100 buonpay -
'sjons| Alojusaul butonpal | buibeuepy -
(9,66 < BuiBeiane Apuaring) souewopsad Asalep ybiH -

:UO SNO0} PANURUOY




80//00ZA4 PoINPay9s <- 1eac) Aiejjiouy pue suljey G "ON 8oeuind jse|q .

WOOL $Y 1500 [eyided saijedipul

GO0CA4 Jley Jsllj <- MaIAaJ pieod

aoeu.n) Jeayas weaq buiyjem Jayjoue ppe <- abueyo jediouiid
I4H 10 JWy'o Ajejewixoldde ppe

9s1049xa bulppe anjeA

Apnis Ayjqisesy

:uoisuedx3 |jiN NS 10H

‘Buiewqels je sajel buibieyo delos pasessoul pue usping ayj ui uopnquisip
Jajuls Japaqg Buijgeus G "oN aoeuin4 jse|g 1e wa)sAs buibieyd ay) 0) sebueyd
‘Do ‘sanneniul bulissulbus ssaa0id ybnouy) a)qissod saseasoul 1Sapow Jayuny -

Jw -G e Aoedes geys -
:daalo Ajioeder .




eleysny s)onpold Bulpjing pue pajeo) st elensny dgs9, «

%09
(lybundg)
elesSNY dg %9 9

%02
(Mo wigysam)
ellesisny dgx9

%0} %08
I 9eid N dus J0H

‘erd qejs Jwi g

edONH WZY') syiompals soﬁ__”

|991g adoogan|g ejquiay }10d _ |99} adoogan|g-

Je}S YMON dunsen

T




BiSY W Seauawy m (uawBasiaju) -ouy) eifensny O GejS m 1109 Pajioy J0H m 3eld O

%0. %09

b %0%
0

%01

. 1onaoyd




Ae
BISauopu|

puejiey |
uemie |

|[93]S uiayinog
U020

O0AL

Aojesig
uobiowsg
|98)S8UQ

ellessny
sjonpold Buipjing 3 psjeo)

ajes _32 ﬁo % 8 >_$mE_x9_n_%




BUIYD -

BISOUOPU| - UO1oNJSU0D
Baloy| - 919J0U0D PAVIOJUIRY -
ueder -

leualewlaju] e
oleld
sJed B9 ‘sjusuodwod

eUlYD - 9 SPo0D painoenuely -

Baloy - saJnjonig pajeouded -
ueder - spodw j081pu|
JdH
9leld -
aule| - JdH -
eissNy - (19)JeW JO
izelg - 0,0z ‘x0Jdde) spodwijoang e
SQe|lS -

enensny

yodx3




aujaIng

810|dI=|X

:JO uoionpoul 8y} ‘sjdwexs Jo4 uoniu




199} adoagang Je)S YO sapnjaxg (, 3o

Zev'e | €590'S | 96¥'vy | 0.4V | G629V | 928y |elo |
¥6C L | 609C | v2€¢ | vO¥'¢ | G9G¢C | O¥EC leusoju| -
9.9 /9G'L | 99¢€'L | ¥09'L | Zl62'L | €£9°L podx3 -
ZSP 118 108 29/ €18 €G8 onsswoq -
() (sduuo}
000,) SSWN|OA Sajes
oz €8 08 Ly 8¢ Ll (1) (Wgy) xeded
6ec'L | 2€9'C | cel'e 122'2 | ¥90'C LOL'Z | ) (WgY) senuanay
9'¢ 0°S QP B 6V 8V (1) (Jw) 19818 mey
002
~H1 €002 2002 1002 0002 6661

SUVIA 1VOSId




-

¥6 UOISSILIT Jueld JaJUIS €002 — 1002
06 (04}u0Q) UOISSIWF 9IS 0] 0002 — 9661
16 josloid BAIN G 000Z — G661
8Ly aoewin Jseig 9'ON 966 — C66)

(wgy) xade) | 199(0id a1eq buruoissiwwo)




'sieah Z + Juswaaibe Jeak saiy) <«
pue ‘uonoe jesnpul buunp siswosno

0} sayojedsap jJuabin 198w 0} s|ge Huleq Jo uonenunpuod «
‘uoJI Jo Buidwinp ou Jo uonenuiuoo «
:SOWI0INO0 Juedodw] -

‘aun gz bupuswwod buuesy e je

pajelliqie aq ||Im sJajew asay] "sJajew ¢ Ing j[e uo Juswaaibe

asldigjua a|diouiid ui, ue palaaidp ss80.d uonel|Iouod
UOISSILIWOY suone[dy [emsnpul M\SN aUl ‘Aepy o171 -

Juswaaiby buluiebieg asudigug







‘RaAING USSCOd.[ Ul BaLBWY YUON Ul Jaonpoud [99)s ey} | "ON
peyues Usaq Sey |99)S 8doogan|g JelS ULION 18yl Jeak paiy) aul st iy

‘ABojouyos) bunsed gejs uiy) UIspo

‘Aiyuow paseyaind AjjeaidAy desog

‘uodi Bid pue (Ajjea0] painos) jejow desds wolj H¥H $8anpo.d

‘daauo Aioeded 1oj sueld Jwzg' | Aioeded jenuue /S, {y3 om |

‘066] PaUOISSIWWO)

‘soafo|dws ggs Ajglewixoldde yjm ‘oIyO ‘BlloQ pse1edo

‘oul [161ed yym aanjuaa juiol 0G:0G




'SSN pue |gS ‘JoonN apnpoul sioyedwod ulew -
uonnadwon

aoe|d ul ulewals sabieyouns ao1d deios
Ajuiuow 18s AjjeaidAy buiold aseq

[981S uoibuUIyHOAA SI Jswo)snd jediound
jeuoibai Ajobie| sojes

bunoyiepy .







BISEJRJISNY PUB BISY 1SET YInoS 0} sjybl sey [991S adooganig
lzeig pue ysn 03 siybu sey JoonN

|98]$ Ssojule)s pue uogied yjog ised Ajgjewnn |(im Jajsed dujs sy |
‘ssaiboid |eaiuysa) Buinunuod —~
99sUa9l| Js41} 8y} Jueld euelpu| ‘ajjIASpJOIMEI) S JOONN

o 34033ma
IHI > w
1HI T2 HOOMNM
_o\om o4 Ly | | %G 17|
|
NN
dinses

SPIMPJIOM

ABojouyoa) ay 19x4ew 0} 000z YoJej\ Ul JOONN YJIM PaWIo) 84NJUsA JUIOL




1109 U0} ALjBU Op~0¢ g w 09 -
sspoy 9
L L ‘ ——Pquieyd
\ cazz lonlio ajeag
ujood " A F
A0 ww g°f - £°0 w_nmzzoc: i

Uil OGL-G|

S =

102 U0} JUBW OF-0Z W 00¥-00¢

momEE m:_u_o“_u.__ EE- mc_ﬂmm Q—hﬂ
19]109) ﬁ.zzzsz. %w@ @@ h o) « 09-05 - U . m

YOI Wwi -} ﬁ.@@ﬁ& mmm m&

Buljooo
3[qe} 1o uny Jaysiui4
nuIwW 9- v
>
W 008-00S
m : _me o n m _ wl : _ F—-—- T momEe Jeayay

@ @ 1oy wuwt §0g-002
" HHYEREE & 8 @ 0@ 2880 88 | m____& 1755

Buijooo %00 (10 \ ”
3/qe} 1no uny saysiul WO oy wosdo /]

SNUILWZ-|

buiyses ge|s jeuoiudAu0)







uonesijeuoibay -
bingsole -
sonneniul olepy e

a|npayos uo ssaiboid -
aoe|d ur wesy -
uonesbaju; .

sobueyo juswabeuepy




o !
o]




00 00, 00 00 [E——
I T I RN H“iVm:_wmwooga sjonpouad

i 1SS0 T Gy -Kq 0} Bejs uajop
0} uolii — ied opadio]

A

saosewindjse|ig z -

auojsawi -

edjwg g jeod Bupjo -

edjwg 7 a1Q uoy| -
:pood -

saJ19An} ay} ybnouayy
aoeuinj jsejq ayj ojul
pa} si seb pue Jie JOH

"9|pe| opad.io) e ojul sajoyde}

994y} Jo auo ybnoay
Jno paulelp ase Aay) asaym
(ypeay) wojyoq aseuuny ayj
0} |jej Be|s pue uodi usjjoN

aoeuwlny
}se|q ay} jo doj ayj
ojul paj ale sauoj)sawl|
pue [8)09] |eod ‘alo
uoll) sjelidjew mey

‘Bejs suwiioj pue

osje s}jawl (xnyj) auoysauwij
3IYM 309 3ay3 U1 uoqted
Y}HM s)oead pue 1o uoll

9y} JO INO s)jdwl uodl :D,002¢
0} dn sainjesadwa) ajeaud
0} ulnq saseb pue 909




08¢ X €
saoeuinj SOY

pauij A10}oe.1)9Yy
Pri— , (Ajjeusa)xa poainos
%0p Ajoewixo.idde)
edywy (aajedipui)
abesn deias jenuuy

w s .
“
“ ;
g .
El [T T
ddeanaad 2L s ik

Buimo|q uabAxQp (30 "xoadde)

99)s deiuog
BOYAIL"G

(sog) bupjeweeis




Jodxa
10 poduad)samp ‘IIiIN
ajeid ‘IIN dins JoH

AI yibusj-03-3nd2 0
DDﬂ o

_._m__ucs._.

a|pe| [991S

WWQOE = SSOUNIIYD “XEBIA]
WIS 7] = Yrouse| “Xe
WWO0E = UMM XA
BdAl LG

SIOISEY) OR]g SNonURUOY)

LI o

RUINeNeN ﬁO]M

alpe|
EBIS




— wwQog
wwuigy-
N Bulysiuiy4 BUIBNON © ydi08y
puels xis . sio)seD
O
xoq |09 / X9 sqe|s

&

MO}} 19Npoud

BAYA 7'

686 '9 2.6 sepelddn
‘GG6 [ POUOISSILIWOY

e e e e \%

11004 QLIS DO




uonoadsul 9
“Bunured swnd

‘Bunseiq joys
MOJ} 39Nnpo.d ‘Buijjiousls
> ‘Bulieays
xog *
Buijeosag /////
19||9A9] JOH /Z/_
NN U
Buiybnoy Buiysiuig
sdoeuiny BPIM LIIOOTHE=UIUWQ0Z L.
jeayoy X Y2IYL WG = Wws
* Y96 POUOISSIWIWOY
19)se9) qe|s RO €0

X9 sqe|s










(Inybuuds) §isiA dS Jshleuy sionpoid palec

'SIHL HLIM NOILO3INNOD NI ONISIHY ISIMEIHLO

dO LI NOdS n_m_.r_.__>_o dO NI @3INIVLNOD ONIHLANY NO JONVIT3H J0O NOILYLINIASTIHd SIHL
40 3ISN ANY WOY4 ONISIHY ¥3AJOSMOH SSOT ANY H04 (JONIDITHIN HO4 ONIANTONI)
HIAIOSLYHM ALITIEVIT ANY WIVTOSIA ANY ‘NOILYIWHOANI ONINOOT QUVYMHOS ANV
ONIANTONI ‘NOILYLNISTHd SIHL NI 33AINOYd NOILYIWHOANI ANY HO4 ALITIISNOLS3Y
ON 1d300V 'SINIOV ANV SFFA0TdNT 'SHOLOIMIA 'SYIDI440 IAILOTLSTY

HIFHL ANV S3LVITI44Y SLIANY 1S9 ‘MY A9 A3LLINY3d INTLX3 L1S3TIN4 3HL OL

"HOLSIANI HVINIILEYd ANV 40 SA33AN JVINDILEYd JO NOILYNLIS TYIONVYNIL
'SAAILOAMG0 LNIWLSIANI FHL NOILYHIAISNOD OLNI IHVL LON S30A NOILYLNISINd
SIHL ‘W3HL 31VYAdN ¥0 L1330 01 NOILYOITE0 ANV 14300V LON S304 1S9 '0S 0d

OL NOILYOIT80 Tv93T ANV OL ATNO 1233rdNS ‘ANV NOILVLINISIHd SIHL NI A3NIVLNOD

SNOINIJO HO NOILVYINHOANI NO @30V1d 39 1ON dTNOHS JONVIT3H "30IAAY TVIONVYNIA
31VIdd0dddV ONIM33S d314V AINO 3AVIN 38 ATNOHS S19NA0Hd H3HLO HO SAILI-FNDAS

158 1138 J0 ANgG O1 NOISIO3AA ANV "S3ILIJNO3S 40 L03dS3H NI NOILYANIWINODIY

O NOILYLIANI "¥3440 ANV 40 1¥Vd WHO4 1ON S300 ANV LON SI NOILVYINISIHd SIHL




(IUDULAS) HSIA SN $SAIBUY sporsng poro,

saseajoul Ayoedeo pipyumolg  $0/£00Z

obpry e1oedY 0} 8UIT [1008Y HiS BY} J0 Jajsuel|
sailijioe} buljjoy Jedwa | pue Buyesuuy [109 ydeg 1o 81nso|)

108l0id BuipueH pue buibexoed 1100 pajelbs)uj
apeibdn Jojeinwinody Ajju3g pue Jsji0day [esnoien NDdD

salI|Ioe} aul buisiueajes) pue Buiuesy) onAj04198|3 JO BuILOISSIWWOIB(
(NDdD) 1Ml Builjoy piog puess G 0} pajdnoo auy opid MoN

subesA 40 %001 sasnboe dHg

PaUOISSILIIOD BUIT Juied €'ON
BuISIuBAIRS WNUIWN|Y//oUiZ 0} PSUBAUOD | 1O

s )ybesA Jo 9,06 sainboe dHg

PaUOISSIWWOD aul| BuisiueAiedb snonuuod paiy |
PBUOISSIWWOD aulj BuisiueAjeb snonunuod puodasg
PaUOISSIWWOD aul| BuisiueAjef snonunuod jsii4

Spuejs G o} papelbdn Al Buijoy plod

POUOISSILILIOD |[I)A Buljjoy pjoD SnoNUIUOD pue)s 4

uonesado |y suibaq syiop ybunds (eljensny) lybesAy uyop

¢00¢
000¢

9661
661
6861
661

926}
026}
9961
y961
1961
896}
5561
6¢61




(inuBunds) usip ous 1skieuy S1NPoig pajeoy

T 301440
30144
301440 39NVNG ,wz_<s_ [ 133415 Iid] AMOJSNVAL |
JONVNILNIVIY qQUYA % ONIGTING pgy | NOINN LGOS | ﬁ ONIgTINg
TVOINVHOIN 8 NOLLYOIEV y - 31440 Tv914; _ N33INVD - NOILVALSININGY |
S o S —— An—- | || P 1 | mma— \ -
/FJI\J[\ 1 Vi
| T @ U
oW 8 o . A  — =
- v B Wl- - - .
O AN SWTIVING $ON . [
& o
Q N,v — ONITUNA 1IN HI3dN3L 10D -
e w iy muu_\,ﬂmm — %:«u,‘..a;_z_zujox . —— — s — wwmuu<
_ WomoI\E =] ) o e = ” NVI¥LS3a3d 02
INVd R
INGWLYREL 55,00
YILYM
S3OINY3AS 391440
IVORNLO3TT ONIHSINIA
; ybuudg




(InyBunds) usip ayS Ishleuy sppnpoid pejea)

DAING UBAQ - SOWNJOA fenuue feujou Juasaidas sofoeden 9joN
sjjol
lojeoydde jo asn ybnoay)
paydde Buneoo aiwebio -
o
® pu0g.ojo) e oVl Kolle y/ouiz
duyg pajuied aul juied 10 2ui7 J0 Buneos woponpa
e N o aljlejow dip oy - D|0O >.n %08
i @auwnjesury - ] N - 0} dn Aq paonpai
SJoNpoid Pasiuenes - \ m\waucﬁm ssauyoyy dujs -
duis ) Buneos (e uleq pioe
_Pejeo) [eIN AR el digs jo Bujeosaq -
R — } e
ey 066 _
diyg pajeosun e I PIOD
apjald pajdno) 1100 ¥H

& SHI0M|99]8
w) ejquiay Hod




(InybBuuds) ysip aNS Jshjeuy sjonpoid pajeod

$3UU0} 000'0E6 — INAIND  »
Kjoede9 jenuuy

sauln buneo) jejaj sy} je pessasosd Jayung e
10D pajeodun) pajjoy plod se pjoS
nding

04,08 01 dn Ag uonoONpal Pjoo puB}s G BIA SSBUNDIY} Ul paonpal
usy) paWWLIapIS ‘paup ‘pasull ‘diys Jo ajeas ues|o 0} syue) o1ojyoospAy ybnouys uni (100 pajjoy JoH Induj .

1$S9001d

FANVL AN




(nyBupds) ustp aug 1shieuy sjonpoid pajeo)

S9uu0} 000'0EZ »
foedes jenuuy

@3INNTYONIZ se Ajsnpul uoinguisip
pue Buipjing 03 Apueuiwopaid pjos 10 Saud7) 82IAIBS B)B)S ‘SBUlT Juted O} |10 pajeod [BJo\ s

:ndino

U01}08304d UOISOLI0D
apinoid o} Aojje winiuiwiny/ouiz e oul paddip 10y usy) ‘pajeauue s jey) 100 paonpay pjod) Induj

:$5920.d

i
W

ERinA |
N




{myBupds) usiA BNS JsAIBUY SJONPOIY PAJROD

S8uu0} 000'06C
:Ajioede) jenuuy

s)ayJew Jodxs pue a11sswop yjoq o)
@NYOAYO3A ‘@NIL-H ONIZ ‘@ANOGVYA VD ‘@NVASYATYO Se plos Ajjedidf} 100 pajeod [ejely
indinQ

uonosjoud
UOIS0.4102 8pIA0Id 0) Dul7 Ojul pajeod dip 10y usy) ‘pajeauue Sl eyl 109 paonpay pio Induj .
:$$990.d

R - |
LA o NN E_%w

N Vel e




(IuBunds) usiA oS 1sAleuy sionpoid pajeo)

SaUU0} 000'0€C *
:9beuuo) jenuuy

100 @NNTYINIZ 10 @NOGYATYD ‘@VdSYATYD se plos AjjedidA} 1100 pajeod [elaly
:ndino

sjod Bugeoo |enqg .

uo98j0.d uoIS0.109 apiroid
0] A0jje Wwniuiwny//oulzZ 10 2ul7 e Ojul pajeod dip 104 uay) ‘pajesuue Si eyl 103 paonpay pjod Indu| .

:$5920.d

pm.._hu,-%u% .mﬁ.u.:: MO rﬂﬂw_.

,,l_,@




(INYBULTS) JISIA BUS ISAEUY SpuIg pojeyy

$auuo} 0000 )
:Ajioedes jenuuy

"Wlewspel] pue papuesg uononpoid Ino Jo 906 Jussaidsal SIN0j0d (7
sigyew Buunioejnuew pue uoinguisip ‘Buipiing 1oy @ANOSH0 10D ‘109 pajuied Ajjeoiuebip .
:Inding

1 B3p 097—00Z 18 paind UusA0 i duis 8y} pue sjjol Jo sa1ds e ybnoiy) paijdde aie Sjeod ysiuly pue idWiid
Buiured o} Joud pejeanald Ajjeaiwayd pue pauesjo Alybnosoy) si duig
1$89201d

Rt - i8]
PR apmewousean S5

Y




{1nyBunds) usip o)IS Ishleuy spnpoid pejeo)

‘BuLIojIUOW JN0J0D BUI-UO JO UOKONPOJU| "SBulj Juled -
"1S00 $899Npal
pue Aoud)sisuod saseasou| sabneb ssew buileod jo uogonpolu] €97 L 10N -
ABOjoUYDS) MBU UO SNJ0J PBNUIUOY)

JUBWBAOIAWI SNONUNUOD BALI] -
1onpoud 0] abewep pue Aiojusaul ‘awi) pesj sonpay -
‘souewopad Aianlep anoudwy -

fAiooje ureyn Addng  »

abueyn aoejdyiopy -
Jutod Ajua [Nl ploD) Je ssoj delos paonpay -

"SUIE]S J3jem JO uolneulw!g -
Aenp jueld

‘(poads sasealoul) Jomo) Jolenwinade [euolippy 210N -
sjuswsnosdw) Apoede) pjpyumolg

$910UBID1Y3 1500 pue 1onpoid ‘|ealuyos) aaoidwi 0y snunuoy) :aAdalqO




(HYDULTS) HSIA B 1SAEUY Sponpusg prpe~

$1S09 99npay +
\Vialh aahn

.n
) mmm u_._._. aNy
J_.Ez__."._% .u\_m‘

e = FONVNIINIVIN LIHS
7 eunpgeng ! TOULNOD $5300¥d
oulid HoN _ SYOSIAQY TYOINHOIL L4IHS
SHOLYNIANOO0?D 14IHS
SWY3L L4IHS

sdoig eul]
Ppajnpayasun

590URPIY
(RuSWUOIAUT
® sapnfu)

0

sjuedwon
1awoysng

0

s18p1Q
ey

0

Sindino

QD (I W (R (0 (o @l (o &

© o \©
Ox /.0..0&(
TS & @

10JEUIPIOOT
suonerado

%
N\
&

© (o
P &
&g

S ——_———————,—,—,—YS——_
- 0¢
- 0F
- 09
08

1







1




9497¢-78 'ON




'SIHL HLIM NOILOINNOD NI ONISIHY ISIMA3HLO

4O 11 WO¥4 AT LLINO HO NI INIVINOD ONIHLANY NO FONVITTY HO NOILVINIS3dd SIHL
40 3SN ANY NOMH ONISINY ¥3IAIOSMOH SSOT ANY ¥04 (JONADITOIN HO4 ONIANTONI)
HIAJOSLYHM ALITIEYITANY NIVIOSIA ANV ‘NOILYIWHOANI ONIMOOT QHYMAOS ANV
ONIGNTONI ‘NOILVYLINISTHd SIHL NI A30IAOYd NOILYWHOANI ANV HOd ALITIAISNOdS3d
ON 1d309V ‘SINIOV ANV STFIAOTANT 'SHOLIFMIA 'SHIDN440 IAILOILSTY

HIFHL ANV S3LVINI44Y SLI ANV 1SE ‘MY A9 Q3LLINYId INFLXF 1S3TINd IHL O

HOLSIANI IV INDILYYd ANV 40 SA33N ¥V 1INIILEVd JO NOILVYNLIS TVIONYNI
'S3AILOArg0 INFWLSIANI IHL NOILYHFAISNOD OLNI IMVL LON S30A NOILVYINISIdd
SIHL 'W3HL 31¥AdN YO 1334¥0D 01 NOILYOI1E0 ANV Ld3J0V LON $30d 189 '0S 0d

OL NOILY9I190 Tv93 T ANY OL ATNO 103rgNns "aNV NOILYLNISIHd SIHL NI G3INIVINOD
SNOINIdO 4O NOILYINHOANI NO Q30V1d 39 LON dTNOHS JONVIT3Y '3OIAAY TVIONVNIA
JLVI4d0¥ddY ONIMIIS ¥3 L4V ATNO JAVYIN 39 ATNOHS SLONAO0Hd ¥3HLO dO S3LIFINO3AS
1S9 173S ¥0 ANG OL NOISIOZ3A ANY 'STILIFINIJIS 40 LO3d4S3H NI NOLLYANININOI3Y

40 NOILVLIANI 43440 ANY 40 1dVd WHO4 LON S30Q ANV LON SI NOILVIN3S3dd SIHL




Ty
.

i

E]

s
T

.
:
+
.
:
Ia..-
:
.
ﬁ{,
o
N
.

N
N




eijesnsny ybesA .

B|qWIBY
H0od ‘s1onpold buibexoed

SENIETEERIIVETS
sbunseH ‘Uod UIa1Sap
ejquisy] Mog ‘Jybundsg

o

eljesisny sjonpoid buipjing pue pajeo’

N




JUSWUOJIAUS 8y} pue
“Kyajes ‘aouay|aoxa BuunioeNUBW R SIAISS JSWIOISNO U0 SNO04

sdiysiouped Jawo}sno BUolS Se [[om Se ‘YIOMIoU SOIAISS % SIeS
‘uonNqLISIp 9SNOY-UI BIA Jo)JeW 0) Sjouueyd padojanap Jlop

JJodxa pue onsawop Yjog SiayJew o Oljojuod

sjonpoid @ spueiq Buipes| Jo 9|gelS .

SONI|Io.} SSe|D PLOM JO YJIOMIBN

eljessny
ul [99)s pajuied pue pajeod Jijjelew jo Janddns jusuiwe-ald e




uleyo anjea
pue Alddns |o8)s pajelbajul Ajjeaiuan ‘Buois e Jo Led

syuedioned Ansnpui Jayio yim ssoueljje buoss
92JaWWo0)-3 ul diysiapes

sejiqedes
Juswdojanap pue YoJeasals aSNOY-Ul Jus|[aoxg

aouaLiadxs
A1jsnpul sAISUBIXS UM JJelS Pa||INS pue [euoissajold

S9IINIBS pue S}oNpoId MaN
sdiysuonejas pue snooj sowoysnd buons

uoniubooas pueiq buong




anuan 99INas WD

sjonpoid Buibeyoed

Iybunds

aJjua) 90IAISS BIOJINYD

95/1d keupAs wajsap pasodold

a1jus7) 90IAI8S 9bprY BIOBOY

HOd UId)SOM

99IAJ9G BUIYSUNS

90I1MI9S apisaelq

a1)ua) 90IAI8S PlaBUIM

a1jua)) 80IAI9G daIeAp



o B

e .i 1

— -
S19NA0Yd ONIOVHIVd

1) REPRIiness - - foea W

SININID
JOIAN3S 3LVLS

QH
pue qejs



"$00¢ ul suuo} yjuoniu g - .

‘(Sjoued Wo04j009)
. | 4 L ‘Soysiul{ lj[ele| ‘sioo( abeles) :b3)sjuswucaug
,\T N N B R pue suonesijdde jo Asuen e 1o} sjonpoid jo Ajiwe)

A0 s M

"(£00z) @ouewiopad Jabuoj 10j mau,
apinoid 0} paoueyus ABojouyos) [98)s @ANOIGHOT10D

'spuay) Buipjing swoy yojew o} Ayiqixa)y ubisep
paseasoul Jayjo 0} £00z Ul payoune) abuels Inojod maN .

‘Buyjoos pue Buiousy |98)s ®ANOFHO 10D
10} puewiap paseatour buijjan} s1 aouslaald JawNSU0) .

(09 10BJUOY) JBWINSUOY) :32IN0S) eljessSny
Ul puelq [eusjew Buiyool jeluapisal pasiubooal 1SO

‘996 |, SOUIS UONN|OS [93)s pajuled Jaiwsid ay|

8010y ybry ayy buniep,




anuad uenysanbz sidwA|o

'700¢ Ul SUuo} yjuoljiwu |}

Buiwel; asnoy |enuapisal
:63 "sasn Jo AjaueA e Ul sduewlopad
Buipue)sino Buiayo Jonpold aji)esian JSo

"eyJew Buipjing [euisnpu| ¥ [LI0J8WWOY) 8y}
10} BulyooJ ul pueiq uaroid pue pajsni) 1SO

‘$00Z 81e| ul youne| 104 pauueld sl
1991 ®@INNTYONIZ Ul Abojouyos) psoueyu3

'9/61 Ul youne| woJj
uoneAouul 1onpoud pue ssasoid panunuos

uoneindas JnoA s 1.uoq,




‘$10npoid sANadWOd JBY)O YIM Paisyo Jou

KaupAg ‘awoipojdap Aalg sung fyuellem e Jo aoueInsse ay} yim payddns si j9a)s

— : — — @ONVASYATYO Auunwiwod ubisap Buusauibus
3y} BIA SINJONS OJuI PauUbBISap SI 1ONPOIq »

spleuoop % sbuluung Buipnioul suleyo
lejal Jofew Joj [eusjew Bulwel) ay) se paiyosdg

|99]$S 3|04 Joy [EuOnipes}
ueyj Jeyealb 9,09 st onel Wbiam o) Yyibualg

Buippeyo

[EJOW JOj YIOMBWE} 3U} S! [981S @NYISYATYD
"UoIN|OS (93]S [e}0) aY) syuswa|dwon)

SJOWO)SND |BIDIBWIWIOD IO} S|eInjonl)s
abneb Jubij ul pasn pueiq pajsni} ‘sjqepuadaq .

|93]S pPaleod pasiueAjeb ‘ajisus) YbiH .

uoinejndal 1nof ¥Sil J.uoq,




ueaue.LId)IPS|A B 1Se3 9|PPIAl ‘ oLy YInog ‘euly) ‘eisy 3 ‘seolswy — sauunod doj .
Hodx3

dnolo) 19815 ulayinog ¥ dnols) s|es)s 109 ([8dIgauQ uobiows
uonnqljsiqg

100wy B AsIn—
buibeyoed
Emm;m_w XN|0J)09|3-
bulin)oejnuey
sJainjoejnuew Jusuodwod ony—
ysIgNSHIAl 8 p1o4 ‘ejoho] ‘uspjoH NO-
aAlowoINy
02Jei1S ‘|loNBIN ‘Siapial4 ‘Nwens ‘ybesAT siswojsno g doj -
uoiisod jayiew buosjs — bulp|ing
| ansawo(




Kyubajul Joj uoneindsy

yybuals |eroueul yibuang ejelodiod

juswabeueyy JunoddY PIINS
asiyadxa [e007
abpajmou| Aiisnpu

aousliadx 3 19)eN-Ul

ainjela)| pue buluiel |
uoljnjosal wa|qold
yoddns [eoiuyos |

90UB|[90X] SIINISS

aouewloped Aianyep Josdng
sawit} pes| HoUS

SJOWO0ISNY 10} palojie |

Aiddns a|qejs pue 8indag

aouewiopad utey) Ajddng

sdiysuoijejal J8woisn)d
uoljeAoul|
Juswdojanap 18xe

uonIsod 1oxeN

uonoajoid ylewspel |
Buipue.q juaipaibu
puewap pue uoinubodal 1axei

ybuang puelig jonpoid

SPosU JaWo}sSnd J98W 0} Pasi[eNAs) Apuejsuo)
\ uonosjoud Auesep
a|qejieae abuel apip

aw} JoA0 Uanoid aouewIopad

Ayjeng jonpoid




Jo)Jew suoljppe pue suoiels)je ay) bunensuad |99)s «
Sjuswanoldw| awoH ~
ainjiuiny ‘sbuijiad ‘sepede) ‘buljjlem <«
Saysiulj pue sainjes; jeussiu -
:SO1}8Y)S8e pue uoljounj yoq Ajsiies 0} pasn Mou [93)S e

SYUB | JBBM -

buiyoa( [einjonag ~

buioua |enuapIsey ~

buyjooy |enuapisay -

Buljlep\ pue buiooy [elolswiwon -

:9|dwexs 404 ‘saiunpoddo jJoxiepy .




ANVAWOD ATIWYY ¥

unsuyofDd

uewjo) ¢ WHMI9Y
PUOXIY JoAaeT]
/~ |0SOIdY
o _
—uOOn— ¥ Q ) spoo4 Aiuno) ulaynosg
Wumw.m_._ ,mnoou

(s10)l 1HO) AND  w1=wem
e, Xanvd>
..,.E«;.. M..w 3 po0O4 UBWwnH

dq

Ul jeJauayn)




elje)Sny SS04o. YIOMJaU Sajes
aAISU3}Xa 3y} ybnoay) yojedsap jonpoid

uonnquisia

@ONYdSYATYO ¥ ®3NNTYONIZ

N0 :}oNpoid
" @0ONOGY010D PaJI0d 8AIBSY

@ubesi

Ut 10D

sanijioe4 buunjoejnuey




ket share

ing mar

t

in exis

1. Vigorously mainta

Introduce new downstream products and solutions
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3. Drive for Manufacturing Excellence
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SEC File

/// No. 82-34676

BI.UESCOPE BlueScope Steel L.imited

Level 11, 120 Collins Strest

STEEL Melbourﬁe VIC 3000

AUSTRALIA
www bluescopesteel.com

ASX Release

Release Time: IMMEDIATE
Date: eyt | O JuHE ool

BLUESCOPE STEEL TO ANNOUNCE
FULL YEAR RESULTS ON 19 AUGUST 2004

BlueScope Steel Limited (ASX: BSL) advises that it will be releasing its full year resulits for the 2003/2004
financial year on Thursday, 19 August 2004.

About BlueScope Steel Limited (ASX: BSL)

BlueScope Steel (formerly known as BHP Steel) is the leading steel producer in Australla and New
Zealand, supplying the majority of flat steel products sold in these markets. BlueScope Steel’s principal
customers are in the building and construction, automotive, packaging and general manufacturing
industries. The Company’s steelworks at Port Kembla is Australia’s largest and one of the world’s lowest
cost praducers of hot rolled coil. Steel rolling, coating and painting plants are located in Australia, New
Zealand, Thailand, Malaysia and Indonesia, and under construction in Vietnam and China. The Company
has a network of rolliforming facilities across the Asia Pacific region that is unmatched by any other steel
company. In April 2004, BlueScope Stee! completed the acquisition of Butler Manufacturing Company,
with operations in North America and China, enhancing its steel solutions and pre-engineered buildings
business. BlueScope Steel also has a 50 per cent interest in a steel mini-mill in Delta, Chio, USA.

For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS

Media Investors

Sandi Harwood John Knowles

Manager External Affairs Vice President Investor Relations
BlueScope Steel Limited BlueScope Steel Limited

Telephone: +61 3 9666 4039 Telephone: +61 3 9666 4150

Mobile: +61 411 027 006 Mobile: +61 419 893 491

E-mail: Sandi.Harwood@bluescopesteel.com E-mail: John Knowles@bluescopesteel.com

10of 1




m__m:m:,q Ul 9248WWOY JO EQEEQ cmo_ m

2d0og MaN YliM Q_;o m:_- Vv

7002 3_;

9L9VE-C8 'ON
Ll OIS




b S1 jeym op o} buisooyd ut st yjbualjs

INQO JuslaAjoAul abeinodud pue sanfeA [ed0] J0adsal ‘Yjjeam o)jeald JUaWUONIAUS Y]

10J 8182 am ‘uiny uy “sponpoad pue ssauisnq ino buipoddns seRUNWILWOD UO Salj8] SS829NS INQ
"SaWIOY N0 ale SARIUNUWIWOI INQ

J18buo.js

Jle sh axew ‘1ey}ebo) yoiym ‘snjea ui ymolb pue Ajjiqeijosd bumnuiguod o) Juod em ‘uinjal
Uf “Sn Ui JS8AUI 0] 8S00YI OYM SJapus| pue siepjoyaleys oy} Aq ajqissod speul S $$899Ns INQ
‘SUOIJePUNO} 1N0 ale Slapjoyaleys inQ

'syjbuails papiemal pue panjea Jsow Jno aie

suonnjos palidsul (9ajs JeAiep 0} Ajijige pue Yiomwes) ‘sausiiadxa inQ "o}l Ajiwe) pue 3iom
uaamjaq souefeq Ayjesy e urejuiew pue joadsal pue jSnij yjim Jayjo yores Jeal) 0] aSooyo
M JuBWUoIAUS BuIAiSijes pue ajes e Ul yIom apy 8jdoad 1no wiol) SaLiod $$8aans InQ
‘ypbus.ys ano aue sjdoad inQ

'Seapl pue

92IMIBS ‘Sjonpo.d Jouadns yym 1ayjpbo) ‘1Snij pue anjeA a)eald oj walj yum A18sojo buiiom
ul self yibuais anQ “sn buisooys sisljddns pue siawio)snd no Uo spuadsp $$829ns inQ
‘sJoupied 1no ale siewopsnd inQ

'J99)s adodgen|g yym
sailunwiWwod 03 unojod pue yybuasys ‘uonendsul Huuq Ajpnoid siswiosnd ano pue s




¢ 0 UBL ‘UONBAOUL| ' YMOID 0OSOd, ‘'00S0d : 89In0

"2u) ‘g3 LD0T &

A
'y il
o u. WE:Jm

b :
VINYIOI0 ANY ﬂh
VITVHLS(Y o

v b . ) . o - . - . A e Ay
s A  HLNOS * _
. . i

o

q,_z,:_e_z‘

i_f%wi? %SG _w:
.,Mn;@..

| (€002 SA 866} ‘%)
uoibay yoea ui siayew@9)g ¢ doj jo aleyg uoijonpoid




y (001 = ¥661 Indy Xapu]) Xapu| 821 199}S [eqo|D) MY ‘[BUOKEUIBIU} (YD BN

700¢ £00¢ 200¢ 100¢ 000¢ 6661 8661 /661
SE FEEEY S
hER , |

i

09

- 08

|99} dHg  dNand

Bunsy
40 Jno-uids 198)S8U0 .
SR ‘ P : ~ ognd 19315 - 0C)
SHVS, Bunsy $8%unouue 199)58UQ
aygnd 159 dHg omouds  oDOWS
$35UNOULE dHY
- oVl
sjonpoid m:o._..l mﬂosuohn_ 1|4 — |BqOjS) =
- 091




suonippe Ajioedes Joy uiajed jualayi|

sobelioys [eLiajews mel R uonejjul 3so09 jndu
uonesnieald i uonepijosuod jeinjonys Aiysnpul [99)S
euiy) ui deb puewaq/Aiddng

l1zeag ‘eissny ‘eipuj ‘euiyd :yimolb puewap [99)s [eqoj9)

pasiuoIyouAs - Yymolh 21wouods jeqolo

Knsnpui [as)s [eqoyb ayy Buiwioysues;



G6C

N
bz c0l | ol

e

15893104

PlAOM —— MOY [ Bulyg [ |

(

S9UUO) UOI|[iw)

asen aseq [SI] - puewaq [2931S

|eqo|D

S]] ;89N

002

oov

009

008

000°L

002Z°L



€002 co0z |99)S MBJ JO SaUU0} Wwg'g jo uoijonpold p1oIay

NN AVIN HdV "V 934 NP Omo AON 100 d3S o9nv 1nr

#»:/ S S S [, (IIL[ RN I U U S

OV ¢
H WgeS$ JO Moj} ysed
1 09°¢
ez (PRl Ajny) aleys Jad sjuad gz Jo spuaping
00 %G’} 10 [e)ided pajsaAul uo uiney
[0Z't
| Sjuad |°/G Jo Sd3
| Ov'E
| wzGhs$ Jo LVdN
mow.m
mg.m sowooyno Kjoes 1aAa Jsog
e 200z Ainr 6} :Bunsiy onand

JES X 15114 10] 901 91eyg s,|9915 adodganig

- Jeok E_u_m._o_



y00c €002 ¢00¢

ALHALINO S YL TAY A LIRS YL e %00} 42A0 Bunsy) 21jgnd aduis uinjey Japjoyaieys (o}

L.
e aJeys | 0/'v$

ooe 10 }509 abeJIAR Je Saleys uoljjiw /'09 J0 yoeqhng aieys

|05¢ SJUBUNUOI ¢ Uo Y9I Buipnjaul
00 xadea ymoub jo uoljjiq L4y 190 panrosdde pieog
,oﬁ $)S09 UOI9BSUE.) 210Jaq W}zzZ$Sn uonisinbae Jajing
100G

P

s S007 JAQUIBAON — 3935 adooagan|g :abueyd aweu palinbay

009

COAd Ul WZGheY SA —
059 $0A4 Ul 1 VAN WwGEe$Y Jo uonejoadx3

00,

aouewouad jeuoijesado B Ajojes 1ajjaq USAT

BUNSI| 90UIS 90lld OIS S o) edoogang  $V




9661 WO s1vpuEuVY dop oy

Hi
-700C €002 200C 1002 000C 6661 866L .L66) 9661 G661 ¥661 €661 T661
-0
Vi 8L .
LT .
e + S
+ 0l
14 -+ St
9|
+ 02
T T o.gpz obeione bupnpeynuew saepynos meN . B B BT
6C + 0¢
€€ |
ce Ge
1 4

PaYIOM Sinoy-uew uoljji 19d o} }SO| Ul bunjnsai saunlu




anjepA
Japjoyaieys bunealn

_m,éu::w |
- |epde) ajqixal4
. bueBuong

P esy
o mm_ﬁwcston_ao

¥



3

Auedwo9 Bulinjaeinueyy Jappng Jo uonisinboy

RISY pue RljRJ}SNY Ul SUOBAOUU|

ABajes3s 1onpoid pappe anjea ‘papuelq ‘Joyiew-ul ‘weassumo(




ki







4

qeis )
7
7
aleld ‘10D paiioy 10H \ aje|d 1109 Pa)|oY JoH
;
7 1 !
palioy piod \ pajjoy piod
/
. Thuejiey] _0%-8
2N olflesol ; WEURIA SIEIMN
lfeysny ¢ BUlY9 .
2N B\ TeISauopu| /
ajure
eljesysny / poued , WEWAIA PR
\ ¢+ BUlYy
\ Bunwoy m:.“_oh
\ oy [/ .

\
/v

w:o_s_ow\mmx_n__an
vohmwc_mcm o._n_

“119d

suopnjog/sbuipjing
pasasuibuz-aid




mF l_wm PuUt Yowey 4 ovang

spejeifajul ysn@m  Uononpoid duys 1edwo)d ysn m uonanpoid duyg 1edwo?) UoIINPOL4 [BUOHUBAUOY ]

auuo} / v¢$
abuel 200z - /661

ejquiay) Jod

(Ajieqojb sjue|d [993s 69 19A0)

9AINY JSO) [38]S 10 P3]|0Y I0H [eqOID

{

Bunjew|aa}s 3509 MO — ¢



00T dseqejeq Ayoede), NYD *.£00C SAINDIY Wl 19815 PUOM, 1SIf :82in0g

o (papnjoxa sponposd Buo Supjew Ajuo asoy)) siaxewlsa)s 66 1sebie ;31 ON
j991s
adoogon|g
 IRIRSRERARIRIBIRIRIR RN R R IR RINERIRIRERIRIRIREE e
Al
0L 1IRER;
gi 4] {]
TNt
0 oz || ]]
€C L
8z L
L UL
apiMplom 1#  sBuipjing passauibug aid ¢ e | i
APIMPJIOM L} Bunwiojjjoy - 9¢
SPIMPIOM Z# Bunuied . =
ui uonisod weasysumop Buos Auejiwis y W |
xaded panoidde Buipnjpouj +¢
(Aoede) OYH Jo %, se Ajioede) Buieo) elap)
ALTIgVdvYO ONIAav-anivAa o




SaINJUIA Julof
llemelsip 8 J31ing
$a.1JUd9) JJIAIS
Buiwaiod |0y
Bunuied | buneod

@)
O

“podsuel]

\l. e -y
| Crammad

AT

FER BN X3
— Junidio0) uBILIBWY PUuB Uelsy ZN

uolyeoo}-09 sansibo B
pue 24Jud) NG

Ayoedes auq juted




eifessnY Ul SuOjeAOUL! P










ia

ral

Aust

I0NS In

- ®©
O
E=
=

branded




W0 QWTRIVIE MMM 11SIA JO 656 Z20 0081 U0

1040 (e adoagsnig (|20 sjiBlep Jof

-awsiiy AQ (015 ,JWIVINIZ 10} 458 258

jiaasyy Buippeyo pue Bujoes Bumed asnod.

aing oxew o} pssa| Buppiue (v udpbindey,

T3S
340253IME

=

awnjoduIZ

in0A ¥Sy Aim 08 "awou pooB oA 5|
"jaas posiuaaiet 58 Bug) se:
‘seib o) o) tn 158} 1PaISIWATVINIZ
‘asnesaq 'AyiqRINp S 40 8IS ag ved

-NOA pUY “SUORIPUND YsiBY 5,8]{BASNY 0}

Ausd

‘BYeAsHY uj palSal pue pR3NP0.d 1INPOIG WhjULNe JUj2

AJug 84y 5} 0SNBIBG ‘BDULISIE) LOIEOLIOI U PIBOUEIS

Syt 195 oy anuURUDD 1A 10315 GFNNTVINIZ 8415 BY
423 N0y, "PUNDIB 4 {|AS ||,BM BINS 84 UBD NOAING

5804 §Z Ui PUNOSE 04 1SRG [ AuBiiem 8y Bupajo

E
5

LB s

Aq peyorq s j emou ol ZiEalg edaasanig Aq Ajuo epety
19913 LIWNIVINIZ 58 Buo] 58 158} |1} §f SMOUY OYM

SRR R et

LOHR e B

pup Buyjoos umouyun Binsn gum wojqord oy

e L

NGRS BB IR R SRR DR T
BT U R TR DR T BT B 5 O 2 e
AR SR B

o §) SO OYM ,$5/88A 62 01 dn jO Aprem e

‘umounun i ‘leyuisnf st Buippejo

R Eoge st d ot

I 9 O e S R, 4

0 B AR 7 TR Y T A b o s

G

VR T T et i i s na . e 4

TN 2T

s e ———

o B ¢

=R

] IR ERE v 2R e b WA N O AR

) NS ol WO o b AR

i b o bR i BB o0 3, T 5 T

- e e g s st W . e aen i s e et et e T e e e g e
s R

TEELS 2

TR

et o e . g e S Y, O S A R

TTYARIZ 1S SRIEIE08 B0

et




#vm g Sapnsy Y
oryan iy oyma

i annen | REEEEE

e

‘ORI D WY AtBUNY (008 Haieg pang —

‘uonejE)ISU) eA(suSyUl snoqe| ssa] 1exonb
B papiaosd pue spe-uo Alguiyoew Argay
10} paad syi paaowal ; qiyospiy jo ubisap

SEITITF i B1am Jybin) pue pbuay prepueis sabiuo) ayl
O ADTIRS - A
4 D R8RS RT s . - 2
SO AR . Whawr _ in
2] Agenb faszunys atgadig e mgunacuD3 , . . . 5
' bingpnp sfon praayea jsucba R
Fead puw swTynr 1 Sangay s i xey musmambas sanpy e
eppest gwasdoppazp wansdug » @309 8 myanTEY .,
S Aptta raies sangy o
] } @0:f pira spuvgasm vapheadia) Pudaap yuad e g sonpRy v ~ x| -
- b A it 4 gt P b “.e wnpaye UOIATNIUOR S SUR W FIAPTY ¢
R Bt e M0 wjuor Ayddns rajepy
30
,
y ot

- pyjony Loy o3 Buryye coremnes janma? §omao 0@ Ay gy
iy Ky fa e sy grept, o paza pua 17 gara P purdos Rmomy

puynien Hensaniug seymaEag ) Nh@%@gm@wﬁ% ) P ._mo_:_o__oow ajgeing Buong
jsanriey AypA £

i

2SS0 AU

LB O

i it ML 4. ge .
. WG| OADARS |




ity ,
R G i

Il |
i
i

4




14




mmai E%?@E st mEE__:_ E__uﬁ.& SNOWIY) 150U By}
‘e)jag a__e_us_ us o 8l e ‘=




e
L2

-aPesn ajquned-ual 10} xcﬂ BHOBP S$B00E 0}
-gbeioys jana) yBiy o) padund Jeremuies preas) opedey E\:ow 0} #INonAs. owel). ,mwuw_ ,

sae)s ewel) [a9}s Blombi.

YU} JUaleal [BIUE0 Ul pBIdalDo IBTEMUIEY, siaved jliju oWwel (9915 WBIIMYBI mam
abueyosip ssjemujes yead aINpas §j00Y USAS (9818 jInjonAs SRl uep.

YOReIICUe ) JUBIsLNYI]-

by

AN

aouel




8

¢

'2INj08}IYaJe uelensny Jo ajA1s aAoUlSIP B Paeald 93]S
'SOGQL 8y} ul uonnguisip ueljensny uebaq jybesA .




6¢

awit| Bty sy} Je AjunpoddQ anoeMY Uy

uonuboosal pueiq apIMPHUOA —

BUIYD pue eouawy YUON Ul suoljisod auQ JoquinN  —

(sg3d) sbuipjing passauibug-aid Jo saiddns/isubisap [eqolb usuiwe-aid -
Auedwo) Buunjoenueyy Japng

143118
Auedwo) joa)g adooganig y 1d0DS3iN1d

)

-
o

- ng.QEoo Bulnjoejnueyy Jajing Jo uonisinbd



0

e

aleyg Jad sbuiuiez o3 uonnjip oN
pauleluiew }9ays asuejeg ape.o) JUsWISOAU]|
,6¢ dn saafojdwg

%/, dn uoniodoid anuanay weassumoq

uoljjiq |$y xoidde 1o ¢;0z Ajieau dn anuanay




25

0079} lejol

%8

/pue(ea7 MaN 0012} IEJOL

%0.
eljessny \

./ %01
PUBJESZ M3

%CG / %CC / -
efesny BOUSWY YLON oo mE\@Nsm .

%t
EUlyo
ey %)
® e e1sy 35
1BUI0 .
%} %01
PY0  BIsy 3S
~__¥ooz sunp

700

¢ Aenuer




[/

€

bunaxse R sejeg ‘buunoejnueyy ‘bundsuibug ‘ublseq

Auedwos g34 JH]L St Jepng

buljiem [98)s ypm _>__mo_ab ‘swia)sAs buijoos pue swel; [eanjonis [oa)s buisiidwon
Buip|ing pataauibus pue paubisap Ajin4 |




SKep DBujIom gz ui pajoala "AJijioe} w000 0} | -9|dwex3










g€

Inojaue)
9WOH 30

MIN

2|0JOJOI

Jozibiau3

NE

(anoqe) wii} aAnowolny Buag uep

(yo1) eubis patjly
(wo| anoqe) Jejjidialed

Ba ‘swuly asauly)
Buipea| g S[euoljeulnw apnjIul SIBWOISNY

— U




k£ S0 Sofes 9jng ¢
$201JJ0 JOLISIp J3ing /

S80W0 S3jeS (BUIYD [98)S P8le0d) 0SO 8

sa01jo sajes JybesA ¢

salyioe) buunyoeinuew g4 Jepng Z

sanoe) bunoeinuew ybesA ¢

(uononuisuo9 sapun) Aupioey aur wied/buneo) jelep |

JUId}004 BUIY) S,[99)S adoogan|g

°
o
O
o
»*
-
-

BUIYY Ul [99)S 2d0ogan|g



R e s b 23 b

EITRR - o sl

.3. .
SRR RSTVRUERF RS o I




1o
wlij.gsqyui :
REE RS B

TR - I R

i

- - E jaEs
e q
i P H




SEC File
No. 82-34676

?_ﬂ*‘g{s B

LUYR R~

American Chamber Of Commerce Speech
by Kirby Adams, Managing Director anﬂ CEO BlueScope Steel

Tuesday, 8 June, 2004 Sydney

Title: A Blue Chip with New Scope

Introduction

(slide 1)

Ladies and gentleman,

Thank you for joining us.

Today I'd like to talk to you about our company, BlueScope Steel.
About how we are evolving into a steel solutions business.

And where we are going in Asia, in North America, in New Zealand, and here in
Australia.

But before I get into our story, I would like to provide you with some background, to help
place our company’s progress in context.

This past weekend’s events have led me to reflect on leadership, as we heard of the
passing of Ronald Reagan and remembered the heroes and leaders of World War 2 and of
D-Day.

It struck me that one of history’s lessons is that successful leaders and great outcomes
come from conviction of purpose and strong beliefs.

One of the first things we did at the then BHP Steel three years ago, following BHP

Billiton’s decision to ‘cast us adrift’ was to lead our organisation to develop a new values
document, or Charter — which we have called ‘Our Bond’.

(slide 2)

This culminated in the words you can now see on the screen.

At the time, for our organisation, these words were new, they were profound statements
of what we believed in as an organisation, and they were aspirational. They are now an

established part of the fabric of our business and the way we behave.

I would like to think that amongst the reasons our 16,000 erﬁployees come to work with
energy In their step are that they feel a purpose in their job, they know they are creating



products which benefit their communities, and we allow ourselves to have some fun (but
safely, of course)!

(slide 3)
Around the world, the entire steel industry is undergoing huge change.

There is an expression that is commonly attributed to the Chinese — ‘May you live in
interesting times.’

Well, it is a very interesting time to be involved in the steel industry.

We are operating in a global environment that is incredibly dynamic, and this has a whole
range of implications for our business, BlueScope Steel, and for the global steel industry.

Three weeks ago, in a speech to the Australian Steel Institute, I looked at some of the
factors which are affecting the steel industry at a global level.

So for those of you who don’t follow our industry closely, let me give you a very brief
perspective on what is going on.

(slide 4)

This slide shows how steel prices have changed over the last seven years. As you can see,
we’ve had a fairly wild ride.

During this period we have had three Australian steel companies listed on the ASX —
maybe the people who initially owned, but sold, shares in these companies now wish they

had not given up so early.

Understandably, current pricing has led many of us in the steel business to ask where our
industry will go from here.

In my opinion, the current situation will persist for some time.

Why do I hold this opinion?

Because there are six factors behind the transformation of our industry, and when
considered together, it is reasonable to conclude that the recent price effect will not be
short lived.

This slide is a summary of those factors.

(slide 5)




I think the steel industry is being transformed by

1. the fact that economic growth is currently synchronised across much of the world.
2. strong worldwide demand for steel.

3. the influence of China on demand, supply and growth.

4. steel industry structural change - the consolidations, alliances and privatisations that
are making the global steel industry far more rational, informed and disciplined.

5. input cost inflation — an explosion in the price of iron ore, coking coals, and big cost
increases in other raw materials, scrap, and shipping — costs which, regrettably, the
steel industry must pass on.

And finally,

6. changes in steelmaking capacity — overall capacity has been reduced, and it is less
likely that major integrated facilities will be built in western nations.

So, because of these factors, there is a fair chance that we are in a different, more
sustainable industry structure for steel, and this gives us cause for optimism.

The factor I would like to elaborate on is China.
(slide 6)

This slide shows the International Iron and Steel Institute’s forecast for global steel
demand to 2010.

Our institute is forecasting world demand for steel to exceed one billion tonnes by 2010.
To give this figure some context: there are around 12 million registered motor vehicles in
Australia. If we say that each vehicle represents one tonne of steel, that’s 12 million

tonnes.

So, all the steel in all the motor vehicles in Australia equals about 1.2 per cent of world
steel demand by 2010.

And 35 per cent of this demand will come from China.
Last year, steel demand from China was 27 per cent. In 1995 it was 13 per cent.

These numbers should give you a sense of China’s huge, and growing, appetite for steel.




Indeed, demand for scrap steel is so high that, according to recent media reports, the theft
of manhole covers in China has become a serious problem.

So, for the good citizens of Shanghai it is not so much the soaring price of steel, but the
corresponding drop, that is a concern.

Now when you have a situation like this, where one country is making such a major
impact, the effect on the global industry 1s significant.

I think it is fair to say that over the next decade, very few will be immune from the China
effect.

And I expect that we will see the trends that are affecting the steel industry repeated in
many other industries.

So, it is in the context of a dynamic global steel economy that 1 speak to you today about
our company, BlueScope Steel.

Firstly, I’m very pleased to say that the 2003 and 2004 financial years have been
outstanding for BlueScope Steel.

(Slide 7)

This slide shows a few of the results from BlueScope Steel’s first year, since our public
listing only 24 months ago in July 2002,

We’ve achieved very good financial performance. But importantly, we have operated
safely, rewarded the faith of our shareholders’, and looked after the well being of our
employees and communities.

Our expectations for the 2004 financial year are also positive.

(Slide 8)

We announced in May that we are expecting NPAT of approximately A$550 million, for
this financial year. This i is $100 million up on last year’s NPAT, and actual results will be

announced on August 19",

Since listing, our share price has more than doubled and our total shareholder return is
among the best on the Australian Stock Exchange.

As you can see, we are in a strong growth phase, with A$1 billion of capital expenditure
either approved by our Board or in advanced stages of study. And importantly, we are

doing this while we are looking after our shareholders.

But the indicator we are most proud of is our safety performance.




(slide 9)

It is world class, and getting better. Since public listing, we’ve had a 45 per cent
improvement in our lost time injury frequency rate, and we will not rest until we have
achieved and maintained our goal of Zero Harm.

Our aim is for the steel industry to be one of the safest places to work in Australia.
(Slide 10)

So, all in all, we’re proud and delighted with our progress so far.

This success is being greatly helped by the strength of global steel demand, due to
economic (GDP) growth, but also due to growing recognition that steel is a fashionable

and highly recyclable material that contributes to a better way of life.

So for the next twenty-five minutes, I’d like to talk to you about where our company is
going, taking account of some of the powerful forces at play.

And specifically, what we are doing to re-invent BlueScope Steel as a steel solutions
company and a company Australians can be proud to call one of their own.

One that is growing in innovation, in capability, and in geographical presence.

We’ve said since listing that we are a different kind of steel company and I believe we
are establishing a track record that shows this is the case.

We are a company that is very committed to Total Shareholder Return. Our shareholders
have priority, and our challenge is to simultaneously take care of them, and pursue value-

creating growth.

The de-merger has given us a sense of liberation. There is a can-do spirit in BlueScope
Steel. People feel unleashed and energised, and this is creating speed and agility.

The strategies we are pursuing genuinely differentiate us from other steel companies, and
are strategies you might associate more closely with a company in the building materials
sector.

(Slide 11)

So today, I'd like to examine three areas I feel demonstrate the ways in which BlueScope
Steel is changing. The three areas are:

1. BlueScope Steel’s downstream value added strategy




2. Innovations in downstream value added businesses in Australian and Asia

3. Our acquisition of the US-based Butler manufacturing company — the number one
Pre-Engineered Buildings company in the USA and China.

(i) Strategy

First, let’s a take a look at our strategy.

If you think of the images normally associated with a steel company, they are likely to
include brooding industrial landscapes, smoke stacks - the traditional imagery of heavy
manufacturing,

(slide 12)

‘Dark satanic mills,” as the poet Blake put it:

Associated with those images was the equally gloomy investment sector view of the steel
industry as

- volatile
- poor in terms of shareholder returns
- and inhibited by over-capacity

These and other factors had confined steel to the dim recesses of the investment sector.

Well, in my four years as CEO of BlueScope Steel I've seen our defining images become
more like this.

(slide 13)

Images of the inspired use of steel in architecture. Images that speak of innovative
solutions, of meeting customers’ needs. Images of fashion and colours and technology at
work.

We are even featured in the TV series ‘The Block.”

These defining images — of innovation, opportunity, and colour, were important
considerations in choosing our new company name.

. And I’'m pleased to say that the growth in our share price indicates a far brighter
perception from the investment community.

Our Company, BlueScope Steel, is becoming recognised as solutions-oriented.




We are focussing on developing downstream capability, especially in construction and
building applications. And we anticipate a very bright future for steel in housing and
building.

In explaining our strategy, which is well under way, this diagram has been helpful.

It will be familiar to some of you.

(slide 14)

The triangle on the left reflects the historical product pyramid for our business. At the
bottom is steel slab, which is our company’s first saleable steel product.

At every subsequent stage of production, a proportion of product volume is sold to third
parties. The apex of the triangle represents advanced steel solutions_we provide to

customers - for example, pre-engineered metal buildings.

Our objective is to transform this situation to more closely resemble the trapezoid on the
right, by growing the proportion of higher value added product we sell.

So why are we pursuing this strategy?

Well, as we move up the pyramid, there is typically more value added, which means
higher cumulative margins, and importantly, less volatile selling prices, than products at
the base of the triangle.

Of course, our iron and steel making activities remain crucial.

In fact we never lose sight of one fundamental reason for our success — low cost, high
quality steel making, which keeps all our products very competitive.

(slide 15)

Some of you may not realise that our Port Kembla steelworks is among the lowest-cost
steel producing facilities in the world, as this slide shows.

In this plant, we continue to work as a team for lower costs, better productivity, and
higher quality. Because in the steel industry, if you stand still, you get run over.

We will be challenged by developing countries bringing new capacity on-line from a low
cost position.

Specifically, these challenges will come from Brazil, India, Ukraine, Russia and of
course, China.




But at present, based on an extremely solid steelmaking foundation, we are deriving
nearly two thirds of our revenue from products downstream from hot rolled coil.

(slide 16)

By which I mean revenue generated by roll-formed components, painted coil, metallic
coated coil, and pre-engineered buildings.

Hot rolled coil is one of our base products, and a benchmark product in the international
steel industry.

Historically, through our painting, coating, galvanising and roll-forming processes, we
have added significant value to 42 per cent of the steel coil we produce.

As this chart shows, that figure will increase to 54% after our current projects including
the acquisition of the Butler Manufacturing Company, are fully implemented.

This makes BlueScope Steel the global leader in adding value to the hot rolled coil it
produces.

A high proportion of the steel that we coat with zinc and aluminium is then painted by us,
and a high proportion of this steel is then roll-formed.

With our expansion into Pre Engineered Buildings, the chain of value adding has
becomes even longer, such that we now sell a completed building.

Our strategic driver is that, by gaining a higher proportion of our revenue from value

added products, we become less susceptible to the traditional ebb and flow of the global
steel market.

At the moment, the strength of global slab and hot rolled coil pricing is creating profits
which are enabling us to accelerate our downstream growth strategy.

This next slide shows our geographic footprint.

(slide 17)

Our capital expenditure is heavily focussed on downstream facilities on three continents.
Here’s a quick summation:

In addition to the acquisition of Butler Manufacturing on April 27 at a cost of around

AS$332 million, we are building a new metallic coating and paint line facility in China for
A$280 million, and another in Vietnam for A$160 million.



We’re also investing A$80 million on a second metallic coating line at our plant in
Thailand.

And we’re planning a major new COLORBOND® steel centre in western Sydney, at cost
of more than A$150 million.

We are expanding and modernising nearly all our plants and service centres and
strengthening our channels of distribution and introducing new product offers.

(slide 18)
So, while it might seem unusual for a steel company employee to talk about brands,
fashion colours, and customer-driven solutions, our new strategy dictates that these

factors are now critical to our success.

Which 1s why I'd like to talk in more detail about some vital aspects of our customer
interface.

(ii) Innovation

How is our strategy being played out in our Australian and Asian operations?
What innovations are taking place?

At the customer interface, we are heavily focussed on brand building and innovation,
enhancing the reputation that our products hold as building materials among Australians.

As a former American, it 1s interesting to reflect on Australians’ strong cultural
attachment to steel as a building material.

(Slide 19)

The sound of rain on a steel roof'is a highly evocative sound for many Australians, and in
some instances, necessary for a good night’s sleep.

The material that is colloquially known as ‘corrugated iron’ has featured in Australian
buildings for around a hundred and fifty years.

Our marketing communication talks to this cultural attachment, while altering some of
the perceptions that modern urban Australians have about steel.

A good example is the brand building within our COLORBOND® steel range.

Let’s take a look at our current TV advertising campaign for COLORBOND® steel for
roofing.



(Audio visual —- COLORBOND® roofing advertisement)
(slide 20)
This ad is about someone we all know.

[t speaks to the Australian consumer in a distinctly Aussie manner about
COLORBOND® steel roofing as the right choice.

As you can imagine, this has had tremendous cut-through over the last two years, and has
worked extremely well for us.

The campaign has further strengthened and added personality to the COLORBOND®
steel roofing brand, and of course, reinforced the overall COLORBOND® steel brand.

(slide 21)

We have also been involved in brand extension activity, such as our recent moves to
increase our share of the fencing market with COLORBOND® steel fencing. We have
identified this market, which is currently dominated by timber, as a major growth
opportunity.

Here, we set out to increase customer awareness of the physical and aesthetic advantages
of COLORBOND® steel fencing, and to normalise the idea ot residential steel fencing.

We’ve emphasised style and strength in national consumer and trade advertising,
positioning the product as a lifestyle choice — good looking, private, safe for children,
long lasting, and 100 per cent recyclable.

Another BlueScope Steel Brand we continue to drive is ZINCALUME® steel, our highly
corrosion resistant product.

(slide 22)

Our advertising positions ZINCALUME® steel as a contributor to the roofing
contractors’ professional reputation — a premise that has worked very well for the brand.

As well as brand building, we’re also putting a lot of energy into market development.
Creating new end uses for steel, and supplying those needs with strong BlueScope
brands.

(slide 23)

Another example is our timely push into rainwater harvesting, with the Waterpoint™
range of tanks, as shown on this slide.
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I’ve just installed one of these.

This Waterpoint™ range was developed in response to water restrictions, increased use,
and the mandating of rainwater harvesting at state and local government levels. This is a
very important project for us.

(slide 24)

Another good example of innovation is the Sureline® power pole.

We developed this product after identifying a market opportunity - the forthcoming need
to replace many existing timber power poles.

Further research uncovered major advantages in replacing old timber poles with steel
ones.

And many of the wind towers now producing green energy around Australia are made
from BlueScope steel.

In our Asian operations, we are also mnovating.
(slide 25)

This slide shows an example of a Lysaght pre-engineered building in Thailand, which is
one of over 1,200 chicken sheds being delivered in that country.

And we are currently developing a number of new brands in Vietnam, tailored to local
conditions.

(slide 26)

This continues to build on the approach we have taken across South East Asia, and which
we featured in this very successful piece of advertising communication.

So, in Australia and Asia, BlueScope Steel is increasingly defined by product innovation,
new end-use product creation and brand building. On a foundation of low cost, high

quality steelmaking.

While we pursue this strategy in Australia and Asia, it is interesting to note that there has
been a corresponding shift in global steel thinking.

(Slide 27)

For instance, a IISI project group has developed a proposal to grow the world market for
steel, with a focus on residential construction. ’
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This is a worldwide project, in response to a projected world population increase of 33%,
to around 8.1 billion people by 2030.

Obviously, this represents a huge demand for new housing, and meeting this construction
challenge will demand innovation.

Steel, being a sustainable construction material, (by which I mean it is made of abundant
resources, recycled, and highly engineered), is the best solution.

This slide shows some of the ideas coming out of the project known as Steel Solutions
and Sustainable Urban Development.

So we see BlueScope Steel’s strategy of innovation and creation of new steel applications
being paralleled at an international level by the global steel community.

(Slide 28)
As I mentioned, steel has a long history as a building material in this country.

By the 1850s, much of the corrugated iron that was imported to Australia from England
was in the form of pre-fabricated buildings.

I think this adds a certain resonance to the next subject I would like to cover — our recent
acquisition of the Butler Manufacturing Company — a world leader in the field of pre

engineered buildings.

(iii) Pre-engineered buildings and acquisition of Butler Manufacturing

On April the 27", BlueScope Steel completed the acquisition of the Butler Manufacturing
Company.

(slide 29)

Butler is the number one global designer and supplier of Pre-Engineered Buildings
(PEBs)

Put simply, Butler manufactures and sell entire buildings, while BlueScope Lysaght sell
the roll formed components that go into the buildings.

As this slide says, the opportunity was attractive, and the time was right.

The Butler brand is number one in PEBs in North America and China, and has terrific
brand recognition worldwide.

So what impact will this acquisition have on BlueScope Steel?
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(slide 30)

Here’s an overview.

Revenue will increase by about 20% on a full year basis.

The proportion of revenue generated downstream of hot rolled coil will increase by 7%.

Our employee numbers have increased by nearly 40%, and we have acquired a talented
group of people with leading edge skills.

And whilst our gearing increased by about 8% when we completed the deal, we have
maintained an investment-grade balance sheet.

Now, when you buy a big business like Butler, you obviously need to put a lot of energy
into making that merger work. We have put a great deal of effort into achieving seamless
merger integration.

Our success will be measured in no small part by how smoothly we welcome our 4000
new employees, as well as merge the Butler and BlueScope Steel business systems.

Our focus is to ensure that the people and customers of the Butler Buildings and
Vistawall businesses truly feel part of BlueScope Steel.

Following completion of the merger, my executive management team and I spent a week
travelling to all Butler Buildings and Vistawall operating sites in North America. We

visited 17 sites in six days.

The early signs are encouraging— the merger feels right. I think we have made a positive
start in bringing the businesses together, and establishing a sharper focus.

We are working to a very comprehensive and focussed plan for the first 100 days
following the merger.

I’d like to consider for a moment the change in employee profile that has resuited from
this acquisition.

(slide 31)

As you can see from this pie chart, our profile is now 60% in Australia and NZ, 20% in
North America and 20% in Asia.

And we expect significant growth in the number of people working in our Asian
operations, where we now have nearly 3000 employees.
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BlueScope Steel has become a truly multinational and multicultural company, with
offices in 22 countries.

Let’s take a closer look at pre-engineered buildings.
(slide 32)

A PEB is a complete building solution, fully designed and engineered, delivered on-site
with all pieces cut and numbered.

It comprises steel structural frame and roofing systems, and typically has steel walling.

The advantages of PEBs are that they are a fast, cost effective, building solution with
broad applications.

(slide 33)

This slide shows an 110,000 square meter facility that was erected in 28 working days.
As I said, Butler North America is the leading designer, manufacturer and marketer of
pre-engineered buildings and component systems, with the number one market share in
North America and China.

Here are some examples of the work of the Butler Buildings business

(slide 34)

The focus of the business in the US is non-residential. They specialise in industrial,
commercial, and retail segments, supplying manufacturing, distribution, warehouse and
showroom facilities.

Butler has a solid engineering and design capability, with strong brand values.

The also have a leading builder network — 1100 Butler Builders — and these are a key
competitive advantage.

Another great brand to come under the BlueScope banner as part of this acquisition.
is the Vistawall business.

(slide 35)

The core Vistawall business is the design, manufacture and marketing of extruded
aluminium and glass roof, wall, door and window systems for non-residential buildings.

These products can turn a warehouse into an automotive showroom.
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Their product range includes storefront framing systems, entrance doors, curtain walls,
skylights and translucent roof and wall systems, and they have a stable of strong,
recognised brands, such as Vistawall, Naturalite, Moduline and Skywall.

The operation has two manufacturing facilities, four distribution centres, and 16 service
centres, which serve 2,000 independent distributors and installers.

So, you can see why we feel that the Butler acquisition is a great strategic move into the
US marketplace for BlueScope Steel.

However, the Butler acquisition also lifts our capability to capitalise on the tremendous
opportunities in China.

I mentioned that the BlueScope Butler China business is number one in PEBs in China.

Our company’s China customer base includes major multinationals as well as leading
Chinese firms.

(slide 36)
You can see some of BlueScope Butler’s China buildings here.

So what is the result of this acquisition, in combination with our current China
operations?

Put simply, we believe that BlueScope Steel now has the strongest nationwide building
solutions network in China.

This slide shows the extent of that network.

(slide 37)

To place this footprint in perspective, I'd like to make a few comments about China.
China now accounts for massive proportions of global steel consumption and production,
with steel demand outstripping Japan, Korea, and the USA combined. You can see why it
1s being called the factory of the world.

And despite the recent growth, there appears to be plenty of “headroom.’

In fact, China may only be reaching the ‘take-off point’ in steel consumption.

For example, between 200 and 300 million people in China will need new housing over
the next generation.
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The IISI predicts that China will make 267 million tonnes of steel by 2006. More than 50
Port Kembla Steelworks.

So, although China presently accounts for less than 5% of our overall sales, we, as an
organtsation, are confident of China’s outlook.

As for exports from China, my prediction is that they will be finished manufactured
goods, rather than raw steel.

And [ might add that we would like many of them to be produced inside BlueScope
Butler buildings.

(Slide 38)

One last comment. BlueScope Steel is evolving into a company that operates in a large
number of countries, and this is highlighted by the Butler acquisition.

As an international company, all of our businesses must earn their right to capital by
demonstrating strong returns on investment.

After all, that is exactly what we must do on behalf of our shareholders. We must invest
their funds for maximum benefit or give them back in a tax effective way.

Conclusion

So, to conclude, since leaving BHP behind, we are witnessing a sense of liberation in
BlueScope Steel.

Our down stream, value added strategy is being driven by a can-do spirit, by strong self-
belief and by ‘Our Bond’. '

So to close.

For the steel industry, times are interesting indeed, and I feel privileged to be involved
locally and internationally during such a dynamic phase.

‘Our Bond’ acknowledges the four pillars of our business as our shareholders, our
employees, our customers, and the communities in which we operate.

And they, of course, are the reason for our journey.
(Final title slide)

I thank you all for coming here today, and for listening to the BlueScope Steel story.

% % % %
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(slide 1)

Good morning, and thank you for coming today.

It is four years since I first spoke to this Institute. So this occasion leads me to reflect
on the dramatic changes we have witnessed in the steel industry over this period.

If we cast our minds back to the time of the Sydney Olympics, and recall the mood
that shrouded our industry, who among us would have predicted that we would be
sitting here today amid such optimism, such buoyancy?

Who would have expected our industry to inspire confidence in the investment
community in such a short time?

It has indeed been a surprising and remarkable turnaround. Now, while it can be
argued that such a shift in industry fortunes only enhances our sector’s reputation for
volatility, I believe that there is a strong case for a sustained positive outlook for the
global and Australian steel industry.

In my roles at BlueScope Steel, and with the IISI, I have had the opportunity to make
some observations, and draw some conclusions about trends in the global steel
industry.

Of course, these observations are not exclusively mine. Ray Horsburgh and Bob
Every are also involved with the IISI, and many others here have involvement
overseas, in areas like importing, investment, exporting and so forth. I am sure you
have all been thinking about the implications of the current situation.

I think we would all agree that while we sit here at the ASI, we are also part of the
fabric of the global steel industry. Therefore, it is in all our interests to examine global
trends, and draw our own conclusions about how these trends might impact on our’
particular businesses here in Australia.

So I am grateful to offer my observations on what is going on in our industry. I will
try to put these trends in an Australian context, and I hope these ideas stimulate
thinking and discussion among us all.

Two of the challenges faced by the steel industry have been to improve performance,
and to attract investment. The first was necessary for the second.




Steel industry stocks have had amongst the lowest earnings multiples of companies on
stock exchanges.

(slide 2)
Investors had seen our business as delivering poor long-term returns.

Factors such as volatility, relatively small size, and constrained liquidity have moved
the steel sector to the fringe of the equity investment universe.

As we know, our industry had been characterised by poor returns, which were caused
by structural issues.

(slide 3)
Our industry’s historical performance had been inhibited by over-capacity, over-
production, long term price decline, marginal pricing, price volatility and poor

returns.

Factors such as low demand growth, fragmentation, and the others you can see here
have driven poor returns.

So, in the light of the steel industry’s history, how do we explain the recent dramatic
increase in global steel prices?

(slide 4)

We might conclude that recent price increases suggest some degree of structural
improvement.

Pricing is certainly the most tangible evidence of the new world in which steel finds
itself.

But this graph of global steel prices also serves to remind us that tough times were not
so long ago. We need long memories in our business.

So, if we reflect on our industry’s history, then consider our current pricing situation,
we are inevitably led to ask some questions.

1. Are we witnessing a sustainably higher performing steel industry?
2. Where will our industry go from here?

It is my opinion that there is a case for a sustained positive outlook in our industry. I
think that current favourable conditions may prove to be long-lived.

(slide 5)




As T mentioned, poor returns have been caused by ongoing structural issues. So, if
recent pricing suggests a structural improvement, we should ask ‘what has actually
changed?’

During my recent travels to North and South America, and in my role with the IISI, I
have had a number of conversations about this issue. I think there are six factors that
explain the recent transformation of our industry. Considered together, these factors
may make a case that changed conditions in the global steel industry will persist for
some time.

Here are those six factors:

- Global economic growth

- Demand for steel as a material

- China

- Industry consolidations and alliances, along with privatisations

- Increases in input costs

Changing patte}ns for new capacity

(i) Global economic growth

The first factor that has supported recent pricing upswings is the outlook for strong
global economic growth.

(slide 6)

The consensus view of the IISI is that, for the remainder of the decade, global
economic growth is expected to be positive. And at the present time, growth is
particularly strong.

(slide 7)

Importantly, we are seeing synchronised economic growth in the world’s major
regions.

This graph shows the concurrence in growth between US, Europe and Japan. Such
simultaneous growth has not occurred for a long time. So you might say that the

world is firing on all eight cylinders.

In my recent discussions with leaders of the global steel industry, they have all shown
a degree of optimism about their domestic economies.

Material demand is strong and not confined to the steel sector.

(slide 8)




Importantly, growth is not confined to the OECD. We all know that China 1s growing
strongly, but we are also seeing strong activity in emerging economies. The forecast
for India, Russia and Brazil is also positive.

The shift of the Russian economy has had significant effects on the supply of metals.

(slide 9)

And here in Australia we see a continuation of the extremely good, consistent
economic performance we’ve shown since the early 1990s. The last 14 years of
economic growth are being reflected in current interest rates and a 23 year low in
unemployment. This is flowing into investor confidence, particularly for building and
construction.

So we have strong, and importantly, synchronised growth across much of the world,
and here in Australia we are part of it.

(ii) Demand for steel

The second factor to consider is demand for steel.
(slide 10)

Looking again at IISI figures, we can see the base case for international steel
consumption over the next 3 years, with a forecast for 2010, and compare this to the
amount that China will consume over the same period.

Briefly, in 2003, China’s share of world steel consumption was 27%. By 2010, this is
expected to rise to 35%. At the same time, demand growth is expected to remain
strong in the rest of the world.

So we’re seeing real growth in the world steel market because demand around the
world has increased. And while this reflects the underlying economic activity, it can
also be seen as evidence of the success steel has had in taking intermaterial market
share.

(stide 11)

We might ask ourselves: ‘is this a blip in demand?’ It is interesting to consider the last
time the world experienced synchronised economic growth. This was before the oil
price crash of 1973. Preceding the crash was a sustained period in which steel
demand, driven especially by Western Europe and Japan, was growing strongly.
Could we be seeing a return to such long-term high growth trends?

With oil today priced at over $40 per barrel, we might ask whether we are seeing
signs reminiscent of 1973.

The push from China and other emerging countries today is creating a similar pattern
to that caused by the emergence of Japan and Korea, and the rebuilding of Europe in
the post-war period prior to 1973,




Note also the 200 million tonnes consumed by the former USSR and Eastern Europe
in the 1980s (shown in pink on the chart) — could this occur again?

As an industry, 1 believe we are succeeding in building new applications for steel, and
continued effort in R&D should lead to more innovation, and more new applications.

A good example of industry focus is the IISI project that aims to increase the use of
steel in construction applications.

We are driving our products into new applications, and creating a consequent increase
in demand. Increasingly, steel’s recyclability is widely recognised.

The astute marketing of steel has also helped to make steel fashionable.

Australia and New Zealand have helped to lead the way in many of these advances.
(iii) China

The third factor affecting the steel business is China.

(slide 12 )

At the top of this slide, there is a prophetic quote from Napoleon: “Let China sleep,
for when she wakes she will shake the world”. I'm sure that many of us now feel that
the giant is indeed awakening.

The next couple of charts talk to the sharp increases in production in China, as well as
in total imports. China now accounts for massive proportions of consumption and
production, with demand outstripping Japan, Korea, and the USA combined.

Of course, this enormous growth in Chinese consumption over the past five years has
been a major factor in the industry’s improved fortunes world-wide.

Despite the recent growth, there appears to be plenty of ‘headroom’ in China.

In fact, China may only be reaching the ‘take-off point’ in steel consumption.

At BlueScope Steel we have somewhat of a vantage point from which to view China -
although China accounts for less than 5% of our overall sales. We, as an organisation,
are optimistic regarding China’s continuing demand for steel and other materials.

I also believe that recent indications that the Chinese administration is keen to rein in
the rate of growth in China will prove to be healthy for China and for the steel
industry. We welcome a move from recent growth rate levels of 9-10% to a more
manageable 6 -7%.

To put China’s, growth in perspective - current forecasts assume a 7% growth in
demand, but growth rates between 2000 and 2003 were actually a compound 24

percent.

We need to be aware of the speed with which China can expand its own capacity.




(slide 13)

This slide shows estimated steel capacity expansion in China. It is predicted that
China will make 267 million tonnes of steel by 2006. More than 50 Port Kembla
Steelworks.

Will China quickly become a large steel exporter? No — 1 don’t think so. China will
be constrained by global costs and availability of iron ore, coal, scrap and
transportation.

My prediction is that the exports-we will see from China will be of finished
manufactured goods, many of them — hopefully — produced inside BlueScope Butler
buildings.

(iv) Industry consolidation and alliances.

The fourth factor is industry consolidations and alliances and also privatisations.

Governments, thankfully, have been progressively getting out of steel mill ownership.
Private capital rates of return are now required.

Consolidation, in my opinion, has enabled the industry to deal with financial legacy
issues and improve its cost position.

We have seen other industries become revitalised by consolidation. Aluminium and
oil in the 1990s are cases in point.

Steel has only recently emerged from the national identity paradigm of the last
century, where every country wanted at least one major steel company.

Governments no longer see this as a priority.

Europe has led the way in steel industry consolidation, while there have also been
consolidations in the USA and North Asia. A next phase might see large-scale
consolidations in China.

(slide 14)

This slide of the production share of the top 3 steelmakers in each region, shows the
reduced fragmentation of the steel industries in the USA, Europe and Japan.

The significant industry rationalisation that has occurred in USA, Japan and Europe
has been very positive for the industry’s state of health. There has been a real focus
on change management and on generating returns on capital.

The steel industry has also benefited from the formation of alliances.
Partnerships within the industry are assisting in demonstrating and creating the scale

required to attract capital and giving our customers the steel solutions and level of
specialisation they need.




Cross regional alliances and acquisitions have also occurred, resulting in the
emergence of steel companies with over 40MT capacity. I predict that within this
decade we will see at least two companies emerge with capacity of greater than
100MT.

I think we have become a far more rational, informed and disciplined global steel
industry.

Consolidation is leading to a greater ability and willingness to flex production as
demand levels change. The steel industry today is more market responsive.

However, we remain significantly disadvantaged in the face of our consolidated and
powerful raw materials suppliers.

(v} Increases in input costs

The fifth factor is increased input costs
(slide 15)

Scrap markets dramatically demonstrate the trend. This graph is representative of the
pattern of scrap markets around the world.

There is a finite amount of high quality ready scrap, and scarcity has driven quite
remarkable pricing levels.

It is notable that scrap prices have already come off from the peak levels of a couple
of months ago, as some customers have found it simply uneconomic to purchase and
convert at the peak levels.

(slide 16)

Input costs for the major steelmaking raw materials have exploded, reflecting the
pricing power of raw material suppliers, and limited supply in the face of rising
demand from the steel industry.

A recent USA report said that, since 2002, raw material and energy costs for
integrated mills have risen by between 53 and 74 percent, depending on the level of
integration.

The price of scrap is just one factor that has caused mini-mills to experience raw
material and energy cost increases of between 116 and 119 per cent.

A few months ago at IISI, I/we initiated a major global report on raw materials and
freight costs, and the Working Group reported back at our Executive Committee
meeting in Rio in April. The next chart is just one example of the work of that Group,
which developed some very interesting insights and conclusions.

(slide 17)




A number of factors explain the explosion in raw material prices.
The first is the stronger demand we have just been discussing.
Another is that new capacity for these materials cannot be switched on overnight.

Demand has just hit practical capacity limits in many markets, as this slide
demonstrates with respect to seaborne iron ore capacity.

Seaborne ore demand is forecast to rise to 709 million tonnes by 2010. You’ll notice
this is driven almost exclusively by China.

If we were to review the various demand growth projections that were made for these
materials over the past decade, it would be clear why suppliers had not been planning
to bring on major new capacity.

And even though the suppliers are moving now, it will take some time for new
capacity to be delivered.

Meanwhile, the consolidation of the raw material supply sector means that even when
new mines come on-stream, suppliers may well endeavour to maintain pricing at quite

high levels.

Clearly, too much of the rent of the global steel industry is heading in the direction of
raw materials suppliers.

The long term health of the steel industry and its customers requires this to change.
(slide 18)

Shipping costs have risen in an even more extreme manner.
The capacity of the global shipping fleet has not increased in line with demand.

And there has been a significant increase in port congestion. Available capacity is
being wasted, sitting, in particular, at Australian coal-ports like Newcastle.

A lot of new ships will need to be built. The good news is that those shipyards will
consume steel.

(slide 19)
In addition to scrap, pig iron, DRI, iron ore, coal and shipping, natural gas, fuel oil,
coke, zinc, aluminium, and paint are also supply constrained, with high prices

resulting .

Cumulatively, these represent major cost increases for the steel industry. Steelmakers
are facing real inflationary pressures.

For downstream businesses in the steel industry, the prospect is that input costs of -
slab and HRC feed stock will remain very high.




These cost factor increases are likely to be structural and need to be reflected in the
pricing of finished steel products.

(vi) Changing patterns for new capacity

Finally, the sixth factor behind the transformation of the steel industry is a changing
pattern for new capacity.

For two decades, Electric Arc Furnaces have filled the incremental capacity void in
the steel industry, but they can no longer keep pace. The high levels of scrap prices,
and scrap availability, are major constraints, diminishing the cost edge that mini-mills
once had. So we have seen EAF costs equalise with, or surpass, integrated plants.

Incremental 1-2 MT facilities cannot cater for increasing demand, while in western
nations, major new SMT+ integrated facilities face significant regulatory approval
issues, so I think it is unlikely that we will see these new integrated facilities built in
western nations at a rapid rate, if at all.

Also, in recent years the Western World has shown good supply side restraint— unlike
the capacity explosions of decades past.

The reduction of uneconomic excess capacity, and discouragement of subsidies for
new inefficient capacity, means we are seecing fewer headlines that say
‘protectionism,” and ‘trade dispute.’

New capacity should only be built where there are strong growing markets, such as
China and India. And the only role for Government subsidies is to assist with plant

closures.

This makes economic sense, and it is likely we will continue to see the reductions in
capacity in the OECD that we have seen in the USA and Europe, as well as in Russia.

Here in Australia, I believe the steel industry is healthy. We are importing around
20% of our steel needs, including products that we do not produce here. In total, we
are exporting about 20 per cent of our production.

Conclusion

To sum up, we have looked at six factors that I believe are underpinning a
transformation in the global steel industry. Once again, these are

(slide 20) ’
- Synchronised global economic growth
- Increased demand for steel as a material

- Ongoing growth in China

- Industry consolidations and alliances and privatisations




- Increases in input costs
- Changing patterns for new capacity

We’ve also looked at some of the circumstances behind each of these factors. My
feeling is that they will not change in the short term. I think the outlook for the steel
industry remains positive for some time.

What, then, are the implications?
(slide 21)

We should not expect a weak Chinese economy any time soon. A growth rate of
around 6 -7% is still very strong and quite satisfactory, and will have economic
benefits for other nations. We all stand to benefit from a strong and growing Chinese
economy, and from the world’s demand for our products.

Steel prices are likely to remain high for some time because of high demand, a
demand supply tension not seen in 30 years , and sustained high input costs.

There will be pressure for the price of steel inputs to be passed on in finished product
pricing. It is likely we will see structural change in the pricing of finished products.

In broader terms, we may also ask whether we are moving into an inflationary phase.
Steel is one of a range of products, which includes oil, that have shown a sharp
upward price trend.

At some point, these costs must be reflected in products pricing.

As for Australia and New Zealand, 1 think many aspects of our industry are admired
by the rest of the world.

Our steel businesses are seen to work. They are among the most progressive and
profitable in the world. Others look with some envy at our efficiency, productivity,
cost competitiveness, and the new market applications we have developed.

‘Perhaps we lack scale, but even if our top three steel companies were one, the
resulting organisation would not be all that large in world terms.

Therefore, 1 think the strategies we have all been pursuing - becoming niche players,
focussing on new product segments and market development, and to improve our
distribution channels, are all logical and appropriate business models for our local,
and our regional, industry.

- There is still much more to be achieved in the area of new applications, and we should
continue to pursue this as a major goal.

The global steel industry is undergoing a transformation in its fortunes. The factors
underlying this are real.




The perception may be that it is a temporary change. The reality is that there is a
strong likelihood that this transformation is sustainable.

Close

So, to finish, I would like to thank the ASI for the opportunity to come here and
discuss some of the trends I have observed during the course of doing my job.

As I previously said, there are many here who can offer their own understanding of
the global steel business, and how it might affect us here in Australia.

For my part, I hope that my contribution to this forum will stimulate some thought,
and maybe trigger a few lively discussions.

I also hope that this forum will lead you to insights that could help in your
relationships with your own stakeholders.

That is the spirit in which I share these thoughts.

I thank you for being here, and for listening.
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SEC File

//// . No. 82-34676

BlueScope Steel Limited
BI'UESCOPE Level 11, 120 Collins Street
STEEL

Melbourng VIC 3000
AUSTRALIA
www.bluescopesteel.com

ASX Release

Release Time: IMMEDIATE
Date: 13 MAY 2004

BLUESCOPE STEEL ANNOUNCES AN EXPECTED HIGHER
FY2004 NET PROFIT AFTER TAX

BlueScope Steel Limited (ASX: BSL) teday advised that, on the strength of its April result, it now expects
its Net Profit After Tax (‘NPAT") for FY2004 to be approximately A$550 million, providing there is no
material change to current operating conditions.

In its “Half Year Earnings Report’, dated 19 February 2004, the Company advised it expected its “financial
performance for the full year FY2004 to be around that achieved in FY2003 providing there is nc material
change to current operating performance, no major downturn in our principal markets nor any further
strengthening of the Australian doliar.” NPAT in FY2003 was A$452 million.

Managing Director and CEO, Mr Kirby Adams said: “This significant improvement in our expected full year
result is broad-based across most products and ail geographies in which BlueScope Steel operates and
sells its products. The improvement has been driven by strong global and domestic steel markets and
international pricing in the June 2004 quarter. ;

“The higher expected result reflects continuing strength in all BlueScope Steel markets, including China;
the apparent decline in the Australian dollar relative to the US dollar in the June quarter, which will be
favourable to BlueScope Steel; dramatic improvements in profitability at our 50% owned North Star
BlueScope Steel joint venture in the United States, resuiting from the introduction of scrap surcharges and
a widening of the spread between hot rolled coil and scrap prices in North America; and a positive outiook
for the former Butler Manufacturing businesses in North America and China following completion of the
acquisition of that Company on 27 April 2004.”

Mr Adams said: "Our many facilities across sixteen countries continue to operate safely and at strong
production and despatch levels, reflecting robust demand for BlueScope Steel products.”

For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS

Investors Media

John Knowles Sandi Harwood

Vice President Investor Relations Manager External Affairs

BlueScope Steel Limited BlueScope Steel Limited

Telephone: +61 3 9666 4150 Telephone: +61 3 9666 4039

Mobile: +61 419 893 491 Mobile: +61 411 027 006

E-mail: John.Knowles@bluescopesteel.com E-mail: Sandi.Harwood@bluescopesteel.com
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% . No. 82-34676

BlueScope Steel Limited
ABN 16 000 011 058
Level 11, 120 Coliins St
Melboume VIC 3000
AUSTRALIA

Telephane +81 3 9666 4000
Facsimile +61 3 9666 4111

ASX Re I eas e www.bluescopesteel.com

Release Time: IMMEDIATE
Date: 29 April 2004

BLUESCOPE STEEL ANNOUNCES MANAGEMENT AND OPERATIONAL
CHANGES FOR BUTLER NORTH AMERICA

BlueScope Steel today announced a number of management and operational changes
to its North American business, following completion of the Company’s acquisition of
Butler Manufacturing yesterday.

Managing Director & CEO, Kirby Adams, said: “The announcements we are making
today demonstrate our determination to turn around the financial performance of our
new North American Butler Buildings business, and realise the benefits of the
acquisition for our shareholders as soon as possible.”

New Executive Appointments and Changes in North America

Mr John J Holland, formerly Chairman of the Board and Chief Executive Officer of
Butler Manufacturing, will assist Mr Adams, Mr Mike Courtnall, President Asian Building
& Manufacturing Markets, and Mr Lance Hockridge, President Industrial Markets, in
identifying and developing opportunities to leverage the Butler product offering in Asia
and Australia.

The following executives will report to Mr Hockridge, who has executive responsibility
for BlueScope Steel's North American businesses:

¢ Mr Thomas W Harris will continue in his role as President Vistawall. Vistawall
designs, manufactures and markets architectural aluminium storefront and
engineered curtainwall systems, skylights, translucent roof and wail systems, and
window systems.

e Mr Patrick Finan has been appointed President Butler Buildings North America
with executive responsibility for the Butler Buildings business in North America. Mr
Finan was formerly President of Steelscape In¢, a West Coast based manufacturer
of cold rolled, metallic coated and painted steels for the United States and
Canadian building and construction industry. In his new position, he will focus on
improving the financial performance of the Buildings business, and the
development of new capabilities, customers and markets. Mr Finan will
commence his new role on 3 May 2004.

¢ Mr Ronald E Rutledge, formerly Chief Operating Officer and President Buildings
Group for Butler Manufacturing, has been appointed President Developing
Businesses. Mr Rutledge will focus on the successful transition of the Buildings
business into the BlueScope Steel group, and on developing the growth
opportunities which will result from the merger.

a ~FEN




A new position of Vice President Business Services has been created to head a
Business Services group encompassing corporate functions located in Kansas City.
The Kansas City corporate office will transition from a listed company head office to a
shared services centre. Mr Larry C Miller will act as Vice President Business Services
on an interim basis, prior to leaving the Company on 18 June 2004.

The team established to direct the significant work relating to the integration of the two
companies will be led by Mr Greg Robinson as Executive Director Integration. This is
an interim position, and will be based in Dallas, Texas.

Galesburg Manufacturing Plant Expected to Close

The Company also announced today that the high cost Butler Manufacturing plant at
Galesburg, Illinois, is expected to close before the end of calendar 2005.

This decision is based on analysis previously undertaken by Butler, which found that
the cost of operating the plant is competitively unsustainable. The due diligence
conducted by BlueScope Steel, together with subsequent discussions with Butler
management, has found nothing to contradict the initial analysis.

About BlueScope Steel Limited (ASX: BSL)
BlueScope Steel (formerly known as BHP Steel) is the leading steel producer in Australia and New
Zealand, supplying the majority of the flat steel products sold in these markets. BlueScope Steel's
principal customers are in the building and construction, automotive, packaging and general manufacturing
industries. The Company’s steelworks at Port Kembia is Austraiia’s largest and one of the world’s lowest
cost producers of hot rolled coil. Steel rolling, coating and painting plants are located in Australia, New
Zealand, Thailand, Malaysia and Indonesia, and the Company has a network of roliforming facilities across
the Asia Pacific region that is unmatched by any other steel company. BlueScope Steel also has a 50 per
cent interest in a steel mini-mill in Delta, Ohio, USA and on 27 April 2004 completed the acquisition of
Butler Manufacturing, with operations in North America and China, creating a strong, global steel building
components and pre-engineered buildings business.

For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS

Media
Sandi Harwood

Manager External Affairs

BiueScope Steel Limited

Tel: +61 3 9668 4039

Mobile: +61 (0)411 027 006

E-mail: Sandi.Harwood@bluescopesteel.com

Investor

John Knowles

Vice President Investor Relations
BlueScope Steel Limited

Tel: +61 3 9666 4150

Mobile: +61 (0)419 893 491

E-mail: John.Knowles@bluescopesteel.com
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BLUESCOPE S
STEEL Level 11, 120 Collins St

Melbourne VIC 3000
AUSTRALIA

Telephone +61 3 9666 4000
Facsimile +613 9666 4111

ASX Re I e as e www.bluescopesteel.com
Release Time: IMMEDIATE
Date: 28 April 2004

BLUESCOPE STEEL ACQUIRES BUTLER MANUFACTURING
FOLLOWING APPROVAL BY SHAREHOLDERS

BlueScope Steel has completed the acquisition of Butler Manufacturing Company
following approval of the transaction at a meeting of Butler shareholders in Kansas
City, Missouri, USA on 27 April 2004.

BlueScope Steel paid shareholders US$22.50 per share for 6.4 million shares totalling
approximately US$143 million. In addition, the company assumed net debt of US$78
million, a US$18 million increase since 31 December 2003. This increase related to
additional working capital requirements associated with improved business conditions,
change of control payments to Butler Manufacturing Company management and
additional funding for the development of real estate projects. Transaction costs were
approximately US$30 million including US$21.4 million of make whole and interest
payments to Butler Manufacturing Company noteholders.

Commenting on the successful outcome, BlueScope Steel Managing Director and
CEO, Mr Kirby Adams said: “Completion of the acquisition marks a major milestone in
the implementation of BlueScope Steel's downstream branded products and solutions
strategy. The combination of the assets of the two companies creates a strong, global
steel building components and pre-engineered buildings business.

“BlueScope Steel integration teams are already working with our new employees in
North America and China, focusing on the transformation and growth of the newly-
merged company.

“In the case of the North American Butler Buildings operation, we will move quickly to
reduce costs, restore profitability and turn the business around.”

In a statement earlier today, Chairman of the Board and Chief Executive Officer of
Butler, Mr John Holland said: “The merger with BlueScope Steel represents the best
possible outcome for the Butler Manufacturing business in the long-term. Butler's
businesses will go forward as part of a top quality, global company that is focused on
safety and customer service.”

About BlueScope Steel Limited (ASX: BSL)

BlueScope Stee! (formerly known as BHP Steel) is the leading steel producer in Australia and New
Zealand, supplying the majority of the flat steel products sold in these markets. BlueScope Steel's
principal customers are in the building and construction, automotive, packaging and general manufacturing
industries. The Company's steelworks at Port Kembla is Australia’'s largest and one of the world’s lowest
cost producers of hot rolled coil. Steel rolling, coating and painting plants are located in Australia, New
Zealand, Thailand, Malaysia and Indonesia, and the Company has a network of roliforming facilities across
the Asia Pacific region that is unmatched by any other steel company. BlueScope Steel also has a 50 per
cent interest in a steel mini-mill in Deita, Ohio, USA.
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For further information about BlueScope Steel Limited: www.bluescopesteel.com

CONTACTS

Media

Sandi Harwood

Manager External Affairs

BlueScope Steel Limited

Tel: +61 3 9666 4039

Mobile: +61 (0)411 027 006

E-mail: Sandi.Harwood@bluescopesteel.com

Investor

John Knowles

Vice President Investor Relations
BlueScope Steel Limited

Tel: +61 3 9666 4150

Mobile: +61 ())419 893 491

E-mail; John.Knowles@bluescopesteel.com
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BLUESCOPE iy BlueScope Steel Limited

FAYE 5 A T Level 11, 120 Collins Street

STEEL eE e Melbourne VIC 3000
UFFICE oF i : AUSTRALIA
www.bluescopesteel.com

ASX Release

Release Time: IMMEDIATE
Date: 22 April 2004

CONSTRUCTION OF BLUESCOPE STEEL'S FLAT STEEL METALLIC
COATING AND PAINTING FACILITY COMMENCES IN CHINA

BlueScope Steel Limited (ASX: BSL) today commenced the construction of its new state-of-the-art flat
steel metallic coating and painting facility at Suzhou Industrial Park in Jiangsu province, 80 kilometres west
of Shanghai.

The wholly-owned operation is scheduled for completion in mid CY 2006 and will have metallic coating
capacity of 250,000 tonnes and painting capacity of 150,000 tonnes per annum. The capital cost for this
project is approximately A$280 million (to be spent primarily in FY2005 and 20086) - representing the
Company's most significant investment in Asia since its public listing on the Australian Stock Exchange in
July 2002, '

The operation will provide employment for approximately 300 pecple and manufacture BlueScope Steel's
range of premium quality branded products, including Clean COLORBOND® steel, ZINCALUME® steel
and TRUZINC® galvanised steel for domestic customers. The facility will also support the Company's own
BlueScope Lysaght rofiforming operations and its proposed acquisition of a downstream business, Butler
Manufacturing (the world's leading manufacturer and provider of pre-engineered steel building systems
with a significant manufacturing presence in China).

At the groundbreaking ceremony at Suzhou lIndustrial Park today, President Asian Building and
Manufacturing Markets, Mr Mike Courtnall, said: "When fully operational, this metallic coating and painting
facility in Suzhou will enable us to respond more quickly to market developments and opportunities with
tailored product offerings, to forge closer collaborative partnerships and provide better service for all our
Chinese customers.”

Mr Courtnall said: "The Company is focused on expanding its capability to provide steel solutions, including
pre-engineered buildings and other high quality steel building materials to support the burgeoning building
and construction markets in China."

BlueScope Steel has had a presence in mainland China for over a decade. Through its BlueScope Lysaght
roliforming facilities and extensive network of Lysaght and coated coil sales offices, the Company has
successfully developed a strong market with demand for its products in downstream building and
construction applications in China.

For further information about BlueScope Steel Limited: www.bluescopesteel.com or
www.bluescopesteelasia.com

CONTACTS

Investors Media

John Knowles Sandi Harwood

Vice President Investor Relations Manager External Affairs
BlueScope Steel Limited BlueScope Steel Limited
Telephone: +61 3 9666 4150 Telephone: +61 3 9666 4038
Mobile: +61 419 893 491 Mobile: +61 411 027 006

E-mail: John.Knowles@bluescopesteel.com E-mail: Sandi.Harwood@bluescepesteel.com
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BLUESCOPE
STEEL

ASX Release

Release Time: IMMEDIATE
Date: 29 March 2004

BLUESCOPE STEEL INDONESIA LAUNCHES NEW PAINTING FACILITY
AND ANNOUNCES CHANGE OF COMPANY NAME

Jakarta, 29 March 2004 - PT BlueScope Steel Indonesia (formerly PT BHP Steel Indonesia)
today announced the launch of its new AUDS$7.94 million paint line at its flat steel metallic
coating and painting facility at Cilegon, Banten 100 kilometres west of Jakarta.

The new paint line will increase the flat steel painting capacity of the manufacturing facility from
25,000 tonnes to 55,000 tonnes per annum.

President PT BlueScope Steel Indonesia, Mr Rob Crawford, said, "The investment in a new flat
steel painting line at BlueScope Steel Indonesia's operations at Cilegon, Banten demonstrates
our commitment to Indonesia and will enable the business to increase its capacity {o better
serve our customers within indonesia.”

The Company also announced today the change of its company name from PT BHP Steel
Indonesia to PT BlueScope Steel Indonesia following approval from Indonesia's Ministry of
Justice and Human Rights.

In explaining the choice of company name, Mr Crawford said, “Blue is a colour associated with
our heritage, our brands and with clear skies, wide horizons and a bright future. Scope suggests
opportunity, action and the ability to grow and develop in new directions.”

He said the name BiueScope Steel was chosen after a Company-wide consultation process,
which included suggestions from hundreds of employees.

“While our company name has changed, our commitment to excellence in customer service and
innovative steel solutions will remain,” he said.

Indonesia is an important market for BlueScope Steel Limited. In December 2002, BlueScope
Steel increased its interest in Indonesia by investing AUD$20 million to increase its 74 per cent
shareholding in PT BlueScape Steel Indonesia to 100 per cent.

In line with the Company's name change, its building products business, PT BHP Steel Lysaght,
will be known as PT BlueScope Lysaght Indonesia. PT BlueScope Lysaght Indonesia is a
market leader in the manufacture and supply of metallic coated and pre-painted cladding and
roofing accessories.

PT BlueScope Steel Indonesia and PT BlueScope Lysaght Indonesia are businesses of one of
Asia Pacific’'s leading flat steel manufacturers, BlueScope Steel, which was publicly listed on
the Australian Stock Exchange as BHP Steel Limited after it demerged from former parent
company BHP Billiton on 15 July 2002, As a condition of the demerger, the Company was
required to change its name by 30 June 2004.

10of2



About PT BlueScope Steel Indonesia

PT BlueScope Steel Indonesia (formerly PT BHP Steel Indonesia) was formed in 1994. The
business commissioned its flat steel metallic coating and painting facility in Cilegon in 1995. PT
BlueScope Steel Indeonesia is the only local manufacturer of zinc/aluminium metallic coated
steel with a major manufacturing plant in Cilegon and marketing offices in Jakarta and
Surabaya. The facility has a production capacity of 90,000 tonnes per annum of metallic coated
steel and 55,000 tonnes per annum of painted steel. PT BlueScope Steel Indonesia produces
high quality ZINCALUME® steel, Clean COLORBOND® steel, PELANGI® steel, ABADI® steel,
GEMILANG® steel, INTERIOR® steel, INDAH®, and ANCOR® steel. These products are
supplied to customers for industrial, residential and manufacturing applications.

About PT BlueScope Lysaght Indonesia

PT BlueScope Lysaght Indonesia (formerly PT BHP Steel Lysaght Indonesia) commenced
operations in Indonesia in 1973. The well-known LYSAGHT® brand has been synonymous with
high quality steel building solutions for over three decades. PT BlueScope Lysaght Indonesia
has rollforming operations in Jakarta, Surabaya and Medan to serve customers in indonesia's
growing building and construction industry. It is well-known for brands such as: SMARTRUSS®,
SUPERTRUSS™, LYSAGHT® KLIPLOK®, LYSAGHT® TRIMDEK®, LYSAGHT®
SPANDEK®, LYSAGHT® SMARTBUILD™, LYSAGHT® MEGASPAN™ SMARTFRAME™,
LYSAGHT® BONDEK®, LYSAGHT® AUSDEK®, LYSAGHT® SPANDEK® I, LYSAGHT®
SHEERLINE® GUTTER, LYSAGHT® CUSTOM ORB®, LYSAGHT® V-CRIMP®, LYSAGHT®
TOPSPAN™ LYSAGHT® C-PURLIN®.

Together, the businesses employ over 340 local people.

For further information about BlueScope Steel Limited: www.bluescopesteel.com or
www.bluescopesteelasia.com.

CONTACTS

Media

Sandi Harwood May Goh

Manager External Affairs Manager External Affairs
BlueScope Steel Limited BlueScope Steel Limited
Mobile: +61 (0)411 027 006 Mobile: +61 (0)402 015 90C

E-mail: Sandi.Harwood@bluescopesteel.com E-mail: May.Goh@bluescopesteel.com
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Release Time: IMMEDIATE
Date: 18 March 2004

NORTH AMERICAN JOINT VENTURE TO CHANGE NAME TO
‘NORTH STAR BLUESCOPE STEEL LLC’

BlueScope Steel today announced that its 50 per cent owned mini-mill at Delta, Ohio, USA — formerly
known as ‘North Star BHP Steel’ - will change its name to North Star BlueScope Steel LLC, effective from
19 March 2004.

BlueScope Steel's partner in the joint venture is North Star Steel, a subsidiary of the Cargili company.
The operation at Delta produces hot rolled coil for customers in the United States.

The former BHP Steel changed its name to BlueScope Steel in November 2003.

About BlueScope Steel Limited (ASX: BSL)

BlueScope Steel (formerly known as BHP Steel) is the leading steel producer in Australia and New
Zealand, supplying the majority of flat steel products sold in these markets. BlueScope Steel’s principal
customers are in the building and construction, automotive, packaging and general manufacturing
industries. The Company’s steelworks at Port Kembla is Australia's largest and one of the world’s lowest
cost producers of hot rolled coil. Steel rolling, coating and painting plants are located in Australia, New
Zealand, Thailand, Malaysia and indonesia, and under construction in Vietnam and China. The Company
has a network of roliforming facilities across the Asia Pacific region that is unmatched by any other steel
company. BlueScope Steel also has a 50 per cent interest in a steel mini-mill in Delta, Ohio, USA. In
February 2004, BlueScope Steel announced it intends to acquire Butler Manufacturing Company, a New
York Stock Exchange listed company that is the world’s leading manufacturer and provider of pre-
engineered steel building systems

For further information about BlueScope Steel Limited: www.bluescopesteel.com

Contacts

Media: Investors:

Sandi Harwood John Knowles

Manager External Affairs Vice President Investor Relations
BlueScope Steel Limited BlueScope Steel Limited

Tel: +61 3 9666 4039 Tel: +61 3 9666 4150

Mobile: +61 (0)411 027 006 Mobile: +61 (0)419 893 491

E-mail: Sandi. Harwood@bluescopesteel.com E-mail: John.Knowles@bluescopesteel.com
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NO .78—2_34676 Appendix 3F

Final share buy-back notice

Rule 3.84
[ J
Appendix 3F
Final share buy-back notice

(except minimum holding buy-back)
Introduced 1/9/99. Or'igin: Appendices 7D and . 7E. Amended 30/9/2001.
Information and documents given to ASX become ASX'’s property and may be made public.
Name of entity ABN
BLUESCOPE STEEL LIMITED ‘ 16 000 011 058

We (the entity) give ASX the following information.

Description of buy-back

1 Type of buy-back On-market

Details of all shares bought back

2 Number of shares bought back 60,679,153

3 Total consideration paid or payable | $284,921,398.76
for the shares

4 If buy-back is an on-market buy- | highest price: $5.50
back - highest and lowest price paid | date: 27-Jan-04
lowest price: $2.97
date: 17-Mar-03

+ See chapter 19 for defined terms.
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Appendix 3F
Final share buy-back netice

Compliance statement

1. The company is in compliance with all Corporations Act requirements relevant to
* this buy-back.

2. There is no information that the listing rules require to be disclosed that has not
already beer} disclosed, or is not contained in, or attached to, this form.

! i
Sign here: i ............ SRR /AR U — Date:

(Director/Company secretary)

Print name: LAURENCE MANDIE. ...t

i
I
I
i
I

+ See chapter 19 for defined terms.
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