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shades of green?®

*
The Pantone Matching System,

THE STANDARD FOR INK-COLOR FORMULATION, IDENTIFIES

rz . .
27 variations of avocado green.
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* One cup of chopped avocado contains aver 14 grams of {
MONOUNSATURATED FAT — THE “GOOD FAT" — ACKNOWLEDGED BY THE
American Heart Association as being an important component of a healthy diet and a factor
IN REDUCING SERUM CHOLESTEROL. AVOCADOS ARE RICH IN POTASSIUM,

too, offering more than nearly any other fruit or vegetable ocunce-for-ounce.




Calavo elevated the status of
avocados beyond the back-
yard grove. loday, y@&qﬂr@ just
as | k@ﬁy i«‘:@ ‘{Fnd ﬁh@
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* From Spago in Beverly Hiils to New York's Alain Ducasse

TO DINING ESTABLISHMENTS AROUND THE GLOBE, FINE RESTAURANTS
everywhere feature lNNOVATlVE DISHES prepared with fresh avocado.

(BUT BETWEEN US, CALAVO FRUIT TASTES JUST AS GOOD AT YOUR OWN KITCHEN TABLE.)




We turned a delicious,
funny-shaped fruit into a
household word. In the
process, we became

ey




The etymology of the word avocado traces back

*

MORE THAN 1,000 YEARS TO ANCIENT MAYAN CULTURE.

troduced the word the world over

n

Calavo has

t over 75 years
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Food orhovght.




| Revenues have soared to approxrmately
,$218 mllllon per year o

From no rnvested shareh‘ollder‘ capital -
~ zero, nil, zip - Calavo’s stock price has
mcreased 295 percent srnce January1 1997__7__‘._

 About four of every ten jfre'sh Calfornia
- avocados packed carry the Calavo label. .

1,800 shareholder-growers and climbing. -

‘Last year, Calavo packed 158 million
pounds of fresh Calrfornra avocados
~ a considerable increase from the frrst
';_-"-“_1140 pound carton sold in 1924




To Qur Shareholders

It is with great pleasure that | report that Calavo Growers, Inc. completed a highly
successful fiscal 2001, a year that will likely be remembered as one of the most pivotal in the

organization's existence.

Operating results swelled to levels that virtually mirror the record figures posted in the
prior year. But the larger story, of course, is Calavo’s historic conversion last October from a
cooperative association to a for-profit corporation. Approved overwhelmingly by our shareholders
and board of directors, a series of transactions last fall culminated in the merger of the
cooperative into a new corporation, Calavo Growers, Inc. The conversion sets the stage for the
company'’s future growth and positions us to capitalize on emerging opportunities; accordingly,

| want to devote much of my letter to the far-reaching implications of this event.

Robust Operating Results Contribute to Solid Profitability

Before charting this course for you, let me touch briefly on last year's operating
performance, which was gratifying. Revenues in the fiscal year ended October 31, 2001 were
$217.7 million, or just slightly below the $219.9 million posted in the prior, record-level year,
but 23 percent ahead of fiscal 1999's $177.3 million. Net income totaled $3.8 million, equal to $.39

per share, versus $4.5 million, or $.45 per diluted share, in fiscal 2000.

Results in the most recent fiscal year reflect a sharp surge in the volume of California fresh
avocados packed by the company. More than 155 million pounds, or nearly 40 percent of the
state’s estimated 340-plus-million pound total avocado harvest, moved through our packinghouses
last year, indicative of Calavo’s unrivaled market leadership. Our strong industry position enables
us to deliver superior returns to growers that consistently outstrip the competition.

Complementing the California fresh avocado production, our international operations -
which include fruit sourced by Calavo in Mexico, Chile and New Zealand - continue to satisfy
year-round demand, as well as stabilize and solidify the overall market. As indication of our
growing international presence, the company’s Uruapan, Mexico packinghouse fast year handled
one-third of that nation’s entire U.S. avocado export, while Calavo’s share of the Chilean crop
now stands at about 20 percent.

Our {eadership in processed avocado and guacamole products continues unabated, although
we are not immune from competitive pressures that bring challenge to this business segment.
We are confident, however, that with our solid 35 percent market share in processed products,
outstanding reputation for quality, industry expertise and track record for continuous innovation,
Calavo will remain the strongest player in the category.

Turning to our balance sheet, Calavo’s financial condition';is strong, flexible and liquid. A
planned $5 million shareholder rights offering, along with $3.8 million which we have earned
during fiscal 2001 will add approximately $9 million in fresh shareholder equity which will pe
available to strengthen working capital, reduce bank borrowings and facilitate prospective
acquisitions. In recognition of the company’s outstanding performance, Calavo’s board of directors
declared a five percent common stock dividend, payable February 15, 2002 to shareholders of

record on February 1, 2002.




A Stronger, More Focused Calavo

Hindsight, as we well know, is almost always extraordinarily revealing. Even with the
benefit of rear-view mirror vision, | remain amazed by our progress over the past three years —
operationally, financially and strategically. | often ask, “Who would have ever thought?” We
have, in every sense of the phrase, retooled ourselves for competing in the 21st century as an
efficient, global enterprise focused squarely on moving Calavo to the next level.

The conversion vote last fall represents a turning point in our near-80-year odyssey. Its
effects are profound: our new status crystailizes our corporate and strategic focus; sharpens
our already-keen, bottom-line orientation; and opens new doors for capital formation, as well

as grower recruitment.

Permit me to elaborate here just a bit. While Calavo has always been operationally sound,
the merger of the co-op into the new corporation now points “all our horses” to run in the same
direction simultaneously, freeing management and the board to articulate a single-minded

growth path. At last, we are truly one company.

In this vein, we are firmly committed to expanding our bottom line and maximizing grower
return. To those concerned that Calavo profitability would come at the expense of grower returns,
we have demonstrated that we can - and will — continue to deliver both by exercising rigorous
financial discipline and capitalizing on our industry understanding and market position. Rest
assured that as both a significant share owner and one of Calavo’s largest growers myself, | have
a close eye trained at all times on maximizing corporate profit and returns to the farm. Being a
for-profit corporation enables easier access to capital through both banks and public markets,while
lowering barriers to grower recruitment among constituencies who consider the cooperative
model as outdated.

The Building Blocks for Our Future

Our blueprint for the future is well defined and straightforward. We have set in motion
a four-prong strategy, which builds upon Calavo’s established pillars of success, and includes:

= Capitalizing on our unmatched core competencies;

e Driving member recruitment to further increase market share;

o Leveraging our brand equity in avocados and new perishable product categories; and,
= Evaluating opportunistic acquisition and expansion possibilities.

Exploiting core competencies. By virtue of years’ experience, industry understanding and
competitive position, Calavo has layered strength-upon-strength to forge its status as the market
teader. Evidencing this requires looking no further than our successful international expansion
or processed avocado products, where Calavo applied its vast knowledge base gained in
California to build substantial positions in additional business segments. Coupled with our solid

infrastructure - including marketing and administrative clout and efficient packinghouses driven

by robust volume — we expect these competencies to power new initiatives.




Attaining market share through new growers. Growers have always been the lifeblood of
our business, dating back to the origins of the company. O/d Calavo, new Calavo; don't expect that
to change - ever. It has nothing to do with sentiment, just sound strategy. Since becoming chief
executive three years ago, | have redoubled our commitment to grower recruitment and retention,
which remains my number one priority. Our grower force today stands at approximately 1,800
strong, comprised of both large and small farmers.

{ am intent on raising that figure sharply, keeping with my expressed objective to drive
Calavo's share of the California avocado market to 50 percent or higher. To do so, we will focus
on securing relationships with additional large producers. As indication of our success in this
area, the irvine Company, the largest avocado producer in the United States, markets its fruit
through Calavo.

Not only is our new-grower focus as strong as ever, but also, Calavo today can offer new
growers more than ever before. We have unsurpassed resources and the highest grower returns,
all backed by an esteemed industry name. No doubt, we are a fixed-cost business that thrives on
volume. The rising pounds flowing through our packinghouses each year contribute to operating
efficiencies and industry clout that translate directly into dollars delivered back to the farm.
Similarly, as grocery-industry consolidation has swallowed up supermarket chain after chain,
Calavo’s market position becomes a formidable strategic advantage. Simply put, we possess the
pounds to meet the ever-greater requirements of these mega-grocers and a secure footf:mld for

obtaining the most competitive pricing.

Extending brand equity. Our sterling name among consumers and highly respected
reputation throughout the produce industry is a cherished by-product of doing principally one
thing — avocados — exceptionally well for over three-quarters of a century. As occasion affords
itself, we will leverage Calavo’s considerable brand equity and market stature into new perishable
product categories. With the sales and administrative infrastructure already in place, we can
apply our knowledge base to marketing virtually any agricultural product. Opportunities abound,

particularly in the current difficult farming environment, but we will proceed cautiously.

Any new commodity products must above all present a complementary strategic fit with
our core avocado business. Such product-line additions would likely begin with Calavo assuming

sales and marketing responsibilities before ever extending into the packing functions.

Analyzing acquisition prospects. Given Calavao’'s market position, we are from time-to-time
approached about acquiring other enterprises, both within and outside the avocado business.
Suffice to say, in nearly all cases either the price or timing was wrong, or the prospect was simply
an unsuitable match with the company. Calavo is amenable to growth through acquisition - it's a
highly viable option — but we will judiciously evaluate opportunities.




New Market Maker Facilitates Buying, Selling of Shares

In line with our new corporate status, Calavo has retained the respected stock brokerage,
Crowell Weedon & Co., to make the market for company shares. While we presently elect not
to be listed on any of the major exchanges, Crowell’s involvement will facilitate the availability,
as well as a stable market for purchase and sale of our common stock, rather than during only the
window periods currently offered by Calavo. Furthermore, in the interest of efficient record keeping
and title to company shares, we have engaged U.S. Stock Transfer Corporation for those functions.
You will separately receive detailed information about these important changes.

Navigating the Road Ahead

Looking to the future, | continue to be extremely optimistic about our prospects moving
ahead. The Califarnia avocado forecast far the coming year is rising, and we're poised to grab an
even greater share. The company’s management team, board of directors and | are confident
that the conversion will translate into bottom-line results — in the form of both grower returns and
profits. As such, we are primed to increase shareholder value. Frankly, | am as confident as |
have ever been about the future course for Calavo.

Gratitude for a Job Well Done

Over the past year, the company’s board of directors devoted long hours and shouldered a
tremendous workload to complete Calavo’s conversion. The company’s achievements are, in large
part, attributable to the tireless work of Calavo’s dedicated board — my partners — to whom | offer
praise and heartfelt thanks. As well, | extend my gratitude to our management, employees, growers,
shareholders and customers for steadfast commitment.

In closing, let me just say that | am proud and humbled to lead Calavo at such an auspicious
point in its history. While committed to growth, | am as well charged with stewardship of the

remarkable Calavo legacy ~ the one from which all our success emanates.

Lee E. Cole
Chairman, President and Chief Executive Officer
February 28, 2002
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' Deferred : .
T Total rncome tax provrsmn

© DOLLARS IN THOUSANDS

Long- -term deferred.income taxes

‘ Litigation

The Company is involved in litigation in the ordlnary course of business, none of which management believes
will have a material adverse impact on the Companys financial statements.

1. Reiated party transachons

' Sales of papaya, on behalf of an entrty owned by the chairman of the Board of Directors, amounted to $1,897, 000
$2,062,000, and $3,378,000 for the years ended Cctober 31, 1999, 2000, and 2001, resulting in gross profits of $200,000,
$198,000 and $340,000. Included in trade accounts payable and accrued habllmes are $285,000, $235,000, and $317 000 at

) October 31, 1999 2000, and 2001, due to the above entrty

Inoome taxes

The income tax provrsron consrsts of’ the followrng for the years ended October 31

LLARS IN THOUSANDS R S e . 1989 © 2000 ; 2001

. Current::

.Federal ", B . s o s - $ 2,395 s 2,018
Staté | Tt : - : 5t ‘ 586
Forelgn . 132

. Total current " '2,737

2744

At Qctober 31, 2000 and. 2001, the Companys; gross deferred tax assets totaled 5779 000 and $776 000 while
gross deferred tax liabilities totaled $602 000 and $608, 000 Deferred income tax assets and I|ab1htres consrst of the tax
effects of temporary drfferences related to the followmg at October 3% ’

" 2000. . E 2001

) Allowance for doubtful accounts - . . $ 76 $. 4V

Inventoties . | ' : . o : : 474 C . 389
Deferred state taxes o . k o : - ) 13 ©o79.
C-Other e v S : B B : 1.
. Current deferred income taxes . T } $ 637 . - § 553
. Property, p)ant, and equrpment o i ST s (589) §  (60B).
- Retirement benefits ‘ ' S ©o223
(383)

Pnor to the Merger the Cooperatrve was subject to incorhe taxes on all busmess activities’ other than the

: »'marketrng and distribution of member products. The exemptron from taxation for the member business is ¢ontingent
-on the distribution of alt available proceeds to the Cooperatrve s members. Absent the distribiition’ of all proceeds, the

Cooperative was subject to income taxes for the portion of proceeds available that exceeded the actual amounts-

,dlstnbuted Amournts paid by the Cooperative to the Internal Revenue Servide and state tax, authormes for each of the

years for whlch the tax provision was restated were not affécted’ and did not requlre reV|S|on Y

A reconmllauon of the significant differences between the federal statutory income tax rate and the effectrve

‘|ncome tax rate on pretax income is as follows

0OLLARS IN THOUSANDS o 1989 2000 2001

:Federal statutory tak at 35% . . : ) 35% P 35% E T 38%

‘State taxes, net of federal effects . o 6 6" 6 -
Foreign income taxes less than U.S. = " ' i M . P _ —
Benefit of lower federal tax brackets @)1 (1 . ’ (1}
Nondeductible meals and entertainment . X ’ 4 . ) — ’ —
Other i : . 5 (5) 2

' 48% T - Y 2 )
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18. Information regarding the’ Company's operations in different segments
. The Companv operates and tracks its results in three reportable segments — California Avocados, Processed,

! Products and International Avocados and Perishable Foods Products These three business segments are presented
based on the Companys management structure and information used by the president to ‘méasuré performance and
allocate resources.-The California Avocado‘'segment inctudes all operatlons that involve the.distribution of avocados
procured in Cahforma The Processed F‘roducts segment represents all- operatlons related to the purchase manufacturi
ing, and dlsmbutnon of processed avocado products The Internatronai Avocados and Perishable Foods Products

~ © .segment |ncludes both ‘operations related to dlstnbutlon of fresh.avocados procured from Mexico;-Chile and New. "
’ Zealand and’ drstnbutlon of other perlshable food iters. Those costs that can be specifically identified with a pamcular

product line: are charged dxrectly to that product 1line, Costs that are.not segment specmc are ‘generally allocated
st " based on; ﬁve -year average sales dollars The Company does not altocate specific assets to these segments

‘International

v, Avotados :
i . f B California -, and Perishable Processed . Inter-segment ” .
DOLLARS iN THOUSANDS * S Avocados Food Products (frodt_;cts . Ehr»r\inations» . Tdtlal, .
W Year endéd.October 37,2001 ) . : . o N T
: . Netsales . - T $149,158  § 50,689  $'26,293  $ (8,456) . $217,6B4
Cost of sales N 135824 - 49,168 20137 . [(8456) - 196,673
. Gross margin e i T 13834 Ts21 6156 L= T2rom
Seliing; gerierai-and admlmstrattve o T 7234 0 272 43ss o T = 14861
- Operating-ingome (Ioss) ce LT TERee L T T sy 801 R 6,150 .
) Other.expense. (mcome),\net,v G el e L (310 ) L (183 .. 1432)
) . Income {loss} befare provision . R . Lo . o
(beneflt) for income taxes T 6410 (1,792) 1,964 _ 6,582
"Provmlon {benefit) forincome taxes - . 2672 .. {753 .85 o= l . '2,7'44
: Netmcome (logs) R P $ 3738 i§.(1,039) s 139 5 T .s 3,838
X International -
. -, Avocados
. . - . California and Peri i ; o
OOLLARS Nl THOUSANDS . B o . Avccadus N Fuad P'°d‘?c‘§ . L t’rndoc}s i | Totat
Year’ ended October 31 2000 L S oo . B . e
Net'sales ™' *~ T " §149,022 $ 50,850 $ 27238 . $ (7,927 " 's210,983
Costof sales - “' ST 141,028 47,568 ° 16432 - (7,127) 197,889 1
Gross margin e o 7,996 3,202 “Tro06 7 T =T 22,094
Selling, general and admmlstratxve o 06827 - 1,629 6,439, - — 14,998
° Operating income {loss) . | L » "6 1863 4367 — 7,099
Other expense fincomel,; net. L (163) . 15 . 241 LT des
. - /Income tloss) before provision: = .~ . . TR e . o
.0 . .(benefittforlincome taxes. - . - : - 1,232 1548 174126 L o= - 6906,
; ' Provision (benefit) for income taxes e X CL T 4sa 542 1,444 - L— 7 2430
Ne“"come {loss) S s U788 s 1006 5 2682 § . — s 4476
!ntemariunal
Avocados .
California and Perishable : Processed inter-segment
DOLLARS IN THOUSANDS. ., . C . ) Avccados Food Products Products Eliminations T Totai
Year ended October 31, 1999
Net sales v $115,944  $ 43774 © § 25743  § (8158)  §177.303
' Cost of sales 109,140 - 44,085 17,373 8,168 162,440
Gross margin 6,804 (311 8,370 — 14,863
Selling, general and administrative _ 6,667 949 6,584 — T 14,200
Operating income (loss) ' 137 © (1,260 1,786 — 663
Other expense (income), net ' (33) B 92 — 190
Income (loss) before provision - - - . :
(benefit) for income taxes ) 170 {1,381 1,694 — 473
Provision (benefit} for income taxes 84 (668) 813 — 228
Net income (loss) s g8 s {723y § 881 $ — 8 244




Long-lived assets attributed to geographic areas.as of-October 31 are as follows:
'Unired states . .7 Mexico| | -+ ' - Consolidated R

DOLLARS IN THOUSANDS

2001 o - . s 1891 . s 2350 ¢ 5 14041 o
©.2000 ) — L S0 8710388 0 o8 - $ 12,686

The fo'llqwing&table sets forthfs'ales by produict categeryvfor each year e‘n_de:d Octob‘er 31.

ngtLAstN THOUSANDS ) . ) 71999>' . }
" California avocados .- St Vs anes o s 142,029 137,298
* imported avocados &t YT T o T " soges . o 138,012 34,4
Papayas I P A 1,981 -+ - 2,081
-Miscellanecus L B ) R ' a4 o : L
Processed - food service R o Ul 21,280 - 27,2284
" 'Processed — retail and club - - ' P 8375 Co o BB19 ) :
Total fruit and product sales =~ -~ STkt 7aeds T 21448 206 sse,‘ Sy
Freight and other charges U o i L7075 ans . -t 16,589 . Coe
~ Total sales , ol © et Taglas0 L 72a863 223278
Less sales incentives ) ! 7 : s i
Net sales : /
14, Restatement ’,_ ; e S TR AT A AR T

Subsequent to- the rssuance of the Companys fmancral statements for the year ended: October 31 2000 the g
Companys management. determlned that errors had been.made in computmg the’ mcome tax provtsmn and related
|ncome tax liability and receivable accounts dunng each of the thre€ years in the penod ended October’ 31 2000 As a.
result, the-financial statements as of October 31,2000 and for the.years ended October 31, 2000 ahd 1999 have been
restated from the amounts prewously reported Amounts pald by the Cooperat«ve to the Internal Revenue Servtce and

‘"state tax authormes for each of the years for. whtch the tax prowsmn was restated were not affected and did not

. reqwre rewscon

' A summary of the stgnlflcant effects of the restatement is as follows ; »

s previously
ported

DOLLARS,lN THOUSANDS . 2

. Income Statement o
*"Provision {(benefit] for mcome taxes

Net income e

“Basic and drluted |ncome per share

Balance Sheet: L ! : S ) IR : R S
Accrued expenses i e ' : - 4031 . 5,400 Lo
-Retained earnings’’ ’ 12, 355 . 10,996, . - S :
Shareholders’ equity’ 22,435 ,21,066 . .

The effect of the restatement on retained earnings as of November 1,.1998 was a decrease of _$464,()OO.E L T -




" per share and date of the offenng as deemed necessary or approprrate

. Stogk- based compensatlon

- prmcrpal payment due l\/larch 1, 2007 D|rectors will be allowed to wrthdraw shares from the pledged pool of common

ulstock upon repayment of thelr notes as long as the fa|r value of the remaining pledged shares is at least equal 0 120%
of the outstandlng note balance These transachons ‘will have the effect,of |ncreasmg total assets of the’ Company
-and Shareholders Equlty by approxrmately $5. 490 000 when elther the cash for the exercrse prlce is recerved or the

Calavo Growers, Inc. 38738

15. Subsequent events
Declaratlon of stock dividend

On December 18, 2007, the Board of Dlrectors declared a 5% stock leldEHd payable on February 15, 2002 for
aII shareholdvers of record on February 1, 2002,

Rrghts Offering to Shareholders

‘On January 15, 2002 the Board of Directors authorized management to commence actions to undertake a rlghts‘

offerlng to.sharehalders. lt is anticipated that the offering will make avallable 1,000,000 shares’ of common stock to . PR i

shareholders to purchase common stock ata ptice of $5.00 per share Management believes that’ the rights’ offering will

_“commence in April-or May 2002 assuming.no unexpected delays in recelvrng necessary legal and regulatory approvals . .
. ,lf fully- subscrlbed the nghts offerlng will have the effect of i rncreasmg shareholders’ equity and cash resérvesby © ...

$5,000,000, less offering costs. The Board of Directors has reserved.the’ rlght to change the.number of shares price

¢

On November 20; 2001, the Board of Drrectors approved two! new stock based compensatlon plans

The dlrectors stock ootlon plan
" Participation in the directors stock option plan is {imited to members of the’ Company s Board of Drrectors

" The plan makes availablé to the Board of Directors or a plan admini strator the right to grant opnons to'purchase up
. 10 3,000,000 shares of common stock In connection with the adoption of the plan tha Board of Directors approved

an award of optlons to purchase 1,240,000 shares of common stock at an exercise price of $5. 00 per share. .

The plan currently provrdes that the fair value of the common stock be determlned by the Board of Directors’
based on-current: tradmg patterns in the commaon stock and other analysts of fair-value. Based on its review.of such
data, the Board- of Directors determined that the fair value of the common stock sub]ect to the above awards at the

" ‘date of grant was $3. 95 per share.

|n January 2002 ‘certain mempbers of the Board of Drrectors elected to exercrse substantrally ali of thelr stock
optlons . The exercise price will be paid in a combination of full -recourse promlssory notes andfor the payment of

;- cash. These notes and the related securlty agreements provrde amongst other things, that each director pledge as L '
R »collateral the shares acqurred upon exercise of the stock optlon ‘as well as addltlonal Common Stock of the Company e T I

held by the dlrectors wrth a. value equal t0-10% of the loan. amount if-the! exercise pnce was pald by.means of a’
full recourse note The' notes which bear interest at 7% per annum, prowde for.annual |nterest payments with-a flnal

loans are repa|d 8
“The emolovee stock purchase Dlan -
" The employee stock purchase plan approved by the Board of Dlrectors is contlngent upon the approval of the
shareholders of the Company, as required by the California Department of Corporatlons If approved, participation in
the employee stock purchase pian will be limited to employees of the Company. The plan provides the Board of

" Directots, or a plan-administrator, the right to make available up to 2,000,000 shares of common stock at a price not

less than fair market value. if approved the Board of Directors intends to award selected employees the opportunity
to.purchase up to 471,500 shares of common stock at the then fair market value of the common stock. The plan also
provides forrthe'Company to advance all or some of the purchase price of the purchased stock to the employee ’
upon the-execution of a full recourse note at prevailing interest rates.




ind‘ependent Auditors' Report

. -7 v soado of nrnscronscAuvccaowsae.rNc SANTA ANA, CALIFORNIA " ) : - h ’ L . N ; . C
I P We have-audited the accompanylng consolidated balance ‘sheets of Calavo Growers; Inc. and subsidiaries as s )
:.-. . ~ofOctober31, 2001 and 2000, and the related consohdated statements of i income, shareholders equity, and cash flows™ " :

: : for- ‘each ‘of the three years in the penod ended October 31, 2001. These fmancral statements ‘are the respor\srblhty ‘of the
Company s management. Our responsmrlrty is to express an opnmon on these financial statements based on.our audrts

|

. . We conductéd our audrts in accordance with audmng standards general\y accepted in the Unrted States of Sat Lo
Lo Amerlca Those standards requrre that we plan and perform the audit to abtain reasonable -assurance about whether o PR :

~the financial statements are free of material misstatement. An ‘audit’ includes examining,on atest basrs evrdence s )
supportrng the amounts and drsclosures in the ‘financial statements. An audit also includes assessrng the accountrng .
prmcrples used and srgmflcant estrmates made by management as weH as evaluatmg the overall fmancral statement . R
presentatron We believe- that our audrts provrde a reasonable basrs for our op|nron

{
[

“. in our oprmon such consohdated financial statements present farrly, |n aH rnatenal respects the fmancral posmon ‘ PRI
i v toof Calavo Growers, Inc. and subsidiaries-as of October 31, 2001 and 2000, and the results-of-their operations and theire. .. .. 07 .
.. cash flows for gach of the three years in the.period ended October 31, 2001, in conform|ty with accounting prlncrples o E Co
’ generally accepted in the United States of America. : ' ’

As discussed'in Note 1 to the consohdated financial statements, on October 9, 2001, the Company consummated ) :
a merger with Calavo Growers of Calrforma The consolidated financial statements give retroactive effect, foriall .’ ' } !
penods presented, to the merger-as a combination: of entities W|th common shareholders ‘and has been accounted ’ '
“for in & manner similar to a poollng of interests.- ‘

" As- drscussed in Note 14 10 the consolldated financial statements, the accompanyrng -consolidated fmancral '
: statements- as of. October 31 2000-and for the years ‘ended October.31, 2000 and 1999 have been- restated

QM/JM .
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I'Costa‘Mesa, California . -
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asign

Calavo Growers, Inc. is the leading marketer of fresh and
processed avocados throughout the United States and in other
locations around the world. Founded in 1924 as a member-
owned cooperative association, the company today has 1,800
shareholder-growers and, throughout its history,‘ has been an

influential force in the development of the global avocado market.

Calavo operates in three business segments: California Avocados,

Processed Products, and International Avocados and Perishable

- Food Products. Highly regarded for quality and the strength of its
brand, the organization distributes fresh 'ahd processed prodUCts to

retail, restaurant and institutional food-service customers.

" As the "first name" in California avocados, the company packs and
- markets nearly 40 percent of the state's crop. Calavo also sources

fruit from Mexico, Chile and New Zealand to satisfy y‘ear-ro_u‘nd

domestic avocado demand, for export and for processed-food

‘p"rodulets. Additionally, the comyp_any distribu‘tes other eemmodity e

”_produrice produc’ts, including Hawaiian papayas.

Headquartered in S‘ant‘a Ana, with a staff approximating 100,: the

company operates packinghouses in Santa Paula, Temecula
and Uruapan, Mexico, and processing plants in Santa Paula and

Mexicali, Mexico.
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