
 
 UNITED STATES           

SECURITIES AND EXCHANGE COMMISSION 
Washington, D.C.  20549 

 
 

FORM 10-Q 
 
 

QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF 
THE SECURITIES EXCHANGE ACT OF 1934 

 
 

For the Quarterly Period Ended June 30, 2006 
Commission File Number 0-8076 

 

         FIFTH THIRD BANCORP 
(Exact name of Registrant as specified in its charter) 

 
                 Ohio             31-0854434 

(State or other jurisdiction              (I.R.S. Employer 
of incorporation or organization)       Identification Number)                                                                

 
 

Fifth Third Center 
Cincinnati, Ohio 45263 

(Address of principal executive offices)     
 

Registrant’s telephone number, including area code:  (513) 534-5300 
 

Indicate by check mark whether the Registrant (1) has filed all reports required to be filed by Section 13 or 15(d) 
of the Securities Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the 
Registrant was required to file such reports), and (2) has been subject to such filing requirements for the past 90 
days.  
 

Yes X  No  
 

Indicate by check mark whether the Registrant is a large accelerated filer, an accelerated filer, or a non-
accelerated filer.  See definition of “accelerated filer and large accelerated filer” in Rule 12b-2 of the Exchange 
Act.  (Check one): 
 

Large accelerated filer X Accelerated filer  Non-accelerated filer  
 
Indicate by check mark whether the Registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). 

 
Yes   No X 

 
There were 557,894,188 shares of the Registrant’s Common Stock, without par value, outstanding as of June 30, 
2006. 



 

2    

FIFTH THIRD BANCORP 
 

INDEX 
 
Part I. Financial Information  
Management’s Discussion and Analysis of Financial Condition and Results of Operations (Item 2)  
  Selected Financial Data 3 
  Overview 4 
  Recent Accounting Standards 
  Critical Accounting Policies 
  Statements of Income Analysis 

5 
5 
7 

  Business Segment Review 14 
  Balance Sheet Analysis 20 
Quantitative and Qualitative Disclosure about Market Risk (Item 3)  
  Risk Management – Overview 24 
  Credit Risk Management 24 
  Market Risk Management 29 
  Liquidity Risk Management 31 
  Capital Management 32 
  Off-Balance Sheet Arrangements 33 
  Contractual Obligations and Commitments 34 
Controls and Procedures (Item 4) 35 
Condensed Consolidated Financial Statements and Notes (Item 1)  
  Balance Sheets (unaudited)  36 
  Statements of Income (unaudited)  37 
  Statements of Changes in Shareholders’ Equity (unaudited)  38 
  Statements of Cash Flows (unaudited) 39 
  Notes to Condensed Consolidated Financial Statements (unaudited) 40 
  
Part II. Other Information  
Legal Proceedings (Item 1) 55 
Risk Factors (Item 1A) 55 
Unregistered Sales of Equity Securities and Use of Proceeds (Item 2) 55 
Signatures 56 
Exhibits (Item 6) 57 
 
  
This report may contain forward-looking statements about the Registrant and/or the company as combined with acquired entities within the meaning of 
Sections 27A of the Securities Act of 1933, as amended, and Rule 175 promulgated thereunder, and 21E of the Securities Exchange Act of 1934, as 
amended, and Rule 3b-6 promulgated thereunder, that involve inherent risks and uncertainties.  This report may contain certain forward-looking statements 
with respect to the financial condition, results of operations, plans, objectives, future performance and business of the Registrant and/or the combined 
company including statements preceded by, followed by or that include the words or phrases such as “believes,” “expects,” “anticipates,” “plans,” “trend,” 
“objective,” “continue,” “remain” or similar expressions or future or conditional verbs such as “will,” “would,” “should,” “could,” “might,” “can,” “may” or 
similar expressions.  There are a number of important factors that could cause future results to differ materially from historical performance and these 
forward-looking statements.  Factors that might cause such a difference include, but are not limited to: (1) competitive pressures among depository 
institutions increase significantly; (2) changes in the interest rate environment reduce interest margins; (3) prepayment speeds, loan origination and sale 
volumes, charge-offs and loan loss provisions; (4) general economic conditions, either national or in the states in which the Registrant, one or more acquired 
entities and/or the combined company do business, are less favorable than expected; (5) political developments, wars or other hostilities may disrupt or 
increase volatility in securities markets or other economic conditions; (6) changes and trends in the securities markets; (7) legislative or regulatory changes 
or actions, or significant litigation, adversely affect the Registrant, one or more acquired entities and/or the combined company or the businesses in which 
the Registrant, one or more acquired entities and/or the combined company are engaged; (8) difficulties in combining the operations of acquired entities and 
(9) the impact of reputational risk created by the developments discussed above on such matters as business generation and retention, funding and liquidity.  
Additional information concerning factors that could cause actual results to differ materially from those expressed or implied in the forward-looking 
statements is available in the Registrant’s Annual Report on Form 10-K for the year ended December 31, 2005, filed with the United States Securities and 
Exchange Commission (SEC). Copies of this filing are available at no cost on the SEC’s Web site at www.sec.gov or on the Registrant’s Web site at 
www.53.com.  The Registrant undertakes no obligation to release revisions to these forward-looking statements or reflect events or circumstances after the 
date of this report. 
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The following is management’s discussion and analysis of certain significant factors that have affected Fifth Third Bancorp’s (“the 
Registrant” or “Fifth Third”) financial condition and results of operations during the periods included in the Condensed 
Consolidated Financial Statements, which are a part of this filing.  Reference to the Registrant incorporates the parent holding 
company and all consolidated subsidiaries. 
 
TABLE 1: Selected Financial Data       

 
For the three months 

 ended June 30,  
For the six months 

ended June 30, 
($ in millions, except per share data)      2006      2005 

Percent 
Change       2006        2005 

Percent 
Change 

Income Statement Data        
Net interest income (a) $716 758 (5)%  $1,434 1,517 (5)%
Noninterest income 655 635 3  1,272 1,242 2 

Total revenue (a) 1,371 1,393 (2)  2,706 2,759 (2) 
Provision for loan and lease losses 71 60 18  149 127 17 
Noninterest expense 759 728 4  1,490 1,432 4 
Net income 382 417 (8)  746 822 (9) 
Common Share Data        
Earnings per share, basic $.69 .75 (8)%  $1.34 1.48 (9)%
Earnings per share, diluted .69 .75 (8)  1.34 1.47 (9) 
Cash dividends per common share .40 .35 14  .78 .70 11 
Book value per share 17.13 16.82 2     
Dividend payout ratio 58.0% 46.7 24  58.2 % 47.6 22 
Financial Ratios        
Return on average assets  1.45% 1.63 (11)%  1.43% 1.63 (12)%
Return on average equity 16.0 18.1 (12)  15.7 18.1 (13) 
Average equity as a percent of average assets 9.09 8.98 1  9.13 9.00 4 
Tangible equity 6.92 6.89 -     
Net interest margin (a) 3.01 3.29 (9)  3.04 3.33 (9) 
Efficiency (a) 55.3 52.2 6  55.0 51.9 6 
Credit Quality         
Net losses charged off  $67 55 22%  $140 118 18%
Net losses charged off as a percent of average loans and leases .37% .34 9  .40% .37 8 
Allowance for loan and lease losses as a percent of loans and leases 1.04 1.09 (5)     
Allowance for credit losses as a percent of loans and leases (b) 1.14 1.20 (5)     
Nonperforming assets as a percent of loans, leases and other 

assets, including other real estate owned .49 .51 (4)     
Average Balances        
Loans and leases, including held for sale $73,093 66,762 9%  $72,367 $65,924 10%
Total securities and other short-term investments 22,439 25,716 (13)  22,677 25,916 (12) 
Total assets 105,741 102,765 3  105,241 101,891 3 
Transaction deposits 49,282 47,624 3  49,116 47,603 3 
Core deposits 59,731 55,910 7  59,217 55,641 6 
Wholesale funding 32,903 34,274 (4)  33,013 33,820 (2) 
Shareholders’ equity 9,607 9,224 4  9,604 9,166 5 
Regulatory Capital Ratios        
Tier I capital 8.52 % 8.48 -%     
Total risk-based capital 10.45 10.80 (3)     
Tier I leverage 8.38 7.76 8     
(a) Amounts presented on a fully taxable equivalent basis.             
(b) The allowance for credit losses is the sum of the allowance for loan and lease losses and the reserve for unfunded commitments.  
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OVERVIEW  
 
This overview of management’s discussion and analysis highlights selected information in the financial results of the Registrant and 
may not contain all of the information that is important to you.  For a more complete understanding of trends, events, commitments, 
uncertainties, liquidity, capital resources and critical accounting policies and estimates, you should carefully read this entire 
document.  Each of these items could have an impact on the Registrant’s financial condition and results of operations.  
 
The Registrant is a diversified financial services company headquartered in Cincinnati, Ohio.  At June 30, 2006, the Registrant had 
$106.1 billion in assets, operated 19 affiliates with 1,138 full-service Banking Centers including 116 Bank Mart® locations open 
seven days a week inside select grocery stores and 2,034 Jeanie® ATMs in Ohio, Kentucky, Indiana, Michigan, Illinois, Florida, 
Tennessee, West Virginia, Pennsylvania and Missouri.  The Registrant reports on five business segments: Commercial Banking, 
Branch Banking, Consumer Lending, Investment Advisors and Fifth Third Processing Solutions (“FTPS”).  During the first quarter 
of 2006, the Registrant began separating its Retail line of business into the Branch Banking and Consumer Lending business 
segments.  All prior year information has been updated to reflect this presentation. 
 
The Registrant believes that banking is first and foremost a relationship business where the strength of the competition and 
challenges for growth can vary in every market.  Its affiliate operating model provides a competitive advantage by keeping the 
decisions close to the customer and by emphasizing individual relationships.  Through its affiliate operating model, individual 
managers, from the banking center to the executive level, are given the opportunity to tailor financial solutions for their customers. 
 
The Registrant’s revenues are fairly evenly dependent on net interest income and noninterest income.  For the three months ended 
June 30, 2006, net interest income, on a fully taxable equivalent (“FTE”) basis, and noninterest income provided 52% and 48% of 
total revenue, respectively.  Therefore, changes in interest rates, credit quality, economic trends and the capital markets are primary 
factors that drive the performance of the Registrant.  As discussed later in the Risk Management section, risk identification, 
measurement, monitoring, control and reporting are important to the management of risk and to the financial performance and 
capital strength of the Registrant.  
 
The Registrant continues to focus on funding growth in loans and leases with growth in core deposits, which includes demand 
deposits, interest checking, savings, money market and other time deposits.  When core deposit growth does not meet the growth in 
loans and leases, the Registrant has utilized cash flows from the securities portfolio as well as wholesale funding, which includes 
certificates $100,000 and over, foreign office deposits, federal funds purchased, short-term bank notes, other short-term borrowings 
and long-term debt. 
 
Net interest income, which continues to be the Registrant’s largest revenue source, is the difference between interest income earned 
on assets, such as loans, leases and securities, and interest expense paid on liabilities, such as deposits and borrowings.  Net interest 
income is affected by the general level of interest rates, the relative level of short- and long-term interest rates, changes in interest 
rates and changes in the amount and composition of interest-earning assets and interest-bearing liabilities.  Generally, the rates of 
interest the Registrant earns on its assets and owes on its liabilities are established for a period of time.  The change in market 
interest rates over time exposes the Registrant to interest rate risk through potential adverse changes to net interest income and 
financial position.  The Registrant manages this risk by continually analyzing and adjusting the composition of its assets and 
liabilities based on their payment streams and interest rates, the timing of their maturities and their sensitivity to changes in market 
interest rates.  Additionally, in the ordinary course of business, the Registrant enters into certain derivative transactions as part of its 
overall strategy to manage its interest rate and prepayment risks.  
 
The Registrant is also exposed to the risk of losses on its loan and lease portfolio as a result of changing expected cash flows caused 
by loan defaults and inadequate collateral, among other factors. 
 
Noninterest income is derived primarily from electronic funds transfer (“EFT”) and merchant transaction processing fees, card 
interchange, fiduciary and investment management fees, banking fees and service charges and mortgage banking revenue. 
 
Net interest income, net interest margin, net interest rate spread and the efficiency ratio are presented in Management’s Discussion 
and Analysis of Financial Condition and Results of Operations on an FTE basis.  The FTE basis adjusts for the tax-favored status of 
income from certain loans and securities held by the Registrant that are not taxable for federal income tax purposes.  The Registrant 
believes this presentation to be the preferred industry measurement of net interest income as it provides a relevant comparison 
between taxable and non-taxable amounts. 
 
The Registrant’s net income was $382 million in the second quarter of 2006, an eight percent decrease compared to $417 million for 
the same period last year.  Earnings per diluted share were $.69 for the second quarter, an eight percent decrease from $.75 for the 
same period last year.  The Registrant’s quarterly dividend increased to $.40 per common share from $.35 in the second quarter of 
2005, an increase of 14%. 
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Net interest income (FTE) decreased five percent compared to the same period last year.  Net interest margin decreased to 3.01% in 
the second quarter of 2006 from 3.29% in the same period last year and from 3.08% in the first quarter of 2006 largely due to the 
rise in short-term interest rates and the corresponding impact on the cost of certain wholesale funding categories, the impact of the 
primarily fixed-rate securities portfolio and mix shifts within the core deposit base.  Noninterest income increased three percent 
over the same period last year with strong growth in electronic payment processing revenue and corporate banking revenue offset 
by an $8 million decline in operating lease revenue as a result of the year-over-year runoff from the consumer automobile lease 
portfolio and a $5 million, or 10%, decline in mortgage banking revenue due to lower gains on loan sales.  Despite a 25% increase 
in volume-related bankcard expenditures and a nine percent increase in occupancy expense related to the addition of de-novo 
banking centers, noninterest expense increased only four percent over the same quarter last year as the Registrant continues to 
realize cost savings from expense control initiatives.  
 
Credit quality metrics remained stable during the second quarter of 2006.  Net charge-offs as a percent of average loans and leases 
were .37% in the second quarter of 2006 compared to .42% in the first quarter of 2006 and .34% in the second quarter of 2005.  At 
June 30, 2006, nonperforming assets as a percent of loans and leases were down to .49% from .51% at March 31, 2006 and June 30, 
2005. 
 
The Registrant’s capital ratios exceed the “well-capitalized” guidelines as defined by the Board of Governors of the Federal Reserve 
System (“FRB”).  As of June 30, 2006, the Tier I capital ratio was 8.52% and the total risk-based capital ratio was 10.45%.   
 
The Registrant continues to invest in the geographic areas that offer the best growth prospects, as it believes this investment is the 
most cost efficient method of expansion within its largest affiliate markets.  During the first six months of 2006, the Registrant 
opened 25 new banking centers that did not involve the relocation or consolidation of existing facilities, with plans to add a total of 
50 net banking centers (excluding relocations and consolidations) in key markets for the full-year 2006.   
 
RECENT ACCOUNTING STANDARDS 
 
Note 2 of the Notes to Condensed Consolidated Financial Statements provides a complete discussion of the new accounting 
standards adopted by the Registrant during 2006 and 2005 and the expected impact of accounting standards issued but not yet 
required to be adopted. 
 
CRITICAL ACCOUNTING POLICIES 

 
Allowance for Loan and Lease Losses  
The Registrant maintains an allowance to absorb probable loan and lease losses inherent in the portfolio.  The allowance is 
maintained at a level the Registrant considers to be adequate and is based on ongoing quarterly assessments and evaluations of the 
collectibility and historical loss experience of loans and leases.  Credit losses are charged and recoveries are credited to the 
allowance.  Provisions for loan and lease losses are based on the Registrant’s review of the historical credit loss experience and such 
factors that, in management’s judgment, deserve consideration under existing economic conditions in estimating probable credit 
losses.  In determining the appropriate level of the allowance, the Registrant estimates losses using a range derived from “base” and 
“conservative” estimates.  The Registrant’s strategy for credit risk management includes a combination of conservative exposure 
limits significantly below legal lending limits and conservative underwriting, documentation and collections standards.  The 
strategy also emphasizes diversification on a geographic, industry and customer level, regular credit examinations and quarterly 
management reviews of large credit exposures and loans experiencing deterioration of credit quality. 
 
Larger commercial loans that exhibit probable or observed credit weakness are subject to individual review.  Where appropriate, 
allowances are allocated to individual loans based on management’s estimate of the borrower’s ability to repay the loan given the 
availability of collateral, other sources of cash flow and legal options available to the Registrant.  The review of individual loans 
includes those loans that are impaired as provided in SFAS No. 114, “Accounting by Creditors for Impairment of a Loan.”  Any 
allowances for impaired loans are measured based on the present value of expected future cash flows discounted at the loan’s 
effective interest rate or the fair value of the underlying collateral.  The Registrant evaluates the collectibility of both principal and 
interest when assessing the need for loss accrual.  Historical loss rates are applied to other commercial loans not subject to specific 
allowance allocations.  The loss rates are derived from a migration analysis, which tracks the net charge-off experience sustained on 
loans according to their internal risk grade.  The risk grading system currently utilized for allowance analysis purposes encompasses 
10 categories.  The Registrant also maintains a dual risk rating system that provides for 13 probability of default grade categories 
and an additional six grade categories for estimating actual losses given an event of default.  The probability of default and 
estimated loss given default evaluations are not separated in the 10-grade risk rating system.  The Registrant is in the process of 
completing significant validation and testing of the dual risk rating system prior to implementation for allowance analysis purposes.  
The dual risk rating system is expected to be consistent with Basel II requirements and will allow for more precision in the analysis 
of commercial credit risk. 
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Homogenous loans and leases, such as consumer installment, residential mortgage and automobile leases are not individually risk 
graded.  Rather, standard credit scoring systems and delinquency monitoring are used to assess credit risks.  Allowances are 
established for each pool of loans based on the expected net charge-offs for one year. Loss rates are based on the average net 
charge-off history by loan category.  
 
Historical loss rates for commercial and consumer loans may be adjusted for significant factors that, in management’s judgment, 
reflect the impact of any current conditions on loss recognition.  Factors that management considers in the analysis include the 
effects of the national and local economies, trends in the nature and volume of loans (delinquencies, charge-offs and nonaccrual 
loans), changes in mix, credit score migration comparisons, asset quality trends, risk management and loan administration, changes 
in the internal lending policies and credit standards, collection practices and examination results from bank regulatory agencies and 
the Registrant’s internal credit examiners. 
 
Regardless of the extent of the evaluation of the previously discussed factors, certain inherent but undetected losses are probable 
within the loan and lease portfolios.  An unallocated component to the allowance is maintained to recognize the imprecision in 
estimating and measuring loss when evaluating allowances for individual loans or pools of loans.  Allowances on individual loans 
and historical loss rates are reviewed quarterly and adjusted as necessary based on changing borrower and/or collateral conditions 
and actual collection and charge-off experience. 
 
Loans acquired by the Registrant through a purchase business combination are evaluated for possible credit impairment.  Reduction 
to the carrying value of the acquired loans as a result of credit impairment is recorded as an adjustment to goodwill.  The Registrant 
does not carry over the acquired company’s allowance for loan and lease losses nor does the Registrant add to its existing allowance 
for the acquired loans as part of purchase accounting. 
 
The Registrant’s determination of the allowance for commercial loans is sensitive to the risk grade it assigns to these loans. In the 
event that 10% of commercial loans in each risk category would experience a downgrade of one risk category, the allowance for 
commercial loans would increase by approximately $71 million at June 30, 2006.  The Registrant’s determination of the allowance 
for residential and retail loans is sensitive to changes in estimated loss rates. In the event that estimated loss rates would increase by 
10%, the allowance for residential and retail loans would increase by approximately $23 million at June 30, 2006.  As several 
quantitative and qualitative factors are considered in determining the allowance for loan and lease losses, these sensitivity analyses 
do not necessarily reflect the nature and extent of future changes in the allowance for loan and lease losses.  They are intended to 
provide insights into the impact of adverse changes in risk grades and inherent losses and do not imply any expectation of future 
deterioration in the risk rating or loss rates.  Given current processes employed by the Registrant, management believes the risk 
grades and inherent loss rates currently assigned are appropriate.  
 
The Registrant’s primary market areas for lending are Ohio, Kentucky, Indiana, Michigan, Illinois, Florida, Tennessee, West 
Virginia, Pennsylvania and Missouri.  When evaluating the adequacy of allowances, consideration is given to this regional 
geographic concentration and the closely associated effect changing economic conditions have on the Registrant’s customers. 
 
In the current year, the Registrant has not substantively changed any material aspect of its overall approach to determine its 
allowance for loan and lease losses.  There have been no material changes in assumptions or estimation techniques as compared to 
prior periods that impacted the determination of the current period allowance for loan and lease losses.  Based on the procedures 
discussed above, the Registrant is of the opinion that the allowance of $753 million was adequate, but not excessive, to absorb 
estimated credit losses associated with the loan and lease portfolio at June 30, 2006.    
 
Reserve for Unfunded Commitments 
The reserve for unfunded commitments is maintained at a level believed by management to be sufficient to absorb estimated 
probable losses related to unfunded credit facilities.  The determination of the adequacy of the reserve is based upon an evaluation 
of the unfunded credit facilities, including an assessment of historical commitment utilization experience, credit risk grading and 
credit grade migration.  Net adjustments to the reserve for unfunded commitments are included in other noninterest expense. 
 
Taxes 
The Registrant estimates income tax expense based on amounts expected to be owed to the various tax jurisdictions in which the 
Registrant conducts business.  On a quarterly basis, management assesses the reasonableness of its effective tax rate based upon its 
current estimate of the amount and components of net income, tax credits and the applicable statutory tax rates expected for the full 
year.  The estimated income tax expense is recorded in the Condensed Consolidated Statements of Income. 
 
Deferred income tax assets and liabilities are determined using the balance sheet method and are reported in accrued taxes, interest 
and expenses in the Condensed Consolidated Balance Sheets.  Under this method, the net deferred tax asset or liability is based on 
the tax effects of the differences between the book and tax basis of assets and liabilities and recognizes enacted changes in tax rates 
and laws.  Deferred tax assets are recognized subject to management judgment that realization is more likely than not. 
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Accrued taxes represent the net estimated amount due or to be received from taxing jurisdictions and are reported in accrued taxes, 
interest and expenses in the Condensed Consolidated Balance Sheets.  The Registrant evaluates and assesses the relative risks and 
appropriate tax treatment of transactions and filing positions after considering statutes, regulations, judicial precedent and other 
information and maintains tax accruals consistent with its evaluation of these relative risks and merits.  Changes to the estimate of 
accrued taxes occur periodically due to changes in tax rates, interpretations of tax laws, the status of examinations being conducted 
by taxing authorities and changes to statutory, judicial and regulatory guidance that impact the relative risks of tax positions.  These 
changes, when they occur, can affect deferred taxes and accrued taxes as well as the current period’s income tax expense and can be 
significant to the operating results of the Registrant.  See Note 2 of the Notes to the Condensed Consolidated Financial Statements 
for discussion of the recently issued accounting statement, which clarifies the accounting for uncertainty in income taxes.  As 
described in greater detail in Note 9 of the Notes to the Condensed Consolidated Financial Statements, the Internal Revenue Service 
is currently challenging the Registrant’s tax treatment of certain leasing transactions.   
 
Valuation of Servicing Rights 
When the Registrant sells loans through either securitizations or individual loan sales in accordance with its investment policies, it 
often retains servicing rights.  Servicing rights resulting from loan sales are amortized in proportion to and over the period of 
estimated net servicing revenues.  Servicing rights are assessed for impairment monthly, based on fair value, with temporary 
impairment recognized through a valuation allowance and permanent impairment recognized through a write-off of the servicing 
asset and related valuation allowance.  Key economic assumptions used in measuring any potential impairment of the servicing 
rights include the prepayment speeds of the underlying loans, the weighted-average life, the discount rate, the weighted-average 
coupon and the weighted-average default rate, as applicable.  The primary risk of material changes to the value of the servicing 
rights resides in the potential volatility in the economic assumptions used, particularly the prepayment speeds. 
 
The Registrant monitors risk and adjusts its valuation allowance as necessary to adequately reserve for any probable impairment in 
the portfolio.  For purposes of measuring impairment, the servicing rights are stratified based on the financial asset type and interest 
rates.  In addition, the Registrant obtains an independent third-party valuation of mortgage servicing rights (“MSR”) on a quarterly 
basis.  Fees received for servicing loans owned by investors are based on a percentage of the outstanding monthly principal balance 
of such loans and are included in noninterest income as loan payments are received.  Costs of servicing loans are charged to expense 
as incurred. 
 
The change in the fair value of MSRs at June 30, 2006, due to immediate 10% and 20% adverse changes in the current prepayment 
assumption would be approximately $22 million and $42 million, respectively, and due to immediate 10% and 20% favorable 
changes in the current prepayment assumption would be approximately $24 million and $49 million, respectively.  The change in 
the fair value of the MSR portfolio at June 30, 2006, due to immediate 10% and 20% adverse changes in the discount rate 
assumption would be approximately $20 million and $39 million, respectively, and due to immediate 10% and 20% favorable 
changes in the discount rate assumption would be approximately $22 million and $45 million, respectively. Sensitivity analysis 
related to other consumer and commercial servicing rights is not material to the Registrant’s Condensed Consolidated Financial 
Statements.  These sensitivities are hypothetical and should be used with caution.  As the figures indicate, change in fair value based 
on a 10% and 20% variation in assumptions typically cannot be extrapolated because the relationship of the change in assumptions 
to change in fair value may not be linear.  Also, the effect of variation in a particular assumption on the fair value of the retained 
interests is calculated without changing any other assumption; in reality, changes in one factor may result in changes in another, 
which might magnify or counteract the sensitivities.  Additionally, the effect of the Registrant’s non-qualifying hedging strategy, 
which is maintained to lessen the impact of changes in value of the MSR portfolio, is excluded from the above analysis. 
 
STATEMENTS OF INCOME ANALYSIS 
 
Net Interest Income 
The Registrant continues to face a challenging net interest income environment as a result of rising short-term interest rates.  Net 
interest income (FTE) was $716 million for the second quarter of 2006, a decline of $2 million compared to the sequential quarter 
and a decline of $42 million compared to the prior year quarter.  In terms of mix between volume and yield, the impact of changes 
in interest rates on net interest income (FTE) was a year-over-year decrease of 11%.  The decline also resulted in continued 
compression of net interest margin to 3.01% from 3.08% in the first quarter and 3.29% in the second quarter of 2005.  The 
Registrant currently expects modest margin compression in the third quarter with future trends dependent on the timing of further 
short-term interest rate increases and the overall direction of the forward curve as well as overall deposit and loan growth trends. 
 
Contraction in the net interest margin occurred in the second quarter despite growth in average earning assets.  Total average 
earning assets increased four percent on an annualized sequential basis and three percent over the second quarter of 2005.  Margin 
compression was the result of a 13 basis points (“bp”) sequential and a 53 bp year-over-year decrease in net interest rate spread.  
The decrease in net interest spread was the result of higher funding costs and the yield curve continuing to be flat, the impact of the 
primarily fixed-rate security portfolio and a change in mix within core deposits.  The average interest rate spread between the 3-
month Treasury bill and the 10-year Treasury note compressed from 123 bp in the second quarter of 2005 to 24 bp in the second 
quarter of 2006, illustrating the relative pressure between shorter-term and longer-term funding costs and general security portfolio 
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re-investment opportunities.  The decrease in net interest rate spread was partially offset by an increased benefit from free funding 
of 68 bp in the second quarter of 2006, up 6 bp from the first quarter of 2006 and 25 bp over the second quarter of 2005.  The large 
increase in the benefit of free funding over the second quarter of 2005 was the result of higher funding costs and an improvement in 
the net free funding position of the Registrant, calculated as the total of noninterest-bearing liabilities and equity less noninterest-
earning assets, which increased three percent to $16.7 billion.  
 
The growth in average loans and leases over the second quarter of 2005 outpaced core deposit growth for the same period by $2.5 
billion.  The funding shortfall was more than offset by a $3.5 billion reduction in the average available-for-sale securities portfolio, 
as the Registrant continues to use cash flows from its securities portfolio to reduce its reliance on wholesale funding.  For the 
second quarter of 2006, wholesale funding represented 42% of interest-bearing liabilities, down from 45% for the same period in 
the prior year.  In the current interest rate environment, the Registrant expects to continue to use cash flows from its securities 
portfolio during the remainder of 2006 to fund its loan and lease growth that is in excess of its core deposit growth. 
 
The Registrant continues to emphasize its highly competitive daily rate deposit pricing strategy.  As part of this strategy, the 
Registrant maintains competitive deposit rates in all of its affiliate markets and across all of its deposit products.  Additionally, a 
migration of interest checking balances into money market, savings and time deposit accounts has continued.  During the second 
quarter of 2006, interest checking balances were 37% of average interest-bearing core deposits and savings and money market 
combined to represent 40%, compared to 46% and 34%, respectively, in the second quarter of 2005. 
 
The cost of interest-bearing core deposits was 3.12% in the second quarter of 2006, up from 2.88% in the first quarter of 2006 and 
1.86% in the second quarter of 2005.  Despite the increasing deposit rates, the relative cost advantage of interest-bearing core 
deposits compared to wholesale funding increased from 130 bp in the second quarter of 2005 and 162 bp in the first quarter of 2006 
to 188 bp in the second quarter of 2006. 
 
Interest income (FTE) from loans and leases increased $291 million, or 31%, compared to the second quarter of 2005.  The increase 
resulted from the growth in average loans and leases of nine percent for the second quarter of 2006 over the comparable period in 
2005 as well as a 111 bp increase in average rates.  The increase in average loans and leases included growth in commercial loans 
and leases of 11% and growth in average consumer loans and leases of seven percent compared to the second quarter of 2005. 
 
Interest income (FTE) from investment securities and short-term investments decreased $31 million to $253 million for the second 
quarter of 2006 compared to the same period in 2005 due to the previously mentioned reduction of the investment securities 
portfolio.  The average yield on taxable securities increased by only 10 bp as a result of 84% of the debt securities within the 
available-for-sale portfolio being fixed-rate securities and the relative stability in longer-term interest rates. 
 
The interest expense on core deposits increased $163 million, or 83%, in the second quarter of 2006 over the comparable period in 
2005 due to increases in short-term interest rates and increasing average balances.  Average interest-bearing core deposits increased 
$4 billion, or nine percent, compared to the second quarter of 2005.  The Registrant continues to focus on growing its core deposit 
balances in order to fund loan growth, improve the funding mix and improve net interest margin trends.   
 
The interest expense on wholesale funding increased by $139 million, or 52%, in the second quarter over the comparable period in 
2005 due to increasing interest rates partially offset by a $1.4 billion decrease in average balances.  The cost of wholesale funding 
increased from 3.16% in the second quarter of 2005 to 5.00% in the second quarter of 2006 due to the increases in the short-end of 
the interest rate curve.   Included within other short-term borrowings are the Registrant’s customer repo sweep balances, which were 
$2.7 billion and $2.8 billion on an average basis for the three months ended June 30, 2006 and 2005, respectively.  



Management’s Discussion and Analysis of Financial Condition and Results of Operations (continued) 

9    

 

TABLE 2: Consolidated Average Balance Sheets and Analysis of Net Interest Income (FTE) 

For the three months ended June 30, 2006 June 30, 2005 
Attribution of Change in Net 

Interest Income (a) 

($ in millions) 
Average 
Balance 

Revenue/ 
Cost 

Average 
Yield/ 
Rate 

Average 
Balance 

Revenue/ 
Cost 

Average 
Yield/ 
Rate Volume 

Yield/ 
Rate Total

Assets           
Interest-earning assets:           

Loans and leases (b):    
Commercial loans $20,239 $363 7.19 % $17,768 $248    5.60 % $38 77 115
Commercial mortgage  9,980 176 7.08 9,042 136 6.01 15 25 40
Commercial construction 5,840 111 7.67 5,467 80 5.90 6 25 31
Commercial leases 3,729 47 5.03 3,436 44 5.15 4 (1) 3

Subtotal – commercial 39,788 697 7.03 35,713 508 5.71 63 126 189
Residential mortgage  8,756 129 5.90 8,453 115 5.45 4 10 14
Residential construction 735 11 6.02 576 8 5.36 2 1 3
Other consumer loans 22,430 377 6.75 20,169 287 5.71 34 56 90
Consumer leases 1,384 16 4.70 1,851 21 4.52 (5) - (5)

Subtotal – consumer 33,305 533 6.42 31,049 431 5.56 35 67 102
Total loans and leases 73,093 1,230 6.75 66,762 939 5.64 98 193 291
Securities:       

Taxable  21,642 239 4.43 24,771 268 4.33  (35) 6 (29)
Exempt from income taxes (b) 616 11 7.33 815 15 7.29 (4) - (4)

Other short-term investments 181 3 5.60 130 1 3.28 1 1 2
Total interest-earning assets 95,532 1,483 6.23 92,478 1,223 5.30 60 200 260
Cash and due from banks 2,564   2,822
Other assets 8,393   8,182
Allowance for loan and lease losses (748)   (717)
Total assets  $105,741    $102,765
Liabilities        
Interest-bearing liabilities:       

Interest checking $17,025 $102 2.39 % $19,267 $71 1.49 % $(9) 40 31
Savings  12,064 87 2.90 9,697 35 1.44 10 42 52
Money market 6,429 64 4.01 4,755 28 2.37 12 24 36
Other time deposits 10,449 105 4.00 8,286 61 2.93 18 26 44
Certificates - $100,000 and over 5,316 61 4.64 3,946 29 2.92  12 20 32
Foreign office deposits 4,382 52 4.77 3,907 29 2.98  4 19 23
Federal funds purchased 3,886 48 4.97 3,952 29 2.97  - 19 19
Short-term bank notes - - -  230 2 2.84  (1) (1) (2)
Other short-term borrowings 4,854 52 4.31 5,190 34 2.63  (2) 20 18
Long-term debt 14,465 196 5.45 17,049 147 3.46  (25) 74 49

Total interest-bearing liabilities 78,870 767 3.90  76,279 465 2.44  19 283 302
Demand deposits 13,764   13,905   
Other liabilities 3,500   3,357   
Total liabilities 96,134   93,541   
Shareholders’ equity 9,607   9,224   
Total liabilities and shareholders’ 

equity $105,741   $102,765   
Net interest income margin $716 3.01 %    $758 3.29 % $41 (83) (42)
Net interest rate spread   2.33  2.86    
Interest-bearing liabilities to interest-earning assets 82.56     82.48    
(a) Changes in interest not solely due to volume or yield/rate are allocated in proportion to the absolute dollar amount of change in volume and yield/rate.
(b) The net taxable equivalent adjustment amounts included in the above table are $6 million and $8 million for the three months ended June 30, 2006 and 

2005, respectively. 
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TABLE 3: Consolidated Average Balance Sheets and Analysis of Net Interest Income (FTE) 

For the six months ended June 30, 2006 June 30, 2005 
Attribution of Change in Net 

Interest Income (a) 

($ in millions) 
Average 
Balance 

Revenue/ 
Cost 

Average 
Yield/ 
Rate 

Average 
Balance 

Revenue/ 
Cost 

Average 
Yield/ 
Rate Volume 

Yield/ 
Rate Total

Assets           
Interest-earning assets:           

Loans and leases (b):    
Commercial loans $19,852 $691 7.01 % $17,921 $481    5.42 % $57 153 210
Commercial mortgage  9,712 336 6.96 8,715 254 5.87 31 51 82
Commercial construction 6,024 222 7.43 5,170 146 5.69 27 49 76
Commercial leases 3,708 93 5.08 3,414 88 5.18 7 (2) 5

Subtotal – commercial 39,296 1,342 6.88 35,220 969 5.55 122 251 373
Residential mortgage  8,555 249 5.87 8,435 230 5.49 3 16 19
Residential construction 720 21 5.94 522 14 5.30 5 2 7
Other consumer loans 22,334 734 6.63 19,832 552 5.62 75 107 182
Consumer leases 1,462 35 4.87 1,915 44 4.66 (11) 2 (9)

Subtotal – consumer 33,071 1,039 6.34 30,704 840 5.52 72 127 199
Total loans and leases 72,367 2,381 6.63 65,924 1,809 5.53 194 378 572
Securities:      

Taxable  21,878 481 4.44 24,852 534 4.33 (66) 13 (53)
Exempt from income taxes (b) 630 23 7.47 835 31 7.32 (8) - (8)

Other short-term investments 169 4 5.31 229 2 2.06  (1) 3 2
Total interest-earning assets 95,044 2,889 6.13 91,840 2,376 5.22 119 394 513
Cash and due from banks 2,616  2,721
Other assets 8,327  8,046
Allowance for loan and lease losses (746)  (716)
Total assets  $105,241  $101,891
Liabilities        
Interest-bearing liabilities:       

Interest checking $17,312 $201 2.34 % $19,618 $134 1.38 % $(17) 84 67
Savings  11,827 163 2.79 9,519 61 1.30 18 84 102
Money market 6,258 119 3.83 4,770 53 2.26 20 46 66
Other time deposits 10,101 194 3.87 8,038 113 2.83 33 48 81
Certificates - $100,000 and over 4,995 109 4.41 3,744 54 2.92 22 33 55
Foreign office deposits 4,217 96 4.59 4,122 56 2.72 1 39 40
Federal funds purchased 4,217 99 4.72 4,060 54 2.68 2 43 45
Short-term bank notes - - -  501 6 2.60 (3) (3) (6)
Other short-term borrowings 4,786 97 4.07 5,062 61 2.41 (3) 39 36
Long-term debt 14,798 377 5.14 16,331 267 3.29 (27) 137 110

Total interest-bearing liabilities 78,511 1,455 3.74  75,765 859 2.29 46 550 596
Demand deposits 13,719  13,696
Other liabilities 3,407  3,264
Total liabilities 95,637  92,725
Shareholders’ equity 9,604  9,166
Total liabilities and shareholders’ 

equity $105,241  $101,891
Net interest income margin $1,434 3.04 %    $1,517 3.33 % $73 (156) (83)
Net interest rate spread   2.39  2.93    
Interest-bearing liabilities to interest-earning assets 82.60  82.50    
(a) Changes in interest not solely due to volume or yield/rate are allocated in proportion to the absolute dollar amount of change in volume and yield/rate.
(b) The net taxable equivalent adjustment amounts included in the above table are $13 million and $17 million for the six months ended June 30, 2006 and 

2005, respectively. 
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Provision for Loan and Lease Losses 
The Registrant provides as an expense an amount for probable loan and lease losses within the loan portfolio that is based on the 
factors discussed in the Critical Accounting Policies section.  The provision is recorded to bring the allowance for loan and lease 
losses to a level deemed appropriate by the Registrant.  Actual credit losses on loans and leases are charged against the allowance 
for loan and lease losses.  The amount of loans actually removed from the Condensed Consolidated Balance Sheets is referred to as 
charge-offs.  Net charge-offs include current period charge-offs less recoveries in the current period on previously charged off 
assets. 
 
The provision for loan and lease losses increased to $71 million in the second quarter of 2006 compared to $60 million in the same 
period last year.  The increase is due to both the increase in net charge-offs from $55 million in the second quarter of 2005 to $67 
million and increased loan growth in the second quarter of 2006.  The allowance for loan and lease losses as a percent of loans and 
leases declined to 1.04% from 1.09% at June 30, 2005.  Refer to the Credit Risk Management section for further information on the 
provision for loan and lease losses, net charge-offs and other factors considered by the Registrant in assessing the credit quality of 
the loan portfolio and the allowance for loan and lease losses. 
 
Noninterest Income 
For the three and six months ended June 30, 2006, noninterest income increased by three percent and two percent, respectively.  The 
components of noninterest income for these periods are as follows: 
 
TABLE 4: Noninterest Income        

 
For the three months       

ended June 30, Percent  
For the six months       

ended June 30, Percent 
($ in millions) 2006 2005 Change  2006 2005 Change 
Electronic payment processing revenue $211 183 15 %  $407 354 15 % 
Service charges on deposits 135 132 2  261 253 3 
Mortgage banking net revenue 41 46 (10)  88 87 1 
Investment advisory revenue 96 92 5  187 182 3 
Corporate banking revenue 82 74 10  157 136 16 
Other noninterest income 76 93 (19)  157 200 (23) 
Securities gains, net 14 15 (6)  15 30 (48) 
Total noninterest income $655 635 3 %  $1,272 1,242 2 % 
 
During the first quarter of 2006, the Registrant refined its presentation of noninterest income in order to provide more granularity 
around its revenue streams.  The primary result of this refinement was the consolidation of the Registrant’s interest rate derivative 
sales, international service fees, institutional sales and loan and lease syndication fees into a new income statement line item named 
corporate banking revenue.  Corporate banking revenue increased to $82 million in the second quarter of 2006, up 10% over the 
comparable period in 2005.  The growth in corporate banking revenue was largely attributable to continued strong sales in 
international services and loan and lease related fees. 
 
Electronic payment processing revenue increased $28 million in the second quarter of 2006 compared to the same period last year.  
EFT revenue increased $14 million, or 14%, to $116 million, as a result of continued success in attracting financial institution 
customers as well as an $8 million increase in issuer interchange.  Merchant processing revenue increased 17%, to $95 million, 
compared to the same period in 2005.  Trends in the second quarter of 2006 are representative of continuing momentum in 
attracting new customer relationships moderated by slower growth in the level of retail sales transaction volumes.  The Registrant 
continues to see significant opportunities to attract new retailers and financial institution customers.  The Registrant handles 
electronic processing for over 117,000 merchant locations and 1,500 financial institutions worldwide, including The Kroger Co., 
Nordstrom, Inc., the Armed Forces Financial Network and, most recently, Linens ‘n Things, Inc., Talbots, Uno Restaurant Holdings 
Corporation and Rollins, Inc. (wholly-owned subsidiaries include: Orkin, Inc., Western Pest Services and the Industrial Fumigant 
Company). 
 
Service charges on deposits increased two percent in the second quarter of 2006 compared to the same period last year.  
Commercial deposit revenue increased two percent while consumer deposit revenue increased three percent.  Despite growth in the 
number of relationships and overall activity, commercial service charges were negatively impacted compared to the second quarter 
last year by a 43% increase in earnings credits on commercial customer demand deposit accounts due to the higher interest rate 
environment.  Net new consumer deposit account production increased by over 50% through the first half of 2006 compared to the 
same period last year.  Growth in the number of customer deposit account relationships has improved consumer deposit revenue and 
deposit generation continues to be a primary focus of the Registrant. 
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Mortgage banking net revenue decreased to $41 million in the second quarter of 2006 from $46 million in the same period last         
year.  Mortgage originations were $2.6 billion in the second quarter of 2006 and 2005.  The components of mortgage banking net 
revenue for the three and six months ended June 30, 2006 and 2005 are as follows: 
 
TABLE 5: Components of Mortgage Banking Net Revenue 

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions) 2006 2005 2006 2005 
Origination fees and gains (losses) on loan sales $27 38 48 61 
Servicing revenue:     

Servicing fees 30 27 59 52 
Servicing rights amortization (17) (16) (31) (33) 
Net valuation adjustments on servicing rights and free-standing derivatives 

entered into to economically hedge MSR 1 (3) 12 7 
Net servicing revenue 14 8 40 26 
Mortgage banking net revenue $41 46 88 87 
 
Mortgage net servicing revenue increased by $6 million as compared to the same period last year.  Net servicing revenue is 
comprised of gross servicing fees and amortization as well as valuation adjustments on mortgage servicing rights and mark-to-
market adjustments on both settled and outstanding free-standing derivative financial instruments.  The Registrant’s total residential 
mortgage loans serviced at June 30, 2006 and 2005 were $35.8 billion and $32.3 billion, respectively, with $27.1 billion and $24.5 
billion, respectively, of residential mortgage loans serviced for others. 
 
Net valuation adjustments on servicing rights and free-standing derivatives were affected by the general rise in longer-term interest 
rates in the second quarter of 2006 and the corresponding general decrease in prepayment speeds, which led to the reversal of $6 
million in temporary impairment on the MSR portfolio in the second quarter as compared to a recognition of $21 million in 
temporary impairment during the second quarter of 2005.  Servicing rights are deemed impaired when a borrower’s loan rate is 
distinctly higher than prevailing rates.  Impairment on servicing rights is reversed when the prevailing rates return to a level 
commensurate with the borrower’s loan rate.  The Registrant recognized a net loss of $5 million and net gain of  $18 million in the 
second quarter of 2006 and 2005, respectively, related to changes in fair value and settlement of free-standing derivatives purchased 
to economically hedge the MSR portfolio. 
 
The Registrant maintains a non-qualifying hedging strategy to manage a portion of the risk associated with changes in impairment 
on the MSR portfolio.  In the second quarter of 2006, the Registrant primarily used principal only swaps, interest rate swaps and 
swaptions to hedge the economic risk of the MSR portfolio as they were deemed to be the best available instruments for several 
reasons.  Principal only swaps hedge the mortgage-LIBOR spread because they appreciate in value as a result of tightening spreads. 
They also provide prepayment protection by increasing in value when prepayment speeds increase, as opposed to MSRs that lose 
value in a faster prepayment environment.  Receive fixed/pay floating interest rate swaps and swaptions increase in value when 
interest rates do not increase as quickly as expected.  As of June 30, 2006 and 2005, the Registrant held a combination of free-
standing derivatives, including principal only swaps, swaptions and interest rate swaps with a net negative fair value of $3 million 
and a net positive fair value of $11 million, respectively, on outstanding notional amounts of $.9 billion and $3.7 billion, 
respectively.  In addition to the derivative positions used to economically hedge the MSR portfolio, the Registrant began to acquire 
various securities (primarily principal only strips) during 2005 and 2006 as a component of its non-qualifying hedging strategy.  
Principal only strips increase in value as prepayment speeds increase, thus providing an economic hedge for the MSR portfolio.  As 
of June 30, 2006, the Registrant’s available-for-sale securities portfolio included $240 million of securities related to the non-
qualifying hedging strategy.   
 
Investment advisory revenues increased by $4 million, or five percent, in the second quarter of 2006 compared to the same period 
last year.  The increase in revenue was primarily related to improved securities and brokerage income and private client revenues.  
The Registrant continues to focus its sales efforts on integrating services across business lines and working closely with retail and 
commercial team members to take advantage of a diverse and expanding customer base.  The Registrant is one of the largest money 
managers in the Midwest and as of June 30, 2006 had over $203 billion in assets under care and $31 billion in assets under 
management. 
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The major components of other noninterest income are as follows: 
 
TABLE 6: Components of Other Noninterest Income     
 
  

For the three months 
ended June 30, 

For the six months 
ended June 30, 

($ in millions)  2006 2005 2006 2005 
Cardholder fees  $11 11 23 22 
Consumer loan and lease fees  13 15 24 28 
Operating lease income  7 15 15 35 
Bank owned life insurance income  22 22 43 45 
Insurance income  7 7 14 12 
Other  16 23 38 58 
Total other noninterest income  $76 93 157 200 
 
Other noninterest income decreased by 19% in the second quarter of 2006 compared to the same period last year.  The decrease was 
primarily attributable to the continued runoff in the operating lease portfolio.  Consumer operating lease revenues result from the 
consolidation of a special purpose entity in 2003 that was formed for the purpose of the sale and subsequent leaseback of leased 
automobiles.  The consolidation was the result of the Registrant’s adoption of FASB Interpretation No. 46.  Declines in operating 
lease revenues will continue throughout 2006, however to a lesser extent, as automobile leases continue to mature and are partially 
offset by originations of commercial operating leases. 
 
Noninterest Expense 
During the second quarter, the Registrant continued to invest in the expansion of the retail distribution network and in the 
information technology infrastructure.  Operating expense levels are often measured using the efficiency ratio (noninterest expense 
divided by the sum of net interest income (FTE) and noninterest income), which was 55.3% and 52.2% for the second quarter of 
2006 and 2005, respectively.  The Registrant continues to focus on efficiency initiatives as part of its core emphasis on operating 
leverage and views its recent investments as its platform for future growth and increasing expense efficiency.   
 
With the continued focus on expense control, the Registrant expects growth in noninterest expenses to be consistent with recent 
trends.  Cost savings initiatives will continue to be somewhat mitigated by investments in certain high opportunity markets, as 
evidenced by the 25 net new banking centers added in the first half and the 25 net new banking centers expected to be added in the 
second half of 2006. 
 
The major components of noninterest expense are as follows: 
 
TABLE 7: Noninterest Expense    

 
For the three months   

ended June 30, Percent  
For the six months  

ended June 30, Percent 
($ in millions)     2006    2005 Change      2006    2005 Change 
Salaries, wages and incentives $303 295 3%  $586 561 5% 
Employee benefits 69 67 4  156 148 5 
Equipment expense 29 25 16  56 50 12 
Net occupancy expense 59 54 9 118 108 9 
Other noninterest expense 299 287 4  574 565 1 
Total noninterest expense $759 728 4%  $1,490 1,432 4% 
 
Total noninterest expense increased four percent in the second quarter of 2006 compared to the same period last year.  The increase 
in expenses is primarily due to the recognition of approximately $9 million of incremental expense related to the adoption of SFAS 
No. 123 (R) and the April 2006 issuance of stock-based awards to retirement-eligible employees, increases in bankcard volume-
related costs and the increase in occupancy expenses offset by a decrease in operating lease expense.  Net occupancy expenses 
increased nine percent in the second quarter of 2006 over the same period last year primarily due to the addition of 61 net new 
banking centers since June 30, 2005.   
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The major components of other noninterest expense are as follows: 
 
TABLE 8: Components of Other Noninterest Expense   

 
For the three months        

ended June 30, 
For the six months       

ended June 30, 
($ in millions)        2006      2005           2006       2005 
Marketing and communications  $32 31 65 61 
Postal and courier  12 12 25 24 
Bankcard  79 63 148 126 
Loan and lease  20 23 41 39 
Travel  14 14 25 27 
Information technology and operations  27 25 51 52 
Operating lease  4 10 10 26 
Other  111 109 209 210 
Total other noninterest expense  $299 287 574 565 
 
Total other noninterest expense increased by $12 million from the second quarter of 2005 primarily due to increases in bankcard 
expenses.  Bankcard expense increased 25% compared to last year due to an increase in the number of merchant and retail 
customers as well as continued organic growth in debit and credit card usage.  The decrease in operating lease expense is 
attributable to the continued runoff in the operating lease portfolio.  The remaining expense captions continue to be well-controlled. 
 
Applicable Income Taxes 
The Registrant’s income before income taxes, applicable income tax expense and effective tax rate for each of the periods are as 
follows: 
 
TABLE 9: Applicable Income Taxes     
 For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)   2006       2005   2006 2005 
Income before income taxes and cumulative effect $535 597 1,054 1,183 
Applicable income taxes 153 180 312 361 
Effective tax rate 28.5 % 30.1 29.6  30.5 
 
Applicable income tax expense for all periods include the benefit from tax-exempt income, tax-advantaged investments and general 
business tax credits, partially offset by the effect of nondeductible expenses.  Income tax expense for the second quarter of 2006 
includes the favorable resolution of certain tax examinations and statute expirations.   
 
Cumulative Effect of Change in Accounting Principle 
In the first quarter of 2006, the Registrant recognized a benefit of approximately $4 million, net of $2 million of tax, related to the 
adoption of SFAS No. 123 (Revised 2004).  The benefit recognized relates to the Registrant’s estimate of forfeiture experience to be 
realized for all unvested stock-based awards outstanding.  
 
BUSINESS SEGMENT REVIEW 
  
The Registrant reports on five business segments: Commercial Banking, Branch Banking, Consumer Lending, Investment Advisors 
and Processing Solutions.  During the first quarter of 2006, the Registrant began reporting its Retail line of business as two business 
segments, Branch Banking and Consumer Lending.  All prior year information has been updated to reflect this presentation.  Further 
detailed financial information on each business segment is included in Note 14 of the Notes to the Condensed Consolidated 
Financial Statements.   
 
Results of the Registrant’s business segments are presented based on its management structure and management accounting 
practices.  The structure and practices are specific to the Registrant; therefore, the financial results of the Registrant’s business 
segments are not necessarily comparable with similar information for other financial institutions.  The Registrant refines its 
methodologies from time to time as management accounting practices are improved and businesses change.  Revisions to the 
Registrant’s methodologies are applied on a retroactive basis. 
 
The Registrant manages interest rate risk centrally at the corporate level by employing a funds transfer pricing (“FTP”) 
methodology.  This methodology insulates the business segments from interest rate risk, enabling them to focus on servicing 
customers through loan originations and deposit taking.  The FTP system assigns charge and credit rates to classes of assets and 
liabilities, respectively, based on expected duration.  The Registrant has not changed the conceptual application of FTP during 2005 
or 2006.  The net impact of the FTP methodology is included in Other/Eliminations.   
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The financial results of the business segments include allocations for shared services and headquarters expenses.  Even with these 
allocations, the financial results are not necessarily indicative of the business segments’ financial condition and results of operations 
as if they were to exist as independent entities.  Additionally, the business segments form synergies by taking advantage of cross-
sell opportunities and when funding operations by accessing the capital markets as a collective unit.  Net income by business 
segment is summarized as follows: 
 
TABLE 10: Business Segment Results     

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)   2006  2005   2006     2005 
Commercial Banking   $202 193   396 372 
Branch Banking 240 205 464 394 
Consumer Lending  37 54 80 102 
Investment Advisors 40 31 74 56 
Processing Solutions 50 32 80 67 
Other/Eliminations (187) (98) (348) (169) 
Net income   $382 417 746 822 
 
Commercial Banking 
Commercial Banking provides a comprehensive range of financial services and products to large and middle-market businesses, 
governments and professional customers.  In addition to the traditional lending and depository offerings, Commercial Banking 
products and services include, among others, cash management, foreign exchange and international trade finance, derivatives and 
capital markets services, asset-based lending, real estate finance, public finance, commercial leasing and syndicated finance.  The 
table below contains selected financial data for the Commercial Banking segment. 
 
TABLE 11: Commercial Banking Selected Financial Data 

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)   2006  2005   2006     2005 
Income Statement Data     
Net interest income (FTE)   $380 352   755 695 
Provision for loan and lease losses 31 23 67 52 
Noninterest income:     
  Corporate banking revenue 78 73 150 132 
  Service charges on deposits 38 38 77 76 
  Other noninterest income 12 15 24 30 
Noninterest expense:     
  Salaries, incentives and benefits 60 59 121 114 
  Other noninterest expenses 129 117 253 227 
Income before taxes 288 279 565 540 
Applicable income taxes (a) 86 86 169 168 
Net income $202 193 396 372 
Average Balance Sheet Data     
Commercial loans $33,377 30,026 32,924 29,677 
Demand deposits 5,994 6,160 6,087 6,187 
Interest checking 3,762 2,913 3,844 2,826 
Savings and money market 5,238 4,686 5,335 4,589 
Certificates over $100,000 and other time 1,537 1,074 1,473 1,004 
(a) Includes taxable-equivalent adjustments of $3 million for the three months ended June 30, 2006 and 2005 and $7 million and $6 million for the six 

months ended June 30, 2006 and 2005, respectively. 
 
Net income increased $9 million, or four percent, compared to the second quarter of 2005 largely as a result of loan and deposit 
growth.  Average commercial loans and leases increased 11% to $33.4 billion over the second quarter of 2005, with growth 
occurring in all loan categories.  Despite average demand deposits declining modestly from the prior year second quarter, average 
core deposits increased nine percent to $15.0 billion in the second quarter of 2006 from $13.8 billion in 2005.  The increase in 
average core deposits and loans and the related net FTP impact led to a $28 million increase in net interest income compared to the 
same period last year. 
 
Noninterest income increased modestly compared to the same quarter last year as fee captions displayed mixed results.  Overall, 
corporate banking revenue increased $5 million, or seven percent, largely due to growth in nearly all sub-captions.  Noninterest 
expense increased $13 million, or eight percent, compared to the second quarter of 2005 as continued strong production volumes 
contributed to increases in loan and bankcard related expense and other noninterest expense. 
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Branch Banking 
Branch Banking provides a full range of deposit and loan and lease products to individuals and small businesses through 1,138 
banking centers.  Branch Banking offers depository and loan products, such as checking and savings accounts, home equity lines of 
credit, credit cards and loans for automobile and other personal financing needs, as well as products designed to meet the specific 
needs of small businesses, including cash management services.  The table below contains selected financial data for the Branch 
Banking segment. 
 
TABLE 12: Branch Banking Selected Financial Data 

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)       2006   2005       2006      2005 
Income Statement Data     
Net interest income    $476 416 928 809 
Provision for loan and lease losses 26 23 48 43 
Noninterest income:     
  Electronic payment processing 49 41 93 77 
  Service charges on deposits 93 91 178 171 
  Investment advisory income  23 22 46 43 
  Other noninterest income 29 31 56 56 
Noninterest expense:     
  Salaries, incentives and benefits 117 115 232 227 
  Net occupancy and equipment expenses 38 34 74 65 
  Other noninterest expenses 118 112 230 214 
Income before taxes 371 317 717 607 
Applicable income taxes 131 112 253 213 
Net income $240 205 464 394 
Average Balance Sheet Data     
Consumer loans    $11,274 10,529  11,257 10,389 
Commercial loans 4,308 3,947 4,300 3,838 
Demand deposits 5,677 5,718 5,642 5,595 
Interest checking 10,915 14,052 11,180 14,406 
Savings and money market 11,612 8,618 11,270 8,538 
Time deposits 12,751 9,908 12,203 9,668 
 
Net income increased $35 million, or 17%, compared to the second quarter of 2005 as growth in average loans and leases and 
deposits led to a 15% increase in net interest income.  Average loans and leases increased eight percent compared to the second 
quarter of 2005 and total deposits increased seven percent over the second quarter of 2005 with double-digit increases in savings, 
money market and consumer time deposits mitigated by a 22% decrease in interest checking.  As a result of the growth in average 
loans, core deposits and the related net FTP impact, net interest income increased $60 million compared to the same period last 
year. 
 
Noninterest income increased $9 million, or five percent, from the second quarter of 2005 as Branch Banking continues to realize 
results from its cross-sell initiatives.  Increases in nearly every caption were led by electronic payment processing revenue, which 
increased $8 million, or 20%.        
 
Noninterest expense increased by four percent compared to the second quarter of 2005 as costs were contained despite the effect 
from the Registrant’s continued de-novo banking center growth strategy.  Net occupancy and equipment expenses increased 13% as 
a result of the continued opening of new banking centers. Since the second quarter of 2005, 61 net new banking centers were 
opened.  The Registrant continues to position itself for sustained long-term growth through new banking center additions in key 
markets. 
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Consumer Lending 
Consumer Lending includes the Registrant’s mortgage and home equity lending activities and other indirect lending activities.  
Mortgage and home equity lending activities include the origination, retention and servicing of mortgage and home equity loans or 
lines of credit, sales and securitizations of those loans or pools of loans or lines of credit and all associated hedging activities.  Other 
indirect lending activities include loans to consumers through auto dealers and federal and private student education loans.  The 
table below contains selected financial data for the Consumer Lending segment. 
 
TABLE 13: Consumer Lending Selected Financial Data 

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)       2006  2005       2006     2005 
Income Statement Data     
Net interest income    $99 107   198 211 
Provision for loan and lease losses 23 14 51 41 
Noninterest income:     
  Mortgage banking net revenue  39 43 85 82 
  Other noninterest income 21 33 47 72 
Noninterest expense:     
  Salaries, incentives and benefits 28 24 56 47 
  Other noninterest expenses 51 62 101 119 
Income before taxes 57 83 122 158 
Applicable income taxes  20 29 42 56 
Net income $37 54 80 102 
Average Balance Sheet Data     
Consumer loans    $20,321 18,825    20,108 18,599 
 
Net income decreased $17 million, or 31%, compared to the second quarter of 2005 largely due to the effects of the flattening yield 
curve.  Compared to the second quarter of 2005, net interest income decreased $8 million, or seven percent, despite average loans 
and leases increasing eight percent, due to a 31 bp decline in the spread between loans yields and the related FTP charge as a result 
of the increasing competitive nature in this segment.   
 
The Registrant had mortgage originations of $2.6 billion for the three months ended June 30, 2006 and 2005.  Despite the stable 
origination volume, mortgage banking net revenue declined $4 million due to lower gains on sales.  Decreases in other noninterest 
income and expense were largely a result of the runoff of the consumer automobile lease portfolio as operating lease income and 
expense decreased from the second quarter of 2005 by $11 million and $8 million, respectively.   
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Investment Advisors
Investment Advisors provides a full range of investment alternatives for individuals, companies and not-for-profit organizations.  
The Registrant’s primary services include trust, asset management, retirement plans and custody.  Fifth Third Securities, Inc., an 
indirect wholly-owned subsidiary of the Registrant, offers full-service retail brokerage services to individual clients and broker 
dealer services to the institutional marketplace.  Fifth Third Asset Management, Inc., an indirect wholly-owned subsidiary of the 
Registrant, provides asset management services and also advises the Registrant’s proprietary family of mutual funds, Fifth Third 
Funds.*  The table below contains selected financial data for the Investment Advisors segment. 
 
TABLE 14: Investment Advisors Selected Financial Data 

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)       2006  2005       2006     2005 
Income Statement Data     
Net interest income    $59 47  113 92 
Provision for loan and lease losses 1 1 3 3 
Noninterest income:     
  Investment advisory income  97 92 188 183 
  Other noninterest income 4 4 9 7 
Noninterest expense:     
  Salaries, incentives and benefits 42 41 85 84 
  Other noninterest expenses 55 53 107 108 
Income before taxes 62 48 115 87 
Applicable income taxes 22 17 41 31 
Net income $40 31 74 56 
Average Balance Sheet Data     
Loans and leases    $3,072 2,592 3,058 2,541 
Core deposits 4,658 3,978 4,398 4,062 
 

Net income increased $9 million, or 30%, in the second quarter of 2006 compared to the same period last year.  This increase was 
the result of a 27% improvement in net interest income due to loan and deposit growth and the related FTP impact.  Average loans 
and leases increased to $3.1 billion, a 19% increase from the second quarter last year while core deposits increased 17% to $4.7 
billion.  Noninterest income increased $5 million, or five percent, with retail brokerage and private client services both posting 
increases of $2 million.  Noninterest expense increased four percent compared to the same period last year primarily related to an 
increase in incentive compensation from improved performance in retail brokerage. 

                                                 
* FIFTH THIRD FUNDS® PERFORMANCE DISCLOSURE 
Fifth Third Funds investments are: NOT INSURED BY THE FDIC or any other government agency, are not deposits or obligations of, or 
guaranteed by, any bank, the distributor or of the Funds any of their respective affiliates, and involve investment risks, including the 
possible loss of the principal amount invested.  An investor should consider the fund’s investment objectives, risks and charges and expenses 
carefully before investing or sending money.  The Funds’ prospectus contains this and other important information about the Funds.  To obtain a 
prospectus or any other information about Fifth Third Funds, please call 1-800-282-5706 or visit www.53.com.  Please read the prospectus 
carefully before investing.  Fifth Third Funds are distributed by Fifth Third Funds Distributor, Inc., 3435 Stelzer Road, Columbus, Ohio 43219. 
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Processing Solutions 
Fifth Third Processing Solutions provides electronic funds transfer, debit, credit and merchant transaction processing, operates the 
Jeanie® ATM network and provides other data processing services to affiliated and unaffiliated customers.  The table below 
contains selected financial data for the Processing Solutions segment. 
 

TABLE 15: Processing Solutions Selected Financial Data 

 
For the three months 

ended June 30, 
For the six months 

ended June 30, 
($ in millions)       2006  2005       2006     2005 
Income Statement Data     
Net interest income    $9 9 18 17 
Provision for loan and lease losses 2 3 4 5 
Noninterest income:     
  Merchant processing 97 82 184 161 
  EFT processing 73 67 143 127 
  Other noninterest income 28 3 33 19 
Noninterest expense:     
  Salaries, incentives and benefits 18 13 36 27 
  Processing costs 89 74 172 147 
  Other noninterest expenses 21 22 41 41 
Income before taxes 77 49 125 104 
Applicable income taxes 27 17 45 37 
Net income $50 32 80 67 
 
Net income increased $18 million, or 58%, compared to the second quarter of 2005.  Merchant and EFT revenues increased by 18% 
and 10%, respectively, primarily due to new customer additions and related increased volume.  Other noninterest income increased 
$25 million primarily due to a $24 million gain from the MasterCard Incorporated redemption of a portion of the common shares 
held by the Registrant.  The strong increase in noninterest income was mitigated by a 17% increase in noninterest expense, which 
increased due to headcount additions, investment in information technology and processing costs.  The 20% increase in processing 
costs resulted primarily from volume-related costs as merchant transactions processed increased 19% over the second quarter of 
2005.  The Registrant continues to see significant opportunities to attract new financial institution customers and retailers within this 
business segment. 
 
Other/Eliminations 
Other/Eliminations includes the unallocated portion of the investment portfolio, certain wholesale funding, unassigned equity and 
certain support activities and other items not attributed to the business segments. 
 
The results of Other/Eliminations were primarily impacted by the decrease in interest income from investment securities and the 
increased cost of wholesale funding.  Interest income from the securities portfolio decreased $33 million from the second quarter of 
2005 due to the continued runoff of the securities portfolio in 2005 and 2006.  Interest expense on wholesale funding increased $139 
million from the second quarter of 2005.  This increase in interest expense resulted from the increase in the average interest rate on 
wholesale funding, which rose from 3.16% in the second quarter of 2005 to 5.00% in the second quarter of 2006. 
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BALANCE SHEET ANALYSIS 
 
Loans 
The table below summarizes the end of period total loans and leases, which includes loans held for sale, by major category: 
 
TABLE 16: Components of Total Loans and Leases (including held for sale) 
 June 30, 2006 December 31, 2005 June 30, 2005 

($ in millions) Balance 
Percent 
of Total Balance 

Percent 
of Total Balance 

Percent 
of Total 

Commercial:       
Commercial loans   $20,618 29% $19,299 27 % $18,017 27 % 
Commercial mortgage 9,792 13 9,188 13 9,091 14 
Commercial construction 5,950 8 6,342 9 5,590 8 
Commercial leases 3,740 5 3,698 5 3,537 5 

Total commercial loans and leases 40,100 55 38,527 54 36,235 54 
Consumer:     

Residential mortgage 8,780 12 8,296 12 7,808 12 
Residential construction 748 1 695 1 611 1 
Credit card 945 1 866 1 749 1 
Home equity 12,277 16 12,000 17 11,521 17 
Other consumer loans 9,360 13 9,250 13 8,343 12 
Consumer leases 1,298 2 1,595 2 1,812 3 

Total consumer loans and leases 33,408 45 32,702 46 30,844 46 
Total loans and leases $73,508 100% $71,229 100 % $67,079 100 % 
 
Total loans and leases increased 10% over the second quarter of 2005. Total commercial loans and leases increased $3.9 billion, or 
11%, compared to June 30, 2005.  The increase in commercial loans and leases was primarily driven by strong growth in 
commercial and industrial loans which increased 14% over the second quarter 2005.  The mix of commercial loans was essentially 
unchanged from prior periods.   
 
Total consumer loans and leases increased $2.6 billion, or eight percent, compared to June 30, 2005, as a result of double-digit 
growth in residential construction, residential mortgage, credit card and other consumer loans.  The Registrant is continuing to 
devote significant focus on producing retail loan originations given the attractive yields available in these products.  Consumer lease 
balances decreased 19% from December 31, 2005 and 28% compared to June 30, 2005 largely resulting from continued competition 
from captive finance companies offering promotional lease rates.  Excluding consumer leases, consumer loans increased 11% over 
June 30, 2005. 
 
The table below summarizes the average total loans and leases by major category: 
 
 

TABLE 17: Components of Average Total Loans and Leases (including held for sale) 
 June 30, 2006 December 31, 2005 June 30, 2005 

($ in millions) Balance 
Percent 
of Total Balance 

Percent 
of Total Balance 

Percent 
of Total 

Commercial:       
Commercial loans $20,239 27% $18,909 27 % $17,768 26 % 
Commercial mortgage 9,980 14 9,159 13 9,042 14 
Commercial construction 5,840 8 6,051 9 5,467 8 
Commercial leases 3,729 5 3,611 5 3,436 5 

Total commercial loans and leases 39,788 54 37,730 54 35,713 53 
Consumer:      

Residential mortgage 8,756 12 8,444 12 8,453 13 
Residential construction 735 1 673 1 576 1 
Credit card 897 1 825 1 755 1 
Home equity 12,193 17 11,884 17 11,325 17 
Other consumer loans 9,340 13 9,251 13 8,089 12 
Consumer leases 1,384 2 1,682 2 1,851 3 

Total consumer loans and leases 33,305 46 32,759 46 31,049 47 
Total loans and leases $73,093 100% $70,489 100 % $66,762 100 % 
Total portfolio loans and leases (excluding held for sale) $72,209  $69,218  $65,649  
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With strong growth in each category, average commercial loans and leases increased $4.1 billion, or 11%, compared to the second 
quarter of 2005.  The Registrant experienced double-digit growth in more than half of its affiliates, including 18% growth in the 
Florida markets and 21% growth in the Chicago market.   
 
On an average basis, consumer loans and leases increased $2.3 billion, or seven percent, compared to the second quarter of 2005, 
highlighted by 39% growth in the Florida markets and strong growth in the Tennessee and Chicago affiliates.  The growth in 
average consumer loans and leases was a result of strong growth in each category mitigated by decreases in consumer leases.   
 
Investment Securities 
Total investment securities were $20.9 billion, $22.4 billion and $25.0 billion at June 30, 2006, December 31, 2005 and June 30, 
2005, respectively.  During the second quarter of 2006, increasing interest rates across the yield curve resulted in an increase in the 
net unrealized loss on the available-for-sale securities portfolio from $851 million at March 31, 2006 to $1.0 billion at June 30, 
2006.  Securities are classified as available-for-sale when, in management’s judgment, they may be sold in response to or in 
anticipation of changes in market conditions.  The Registrant maintains its intent and ability to hold these securities to the earlier of 
the recovery of the losses or maturity.  At June 30, 2006, 93% of the unrealized losses in the available-for-sale security portfolio 
were comprised of securities issued by U.S. Treasury and Government agencies, U.S. Government sponsored agencies and states 
and political subdivisions as well as agency mortgage-backed securities.  The Registrant believes the price movements in these 
securities were the result of the movement in market interest rates, particularly given the negligible inherent credit risk for these 
securities.   
 
In the second quarter of 2006, the Registrant continued its efforts to reduce the level of available-for-sale securities on the balance 
sheet.  On an amortized cost basis, period end available-for-sale securities decreased $1.2 billion since December 31, 2005 and $3.4 
billion since June 30, 2005.  At June 30, 2006, available-for-sale securities have decreased to 22% of interest-earning assets, 
compared to 24% and 27% at December 31, 2005 and June 30, 2005, respectively.  At June 30, 2006, 16% of the debt securities in 
the available-for-sale portfolio were adjustable-rate instruments, compared to 17% at December 31, 2005 and 19% at June 30, 2005.  
The estimated weighted-average life of the debt securities in the available-for-sale portfolio was 4.8 years at June 30, 2006 
compared to 4.3 years at December 31, 2005 and 3.7 years at June 30, 2005.  The increase in the weighted-average life results from 
lower prepayment expectations due to rising interest rates. 
 
Information presented in the following table is on a weighted-average life basis anticipating future prepayments.  Yield information 
is presented on an FTE basis and is computed utilizing historical cost balances.  Maturity and yield calculations for the total 
available-for-sale portfolio exclude equity securities that have no stated yield or maturity. 
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TABLE 18: Characteristics of Available-for-Sale and Other Securities 
 
 
As of June 30, 2006 ($ in millions) Amortized Cost Fair Value 

Weighted-
Average Life 

(in years) 
Weighted- 

Average Yield 
U.S. Treasury and Government agencies:     

Average life of one year or less $2 $2 0.3 2.93% 
Average life 1 – 5 years - - - - 
Average life 5 – 10 years 499 459 6.9 3.71 
Average life greater than 10 years 4 4 12.7 6.05 

Total 505 465 6.9 3.72 
U.S. Government sponsored agencies:     

Average life of one year or less 116 115 0.1 4.43 
Average life 1 – 5 years 1,348 1,288 2.9 3.81 
Average life 5 – 10 years 352 321 6.4 4.07 
Average life greater than 10 years - - - - 

Total 1,816 1,724 3.4 3.90 
Obligations of states and political subdivisions (a):     

Average life of one year or less 51 51 0.5 7.78 
Average life 1 – 5 years 319 325 3.3 7.47 
Average life 5 – 10 years 240 245 6.4          7.15 (b) 
Average life greater than 10 years 40 40 11.9          6.90 (b) 

Total 650 661 4.7 7.37 
Agency mortgage-backed securities:     

Average life of one year or less 40 40 0.6 6.31 
Average life 1 – 5 years 9,752 9,256 3.7 4.33 
Average life 5 – 10 years 5,373 5,043 6.9 4.88 
Average life greater than 10 years 81 74 10.7 4.79 

Total 15,246 14,413 4.9 4.53 
Other bonds, notes and debentures (c):     

Average life of one year or less 23 23 0.5 4.41 
Average life 1 – 5 years 1,031 1,001 3.2 4.87 
Average life 5 – 10 years 1,070 1,031 7.7 5.13 
Average life greater than 10 years 16 15 22.2 3.71 

Total 2,140 2,070 5.6 4.98 
Other securities (d) 1,019 1,012   
Total available-for-sale and other securities $21,376 $20,345 4.8 4.58% 
(a) Taxable-equivalent yield adjustments included in above table are 2.58%, 2.48%, 2.39%, 2.30% and 2.45% for securities with an average life of one 

year or less, 1-5 years, 5-10 years, greater than 10 years and in total, respectively. 
(b) Weighted-average yield excludes $17 million and $35 million of securities with an average life of 5-10 years and greater than 10 years, respectively, 

related to qualified zone academy bonds whose yields are realized through income tax credits.  The weighted-average effective yield of these 
instruments is 6.77%. 

(c) Other bonds, notes and debentures consist of non-agency mortgage backed securities, certain other asset backed securities (primarily automobile and 
commercial loan backed securities) and corporate bond securities. 

(d) Other securities consist of FHLB and Federal Reserve Bank restricted stock holdings that are carried at cost, Federal Home Loan Mortgage 
Corporation (“FHLMC”) preferred stock holdings, certain mutual fund holdings and equity security holdings. 

 
TABLE 19: Components of Investment Securities (amortized cost basis)  

($ in millions) 
June 30, 

 2006 
December 31, 

 2005 
June 30, 

 2005 
Available-for-sale and other:  

U.S. Treasury and Government agencies $505 506 504 
U.S. Government sponsored agencies 1,816 2,034 2,406 
Obligations of states and political subdivisions 650 657 787 
Agency mortgage-backed securities 15,246 16,127 17,280 
Other bonds, notes and debentures 2,140 2,119 2,838 
Other securities 1,019 1,090 999 

Total available-for-sale and other securities $21,376 22,533 24,814 
Held-to-maturity:    

Obligations of states and political subdivisions $347 378 295 
Other bonds, notes and debentures 11 11 12 

Total held-to-maturity $358 389 307 
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Deposits 
The table below summarizes the end of period total deposits by major category: 
 
TABLE 20: Deposits       
 June 30, 2006 December 31, 2005 June 30, 2005 

($ in millions) Balance 
Percent 
of Total Balance 

Percent 
of Total Balance 

Percent 
of Total 

Demand  $14,078 20% $14,609 22% $14,393 23 % 
Interest checking 16,788 24 18,282 27 18,811 30 
Savings 12,061 17 11,276 17 9,653 15 
Money market 6,505 9 6,129 9 4,732 7 
Other time 10,627 15 9,313 14 8,513 14 
Certificates - $100,000 and over 5,691 8 4,343 6 3,986 6 
Foreign office 4,773 7 3,482 5 3,089 5 
Total deposits $70,523 100% $67,434 100% $63,177 100 % 
 
Deposit balances represent an important source of funding and revenue growth opportunity.  The Registrant is continuing to focus 
on transaction account deposit growth in its retail and commercial franchises by enhancing its product offering and providing 
competitive rates.  The Registrant’s goal is to continue to grow the core deposit component of its funding profile.  At June 30, 2006, 
core deposits represented 57% of the Registrant’s asset funding base, compared to 54% at June 30, 2005. 
 
Total deposits increased 12% compared to June 30, 2005 primarily attributable to 25% or greater growth in savings, money market 
and other time deposits, mitigated by an 11% decrease in interest checking.  The Registrant continues to realize a mix shift as 
customers move from lower-yield transaction accounts to higher-yield time deposits.  Overall, transaction deposits increased four 
percent compared to the second quarter of 2005.  The Registrant experienced double-digit transaction account deposit growth in the 
Detroit, Evansville, Indianapolis, Lexington, Louisville, Orlando and Tampa affiliates. 
 
Foreign office deposits represent U.S. dollar denominated deposits of the Registrant’s foreign branch located in the Cayman Islands. 
The Registrant utilizes these deposit balances as a method to fund earning asset growth. 
 
The table below summarizes the average total deposits by major category: 
 
TABLE 21: Average Deposits       
 June 30, 2006 December 31, 2005 June 30, 2005 

($ in millions) Balance 
Percent 
of Total Balance 

Percent 
of Total Balance 

Percent 
of Total 

Demand  $13,764 20% $14,099 21% $13,905 22 % 
Interest checking 17,025 25 17,828 26 19,267 31 
Savings 12,064 17 11,036 17 9,697 15 
Money market 6,429 9 5,974 9 4,755 7 
Other time 10,449 15 9,143 14 8,286 13 
Certificates - $100,000 and over 5,316 8 4,354 7 3,946 6 
Foreign office 4,382 6 3,703 6 3,907 6 
Total deposits $69,429 100% $66,137 100% $63,763 100 % 
 
Borrowings 
Total short-term borrowings were $7.8 billion at June 30, 2006 compared to $9.6 billion at December 31, 2005 and $9.5 billion at 
June 30, 2005.  Long-term debt decreased five percent and 17% compared to December 31, 2005 and June 30, 2005, respectively.  
The Registrant continues to explore additional alternatives regarding the level and cost of various other sources of funding.  Refer to 
the Liquidity Risk Management section for discussion on the Registrant’s liquidity management. 
 
TABLE 22: Borrowings     

($ in millions)  
June 30,     

2006 
December 31, 

2005 
June 30,    

2005 
Federal funds purchased  $2,493 5,323 4,523 
Other short-term borrowings  5,275 4,246 4,972 
Long-term debt  14,502 15,227 17,494 
Total borrowings  $22,270 24,796 26,989 
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RISK MANAGEMENT – OVERVIEW
 
Managing risk is an essential component of successfully operating a financial services company.  The Registrant’s risk management 
function is responsible for the identification, measurement, monitoring, control and reporting of risk and avoidance of those risks 
that are inconsistent with the Registrant’s risk profile.  The Enterprise Risk Management division, led by the Registrant’s Chief Risk 
Officer, ensures consistency in the Registrant’s approach to managing and monitoring risk within the structure of the Registrant’s 
affiliate operating model.  The risks faced by the Registrant include, but are not limited to, credit, market, operational and regulatory 
compliance.  In addition, the Internal Audit division provides an independent assessment of the Registrant’s internal control 
structure and related systems and processes.  The Enterprise Risk Management division includes the following key functions:  

• Risk Policy - ensures consistency in the approach to risk management as the Registrant’s clearinghouse for credit, market 
and operational risk policies, procedures and guidelines;  

• Operational Risk Management - responsible for the risk self-assessment process, the change control evaluation process, fraud 
prevention and detection, and root cause analysis and corrective action plans relating to identified operational losses;  

• Insurance Risk Management - responsible for all property, casualty and liability insurance policies including the claims 
administration process for the Registrant;  

• Capital Markets Risk Management - responsible for establishing and monitoring proprietary trading limits, monitoring 
liquidity and interest rate risk and utilizing value at risk and earnings at risk models;  

• Credit Risk Review - responsible for evaluating the sufficiency of underwriting, documentation and approval processes for 
consumer and commercial credits;  

• Compliance Risk Management - responsible for oversight of compliance with all banking regulations;  
• Risk Strategies and Reporting - responsible for quantitative analytics and Board of Directors and senior management 

reporting on credit, market and operational risk metrics. 
 
Designated risk managers have been assigned to the business lines reporting jointly to the senior executives within the division or 
affiliate and to the Enterprise Risk Management division.  Affiliate risk management is handled by regional risk managers who are 
responsible for multiple affiliates and who report jointly to affiliate presidents and the Enterprise Risk Management division. 
 
Risk management oversight and governance is provided by the Risk and Compliance Committee of the Board of Directors and 
through multiple management committees whose membership includes a broad cross-section of line of business, affiliate and 
support representatives.  The Risk and Compliance Committee of the Board of Directors consists of three outside directors and has 
the responsibility for the oversight of credit, market, operational, regulatory compliance and strategic risk management activities for 
the Registrant, as well as for the Registrant’s overall aggregate risk profile.  The Risk and Compliance Committee has approved the 
formation of key management governance committees that are responsible for evaluating risks and controls.  These committees 
include the Market Risk Committee, the Credit Risk Committee and the Operational Risk Committee.  There are also new products 
and initiatives processes applicable to every line of business to ensure an appropriate standard readiness assessment is performed 
before launching a new product or initiative.  Significant risk policies approved by the management governance committees are also 
reviewed and approved by the Board of Directors’ Risk and Compliance Committee. 
 
CREDIT RISK MANAGEMENT 
 
The objective of the Registrant’s credit risk management strategy is to quantify and manage credit risk exposure on an aggregate 
portfolio basis, as well as to limit the risk of loss resulting from an individual customer default.  The Registrant’s credit risk 
management strategy is based on three core principles: conservatism, diversification and monitoring.  The Registrant believes that 
effective credit risk management begins with conservative lending practices.  These practices include conservative exposure and 
counterparty limits and conservative underwriting, documentation and collection standards.  The Registrant’s credit risk 
management strategy also emphasizes diversification on a geographic, industry and customer level, regular credit examinations and 
monthly management reviews of large credit exposures and credits experiencing deterioration of credit quality.  Lending officers 
with the authority to extend credit are delegated specific authority amounts, the utilization of which is closely monitored.  Lending 
activities are largely decentralized, while the Enterprise Risk Management division manages the policy process centrally.  The 
Credit Risk Review function, within the Enterprise Risk Management division, provides objective assessments of the quality of 
underwriting and documentation, the accuracy of risk grades and the charge-off and reserve analysis process. 
 
The Registrant’s credit review process and overall assessment of required allowances is based on quarterly assessments of the 
probable estimated losses inherent in the loan and lease portfolio.  The Registrant uses these assessments to promptly identify 
potential problem loans or leases within the portfolio, maintain an adequate allowance and take any necessary charge-offs.  In 
addition to the individual review of larger commercial loans that exhibit probable or observed credit weakness, the commercial 
credit review process includes the use of two risk grading systems.  The risk grading system currently utilized for allowance 
analysis purposes encompasses 10 categories.  The Registrant also maintains a dual risk grading system that provides for 13 
probability of default grade categories and an additional six grade categories for estimating actual losses given an event of default.  
The probability of default and estimated loss given default evaluations are not separated in the 10-grade risk rating system.  The 
Registrant is in the process of completing significant validation and testing of the dual risk rating system prior to implementation for 
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allowance analysis purposes.  The dual risk rating system is consistent with Basel II expectations and allows for more precision in 
the analysis of commercial credit risk.  Scoring systems and delinquency monitoring are used to assess the credit risk in the 
Registrant’s homogenous consumer loan portfolios.   
 
Portfolio Diversity 
The Registrant’s credit risk management strategy includes minimizing concentrations of risk through diversification.  The following 
table provides breakouts of the commercial loan and lease portfolio, including held for sale, by major industry classification, by loan 
size and by state, illustrating the diversity and granularity of the Registrant’s portfolio. 
 
TABLE 23: Commercial Loan and Lease Portfolio (a) 
 2006 2005 
As of June 30 ($ in millions) Outstanding Exposure Nonaccrual Outstanding Exposure Nonaccrual
By industry:  

Real estate $10,029 12,433 31 8,957 10,826 29 
    Construction 5,403 8,961 42 4,538 7,232 49 

Manufacturing 4,805 10,507 33 4,311 9,366 38 
Retail trade 3,701 6,244 11 3,298 5,466 18 
Transportation and warehousing 1,945 2,280 6 1,512 1,797 7 
Business services 1,927 3,536 10 1,892 3,413 23 
Wholesale trade 1,906 3,574 15 1,787 3,272 8 
Healthcare 1,702 2,967 8 1,545 2,682 6 
Individuals 1,629 2,157 12 1,871 2,393 10 
Financial services and insurance 1,173 3,853 4 961 2,810 1 
Other services 968 1,323 15 899 1,214 7 
Other 958 1,425 4 745 1,114 - 
Accommodation and food 896 1,318 10 1,015 1,438 8 
Public administration 815 992 - 812 951 - 
Communication and information 617 1,234 3 530 1,146 1 
Agribusiness 576 803 1 537 825 4 
Entertainment and recreation 539 761 1 502 696 3 
Utilities 296 1,082 - 275 812 - 
Mining 215 408 3 248 417 - 

Total $40,100 65,858 209 36,235 57,870 212 
By loan size:       

Less than $200,000 5 %  4 16 6 4 19 
$200,000 to $1 million 18 13 30 20 15 39 
$1 million to $5 million 32 27 40 35 30 32 
$5 million to $10 million 18 16 14 17 16 10 
$10 million to $25 million 20 24 - 17 23 - 
Greater than $25 million 7 16 - 5 12 - 

Total  100 %   100 100 100 100 100 
By state:       

Ohio 24 %  28 36 28 31 35 
Michigan 22 20 20 23 21 26 
Indiana 10 9 18 10 10 10 
Illinois 10 10 11 10 10 11 
Florida 10 9 6 9 8 3 
Kentucky 6 6 6 6 6 7 
Tennessee 3 3 2 2 2 3 
Pennsylvania 1 2 - 1 1 - 
West Virginia 1 - - - - 1 
Out-of-footprint 13 13 1 11 11 4 

Total 100 %  100 100 100 100 100 
(a) Outstanding reflects total commercial customer loan and lease balances, including held for sale and net of unearned income, and exposure reflects total 

commercial customer lending commitments. 
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The commercial portfolio is further characterized by 87% of outstanding balances and exposures concentrated within the 
Registrant’s primary market areas of Ohio, Kentucky, Indiana, Michigan, Illinois, Florida, Tennessee, West Virginia and 
Pennsylvania.  Exclusive of a national large-ticket leasing business, the commercial portfolio is characterized by 91% of exposures 
and 94% of outstanding balances concentrated within these nine states.  The mortgage and construction segments of the commercial 
portfolio are characterized by 97% of exposures and outstanding balances concentrated within these nine states. 
 
Analysis of Nonperforming Assets 
Nonperforming assets include: (i) nonaccrual loans and leases on which ultimate collectibility of the full amount of the principal 
and/or interest is uncertain; (ii) loans and leases that have been renegotiated to provide for a reduction or deferral of interest or 
principal because of deterioration in the financial position of the borrower and (iii) other assets, including other real estate owned 
and repossessed equipment.  Loans are placed on nonaccrual status when the principal or interest is past due 90 days or more 
(unless the loan is both well secured and in process of collection) and payment of the full principal and/or interest under the 
contractual terms of the loan are not expected.  Additionally, loans are placed on nonaccrual status upon deterioration of the 
financial condition of the borrower.  When a loan is placed on nonaccrual status, the accrual of interest, amortization of loan 
premium, accretion of loan discount and amortization or accretion of deferred net loan fees or costs are discontinued.  Commercial 
loans on nonaccrual status are reviewed for impairment at least quarterly.  If the principal or a portion of principal is deemed a loss, 
the loss amount is charged off to the allowance for loan and lease losses.   
 
Total nonperforming assets were $358 million at June 30, 2006, compared to $361 million at December 31, 2005 and $340 million 
at June 30, 2005.  Nonperforming assets as a percent of total loans, leases and other assets, including other real estate owned was 
.49% as of June 30, 2006 compared to .52% as of December 31, 2005 and .51% as of June 30, 2005.  Commercial nonaccrual 
credits as a percent of loans decreased since the second quarter of 2005, from .59% to .52%.  Consumer nonaccrual credits as a 
percent of loans increased slightly since the second quarter of 2005, from .20% to .22%.  Overall, nonaccrual credits continue to 
represent a small portion of the portfolio at just .38% as of June 30, 2006, compared to .41% as of June 30, 2005.  Total loans and 
leases 90 days past due have increased from $129 million as of June 30, 2005 to $191 million as of June 30, 2006, with the increase 
driven primarily from the commercial component.   
 
TABLE 24: Summary of Nonperforming Assets and Delinquent Loans 

($ in millions) 
June 30,     

2006 
December 31, 

2005 
June 30,  

2005 
Commercial loans and leases $129 145 132 
Commercial mortgages 62 51 56 
Commercial construction 18 31 24 
Residential mortgage and construction 34 30 25 
Consumer loans and leases 38 37 36 

Total nonaccrual loans and leases 281 294 273 
Renegotiated loans and leases - - 1 
Other assets, including other real estate owned 77 67 66 

Total nonperforming assets $358 361 340 
Commercial loans and leases $50 21 24 
Commercial mortgages 16 8 7 
Commercial construction 6 6 3 
Credit card receivables 13 10 10 
Residential mortgage and construction (a) 58 53 44 
Consumer loans and leases 48 57 41 

Total 90 days past due loans and leases $191 155 129 
Nonperforming assets as a percent of total loans, leases and other assets, including 

other real estate owned .49% .52 .51 
Allowance for loan and lease losses as a percent of total nonperforming assets 210 206 212 
(a) Information for all periods presented excludes advances made pursuant to servicing agreements to Government National Mortgage Association 

(“GNMA”) mortgage pools whose repayments are insured by the Federal Housing Administration or guaranteed by the Department of Veterans Affairs.  
These advances were $10 million as of June 30, 2006 and $13 million as of December 31, 2005 and June 30, 2005.   
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Analysis of Net Loan Charge-offs 
The table below provides a summary of credit loss experience and net charge-offs as a percentage of average loans and leases 
outstanding by loan category: 
 
TABLE 25: Summary of Credit Loss Experience 
 For the three months  

ended June 30, 
For the six months 

 ended June 30, 
($ in millions) 2006 2005 2006 2005 
Losses charged off:     

Commercial loans $(31) (24) (66) (41) 
Commercial mortgage loans (5) (3) (8) (5) 
Construction loans (3) - (3) (1) 
Commercial lease financing (2) - (2) (9) 
Residential mortgage loans (6) (5) (10) (9) 
Consumer loans (46) (40) (96) (82) 
Consumer lease financing (3) (4) (8) (9) 

Total losses (96) (76) (193) (156) 
Recoveries of losses previously charged off:     

Commercial loans 9 6 12 9 
Commercial mortgage loans 1 1 1 3 
Construction loans - - - 1 
Commercial lease financing 1 1 3 1 
Residential mortgage loans - - - - 
Consumer loans 16 12 31 22 
Consumer lease financing 2 1 6 2 

Total recoveries 29 21 53 38 
Net losses charged off:     

Commercial loans (22) (18) (54) (32) 
Commercial mortgage loans (4) (2) (7) (2) 
Construction loans (3) - (3) - 
Commercial lease financing (1) 1 1 (8) 
Residential mortgage loans (6) (5) (10) (9) 
Consumer loans (30) (28) (65) (60) 
Consumer lease financing (1) (3) (2) (7) 

Total net losses charged off $(67) (55) (140) (118) 
Net charge-offs as a percent of average loans and leases (excluding held for sale):    

Commercial loans .44% .41 .54 .36 
Commercial mortgage loans .18 .07 .14 .05 
Construction loans .16 .02 .08 - 
Commercial lease financing .03 (.03) (.04) .48 
Residential mortgage loans .24 .24 .26 .24 
Consumer loans .57 .56 .60 .61 
Consumer lease financing .30 .55 .27 .79 
Total net losses charged off .37 .34 .40 .37 

 
Net charge-offs as a percent of average loans and leases outstanding increased by 3 bp over the second quarter of 2005, to .37% for 
the second quarter of 2006, and decreased by 5 bp from last quarter.  The increase in net charge-offs during the second quarter is 
partially a result of $6 million in losses realized from the sale of approximately $38 million in nonaccrual loans and leases during 
the quarter.  The Registrant has experienced continued improvement in consumer lease financing net charge-off activity, with a 
decrease in the ratio of consumer lease financing net charge-offs to average consumer leases outstanding compared to the second 
quarter of 2005.  The ratio of residential mortgage loan net charge-offs to average residential mortgage loans outstanding was stable 
compared to the second quarter of 2005. 
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Allowance for Credit Losses 
The allowance for credit losses is comprised of the allowance for loan and lease losses and the reserve for unfunded commitments.  
The allowance for loan and lease losses provides coverage for probable losses in the loan and lease portfolio.  The Registrant 
evaluates the allowance each quarter to determine its adequacy to cover inherent losses.  In the current year, the Registrant has not 
substantively changed any material aspect to its overall approach in the determination of the allowance for loan and lease losses and 
there have been no material changes in assumptions or estimation techniques as compared to prior periods that impacted the 
determination of the current period allowance.  The Registrant maintains a reserve for unfunded commitments to provide coverage 
for probable losses on credit facilities that have not been funded.  The methodology used to determine the adequacy of the reserve 
for unfunded commitments is similar to the Registrant’s methodology for determining the allowance for loan and lease losses.  The 
provision for unfunded commitments is included in other noninterest expense on the Condensed Consolidated Statements of 
Income.     
 
TABLE 26: Changes in Allowance for Credit Losses     

 
For the three months 

ended June 30, 
For the six months  

ended June 30, 
($ in millions) 2006 2005 2006 2005 
Allowance for loan and lease losses:     

Beginning balance $749 717 744 713 
Net losses charged off (67) (55) (140) (118) 
Provision for loan and lease losses 71 60 149 127 

Ending balance $753 722 753 722 
Reserve for unfunded commitments:     

Beginning balance $69 67 70 72 
Provision for unfunded commitments 5 4 4 (2) 
Acquisitions - - - 1 

Ending balance $74 71 74 71 
 
The allowance for loan and lease losses at June 30, 2006 decreased to 1.04% of the total loan and lease portfolio compared to 1.09% 
at June 30, 2005 due to an overall improved assessment of inherent losses in the portfolio from the consideration of historical and 
anticipated loss rates.   
 
Residential Mortgage Portfolio  
Certain mortgage products have contractual features that may increase credit exposure to the Registrant in the event of a decline in 
housing prices.  These types of mortgage products offered by the Registrant include high loan-to-value (“LTV”) ratios, multiple 
loans on the same collateral that when combined result in a high LTV (“80/20”) and interest-only loans.  Table 27 provides the 
amount of these loans as a percent of the residential mortgage loans in the Registrant’s portfolio and the delinquency rates of these 
loan products as of June 30, 2006 and 2005.  Table 28 shows the Registrant’s originations of these products for the three and six 
months ended June 30, 2006 and 2005.  The Registrant does not currently originate mortgage loans that permit principal payment 
deferral or payments that are less than the accruing interest.   
 
The Registrant also sells certain of these mortgage products in the secondary market with recourse.  The outstanding balances and 
delinquency rates for these loans sold with recourse as of June 30, 2006 and 2005 were $1.1 billion and 1.53% and $614 million and 
0.51%, respectively. 
 
The Registrant manages credit risk in the mortgage portfolio through conservative underwriting and documentation standards and 
geographic and product diversification.  The Registrant may also package and sell loans in the portfolio without recourse or may 
purchase mortgage insurance for the loans sold in order to mitigate credit risk. 
 
TABLE 27: Residential Mortgage Outstandings    
 2006 2005 

As of June 30 ($ in millions) Balance 
Percent 
of total 

Delinquency 
Ratio  Balance 

Percent 
of total 

Delinquency 
Ratio 

Greater than 80% LTV with no mortgage insurance $1,871 22% 3.23% $2,267 29% 2.01% 
Interest-only 1,218 14 .07 636 8 - 
Greater than 80% LTV and interest-only 554 6 .39 184 2 1.07 
80/20 loans  33 - .25 123 2 - 
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TABLE 28: Residential Mortgage Originations 
 2006  2005 

($ in millions) Balance 
Percent 
of total  Balance 

Percent 
of total 

For the three months ended June 30:     
Greater than 80% LTV with no mortgage insurance $208 8% $335 14 % 
Interest-only 334 13 346 14 
Greater than 80% LTV and interest-only 52 2 118 5 
80/20 loans 132 5 132 5 

For the six months ended June 30:    
Greater than 80% LTV with no mortgage insurance 392 8 609 14 
Interest-only 614 13 591 13 
Greater than 80% LTV and interest-only 153 3 168 4 
80/20 loans 232 5 211 5 

 
MARKET RISK MANAGEMENT 
 
Market risk arises from the potential for fluctuations in interest rates, foreign exchange rates and equity prices that may result in 
potential reduction in net income.  Interest rate risk, a component of market risk, is the exposure to adverse changes in net interest 
income or financial position due to changes in interest rates.  Management considers interest rate risk a prominent market risk in 
terms of its potential impact on earnings.  Interest rate risk can occur for any one or more of the following reasons: (i) assets and 
liabilities may mature or reprice at different times; (ii) short-term and long-term market interest rates may change by different 
amounts or (iii) the remaining maturity of various assets or liabilities may shorten or lengthen as interest rates change.  In addition 
to the direct impact of interest rate changes on net interest income, interest rates can indirectly impact earnings through their effect 
on loan demand, credit losses, mortgage origination fees, the value of servicing rights and other sources of the Registrant’s earnings. 
Consistency of the Registrant’s net interest income is largely dependent upon the effective management of interest rate risk. 
 
Net Interest Income Simulation Model 
The Registrant employs a variety of measurement techniques to identify and manage its interest rate risk, including the use of an 
earnings simulation model to analyze net interest income sensitivity to changing interest rates.  The model is based on actual cash 
flows and repricing characteristics for all of the Registrant’s financial instruments and incorporates market-based assumptions 
regarding the effect of changing interest rates on the prepayment rates of certain assets and liabilities.  The model also includes 
senior management projections of the future volume and pricing of each of the product lines offered by the Registrant as well as 
other pertinent assumptions about the balance sheet.  Actual results will differ from these simulated results due to timing, magnitude 
and frequency of interest rate changes as well as changes in market conditions and management strategies. 
 
The Registrant’s Asset Liability Risk Management Committee (“ALCO”), which includes senior management representatives and is 
accountable to the Risk and Compliance Committee of the Board of Directors, monitors and manages interest rate risk within Board 
approved policy limits.  In addition to the risk management activities of ALCO, the Registrant has a Market Risk Management 
function as part of the Enterprise Risk Management Division that provides independent oversight of market risk activities.  The 
Registrant’s current interest rate risk policy limits are determined by measuring the anticipated change in net interest income over a 
12-month and 24-month horizon assuming a 200 bp parallel increase or decrease in market interest rates.  In accordance with the 
current policy, the rate movements occur over one year and are sustained thereafter.  
 
The following table shows the Registrant’s estimated earnings sensitivity profile on the asset and liability positions as of June 30, 
2006: 
 
TABLE 29: Estimated Earnings Sensitivity Profile 

 Change in Net Interest Income (FTE) 
Change in interest rates (bp)    12 Months 24 Months 
+ 200 (2.56) % (5.57) 
+ 100 (1.32) (2.79) 
- 100 1.65 3.82 
- 200 3.41 5.51 
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Market Value of Equity 
The Registrant also utilizes the market value of equity (“MVE”) as a measurement tool in managing interest rate sensitivity.  
Whereas net interest income simulation highlights exposures over a relatively short time horizon, the MVE analysis incorporates all 
cash flows over the estimated remaining life of all balance sheet and derivative positions.  The MVE of the balance sheet, at a point 
in time, is defined as the discounted value of asset and derivative cash flows less the discounted value of liability cash flows.  The 
sensitivity of MVE to changes in the level of interest rates is a measure of the longer-term repricing risk.  In contrast to the net 
interest income simulation, which assumes interest rates will change over a period of time, MVE uses instantaneous changes in 
rates.  MVE values only the current balance sheet and does not incorporate the growth assumptions that are used in the net interest 
income simulation model.  As with the net interest income simulation model, assumptions about the timing and variability of 
balance sheet cash flows are critical in the MVE analysis.  Particularly important are the assumptions driving prepayments and the 
expected changes in balances and pricing of the transaction deposit portfolios.  The following table shows the Registrant’s MVE 
sensitivity profile as of June 30, 2006:  
 
TABLE 30: Estimated MVE Sensitivity Profile 

 Change in MVE 
Change in Interest Rates (bp)  2006 2005 
+100    (5.19)% (3.34) 
-100 4.91 1.61 
 
While an instantaneous shift in interest rates is used in this analysis to provide an estimate of exposure, the Registrant believes that a 
gradual shift in interest rates would have a much more modest impact.  Since MVE measures the discounted present value of cash 
flows over the estimated lives of instruments, the change in MVE does not directly correlate to the degree that earnings would be 
impacted over a shorter time horizon (i.e., the current fiscal year).  Further, MVE does not take into account factors such as future 
balance sheet growth, changes in product mix, changes in yield curve relationships and changing product spreads that could mitigate 
the adverse impact of changes in interest rates.  The net interest income simulation and MVE analyses do not necessarily include 
certain actions that management may undertake to manage this risk in response to anticipated changes in interest rates. 
 
Use of Derivatives to Manage Interest Rate Risk 
An integral component of the Registrant’s interest rate risk management strategy is its use of derivative instruments to minimize 
significant unplanned fluctuations in earnings and cash flows caused by market volatility.  Examples of derivative instruments that 
the Registrant may use as part of its interest rate risk management strategy include interest rate swaps, interest rate floors, interest 
rate caps, forward contracts, principal only swaps, options and swaptions.   
  
As part of its overall risk management strategy relative to its mortgage banking activity, the Registrant enters into forward contracts 
accounted for as free-standing derivatives to economically hedge interest rate lock commitments that are also considered free-
standing derivatives. 
 
The Registrant also establishes derivative contracts with reputable third parties to economically hedge significant exposures 
assumed in commercial customer accommodation derivative contracts.  Generally, these contracts have similar terms in order to 
protect the Registrant from the market volatility.  Credit risks arise from the possible inability of counterparties to meet the terms of 
their contracts, which the Registrant minimizes through approvals, limits and monitoring procedures.  The notional amount and fair 
values of these derivatives as of June 30, 2006 are included in Note 5 to the Condensed Consolidated Financial Statements. 
 
Portfolio Loans and Leases and Interest Rate Risk 
Although the Registrant’s portfolio loans and leases contain both fixed and floating/adjustable rate loan and lease products, the rates 
of interest earned by the Registrant on the outstanding balances are generally established for a period of time.  The interest rate 
sensitivity of loans and leases is directly related to the length of time the rate earned is established.  The following table summarizes 
the expected principal cash flows of the Registrant’s portfolio loans and leases as of June 30, 2006: 
 
TABLE 31: Portfolio Loan and Lease Principal Cash Flows  
 
($ in millions) Less than 1 year   1 – 5 years 

Greater than  
5 years   Total 

Commercial loans $11,917 7,294 1,407 20,618 
Commercial mortgage loans 3,111 5,246 1,435 9,792 
Commercial construction loans 3,986 1,702 262 5,950 
Commercial lease financing 1,061 1,812 867 3,740 
Residential mortgage and construction loans 2,296 3,850 2,477 8,623 
Consumer loans 5,895 11,887 4,774 22,556 
Consumer lease financing 506 786 6 1,298 
Total $28,772 32,577 11,228 72,577 
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Segregated by interest rate type, the following is a summary of expected principal cash flows occurring after one year as of June 30, 
2006: 
 
TABLE 32: Portfolio Loan and Lease Principal Cash Flows Occurring After One Year 
 Interest Rate 
($ in millions) Fixed Floating or Adjustable 
Commercial loans $2,610 6,091 
Commercial mortgage loans 2,310 4,371 
Commercial construction loans 300 1,664 
Commercial lease financing 2,679 - 
Residential mortgage and construction loans 3,154 3,173 
Consumer loans 7,431 9,230 
Consumer lease financing 792 - 
Total $19,276 24,529 
 
Mortgage Servicing Rights and Interest Rate Risk 
The net carrying amount of the MSR portfolio was $483 million as of June 30, 2006.  The Registrant maintains a non-qualifying 
hedging strategy relative to its mortgage banking activity, including consultation with an independent third-party specialist, in order 
to manage a portion of the risk associated with changes in value of its MSR portfolio as a result of changing interest rates.  The 
value of servicing rights can fluctuate sharply depending on changes in interest rates and other factors.  Generally, as interest rates 
decline and loans are prepaid to take advantage of refinancing, the total value of existing servicing rights declines because no 
further servicing fees are collected on repaid loans.   
 
The increase in interest rates during the second quarter of 2006 and the resulting impact of changing prepayment speeds led to the 
recovery of $6 million of temporary impairment in the MSR portfolio compared to the recognition of $21 million in temporary 
impairment in the second quarter of 2005.  See Note 4 of the Notes to the Condensed Consolidated Financial Statements for further 
discussion on servicing rights. 
 
Foreign Currency Risk 
The Registrant enters into foreign exchange derivative contracts to economically hedge certain foreign denominated loans.  The 
derivatives are classified as free-standing instruments with the revaluation gain or loss being recorded within other noninterest 
income on the Condensed Consolidated Statements of Income.  The balance of the Registrant’s foreign denominated loans at June 
30, 2006 was approximately $149 million.  The Registrant also enters into foreign exchange derivative contracts for the benefit of 
commercial customers involved in international trade to hedge their exposure to foreign currency fluctuations.  The Registrant has 
several controls in place to ensure excessive risk is not being taken in providing this service to customers.  These include an 
independent determination of currency volatility and credit equivalent exposure on these contracts, counterparty credit approvals 
and country limits. 
 
LIQUIDITY RISK MANAGEMENT 
 
The goal of liquidity management is to provide adequate funds to meet changes in loan and lease demand or unexpected deposit 
withdrawals.  This goal is accomplished by maintaining liquid assets in the form of investment securities, maintaining sufficient 
unused borrowing capacity in the national money markets and delivering consistent growth in core deposits.  The primary source of 
asset-driven liquidity is provided by debt securities in the available-for-sale securities portfolio.  The estimated average life of the 
available-for-sale portfolio is 4.8 years at June 30, 2006, based on current prepayment expectations.  Of the $20.3 billion (fair value 
basis) of securities in the available-for-sale portfolio at June 30, 2006, $3.3 billion in principal and interest is expected to be 
received in the next 12 months, and an additional $3.2 billion in principal and interest is expected to be received in the next 13 to 24 
months.  In addition to the sale of available-for-sale securities, asset-driven liquidity is provided by the Registrant’s ability to sell or 
securitize loan and lease assets. In order to reduce the exposure to interest rate fluctuations and to manage liquidity, the Registrant 
has developed securitization and sale procedures for several types of interest-sensitive assets.  A majority of the long-term, fixed-
rate single-family residential mortgage loans underwritten according to FHLMC or Federal National Mortgage Association 
(“FNMA”) guidelines are sold for cash upon origination. Periodically, additional assets such as jumbo fixed-rate residential 
mortgages, certain floating-rate short-term commercial loans, certain floating-rate home equity loans, certain auto loans and other 
consumer loans are also securitized, sold or transferred off-balance sheet.  For the six months ended June 30, 2006 and 2005, a total 
of $4.7 billion and $4.9 billion, respectively, were sold, securitized or transferred off-balance sheet. 
 
Additionally, the Registrant has a shelf registration in place with the Securities and Exchange Commission permitting ready access 
to the public debt markets.  As of June 30, 2006, $1.5 billion of debt or other securities were available for issuance under this shelf 
registration.  Additionally, the Registrant also has $14.6 billion of funding available for issuance through private offerings of debt 
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securities pursuant to its bank note program.  These sources, in addition to the Registrant’s 9.09% average equity capital base, 
provide a stable funding base. 
 
Core deposits have historically provided the Registrant with a sizeable source of relatively stable and low cost funds.  The 
Registrant’s average core deposits and shareholders’ equity funded 66% of its average total assets during the second quarter of 
2006.  In addition to core deposit funding, the Registrant also accesses a variety of other short-term and long-term funding sources, 
which include the use of various regional Federal Home Loan Banks as a funding source.  Management does not rely on any one 
source of liquidity and manages availability in response to changing balance sheet needs. 
 
CAPITAL MANAGEMENT 
 
The Registrant maintains a relatively high level of capital as a margin of safety for its depositors and shareholders.  For the quarter 
ended June 30, 2006, average shareholders’ equity was $9.6 billion, which is up one percent and four percent compared to the 
quarters ended December 31, 2005 and June 30, 2005, respectively.  Average shareholders’ equity as a percentage of average assets 
for the three months ended June 30, 2006 was 9.09%.  The FRB adopted quantitative measures that assign risk weightings to assets 
and off-balance sheet items and also define and set minimum regulatory capital requirements (risk-based capital ratios).  The 
guidelines define “well-capitalized” ratios of Tier I, total risk-based capital and leverage as 6%, 10% and 5%, respectively. The 
Registrant exceeded these “well-capitalized” ratios at June 30, 2006 and 2005 and December 31, 2005.  The Registrant expects to 
maintain these ratios above the well-capitalized levels throughout 2006. 
 
TABLE 33: Regulatory Capital 

($ in millions) 
June 30,  

2006 
December 31, 

2005 
June 30,  

2005 
Tier I capital  $8,670 8,209 7,783 
Total risk-based capital 10,617 10,240 9,914 
Risk-weighted assets 101,605 97,994 91,791 
Regulatory capital ratios:    

Tier I capital 8.52% 8.38 8.48 
Total risked-based capital 10.45 10.45 10.80 
Tier I leverage 8.38 8.08 7.76 

 
Dividend Policy 
The Registrant’s common stock dividend policy reflects its earnings outlook, desired payout ratios, the need to maintain adequate 
capital levels and alternative investment opportunities.  The Registrant’s quarterly dividend was $.40 per share, an increase of five 
percent over the $.38 per share declared in the first quarter of 2006 and an increase of 14% over the $.35 per share declared in the 
second quarter of 2005. 
 
Stock Repurchase Program 
On January 18, 2005, the Registrant announced that its Board of Directors had authorized management to purchase 20 million 
shares of the Registrant’s common stock through the open market or in any private transaction.  The timing of the purchases and the 
exact number of shares to be purchased depends upon market conditions.  The authorization does not include specific price targets 
or an expiration date.  The Registrant’s stock repurchase program is an important element of its capital planning activities and the 
Registrant views share repurchases as an effective means of delivering value to shareholders.  The Registrant’s second quarter of 
2006 repurchases of common shares were as follows: 
 
TABLE 34: Share Repurchases     

Period 

Total Number of 
Shares 

Purchased (a) 

Average 
Price Paid 
Per Share 

Total Number of Shares 
Purchased as Part of 

Publicly Announced Plans 
or Programs 

Maximum Number of 
Shares that May Yet Be 

Purchased Under the Plans 
or Programs 

April 1, 2006 – April 30, 2006         39,806      $38.43 - 17,846,953 
May 1, 2006 – May 31, 2006         29,309        39.50 - 17,846,953 
June 1, 2006 – June 30, 2006         26,372        37.83 - 17,846,953 
Total        95,487      $38.59 - 17,846,953 
(a) The Registrant repurchased 39,806, 29,309 and 26,372 shares during April, May and June, respectively, in connection with various employee 

compensation plans.  These purchases are not included against the maximum number of shares that may yet be purchased under the Board of 
Directors' authorization. 
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OFF-BALANCE SHEET ARRANGEMENTS  
 
The Registrant consolidates all of its majority-owned subsidiaries.  Other entities, including certain joint ventures, in which there is 
greater than 20% ownership, but upon which the Registrant does not possess, nor can exert, significant influence or control, are 
accounted for by equity method accounting and not consolidated.  Those entities in which there is less than 20% ownership are 
generally carried at the lower of cost or fair value. 
 
The Registrant does not participate in any trading activities involving commodity contracts that are accounted for at fair value.  In 
addition, the Registrant has no material contracts for which a lack of marketplace quotations necessitates the use of fair value 
estimation techniques.  The Registrant’s derivative product policy and investment policies provide a framework within which the 
Registrant and its affiliates may use certain authorized financial derivatives as a market risk management tool in meeting the 
Registrant’s ALCO capital planning directives, to hedge changes in fair value of its largely fixed rate mortgage servicing rights 
portfolio or to provide qualifying commercial customers access to the derivative products market.  These policies are reviewed and 
approved annually by the Audit Committee and the Risk and Compliance Committee of the Board of Directors. 
 
Through June 30, 2006, the Registrant had transferred, subject to credit recourse, certain primarily floating-rate, short-term, 
investment grade commercial loans to an unconsolidated QSPE that is wholly owned by an independent third-party.  The 
outstanding balance of such loans at June 30, 2006 was $3.4 billion.  These loans may be transferred back to the Registrant upon the 
occurrence of an event specified in the legal documents that established the QSPE.  These events include borrower default on the 
loans transferred, bankruptcy preferences initiated against underlying borrowers and ineligible loans transferred by the Registrant to 
the QSPE.  The maximum amount of credit risk in the event of nonperformance by the underlying borrowers is approximately 
equivalent to the total outstanding balance of $3.4 billion at June 30, 2006.  In addition, the Registrant’s agreement to provide 
liquidity support to the QSPE increased to $3.8 billion as of June 30, 2006.  At June 30, 2006, the Registrant’s loss reserve related 
to the liquidity support and credit enhancement provided to the QSPE was $13 million. 
 
The Registrant utilizes securitization trusts formed by independent third parties to facilitate the securitization process of residential 
mortgage loans, certain floating-rate home equity lines of credit, certain auto loans and other consumer loans.  The cash flows to 
and from the securitization trusts are principally limited to the initial proceeds from the securitization trust at the time of sale with 
subsequent cash flows relating to retained interests.  The Registrant’s securitization policy permits the retention of subordinated 
tranches, servicing rights, interest-only strips, residual interests, credit recourse, other residual interests and, in some cases, a cash 
reserve account.  At June 30, 2006, the Registrant had retained servicing assets totaling $489 million, subordinated tranche security 
interests totaling $23 million and residual interests totaling $30 million. 
 
The Registrant had the following cash flows with these unconsolidated QSPEs: 
      
TABLE 35: Cash Flows with Unconsolidated QSPEs 
For the six months ended June 30 ($ in millions)  2006 2005 
Proceeds from transfers, including new securitizations $982 744 
Proceeds from collections reinvested in revolving-period securitizations 51 67 
Transfers received from QSPEs - - 
Fees received 17 16 
 
As of June 30, 2006, the Registrant had provided credit recourse on approximately $1.3 billion of residential mortgage loans sold to 
unrelated third parties.  In the event of any customer default, pursuant to the credit recourse provided, the Registrant is required to 
reimburse the third party.  The maximum amount of credit risk in the event of nonperformance by the underlying borrowers is 
equivalent to the total outstanding balance of $1.3 billion.  In the event of nonperformance, the Registrant has rights to the 
underlying collateral value attached to the loan.  Consistent with its overall approach in estimating credit losses for various 
categories of residential mortgage loans held in its loan portfolio, the Registrant maintains an estimated credit loss reserve of $19 
million relating to these residential mortgage loans sold. 
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CONTRACTUAL OBLIGATIONS AND COMMITMENTS   
 
The Registrant has certain obligations and commitments to make future payments under contracts.  At June 30, 2006, the aggregate 
contractual obligations and commitments were: 
 
TABLE 36: Contractual Obligations and Other Commitments 
 
As of June 30, 2006 ($ in millions) 

Less than 
1 year    1-3 years     3-5 years 

Greater than  
5 years     Total 

Contractually obligated payments due by period:      
Total deposits $67,318 940 59 2,206 70,523 
Long-term debt (a) 3,800 3,035 2,657 5,010 14,502 
Short-term borrowings (b) 7,768 - - - 7,768 
Noncancelable leases 68 127 107 329 631 
Partnership investment commitments (c) 163 - - - 163 
Purchase obligations 14 13 - - 27 

Total contractually obligated payments due by period $79,131 4,115 2,823 7,545 93,614 
Other commitments by expiration period:      

Letters of credit (d) $2,442 3,283 1,752 433 7,910 
Commitments to extend credit (e) 22,374 17,032 - - 39,406 

Total other commitments by expiration period $24,816 20,315 1,752 433 47,316 
(a) Includes borrowings with an original maturity of greater than one year.  For additional information, see the Borrowings discussion in the Balance 

Sheet Analysis section of Management's Discussion and Analysis. 
(b) Includes federal funds purchased, bank notes, securities sold under repurchase agreements and borrowings with an original maturity of less than one 

year.  For additional information, see the Borrowings discussion in the Balance Sheet Analysis section of Management's Discussion and Analysis. 
(c) Includes low-income housing, historic and new market tax credit investments. 
(d) Letters of credit are conditional commitments issued to guarantee the performance of a customer to a third party.  
(e) Commitments to extend credit are agreements to lend, typically having fixed expiration dates or other termination clauses that may require payment of 

a fee. Many of the commitments to extend credit may expire without being drawn upon. The total commitment amounts do not necessarily represent 
future cash flow requirements. 
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The Registrant maintains disclosure controls and procedures that are designed to ensure that information required to be disclosed in 
the Registrant’s Securities Exchange Act of 1934 (“Exchange Act”) reports is recorded, processed, summarized and reported within 
the time periods specified in the Securities and Exchange Commission’s rules and forms, and that such information is accumulated 
and communicated to the Registrant’s management, including its Chief Executive Officer and Chief Financial Officer, as 
appropriate, to allow timely decisions regarding required disclosure based closely on the definition of “disclosure controls and 
procedures” in Exchange Act Rules 13a-15(e) and 15d-15(e). In designing and evaluating the disclosure controls and procedures, 
management recognized that any controls and procedures, no matter how well designed and operated, can provide only reasonable 
assurance of achieving the desired control objectives, and management necessarily was required to apply its judgment in evaluating 
the cost-benefit relationship of possible controls and procedures. 
 
As of the end of the period covered by this report, the Registrant carried out an evaluation, under the supervision and with the 
participation of the Registrant’s management, including the Registrant’s Chief Executive Officer and Chief Financial Officer, of the 
effectiveness of the design and operation of the Registrant’s disclosure controls and procedures. Based on the foregoing, the 
Registrant’s Chief Executive Officer and Chief Financial Officer concluded that the Registrant’s disclosure controls and procedures 
were effective, in all material respects, to ensure that information required to be disclosed in the reports the Registrant files and 
submits under the Exchange Act is recorded, processed, summarized and reported as and when required. 
 
The Registrant’s management also conducted an evaluation of internal control over financial reporting to determine whether any 
changes occurred during the quarter covered by this report that have materially affected, or are reasonably likely to materially 
affect, the Registrant’s internal control over financial reporting. Based on this evaluation, there has been no such change during the 
quarter covered by this report. 
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 Fifth Third Bancorp and Subsidiaries  

Condensed Consolidated Balance Sheets (unaudited)       
 As of 
 June 30, December 31, June 30, 
($ in millions, except share data) 2006  2005  2005  
Assets       
Cash and due from banks $2,670    3,078    2,781  
Available-for-sale and other securities (a) 20,345              21,924         24,647  
Held-to-maturity securities (b) 358  389  307  
Trading securities 173  117  84  
Other short-term investments 207  158  113  
Loans held for sale 931  1,304  783  
Portfolio loans and leases:    
    Commercial loans 20,618  19,174  18,013  
    Construction loans 6,698  7,037  6,201  
    Commercial mortgage loans 9,792  9,188  9,091  
    Commercial lease financing 4,899  4,852  4,639  
    Residential mortgage loans 7,875  7,152  7,042  
    Consumer loans 22,556  22,084  20,610  
    Consumer lease financing 1,420  1,751  1,994  
    Unearned income (1,281) (1,313) (1,294) 
Total portfolio loans and leases 72,577  69,925  66,296  
Allowance for loan and lease losses (753) (744) (722) 
Total portfolio loans and leases, net 71,824  69,181  65,574  
Bank premises and equipment 1,853  1,726  1,581  
Operating lease equipment 150  143  161  
Goodwill 2,194  2,169  2,178  
Intangible assets 185  208  231  
Servicing rights 489  441  378  
Other assets 4,732  4,387  4,342  
Total Assets $106,111    105,225    103,160  
Liabilities    
Deposits:    
    Demand $14,078    14,609    14,393  
    Interest checking 16,788  18,282  18,811  
    Savings  12,061  11,276  9,653  
    Money market 6,505  6,129  4,732  
    Other time 10,627  9,313  8,513  
    Certificates - $100,000 and over 5,691  4,343  3,986  
    Foreign office 4,773  3,482  3,089  
Total deposits 70,523  67,434  63,177  
Federal funds purchased 2,493  5,323  4,523  
Other short-term borrowings 5,275  4,246  4,972  
Accrued taxes, interest and expenses 1,995  2,142  2,456  
Other liabilities 1,767  1,407  1,185  
Long-term debt 14,502  15,227  17,494  
Total Liabilities 96,555  95,779  93,807  
Shareholders’ Equity    
Common stock (c) 1,295              1,295          1,295  
Preferred stock (d) 9  9  9  
Capital surplus 1,788  1,827  1,756  
Retained earnings 8,319  8,007  7,702  
Accumulated other comprehensive income (683) (413) (135) 
Treasury stock (1,172)        (1,279)          (1,274) 
Total Shareholders’ Equity 9,556  9,446  9,353  
Total Liabilities and Shareholders’ Equity $106,111    105,225    103,160  
(a) Amortized cost:  June 30, 2006 - $21,376, December 31, 2005 - $22,533 and June 30, 2005 - $24,814. 
(b) Market values:  June 30, 2006 - $358, December 31, 2005 - $389 and June 30, 2005 - $307. 
(c) Common shares:  Stated value $2.22 per share; authorized 1,300,000,000; outstanding at June 30, 2006 - 557,894,188 (excludes 25,532,916 treasury 

shares), December 31, 2005 - 555,623,430 (excludes 27,803,674 treasury shares) and June 30, 2005 - 555,938,071 (excludes 27,489,033 treasury 
shares). 

(d) 490,750 shares of undesignated no par value preferred stock are authorized of which none had been issued;  7,250 shares of 8.0% cumulative Series D
convertible (at $23.5399 per share) perpetual preferred stock with a stated value of $1,000 per share were authorized, issued and outstanding; 2,000
shares of 8.0% cumulative Series E perpetual preferred stock with a stated value of $1,000 per share were authorized, issued and outstanding. 
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 Fifth Third Bancorp and Subsidiaries  

  
Condensed Consolidated Statements of Income (unaudited)        
 For the three months ended For the six months ended 
 June 30,  June 30,  
($ in millions, except per share data) 2006  2005  2006  2005  
Interest Income     
Interest and fees on loans and leases $1,227  936    2,375  1,803  
Interest on securities:     
    Taxable 239  268  481  534  
    Exempt from income taxes 8  10  16  20  
Total interest on securities         247           278          497          554  
Interest on other short-term investments 3  1  4  2  
Total interest income      1,477        1,215       2,876       2,359  
Interest Expense     
Interest on deposits:     
    Interest checking 102  71  201  134  
    Savings  87  35  163  61  
    Money market 64  28  119  53  
    Other time 105  61  194  113  
    Certificates - $100,000 and over 61  29  109  54  
    Foreign office 52  29  96  56  
Total interest on deposits         471           253          882         471  
Interest on federal funds purchased 48  29  99  54  
Interest on short-term bank notes    -               2     -              6  
Interest on other short-term borrowings 52  34  97  61  
Interest on long-term debt 196  147  377  267  
Total interest expense         767           465       1,455          859  
Net Interest Income         710           750       1,421       1,500  
Provision for loan and lease losses 71  60  149  127  
Net Interest Income After Provision for Loan and Lease Losses         639           690       1,272        1,373  
Noninterest Income     
Electronic payment processing revenue 211  183  407  354  
Service charges on deposits 135  132  261  253  
Mortgage banking net revenue 41  46  88  87  
Investment advisory revenue 96  92  187  182  
Corporate banking revenue 82  74  157  136  
Other noninterest income 76  93  157  200  
Securities gains (losses), net 14  15  15  30  
Total noninterest income         655           635       1,272       1,242  
Noninterest Expense     
Salaries, wages and incentives 303  295  586  561  
Employee benefits 69  67  156  148  
Equipment expense 29  25  56  50  
Net occupancy expense 59  54  118  108  
Other noninterest expense 299  287  574  565  
Total noninterest expense         759           728       1,490       1,432  
Income Before Income Taxes and Cumulative Effect         535           597       1,054       1,183  
Applicable income taxes         153           180          312          361  
Income Before Cumulative Effect         382           417          742          822  
Cumulative effect of change in accounting principle, net (a)           -                  -                4              -    
Net Income $382    417    746    822  
Net Income Available to Common Shareholders (b) $382    417    745    821  
Earnings Per Share $0.69    0.75    1.34    1.48  
Earnings Per Diluted Share $0.69    0.75    1.34    1.47  
(a) Reflects a benefit of $4 million (net of $2 million of tax) for the adoption of SFAS No. 123(R) as of January 1, 2006 due to the recognition of an

estimate of forfeiture experience to be realized for all unvested stock-based awards outstanding. 
(b) Dividends on preferred stock are $.185 and $.370 for the three and six month periods ended June 30, 2006 and 2005, respectively.  
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 Fifth Third Bancorp and Subsidiaries  

 
Condensed Consolidated Statements of Changes in Shareholders’ Equity (unaudited) 
 For the six months ended 
 June 30, 
($ in millions, except per share data) 2006  2005  
Total shareholders’ equity, beginning $9,446         8,924  
Net income 746  822  
Other comprehensive income, net of tax:   
    Change in unrealized gains and (losses):   
       Available-for-sale securities (275)            (59) 
       Qualifying cash flow hedges 5              33  
    Change in additional pension liability                -              60  
Comprehensive income           476            856  
Cash dividends declared:   
    Common stock  (2006 - $.78 per share and 2005 - $.70 per share) (434)          (389) 
    Preferred stock (a)              -                 -    
Stock-based awards exercised, including treasury shares issued 24              40  
Impact of cumulative effect of change in accounting principle (6) - 
Stock-based compensation expense 44              37  
Loans repaid (issued) related to the exercise of stock-based awards, net 5                4  
Change in corporate tax benefit related to stock-based compensation                -              14  
Shares acquired for treasury                -        (1,645) 
Shares issued in business combination                -         1,509  
Other               1                3  
Total shareholders’ equity, ending $9,556    9,353  
(a) Dividends on preferred stock are $.370 million for the six months ended June 30, 2006 and 2005, respectively. 
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 Fifth Third Bancorp and Subsidiaries  

 

Condensed Consolidated Statements of Cash Flows (unaudited)     
 For the six months ended 
 June 30, 
($ in millions) 2006  2005  
Operating Activities   
Net income $746          822  
Adjustments to reconcile net income to net cash provided by operating activities:   

Provision for loan and lease losses 149            127  
Depreciation, amortization and accretion           193            196  
Cumulative effect of change in accounting principle (4)                -  
Stock-based compensation expense 44              37  
(Benefit) provision for deferred income taxes (55)             34  
Realized securities gains (27)           (33) 
Realized securities losses 12                3  
Proceeds from sales/transfers of residential mortgage and other loans held for sale 4,736         4,950  
Net gains on sales of loans (65)           (76) 
Increase in residential mortgage and other loans held for sale (3,197)      (3,439) 
Increase in trading securities (56)             (7) 
Increase in other assets (317)         (677) 
Increase in accrued taxes, interest and expenses 57            136  
Increase in other liabilities 139            170  

Net Cash Provided by Operating Activities        2,355         2,243  
Investing Activities   
Proceeds from sales of available-for-sale securities 448         3,676  
Proceeds from calls, paydowns and maturities of available-for-sale securities 1,608         2,697  
Purchases of available-for-sale securities (894)      (5,449) 
Proceeds from calls, paydowns and maturities of held-to-maturity securities 34              33  
Purchases of held-to-maturity securities (2)           (83) 
(Increase) decrease in other short-term investments (49)           448  
Increase in loans and leases (3,896)      (4,346) 
(Increase) decrease in operating lease equipment (17)           120  
Purchases of bank premises and equipment (247)         (235) 
Proceeds from disposal of bank premises and equipment 42              37  
Net cash (paid) acquired in business combination (5)           242  
Net Cash Used In Investing Activities      (2,978)      (2,860) 
Financing Activities   
Increase in core deposits 449            367  
Increase in certificates - $100,000 and over, including foreign office 2,640            741  
Decrease in federal funds purchased (2,830)         (669) 
Decrease in other short-term notes                -          (775) 
Increase in short-term borrowings 1,016              39  
Proceeds from issuance of long-term debt  1,834         3,662  
Repayment of long-term debt (2,502)         (554) 
Payment of cash dividends (422)         (390) 
Exercise of stock-based awards, net 29              44  
Purchases of treasury stock                -       (1,645) 
Other 1              17  
Net Cash Provided by Financing Activities           215            837  
(Decrease) Increase in Cash and Due from Banks         (408)           220  
Cash and Due from Banks at Beginning of Period 3,078         2,561  
Cash and Due from Banks at End of Period $2,670      2,781  
Cash Payments   
Interest $1,410          771 
Federal income taxes           314            201  
Supplemental Cash Flow Information   
Transfer from portfolio loans to loans held for sale, net 1,104  1,659  
Business acquisitions:   

Fair value of tangible assets acquired (noncash) 6  5,149  
Goodwill and identifiable intangible assets acquired 17  1,304  
Liabilities assumed and note issued (18) (5,186) 
Stock options       -  (63) 
Common stock issued       -  (1,446) 
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1. Basis of Presentation 
In the opinion of management, the unaudited Condensed Consolidated Financial Statements include all adjustments, which consist 
of normal recurring accruals, necessary to present fairly the financial position as of June 30, 2006 and 2005, the results of operations 
for the three and six months ended June 30, 2006 and 2005, the cash flows for the six months ended June 30, 2006 and 2005 and the 
changes in shareholders’ equity for the six months ended June 30, 2006 and 2005.  In accordance with accounting principles 
generally accepted in the United States of America for interim financial information, these statements do not include certain 
information and footnote disclosures required for complete annual financial statements.  The results of operations for the three and 
six months ended June 30, 2006 and 2005 and the cash flows for the six months ended June 30, 2006 and 2005 are not necessarily 
indicative of the results to be expected for the full year.  Financial information as of December 31, 2005 has been derived from the 
audited Consolidated Financial Statements of the Registrant included in the Annual Report on Form 10-K.  
 
The preparation of financial statements in conformity with accounting principles generally accepted in the United States of America 
requires management to make estimates and assumptions that affect the amounts reported in the financial statements and 
accompanying notes.  Actual results could differ from those estimates.  Certain reclassifications have been made to prior periods’ 
Condensed Consolidated Financial Statements and related notes to conform with the current period presentation.   
 
2. New Accounting Pronouncements 
In December 2004, the FASB issued SFAS No. 123 (Revised 2004), “Share-Based Payment.”  This Statement requires 
measurement of the cost of employee services received in exchange for an award of equity instruments based on the grant-date fair 
value of the award with the cost to be recognized over the vesting period.  This Statement was effective for financial statements as 
of the beginning of the first interim or annual reporting period of the first fiscal year beginning after June 15, 2005.  On January 1, 
2006, the Registrant elected to adopt this Statement using the modified retrospective application.  Adoption of this Statement had 
three impacts on the Registrant’s Condensed Consolidated Financial Statements: i) the recognition of a benefit for the cumulative 
effect of change in accounting principle of approximately $4 million (net of $2 million of tax) during the first quarter of 2006 due to 
the recognition of an estimate of forfeiture experience to be realized for all unvested stock-based awards outstanding; ii) the 
reclassification in the Condensed Consolidated Statements of Cash Flows for the six months ended June 30, 2005 of $14 million of 
net cash provided related to the excess corporate tax benefit received on stock-based compensation, previously recorded in the 
operating activities section, to the financing activities section and iii) the recognition of approximately $9 million of incremental 
salaries, wages and incentives expense in the second quarter of 2006 related to the issuance in April 2006 of stock-based awards to 
retirement-eligible employees.  The adoption did not have an impact on basic or diluted earnings per share.  For further information 
on stock-based compensation see Note 11. 
 
In December 2003, the Accounting Standards Executive Committee of the American Institute of Certified Public Accountants 
issued Statement of Position (“SOP”) 03-3, “Accounting for Certain Loans and Debt Securities Acquired in a Transfer.”  SOP 03-3 
addresses the accounting for acquired loans that show evidence of having deteriorated in terms of credit quality since their 
origination (i.e. impaired loans) and for which a loss is deemed probable of occurring.  SOP 03-3 requires acquired loans to be 
recorded at their fair value, defined as the present value of future cash flows including interest income, to be recognized over the life 
of the loan.  SOP 03-3 prohibits the carryover of an allowance for loan loss on certain acquired loans within its scope considered in 
the future cash flows assessment.  SOP 03-3 was effective for loans acquired in fiscal years beginning after December 15, 2004 and 
has not had a material effect on the Registrant’s Condensed Consolidated Financial Statements. 
 
In March 2004, the Emerging Issues Task Force (“EITF”) reached a consensus on Issue 03-1, “The Meaning of Other-Than-
Temporary Impairment and Its Application to Certain Investments.”  The EITF reached a consensus on an other-than-temporary 
impairment model for debt and equity securities accounted for under SFAS No. 115, “Accounting for Certain Investments in Debt 
and Equity Securities,” and cost method investments.  In September 2004, the FASB issued Staff Position (“FSP”) No. EITF 03-01-
1, “Effective Date of Paragraphs 10-20 of EITF 03-01.”  This FSP delayed the effective date of the measurement and recognition 
guidance contained in paragraphs 10-20 of Issue 03-01.  In November 2005, the FASB issued FSP FAS 115-1 and FAS 124-1, “The 
Meaning of Other-Than-Temporary Impairment and Its Application to Certain Investments.”  This FSP nullifies certain 
requirements of Issue 03-1 and supersedes EITF Abstracts, Topic No. D-44, “Recognition of Other-Than-Temporary Impairment 
upon the Planned Sale of a Security Whose Cost Exceeds Fair Value.”  Based on the clarification provided in FSP FAS 115-1 and 
FAS 124-1, the amount of any other-than-temporary impairment that needs to be recognized will continue to be dependent on 
market conditions, the occurrence of certain events or changes in circumstances relative to an investee and an entity’s intent and 
ability to hold the impaired investment at the time of the valuation.  FSP FAS 115-1 and FAS 124-1 was effective for reporting 
periods beginning after December 15, 2005.  Adoption of this FSP did not have a material effect on the Registrant’s Condensed 
Consolidated Financial Statements. 
 
In May 2005, the FASB issued SFAS No. 154, “Accounting Changes and Error Corrections—a Replacement of APB Opinion No. 
20 and FASB Statement No. 3.”  This Statement replaces APB Opinion No. 20, “Accounting Changes,” and FASB Statement No. 3, 
“Reporting Accounting Changes in Interim Financial Statements,” and changes the requirements for the accounting for and 
reporting of a change in accounting principle.  This Statement requires retrospective application to prior periods’ financial 
statements of changes in accounting principle, unless it is impracticable to determine either the period-specific effects or the 
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cumulative effect of the change.  This Statement applies to all voluntary changes in accounting principle.  It also applies to changes 
required by an accounting pronouncement in the unusual instance that the pronouncement does not include specific transition 
provisions.  This Statement is effective for accounting changes and error corrections made in fiscal years beginning after December 
15, 2005.  The adoption of this Statement did not have a material effect on the Registrant’s Condensed Consolidated Financial 
Statements.   
 
In August 2005, the FASB issued an Exposure Draft, “Accounting for Transfers of Financial Assets, an amendment of FASB 
Statement No. 140.”  This Exposure Draft would amend FASB Statement No. 140 by addressing the criteria necessary for obtaining 
sales accounting on the transfer of all or a portion of financial assets as well as the requirements for qualification as a Qualified 
Special Purpose Entity (“QSPE”).  The proposed changes to the criteria for obtaining sales accounting include a requirement that all 
arrangements or agreements, including those entered into subsequent to the sale, made in connection with the transfer of financial 
assets be considered in the determination of whether the financial assets were legally isolated from the transferor and its 
consolidated affiliates, the establishment of additional conditions for obtaining sales treatment on the transfer of a portion of a 
financial asset and the requirement that a transferee maintain the right to pledge or exchange the assets it receives and no condition 
exists that constrains the transferee from taking advantage of its right to pledge or exchange its assets, or provides more than a 
trivial benefit to the transferor.  The proposed changes to the requirements for qualifying as a QSPE include prohibiting a QSPE 
from holding equity instruments, unless the equity instruments were received as a result of the efforts to collect its financial assets, 
as well as a requirement to evaluate whether a combination of involvements with a QSPE provide the holder of those involvements 
with an opportunity to obtain a more than trivial incremental benefit relative to the benefit that would be obtained if separate parties 
had those same involvements.  In December 2005, the FASB announced the effective date of the Exposure Draft had been delayed.  
The final Statement is expected to be issued in the first quarter of 2007.  Although the Registrant is still evaluating the potential 
impact of the Exposure Draft on its Condensed Consolidated Financial Statements, in its current form the Exposure Draft will 
require the consolidation of an unconsolidated QSPE that is wholly owned by an independent third-party, unless certain aspects of 
the current operational nature of the QSPE are modified.  The outstanding balance of commercial loans transferred by the Registrant 
to the QSPE was approximately $3.4 billion at June 30, 2006.   
 
In February 2006, the FASB issued SFAS No. 155, “Accounting for Certain Hybrid Financial Instruments, an amendment of FASB 
Statement No. 133 and 140.”  This Statement amends FASB Statements No. 133, “Accounting for Derivative Instruments and 
Hedging Activities,” and No. 140 as well as resolves issues addressed in Statement No. 133 Implementation Issue No. D1, 
“Application of Statement No. 133 to Beneficial Interests in Securitized Financial Assets.”  Specifically, this Statement: i) permits 
fair value remeasurement for any hybrid financial instrument that contains an embedded derivative that otherwise would require 
bifurcation; ii) clarifies which interest-only strips and principal-only strips are not subject to the requirements of Statement No. 133; 
iii) establishes a requirement to evaluate interests in securitized financial assets to identify interests that are freestanding derivatives 
or that are hybrid financial instruments that contain an embedded derivative requiring bifurcation; iv) clarifies that concentrations of 
credit risk in the form of subordination are not embedded derivatives; and v) amends Statement No. 140 to eliminate the prohibition 
on a qualifying SPE from holding a derivative financial instrument that pertains to a beneficial interest other than another derivative 
financial instrument.  This Statement is effective for all financial instruments acquired or issued after the beginning of the first fiscal 
year that begins after September 15, 2006.  The adoption of this Statement is not expected to have a material effect on the 
Registrant’s Condensed Consolidated Financial Statements. 
 
In March 2006, the FASB issued SFAS No. 156, “Accounting for Servicing of Financial Assets, an amendment of FASB Statement 
No. 140.”  This Statement amends FASB Statement No. 140 and requires that all separately recognized servicing rights be initially 
measured at fair value, if practicable.  For each class of separately recognized servicing assets and liabilities, this Statement permits 
the Registrant to choose either to report servicing assets and liabilities at fair value or at amortized cost.  Under the fair value 
approach, servicing assets and liabilities will be recorded at fair value at each reporting date with changes in fair value recorded in 
earnings in the period in which the changes occur.  Under the amortized cost method, servicing assets and liabilities are amortized 
in proportion to and over the period of estimated net servicing income or net servicing loss and are assessed for impairment based 
on fair value at each reporting date.  This Statement is effective as of the beginning of the first fiscal year that begins after 
September 15, 2006.  The Registrant is currently in the process of determining which methodology to use to value recognized 
servicing assets and liabilities and therefore has not yet determined the potential impact of the Statement on its Condensed 
Consolidated Financial Statements. 
 
In July 2006, the FASB issued Staff Position (“FSP”) FAS 13-2, “Accounting for a Change or Projected Change in the Timing of 
Cash Flows Relating to Income Taxes Generated by a Leveraged Lease Transaction.”  This Statement addresses the accounting for 
a change or projected change in the timing of lessor cash flows, but not the total net income, relating to income taxes generated by a 
leveraged lease transaction.  This Statement amends SFAS No. 13, “Accounting for Leases,” and applies to all transactions 
classified as leveraged leases.  The timing of cash flows relating to income taxes generated by a leveraged lease is an important 
assumption that affects the periodic income recognized by the lessor.  Under this Statement, the projected timing of income tax cash 
flows generated by a leveraged lease transaction are required to be reviewed annually or more frequently if events or circumstances 
indicate that a change in timing has occurred or is projected to occur.  If during the lease term the expected timing of the income tax 
cash flows generated by a leveraged lease is revised, the rate of return and the allocation of income would be recalculated from the 
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inception of the lease.  Upon adoption, the cumulative effect of the change in the net investment balance resulting from the 
recalculation will be recognized as an adjustment to the beginning balance of retained earnings.  On an ongoing basis following the 
adoption, a change in the net investment balance resulting from a recalculation will be recognized as a gain or a loss in the period in 
which the assumption changed and included in income from continuing operations in the same line item used when leveraged lease 
income is recognized.  These amounts would then be recognized back into income over the remaining terms of the affected leases.  
Additionally, upon adoption, only tax positions that meet the more-likely-than-not recognition threshold should be reflected in the 
financial statements and all recognized tax positions in a leveraged lease must be measured in accordance with FASB Interpretation 
No. 48, “Accounting for Uncertainty in Income Taxes - An Interpretation of FASB Statement No. 109,” issued in July 2006.  
During May 2005, the Registrant filed suit in the United States District Court for the Southern District of Ohio related to a dispute 
with the Internal Revenue Service concerning the timing of deductions associated with certain leveraged lease transactions in its 
1997 tax return.  The Internal Revenue Service has also proposed adjustments to the tax effects of certain leveraged lease 
transactions in subsequent tax return years.  The proposed adjustments, including penalties, relate to the Registrant’s portfolio of 
lease-in lease-out transactions, service contract leases and qualified technology equipment leases with both domestic and foreign 
municipalities.  The Registrant is challenging the Internal Revenue Service’s proposed treatment of all of these leasing transactions.  
The Registrant’s original net investment in these leases totaled approximately $900 million.  The Registrant continues to believe 
that its treatment of these leveraged leases was appropriate and in compliance with applicable tax law and regulations.  While 
management cannot predict with certainty the result of the suit, given the tax treatment of these transactions has been challenged by 
the Internal Revenue Service, the Registrant believes a resolution may involve a projected change in the timing of these leveraged 
lease cash flows.  Accordingly, the Registrant is currently in the process of evaluating the potential impact on its Condensed 
Consolidated Financial Statements.  This Statement is effective for fiscal years beginning after December 15, 2006. 
 
In July 2006, the FASB issued Interpretation (“FIN”) No. 48, “Accounting for Uncertainty in Income Taxes - An Interpretation of 
FASB Statement No. 109.”  This Statement clarifies the accounting for uncertainty in income taxes recognized in accordance with 
FASB Statement No. 109, “Accounting for Income Taxes.”  This Statement also prescribes a recognition threshold and 
measurement attribute for the financial statement recognition and measurement of a tax position taken or expected to be taken in a 
tax return.  This Statement also provides guidance on derecognition, classification, interest and penalties, accounting in interim 
periods, disclosure and transition.  The evaluation of a tax position in accordance with this Statement is a two-step process.  The 
first step is a recognition process to determine whether it is more likely than not that a tax position will be sustained upon 
examination, including resolution of any related appeals or litigation processes, based on the technical merits of the position.  The 
second step is a measurement process whereby a tax position that meets the more likely than not recognition threshold is calculated 
to determine the amount of benefit to recognize in the financial statements.  This Statement is effective for fiscal years beginning 
after December 15, 2006 and the cumulative effect of applying the provisions of this Statement will be recognized as an adjustment 
to the beginning balance of retained earnings.  The Registrant is currently in the process of evaluating the impact of adopting this 
Statement on its Condensed Consolidated Financial Statements. 
 
3. Intangible Assets and Goodwill 
Intangible assets consist of core deposits, servicing rights, customer lists and non-competition agreements.  Intangibles, excluding 
servicing rights, are amortized on either a straight-line or an accelerated basis over their estimated useful lives, generally over a 
period of up to 25 years.  The Registrant reviews intangible assets for possible impairment whenever events or changes in 
circumstances indicate that carrying amounts may not be recoverable.  The details of the Registrant’s intangible assets are shown in 
the following table. 
 
 
($ in millions)  

Gross Carrying 
Amount 

Accumulated 
Amortization 

Valuation 
Allowance 

Net Carrying 
Amount 

As of June 30, 2006:     
Mortgage servicing rights $1,138 (627) (28) 483 
Other consumer and commercial servicing rights 23 (17) - 6 
Core deposits 417 (258) - 159 
Other 39 (13) - 26 

Total intangible assets $1,617 (915) (28) 674 
As of December 31, 2005:     

Mortgage servicing rights $1,075 (596) (46) 433 
Other consumer and commercial servicing rights 22 (14) - 8 
Core deposits 432 (244) - 188 
Other 29 (9) - 20 

Total intangible assets $1,558 (863) (46) 649 
As of June 30, 2005:     

Mortgage servicing rights $1,003 (556) (79) 368 
Other consumer and commercial servicing rights 22 (12) - 10 
Core deposits 432 (225) - 207 
Other 29 (5) - 24 

Total intangible assets $1,486 (798) (79) 609 
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As of June 30, 2006, all of the Registrant’s intangible assets were being amortized.  Amortization expense recognized on intangible 
assets (including servicing rights) for the three and six months ended June 30, 2006 and 2005 were as follows: 
 

 For the three months  
ended June 30, 

For the six months  
ended June 30, 

($ in millions) 2006 2005 2006 2005 
Amortization expense (including servicing rights) $28 29 56 60 
 
Estimated amortization expense, including servicing rights, for years ending December 31, 2006 through 2010 is as follows: 
 
($ in millions) 
2006 (a) $111 
2007 102 
2008 90 
2009 77 
2010 66 
(a) Includes six months actual and six months estimated. 

 
Changes in the net carrying amount of goodwill by operating segment for the six months ended June 30, 2006 and 2005 were as 
follows: 
 
 
($ in millions) 

Commercial 
Banking 

Branch 
Banking 

Consumer 
Lending 

Investment 
Advisors 

Processing 
Solutions Total 

Balance as of December 31, 2005 $871 798 182 127 191 2,169 
Acquisitions - - - - 14 14 
Reclassification - - - 11 - 11 
Balance as of June 30, 2006 $871 798 182 138 205 2,194 
Balance as of December 31, 2004 $373 254 58 103 191 979 
Acquisitions 502 548 125 24 - 1,199 
Balance as of June 30, 2005 $875 802 183 127 191 2,178 
 
SFAS No. 142, “Goodwill and Other Intangible Assets,” issued in June 2001, discontinued the practice of amortizing goodwill and 
initiated an annual review for impairment.  Impairment is to be examined more frequently if certain indicators are encountered.  The 
Registrant has completed its most recent annual goodwill impairment test required by this Statement as of September 30, 2005 and 
has determined that no impairment exists. 
 
In the table above, acquisition activity includes acquisitions in the respective period plus purchase accounting adjustments related to 
previous acquisitions.  During the first quarter of 2006, the Registrant acquired a credit card processing company.  The acquisition 
resulted in the recognition of $14 million of goodwill and did not have a material impact on the financial results of the Registrant.  
Additionally, during the first quarter of 2006, $11 million of goodwill was reclassified from other intangible assets. 
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4. Retained Interests 
As of June 30, 2006, the key economic assumptions used in measuring the Registrant’s servicing rights and residual interests were 
as follows: 
 

($ in millions) Rate 
Fair 

Value 

Weighted- 
Average Life 

(in years) 

Prepayment 
Speed Assumption 

(annual) 
Discount Rate 

(annual) 
Weighted-Average 

Default Rate 
Residential mortgage loans:      

Servicing assets Fixed $490 8.25 9.0% 9.8% N/A 
Servicing assets Adjustable 46 3.5 25.5 10.5 N/A 

Home equity lines of credit:      
Servicing assets Adjustable 4 2.4 35.0 11.7 N/A 
Residual interest Adjustable 22 1.7 35.0 11.7 .35%(a) 

Automotive loans:       
Servicing assets Fixed 2 .9 1.55 12.0 N/A 
Residual interest Fixed 8 .9 1.55 12.0 1.25   (b) 

(a) Annualized rate 
(b) Cumulative rate 
 
Based on historical credit experience, expected credit losses for servicing rights have been deemed not to be material.  The 
Registrant serviced $27.1 billion of residential mortgage loans and $.7 billion of consumer loans for other investors at June 30, 
2006.   
 
Changes in capitalized servicing rights for the six months ended June 30: 
 
($ in millions)     2006     2005 
Beginning balance $441 352 
Amount capitalized 64 63 
Amortization (34) (37) 
Servicing valuation recovery  18 - 
Ending balance $489 378 
 
Changes in the servicing rights valuation reserve for the six months ended June 30: 
 
($ in millions)     2006     2005 
Beginning balance $(46) (79) 
Servicing valuation recovery 18 - 
Ending balance $(28) (79) 
 
The Registrant maintains a non-qualifying hedging strategy to manage a portion of the risk associated with changes in impairment 
on the MSR portfolio. This strategy includes the purchase of various available-for-sale securities (primarily principal only strips) 
and free-standing derivatives (principal only swaps, swaptions and interest rate swaps). The interest income, mark-to-market 
adjustments and gain or loss from sale activities associated with these portfolios are expected to economically hedge a portion of the 
change in value of the MSR portfolio caused by fluctuating discount rates, earnings rates and prepayment speeds. 
 
The increase in interest rates during the first half of 2006 and the resulting impact of changing prepayment speeds led to the 
recovery of $18 million in temporary impairment on the MSR portfolio.  The increase in longer-term rates in the first quarter of 
2005 was offset by a decrease in the second quarter resulting in no net impact to the temporary valuation reserve in the first half of 
2005.  In addition, the Registrant recognized a net loss of $6 million and a net gain of $8 million in the six months ended June 30, 
2006 and 2005, respectively, related to changes in fair value and settlement of free-standing derivatives purchased to economically 
hedge the MSR portfolio.  As of June 30, 2006 and 2005, other assets included free-standing derivative instruments related to the 
MSR portfolio with a fair value of $10 million and $29 million, respectively, and other liabilities included a fair value of $13 
million and $18 million, respectively.  The outstanding notional amounts on the free-standing derivative instruments related to the 
MSR portfolio totaled $.9 billion and $3.7 billion as of June 30, 2006 and 2005, respectively.  As of June 30, 2006 the available-for-
sale securities portfolio included $240 million of securities related to the non-qualifying hedging strategy. 
 
Temporary impairment or impairment recovery, effected through a change in the MSR valuation reserve, are captured as a 
component of mortgage banking net revenue in the Condensed Consolidated Statements of Income. 
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5. Derivative Financial Instruments 
The Registrant maintains an overall interest rate risk management strategy that incorporates the use of derivative instruments to 
minimize significant unplanned fluctuations in earnings and cash flows caused by interest rate volatility.  The Registrant’s interest 
rate risk management strategy involves modifying the repricing characteristics of certain assets and liabilities so that changes in 
interest rates do not adversely affect the net interest margin and cash flows.  Derivative instruments that the Registrant may use as 
part of its interest rate risk management strategy include interest rate swaps, interest rate floors, interest rate caps, forward contracts, 
options and swaptions.  Interest rate swap contracts are exchanges of interest payments, such as fixed-rate payments for floating-rate 
payments, based on a common notional amount and maturity date.  Interest rate floors protect against declining rates, while rate 
caps protect against rising interest rates.  Forward contracts are contracts in which the buyer agrees to purchase, and the seller 
agrees to make delivery of, a specific financial instrument at a predetermined price or yield.  Options provide the purchaser with the 
right, but not the obligation, to purchase or sell a contracted item during a specified period at an agreed upon price.  Swaptions, 
which have the features of a swap and an option, allow, but do not require, counterparties to exchange streams of payments over a 
specified period of time. 
 
The Registrant enters into foreign exchange derivative contracts to economically hedge certain foreign denominated loans.  
Derivative instruments that the Registrant may use to economically hedge these foreign denominated loans include foreign 
exchange swaps and forward contracts. 
 
As part of its overall risk management strategy relative to its mortgage banking activity, the Registrant may enter into various free-
standing derivatives (principal only swaps, swaptions, floors, options and interest rate swaps) to economically hedge interest rate 
lock commitments and changes in fair value of its largely fixed-rate MSR portfolio.  Principal only swaps are total return swaps 
based on changes in the value of the underlying mortgage principal only trust.  The Registrant also enters into forward contracts to 
economically hedge the change in the fair value of its residential mortgage loans held-for-sale due to the changes in interest rates. 
 
The Registrant also enters into foreign exchange contracts and interest rate swaps, floors and caps for the benefit of commercial 
customers.  The Registrant may economically hedge significant exposures related to these commercial customer free-standing 
derivatives by entering into offsetting third-party contracts with approved, reputable counterparties with substantially matching 
terms and currencies.  Credit risks arise from the possible inability of counterparties to meet the terms of their contracts and from 
any resultant exposure to movement in foreign currency exchange rates, limiting the Registrant’s exposure to the replacement value 
of the contracts rather than the notional, principal or contract amounts.  The Registrant minimizes the credit risk through credit 
approvals, limits and monitoring procedures.   The Registrant hedges its interest rate exposure on commercial customer transactions 
by executing offsetting swap agreements with primary dealers. 
 
FAIR VALUE HEDGES - The Registrant may enter into interest rate swaps to convert its fixed-rate, long-term debt to floating-rate 
debt.  Decisions to convert fixed-rate debt to floating are made primarily by consideration of the asset/liability mix of the Registrant, 
the desired asset/liability sensitivity and interest rate levels.  For the quarter ended June 30, 2006, certain interest rate swaps met the 
criteria required to qualify for the shortcut method of accounting.  Based on this shortcut method of accounting treatment, no 
ineffectiveness is assumed.  For an interest rate swap accounted for as a fair value hedge, ineffectiveness is the difference between 
the changes in the fair value of the interest rate swap and the long-term debt. If any interest rate swap does not qualify for the 
shortcut method of accounting, the ineffectiveness is reported within interest expense in the Condensed Consolidated Statements of 
Income.  For the three months ended June 30, 2006, changes in the fair value of any interest rate swap attributed to hedge 
ineffectiveness were insignificant to the Registrant’s Condensed Consolidated Statements of Income. 
 
During 2005 and 2006, the Registrant terminated interest rate swaps designated as fair value hedges and in accordance with SFAS 
No. 133, an amount equal to the fair value of the swaps at the date of the termination was recognized as a premium or discount on 
the previously hedged long-term debt and is being amortized as an adjustment to yield. 
 
The following table reflects the market value of all fair value hedges included in the Condensed Consolidated Balance Sheets: 
 
 
($ in millions) 

June 30, 
2006 

December 31, 
2005 

June 30, 
 2005 

Included in other assets:    
Interest rate swaps related to debt $3 21 46 

Total included in other assets $3 21 46 
Included in other liabilities:    

Interest rate swaps related to debt $158  103 94 
Forward contracts related to mortgage loans held for sale - 3 3 

Total included in other liabilities $158 106 97 
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CASH FLOW HEDGES - The Registrant may enter into interest rate swaps to convert floating-rate assets and liabilities to fixed 
rates and to hedge certain forecasted transactions.  The assets and liabilities are typically grouped and share the same risk exposure 
for which they are being hedged.  The Registrant may also enter into forward contracts to hedge certain forecasted transactions.   
 
The Registrant has no outstanding cash flow hedges converting floating-rate assets or liabilities to fixed-rates as of June 30, 2006 or 
December 31, 2005.  As of June 30, 2005, the Registrant had $2 million of outstanding cash flow hedges recorded in other 
liabilities.  Changes in the fair market value of derivative contracts qualifying as cash flow hedges are recorded, net of tax, in 
accumulated other comprehensive income.  As of June 30, 2006 and December 31, 2005, there were no deferred gains or losses, net 
of tax, related to outstanding cash flow hedges recorded in accumulated other comprehensive income.  At June 30, 2005, there were 
$1 million in deferred losses, net of tax, included in accumulated other comprehensive income related to outstanding cash flow 
hedges.  Gains and losses on these derivative contracts are reclassified from accumulated other comprehensive income to current 
period earnings when the forecasted transaction affects earnings and are included in the line item in which the hedged item’s effect 
in earnings is recorded.  For the three months ended June 30, 2006 and 2005, no deferred gains or losses on outstanding cash flow 
hedges were reclassified into current period earnings.  Additionally, any ineffectiveness is included in the line item in which the 
hedged item’s effect in earnings is recorded.  All components of each derivative instrument’s gain or loss are included in the 
assessment of hedge effectiveness.  As of June 30, 2006, there were no instances of designated hedges no longer qualifying as cash 
flow hedges. 
 
In prior periods, the Registrant terminated certain derivatives qualifying as cash flow hedges.  The deferred gains or losses of these 
terminated instruments, net of tax, are included in accumulated other comprehensive income and are being amortized over the 
designated hedging periods, which range up to 12 years.  As of June 30, 2006, December 31, 2005 and June 30, 2005, $8 million, 
$13 million and $23 million, respectively, in net deferred losses, net of tax, related to terminated cash flow hedges were recorded in 
accumulated other comprehensive income.  For the three months ended June 30, 2006 and 2005, $2 million and $4 million, 
respectively, in net deferred losses, net of tax, on the terminated cash flow hedges were amortized into earnings.  As of June 30, 
2006, $8 million in net deferred losses, net of tax, on terminated cash flow hedges included in accumulated other comprehensive 
income are expected to be reclassified into earnings during the next 12 months. 
 
FREE-STANDING DERIVATIVE INSTRUMENTS - The Registrant enters into various derivative contracts that focus on 
providing derivative products to commercial customers.  These derivative contracts are not designated against specific assets or 
liabilities on the Condensed Consolidated Balance Sheets or to forecasted transactions and, therefore, do not qualify for hedge 
accounting.  These instruments include foreign exchange derivative contracts entered into for the benefit of commercial customers 
involved in international trade to hedge their exposure to foreign currency fluctuations and various other derivative contracts for the 
benefit of commercial customers.  The Registrant may economically hedge significant exposures related to these derivative 
contracts entered into for the benefit of customers by entering into offsetting contracts with approved, reputable, independent 
counterparties with substantially matching terms. 
 
The Registrant also enters into foreign exchange derivative contracts to economically hedge certain foreign denominated loans.  The 
Registrant does not designate these instruments against the foreign denominated loans, and therefore, does not obtain hedge 
accounting treatment.  
 
The Registrant enters into forward contracts to economically hedge the change in fair value of its residential mortgage loans held-
for-sale due to changes in interest rates.  Additionally, interest rate lock commitments issued on residential mortgage loan 
commitments that will be held for resale are also considered free-standing derivative instruments and the interest rate exposure on 
these commitments is also economically hedged primarily with forward contracts.  The Registrant also enters into a combination of 
free-standing derivative instruments (principal only swaps, swaptions, floors, forward contracts, options and interest rate swaps) to 
economically hedge changes in fair value of its largely fixed-rate MSR portfolio.  Additionally, the Registrant occasionally may 
enter into free-standing derivative instruments (options, swaptions and interest rate swaps) in order to minimize significant 
fluctuations in earnings and cash flows caused by interest rate volatility.  Revaluation gains and losses on interest rate lock 
commitments and free-standing derivative instruments related to the MSR portfolio and residential mortgage loans held for sale are 
recorded as a component of mortgage banking net revenue.  Revaluation gains and losses on foreign exchange derivative contracts 
and other commercial customer derivative contracts are recorded as a component of corporate banking revenue.  Revaluation gains 
and losses on interest rate risk derivative contracts are recorded within other noninterest income in the Condensed Consolidated 
Statements of Income.  The net gains (losses) recorded in the Condensed Consolidated Statements of Income relating to free-
standing derivative instruments are summarized in the following table: 
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Three months ended 

June 30, 
Six months ended 

June 30,  
($ in millions) 2006 2005 2006 2005 
Foreign exchange contracts   $11 12  $25 25 
Forward contracts related to interest rate lock commitments and mortgage loans 

held-for-sale 2 (2) 4 1 
Interest rate lock commitments 2 1 (1) (1) 
Derivative instruments related to MSR portfolio (5) 18 (6) 8 
Derivative instruments related to interest rate risk (1) 1 (1) 2 
 
The following table reflects the market value of all free-standing derivatives included in the Condensed Consolidated Balance 
Sheets: 
 

($ in millions) 
June 30, 

2006 
December 31, 

2005 
June 30, 

2005 
Included in other assets:    

Foreign exchange contracts $149 118 140 
Interest rate contracts for customers 128 48 59 
Interest rate lock commitments 2 1 2 
Derivative instruments related to MSR portfolio 10 4 29 

  Forward contracts related to interest rate lock commitments and mortgage loans  
held-for-sale 6 - - 

  Derivative instruments related to interest rate risk  9 - - 
Total included in other assets $304 171 230 
    
Included in other liabilities:    

Foreign exchange contracts $137 104 122 
Interest rate contracts for customers 128 48 59 
Interest rate lock commitments 1 - - 
Derivative instruments related to MSR portfolio 13 10 18 

 Forward contracts related to interest rate lock commitments and mortgage loans   
held-for-sale 1 1 1 

Total included in other liabilities $280 163 200 
 
The following table summarizes the Registrant’s derivative instrument positions (excluding $24.2 billion in notional amount of 
customer accommodation derivatives) at June 30, 2006: 
 

($ in millions) 
Notional 
Balance 

Weighted-Average 
Remaining Maturity 

(in months) 

Average 
Receive 

Rate 

Average 
Pay 
Rate 

Interest rate swaps related to debt:     
Receive fixed/pay floating $2,575 98 5.07 % 5.29 % 

Mortgage lending commitments:     
Forward contracts on mortgage loans held-for-sale and interest  

rate lock commitments 1,200 1   
Mortgage servicing rights portfolio:     

Principal only swaps 57 7  5.36 
Interest rate swaps—Receive fixed/pay floating 650 55 5.13 5.13 
Interest rate swaps—Receive floating/pay fixed 225 109 5.26 5.04 

Interest rate futures/forwards 9 2   
Total $4,716    
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6. Guarantees 
The Registrant has performance obligations upon the occurrence of certain events under financial guarantees provided in certain 
contractual arrangements.  These various arrangements are summarized below.  
 
As of June 30, 2006, the Registrant had issued $7.9 billion of financial and performance standby letters of credit to guarantee the 
performance of various customers to third parties.  The maximum amount of credit risk in the event of nonperformance by these 
parties is equivalent to the contract amount and totals $7.9 billion.  Upon issuance, the Registrant recognizes a liability equivalent to 
the amount of fees received from the customer for these standby letter of credit commitments.  At June 30, 2006, the reserve related 
to these standby letters of credit was less than $1 million.  Approximately 70% of the total standby letters of credit are secured and 
in the event of nonperformance by the customers, the Registrant has rights to the underlying collateral provided including 
commercial real estate, physical plant and property, inventory, receivables, cash and marketable securities.  
 
Through June 30, 2006, the Registrant had transferred, subject to credit recourse, certain primarily floating-rate, short-term, 
investment grade commercial loans to an unconsolidated QSPE that is wholly owned by an independent third-party.  The 
outstanding balance of such loans at June 30, 2006 was $3.4 billion.  These loans may be transferred back to the Registrant upon the 
occurrence of an event specified in the legal documents that established the QSPE.  These events include borrower default on the 
loans transferred, bankruptcy preferences initiated against underlying borrowers and ineligible loans transferred by the Registrant to 
the QSPE.  The maximum amount of credit risk in the event of nonperformance by the underlying borrowers is approximately 
equivalent to the total outstanding balance of $3.4 billion at June 30, 2006.  In addition, the Registrant’s agreement to provide 
liquidity support to the QSPE increased to $3.8 billion as of June 30, 2006.  At June 30, 2006, the Registrant’s loss reserve related 
to the liquidity support and credit enhancement provided to the QSPE was $13 million.   
 
As of June 30, 2006, the Registrant had provided credit recourse on approximately $1.3 billion of residential mortgage loans sold to 
unrelated third parties.  In the event of any customer default, pursuant to the credit recourse provided, the Registrant is required to 
reimburse the third party.  The maximum amount of credit risk in the event of nonperformance by the underlying borrowers is 
equivalent to the total outstanding balance of $1.3 billion.  In the event of nonperformance, the Registrant has rights to the 
underlying collateral value attached to the loan.  Consistent with its overall approach in estimating credit losses for various 
categories of residential mortgage loans held in its loan portfolio, the Registrant maintains an estimated credit loss reserve of $19 
million relating to these residential mortgage loans sold. 
 
As of June 30, 2006, the Registrant has also fully and unconditionally guaranteed $376 million of certain long-term borrowing 
obligations issued by four wholly-owned issuing trust entities that have been deconsolidated consistent with the provisions of FIN 
46. 
 
The Registrant, through its electronic payment processing division, processes VISA® and MasterCard® merchant card transactions.  
Pursuant to VISA® and MasterCard® rules, the Registrant assumes certain contingent liabilities relating to these transactions, 
which typically arise from billing disputes between the merchant and cardholder that are ultimately resolved in the cardholder’s 
favor.  In such cases, these transactions are “charged back” to the merchant and disputed amounts are refunded to the cardholder.  In 
the event that the Registrant is unable to collect these amounts from the merchant, it will bear the loss for refunded amounts.  The 
likelihood of incurring a contingent liability arising from chargebacks is relatively low, as most products or services are delivered 
when purchased and credits are issued on returned items.  For the six months ended June 30, 2006, the Registrant processed 
approximately $62 million of chargebacks presented by issuing banks, resulting in no material actual losses to the Registrant.  The 
Registrant accrues for probable losses based on historical experience and did not carry a material credit loss reserve at June 30, 
2006. 
 
Fifth Third Securities, Inc. (“FTS”), a subsidiary of the Registrant, guarantees the collection of all margin account balances held by 
its brokerage clearing agent for the benefit of FTS customers.  FTS is responsible for payment to its brokerage clearing agent for 
any loss, liability, damage, cost or expense incurred as a result of customers failing to comply with margin or margin maintenance 
calls on all margin accounts.  The margin account balance held by the brokerage clearing agent as of June 30, 2006 was $55 million.  
In the event of any customer default, FTS has rights to the underlying collateral provided.  Given the existence of the underlying 
collateral provided as well as the negligible historical credit losses, FTS does not maintain any loss reserve. 
 
7. Business Combinations 
On January 1, 2005, the Registrant acquired in a merger 100% of the outstanding stock of First National Bankshares, Inc. (“First 
National”), a bank holding company headquartered in Naples, Florida.  First National operated 77 full-service banking centers 
located primarily in Orlando, Tampa, Sarasota, Naples and Fort Myers.  The acquisition of First National allows the Registrant to 
expand its presence in the rapidly expanding Florida market. 
 
Under the terms of the transaction, each share of First National common stock was exchanged for .5065 shares of the Registrant’s 
common stock, resulting in the issuance of 30.6 million shares of common stock.  The common stock issued to effect the transaction 
was valued at $47.30 per share, the closing price of the Registrant’s common stock on the previous trading day, for a total 
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transaction value of $1.5 billion.  The total purchase price also included the fair value of stock awards issued in exchange for stock 
awards held by First National employees, for which the aggregate fair value was $63 million. 
 
The assets and liabilities of First National were recorded on the Condensed Consolidated Balance Sheet at their respective fair 
values as of the closing date.  The results of First National’s operations were included in the Registrant’s Condensed Consolidated 
Statement of Income from the date of acquisition.  In addition, the Registrant realized charges against its earnings for acquisition 
related expenses of $1 million and $8 million for the three and six months ended June 30, 2005, respectively.  The acquisition 
related expenses consisted primarily of travel and relocation costs, printing, closure of duplicate facilities, supplies and other costs 
associated with the conversion. 
 
The transaction resulted in total goodwill and intangible assets of $1.3 billion based upon the purchase price, the fair values of the 
acquired assets and assumed liabilities and applicable purchase accounting adjustments.  Of this total intangibles amount, $85 
million was allocated to core deposit intangibles, $7 million was allocated to customer lists and $13 million was allocated to 
noncompete agreements.  The core deposit intangible and the customer lists are being amortized using an accelerated method over 
10 years.  The noncompete agreements are being amortized using the straight-line method over the duration of the agreements.  The 
remaining $1.2 billion of intangible assets was recorded as goodwill.  Goodwill recognized in the First National acquisition is not 
deductible for income tax purposes.  
 
The pro forma effect and the financial results of First National included in the results of operations subsequent to the date of 
acquisition were not material to the Registrant’s financial condition or the operating results for the periods presented. 
 
8. Related Party Transactions  
At June 30, 2006 and 2005, certain directors, executive officers, principal holders of the Registrant’s common stock and associates 
of such persons were indebted, including undrawn commitments to lend, to the Registrant’s banking subsidiaries in the aggregate 
amount, net of participations, of $270 million and $271 million, respectively.  As of June 30, 2006 and 2005, the outstanding 
balance on loans to related parties, net of participations and undrawn commitments, were $65 million and $78 million, respectively. 
  
Commitments to lend to related parties as of June 30, 2006 and 2005, net of participations, were comprised of $258 million and 
$262 million, respectively, in loans and guarantees for various business and personal interests made to Registrant and subsidiary 
directors and $12 million and $10 million, respectively, to certain executive officers.  This indebtedness was incurred in the 
ordinary course of business on substantially the same terms as those prevailing at the time of comparable transactions with unrelated 
parties.  
 
None of the Registrant’s affiliates, officers, directors or employees has an interest in or receives any remuneration from any special 
purpose entities or qualified special purpose entities with which the Registrant transacts business. 
 
9. Legal and Regulatory Proceedings  
During May 2005, the Registrant filed suit in the United States District Court for the Southern District of Ohio related to a dispute 
with the Internal Revenue Service concerning the timing of deductions associated with certain leveraged lease transactions in its 
1997 tax return.  The Internal Revenue Service has also proposed adjustments to the tax effects of certain leveraged lease 
transactions in subsequent tax return years.  The proposed adjustments, including penalties, relate to the Registrant’s portfolio of 
lease-in lease-out transactions, service contract leases and qualified technology equipment leases with both domestic and foreign 
municipalities.  The Registrant is challenging the Internal Revenue Service’s proposed treatment of all of these leasing transactions.  
The Registrant’s original net investment in these leases totaled approximately $900 million.  The Registrant continues to believe 
that its treatment of these leveraged leases was appropriate and in compliance with applicable tax law and regulations.  While 
management cannot predict with certainty the result of the suit, given the tax treatment of these transactions has been challenged by 
the Internal Revenue Service, the Registrant believes a resolution may involve a projected change in the timing of the leveraged 
lease cash flows.  Recently issued FSP 13-2, which is effective for fiscal years beginning after December 15, 2006, mandates that a 
change in the projected timing of cash flows, excluding interest assessments, will impact the timing of cumulative income 
recognized.  The Registrant is currently in the process of evaluating the potential impact of FSP 13-2 on its Condensed Consolidated 
Financial Statements. 
 
On April 26, 2006 the Registrant was added as a defendant in a consolidated antitrust class action lawsuit originally filed against 
Visa®, MasterCard® and several other major financial institutions in the United States District Court for the Eastern District of 
New York.  The plaintiffs, merchants operating commercial businesses throughout the U.S. and trade associations, claim that the 
interchange fees charged by card-issuing banks are unreasonable and seek injunctive relief and unspecified damages.  As this 
litigation is still in its early stages, it is not possible for management to assess the probability of a material adverse outcome or the 
range of possible damages to the Registrant, if any. 
 
The Registrant and its subsidiaries are not parties to any other material litigation other than those arising in the normal course of 
business.  While it is impossible to ascertain the ultimate resolution or range of financial liability with respect to these contingent 
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matters, management believes any resulting liability from these other actions would not have a material effect upon the Registrant’s 
consolidated financial position or results of operations. 
 
10. Retirement and Benefit Plans 
The following table summarizes the components of net periodic pension cost: 
 

 
For the three months      

ended June 30, 
For the six months     

ended June 30, 
($ in thousands) 2006 2005 2006 2005 
Service cost $113 162 232 324 
Interest cost 4,002 3,415 7,328 6,877 
Expected return on assets (4,571) (4,595) (9,520) (8,606) 
Amortization of actuarial loss 1,945 2,357 4,339 4,639 
Amortization of unrecognized prior service cost 130 129 259 258 
Settlement - 439 - 585 
Net periodic pension cost $1,619 1,907 2,638 4,077 
 
Net periodic pension cost is recorded as a component of employee benefits in the Condensed Consolidated Statements of Income.  
The plan assumptions are evaluated annually and are updated as necessary.  The discount rate assumption reflects the yield on a 
portfolio of high quality fixed-income instruments that have a similar duration to the plan’s liabilities.  The long-term rate of return 
assumption reflects the average return expected on the assets invested to provide for the plan’s liabilities.  In determining the 
expected long-term rate of return, the Registrant evaluated actuarial and economic inputs, including long-term inflation rate 
assumptions and broad equity and bond indices long-term return projections, as well as actual long-term historical plan 
performance.  Based on the current year actuarial assumptions, the Registrant did not make any cash contributions to its pension 
plans during the six months ended June 30, 2006.   
 
11. Stock-Based Compensation 
Effective January 1, 2006, the Registrant adopted SFAS No. 123 (Revised 2004), “Share-Based Payment.”  This Statement requires 
measurement of the cost of employee services received in exchange for an award of equity instruments based on the grant-date fair 
value of the award with the cost to be recognized over the vesting period.  As the Registrant had previously adopted the fair value 
method of accounting for stock-based compensation described in SFAS No. 123, the adoption did not have a material impact on 
salaries, wages and incentives expense reported in the Condensed Consolidated Statements of Income.  The adoption did result in 
the recognition of a benefit, during the first quarter of 2006, for the cumulative effect of change in accounting principle of 
approximately $4 million (net of $2 million of tax) due to the recognition of an estimate of forfeiture experience to be realized for 
all unvested stock-based awards outstanding.   
 
Stock-based compensation awards are eligible for issuance under the Incentive Compensation Plan, adopted on January 20, 2004 
and approved by shareholders on March 23, 2004, to key employees, officers and directors of the Registrant and its subsidiaries.  
The Incentive Compensation Plan provides for nonqualified and incentive stock options, stock appreciation rights, restricted stock 
and restricted stock units, performance shares and performance units and stock awards.  Option and stock appreciation right grants 
are at fair market value at the date of the grant, have up to 10-year terms and vest and become fully exercisable at the end of three to 
four years of continued employment. 
 
For the six months ended June 30, 2006, approximately 1.1 million restricted stock awards and 6.9 million stock appreciation rights 
were granted.  For the six months ended June 30, 2005, approximately .9 million restricted stock awards and 4.8 million stock 
appreciation rights were granted.  The weighted-average fair values of stock appreciation rights granted were $7.33 and $9.34 for 
the six months ended June 30, 2006 and 2005, respectively.  The fair value of stock appreciation rights is estimated on the date of 
grant using the Black-Scholes pricing model with the following assumptions used for grants: 
 

 2006    2005 
Expected dividend yield 4.06% 3.48% 
Expected option life (in years)      6.0 6.0 
Expected volatility 23% 26% 
Risk-free interest rate 4.88% 4.25% 
 
Stock-based compensation expense was $30 million and $19 million for the three months ended June 30, 2006 and 2005, 
respectively, and $44 million and $37 million for the six months ended June 30, 2006 and 2005, respectively, and is included in 
salaries, wages and incentives expense in the Condensed Consolidated Statements of Income.  Stock-based compensation expense 
for the three months ended June 30, 2006 included $9 million of expense related to the issuance in April 2006 of stock-based 
awards to retirement eligible employees. 
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12. Other Comprehensive Income 
The Registrant has elected to present the disclosures required by SFAS No. 130, “Reporting Comprehensive Income,” in the 
Consolidated Statements of Changes in Shareholders’ Equity.  Disclosure of the reclassification adjustments, related tax effects 
allocated to other comprehensive income and accumulated other comprehensive income for the six months ended June 30 were as 
follows: 
 

($ in millions) 
Pre-Tax 
Activity 

Tax 
Effect 

Net 
Activity  

Beginning 
Balance 

Net 
Activity 

Ending 
Balance 

2006        
Losses on available-for-sale securities $(407) 142 (265)     
Reclassification adjustment for net gains recognized  

in net income (15) 5 (10)     
Unrecognized losses on available-for-sale securities (422) 147 (275)  $(395) (275) (670) 

Reclassification adjustment for net losses on cash flow 
hedge derivatives recognized in net income 8 (3) 5     

Unrecognized gains (losses) on cash flow hedge derivatives 8 (3) 5  (13) 5 (8) 
 

Change in minimum pension liability - - -  (5) - (5) 
Total $(414) 144 (270)  $(413) (270) (683) 
2005        
Losses on available-for-sale securities $(23) 8 (15)     
Reclassification adjustment for net gains recognized  

in net income (30) 10 (20)     
Unrecognized losses on available-for-sale securities (53) 18 (35)   $(72) (35) (107) 
 
Gains on cash flow hedge derivatives 7 (2) 5     
Reclassification adjustment for net losses recognized 

in net income 6 (2) 4     
Unrecognized gains (losses) on cash flow hedge derivatives 13 (4) 9  (33) 9 (24) 
 
Change in minimum pension liability 93 (33) 60  (64) 60 (4) 
Total $53  (19) 34  $(169) 34 (135) 
 
13. Earnings Per Share 
The calculation of earnings per share and the reconciliation of earnings per share and earnings per diluted share were as follows: 
 
 For the three months ended June 30, 
 2006 2005 
  Average Per Share  Average Per Share 
(in millions, except per share data)      Income Shares Amount       Income Shares Amount 
Earnings per share:  
Net income $382 $417 
Net income available to common shareholders (a) $382 555 $0.69 $417 554 $0.75 
Earnings per diluted share:      
Net income available to common shareholders  $382 555 $0.69 $417 554 $0.75 
Effect of dilutive securities:      

Stock based awards 2 -  4 - 
Convertible preferred stock (b) - - - - - - 

Net income available to common shareholders plus assumed 
conversions $382 557 $0.69 

  
$417 

 
558 

 
$0.75 

(a) Dividends on preferred stock are $.185 million for the three months ended June 30, 2006 and 2005. 
(b) The additive effect to income from dividends on convertible preferred stock is $.145 million and the average share dilutive effect from convertible 

preferred stock is .308 million shares for the three months ended June 30, 2006 and 2005. 
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 For the six months ended June 30, 
 2006 2005 
  Average Per Share  Average Per Share 
(in millions, except per share data)      Income Shares Amount       Income Shares Amount 
Earnings per share:  
Income before cumulative effect $742 $822 
Net income available to common shareholders before 

cumulative effect (a) 741 555 $1.34 821 555 $1.48 
Cumulative effect of change in accounting principle, net of tax 4  - -  - 
Net income available to common shareholders (a) $745 555 $1.34 $821 555 $1.48 
Earnings per diluted share:      
Net income available to common shareholders before 

cumulative effect $741 555 $1.34 $821 555 $1.48 
Effect of dilutive securities:      

Stock based awards 2 -  5 (0.01) 
Convertible preferred stock (b) - - - - - - 

Income plus assumed conversions before cumulative effect  741 557 1.34 822 560 1.47 
Cumulative effect of change in accounting principle, net of tax 4  - -  - 
Net income available to common shareholders plus assumed 

conversions $745 557 $1.34 
  

$822 
 

560 
 

$1.47 
(a) Dividends on preferred stock are $.370 million for the six months ended June 30, 2006 and 2005. 
(b) The additive effect to income from dividends on convertible preferred stock is $.290 million and the average share dilutive effect from convertible 

preferred stock is .308 million shares for the six months ended June 30, 2006 and 2005. 
 
Options to purchase 34.9 million and 28.5 million shares outstanding during the three months ended June 30, 2006 and 2005, 
respectively, were not included in the computation of net income per diluted share because the exercise prices of these options were 
greater than the average market price of the common shares, and therefore, the effect would be antidilutive. 
 
14. Business Segments 
The Registrant’s principal activities include Commercial Banking, Branch Banking, Consumer Lending, Investment Advisors and 
Processing Solutions.  During the first quarter of 2006, the Registrant began reporting its Retail line of business as two business 
segments, Branch Banking and Consumer Lending.  All prior year information has been updated to reflect this presentation.  
Commercial Banking offers banking, cash management and financial services to large and middle-market businesses, government 
and professional customers.  Branch Banking provides a full range of deposit and loans and lease products to individuals and small 
businesses through retail locations.  Consumer Lending includes the Registrant’s mortgage, home equity and other indirect lending 
activities.  Investment Advisors provides a full range of investment alternatives for individuals, companies and not-for-profit 
organizations.  Processing Solutions provides electronic funds transfer, debit, credit and merchant transaction processing, operates 
the Jeanie® ATM network and provides other data processing services to affiliated and unaffiliated customers.  The 
Other/Eliminations column includes the unallocated portion of the investment portfolio, certain non-deposit funding, unassigned 
equity and certain support activities and other items not attributed to the business segments.   
 
The Registrant manages interest rate risk centrally at the corporate level by employing an FTP methodology.  This methodology 
insulates the business segments from interest rate risk, enabling them to focus on serving customers through loan originations and 
deposit taking.  The FTP system assigns charge rates and credit rates to classes of assets and liabilities, respectively, based on 
expected duration. The statements of income in the table below are on an FTP basis.  In addition to the previously mentioned items, 
the Other/Eliminations column includes the net effect of the FTP methodology. 
 
Results of the Registrant’s business segments are presented based on its management structure and management accounting 
practices.  The structure and practices are specific to the Registrant; therefore, the financial results of the Registrant’s business 
segments are not necessarily comparable with similar information for other financial institutions.  The Registrant refines its 
methodologies from time to time as management accounting practices are improved and businesses change.  Revisions to the 
Registrant’s methodologies are applied on a retroactive basis.   
 
The financial results of the business segments include allocations for shared services and headquarters expenses.  Even with these 
allocations, the financial results are not necessarily indicative of the business segments’ financial condition and results of operations 
as if they were to exist as independent entities.  Additionally, the business segments form synergies by taking advantage of cross-
sell opportunities and when funding operations by accessing the capital markets as a collective unit.  The financial information for 
each segment is reported on the basis used internally by the Registrant’s management to evaluate performance and allocate 
resources.  The allocation has been consistently applied for all periods presented.  Revenues from affiliated transactions are 
typically charged at rates available to and transacted with unaffiliated customers. 
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Results of operations and selected financial information by operating segment are as follows: 
 

 
($ in millions) 

Commercial 
Banking 

Branch 
Banking 

 
Consumer  
Lending 

Investment
Advisors 

Processing 
Solutions 

Other/ 
Eliminations       Total 

For the three months ended June 30, 2006:  
Net interest income (a) $380 476 99 59 9 (307) 716
Provision for loan and lease losses 31 26 23 1 2 (12) 71
Net interest income after provision for loan 

and lease losses 349 450 76 58 7 (295) 645
Noninterest income:       

Electronic payment processing revenue 3 49 - - 170 (11) 211
Service charges on deposits 38 93 - 2 1 1 135
Mortgage banking net revenue - 1 39 1 - - 41
Investment advisory revenue 1 23 - 97 - (25) 96
Corporate banking revenue 78 3 - 1 - - 82
Other noninterest income 8 26 21 - 2 19 76
Securities gains (losses), net - (1) - - 25 (10) 14

Total noninterest income 128 194 60 101 198 (26) 655
Noninterest expense:       

Salaries, wages and incentives 49 91 20 35 15 93 303
Employee benefits 11 26 8 7 3 14 69
Equipment expense - 8 - - 2 19 29
Net occupancy expense 3 30 2 2 1 21 59
Other noninterest expense 126 118 49 53 107 (154) 299

Total noninterest expense 189 273 79 97 128 (7) 759
Income before income taxes 288 371 57 62 77 (314) 541
Applicable income taxes (a) 86 131 20 22 27 (127) 159

Net income $202 240 37 40 50 (187) 382
Average assets $35,444 44,078 21,579 5,791 1,289 (2,440) 105,741
        
For the three months ended June 30, 2005:        
Net interest income (a) $352 416 107 47 9 (173) 758
Provision for loan and lease losses 23 23 14 1 3 (4) 60
Net interest income after provision for loan 

and lease losses 329 393 93 46 6 (169) 698
Noninterest income:        

Electronic payment processing revenue 3 41 - - 149 (10) 183
Service charges on deposits 38 91 - 2 1 - 132
Mortgage banking net revenue - 1 43 - - 2 46
Investment advisory revenue - 22 - 92 - (22) 92
Corporate banking revenue 73 3 - 1 - (3) 74
Other noninterest income 12 27 33 1 2 18 93
Securities gains (losses), net - - - - - 15 15

Total noninterest income 126 185 76 96 152 - 635
Noninterest expense:       

Salaries, wages and incentives 49 90 16 34 11 95 295
Employee benefits 10 25 8 7 2 15 67
Equipment expense - 7 - - 1 17 25
Net occupancy expense 3 27 2 2 1 19 54
Other noninterest expense 114 112 60 51 94 (144) 287

Total noninterest expense 176 261 86 94 109 2 728
Income before income taxes 279 317 83 48 49 (171) 605
Applicable income taxes (a) 86 112 29 17 17 (73) 188
Net income  $193 205 54 31 32 (98) 417
Average assets  $31,597 41,498 19,690 4,626 1,177 4,177 102,765
(a) Includes taxable-equivalent adjustments of $6 million and $8 million for the three months ended June 30, 2006 and 2005, respectively. 
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($ in millions) 

Commercial 
Banking 

Branch 
Banking 

 
Consumer  
Lending 

Investment
Advisors 

Processing 
Solutions 

Other/ 
Eliminations       Total 

For the six months ended June 30, 2006:  
Net interest income (a) $755 928 198 113 18 (578) 1,434
Provision for loan and lease losses 67 48 51 3 4 (24) 149
Net interest income after provision for loan 

and lease losses 688 880 147 110 14 (554) 1,285
Noninterest income:       

Electronic payment processing revenue 7 93 - 1 330 (24) 407
Service charges on deposits 77 178 - 3 3 - 261
Mortgage banking net revenue - 2 85 1 - - 88
Investment advisory revenue 1 46 - 188 - (48) 187
Corporate banking revenue 150 6 - 1 - - 157
Other noninterest income 16 49 47 3 2 40 157
Securities gains (losses), net - (1) - - 25 (9) 15

Total noninterest income 251 373 132 197 360 (41) 1,272
Noninterest expense:       

Salaries, wages and incentives 96 180 38 68 29 175 586
Employee benefits 25 52 18 17 7 37 156
Equipment expense 1 15 1 1 3 35 56
Net occupancy expense 7 59 4 5 2 41 118
Other noninterest expense 245 230 96 101 208 (306) 574

Total noninterest expense 374 536 157 192 249 (18) 1,490
Income before income taxes and cumulative 

effect 565 717 122 115 125 (577) 1,067
Applicable income taxes (a) 169 253 42 41 45 (225) 325
Income before cumulative effect 396 464 80 74 80 (352) 742
Cumulative effect of change in accounting 

principle, net of tax - - - - - 4 4
Net income $396 464 80 74 80 (348) 746
Average assets  $34,922 43,404 21,340 5,441 1,271 (1,137) 105,241
        
For the six months ended June 30, 2005:       
Net interest income (a) $695 809 211 92 17 (307) 1,517
Provision for loan and lease losses 52 43 41 3 5 (17) 127
Net interest income after provision for loan 

and lease losses 643 766 170 89 12 (290) 1,390
Noninterest income:       

Electronic payment processing revenue 6 77 - - 291 (20) 354
Service charges on deposits 76 171 - 4 2 - 253
Mortgage banking net revenue - 2 82 1 - 2 87
Investment advisory revenue 2 43 - 183 - (46) 182
Corporate banking revenue 132 6 - 1 - (3) 136
Other noninterest income 22 48 72 1 14 43 200
Securities gains (losses), net - - - - - 30 30

Total noninterest income 238 347 154 190 307 6 1,242
Noninterest expense:       

Salaries, wages and incentives 91 176 31 69 22 172 561
Employee benefits 23 51 16 15 5 38 148
Equipment expense 1 13 1 1 2 32 50
Net occupancy expense 5 52 3 4 1 43 108
Other noninterest expense 221 214 115 103 185 (273) 565

Total noninterest expense 341 506 166 192 215 12 1,432
Income before income taxes 540 607 158 87 104 (296) 1,200
Applicable income taxes (a) 168 213 56 31 37 (127) 378
Net income  $372 394 102 56 67 (169) 822
Average assets  $31,000 41,302 19,453 4,685 1,140 4,311 101,891
(a) Includes taxable-equivalent adjustments of $13 and $17 million for the six months ended June 30, 2006 and 2005, respectively. 
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PART II.  OTHER INFORMATION 
 
Legal Proceedings (Item 1) 
 
During May 2005, the Registrant filed suit in the United States District Court for the Southern District of Ohio related to a dispute 
with the Internal Revenue Service concerning the timing of deductions associated with certain leveraged lease transactions in its 
1997 tax return.  The Internal Revenue Service has also proposed adjustments to the tax effects of certain leveraged lease 
transactions in subsequent tax return years.  The proposed adjustments, including penalties, relate to the Registrant’s portfolio of 
lease-in lease-out transactions, service contract leases and qualified technology equipment leases with both domestic and foreign 
municipalities.  The Registrant is challenging the Internal Revenue Service’s proposed treatment of all of these leasing transactions.  
The Registrant’s original net investment in these leases totaled approximately $900 million.  The Registrant continues to believe 
that its treatment of these leveraged leases was appropriate and in compliance with applicable tax law and regulations.  While 
management cannot predict with certainty the result of the suit, given the tax treatment of these transactions has been challenged by 
the Internal Revenue Service, the Registrant believes a resolution may involve a projected change in the timing of the leveraged 
lease cash flows.  Recently issued FSP 13-2, which is effective for fiscal years beginning after December 15, 2006, mandates that a 
change in the projected timing of cash flows, excluding interest assessments, will impact the timing of cumulative income 
recognized.  See additional discussion of FSP 13-2 in Note 2.  The Registrant is currently in the process of evaluating the potential 
impact of FSP 13-2 on its Condensed Consolidated Financial Statements. 
 
On April 26, 2006 the Registrant was added as a defendant in a consolidated antitrust class action lawsuit originally filed against 
Visa®, MasterCard® and several other major financial institutions in the United States District Court for the Eastern District of 
New York.  The plaintiffs, merchants operating commercial businesses throughout the U.S. and trade associations, claim that the 
interchange fees charged by card-issuing banks are unreasonable and seek injunctive relief and unspecified damages.  As this 
litigation is still in its early stages, it is not possible for management to assess the probability of a material adverse outcome or the 
range of possible damages to the Registrant, if any. 
 
The Registrant and its subsidiaries are not parties to any other material litigation other than those arising in the normal course of 
business.  While it is impossible to ascertain the ultimate resolution or range of financial liability with respect to these contingent 
matters, management believes any resulting liability from these other actions would not have a material effect upon the Registrant’s 
consolidated financial position or results of operations. 
 
Risk Factors (Item 1A) 
 
There have been no material changes made during the second quarter of 2006 to the risk factors as previously disclosed in the 
Registrant’s 2005 Form 10-K. 
 
Unregistered Sales of Equity Securities and Use of Proceeds (Item 2) 
 
Purchases of Equity Securities by the Issuer and Affiliated Purchasers 
 

Period 

Total Number of 
Shares 

Purchased (a) 

Average 
Price Paid 
Per Share 

Total Number of Shares 
Purchased as Part of 

Publicly Announced Plans 
or Programs 

Maximum Number of 
Shares that May Yet Be 

Purchased Under the Plans 
or Programs 

April 1, 2006 – April 30, 2006         39,806      $38.43 - 17,846,953 
May 1, 2006 – May 31, 2006         29,309        39.50 - 17,846,953 
June 1, 2006 – June 30, 2006         26,372        37.83 - 17,846,953 
Total        95,487      $38.59 - 17,846,953 
(a) The Registrant repurchased 39,806, 29,309 and 26,372 shares during April, May and June, respectively, in connection with various employee 

compensation plans.  These purchases are not included against the maximum number of shares that may yet be purchased under the Board of 
Directors’ authorization. 
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Signatures 
 
Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its 
behalf by the undersigned thereunto duly authorized. 

 Fifth Third Bancorp 
   Registrant 
 

Date:  August 3, 2006        /s/ Christopher G. Marshall 
   Christopher G. Marshall 
 Executive Vice President and  
          Chief Financial Officer 
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Exhibits (Item 6) 
 
(a) List of Exhibits 
 

 (3)(i)  Second Amended Articles of Incorporation, as amended (Incorporated by reference to the 
Registrant’s Quarterly Report on Form 10-Q for the quarter ended March 31, 2001). 

 
 (3)(ii) Code of Regulations, as amended.  (Incorporated by reference to the Registrant’s Quarterly 

Report on Form 10-Q for the quarter ended March 31, 2006). 
 
 (10)  Offer letter from Fifth Third Bancorp to Christopher G. Marshall dated April 12, 2006. 
 

(31)(i) Certification Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002 by Chief Executive 
Officer. 

    
 (31)(ii) Certification Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002 by Chief Financial 

Officer. 
    
 (32)(i) Certification Pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906 of the 

Sarbanes-Oxley Act of 2002 by Chief Executive Officer. 
 
 (32)(ii) Certification Pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906 of the 

Sarbanes-Oxley Act of 2002 by Chief Financial Officer. 
 

  



 

 

Exhibit 10 
 
 
April 12, 2006 
 
 
Christopher G. Marshall 
669 Colville Road 
Charlotte, NC 28207 
 
 
Dear Christopher: 
 
It is my pleasure to provide you with this letter formalizing our offer of employment with Fifth Third.  With your acceptance of this 
offer, you will assume the position of Executive Vice President, Chief Financial Officer, - Bancorp reporting directly to me. 
 
Your biweekly salary will be $19,230.77, which is annualized to $500,000 and you will be eligible for 4 weeks of vacation.  In 
addition, you will receive a new hire equity grant of $700,000.  Please let me know how you would like this grant allocated between 
restricted stock and SARS.  The number of restricted shares you receive will be determined based on the share price on the grant 
date. The Restricted Stock and SARS have a four-year cliff-vesting period. You will be granted this award the first day of the 
quarter following your start date.  You will also receive $10,000 of financial planning assistance annually. 
 
As an Executive Vice President you will be eligible to participate in the Executive Compensation Plan, which affords you the 
opportunity of earning additional cash compensation.  Within the Variable Compensation Program, differing payout levels apply for 
achieving threshold, target or maximum performance.  Your target bonus opportunity will be 80%. The actual award will be paid 
out in First Quarter 2007 based upon overall Fifth Third and individual performance. Equity-based awards are also granted at this 
level.  The long-term equity target for your position is $1,200,000 and will begin with the Spring 2007 grant. The Variable 
Compensation and Long-Term Equity are awarded annually.   
 
Fifth Third will also provide for your relocation to the Cincinnati area. We will review the full relocation package at your 
convenience.   
 
Your total compensation and benefits package includes our Profit Sharing Plan.  Fifth Third has traditionally shared its success 
directly with employees on an annual basis.  To date, Fifth Third has given over half a billion dollars back to our employees in 
appreciation for their hard work and effort.  Participation in the Profit Sharing Plan will allow you to accumulate wealth over the 
course of your career.  The Bank’s contribution will range from 0% to 10% with a target of 4%, based on meeting or exceeding 
specified financial goals.  Additional information on this Profit Sharing Plan will be provided to you.   
 
You will also be eligible to defer 1% to 20% of your eligible earnings to our 401(k) Plan, after 30 days of employment.  The Bank 
will match 100% of the first 4% deferred on a pre-tax basis.  Additional information on the 401(k) Plan will be provided to you.   
 
In addition to the portion of your benefits that are paid by the Bank, you will receive Benefit Choice Dollars.  Benefit Choice 
Dollars are granted to eligible employees after 30 days of employment.  Eligible employees receive 4% of their Benefits Salary up 
to $4,000 per year.  Additional information on this Benefit Choice Dollars Plan will also be provided to you. 
 
In sum, the value of your first year compensation and benefits package (not including relocation) approximates $2,870,000.  
 
 Salary      $    500,000  
 New Hire Grant     $    700,000  
 2006 Long Term Incentive Equity Award        $ 1,200,000* 
 Target Bonus (80%)    $    400,000* 
 Profit Sharing (4% Target)    $        8,800* 
 401(k) Match     $        8,800  
 Benefit Choice Dollars    $        4,000 
 Financial Planning     $      10,000 
 Supplemental Retirement    $      38,400 
 
 Total      $ 2,870,000 
 
*Target awards 
 
 



 

 

As we’ve discussed, our offer of employment and continued employment is contingent upon your successful completion of Fifth 
Third’s employment screening process, which includes a drug test, a government mandated background investigation, as well as the 
execution of the enclosed Employment Addendum.  Upon acceptance of our offer, you will be provided further details regarding the 
drug screening process and your start date. 
 
As with all positions at Fifth Third, each of us is employed on an at-will basis and no part of this letter should be construed to 
change that relationship.  That is, Fifth Third and each employee can terminate employment at any time.  Fifth Third also has the 
right to modify both its benefits and compensation plans in its discretion. 
 
Chris, we are pleased to offer you this position and are confident that your employment with Fifth Third will be mutually rewarding. 
 It is our understanding that your start date would be mutually agreed upon.   
  
We are excited about your joining our Fifth Third team and we look forward to your acceptance of our offer and your contributions 
to the success of Fifth Third.  Please indicate your formal acceptance of this offer by signing this correspondence and faxing back to 
Dana Ellis at 513-534-8621, returning the original in the self addressed, enclosed envelope. 
 
For questions regarding employee benefits, pay, or other Human Resource information, please contact Peter Pesce at 513-534-7141. 
 
Chris, I look forward to working with you. 
 
 
Sincerely, 
 
 
/s/ George A. Schaefer, Jr. 
 
George A. Schaefer, Jr. 
President & CEO 
Fifth Third Bancorp 
 
 
 
ACCEPTED & AGREED: 
 
 
/s/ Christopher G. Marshall    May 15, 2006  
Christopher G. Marshall    Start Date 
 



 

 

Exhibit 31(i) 
CERTIFICATION PURSUANT 

TO SECTION 302 OF THE  
SARBANES-OXLEY ACT OF 2002 

 
I, George A. Schaefer, Jr., certify that: 
 
1.  I have reviewed this report on Form 10-Q of Fifth Third Bancorp (the “Registrant”); 
 
2.  Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact 

necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading 
with respect to the period covered by this report;  

 
3.  Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all 

material respects the financial condition, results of operations and cash flows of the Registrant as of, and for, the periods 
presented in this report;  

 
4.  The Registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and 

procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined 
in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the Registrant and have: 

 
a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 

designed under our supervision, to ensure that material information relating to the Registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared; 

 
b) Designed such internal control over financial reporting, or caused such internal control over financial 

reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles; 

 
c) Evaluated the effectiveness of the Registrant’s disclosure controls and procedures and presented in this 

report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the 
period covered by this report based on such evaluation; and 

 
d) Disclosed in this report any change in the Registrant’s internal control over financial reporting that occurred 

during the Registrant’s most recent fiscal quarter (the Registrant’s fourth fiscal quarter in the case of an 
annual report) that has materially affected, or is reasonably likely to materially affect, the Registrant’s 
internal control over financial reporting; and 

 
5.  The Registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over 

financial reporting, to the Registrant’s auditors and the audit committee of the Registrant’s board of directors (or persons 
performing the equivalent functions): 

 
a) All significant deficiencies and material weaknesses in the design or operation of internal control over 

financial reporting which are reasonably likely to adversely affect the Registrant’s ability to record, process, 
summarize and report financial information; and 

 
b) Any fraud, whether or not material, that involves management or other employees who have a significant 

role in the Registrant’s internal control over financial reporting.  
 
 
 
/s/ George A. Schaefer, Jr.  

 George A. Schaefer, Jr. 
Chairman and Chief Executive Officer 
August 3, 2006 



 

 

Exhibit 31(ii) 
CERTIFICATION PURSUANT  

TO SECTION 302 OF THE  
SARBANES-OXLEY ACT OF 2002 

 
I, Christopher G. Marshall, certify that: 
 
1.  I have reviewed this report on Form 10-Q of Fifth Third Bancorp (the “Registrant”); 
 
2.  Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact 

necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading 
with respect to the period covered by this report;  

 
3.  Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all 

material respects the financial condition, results of operations and cash flows of the Registrant as of, and for, the periods 
presented in this report;  

 
4.  The Registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and 

procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined 
in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the Registrant and have: 

 
a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 

designed under our supervision, to ensure that material information relating to the Registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared; 

 
b) Designed such internal control over financial reporting, or caused such internal control over financial 

reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles; 

 
c) Evaluated the effectiveness of the Registrant’s disclosure controls and procedures and presented in this 

report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the 
period covered by this report based on such evaluation; and 

 
d) Disclosed in this report any change in the Registrant’s internal control over financial reporting that occurred 

during the Registrant’s most recent fiscal quarter (the Registrant’s fourth fiscal quarter in the case of an 
annual report) that has materially affected, or is reasonably likely to materially affect, the Registrant’s 
internal control over financial reporting; and 

 
5.  The Registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over 

financial reporting, to the Registrant’s auditors and the audit committee of the Registrant’s board of directors (or persons 
performing the equivalent functions): 

 
a) All significant deficiencies and material weaknesses in the design or operation of internal control over 

financial reporting which are reasonably likely to adversely affect the Registrant’s ability to record, process, 
summarize and report financial information; and 

 
b) Any fraud, whether or not material, that involves management or other employees who have a significant 

role in the Registrant’s internal control over financial reporting.  
 
 

 
/s/ Christopher G. Marshall  
Christopher G. Marshall 
Executive Vice President and  
Chief Financial Officer 
August 3, 2006 



 

 

Exhibit 32(i) 

CERTIFICATION PURSUANT TO  
18 U.S.C. SECTION 1350,  

AS ADOPTED PURSUANT TO  
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 

In connection with the Quarterly Report of Fifth Third Bancorp (the "Registrant") on Form 10-Q for the period ending June 30, 
2006 as filed with the Securities and Exchange Commission on the date hereof (the "Report"), I, George A. Schaefer, Jr., Chairman 
and Chief Executive Officer of the Registrant, certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-
Oxley Act of 2002, that: 

(1)  The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and 

(2)  The information contained in the Report fairly presents, in all material respects, the financial condition and results of 
operations of the Registrant. 

 

/s/ George A. Schaefer, Jr.     
George A. Schaefer, Jr. 
Chairman and Chief Executive Officer 
August 3, 2006 

 
 
 
 
 



 

 

Exhibit 32(ii) 

CERTIFICATION PURSUANT TO  
18 U.S.C. SECTION 1350,  

AS ADOPTED PURSUANT TO  
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 

In connection with the Quarterly Report of Fifth Third Bancorp (the "Registrant") on Form 10-Q for the period ending June 30, 
2006 as filed with the Securities and Exchange Commission on the date hereof (the "Report"), I, Christopher G. Marshall, Executive 
Vice President and Chief Financial Officer of the Registrant, certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of 
the Sarbanes-Oxley Act of 2002, that: 

(1)  The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and 

(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of 
operations of the Registrant. 

   

/s/ Christopher G. Marshall             
Christopher G. Marshall 
Executive Vice President and  
Chief Financial Officer 
August 3, 2006 

 


