Offering Memorandum: Part II of Offering Document (Exhibit A to Form C)

Trading Circle, Inc.
226 Airport Parkway #4350
San Jose, CA 95110
OptionCircle.com

Up to $1,234,999.50 in Common Stock at $0.75
Minimum Target Amount: $19,999.50

A crowdfunding investment involves risk. You should not invest any funds in this offering unless you can afford to lose yvour
entire investment.

In making an investment decision, investors must rely on their own examination of the issuer and the terms of the offering,
including the merits and risks involved. These securities have not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore, these authorities have not passed upon the accuracy or
adequacy of this document.

The U.5. Securities and Exchange Commission does not pass upon the merits of any securities offered or the terms of the
offering, nor does it pass upon the accuracy or completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5. Securities and Exchange Commission
has not made an independent determination that these securities are exempt from registration.

In the event that we become a reporting company under the Securities Exchange Act of 1934, we intend to take advantage of
the provisions that relate to "Emerging Growth Companies” under the JOBS Act of 2012, including electing to delay
compliance with certain new and revised accounting standards under the Sarbanes-Oxley Act of 2002,



Company:

Company: Trading Circle, Inc.
Address: 226 Airport Parkway #450, San Jose, CA 95110

state of Incorporation: DE
Date Incorporated: April 13, 2020

Terms:

Equity

Offering Minimum: $19,999.50 | 26,666 shares of Common Stock
Offering Maximum: $1,234,999.50 | 1,646,666 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: 80,75

Minimum Investment Amount (per investor): $500.25

THE OFFERING MATERIALS MAY CONTAIN FORWARD-LOOKING STATEMENTS AND INFORMATION RELATING TO,
AMONG OTHER THINGS, THE COMPANY, ITS BUSINESS PLAN AND STRATEGY, AND ITS INDUSTRY. THESE FORWARD-
LOOKING STATEMENTS ARE BASED ON THE BELIEFS OF, ASSUMPTIONS MADE BY, AND INFORMATION CURRENTLY
AVAILABLE TO THE COMPANY'S MANAGEMENT. WHEN USED IN THE OFFERING MATERIALS, THE WORDS
"ESTIMATE,” "PROJECT,” "BELIEVE,” "ANTICIPATE,” "INTEND," "EXPECT" AND SIMILAR EXPRESSIONS ARE
INTENDED TO IDENTIFY FORWARD-LOOKING STATEMENTS, WHICH CONSTITUTE FORWARD LOOKING STATEMENTS.
THESE STATEMENTS REFLECT MANAGEMENT'S CURRENT VIEWS WITH RESPECT TO FUTURE EVENTS AND ARE
SUBJECT TO RISKS AND UNCERTAINTIES THAT COULD CAUSE THE COMPANY'S ACTUAL RESULTS TO DIFFER
MATERIALLY FROM THOSE CONTAINED IN THE FORWARD-LOOKING STATEMENTS. INVESTORS ARE CAUTIONED NOT
TO PLACE UNDUE RELIANCE ON THESE FORWARD-LOOKING STATEMENTS, WHICH SPEAK ONLY AS OF THE DATE ON
WHICH THEY ARE MADE. THE COMPANY DOES NOT UNDERTAKE ANY OBLIGATION TO REVISE OR UPDATE THESE
FORWARD-LOOKING STATEMENTS TO REFLECT EVENTS OR CIRCUMSTANCES AFTER SUCH DATE OR TO REFLECT THE
OCCURRENCE OF UNANTICIPATED EVENTS.

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the Company (the "CEO™), or his or her
successor, as the Subscriber’s true and lawful proxy and attorney, with the power to act alone and with full power of
substitution, to, consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities, (ii) give and receive
notices and communications, (iii) execute any instrument or document that the CEO determines is necessary or appropriate
in the exercise of its authority under this instrument, and (iv) take all actions necessary or appropriate in the judgment of
the CEO for the accomplishment of the foregoing. The proxy and power granted by the Subscriber pursuant to this Section
are coupled with an interest. Such proxy and power will be irrevocable. The proxy and power, so long as the Subscriber is an
individual, will survive the death, incompetency and disability of the Subscriber and, so long as the Subscriber is an entity,
will survive the merger or reorganization of the Subscriber or any other entity holding the Securities. However, the Proxy
will terminate upon the closing of a firm-commitment underwritten public offering pursuant to an effective registration
statement under the Securities Act of 1935 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the Common Stock.

*Maximum number of shares offered subject to adjustment for bonus shares. See Bonus info below.
v IV "

Loyalty Bonus | 10% Bonus Shares

As an Option Circle User or a community member, you are eligible for 10% bonus shares.

Time-Based Perks

Early Bird 1: Invest $500 within the first three weeks and receive 10% bonus shares.

Amount-Based Perks

Tier 1 Perk: Invest 52,500+ and receive $300 account credit,

Tier 2 Perk: Invest £5,000+ and receive $1,000 account credit, and a free Copy of Tt's Not An Option (shipping & handling
included).

Tier 3 Perk: Invest $10,000+ and receive $2,000 account credit, access to up to 5 Option Circle trading strategies, and 6
Month Rebel Roundup Subscription.



Tier 4 Perk: Invest $25,000+ and receive $5,000 account credit, 2 hour personalized Option Circle-led training session, and
Market Rebellion Cocktail Hour 3-Month Trial Membership.

Tier 5 Perk: Invest $50,000+ and receive $10,000 account credit, and access to personal Option Circle account
strategist/support (limit 2 hours per month).

*In order to receive perks from an investment, one must submit a single investment in the same offering that meets the
minimum perk requirement. Bonus shares from perks will not be granted if an investor submits multiple investments that,
when combined, meet the perk requirement. All perks occur when the offering is completed.

Crowdfunding investments made through a self-directed IRA cannot receive non-bonus share perks due to tax laws. The
Internal Revenue Service (IRS) prohibits self-dealing transactions in which the investor receives an immediate, personal
financial gain on investments owned by their retirement account. As a result, an investor must refuse those non-bonus
share perks because they would be receiving a benefit from their IRA account.

The 10% StartEngine Venture Club Bonus

Trading Circle, Inc., D/B/A Option Circle, will offer 10% additional bonus shares for all investments that are committed by
investors that are eligible for the StartEngine Venture Club.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares they purchase in this offering. For
example, if you buy 100 shares of Common Stock at $0.75 / share, you will receive 110 shares of Common Stock, meaning
you’'ll own 110 shares for $75.00. Fractional shares will not be distributed and share bonuses will be determined by rounding
down to the nearest whole share.

This 10% Bonus is only valid during the investor’s eligibility period. Investors eligible for this bonus will also have priority if
they are on a waitlist to invest and the company surpasses its maximum funding goal. They will have the first opportunity to
invest should room in the offering become available if prior investments are canceled or fail.

Investors will receive the highest single bonus they are eligible for among the bonuses based on the amount invested and
the time of the offering elapsed. Eligible investors will also receive the Venture Club Bonus and the Loyalty Bonus in
addition to the aforementioned bonus.

The Company and its Business

Company Overview

Trading Circle, Inc. {d/b/a "Option Circle” or the "Company™) operates Option Circle, an Al-powered investing platform that
leverages automation and community to enhance trading strategies across equities, ETFs, crypto, and options. By
combining a multi-model AT framework with securities brokerage integrations and a collaborative social trading ecosystem,
the company empowers investors with 24/7 trade automation and strategic transparency.

Option Circle generates revenue through a subscription-based model (monthly and annual tiers), transaction fees, and
enterprise licensing for its proprietary algorithmic trading infrastructure. Users gain access to proprietary trading tools,
automated third-party trade execution, and monetizable strategy licensing.

With over 15 years of experience in digital strategy, our in-house marketing team drives high-impact brand positioning,
user acquisition, and scalable growth. Their expertise ensures Option Circle strengthens its market presence while
maximizing audience engagement across diverse digital channels.

Intellectual Property

The company has invested heavily in proprietary software development, capitalizing $495,625 in software assets, and
operates under a unique Al-driven trading infrastructure. Intellectual property includes internally developed algorithms,
strategy optimization engines, and brokerage integration systems. Option Circle has filed 21 patent applications related to
strategy automation, trade execution, and Al risk tools.

Corporate History

Trading Circle Inc. was initially organized as Trading Circle Inc., a California corporation on April 13, 2020, and converted
to a Delaware corporation on December 13, 2024,

Competitors and Industry
Competitors

Competitors include Robinhood, eToro, and Wealthfront in the retail investing space, as well as TradingView and
QuantConnect in the algorithmic trading tools sector. Option Circle differentiates itself by offering both automation and
community collaboration with revenue-sharing potential for strategy creators.



Industry

The retail investing and trading automation industry continues to grow rapidly, fueled by technology development,
increased accessibility, lower brokerage fees, and demand for data-driven investing. The global algorithmic trading market
is expected to surpass $50 billion by 2033, with demand for customizable, Al-enhanced strategies rising among retail and
institutional traders alike (Source: https://market.us/report/ai-in-trading-

market/#:~text="%20The%20global %20A1%20In%20Trading% 20Market, due® 20to% 20its % 20flexibility % 2C% 20scalability
%2C%20and% 20cost% 2 Deffectiveness).

Current Stage and Roadmap
Current Stage

The company is in the initial production/launch stage and has begun generating revenue. It operates with a low burn rate
and recently scaled paid membership acquisition, signaling a transition from development to monetization.

Future Roadmap

Future goals include expanding brokerage partnerships (e.g., WeBull, TradeStation), growing the premium membership
base from 5,000 to 10,000+ users, and enhancing user-led strategy licensing features. The company aims to use campaign
proceeds for team expansion, marketing, and R&D for additional platform features.

The Team
Officers and Directors

Name: Shishu Bedi
Shishu Bedi's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

# Position: CEOQ, Chairman of the Board
Dates of Service: January, 2020 - Present
Responsibilities: As the CEO of Option Circle, Shishu Bedi plays a pivotal role in shaping the company's vision and
strategy. He is a visionary leader with over 25 years of expertise in trading, business formation, operations, finance,
and management. Under his leadership, Option Circle has introduced an Al-powered platform and marketplace that
empowers both retail and institutional traders. This platform fosters collaboration, learning, and competition among
traders, offering cutting-edge tools and capabilities. Shishu Bedi's leadership is characterized by his ability to
seamlessly align technology with business objectives, driving innovation and delivering transformative results. His
efforts have positioned Option Circle as a revolutionary force in the trading industry, making advanced algorithmic
trading accessible to traders of all levels. Shishu holds 25,328,000 shares (45.7% of shares outstanding).

Name: Vinesh Govyal
Vinesh Goval's current primary role is with the Issuer,
Positions and offices currently held with the issuer:

= Position: COO, Board Member, Treasurer
Dates of Service: January, 2020 - Present
Responsibilities: Manage company operations,

Other business experience in the past three vears:

 Emplover: Spotline Inc
Title: COO
Dates of Service: July, 2015 - Present
Responsibilities: Enterprise Software and Services

Name: Jeremy D Martin
Jeremy D Martin’s current primary role is with the Issuer.
Positions and offices currently held with the issuer:

& Position: CFO



Dates of Service: July, 2024 - Present
Responsibilities: CFO

Other business experience in the past three years:

#« Emplover: Locoal
Title: President & COO
Dates of Service: July, 2023 - Present
Responsibilities: President and COO of the Locoal Charcoal Company, a renewable energy technology company that
designs and manufactures proprietary conversion systems to sequester carbon and biofuels from the abundance of
pallets and crop farming waste generated across the world.

Other business experience in the past three years:

o Emplover: JACB Ventures
Title: Founder & Managing Partner
Dates of Service: July, 2022 - Present
Responsibilities: Investing in and advising early-stage companies - consulting for large enterprises. Building scale and
leverage within finance and operations functions. Fractional CFO services and Board Advisory

Other business experience in the past three years:

= Emplover: Gamestop
Title: SVP, CFO Consumer & Ops
Dates of Service: July, 2021 - July, 2022
Responsibilities: CFO for Consumer Business supporting the COO, CRO, CTO organizations.

Name: Colby Lamberson
Colby Lamberson ‘s current primary role is with the Issuer.
Positions and offices currently held with the issuer:

o Position: Board Member
Dates of Service: June, 2024 - Present
Responsibilities: Board Member & options trading

Other business experience in the past three years:

¢ Employer: Lamberson Capital
Title: Managing Member (owner)
Dates of Service: July, 2016 - Present
Responsibilities: Risk management. Trading.

Other business experience in the past three years:

= Employer: Consolidated Trading
Title: Managing Member, Co-Founder and Co-Owner
Dates of Service: July, 2001 - July, 2016
Responsibilities: Risk management. Trading.

Name: Ed Tilly
Ed Tilly's current primary role is with Clear Street. Ed Tilly currently services 2 hours per week in their role with the Issuer.
Positions and offices currently held with the issuer:

* Position: Board Member & Advisor
Dates of Service: March, 2025 - Present
Responsibilities: Board Member & Advisor

Other business experience in the past three years:



* Employer: Clear Street
Title: CEO
Dates of Service: January, 2025 - Present
Responsibilities: CEO

Other business experience in the past three years:

& Emplover: Clear Street
Title: President
Dates of Service: July, 2024 - January, 2025
Responsibilities: President

Other business experience in the past three years:

s Employer: CBOE Global Markets
Title: Chairman & CEQ
Dates of Service: May, 2013 - January, 2024
Responsibilities: Decade-long tenure as Chief Executive Officer at CBOE Global Markets, Inc. where he oversaw and
was instrumental in growing market capitalization from $2.0 billion to more than $18.0 billion. He was the driving
force behind transformative transactions such as the CBOE's 2017 acquisition of BATS Global Markets, Inc. and
innovative products like zero-days-to-expiration (0DTE) options.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its financial condition. The company is
still subject to all the same risks that all companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and technological developments (such as
hacking and the ability to prevent hacking). Additionally, early-stage companies are inherently more risky than more
developed companies. You should consider general risks as well as specific risks when deciding whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or the “Company”) involves a high degree of risk and
should only be considered by those who can afford the loss of their entire investment. Furthermore, the purchase of any
securities should only be undertaken by persons whose financial resources are sufficient to enable them to indefinitely
retain an illiquid investment. Each investor in the Company should research thoroughly any offering before making an
investment decision and consider all of the information provided regarding the Company as well as the following risk
factors, in addition to the other information in the Company’s Form C. The following risk factors are not intended, and shall
not he deemed to be, a complete description of the commercial, financial, and other risks inherent in the investment in the
Company.

Our business projections are only projections

There can be no assurance that the Company will meet its projections. There can be no assurance that the Company will be
able to find sufficient demand for its product or service, that people think it's a better option than a competing product or
service, or that we will be able to provide a product or service at a level that allows the Company to generate revenue, make
a profit, or grow the business.

Any valuation is difficult to assess

The valuation for the offering was established by the Company. Unlike listed companies that are independently valued
through market-driven stock prices, the valuation of private companies, especially startups, is difficult to assess, may not be
exact, and you may risk overpaying for your investment.

The transferability of the Securities vou are buying is limited

You should be prepared to hold this investment for several years or longer. For the 12 months following your investment,
there will be restrictions on the securities you purchase. More importantly, there are a limited number of established
markets for the resale of these securities. As a result, if you decide to sell these securities in the future, you may not be able
to find, or may have difficulty finding, a buyer, and you may have to locate an interested buyer when you do seek to resell
your investment. The Company may be acquired by an existing player in the industry. However, that may never happen or it
may happen at a price that results in you losing money on this investment.

Your investment could be illiguid for a long time
You should be prepared to hold this investment for several years or longer. For the 12 months following your investment,



there will be restrictions on how you can resell the securities vou receive. More importantly, there are limited established
markets for these securities. As a result, if you decide to sell these securities in the future, you may not be able to find a
buyer. The Company may be acquired by an existing player in the same or a similar industry. However, that may never
happen or it may happen at a price that results in you losing money on this investment.

The Company may undergo a future change that could affect your investment

The Company may change its business, management or advisory team, [P portfolio, location of its principal place of
business or production facilities, or other change which may result in adverse effects on vour investment. Additionally, the
Company may alter its corporate structure through a merger, acquisition, consolidation, or other restructuring of its current
corporate entity structure. Should such a future change occur, it would be based on management’s review and
determination that it is in the best interests of the Company.

Your information rights are limited with limited post-closing disclosures

The Company is required to disclose certain information about the Company, its business plan, and its anticipated use of
proceeds, among other things, in this offering. Early-stage companies may be able to provide only limited information
about their business plan and operations because it does not have fully developed operations or a long history to provide
more disclosure. The Company is also only obligated to file information annually regarding its business, including financial
statements. [n contrast to publicly listed companies, investors will be entitled only to that post-offering information that is
required to be disclosed to them pursuant to applicable law or regulation, including Regulation CF. Such disclosure
generally requires only that the Company issue an annual report via a Form C-AR. Investors are generally not entitled to
interim updates or financial information.

Some early-stage companies may lack professional guidance

Some companies attribute their success, in part, to the guidance of professional early-stage advisors, consultants, or
investors (e.g., angel investors or venture capital firms). advisors, consultants, or investors may play an important role in a
company through their resources, contacts, and experience in assisting early-stage companies in executing their business
plans. An early-stage company primarily financed through Regulation Crowdfunding may not have the benefit of such
professional investors, which may pose a risk to your investment.

We may not have enough capital as needed and may be required to raise more capital.

We anticipate needing access to credit in order to support our working capital requirements as we grow. It is a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when we need it, we could be forced to raise
additional equity capital, modify our growth plans, or take some other action. Issuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our equity below its current price. If so, your
investment could lose value as a result of this additional dilution. In addition, even if the equity is not priced lower, your
ownership percentage would be decreased with the addition of more investors. If we are unable to find additional investors
willing to provide capital, then it is possible that we will choose to cease our sales activity. In that case, the only asset
remaining to generate a return on your investment could be our intellectual property. Even if we are not forced to cease our
sales activity, the unavailability of credit could result in the Company performing below expectations, which could
adversely impact the value of your investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in the future, which may reduce the
value of your investment in the Company. Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such designation, rights, preferences, and
limitations as needed to raise capital. The terms of preferred stock could be more advantageous to those investors than to
the holders of common stock or other securities. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to be more favorable than the terms of
your investment, and possibly a lower purchase price per security,

Management's Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our management team with respect to the
application and allocation of the proceeds of this offering. The Use of Proceeds described below is an estimate based on our
current business plan. We, however, may find it necessary or advisable to re-allocate portions of the net proceeds reserved
for one category to another, and we will have broad discretion in doing so.

Projections: Forward Looking Information

Any projections or forward-looking statements regarding our anticipated financial or operational performance are
hypothetical and are based on management’s best estimate of the probable results of our operations and may not have been
reviewed by our independent accountants. These projections are based on assumptions that management believes are
reasonable. Some assumptions invariably will not materialize due to unanticipated events and circumstances beyond
management's control. Therefore, actual results of operations will vary from such projections, and such variances may be
material. Any projected results cannot be guaranteed.

The amount raised in this offering may include investments from company insiders or immediate family members
Officers, directors, executives, and existing owners with a controlling stake in the Company (or their immediate family
members) may make investments in this offering. Any such investments will be included in the raised amount reflected on



the campaign page.

Reliance on a single service or product

All of our current services are variants of one type of service and/or product. Relying heavily on a single service or product
can be risky, as changes in market conditions, technological advances, shifts in consumer preferences, or other changes can
adversely impact the demand for the product or service, potentially leading to revenue declines or even business failure,

Developing new products and technologies entails significant risks and uncertainties

Competition can be intense in many markets, and a failure to keep up with competitors or anticipate shifts in market
dynamics can lead to revenue declines or market share losses. We are currently in the research and development stage and
have only manufactured a prototype for our service. Delays or cost overruns in the development of our service and failure of
the product to meet our performance estimates may be caused by, among other things, unanticipated technological hurdles,
difficulties in manufacturing, changes to design, and regulatory hurdles. Any of these events could materially and adversely
affect our operating performance and results of operations.

Quality and Safety of our Product and Service

The quality of a product or service can vary depending on the manufacturer or provider. Poor quality can result in customer
dissatisfaction, returns, and lost revenue. Furthermore, products or services that are not safe can cause harm to customers
and result in liability for the manufacturer or provider. Safety issues can arise from design flaws, manufacturing defects, or
improper use.

Minority Holder; Securities with Voting Rights

The Common Stock that an investor is buying has voting rights attached to them. However, you will be part of the minority
shareholders of the Company and have agreed to appoint the Chief Executive Officer of the Company (the "CEQ™), or his or
her successor, as your voting proxy. You are trusting in management discretion in making good business decisions that will
grow your investments. Furthermore, in the event of a liguidation of our Company, you will only be paid out if there is any
cash remaining after all of the creditors of our Company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management's discretion. You are buying securities as a minority holder, and therefore must trust the
management of the Company to make good business decisions that grow vour investment.

Insufficient Funds

The Company might not sell enough securities in this offering to meet its operating needs and fulfill its plans, in which case
it may cease operating and result in a loss on your investment. Even if we sell all the Common Stock we are offering now,
the Company may need to raise more funds in the future, and if unsuccessful in doing so, the Company will fail. Even if we
do make a successful offering in the future, the terms of that offering might result in your investment in the Company being
worth less, if later investors have better terms than those in this offering.

This offering involves “rolling closings,” which may mean that earlier investors may not have the benefit of information
that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine instruct the escrow agent to disburse
offering funds to us. At that point, investors whose subscription agreements have been accepted will become our investors.
All early-stage companies are subject to a number of risks and uncertainties, and it is not uncommon for material changes
to be made to the offering terms, or to companies’ businesses, plans, or prospects, sometimes with little or no notice. When
such changes happen during the course of an offering, we must file an amendment to our Form C with the SEC, and
investors whose subscriptions have not yet been accepted will have the right to withdraw their subscriptions and get their
money back. Investors whose subscriptions have already been accepted, however, will already be our investors and will have
no such right.

Non-accredited investors may not be eligible to participate in a future merger or acquisition of the Company and may lose a
portion of their investment

Investors should be aware that under Rule 145 under the Securities Act of 1933 if they invest in a company through
Regulation CrowdFunding and that company becomes involved in a merger or acquisition, there may be significant
regulatory implications. Under Rule 145, when a company plans to acquire another and offers its shares as part of the deal,
the transaction may be deemed an offer of securities to the target company's investors, because investors who can vote (or
for whom a proxy is voting on their behalf) are making an investment decision regarding the securities they would receive.
All investors, even those with non-voting shares, may have rights with respect to the merger depending on relevant state
laws. This means the acquirer’s “offer” to the target’s investors would require registration or an exemption from
registration (such as Reg. D or Reg. CF), the burden of which can be substantial. As a result, non-accredited investors may
have their shares repurchased rather than receiving shares in the acquiring company or participating in the acquisition.
This may result in investors® shares being repurchased at a value determined by a third party, which may be at a lesser value
than the original purchase price. Investors should consider the possibility of a cash buyout in such circumstances, which
may not be commensurate with the long-term investment they anticipate.

Our new product could fail to achieve the sales projections we expect
Our growth projections are based on the assumption that with an increased advertising and marketing budget, our products



will be able to gain traction in the marketplace at a faster rate than our current products have. It is possible that our new
products will fail to gain market acceptance for any number of reasons. If the new products fail to achieve significant sales
and acceptance in the marketplace, this could materially and adversely impact the value of vour investment.

We face significant market competition

We will compete with larger, established companies that currently have products on the market and/or various respective
product development programs. They may have much better financial means and marketing/sales and human resources
than us. They may succeed in developing and marketing competing equivalent products earlier than us, or superior products
than those developed by us. There can be no assurance that competitors will not render our technology or products obsolete
or that the products developed by us will be preferred to any existing or newly developed technologies. It should further be
assumed that competition will intensify.

We are an early stage company and have limited revenue and operating history

The Company has a short history, few customers, and effectively no revenue. If vou are investing in our company, it's
because you think that our service is a good idea, that the team will be able to successfully market, and sell the product or
service, that we can price them right and sell them to enough people so that the Company will succeed. Further, we have
never turned a profit and there is no assurance that we will ever be profitable.

We are an early stage company operating in a new and highly competitive industry

The Company operates in a relatively new industry with a lot of competition from both startups and established companies.
As other companies flood the market and reduce potential market share, Investors may be less willing to invest in a
company with a declining market share, which could make it more challenging to fund operations or pursue growth
opportunities in the future.

Intense Market Competition

The market in which the company operates may be highly competitive, with established players, emerging startups, and
potential future entrants. The presence of competitors can impact the company’s ability to attract and retain customers,
gain market share, and generate sustainable revenue, Competitors with greater financial resources, brand recognition, or
established customer bases may have a competitive advantage, making it challenging for the company to differentiate itself
and achieve long-term success.

Vulnerability to Economic Conditions

Economic conditions, both globally and within specific markets, can significantly influence the success of early-stage
startups. Downturns or recessions may lead to reduced consumer spending, limited access to capital, and decreased demand
for the company’s products or services. Additionally, factors such as inflation, interest rates, and exchange rate fluctuations
can affect the cost of raw materials, operational expenses, and profitability, potentially impacting the company's ability to
operate.

Uncertain Regulatory Landscape

Due to the unestablished nature of the market the business operates within, the potential introduction of new laws or
industry-specific standards can impose additional costs and operational burdens on the company. Non-compliance or legal
disputes may result in fines, penalties, reputational damage, or even litigation, adversely affecting the company’s financial
condition and ability to operate effectively.

Our trademarks, copyrights and other intellectual property could be unenforceable or inetfective

Intellectual property is a complex field of law in which few things are certain. It is possible that competitors will be able to
design around our intellectual property, find prior art to invalidate it, or render the patents unenforceable through some
other mechanism. If competitors are able to bypass our trademark and copyright protection without obtaining a sublicense,
it is likely that the Company’s value will be materially and adversely impacted. This could also impair the Company’s ability
to compete in the marketplace. Moreover, if our trademarks and copyrights are deemed unenforceable, the Company will
almost certainly lose any potential revenue it might be able to raise by entering into sublicenses. This would cut off a
significant potential revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing them

Trademark and copyright litigation has become extremely expensive. Even if we believe that a competitor is infringing on
one or more of our trademarks or copyrights, we might choose not to file suit because we lack the cash to successfully
prosecute a multi-year litigation with an uncertain outcome; or because we believe that the cost of enforcing our
trademark(s) or copyright(s) outweighs the value of winning the suit in light of the risks and consequences of losing it; or
for some other reason. Choosing not to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing our ability to enter into sublicenses,
and weakening our attempts to prevent competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, your investment in the Company could be significantly and
adversely affected.

The loss of one or more of our key personnel, or our failure to attract and retain other highly qualified personnel in the
future, could harm our busin