Offering Memorandum: Part II of Offering Document (Exhibit A to Form C)

Joyland Brewing Holdings, Inc.
1300 Alden Rd
Orlando, FL 32803
https://ivanhoeparkbrewing.com

Up to $1,235,000.00 in Class B Non-Voting Common Stock at $2.00
Minimum Target Amount: $20,000.00

A crowdfunding investment involves risk. You should not invest any funds in this offering unless you can afford to lose yvour
entire investment.

In making an investment decision, investors must rely on their own examination of the issuer and the terms of the offering,
including the merits and risks involved. These securities have not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore, these authorities have not passed upon the accuracy or
adequacy of this document.

The U.5. Securities and Exchange Commission does not pass upon the merits of any securities offered or the terms of the
offering, nor does it pass upon the accuracy or completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5. Securities and Exchange Commission
has not made an independent determination that these securities are exempt from registration.

In the event that we become a reporting company under the Securities Exchange Act of 1934, we intend to take advantage of
the provisions that relate to "Emerging Growth Companies” under the JOBS Act of 2012, including electing to delay
compliance with certain new and revised accounting standards under the Sarbanes-Oxley Act of 2002,



Company:

Company: Joyland Brewing Holdings, Inc.
Address: 1300 Alden Rd, Orlando, FL 32803
state of Incorporation: DE

Date Incorporated: November 12, 2024

Terms:

Equity

Offering Minimum: $20,000.00 | 10,000 shares of Class B Non-Voting Common Stock
Offering Maximum: $1,235,000.00 | 617,500 shares of Class B Non-Voting Common Stock
Type of Security Offered: Class B Non-Voting Common Stock

Purchase Price of Security Offered: $2.00

Minimum Investment Amount (per investor): $500.00

\lcahol B Wholesale or Retailer Li Noti

Holders of alcohol beverage wholesale or retailer licenses, and their employees, are prohibited from participating in this
investment. By participating in this offering you confirm that you are not a wholesale or retail licensee nor are you
emploved by such a license.

*Maximum Number of Shares Offered subject to adjustment for bonus shares. See Bonus info below.

Investment Incentives and Bonuses”

Lovalty Bonus

If you are a predesignated member of Joyland Brewing Holdings, Inc., you are eligible for 30% additional bonus shares.
Time-Based Perks

Early Bird 1: Invest $1,000+ within the first 2 weeks | 10% bonus shares

Early Bird 2: Invest $5,000+ within the first 2 weeks | 15% bonus shares

Early Bird 3: Invest $10,0004 within the first 2 weeks | 20% bonus shares

Early Bird 4: Invest $20,000+ within the first 2 weeks | 25% bonus shares

Early Bird 5: Invest 350,000+ within the first 2 weeks | 30% bonus shares

Mid-Campaign Perks (Flash Perks)

Flash Perk 1: Invest 35,000+ between day 35 - 40 and receive 10% bonus shares
Flash Perk 2: Invest 35,000+ between day 60 - 65 and receive 10% bonus shares

Amount-Based Perks

Tier 1 Perk: Invest £1,000+ and receive an investor-exclusive Ivanhoe Park Brewing Co. branded hat.

Tier 2 Perk: Invest $5,000+ and receive all prior perks + plus 25% off your bill at our Orlando brewery or when you place an
order online through our website + 5% bonus shares.

Tier 3 Perk: Invest $10,000+ and receive all prior perks plus a VIP brewery tour and tasting experience for you and up to 3
guests + 10% bonus shares,

Tier 4 Perk: Invest $20,000+ and receive all prior perks plus an invite to a luxury exclusive dinner event for you + 1 guest
where yvou get the experience of brewing your own beer for your personal consumption® + 15% bonus shares.

Tier 5 Perk: Invest $50,000+ and receive all prior perks + the opportunity to collaborate on a limited-edition brew + 20%
bonus shares.

*In order to receive perks from an investment, one must submit a single investment in the same offering that meets the
minimum perk requirement. Bonus shares from perks will not be granted if an investor submits multiple investments that,
when combined, meet the perk requirement. All perks occur when the offering is completed. Crowdfunding investments
made through a self-directed [RA cannot receive perks due to tax laws. The Internal Revenue Service (IRS) prohibits self-
dealing transactions in which the investor receives an immediate, personal financial gain on investments owned by their



retirement account. As a result, an investor must refuse those perks because they would be receiving a benefit from their
IRA account,

The 10% StartEngine Venture Club Bonus

Joyland Brewing Holdings, Inc. D/B/A Ivanhoe Park Brewing Company will offer 10% additional bonus shares for all
investments that are committed by investors who are eligible for the StartEngine Venture Club.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares they purchase in this offering. For
example, if you buy 100 shares of Class B Non-Voting Common Stock at $2.00 / share, vou will receive 110 shares of Class B
Non-Voting Common Stock, meaning vou’ll own 110 shares for $200.00. Fractional shares will not be distributed and share
bonuses will be determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investor’s eligibility period. Investors eligible for this bonus will also have priority if
they are on a waitlist to invest and the company surpasses its maximum funding goal. They will have the first opportunity to
invest should room in the offering become available if prior investments are canceled or fail.

Investors will receive the highest single bonus they are eligible for among the bonuses based on the amount invested and
the time of offering elapsed. Eligible investors will also receive the Venture Club Bonus and the Loyalty Bonus in addition to
the aforementioned bonus.

The Company and its Business

Company Overview
Company Overview

Ivanhoe Park Brewing Co. (or the "Company”) is a successful craft brewery based in Central Florida, offering a diverse range
of award-winning beers. From IPAs to stouts, lagers, and seasonal specialties, the brewery caters to the growing demand for
unique, high-quality brews. Rooted in community engagement, Ivanhoe Park Brewing Co. has expanded from a local startup
to a recognized brand with strong customer loyalty. The brewery operates multiple revenue streams, including taproom
sales, distribution to bars and retail outlets, and hosting community events. With plans to expand its market reach and
increase production capacity, the company is well-positioned for continued growth.

Corporate Summary

The Company was first organized as Joyland Brewing Company, LLC on June 9, 2017, in Florida, and later registered to "do
business as" (dba) Ivanhoe Park Brewing Company, before opening for business in 2018. The assets of Deadwords Brewing
Company were acquired by the Company in May 2024 and in June 2024 re-opened as Ivanhoe Park Lager House, As part of a
restructuring initiative, Jovland Brewing Holdings, Inc. was formed in Delaware on November 12, 2024, and Ivanhoe Park
Lager House, LLC was created, in Florida, as its subsidiary. The Company entered into a securities exchange with Joyland
Brewing Holdings, Inc., whereby each one (1) outstanding Unit of Membership interests in Joyland Brewing Company, LLC
was exchanged for 2,184.72974 shares of Class A Voting Common Stock in Joyland Brewing Holdings, Inc.

The Delaware holding company, Jovland Brewing Holdings, Inc., now owns both Jovland Brewing Company, LLC (operating
under the dba Ivanhoe Park Brewing Company) and Ivanhoe Park Lager House, LLC, and the assets acquired from
Deadwords Brewing Company were transferred to lvanhoe Park Lager House, LLC.

Competitors and Industry
Competitors

Ivanhoe Park Brewing Co. competes in the highly competitive craft beer industry, particularly in Central Florida. Key
competitors include local breweries such as Crooked Can Brewing Company, Orlando Brewing, and Cigar City Brewing. On a
national scale, the brewery faces competition from larger craft breweries like Sierra Nevada Brewing Co. and New Belgium
Brewing Co. Ivanhoe Park Brewing Co. differentiates itself through its community-driven approach, strong local presence,
and award-winning beer lineup. Its ability to maintain strong customer lovalty and establish strategic partnerships has
allowed it to stand out in a crowded market.

Industry

The U.5. craft beer industry has seen significant growth over the past decade, with a market value of $28.9 billion in 2023.
This growth is driven by consumer demand for innovative, high-quality, and locally produced beers. The craft beer market is
expected to continue expanding as consumers increasingly seek unique flavor profiles and brands with strong community
ties. Florida has become a major player in the craft beer scene, offering breweries like Ivanhoe Park Brewing Co. the
opportunity to capitalize on both local and tourist-driven markets. Despite competition from national craft beer brands and
large-scale breweries, we believe the craft beer segment remains resilient, with consumers supporting brands that offer
authenticity, quality, and a personal connection to the community.



https://www.brewersassociation.org/statistics-and-data/national-beer-stats/
Current Stage and Roadmap
Current Stage

Ivanhoe Park Brewing Co. has achieved significant traction in the Central Florida market, expanding from a local startup to
a recognized brand. The brewery currently distributes its award-winning beers to various bars, restaurants, and retail
outlets across the region. Ivanhoe Park’s beers have earned multiple accolades, including medals from the U5, Open Beer
Championship and the Florida Best Beer Fest. Additionally, the Company has expanded its operations with the acquisition
of Ivanhoe Park Lager House, increasing production capacity and enhancing the customer experience. Collaborations with
local brands like Track Shack and with the Orlando Solar Bears have helped further establish Ivanhoe Park as a community-
focused brewery. The brewery's steady sales growth, loyal customer base, and strategic partnerships are strong indicators of
continued success.

Future Roadmap

Looking ahead, Ivanhoe Park Brewing Co. is focused on scaling operations and expanding its market presence. Plans include
increasing production capacity through the addition of Ivanhoe Park Lager House, expanding its distribution network to
reach new markets, and enhancing the customer experience with new offerings like beer and food pairings. The brewery also

plans to strengthen its community engagement through strategic partnerships and hosting more local events. By continuing
to innovate and meet growing consumer demand for craft beer, Ivanhoe Park Brewing Co. aims to solidify its position as a
leading brewery in the region while expanding nationally.

The Team
Officers and Directors

Name: Glenn Russell Closson
Glenn Russell Closson’s current primary role is with the Issuer.
Positions and offices currently held with the issuer:

# Position: Co-Founder, CEQ, and Principal Accounting Officer
Dates of Service: May, 2017 - Present
Responsibilities: As Co-Founder and CEO of Ivanhoe Park Brewing Company, Glenn spearheads the strategic vision
and operational management of the brewery, driving growth and innovation while ensuring the highest quality of craft
beer production. His leadership has positioned the company as a prominent plaver in the craft beer industry. Salary:
100,000

Other business experience in the past three vears:

¢ Employer: Your Part Time Controller
Title: Associate

Dates of Service: February, 2024 - Present
Responsibilities: Part time controller for various non-profit clients. Reviewing and Consulting on financials and
strategic planning.

Other business experience in the past three vears:

# Employer: Real Capital Operations, LLC
Title: Controller
Dates of Service: July, 2023 - October, 2023
Responsibilities: Consultant Controller to help them through inventory audit and other tasks.

Name: Joshua Dustin Todd

Joshua Dustin Todd's current primary role is with Transcom Solutions . Joshua Dustin Todd currently services 10 hours per
week in their role with the Issuer.

Positions and offices currently held with the issuer:

* Position: Director of Sales, Founder, & Board of Directors
Dates of Service: May, 2017 - Present
Responsibilities: Director of Sales & on Board of Directors



Other business experience in the past three vears:

* Employer: Transcom Solutions
Title: VP Strategic Partnerships
Dates of Service: January, 2022 - Present
Responsibilities: Managing account management department. Sales and follow up.

Name: Brian Matthew Gentile

Brian Matthew Gentile's current primary role is with KBP Brands. Brian Matthew Gentile currently services 10 hours per
week in their role with the Issuer.

Positions and offices currently held with the issuer:

* Position: Board Member
Dates of Service: May, 2024 - Present
Responsibilities: Board Member and investor in IPBC.

Other business experience in the past three years:

& Employer: KEP Brands
Title: Senior Vice President

Dates of Service: May, 2016 - Present
Responsibilities: Responsible for Operations of Restaurants

Mame: Brian Scott Masters

Brian Scott Masters's current primary role is with Adventhealth. Brian Scott Masters currently services 10 hours per week in
their role with the Issuer.

Positions and offices currently held with the issuer:

& Position: Board Member
Dates of Service: June, 2018 - Present
Responsibilities: Board Member

Other business experience in the past three years:

* Emplovyer: Adventhealth
Title: Doctor
Dates of Service: January, 2017 - Present
Responsibilities: Internal Medicine

MName: Joseph Phiilip Bowling |r.
Joseph Phiilip Bowling Jr.'s current primary role is with the Issuer.
Positions and offices currently held with the issuer:

# Position: Chief Operating Officer, Secretary, and Chairman of the Board
Dates of Service: August, 2017 - Present
Responsibilities: Responsible for improving operational efficiency and profitability, along with serving as a liason
between the Board of Directors and day-to-day operations of the business.

Other business experience in the past three vears:

& Employer: Dell Technologies
Title: 5r. Manager, Presales Solution Architects
Dates of Service: December, 2000 - August, 2024
Responsibilities: Managed a team of sales engineers/presales architects supporting the sales organization that covered
a set of enterprise customers in the Central US.



Name: Kelly Lynn Turenne

Kelly Lynn Turenne's current primary role is with Lockheed Martin Corporation . Kelly Lynn Turenne currently services 10
hours per week in their role with the Issuer.

Positions and offices currently held with the issuer:

+ Position: Director
Dates of Service: November, 2024 - Present
Responsibilities: Board of Directors member, providing oversight to high level company decisions and operations.

Other business experience in the past three years:

* Employer: Lockheed Martin Corporation
Title: Director of Legal
Dates of Service: September, 2020 - Present

Responsibilities: Oversee litigation, employment, government compliance and legal investigations for the RMS
business area.

Name: Richard Scheitler

Richard Scheitler's current primary role is with Charlie's Produce. Richard Scheitler currently services 10 hours per week in
their role with the Issuer.

Positions and offices currently held with the issuer:

# Position: Board Member
Dates of Service: July, 2017 - Present
Responsibilities: [ am one of the founders and a Board member,

Other business experience in the past three years:

# Emplovyer: Charlie’s Produce
Title: Chief Transformation Officer
Dates of Service: January, 2024 - Present
Responsibilities: | lead all the transformation and modernization efforts for the company.

Other business experience in the past three yvears:

* Employer: Darigold
Title: Chief Transformation Officer and Chief Information Officer
Dates of Service: September, 2019 - December, 2023
Responsibilities: | lead all transformation and modernization efforts for the company and 1 also lead all of the
technology, project/program management efforts as well as the continuous improvement program.

Name: James Crum
James Crum's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

+ Position: Board Member
Dates of Service: June, 2017 - Present
Responsibilities: I am a board member

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its financial condition. The company is
still subject to all the same risks that all companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and technological developments (such as
hacking and the ability to prevent hacking). Additionally, early-stage companies are inherently more risky than more
developed companies. You should consider general risks as well as specific risks when deciding whether to invest.



These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as "we”, "us”, "our”, or the "Company™) involves a high degree of risk and
should only be considered by those who can afford the loss of their entire investment. Furthermore, the purchase of any
securities should only be undertaken by persons whose financial resources are sufficient to enable them to indefinitely
retain an illiquid investment. Each investor in the Company should research thoroughly any offering before making an
investment decision and consider all of the information provided regarding the Company as well as the following risk
factors, in addition to the other information in the Company’s Form C. The following risk factors are not intended, and shall
not be deemed to be, a complete description of the commercial, financial, and other risks inherent in the investment in the
Company.

Our business projections are only projections

There can be no assurance that the Company will meet its projections. There can be no assurance that the Company will be
able to find sufficient demand for its product or service, that people think it's a better option than a competing product or
service, or that we will be able to provide a product or service at a level that allows the Company to generate revenue, make
a profit, or grow the business.

Any valuation is difficult to assess

The valuation for the offering was established by the Company. Unlike listed companies that are independently valued
through market-driven stock prices, the valuation of private companies, especially startups, is difficult to assess, may not be
exact, and you may risk overpaying for your investment,

The transterability of the Securities you are buying is limited

You should be prepared to hold this investment for several years or longer. For the 12 months following vour investment,
there will be restrictions on the securities you purchase. More importantly, there are a limited number of established
markets for the resale of these securities. As a result, if vou decide to sell these securities in the future, you may not be able
to find, or may have difficulty finding, a buyer, and you may have to locate an interested buyer when you do seek to resell
your investment. The Company may be acquired by an existing player in the industry. However, that may never happen or it
may happen at a price that results in you losing money on this investment.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12 months following your investment,
there will be restrictions on how you can resell the securities vou receive. More importantly, there are limited established
markets for these securities. As a result, if you decide to sell these securities in the future, you may not be able to find a
buyer. The Company may be acquired by an existing player in the same or a similar industry. However, that may never
happen or it may happen at a price that results in you losing money on this investment.

The Company may undergo a future change that could affect your investment

The Company may change its business, management or advisory team, [P portfolio, location of its principal place of
business or production facilities, or other change which may result in adverse effects on vour investment. Additionally, the
Company may alter its corporate structure through a merger, acquisition, consolidation, or other restructuring of its current
corporate entity structure. Should such a future change occur, it would be based on management’s review and
determination that it is in the best interests of the Company.

Your information rights are limited with limited post-closing disclosures

The Company is required to disclose certain information about the Company, its business plan, and its anticipated use of
proceeds, among other things, in this offering. Early-stage companies may be able to provide only limited information
about their business plan and operations because it does not have fully developed operations or a long history to provide
more disclosure. The Company is also only obligated to file information annually regarding its business, including financial
statements. In contrast to publicly listed companies, investors will be entitled only to that post-offering information that is
required to be disclosed to them pursuant to applicable law or regulation, including Regulation CF. Such disclosure
generally requires only that the Company issue an annual report via a Form C-AR. Investors are generally not entitled to
interim updates or financial information.

Some early-stage companies may lack professional guidance

Some companies attribute their success, in part, to the guidance of professional early-stage advisors, consultants, or
investors (e.g., angel investors or venture capital firms). advisors, consultants, or investors may play an important role in a
company through their resources, contacts, and experience in assisting early-stage companies in executing their business
plans. An early-stage company primarily financed through Regulation Crowdfunding may not have the benefit of such
professional investors, which may pose a risk to your investment.

If the Company cannot raise sufficient funds it will not succeed

The Company is offering Class B Non-Voting Common Stock in the amount of up to 1.235M in this offering, and may close
on any investments that are made. Even if the maximum amount is raised, the Company is likely to need additional funds in
the future in order to grow, and if it cannot raise those funds for whatever reason, including reasons relating to the
Company itself or the broader economy, it may not survive. If the Company manages to raise only the minimum amount of



funds sought, it will have to find other sources of funding for some of the plans outlined in "Use of Proceeds.”

We may not have enough capital as needed and may be required to raise more capital.

We anticipate needing access to credit in order to support our working capital requirements as we grow. It is a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when we need it, we could be forced to raise
additional equity capital, modify our growth plans, or take some other action. Issuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our equity below its current price. If so, your
investment could lose value as a result of this additional dilution. In addition, even if the equity is not priced lower, your
ownership percentage would be decreased with the addition of more investors. If we are unable to find additional investors
willing to provide capital, then it is possible that we will choose to cease our sales activity. In that case, the only asset
remaining to generate a return on your investment could be our intellectual property. Even if we are not forced to cease our
sales activity, the unavailability of credit could result in the Company performing below expectations, which could
adversely impact the value of your investment.

Terms of subsequent financings may adversely impact vour investment

We will likely need to engage in common equity, debt, or preferred stock financings in the future, which may reduce the
value of your investment in the Company. Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such designation, rights, preferences, and
limitations as needed to raise capital. The terms of preferred stock could be more advantageous to those investors than to
the holders of common stock or other securities. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to be more favorable than the terms of
your investment, and possibly a lower purchase price per security.,

Management's Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our management team with respect to the
application and allocation of the proceeds of this offering. The Use of Proceeds described below is an estimate based on our
current business plan. We, however, may find it necessary or advisable to re-allocate portions of the net proceeds reserved
for one category to another, and we will have broad discretion in doing so.

Projections: Forward Looking Information

Any projections or forward-looking statements regarding our anticipated financial or operational performance are
hypothetical and are based on management’s best estimate of the probable results of our operations and may not have been
reviewed by our independent accountants. These projections are based on assumptions that management believes are
reasonable. Some assumptions invariably will not materialize due to unanticipated events and circumstances beyond
management's control. Therefore, actual results of operations will vary from such projections, and such variances may be
material. Any projected results cannot be guaranteed.

The amount raised in this offering may include investments from company insiders or immediate family members
Officers, directors, executives, and existing owners with a controlling stake in the Company (or their immediate family
members) may make investments in this offering. Anv such investments will be included in the raised amount reflected on
the campaign page.

Reliance on a single service or product

All of our current services are variants of one type of service and/or product. Relying heavily on a single service or product
can be risky, as changes in market conditions, technological advances, shifts in consumer preferences, or other changes can
adversely impact the demand for the product or service, potentially leading to revenue declines or even business failure.

Supply Chain and Logistics Risks

The availability of raw materials, transportation costs, and supply chain disruptions can all impact the ability to
manufacture and distribute products or services, leading to lost revenue or increased costs. Products and services that are
not available when customers need them can lead to lost sales and damage to the brand's reputation.

Quality and Safety of our Product and Service

The quality of a product or service can vary depending on the manufacturer or provider. Poor quality can result in customer
dissatisfaction, returns, and lost revenue. Furthermore, products or services that are not safe can cause harm to customers
and result in liability for the manufacturer or provider. Safety issues can arise from design flaws, manufacturing defects, or
improper use.

Minority Holder; Securities with No Voting Rights

The Class B Non-Voting Common Stock that an investor is buying has no voting rights attached to them. This means that
you will have no rights in dictating how the Company will be run. You are trusting in management's discretion in making
eood business decisions that will grow your investments. Furthermore, in the event of a liguidation of our company, you
will only be paid out if there is any cash remaining after all of the creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management's discretion. You are buying securities as a minority holder, and therefore must trust the
management of the Company to make good business decisions that grow your investment.



Insufficient Funds

The Company might not sell enough securities in this offering to meet its operating needs and fulfill its plans, in which case
it may cease operating and result in a loss on your investment. Even if we sell all the Class B Non-Voting Common Stock we
are offering now, the Company may need to raise more funds in the future, and if unsuccessful in doing so, the Company
will fail. Even if we do make a successful offering in the future, the terms of that offering might result in vour investment in
the Company being worth less, if later investors have better terms than those in this offering.

This offering involves “rolling closings,” which may mean that earlier investors may not have the benefit of information
that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine instruct the escrow agent to disburse
offering funds to us. At that point, investors whose subscription agreements have been accepted will become our investors.
All early-stage companies are subject to a number of risks and uncertainties, and it is not uncommon for material changes
to be made to the offering terms, or to companies’ businesses, plans, or prospects, sometimes with little or no notice. When
such changes happen during the course of an offering, we must file an amendment to our Form C with the SEC, and
investors whose subscriptions have not yet been accepted will have the right to withdraw their subscriptions and get their
money back. Investors whose subscriptions have already been accepted, however, will already be our investors and will have
no such right.

Non-accredited investors may not be eligible to participate in a future merger or acquisition of the Company and may lose a
portion of their investment

Investors should be aware that under Rule 145 under the Securities Act of 1933 if they invest in a company through
Regulation CrowdFunding and that company becomes involved in a merger or acquisition, there may be significant
regulatory implications. Under Rule 145, when a company plans to acquire another and offers its shares as part of the deal,
the transaction may be deemed an offer of securities to the target company's investors, because investors who can vote (or
for whom a proxy is voting on their behalf) are making an investment decision regarding the securities they would receive.
All investors, even those with non-voting shares, may have rights with respect to the merger depending on relevant state
laws. This means the acquirer’'s “offer” to the target’s investors would require registration or an exemption from
registration (such as Reg. D or Reg. CF), the burden of which can be substantial. As a result, non-accredited investors may
have their shares repurchased rather than receiving shares in the acquiring company or participating in the acquisition.
This may result in investors’ shares being repurchased at a value determined by a third party, which may be at a lesser value
than the original purchase price. Investors should consider the possibility of a cash buyout in such circumstances, which
may not be commensurate with the long-term investment they anticipate.

Our new product could fail to achieve the sales projections we expect

Our growth projections are based on the assumption that with an increased advertising and marketing budget, our products
will be able to gain traction in the marketplace at a faster rate than our current products have. It is possible that our new
products will fail to gain market acceptance for any number of reasons. If the new products fail to achieve significant sales
and acceptance in the marketplace, this could materially and adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies that currently have products on the market and/or various respective
product development programs. They may have much better financial means and marketing/sales and human resources
than us. They may succeed in developing and marketing competing equivalent products earlier than us, or superior products
than those developed by us. There can be no assurance that competitors will not render our technology or products obsolete
or that the products developed by us will be preferred to any existing or newly developed technologies. It should further be
assumed that competition will intensify.

We are competing against other recreational activities
Although we are a unigque company that caters to a select market, we do compete against other recreational activities. Our
business growth depends on the market interest in the Company over other activities.

We are an early stage company and have not vet generated any profits

Joyland Brewing Company, LLC was formed on June 2017, Accordingly, the Company has a limited history upon which an
evaluation of its performance and future prospects can be made. Our current and proposed operations are subject to all
business risks associated with new enterprises. These include likely fluctuations in operating results as the Company reacts
to developments in its market, managing its growth and the entry of competitors into the market. We will only be able to
pay dividends on any shares once our directors determine that we are financially able to do so. Joyland Brewing Company,
LLC has incurred a net loss and has had limited revenues generated since inception, if any. There is no assurance that we
will be profitable in the near future or generate sufficient revenues to pay dividends to our shareholders.

We are an early stage company and have limited revenue and operating history

The Company has a short history, few customers, and effectively no revenue. If you are investing in our company, it's
because you think that our product is a good idea, that the team will be able to successfully market, and sell the product or
service, that we can price them right and sell them to enough people so that the Company will succeed. Further, we have
never turned a profit and there is no assurance that we will ever be profitable,

We are an early stage company operating in a new and highly competitive industry



The Company operates in a relatively new industry with a lot of competition from both startups and established companies.
As other companies flood the market and reduce potential market share, Investors may be less willing to invest in a

company with a declining market share, which could make it more challenging to fund operations or pursue growth
opportunities in the future.

Intense Market Competition

The market in which the company operates may be highly competitive, with established players, emerging startups, and
potential future entrants. The presence of competitors can impact the company’s ability to attract and retain customers,
eain market share, and generate sustainable revenue. Competitors with greater financial resources, brand recognition, or
established customer bases may have a competitive advantage, making it challenging for the company to differentiate itself
and achieve long-term success.

Vulnerability to Economic Conditions

Economic conditions, both globally and within specific markets, can significantly influence the success of early-stage
startups. Downturns or recessions may lead to reduced consumer spending, limited access to capital, and decreased demand
for the company’'s products or services. Additionally, factors such as inflation, interest rates, and exchange rate fluctuations
can affect the cost of raw materials, operational expenses, and profitability, potentially impacting the company's ability to
operate.

Our trademarks, copyrights and other intellectual property could be unenforceable or ineffective

Intellectual property is a complex field of law in which few things are certain. It is possible that competitors will be able to
design around our intellectual property, find prior art to invalidate it, or render the patents unenforceable through some
other mechanism. If competitors are able to bypass our trademark and copyright protection without obtaining a sublicense,
it is likely that the Company’s value will be materially and adversely impacted. This could also impair the Company’s ability
to compete in the marketplace. Moreover, if our trademarks and copyrights are deemed unenforceable, the Company will
almost certainly lose any potential revenue it might be able to raise by entering into sublicenses. This would cut off a
significant potential revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing them

Trademark and copyright litigation has become extremely expensive. Even if we believe that a competitor is infringing on
one or more of our trademarks or copyrights, we might choose not to file suit because we lack the cash to successfully
prosecute a multi-year litigation with an uncertain outcome; or because we believe that the cost of enforcing our
trademark(s) or copyright(s) outweighs the value of winning the suit in light of the risks and consequences of losing it; or
for some other reason. Choosing not to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing our ability to enter into sublicenses,
and weakening our attempts to prevent competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, your investment in the Company could be significantly and
adversely affected.

The loss of one or more of our key personnel, or our failure to attract and retain other highly qualified personnel in the
future, could harm our business

Our business depends on our ability to attract, retain, and develop highly skilled and qualified employees. As we grow, we
will need to continue to attract and hire additional employees in various areas, including sales, marketing, design,
development, operations, finance, legal, and human resources. However, we may face competition for qualified candidates,
and we cannot guarantee that we will be successful in recruiting or retaining suitable employees. Additionally, if we make
hiring mistakes or fail to develop and train our emplovees adeguately, it could have a negative impact on our business,
financial condition, or operating results. We may also need to compete with other companies in our industry for highly
skilled and qualified employees. If we are unable to attract and retain the right talent, it may impact our ability to execute
our business plan successtully, which could adversely affect the value of your investment. Furthermore, the economic
environment may affect our ability to hire qualified candidates, and we cann