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BUSINESS 
  
Company Overview & The Problem 
 
Attorney Shield is a legal technology company addressing a growing gap between the frequency of legal 
exposure and the accessibility of affordable legal counsel. Every year, tens of millions of Americans interact 
with law enforcement through traffic stops, accidents, and investigations, while many more face civil legal 
issues related to housing, employment, or financial disputes. Despite this recurring exposure, most individuals 
do not have immediate access to legal guidance. Traditional legal services are expensive, difficult to access in 
urgent moments, and often engaged only after a situation has escalated. 
 
The Solution 
 
Attorney Shield solves this problem through a mobile platform that provides real-time access to licensed 
attorneys during critical interactions. With a single tap in the app, members can connect via live video with an 
attorney who can guide them through a police-initiated encounter, advise them on their rights, and if necessary 
communicate directly with law enforcement to help de-escalate the situation. The platform also allows users to 
securely store important documents such as driver’s licenses, insurance cards, and permits, ensuring they are 
readily available during interactions. This approach positions Attorney Shield as a form of preventative legal 
care, helping people avoid mistakes and reduce the likelihood that minor incidents become costly legal 
problems. 
 
Market Opportunity 



 
The market opportunity is substantial. In the United States alone, there are over 230 million licensed drivers, 
representing a large population that regularly faces situations where legal guidance could be valuable. Attorney 
Shield focuses on consumers seeking affordable protection as well as institutional distribution 
partners—including insurance agencies, mobility providers, and employer benefit platforms—capable of 
delivering the service at scale. 
 
Traction Since Launch 
 
Since launching in April 2024, Attorney Shield has grown to over 13,000 paid members, demonstrating strong 
consumer demand for real-time legal protection. The company operates on a recurring membership model with 
both individual and family plans, while expanding distribution through strategic partnerships to accelerate 
growth and reduce customer acquisition costs. 
 
Leadership 
 
Attorney Shield is led by CEO David Walton, whose leadership is focused on building the real-time legal 
infrastructure layer within the broader consumer protection ecosystem. With validated demand, scalable 
technology, and expanding distribution channels, the company is positioned to transform how everyday legal 
support is delivered. 
  
Previous Offerings 
  
Name: Preferred Stock - Series Seed Preferred 
Type of security sold: Equity 
Final amount sold: $150,000.00 
Number of Securities Sold: 500,004 
Use of proceeds: Starting the business 
Date: April 30, 2023 
Offering exemption relied upon: 506(b) 
 
Name: Class B Common Stock 
Type of security sold: Equity 
Final amount sold: $544,730 
Number of Securities Sold: 480,000 
Use of proceeds: Advertising, tech stack investment, operations expansion 
Date: August 12, 2024 
Offering exemption relied upon: Section 4(a)(2) 
 
Name: Preferred Stock - Series Seed II Preferred 



Type of security sold: Equity 
Final amount sold: $500,000 
Number of Securities Sold: 238095 
Use of proceeds: Tech stack investment, operational expansion, and distribution partner program development 
Date: June 20, 2025 
Offering exemption relied upon: 506(b) 
  
  

REGULATORY INFORMATION 
 

The company has not previously failed to comply with the requirements of Regulation Crowdfunding; 
 

MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION 
AND RESULTS OF OPERATION 

 
Operating Results – 2025 Compared to 2024 
 
The Company’s financial performance in 2025 reflects its continued transition from product launch and early 
market validation in 2024 to a period focused on member growth, platform utilization, and expanded 
distribution development. 
 
During 2024, Attorney Shield completed the initial launch of its mobile platform and established the operational 
infrastructure required to deliver real-time legal support to members nationwide. Financial activity during that 
period primarily reflected early-stage product development costs, platform deployment, marketing experiments, 
and the initial acquisition of direct-to-consumer members following the April 2024 launch. 
 
In 2025, the Company focused on expanding its paid membership base and refining its customer acquisition 
strategies. Growth was driven by increased brand awareness, improved direct-to-consumer marketing 
performance, and the onboarding of new distribution partners capable of introducing Attorney Shield 
memberships to broader customer audiences. As a result, the Company experienced increased recurring 
subscription revenue from memberships compared to the prior year. 
 
At the same time, the Company continued to invest in operational infrastructure, legal operations capacity, and 
technology enhancements necessary to support a growing member base and prepare for larger-scale distribution 
partnerships. These investments were consistent with management’s strategy to position the platform for 
scalable growth while maintaining reliable service delivery. 
 
Overall, the financial results for 2025 reflect the Company’s progression from launch-stage operations in 2024 
toward a growth-oriented phase focused on membership expansion, recurring revenue generation, and the 
development of institutional distribution channels. 



 
Liquidity and Capital Resources 
 
At December 31, 2025, the Company had cash of $127,000. 
 
Debt 
 
The company carried no debt in 2025. 
  

DIRECTORS, EXECUTIVE OFFICERS AND SIGNIFICANT EMPLOYEES 
 

Our directors and executive officers as of the date hereof, are as follows: 
 
Name: David Christopher Walton 
 
David Christopher Walton's current primary role is with the Issuer. 
 
Positions and offices currently held with the issuer: Chief Executive Officer, Founder, Treasurer Director,  
Dates of Service: July 2023 — Present 
Responsibilities: Responsible for the vision, strategic direction, and financial viability of the company. Oversees 
all departmental operations and ensures the company meets its financial and strategic goals. David will be 
providing Form C-AR sign-off as the Company's Principal Accounting Officer. 
 
Name: Pennie Merie 
Positions and offices currently held with the issuer: Chief Operating Officer, Secretary, Director 
Responsibilities: Responsible for operations, product development, platform engineering and governance. 
 
Name: Jason Harrington 
Positions and offices currently held with the issuer: Director 
Responsibilities: Governance and advisory 
 

PRINCIPAL SECURITY HOLDERS 
  
Set forth below is information regarding the beneficial ownership of our Common Stock, our only outstanding 
class of capital stock, as of December 31, 2025, by (i) each person whom we know owned, beneficially, more 
than 10% of the outstanding shares of our Common Stock, and (ii) all of the current officers and directors as a 
group. We believe that, except as noted below, each named beneficial owner has sole voting and investment 
power with respect to the shares listed. Unless otherwise indicated herein, beneficial ownership is determined in 
accordance with the rules of the Securities and Exchange Commission and includes voting or investment power 
with respect to shares beneficially owned. 



 
Title of class: Class A Common Stock 
Stockholder Name: David Christopher Walton 
Amount and nature of Beneficial ownership: 3,033,000 
Percent of class: 40.84% 
 

RELATED PARTY TRANSACTIONS 
 

The Company has not conducted any related party transactions. 
 

OUR SECURITIES 
  
The Company has authorized Class A Common Stock, Class B Common Stock, and Series Seed Preferred 
Stock. 
 
Class A Common Stock 
 
Authorized: 10,700,004 
Outstanding: 6,195,405 
Voting Rights: 1 vote per share 
 
The total amount outstanding includes 1,700,000 shares to be issued pursuant to stock options, reserved but 
unissued. 
 
Dividend Rights: Class A Common Stock holders are entitled to receive dividends when and if declared by the 
Board of Directors, subject to the preferential rights of the Series Seed and Series Seed II Preferred Stock. 
 
Liquidation Rights: In the event of any liquidation, dissolution, or winding up of the corporation, the holders of 
Class A Common Stock are entitled to share ratably in all assets remaining after payment of or provision for 
any debts and other liabilities and the liquidation preference of any outstanding Preferred Stock. 
 
Class B Common Stock 
 
Authorized: 3,699,996 
Outstanding: 493,190 
 
Conversion Rights: Class B Common Stock automatically converts into Class A Common Stock upon the 
closing of a Qualified IPO or a Deemed Liquidation Event, at a one-to-one ratio. 
 



Dividend and Liquidation Rights: Same as Class A Common Stock, Class B Common Stock is entitled to share 
ratably in any dividends declared and assets upon liquidation, dissolution, or winding up, after the preferential 
rights of the Series Seed Preferred Stock are met. 
 
Series Seed Preferred Stock 
 
Authorized: 500,004 
Outstanding: 500,004 
Voting Rights: Series Seed Preferred Stock holders are entitled to vote on all matters submitted to the 
stockholders for a vote, with the number of votes equal to the number of shares of Class A Common Stock into 
which such shares can be converted. 
Material Rights: 
Dividend Rights: Holders of Series Seed Preferred Stock are entitled to receive dividends prior to any dividends 
declared on the Common Stock, at a rate determined by the Board of Directors. 
 
Liquidation Preference: In the event of liquidation, dissolution, or winding up of the corporation, or a Deemed 
Liquidation Event, holders of Series Seed Preferred Stock are entitled to receive, before any distribution to 
Common Stock holders, an amount equal to the greater of (a) $0.30 per share plus any declared but unpaid 
dividends or (b) the amount they would receive if the Preferred Stock were converted to Common Stock. 
 
Conversion Rights: Series Seed Preferred Stock is convertible into Class A Common Stock at the option of the 
holder at any time, at the conversion rate equal to the Original Issue Price ($0.30) divided by the Conversion 
Price (initially $0.30), subject to adjustments. 
 
Adjustments: Conversion Price is subject to adjustments for stock splits, combinations, dividends, distributions, 
reclassifications, mergers, or consolidations. 
 
Mandatory Conversion: All outstanding shares of Series Seed Preferred Stock will automatically convert into 
shares of Class A Common Stock upon a Qualified IPO or other events specified by the Requisite Holders. 
 
Redemption Rights: Shares of Series Seed Preferred Stock that are redeemed or otherwise acquired by the 
corporation will be automatically cancelled and retired, and cannot be reissued. 
 
Series Seed II Preferred Stock 
 
Authorized: 2,142,857 
Outstanding: 238,095 
Voting Rights: Series Seed II Preferred Stock holders are entitled to vote on all matters submitted to the 
stockholders for a vote, with the number of votes equal to the number of shares of Class A Common Stock into 
which such shares can be converted. 



Material Rights: 
Dividend Rights: Holders of Series Seed II Preferred Stock are entitled to receive dividends prior to any 
dividends declared on the Common Stock, at a rate determined by the Board of Directors. 
 
Liquidation Preference: In the event of liquidation, dissolution, or winding up of the corporation, or a Deemed 
Liquidation Event, holders of Series Seed II Preferred Stock are entitled to receive, before any distribution to 
Common Stock holders, an amount equal to the greater of (a) $2.10 per share plus any declared but unpaid 
dividends or (b) the amount they would receive if the Preferred Stock were converted to Common Stock. 
 
Conversion Rights: Series Seed II Preferred Stock is convertible into Class A Common Stock at the option of 
the holder at any time, at the conversion rate equal to the Original Issue Price ($2.10) divided by the Conversion 
Price (initially $2.10), subject to adjustments. 
 
Adjustments: Conversion Price is subject to adjustments for stock splits, combinations, dividends, distributions, 
reclassifications, mergers, or consolidations. 
 
Mandatory Conversion: All outstanding shares of Series II Seed Preferred Stock will automatically convert into 
shares of Class A Common Stock upon a Qualified IPO or other events specified by the Requisite Holders. 
 
Redemption Rights: Shares of Series Seed II Preferred Stock that are redeemed or otherwise acquired by the 
corporation will be automatically cancelled and retired, and cannot be reissued. 
 
What it means to be a minority holder 
 
As a minority holder of Class B Common Stock of the Company, you will have limited rights in regard to the 
corporate actions of the Company, including additional issuances of securities, company repurchases of 
securities, a sale of the Company or its significant assets, or company transactions with related parties. Further, 
investors in this offering may have rights less than those of other investors and will have limited influence on 
the corporate actions of the Company. 
 
Dilution 
 
Investors should understand the potential for dilution. The investor’s stake in a company could be diluted due to 
the Company issuing additional shares. In other words, when the Company issues more shares, the percentage 
of the Company that you own will go down, even though the value of the Company may go up. You will own a 
smaller piece of a larger company. This increase in the number of shares outstanding could result from a stock 
offering (such as an initial public offering, another crowdfunding round, a venture capital round, or angel 
investment), employees exercising stock options, or by conversion of certain instruments (e.g. convertible 
bonds, preferred shares or warrants) into stock. 



  If the Company decides to issue more shares, an investor could experience value dilution, with each share 
being worth less than before, and control dilution, with the total percentage an investor owns being less than 
before. There may also be earnings dilution, with a reduction in the amount earned per share (though this 
typically occurs only if the Company offers dividends, and most early-stage companies are unlikely to offer 
dividends, preferring to invest any earnings into the Company). 
  
 
RISK FACTORS 
 
Uncertain Risk 
An investment in the Company (also referred to as “we”, “us”, “our”, or the “Company”) involves a high degree 
of risk and should only be considered by those who can afford the loss of their entire investment. Furthermore, 
the purchase of any Class B Common Stock should only be undertaken by persons whose financial resources 
are sufficient to enable them to indefinitely retain an illiquid investment. Each investor in the Company should 
research thoroughly any offering before making an investment decision and consider all of the information 
provided regarding the Company as well as the following risk factors, in addition to the other information in the 
Company’s Form C. The following risk factors are not intended, and shall not be deemed to be, a complete 
description of the commercial, financial, and other risks inherent in the investment in the Company. 
 
Our business projections are only projections 
There can be no assurance that the Company will meet its projections. There can be no assurance that the 
Company will be able to find sufficient demand for its product or service, that people think it’s a better option 
than a competing product or service, or that we will be able to provide a product or service at a level that allows 
the Company to generate revenue, make a profit, or grow the business. 
 
Any valuation is difficult to assess 
The valuation for the offering was established by the Company. Unlike listed companies that are independently 
valued through market-driven stock prices, the valuation of private companies, especially startups, is difficult to 
assess, may not be exact, and you may risk overpaying for your investment. 
 
The transferability of the Securities you are buying is limited 
You should be prepared to hold this investment for several years or longer. For the 12 months following your 
investment, there will be restrictions on the securities you purchase. More importantly, there are a limited 
number of established markets for the resale of these securities. As a result, if you decide to sell these securities 
in the future, you may not be able to find, or may have difficulty finding, a buyer, and you may have to locate 
an interested buyer when you do seek to resell your investment. The Company may be acquired by an existing 
player in the industry. However, that may never happen or it may happen at a price that results in you losing 
money on this investment. 
 
Your investment could be illiquid for a long time 



You should be prepared to hold this investment for several years or longer. For the 12 months following your 
investment, there will be restrictions on how you can resell the securities you receive. More importantly, there 
are limited established markets for these securities. As a result, if you decide to sell these securities in the 
future, you may not be able to find a buyer. The Company may be acquired by an existing player in the same or 
a similar industry. However, that may never happen or it may happen at a price that results in you losing money 
on this investment. 
 
The Company may undergo a future change that could affect your investment 
The Company may change its business, management or advisory team, IP portfolio, location of its principal 
place of business or production facilities, or other change which may result in adverse effects on your 
investment. Additionally, the Company may alter its corporate structure through a merger, acquisition, 
consolidation, or other restructuring of its current corporate entity structure. Should such a future change occur, 
it would be based on management’s review and determination that it is in the best interests of the Company. 
 
Your information rights are limited with limited post-closing disclosures 
The Company is required to disclose certain information about the Company, its business plan, and its 
anticipated use of proceeds, among other things, in this offering. Early-stage companies may be able to provide 
only limited information about their business plan and operations because it does not have fully developed 
operations or a long history to provide more disclosure. The Company is also only obligated to file information 
annually regarding its business, including financial statements. In contrast to publicly listed companies, 
investors will be entitled only to that post-offering information that is required to be disclosed to them pursuant 
to applicable law or regulation, including Regulation CF. Such disclosure generally requires only that the 
Company issue an annual report via a Form C-AR. Investors are generally not entitled to interim updates or 
financial information. 
 
Some early-stage companies may lack professional guidance 
Some companies attribute their success, in part, to the guidance of professional early-stage advisors, 
consultants, or investors (e.g., angel investors or venture capital firms). advisors, consultants, or investors may 
play an important role in a company through their resources, contacts, and experience in assisting early-stage 
companies in executing their business plans. An early-stage company primarily financed through Regulation 
Crowdfunding may not have the benefit of such professional investors, which may pose a risk to your 
investment. 
 
We may not have enough capital as needed and may be required to raise more capital. 
We anticipate needing access to credit in order to support our working capital requirements as we grow. It is a 
difficult environment for obtaining credit on favorable terms. If we cannot obtain credit when we need it, we 
could be forced to raise additional equity capital, modify our growth plans, or take some other action. Issuing 
more equity may require bringing on additional investors. Securing these additional investors could require 
pricing our equity below its current price. If so, your investment could lose value as a result of this additional 
dilution. In addition, even if the equity is not priced lower, your ownership percentage would be decreased with 



the addition of more investors. If we are unable to find additional investors willing to provide capital, then it is 
possible that we will choose to cease our sales activity. In that case, the only asset remaining to generate a return 
on your investment could be our intellectual property. Even if we are not forced to cease our sales activity, the 
unavailability of credit could result in the Company performing below expectations, which could adversely 
impact the value of your investment. 
 
Terms of subsequent financings may adversely impact your investment 
We will likely need to engage in common equity, debt, or preferred stock financings in the future, which may 
reduce the value of your investment in the Company. Interest on debt securities could increase costs and 
negatively impact operating results. Preferred stock could be issued in series from time to time with such 
designation, rights, preferences, and limitations as needed to raise capital. The terms of preferred stock could be 
more advantageous to those investors than to the holders of common stock or other securities. In addition, if we 
need to raise more equity capital from the sale of Common Stock, institutional or other investors may negotiate 
terms that are likely to be more favorable than the terms of your investment, and possibly a lower purchase 
price per security. 
 
Management's Discretion as to Use of Proceeds 
Our success will be substantially dependent upon the discretion and judgment of our management team with 
respect to the application and allocation of the proceeds of this offering. The Use of Proceeds described below is 
an estimate based on our current business plan. We, however, may find it necessary or advisable to re-allocate 
portions of the net proceeds reserved for one category to another, and we will have broad discretion in doing so. 
 
Projections: Forward Looking Information 
Any projections or forward-looking statements regarding our anticipated financial or operational performance 
are hypothetical and are based on management's best estimate of the probable results of our operations and may 
not have been reviewed by our independent accountants. These projections are based on assumptions that 
management believes are reasonable. Some assumptions invariably will not materialize due to unanticipated 
events and circumstances beyond management's control. Therefore, actual results of operations will vary from 
such projections, and such variances may be material. Any projected results cannot be guaranteed. 
 
The amount raised in this offering may include investments from company insiders or immediate family 
members 
Officers, directors, executives, and existing owners with a controlling stake in the Company (or their immediate 
family members) may make investments in this offering. Any such investments will be included in the raised 
amount reflected on the campaign page. 
 
Reliance on a single service or product 
All of our current services are variants of one type of service and/or product. Relying heavily on a single service 
or product can be risky, as changes in market conditions, technological advances, shifts in consumer 



preferences, or other changes can adversely impact the demand for the product or service, potentially leading to 
revenue declines or even business failure. 
 
No technology platform is perfect and without risk of performance 
Developing new products and technologies can be a complex process that involves significant risks and 
uncertainties. Technical challenges, design flaws, manufacturing defects, and regulatory hurdles can all impact 
the success of a product or service. It is possible that there may never be an operational product or that the 
product may never be used to engage in transactions. It is possible that the failure to release the product is the 
result of a change in business model upon the Company’s making a determination that the business model, or 
some other factor, will not be in the best interest of the Company and its stockholders. 
 
Developing new products and technologies entails significant risks and uncertainties 
Competition can be intense in many markets, and a failure to keep up with competitors or anticipate shifts in 
market dynamics can lead to revenue declines or market share losses. We are currently in the research and 
development stage and have only manufactured a prototype for our service. Delays or cost overruns in the 
development of our service and failure of the product to meet our performance estimates may be caused by, 
among other things, unanticipated technological hurdles, difficulties in manufacturing, changes to design, and 
regulatory hurdles. Any of these events could materially and adversely affect our operating performance and 
results of operations. 
 
Minority Holder; Securities with No Voting Rights 
The Class B Common Stock that an investor is buying has no voting rights attached to them. This means that 
you will have no rights in dictating how the Company will be run. You are trusting in management's discretion 
in making good business decisions that will grow your investments. Furthermore, in the event of a liquidation of 
our company, you will only be paid out if there is any cash remaining after all of the creditors of our company 
have been paid out. 
 
You are trusting that management will make the best decision for the company 
You are trusting in management's discretion. You are buying securities as a minority holder, and therefore must 
trust the management of the Company to make good business decisions that grow your investment. 
 
Insufficient Funds 
The Company might not sell enough Class B Common Stock in this offering to meet its operating needs and 
fulfill its plans, in which case it may cease operating and result in a loss on your investment. Even if we sell all 
the common stock we are offering now, the Company may need to raise more funds in the future, and if 
unsuccessful in doing so, the Company may fail. Even if we do make a successful offering in the future, the 
terms of that offering might result in your investment in the Company being worth less, if later investors have 
better terms than those in this offering. 
 



This offering involves “rolling closings,” which may mean that earlier investors may not have the benefit of 
information that later investors have. 
Once we meet our target amount for this offering, we may request that StartEngine instruct the escrow agent to 
disburse offering funds to us. At that point, investors whose subscription agreements have been accepted will 
become our investors. All early-stage companies are subject to a number of risks and uncertainties, and it is not 
uncommon for material changes to be made to the offering terms, or to companies’ businesses, plans, or 
prospects, sometimes with little or no notice. When such changes happen during the course of an offering, we 
must file an amendment to our Form C with the SEC, and investors whose subscriptions have not yet been 
accepted will have the right to withdraw their subscriptions and get their money back. Investors whose 
subscriptions have already been accepted, however, will already be our investors and will have no such right. 
 
Non-accredited investors may not be eligible to participate in a future merger or acquisition of the Company and 
may lose a portion of their investment 
Investors should be aware that under Rule 145 under the Securities Act of 1933 if they invest in a company 
through Regulation CrowdFunding and that company becomes involved in a merger or acquisition, there may 
be significant regulatory implications. Under Rule 145, when a company plans to acquire another and offers its 
shares as part of the deal, the transaction may be deemed an offer of securities to the target company's investors, 
because investors who can vote (or for whom a proxy is voting on their behalf) are making an investment 
decision regarding the securities they would receive. All investors, even those with non-voting shares, may have 
rights with respect to the merger depending on relevant state laws. This means the acquirer’s “offer” to the 
target’s investors would require registration or an exemption from registration (such as Reg. D or Reg. CF), the 
burden of which can be substantial. As a result, non-accredited investors may have their shares repurchased 
rather than receiving shares in the acquiring company or participating in the acquisition. This may result in 
investors’ shares being repurchased at a value determined by a third party, which may be at a lesser value than 
the original purchase price. Investors should consider the possibility of a cash buyout in such circumstances, 
which may not be commensurate with the long-term investment they anticipate. 
 
Our new product could fail to achieve the sales projections we expect 
Our growth projections are based on the assumption that with an increased advertising and marketing budget, 
our products will be able to gain traction in the marketplace at a faster rate than our current products have. It is 
possible that our new products will fail to gain market acceptance for any number of reasons. If the new 
products fail to achieve significant sales and acceptance in the marketplace, this could materially and adversely 
impact the value of your investment. 
 
We face significant market competition 
We will compete with larger, established companies that currently have products on the market and/or various 
respective product development programs. They may have much better financial means and marketing/sales and 
human resources than us. They may succeed in developing and marketing competing equivalent products earlier 
than us, or superior products than those developed by us. There can be no assurance that competitors will not 



render our technology or products obsolete or that the products developed by us will be preferred to any existing 
or newly developed technologies. It should further be assumed that competition will intensify. 
 
We are competing against other recreational activities 
Although we are a unique company that caters to a select market, we do compete against other recreational 
activities. Our business growth depends on the market interest in the Company over other activities. 
 
We are an early stage company and have limited revenue and operating history 
The Company has a short history, few customers, and effectively no revenue. If you are investing in our 
company, it’s because you think that Attorney Shield is a good idea, that the team will be able to successfully 
market, and sell the product or service, that we can price them right and sell them to enough people so that the 
Company will succeed. Further, we have never turned a profit and there is no assurance that we will ever be 
profitable. 
 
We are an early stage company operating in a new and highly competitive industry 
The Company operates in a relatively new industry with a lot of competition from both startups and established 
companies. As other companies flood the market and reduce potential market share, Investors may be less 
willing to invest in a company with a declining market share, which could make it more challenging to fund 
operations or pursue growth opportunities in the future. 
 
Intense Market Competition 
The market in which the company operates may be highly competitive, with established players, emerging 
startups, and potential future entrants. The presence of competitors can impact the company's ability to attract 
and retain customers, gain market share, and generate sustainable revenue. Competitors with greater financial 
resources, brand recognition, or established customer bases may have a competitive advantage, making it 
challenging for the company to differentiate itself and achieve long-term success. 
 
Vulnerability to Economic Conditions 
Economic conditions, both globally and within specific markets, can significantly influence the success of 
early-stage startups. Downturns or recessions may lead to reduced consumer spending, limited access to capital, 
and decreased demand for the company's products or services. Additionally, factors such as inflation, interest 
rates, and exchange rate fluctuations can affect the cost of raw materials, operational expenses, and profitability, 
potentially impacting the company's ability to operate. 
 
Uncertain Regulatory Landscape 
Due to the unestablished nature of the market the business operates within, the potential introduction of new 
laws or industry-specific standards can impose additional costs and operational burdens on the company. 
Non-compliance or legal disputes may result in fines, penalties, reputational damage, or even litigation, 
adversely affecting the company's financial condition and ability to operate effectively. 
 



We have pending patent approval’s that might be vulnerable 
One of the Company's most valuable assets is its intellectual property. The Company's intellectual property such 
as patents, trademarks, copyrights, Internet domain names, and trade secrets may not be registered with the 
proper authorities. We believe one of the most valuable components of the Company is our intellectual property 
portfolio. Due to the value, competitors may misappropriate or violate the rights owned by the Company. The 
Company intends to continue to protect its intellectual property portfolio from such violations. It is important to 
note that unforeseeable costs associated with such practices may invade the capital of the Company due to its 
unregistered intellectual property. 
 
Our trademarks, copyrights and other intellectual property could be unenforceable or ineffective 
Intellectual property is a complex field of law in which few things are certain. It is possible that competitors will 
be able to design around our intellectual property, find prior art to invalidate it, or render the patents 
unenforceable through some other mechanism. If competitors are able to bypass our trademark and copyright 
protection without obtaining a sublicense, it is likely that the Company’s value will be materially and adversely 
impacted. This could also impair the Company’s ability to compete in the marketplace. Moreover, if our 
trademarks and copyrights are deemed unenforceable, the Company will almost certainly lose any potential 
revenue it might be able to raise by entering into sublicenses. This would cut off a significant potential revenue 
stream for the Company. 
 
The cost of enforcing our trademarks and copyrights could prevent us from enforcing them 
Trademark and copyright litigation has become extremely expensive. Even if we believe that a competitor is 
infringing on one or more of our trademarks or copyrights, we might choose not to file suit because we lack the 
cash to successfully prosecute a multi-year litigation with an uncertain outcome; or because we believe that the 
cost of enforcing our trademark(s) or copyright(s) outweighs the value of winning the suit in light of the risks 
and consequences of losing it; or for some other reason. Choosing not to enforce our trademark(s) or 
copyright(s) could have adverse consequences for the Company, including undermining the credibility of our 
intellectual property, reducing our ability to enter into sublicenses, and weakening our attempts to prevent 
competitors from entering the market. As a result, if we are unable to enforce our trademark(s) or copyright(s) 
because of the cost of enforcement, your investment in the Company could be significantly and adversely 
affected. 
 
The loss of one or more of our key personnel, or our failure to attract and retain other highly qualified personnel 
in the future, could harm our business 
Our business depends on our ability to attract, retain, and develop highly skilled and qualified employees. As 
we grow, we will need to continue to attract and hire additional employees in various areas, including sales, 
marketing, design, development, operations, finance, legal, and human resources. However, we may face 
competition for qualified candidates, and we cannot guarantee that we will be successful in recruiting or 
retaining suitable employees. Additionally, if we make hiring mistakes or fail to develop and train our 
employees adequately, it could have a negative impact on our business, financial condition, or operating results. 
We may also need to compete with other companies in our industry for highly skilled and qualified employees. 



If we are unable to attract and retain the right talent, it may impact our ability to execute our business plan 
successfully, which could adversely affect the value of your investment. Furthermore, the economic 
environment may affect our ability to hire qualified candidates, and we cannot predict whether we will be able 
to find the right employees when we need them. This would likely adversely impact the value of your 
investment. 
 
Our ability to sell our product or service is dependent on outside government regulation which can be subject to 
change at any time 
Our ability to sell our products is subject to various government regulations, including but not limited to, 
regulations related to the manufacturing, labeling, distribution, and sale of our products. Changes in these 
regulations, or the enactment of new regulations, could impact our ability to sell our products or increase our 
compliance costs. Furthermore, the regulatory landscape is subject to regular change, and we may face 
challenges in adapting to such changes, which could adversely affect our business, financial condition, or 
operating results. In addition to government regulations, we may also be subject to other laws and regulations 
related to our products, including intellectual property laws, data privacy laws, and consumer protection laws. 
Non-compliance with these laws and regulations could result in legal and financial liabilities, reputational 
damage, and regulatory fines and penalties. It is also possible that changes in public perception or cultural 
norms regarding our products may impact demand for our products, which could adversely affect our business 
and financial performance, which may adversely affect your investment. 
 
We rely on third parties to provide services essential to the success of our business 
Our business relies on a variety of third-party vendors and service providers, including but not limited to 
manufacturers, shippers, accountants, lawyers, public relations firms, advertisers, retailers, and distributors. Our 
ability to maintain high-quality operations and services depends on these third-party vendors and service 
providers, and any failure or delay in their performance could have a material adverse effect on our business, 
financial condition, and operating results. We may have limited control over the actions of these third-party 
vendors and service providers, and they may be subject to their own operational, financial, and reputational 
risks. We may also be subject to contractual or legal limitations in our ability to terminate relationships with 
these vendors or service providers or seek legal recourse for their actions. Additionally, we may face challenges 
in finding suitable replacements for these vendors and service providers, which could cause delays or 
disruptions to our operations. The loss of key or other critical vendors and service providers could materially 
and adversely affect our business, financial condition, and operating results, and as a result, your investment 
could be adversely impacted by our reliance on these third-party vendors and service providers. 
 
The Company is vulnerable to hackers and cyber-attacks 
As an internet-based business, we may face risks related to cybersecurity and data protection. We rely on 
technology systems to operate our business and store and process sensitive data, including the personal 
information of our investors. Any significant disruption or breach of our technology systems, or those of our 
third-party service providers, could result in unauthorized access to our systems and data, and compromise the 
security and privacy of our investors. Moreover, we may be subject to cyber-attacks or other malicious 



activities, such as hacking, phishing, or malware attacks, that could result in theft, loss, or destruction of our 
data, disruption of our operations, or damage to our reputation. We may also face legal and regulatory 
consequences, including fines, penalties, or litigation, in the event of a data breach or cyber-attack. Any 
significant disruption or downtime of our platform, whether caused by cyber-attacks, system failures, or other 
factors, could harm our reputation, reduce the attractiveness of our platform, and result in a loss of investors and 
issuer companies. Moreover, disruptions in the services of our technology provider or other third-party service 
providers could adversely impact our business operations and financial condition. This would likely adversely 
impact the value of your investment. 
 
Economic and market conditions 
The Company's business may be affected by economic and market conditions, including changes in interest 
rates, inflation, consumer demand, and competition, which could adversely affect the Company's business, 
financial condition, and operating results. 
 
Force majeure events 
The Company's operations may be affected by force majeure events, such as natural disasters, pandemics, acts 
of terrorism, war, or other unforeseeable events, which could disrupt the Company's business and operations 
and adversely affect its financial condition and operating results. 
 
Adverse publicity 
The Company's business may be negatively impacted by adverse publicity, negative reviews, or social media 
campaigns that could harm the Company's reputation, business, financial condition, and operating results. 
 
The CEO, David Walton spends 100% of his time on Attorney Shield and also serves as one of three board 
Directors. 
 
RESTRICTIONS ON TRANSFER 
  
The common stock sold in the Regulation CF offering, may not be transferred by any purchaser, for a period of 
one-year beginning when the securities were issued, unless such securities are transferred: 
(1)      to the Company; 
(2)      to an accredited investor; 
(3)      as part of an offering registered with the SEC; or 
(4)      to a member of the family of the purchaser or the equivalent, to a trust controlled by the purchaser, to a 
trust created for the benefit of a member of the family of the purchaser or the equivalent, or in connection with 
the death or divorce of the purchaser or other similar circumstance. 
 
SIGNATURES 
 



Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation 
Crowdfunding (§ 227.100-503), the issuer certifies that it has reasonable grounds to believe that it meets all of 
the requirements for filing on Form C and has duly caused this Form to be signed on its behalf by the duly 
authorized undersigned, on November 10, 2025. 
 
Attorney Shield, Inc. 

By /s/ David Christopher Walton 

Title: CEO, Treasurer & Director 
 

By /s/ David Christopher Walton 
Name: David Christopher Walton 
Title: CEO, Treasurer & Director 
 

By /s/ David Christopher Walton 
Name: David Christopher Walton 
Title: CEO, Treasurer & Director 
 

By /s/ Pennie Merie 
Name: Pennie Merie 
Title: COO, Secretary & Director 
 

By /s/ Jason Harrington 
Name: Jason Harrington 
Title: Director 
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Distribution account Total
Assets

Current Assets

Bank Accounts

Attorney Shield (9347) - 1 124,793.53

Total for Bank Accounts $124,793.53

Other Current Assets

Loan to Bradley Lewis 50,000.00

Stripe Clearing Account 3,714.72

Total for Other Current Assets $53,714.72

Total for Current Assets $178,508.25

Fixed Assets

Accumulated amortization -769.00

Total for Fixed Assets -$769.00

Other Assets

Startup & organizational costs 27,697.83

Total for Other Assets $27,697.83

Total for Assets $205,437.08

Liabilities and Equity

Liabilities

Current Liabilities

Other Current Liabilities

Customer prepayments 0.00

Deduction Payable 1,652.62

Total for Other Current Liabilities $1,652.62

Total for Current Liabilities $1,652.62

Total for Liabilities $1,652.62

Equity

Investor Capital 1,095,000.00

Opening balance equity 0.00

Reconciliation Adjustment 1,231.00

Start Engine Reg CF (Crowdfunding) 482,172.14

Retained Earnings -399,044.77

Net Income -975,573.91

Total for Equity $203,784.46

Total for Liabilities and Equity $205,437.08

Balance Sheet
Attorney Shield, Inc.
As of December 31, 2025
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Distribution account Total
Income

Sales

Affirm Income 1,311.38

Shopify Sales 53,534.09

Stripe Sales 394,255.58

Total for Sales $449,101.05

Stripe Refunds -22,603.00

Total for Income $426,498.05

Cost of Goods Sold

Cost of goods sold 6,671.02

Cost of labor - COGS 393,464.43

Supplies & materials - COGS 34,441.81

Total for Cost of goods sold $434,577.26

Total for Cost of Goods Sold $434,577.26

Gross Profit -$8,079.21

Expenses

Advertising & marketing 399.00

Advertising & marketing 71,364.15

Social media 17,732.74

Total for Advertising & marketing $89,495.89

Bank and Merchant Fees

Affirm Fees 175.28

Bank fees & service charges 1,486.00

Shopify Fees 1,586.06

Stripe Fees 14,756.12

Total for Bank and Merchant Fees $18,003.46

Commissions & fees 813.79

Contract labor 317,193.81

Employee benefits

Workers' compensation insurance 276.50

Total for Employee benefits $276.50

General business expenses 101,340.40

General business expense 33.25

Memberships & subscriptions 12,875.90

Uniforms 1,221.74

Total for General business expenses $115,471.29

Insurance

Business insurance 2,638.49

Profit and Loss
Attorney Shield, Inc.
January-December, 2025



Total for Insurance $2,638.49

Legal & accounting services 601.37

Accounting fees 8,642.00

Legal Fees 172,216.16

Total for Legal & accounting services $181,459.53

Meals

Meals with clients 1,296.16

Team Meals 1,023.94

Travel meals 4,155.14

Total for Meals $6,475.24

Office expenses 29.00

Office supplies 418.56

Shipping & postage 1,075.67

Small tools & equipment 8,728.58

Software & apps 3,402.23

Total for Office expenses $13,654.04

Payroll expenses

Dental & Medical Contribution ER 1,145.29

Payroll Tax 15,129.58

Salaries & wages 181,711.79

Total for Payroll expenses $197,986.66

R&D Cost 13,548.93

Registration Fees 660.13

Taxes paid 849.73

Travel

Airfare 2,316.09

Hotels 5,901.29

Taxis or shared rides 478.34

Total for Travel $8,695.72

Total for Expenses $967,223.21

Net Operating Income -$975,302.42

Other Income

Interest earned 17.06

Total for Other Income $17.06

Other Expenses

Vehicle expenses

Parking & tolls 288.55

Total for Vehicle expenses $288.55

Total for Other Expenses $288.55

Net Other Income -$271.49

Net Income -$975,573.91
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Full name
OPERATING ACTIVITIES

Net Income

Adjustments to reconcile Net Income to Net Cash provided by operations:

Deduction Payable

Loan to Bradley Lewis

Stripe Clearing Account

Total for Adjustments to reconcile Net Income to Net Cash provided by operations:

Net cash provided by operating activities

INVESTING ACTIVITIES

FINANCING ACTIVITIES

Investor Capital

Start Engine Reg CF (Crowdfunding)

Net cash provided by financing activities

NET CASH INCREASE FOR PERIOD

Cash at beginning of period

CASH AT END OF PERIOD

Statement of Cash Flows
Attorney Shield, Inc.
January-December, 2025

 Wednesday, March 11, 2026 06:34 PM GMT-04:00



Total

-975,573.91

1,652.62

-50,000.00

2,909.39

-$45,437.99

-$1,021,011.90

945,000.00

151,528.11

$1,096,528.11

$75,516.21

$49,277.32

$124,793.53



Category
Shares

Com
m

on Stock
Preferred Stock

Additional Paid-In Capital
Retained Earnings (Deficit)

Total Equity
Balance at Beginning of Period

0
—

—
—

—
$0 

Issuance of Com
m

on Stock
5,800,000

$580 
—

—
—

$580 
Issuance of Preferred Stock

416,667
—

$29,167 
$95,833 

—
$125,000 

Stock O
ption G

rants (N
on-cash)

800,000
—

—
—

—
$0 

N
et Incom

e / (Loss) for the Period
—

—
—

—
($95)

($95)
Dividends Paid (if any)

—
—

—
—

—
$0 

Balance at End of Period
7,016,667

$580 
$29,167 

$95,833 
($95)

$125,485 

Category
Shares

Com
m

on Stock
Preferred Stock

Additional Paid-In Capital
Retained Earnings (Deficit)

Total Equity
Balance at Beginning of Period

7,016,667
$580 

$29,167 
$95,833 

($95)
$125,485 

Issuance of Com
m

on Stock
389,902

$467,882 
—

—
—

$467,882 
Issuance of Preferred Stock

83,334
—

$5,833 
$19,167 

—
$25,000 

Stock O
ption G

rants (N
on-cash)

402,446
—

—
—

—
$0 

N
et Incom

e / (Loss) for the Period
—

—
—

—
($398,950)

($398,950)
Dividends Paid (if any)

—
—

—
—

—
$0 

Balance at End of Period
7,892,349

$468,462 
$35,000 

$115,000 
($399,045)

$219,418 

Category
Shares

Com
m

on Stock
Preferred Stock

Additional Paid-In Capital
Retained Earnings (Deficit)

Total Equity
Balance at Beginning of Period

7,892,349
$468,462 

$35,000 
$115,000 

($399,045)
$219,418 

Issuance of Com
m

on Stock
844,955

$568,946 
—

—
—

$568,946 
Issuance of Preferred Stock

238,095
—

$500,000 
—

—
$500,000 

Stock O
ption G

rants (N
on-cash)

200,000
—

—
—

—
$0 

N
et Incom

e / (Loss) for the Period
—

—
—

—
($975,574)

($975,574)
Dividends Paid (if any)

—
—

—
—

—
$0 

Balance at End of Period
9,175,399

$1,037,408 
$535,000 

$115,000 
($1,374,619)

$312,789 

Statem
ent of Changes in Equity

For the Year Ended 2023

For the Year Ended 2024

For the Year Ended 2025



 
 

 

NOTE 1 – NATURE OF OPERATIONS 
 
Attorney Shield, Inc was formed on July 17, 2023 (“Inception”) in the State of Delaware.   The financial 
statements of Attorney Shield (which may be referred to as the "Company", "we," "us," or "our") are 
prepared in accordance with accounting principles generally accepted in the United States of America 
(“U.S. GAAP”). The Company’s headquarters are located in Dover Delaware. 
 
Attorney Shield, Inc: Attorney Shield redefines affordable tech-enabled access to legal services. The 
Attorney Shield mobile app delivers affordable nationwide access to real lawyers. Start a live video call, 
get expert legal guidance on the spot, and alert your emergency contacts, so you're always supported and 
never alone. Our Member Protection Warranty provides additional coverage in cases of unnecessary 
escalation by police or unlawful arrest. 
 
NOTE 2 – SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 
 
Use of Estimates 
The preparation of financial statements in conformity with U.S. GAAP requires management to make 
certain estimates and assumptions that affect the reported amounts of assets and liabilities, and the reported 
amount of expenses during the reporting periods.  Actual results could materially differ from these 
estimates. It is reasonably possible that changes in estimates will occur in the near term.  
  
Fair Value of Financial Instruments 
Fair value is defined as the exchange price that would be received for an asset or paid to transfer a liability 
(an exit price) in the principal or most advantageous market for the asset or liability in an orderly transaction 
between market participants as of the measurement date. Applicable accounting guidance provides an 
established hierarchy for inputs used in measuring fair value that maximizes the use of observable inputs 
and minimizes the use of unobservable inputs by requiring that the most observable inputs be used when 
available. Observable inputs are inputs that market participants would use in valuing the asset or liability 
and are developed based on market data obtained from sources independent of the Company. Unobservable 
inputs are inputs that reflect the Company’s assumptions about the factors that market participants would 
use in valuing the asset or liability. There are three levels of inputs that may be used to measure fair value: 

  
  Level 1  - Observable inputs that reflect quoted prices (unadjusted) for identical assets or liabilities  

      in active markets. 
 
  Level 2  - Include other inputs that are directly or indirectly observable in the marketplace. 
 
  Level 3  - Unobservable inputs which are supported by little or no market activity. 

   
The fair value hierarchy also requires an entity to maximize the use of observable inputs and minimize the 
use of unobservable inputs when measuring fair value. 

  
Fair-value estimates discussed herein are based upon certain market assumptions and pertinent information 
available to management as of December 31, 2025. The respective carrying value of certain on-balance-
sheet financial instruments approximated their fair values.  
 
Cash and Cash Equivalents 
For purpose of the statement of cash flows, the Company considers all highly liquid debt instruments 
purchased with an original maturity of three months or less to be cash equivalents. 
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Revenue Recognition 
The Company will recognize revenues based on the duration of membership payment. As of December 31, 
2025, the Company offered monthly, semiannual and annual membership options.  
   
Income Taxes 
The Company applies ASC 740 Income Taxes (“ASC 740”).  Deferred income taxes are recognized for the 
tax consequences in future years of differences between the tax bases of assets and liabilities and their 
financial statement reported amounts at each period end, based on enacted tax laws and statutory tax rates 
applicable to the periods in which the differences are expected to affect taxable income. Valuation 
allowances are established, when necessary, to reduce deferred tax assets to the amount expected to be 
realized. The provision for income taxes represents the tax expense for the period, if any and the change 
during the period in deferred tax assets and liabilities.  
 
ASC 740 also provides criteria for the recognition, measurement, presentation and disclosure of uncertain 
tax positions.  A tax benefit from an uncertain position is recognized only if it is “more likely than not” that 
the position is sustainable upon examination by the relevant taxing authority based on its technical merit. 
  
The Company is subject to tax in the United States (“U.S.”) and files tax returns in the U.S. Federal 
jurisdiction and Delaware state jurisdiction.  The Company is subject to U.S. Federal, state and local income 
tax examinations by tax authorities for all periods since Inception.  The Company currently is not under 
examination by any tax authority.  
 
Concentration of Credit Risk 
The Company maintains its cash with a major financial institution located in the United States of America 
which it believes to be creditworthy.  Balances are insured by the Federal Deposit Insurance Corporation 
up to $250,000.  At times, the Company may maintain balances in excess of the federally insured limits. 
 
NOTE 3 – DEBT 
The Company carries no debt, loans, equipment leases or otherwise.  
 
NOTE 4 – COMMITMENTS AND CONTINGENCIES 
 
We are currently not involved with or know of any pending or threatening litigation against the Company 
or any of its officers. 
 
NOTE 5 – STOCKHOLDERS’ EQUITY 
 
Common Stock 
We have authorized the issuance of 10,700,004 shares of our class A common stock with par value of 
$.0001.  As of December 31, 2024 the company has currently issued 5,800,000 shares of our common stock. 
 
We have authorized the issuance of 500,004 shares of our Series Seed preferred stock with par value of 
$.07.  As of December, 31, 2024 the company has currently issued 500,004 shares of our Series Seed 
preferred stock. 
 
We have authorized the issuance of 3,699,996 shares of our class B common stock with par value of $1.20.  
As of December 31, 2024 the company has currently issued 383,902 shares of our class B common stock. 
 
We have authorized the issuance of 2,142,857 shares of our Series Seed II preferred stock with a par value 
of 2.10. As of December, 31, 2025 the company has currently issued 238,095 shares of our Seed Series II 
preferred stock. 
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NOTE 6 – RELATED PARTY TRANSACTIONS  
 
None 
 
NOTE 7 – SUBSEQUENT EVENTS 
 
None 



I, David Walton, the CEO of Attorney Shield, Inc., hereby certify that the financial statements of 
Attorney Shield, Inc. and notes thereto for the periods ending 2024 and 2025 included in this 
Form C offering statement are true and complete in all material respects and that the 
information below reflects accurately the information reported on our federal income tax returns.  
 
For the year 2025 the amounts reported on our tax returns were total income of $426,498. 
Attorney Shield, Inc. has not yet filed its federal tax return for year 2025; however for the year 
2024, the company’s federal income tax payable was $0.00.  
 
 
IN WITNESS THEREOF, this Principal Executive Officer's Financial Statement Certification has 
been executed as of the13th of March, 2026. 
  
  
_______________________ (Signature) 
  
CEO 
  
03/13/2026 


