Offering Memorandum: Part II of Offering Document (Exhibit A to Form C)

Atlas News Inc
5600 SMU Blvd
Dallas, TX 75206
http://theatlasnews.co

Up to $1,234,998.60 in Common Stock at $2.42
Minimum Target Amount: $14,999.16

A crowdfunding investment involves risk. You should not invest any funds in this offering unless you can afford to lose yvour
entire investment.

In making an investment decision, investors must rely on their own examination of the issuer and the terms of the offering,
including the merits and risks involved. These securities have not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore, these authorities have not passed upon the accuracy or
adequacy of this document.

The U.5. Securities and Exchange Commission does not pass upon the merits of any securities offered or the terms of the
offering, nor does it pass upon the accuracy or completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5. Securities and Exchange Commission
has not made an independent determination that these securities are exempt from registration.

In the event that we become a reporting company under the Securities Exchange Act of 1934, we intend to take advantage of
the provisions that relate to "Emerging Growth Companies” under the JOBS Act of 2012, including electing to delay
compliance with certain new and revised accounting standards under the Sarbanes-Oxley Act of 2002,



Company:

Company: Atlas News Inc

Address: 5600 SMU Blvd, Dallas, TX 75206
state of Incorporation: DE

Date Incorporated: September 01, 2021

Terms:

Equity

Offering Minimum: $14,999.16 | 6,198 shares of Common Stock
Offering Maximum: $1,234,998.60 | 510,330 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: 82,42

Minimum Investment Amount (per investor): $300.08

*Maximum number of shares offered subject to adjustment for bonus shares. See Bonus info below,

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the Company (the “CEO"), or his or her
successor, as the Subscriber’s true and lawful proxy and attorney, with the power to act alone and with full power of
substitution, to, consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities, (ii) give and receive
notices and communications, (1i1) execute any instrument or document that the CEQ determines is necessary or appropriate
in the exercise of its authority under this instrument, and (iv) take all actions necessary or appropriate in the judgment of
the CEO for the accomplishment of the foregoing, The proxy and power granted by the Subscriber pursuant to this Section
are coupled with an interest. Such proxy and power will be irrevocable. The proxy and power, so long as the Subscriber is an
individual, will survive the death, incompetency and disability of the Subscriber and, so long as the Subscriber is an entity,
will survive the merger or reorganization of the Subscriber or any other entity holding the Securities. However, the Proxy
will terminate upon the closing of a firm-commitment underwritten public offering pursuant to an effective registration
statement under the Securities Act of 1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the Common Stock.

Investment Incentives and Bonuses™®
Time-Based Perks
Super Early Bird - Invest Within 72 Hours and receive 8% bonus shares
Early Bird - Invest Within week and receive 5% bonus shares
Volume-Based Perks™”
Tier 1 Perk | Invest 3300+

& Receive 1 Year Subscription for Free,
#* A Bi-Annual Investor Update Newsletter,

Tier 2 Perk | Invest S600+

& Receive 3 Year Subscription for Free

& A Bi-Annual Investor Update Newsletter
* And an Investor Only Challenge Coin.

& Atlas News “A” Hat

Tier 3 Perk | Invest 31,500+

Receive a Lifetime Subscription for Free

A Bi-Annual Investor Update Newsletter

Quarterly Investor Conference Calls Until Our Next Raise

An Investor-Only Challenge Coin

A Full Merch "Care Package” - consisting of shoes, clothing, and special items.
And a 5% Bonus Shares

Tier 4 Perk | Invest 35,000+

& Receive a Lifetime Subscription for Free
¢ A Bi-Annual Investor Update Newsletter



& Quarterly Investor Conference Calls Until Our Next Raise

* An Investor-Only Challenge Coin

& A Full Merch "Care Package® - consisting of shoes, clothing, and special items.
* Custom Whiskey Glasses & Bottle with Altas Branding.

= And 8% Bonus Shares

Tier 5 Perk | Invest 310,000+

& Receive Everything in Tier 4

& A Custom Steel Automatic (Seiko) Movement Watch with Atlas Logo
* 5% off Merch lifetime

& And 10% Bonus Shares

Tier & Perk | Invest 320,000+

¢ Receive everything in Tier 5

* Plus we will pay for your entire trip to visit our HQ), Premium Seats at a Sporting Event in Dallas, and Dinner®**
& Andahug.

e Plus 12% Bonus Shares.

Tier 7 Perk | Invest £50,000+

* Receive everything in Tier 5

& And tickets to a UFC Title Fight on an exclusive trip with the Atlas News Team, and Dinner in the Host City®™**
* And an appearance on the Atlas News Podcast

= And a hug.

& Plus 15% Bonus Shares.

Lovalty Bonus
Subscriber List {actual subscribers to the app already) - 10% extra bonus

*In order to receive perks from an investment, one must submit a single investment in the same offering that meets the
minimum perk requirement. Bonus shares from perks will not be granted if an investor submits multiple investments that,
when combined, meet the perk requirement. All perks occur when the offering is completed.

Crowdfunding investments made through a self-directed IRA cannot receive non-bonus share perks due to tax laws. The
Internal Revenue Service (IRS) prohibits self-dealing transactions in which the investor receives an immediate, personal
financial gain on investments owned by their retirement account. As a result, an investor must refuse those non-bonus
share perks because they would be receiving a benefit from their IRA account.

**After the completion of the offering, the Company will collect investor information to facilitate the issuance of the perks
listed in this section.

***Meetings and dinners will be scheduled at mutually convenient times. Please note that travel and lodging expenses are
included in this offering.

The 10% StartEngine Owners- Bonus

Atlas News Inc. will offer 10% additional bonus shares for all investments that are committed by investors that are eligible
for the StartEngine Crowdfunding Inc. OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares they purchase in this offering. For
example, if you buy 100 shares of Common Stock at $2.42 / share, yvou will receive 110 shares of Common Stock, meaning
you'll own 110 shares for $242. Fractional shares will not be distributed and share bonuses will be determined by rounding
down to the nearest whole share.

This 10% Bonus is only valid during the investors eligibility period. Investors eligible for this bonus will also have priority if
they are on a waitlist to invest and the company surpasses its maximum funding goal. They will have the first opportunity to
invest should room in the offering become available if prior investments are canceled or fail.

Investors will receive the highest single bonus they are eligible for among the bonuses based on the amount invested and
time of offering elapsed (if any). Eligible investors will also receive the Owner's Bonus and Lovalty Bonus in addition to the
aforementioned bonus.

The Company and its Business

Company Overview



Atlas News Inc. ("Atlas” or "Atlas News" or "The Company)” is a news & media company.

A news & media company carving a lane in the world with original content, using tech-enabled journalists and intelligence
gathering to create Unbiased & Unfiltered news.

Our Chief Editor and multiple writers in our News department hold intelligence positions, and our journalists are trained on
and use the same platforms and technology that the CIA, DoD, and intelligence community use to gather information. We

then compile and publish that information directly to our audience. This typically allows us to find information faster, more
accurately, and less biased than mainstream media.

We are building a news company so the world and top businesses can be informed faster and more accurately than
yesterday.

We believe Atlas is one of the fastest-growing news and media companies in the world, with some of the highest
engagement on social media. With over 300k collective followers on social media, we have grown entirely organically by
word of mouth and our followers strictly sharing our content.

We are focused on combining intelligence gathering and reporting with original content production. In addition to the
aforementioned intelligence professionals on our team, we have ex-VICE News producers and documentarians driving our
original content production. With both of these combined, we believe we are creating a unique and brash news company
with ambitions to be a global media powerhouse.

Consumer:

Subscription-based, just Tke WS] and NYT. We operate with a paywall and heavy machine learning to swiftly identify what
our readers are reading and deliver content that the customer wants, based on behavior, not top-of-funnel news like
traditional outlets. Our pricing ranges from $6-%8 a month and £50-3%60 a yvear, based on pricing models. Downloading our
app allows you to read a certain number of articles or watch videos/podcasts/docs and then the consumer is asked to pay.

IP:

The company has no registered or pending trademarks, patents, or other traditional IP. The Company owns the following
social media handles, website, and digital app:

+ Instagram account: @atlas.news3
= [nstagram account: @theatlasnews
= Instagram account: @the.war.blog
« Telegram account: @atlasnewstelegram
= Twitter account: @atlasnewsco
» Website: theatlasnews.co
* Phone and digital app: The Atlas News Inc.
Competitors and Industry
Competitors
VICE News, The Daily Wire, VOX, Foreign Policy, AP, and Reuters are all competitors in specific areas of our business,

We are focused on producing real and needle-moving news as opposed to opinion-based or politically motivated news. In
addition, we are creating in-house produced content in both audio and video formats to bring the best of both worlds
together with quality journalism and entertainment-style content.

We believe we have a significantly faster and better process to produce news and content. We gather information that has
way more depth and information, directly from the source. On top, we are creating digitally focused products to deliver that
content for the next generation.

Based on an internal analysis of our community data, we are known for being one of the most reputable news companies in
the market with intelligence-level journalists that allow us to have a significant edge over our competitors.

Industry

The Global Media market is expected to reach $1.05T in 2023 with 43.28% of that being digital media by 2027. In that time
there is projected to be a 7.73% CAGR (2023-2027) with digital media and video and audio to be over 50% of that. (Statista
Media Global Report).



In addition, according to the Grand View Research Center, with the rise in Artificial Intelligence and Machine Learning, the
media market will drastically change with media being more focused on data aggregation and sorting rather than traditional
one reporter to one story production. In media before 2008, traditional news was produced by journalists gathering the
information themselves rather than open-source, whereas today it is rapidly shared on social media and public channels.
This points to a story with content that is typically more strategizing, driving, and engaging, rather than the standard one
reporter, one story approach.

We believe are ahead of this curve by having intelligence journalists who know how to find and sort through information
significantly faster and less filtered—driving us to be an industry leader in the next generation of news and media.

Current Stage and Roadmap
Current Stage

We currently have our post-MVP mobile App in the market and a fully developed website. With an average of 1.5m page
views a month organie, 90k+ unigue visitors a month organic, and an 11% conversion rate on paywall visits.

We have 350k+ organic followers, having never spent a dime on ads, and a higher engagement than 99% of news companies
on social media.

We estimate that we are only operating at around 30% capacity, based on the information and stories that we gather and
have available; however, we are only publishing what we have the manpower for.

Joe Rogan follows us and featured our website on his podcast
Future Roadmap

Our efforts over the next 1-2 years are to drastically increase our content production, hire more staff to drive subscriptions,
and introduce advertising and marketing.

The three areas we are focused on building in this round are a tully staffed News Department, a News+ Department, and a
Growth Department.

News Department - With the amount of information we are collecting and stories available, we are only producing around
30% of the information we have. Our focus is to have dedicated teams to specific areas, with examples being United States
Politics, Geopolitics, War, Conflict, and Business-with the purpose of covering more stories in a steamlined way fueled by
our audience insights.

News+ Department - Our Atlas News+ department, with audio, video, documentaries, and podcasts-is still in the early
stages with only one person dedicated to the production and growth. Part of our plans for this round of funding is to hire a
full production staff and increase our content. We have two ex-VICE News producers who will lead this entire side of our

company fully, with a plan to produce 3-4 full-length documentaries a month and 30+ pieces of audio and video content a
month.

Growth Department - In addition to the growth of our News and News+ departments, we are focused on hiring a full-time
growth manager to drive more subscriptions and direct what content we are producing from feedback from our audience.
We have an 11% conversion rate on direct paywall visits and are looking to hire a team that looks at audience insights and
drives more engagement. A secondary focus is to expand our social reach. We are only on Instagram actively currently and
are looking to expand to all social platforms and have a content strategy with News and News+ for all platforms.

Enterprise Saas:

Pre-product, development phase. A machine-learning and human-driven enterprise intelligence platform to fuel decision-
making and threat analysis.

The Team

Officers and Directors

Name: Stephen Duncan Nix
Stephen Duncan Nix's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

# Position: CEO and Chairman of the Board
Dates of Service: August, 2021 - Present
Responsibilities: Leading overall direction and growth strategy. Responsible for running the company and raising



capital as the company expands. Stephen does not currently take a salary. In order for Stephen to begin taking a
salary, the Board of Directors for the Company will need to vote to provide authorization. The Company expects the
Board of Directors meeting to occur when the Company raises $200k in funding via this raise or any other offering.

Other business experience in the past three yvears:

# Employer: Nix Organization
Title: Managing Partner
Dates of Service: November, 2017 - Present
Responsibilities: Advertising and product development consulting

MName: Stanford Duncan Nix
Stanford Duncan Nix's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

# Position: Chief Operating Officer & Board Member {Director)
Dates of Service: September, 2021 - Present
Responsibilities: My role centers on overseeing and optimizing day-to-day operations, as well as leading the
successful implementation of new products and initiatives. | play a crucial part in driving operational excellence and
growth, ensuring our company achieves its strategic goals with efficiency and innovation. Stanford does not take a
salary.

Other business experience in the past three years:

& Emplover: Nix Organization
Title: Managing Partner
Dates of Service: January, 2019 - Present
Responsibilities: Advertising and product development consulting

Name: William Marvin Fegan

William Marvin Fegan's current primary role is with Lockheed Martin . William Marvin Fegan currently services 30 hours per
week in their role with the Issuer.

Positions and offices currently held with the issuer:

¢ Position: Chief Revenue Officer & Board Member (Director)
Dates of Service: August, 2021 - Present
Responsibilities: Execute revenue growth for Atlas News through means of conversion growth, churn reduction, and
related revenue growth strategies. Liam does not take a salary.

Other business experience in the past three years:

& Emplover: Lockheed Martin
Title: Government Financial Analyst for Missile Defense and F-22 Programs
Dates of Service: June, 2018 - Present
Responsibilities: Managed a $2b+ financial account for Lockheed Martin on multiple flight systems and weapon
systems.

Name: Deven Paul D'eon

Deven Paul D'eon's current primary role is with Vannevar Labs. Deven Paul D'eon currently services 50 hours per week in
their role with the Issuer.

Positions and offices currently held with the issuer:

# Position: Board Member { Director) and Chief Editor
Dates of Service: August, 2021 - Present
Responsibilities: Board member and Chief Editor. Responsible for all content created, content plans, and forward
facing brand and content material. Leads the entire journalism team. Deven does not take a salary.



Other business experience in the past three years:

= Emplover: Vannevar Labs
Title: Head of Data
Dates of Service: November, 2021 - Present

Responsibilities: Is responsible for information gathering and sorting for multiple teams and units within the
company.

Other business experience in the past three years:

= Emplovyer: US Coast Guard Auxiliary
Title: AUP Cadet
Dates of Service: October, 2017 - June, 2021
Responsibilities: Executive Officer and PT Coordinator of the Auxiliary University Program unit at MMA. Head of
member training and progress tracking.

Other business experience in the past three years:

& Employer: Strike Source
Title: Analyst
Dates of Service: August, 2020 - August, 2021
Responsibilities: Providing Analysis for information processing.

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its financial condition. The company is
still subject to all the same risks that all companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and technological developments (such as
hacking and the ability to prevent hacking). Additionally, early-stage companies are inherently more risky than more
developed companies. You should consider general risks as well as specific risks when deciding whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or the “Company”) involves a high degree of risk and
should only be considered by those who can afford the loss of their entire investment. Furthermore, the purchase of any
Common Stock should only be undertaken by persons whose financial resources are sufficient to enable them to indefinitely
retain an illiquid investment. Each investor in the Company should research thoroughly any offering before making an
investment decision and consider all of the information provided regarding the Company as well as the following risk
factors, in addition to the other information in the Company’s Form C. The following risk factors are not intended, and shall
not he deemed to be, a complete description of the commercial, financial, and other risks inherent in the investment in the
Company.

Our business projections are only projections

There can be no assurance that the Company will meet its projections. There can be no assurance that the Company will be
able to find sufficient demand for its product or service, that people think it's a better option than a competing product or
service, or that we will be able to provide a product or service at a level that allows the Company to generate revenue, make
a profit, or grow the business.

Any valuation is difficult to assess

The valuation for the offering was established by the Company. Unlike listed companies that are independently valued
through market-driven stock prices, the valuation of private companies, especially startups, is difficult to assess, may not be
exact, and you may risk overpaying for your investment.

The transferability of the Securities vou are buying is limited

You should be prepared to hold this investment for several years or longer. For the 12 months following your investment,
there will be restrictions on the Common Stock you purchase. More importantly, there are a limited number of established
markets for the resale of these securities. As a result, if you decide to sell these securities in the future, you may not be able
to find, or may have difficulty finding, a buyer, and you may have to locate an interested buyer when you do seek to resell
your investment. The Company may be acquired by an existing player in the industry. However, that may never happen or it
may happen at a price that results in you losing money on this investment.

Your investment could be illiguid for a long time
You should be prepared to hold this investment for several years or longer. For the 12 months following your investment,



there will be restrictions on how you can resell the securities vou receive. More importantly, there are limited established
markets for these securities. As a result, if you decide to sell these securities in the future, you may not be able to find a
buyer. The Company may be acquired by an existing player in the same or a similar industry. However, that may never
happen or it may happen at a price that results in you losing money on this investment.

We may not have enough capital as needed and may be required to raise more capital.

We anticipate needing access to credit in order to support our working capital requirements as we grow. The current market
environment may make it difficult for us to obtain credit on favorable terms. If we cannot obtain credit when we need it, we
could be forced to raise additional equity capital, modify our growth plans, or take some other action that could adversely
affect your investment. Issuing more equity may require bringing on additional investors. Securing these additional
investors could require pricing our equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership percentage would be decreased with
the addition of more investors. If we are unable to find additional investors willing to provide capital, then it is possible that
we will choose to cease our sales or revenue-generating activity. In that case, the only asset remaining to generate a return
on your investment could be our intellectual property. Even if we are not forced to cease our sales activity, the
unavailability of credit could result in the Company performing below expectations, which could adversely impact the value
of yvour investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in the future, which may reduce the
value of your investment in the Company. Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such designation, rights, preferences, and
limitations as needed to raise capital. The terms of preferred stock could be more advantageous to those investors than to
the holders of common stock or other securities. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to be more favorable than the terms of
your investment, and possibly a lower purchase price per security.

Management's Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our management team with respect to the
application and allocation of the proceeds of this offering. The Use of Proceeds described below is an estimate based on our
current business plan. We, however, may find it necessary or advisable to re-allocate portions of the net proceeds reserved
for one category to another, and we will have broad discretion in doing so.

Projections: Forward Looking Information

Any projections or forward-looking statements regarding our anticipated financial or operational performance are
hypothetical and are based on management's best estimate of the probable results of our operations and may not have been
reviewed by our independent accountants. These projections are based on assumptions that management believes are
reasonable. Some assumptions invariably will not materialize due to unanticipated events and circumstances beyvond
management's control. Therefore, actual results of operations will vary from such projections, and such variances may be
material. Any projected results cannot be guaranteed.

The amount raised in this offering may include investments from company insiders or immediate family members
Officers, directors, executives, and existing owners with a controlling stake in the Company (or their immediate family
members) may make investments in this offering. Any such investments will be included in the raised amount reflected on
the campaign page.

Some of our products are still in the prototype phase and might never be operational products

Developing new products and technologies can be a complex process that involves significant risks and uncertainties.
Technical challenges, design flaws, manufacturing defects, and regulatory hurdles can all impact the success of a product or
service. It is possible that there may never be an operational product or that the product may never be used to engage in
transactions. It is possible that the failure to release the product is the result of a change in business model upon the
Company's making a determination that the business model, or some other factor, will not be in the best interest of the
Company and its stockholders.

supply Chain and Logistics Risks

The availability of raw materials, transportation costs, and supply chain disruptions can all impact the ability to
manufacture and distribute products or services, leading to lost revenue or increased costs. Products or services that are not
available when customers need them can lead to lost sales or damage to the brand's reputation.

Quality and Safety of our Product and Service

The quality of a product or service can vary depending on the manufacturer or provider. Poor quality can result in customer
dissatisfaction, returns, and lost revenue. Furthermore, products or services that are not safe can cause harm to customers
and result in liability for the manufacturer or provider. Safety issues can arise from design flaws, manufacturing defects, or
IMproper use.

Minority Holder; Securities with Voting Rights
The Common Stock that an investor is buying has voting rights attached to them. However, you will be part of the minority



shareholders of the Company and have agreed to appoint the Chief Executive Officer of the Company (the "CEQ™), or his or
her successor, as your voting proxy. You are trusting in management discretion in making good business decisions that will
grow your investments. Furthermore, in the event of a liquidation of our Company, you will only be paid out if there is any
cash remaining after all of the creditors of our Company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management's discretion. You are buying securities as a minority holder, and therefore must trust the
management of the Company to make good business decisions that grow vour investment.

Insufficient Funds

The Company might not sell enough securities in this offering to meet its operating needs and fulfill its plans, in which case
it may cease operating and result in a loss on your investment. Even if we sell all the common stock we are offering now, the
Company may need to raise more funds in the future, and if unsuccessful in doing so, the Company will fail. Even if we do
make a successful offering in the future, the terms of that offering might result in your investment in the Company being
worth less, if later investors have better terms than those in this offering.

This offering involves “rolling closings,” which may mean that earlier investors may not have the benefit of information
that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine instruct the escrow agent to disburse
offering funds to us. At that point, investors whose subscription agreements have been accepted will become our investors.
All early-stage companies are subject to a number of risks and uncertainties, and it is not uncommon for material changes
to be made to the offering terms, or to companies’ businesses, plans, or prospects, sometimes with little or no notice. When
such changes happen during the course of an offering, we must file an amendment to our Form C with the SEC, and
investors whose subscriptions have not yet been accepted will have the right to withdraw their subscriptions and get their
money back. Investors whose subscriptions have already been accepted, however, will already be our investors and will have
no such right.

Our new product could fail to achieve the sales projections we expect

Our growth projections are based on the assumption that with an increased advertising and marketing budget, our products
will be able to gain traction in the marketplace at a faster rate than our current products have. It is possible that our new
products will fail to gain market acceptance for any number of reasons. If the new products fail to achieve significant sales
and acceptance in the marketplace, this could materially and adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies that currently have products on the market and/or various respective
product development programs. They mav have much better financial means and marketing/sales and human resources
than us. They may succeed in developing and marketing competing equivalent products earlier than us, or superior products
than those developed by us. There can be no assurance that competitors will not render our technology or products obsolete
or that the products developed by us will be preferred to any existing or newly developed technologies. It should further be
assumed that competition will intensify.

We are competing against other recreational activities
Although we are a unique company that caters to a select market, we do compete against other recreational activities. Our
business growth depends on the market interest in the Company over other activities.

We are an early stage company operating in a new and highly competitive industry

The Company operates in a relatively new industry with a lot of competition from both startups and established companies.
As other companies flood the market and reduce potential market share, Investors may be less willing to invest in a
company with a declining market share, which could make it more challenging to fund operations or pursue growth
opportunities in the future.

Our trademarks, copyrights and other intellectual property could be unenforceable or ineffective

Intellectual property is a complex hield of law in which few things are certain. It is possible that competitors will be able to
design around our intellectual property, find prior art to invalidate it, or render the patents unenforceable through some
other mechanism. If competitors are able to bypass our trademark and copyright protection without obtaining a sublicense,
it is likely that the Company’s value will be materially and adversely impacted. This could also impair the Company’s ability
to compete in the marketplace. Moreover, if our trademarks and copyrights are deemed unenforceable, the Company will
almost certainly lose any potential revenue it might be able to raise by entering into sublicenses. This would cut off a
significant potential revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing them

Trademark and copyright litigation has become extremely expensive. Even if we believe that a competitor is infringing on
one or more of our trademarks or copyrights, we might choose not to file suit because we lack the cash to successfully
prosecute a multi-vear litigation with an uncertain outcome; or because we believe that the cost of enforcing our
trademark(s) or copyright(s) outweighs the value of winning the suit in light of the risks and consequences of losing it; or
for some other reason. Choosing not to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing our ability to enter into sublicenses,



and weakening our attempts to prevent competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, your investment in the Company could be significantly and
adversely affected.

The loss of one or more of our key personnel, or our failure to attract and retain other highly qualified personnel in the
future, could harm our business

Our business depends on our ability to attract, retain, and develop highly skilled and qualified employees. As we grow, we
will need to continue to attract and hire additional employees in various areas, including sales, marketing, design,
development, operations, finance, legal, and human resources. However, we may face competition for gualified candidates,
and we cannot guarantee that we will be successful in recruiting or retaining suitable employees. Additionally, if we make
hiring mistakes or fail to develop and train our employees adequately, it could have a negative impact on our business,
financial condition, or operating results. We may also need to compete with other companies in our industry for highly
skilled and qualified employees. If we are unable to attract and retain the right talent, it may impact our ability to execute
our business plan successfully, which could adversely affect the value of vour investment. Furthermore, the economic
environment may affect our ability to hire qualified candidates, and we cannot predict whether we will be able to find the
right employvees when we need them. This would likely adversely impact the value of vour investment.

Our ability to sell our product or service is dependent on outside government regulation which can be subject to change at
any time

Our ability to sell our products is subject to various government regulations, including but not limited to, regulations
related to the manufacturing, labeling, distribution, and sale of our products. Changes in these regulations, or the
enactment of new regulations, could impact our ability to sell our products or increase our compliance costs. Furthermore,
the regulatory landscape is subject to regular change, and we may face challenges in adapting to such changes, which could
adversely affect our business, financial condition, or operating results. In addition to government regulations, we may also
be subject to other laws and regulations related to our products, including intellectual property laws, data privacy laws, and
consumer protection laws. Non-compliance with these laws and regulations could result in legal and financial liabilities,
reputational damage, and regulatory fines and penalties. It is also possible that changes in public perception or cultural
norms regarding our products may impact demand for our products, which could adversely affect our business and financial
performance, which may adversely affect your investment.

We rely on third parties to provide services essential to the success of our business

Our business relies on a variety of third-party vendors and service providers, including but not limited to manufacturers,
shippers, accountants, lawyers, public relations firms, advertisers, retailers, and distributors. Our ability to maintain high-
quality operations and services depends on these third-party vendors and service providers, and any failure or delay in their
performance could have a material adverse effect on our business, financial condition, and operating results. We may have
limited control over the actions of these third-party vendors and service providers, and they may be subject to their own
operational, financial, and reputational risks. We may also be subject to contractual or legal limitations in our ability to
terminate relationships with these vendors or service providers or seek legal recourse for their actions. Additionally, we may
face challenges in finding suitable replacements for these vendors and service providers, which could cause delays or
disruptions to our operations. The loss of key or other critical vendors and service providers could materially and adversely
affect our business, financial condition, and operating results, and as a result, your investment could be adversely impacted
by our reliance on these third-party vendors and service providers.

The Company is vulnerable to hackers and cyber-attacks

As an internet-based business, we may face risks related to cybersecurity and data protection. We rely on technology
systems to operate our business and store and process sensitive data, including the personal information of our investors.
Any significant disruption or breach of our technology systems, or those of our third-party service providers, could result in
unauthorized access to our systems and data, and compromise the security and privacy of our investors. Moreover, we may
be subject to cyber-attacks or other malicious activities, such as hacking, phishing, or malware attacks, that could result in
theft, loss, or destruction of our data, disruption of our operations, or damage to our reputation. We may also face legal and
regulatory consequences, including fines, penalties, or litigation, in the event of a data breach or cyber-attack. Any
significant disruption or downtime of our platform, whether caused by cyber-attacks, system failures, or other factors, could
harm our reputation, reduce the attractiveness of our platform, and result in a loss of investors and issuer companies.
Moreover, disruptions in the services of our technology provider or other third-party service providers could adversely
impact our business operations and financial condition. This would likely adversely impact the value of your investment.

The Company may undergo a future change that could affect your investment

The Company may change its business, management or