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You should carefully consider the risks described here together with the other information set
forth in this document, which could materially affect our business, financial condition and
future results. The risks described below are not the only risks facing our company. Risks and
uncertainties not currently known to us or that we currently deem to be immaterial also may
materially adversely affect our business, financial condition and operating results.

Disclosures already included on our page:

1. We are developing both hardware and software systems. These sometimes encounter
delays due to unanticipated complexities in implementation. The amount of time
required to fully implement and test features can sometimes be more than originally
anticipated, due to factors both within and outside of the company’s control. We may
not be able to engage suppliers for the components in a timely manner, at an acceptable
price or in the necessary quantities. We will also need to do extensive testing to ensure
that our products meet regulatory requirements, and re-work the products if initial
testing fails. We have limited resources and, to the extent that such engineering and
manufacturing resources are devoted to the design and production of one particular
subsystem or are otherwise engaged such as in development services activities, we may
have difficulty designing and delivering new models in a timely manner.

2. Hardware development and delivery depends on reliable supply chains whose
production capacity and delivery timetables are not within our control. We may
experience delays due to shipping issues, political issues or renewed pandemic-related
production problems, domestically or overseas. And some components may only be
available from a limited number of suppliers, which may affect the delivery times,
volumes and/or costs of such components. While we believe that we may be able to
establish alternate supply relationships and can obtain or engineer replacement
components for our single source components, we may be unable to do so in the short
term, or at all, at prices or costs that are favorable to us. In particular, while we believe
that we will be able to secure alternate sources of supply for most of our single sourced
components in a relatively short time frame, qualifying alternate suppliers or developing
our own replacements for certain highly customized components may be time
consuming, costly and may force us to make additional modifications to a robot’s design.



Qur"rabots a5 a service" model relies on the ability of our partners to meet their . Our “robots as a service” model relies on the ability of our partners to meet their Our "robots as a service” model relies on the ability of our partners to meet their
commitments related to time, maney and market development. If they should fall commitments related to time, money and market develapment. If they should fall shart, commitments related to time, money and market development. If they should fall short,
our results may be impacted. our results may be impacted, our results may be impacted.
Our products a laboration with te g Qur products are being developed in collaboration with technology suppli i Our products are being developed in collabor ith technelogy suppliers of highly
npute modules and communication devices. If a sophisticated products such as compute modules and communication de sophisticated praducts such as compute madules and communication devices. If a major
curity flaw is disc in such products, our ability to perform timely deliver security flaw is discovered in such products, aur ability to perform timely security flaw is discover
lect data in a safe and confidential manner may be camprom collect data in a safe and confidential manner may be compromised temp
The Campany may never receive a future equity financing or elect to convert the 5. The Co e equity financing or elect to convert the
Securities upon such future financing. In addition, the Company may never undergo a addition, the Company may never undergo a Securities upon such future financing. In addition, the Company may n
ity event such as a sale of the Company ar an IPO. If neither the conversion of the liquidity event such as a sale of the Company or an IPO. If neither the conversion of the
ty event oc s left holding the eft hol Securities nor a liquidity event oceurs, the Purchasers could be left holding the Securiti
tuity. The Securities have numerous transfer restrictions and will ikely in perpetui estrictions and will ikely be highly in perpetuity. The Securities have numerous transfer restrictions and will likely be highly
illiquid, with no secondary market on which to sell them. The Securities are net equity illiquid, with no secondary market on which to sell them. The Securities are not equity illiquid, with na secondary market an which ta sell them. The Securities are not equity
have no righ interests, have no ownership rights, have no rights to the Company’s asset: ¢ interests, have na ownership rights, have na rights ta the Company’s assets or prafits

to direct t a n: and have na vating rights or ability to direct the Company or its actions. have no voting rights or ability to direct the Company or its acti

8ill Fisher is eurrently a part-time officer. Ag such, it is likely that the compa . Bill Fisher is currently a part-time officer. As such, it is likely that the company will not i i officer. As such, it s likely that the company will not
5 it would if that were not the case. make the same progress as it would if that were not the case. make the same progress as it would if that were not the case
orts of a small management team. The lo Our future success depends on the efforts of 3 small management team, The loss of Our future su a g n. The loss of
tonthe services of the members of the management team may have an ad effect on the ervi the member E t on the

ul in attracting and company. There can be ne assurance that we will be successful in attracting and company. There can be na assurance that we will be successful in attracting and

retaining other personnel we require to successfully grow aur business retaining other personnel we require to successfully grow our business. retaining other personnel we require to successfully grow our business.

New items we want to add: item int to add: New items we want to add:
1. High startup costs: Develoy products can be . High [ pensive, and the costs of h startup cost v X
prototyping, manufa can add up quickl prototyping, manufacturing, : K. As described in detall elsewhere prototyping, manufacturing, and testing can add up quickly. As described in detail cls
ed both by Internal actions and by ext an be impacted both by internal actions and by external forces not i n can be impacted both by internal actions and by external forces not
asonable control and not always possible to anticipate hin the company’s reasonable control and nat al ssible to anticipate in advance. trol and not always possible to anticipate in advan
up production to meet Limited scalability: Hardware businesses may f n ntom Limited scalability: are challengs ing up production to m
demand. Although early de

demand. Although early deliveries can be built one at a time, eventually the company will
need to work with an external manufacturing partner to achieve anticipated reductions in need to work with an external manufacturing partner to achieve anticipated reductions in need to work with an external manufacturing partner to ach
both BOM costs and labor costs. Although the campany will take care long-term both BOM c nd labor costs. Although the company will take care ta establish lang both BOM costs and labor costs. Although the company
po: e suppliers might fail to mact thair eommitments with key suppliers, it is possible that some suppliers might fail to meet their commitments with ers, it s possible tha
ta delay or find altarnative sources for the affected commitments e company to delay or find alternative sources for the affected commitments and cause
materials. materials.
Reduced Clie e u pact the Compan Economic Downturns or Reduced Client Spending Budgats Could Impact the Company’s e e \ding Budgets Could Impact the Company's
and for products whether due to general Business: If overall demand for products and salutians decrea: her due to gene Business: If overall demand for products and solution: , whether due to general
ecanomic conditions or a shift in client bu 3 revenue and profit economic conditions or a shift in client buying patterns, the company’s revenue and profit economic conditions or a shift in client buying patterns, the company’s revenue and profit
could be impacted could be impacted. could be impacted.
4. Intellectual property risks: Hardware companies may f related to patent 4. Intellectual property risks: Hardware companies may face risks related to patent 4. Intellectual praperty risks: Hardware companies may face risks related ta patent
infringement or other intellectual property i The company currently has elght i infringement or other intellectual property issues. The company currently has eight issued e I praperty issues. The company currently has
ould any of these pending US patents and a number pending in other countries. Shauld any of these pending US patents and a number pending in other countries. Should any of these pending

Limited scalability: Hardware businesses may face challenges scalin

US patents and a number pending in other countri




applications be denied or significantly curtailed, that could reduce the va

patented ideas in the affected regions of the world, Even with such patents, it is possi
that the company will nat be able to Use them to effectively defend its business interests
against motivated competitors. Additionally, it is possible that competitor

s that constrain what the company can do and require licensing of key intell
property, at a cost that is difficult to estimz

Complex regulatary environment: Har 5 may need to navigate a compl

patent:

atory environment, including safety, environmental, ce regulations. Such
regulations include hardware compliance issues o ¢ interfere
trical standards, and legal compliance issues, such as European and

on handling regulations (GDPR, CCPA and HIPAA). They may also include

ulatory issues, such as FDA regulation of devices used in medical
facilities. Approval time frames are unpredictable, and sometimes issues arise that require
resubmissions or even changes to designs in order to achieve approval from various
agencies. Approvals must be sought in each market where the praduct is intended to by
sold, 5o this can require significant time and effort from regulatory-focused ps

applicable international, federal, st: cal laws, whic
our business. Compliance with changing r ons could b
and expensive. To the extent « w regulatians is cost prohibitive, our
business, prospects, financial condition and aperating results will be adversely affected
Similarly, we may face challenges in managing environmental and sustainability issues, sud
25 wast ¥ usal hich can affect the reputation of the
business.
Difficulty in predicting demand: We may face difficulty in predicting demand for aur
products, which can make it difficult to p

nt ypically be formalized a

during that time, affecting the number of units that c:

This inability to for ay affect the company’s per-unit co:

reduction in profitability or require the company to increase prices.

Difficulty in securing funding: Hardware companies may have a difficult time securing

funding from investors, as hardware projects can be per ware

projects. Even though th 3 hybrid of soft re products, some of

its key products do invalve the develapment, delivery and angaing maintenance of physical
ctromechanical products. This can create a perception of risk amang seme potential

in finding and
 products in front af customers. The
company’s current business plan calls for warking with value-added resellers (VARs) and
other similar partners, and demonstrates that at least one ted in negotiating to
represent the company in a desir 3 no guarantee that
the company will be able ta find other VARs who are interested in other markets, which
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and quantity commitments must typically be formal
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funding from investors, as hardware projects can be pes
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investors
Limited distribution channels: Hardware companies may face challenges in finding and
working with distributors and retailers to get their products in front of customers. The
company's plan calls for working with value-added resellers (VARs) and
other similar partners, and demonstrates that at least one VAR is interested in negotiating to
represent the company in a desirable vertical market. However, there is no guarantee that
the company will be able 1o find other VARs who are interested in other markets, which wil
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atented ideas in the affected of the world. Even with such patents, it is possible
mpany will not 1o use them to effectively defend its by
against motivated competitors. Additionally, it is pessible that competitors
patents that constrain what the company can do and require licensing of key intellectual
property, at a cost that is difficult to estimate accurately.
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business condition (financial or otherwise) of VARs and other ecasystem partners could
subject the company to losses and affect its ability to bring its products ta market. As the
company moves inta n stem partners may be unable to keep up wnh

tives. In addih‘nn,(he
to comply with all applicable laws and regulations may prevent
ith them and could subject the company to lasses and affect it
ability to bring products ta market.
Difficulty in building a strong brand: all startups face challenges with building unique and
highly recognizable bran
is na pre- his company, this task also requires that the
company spend time and allocate marketing resources focused on educating potential
customers about the value of its products, and th
is no guarant lmanwsnffmts in this a
Il be able to des
meet the expectations of our ct
partially and fully autonomeus robat:
High return and warranty costs: e busi ce hi iated with
returns and warranties, which can s. The o ntends to bundle a
aintenance agreement with each sale. The precise terms of such an agreement have not
been established. Itis possible that the company’s co: ch an agreement will
exceed its revenues derived fro ment, either in the short o long term. Should

antly impact profitability. We have
very limited experience se s ince we are still in a prototype phase.
dditionally, we may not be able to open service facilities near ta all customers, wh
result in increased support costs if we need to transport either robots or personnel
frequently as part of our maintenance efforts. I we are unable to address the service
requirements of our customers in and cor
materially and adversely affected.
Difficulty in adapting te changing technelogy: Technology companies may face challenges in
eping up with new technelogies and trends
«certain that n.

es change in the future for robots and Al in general and comme
de or adapt our p
in order to continue to provide products with th
custamer expectations. To date, we have limited experience simultancously d
testing, manufacturing, uperading adapting and selling our products.

and retaining sk
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ssary if the company
iness candition (financial ar other
ity to bring its urmm
s may be unable to keep up with chang
nd the company may be unable to recruit and enable
propriate partners to achieve anticipated ecosystem growth objectives. In additin, the
 partners to comply wih all applicable laws and regulations may prevent
the company from hem and could subject the company to losses and aff
ability to bring products to market.
Difficulty in building a strong brand: all startups face challenges with building unique and
able brands that customers want. With cutting-edge products for which there
d market, as is the case for this company, this task also requires that the
company spend time and allocate marketing resources focused on educating potertia
mers about the value of its pro d then creating purchasing desire on the part
customers. There is no guarantee that the company’s efforts in this area will be
ceessful. Additionally, there can be no assurance that we will be able to design future
robots that will meet the expectations of our customer:
rtially and fully autonemous robots, will b
High return and warranty costs: Hardware business:
rekurns and warranties, which can et inta profits. The company intends to bundle a
el ch sale. The precise terms of such an agreement have not
established, It s possible that
itsrevenues derived from the agreement, either in the short or long term. Should
the company’s hardware products prove to require substantial angoing maintenance in
xcess of the budgeted amounts, such costs could significantly impact profitability. We have
very limited experience servicing our robots to date, since we are still in a protatype ph
Additionally, we may not be able to op e facilities near to all customers, which may
result in increased suppart costs if we need to transport either robots or persannel
fraquently as part of our maintenance efforts. If we are unable to address the service
requirements of our custor a timely and cost-effective manner, our business will be
materially and adversely affected,
Difficulty in adapting to changing technology: Technology companies may face challenges in
ping up with new technologies and trends in the industry. The company cannot be
developments, whether it is aware of them or nat, will not have a
materially adverse impact on the com petitiveness of the company’s praducts. As
technologies change in the future for robots and Al in general and commercial robots
specifically, we will be expected to upgrade or adapt our praducts and introduce ne
madels in order to continue ta provide products with the latest technalogy and meet
customer expectations. To date, wi
testing, manufacturing, upgrading, adapting and selling our products.
Difficulty in hiring skilled warkers: Technology companies may have a difficult
nd retaining skilled workers, such as engineers and software develapers. The market far
hly talented individuals fluctuates significantly from year to year, and prevailing rates of

be necessary if the company is to achieve its long-term growth objectives. Changes in the
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f lations may prevent
fect il

ability ta bring products to market
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highly recognizable brands that customers want. With cutting
is no pre-established market, 3s I the case for this company, this task alsa requires that the
company spend time and allacate marketing resources focused on educating potential
customers about the value of its products, and then creating purchasing desire on the part
of those customers. There is no guarantee that the company’s efforts in this area will be
Additionally, there can be no assurance that we will be able to design future
robots that will meet the expectations of our customers or that our future models, including
and fully utonomous robots, will become commercially viable
turn and warranty costs: Hardware businesses may face high coss d with
nd warranties, which can eat into profits, The company intends to bundle a
h each sale. The precise terms of such an agreement have not
possible that the company’s costs in servicing stch an agreement
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ery limited ing our robots to date, 3
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resultin increased support costs if we need to transport either robots or personnel
frequently as part of aur maintenance efforts.If we are unable to address the
requirements of our cu in a timely and cost-effective manner, our busi
materially and adversely affected

2. Difficulty in adapting to changing technology: Technology companies may face challenges in
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Difficulty in hiring skilled workers: Technology companies may have a difficult time hiring
and retaining skille 0 such as engineers and software developers. The market for
highly talented individuals fluctuates significantly from year to year, and prevailing rates of




abifityto hire and retain persannel. The cmpany may-find that t has difculty securing
skilled worke it has established offices, and ther need tom
s or establish offices in additional locations where particular
the company’s operating
5. Additionally, none of aur key emplayees is bound by an emplayment agreement
pecific term, and we do not have “key person” life insurance policies covering any of
our officers or other key employees. We may also encounter challenges in managing human
we grow rapidly, such as hiring and training employees or handling personn
limit growth and productivity.
Difficulty in forecasting costs: Technology companies may have difficulty forecasting costs,
which can make it difficult to plan budgets and allocate resources. Costs of supplies may
for many reasons, and the company may be unable to s cost targets, resulting in
either reduced profitability o a need to incre:
publicly announced guidance or othe:

in theory, but there is no
guarantee that the company, even if made aware of patentially infringing actians,
ve legal remedi may develap altemative
designs that are competitive with t s but do not infringe the compan

ating a sustainable business model: Technalagy companies may struggle to
able business models that can generate enough revenue ta cover costs and

, we willn
ustainability of aur busin
cessfully address the i s \ess strategy
, uncertainties and difficulties

prospects. L
services that addres ting
results will suffer
anding to interna
panding to international mark
preferences. Ma spe / differ, and products may need to be
customized to address market-specific needs in a manner which raises the company’s overall
it ability to tal of economies of scale. The cost of running
ta distance may be higher than that in the company’s home country, constraining
ins. Delivery imetables may be extended, resulting in increased uncertainty as ta the

pay may from time to time exceed the company et budgets for the personnel that it
needs in order to operate at peak effectiveness. Regianal differences als play a rale in the
ability to hire and retain pe e col may find that it has difficulty securing
killed warkers i i
employees from other locations
skill sets are mare plentiful. This cauld patentially increase the company's
Additionally, none of our key employees is bound by an employment agreement

for any specific term, and we do not have “key person” lfe in covering any of

our officers or other key employees. We may also encounter challenges in managing human
resaurces as we grow rapidly, such as hiring and training employees or handling personnel
issues, which can limit grawth and produc
Difficulty in forecasting costs: Technology ray have difficulty forecasting
which can make it difficult to plan budge ources. Costs of supplies may
ary for many reasons, and the company may be unable to m
either reduced profitability or a need to increase pric
publicly announced guidance or other expectations about our busines
our stack price to decline.
ts: Hardware o
d copied. Unitad States
eering, in theary, but there is no
g ade aware of potentially infringing actions, will be
able to secure eff m elop alternativ
designs that i v's offerings but do not infringe the company
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. Difficulty in creating

ate sustainable bu
upport growth. You
uncertainties and di
instance, we will need to persuade customers, ru;plw and regulators of the lidity and
sustainability of our business madel. We cannot be certain that we will be able to do
10 successfully address the risks, uncertainties and difficulties that our bt
faces. Any failure to successfully address any of the risks, uncertainties and difficulties
related to our business model would have a material adverse effect on our business and

Likey unable to design, develop, market and sell new robots and
services that address additional market opportunities, our business prospects and operatin
esults will suffer.
Difficulty in expanding to international markets: Technalogy companies may face challenges
in expanding to international markets due ta different regulations, customs, and cultural
preferences, Market demand for specific products may differ, and products may need to be
customized to address market-specific needs in a manner which raises the company’s overa
ability to take advantag nomies of scale. The cost of running
business at a distance may be higher than that in the company’s home country, constraining
Delivery timetables may be extended, resulting in increased uncertainty as to the

pay may from time to time exceed the company’s target budgets for the personnel that it

skilled workers in the places where it has established office:
employees fram other locations or establis
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ve grow rapidly, such as hiring and training employees or handling personnel
owth and productivity

. Difficulty in forecasting costs: Technology companies may have difficulty forecasting costs,

which can make it difficult to plan budgets and allocate resources. Costs of suppl
ary for many reasons, and the company may be unable to meet its cost targets, e
either reduced profitability or a need to increase prices. ult, we may fail ton
publicly anncunced guidance or other expectations about our business, which would cau:
our stock price to decline.
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nadel: Technology companies may struggle to

enough revenue to cover costs and
suppar ind prospects in light of the risks,
uncertainties and difficulties we encounter as we implement our business model. For
instance, we will need to persuade customers, suppliers and regulators of the validity and
sustainability of our business model. We cannot be
to successfully address the ri
faces. Any failure to successfully address any
related to our business model would have a material adver
unable to de

customized to address market-specific needs in a manner which raises the campany’s averall
casts or limits it ability to take advantage of ecanamies af scale. The cast of running
business at a distance may be higher than that in the company’s home country, canstraining
margins. Delivery timetables may be extendk ulting in increased uncertainty as to the




timing of revenues on an ongoing basis. Language differences may increase costs due to the
need to translation of some materials, including mﬂ\ re, to support local languages. Some
languages are more challenging to suppart than others, especially those with alphabets
dramatically different from those in the company’s hmnﬁ'm\mlm Currency exchange rates
will also play an uncertain role in the company’s ability to profit from international
and may either increase or decrease profitability hard-to-predict manner. Trade
restrictions, tariffs, trade disputes and price or exchange controls may affect ou
operate in certain markets
aintaining product quality: Technolagy companies may struggle to
onsistent product quality, which can lead to customer dissatisfaction, negative market
ptions of the product, increased support costs, o returns. Similar by our
5 to provide the components in a timely manner or at the level of quality necessary
10 manufacture our products could also cause customer dissatisfaction, negative market
eptions of the product, increased support costs, or returns
. Diffculty in securing contracts: Technology companies ma
contracts with large campanies or ot
potential. The company’s pot
ide the U.5., includin

me such agreements may cantain provisions ing the customer to
use and providing for higher liability limits for certain I
h flow: Technology companies may face challenges in managi
cash flow and maintaining financial stability, especially during periods of high growth or
pecially a concern if there ar 2 funding through

g g a hard
time managing relationships with partners as they grow rapidly, such as suppliers and
stributors, which can limit growth and profitability. We may not be able to identify
ips, in the future.
owth and success of our

opportunities in the futur
pects and operating r
such oppartunities could demand
and negotiating and financing relationships involves significant costs a
n managing overall growth c
all growth, which saturation, burnout, and
th efiectively cauld materially and
adversely affect our business, prospects, operating results and financial condition. Risks that
we face in undertaking our anticipated expansion include:
1. finding and training new personnel;
2. forecasting production and revenue;

2. Difficulty in

timing of revenues on an angoing basis. Language differences may e costs due to the
need to translation of same materials, including software, ta suppart local languages. Some
langua ore pport than oth
dram; mu.r different from those in the company’s home country. Currency
will also play an uncertain role in the company’s ability to profit from international sal
and may either increase or decrease prafitability in a hard-to-predict manner. Trade

trictions, tariffs, trade disputes and price or exchange controls may affect our abi

ai
ent product quality, which can lead to customer dissatisfaction, negative market
eptions of the product, increased support costs, or returns. Similarly, a failure by our
suppliers to provide the companents in nner or at the level of quality necessar
to manufacture our products could also cause customer dissatisfaction, negative market
perceptions of the product, increased support costs, or returns.
Difficulty in securing contracts: Technology companies may have a difficult time
eontracts with large eompanies or g s, which can limit lony
potential. The company’s potential customers include governmental entities within and
e the US., including the U eral Government and state and local entities.
Dm-nmln-ra ments with these customers may be subject to periodic funding appro
Funding reductions ar delays could adversely impact public sectar demand for aur products
and services. Also, 5o greements may contain provisions allowing the customer to
inate w and providing for higher liability limits for inlas:
g h flow: Technology companies may face challenges in managing
and maintaining financial stability, especially during periods of high growth or
This is especially a concern if there are issues with acquiring funding through

may have a hard
sthey grow rapidly, such as suppliers and

distributors, which can limit growth and profitability. We may not be able to identify
adequate strategic relationship opportunities, or form strategic relationships, in the future.
Strategic business relationships may be an important factor in the growth and success of our

ssfully source and execute on strategic relationship
opportunities in the future, our overall growth could be impaired, and our business,
prospects and operating results could be maf
\dgrml\/m AU(huupM(umn <
and ne
anu\q n r1_Hang overa I @ gy companies ma ¥ have  hard time
effectively managing oy hich can lead ta oversaturation, burnaut, and
ultimately, failure. Any failure to ma wth effectively could materilly and

our busin ial condition, Risks the

e in undertaking our antic
1. finding and training new personnel
2. forecasting production and revenue;

timing of revenues on an ongoing basis. Language differences may increase costs due to the
need to translation of seme materials, including software, to support local languages. Some
more challenging to support than athers, especially those with alphat
different from these in the company’s hame country. Currency exchange rates
also play an uncertain rale in the company's ability ta profit fram international sales,
and may either increase or decrease profitability in a hard-to-predict manner, Trade
and price or exchange controls may affect our ability to

Difficulty in maintaining product quality: Technology companies may struggle to maintain
consistent product quality, which can lead to customer dissatisfac
perceptions of the praduct, increased support costs, o returns. Similarly, a failure by our
suppliers to provide the components in a timely manner or at the level of quality necessary
to manufacture our products could also cause customer dissatisfaction, negative market
perceptions of the praduct, increased support costs, or return:

. Difficulty in securing contracts: Technology companies may have a difficult time securin

contracts with large companies or government agencies, which can limit leng-term revenue
s potential customers include governmental entities within and

outside the US., including the U S. Fed G nt and state and local entities.

Potential agreements with the: me

Funding reductions or delays

terminate without cause and providing far higher iability limits for
Dificulty in managing cash flow: echnology companies face challe

sion. Th
nticipated additional funding rounds
Difficulty in managing relationships with partners: Technalogy com pani
time managing relationships with partners as they grow rapidly, such as suppliers and
distributors, which can limit growth and profitability. We may not be able to identify
uate strategic relationship opportunities, or form strategic relationships, in the futur
Strategic business relationships may be an important factor in the growth and success of our
business. If we are unable to successfully source and execute on strategic r?lnth}nr,mp
opportunities in the future, our overall growth could be impaired, and our business,
prospects and operating could be materially adversely affected. Moreover
ntial management time and resources,
and negotiating and financing relations| nificant costs and uncartgintie:
rf ulty in managing overall growth: Technoloy esmay have a hard time
an lead to oversaturation, bumout, and
manage our growth effectively could materially and
ersely affzct o business, praspiets, aperating reslts and financa) condition. &
we face in undertaking our anticipated expansion include:
1. finding and training new personnel;
2. forecasting production and revenue;




contr ed operations;
establishing or expanding design, manufacturing, sales and service facilities;
implementing and enhancing manufacturing and administrative infrastructure

ging product liability risks: We may become subject to product liabil
claims, which could harm our financial conditian and liquidity if we are not able to

ully defend or insure against such claims. We may become subject o product
liability claims, which could harm our business, p ts, operating results and financial
of exposure ta claims in the event our products do not
perform as ted or malfunction resulting in personal injury or death. A successful
uct liability claim against us could require us to pay a substantial monetary award.

ondition, We

im under our policy.
y requirements in different countries around the
ere we plan to sell our products. We will need to comply with various safety
regulations and requirements; it may be expensive or difficult to camply. We may
cria for device safety, which may delay our
jurisdiction
& may encounter certain ris 5 as we scale up production in latery
suchas
* that our suppliers will be able to deliver components on a timely basis and in the
necessary quantities, quality and at acceptable prices to produce units in volume and
reach our financial targets,
that we will be able to realize cost savings over time, as expected, when quantities
increase over time;
that suppliers may actually increase pri reducing them, over time dus
her to internal busines siderations or external forces suc material costs;
ve will be able to complete any nec ad o the robot design
manufacturing processes in a ti r that meets our production pla
for high quality devices;
that we will not encaunter parts quality issties befare, during ar after production of the
robots;
that we will be able to schedule and complete deliveries at our planned volum
produc

ating and enhancin
and pre es;
ing new markets;
expanding international operations
y risks: We may become subject to product liability
are notable to

s, prospects, operating results and fi
k of exposure to claims in the event our produc
perform as expected or malfunction resulting in personal injury or death. A s
product liability claim against us could require us to pay a substantial monetary award.
er, a product liability claim could generate substantial negative publicity about our
products and business and inhibit or prevent commercialization of other future product
eandidates, which would have material adverse effect on our brand, business, prospects and
operating results. Any lawsuit seeking significant monetary damages may have a material
adverse effect on our reputation, business and financial condition. We may not be able to
secure additional product liability insurance coverage on commercially acceptable terms or
at reasenable casts when nesded, particularly if we d
» under our policy.
fety requirements in di
our products. We will need to comply with variou
regulations and requirements; it may be expensive or difficult to comply. We may
experience difficultie:
ability to deliver produ

that our su will be able to deliver component

ssary g , quality and at acceptable prie
reach our financial targets;
that we will be able to realize cost savings over time, as expected, when quantities
incr aver time;

rs may actually increase prices, rather than reducing them, over time due

either to internal business considerations or external forces such as raw material costs
that we will be able to complate any necessary adjustments to the robot design or
manufacturing processes in a imely manner that meets our production plan and allo:
far high quality devices;
that we will nat encounter parts quality issues before, during or after production of t
robots;
that we will be i tour planned volum
production;

controlling expenses and investments in anticipation of expanded operations;
establishing or expanding design, manufacturing, sales and service facilities
implementing and enhancing manufacturing and administrative infrastructure,
systems and pr 55
addressing new markets; a
expanding intemational operations
41. Difficulty in managing product liability risks: We may become sul
claims, which could harm our financial condition and liquidity if we
successfully defend or insure against such claims. We may become subject to praduct
liability claims, which could harm our business, prospects, operating resuts and financial
condition. We face inherent risk of exposure to claims in the event our products do not
ful
product liability claim agai could require s to pay a substantial monetary award
Mareover, a product liability claim could generate substantial negative publicity about our
products and business and inhibit or prevent commercialization of other future product
candidates, w uld have material adverse effect on our brand, business, prospects and
operating results. Any lawsuit seeking significant monetary damages may have a material
a e effect on our reputation, business and financial condition. We may not be able to
on commercially acceptable terms or
s when needed, particularly if we do face liability for our products and are
claim under our policy.
may have difficulty satisfying safety requirements in different countries around the
warld where we plan to sell our products. We will need ta compl warious safety
regulations and requirements; it may be expensive or difficult to comply. We may
ety, which may delay our
ns

ippliers will be able to deliver components on a timely basis and in the
ity and at acceptable prices to produce units in volume and

either to internal business considerations or external fo
* that we will be able to complete any nec
manufacturing ina timely manner that meets our p;
for high qual
that we will not encounter parts quality issues before, during or after production of the
rabots;
* that we will be able to schedule and complete deliveri
production;







