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Offering Statement

Respond to each question in each paragraph of this part. Set forth each
question and any notes, but not any instructions thereto, in their entirety. If
disclosure in response to any question is responsive to one or more other
questions, it is not necessary to repeat the disclosure. If a question or series of
questions is inapplicable or the response is available elsewhere in the Form,
either state that it is inapplicable, include a cross-reference to the responsive

disclosure, or omit the question or series of questions.

Be very careful and precise in answering all questions. Give full and complete
answers so that they are not misleading under the circumstances involved. Do
not discuss any future performance or other anticipated event unless you have
a reasonable basis to believe that it will actually occur within the foreseeable
future. If any answer requiring significant information is materially inaccurate,
incomplete or misleading, the Company, its management and principal

shareholders may be liable to investors based on that information.

THE COMPANY

1. Name of issuer:

Atakama Inc.

COMPANY ELIGIBILITY

2. [v] Check this box to certify that all of the following statements are
true for the issuer.

Organized under, and subject to, the laws of a State or
territory of the United States or the District of Columbia.

Not subject to the requirement to file reports pursuant to
Section 13 or Section 15(d) of the Securities Exchange Act of
1934.

Not an investment company registered or required to be
registered under the Investment Company Act of 1940.

Not ineligible to rely on this exemption under Section 4(a)(6)
of the Securities Act as a result of a disqualification specified
in Rule 503(a) of Regulation Crowdfunding.

Has filed with the Commission and provided to investors, to
the extent required, the ongoing annual reports required by
Regulation Crowdfunding during the two years immediately
preceding the filing of this offering statement (or for such
shorter period that the issuer was required to file such
reports).

Not a development stage company that (a) has no specific
business plan or (k) has indicated that its business plan is to
engage in a merger or acquisition with an unidentified
company or companies.



INSTRUCTION TO QUESTION 2: If any of these statements are not
true, then you are NOT eligible to rely on this exemption under
Section 4(a)(6) of the Securities Act.

3. Has the issuer or any of its predecessors previously failed to comply
with the ongoing reporting requirements of Rule 202 of Regulation
Crowdfunding?

[] Yes [v] No
DIRECTORS OF THE COMPANY

4, Provide the following information about each director (and any
persons occupying a similar status or performing a similar function) of
the issuer.

Principal Main Year Joined as
Director Occupation Employer Director
Dimitri Nemirovsky COO Atakama Inc. 2014
Daniel H. Gallancy CEO Atakama Inc. 2014

For three years of business experience, refer to Appendix D:
Director & Officer Work History.

OFFICERS OF THE COMPANY

5. Provide the following information about each officer (and any
persons occupying a similar status or performing a similar function) of
the issuer.

Officer Positions Held Year Joined
Scott Glazer CRO 2019
Dimitri Nemirovsky COO 2014
Daniel H. Gallancy CEO 2014
Stephanie Weagle CMO 2022

For three years of business experience, refer to Appendix D:
Director & Officer Work History.

INSTRUCTION TO QUESTION 5: For purposes of this Question 5, the term officer means a
president, vice president, secretary, treasurer or principal financial officer, comptroller or

principal accounting officer, and any person that routinely performing similar functions.
PRINCIPAL SECURITY HOLDERS

6. Provide the name and ownership level of each person, as of the most
recent practicable date, who is the beneficial owner of 20 percent or
more of the issuer’s outstanding voting equity securities, calculated on
the basis of voting power.

% of Votin
No. and Class nd
Name of Holder . Power Prior to
of Securities Now Held .
Offering

10132347.0 A-1 Pref d
Daniel H. Gallancy staclk reterre 71.24

INSTRUCTION TO QUESTION 6: The above information must be provided as of a date that

is no more than 120 days prior to the date of filing of ths offering statement.

To calculate total voting power, include all securities for which the person directly or
indirectly has or shares the voting power, which includes the power to vote or to direct the
voting of such securities. If the person has the right to acquire voting power of such securities
within 60 days, including through the exercise of any option, warrant or right, the conversion
of a security, or other arrangement, or if securities are held by a member of the family,
through corporations or partnerships, or otherwise in a manner that would allow a person to

direct or control the voting of the securities (or share in such direction or control — as, for



example, a co-trustee) they should be included as being “beneficially owned.” You should
include an explanation of these circumstances in a footnote to the “Number of and Class of
Securities Now Held.” To calculate outstanding voting equity securities, assume all

outstanding options are exercised and all outstanding convertible securities converted.

BUSINESS AND ANTICIPATED BUSINESS PLAN

7. Describe in detail the business of the issuer and the anticipated
business plan of the issuer.

For a description of our business and our business plan,
please refer to the attached Appendix A, Business Description
& Plan

INSTRUCTION TO QUESTION 7: Wefunder will provide your company'’s Wefunder profile as

an appendix (Appendix A) to the Form C in PDF format. The subiission will include all Q &A

items and “read more” links in an un-collapsed format. All videos will be transcribed.

This means that any information provided in your Wefunder profile will be provided to the SEC
in response to this question. As a result, your company will be potentially liable for
misstatements and omissions in your profile under the Securities Act of 1933, which requires
you to provide material information related to your business and anticipated business plan.
Please review your Wefunder profile carefully to ensure it provides all material information,
is not false or misleading, and does not omit any information that would cause the

information included to be false or misleading.

RISK FACTORS

A crowdfunding investment involves risk. You should not invest
any funds in this offering unless you can afford to lose your
entire investment.

In making an investment decision, investors must rely on their
own examination of the issuer and the terms of the offering,
including the merits and risks involved. These securities have
not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore,
these authorities have not passed upon the accuracy or
adequacy of this document.

The U.S. Securities and Exchange Commission does not pass
upon the merits of any securities offered or the terms of the

offering, nor does it pass upon the accuracy or completeness
of any offering document or literature.

These securities are offered under an exemption from
registration; however, the U.S. Securities and Exchange
Commission has not made an independent determination that
these securities are exempt from registration.

8. Discuss the material factors that make an investment in the issuer
speculative or risky:

or her investment. Each investment will be recorded in the
books and records of the SPV. In addition, investors’ interests
in the investments will be recorded in each investor’s
“Portfolio” page on the Wefunder platform. All references in
this Form C to an Investor’s investment in the Company (or
similar phrases) should be interpreted to include investments
ina SPV.

12. How can an investor cancel an investment commitment?

NOTE: Investors may cancel an investment commitment until
48 hours prior to the deadline identified in these offering
materials.



The intermediary will notify investors when the target offering
amount has been met. If the issuer reaches the target offering
amount prior to the deadline identified in the offering
materials, it may close the offering early if it provides notice
about the new offering deadline at least five business days
prior to such new offering deadline (absent a material change
that would require an extension of the offering and
reconfirmation of the investment commitment).

If an investor does not cancel an investment commitment
before the 48-hour period prior to the offering deadline, the
funds will be released to the issuer upon closing of the offering
and the investor will receive securities in exchange for his or
her investment.
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The Market for Encryption Software that Uses Multifactor
Threshold Cryptography is New and Unproven and May Not
Grow.

We believe our future success depends in large part on the
growth of the market for multifactor encryption software that
enables enterprises to secure their data. In order for us to
market and sell our products, we must successfully
demonstrate to enterprise IT, security and business personnel
the potential value of their data and the risk of that data
getting compromised or stolen. We must persuade them to
devote a portion of their budgets to an encryption software
and extract value from this resource. We cannot provide any
assurance that enterprises will recognize the need for our
products or, if they do, that they will decide that they need a
solution that offers multifactor encryptions. Encryption
software solutions like ours may not yet be viewed as a
necessity, and accordingly, our sales effort is and will continue
to be focused in large part on explaining the need for, and
value offered by, our solution. We can provide no assurance
that the market for our solution will continue to grow at its
current rate or at all. The failure of the market to develop
would materially adversely impact our results of operations.

Prolonged Economic Uncertainties or Downturns Could
Materially Adversely Affect our Business.

Qur business depends on our current and prospective
customers’ ability and willingness to invest in IT services,
including cybersecurity projects, which in turn is dependent
upon their overall economic health. Negative conditions in the
general economy both in the United States and abroad,
including conditions resulting from COVID-19, changes in
gross domestic product growth, potential future government
shutdowns, the federal government’s failure to raise the debt
ceiling, financial and credit market fluctuations, the imposition
of trade barriers and restrictions such as tariffs, political
deadlock, restrictions on travel, natural catastrophes, warfare
and terrorist attacks, could cause a decrease in business
investments, including corporate spending on enterprise
software in general and negatively affect the rate of growth
of our business.

Uncertainty in the global economy makes it extremely
difficult for our customers and us to forecast and plan future
business activities accurately. This could cause our customers
to reevaluate decisions to purchase our product or to delay
their purchasing decisions, which could lengthen our sales
cycles.

A downturn in any of the industries we sell to may cause
enterprises to react to worsening conditions by reducing their



spending on IT. Customers may delay or cancel IT projects,
choose to focus on in-house development efforts or seek to
lower their costs. To the extent purchases of licenses for our
software are perceived by customers and potential customers
to be discretionary, our revenues may be disproportionately
affected by delays or reductions in general IT spending. In
addition, the increased pace of consolidation in certain
industries may result in reduced overall spending on our
software. If the economic conditions of the general economy
or industries in which we operate worsen from present levels,
our business, results of operations and financial condition
could be adversely affected.

We May Face Increased Competition in our Market.

While there are some companies that offer certain features
similar to those embedded in our solutions, as well as others
with whom we compete in certain use cases, we believe we
do not currently compete with a company that offers the
same functionalities that we offer in a single integrated
solution. Nevertheless, we do compete against various
software vendors that provide various encryption solutions.
We may therefore face increased perceived and real
competition from other security technologies. In the future, as
customer requirements evolve and new technologies are
introduced, we may experience increased competition if
established or emerging companies develop solutions that
address the encryption market. Furthermore, because we
operate in a relatively new and evolving area, we anticipate
that competition will increase based on customer demand for
these types of products.

In particular, if a more established company were to target
our market, we may face significant competition. They may
have competitive advantages, such as greater name
recognition, larger sales, marketing, research and acquisition
resources, access to larger customer bases and channel
partners, a longer operating history and lower labor and
development costs, which may enable them to respond more
quickly to new or emerging technologies and changes in
customer requirements or devote greater resources to the
development, promotion and sale of their products than we
do. Increased competition could result in us failing to attract
customers or maintain licenses at the same rate. It could also
lead to price cuts, alternative pricing structures or the
introduction of products available for free or a nominal price,
reduced gross margins, longer sales cycles, lower renewal
rates and loss of market share.

In addition, our current or prospective channel partners may
establish cooperative relationships with any future
competitors. These relationships may allow future
competitors to rapidly gain significant market share. These
developments could also limit our ability to obtain revenues
from existing and new customers.

Qur ability to compete successfully in our market will also
depend on a number of factors, including ease and speed of
product deployment and use, the quality and reliability of our
customer service and support, total cost of ownership, return
on investment and brand recognition. Any failure by us to
successfully address current or future competition in any one
of these or other areas may reduce the demand for our
products and adversely affect our business, results of
operations and financial condition.

If Our Subscription-Based Business Model Fails to Yield

Benefits, Our Results of Operations Could be Negatively
Impacted.

Market acceptance of our products is dependent on our
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certain customer requirements. Additionally, we must
optimally price our products in light of marketplace
conditions, our costs and customer demand.

Our subscription strategy may give rise to a number of risks,
including the following:

--Our revenues and cash flows may fluctuate more than
anticipated over the short-term as a result of this strategy;
--If our customers do not renew their subscriptions or do not
renew them on a timely basis (including due to substantial
implication of the economic turmoil caused by the COVID-19
pandemic), our revenues may decline and our business may
suffer; and

--We may be unsuccessful in maintaining or implementing our
target pricing or new pricing models, product adoption and
projected renewal rates, or we may select a target price or
new pricing model that is not optimal and could negatively
affect our sales or earnings.

We May Not be Able to Predict Subscription Renewal Rates
and Their Impact on our Future Revenues and Operating
Results.

Although our subscriptions are designed to increase the
number of customers that purchase our solutions and the
number of licenses purchased by existing and new customers
to create a recurring revenue stream that increases and is
more predictable over time, our customers are not required to
renew their subscriptions for our solutions and they may elect
not to renew when, or as we expect, or they may elect to
reduce the scope of their original purchases or delay their
purchase. We cannot accurately predict renewal rates given
our varied customer base of enterprise and small and medium
size business customers and the number of multiyear
subscription contracts. Customer renewal rates may decline
or fluctuate due to a number of factors, including offering
pricing, competitive offerings, customer satisfaction and
reductions in customer spending levels or customer activity
due to economic downturns including, but not limited to, the
COVID-19 pandemic, the adverse impact of import tariffs or
other market uncertainty. If our customers do not renew their
subscriptions when or as we expect, or if they choose to
renew for fewer subscriptions (in quantity of licenses) or
renew for shorter contract lengths or if they renew on less
favorable terms, our revenues and earnings may decline, and
our business may suffer.

We Have Been Growing and Expect to Continue to Invest in
our Growth for the Foreseeable Future. If we Fail to Manage
this Growth Effectively, our Business and Results of
Operations will be Adversely Affected.

We intend to continue to grow our business and plan to
continue to hire new sales and engineering employees either
for expansion or replacement of existing personnel. If we
cannot adeguately and timely hire new employees and if we
fail to adequately train these new employees, including our
sales force, engineers and customer support staff, which
processes have become more challenging during the COVID-
19 period, our sales may not grow at the rates we project
and/or our sales productivity might suffer, our customers
might decide not to renew or reduce the scope of their
original purchases, or our customers may lose confidence in
the knowledge and capability of our employees or products.
We must successfully manage our growth to achieve our
objectives. We cannot provide any assurance that our
business will continue to grow at the same rate, or at all.
Our ability to effectively manage any significant growth of
our business will depend on a number of factors, including



our ability to do the following:

e adequately and timely recruit, train, motivate and integrate
new employees, including our sales force and engineers, while
retaining existing employees, maintaining the beneficial
aspects of our corporate culture and effectively executing our
business plan, especially during this challenging period of the
COVID-19 pandemic;

e satisfy existing customers and attract new customers;

e successfully introduce new products and enhancements;

e effectively manage existing channel partnerships and
expand to new ones;

e improve our key business applications and processes to
support our business needs;

e enhance information and communication systems to ensure
that our employees are well-coordinated and can effectively
communicate with each other and our growing customer
base;

e enhance our internal controls to ensure timely and accurate
reporting of all of our operations and financial results;

e protect and further develop our strategic assets, including
our intellectual property rights; and

e make sound business decisions in light of the scrutiny
associated with operating as a public company and the
increased strain and pressures associated with COVID-19.
These activities will require significant investments and
allocation of valuable management and employee resources,
and our growth will continue to place significant demands on
our management and our operational and financial
infrastructure. There are no guarantees we will be able to
grow our business in an efficient or timely manner, or at all.
Moreover, if we do not effectively manage the growth of our
business and operations, the quality of our software could
suffer, which could negatively affect our brand, results of
operations and overall business.

If We Are Unable to Attract New Customers and Expand Sales
to Existing Customers, Our Growth Could Be Slower than We
Expect, and Qur Business May Be Harmed.

Our success will depend, in part, on our ability to support new
and existing customer growth and maintain customer
satisfaction. Due to COVID-19, our sales and marketing teams
have avoided in-person meetings and are increasingly
engaging with customers online and through other
communications channels, including virtual meetings. There is
no guarantee that in the future our sales and marketing teams
will be as successful or effective using these other
communications channels as they try to build relationships. If
we cannot provide the tools and training to our teams to
efficiently do their jobs and satisfy customer demands, we
may not be able to achieve anticipated revenue growth as
quickly as expected.

Our future growth depends upon expanding sales of our
products to existing customers and their organizations and
receiving subscription renewals. If our customers do not
purchase additional licenses, our revenues may grow more
slowly than expected, may not grow at all or may decline.
There can be no assurance that our efforts would result in
increased sales to existing customers (“upsells”) and
additional revenues. If our efforts to upsell to our customers
are not successful, our business would suffer.

Our future growth also depends in part upon increasing our
customer base, particularly those customers with potentially
high customer lifetime values. Our ability to achieve
significant growth in revenues in the future will depend, in
large part, upon the effectiveness of our sales and marketing
efforts and our ahilitv to attract new customers. Our abilitv to
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attract new customers may be adversely affected by newly
enacted laws that may prohibit certain sales and marketing
activities, such as recent legislation passed in the State of
New York, pursuant to which, due to the declared disaster
state of emergency attributed to COVID-19, unsolicited
telemarketing sales calls are prohibited. If we fail to attract
new customers and maintain and expand those customer
relationships, our revenues may be adversely affected, and
our business will be harmed.

If We Are Unable to Maintain Successful Relationships with
Our Channel Partners, Our Business Could Be Adversely
Affected.

We rely on channel partners, such as distribution partners and
resellers, to facilitate the sales of licenses and support
agreements for our software and to perform some of our
professional services. In 2021, our channel partners assisted in
the fulfililment of substantially all of our sales. Our ability to
achieve revenue growth in the future will depend in part on
our success in maintaining successful relationships with our
channel partners.

Our agreements with our channel partners are generally non-
exclusive, meaning our channel partners may offer customers
the products of several different companies. If our channel
partners do not effectively market and sell our software,
choose to use greater efforts to market and sell their own
products or those of others, or fail to meet the needs of our
customers, including through the provision of professional
services for our software, our ability to grow our business, sell
our software and maintain our reputation may be adversely
affected. Our contracts with our channel partners generally
allow them to terminate their agreements for any reason upon
30 days’ notice. A termination of the agreement has no effect
on orders already placed. The loss of a substantial number of
our channel partners, our possible inability to replace them, or
the failure to recruit additional channel partners could
materially and adversely affect our results of operations. If we
are unable to maintain our relationships with these channel
partners, our business, results of operations, financial
condition or cash flows could be adversely affected. Finally,
even if we are successful, our relationships with channel
partners may not result in greater customer usage of our
products and professional services or increased revenue.

Our Success Depends in Part on Generating Sales to
Customers in the Public Sector.

We anticipate deriving a portion of our revenues from
contracts with federal, state, local and foreign governments
and government-owned or -controlled entities (such as public
health care bodies, educational institutions and utilities),
which we refer to as the public sector herein. We believe that
the success and growth of our business will continue to
depend on our ability to procure public sector contracts.
Selling to public sector entities can be highly competitive,
expensive and time consuming, often requiring significant
upfront time and expense without any assurance that our
efforts will produce any sales. Government demand and
payment for our products and services may be impacted by
public sector budgetary cycles, or lack of, and funding
authorizations, including in connection with an extended
government shutdown, with funding reductions or delays
adversely affecting public sector demand for our products.
Factors that could impede our ability to derive revenue from
public sector contracts include:

e changes in public sector fiscal or contracting policies;

e decreases or elimination of available public sector funding;



e changes in public sector programs or applicable
requirements;

e the adoption of new laws or regulations or changes to
existing laws or regulations;

e potential delays or changes in the public sector
appropriations or other funding authorization processes;

e the requirement of contractual terms that are unfavorable
to us, such as most-favored-nation pricing provisions; and

e delays in the payment of our invoices by public sector
payment offices.

Furthermore, we must comply with laws and regulations
relating to public sector contracting, which affect how we and
our channel partners do business in both the United States
and abroad. These laws and regulations may impose added
costs on our business, and failure to comply with these or
other applicable regulations and requirements, including non-
compliance in the past, could lead to claims for damages from
our channel partners, penalties, termination of contracts, and
temporary suspension or permanent debarment from public
sector contracting. Moreover, governments routinely
investigate and audit government contractors’ administrative
processes, and any unfavorable audit could result in the
government refusing to buy our products, which would
adversely impact our revenue and results of operations, or
institute fines or civil or criminal liability if the audit uncovers
improper or illegal activities.

The occurrence of any of the foregoing could cause public
sector customers to delay or refrain from purchasing licenses
of our software in the future or otherwise have an adverse
effect on our business, operations and financial results.

A Failure to Maintain Sales and Marketing Personnel
Productivity or Hire and Integrate Additional Sales and
Marketing Personnel Could Adversely Affect Our Results of
Operations and Growth Prospects.

Our business requires intensive sales and marketing activities.
Our sales and marketing personnel are essential to attracting
new customers and expanding sales to existing customers,
both of which are key to our future growth. We face a number
of challenges in successfully expanding our sales force. We
must locate and hire a significant number of qualified
individuals, and competition for such individuals is intense. In
addition, as we expand into new markets with which we have
less familiarity and develop existing territories, we will need
to recruit individuals who have skills particular to a certain
geography or territory, and it may be difficult to find
candidates with those gualifications. We may be unable to
achieve our hiring or integration goals due to a number of
factors, including, but not limited to, the challenge in
remotely recruiting employees and adequately training them
due to COVID-19, the number of individuals we hire,
challenges in finding individuals with the correct background
due to increased competition for such hires, increased
attrition rates among new hires and existing personnel as well
as the necessary experience to sell our software. Furthermore,
based on our past experience in mature territories, it often
can take up to six months before a new sales force member is
trained and operating at a level that meets our expectations,
and during the COVID-19 pandemic such training may take
even longer. We invest significant time and resources in
training new members of our sales force, and we may be
unable to achieve our target performance levels with new
sales personnel as rapidly as we have done in the past, or at
all, due to larger numbers of hires or lack of experience
training sales personnel to operate in new jurisdictions or
because of the remote hiring and training process. Our failure



to hire a sufficient number of qualified individuals, to
integrate new sales force members within the time periods
we have achieved historically or to keep our attrition rates at
levels comparable to others in our industry may materially
impact our projected growth rate.

Failure to Retain, Attract and Recruit Highly Qualified
Personnel Could Adversely Affect Our Business, Operating
Results, Financial Condition and Growth Prospects.

Our future success and growth depend, in part, on our ability
to continue to recruit and retain highly skilled personnel and
to preserve the key aspects of our corporate culture. Because
our future success is dependent on our ability to continue to
enhance and introduce new products, we are particularly
dependent on our ability to hire and retain engineers. Any of
our employees may terminate their employment at any time,
and we face intense competition for highly skilled employees.
Competition for qualified employees, particularly in New York
City, where we have a substantial presence and need for
qualified engineers, from numerous other companies,
including other software and technology companies, many of
whom have greater financial and other resources than we do,
is intense. Moreover, to the extent we hire personnel from
other companies, we may be subject to allegations that they
have been improperly solicited or may have divulged
proprietary or other confidential information to us. In
addition, during the COVID-19 pandemic, which is
characterized as an unstable period, to some extent it may be
more difficult to timely attract and train new employees. If we
are unable to timely attract, retain or train qualified
employees, particularly our engineers, salespeople and key
managers, our ability to innovate, introduce new products and
compete would be adversely impacted, and our financial
condition and results of operations may suffer. Equity options
grants are a critical component of our current compensation
programs. If we reduce, modify or eliminate our equity
options programs or if there will be decline in our stock price
as a result of which the value of our equity compensation
shall be lower, we may have difficulty attracting and retaining
employees.

Qur Failure to Continually Enhance and Improve Our
Technology Could Adversely Affect Sales of Our Products.
The market is characterized by the exponential growth in
enterprise data, rapid technological advances, changes in
customer requirements, including customer requirements
driven by changes to legal, regulatory and self-regulatory
compliance mandates, frequent new product introductions
and enhancements and evolving industry standards in
computer hardware and software technology. As a result, we
must continually change and improve our products in
response to changes in operating systems, application
software, computer and communications hardware,
networking software, data center architectures, programming
tools, computer language technology and various regulations.
Moreover, the technology in our products is especially
complex because it needs to effectively identify and respond
to a user’s data retention, security and governance needs,
while minimizing the impact on system and user performance.
Our products must also successfully interoperate with
products from other vendors.

While we extend our technological capabilities though
innovation and strategic transactions, we cannot guarantee
that we will be able to anticipate future market needs and
opportunities or be able to extend our technological expertise
and develop new products or expand the functionality of our



current products in a timely manner or at all. Even if we are
able to anticipate, develop and introduce new products and
expand the functionality of our current products, there can be
no assurance that enhancements or new products will achieve
widespread market acceptance.

Our product enhancements or new products could fail to
attain sufficient market acceptance for many reasons,
including:

e failure to accurately predict market demand in terms of
product functionality and to supply products that meet this
demand in a timely fashion;

e inability to interoperate effectively with the database
technologies and file systems of prospective customers;

e defects, errors or failures;

e negative publicity or customer complaints about
performance or effectiveness; and

e poor business conditions, causing customers to delay IT
purchases.

If we fail to anticipate market requirements or stay abreast of
technological changes, we may be unable to successfully
introduce new products, expand the functionality of our
current products or convince our customers and potential
customers of the value of our solutions in light of new
technologies. Accordingly, our business, results of operations
and financial condition could be materially and adversely
affected.

If Our Technical Support, Customer Success or Professional
Services Are Not Satisfactory to Our Customers, They May
Not Renew Their Subscription Licenses or Buy Future
Products, Which Could Adversely Affect Our Future Results
of Operations.

Our business relies on our customers’ satisfaction with the
technical support and professional services we provide to
support our products. Our customers have no obligation to
renew their subscription licenses with us after the initial terms
have expired. For us to maintain and improve our results of
operations, it is important that our existing customers renew
their subscription licenses when the existing contract term
expires.

If we fail to provide technical support services that are
responsive, satisfy our customers’ expectations and resolve
issues that they encounter with our products and services,
then they may elect not to purchase or renew subscription
licenses and they may choose not to purchase additional
products and services from us. Accordingly, our failure to
provide satisfactory technical support or professional services
could lead our customers not to renew their agreements with
us or renew on terms less favorable to us, and therefore have
a material and adverse effect on our business and results of
operations.

Because we derive substantially all of our revenues and cash
flows from sales of licenses from a single platform of
products, failure of the products in the platform to satisfy
customers or to achieve increased market acceptance would
adversely affect our business.

All our revenues are generated from sales of licenses for our
file encryption software and we expect to continue to derive
the majority of our revenues from license sales relating to the
file encryption software in the future. As such, market
acceptance of this product is critical to our continued
success. Demand for licenses for our encryption software is
affected by a number of factors, some of which are outside of
our control, including continued market acceptance of our
software by referenceable accounts for existing and new use
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cases, tecnnoiogical cnange ana growin or contracuon in our
market. We expect the proliferation of enterprise data to lead
to an increase in the demand for data security of our
customer, and our encryption software may not be able to
scale and perform to meet those demands. If we are unable to
continue to meet customer demands or to achieve more
widespread market acceptance of our software, our business,
operations, financial results and growth prospects will be
materially and adversely affected.

If Our Software is Perceived as Not Being Secure, Customers
May Reduce the Use of or Stop Using Qur Software, and We
May Incur Significant Liabilities.

Our software involves encryption of customer files and the
transmission of data between desktop and mobile computers,
and may in the future involve the storage of data. Any
security breaches with respect to such data could result in the
loss of this information, litigation, indemnity obligations and
other liabilities. The security of our products and
accompanied services is important in our customers’
decisions to purchase or use our products or services.
Security threats are a significant challenge to companies like
us whose business is providing technology products and
services to others. Security measures might be breached as a
result of third-party action, employee error, malfeasance or
otherwise. We also incorporate open source software and
other third-party software into our products. There may be
vulnerabilities in open source software and third-party
software that may make our products likely to be harmed by
cyberattacks. Moreover, our products operate in conjunction
with and are dependent on products and components across
a broad ecosystem of third parties. If there is a security
vulnerability in one of these components, and if there is a
security exploit targeting it, such security vulnerability may
adversely impact our product vulnerability and we could face
increased costs, liability claims, reduced revenue, or harm to
our reputation or competitive position. Because techniques
used to obtain unauthorized access or sabotage systems
change frequently and generally are not identified until they
are launched against a target, we may be unable to anticipate
these techniques or to implement adequate preventative
measures.

There can be no assurance that the limitations of liability in
our contracts would be enforceable or adequate or would
otherwise protect us from any such liabilities or damages with
respect to any particular claim.

Any or all of these issues could tarnish our reputation,
negatively impact our ability to attract new customers or sell
additional products to our existing customers, cause existing
customers to elect not to renew their maintenance and
support agreements or subject us to third-party lawsuits,
regulatory fines or other action or liability, thereby adversely
affecting our results of operations.

Our Use of Open Source Software Could Negatively Affect
Our Ability to Sell Our Software and Subject us to Possible
Litigation.

We use open source software and expect to continue to use
open source software in the future. Some open source
software licenses require users who distribute open source
software as part of their own software product to publicly
disclose all or part of the source code to such software
product or to make available any derivative works of the open
source code on unfavorable terms or at no cost. We may face
ownership claims of third parties over, or seeking to enforce
the license terms applicable to, such open source software,
includina bv demandina the release of the oben source
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software, derivative works or our proprietary source code
that was developed using such software. These claims could
also result in litigation, require us to purchase a costly license
or require us to devote additional research and development
resources to change our software, any of which would have a
negative effect on our business and results of operations. In
addition, if the license terms for the open source code
change, we may be forced to re-engineer our software or
incur additional costs. Finally, while we implement policies
and procedures, we cannot provide assurance that we have
incorporated open source software into our own software in a
manner that conforms with our current policies and
procedures and we cannot assure that all open source
software is reviewed prior to use in our solution, that our
programmetrs have not incorporated open source software
into our solution, or that they will not do so in the future.

In addition, our solution may incorporate third-party software
under commercial licenses. We cannot be certain whether
such third-party software incorporates open source software
without our knowledge. In the past, companies that
incorporate open source software into their products have
faced claims alleging noncompliance with open source license
terms or infringement or misappropriation of proprietary
software. Therefore, we could be subject to suits by parties
claiming noncompliance with open source licensing terms or
infringement or misappropriation of proprietary software.
Because few courts have interpreted open source licenses,
the manner in which these licenses may be interpreted and
enforced is subject to some uncertainty. There is a risk that
open source software licenses could be construed in a
manner that imposes unanticipated conditions or restrictions
on our ability to market or provide our solution. As a result of
using open source software subject to such licenses, we could
be required to release proprietary source code, pay damages,
re-engineer our solution, limit or discontinue sales or take
other remedial action, any of which could adversely affect our
business.

Multiple Factors May Adversely Affect Our Ability to Fully
Utilize Our Net Operating Loss Carryforwards.

A U.S. corporation’s ability to utilize its federal net operating
loss (“NOL”) carryforwards is limited under Section 382 of the
Internal Revenue Code of 1986, as amended (the “Code™), if
the corporation undergoes an ownership change.

As of March 2024, we have accumulated an $29,063,422 net
operating loss (“NOL”) since inception. Future changes in our
stock ownership, including future offerings, as well as
changes that may be outside of our control, could result in a
subseqguent ownership change under Section 382, that would
impose an annual limitation on NOLs. In addition, the cash tax
benefit from our NOLs is dependent upon our ability to
generate sufficient taxable income. Accordingly, we may be
unable to earn enough taxable income in order to fully utilize
our current NOLs.

There is no guarantee of a return on an Investor’s investment.
There is no assurance that an Investor will realize a return on
their investment or that they will not lose their entire
investment. For this reason, each Investor should read this
Form C and all exhibits carefully and should consult with their
attorney and business advisor prior to making any investment
decision.

Our Future Success Depends on Our Ability to Build and Sell
New Products. There can be no assurance that we will be
successful in successfully executing on our plans and growing

A hiacinAce
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The market for browser Security Software within the
Managed Service Provider industry is New and Unproven and
May Not Grow. We believe our future success depends in
large part on the growth of the market for browser security
software within the managed service provider industry. In
order for us to market and sell our products, we must
successfully demonstrate to managed service providers the
potential value of browser security for their respective
customers. We must persuade them to devote a portion of
their overall cyber security offering to include browser
security software. We cannot provide any assurance that
managed service providers will recognize the need for our
products or, if they do, that they will decide that they need a
solution that offers multi-tenant browser security. Browser
security software like ours may not yet be viewed as
anecessity, and accordingly, our sales effort is and will
continue to be focused in large part on explaining the need
for, and value offered by, our solution. We can provide no
assurance that the market for our solution will continue to
grow at its current rate or at all. The failure of the market to
develop would materially adversely impact our results of
operations.

IN ADDITION TO THE RISKS LISTED ABOVE, RISKS AND
UNCERTAINTIES NOT PRESENTLY KNOWN, OR WHICH WE
CONSIDER IMMATERIAL AS OF THE DATE OF THIS FORM C,
MAY ALSO HAVE AN ADVERSE EFFECT ON OUR BUSINESS
AND RESULT IN THE TOTAL LOSS OF YOUR INVESTMENT.

Our future success depends on the efforts of a small
management team. The loss of services of the members of
the management team may have an adverse effect on the
company. There can be no assurance that we will be
successful in attracting and retaining other personnel we
require to successfully grow our business.

The Company may never receive a future equity financing or
elect to convert the Securities upon such future financing. In
addition, the Company may never undergo a liquidity event
such as a sale of the Company or an IPQO. If neither the
conversion of the Securities nor a liquidity event occurs, the
Purchasers could be left holding the Securities in perpetuity.
The Securities have numerous transfer restrictions and will
likely be highly illiquid, with no secondary market on which to
sell them. The Securities are not equity interests, have no
ownership rights, have no rights to the Company’s assets or
profits and have no voting rights or ability to direct the
Company or its actions.

INSTRUCTION TO QUESTION 8: Avoid generalized statements and include only those
factors that are unigue to the issuer. Discussion should be tailored to the issuer’s business and
the offering and should not repeat the factors addressed in the legends set forth above. No

specific number of risk factors is required to be identified.

The Offering

USE OF FUNDS

9. What is the purpose of this offering?

The Company intends to use the net proceeds of this offering
for working capital and general corporate purposes, which
includes the specific items listed in Item 10 below. While the
Combanv expbects to use the net broceeds from the Offerina
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THE OFFERING

13. Describe the terms of the securities being offered.

To view a copy of the SAFE you will purchase, please see
Appendix B, Investor Contracts.
The main terms of the SAFEs are provided below.

The SAFEs. We are offering securities in the form of a Simple
Agreement for Future Equity (“SAFE”),

which provides Investors the right to preferred stock in the
Company (“Preferred Stock”),

when and if the Company sponsors an equity offering that
involves Preferred Stock, on the standard terms offered to
other Investors.

Conversion to Preferred Equity. Based on our SAFEs, when we
engage in an offering of equity interests involving preferred
stock,

Investors will receive a number of shares of preferred

stock calculated using the method that results in the greater
number of preferred stock:

i. the total value of the Investor’s investment, divided by the
price of preferred stock issued to new Investors

ii. if the valuation for the company is more

than $50,000,000.00 (the “Valuation Cap™), the amount
invested by the Investor divided by the quotient of

a. the Valuation Cap divided by

b. the total amount of the Company’s capitalization at that
time.

For investors up to the first $60,000.00 of the securities,
investors will receive a valuation cap of

$45,000,000. Wefunder VIP investors will be entitled to these
terms for the entire duration of the offering, even if the
threshold limit noted above is met.

Additional Terms of the Valuation Cap. For purposes of option (ii)
above, the Company's capitalization calculated as of
immediately prior to the Equity Financing, means the sum of:
(1) all shares of Capital Stock (on an as-converted basis)
issued and outstanding, assuming exercise or conversion of
all outstanding vested and unvested options, warrants and
other convertible securities, but excluding (A) this
instrument, (B) all other Safes, and (C) convertible promissory
notes; and (2) all shares of Common Stock reserved and
available for future grant under any equity incentive or similar
plan of the Company, and/or any equity incentive or similar
plan to be created or increased in connection with the Equity
Financing.

Liquidity Event. |f there is a Liquidity Event before the expiration
or termination of this instrument, the Investor will, at its
option, either (i) receive a cash payment equal to the
Purchase Amount (subject to the following paragraph) or (ii)
automatically receive from the Company a number of shares
of Common Stock equal to the Purchase Amount divided by
the Liquidity Price, if the Investor fails to select the cash



Investor's right la

1 dine

nior to payment anding indeb
tor claims, inc ontractual claims

.
creditor
tola promisso

ibIe promissary not

rted nfo Capital Stor

ik dl such other Safes
and/or Prefer: 0 the full payments

5. VIP Bonus
Atakair discount to the normal 1 nt
s that are comm nents that ar

this Form € for all investmen
investors wh

under, Inc's
<tors wil rec
Burchazed n this o

Securities Issued

cuar with the
offaring.

rs in the

Company will ok brraw money an
of the proce of it securities sol

urcha:

erms of

Vating Rights

Prefer
Amaunt 15

1. Junior t

o
ation or failur

I foes being char

i

through the
 the o
od directly in




her, er ts transtarees o
attarmey granted b o
& Lead Investor a3

to actal
of the Iy

ha
the Proxy is not
+

time periad, it shall remain in =Fi

Restriction on Transferability

Company agreemen
rred without ¢

& ¢
modificatior all
me mann: Majority-in-intercst” re

favarable to d
Wefundler P redhuce

investmeant if the raason for the 1o
Gompany's offering Is aversubse




RESTRICTIONS ON TRANSFER OF THE SECURITIES BEING
OFFERED:

The securities being offered may not be transferred by any purchaser of such
securities during the one year period beginning when the securities were issued,

unless such securities are transferred:

L. to the issuer;

2. to an accredited investor;

3. as part of an offering registered with the U.S. Securities and Exchange
Commission; or

4. to a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or

divorce of the purchaser or other similar circumstance.

NOTE: The term “accredited investor” means any person who comes
within any of the categories set forth in Rule 501(a) of Regulation D,
or who the seller reasonably believes comes within any of such
categories, at the time of the sale of the securities to that person.

The term “member of the family of the purchaser or the equivalent”
includes a child, stepchild, grandchild, parent, stepparent,
grandparent, spouse or spousal equivalent, sibling, mother-in-law,
father-in-law, son-in-law, daughter-in-law, brother-in-law, or sister-in-
law of the purchaser, and includes adoptive relationships. The term
“spousal equivalent” means a cohabitant occupying a relationship
generally equivalent to that of a spouse.

DESCRIPTION OF ISSUER'S SECURITIES

17. What other securities or classes of securities of the issuer are
outstanding? Describe the material terms of any other outstanding
securities or classes of securities of the issuer.

Securities  Securities

(or Amount) (or Amount) Voting
Class of Security Authorized Outstanding Rights

Preferred A2 2898750 2898749 Yes v
Preferred Al 10132348 10132347 Yes v
Common

Stock 22000000 5282006 Yes v

Securities Reserved for

Class of Issuance upon Exercise or
Security Conversion

Warrants:

Options: 3,911,994

Describe any other rights:

Common Stock

The holders of our common stock are entitled to one (1) vote
for each share of common stock held at all meetings of
stockholders (and written actions in lieu of meetings). There
is no cumulative voting. The number of authorized shares of
common stock mav be increased or decreased (but not below
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budget as It relates to the encryption product, which we
continue to sell. We believe the market for browser security is
greater than the market for our encryption product, so we
have focused more of our resources on the browser security
product.

In the next three to six months, we expect our GAAP revenue
to remain flat. We expect our average expenses to remain
consistent with our past average expenses for the prior three
months.

We are not yet profitable. We expect to be profitable in
approximately five years. We therefore will need to raise
additional capital (approximately $12M) during that period.

We have sufficient capital from our prior capital-raising
efforts to sustain us through the period of this campaign. We
may also aim to raise additional funds through Reg D.

All projections in the above narrative are forward-locking and
not guaranteed.

INSTRUCTIONS TO QUESTION 28: The discussion must cover each year for which financial
statements are provided. For issuers with no prior operating history, the discussion should
Sfocus on financial milestones and operational, liquidity and other challenges. For issuers with
an operating history, the discussion should focus on whether historical results and cash flows
are representative of what investors should expect in the future. Take into account the proceeds
of the offering and any other known or pending sources of capital. Discuss how the proceeds
[from the offering will affect liguidity, whether receiving these funds and any other additional
funds is necessary to the viability of the business, and how quickly the issuer anticipates using
its available cash. Describe the other available sources of capital to the business, such as lines
of credit or required contributions by shareholders. References to the issuer in this Question

28 and these instructions refer 1o the issuer and its predecessors, if any.

FINANCIAL INFORMATION

29. Include financial statements covering the two most recently
completed fiscal years or the period(s) since inception, if shorter:

Refer to Appendix C, Financial Statements

I, Daniel H. Gallancy, certify that:

(1) the financial statements of Atakama Inc. included in this
Form are true and complete in all material respects ; and

(2) the financial information of Atakama Inc. included in this
Form reflects accurately the information reported on the tax
return for Atakama Inc. filed for the most recently completed

fiscal year.

Daniel H. ga[[ancy

CEU

STAKEHOLDER ELIGIBILITY

30. With respect to the issuer, any predecessor of the issuer, any
affiliated issuer, any director, officer, general partner or managing
member of the issuer, any beneficial owner of 20 percent or more of the
issuer’s outstanding voting equity securities, any promoter connected
with the issuer in anv canacitv at the time of such sale. anv nerson that
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has been or WI|| be paid (directly or indirectly) remuneration for
solicitation of purchasers in connection with such sale of securities, or
any general partner, director, officer or managing member of any such
solicitor, prior to May 16, 2016:

(1) Has any such person been convicted, within 10 years (or five years,
in the case of issuers, their predecessors and affiliated issuers) before
the filing of this offering statement, of any felony or misdemeanor:

. in connection with the purchase or sale of any security?
[J Yes[¥] No
ii. involving the making of any false filing with the Commission?
[J Yes[~] No
iii. arising out of the conduct of the business of an underwriter,
broker, dealer, municipal securities dealer, investment adviser,
funding portal or paid solicitor of purchasers of securities?

] Yes [ No

(2) Is any such person subject to any order, judgment or decree of any
court of competent jurisdiction, entered within five years before the
filing of the information required by Section 4A(b) of the Securities
Act that, at the time of filing of this offering statement, restrains or
enjoins such person from engaging or continuing to engage in any
conduct or practice:

. in connection with the purchase or sale of any security?
[JYes ¥l No
ii. involving the making of any false filing with the Commission?
[J Yes[¥] No
iil. arising out of the conduct of the business of an underwriter,
broker, dealer, municipal securities dealer, investment adviser,
funding portal or paid solicitor of purchasers of securities?

[]Yes[¥] No

(3) Is any such person subject to a final order of a state securities
commission (or an agency or officer of a state performing like
functions); a state authority that supervises or examines banks, savings
associations or credit unions; a state insurance commission (or an
agency or officer of a state performing like functions); an appropriate
federal banking agency; the U.S. Commeaodity Futures Trading
Commission; or the National Credit Union Administration that:

i. at the time of the filing of this offering statement bars the
person from:

A. association with an entity regulated by such
commission, authority, agency or officer? [] Yes [¥] No

B. engaging in the business of securities, insurance or
banking? [] Yes [“] No

C. engaging in savings association or credit union
activities?[] Yes [¥] No

ii. constitutes a final order based on a violation of any law or
regulation that prohibits fraudulent, manipulative or deceptive
conduct and for which the order was entered within the 10-year
period ending on the date of the filing of this offering
statement? [] Yes [¥] No

(4) Is any such person subject to an order of the Commission entered
pursuant to Section 15(b) or 15B(c) of the Exchange Act or Section
203(e) or (f) of the Investment Advisers Act of 1940 that, at the time of
the filing of this offering statement:

i. suspends or revokes such person’s registration as a broker,
dealer, municipal securities dealer, investment adviser or
funding portal? [] Yes [¥] No

ii. places limitations on the activities, functions or operations of
such person? [] Yes [] No

iii. bars such person from being associated with any entity or from
participating in the offering of any penny stock? [] Yes [*] No

(5) Is any such person subject to any order of the Commission entered

T T e e =TC s et



WwITNIN Tive years perore tne Tiing or tnis orTering statement tnat, at tne
time of the filing of this offering statement, orders the person to cease
and desist from committing or causing a violation or future violation of:

i. any scienter-based anti-fraud provision of the federal securities
laws, including without limitation Section 17(a)(1) of the
Securities Act, Section 10(b) of the Exchange Act, Section 15(c)
(1) of the Exchange Act and Section 206(1) of the Investment
Advisers Act of 1940 or any other rule or regulation
thereunder? [] Yes [¥] No

ii. Section 5 of the Securities Act? [] Yes [©] No

(6) Is any such person suspended or expelled from membership in, or
suspended or barred from association with a member of, a registered
national securities exchange or a registered national or affiliated
securities association for any act or omission to act constituting
conduct inconsistent with just and equitable principles of trade?

] Yes [] No

(7) Has any such person filed (as a registrant or issuer), or was any such
person or was any such person named as an underwriter in, any
registration statement or Regulation A offering statement filed with the
Commission that, within five years before the filing of this offering
statement, was the subject of a refusal order, stop order, or order
suspending the Regulation A exemption, or is any such person, at the
time of such filing, the subject of an investigation or proceeding to
determine whether a stop order or suspension order should be issued?

] Yes[¥] No

(8) Is any such person subject to a United States Postal Service false
representation order entered within five years before the filing of the
information required by Section 4A(b) of the Securities Act, or is any
such person, at the time of filing of this offering statement, subject to a
temporary restraining order or preliminary injunction with respect to
conduct alleged by the United States Postal Service to constitute a
scheme or device for obtaining money or property through the mail by
means of false representations?

[ Yes [¥] No

If you would have answered “Yes” to any of these questions had the
conviction, order, judgment, decree, suspension, expulsion or bar
occurred or been issued after May 16, 2016, then you are NOT eligible
to rely on this exemption under Section 4(a)(6) of the Securities Act.

INSTRUCTIONS TO QUESTION 30: Final order means a written directive or declaratory
statement issued by a federal or state agency, described in Rule 503(a)(3) of Regulation
Crowdfunding, under applicable statutory authority that provides for notice and an
opportunity for hearing, which constitutes a final disposition or action by that federal or state

agency.

No matters are required to be disclosed with respect to events relating to any affiliated issuer
that occurred before the affiliation arose if the affiliated entity is not (i) in control of the issuer
or (ii) under common control with the issuer by a third party that was in control of the

affiliated entity at the time of such events.

OTHER MATERIAL
INFORMATION

31. In addition to the information expressly required to be included in
this Form, include:

- (1) any other material information presented to investors; and

- (2) such further material information, if any, as may be necessary to
make the required statements, in the light of the circumstances under
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employer identification number). To the extent they have not
already done so, each investor will be required to provide
their TIN within the earlier of (i) two (2) years of making their
investment or (ii) twenty (20) days prior to the date of any
distribution from the SPV. If an investor does not provide their
TIN within this time, the SPV reserves the right to withhold
from any proceeds otherwise payable to the Investor an
amount necessary for the SPV to satisfy its tax withholding
obligations as well as the SPV'’s reasonable estimation of any
penalties that may be charged by the IRS or other relevant
authority as a result of the investor’s failure to provide their
TIN. Investors should carefully review the terms of the SPV
Subscription Agreement for additional information about tax
filings.

INSTRUCTIONS TO QUESTION 30: If information is presented to investors in a format,
media or other means not able to be reflected in text or portable document format, the issuer
should include:

(a) a description of the material content of such information;

(b) a description of the format in which such disclosure is presented: and

(¢) in the case of disclosure in video, audio or other dynamic media or format, a transeript or

description of such disclosure.

ONGOING REPORTING

32. The issuer will file a report electronically with the Securities &
Exchange Commission annually and post the report on its website, no
later than:

120 days after the end of each fiscal year covered by the
report.

33. Once posted, the annual report may be found on the issuer’s
website at:

https:/www.atakama.com//invest

The issuer must continue to comply with the ongoing reporting

requirements until:

1. the issuer is required to file reports under Exchange Act Sections
13(a) or 15(d);

2. the issuer has filed at least one annual report and has fewer than 300
holders of record;

3. the issuer has filed at least three annual reports and has total assets
that do not exceed $10 million;

4. the issuer or another party purchases or repurchases all of the
securities issued pursuant to Section 4(a)(6), including any payment
in full of debt securities or any complete redemption of redeemable
securities; or the issuer liquidates or dissolves in accordance with

state law.

APPENDICES

Appendix A: Business Description & Plan

Appendix B: Investor Contracts



SPV Subscription Agreement - Early Bird
Early Bird Atakama $45M SAFE 2024
SPV Subscription Agreement

Atakama $50M SAFE 2024

Appendix C: Financial Statements

Financials 1

Appendix D: Director & Officer Work History
Daniel H. Gallancy
Dimitri Nemirovsky

Scott Glazer
Stephanie Weagle

Appendix E: Supporting Documents

Signatures

Intentional misstatements or omissions of facts constitute federal criminal violations. See 18 U.S.C. 1001.

The following documents will be filed with the SEC:

Cover Page XML

Offering Statement (this page)

Appendix A: Business Description & Plan

Appendix B: Investor Contracts

SPV Subscription Agreement - Early Bird

Early Bird Atakama $45M SAFE 2024

SPV Subscription Agreement

Atakama $50M SAFE 2024

Appendix C: Financial Statements

Financials 1

Appendix D: Director & Officer Work History

Daniel H. Gallancy

Dimitri Nemirovsky

Scott Glazer

Stephanie Weagle

Appendix E: Supporting Documents

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation Crowdfunding (§

227.100 et seq.), the issuer certifies that it has reasonable grounds to believe that it meets all of the requirements for




filing on Form C and has duly caused this Form to be signed on its behalf by the duly authorized undersigned.

Atakama Inc.

By

Daniel H. Gallancy

CEO and co-founder

Pursuant to the requirements of Sections 4(a)(6) and 4 A of the Securities Act of 1933 and Regulation Crowdfunding
(8 227.100 et seq.), this Form C and Transfer Agent Agreement has been signed by the following persons in the

capacities and on the dates indicated.

Daniel H. (ja[fancy

CEO and co-founder
3/21/2024

Dimitri ’J\femirovsﬁy
COO
3/21/2024

The Form C must be signed by the issuer, its principal executive officer or officers, its principal financial officer, its controller or principal accounting officer

and at least a majority of the board of directors or persons performing similar functions.

| authorize Wefunder Portal to submit a Form C to the SEC based on the information |
provided through this online form and my company’s Wefunder profile.

As an authorized representative of the company, | appoint Wefunder Portal as the
company’s true and lawful representative and attorney-in-fact, in the company’s name,
place and stead to make, execute, sign, acknowledge, swear to and file a Form C on the
company’s behalf. This power of attorney is coupled with an interest and is irrevocable.
The company hereby waives any and all defenses that may be available to contest, negate
or disaffirm the actions of Wefunder Portal taken in good faith under or in reliance upon
this power of attorney.




