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Name of issuer:

Trade Street Jam Co.

Legal status of issuer:

Form: Corporation
Jurisdiction of Incorporation/Organization: DE

Date of organization: 2/8/2016

Physical address of issuer:

1880 Coney Island Avenue
#1012
Brooklyn NY 11230

Website of issuer:

http.//www.tradestjamco.com

Name of intermediary through which the offering will be conducted:

Wefunder Portal LLC

CIK number of intermediary:

0001670254

SEC file number of intermediary:

007-00033

CRD number, if applicable, of intermediary:

283503

Amount of compensation to be paid to the intermediary, whether as a dollar amount or a
percentage of the offering amount, or a good faith estimate if the exact amount is not
available at the time of the filing, for conducting the offering, including the amount of referral
and any other fees associated with the offering:

5.5% of the offering amount upon a successful fundraise, and be entitled to
reimbursement for out-of-pocket third party expenses it pays or incurs on behalf
of the Issuer in connection with the offering.

Any other direct or indirect interest in the issuer held by the intermediary, or any arrangement
for the intermediary to acquire such an interest:

No

Type of security offered:

[[]Commeon Stock
[ Preferred Stock
[ Debt

Other

If Other, describe the security offered:

Convertible Note

Target number of securities to be offered:

50,000

Price:

$1.00000

Method for determining price:

Pro-rated portion of the total principal value of $50,000; interests will be sold in
increments of $1; each investment is convertible to one unit as described under
Item 13.



larget offering amount:

$50,000.00

Oversubscriptions accepted:
] Yes
[ONo
If yes, disclose how oversubscriptions will be allocated:
[ Pro-rata basis
[] First-come, first-served basis
Other

If other, describe how oversubscriptions will be allocated:

As determined by the issuer

Maximum offering amount (if different from target offering amount):

$1,235,000.00

Deadline to reach the target offering amount:

4/30/2023

NOTE: If the sum of the investment commitments does not equal or exceed the target
offering amount at the offering deadline, no securities will be sold in the offering,
investment commitments will be cancelled and committed funds will be returned.

Current number of employees:

1
Most recent fiscal year-end: Prior fiscal year-end:

Total Assets $499,223.00 $82,477.00

Cash & Cash Equivalents: $486,093.00 $79,615.00

Accounts Receivable: $6,808.00 $2,838.00

Short-term Debt: $42,786.00 $30,838.00

Long-term Debt: $600,000.00 $0.00

Revenues/Sales: $544,473.00 $472,762.00

Cost of Goeds Sold: $419,583.00 $261,797.00

Taxes Paid $0.00 $0.00

Net Income: ($220,798.00) ($9,588.00)

Select the jurisdictions in which the issuer intends to offer the securities:

AL, AK, AZ, AR, CA, CO, CT, DE, DC, FL, GA, HI, ID, IL, IN, IA, KS, KY, LA, ME, MD,
MA, M, MN, M5, MO, MT, NE, NV, NH, NJ, NM, NY, NC, ND, OH, OK, OR, PA, RI, SC,
SD, TN, TX, UT, VT, VA, WA, WV, WI, WY, B5, GU, PR, VI, IV

Offering Statement

Respond to each question in each paragraph of this part. Set forth each question and any notes. but not
any instructions thereto, in their entirety. If disclosure in response to any guestion is responsive to one
or more other questions, it is not necessary to repeat the disclosure. If a question or series of questions
is inapplicable or the response is available elsewhere in the Form, either state that it is inapplicable,

include a cross-refercncce to the responsive disclosure, or omit the question or scrics of questions.

Be very careful and precise in answering all questions. Give full and complete answers so that they are
not misleading under the circumstances involved. Do not discuss any [uture performance or other
anticipated event unless you have a reasonable basis to believe that it will actually oceur within the
foreseeable future. If any answer requiring significant information is materially inaccurate, incomplete
or misleading, the Company, its management and principal shareholders may be liable to investors

based on that information.

THE COMPANY

1. Name of issuer:

Trade Street Jam Co.

COMPANY ELIGIBILITY

2, Check this box to certify that all of the following statements are true for the issuer.

« Organized under, and subject to, the laws of a State or territory of the United
States or the District of Columbia.

« Not subject to the requirement to file reports pursuant to Section 13 or Section
15(d) of the Securities Exchange Act of 1934.



Not an investment company registered or required to be registered under the
Investment Company Act of 1940.

Not ineligible to rely on this exemption under Section 4(a)(€) of the Securities Act
as a result of a disqualification specified in Rule 503(a) of Regulation
Crowdfunding.

Has filed with the Commission and provided to investors, to the extent required, the
ongoing annual reports required by Regulation Crowdfunding during the two years
immediately preceding the filing of this offering statement (or for such shorter
period that the issuer was required to file such reports).

Not a development stage company that (a) has no specific business plan or (b) has
indicated that its business plan is to engage in a merger or acquisition with an

unidentified company or companies.

INSTRUCTION TO QUESTION 2: If any of these statements are not true, then you are NOT
eligible to rely on this exemption under Section 4(2)(6) of the Securities Act.

3. Has the issuer or any of its predecessors praviously failed to camply with the ongoing
reporting requirements of Rule 202 of Regulation Crowdfunding?

[1Yes

DIRECTORS OF THE COMPANY

4. Provide the following information about each director (and any persons occupying a similar
status or performing a similar function) of the issuer.

Principal O Hon Main Year Joined as
Director halDecupatio Employer Dlrector
Tracle Street Jam
Ashley Rouse CEO - 2016

For three years of business experience, refer to Appendix D: Director & Officer
Work History.

OFFICERS OF THE COMPANY

5. Provide the following information about each officer (and any persons occupying a similar
status or performing a similar function) of the issuer.

Officer Positions Held Year Joined
Ashley Rouse CEO 2016

For three years of business experience, refer to Appendix D: Director & Officer
Work History.

INSTRUCTION TO QUESTION 5: For purposes of this Question 3, the term officer means a president, vice president,
secretary, reasurer or principal financial officer, comptroiler or principal accounting officer, and any person that routinely

performing similar functions.

PRINCIPAL SECURITY HOLDERS

6. Provide the name and ownership level of each person, as of the most recent practicable
date, who is the beneficial owner of 20 percent or more of the issuer’'s outstanding voting
equity securities, calculated on the basis of voting power.

siie P Haldes No. and Class % of Voting Power
of Securities Now Held Prior to Offering
Ashley Rouse 900000.0 Common Stock 100.0

INSTRUCTION TO QUESTION 6: The above information mitst be provided as of a date thai is no more than 120 days prior

to the date of filing of this offering siatement.

1o calculate total voting power, include all securities for which the person divectly er indirectly has or shares the voting
power, which includes the power to vote or to direct the voting of such secarities, If the person has the right to acquire
voting power of such securities within 60 days, including through the exercise of any oprion, warrani or vight, the
conversion of a security, or other arrangement, or if securities are held by a member of the tamily, through corporations or
partnerships, or otherwise in ¢ manner that would allow a person to direct or control the voting of the securiites (or share in
such direction or cantrol — as, for example, a co-trusiee) they should be included as being “bencficially owned " You
should include an explanation of these circumstances in a fooinote to the “Number of and Class of Securities Now Held." To
caleulate autstanding voting equity securities, assume all outstanding options are exercised and all eutstanding convertible

securities converted.

BUSINESS AND ANTICIPATED BUSINESS PLAN

7. Describe in detail the business of the issuer and the anticipated business plan of the issuer.

For a description of our business and our business plan, please refer to the
attached Appendix A, Business Description & Plan
INSTRUCTION TO QUESTION 7: Wefunder will provide your company’s Wefunder profile as an appendix (Appendix A) 1o

the Form C in PDF format. The submission will include all Q&A items and “read more” links in an un-collapsed format. All

videos will be transcribed.

This mecns thai any information provided in your Wefunder profile witl be provided o the SEC in response to thix guesiion
As a result, your company will be potentially liable for missiciements and omissions in your profile under the Securities Act
af 1933, which requires vou to provide material information relaied to your business and anticipated business plan. Please
review your Wefunder profile carefully to ensure it provides all material information, is not false or misleading, and does

not omit any information that would cause the information included ro be false or misleading.



RISK FACTORS

A crowdfunding investment involves risk, You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved.
These securities have not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore, these authorities have
not passed upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of
any securities offered or the terms of the offering, nor does it pass upon the
accuracy or completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the
U.S. Securities and Exchange Commission has not made an independent
determination that these securities are exempt from registration.

8. Discuss the material factors that make an investment in the issuer speculative or risky:

Our operations are subject to the general risks of the food industry and we have
experienced food contamination, which has had a material impact on our financial
condition and business operations.

Our operations have been impacted by mold contamination in our signature jam
jars at one of our manufacturing facilities. Subsequent to March 30, 2022, we
began mass producing our sighature jams to increase our inventory in light of
growing demand. Subsequent to June 30, 2022, due to mold contamination in
large samples of our signature jams at our Waterbury, Connecticut facility, we
voluntarily disposed of approximately $90,000 in unsaleable inventory of our
signature jams, which are sold primarily in the U.S,, and also suspended the
manufacturing of signature jam products at such facility. As result of our
anticipated increase in inventory, we projected prospective sales to large retailers
and their subsidiaries from to amount to approximately 65 percent of net sales in
2022, which was loss due to such contamination. These large retailers make
purchase decisions based on a combination of price, promotional support,
product quality, consumer demand, customer service performance, their desired
inventory levels, and other factors and sales to these retailers were primarily
projected to occur in the U.S. retail market.

To our knowledge, no other products produced at our facilities were affected by
this contamination and we are investigating the potential cause of such
contamination. The pathogens that may cause food contamination are found
generally in the environment and can cause contamination in our products. These
pathogens can also be introduced to our products as a result of improper
handling by manufacturers, suppliers, customers or consumers. We do not have
control over handling procedures once our products have been shipped to the
manufacturer or for distribution.

We intend to announce our plans to resume manufacturing our signature Jams at
our Minneapolis, Minnesota facility en September 19, 2022, Further, our signature
hot sauce and cooking utensils were not affected by the mold contamination and
our Waterbury, Connecticut facility has continued to manufacture signature hot
sauce and cooking utensils. We will resume shipping our signature jams from the
new facilities and are partnering with retailers to restock our signature jams as
soon as possible. Based on progress to date, we believe this matter will be
substantially resolved during the first quarter of 2023. Our ultimate loss from

the disposal of our signature jams could differ materially from these estimates,
primarily dependent upon the magnitude of |ost sales resulting from the
unavailability of products for a longer period of time than anticipated, as well as
any resulting adverse consumer reaction, including the loss of perceived value
and any shift in consumer preferences.

We could suffer losses from a significant product liability judgment against us if
contaminated product is actually released. A significant product recall or a
product liability judgment, involving either us or our competitors, could also
result in a loss of consumer confidence in our food products or the food category.
and an actual or perceived |loss of value of our brands, materially impacting
consumer demand. In addition, revenues could decrease, costs of doing business
could increase, and the Company’s operating results could be adversely affected.

Certain of our products are produced at single manufacturing sites.

We have consolidated our production capacity for certain products into single
manufacturing sites, including substantially all of our signature jams. We could
experience a production disruption at these or any of our manufacturing sites
resulting in a reduction or elimination of the availability of some of our products.
If we are not able to obtain alternate production capability in a timely manner, our
business, financial condition, and results of operations could be adversely
affected.

Changes in our relationships with significant prospective and existing customers
could adversely affect our results of operations.



During 2022, our top 10 wholesale customers, collectively, accounted for
approximately 20 percent of consolidated net sales. Our wholesale customers are
generally not contractually obligated to purchase from us. Changes in wholesale
customers’ strategies, including a reduction in the number of brands they carry or
a shift of shelf space to private label products, may adversely affect sales and
profitability. A reduction in sales to one or more major wholesale customers could
have a material adverse effect on our business, financial condition, and results of
operations.

Our brand and packaging designs are essential to the value of our business, and
the inability to protect our intellectual property could harm the value of our
brands and adversely affect our sales and profitability.

The success of our business and growth strategy depends significantly on our
brands, know-how, and other intellectual property. We rely on a combination of
trademarks, service marks, trade secrets, copyrights, licensing agreements, and
similar rights to protect our intellectual property. If our efforts to protect our
intellectual property are not adequate, if any third party misappropriates or
infringes on our intellectual property, or if we are alleged to be misappropriating
or infringing on the intellectual property rights of others, the value of our brands
may be harmed and we may be engaged in litigation to protect our intellectual
property, which could have a material adverse effect on our business, as well as
divert management’s attention.

Our signature jam recipes are essential to the value of our business, and the
inability to protect our intellectual property could result in losing customers to
our competition

We consider our proprietary signature jam recipes essential to the consistent
flavor and richness of our jams and, therefore, essential to our signature jam
brands. Because many of the signature jam recipes we use are not protected by
patents, it may be difficult for us to prevent competitors from copying our jam
recipes if such recipes become known. If our competitors copy our signature jam
recipes or develop more advanced jam recipes or packaging methods, the value
of our signature jam brands may be diminished, and we could lose customers to
our competitors.

We operate in the competitive food industry and continued demand for our
products may be affected by our failure to effectively compete or by changes in
cansumer preferences.

We face competition across our product lines from other focd companies with the
primary methods and factors in competition being product quality, price,
packaging, product innovation, nutritional value, convenience, customer service,
advertising, and promotion. Continued success is dependent on product
innovation, effective marketing, sufficient advertising, the ability to secure and
maintain adequate retail shelf space, and to compete in new and growing
channels. In particular, technology-based systems, which give consumers the
ability to shop through e-commerce websites, virtual worlds, metaverses and
mobile commerce applications are also significantly altering the retail landscape
in many of our markets. We are committed to continue serving customers and
consumers in e-commerce and transforming our corporate operations through
digital technologies, and enhancing our data analytics capabilities to develop new
commercial insights. However, if we are unable to effectively compete in the
expanding e-commerce market and enter virtual worlds and/or metaverses,
adequately leverage technology to improve operating efficiencies, or develop the
data analytics capabilities needed to generate actionable commercial insights, our
business performance may be impacted, which may negatively impact our
financial condition and results of operations.

Our competitors are well-resourced and our inability to introduce new products
could negatively impact our financial condition and results of operation.

Some of our competitors have substantial financial, marketing, and other
resources, and competition with them in our various markets, channels, and
product lines could cause us to reduce prices, increase marketing or other
expenditures, or lose category share. Intrcduction of new products and product
extensions requires significant development and marketing investment. If our
products fail to meet consumer preferences, or we fail to introduce new and
improved products on a timely basis, then the return on that investment will be
less than anticipated and our strategy to grow sales and profits through
investment in innavation will be less successful. Specifically, there are a number of
trends in consumer preferences that may impact us and the food industry as a
whole, including convenience, flavor variety, an emphasis on protein and snacking,
and the desire for transparent product labeling and simple and natural
ingredients.

We must leverage our brand value to compete against private label products.

In nearly all of our product categories, we compete against branded products as
well as private label products. Our products must provide higher value and/or
guality to our consumers than alternatives, particularly during periads of
economic uncertainty or inflation. Consumers may not buy our products if relative
differences in value and/or guality between our products and private label
products change in favor of competitors’ products or if consumers perceive this



type of change. IT CONSUMErs prerer private label products, Which are typically
sold at lower prices, then we could lose category share or sales volumes or shift
our product mix to lower margin offerings, which could have a material effect on
our business and consolidated financial position and on the consolidated results
of our operations and profitability.

We may be limited in our ability to pass cost increases on to our customers in the
form of price increases or may realize a decrease in sales volume to the extent
price increases are implemented.

We may not be able to pass some or all of any increases in the price of raw
materials, energy, and other input costs to our customers by raising prices,
especially during economic downturns or instances of increased inflationary
pressures. To the extent competitors do not also increase their prices, customers
and consumers may choose to purchase competing products, including private
label or other lower-priced offerings, which may adversely affect our results of
operations. Retailers may also increase levels of promotional activity for lower-
priced offerings as they seek to maintain sales volumes during times of economic
uncertainty. Accordingly, sales volumes of our branded products could be
reduced or lead to a shift in sales mix toward cur lower-margin offerings. As a
result, decreased demand for our products may adversely affect our results of
operations.

Our ability to competitively serve customers depends on the availability of
reliable transportation. Increases in shipping and other transportation-related
costs could adversely impact our results of operations.

Shipping and other transportation-related costs have a significant impact on our
earnings and results of operations. We use multiple forms of transportation,
including ships, trucks, and railcars, to bring our products to market. Disruption to
the timely supply of these services or increases in the cost of these services for
any reason, including avazilability or cost of fuel, regulations affecting the industry,
labor shortages in the transportation industry, service failures by third-party
service providers, accidents, natural disasters, inflation, or a pandemic illness
(such as the COVID-19 pandemic), which may impact the transportation
infrastructure or demand for transportation services, could have an adverse effect
on our ability to serve our customers, and could have a material adverse effect on
our business, financial condition, and results of operations.

The Company may be adversely impacted if the Company is unable to protect
information technology systems against, or effectively respond to, cyber attacks
or security breaches.

Information techneology systems are an important part of the Company’s business
operations. In addition, the Company increasingly relies upon third-party service
providers for a variety of business functions, including cloud-based services.
Cyber incidents are occurring more frequently and are being made by groups and
individuals with a wide range of motives and expertise. The Company may
experience in the future, breaches of our security measures due to human error,
malfeasance, insider threats, system errors or vulnerabilities or other irregularities,
none of which have been material to date. In an attempt to mitigate these risks,
the Company continues to evaluate its security initiatives.

Loss or interruption of supply from single-source suppliers of raw materials and
finished goods could have a disruptive effect on our business and adversely affect
our results of operations.

We have elected to source certain raw materials, such as ingredients for our jam
products, and finished goods, such as glass jars, from single sources of supply,
and in some material instances outside the U.S. While we believe that alternative
sources of these raw materials and finished goods could be obtained on
commercially reasonable terms, loss or an extended interruption in supplies from
a single-source supplier would result in additional costs, could have a disruptive
short-term effect on our business, and could adversely affect our results of
operations.

The Company’s operaticns are subject to the general risks of litigation.

The Company could be involved in litigation arising from class actions involving
customers, consumers, competiters, suppliers, shareholders, or others, and claims
relating to product liability, contract disputes, intellectual property, advertising,
labeling, wage and hour laws, employment practices or environmental matters.
Outcomes of litigation cannot be predicted with certainty and adverse litigation
trends and outcomes could negatively affect the Company’s financial results.

The success of our business depends substantially on consumer perceptions of
our brands.

We have received notable press coverage as a valuable brand in the jam and
jellies market in the U.S. We believe that maintaining and continually enhancing
the value of our brands is critical to the success of our business. Brand value is
based in large part on consumer perceptions. Success in promoting and
enhancing brand value depends in large part on our ability to provide high-quality
products. Brand value could diminish significantly as a result of a number of
factors, such as if we fail to preserve the quality of our products, if we are
perceived to act in an irresponsible manner, if the Company or our brands
otherwise receive negative publicity, if aur brands fail to deliver a consistently



positive consumer experience, or if our products become unavailable to
consumers. The growing use of social and digital media by consumers increases
the speed and extent that information and opinions can be shared. Negative posts
or comments about us or our brands or products on social or digital media could
damage our brands and reputation. If we are unable to build and sustain brand
equity by offering recognizably superior products, we may be unable to maintain
premium pricing over private label products. If our brand values are diminished,
our revenues and operating results could be materially adversely affected.

The Company is subject to disruption of operations at its manufacturers,
suppliers, logistics providers, and customers.

Disruption of operations at manufacturers, suppliers, or logistics providers have
and may continue to impact the Company’s product availability and input
supplies as well as the ability to distribute products;

Disruptions related to significant prospective customers and sales channels has
and could continue to result in a reduction in projections of products sold.

Either of these disruptions could have an adverse effect on the Company's
financial results. Actions taken to mitigate the impact of any potential disruption,
including increasing inventory in anticipation of a potential production or supply
interruption, may adversely affect the Company’s financial results. Additionally,
labor shortages have caused disruptions for many of these providers and may
continue to impact the Company’s ability to receive inputs or distribute products.

Our substantial debt obligations could restrict our operations and financial
condition. Additionally, our ability to generate cash to make payments cn our
indebtedness depends on many factors beyond our control.

As of August 30, 2022, we had approximately $677,452.51 of total indebtedness.
We are able to, and may, incur additional indebtedness in the future, subject to
the limitations contained in the agreements governing our indebtedness. As of
August 30, 2022, we had: (x) approximately $626,589 outstanding under a note
purchase agreement as a result of issuing $600,000.00 in convertible notes as of
December 31, 2021, with maturity dates of March 3, 2023 (the “Convertible
Notes”), (y) $35,379.82 outstanding under a term loan with QuickBooks Capital,
and (z) $15,483.69 outstanding under a revolving loan with Shopify Capital. If the
previously issued Convertible Notes are not mandatorily or voluntarily converted
into equity on their terms, our debt service obligations will require us to use a
portion of our operating cash flow to pay interest and principal on indebtedness
rather than for other corporate purposes, including funding future expansion of
our business and ongoing capital expenditures, which could impede our growth.
Our substantial indebtedness could have other adverse conseguences, including:

making it more difficult for us to satisfy our financial obligations;

increasing our vulnerability to adverse economic, regulatory, and industry
conditions, and placing us at a disadvantage compared to our competitors that
are less leveraged;

limiting our ability to compete and our flexibility in planning for, or reacting to.
changes in our business and the industry in which we operate; and

limiting our ability to borrow additional funds for working capital, capital
expenditures, acquisitions, and general corporate or other purposes.

Our ability to have the Convertible Notes convert into equity will depend on our
ability to raise an equity financing of more than $1,000,0Q0 prior to the maturity
date of the Convertible Notes on March 3, 2023. If we do not raise such an equity
financing, our ability to pay our indebtedness will depend on our ability to
generate cash in the future. Our ability to generate cash is subject to general
economic, financial, competitive, legislative, regulatory, and other factors, many of
which are beyond our control. Our business may not generate sufficient cash flow
from operations, and future borrowings may not be available to us in an amount
sufficient to enable us to pay our indebtedness when scheduled payments are due
or to fund other liquidity needs. In these circumstances, we may need to refinance
all or a portion of our indebtedness on or before maturity. Any refinancing of our
debt could be at higher interest rates and may reguire make-whole payments and
compliance with more onerous covenants, which could further restrict our
business operations. Our ability to refinance our indebtedness or obtain
additional financing would depend on, ameng other things, our financial condition
at the time, restriction in the agreements governing our indebtedness, and the
condition of the financial markets and the industry in which we operate. As a
result, we may not be able to refinance any of our indebtedness on commercially
reasonable terms or at all. Without this financing, we may have to seek additional
equity or debt financing or restructure our debt, which could harm our long-term
business prospects. Our failure to comply with the terms of any existing or future
indebtedness could result in an event of default which, if not cured or waived,
could result in the acceleration of the payment of all of our debt.

The Company is subject to the loss of a material contract.

The Company is a party to several supply, manufacturing, contract packaging,
distribution, and other material contracts. The loss of a material contract or failure
to obtain new material contracts could adversely affect the Company’s financial
results.



Our future success depends on the efforts of a small management team. The loss
of services of the members of the management team may have an adverse effect
on the company. There can be no assurance that we will be successful in
attracting and retaining other personnel we require to successfully grow our
business.

INSTRUCTION TO QUESTION 8: Avoid generalized statements and include only those factors that are unique io the issuer.
Diseussion should be tailored to the ixsuer s business and the offering and should not repeat the facrors addressed in the

legends set forti above. No specific manber of risk fuctors is required to be identified.

The Offering

USE OF FUNDS

9. What Is the purpose of this offering?

The Company intends to use the net proceeds of this offering for working capital
and general corporate purposes, which includes the specific items listed in Item 10
below. While the Company expects to use the net proceeds from the Offering in
the manner described above, it cannot specify with certainty the particular uses
of the net proceeds that it will receive from from this Offering. Accordingly, the
Company will have broad discretion in using these proceeds.

10. How does the issuer intend to use the proceeds of this offering?

If we raise: $50,000

Use of 90% towards manufacturing (jars, labels, produce), 4.5% towards
Proceeds: o stomer acquisition (new accounts, SEO, PR, digital ads), 5.5% towards
Wefunder fees

If we raise: $250,000

Use of 30% towards manufacturing (jars, labels, produce), 14.5% towards
Proceeds: ¢\ stomer acquisition (new accounts, SEQ, PR, digital ads), 50% towards
hiring one full-time salesperson and a marketing & e-commerce agency,
5.5% towards Wefunder fees

If we raise: $1,235,000

Use of 20% towards manufacturing (jars, labels, produce), 34.5% towards
Proteeds: customer acquisition (new accounts, SEQ, PR, digital ads), 40% towards
hiring additional full-time salespeople and a marketing & e-
commerce agency, 5.5% towards Wefunder fees

ANSTRUCTION 10 QUESTION [10: An issuer muest provide a reasonably detailed description of any intended use of

proceeds, such that investors are provided with an adequate amount of information (o wdersiand how the offering proceeds

will be used_If an issuer has identified a range of passible uses, the issuer should ideniify and describe each probable use

and the factors the issuer may consider in allocating ds among the j uses. If the issuer will aceept proceeds in
excess of the target offering amount, the issuer nust describe the purpose, method for aliocating oversubscriptions. and
intended use of the excess praceeds with similar specificity. Please include all potential uses of the proceeds of the offering,
including any that may apply only in the case of oversubscriptions . If you do not do so, you may later be required 10 amend

your Form C. Wefunder is not responsible for any failure by you te describe a potential use of offering proceeds.

DELIVERY & CANCELLATIONS

1. How will the issuer complete the transaction and deliver securities to the investors?

Book Entry and Investment in the Co-Issuer. Investors will make their investments
by investing in interests issued by one or more co-issuers, each of which is a
special purpose vehicle (“SPV”). The SPV will invest all amounts it receives from
investors in securities issued by the Company. Interests issued to investors by the
SPV will be in book entry form. This means that the investor will not receive a
certificate representing his or her investment. Each investment will be recorded in
the books and records of the SPV. In addition, investors’ interests in the
investments will be recorded in each investor's “Portfolio” page on the Wefunder
platform. All references in this Form C to an Investor’s investment in the Company
(or similar phrases) should be interpreted to include investments in a SPV.

12. How can an investor cancel an investment commitment?

NOTE: Investors may cancel an investment commitment until 48 hours prior to the
deadline identified in these offering materials.

The intermediary will notify investors when the target offering amount has been
met. If the issuer reaches the target offering amount prior to the deadline
identified in the offering materials, it may close the offering early if it provides
notice about the new offering deadline at least five business days prior to such
new offering deadline (absent a material change that would require an extension
of the offerina and reconfirmation of the investment cammitment).



If an investor does not cancel an investment commitment before the 48-hour
period prior to the offering deadline, the funds will be released to the issuer upon
closing of the offering and the investor will receive securities in exchange for his ar
her investment.

If an investor does not reconfirm his or her investment commitment after a
material change is made to the offering, the investor's investment commitment will
be cancelled and the committed funds will be returned,

An Investor's right to cancel. An Investor may cancel his or her investment
commitment at any time until 48 hours prior to the offering deadline.

If there is a material change to the terms of the offering or the information
provided to the Investor about the offering and/or the Company, the Investor will
be provided notice of the change and must re-confirm his or her investment
commitment within five business days of receipt of the notice. If the Investor does
not reconfirm, he or she will receive notifications disclosing that the commitment
was cancelled, the reason for the cancellation, and the refund amecunt that the
investor is required to receive. If a material change occurs within five business
days of the maximum number of days the offering is to remain open, the offering
will be extended to allow for a period of five business days for the investor to
reconfirm.

If the Investor cancels his or her investment commitment during the period when
cancellation is permissible, or does not reconfirm a commitment in the case of a
material change to the investment, or the offering does not close, all of the
Investor’s funds will be returned within five business days.

Within five business days of cancellation of an offering by the Company, the
Caompany will give each investor notification of the cancellation, disclose the
reason for the cancellation, identify the refund amount the Investor will receive,
and refund the Investor’s funds.

The Company’s right to cancel. The Investment Agreement you will execute with us
provides the Company the right to cancel for any reason before the offering
deadline.

If the sum of the investment commitments from all investors does not equal or
exceed the target offering amount at the time of the offering deadline, no
securities will be sold in the offering, investment commitments will be cancelled
and committed funds will be returned.

Ownership and Capital Structure

THE OFFERING

13. Describe the terms of the securities being offered.

Convertible note with $5,500,000.00 valuation cap; 20.000% discount; 5.0%
interest. See exact security attached as Appendix B, Investor Contracts.

Type of Security: Convertible Promissory Notes ("Notes").
Amount to be Offered: The goal of the raise is $50,000.00
Valuation Cap: $5,500,000.00

Discount Rate: 80%

Maturity Date: 24 months from the Effective Date.

Interest Rate: 5.0%. Interest shall commence with the date of the convertible note
and shall continue on the outstanding principal amount until paid in full or
converted. Interest shall be computed on the basis of a year of 365 days for the
actual number of days elapsed. All unpaid interest and principal shall be due and
payable upon request of the Majority Holders on or after the Maturity Date.

Early-Bird: Investors investing in the first $100,000.00, will receive a valuation cap
of $4,500,000.00 and a discount of 20.000%.

Convetrsion and Repayment

(a) Conversion Upon Qualified Financing Conversion upon a Qualified Financing.
In the event that the Company issues and sells its equity securities to investors
(the “Investors”) while this Note remains outstanding in an equity financing with
total proceeds to the Company of not less than $1000000 (excluding the
conversion of the Notes or other convertible securities issued for capital raising
purposes (e.g., Simple Agreements for Future Equity)) (& “Qualified Financing”),
then the outstanding principal amount of this Note and any unpaid accrued
interest shall automatically convert in whole without any further action by the
Holder into Equity Securities sold in the Qualified Financing at a conversicn price
equal to the lesser of (i) the price paid per share for Equity Securities by the
Investors in the Qualified Financing multiplied by 0.8, and (ii) the quotient
resulting from dividing $5500000 by the number of outstanding shares of
common stock of the Company immediately prior to the Qualified Financing
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