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170 years of success as a 
leading eye health brand

The most integrated eye 
care company1

Highest brand awareness in  
eye care2,3

Global leader in consumer  
eye health4

80+% of world population 
has access to 

Bausch + Lomb products 

~100 countries and 
~13,000 employees

Our Mission + Vision
Our mission is to help people see better and live better all over the world—that’s why we started and what we 
still strive for today. Through unwavering focus rooted in innovation, quality and craftsmanship, we continue to 
pursue our vision of protecting and enhancing the gift of sight through every phase of life.

Our Values
Our core values define what we stand for and how we behave with colleagues, customers, vendors, 
shareholders and others.

Accountability Agility Courage Integrity Teamwork Result 
Orientation

1. Peers consist of: Alcon, Johnson & Johnson, CooperVision, Carl Zeiss Meditec AG, Hoya, Rayner, Regeneron, Allergan and Novartis.
2. TechSci Research, May 2021, Survey of 200 respondents across the globe.
3. Peers include: Essilorluxottica, Johnson & Johnson, Alcon, Hoya, Menicon Co., Ltd., CooperVision, Inc., Carl Zeiss Meditec AG, Novartis AG, Pfizer, Inc., etc.
4. Period 2018-2021. Internal and peer data. Global leader based on reported peer group revenue. Peer group includes: Alcon, Allergan, Prestige and Johnson & Johnson.



Message from the Chair of the Board
and Chief Executive Officer

Dear Fellow Shareholders,

I am honored to be chosen to lead Bausch + Lomb – an iconic
company with so many talented people and strong franchises – at
this pivotal time in our company’s 170-year history. I have been
re-familiarizing myself with the company and look forward to
working with the senior team to get a sense of our opportunities and
challenges. I believe that there is a strong need in the marketplace for
an integrated eye-care company, and that Bausch + Lomb has all the 
attributes to build on.

Bausch + Lomb has long been associated with significant advances in eye health and has 

stood on the forefront of cutting-edge scientific and technological optical advancements. 

Today, we are more focused than ever on developing and offering new treatments that

address unmet eye health needs, while achieving our ongoing mission of helping people

see better to live better.

In 2022, substantial progress was made in preparing for the potential separation of 

Bausch + Lomb from Bausch Health Companies Inc. (“BHC”)1, with the launch of our 

initial public offering (IPO) – the largest health care IPO of 2022, as well as the fourth 

largest IPO overall of 2022 – and began trading “BLCO” stock on the New York and 

Toronto Stock Exchanges on May 6.

We continue to see compelling opportunities for a standalone Bausch + Lomb as a

pure-play eye health company:

+ We believe the company is well positioned for growth in a large, durable market driven

by new products, and favorable megatrends are expected to continue driving demand

for our eye health products.

+ We continue to see margin expansion opportunities over the long-term based on new 

product launches, particularly high-margin pharmaceutical products, and as we shift

our surgical portfolio to more premium categories. 

+ As a publicly traded company, we have balance sheet flexibility to make strategic 

investments in our business and take advantage of additional bolt-on business and

pipeline opportunities.

“Today, we are 
more focused than 
ever on developing 
and offering new 
treatments that
address unmet 
eye health needs, 
while achieving our 
ongoing mission of 
helping people see 
better to live better.”
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Our areas of key focus remain unchanged – continuing the momentum of key franchises 

in our current product portfolio, investing in categories growing faster than the market 

and expanding into new categories. We have made progress in each of these key areas of 

focus and are confident that continuing to deliver on these goals will position the company 

for future growth.

Continue momentum in our current portfolio

Bausch + Lomb delivered another year of strong performance in 2022, 

growing the business organically,2,3 as compared to 2021 (reported revenue was flat 

for the same period). Many of our key franchises, including Ocuvite® + PreserVision®, 

LUMIFY®, Artelac®, BioTrue® ONEday lenses and Bausch + Lomb INFUSE®/ULTRA® 

ONE DAY daily disposable silicone hydrogel (SiHy) contact lenses performed strongly. 

In 2023, we have planned line extensions and further expected global expansion for 

LUMIFY®, VYZULTA® and daily SiHY lenses, among others. 

Invest in categories growing faster than the market

We continue to focus on areas of unmet medical need that we believe will help drive 

long-term growth in our core segments. In 2023, we are preparing to launch our 3D 

microscope, with its exceptional image quality that allows surgeons to tackle complicated 

surgical cases with confidence and ease. The 3D microscope can be integrated with our 

eyeTelligence® digital surgical platform; we believe the market opportunity is significant. 

The U.S. Food and Drug Administration (FDA) has assigned a June 2023 Prescription 

Drug User Fee Act (PDUFA) date for NOV034, which has been specifically developed 

to treat the signs and symptoms of dry eye disease associated with Meibomian Gland 

Dysfunction. Consistent statistically significant efficacy, safety and tolerability have been 

demonstrated in two pivotal Phase 3 studies of NOV03 and one Phase 2 study. 

Another strategic area for Bausch + Lomb is our premium intraocular lens (IOL) offerings 

for cataract patients. Near term, we are preparing for the 2023 planned launch of the 

enVista Aspire™ Extended Range Monofocal IOL in the U.S. and Canada, as well as the 

expected launch of the enVista Envy™ Trifocal IOL in the U.S., Canada and European 

Union in 2024. Our focus is on launching new premium IOLs in North America, 

followed by the European Union and the Asia Pacific region.

Earlier this year we acquired AcuFocus, Inc. Its breakthrough small aperture IC-8® 

Apthera™ IOL was approved by the U.S. FDA in July 2022 as the first and only small 

aperture non-toric extended depth of focus IOL for certain cataract patients who have 

as much as 1.5 diopters of corneal astigmatism and wish to address presbyopia at the 

same time. We believe this product will bolster our surgical portfolio by enhancing our 

IOL offerings both in the U.S. and internationally; it has already received positive feedback 

from many customers and thought leaders. 

Growth Driven by a 
Diversified Portfolio of 
Eye Care Products

VISION CARE

• Durable, market-leading megabrands in 

consumer health portfolio 

• Complete portfolio of contact lens modalities 

and technologies 

• Scalable opportunity for future growth

SURGICAL

• Extensive product suite for all 

major procedures 

• Equipment platform drives demand 

for significant portion of the portfolio: 

consumables / implantables

OPHTHALMIC PHARMACEUTICALS

• Broad portfolio in ophthalmology market 

• Portfolio breadth and depth of ~100 products, 

with large commercial infrastructure 

• Expected new launches represent opportunity 

for future growth
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Expanding into new categories

In 2022, Bausch + Lomb expanded into three new categories with the U.S. launches of: 

 + XIPERE® (triamcinolone acetonide injectable suspension) which offers a novel use of 

the suprachoroidal space to help treat patients with macular edema associated with 

uveitis; 

 + Revive™ custom soft contact lenses designed to meet the vision needs of more patients, 

including those with high or unique prescriptions; and

 + Project Watson™ health care products for dogs, with a line of products specifically 

formulated to help support dogs’ eyes, ears and overall well-being. 

Additionally, we entered into an exclusive European distribution agreement for Sanoculis’ 

innovative minimally invasive surgical procedure for the treatment of glaucoma. We also 

enrolled the first patient in a study evaluating the safety and efficacy of the Technolas® 

TENEO™ excimer laser for LASIK vision correction surgery for hyperopia with 

astigmatism. The initiation of this study is an important step toward our goal of bringing 

the Technolas® TENEO™ to the United States where, if approved, we believe it could 

become the first significant LASIK innovation in more than a decade.

As the company prepares for the separation from BHC, our Executive Management 

Team comprises a group of strong, knowledgeable leaders, and the Board of Directors 

offers a balance of solid business and health care experience. All are guided by our 

ongoing commitment to the environmental, social and governance priorities that matter to 

our company, industry, employees and society. Bausch + Lomb is planning to issue its first 

ESG Report in the second quarter of 2023.

In closing, thank you for your confidence and support. I speak for our management team 

and our approximately 13,000 employees in saying that we are looking forward to this 

upcoming year of opportunity, working together to help people around the world see 

better to live better. 

Sincerely, 

Brent L. Saunders
Chair of the Board and Chief Executive Officer

1. The completion of the full separation from BHC is subject to a number of factors including the achievement 

of targeted debt leverage ratios, market conditions and receipt of applicable shareholder and other necessary 

approvals. See forward-looking statements for further information. 
2. This is a non-GAAP measure or a non-GAAP ratio. For further information on non-GAAP measures and non-

GAAP ratios, please refer to the “Non-GAAP Information” section of this report. 
3. Organic growth/change, a non-GAAP ratio, is defined as a change on a period-over-period basis in reported 

revenues on a constant currency basis (if applicable) excluding the impact of recent acquisitions, divestitures and 

discontinuations.
4. In 2019, the Company acquired an exclusive license from Novaliq GmbH for the commercialization and 

development of NOV03 in the United States and Canada.

2022 ESG Highlights

Collected more than 
58 million units of 
used contact lens and 
lens care materials  
for recycling

3,677 solar panels 
at our Rochester, 
New York, facility 
help reduce Bausch 
+ Lomb’s carbon 
footprint by 800 tons 
of CO2 per year

Accelerated 
diversity, equity and 
inclusion initiatives
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A Legacy of Innovation
“For more than a century and a half, we’ve been inspired and honored by our mission of helping people see 
better to live better.”

1853
J. J. Bausch opens an optical

goods store in Rochester, 

New York.

1875
Bausch + Lomb begins

microscope production.

1902
Bausch + Lomb 

introduces the Balopticon

slide projector.

1936
The first Ray-Ban aviator 

goggles for military pilots 

are produced.

1996
Bausch + Lomb releases 

15 new pharmaceutical products.

1987
ReNu® multipurpose solution for 

soft contact lenses is launched.

1981
The company creates its first toric 

contact lens, and the following 

year launches its first bifocal 

contact lens.

1964
First images of the surface of the 

moon are taken using Bausch +

Lomb Super Baltar lenses.

1999
PureVision® contact lenses, 

the first silicone hydrogel contact 

lenses in the U.S., are launched.

2001
Bausch + Lomb launches 

PreserVision® brand of 

eye vitamins.

2007
The Stellaris® vision enhancement 

system is launched, breaking new

ground in cataract surgery.

2011
Bausch + Lomb launches 

LOTEMAX®XX  Ointment 

(loteprednol etabonate 

ophthalmic ointment) 0.5%.

2022
Bausch + Lomb launches

XIPERE® (triamcinolone 

acetonide injectable suspension) 

for suprachoroidal use as well 

as Project Watson™ health care

products for dogs.

2021
Bausch + Lomb receives

FDA approval for ClearVisc®

dispersive ophthalmic 

viscosurgical device (OVD).

2018
First-in-class eyeTELLIGENCE®

application is now available 

exclusively on the Stellaris Elite®

vision enhancement system.

2017
Bausch + Lomb launches 

Stellaris Elite® vision 

enhancement system for cataract

and retina surgery.
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Forward-looking Statements 
This report contains forward-looking information and statements within the meaning of applicable securities laws 
(collectively, “forward-looking statements”), which may generally be identified by the use of the words 
“anticipates,” “hopes,” “expects,” “intends,” “plans,” “should,” “could,” “would,” “may,” “will,” “believes,” 
“estimates,” “potential,” “target,” or “continue” and positive and negative variations or similar expressions and 
phrases or statements that certain actions, events or results may, could, should or will be achieved, received or 
taken, or will occur or result, and similar such expressions also identify forward-looking information. Forward-
looking statements include statements regarding Bausch + Lomb’s future prospects and performance, including the 
anticipated separation of Bausch + Lomb from BHC and the timing thereof and details of the company’s product 
pipeline (including expectations regarding product approvals, launches and geographic expansion and the timing 
thereof). These forward-looking statements are based upon the current expectations and beliefs of management and 
are provided for the purpose of providing additional information about such expectations and beliefs, and readers 
are cautioned that these statements may not be appropriate for other purposes. These forward-looking statements are 
subject to certain risks and uncertainties that could cause actual results to differ materially from those described in 
the forward-looking statements. These risks and uncertainties include, but are not limited to, the risks and 
uncertainties discussed in Bausch + Lomb Corporation’s filings with the U.S. Securities and Exchange Commission 
and the Canadian Securities Administrators (including its most recent annual and quarterly filings), which factors 
are incorporated herein by reference. They also include, but are not limited to, risks and uncertainties relating to the 
proposed plan to separate Bausch + Lomb from BHC, including the expected benefits and costs of the separation 
transaction, the expected timing of completion of the separation transaction and its terms 
(including the expectation that the separation transaction will be completed following the achievement of targeted 
net leverage ratios, subject to market conditions and receipt of applicable shareholder and other necessary 
approvals), the ability to complete the separation transaction considering the various conditions to the completion 
of the separation transaction (some of which are outside the company’s and BHC’s control, including conditions 
related to regulatory matters and receipt of applicable shareholder and other approvals), the impact of any potential 
sales of the company’s common shares by BHC, that market or other conditions are no longer favorable to 
completing the transaction, that applicable shareholder, stock exchange, regulatory or other approval is not 
obtained on the terms or timelines anticipated or at all, business disruption during the pendency of or following the 
separation transaction, diversion of management time on separation transaction-related issues, retention of existing 
management team members, the reaction of customers and other parties to the separation transaction, the 
qualification of the separation transaction as a tax-free transaction for Canadian and/or U.S. federal income tax 
purposes (including whether or not an advance ruling from the Canada Revenue Agency and/or the Internal 
Revenue Service will be sought or obtained), the ability of the company and BHC to satisfy the conditions required 
to maintain the tax-free status of the separation transaction (some of which are beyond their control), other potential 
tax or other liabilities that may arise as a result of the separation transaction, the potential dis-synergy costs resulting 
from the separation transaction, the impact of the separation transaction on relationships with customers, suppliers, 
employees and other business counterparties, general economic conditions, conditions in the markets the company 
is engaged in, behavior of customers, suppliers and competitors, technological developments and legal and 
regulatory rules affecting the company’s business. In particular, the company can offer no assurance that any 
separation transaction will occur at all, or that any separation transaction will occur on the terms and timelines 
anticipated by the company and BHC. They also include, but are not limited to, risks and uncertainties caused by or 
relating to the evolving COVID-19 pandemic, including the potential effects and economic and future impact of 
that pandemic (or resurgence thereof) and the reaction to it (including as it relates to the reinstitution of any 
lockdowns or other restrictions), all of which are highly uncertain and cannot be predicted, and which may have a 
material adverse impact on the company, including but not limited to its supply chain, third-party suppliers, project 
development timelines, employee base, liquidity, stock price, financial condition and costs (which may increase) 
and revenue and margins (both of which may decrease). Finally, they also include, but are not limited to, risks and 
uncertainties caused by or relating to a potential recession and other adverse economic conditions (such as inflation 
and slower growth), which could adversely impact our revenues, expenses and resulting margins and economic 
factors over which we have no control, including inflationary pressures as a result of historically high domestic and 
global inflation and otherwise, interest rates, foreign currency rates, and the positional effect of such factors on 
revenues, expenses and resulting margins. In addition, certain material factors and assumptions have been applied 
in making these forward-looking statements, including, without limitation, the assumption that the risks and 
uncertainties outlined above will not cause actual results or events to differ materially from those described in these 
forward-looking statements.  Readers are cautioned not to place undue reliance on any of these forward-looking 
statements. These forward-looking statements speak only as of the date hereof. Bausch + Lomb undertakes no 
obligation to update any of these forward-looking statements to reflect events or circumstances after the date of this 
report or to reflect actual outcomes, unless required by law.  



Non-GAAP Information 
To supplement the financial measures prepared in accordance with U.S. generally accepted accounting principles 
(GAAP), the company uses certain non-GAAP financial measures and ratios, including organic growth. 
Management uses these non-GAAP measures and ratios as key metrics in the evaluation of the company’s 
performance and the consolidated financial results The company believes these non-GAAP measures and ratios 
are useful to investors in their assessment of our operating performance and the valuation of the company. In 
addition, these non-GAAP measures and ratios address questions the company routinely receives from analysts 
and investors, and in order to assure that all investors have access to similar data, the company has determined that 
it is appropriate to make this data available to all investors. However, these measures and ratios do not have any 
standardized meaning under GAAP and other companies may use similarly titled non-GAAP financial measures 
and ratios that are calculated differently from the way we calculate such measures and ratios. Accordingly, our 
non-GAAP financial measures and ratios may not be comparable to similar non-GAAP measures and ratios of 
other companies. We caution investors not to place undue reliance on such non-GAAP measures and ratios, but 
instead to consider them with the most directly comparable GAAP measures and ratios. Non-GAAP financial 
measures and ratios have limitations as analytical tools and should not be considered in isolation. They should be 
considered as a supplement to, not a substitute for, or superior to, the corresponding measures calculated in 
accordance with GAAP.  

Specific Non-GAAP Measures 
Organic Growth 
Organic growth, a non-GAAP ratio, is defined as a change on a period-over-period basis in revenues on a constant 
currency basis (if applicable) excluding the impact of recent acquisitions, divestitures and discontinuations (if 
applicable). Organic growth is a change in GAAP Revenue (its most directly comparable GAAP financial measure) 
adjusted for certain items, as further described below, of businesses that have been owned for one or more years. 
Organic growth is impacted by changes in product volumes and price. The price component is made up of two key 
drivers: (i) changes in product gross selling price and (ii) changes in sales deductions. The company uses organic 
growth to assess the performance of its reportable segments, and the company in total, without the impact of foreign 
currency exchange fluctuations and recent acquisitions, divestitures and product discontinuations. The company 
believes that such measures are useful to investors as they provide a supplemental period-to-period comparison. 
Organic growth reflects adjustments for: (i) the impact of period-over-period changes in foreign currency exchange 
rates on revenues and (ii) the revenues associated with acquisitions, divestitures and discontinuations of businesses 
divested and/or discontinued. These adjustments are determined as follows: 

Foreign currency exchange rates: Although changes in foreign currency exchange rates are part of our business, 
they are not within management’s control. Changes in foreign currency exchange rates, however, can mask 
positive or negative trends in the business. The impact of changes in foreign currency exchange rates is 
determined as the difference in the current period reported revenues at their current period currency exchange 
rates and the current period reported revenues revalued using the monthly average currency exchange rates

 

during 
the comparable prior period.
Acquisitions, divestitures and discontinuations: In order to present period-over-period organic revenue (non-
GAAP) growth/change on a comparable basis, revenues associated with acquisitions, divestitures and 
discontinuations are adjusted to include only revenues from those businesses and assets owned during both 
periods. Accordingly, organic revenue and organic growth/change exclude from the current period, revenues 
attributable to each acquisition for twelve months subsequent to the day of acquisition, as there are no revenues 
from those businesses and assets included in the comparable prior period. Organic revenue and organic growth/
change exclude from the prior period, all revenues attributable to each divestiture and discontinuance during the 
twelve months prior to the day of divestiture or discontinuance, as there are no revenues from those businesses 
and assets included in the comparable current period.

Comparable Information 
The comparable information about other companies was obtained from public sources and has not been verified by 
the company. Comparable means information that compares a company to other companies. The information is a 
performance summary of the relevant attributes of certain companies that are considered to be an appropriate basis 
for comparison with our company based on a variety of factors, including size, operating metrics, revenue growth 
and business model. The comparable companies face different risks from those applicable to our company. Readers 
are cautioned that past performance is not indicative of future performance and the performance of the company 
may be materially different from the comparable companies. Investors are cautioned to not put undue reliance on 
the comparables. 































































































































































































































































































































Executive Management

Shareholder Information

Board of Directors

Brenton L. Saunders
Chief Executive Officer 

Christina Ackermann
Executive Vice President, General Counsel 

and President, Ophthalmic Pharmaceuticals 

Dennis Asharin
Executive Vice President and Chief Global 

Manufacturing and Supply Chain Officer 

Sam Eldessouky
Executive Vice President and Chief 

Financial Officer 

Joseph Gordon
President, Global Consumer, Surgical and 

Vision Care 

Yehia Hashad, M.D.
Executive Vice President of Research & 

Development and Chief Medical Officer 

Kelly Webber
Executive Vice President and Chief Human 

Resources Officer 

Louis Yu, Ph.D.
Executive Vice President and Chief 

Quality Officer  

Brenton L. Saunders
Chief Executive Officer, Chair of the Board

Thomas W. Ross, Sr.
Lead Independent Director 

Director, Volcker Alliance, 

and President Emeritus 

University of North Carolina

Nathalie Bernier, FCPA, FCA
Former Chief Financial Officer and Senior 

Vice President, Strategic and Business 

Planning, Public Sector Pension  

Investment Board

Richard U. De Schutter
Former CEO, DuPont 

Pharmaceuticals

Gary Hu
Portfolio Manager, Icahn Capital LP

Brett Icahn
Portfolio Manager, Icahn Capital LP

Sarah B. Kavanagh
Former Vice Chair Investment

Banking, Scotia Capital

John A. Paulson
President, Paulson & Co. Inc. 

Russel C. Robertson
Former CFO, BMO Financial Group

Andrew C. von Eschenbach
President, Samaritan Health Initiatives, Inc.

Stock Exchange Listing
Bausch + Lomb Corporation common stock 

is listed on the New York Stock Exchange 

and Toronto Stock Exchange. The symbol 

is “BLCO.”

Corporate Headquarters
Bausch + Lomb International Headquarters

(800) 686-7720 English /  

(800) 686-0002 French

Bausch + Lomb U.S. Headquarters

1-866-246-8245

Company Website
www.bausch.com

Stock Transfer Agent
Bausch + Lomb Corporation’s designated 

transfer agent is TSX Trust Company. The 

transfer agent is responsible for maintaining all 

records of registered stockholders (including 

change of address, telephone number, and 

name), canceling or issuing stock certificates 

and resolving problems related to lost, 

destroyed or stolen certificates. If you are a 

registered stockholder of Bausch + Lomb 

Corporation and need to change your records 

pertaining to stock, please contact the Transfer 

Agent listed below:

TSX Trust Company 

P.O. Box 700

Station B

Montreal, QC H3B 3K3

Canada

Email: shareholderinquiries@tmx.com

Fax: (888) 249-6189

Phone (for all security transfer inquiries):  

(800) 387-0825 or (416) 682-3860

Website: www.tsxtrust.com

Investor Relations
https://ir.bausch.com/investor-relations

Investor Relations Contacts
Email: IR@bausch.com

(877) 354-3705 (toll free)

(908) 927-0735

Media Inquiries
Email: MediaRelations@bausch.com
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