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DMT310 

Moderate-to-Severe Acne. 

Mild-to-Moderate Psoriasis. 

Moderate-to-Severe Rosacea. 

DMT410 
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Complete development and regulatory approval of DMT310 for acne

Explore mutually beneficial partnership opportunities for our DMT410 program in hyperhidrosis and 
aesthetic skin conditions. 

Spongilla

Complete a Phase 2 trial of DMT310 for the treatment of psoriasis. 

Acquire or in-license additional dermatology programs to our portfolio that complement our current product 
candidates



Maximize the value of our portfolio by commercializing our product candidates in territories where we can 
do so effectively and partner for other territories to help us reach new markets. 

Further strengthen our intellectual property portfolio, path to new chemical entity, or NCE, exclusivity, raw 
material supply and advance our regulatory filings. 
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FDA Botanical Drug Development Guidance for Industry 
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DMT310 for Treatment of Acne Vulgaris 

Market Opportunity

Limitations of Current Standard of Care



Our Solution for Moderate-to-Severe Acne. 

Spongilla

DMT310 for the Treatment of Mild-to-Moderate Psoriasis 

Market Opportunity. 



Limitations of Current Standard of Care. 

Our solution for Mild-to-Moderate Psoriasis
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DMT310 for the Treatment of Moderate-to-Severe Rosacea 

DMT400 for the Topical Delivery of Macromolecules 

Spongilla

DMT410 for the Treatment of Primary Axillary Hyperhidrosis 



Market Opportunity

Limitations of Current Standards of Care

Our Solution for Primary Axillary Hyperhidrosis. 
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DMT410 for the Treatment of Aesthetic Conditions 

Limitations of Standards of Care 

Our Solution for the Treatment of Aesthetic Skin Conditions



DMT310 Phase 2b Clinical Results for Acne







DDMT310 Phasee 2a Clinical RResults for Acne
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Once weekly vs. Biweekly Treatment Schedule

DMT310 next steps for acne

DMT310 Phase 1a Clinical Results for Psoriasis
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DMT410 Phase 1b— Aesthetic Conditions 



DDMT410 next ssteps for aestheetics
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See “Business—Material Agreements— Supply Agreement between Dermata Therapeutics LLC and 
Reka-Farm LLC Spongilla



Business – Clinical Progress of our Lead Product Candidates

Overview

Patent Portfolio 





Other Intellectual Property 

License Agreement between Dermata Therapeutics, LLC and Villani, Inc. 
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Supply Agreement between the Company and Reka-Farm LLC 
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Investing in our securities involves a high degree of risk. You should carefully consider the risks and uncertainties described
below, together with all of the other information in this report, including the consolidated financial statements, the notes 
thereto and the section entitled “Management’s Discussion and Analysis of Financial Condition and Results of Operations” 
included elsewhere in this report before deciding whether to invest in our securities. The risks and uncertainties described 
below are not the only ones we face. Additional risks and uncertainties that we are unaware of or that we deem immaterial 
may also become important factors that adversely affect our business. If any of the following risks actually occur, our 
business, financial condition, results of operations and future prospects could be materially and adversely affected. In that 
event, the market price of our common stock and/or Warrants could decline, and you could lose part or all of your 
investment.





We are a clinical stage pharmaceutical company with a limited operating history. 

We have incurred losses since inception and anticipate that we will continue to incur losses for the foreseeable future. We 
are not currently profitable, and we may never achieve or sustain profitability. 



We will require additional capital to fund our operations, and if we fail to obtain necessary financing, we may not be able 
to complete the development and commercialization of our drugs. 



Raising additional capital may cause dilution to our stockholders, restrict our operations or require us to relinquish rights 
to our technologies or product candidates. 

The reports of our independent registered public accounting firm for the fiscal years ended December 31, 2022 and 2021 
contain an explanatory paragraph regarding substantial doubt about our ability to continue as a going concern. 

Changes in tax laws may materially adversely affect our business financial condition, results of operations and cash 
flows. 



We face risks related to health epidemics and outbreaks, including COVID-19, which could significantly disrupt our 
preclinical studies and clinical trials.

Disruptions in the global economy and supply chains may have a material adverse effect on our business, financial 
condition and results of operations.

Adverse global conditions, including economic uncertainty, may negatively impact our financial results.



Our business is dependent on the successful development, regulatory approval and commercialization of our product 
candidates, in particular DMT310 and DMT410. 



According to the FDA Guidelines, we are required to complete a 90-day dermal minipig study and a standard dermal 
pharmacokinetic study prior to holding an End of Phase 2 meeting with the agency. The minipig and pharmacokinetic 
studies can be complicated, time consuming, and expensive and we may be unsuccessful in completing the required 
studies, which could prevent or delay the Phase 3 program and regulatory approval and commercialization.

Clinical drug development for our product candidates is very expensive, time-consuming and uncertain. Our clinical trials 
may fail to adequately demonstrate the safety and efficacy of our product candidates, which could prevent or delay 
regulatory approval and commercialization. 



Changes in methods of product candidate manufacturing or formulation may result in additional costs or delay. 



We may be unable to obtain regulatory approval for DMT310, or our early-stage product candidates under applicable 
regulatory requirements. The FDA and foreign regulatory bodies have substantial discretion in the approval process, 
including the ability to delay, limit or deny approval of product candidates. The delay, limitation or denial of any 
regulatory approval would adversely impact commercialization, our potential to generate revenue, our business and our 
operating results. 



Spongilla

We are preparing to conduct our first Phase 3 clinical trials and may be unable to successfully complete it or any future 
clinical trials. 



Even if our current product candidates or any future product candidates obtain regulatory approval, they may fail to 
achieve the broad degree of physician and patient adoption and use necessary for commercial success. 



We intend to seek NCE exclusivity for DMT310 and future product candidates, and we may be unsuccessful in obtaining 
such exclusivity. 

Our product candidates, if approved, will face significant competition and our failure to effectively compete may prevent 
us from achieving significant market penetration. 



We expect to face generic or similar type of product competition for our product candidates, which could adversely affect 
our business, financial condition, operating results and prospects. 

Spongilla lacustris

Any product candidates that we commercialize, or that any partner with which we may collaborate commercializes, will be 
subject to ongoing and continued regulatory review. 



We may in the future conduct clinical trials for our product candidates outside the United States and the FDA and 
applicable foreign regulatory authorities may not accept data from such trials. 

Our product candidates may cause undesirable side effects or have other unexpected properties that could delay or 
prevent their regulatory approval, limit the commercial profile of an approved label or result in post-approval regulatory
action. 



We may face product liability exposure, and if successful claims are brought against us, we may incur substantial liability 
if our insurance coverage for those claims is inadequate. 



If any of our product candidates are approved for marketing and we are found to have improperly promoted off-label 
uses, or if physicians misuse our products or use our products off-label, we may become subject to prohibitions on the sale 
or marketing of our products, product liability claims and significant fines, penalties and sanctions, and our brand and 
reputation could be harmed. 

We may choose not to continue developing or commercializing any of our product candidates at any time during 
development or after approval, which would reduce or eliminate our potential return on investment for those product 
candidates.

We or our current and prospective partners may be subject to product recalls in the future that could harm our brand and 
reputation and could negatively affect our business. 



If we or any partners with which we may collaborate are unable to achieve and maintain coverage and adequate levels of 
reimbursement for any of our product candidates for which we receive regulatory approval, or any future products we 
may seek to commercialize, their commercial success may be severely hindered. 

Healthcare legislative or regulatory reform measures, including government restrictions on pricing and reimbursement, 
may have a negative impact on our business and results of operations. 



We may also be subject to healthcare laws, regulation and enforcement and our failure to comply with those laws could 
adversely affect our business, operations and financial condition. 





Our business involves the use of hazardous materials and we and our third-party suppliers and manufacturers must 
comply with environmental laws and regulations, which can be expensive and restrict how we do business. 

Our employees, independent contractors, principal investigators, consultants, vendors, CROs and any partners with which 
we may collaborate may engage in misconduct or other improper activities, including noncompliance with regulatory 
standards and requirements. 

Our future growth depends, in part, on our ability to penetrate foreign markets, where we would be subject to additional 
regulatory burdens and other risks and uncertainties. 



Development of test methodology for DMT310 presents unique challenges due to the complex mixture of constituents in 
the product. Determination of appropriate assay(s) for release and quality control evaluations could require significant 
development time and cost to successfully complete and uncertain. 

We are dependent on one supplier for the raw material used to produce DMT310 and DMT410. The termination of this 
contract would result in a disruption to product development and our business will be harmed. 
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Our business may be affected by new sanctions and export controls targeting Russia and other responses to Russia’s 
invasion of Ukraine.
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We have in the past relied and expect to continue to rely on third-party CROs and other third parties to conduct and 
oversee our clinical trials and other aspects of product development. If these third parties do not meet our requirements or 
otherwise conduct the trials as required, we may not be able to satisfy our contractual obligations or obtain regulatory 
approval for, or commercialize, our product candidates when expected or at all. 



We rely completely on third-party contractors to supply, manufacture and distribute clinical drug supplies for our product 
candidates, including certain sole-source suppliers and manufacturers, we intend to rely on third parties for commercial 
supply, manufacturing and distribution if any of our product candidates receive regulatory approval and we expect to rely 
on third parties for supply, manufacturing and distribution of preclinical, clinical and commercial supplies of any future 
product candidates. 
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If we are not able to establish and maintain collaborations, we may have to alter our development and commercialization 
plans. 



We will need to further increase the size and complexity of our organization in the future, and we may experience 
difficulties in executing our growth strategy and managing any growth. 



If we fail to attract and retain management and other key personnel, we may be unable to continue to successfully develop 
or commercialize our product candidates or otherwise implement our business plan. 

Our ability to attract and retain qualified members of our board of directors may be impacted due to new state laws, 
including recently enacted gender and diversity quotas. 



We currently have limited marketing capabilities and no sales organization. If we are unable to establish sales and 
marketing capabilities on our own or through third parties, we will be unable to successfully commercialize our product 
candidates, if approved, or generate product revenue. 

Our failure to successfully in-license, acquire, develop, and market additional product candidates or approved products 
would impair our ability to grow our business. 



Manufacturing and supply of the APIs and other substances and materials used in our product candidates is a complex 
and technically challenging undertaking, and there is potential for failure at many points in the manufacturing, testing, 
quality assurance and distribution supply chain, as well as the potential for latent defects after products have been 
manufactured and distributed. 



Our operating results may fluctuate significantly, which makes our future operating results difficult to predict and could 
cause our operating results to fall below expectations. 



Our operating results and liquidity needs could be negatively affected by market fluctuations and economic downturn. 

Our business and operations would suffer in the event of failures in our internal computer systems. 

We are increasingly dependent on information technology, and our systems and infrastructure face certain risks, 
including cybersecurity and data leakage risks. 

We may not be able to obtain or enforce patent rights or other intellectual property rights that cover our product 
candidates and technologies that are of sufficient breadth to prevent third parties from competing against us. 





Recent patent reform legislation could increase the uncertainties and costs surrounding the prosecution of our patent 
applications and the enforcement or defense of our future patents. 



We may not be able to protect our intellectual property rights throughout the world. 

Obtaining and maintaining our patent protection depends on compliance with various procedural, document submission, 
fee payment and other requirements imposed by governmental patent agencies, and our patent protection could be 
reduced or eliminated for non-compliance with these requirements. 

If we fail to comply with our obligations under our intellectual property license agreements, we could lose license rights 
that are important to our business. 

If we are sued for infringing intellectual property rights of third parties, it will be costly and time-consuming, and an 
unfavorable outcome in that litigation could have a material adverse effect on our business. 





We may become involved in lawsuits to protect or enforce our patents or other intellectual property or the patents of our 
licensors, which could be expensive and time-consuming. 

Our reliance on third parties requires us to share our trade secrets, which increases the possibility that our trade secrets 
will be misappropriated or disclosed, and confidentiality agreements with employees and third parties may not adequately 
prevent disclosure of trade secrets and protect other proprietary information. 



We may be subject to claims that our employees, consultants, or independent contractors have wrongfully used or 
disclosed to us alleged trade secrets of their former employers or their former or current customers. 

If our patent term expires before or soon after our products are approved, or if manufacturers of generic or biosimilar 
drugs successfully challenge our patents, our business may be materially harmed. 



If our trademarks and trade names are not adequately protected, then we may not be able to build name recognition in our 
markets of interest and our business may be adversely affected. 

Our proprietary information may be lost, or we may suffer security breaches. 

The market price of our common stock and Warrants have been volatile and can fluctuate substantially, which could 
result in substantial losses for holders of our securities.



Our Warrants may not have any value. 

A Warrant does not entitle the holder to any rights as common stockholders until the holder exercises the Warrant for a 
share of our common stock. 

We are an “emerging growth company,” and will be able take advantage of reduced disclosure requirements applicable to 
“emerging growth companies,” which could make our common stock and Warrants less attractive to investors. 



There may be limitations on the effectiveness of our internal controls, and a failure of our control systems to prevent error 
or fraud may materially harm our company. If we fail to remediate a material weakness, or if we experience material 
weaknesses in the future or otherwise fail to maintain an effective system of internal controls in the future, we may not be 
able to accurately or timely report our financial condition or results of operations, which may adversely affect investor 
confidence in us and, as a result, the value of our common stock and Warrants. 

If securities or industry analysts do not publish research or publish inaccurate or unfavorable research about our 
business, our stock price and trading volume could decline. 

Future sales of our common stock, Warrants or securities convertible into our common stock may depress our stock price. 

Our failure to maintain compliance with Nasdaq’s continued listing requirements could result in the desilting of our 
common stock and/or our Warrants 



Our directors, executive officers and principal stockholders have substantial control over us and could delay or prevent a 
change of corporate control. 

Anti-takeover provisions contained in our certificate of incorporation and bylaws, as well as provisions of Delaware law, 
could impair a takeover attempt. 



Our ability to use our net operating loss carryforwards may be limited. 

We have never paid dividends on our capital stock, and we do not anticipate paying any cash dividends in the foreseeable 
future. 

Our amended and restated certificate of incorporation designates the Court of Chancery of the State of Delaware as the 
sole and exclusive forum for certain types of actions and proceedings that may be initiated by our stockholders, which 
could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers or 
other employees. 





You should read the following discussion and analysis of our financial condition and results of operations together with our 
financial statements and related notes thereto included elsewhere in this Annual Report on Form 10-K. Some of the 
information contained in this discussion and analysis or set forth elsewhere in this report, including information with respect
to our plans and strategy for our business, includes forward-looking statements that involve risks and uncertainties. As a 
result of many factors, including those factors set forth in the “Risk Factors” section of this report, our actual results could
differ materially from the results described in or implied by the forward-looking statements contained in the following 
discussion and analysis. References in the following discussion to “we”, “our”, “us”, “Dermata”, or “the Company”, refer 
to Dermata Therapeutics, Inc. formerly known as Dermata Therapeutics, LLC.           
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Research and Development Expenses



General and Administrative Expenses





Comparison of the Years Ended December 31, 2022, and 2021 



Research and Development Expenses

General and Administrative Expenses

Other income and expenses

Cash Flows

Operating activities

Financing activities











Executive Officers

Directors











President and Chief Executive Officer

Senior Vice President, Chief Financial Officer 

Senior Vice President, Chief Development Officer

Gerald T. Proehl 



Kyri K. Van Hoose



Christopher J. Nardo, Ph.D. 









5% or Greater Stockholders

Named Executive Officers and Directors

All Executive Officers and Directors as a group

























Initial Public Offering

Reverse Stock Split



Liquidity and Going Concern Uncertainty

Management’s Plan to Continue as a Going Concern

Basis of Presentation

Use of Estimates



Segment Information

Deferred Financing Costs

Cash and Cash Equivalents

Fair Value Measurement

Patent Costs

Research and Development



Income Taxes 

Stock-Based Compensation

Comprehensive Loss

Net Loss Per Common Unit/Share



Recently Adopted Accounting Pronouncements





Common Stock and Preferred Stock



Series 1 Preferred Units

Series 1a Preferred Units

Series 1b Preferred Units

Series 1c Preferred Units

Series 1d Preferred Units



Class A Common Units

Class B Common Units

Liquidation Preference

Conversion Rights



Stockholders’ Agreements



Warrants

Warrants issued at IPO

Underwriter IPO Warrants

Warrants issued with Class B Common Units



Warrants issued with Series 1a Preferred Units

Common and Pre-Funded Warrants issued with PIPE



Fair Value Measurement

Fair Value of Common Stock.

Risk-Free Interest Rate.

Expected Term.

Volatility.

Dividend Yield.

Stock-based Compensation Expense



Stock Award Activity 

Restricted Stock Unit Award Activity



Spongilla lacustris

Coronavirus Pandemic



Supplier Agreement
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(in thousands)

(in thousands)



(in thousands)



Chief Executive Officer
(Principal Executive Officer)

Chief Financial Officer
(Principal Financial and Accounting Officer)







Internal Control — Integrated Framework 









/s/ Gerald T. Proehl

Chief Executive Officer (Principal Executive Officer)


