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DIFFERENTIATION

We plan to hire only senior recruiters with extensive networks and experience, concentrating on



high-tech. While Al and big data, for example, are important technologies we hope to develop at
some point, relationships are still extremely valuable and drive the industry. We'll offer recruiters a
great environment, the best tools, support, stock options, overrides, remote work, and bonus plans.

STRATEGY

We'll start with permanent placements in high-tech, later add temporary staffing, and likely expand
to placement in other lucrative industries segments such as health care. The permanent staffing
segment represents about 13% of the market versus temporary, and although it's somewhat less
Iucrative than temporary placements, it allows us to jumpstart cperations. It’s less complex and
doesn't require the large cash reserves necessary to support high cash flow temporary placements.

‘We'll hire our first two senior recruiters, build revenue, and scale. Later, we'll look at developing

innovative technology we can leverage ta boost sales, lower costs, and differentiate ourselves further.
CURRENT STATUS

The company obtained its Nevada employment agency license and has made offers to its first two
founding recruiters. We expect that they will generate revenue for the company by the end of Q2 and
help hire and manage additional rockstar recruiters,

Pivots are never easy and take time, but they are often necessary for early-stage startups searching
for product-marlket fit. We are excited about this new oppertunity and our likelihood of success. we
are committed to generating a healthy return for investors. We continue to appreciate your patience
and support.

We need your help!

Thank you for your patience as we diligently pursue our new direction in high-tech recruiting
towards a reliable, significant stream of revenue. Once we achieve profitability, we may raise
additional funding te accelerate operations and continue our planned direct public offering We are
assembling a rockstar team of recruiters with the right experience to knock this new business out of
the park by leveraging our deep high-tech networks, We could use your help spreading the word to
potential clients and candidates, investors, and introductions ence we launch and build our A-team.

Sincerely,

Fanold Cobin

Deane (ol

idar

Our Mission

We hope to have 200,000 active influencers/professionals using the platform, $84 million in annual
revenue, and fans/clients enjoying 17 million meaningful video conversations per year, represe.
usage by 0.5% of total influencers worldwide.

See our full profile

How did we do this year?

The Good The Bad
We closed our seed round successfully and bullt the We were unable to find market fit with BidToTalk as
BidToTalk MVP, attracting influencers and customers influencers’ time was too limited and failed to
to try the service. charge enough per call.
\We iwar consarvativa with cash as wa axplored Wa pivatad several timss, ylelding soma come, but
several pivots laoking for new product-market fit. were unable to find market fit,
We've took a new path in high-tech recruiting that We were not able to go puklic as planned,

should yield significant revenue

2021 At a Glance



$2,934 -$62,201 $18,096 [40%]

Revenue Nat Loss Short Term Debt

$0 $151,309

Raised in 2021 Cash on Hand
As of 04/ 5/22

INCOME BALANCE NARRATIVE

Management’s Discussion and Analysis of Financial Condition and Results
of Operations

You should read the following discussion and analysis of our financial condition
and results of operations together with our financial statements and the related
notes and other financial information included elsewhere in this offering. Some of
the information contained in this discussion and analysis, including information
regarding the strategy and plans for our business, includes forward-looking
statements that involve risks and uncertainties, You should review the "Risk
Factors” section for a discussion of important factors that could cause actual
results to differ materially from the results described in or implied by the forward-

looking statements contained in the following discussion and analysis.
Overview

In 2021 the company completed its Bid ToTalk MVP, but it was not sufliciently

Selepat By thsas ey s Hoped, Sines it The Gerpaay madea serss abpivate
looking for good product-market fit, conserving cash a much as possible. It also
considered acquiring a business but had too little capital to purchase something

meaningful of interest,

The company pivoted again in Q1 2022 te pursue a recruiting business placing
high-tech, high-salary candidates. The US staffing industry is ¢157 billion and

growing, up 16% in 2021

The company identified its first two founding recruiters, filed a DBA
under “So Talented” and received its Nevada private employment agency license

to begin operations in April 2022,

Given the Company’s limited operating history, the Company cannot reliably

estimate how much revenue it will receive in the future, if any.
Milestones
Wildeye Inc. incorporated in the State of Florida in July 2020.
Completed BidToTalk MVP in 2020,

Raised total seed funding of $292,927 by mid-2021 from private and Wefunder

sources.
Condueted five pivots in 2021 in search of product-market fit,
We anticipate
Hiring our first founding recruiters in May 2022

Resuming our path towards direct public listing once we surpass $§5M in gross

revenue
Historical Results of Operations

Our company was organized in July 2020 and has limited operations upon which

prospective investars may base an evaluation of its performance

Revenues & Gross Margin. For the period ended December 31, 2021, the
Company had revenues of $2,934 compared to the year ended December 31, 2020,
when the Company had revenues of $0. Our gross margin was 100.0% in fiscal

year 2021, compared to % in 2020,

Assets, As of December 21, 2021, the Company had total assets of $168,360,

including $157,728 in cash. As of December 31, 2020, the Company had $124,250 in

total assets, including $120,501 in cash.

Net Loss, The Company has had net losses of $62,201 and net losses of $83,999

for the fiscal years ended December 31, 2021 and December 31, 2020, respectively.

Liabilities. The Company's liabilities totaled $18,095 for the fiscal year ended

December 31, 2021 and $30,016 for the fiscal year ended December 31, 2020.
Related Party Transaction

Refer to Question 26 of this Form C for disclosure of all related party transactions.
Liquidity & Capital Resources

To-date, the company has been financed with $2,000 in debt and $292,927 in
equity.

The Company may raise additional eapital in the future from investors. Although
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capital may be available for early-stage companies, there is ne guarantee that the

Cempany will receive any investments from investors.

Runway & Short/Mid Term Expenses

Wildeye Inc. cash in hand is $151,308.79, as of April 2022. Over the last three

months, revenues have averaged $889/month, cost of goods sold has averaged

$30/menth, and operational expenses have averaged $2,184/menth, for an average

burn rate of $1.325 per menth.

In Qz 2021, we issued to consultants and advisors options to purchase an

aggregate of 13,500 shares of common stock with an option exercise price equal

to $1.00 ta expire in 2026, In early 2022, the company changed direction to

launch a high-teeh reeruiting bu:
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By the end of FY 2022 we estimate generating over $1.0 million revenue and

$600,000 expenses.

The company is not yet profitable due to expenses related to our YouTube

production for real estate referrals pivotl and ramping up our new recruiting

business. We may pursue raising additional capital to accelerate scaling of

operations, staff and sales. We will derermine desired funding amount prior to

announcing our next capital raise and consider a private vs. crowdfunding raise.

We have no other source of capital other than from Wefunder and private

investors. We expect to generate revenue from recrniting efforts to support

operations, organic growth and fund-raising efforts,

Net Margin: -2,120%

Revenue per Employee: $1,467

Gross Margin: 100%

Return on Assets: -37%

Cash to Assets: 94%

Wildeye_Inc._12-31-21_Financials.pdf

We @ Our
226 Investors

Revenue to Receivables: ~

Earnings per Share: -$0.02

Debt Ratio: 11%
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Details

The Board of Directors

OCCUPATION JOINED

Diane Cohn President, Chief Marketing Officer, and Treasurer @ 2020
Wildeye Inc.

Harold Cohn Chief Executive Officer, Chief Technology Officer, 2020
and Secretary @ Wildeye Inc.
TLE J0INED

Diane Cohn CMO 2020

Harold Cohn €10 2020

Voting Power &

HOLDER SECURITIES HELD VOTING POWER

Diane Cohn 1,000,000 Commen  28.3%

Harold Cohn 1,600,000 Common 45.2%

Past Equity Fundraises

DATE AMBUNT SECURITY EXEMPTION

08/2020  $2,000 Section 4(a)(2)

09/2020 $36.200 Common Stock Regulation D, Rule 506(b)

12/2020  $270.982 4qa)e)

Outstanding Debts

LENDER S5UE AMOUNT ~ OUSTANDING  INTEREST  MATURITY CURRENT?

Wildeye 08/27/2020  $2.000 309 0.0 08/28/2021  Yes

inc. @

Related Party Transactions

Nene,

Capltal Structure

CLASS OF SECURITY  SECURITIES

OR AMOUNT)

AUTHORIZED
Preferred Stock 5,000,000 o No
Commeon Stock 200,000,000 3,538,522 Yas

CURITIES RESERVED
JANCE UPON EXERCISE OF CONVERSION

Warrants: o
Options: 2,000,000
Risks

Our future success depends on the efforts of a small management team. The loss of
services of the members of the management team may have an advarse effect on the
company. There can be no assurance that we will be successful in attracting and
retaining other personnel we require to successfully grow our business

Our Company is in an early stage of development with limited resources and we may not
be able to develop our business as anticipated. Our Company was incorporated on July
21,2020. Qur Company has limited operating history and. accordingly, there is only a
limited basis upon which to evaluate our Company’s prospects for achieving its intended
business objectives. Investors will be relying primarily on our Company's officer's and
director’s ability for our Company’s success. Our Company has limited resources and has
had no revenues to date. Morsover, we have never generated any revenus and we cannot
assure you that we will derive any material revenues from operations or operate on a
profitable basis. The likelihood of our success should be considered in light of the
problems, expenses, difficulties, complications. and delays usually encountered by
companies in their early stages of development. Our Company may not be successful in
attaining the objectives nacessary for it to overcome these risks and uncertainties. If we
are not able to execute our business plan as anticipated, our Company may not be able
to achieve profitability, and the securities we are offering you may experience a material
reduction in value.

Cybersecurity incidents could disrupt business operations, result in the loss of critical
and confidential information, and adversely impact our reputation and results of
operations. We face growing risks and costs related to cybersecurity threats to our data
and customer, franchises, employes, and independent sales agent data, including but
not limited to: the failure or significant disruption of our operatians from various causes,
including human error, computer malware, ransamware. insecure software, zero-day
threats, or other events related to our critical information technologies and systems; the
increasing level and sophistication of cybersecurity attacks, including distributed denial
of service attacks, data theft, fraud or malicious acts on the part of trusted insiders,
social engineering, or other unlawful tactics aimed at compromising the systems and
data of our officers and employees (including via systems not directly controlled by us,
such as those maintained by joint venture partners and third-party service providers);
the reputational and financial risks associated with a loss of data or material data breach
(including unauthorized access to our propristary business information or personal
information of our customers, employees and independent sales agents), the
transmission of computer malware, or the diversion of home sale transaction closing
funds. Global cybersecurity threats ean range from uncoordinated individual attempts to
gain unauthorized access to information technology systems via viruses, worms, and



other malicious software, to phishing to advanced and targeted hacking launched b
individuals or organizations. These attacks may he directed at the Company, its
employees, third-party service providers, and joint venture partners. In the ordinary
course of our business, we and our third-party service providers collect and store
sensitive data, including our proprietary business information and intellectual property
able information, sensitive financial
information, and other confidential information of our employees and customers.

and that of our clients as well as personally iden

Additionally, we increasingly rely on third-party data precessing, storage providers, and
critical infrastructure services, including cloud solution providers. The secure processing,
maintenance, and transmission of this infermatien are critical to our operations. and with
respect to information collected and stored by our third-party service providers, we are
reliant upon their security procedures. A breach or attack affecting one of our third-
party service providers or partners could harm our business even if we do not control
the service that is attacked. In addition, the increasing prevalence and the evolution of
cyber-attacks and other efforts to breach or disrupt our systems or those of our
employees, customers, third-party service providers. and joint venture partners, have
and will likely lead to increased costs to us with respect to preventing, investigating,
mitigating and ramediating these risks. Moreover, we are required to comply with
regulations both in the United States and in other countries where we do business that
regulate cybersecurity, privacy, and related matters, While we, our third-party service
providers, and our joint venture partners have experienced. and expect to continue to
experience, these types of threats and incidents, none of them to date has been material
to the Company. Although we employ measures to prevent, detect, address and mitigate
these threats (including access controls, data encryption, penetration testing,
vulnerability assessments, and maintenance of backup and protective systems), and
conduct diligence on the security measures employed by key third-party service
providers, cybersecurity incidents, depending on their nature and scope. could
potentially result in the misappropriation, destruction, corruption or unavailability of
critical data and confidential or proprietary information (our own or that of third parties.
including personally identifiable information and financial informationy and the
disruption of business operations.

Our officers and directors own a controlling interest in our voting stock and investors
will not have any velice in our management, which could result in decisions adverse to
our general stockholders. Our officers and directors, in the aggregate, will beneficially
own or have the right to vote mare than 0% of our cutstanding common shares on a
fully diluted basis, assuming all the shares we are offering are sold and assuming none of
the shares are purchased by any of our officers or directars. As a result, these
stackholders, acting together, will have the ability to control substantially all matters
submitted to our stockholders for approval including the election of our board of
directors; removal of any of our directors, amendment of our articles of incorporation, as
amended or by-laws; and adoption of measures that could delay or prevent a change in
control or impede a merger. takeover or ather business combination involving us. As a
result of their ownership and positions, our officers and directors collectively can
influence all matters requiring stockholder approval, including the election of directors
and approval of significant corporate transactions. Our officers and directors will also be
able to set their owh compensation, along with the compensation of others, The
interests of our officers may differ from the interests of the other stockholders, and they
may influence decisions with which the other stockholders may not agree. Such
decisions may be detrimental ta our business plan and/ar operations and they may
cause the business to fail in which case you may lose your entire investment

The market in which we participate is competitive and. if we do not compete effectively,
our eperating results could be harmed. The market for our services is competitive and
rapidly changing, and the barriers to entry are relatively low. With the influx of new
entrants to the market, we expect competition to persist and intensify in the future,
which could harm our ability to increase sales, limit customer attrition, and maintain our
prices. Competition could result in reduced sales, reduced margins, or the failure of our
services to achieve or maintain more widespread market acceptance, any of which could
harm our business. We may also experience competition from large established
businassas possessing large, existing customer bases, substantial financial resources,
and established distribution channels. If these types of companies decide to develop,
market, or resell competitive services, acquire ane of our existing competitors or form a
strategic alliance with one of our competitors, our ability to compete effectively could
be significantly compromised and our operating results could be harmed. Our current
and potential competitors may have significantly more financial, technical, marketing,
and other resources than we do and may be able to devote greater resources to the
development, promotion, sale, and support of their products. Our current and potential
competitors may have more extensive customer bases and broader customer
relationships than we have. If we are unable to compete with such companies, the
demand for our products could substantially decline.

If we are unable to attract influencers to our service and retain any influencer we sign up
on a cost-effective basls, our business and results of operations will be affected
adversely. To succeed, we must attract and retain influencers on a cost-effective basis,
many of whom have nat previously used services like ours. We will rely on a variety of
methods to attract new influencers, such as digital marketing, direct outreach, and
engaging influencers management agencies. Further, if we are unable to use any of our
current marketing initiatives or the cost of such initiatives were to significantly increase
or such initiatives or our efforts to satisfy our existing influsncers are not successful, we
may not be able to attract new influencers or retain influencers on a cost-effective basis
and, as a result, our revenue and results of operations would be affected adversely. As of
the date hereof, we have yet to retain any influencer te sign up to utilizes our services,
Additionally, to succeed, influencers must attract and retain customers who will pay to
connect with them, We cannot assure you that enough customers will pay to cennect
with influencers or that the revenue generated from such transactions would be
sufficient for the Company to achieve profitability.

We may expand threugh acquisitions of, or investments in, other companies or through
business relationships, all of which may divert our management’s attention, resulting in
additional dilution to our stockholders and consumption of resoureas that are necessary
to sustain our business. One of our business strategies is to acquire competing or
complementary services, technologies, or businesses. We also may enter relatienships
with other businesses in order to expand our service offerings, which could involve
preferred or exclusive licenses, additional channals of distribution, or discount pricing or
investments in other companies. Our completed acquisitions and any future acquisition,
investment, or business relationship may result in unforeseen operating difficulties and
expenditures. We may encounter difficulties assimilating or integrating the acquired
businesses, technologies, products, personnel, or aperations of the acquired companies,
particularly if the key personnel of the acquired company choose not to work for us and
we may have difficulty retaining the customers of any acquired business due to changes
in management and ownership. Acquisitions may also disrupt our ongoing business,
divert our resources, and reguire significant management attention that would otherwise
be available for ongoing development of our business. Moreover, we cannot assure you
that the anticipated benefits of any acquisition, investment, or business ralationship

would be realized or that we would not be exposed to unknown liabilities, nor can we
assuire you that we will be able to complete any acquisitions on faverable terms or at all.

We will need additional capital in the future, which may not be available to Us on
favorable terms, or at all, and may dilute your ownership of your securities. We will
require additional capital from equity or debt financing in the future to fund our
operations, market our product, take advantage of strategic opportunities including
more rapid expansion of our business, or the acquisition of complementary products,
technologies, or businesses and respond to competitive pressures, We may not be able
to secure timely additional financing on faverable terms, or at all. The terms of any,
additional financing may place limits on our financial and operating flexibility. If we raise
additional funds through issuances of equity, convertible debt securities, or other

securities convertible into equity. our existing stockholdets could suffer significant
dilution in thelr percentage ownership of our Company, and any new securities we issue
could have rights, preferences, and privileges senior to those of our common stack. If we
are unable to obtain adequate financing or financing on terms satisfactory to us, when
we require it. our ability to grow or support our business and to respond to business
challenges could be significantly limited

The assumptions on which we relied in establishing growth targets may not be accurate
The growth targets and other projections cantained in our Investor Presentation dated
September 22, 2020 are aspirational and are not intended to constitute a “financial
outlook” or “future-oriented financial information” for purposes of applicable securities
laws. The growth targets and other projections are based on certain assumptions that
our management and our board of directors consider to be reasonable. We cannot
assure you that such assumptions will prove to be accurate. Actual results for the
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variations may be material. We cannot assure you that actual results achieved in the
estimate period will be the same, in whole or in part, as those included in the growth
targets and other projections.

No Guarantee of Return on Investment. We cannot assure you that you will realize a
return on your investment or that you will not lose your entire investment. For this
reason, you should read the Form C and all Exhibits carefully and you should consult
with your own attorney and business advisor prior to making any investment decision.

The securities being sold in this offering will not be freely tradable until one year from
the initial purchase date. Although our securities may be tradable under federal
securities law, state securities regulations may apply, and each investor should consult
with his or her attorney, You sheuld be aware of the long-term nature of this investment.
There is not now and likely will not be a public market for our securities. Because our
securities have not been registered under the Securities Act or under the securities laws
of any state or non-United States jurisdiction, our securities have transfer restrictions
and cannot be resold in the United States except pursuant to Rule 501 of Regulation CF.
We cannot assure you that registration under the Securities Act or other securities laws
will be effected. Limitations on the transfer of the securities may also adversely affect
the price that you might be able to obtain for our securities in a private sale. Investors
should be aware of the long-term nature of their investment in the Company. Each
investor in this offering will be required to represent that it is purchasing the securities
for its own account, for investment purposes and not with a view to resale or distribution
thereof.

We are not subject to Sarbanes-Oxley regulations and lack the financial controls and
safeguards required of public companies. We do not have the internal infrastructure
necessary and are not required, to complete an attestation about our financial controls
that would be required under Section 404 of the Sarbanes-Oxley Act of 2002. There can
be no assurance that there are no significant deficiencies or material weaknesses in the
quality of our financial controls, We expect to incur additional expenses and diversion af
management’s time if and when it becomes necessary tc perform the system and
process evaluation, testing, and remediation required in order to comply with the
management certification and auditor attestation requirements

This Offering is not registered under federal or state securities laws. Since this offering is
a private offering, our offering documents have not been reviewed by the SEC or by any
state securities commissions. Such a review may have resulted in additional disclosure or
disclosures involving a different format or substance from those set forth herein. The
offer and sale of our securities pursuant to our offering documents have not been, and
will not be, registered under the Securities Act, or under the securities laws of any state,
since it is not necessary to register this offering under most such laws, Thus, you cannot
rely upon regulatory authorities having reviewed the terms of this offering, including the
nature and risk and the fairness of the terms of this offering. As a result, you do not have
any of the same protections afforded by registration under applicable federal or state
securities laws, and you must judge the adequacy of disclosure and fairness of the terms
of this offering on their own; i.e., without the benefit of prior review by regulatary
authorities. The failure of our offering to comply with applicable state and federal

law exemptions could affect our Company. Our securities are being
offered to you pursuant to exemptions from registration pursuant to applicable state and
federal securities laws. If this offering fails to comply with these laws, certain, if not all,

investors would have the right to rescind the purchase of their securities if they so
desired, unless our Company could successfully rely upon another exemption from
registration provided for under applicable laws in connection with the sale of securities
in this offering. If a number of investors were to successfully seek rescission, we would
face financial demands that could adversely affect us as a whole and, thus, the non-
rescinding investors,

Investors Will Incur Immediate Substantial Dilution. Investors in this offering will incur
immediate and substantial dilution and will bear virtually all the risks inherent in an
investment in our Company. As a result, if yeu invest in this offering, you will be exposed
to a substantial risk of a decline in the value of your securities. You should make an
independent evaluation of the fairness of the offering price. We cannot assure you that
even if a public trading market develops for our Company's securities, the shares will
attain market values commensurate with the offering price.

The offering price of our securities was arbitrarily determined. The offering price of the
securities we are offering you in this offering has been arbitrarily determined, and it does
not necessarily bear any relationship te eur asset value, net worth, or other established
criteria of value. As a result, if you invest in this offering, you will be exposed to a
substantial risk of a decline in the value of your securities. Each prospective investor
should make an independent evaluation of the fairness of the offering price. We cannot
assure you that even if a public trading market develops for our Company's securities,
the shares will attain market values commensurate with the offering price

No Assurance of Public Market or Exchange Act Registration. No public trading market
for the shares of our common stock exists. We cannot assure you that a regular trading
market will develop for the shares of common stock after this offering or that, if
developed, any such market will be sustained. Trading of the common steck will likely be
conducted through what is custemarily known as the OTC Markets. Any market for the
commeon stock which may result will likely be less well developed than if the common
stock were traded on an exchange. An integral aspect of our Company’s business plan is.
to (i) register as a reporting issuer under the Securities Exchange Act of 1934 (the
“Exchange Act") and thereafter to comply with the reporting requirements of the
Exchange Act, and (i) develop a public trading market for its common stock by
soliciting securities brokers to become market makers of our Company’s shares of
common stock. However, to-date our Campany has neither filed a registration statement
with the SEC to register its class of common stock under the Exchange Act nor solicited
any securities brokers. We cannot assure you that our Company will be successful in
registering its class of common stock under the Exchange Act or soliciting a market
maker if it attempts to do so. If our Company cannot successfully register its commen
stock under the Exchange Act, investors are likely to lose their entire investment in our
Company. Accordingly, an investment in our Company's common stock should be
considerad highly risky and illiguid

Our Company’s securities, if and when available for trading, could be subject to the
SEC’s rules that regulate broker-dealer practices in connection with transactions in
“penny stocks”. Our Company's securities, if and when available for trading, could be
subject to the SEC’s rules that regulate broker-dealer practices in connection with
transactions in “penny stocks”. The term "penny stock” generally refers to a secutity
issued by a very small company that trades at less than §5 per share. Penny stocks
generally are quoted over the counter, such as on OTC Markets. In addition; the
definition of penny stock can include the securities of certain private companies with no
active trading market. Penny stocks may trade infrequently, which means that it may be
difficult to sell penny stock shares once you own them. The penny stock rules require a
broker-dealer, prior to a transaction in a penny stock not atherwise exempt from the
rules, to deliver a standardized risk disclosure document prepared by the SEC that
provides information about penny stocks and the nature and level of risks in the penny
stock market. The broker-dealer also must provide the customer with bid and offer
quotations for the penny stock, the compensation of the broker-dealer and its
salesperson in the transaction, and monthly account statements shawing the market
value of each penhy stock held in the customer's account, In addition, the penny stock
rules require that prior to a transaction in a penny stock not otherwise exempt from such
rules the broker-dealer must make a special written determination that the penny stock
is a suitable investment for the purchaser and receive the purchaser's written agreement
to the transaction. These disclosure requirements may have the effect of reducing the
level of trading activity in the secondary market for a stock that becomes subject to the
penny stock rules. If our commen stock becomes subject to the penny stock rules,
investors in this offering may find it more difficult to sell their shares.

We do not intend to pay any cash dividends on our securities, so you will not be able to
receive a return on your investment unless you sell your shares. We intend ta retain any
future earnings to finance the development and expansion of our business. We do not
anticipate paying any cash dividends on our securities. Unless we pay dividends, our
security holders will not be able to receive a return on their securities unless they sell
them.

We are not previding you with audited financial statements as part of this offering. As a
result, the financial statements that we provide you. if any. will not have the benefit of
being certified by an auditor who could provide you with a better assurance that there is
no material mistake or misstatemnent in our financial results.



Defects in our platform and the technology powering our technological platferm may
adversely affect our business, Tools, code, subroutines, and processes contained within
our platform may contain defects when introduced and alse when updates and new
versions are released. If our platform or an update to our platform contains defects or
quality problems, we may become subject to adverse publicity, reduced use of our
platform and loss of customers, product redevelopment costs, loss of or delay in market
acceptance of our product or claims by customers or others against us. Such problems
or claims may have a material and adverse effect on our business, prospects, financial
condition, and results of operations.

Qur technelogy is not yet developed and it may never function as anticipated. The
Company s developing proprietary technology for our platform that we anticipate being
ready for commercialization within 3 manths of the closing this offering; however, our
platform and the technology underlying our platform is not yet fully developed or
completed and we cannot assure you that it ever will be. Developing a technology such
as ours is difficult and time-consuming and we will need to overcome many anticipated
and unanticipated complications and obstaclas. Although our Company has a demo

platform that demonstrates basic functionality, this platferm has not been fully
developed to handle payments, notifications, and video ealls, and we cannat assure you
that that platform will ever be able to achieve those functionalities or to perform on
those functionalities on a scaled-up commercial basis.

If we fail to develop our brands cost-effectively, our business may be acdversely affected,
Successful promotion of our brands will depend largely on the effectiveness of our
marketing efforts and on our ability to provide reliable and useful services at competitive
prices. Brand promotion activities may not vield increased revenue, and even if they do,
any increased revenue may not effset the expenses we incur in building our brands. If we
fail to successfully promote and maintain our brands or incur substantial expenses in an
unsuccessful attempt to premote and maintain our brands, we may fall to attract enough
new customers or retain existing customers to the extent necessary to realize a sufficient
return on our brand-building efforts, and our business and results of operations could
suffer.

We will incur significant costs complying with our obligations as a reporting issuer,
which will decrease our profitahility. In the future, we plan to file a registration statement
to go public and become a reporting issuer with the U.S. Securities and Exchange
Commission. Upon the effectiveness of such a registration statement, we expect to elect
to file periodic reports with the U.S. Securities and Exchange Commission (“SEC"),
including financial statements and disclosure regarding changes in our operations. In
order to comply with these requirements, our independent registered public accounting
firm will have to review our financial statements on a quarterly basis and audit our
financial statements on an annual basis. Moreover, our legal counsel will have to review
and assist in the preparation of such reports. The costs charged by these professionals
for such services cannot be accurately predicted at this time because factors such as the
number and type of transactions that we engage in and the complexity of our reports
cannot be determined at this time and will have a major impact on the amount of time to
be spent by our auditors and attorneys. However, we estimate that these costs will
exceed $150,000 per year for the next few years. Those fees will be higher if our
business volume and activity increases. Those obligations will reduce our resources ta
fund our operations and may prevent us from meeting our normal business obligations.
Compliance costs will be charged to operations and will negatively impact our
profitability. We cannot assure you, however, that we will ever file such a registration
statement, or if we do file a registration statement, that the SEC will declare it to be
effective.

Qur financial condition and results of operations are expected to be adversely affected
by the COVID-19 pandemic. In late 2019, there was an outbreak of a new strain of
coranavirus, COVID-19. On March 11, 2020, the Warld Health Organization declared
COVID-19 a pandemic. The COVID-19 pandemic has negatively impacted the global
sconomy, lowered equity valuations, disrupted global supply chains, and workforce
participation due to “shelter-in-place" restrictions by various governments worldwide,
decreased consumer confidence generally and created significant volatility and
disruption of financial markets, The Company's operations and business could be
materially and adversely affected by the COVID-19 pandemic and related weak, or
weakening of, economic or other negative conditions. There are no comparable recent
events that provide guidance as to the effect the spread of COVID-19 as a global
pandemic may have, and, as a result, the ultimate impact of the outbreak is highly
uncertain and subject to change. Further, a second wave of COVID-19 later in 2020 or
beyond could cause many of the impacts to return or be exacerbated. We do not yet
know the full extent COVID-19 will have on our business, our operations or the global
economy as a whole.

‘We do not have employment contracts in place with key employees. Employee
agreements typically provide protections to the Company in the event of the employee’s
departure, specifically addressing who is entitled to any intellectual property created or
developed by those employees in the course of their employment and covering topics
such as non-competition and non-solicitation. As a result. if employees were to leave the
Company, the Company might not have any ability to prevent their direct competition or
have any legal right to intellectual property created during their employment. There is
no guarantee that an employment agreement will be entered into.

If we fail to retain our key personnel, we may not be able to achieve our anticipated level
of growth and our business could suffer. Our future depends, in part, on our ability to
attract and retain key personnel. Qur future also depencds on the cantinued contributions
of our executive officers and other key technical personnel. each of whom would be
difficult to replace. Harold Cohn, our Chief Executive Officer is critical to the
management of our business and operations and the development of our strategic
direction. The foss of the services of this executive officer or other key personnel and the
process to replace any of our key personnel would involve significant time and expense
and may significantly delay or prevent the achievement of our business objectives. Our
anticipated growth could strain our personnel resources and infrastructure, and if we are
unable to iImplement appropriate controls and procedures to manage our anticipated
growth, we may not be able to successfully implement our business plan.

We are anticipating a period of rapid growth in our headcount and operations, which
may place, to the extent that we are able to sustain such growth, a significant strain on
our management and our administrative, operational, and financial reporting
infrastructure. Our success will depend in part on the ability of our senior management
to manage this expected growth effectively. To do so. we believe we will need to
continue to hire, train, and manage new employees as needed. If our new hires perform
poorly, or if we are unsuccessful in hiring, training, managing, and integrating these new
employees, or if we are not successful in retaining our existing employees, our business
may be harmed. To manage the expected growth of our operations and personnel, we
will need to continue to improve our operational and financial centrols and update our
reporting procedures and systems. The expected addition of new employees and the
capital investments that we anticipate will be necessary to manage our anticipated
growth will increase our cost base, which will make it more difficult for us to offset any
future revenue shortfalls by reducing expenses in the short term. If we fail to successfully
manage our anticipated growth, we will be unable to execute our business plan,

Dependence upon Outside Advisors, Ta supplement the business experience of its
officers and directors, our Company is required to employ aceountants, technical
experts, appraisers, attorneys, and other consultants and advisors. The selection of any
such advisors will be made by our Company’s officers witheut any input from
stockholders. Furthermore, it is anticipated that such persons may be engaged on an “as
needed” basis without a continuing fidueiary or other obligation to sur Company.
QOutside advisors may be persons who are affiliates if those affiliates are able to provide
the required services.

We are reliant upon informatien technology to operate cur business and maintain our
competitiveness. Our ability to leverage our technology and data scale is critical to our
long-term strategy. Our business increasingly depends upon the use of sophisticated
information technologies and systems, including technalogy and systems (cloud
solutions, mobile and otherwise) utilized for communications, marketing, productivity
tools, training, lead generation, records of transactions, business records (employment,
accounting, tax, ete.), precurement, call center operations, and administrative systems.
The operation of these technologies and systems is dependent upon third-party
technologies, systems, and services, for which there are no assurances of continued or
uninterrupted availability and support by the applicable third-party vendors on
commercially reasonable terms. We also cannot assure that we will be able to continue
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addition, our infarmation technologies and systems are expected to require refinements
and enhancements on an ongoing basis, and we expect that advanced hew technologies
and systems will continue to be introduced. We may not be able to obtain such new
technologies and systems or to replace or introduce new technologies and systems as
auickly as our competitors or in a cost-effective manner, Also, we may not achieve the
benefits anticipated or required from any new technology or system, and we may not be
able to devote financial resources to new technologies and systems in the future

Our facilities and systems are vulnerable to natural disasters and other unexpected
events and any of these events could result in an interruption of our ability to execute
clients’ email campaigns. We will depend on the efficient and uninterrupted operations
of our third-party data centers and hardware systems, The data centers and hardware
systems are vulnerable to damage from earthquakes, tornados, hurricanes, fire, floods,
power loss, telecommunications failures, and similar events. If any of these events results
in damage to third-party data centers or systems, we may be unable to provide our
clients with our service until the damage is repaired and may accordingly lose clients
and revenues. In addition, subject to applicable insurance coverage, we may incur
substantial costs in repairing any damage.

Any significant disruption in service on our platform, website, or in our computer
systems, o in our customer support services, could reduce the attractiveness of cur
services and result in a loss of customers. The satisfactory performance, reliability, and
availability of our services are critical to our operations, level of customer service,
reputation, and ability to attract new customers and retain customers. Most of our
computing hardware is co-located in third-party hosting facilities. None of the
companies that host our systems guarantee that our customers’ access to our products
will be uninterrupted, error-free. or secure. Our operations depend on their ability to
protect their and our systems in their facilities against damage or interruption from
natural disasters, power or telecommunications failures, air quality, temperature,
humidity, and other environmental concerns, computer viruses, or other attempts to
harm our systems, criminal acts, and similar events. If our arrangements with third-party
data centers are terminated, or there is a lapse of service or damage to their facilities,
we could experience interruptions in our service as well as delays and additional expense
in arranging new facilities. Any interruptions or delays in access to our services, whether
as a result of a third-party error, our own error, natural disasters, of security breaches,
whether accidental or willful, could harm our relationships with customers and our
reputation. These factors could damage our brand and reputation, divert our employees’
attention, reduce our revenue, subject us to liability and cause customers to cancel their
accounts, any of which could adversely affect our business, financial condition, and
résults of operations.

We do not have a disaster recovery system, which could lead to service interruptions
and result in a loss of customers. We do not have any disaster recovery systems. In the
event of a disaster in which our software or hardware are irreparably damaged or
destroyed, we would experience interruptions in access to our services. Any or all these
events could cause our customers to lose access to our services.

We rely on third-party computer hardware and software that may be difficult to replace
or that could cause errors or failures of our service, which could harm our business. We
rely on computer hardware purchased and software licensed from third parties in order
to offer our services, This hardware and software may not continue to be available on
commercially reasonable terms, or at all. If we lose the right to use any of this hardware
or software or such hardware or software malfunctions, our customers could experience
delays or be unable to access our services until we can obtain and integrate equivalent
technology or repair the cause of the malfunctioning hardware or software. Any delays
or failures associated with our services could upset our customers and harm our
business,

If we are unable to protect the confidentiality of our unpatented proprietary information,
processes, and know-how and our trade secrets, the value of our services could be
adversely affected. We rely upon unpatented proprietary processes and know-how and
trade secrets. Although we try to protect this information in part by executing
confidentiality agreements with our employees, consultants, and third parties, such
agreements may offer only limited protection and may be breached. Any unauthorized
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secrets, whether by breach of a confidentiality agreement or otherwise, may cause
irreparable harm to our business, and we may not have adequate remedies for any such
breach. In addition, our trade secrets may otherwise be independently developed by our
competitors or other third parties. If we are unable to protect the confidentiality of our
proprietary information. processes, and know-how, or our trade secrets are disclosed,
the value of our technology and services could be adversely affected, which could
negatively impact our business, financial condition and results of operations.

If the security of customers' confidential information stored in our systems is breached
or otherwise subjected to unauthorized access, our reputation may be severely harmed,
we may be exposed to liability and we may lose the ability to offer our customers a
credit card payment option. Our systems may store customers’ credit card information
and other critical data. Any accidental or willful security breaches or other unauthorized
access could expase us to liability for the loss of such information, adverse regulatory
action by federal and state governments, time-consuming and expensive litigation, and
other possible liabilities as well as negative publicity, which could severely damage our
reputation. If security measures are breached because of third-party action, employee
error, malfeasance or otherwise, or if design flaws in our saftware are exposed and
exploited, and, as a result, a third party obtains unauthorized access to any of our
customers’ data, our relationships with our customers will be severely damaged, and we
could incur significant liability. Because techniques used to abtain unauthorized access
or to sabotage systems change frequently and generally are not recognized until they
are launched against a target, we and our third-party hosting facilities may be unable to
anticipate these techniques or to implement adequate preventative measures. In
addition, many states have enacted laws requiring companies to notify individuals of
data security breaches involving their personal data. These mandatory disclosures
regarding a security breach often lead to widespread negative publicity, which may
cause our customers to lose confidence in the effectiveness of our data security
measures. Any security breach, whether actual or perceived, would harm our reputation,
and we could lose customers and fail to acquire new customers, If we fail to maintain our
compliance with the data protection policy documentation standards adopted by the
major credit card issuers, we could lose our ability to offer our customers a credit card
payment option. Any loss of our ability to offer our customers a credit card payment
option would make our products less attractive to many small organizations by
negatively impacting our customer experience and significantly increasing our
administrative costs related to customer payment processing

We may be unable to abtain effective intellectual property protection for our potential
products and technalogy. We currently hold no patents related to our platform’s.
technology or otherwise, and we cannot assure you we will ever be granted any such
patents, Qur intellectual property, or any intellectual property that we have or may
acquire, license, or develop in the future, may not provide meaningful competitive
advantages. Any patent o patent application we are granted or acquire, including those
we license, may be challenged by competitors, and the rights granted under such
patents or patent applications may not provide meaningful proprietary protection. For
example, numerous patents held by third parties relate to our platform’s technology.
These patents could be used as a basis to challenge the validity or limit the scope of any
patents or patent application we are granted or acquire. A successful challenge to the
validity or limitation of the scope of such patents or patent applications could limit our
ability to cemmereialize our platform and, consequently, reduce our revenues. Moreover,
competitors may infringe any future patents or those that we license, or successfully
avolid these patents through design innovation. To combat infringement or unauthorized
use, we may need to resort to litigation, which can be expensive and time-consuming
and may not succeed in protecting our proprietary rights. In addition, in an infringement

proceeding, a court may decide that our patents or other intellectual property rights are
not valid or are unenforceable, or may refuse to stop the other party from using the
intellectual property at issue on the ground that it is noh-infringing. Policing
unauthorized use of intellectual property is difficult and expensive, and we may not be
able to, or have the resources to, prevent misappropriation of our proprietary rights,
particularly in countries where the laws may not protect these rights as fully as the laws
of the United States. We also rely on the law of trade secrets to protect unpatented
technalogy and know-how. We try to protect this technology and know-how by limiting
access to those employees, contractors, and strategic partners with a need to know this
information and by entering into confidentiality agreements with these parties. Any of
these parties could breach the agreements and disclose our trade secrets or confidential
information to our competitors, or these competitors might learn of the information in




other ways, Disclosure of any trade secret not protected by a patent could materially
harm our business,

We may be subject to patent infringement claims, which could result in substantial costs
and liability and prevent us from commercializing our potential products. Third parties
may claim that our potential products or related technologies infringe their patents. Any
patent infringement claims brought against us may cause us to incur significant
expenses, divert the attention of our management and key personnel from other
business concerns and, if successfully asserted against us, require us to pay substantial
damages. In addition, as a result of a patent infringement suit, we may be forced to stop
or delay developing manufacturing, or selling potential products that are claimed to
infringe a patent covering a third party's intellectual property unless that party grants us
rights to use its intellectual property. We may be unable to obtain these rights on terms
acceptakle to us, if at all. Even if we are able to obtain rights to a third party's patented
intellectual property, these rights may be non-exclusive, and therefore our competitors
may obtain access to the same intellectual property. Ultimately, we may be unable to
commercialize our potential products or may have to cease some of our business
operations as a result of patent infringement claims, which could severely harm our
business. If our potential products infringe on the intellectual property rights of others.
we may be required to indemnify customers for any damages they suffer. Third parties
may assert infringement claims against our current or potential customers. These claims
may require us to initiate or defend protracied and costly litigation an behalf of
customers, regardless of the merits of these claims. If any of these claims succeed, we
may be forced to pay damages on behalf of these customers or may be required to
obtain licenses for the products they use. If we cannot obtain all necessary licenses on
commercially reasonable terms, we may be Unable to continue selling such products.

We do not currently have any general liability insurance to protect us in case of
customer or other claims. We do not have any general liability insurance to cover any
potential claims to which we are exposed. Any imposition of liability would increase our
operating losses and reduce our net worth and working capital

We have broad discretion to use the net proceeds fram this Offering, which we may not
use effectively. Our Company has broad discretion to allocate a substantial portion of
the proceeds of this offering, in both dollar and percentage terms, on a net- proceeds
basis. Accordingly, you will need to rely upon the judgment of our management with
respect to the use of proceeds, potentially with only limited information concerning our
specific intentions. If we do not use the net proceeds effectively, our business, financial
condition, results of operations, and prospects could be harmed. and the value of your
investment could decline. To the extent that less than all the shares are not sold in the
Maximum Offering, our Company may have to delay or modify its immediate business
plans. We cannot assure you that any delay or modification of such business plans would
not adversely affect our Company's development.

We have a low Target Amount and we cannot guarantee whether additional funds will be
raised. The initial purchasers of our shares of common stoek in this offering risk that we
will not raise sufficient funds to sustain the growth of our Company. The Target Amount
of shares that must be sold for our company to initially accept subscriptions is $50,000
of common stock. Once we raise the $50,000 Target Amount, we intend to accept
subseriptions as they are received. Thus, investors who purchase securities prior 1o the
offering being subscribed in full will bear the risk of whether there will be additional
investors to complete the Maximum Amount of the offering or that our Company would
be able to raise funds in another manner. Even if we raise the Maximum Amount, we will
need to raise additional eapital in the future. Our officers, other employees, and directors
may invest in this offering and any funds that they invest would be counted toward our
achievement of the Target Amount

Our shares of common stock do not have anti-dilution rights. Our shares of common
stock de not have anti-dilution rights, which means that corperate actions, including
additional issuances of securities, issuer repurchases of securities, a sale of the issuer or
of assets, or transactions with related parties could dilute the ownership percentage that
you have in the Company. Furthermore, if future issuances of commeon shares are
accomplished at a lower valuation than the valuation used for this offering (i.e., a down
round), your valuation will remain the same as you have no price-based anti-dilution
protection.

Because we can issue additional shares of common stock, our stockholders may
experience dilution in the future. Our Company's articles of incorporation autharize the
issuance of 200,000,000 shares of common stock, par value $.001 per share. Our
Company may issue a substantial number of additional shares of common stock in
connection with a merger, acquisition, or other business combination. To the extent that
additional shares of common stock are issued, dilution to the interasts of our Company's
stockholders will occur. Additionally, if a substantial number of shares of common stock
are issued in connection with a merger, acquisition, or other business combination, a
change in cantrol of our Company could occut which may impact, among other things,
the utilization of net operating lesses, if any. Furthermore, the issuance of a substantial
number of shares of commeon stock may cause dilution and advetsely affect prevailing
market prices, if any, for the common stock, and could impair our Company's ability to
raise additional capital through the sale of its equity securities.

Qur articles of incorporation provide our board of directars with the autherity, witheut
stoekholder approval, to issue preferred stock with terms that may not be beneficial to
existing security holders and with the ability te affect adversely stockholder voting
power and perpetuate their control over us. Our articles of incorporation, as amended,
to allow our Company to issue 5,000,000 shares of preferred stock without any vote or
further action by our common or preferred stockholders. Our board of directors has the
authority to fix and determing the relative rights and preferences of the preferred stock.
Our board of directors also has the authority to issue preferred stock without further
stockholder approval, including large blocks of preferred stock. As a result, our board of
directors could authorize the issuance of a series of preferred stock that would grant to
holders the preferred right to our assets upon liquidation, the right to receive dividend
payments before dividends are distributed to the holders of common stock or other
preferred stockholders and the right to the redemption of the shares, together with a
premium, prior to the redemption of our commeon stock. Preferred stock could be used
to dilute a potential hostile acquirer. Accordingly, any future issuance of preferred stock
or any rights to purchase preferrad shares may have the effect of making it more
difficult for a third party to acquire control of us. This may delay, defer, or prevent a
change of contral or an unsolicited acquisition proposal. The issuance of preferrad stock
also could decrease the amount of earnings attributakle to, and assets available for
distribution to, the holders of our common stock and could adversely affect the rights
and powers, including voting rights, of the holders of aur common stock and praferred
stock.

If you are not a “Major Investor” you will grant a proxy to vote your underlying securities
to the Lead Investor, and, thus, will not have the right to vote on any matters coming
before the stockholders of the Company for a vote. If you are not a Major Investor, that
is, an investor who has purchased at least $25,000 of our shares in this offering, the
Portal will require you to enter into an agreement with XX Investments LLC, an SEC-
registered transfer agent that acts as the Custodian. The Custodian holds securities on
behalf of all investors in this offering (who are the "beneficial owners” of the securities).
This means you do not actually possess the shares. Instead, the Custodian helds them on
vour behalf. The Custodian also votes these securities and signs any documents on your
behalf, following the direction of the Lead Investor. The Lead investor does not have any
fiduciary duty to you to vote shares in a manner that is in your best interests
Accordingly, the Lead Investor may vote its proxy in a manner that may not be in the
best interests of you as a security holder. For example, the intermediary may vote the
proxy in favor of an amendment to our charter that adversely affects the rights of the
holders of your class of securities in order to allow for a new investment to occur where
the new Investor requires senior rights.

This offering involves “rolling closings” which means that it is possible that you may not
have the benefit withdrawing vour investment upon the notice a “Material Change”,
Once we reach and close on the Target Amount we will be conducting “rolling closings”
whereby if prior investments are executed and funds are transferred to the Portal, we
can instruct the Portal to disburse offering funds to us at any time pursuant to a closing
in compliance with applicable notification guidelines. At that point, investors who do not
timely cancel their investment and whose subscription agreements have been aceepted
by our Company will become our investors. All early-stage companies are subject to a
number of risks and uncertainties, and it is not uncemmon for material changes to be
made to the offering terms, or to companies’ businesses, plans or prospects, sometimes
on short notice. When such changes happen during the course of an offering, we must
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been closed upon will have the right to withdraw their investment and get their money
back. Investors whose subscriptions have already been closed upon, hewever, will
already be our investors and will have no such right. Thus, investors who purchase
securities prior to the Maximum Offering being subscribed to in full will bear the risk of
whether there will be additional investars to complete the offering o that our Company
would ba able to raise funds in ancther manner. Even if we raise the Maximum Amount,
we will need ta raise additional capital in the future

Description of Securities for Prior Reg CF Raise

Additional issuances of sec es. Following the Investoer’s investment in the Company,
the Company may sell interests to additional investors, which wil dilute the percentage
interest of the Investor in the Company. The Investor may have the opportunity to
increase its investment in the Company in such a transaction, but such opportunity
cannot be assured. The amount of additional financing needed by the Company, if any,
will depend upon the maturity and objectives of the Company. The declining of an
opportunity or the inability of the Investor to make a follow-on investment, or the |ack of
an opportunity to make such a follow-on investment, may result in substantial dilution of
the Investar's interest in the Company,

A sale of the issuer or of assets of the issuer. As a minority owner of the Company, the
Investor will have limited or no ability to influence a potential sale of the Company or a
substantial portion of its assets. Thus. the Investor will rely upon the executive
management of the Company and the Beard of Directors of the Company to manage the
Company so as to maximize value for shareholders. Accordingly, the success of the
Investor's investment in the Company will depend in large part upon the skill and
expertise of the executive management of the Company and the Board of Directors of
the Company. If the Board Of Directors of the Company authorizes a sale of all or a part
of the Company, or a disposition of a substantial portion of the Company's assets, there
can be no guarantee that the value received by tha Investor, together with the fair
market estimate of the value remaining in the Company, will be equal to or exceed the
value of the Investor’s initial investment in the Company.

Transactions with related parties. The Investor should be aware that there will be
occasions when the Company may encounter potential conflicts of interest in its
operations. ©On any issue involving cenflicts of interest, the executive management and
Board of Directors of the Company will ke guided by their good faith judgement as to
the Company's best interests, The Company may engage In transactions with affiliates,
subsidiaries or other related parties, which may be on terms which are not arm's-length,
but will be in all cases consistent with the duties of the management of the Company to
its shareholders. By acquiring an interest in the Company, the Investor will be deemed to
have acknowledged the existence of any such actual or potential conflicts of interest and
to have waived any claim with respect to any liability arising from the existence of any

such cenflict of interest.

Minority Ownership

An Investor in the Company will hold a minority position in the Company, and thus be
limited as to its ability to control or influence the governance and operations of the
Company.

The marketability and value of the Investor's interest in the Company will depend upon
many factors outside the control of the Investor. The Company will be managed by its
officers and be governed in accordance with the strategic direction and decision-making
of its Board Of Direstors, and the Investor will have no independent right to name or
remove an officer or member of the Board Of Directors of the Company.

Following the Investor's investment in the Company, the Company may sell interests to
additional investors, which will dilute the percentage interest of the Investor in the
Company. The Investor may have the apportunity to inerease its investment in the
Company in such a transaction, but such epportunity cannot be assured.

The amount of additional financing needed by the Company, if any, will depend upon the
maturity and objectives of the Company. The declining of ah opportunity or the inability
of the Investor to make a follow-on investment, or the lack of an opportunity to make
such a follow-on investment, may result in substantial dilution of the Investor's interest in
the Company.

Exercise of Rights Held by Principal Shareholders

As holders of a majority-in-interest of voting rights in the Company, the shareholders
may make decisions with which the Investor disagrees, or that negatively affect the
value of the Investor's securities in the Company, and the Investor will have no recourse
to change these decisions. The Investor's interests may conflict with those of ather
investors, and there is no guarantee that the Company will develop in a way that is
optimal for or advantageous to the Investor.

For example, the shareholders may change the terms of the Articles of
Incorporation for the company, change the terms of securities issued by the Company,
change the management of the Company, and even force out minority holders of
securities. The sharsholders may make changes that affect the tax treatment of the
Company in ways that are unfavorable ta you but favorable to them. They may also vote
te engage in new offerings and/or to register certain of the Company's securities in a
way that negatively affects the value of the securities the Investor owns. Other holders
of securities of the Company may also have access ta more information than the
Investor, leaving the Investor at a disadvantage with respect to any decisions regarding
the securities he or she owns. The shareholders have the right to redeem their securities
at any time. Shareholders could decide to foree the Campany to redeem their
securities at a time that is not favorable to the Investor and is damaging to the
Company. Investors' exit may affect the value of the Company and/or its viability. In
cases where the rights of holders of convertible debt, SAFES, or other outstanding
options or warrants are exercised, or if new awards are granted under our equity
compensation plans, an Investor's interests in the Company may be diluted. This means
that the pro-rata portion of the Company represented by the Investor's securities will
decrease, which could also diminish the Investor's voting and/er economic rights. In
addition, as discussed above, if a majority-in-interest of holders of securities with voting
rights cause the Company to issue additional stock, an Invester's interest will typically
also be diluted

Based on the risks described above, the Investor could lose all or part of his or her
investment in the securities in this offering, and may never see positive returns

Restrictions on Transfer

The securities offered via Regulation Crowdfunding may not be transferred by any
purchaser of such securities during the one year period beginning when the securities
were issued, unless such securities are transferred:

- to the issuer;
- to an accredited investar?;
- s part of an offering registered with the U.S. Securities and Exchange Commission; or

- ta a member of the family of the purchaser or the equivalent, to a trust controlled by
the purchaser. to a trust created for the benefit of a member of the family of the
purchaser or the equivalent, or in connection with the death or divorce of the
purchaser or other similar circumstance.

Valuation Methodology for Prior Reg CF Raise

The offering price for the securities offered pursuant to this Form € has been
determined arbitrarily by the Company, and does not necessarily bear any relationship ta
the Company's book value, assets, earnings or other generally accepted valuation
criteria. In determining the offering price, the Company did not employ investment
banking firms or other cutside ore izati to make an appraisal or
evaluation. Accordingly, the offering price should not be considered to be indicative of
the actual value of the securities offered hereby.

In the future, we will perform valuations of our common stock that take into account
factors such as the following:

unralatad third narty valistions of niir common stock:



the price at which we sell other securities, such as convertible debt or preferred Stock. in
light of the rights, preferences and privileges of our those securities relative to those of
our common stock;

our results of operations, financial position and capital resources;

current business conditions and projections;

the lack of marketability of our common stock;

the hiring of key personnel and the experience of our management;

the introduction of new products:

the risk inherent in the development and expansion of our products;

our stage of development and material risks related to our busines:
the likelihood of achieving a liquidity event, such as an initial public offering or a sale of
our company given the prevailing market conditions and the nature and history of our
business;

industry trends and competitive environment;

trends in consumer spending, including consumer confidence;

overall economic indicators, including gross domestic product, employment, inflation
and interest rates; and

the general economic outlook,

We will analyze factors such as those described above using a combination of financial
and market-based methodologies to determine our business enterprise value. For
example, we may use methodologies that assume that businesses operating in the same
industry will share similar characteristics and that the Company's value will correlate to
those characteristics, ansi/or methodologies that compare transactions in similar
securities issued by us that were conducted in the market.

Company

Wildeye Inc.

- Florida Corporation

- Organized July 2020

- 2 employees

774 Mays Blvel

10-666

Incline Village NV 89451

https:/wildeye.com

Business Description

Refer to the Wildeye profile.

EDGAR Filing

on their EDGAR web site. It looks like it was built in 1989,

Compliance with Prior Annual Reports

Wildeye has previously not complied with the reporting requirements under Rule 202 of
Regulation Crawdfunding.

We did not file an annual report for 2020 as the business had just launched in the
second half of 2020, and we did not realize it was required. We will attempt to rectify
this with the SEC.

All prior investor updates

You can refer to the company'’s updates page to view all updates to date. Updates are
for investors only and will require you to lag in to the Wefunder account used to make
the investment.




