Edify.ai
App that uses Al to keep employees safe
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Why you may want to support us...

20 customers (incl. Fortune 100 company, and top 20 construction
companies). Over $1M generated.

Proven to work through 2 independent studies saving hundreds of dollars per
employee per year.

Strong pipeline of over $10M of ARR.

Strong team with multiple exits and experience building software for large
companies and government.

$7.8B addressable market.

Safety is paper driven and inefficient--we can save hours per day in manual
paper processing.

Aiming to raise $1M to lead to Series A.

Refining and optimizing Al throughout 2021, and growing aggressively in
2022 and 2023.

WE'VE RAISE

583,000 SINCE OUR FOUNDING

Our team

AND OUR MAJOR ACCOMPLISHMENTS

. Cory Linton

| Chief Executive Officer

Previously COO at School Improvement Network. Helped grow the company
from $2.5M to $46M+ before exiting to a strategic buyer. 25 years in scftware
with 9 years at Microsoft. MBA from Columbia Business School.

Brian M. Kennedy

Chief Technology Officer

25 years of enterprise software development, including multiple projects for
Department of Defense, Homeland Security, Dept of Energy, and Fortune 500
companies. Experience with Artificial intelligence and natural language
processing.
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Shahid Chishty

Chief Financial Officer

Shahid has worked across multiple companies and countries and has been
involved in nearly every financial iransaction possible. He brings a wealth of
experience and expertise to Edify.
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SEE MORE
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4,414 people die, and 4.5 Million
people are injured from their
workplace every year. We want to
prevent this.

These deaths and injuries are devastating— but worse, they are preventable.

Originally built as a result of two devastating accidents, Edify.ai came out of a need to

radically and quickly change safety culture in a large construction company:.

It works!

Educating employees on safety is hard. Everything is paper-based, passive, and ineffective.
So, we revolutionized this model. After the two, devastating accidents, the large
construction company implemented an early version of Edify technology and saw a

significant decrease in claims that lasted for 5 years!

“edify.ai

$500M Top 10

Construction Insurance
Company* Company*

Analyzed 3 years of
— 2,000 employees 1 i,
Over 5 years, Proper use of Edify
| reduced annual | | oneoflargest
claims saving predictors in
$900/employee/year reduction in claims

*Details available under NDA

We help every employee be safe, productive, and happy.

Edify.ai is a mobile app that uses artificial intelligence to replace a tedious paper process,
and help every employee establish a safety mindset and help the entire organization drive
a strong culture of safety: saving lives, reducing injuries, and improving productivity and

profitability.
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We have the team to do this.

CORY LINTON Bl 1
CEO m Microsoft
. SCHOOL
* 25 years in software; IMPROVEMENT
9 years at Microsoft NETWORK.

* Previously COO at School Improvement Network
and helped grow the company from $2.5 M to over

$46M prior to exiting to a strategic buyer % Columbia

* MBA from Columbia Business School ggﬁ:}n‘ﬁss

* 5 patents

BRIAN KENNEDY
CTO

= 23 years of development experience;
18 years management and startup experience

« Oversaw the development of multiple Al, ML, and NLP
applications for blue chip clients such as Department of
Defense, Department of Energy, the FBI and American
Express

« Deep expertise in the Microsoft stack (client, server, and
cloud), LAMP stack, general Al, natural language
processing, deep learning, information security, and
defense security

We've generated over $1M in revenue from 20 customers

Customers 20 Customers — Tracking to $500,000 Revenue for 2020

CONFIDENTIAL Notable Customers

*Top 20 General Contractor
+5 companies over $2Bin revenue

*Fortune 100 co mpany Ny they heve chosen

A leading mining services provider Edify overaltematives—

: +One of the nation's largest home builders and what continues to
ever take this from make us unique:

us, because we are
NEVER going back
to paper” «

"You better not

gage every




Our current pipeline is strong, with over $10 Million in potential
annual revenue, and growing!

The chart shows our forecasts for just seven strategic partnerships that that can grow
significantly in the coming years. These are large enterprises and distribution

partners that can drive a lot of sales, and we have agreements executed with all of them.
Funding from WeFunder will mostly be used to grow these opportunities and support

these customers to maximize their potential.

Sales Forecasts from Strategic Opportunities

$24,424,862

$540,000

2020 2021 2022 2023 2024

The industrial safety market is big - $7.8 billion.

We charge $10-320/month/employee. The industrial safety market is $2.0B in the US,
and $7.8B globally (based on $10/month/employee).

The Safety Market in the US

Potential Users ARRTAM @ ARRTAM @
$5/month nth

~ 325M '$2.08
12.7M $7460M

Globally, not including the US

Invest today!

Investor Q&A
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What we love about safety is that everyone agrees that the current system is inefficient
and cumbersome. When we show Edify to prospective clients--both buyers and end users--
they immediately see the value! The message is simple and clear, and the ROI is obvious. It
still takes time to work through the enterprise purchase process, legal, IT security review,
etc..but customers get the value very quickly.

What do end users say about Edify? -

We have worked with end users, and they all love replacing paper with Edify--because it is
faster, more engaging, and not as monotonous as filling cut the paper form.

Earlier this year, we had gone through a difficult week technically where users had been
dealing with some stability preblems in Edify. We asked the users if, with all the problems,
they would prefer to go back to paper. They all said "No! We had to use paper for a few days
and couldn't wait to get back to the app!”

We just implemented a pilor at a $2B+ construction company, and after one week, one of
the workers said "you hetter never take this away from me, because I am NEVER going

"

back to paper



