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Invest in Boyish Records, Inc. e I e e

Record label and media company with 'label as

service' products for artists

We believé in the pou itive change in our cultur

many promising indepen pital, business

infrastructure, and mentorship to full their potential. As artists with

strong business skills, we believe we have the experience and drive to deliver

sustainable pathways for other artists.

Kevin Shaw co-CEO @ Boyish Records, Inc

ABOUT UPDATES GRAPEVINE ASK A QUESTION ADMIN

Why you may want to invest in us...
Co-founders' experience and relationships in music, education, and business

Market opportunity. The music industry is rapidly changing. Rising number of
creators: 3M on Spotify, 20M on SoundCloud.

Creating powerful art and influencing culture through underrepresented
voices on terms that are healthy for artists.

Be a part of the journey to help launch ASTU's debut album in Spring 2020
Co-founder diversity across race, gender, and sexual orientation

Founded by artists (with business experience) for artists
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artists is increasing due to technological and cultural shifts, i.e. easier access to production
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In the media arm of the company, we are piloting several podcast show conc

on the intersection of the arts, entrepreneurship, and learning/education.

s made to date:

formation of Boyish Records, Inc

ASTU first single release, 'G 4 U.' August 30, 2019
- ASTU album near complete, to be released February 2020

- Established ASTU loyal, local fanbase in the Bay Area
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Kevin and ASTU's artist websites: ASTU & Kevin W. Shaw




Investor Q&A
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What are the biggest risks? If you fail, what would be the reason? What has
to go right for you to succeed?
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