Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

5 Generation Bakers, LLC
213 High Acres RD
Harmony , PA 16037
http://jennyleeswirlbread.com

Up to $1,234,997.57 in Class B Units at $4.91
Minimum Target Amount: $14,995.14

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: 5 Generation Bakers, LLC

Address: 213 High Acres RD , Harmony , PA 16037
State of Incorporation: PA

Date Incorporated: June 12, 2009

Terms:

Equity

Offering Minimum: $14,995.14 | 3,054 shares of Class B Units
Offering Maximum: $1,234,997.57 | 251,527 shares of Class B Units
Type of Security Offered: Class B Units

Purchase Price of Security Offered: $4.91

Minimum Investment Amount (per investor): $245.50

*Maximum number of units offered subject to adjustment for bonus units. See Bonus
info below.

Investment Incentives & Bonuses™

Loyalty Bonus:

Employees and Previous Investors

25% bonus units
Time-Based:

Friends and Family Earlv Swirls

Invest within the first 48 hours and receive 25% bonus shares

Super Super Early Swirls

Invest $500 within the first 5 days and receive 20% bonus shares

Super Early Swirl s

Invest $500 within the first week and receive 15% bonus shares

Early Swirl s

Invest $500 within the first two weeks and receive 10% bonus shares
Amount-Based:

$250+ | Tier 1 On the Rise

Invest $250 and receive a $10 Gift Certificate for online purchases



$500+ | Tier 2 Time to Bake

Invest $500 and receive a complimentary Sampler Pack of Jenny Lee Swirl Bread

$1.000+ | Tier 3 A Crust Above

Invest $1000 and receive a complimentary Jenny Lee Swag Bag and 10% bonus units

(Jenny Lee Swag Bag includes in a canvas tote bag: loaves of Jenny Lee Breads, Sticky
Buns, Toaster Tongs and Recipe Cards.)

$2,500+ | Tier 4 Making Dough

Invest $2500 and receive a Complimentary Jenny Lee Swag Bag and 15% bonus units

(Jenny Lee Swag Bag includes in a canvas tote bag: loaves of Jenny Lee Breads, Sticky
Buns, Toaster Tongs and Recipe Cards.)

$5.000+ | Tier 5 Butter makes it Better

Invest $5000 and receive a Complimentary Jenny Lee Swag Bag, a limited edition
Jenny Lee Swirl Bread Shirt, a Case of Assorted Jenny Lee Breads, and 20% bonus units

(Jenny Lee Swag Bag includes in a canvas tote bag: loaves of Jenny Lee Breads, Sticky
Buns, Toaster Tongs and Recipe Cards.)

$10.000+ | Tier 6 Sweet Dreams are Made of These

Invest $10,000 and receive a Complimentary Jenny Lee Swag Bag, a limited edition
Jenny Lee Swirl Bread Shirt, a year supply of Jenny Lee Swirl Breads, a framed
Certificate of Ownership, a bakery tour, and dinner with our Founder and 25% bonus
units. Participants must provide their own travel costs and arrangements.

(Jenny Lee Swag Bag includes in a canvas tote bag: loaves of Jenny Lee Breads, Sticky
Buns, Toaster Tongs and Recipe Cards.)

*In order to receive perks from an investment, one must submit a single investment in
the same offering that meets the minimum perk requirement. Bonus units from perks
will not be granted if an investor submits multiple investments that, when combined,
meet the perk requirement. All perks occur when the offering is completed.

The 10% StartEngine Owners' Bonus

5 Generation Bakers, LLC will offer 10% additional bonus units for all investments
that are committed by investors that are eligible for the StartEngine Crowdfunding
Inc. OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any units
they purchase in this offering. For example, if you buy 100 Class B Units at $4.91 /
unit, you will receive 110 Class B Units, meaning you'll own 110 units for $491.
Fractional units will not be distributed and unit bonuses will be determined by



rounding down to the nearest whole unit.

This 10% Bonus is only valid during the investors eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will receive the highest single bonus they are eligible for among the bonuses
based on the amount invested and time of offering elapsed (if any). Eligible investors
will also receive the Owner’s Bonus and 25% Loyalty Bonus in addition to the
aforementioned bonus.

The Company and its Business

Company Overview

5 Generation Bakers, LLC ("5 Generation Bakers" or the "Company”) is a limited
liability company, organized under the laws of the state of Pennsylvania. We bake, sell
and distribute gourmet cinnamon swirl breads and other clean quality baked goods,
including, our flagship product, Jenny Lee Swirl Breads, a Cinnamon Swirl Bread that
is differentiated from other commercial breads because of its unique shape and
outside coating. Our breakfast breads evoke a sense of comfort and tradition and bring
emotions of ‘like grandma used to make’. Our loaves of bread are typically found in
the bakery department rather than the commercial bread aisle and can also be shipped
directly to consumers thanks to our partnership with QVC.

We sell our products to retailers, restaurants, food service operators, other
manufacturers, and directly to consumers. As a specialty bakery, we command a
stronger margin than other bread bakers. The more we sell, the more we can make.

In addition to the growth in our Jenny Lee brand, we plan to expand our co-packing
relationships. We have a current co-pack relation that has shown intention for us to
take over several of their products, which has the potential to increase our revenue.
Another co-pack relation has been approved to bring our product into the Kroger
pipeline (2600 stores nationally). We anticipate several other co-packing
opportunities that have the potential to generate $200,000+ in revenue value
annually; however, nothing has been finalized and this will require automation to
secure.

Finally, we’ve been developing a strategic relationship with a CBD ingredient supplier
to build The Hemp Bakers brand of CBD treats. We are negotiating the transfer of
100% control of that brand and assets to 5GB. The CBD edibles market is growing
rapidly and we believe we can be an early market manufacturer,

5 Generation Bakers is a literal term - my family has operated bakeries for at least the
past 5 generations. The Jenny Lee brand name has been a Pittsburgh icon since the
1930s and we’ve taken it nationally. We believe we're innovative in two ways: (1) As
the Jenny Lee Swirl Breads have gained traction, we’ve expanded the product line to



capture new sales; and (2) We developed Hemp Bakers to provide some of the first
CBD-infused baked goods in a new and explosive market.

Competitors and Industry
Competitors

While there are other commercial cinnamon swirl breads, we believe there are no
bakeries that produce cinnamon swirl breads in the way that we do. The difference
between us and other cinnamon swirl breads is our clean formula, cylindrical shape
and butter/cinnamon sugar outside coating. Some similar breads in the market are
Pepperidge Farms, Sun Maid and Cinnabon. There are also many regional breads in
many markets.

Industry

People often wonder what “Small Batch” really means. It’s generally accepted that
any production run of less than 500 units can be considered ‘small batch’. Since we
craft our breads between 300 to 384 loaves per batch with much hand work, we
embrace our small batch process.

Through the pandemic, the baking industry has seen significant growth with people
starting to bake more at home and pay closer attention to the sweet goods they are
eating.

Market

The baking industry generates over $30B in revenue with nearly a third of that made
up of bread and breakfast items, a market that is growing 3.5% a year.

Trends over the past two years show specialty bakeries growing even more rapidly
with increased direct-to-consumer sales.

The US CBD market launched in 2014 with a few million in sales. Four years later, in
2018, CBD generated revenues of an estimated nearly $600 million. Experts estimate
the market will grow to $23 billion by 2025

Qur brands, Jenny Lee and Hemp Bakers are both trademarked with the ® symbol
authorized for Jenny Lee.

Current Stage and Roadmap

We are in a growth phase. Our brand has expanded through our QVC partnership,
having shipped into over 80,000 homes in all 50 states in 2022 alone. We intend to
launch new products on QVC and consumer demand is starting to create retailer
awareness. We believe we have an opportunity to significantly increase our sales over
the next few years.

Recruiting and training Improved automation



Marketing and design development

In our 2nd full year on QVC, our sales have grew over 260% and we were awarded the
Customer Choice Award for “Best Bread”.

Our manager’s completion of the Leadership Pittsburgh programs solidifies our
position as a leader in the community working to make a difference.

We have commenced forming partnerships with other manufacturers to produce
products outside of our expertise, to expand our product offerings.

We generated approximately $3 million and approximately $3.75 million in revenue in
2021 and 2022, respectively, using one 40-hour shift on a single production line. We
therefore believe we have the capacity to triple our production and generate nearly
triple our revenue with our current equipment. We also have space in our facility to
add additional lines. Our rapidly growing brand is providing the demand to support
this production growth.

QOur goal is to be the World’s Best Cinnamon Swirl Bread Baker and producer of clean,
quality goods.

Scott Baker, our founder, started 5 Generation Bakers to produce the famous Jenny Lee
Swirl Bread. When Jenny Lee Bakery closed, that swirl bread was one of its best sellers.
While comparable bread can be found in retail bakeries, it is non-existent in
supermarkets. Was this because people didn’t want it or because no manufacturers
had figured out a way to commercially manufacture it. After 12 vears in business and
constantly growing sales, it’s apparent that consumers want our cinnamon swirl
breads.

We have had double-digit growth 10 out of the 12 years we have been in business.

We believe our QVC growth has been phenomenal, and has been primarily through the
sale of 1 product. We expect to have 3 new items coming to market through QVC over
the next few months.

We moved production of our CBD cookies and brownies to a manufacturer better able
to scale these items.

With demand beyond our current human capacity, we intend to use some of the funds

raised through this offering to recruit and train new staff members and implement a
second shift to expand our manufacturing capacity.

There are parts of our process that are still highly labor intensive. With some
investment, we believe we can automate these steps thereby improving consistency
and increasing efficiencies.

The Team

Managers



Name: Scott Alfred Baker
Scott Alfred Baker 's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

¢ Position: President, Manager & Founder
Dates of Service: June, 2009 - Present
Responsibilities: Scott founded 5 Generation Bakers in 2009 and oversees the
day-to-day management of the business from leading the sales team, to
bookkeeping and working with and developing key managers and production
employees. Scott's current salary is $120,000 and Scott has 60.75% equity.

® Position: CFO
Dates of Service: February, 2010 - Present
Responsibilities: Financial management

¢ Position: National Sales Manager
Dates of Service: February, 2010 - Present
Responsibilities: Oversee sales team and perform high level customer
management

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the Class B
Units should only be undertaken by persons whose financial resources are sufficient to
enable them to indefinitely retain an illiquid investment. Each investor in the
Company should consider all of the information provided to such potential investor
regarding the Company as well as the following risk factors, in addition to the other
information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.



QOur business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any Class B Unit purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock/note that you purchase cannot be
resold for a period of one year. The exception to this rule is if you are transferring the
stock back to the Company, to an “accredited investor,” as part of an offering
registered with the Commission, to a member of your family, trust created for the
benefit of your family, or in connection with your death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired;
however, that may never happen or it may happen at a price that results in you losing
money on this investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Class B Units.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred Units could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred units could be more advantageous to those investors than to the holders
of Common Units. In addition, if we need to raise more equity capital from the sale of
Common Units, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per unit.

Management Discretion as to Use of Proceeds

Qur success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions



of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

The amount raised in this offering may include investments from company insiders or
immediate family members

Officers, directors, executives, and existing owners with a controlling stake in the
company (or their immediate family members) may make investments in this offering.
Any such investments will be included in the raised amount reflected on the campaign

page.

Minority Holder; Securities with No Voting Rights

The Class B Unit that an investor is buying has no voting rights attached to them. This
means that you will have no rights in dictating on how the Company will be run. You
are trusting in management discretion in making good business decisions that will
grow your investments. Furthermore, in the event of a liquidation of our company,
you will only be paid out if there is any cash remaining after all of the creditors of our
company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

This offering involves “rolling closings, ” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

We face significant market competition



We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

We have existing patents that we might not be able to protect properly

One of the Company's most valuable assets is its intellectual property. The Company
owns various intellectual properties. We believe one of the most valuable components
of the Company is our intellectual property portfolio. Due to the value, competitors
may misappropriate or violate the rights owned by the Company. The Company
intends to continue to protect its intellectual property portfolio from such violations.
It is important to note that unforeseeable costs associated with such practices may
invade the capital of the Company.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We may also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of yvour
investment,

QOur ability to sell our product or service is dependent on outside government
regulation which can be subject to change at any time

QOur ability to sell products depends on outside government regulations such as the
FDA (Food and Drug Administration) and other relevant government laws and
regulations. The laws and regulations concerning the selling of product may be subject
to change and if they do then the selling of product may no longer be in the
Company's best interest. At such point, the Company may no longer want to sell the
product, and therefore your investment in the Company may be affected.

Disruptions in our supply chain or increases in ingredient, product and other supply
costs could adversely affect our profitability and operating results.

We depend on frequent deliveries of ingredients and other products. We believe we
shall have adequate sources of supplies for our ingredients and products to support
our operations, however, there are many factors which could cause shortages or



interruptions in the supply of our ingredients and products, including weather,
unanticipated demand, labor, production or distribution problems, quality issues and
cost. Some of these factors are beyond our control, and could have an adverse effect
on our business and results of operations.

We may become subject to complaints and litigation that could have an adverse effect
on our business.

In the ordinary course of our business we may become subject to complaints and
litigation alleging that we are responsible for a customer illness or injury resulting
from the consumption of our products, including allegations of food-borne illness,
adverse health effects, or allergens. Any litigation, regardless of whether the
allegations are valid or whether or not we are found liable, may result in decreasing
sales and profitability, divert financial and management resources and result in
adverse publicity which could harm our brand and our sales. A judgment significantly
in excess of our insurance coverage for any claims could materially and adversely
affect our financial condition or results of operations.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Member Name|Number of Securities OwnedType of Security Owned|Percentage
Scott A. Baker |1,215,243 Class A Units 60.75%

The Company's Securities

The Company has authorized Class A Units, Class B Units, 2019 Convertible Notes,
and 2019 Convertible Notes. As part of the Regulation Crowdfunding raise, the
Company will be offering up to 251,527 of Class B Units.

Class A Units

The amount of security authorized is 2,040,400 with a total of 2,000,400 outstanding.
Voting Rights

1 vote per unit.
Material Rights

The amount of security authorized is unlimited. The holders of Class A Units have
certain inspection rights.

Class B Units

The amount of security authorized is 251,527 with a total of 0 outstanding.
Voting Rights

There are no voting rights associated with Class B Units.
Material Rights

The amount of security authorized is unlimited with a total of 0 outstanding.
2019 Convertible Notes

The security will convert into Units and the terms of the 2019 Convertible Notes are
outlined below:

Amount outstanding: $30,000.00
Maturity Date: June 01, 2020
Interest Rate: 6.0%

Discount Rate: %



Valuation Cap: $0.00
Conversion Trigger: n/a

Material Rights

The convertible notes are convertible into units at a conversion price. The conversion
price is equal to the lesser of: (i) one third (1/3) of the per unit price paid by the
Investor in such Equity Securities in the Qualified Financing or (ii) the Conversion Cap
Price. Since the conversion feature is convertible into variable number of shares and
does not have fixed-for-fixed features, the conversion feature was not bifurcated and
recorded separately.

2019 Convertible Notes

The security will convert into Units and the terms of the 2019 Convertible Notes are
outlined below:

Amount outstanding: $61,397.00
Maturity Date: February 25, 2029
Interest Rate: 8.0%

Discount Rate: %

Valuation Cap: $0.00

Conversion Trigger: N/A

Material Rights

The convertible notes are convertible into units at a conversion price. The conversion
price is equal to the lesser of: (i) one third (1/3) of the per unit price paid by the
Investor in such Equity Securities in the Qualified Financing or (ii) the Conversion Cap
Price. Since the conversion feature is convertible into variable number of shares and

does not have fixed-for-fixed features, the conversion feature was not bifurcated and
recorded separately.

What it means to be a minority holder

As a minority holder of Class B Units of 5 Generation Bakers, LLC, vou will have
limited rights in regards to the corporate actions of the company, including additional
issuances of securities, company repurchases of securities, a sale of the company or its
significant assets, or company transactions with related parties. Further, investors in
this offering may have rights less than those of other investors, and will have limited
influence on the corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that vou
own will go down, even though the value of the company may go up. You will own a



smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock.

If the company decides to issue more shares, an investor could experience value
dilution, with each share being worth less than before, and control dilution, with the
total percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (though this typically occurs
only if the company offers dividends, and most early stage companies are unlikely to
offer dividends, preferring to invest any earnings into the company).

The Company requires unanimous voting of Class A Units to initiate a dilution event.

Transferability of securities

For a year, the securities can only be resold:
e |nanIPO;
¢ To the company;
¢ To an accredited investor; and

¢ To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes
appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including

those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations



Circumstances which led to the performance of financial statements:
The year ended December 31, 2021, compared to the year ended December 31, 2022.
Revenue

Revenue for the fiscal year 2021 was $3,110,708 compared to $3,756,697 in the fiscal
year 2022,

The 21% increase was a result of the 260% increase in year-over-year sales on QVC..
Qur overall organizational revenue growth focus saw 10 of our top 12 customers
increase in 2022. We believe the company's growth strategies will allow this trend to
continue as we direct the majority of our efforts to developing new product lines with
customers that are already growing.

Cost of sales

The Cost of Goods Sold for the fiscal year 2021 was $2,118,988 compared to $2,438,278
in the fiscal year 2022. While our revenue grew over 20%, we controlled CoGS and
realized only 15.1% growth which provided more contribution to overhead. Much of
this was an effect of two price increases passed on to our customers in 2022,

Ingredients and other material costs grew exceptionally fast in 2022 due to supply
chain issues, inflation, and other market conditions which made price adjustments
necessary. We forecast that markets will stabilize in 2023 reducing the volatility in our
supply chain.

Gross margins

Gross margins for the fiscal year 2021 were $991,720 compared to $1,318,419 in the
fiscal year 2022.

2022 saw an increase of $326,699 in gross margin, nearly 33% due to an increase in
overall production. Currently, baking production is growing quarter over quarter but
still only demands 50 hours a week. With 168 hours in a full week (7 days x 24 hours),
maximizing production and lifetime will allow us to continue to increase revenue,
gross margin, and operational profit.

Expenses

Expenses for the fiscal year 2021 were $1,656,539 compared to $1,635,792 in the fiscal
yvear 2022,

Expenses for 2022 were for the most part flat over 2021. Most expenses outside of
CoGS are minimally variable and thus will not change with moderate growth. The
Company's expenses consist of, among other things, administrative compensation and
benefits, marketing and sales expenses, professional services, R&D expenses,
insurance, and other typical overhead costs. We believe the level of expenses at
current revenue can supplement growth up to 100% with little overall change or
impact.



Historical results and cash flows:

We believe we are on the cusp of major growth and expect to realize improvement in
cash flow, profitability and performance in the coming vears. Production time
construes an average of less than 50 hours line time in the prevailing 12 months yet
revenue is covering overhead. New business and continued growth will expand that
line time allowing for a second shift and improved margins on additional production.
We believe the historical cash flows will not be indicative of revenue and cash flows
expected in the future because of this growth and surpassing operational breakeven
point. Past cash was primarily generated through debt, antiquated equipment sales;
equity investments; revenues from R&D services; government grants. Our goal is to
generate $100,000 in profit in 2023. We have successfully managed our way through

the loss of a concentrated risk customer, a pandemic, out of control inflation and
supply chain disruptions.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

As of April 2023, the Company has capital resources available in the form of a
revolving line of credit with Chase for $37,100 (with a currently outstanding balance
of $12,127), and $94,446 cash on hand.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

We believe the funds of this campaign are not critical to our company operations.

We have other funds and capital resources available in addition to the funds from this
Regulation Crowdfunding campaign. We believe we can factor our accounts
receivables to provide immediate cash to help fund recruiting and training expenses.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

We believe the funds from this campaign are not necessary to the viability of the
Company.

Assuming a maximum raise, 5 Generation Bakers will have over $1,100,000 on hand.
Of this, approximately 90% will come from the Reg CF campaign. The company will
continue to operate even if it does not reach it fundraising goals. The money raised
will improve our operational efforts but the company is not dependent on reaching a
certain dollar amount or level of success.



Initial money raised will go towards enhanced recruiting efforts, staffing a second
shift and training employees. Additional funds will be used for automation and
production process improvements. Use of funds after that will be invested into our
ERP and streamlining our food safety documentation requirements. Any additional
revenues raised with be used for working capital, marketing, promotion and cash on
hand resources.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

If we raise the minimum offering amount, we anticipate we will be able to operate for
the foreseeable future, based on our current monthly burn rate of $5000 for expenses
related to COGS, Administrative Salaries, R&D and Inventory coupled with ongoing
growth and maximizing facility resources.

While the burn rate has varied month to month over the past several years, our 2023
budget suggests that the burn will cease in the 2nd or 3rd quarter and it's anticipated
we'll resume generating positive cashflow. There are several factors that contribute to
monthly cash burn such as real estate taxes that are applied heavily in the early part of
the vear, investment in marketing including food shows and travel as well as annual IT
service renewals.

Raising only the minimum will require us to streamline our recruiting and staffing
efforts for launch of the second shift but we’ll still be able to grow.

How long will you be able to operate the company if you raise your maximum funding
goal?

If we raise the maximum offering amount, we anticipate we will be able to operate
indefinitely, based on our current monthly burn rate of $5000 for expenses related to
COGS, Administrative Salaries, R&D and Inventory coupled with ongoing growth and
maximizing facility resources.

While the burn rate has varied month to month over the past several years, our 2023
budget suggests that the burn will cease in the 2nd or 3rd quarter and it's anticipated
we'll resume generating positive cashflow. There are several factors that contribute to
monthly cash burn such as real estate taxes that are applied heavily in the early part of
the year, investment in marketing including food shows and travel as well as annual IT
service renewals.

As our production team grows, other teams like sanitation, administration and food
safety are all fully deployed. Those ancillary departments are equipped to fully
support growth and thus the investment per unit produced is reduced.

Are there any additional future sources of capital available to your company?



(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

Currently, the Company has contemplated additional future sources of capital
including Private Equity, Business Merger and debt consolidation funding.

Indebtedness

¢ Creditor: Knight Capital- capital funding
Amount Owed: $41,500.00
Interest Rate: 5.0%
Maturity Date: January 20, 2022

e Creditor: Promissory Note- Kabbage
Amount Owed: $11,693.00
Interest Rate: 5.0%
Maturity Date: April 11, 2020

¢ Creditor: Wesbanco Loan
Amount Owed: $34,807.17
Interest Rate: 8.99%
Maturity Date: March 01, 2025

e Creditor: Catalyst Connection -Promissory Note

Amount Owed: $44,504.00
Interest Rate: 4.0%

Maturity Date: March 06, 2024

e Creditor: Huntington Bank- Line of Credit
Amount Owed: $341,952.00
Interest Rate: 5.75%
Maturity Date: April 15, 2023

e Creditor: SBA EIDL Loan
Amount Owed: $370,778.00
Interest Rate: 3.75%
Maturity Date: June 01, 2050

e Creditor: Honeycomb- Promissory Note

Amount Owed: $12,778.00
Interest Rate: 9.5%

Maturity date is Payment of $739.27 per month

¢ Creditor: Promissory Note- Huntington Bank
Amount Owed: $3,837,855.00



Interest Rate: 5.0%
Maturity Date: April 15, 2023

e Creditor: 2019 Convertible Notes
Amount Owed: $30,000.00
Interest Rate: 6.0%

Maturity Date: June 01, 2020

o Creditor: 2019 Convertible Notes
Amount Owed: $61,397.00
Interest Rate: 8.0%

Maturity Date: February 25, 2029

Related Party Transactions

Valuation

Pre-Money Valuation: $9,821,964.00
Valuation Details:

5 Generation Bakers LLC ("5 Generation Bakers," or the "Company”) determined its
pre-money valuation based on an analysis of multiple points.

First, our signature item, Jenny Lee Swirl Bread is the only swirl bread of its type sold
in grocery retailers. Inspired by old-fashioned crimped bread commonly sold in
independent family bakeries, we developed commercial processes to bring this type of
bread from the small workbench to mass markets. We are unique in the fact that while
these breads are very popular with Mom & Pop shops, there are no other major
bakeries bringing them to commercial markets. Our specialized and labor-intensive
process — along with our substantial investment in Crimp Pans ensures limited
competition and significant barriers to entry.

Since our inception in 2010, we have become one of the most visible and recognizable
cinnamon swirl bread brands on the market and have shipped directly to over 100,000
homes in the past 18 months. Our dedication and involvement with the McKees Rocks
and the greater Pittsburgh community have been recognized repeatedly.

Comparison to Competition and Bakery Bread Market. The Baker Family has been
baking in America since 1875 spanning over five generations and multiple bakery
formats. The baking industry makes and distributes the following products: bread
(fresh and frozen), rolls, bagels, croissants, fresh-baked desserts, and frozen desserts.
The industry’s major distribution outlets include supermarkets & grocery stores,
convenience stores, specialty food stores, restaurants, food service contractors, and
direct consumers. The baking industry generates circa $30B in annual revenue and
includes 6,000 retail bakeries and almost 3,000 commercial bakeries. The Fresh bread
and rolls market accounts for $13.9B in annual revenues with the following split



between the major categories:
« Loaf- $7.7B

» Sandwich buns/rolls - $3.5B
« Breakfast items - $2.2B

Nearly 21% of the market is held by private labels whereas 79% of the market is
occupied by the top 9 bread vendors. Our Company manufactures and sells sliced and
packaged specialty cinnamon bread products. We sell our products in multiple outlets
including Retail with nearly 1000 partners in 15 states; Restaurants with over 1500
partners in 20 states; Foodservice with over 1,000,000 million slices of French Toast
produced every other month; Direct to Consumer with QVC our primary partner. Our
industry products include cinnamon swirl breads, other premium breakfast breads
such as Chunky Breads and Iced Breads, frozen pizza dough, premium bread pudding,
and other ancillary products.

In the future, we plan to continue to sell other branded items produced by
manufacturing partners such as Jenny Lee Cinnamon Spice, Jenny Lee Cookies, Jenny
Lee Loaf Cakes and more. Top Competitors: In 2022, the following companies were
identified among the top producers of bread in the US: Bimbo Bakeries, Flowers
Foods, and Pepperidge Farms. These baking manufacturers have been baking for many
years and exist in all segments of the industry with vast products and services.

We believe that 5 Generation Bakers’ Jenny Lee brand is quickly becoming one of the
most recognized names in the industry. In only our 2nd full year on QVC, we were
presented with their Customer Choice Award for best bread.

The company created a budget forecast for the period of 2024 through 2032. The
initial 3 year period utilized an average annual growth of about 26.5%. This is based
on the average growth of the trailing 3 year period: 2021 - 24%; 2022 - 20.8%; 2023 -
36.2% YTD Q1. Future growth at this rate would require the addition of a 7500 sqft
warehouse, assumed timing would be about 5 years from now. Growth projections
were amplified following that expansion.

Forecasted sales for the next three years is: 2024/$6.081MM, 2025/$6.990MM and
2026/%7.770MM. The average Gross Profit for 2024, 2025 and 2026 is 43.55%;
improvements in Gross Margin will come from automation and other production
efficiency investments. Actual forecasted COGS for these years is 2024/$3.883MM,
2025/%4.323MM and 2026/%4.730MM. After normal expenses for utilities,
administration, insurance and other professional fees, interest and business
development, The Company anticipates Net Ordinary Income of: 2024,/10.5% or
$641,910; 2025/12.67% or $886,024; and 2026/13.96% or $1,085,055.

The moderate growth for 5 Generation Bakers is supported by the expansion into new
markets, product line developments, bakery production partnerships, and continued
growth of the Jenny Lee Brand in consumer goods segments across the retail, food



service, and direct-to-consumer channels.

Valuation Methodology & Considerations The Company utilized a discounted cash
flow method to project future revenues, expenses, and profits. Consideration was
given to historical and expected future sales in existing channels (e.g., retail bakery,
restaurant, food service, QVC, and co-pack partnerships) and new channels (e.g., DSD
partnerships, school sandwich programs, convenience store offerings) over the next
several years. The excess capacity in our 21,000 square-foot bakery is immediate — we
are only baking 45 to 50 hours a week and will be adding a second shift soon along
with established bakery partnerships, distribution networks, and retailers to allow for
rapid expansion of 5 Generation Bakers' products at minimal additional overhead
costs.

Future cash flows were discounted to account for the risks associated with achieving
the projected levels of sales, resulting in a total fair market value of more than $10
million.

The Company set its valuation internally, without a formal-third party independent
evaluation.

The pre-money valuation has been calculated on a fully diluted basis. The Company

has one class of security (Class A Units) outstanding. The Company does not have any
outstanding options, warrants, or other securities with a right to acquire shares; nor
does it have any shares reserved for issuance under a stock plan are issued.

The pre-money valuation does not take into account any convertible securities
currently outstanding. The Company currently has $91,597 in Convertible Notes
outstanding. Please refer to the Company Securities section of the Offering
Memorandum for further details regarding current outstanding convertible securities
which may affect vour ownership in the future.

Use of Proceeds

If we raise the Target Offering Amount of $14,995.14 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
5.5%

e StartEngine Premium Fees
94.5%
StartEngine Premium Fees

If we raise the over allotment amount of $1,234,997.57, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
5.5%



o Company Emplovment
10.0%
We have been producing on a single shift and need to recruit talent to staff a
second shift. Estimates show this could cost from $50,000 to $80,000 in
recruiting, staffing and training costs to add 12 to 18 people for a second shift.
This will be our first priority.

e Operations
20.0%
There are certain pieces of equipment that could be developed to further
automate our finishing department. Not only would this equipment reduce the
direct labor required to apply the butter and cinnamon/sugar coating - our
signature finish - it would increase capacity of this department. Our finishing
department team is excited to add this automation as it would eliminate the
most backbreaking part of this process

o [nventory

20.0%
With several new opportunities requiring production in the near future, we need

to stock up on many staple supplies as well as several new ingredients and
packaging combinations. Increasing volume will also decrease our unit cost.

o Marketing
10.0%
We have historically not spent much on traditional marketing. QVC has
expanded our brand to markets across the USA. We want to invest in cementing
Jenny Lee Swirl Breads as a national household name.

o Research & Development
15.0%
Research and development has been a bedrock since early in our existence and
frankly a force behind our pandemic survival. There are a plethora of new
products, new relationships and to market strategies that need explored. These
range from co-pack partnerships to improved processes.

o Working Capital
19.5%
Working capital is the life blood of any growing business. With a greater than
70% growth over the past 3 years, we want to ensure continued growth is funded

with working capital reserves.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification



No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 29 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
http://jennyleeswirlbread.com (http://5generationbakers.com).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) 1t has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at:
www.startengine.com/5generationbakers

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.
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FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR 5 Generation
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[See attached]
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INDEPENDENT ACCOUNTANT'S REVIEW REPORT

To the Board of Members
5 Generation Bakers, LLC
Harmony, Pennsylvama

We have reviewed the accompanying financial statements of 5 Generation Bakers, LLC (the “Company,”™), which
comprise the balance sheet as of December 31, 2022 and December 31, 2021, and the related statement of operations,
statement of members” equity (deficit), and cash flow for the year ending December 31, 2022 and December 31, 2021,
and the related notes to the financial statements. A review includes primarily applyving analytical procedures to
management's financial data and making inquiries of company management. A review 1s substantially less in scope than
an audit, the objective of which 1s the expression ol'an opinion regarding the financial statements as a whole. Accordingly,
we do not express such an opinion.

Management’s Responsibility for the Financial Statements

Management 15 responsible for the preparation and fair presentation of these financial statements in accordance with
accounting principles generally accepted in the United States of America; this includes the design, implementation, and
maintenance of internal control relevant to the preparation and fair presentation of financial statements that are free from
material misstatement, whether due to fraud or error.

Accountant’s Responsibility

Or responsibility is to conduct the review in accordance with Statements on Standards for Accounting and Review
Services promulgated by the Accounting and Review Services Committee of the AICPA. Those standards require us to
perform procedures to obtain limited assurance as a basis for reporting whether we are aware of any material modifications
that should be made to the financial statements for them to be in accordance with accounting principles generally accepted
in the United States of America. We believe that the results of our procedures provide a reasonable basis for our
conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the accompanying financial
statements in order for them to be in conformity with accounting principles generally accepted in the United States of
America,

Going Concern

As discussed in Note 10, certain conditions indicate that the Company may be unable to continue as a going

concern. The accompanying financial statements do not include any adjustments that might be necessary should the
Company be unable to continue as a going concern.

%MFM FS

February 10, 2023
Los Angeles, California




5 GENERATION BAKERS LLC

BALANCE SHEET
(UNAUDITED)

As of December 31, 2022 2021

(USD S in Dollars)

ASSETS

Current Assets:
Cash & Cash Equivalents 5 54,319 § 62,738
Acccounts Receivable, net 410,702 332,416
Inventory - -
Prepaids and Other Current Assets 10,535 26,183

Total current assets 475,556 421,338

Property and Eguipment, net 2,687 387 2,928 096

Total assets S 3,162,942 3,349,434

LIABILITIES AND MEMBERS' EQUITY

Current Liabilities:
Accounts Payable 5 292,207 150,201
Credit Cards 16,996 32,117
Current Portion of Loans and Notes 618,202 268,555
Current Portion of Convertible Note 30,000 30,000
Other Current Liabilities 45,356 -

Total current liabilities 1,002,761 480,873

Promissory Notes and Loans 4,051,884 4 584,908

Convertible Note 50,000 50,000

Total liabilities 5,104,644 5,115,781

MEMBERS' EQUITY

Members' Equity (1,941,702) (1,766,347)

Total Members' Equity (1,941,702) (1,766,347)

Total Liabilities and Members' Equity S 3,162,943 5 3,349,434

See accompanying notes to financial statements.




5 GENERATION BAKERS LLC
STATEMENTS OF OPERATIONS

(UNAUDITED)

For Fiscal Year Ended December 31, 2022 2021
(USD § in Dollars)
Met Revenue 3,756,697 S5 3,110,708
Cost of Goods Sold 2,438,278 1,626,422
Gross profit 1,318,419 1,484,286
Operating expenses
General and Administrative 1,415,057 1,953,609
Sales and Marketing 167,152 133,799
Total operating expenses 1,582,209 2,087,408
Operating Income/(Loss) (263,791) (603,122)
Interest Expense 226,636 151,445
Other Loss/(Income) (292,951} (432,517)
Income/(Loss) before provision for income taxes (197,4786) (322,050)
Provision/(Benefit) for income taxes -
Net Income/(Net Loss) (197,476) 5 (322,050)

See accompanying notes to financial statements,




5 GENERATION BAKERS LLC
STATEMENTS OF CHANGES IN MEMBERS' EQuUITY

(UNAUDITED)

(in, 5US) Members' Equity
Balance—December 31, 2020 5  (1,397,579)
Capital Distribution (46,718)
Net income/(loss) (222,050)
Balance—December 31, 2021 5 (1,766,347)
Capital Contribution 22,121

Net income/{loss) (197.476)
Balance—December 31, 2022 5 (1,941,702)

See accompanying notes to financial statements.



5 GENERATION BAKERS LLC
STATEMENTS OF CAsH FLows

(UNAUDITED)

For Fiscal Year Ended December 31, 2022 2021

(USD % in Dallars)
CASH FLOW FROM OPERATING ACTIVITIES

Met income/[loss) 5 (197,476) 5 (322,050)
Adjustments to reconcile net income to net cash provided/{used) by operating activities:
Depreciation of Property 253246 252,400

amaortization of Intangibles -

Changes in operating assets and liabilities:

Acccounts Receivable, net {78,.285) (103,524)
Invantory - 331,003
Prepaids and Other Current Assets 15,648 24,873
Accounts Payable 142,006 (106,773)
Credit Cards (15,121} 32,117
Other Current Liabilities 45,3564 (7.736)
Net cash provided/{used) by operating activities 165,374 160,310

CASH FLOW FROM INVESTING ACTIVITIES

Purchases of Property and Equipment (12,537) -
Salefdisposal of Fixed Assets - 33,115
Met cash provided/[used) in investing activities (12,537) 33,115

CASH FLOW FROM FINANCING ACTIVITIES

Capital Distribution - (46,718)

Capital Contribution 22121 -

Promissory Notes and Loans (183,378) (120,791)
Met cash provided/[used) by financing activities [161,256) (167 ,509)
Change in cash (8,419) 25,915
Cash—beginning of year 62,738 36,823
Cash—end of year 5 54,319 5 62,738

SUPPLEMENTAL DISCLOSURE OF CASH FLOW INFORMATION
Cash paid during the year for interest 5 226636 5 151,445
Cazh paid during the vear for income taxes 5 - 5

OTHER NOMNCASH INVESTING AND FINANCING ACTIVITIES AND SUPPLEMENTAL DISCLOSURES

Purchase of property and equipment not yet paid for 5 C 5
Issuance of equity in return for note 5 - 5
Issuance of equity in return for accrued payrell and other liabilities > - 5 -

See occompanying notes to financial statements.



5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS
FOR YEAR ENDED TO DECEMBER 31I 2022 AND DECEMBER 31, 2021

1. NATURE OF OPERATIONS

5 Generation Bakers, LLC was formed on June 12, 2009, in the state of Pennsylvania. The financial statements of 5
Generation Bakers, LLC (which may be referred to as the "Company”, “we”, "us”, or “our”) are prepared in accordance
with accounting principles generally accepted in the United States of America ("U.5. GAAPY). The Company's

headquarters are located in Harmaony, Pennsylvania.

Generation Bakers is a commercial bakery manufacturer in its thirteenth year of business that specializes in the
production of high quality, frozen baked products for the consumer market and food service industry. Best-in-class
methods and deep industry experience, as well as a niche product line, are what sets this company apart from others.
5 Generation Bakers strategy is rooted in the successful wholesale business developed by Scott Baker and his fifteen
yvears of experience with Jenny Lee Bakery. The Baker Family holds the value and guality of the production of these
products in high regard and are very protective of the importance of product integrity and consistency. Without the
existence of these two characteristics, a critical part of the product character would be missing. 5 Generation Bakers
seeks to partner with organizations or manufacturers that also recognize and appreciate these same qualities and
values,

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

The accounting and reporting policies of the Company conform to accounting principles generally accepted in the United
States of America ("US GAAP”). The Company has adopted the calendar year as its basis of reporting.

Use of Estimates

The preparation of financial statements in conformity with United States GAAP requires management to make estimates
and assumptions that affect the reported amounts of assets and liabilities and disclosures of contingent assets and
liabilities at the date of the financial statements and the reported amounts of revenues and expenses during the

reporting period. Actual results could differ from those estimates.

Cash and Cash Equivalents

Cash and cash equivalents include all cash in banks. The Company’s cash is deposited in demand accounts at financial
institutions that management believes are creditworthy. The Company’s cash and cash equivalents in bank deposit
accounts, at times, may exceed federally insured limits. As of December 31, 2022, and December 31, 2021, the
Company’s cash and cash equivalents did not exceed FDIC insured limits.

Accounts Receivable and Allowance for Doubtful Accounts

Accounts receivable are recorded at net realizable value or the amount that the Company expects to collect on gross
customer trade receivables, We estimate losses on receivables based on known troubled accounts and historical
experience of losses incurred. Receivables are considered impaired and written-off when it is probable that all
contractual payments due will not be collected in accordance with the terms of the agreement. As of December 31,
2022, and 2021, the Company determined that no reserve was necessary.



5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

Property and Equipment

Property and equipment are stated at cost. Normal repairs and maintenance costs are charged to earnings as incurred
and additions and major improvements are capitalized. The cost of assets retired or otherwise disposed of, and the
related depreciation are eliminated from the accounts in the period of disposal and the resulting gain or loss is credited
or charged to earnings.

Depreciation is computed over the estimated useful lives of the related asset type or term of the operating lease using
the straight-line method for financial statement purposes. The estimated service lives for property and equipment are
as follows:

Category Useful Life
Machinery & Eguipment 5 years
Building 40 years
Building Improvements 40 years

Impairment of Long-lived Assets

Long-lived assets, such as property and equipment and identifiable intangibles with finite useful lives, are periodically
evaluated for impairment whenever events or changes in circumstances indicate that the carrying amount of an asset
may not be recoverable, We look for indicators of a trigger event for asset impairment and pay special attention to any
adverse change in the extent or manner in which the asset is being used or in its physical condition. Assets are grouped
and evaluated for impairment at the lowest level of which there are identifiable cash flows, which is generally at a
location level. Assets are reviewed using factors including, but not limited to, our future operating plans and projected
cash flows. The determination of whether impairment has occurred is based on an estimate of undiscounted future cash
flows directly related to the assets, compared to the carrying value of the assets. If the sum of the undiscounted future
cash flows of the assets does not exceed the carrying value of the assets, full or partial impairment may exist. If the asset
carrying amount exceeds its fair value, an impairment charge is recognized in the amount by which the carrying amount
exceeds the fair value of the asset. Fair value is determined using an income approach, which requires discounting the
estimated future cash flows associated with the asset.

Income Taxes

The Campany is taxed as a Limited Liability Company (LLC). Under these provisions, the Company does not pay federal
corporate income taxes on its taxable income. Instead, the shareholders are liable for individual federal and state
income taxes on their respective shares of the Company’s taxable income. The Company has filed all its tax returns from
inception through December 31, 2022, and is not yet subject to tax examination by the Internal Revenue Service or state
regulatory agencies.

Concentration of Credit Risk

The Company maintains its cash with a major financial institution located in the United States of America which it
believes to be creditworthy. Balances are insured by the Federal Deposit Insurance Corporation up to $250,000. At
times, the Company may maintain balances in excess of the federally insured limits.



5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

Revenue Recognition

The Company recognizes revenues in accordance with FASBE ASC 606, Revenue from Contracts with Customers, when
delivery of goods is the sole performance obligation in its contracts with customers. The Company typically collects
payment upon sale and recognizes the revenue when the item has shipped and has fulfilled its sole performance
obligation.

Revenue recognition, according to Topic 606, is determined using the following steps:

1) Identification of the contract, or contracts, with the customer: the Company determines the existence of a
contract with a customer when the contract is mutually approved; the rights of each party in relation to the
services to be transferred can be identified, the payment terms for the services can be identified, the customer
has the capacity and intention to pay, and the contract has commercial substance.

2) Identification of performance obligations in the contract: Performance obligations consist of a promised in a
contract (written or oral) with a customer to transfer to the customer either a good or service (or a bundle of
goods or services) that is distinct or a series of distinct goods or services that are substantially the same and

that have the same pattern of transfer to the customer.

3] Recognition of revenue when, or how, a performance obligation is met: Revenues are recognized when or as
control of the promised goods or services is transferred to customers.

The Company earns revenues from the sale of its frozen baked products.
Cost of sales
Costs of sales include the cost goods sold.

Advertising and Promotion

Advertising and promotional costs are expensed as incurred. Advertising and promotional expenses for the years ended
December 31, 2022, and December 31, 2021 amounted to 5167,152 and 5133,799, which is included in sales and
marketing expenses.

Fair Value of Financial Instruments
The carrying value of the Company’s financial instruments included in current assets and current liabilities (such as cash
and cash eguivalents, restricted cash and cash eguivalents, accounts receivable, accounts payable, and accrued

expenses approximate fair value due to the short-term nature of such instruments).

The inputs used to measure fair value are based on a hierarchy that prioritizes observable and unobservable inputs used
in valuation techniques. These levels, in order of highest to lowest priority, are described below:

Level 1—Quoted prices (unadjusted) in active markets that are accessible at the measurement date for identical assets
or liabilities.

Level 2—0Observable prices that are based on inputs not quoted on active markets but corroborated by market data.



5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

Level 3—Unobservable inputs reflecting the Company's assumptions, consistent with reasonably available assumptions
made by other market participants. These valuations require significant judgment.

COVID-19

Im March 2020, the outbreak and spread of the COVID-19 virus was classified as a global pandemic by the World Health
Organization. This widespread disease impacted the Company’s business operations, including its employees,
customers, vendors, and communities. The COVID-19 pandemic may continue to impact the Company’s business
operations and financial operating results, and there is substantial uncertainty in the nature and degree of its continued
effects over time. The extent to which the pandemic impacts the business going forward will depend on numerous
evolving factors management cannot reliably predict, including the duration and scope of the pandemic; governmental,
business, and individuals' actions in response to the pandemic; and the impact on economic activity including the
possibility of recession or financial market instability. These factors may adversely impact consumer and business
spending on products as well as customers' ability to pay for products and services on an ongoing basis. This uncertainty
also affects management’s accounting estimates and assumptions, which could result in greater variability in a variety
of areas that depend on these estimates and assumptions, including investments, receivables, and forward-looking
Buidance.

Subseguent Events

The Company considers events or transactions that occur after the balance sheet date, but prior to the issuance of the
financial statements to provide additional evidence relative to certain estimates or to identify matters that require
additional disclosure. Subsequent events have been evaluated through February 10, 2023, which is the date the financial
statements were issued.

Recently Issued and Adopted Accounting Pronouncements

FASB issued ASU No. 2019-02, leases, that requires organizations that lease assets, referred to as "lessees”, to recognize
on the balance sheet the assets and liabilities for the rights and obligations created by those leases with lease terms of
more than twelve months. ASU 2019-02 will also require disclosures to help investors and other financial statement
users better understand the amount, timing, and uncertainty of cash flows arising from leases and will include
gualitative and guantitative requirements. The new standard for nonpublic entities will be effective for fiscal years
beginning after December 15, 2021, and interim periods within fiscal years beginning after December 15, 2022, and
early application is permitted. We are currently evaluating the effect that the updated standard will have on the financial
statements and related disclosures.

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date, including
those above, that amend the original text of ASC. Management believes that those issued to date either (i) provide
supplemental guidance, (i) are technical corrections, (iii} are not applicable to us or (iv) are not expected to have a
significant impact on our financial statements.



5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

3. DETAILS OF CERTAIN ASSETS AND LIABILITIES

Account receivables consist primarily of trade receivables and accounts payable consist primarily of trade payables.
Prepaid and other current assets consist of the following items:

As of December 31, 2022 2021
Utility Deposit 5 6,885 5 6,885
Payroll Advance 3,650 -
Interest bearing note - 19,2598

Total Prepaids and other current asset $ 10,535 &5 26,183

Other current liabilities consist of the following items:

As of December 31, 2022 2021
Payroll Liabilities 5 45356 5
Total Other Current Liabilities S 45356 5 -

4. PROPERTY AND EQUIPMENT

As of December 31, 2022, and December 31, 2021, property and equipment consists of:

As of Year Ended December 31, 2022 2021
Machinery & Equipment 5 1,292,798 s 1,280,261
Building 1,490,327 1,490,327
Building Improvements 1,534,117 1,534,117
Property and Equipment, at Cost 4,317,242 4,304,704
Accumulated depreciation (1,629,855) (1,376,609)
Property and Equipment, Net 5 2,687,387 1 2,928,096

Depreciation expenses for property and equipment for the fiscal year ended December 31, 2022, and 2021 were in the
amount of $253,246 and 252,400, respectively.
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5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

5.  MEMBERS' EQUITY

The ownership percentages of the members are as follows:

As of Year Ended December 31, 2022

Member's name Ownership percentage
Scott A Baker B0.8%
Mina Baker Knoll 4.2%
Eight Aces Investments, LLC 8.3%
Scott Kavanagh 4.2%
1GB, LLC 4.2%
Christopher D. Manna 4.2%
Others 14.2%
TOTAL 100.0%
6. DEBT

Promissory Notes & Loans

During the years presented, the Company entered into promissory notes & loans agreements. The details of the

Company's loans, notes, and the terms are as follows:

Farthe Year Ended Dacember M2 For tha Yaar Endies Decomber 2021
Frircipal Eaimoning WlEfem Aprned Crmenl WL Lrsent Total Imereit  Apmaed (T2 Ko pma sl Total
Dot Ireirument Naiv Biveauin Aicrew Rae Psticed Wlaburivg Date Exprse InEnsEL Foirt ks Fortion Indcbiedaess | Expostie  Imenct Partizn Pravion A lindaisy
Enight Cagital- capital funding A SR A 1R AT 5 xn® § o deim % & BLT| S LOAET 4 1046T 3 - % AP & WSN
Framgzary faie: Eabbage ] E8 400 500% 4112019 1L My 5 13048 2 155A1 5 ) IR TAI9 F 7RIR O IZIM 5 5 3339
Whsi b Laas H 50,003 ams g IS & 13103 5 i3S § - & KL 5 SLTAY |5 Es0E 5 AN 3 - & 4480 & 51583
Cababysk Conrexiion Promissony Hobe 5 115000 A03%  WEIDLD 1G5 018 M 5 MOl % - & 41335 & TLASE|S L5123 § 19113 § 5 EL5S & 2577
Hidvrngtain Baik- Lidi ol Croadit % 350000 5758 9710205 LB LR TRE] L mAE S5 MMAS 5 ILLEN 5 . £ 1&l051 |5 20,025 % MLLIE 5 - % 350000 B IMLLIE
5B LI Loan 5 Esng 1% W10 L2050 T OS M0m O§ 0 Mds 5 RIRSER 3 AMLTE| S . i . AT 5 ML 5 1ms0
Horwrpcomi: Pramisany Mate 5 15100 9508 34008 PagmeeDof 573937 pw moath | & 3095 5 3069 % BBl 5 ol ok LTE|5 74T & 780 5 @BaE 5 LIEL & 19,12E
Fromisary fate- Hualinglon fank B AATEO0E SR 11/ 00SRE A5 PHARED 5 FIESSD & aDa000 § DANESAE & 050090 | SXLRAS0 S HASSD § 10aodd O JA0RSW L 4BSAAE
Webark Basiness Loan Agresmeti 5 L5000 o) L) Paid et - 5 § 5 5 3 § 3 HABE & B4 |
Fotal §AM13% % RS § SIRI0} 5 A0518E4 § &80NER] | SPN2ARE §AMDARY 8 JEESAE S ASEN0E § 51458

The summary of the future maturities is as follows:

As of Year Ended December 31, 2022

2023 4 618 202
2024 3,706,143
2025 B0073
026 21444
Theteafter 264,234
Total $ 4,670,086

Convertible Note(s)

Below are the details of the convertible notes:
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5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

Far the Year Ended Decemiber 2022 Fir the Year Ended December 2021
Hon= Total Total
Principal  Inberest Blaturity |bntesast  Aecrund Currnt Cuwrrent  Ondebtedne | interest  Acenssd  Current  Mes-Curest Indebtednes
Db Inatrumsent Mame Amound Bate Borroaing Period Diate Eaparse  brerast Partion Portios E] Ewperise  Interest Porticn Partion H
2019 Comverbble Motes 5 30,000 600 GIL200%  BMS2000) 18D a,655 A0, D0 - A0, 000 1,500 1,855 Wan0 & - 33,855
20019 Comverbble Motes & 50,000 B% LRSS B2ES2009 4000 11,397 - 50,000 51,397 4000 1357 - § B0ODD 5739726
Total 51,800 % 4655 5 30000 5 50000 5 300005 1600 5 1855 5 30,000 "4 50000 § 32855

The convertible notes are convertible into units at a conversion price. The conversion price is equal to the lesser of: (i)
one third (1/3) of the per unit price paid by the Investor in such Equity Securities in the Qualified Financing or (ii) the
Conversion Cap Price. Since the conversion feature is convertible into variable number of shares and does not have
fixed-for-fixed features, the conversion feature was not bifurcated and recorded separately.

7. RELATED PARTY

There are no related party transactions.

8. COMMITMENTS AND CONTINGENCIES

Contingencies

The Company’'s operations are subject to a variety of local and state regulation. Failure to comply with one or more of
those regulations could result in fines, restrictions on its operations, or losses of permits that could result in the
Company ceasing operations.

Litigation and Claims

From time to time, the Company may be involved in litigation relating to claims arising out of operations in the normal
course of business. As of December 31, 2022, there were no pending or threatened lawsuits that could reasonably be
expected to have a material effect on the results of the Company’s operations.

9. SUBSEQUENT EVENTS

The Company has evaluated subsequent events for the period from December 31, 2022, through February 10, 2023,
which is the date the financial statements were available to be issued.

There have been no other events or transactions during this time which would have a material effect on these financial
statements.

10. GOING CONCERN

The accompanying financial statements have been prepared on a going concern basis, which contemplates the
realization of assets and the satisfaction of liabilities in the normal course of business. The Company has a net operating
income of 5263,791, negative members’ equity of 51,941,702, and liquid assets in cash of 554,319, which less than a
year's worth of cash reserves as of December 31, 2022, The Company’s situation raises a substantial doubt on whether
the entity can continue as a going concern in the next twelve months.
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5 GENERATION BAKERS LLC
MNOTES TO FINANCIAL STATEMENTS

FOR YEAR ENDED TO DECEMBER 31, 2022 AND Decemeer 31, 2021

The Company’s ability to continue as a going concern in the next twelve months following the date the financial
statements were available to be issued is dependent upon its ability to produce revenues and/or obtain financing
sufficient to meet current and future obligations and deploy such to produce profitable operating results.

Management has evaluated these conditions and plans to generate revenues and raise capital as needed to satisfy its
capital needs. During the next twelve months, the Company intends to fund its operations through debt and/or equity
financing.

There are no assurances that management will be able to raise capital on terms acceptable to the Company. If it is
unable to obtain sufficient amounts of additional capital, it may be required to reduce the scope of its planned
development, which could harm its business, financial condition, and operating results. Th