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101 Glen Lennox Drive
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Name of intermediary through which the offering will be conducted:

Wefunder Portal LLC

CIK number of intermediary:

0001670254

SEC file number of intermediary:

007-00033

CRD number, if applicable, of intermediary:

283503

Amount of compensation to be paid to the intermediary, whether as a
dollar amount or a percentage of the offering amount, or a good faith
estimate if the exact amount is not available at the time of the filing, for
conducting the offering, including the amount of referral and any other
fees associated with the offering:

5.0% of the offering amount upon a successful fundraise, and
be entitled to reimbursement for out-of-pocket third party
expenses it pays or incurs on behalf of the Issuer in
connection with the offering.

Any other direct or indirect interest in the issuer held by the
intermediary, or any arrangement for the intermediary to acquire such
an interest:

No

Type of security offered:



12 round, not including




Select the jurisdictions in which the issuer intends to offer the
securities:

AL, AK, AZ, AR, CA, CO, CT, DE, DC, FL, GA, HI, ID, IL, IN, 1A,
KS, KY, LA, ME, MD, MA, MI, MN, MS, MO, MT, NE, NV, NH, NJ,
NM, NY, NC, ND, OH, OK, OR, PA, RI, SC, SD, TN, TX, UT, VT,
VA, WA, WV, WI, WY, B5, GU, PR, VI, 1V

Offering Statement

Respond to each question in each paragraph of this part. Set forth each
question and any notes, but not any instructions thereto, in their entirety. If
disclosure in response to any question is responsive to one or more other
questions, it is not necessary to repeat the disclosure. If a question or series of
questions is inapplicable or the response is available elsewhere in the Form,
either state that it is inapplicable, include a cross-reference to the responsive

disclosure, or omit the question or series of questions.

Be very careful and precise in answering all questions. Give full and complete
answers so that they are not misleading under the circumstances involved. Do
not discuss any future performance or other anticipated event unless you have
a reasonable basis to believe that it will actually occur within the foreseeable
future. If any answer requiring significant information is materially inaccurate,
incomplete or misleading, the Company, its management and principal

shareholders may be liable to investors based on that information.

THE COMPANY

1. Name of issuer:

Kingscrowd, Inc

COMPANY ELIGIBILITY

2. [v] Check this box to certify that all of the following statements are
true for the issuer.

Organized under, and subject to, the laws of a State or
territory of the United States or the District of Columbia.

Not subject to the requirement to file reports pursuant to
Section 13 or Section 15(d) of the Securities Exchange Act of
1934.

Not an investment company registered or required to be
registered under the Investment Company Act of 1940.

Not ineligible to rely on this exemption under Section 4(a)(6)
of the Securities Act as a result of a disqualification specified
in Rule 503(a) of Regulation Crowdfunding.

Has filed with the Commission and provided to investors, to
the extent required, the ongoing annual reports required by
Regulation Crowdfunding during the two years immediately
preceding the filing of this offering statement (or for such
shorter period that the issuer was required to file such
reports).

Not a development stage company that (a) has no specific
business plan or (k) has indicated that its business plan is to
engage in a merger or acquisition with an unidentified
company or companies.



INSTRUCTION TO QUESTION 2: If any of these statements are not
true, then you are NOT eligible to rely on this exemption under
Section 4(a)(6) of the Securities Act.

3. Has the issuer or any of its predecessors previously failed to comply
with the ongoing reporting requirements of Rule 202 of Regulation
Crowdfunding?

[] Yes [v] No
DIRECTORS OF THE COMPANY

4, Provide the following information about each director (and any
persons occupying a similar status or performing a similar function) of
the issuer.

Principal Main Year Joined as
Director Occupation Employer Director
) Netcapital
Cecilia Link CEO P 2018

Advisors Inc.
Kingscrowd,

Chris Lustino CEO 2018
Inc.
Coldwell
Bank

Daniel Waterman Realtor an' er . 2018
Residential Real
Estate

For three years of business experience, refer to Appendix D:
Director & Officer Work History.

OFFICERS OF THE COMPANY

5. Provide the following information about each officer (and any
persons occupying a similar status or performing a similar function) of
the issuer.

Officer Positions Held Year Joined
Chris Lustino CEO 2018

For three years of business experience, refer to Appendix D:
Director & Officer Work History.

INSTRUCTION TO QUESTION 5: For purposes of this Question 5, the term officer means a
president, vice president, secretary, treasurer or principal financial officer, comptroller or

principal accounting officer, and any person that routinely performing similar functions.
PRINCIPAL SECURITY HOLDERS

6. Provide the name and ownership level of each person, as of the most
recent practicable date, who is the beneficial owner of 20 percent or
more of the issuer’s outstanding voting equity securities, calculated on
the basis of voting power.

No. and Class % of Voting

Name of Holder of Securities Now Held Powey Prior to
Offering

No principal security holders.

INSTRUCTION TO QUESTION 6: The above information must be provided as of a date that

is no more than 120 days prior to the date of filing of this offering statement.

1o calculate total voting power, include all securities for which the person directly or
indirectly has or shares the voting power, which includes the power to vote or to direct the
voting of such securities. If the person has the right to acquire voting power of such securities

within 60 days, including through the exercise of any option, warrant or right, the conversion



of a security, or other arrangement, or if securities are held by a member of the family,
through corporations or partnerships, or otherwise in a manner that would allow a person to
direct or control the voting of the securities (or share in such direction or control — as, for
example, a co-trustee) they should be included as being “beneficially owned.” You should
include an explanation of these circumstances in a footnote to the “Number of and Class of
Securities Now Held.” To calculate outstanding voting equity securities, assume all

outstanding options are exercised and all outstanding convertible securities converted.

BUSINESS AND ANTICIPATED BUSINESS PLAN

7. Describe in detail the business of the issuer and the anticipated
business plan of the issuer.

For a description of our business and our business plan,
please refer to the attached Appendix A, Business Description
& Plan

INSTRUCTION TO QUESTION 7: Wefunder will provide your company’s Wefunder profile as
an appendix (Appendix A) to the Form C in PDF format. The submission will include all Q &A

iterns and “read more’ links in an un-collapsed format. All videos will be transcribed.

This means that any information provided in your Wefunder profile will be provided to the SEC
in response to this question. As a result, your company will be potentially liable for
misstatements and omissions in your profile under the Securities Act of 1933, which requires
vou to provide material information related to your business and anticipated business plan.
Please review your Wefunder profile carefully to ensure it provides all material information,
is not false or misleading, and does not omit any information that would cause the

information included to be false or misleading.

RISK FACTORS

A crowdfunding investment involves risk. You should not invest
any funds in this offering unless you can afford to lose your
entire investment.

In making an investment decision, investors must rely on their
own examination of the issuer and the terms of the offering,
including the merits and risks involved. These securities have
not been recommended or approved by any federal or state
securities commission or regulatory authority. Furthermore,
these authorities have not passed upon the accuracy or
adequacy of this document.

The U.S. Securities and Exchange Commission does not pass
upon the merits of any securities offered or the terms of the

offering, nor does it pass upon the accuracy or completeness
of any offering document or literature.

These securities are offered under an exemption from
registration; however, the U.S. Securities and Exchange
Commission has not made an independent determination that
these securities are exempt from registration.

8. Discuss the material factors that make an investment in the issuer
speculative or risky:

We are an early stage company and may need to raise
additional funds in order to continue operations. If we're
unable to raise additional funding, we may not be able to
extend our runway sufficiently to get to profitability.

Our market faces regulatory risks. Regulatory risks could
impact our business negatively or positively, and may be
outside of our control. Major changes to Regulation
Crowdfunding or Reg A+ may have material impacts on us.

We could be sued by investors or customers, in relation to the
actions of Kingscrowd Capital, LLC, which is our investing



arm.

We have a history of operating losses and may not achieve or
sustain profitability in the future.

We were organized in December 2017 and have mostly
experienced net losses and negative cash flows from
operations since inception. We have not generated profits nor
significant revenues and have sustained net losses of
$5,056,781 and $1,845,433 during the years ended December
31, 2022 and 2021, respectively. While we have experienced
significant revenue growth in recent periods, we are not
certain whether or when we will obtain a high enough volume
of subscription fee revenue or increased revenue from or
other business activities to sustain or increase our growth or
achieve or maintain profitability in the future. We also expect
our costs and expenses to increase in future periods, which
could negatively affect our future operating results if our
revenue does not increase. In particular, we intend to
continue to expend significant funds to retain additional
qualified personnel, further develop our platform, introduce
new products, and expand our marketing programs and sales
teams to drive new subscribers and develop strategic partner
relationships. Our efforts to grow our business may be
costlier than we expect, and we may not be able to increase
our revenue enough to offset our increased operating
expenses. We may incur significant losses in the future for
several reasons, including the other risks described herein,
and unforeseen expenses, difficulties, complications, delays,
and other unknown events. If we are unable to achieve and
sustain profitability, the value of our business may
significantly decrease.

Our independent registered public accounting firm has
expressed in its report on our audited financial statements a
substantial doubt about our ability to continue as a going
concern.

We have not yet generated sufficient revenues from our
operations to fund our activities, and we are therefore
dependent upon external sources for the financing of our
operations. As a result, our independent registered public
accounting firm has expressed in its report on the financial
statements included as part of this offering circular a
substantial doubt regarding our ability to continue as a going
concern. Qur financial statements do not include any
adjustments that might result if we are unable to continue as
a going concern. If we are unable to continue as a going
concern, holders of our common stock might lose their entire
investment.

We require additional capital to support the growth of our
business, and this capital might not be available on
acceptable terms, if at all.

We have funded our operations since inception primarily
through equity and debt financings and sales of subscriptions
to our products. We cannot be certain when or if our
operations will generate sufficient cash to fund fully our
ongoing operations or the growth of our business. We intend
to continue to make investments to support our business,
which will require us to engage in equity or debt financings to
secure additional funds. Additional financing may not be
available on terms favorable to us, if at all. If adequate funds
are not available on acceptable terms, we may be unable to
invest in future growth opportunities, which could harm our
business, operating results, and financial condition. If we incur
additional debt, the debt holders would have rights senior to
holders of common stock to make claims on our assets, and
the terms of anv debt could restrict our operations. including



our ability to pay dividends on our common stock.
Furthermore, if we issue additional equity securities,
stockholders will experience dilution, and the new equity
securities could have rights senior to those of our common
stock. Because our decision to issue securities in the future
will depend on numerous considerations, including factors
beyond our control, we cannot predict or estimate the
amount, timing, or nature of any future issuances of debt or
equity securities. As a result, our stockholders bear the risk of
future issuances of debt or equity securities reducing the
value of our common stock and diluting their interests.

If we are unable to attract new subscribers and business
clients or convert free tier subscribers into paying
subscribers, our revenue growth and operating results will be
adversely affected.

To increase our revenue, we must continue to attract new
paid subscribers and business clients. As our industry evolves
and new companies enter the market with new product and
service offerings, or competitors introduce lower cost or
differentiated products or services that are perceived to
compete with our products, our ability to grow our subscriber
base could be impaired. Similarly, subscriptions could be
adversely affected if subscribers perceive that alternative
products render out products obsolete or reduce the need for
our products or if they prefer to use products offered by
other companies.

One of our marketing strategies is to offer a free entry level
tier to our platform to generate interest in the paid
subscription tiers. Many of our subscribers start by
subscribing for our free tier service. Converting these
subscribers to paid subscribers often requires follow-up and
engagement. Most free tier subscribers never convert to a
paid subscription. As a result of these and other factors, we
may be unable to attract new paying subscribers, which
would have an adverse effect on our business, revenue, gross
margins, and operating results.

If we are unable to retain our current subscribers or sell paid
tier products to them, our revenue growth will be adversely
affected.

To increase our revenue, in addition to acquiring new
subscribers, we must continue to retain existing subscribers
and convince them to subscribe and pay for paid tiered
products. Our ability to retain our subscribers and convert
them to paid tier subscribers could be impaired for a variety
of reasons, including customer reaction to changes in the
pricing of our products or the other risks described in this
offering circular. As a result, we may be unable to retain
existing subscribers or convert them to paid tier subscribers
of our platform, which would have an adverse effect on our
business, revenue, gross margins, and other operating results.
Our subscribers have no obligation to renew their
subscriptions for our products after the expiration of their
subscription period. For us to improve our operating results,
it is important that our subscribers continue to maintain their
subscriptions on the same or more favorable terms. We
cannot accurately predict renewal or expansion rates given
the diversity of our customer base. Our renewal and
expansion rates may decline or fluctuate as a result of several
factors, including world, national and local economic factors,
customer satisfaction with our products, pricing changes,
competitive conditions and factors. If our paid subscribers do
not renew their subscriptions, or if they elect to renew at
lower tiers at lower tier pricing, our revenue and other
operating results will decline and our business will suffer.



RISK RE: REVENUE FROM OTHER BUSINESS LINES

A decline in stock markets or other events that negatively
impact the stock markets or the availability of capital for
smaller companies could result in fewer people making retail
investments and a smaller potential audience for our
products.

Qur success will depend on retail investors’ continued interest
in investing in the online private markets. Declines in stock
markets or other events that negatively impact the stock
market originating from virtually any source, including
domestic and worldwide political or economic events;
geopolitical events, such as wars or acts of terrorism; climate
change; natural disasters; pandemics such as COVID-19; or
other catastrophic events, may result in declines in stock
markets and discourage people from investing in the deals
that we post on our website. In addition, any events that
reduce the amount of capital available to smaller issuers, such
as the severe financial crisis that affected the banking system
and financial markets in 2008 and 2009, after which the
credit markets did not recover for small businesses for an
extended period of time, could cause small issuers to defer or
abandon securities offerings, which could reduce interest in
our products. Any events that reduce or curtail interest in the
products that we offer would harm our business, growth
prospects, revenue and operating results.

Our growth will depend, in part, on our entry into strategic
partnerships with financial services institutions and other
financial professionals.

One of growth strategies entails entering into partnerships or
other arrangements with financial services institutions and
other financial professionals that will make our products
available to their customers. We expect that establishing
strategic partner relationships with financial services
institutions will require extensive sales efforts, with little
predictability as to whether a relationship develops. Our small
size and short operating history may prove to be
impediments to these organizations entering into agreements
with us. We also may face competition for strategic
partnerships with financial services institutions and these
organizations may favor our competitors’ products or services
over our platform. Further, financial services institutions that
we expect to target have significantly greater resources than
we do and could choose to develop their own solutions and
compete with our products directly. Moreover, certain
financial services institutions may elect to focus on other
market segments. If we are unsuccessful in establishing
relationships with strategic partners, our subscriber may not
grow as quickly as we expect or at all and our business and
results of operations may suffer.

If we lose our founder or key personnel, our business may be
harmed.

Qur success and future growth depend upon the continued
services of our founder and key personnel. Currently, we have
ten full-time employees, including our founder and President,
Christopher Lustrino, who is critical to our overall
management, as well as the continued development of our
products, strategic partnerships, our culture, and our strategic
direction. From time to time, there may be changes in our in
key personnel which could disrupt our business. We currently
do not have “key person” insurance. The loss of our founder,
employees or one or more of our key consultants, including
due to illness resulting from COVID-19, could harm our
business, and we may not be able to find adequate
replacements. We cannot ensure that we will be able to retain
the services of our founder or any of our key personnel or



that we would be able to timely replace these people should
any of them depart.

The failure to attract and retain additional qualified personnel
and any restrictions on the movement of personnel could
prevent us from executing our business strategy and growth
plans.

To execute our business strategy, we must attract and retain
highly qualified personnel. Competition for executive officers,
software developers, investment analysts, marketing
professionals and other key employees in our industry is
intense. We compete with many other companies for software
developers as well as for skilled investment analysts. Nearly
all of the companies with which we currently compete and
expect to compete against in the future for experienced
personnel have greater resources than we do and can
frequently offer such personnel substantially greater
compensation than we can offer. If we fail to identify, attract,
develop and integrate new personnel, or fail to retain and
motivate our current personnel, our growth prospects would
be adversely affected.

Interruptions or delays in the services provided by internet
service providers could impair the delivery of our products
and our business could suffer.

We host our platform using third-party cloud infrastructure
services. We therefore depend on our third-party providers’
ability to protect their data centers against damage or
interruption from natural disasters, power or
telecommunications failures, criminal acts and similar events.
Qur operations depend on protecting the cloud infrastructure
hosted by such providers by maintaining their respective
configuration, architecture, and interconnection
specifications, as well as the information stored in these
virtual data centers and transmitted by third-party internet
service providers. We cannot assure you that we will not
experience interruptions or delays in our service. We may also
incur significant costs for using alternative equipment or
taking other actions in preparation for, or in reaction to,
events that damage the data storage services we use. Any
prolonged service disruption affecting our platform for any
reason could damage our reputation with current and
potential subscribers, cause us to lose subscribers, or
otherwise harm our business. Currently, we do not have
insurance that covers interruptions to our business as a result
of third-party failures.

Our platform is accessed by many subscribers, often at the
same time. As we continue to expand the number of our
subscribers and products available to our subscribers, we may
not be able to scale our technology to accommodate the
increased capacity requirements, which may result in
interruptions or delays in service. In addition, the failure of
data centers, internet service providers, or other third-party
service providers to meet our capacity requirements could
result in interruptions or delays in access to our platform or
impede our ability to grow our business and scale our
operations. If our third-party infrastructure service
agreements are terminated, or there is a lapse of service,
interruption of internet service provider connectivity, or
damage to data centers, we could experience interruptions in
access to our platform as well as delays and additional
expense in arranging new facilities and services

We operate in an emerging and evolving market, which may
develop more slowly or differently than we expect. If our
market does not grow as we expect, or if we cannot expand
our platform to meet the demands of this market, our revenue
mav decline or fail to arow. and we mav incur additional



operating losses.

Changes in government regulations could materially harm
our business.

Our business is founded upon the expansion and relaxation of
the private offering exemptions to the federal securities laws
to the extent that they allow issuers to solicit investors and
generally advertise securities offerings and to offer and sell
securities to non-accredited investors. Further, these laws
provide smaller issuers with access to capital markets that
were not previously available to them. The provisions allowing
these activities were adopted within the last eight years and
offering activities are evolving as issuers, financial institutions
and investors develop techniques to utilize the new
exemptions and rules. The SEC or other governmental
agencies and non-governmental organizations, such as
FINRA, may determine that some or all of the new practices
implemented by the investment community overreach the
original intent of the regulations or undermine investor
protections, among other things, and amend or withdraw the
offending rules and regulations or apply and interpret them in
ways that are harmful to our business, including changes in
laws and regulations that inhibit smaller issuers from offering
securities under these exemptions. We and the issuers that
rely on these exemptions may not be able to respond quickly
or effectively to regulatory, legislative, and other
developments, which may reduce or eliminate offerings made
under Reg D, Reg A and Reg CF and the desirability of our
products, in which case our business, operating results and
financial condition could suffer.

We may not be able to successfully manage our growth, and
if we are not able to grow efficiently, our business, financial
condition and results of operations could be harmed.

The growth and expansion of our business places a
continuous significant strain on our management, operational
and financial resources. As our subscriber base and usage of
our platform grows, we will need to devote additional
resources to improving our platform’s capabilities, features
and functionality. In addition, we will need to scale
appropriately our internal business, IT, and financial, operating
and administrative systems to serve our growing customer
base, and continue to manage headcount, capital and
operating processes in an efficient manner. Any failure of or
delay in these efforts could result in impaired performance
and reduced customer satisfaction, resulting in fewer new
subscribers or a lower rate of converting non-paying
subscribers to paid subscribers, which would hurt our revenue
growth and our reputation. Even if we are successful in our
expansion efforts, they will be expensive and complex, and
require the dedication of significant management time and
attention. We may also suffer inefficiencies or service
disruptions as a result of our efforts to scale our internal
infrastructure. We cannot be sure that the expansion of and
improvements to our internal infrastructure will be effectively
implemented on a timely basis, if at all, and such failures
could harm our business, financial condition and results of
operations.

Failing to respond to technological change, keep pace with
new technology developments, or adopt a successful
technology strategy may negatively affect our competitive
position and business results.

We believe the technology landscape has been changing at
an accelerating rate over the past several years. Changes in
technology are fundamentally changing the ways investors
access data and content. Examples include the shift from



local network computing to cloud-based systems, the
proliferation of wireless mobile devices, rapid acceleration in
the use of social media platforms, the dissemination of data
through application programming interfaces (APIs) that
permit real-time updating rather than raw data feeds, and the
proliferation of machine learning and other artificial
intelligence technologies. While some changes in technology
may offer opportunities for us, we cannot guarantee that we
will successfully adapt our product offerings to meet evolving
customer needs. If we fail to develop and implement new
technology rapidly enough, we may sacrifice new business
opportunities or renewals from existing customers. We may
also incur additional operating expense if major software
projects take longer than anticipated. Our technology is also
heavily dependent on the quality and comprehensiveness of
our data and our ability to successfully build analytics,
research, and other intellectual property around that data.
Our competitive position and business results may suffer if we
fail to develop new technologies to meet customer demands,
if our execution speed is too slow, if we adopt a technology
strategy that does not align with changes in the market, or if
we fail to realize the value and potential of our data assets.
We may not be able to scale our business quickly enough to
match the growth of our subscriber base, and if we are not
able to scale our business efficiently, our operating results
could be harmed.

As usage of our platform grows and in anticipation of
partnering with financial services institutions, we will need to
devote additional resources to improving and maintaining our
infrastructure and computer network and integrating with
third-party applications to maintain the performance of our
platform. In addition, we will need to appropriately scale our
internal business systems to serve our growing customer
base. Any failure of or delay in these efforts could result in
service interruptions, impaired system performance, and
reduced customer satisfaction, resulting in decreased sales to
new subscribers, lower subscription renewal rates by existing
subscribers and impairing our ability to partner with large
institutions, each of which could hurt our revenue growth. If
sustained or repeated, these performance issues could reduce
the attractiveness of our products to subscribers and could
result in lost customer opportunities and lower renewal rates,
any of which could hurt our revenue growth, customer loyalty,
and our reputation. Even if we are successful in these efforts
to scale our business, they will be expensive and complex, and
require the dedication of significant management time and
attention. We cannot be sure that the expansion and
improvements to our internal infrastructure will be effectively
implemented on a timely basis, if at all, and such failures
could adversely affect our business, operating results and
financial condition.

Failure to effectively develop and expand our sales and
marketing capabilities could harm our ability to increase our
customer base and achieve broader market acceptance of
our products.

Our ability to increase subscribers and enter into strategic
relationships with financial services institutions will depend to
a significant extent on our ability to expand our sales and
marketing efforts and to deploy our sales and marketing
resources efficiently. We plan to continue expanding our
direct-to-retail investors efforts and to begin focusing on
identifying and entering into agreements with strategic
partners. We currently dedicate significant resources to sales
and marketing programs, including digital advertising through
services such as Google AdWords and expect to incur






