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Why | Like Digitally Imported

I'm really proud to say my partnership with DLFM 2 a longstanding one. The team
there has been a fantastic supporter of the Corsten Counrdown for countless years
and theiy contribution tawards pushing the show and the saunds of seene forward ts
truly amazing. Their n

o platform has enabled not just myself but thousands of
L{JU con

k forward to continue

DJs all around the w g with new

being a part of the DI.FM family to grow their amazing radic netwark!

Ferry Corsten
DJ AND PRODUCER, FLASHOVER RECORDINGS

Az one of our longesr runni the perfact home

wr fang areund

g partners, Digitally Imparted has pro

i

for UMF Rudio, Our channg

ible platlform thet enad

world fo comnace with uz on o daily basis, reliving live parformances from Ultra Music Festival

de events

and cur other worldy
Uitra Music Festival

Some servi

sz, b ta find
lizt getz ployed out and you have to find another, Enter
Eugsrally Imported, Digitally Imporeed 2 the highest ranking and most listened to streaming

offer curared play = aprions ore timired, it takes too much rime

a good one and offen times the 1

radio netwark for slectronic music fansaround the globe.

Magnetic Magazine

Public Access - The New Economics of Online Music: How Listeners Will
Pay for Free Streaming in 2006

Degital music services Dave ssplored 3 varely of business modeds i the guest o
attain profitability, with most listerors inclined to ignore industry ups and downs. But
wihether listeners renlize it or not. the era of blissful ignarsnce hos wst come

How Imparted Will B One-Stop Shop far EDM
egitatly Imoported, the Derver-hasad internet radin sarvice catering 1o slectronic
I rrasssc fang (aise known as ditm, today anrcunced that It will Integeate streaming

di, features and imio it business madel, effectivaly

AudloHa signs exclusive ad deal with Digltally imported

AUD m AugtoHO has enterad a cgal to be the exciusive solior of 2udia advartising Inventory
for slectronic music speciadist Digitally Imported. The @xclusive partrarship 18 for the

Unitad Statos and will bagin in 3017, Digitally mporfed bogan a concertad etfort thic

Imported hes track purchasing to “all {
platform
AUD@m Daitally. Imoorted (DLim). the sectronic music destnation, boday announced that it
Mias | chel (15 brac i puirelase progan, completicg s aendailious reinvention of 15

ar prefiery

% i oee-top portal for whalvas Kind of sic consumptis) tha us

Discover Perfectly Curated Channels On The World's #1 EDM Radie

MAGNETIC *vemvetees

TR Wt the abindancs of SFBAMInG sarvicns e Spatity, Appls Mise, Amazon Prime
Music and others, we are seaing one key probdem, fhe & ton moch muske. Each
FRrvice Doasts e "BIOgest catalonue In the warkd” of music, which 1 areat, but what

Impearted growth metrics

nun Elwctronic music specialist Digitally imported has refassad a status announcement of
} m its audianca growsh. Incraasas In paid subscriptions to the listaning platform have
been accomplishad, and i today's repart &ne broken out By monthiy and anrasl

Digitally Imported Radio Optimizes Its Interface For Tablets And

Landscape Orlentatlon

A l“nm IF you want ko sream alectronie music, Digitally imported (di tm) (s one ef the best
- oy T - SOUNCES YU CAR FUMM 1e. Tha sarvice's Android app, Digitally imporfe., oy Rita 1

h.}. \., - Hhaury in Appdications, Mows




Digitally Imported for Android now tablet optimised and it looks good -
Ausdrold

Personalized Online Radio For Electronic Music Fans

DLFM is devoted entirely to guality electrenic

music. &t other comn: 3 enrh s Pandors,

Human curation is the central pillar of aur
mission ta continually deliver the best enlins

] experienc e bult em
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Maobile App Downloads (2018): 8+ MIIIJnn/)

#0090 Unique Paid Subscribers (2016): -43,600
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aTa COMTENT SUPDIY CORIN STaTagies. HE ASEISIed BESPOTT 1N SSCUNNg &
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Raised $396,113 From 620 Investors

$396,113

December 2017
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Interview

WF: What is Digitally Imported? -
11: Digitally Impeored, or DLEM as we refer to eur brand, is an Internet racio
service focused on electronic music. I started it in 1559 2= a hobby when 1 wes

awy al college I found I really cdd and frugtrating that T eouldn’t find a lot of the
amusie 1 e

3t that time was electrenic music mesily coming from
Europe. It just wsen’t avatlable an any US radic stations, so [ thought that
broadeasting itwia Internet radio would be & good way to reach an audie

Onee | craat
that time 1 laun

L FM, I guickly [ound thet it attracted = lot of valine listeners. At
hed the stream on o service called SHOU Tenst, which was s




direotary of Internet radic stations. [ quickly saw that my channel had elimbed to
the top of the station rankings and was virtually number ane for a long time,
That's what showed me that it wasn'l just me who was interested in this music, A
1ot of ether peaple were interested in electronic music and like me they just didn't
have an cutlet for it 1 cantinued to grow the servire ae a hobby: It took a few years
tor it to grow into & full-time business, In the beginning, it was just about one
chanmel and & certain style of electronic music, bur with time I started to expand
into a few different types of electronic music.

What makes DLEM different 15 that from the beginning and to this day all of sur
santent is presentsd thraugh cuvation, Real peaple whe love slectranic musis pur
the chonnels together diligently and war 1o get the very best for a multitude of
genres of slectronic music, We dan't affer just dance music; DLEM features other
styles like chilleut, drum & bass, lounge, techno, and many others.

The goal of DLEM is to bring to the forefront the very best of electronic music to
present listenats with a highly curated, lean-back listening expenence in
whatever style of musie they enjoy, Wa're staying true to the mission and have
focused only on electronic musie, but keeping in'mind that there's a wide
spectrum of styles that exist in the world.

WF: When did you realize your hobby could be a viable business? -
Dl: | was aleeady in eollege at that point and studying computer scienes. | had
already expanded to maybe five ar six different channals, and had hundreds of
thousands of listeners coming to our gite per menth. That's when I felt that it was
time to launch this as a business, [ did it by putting together a subscription
service that allawed peaple 1o bisten re the of ls writheus ¢ jals, That
wwas the main atrractlom, but to ke honest, hack then in the early 2006s; there

wasn't much advertising to put inio & streaming operation. This was very much n
its infaney so 1t was primanily about subseriptions before that beeame the popular
wayto g

WF: Where does DILFM fit among other music apps?

Bl: DLFM ie a boutique service that pays attention to cur specialty, which is
slectronic musie, At other companies sach as Pandorz, Spotify, Google, and Apple.
wlectronic music has become a eommodity and it gets logt in the seu of other
music thar's available on those services. Listensrs have to da & lot of digging to
find what they're locking for thers.

At the end af the day, their funstienality may differ a lictle bit but they're
easentislly all offering the same catalogs. 1t's lile gning to a MeDonalds ara
bullet with everything versus going {o a specialty restsurant. Sure, we may oot be
a8 big and we may not be a huge national chain, but we are & houtique service and
we speciiically eater to our type of listeners. Tf you are a fan of sushi, you'ra gaing
10 go to m restaurant that speclelizes in sushi and not the plece with sushi on the
buffet, The listensrs we serve are people who really care avout the distinctions we
make between different sub-genres of electronic music, It's not all the sarme for us
We don't buneh sverything together under *dance music,” we have over go
distinet channels streaming curated content from each of these different
subgenres of electronic music 24/7.

Our curation allows listsners toenjoy what is termed & “lean back experisncs”
When they etart listening, we went the music to cantinue to b= go geod that they
don't need kit the "next™ buttan to ekip ta ancther sang over and over again - the
musie should be so good that it just Jows. We want ous listeners 1w trust us to play
what they want to heer, and they alrsady very much do,

'WF: Who are your customers and where da you find them? ~
Dl

We have been growing through word of mouth all of theze years. We are a sarvice
that until now never had any outside investment - this is our first experience wich
fundraising. W ket 1k npany private and ell the growth that we bave had
over the years was through using the money we earned through the businese.
New, ward of mouth extends te prople salling each ather abhout DLFM, but there
are other methods auch as getting listed in cartain radia directories or app stores

sa pecple ars able to discover ua that way, If they search for electranic music, we
Llieely come up pretty hich i not nimser one inall these ereas.

We haven't spent s lot of money on marksting to bring in new listeners, so it has
mDsﬂy been ’.b:cug}\ their own dis COWery and word cf mauth. One of the main
reasans we're doity this round of crowdfunding is that we want te jumpstan this
growth by spending more significant money on user acquisition.

WF: How does DI.LFM make money? -
DIt

We tnake maney three ways, For the firse rwo, the DLFM service generates Tevenue



through advertising and subseriptions. On the advertising side, we make monay
by selling audio and viswal ads that listeriers hear on the stream and see while
they're listening on the website and mohile apps. We alsa make money from
selling subscriptions to our premium service, which gives people access to even
higher quality strezming without the advertising. DLFM Fremium is our mein
revenne source at the mament. Advertising used 1o be higher at certain points,
but now premium sceounts for & Sigger portion of revenus,

The third revente source is lezser-knewn to our audience, and it comes fram our
servive-based platform. Because we own our own stack and the technology that
runs cur platform, we can monetize the platform by licensing to other Internat
radio hrands. For example, we provide the backend technalogy that nuns services
auch as JAZZRATIO com, ROCKRADTIO com, and & couple of sthare that pay to
wse the same platform as DITM 1o monstize their own users through sds and
merksting integrations,

WF: Do you see more of your growth coming from adding more
subscribers or in the B2B area? -

DI: Gur focue at the moment is growing DLFM, We heave contracts with our
established clients for the platform use, so they're staying. We'rs not focusing oo
necessarily growing the business-to-business side, altheugh if something cames
along we'll Inck into it. The focus now is an growing the DLFM user hase, making
the s=rvice stickier, and monetizing it electively.

'WF: How do you measure user happiness and engagement? And

what numbers are you looking to for improving the product? -

DI: One of the things we lock at is how many people continue to subsoribe. We
ave o very high sumber of prople whocontlnue 1o subseribe month Inand

mnonth out, so that tells us the service is sticky leng-term, Some of the numbers

that we like ta look at are metrics related ta the number of streaming hours used

and if people continue ta use the service after registration or at what point they

drop oul,

'WF: What helps DI.FM stand apart from everything else and be a
place listeners come back to? -

Tl The musie and the euratian of it are the most important. We bring a human
touch to all of the music being played oo vur service. Tt's not just algorithms or
computers guesaing which tracks will go well together. Ws also work hard to
develap the tosls to make the listening experience eontinually better when pesple
came back month after manth to tune in

This fundrasing campaign is an sppartunity to get ih on owning the "Spetify” of
slestronic musie, I strongly leel that because of our histery of being loan;
respansible, snd smart when it comes to music and technology, that this is a sclid
investment. ! fzel confident that our team will work hard for the investors.

Far our listeners and the fans of the musie, thiz is aleo an investment into keeping
wleetronic music indopendent fron the nfluenses of very corporate interests
This is where cur pazsion comes in, and I think it's important that people invest in
3 business whera the founders and empleyees are fans themselves, It's impartant
to invest in a service where people are passinnate ahout what they do and want 10
kewp it ulive

WF: How do you get the music? -
DL

Thet can be a bit of 2 loaded question. These days we generally have a lot of
musie coming diractly from labels or record poole. We have a team ol cusators
that goes out and listens to o tor: of music and they select anly a small peresntage
1o stream on DLEM. Bach curator likes to listen to the music coming from
different sources, including & combination of license deale that we have with
cartain distdbutors, We also have record pools that we can pull musie from
hercause the labela s=t them up for the purposes of prametion, and a lot of the
musie is purchesed from digical dewnloed sources that aliow us to use the musie
because we're & licensed streaming service that's going ta pay royalties on the

plays

WE: What are your goals for the next year? -

DT On a high level, our goal is to progress with same of the rechnology changes
and improvements that we're constantly making and grow the service by
acquiring new listenersat a much greater pace than sver before,



Ot the tech side, ore of the things we'te working on is making our service mors
intersctive. Right now if you come to our service and you want to replay a track or
your {avorite tracke, that's not eometh:ng we're sble to let you do for licensing
reasons, One of the projects that we're warking on is te go aut to different label
distributors and made deals with then so we're able to use their content in fully
intersctive ways, That would mean they would et us use the content and replay it
or ekip forward or make it into a custom playlist IVe a challenge for us to go out
and start making deals with a lot af these indegendent labels, ut we have hesn
meking them slready snd sre coniident that we can continue doing so.

For user acquisition. we have run & number of tests and have learned our costs for
acquiring new listeners and Premium subscribers, and we now know how to do
this profitably. We plan on marketing through a variety of channels to w2l mors
peaple sbour DLFM, win over naw listeners, and then convert them to our paid
Promium subserdption.

'WF: What's the long-term vision for DLFM? -
DI

Twant DLFM to he s service where when peopls want anything related to
sxeellent electronic musie, they first think of us first énd they know that if they
zome to DLEM, they'll be able to find sxeellent electronic music in myrizd ways.
All the different functionality that you would expect from a fully-built service -
playlists, ropears, skipping and becktzacking - Twant tall found on DIFM but
specifically geared for electronie music, That's my dream and 1 don't think we're
far from it

WF: What worries you the most about the future? -

DI: T be quite honest, the biggest worry | have in this business is ted 10 the
streaming music royalty rates. [am not losing sleep aver building the tschnology
beeause I think we have & capable teaim We kmow what we're doing, and we know
what the listeners really enjoy and like, But to operate in the environment that we
hawe, whers the rovalty rates are somerimes making the marging a little toe thin,
doean't always leave us with a lot of room for spending on user sequisition, T'd say
that's the only thing that keeps me up at night,

WF: Who is on your team? -
P

1 founded the company. From the very beginning, | was a computer seience major
and I bullt the earlier versions of the business, the eode for the subscription
serviee and some of the streaming technolagy, That was how I leamed
programming and varicus relaved things, so what I bring to the table s the
concept [or how the business and the service should perlorm, plus 1 heve the
technical knowhew 1o understand the technology behind it and how it needs 1o
grow.

Thesn we have Eloy Lopaz whe joined us quite & number of years age. Eloy alse has
a very interssring background. His relevant previous experience was a1 Beatport,
which is one of the world's biggest digital retailers selling electronic music. Eloy
is one of the co-founders of thet service, having served in various executive rcles
after faunding Beatpart. Eloy brings an excellent leve] of manageris] sxperiance
o the team having operated a higger company than DIFM. Afrer Eloy was no
longer at Beatpart, he reacked out to me 1o find out more sbout DLEM, He'z elsc a
diehard electronic music fan so we got together to talk abowt it One thing led to
anather, and he came onhaard as aur Chisf Gperating Cfficer and now President
of DLEM.

Sinee 2023, Eloy hss built our Marleting team, which is heaced by Alaina Brave,
Our Content team 15 headed by Christing Duran, who slsa came from = strong
background in electronie music including some time at Beatpart, Finance and
Accaunting ls led by Emily MeCullough who has an unmatched undesstanding of
musie-indusiry reporting and rovalties, Our team of engineers and developers is
led by Jo Friedman, who brings many years of experience to the team. [n total, we
have sbout 35 people full-time with the company right now.
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I'm confused too. What do i ge: from this? This is basicslly a donation, sight?

R | aE

Randalph J Lieberman 1 w
Can we alen invest in httpefwefundar.com,trabel,

s14g+ [ addition o shares in the company and a lifetime of free offline musie,
imvestors who invest $149 can cheose from their favorite Trebel SWAC. High quality
cotton T-shirt, super-laud Trehel har, or subtly cool laptop sticker.

5399+ In addition 10 shares in the company and a lifetime of free music, an inyastment
of 3358 or more gets the SWAG choice, but also gets an exclusive early notice of newly
released music and a sat of Trebel earbuds to listen o their favorite songs,

Sam Fisher . Dl
1 think what DIFM s creating o masterpiece of electronle art and T will livest in the
future for surs

AMSWER  IGHGORE

Julian Boswell [IEEEN 1370
Hi Evan [ just recsived notice that my investrment in Digitally Imported had bean
canceled,

Cancelarion Reason: "We were legally required to cancel vour investment bacause there
was a material change to the offering and you did not reconfirm’. | never recefved any
niriall saving it was cancelled. Can 1 shll be an investor.

Dan Kelliher W “
Lowve the service, happy to suppert. This is a true "speculation vs: investing” moment.

ANTNTR 6K

Kurwa Barada ) -
Hi gtrys, 1 have been using DLFM services since 2008, the couple of past years what
mainly see is you're getting more hungry every tire. First vou restricted external
media playee uzage, then you brought popups wich stop the stream plaing until 1 kit
the button, the ads became realy frequent, and now you have starred invesrment
program. You realy made bad life for free listeners. S0, why bothering? Why don't you
make vour service with required subscrpticn? Tell the ceple to pay, or just get the hell
out, Maks & ana weel trial period, and just delete all non-paying bastards, this will
reduce the load on your servers because all the jack asses are gone now, go that you
can provide better services for premium users:

1am a free listener, and juer disappointed of where it all goee. Goad luck to you, guys,

ANSWER | GheamE

Koren Bernardi { k4
1 produse an electranle musie festival and DIFM would be a pecfect mateh - who ¢an
reach out to shout partnerships?

ANSWE

|BROBE

Oliver Holmes [EEEEEEE T v
Thanks [or the reply, FWIW Talways believed in the "bulle net bouglit™saying, It scoms
the company is going to take out a laan it will never have 1o pay back. Hope it works
out for you.

Caol Miller HIE
What would i get fura $100 investment. And can i sell itin the futurs?

ANSWER [

Richard D. Fisher [[EETEIETEEE =

1 renewed my premium subseription ro Digirally Imported interner music last month.
Before T could get it streaming for hours on end. Immediately after renewal v will cut
out after playing 1 o7 £ songs maximum. Any tdeas of how to correct that?

ANTWIER  (SWEAE

Clyde Melsen "

Kot wanting 1o belabor what might be obvious , what is slectronic music exactly?

Chris Dirks 2 w
Haw does this investimen! make me money in the future?

AHEWER (BN

Carlos Eduardo : -
1 i invest 100 or 200, when 1 ehould expest my Irvestigar return?



ANTWER  IGHORE

Achim K ot 20 MY 7
How can I ofter DJ-Mixes to DLEM?

ANGWER 10

VO

Jason Abellada v
Twio questions: L How many of your premium subscribera have been so for more than
8 vear? and 2 What is the strategy for ensuring premium subscribers continue their
mermbership long teem, and not fust for a couple montha?

ANEW [GRaRE

Eloy Lopez z HUL W
Hi Jason. 77% of subscribers are retained for longer thano one year, Gur
strateqy for reraining Premium users is hased in consisrently eurating the
best confent on their fovarite channels, and marleeting the content tm
people based an thelr Isvorite channels and listening prelerences, We plan
to inerease our drip-marketing efforts and irtroduce additienal rerantion
and recovery effarts like win-hack campaigns and exit surveys, too.

Evan Nass it -
TPerhapa I'm eonfused here. This is a closed Corp with one gquy cwning and contralling
g0+ of the company, The stock pays ne dividends and yizlds nothing, Beecause it's not
public it would be next to impaossible to sell (especinlly il tankang) and after M 1o
income your net is 50k a vear. You have little 10 no physical assets (other than your key
aratf which eould leave st any mnmmt). L how doea £nlk ever hecame 12 million? And
wven i it does, kow does my investment go up in value? This seems mere likes a gif
than an equity purchase,

ANTWER |G

Arl Shohat o0 B o= | f v
Hi Evan: if one is looking for dividents or guaranteed Liguidity then this is
not the investment for them, If you believe in what we do at DLFM, however,
it iz warth reviewing the fundamentals postad.

The employees are obviously not assets, they indeed can walk But the
revenue the company makss does not walk away, Mot only are the brand
and the custemer base itself assets, bur we have built an entive streaming
platform powering DLEM and others il you read through the material, Thie
iz gur intellectual property and something worth a lot in my epinicn.

Finally, in tech plenty of comparies have liquidity sventa with just revenue
and ne real profite. We have chosen toalways invest further mto growing
the company tnstead of disrriburing profits, and | think this appeals to
MANY prospective iInVesTons,

Ruslan Kharlamov -
The percentage of stack that DI offers 1o {nvestors this time, is if 12.1%7 Are they all
cammon shares? How would investars eventually sell their shares? Do you envisage
further olferings tn the near foture? Thanle!

AN A GHORE

Ari Shohat 5 154000 W
Ruslan: our minimum target raise this time is 250k, That'd make it -2% out of $12M valuation

(rounding off here), I $1M is raised, that'd put it at roughly B.3% pre-meney valuation.

I can't emphasize it enough that all these details are officially stated in our Form € filing,
please refor o it for a bunch of good ard important information:
Fttpsywwasen gowErchivesfedgar/dota/iz 18875/ 0001 8roessiroones 8/ documenrs_listhem

These are class B common shares with no vating rights (that’s slso all listed in Form € link
above),

‘ele may have further afferings in the future, hewever at this time i is early to tell. The
suecess of this campaign will probably play into thet decision whenever it is made,

Bakonyl Daniel i -
Will DLFM support external players like a few yeass ago?
R

|GNOWE

Ari Shohat [ o)
Bakonyi, we presently support 2 number of external players far cur
Promnium subsertbees. We e slso exploring various Integrations, and soms
are already on our readmag, such us Sonos, Thers are no plans 1 extend
this 1o non-subscribers st this time, as the business modsl would become
less sustainable if wie were :o make this funetionality epen to non-
gubseribors of Promium ag wall,

er and CE
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