
Made on Main
Online platform connecting buyers to the ȥȝɇȜT US manufacturing industryɊ enabling the world to rediscover MadeɐinɐUSAɈ creating jobsɇ The ‘Alibaba of the USȼɇ   Edit Profile

ȥȠțț  

Minimum

 ȥȝɈțțțɈțțț  

Valuation cap

 Crowd Note 

Security Type

Purchased securities are not currently tradeableɇ Expect to hold your investment until the company lists on a national exchange or is acquiredɇ

Number Of Manufacturers

ȝȠțK

US Manufacturing CAGR

ȞɇȞ%

Ɍ Recent graduate of Googleȼs Pioneer Accelerator and GSV LabsɈ receiving training and resources to jump start the business

Ɍ Recently signed an agreement to be the preferred platform to be used by all hardware startups in the GSV Labs ecosystem

Ɍ ȥȜɇȠM in the RFQs Pipeline

Ɍ Estimated market size of American Manufacturingɉ ȥȝɇȜT representing Ȝȝ% of the total US GDP

Ɍ Round Sizeɉ  US ȥȝȠțɈțțț

Ɍ Raise Descriptionɉ  PreɐSeed

Ɍ Minimum Investmentɉ  US ȥȠțț per investor

Made on Main is offering securities under both Regulation D and Regulation CF through SI SecuritiesɈ LLC ȾȽSI SecuritiesȽȿɇ SI Securities is an affiliate of SeedInvest TechnologyɈ LLCɈ a registered brokerɐdealerɈ and member FINRA/SIPCɇ SI Securities will receive cash compensation equal to ȢɇȠț% of the

value of the securities sold and equity compensation equal to Ƞɇțț% of the number of securities soldɇ Investments made under both Regulation D and Regulation CF involve a high degree of risk and those investors who cannot afford to lose their entire investment should not investɇ FurthermoreɈ the

contents of the HighlightsɈ Term Sheet sections have been prepared by SI Securities and shall be deemed brokerɐdealer communications subject to FINRA Rule ȝȝȜț Ⱦthe “Excluded Sections”ȿɇ With the exception of the Excluded Sections noted aboveɈ this profile contains offering materials prepared

solely by Made on Main without the assistance of SI SecuritiesɈ and not subject to FINRA Rule ȝȝȜț Ⱦthe “Issuer Profile”ȿɇ The Issuer Profile may contain forwardɐlooking statements and information relating toɈ among other thingsɈ the companyɈ its business plan and strategyɈ and its industryɇ Investors

should review the risks and disclosuresɇ The contents below are meant to be a summary of the information found in the company’s Form Cɇ Before making an investment decisionɈ investors should review the company’s Form C for a complete description of its business and offering informationɈ a copy of

which may be found both here and belowɇ
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Ɍ Security Typeɉ  Crowd Note

Ɍ Valuation Capɉ  US ȥȝɈțțțɈțțț

Ɍ Offering Typeɉ   Side by Side Offering

Made on Main is a Silicon Valley startup that recently graduated from the Google ȫ GSVlabs Pioneer Acceleratorɇ

Our mission is to provide unparalleled access to the US manufacturing communityɈ create jobsɈ and drive economic growth while operating a highly profitable business with margins ȵȡț%ɇ

We are quickly becoming the ȼAlibaba of the United Statesȼ by creating a Market Network platform that connects buyers to all of the players in the US Manufacturing industryɇ By investing in Made on MainɈ you become an instant supporter of our mission and the US economyɇ 

Situation

US manufacturing has grown at a compound annual growth rate ȾCAGRȿ of ȞɇȠ% over the last five years and has hit record levels of output and productivityɈ contributing over ȥȝɇȜT or Ȝȝ% to the US GDPɇ For the first time in decadesɈ US MFG is now at cost parity with Chinese

manufacturersɇ This is in large part due to decreasing energy costs and a stable currency Ⱦsourceɉ Boston Consulting Groupȿɇ AdditionallyɈ due to the rise in factory automationɈ US Manufacturers are now more efficient than ever leading to an average excess capacity of ȞȢ% that is not

being utilizedɇ The current state of the US political climate has  put many efforts and a strong focus on enabling US manufacturers which will only further our missionɇ 

Problem

Despite the health of American ManufacturingɈ no modern solution exists to connect the buyers & sellers of this industry online todayɇ The primary means of connecting to a US manufacturer is offline directories like ThomasnetɈ industry blue booksɈ rolodexes or a google searchɇ

AdditionallyɈ due to advances in manufacturing  techniquesɈ manufacturers have an average excess capacity of ȞȢ%ɇ Our platform will enable them to harness this excess capacity into revenue by reaching a broader audience than was ever possibleɇ The end result of our efforts will be a

stronger economyɈ job creation and the overall advancement of American manufacturingɇ 

Solution

Made on Main solves these problems through our market network platform that connects the world to the entire US Manufacturing ecosystemɇ Providing connections between buyers and sellers and offering workflow software that makes Manufacturers for effective and efficientɈ

bringing their administrative and operational practices into the ȝȜst centuryɇ

Pitch Deck

> ?

DOWNLOAD

Product & Service

Made on Main is building the US Manufacturing industry’s first market network Ⱦeɇgɇ Houzz and Honeybookȿɇ A Market Network is not just a MarketplaceɈ but a combination of a MarketplaceɈ Network and a Workflow and is designed to connect buyers to all of the players in the US

Manufacturing Industry ȾManufacturersɈ Industrial DesignersɈ EngineersɈ PrototypersɈ MakersɈ SuppliersɈ etcɇȿ It is a one stop shop for commerceɈ contentɈ community and workflow managementɇ Buyers can submit custom orders which are then bid on by US Manufacturers or they

can buy already made products that are listed for sale by US Manufacturersɇ The access we provide buyers to the US Manufacturing industry is unparalleled and dramatically reduces the time to identify and connect with an American manufacturer from weeks to minutesɇ 

Made on Main differs from its competitors as it is an open platform that is industry agnostic and provides tools that enable US manufacturers to be more effective and efficientɇ

The Made on Main platform is currently in Alpha testing with Manufacturers and buyersɇ We have received strong market validation and interest in scaling the platform and orders are currently flowing through our platformɇ

Our product & company will evolve in the the following phasesɉ
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Phase I ȾTodayȿɉ Marketplace for custom orders and preɐbuilt suppliesɈ finished goods 

Phase II ȾȡɐȤ months post launchȿɉ Introducing our ȼNetworkȼɈ bringing in the entire ecosystem of US Manufacturing ȾEngineersɈ Industrial DesignersɈ PrototypersɈ etcɇȿɇ Additionally we will roll out a pricing comparison toolɈ comparing costs of Manufacturing between US/China

on a per project basisɇ

Phase III ȾȜȠȫ months post launchȿɉ SaaS/Workflow management tools enabling US manufacturing to better manage their supply chainɈ logisticsɈ pipelineɈ etcɇ 

Gallery

Marketɇ Direct Manufacturing costs in the US are at parity with those in Chinaɇ Sourceɉ Boston Consulting Groupɇ

Media Mentions

Team Story

In ȝțȜȡ Phil attempted to develop a product that was Ȝțț% ȼMade in Americaȼɇ Much to his surprise this was no easyɐtaskɇ He spent several weeks trying to connect to American Manufacturers onlineɈ quickly realizing that there was no easy/aggregate platform to do thisɇ Despite his

best effortsɈ the process he went through was very manualɈ having to cold call US manufacturers oneɐbyɐoneɇ This took a lot of timeɈ effort and yielded little resultsɇ He then turned to the wellɐknown platformɈ Alibabaɇ After several weeks trying to connect to a reputableɈ high quality

and low cost Chinese manufacturerɈ Phil realized that all of the externalities  affecting Asian manufacturers had severely reduced their cost effectiveness and operational benefitɇ 
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He then went back to the drawing board and started visiting US Manufacturers in the SF Bay Areaɇ The first Manufacturing facility he visited was stateɐofɐtheɐartɈ yet the methods they used to obtain customers were very antiquatedɈ they literally used their rolodexesɇ Thinking that this

was a unique situationɈ Phil started visiting dozens of Manufacturers and much to his surpriseɈ this pattern persisted ȾrolodexesɈ faxingɈ paper invoicesɈ etcɇȿɇ The continuous feedback he received from Manufacturers was that they were elated that a platform was being built that would

allow them to drive salesɈ connect to new customers and utilize their average excess capacity of ȞȢ%ɇ When asked why they werenȼt using AlibabaɈ manufacturers said they saw Alibaba as a competitor as it housed all of their Asian competitionɇ 

After noticing this huge gap in the US manufacturing industry and a strong desire for this platformɈ it led him to found Made on Main with longɐtime friends Jason Schmidt ȾProduct/FinanceȿɈ Ronald Tribble ȾSalesȿ and Justin Armstrong ȾFullɐstack engineeringȿɇ 

Meet the Founders

Philip Vidal
COɐFOUNDER AND CEO

Phil drives the companyȼs visionɈ strategy and growth as it provides a unique and unprecedented ability for buyers to connect with American manufacturers and purchase American made goodsɇ Under his leadershipɈ Made on Main stands at the forefront of the rediscover Made in America movementɇ

Phil has experience in Business DevelopmentɈ Finance and Supply Chain/Sourcingɇ PreviouslyɈ he has also instructed Undergraduate courses in the areas of AccountingɈ Law and Taxationɇ He is a firm believer in the Lean Startup methodology and closely engages with the Build/Measure/Learn feedback
loopɇ

Phil holds a BɇAɇ in Economics and a BɇSɇ in Finance from East Stroudsburg University as well as an MBA from Montclair State Universityɇ 

Jason Schmidt
COɐFOUNDER AND HEAD OF PRODUCT/FINANCE

Jason is responsible for product development and strategy as well as financial results and projectionsɇ

RT

Ron Tribble
COɐFOUNDER AND HEAD OF SALES

Ron is responsible for developing marketing programsɈ brand managementɈ corporate sponsorshipsɈ and generating rapid sales growth all in an effort to drive traction and connect buyers with American made goodsɇ  

Ron has spent over Ȝȝ years in various SalesɈ StrategyɈ FinanceɈ and operations management roles most recently serving as a Director of Operations  at  Microsoftɇ  

Ron holds a BS in Economics from the University of Houston

JA

Justin Armstrong
COɐFOUNDER AND HEAD OF ENGINEERING
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JA

Notable Advisors & Investors

AS

Alexander Schultz

Q&A with the Founder

Qɉ What is the genesis for the Made on Main platform?

Made on Mainɉ I saw the problem in finding a manufacturer from personal experienceɇ In a previous businessɈ I could not find an easy aggregated way to search for an US manufacturerɇ I started this company about Ȝȝ months ago after speaking with local Bay Area manufacturers and

learning about what kind of platform to build for themɇ

Qɉ Tell me about your experience and economic benefits from GSV Labs

Made on Mainɉ We benefitted from the product help / boot campɈ design expertiseɈ network resourcesɇ We received free rentɈ serversɈ and licenses to various software and that is why we have had very low historical expensesɇ It was a Ȟ month program from Sept ɑ January and gave

them ȜɇȠ% equityɇ There was no cash grant or payback for services / resourcesɇ

Qɉ Discuss traction to date

Made on Mainɉ We are currently connected to over ȝɈțțț Manufacturers and are enabling transactions through our platformɇ We are working on our largest transaction to date of over ȥȜM and have recently signed an agreement to be the preferred platform ȾBritelabȿ used by all of

the HW startups in the GSVlabs ecosystemɇ

Qɉ Who are your competitors?

Made on Mainɉ There are very distinct differences between us and Makers RowɈ Alibaba or Kinnekɇ For Makers RowɈ they are a closed platformɈ working in only two industries ȾApparel/Furnitureȿ and are a pure marketplaceɇ We are an open platform Ⱦno fee to search or sign upȿ that

is industry agnostic and are building a market network Ⱦnot just a marketplaceȿ which is a combination of a marketplaceɈ network and a workflowɇ Alibaba is another pure marketplace that has obvious strengths in Asiaɇɇɇ howeverɈ US manufacturers are extremely reluctant to leverage it

as they view Alibaba as a competitorɇ Kinnekȼs primary focus is on connecting businesses to suppliers ȾBakery equipmentɈ beverage equipmentɈ etcɇȿɈ not manufacturers which is a key differentiatorɇ We believe the existence of these companies give further validity to what we are trying

to accomplishɇ

Qɉ What is the Alpha product status?

Made on Mainɉ Our MVPȾalphaȿ is live and we are working with manufacturers who have championed our idea and are leveraging the platform with live transactions right nowɇ Additionally we are working on our largest transaction to date onɐplatform of over ȥȜMɇ We are also

beginning to work with Scott Paul from AAM who sits on the new US Manufacturing Council Ⱦwith Elon Musk and othersȿɇ With the current state of the US political atmosphereɈ we could not have asked for a better time to be enabling US manufacturersɇ

Qɉ How does the platform work?

Made on Mainɉ We connect buyers with sellers that meet their criteria and have a past track record of fulfilling the types of orders they are looking to makeɇ We then facilitate the invoicingɈ biddingɈ and payment on Made on Main until the order agreement is executedɇ

Qɉ What are your historical sporadic oneɐtime expenses?

Made on Mainɉ Mostly spent on demo day for acceleratorɈ adsɈ and a trade showɇ We received free AWSɈ softwareɈ and rent from GSV and will only start paying for these around Ȝț/ȜȢɇ

Qɉ How much cash do you have?

Made on Mainɉ We’ve just been pulling cash from a pool of founder funds that we do not expect to be paid back forɇ We’ve spent about ȥȠK totalɇ To show our commitmentɈ if we are unable to raiseɈ we will pull together ȥȟțK from founders to get early engineering work completedɇ

Qɉ What is the business model?

Made on Mainɉ The Ȝ% fee to buyer is a quick land and grab modelɇ We do not want to alienate MFGs now and charge this commission fee to buyersɇ For exampleɈ the ȥȜM RFP customer will pay the MFG ȥȜM and MoM ȥȜțK for the orderɇ

Qɉ What are premier features?

Made on Mainɉ These will be logistic workflow tools such as invoicingɈ orderingɈ inventory trackingɈ financing optionsɇ

Qɉ When will you start monetizing?

Made on Mainɉ Qȝ ɑ we will see progressive increases in GMV ȠțțKɈ ȜɇȠMɈ ȞMɈ etcɇ in consequent quartersɇ

Qɉ When will we see the ȥȜM RFP in your revenues?

Made on Mainɉ We are not taking transactions fee until the contract is signed & deliveredɇ This should be closing in Ȟț days and buyer will pay us ȻȥȜțKɇ

Qɉ How did you calculate GMVs in your model?

Made on Mainɉ This is based on eBay early GMV traction and our Ȝ% transaction fee biz modelɊ for exampleɈ for eBayɈ the first ȜțțɐȜȠț customers achieved about ȥȜțM GMVɇ

Qɉ What are your revenue streams?

Made on Mainɉ First Ȝȝ months ɑ only transaction fee of Ȝ%ɇ Phase ȝ / after Ȝȝ month ɑ escrowing / financing optionsɈ search / SEOɈ USɐlocale verificationɇ Phase Ȟ / After Ȝȣ months ɑ SaaS / logistics tools for optimizing workflowɇ

Show fewer answers from the founder   

A Side by Side offering refers to a deal that is raising capital under two offering typesɇ If you plan on investing less than US ȥȝțɈțțțɇțțɈ you will automatically invest under the Regulation CF offering typeɇ If you invest more than US ȥȝțɈțțțɇțțɈ you must be an accredited investor and

invest under the Regulation D offering typeɇ

Side by Side Term Sheet

TERMS & DESCRIPTION REGULATION D ɐ RULE ȠțȡȾCȿ REGULATION CF

Investor Types Accredited Only Accredited and Nonɐaccredited

Round description PreɐSeed PreɐSeed

Round size US ȥȝȠțɈțțț US ȥȝȠțɈțțț
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Minimum investment ȥȝțɈțțț US ȥȠțț

Security type Crowd Note Crowd Note

Conversion discount ȝțɇț% ȝțɇț%

Valuation cap US ȥȝɈțțțɈțțț US ȥȝɈțțțɈțțț

Interest rate Ȟɇț% Ȟɇț%

Use of Proceeds

If Minimum Amount Is Raised

Product Development Sales & Marketing Operations

Legal/other

If Maximum Amount Is Raised

Product Development Sales & Marketing Operations

Legal/other

Financial Discussion

Financial Statements 

Our financial statements can be found in Exhibit B to the Form C of which this Offering Memorandum forms a partɇ The financial statements were reviewed by Artesian CPAɈ LLCɇ 

Financial Condition

As a newly incorporated companyɈ we have never recognized any revenues and have no operating historyɇ AccordinglyɈ we are a development stage company and are dependent on additional financingɈ including this OfferingɈ in order to have the funds to develop our products and

services in the United Statesɇ 

The following discussion includes information based on our unaudited operating data for ȝțȜȡ and is subject to change once we complete our fiscal yearɈ prepare our consolidated financial statements and our accountant completes a financial review of those statementsɇ 

Results of Operations

Our company earned no revenue during the period ended December ȞȜɈ ȝțȜȡɇ 

The company’s operating expenses consist of general and administrative costsɇ Operating expenses in ȝțȜȡ amounted to ȥȠȟțɈ resulting in net loss from operations of ȥȠȟț in ȝțȜȡɇ Once the company commences its planned principal operationsɈ it will incur significant additional

expensesɇ 

The company is dependent upon additional capital resources for the commencement of its planned principal operationsɇ As a resultɈ the financial state of the company has stayed the same since the end of the period covered by the financial statementsɇ 

The company has not earned revenues as of the date of this Offering and does not anticipate earning revenues until it has raised sufficient funds to launch its platform and obtain a userɐbaseɇ 
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Plan of Operations and Milestones

We are not yet operationalɇ We have established the following milestones in our plan of operationsɉ 

● If we raise the minimum amount set out in “Use of ProceedsɈ” we will use approximately ȟț% of the funds for product developmentɈ another ȟț% for sales & marketing and the remaining to cover operational and legal expensesɇ We anticipate that product development could start

within Ȝɐȝ months of the closing of the minimum amountɇ 

● Within three months we anticipate the platform launching to the general publicɇ 

● Within six months we anticipate reviewing the growth of the platformɈ adjusting our strategies if needed and having over ȥȠțțɈțțț in GMV flowing through the platformɇ 

● Assuming we raise ȥȠțțɈțțț in this offeringɈ we anticipate that fullɐscale services should be provided with Ȝȝ months of receiving the proceeds of this offeringɇ 

● We anticipate rapid growth between Ȝȝ and Ȝȣ months of after our platform launchɇ 

Liquidity and Capital ResourcesɊ Future Trends

To dateɈ the company has not made any profits and is still a “development stage companyɇ” The company has recorded losses from the time of inception in the total amount of ȥȠȟțɇ 

The company had cash on hand in the amount of ȥț at December ȞȜɈ ȝțȜȡɇ 

The company has not committed to make any capital expendituresɈ and in the event it does not raise sufficient funds from this offeringɈ it will defer the capital expenditures it has plannedɇ 

The company had ȥț cash on hand as of March ȞțɈ ȝțȜȢɇ The company will need more funding after this Offering at which time it will consider another round of funding and/or a line of creditɇ The company anticipates to operate a minimum of ȡ months with the minimum closing

amountɇ 

Indebtedness

The founders and officers of the company have not advanced funds to the company to fund its operations during the period ended December ȞȜɈ ȝțȜȡɇ Jason and Phil have contributed ȥȠȟț in capital to the companyɇ These funds have are not intended to be repaidɇ 

Recent Offerings of Securities

The company has not issued any securities since inceptionɇ 

Valuation

The company determined the valuation capɈ discountɈ and interest rate of the Crowd Notes in this offering internally based on its own assessment of the companyȼs current and future valueɈ as well as relative risk for investors investing in similarly situated companiesɇ The Crowd Notes

may convert to equity securities of the company in the future if the company engages in future equity financingsɇ At that timeɈ the valuation of the company will be determined through negotiations with prospective investorsɇ Those prospective investors may determine the value of the

company through one or multiple methods which includeɉ 

Liquidation Value ɒ The amount for which the assets of the company can be soldɈ minus the liabilities owed Ɋ 

Book Value ɒ This is based on analysis of the company’s financial statementsɈ usually looking at the company’s balance sheetɊ and 

Earnings Approach ɒ This is based on what the prospective investor will pay Ⱦthe present valueȿ for what the prospective investor expects to obtain in the futureɇ

Market Landscape

All data is in billions ȾȥBȿ and represents GDP valueɐadd by the US Manufacturing industryɇ US manufacturing has broken records every year over the past five years culminating in an allɐtime high of ȥȝɇȜȢT in US GDP valueɐadd in ȝțȜȠɇ

ȝțȜț ȝțȜȜ ȝțȜȝ ȝțȜȞ ȝțȜȟ ȝțȜȠ

ȥț

ȥȠțț

ȥȜɈțțț

ȥȜɈȠțț

ȥȝɈțțț

ȥȝɈȠțț

We are in the midst of an American Manufacturing renaissance thanks to a variety of factorsɇ American Manufacturing is now more cost competitive than ever thanks to decreasing energy costsɈ pervasiveness of fracking and a stable ȥUSDɇ AdditionallyɈ advanced manufacturing

practices and the rise of factory automation have led to more efficient manufacturing practices enabling products & supplies to be produced at an efficiency and speed unrivaled by competition from neighboring countriesɇ The industry has grown at a CAGR of ȞɇȠ% over the last five

years and has hit record levels of output and productivityɈ contributing over ȥȝɇȜT or Ȝȝ% to the US GDPɇ For the first time in decadesɈ American Manufacturing is now at cost parity with China ȾSourceɉ Boston Consulting Groupȿɇ This represents an all time high and the current US

political climate will only accelerate this growthɇ 

Competitive landscape

Our competitive advantage relies on our platform being the first Market Network for the US Manufacturing industryɈ essentially creating a first mover advantageɇ AdditionallyɈ our competitive strength will be derived from the fact that our platform will be  open Ⱦno fee to signɐupȿɈ offer

low transaction feesɈ industry agnostic ȾElectronicsɈ ApparelɈ etcɇȿ and having a focus on the US Manufacturing industryɇ The combination of these offerings and features along with the fact that US Manufacturing is the strongest it has been in decades creates an extremely powerful

platform that will scale & gain market share rapidly while providing high value to its usersɇ

Our primary competitors are Makers Row and to a lesser extentɈ AlibabaɈ though there are very distinct differencesɇ For Makers RowɈ they offer a closed platformɈ working in only two industries ȾApparel/Furnitureȿ and are a pure marketplaceɇ Made on Main is an open platform Ⱦno fee

to search or sign upȿ that is industry agnostic and a market network Ⱦnot just a marketplaceȿ which is a combination of a marketplaceɈ network and a workflowɇ Alibaba is another pure marketplace that has obvious strengths in Asiaɇɇɇ howeverɈ US manufacturers are extremely reluctant

to leverage it as they view Alibaba as a competitorɇ Alibaba offers no benefits to its customers other than the ability to transactɈ while Made on Main intends to provide software that enables American Manufacturers to be more efficient and effectiveɇ We believe the existence of these

companies give further validity to what we are trying to accomplishɇ 

Customer landscape

Our customers are those that transact within the US Manufacturing ecosystemɊ this includes US ManufacturersɈ Industrial DesignersɈ EngineersɈ PrototypersɈ Makers and Suppliersɇ Our platform can be used as a  side businessɈ main source of revenueɈ or a search platform to find new

customersɈ materials for your next projectɈ etcɇ 

Disclaimerɉ Statements above are based on management opinion and are meant for illustrative purposesɇ They do not represent the scope of competition in the marketplaceɈ nor does it represent guarantees of future resultsɈ levels of activityɈ performanceɈ or achievementsɇ 

Risks and Disclosures
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We are selling convertible notes that will convert into shares or result in payment in limited circumstancesɇ These notes do not have a maturity date and only convert or result in payment in limited circumstancesɇ  If there is a mergerɈ buyout or other corporate transaction that

occurs before a qualified equity financingɈ investors will receive a payment of the greater of two times their purchase price or the amount of preferred shares they would have been able to purchase using the valuation capɇ  If there is a qualified equity financing Ⱦan initial public offering

registered under the Securities Act or a financing using preferred sharesȿɈ the notes will convert into a yet toɐbeɐdetermined class of preferred stockɇ The notes will convert at a discount of ȝț%Ɉ or based on a valuation cap meaning investors would be rewarded for taking on early risk

compared to later investorsɇ But you won’t know how much your investment is worth until that happensɇ The outside investors at the time of conversionɈ if anyɈ might value the company at an amount well below the ȥȝ million valuation capɈ so you should not view the ȥȝ million as being

an indication of the company’s valueɇ Further the interest on the notes is accrued interestɈ therefore you will not receive interest payments on these notesɇ  If you choose to investɈ you should be prepared that your notes will never convert and will have no valueɇ 

We have not assessed the tax implications of using the Crowd Noteɇ The Crowd Note is a type of debt security that does not include a set maturity date ɀand is not interest bearingɁɇ As suchɈ there has been inconsistent treatment under state and federal tax law as to whether the

Crowd Note can be considered a debt of the companyɈ or the issuance of equityɇ Investors should consult their tax advisersɇ

Any valuation at this stage is difficult to assessɇ Unlike listed companies that are valued publicly through marketɐdriven stock pricesɈ the valuation of private companiesɈ especially startupsɈ is difficult to assess and you may risk overpaying for your investmentɇ In additionɈ there may

be additional classes of equity with rights that are superior to the class of equity being soldɇ

The Crowd Note contains dispute resolution provisionsɈ which limit your ability to bring class action lawsuits or seek remedy on a class basisɇ By purchasing a Crowd Note this offeringɈ you agree to be bound by the dispute resolution provisions found in Section ȡ of the

Crowd Noteɇ  Those provisions apply to claims regarding this offeringɈ the Crowd Notes and possibly the securities into which the Crowd Note are convertibleɇ Under those provisionsɈ disputes under the Crowd Note will be resolved in arbitration conducted in Delawareɇ  FurtherɈ those

provisions may limit your ability to bring class action lawsuits or similarly seek remedy on a class basisɇ 

You may have limited rightsɇ The company has not yet authorized Preferred StockɈ and there is no way to know what voting rights those securities will haveɇ  In additionɈ as an investor in the Regulation CF offering you will be considered a nonɐMajor Investor under the terms of the

notes offeredɈ and thereforeɈ you have more limited information rights and you will not have the right to automatically participate in future offeringsɈ and therefore not have the same antiɐdilution protections as Major Investorsɇ

You will be bound by an investment management agreementɈ which limits your voting rightsɇ As a result of purchasing the notesɈ all nonɐMajor Investors Ⱦincluding all investors investing under Regulation CFȿ will be bound by an Investment management agreementɇ This

agreement will limit your voting rights and at a later time may require you to convert your future preferred shares into common shares without your consentɇ NonɐMajor Investors will be bound by this agreementɈ unless NonɐMajor Investors holding a majority of the principal amount

outstanding of the Crowd Notes or majority of the shares of the preferred equity the notes will convert intoɈ vote to terminate the agreementɇ

The reviewing CPA has issued a “going concern” note in the reviewed financialsɇ We may not have enough funds to sustain the business until it becomes profitableɇ Even if we raise funds through a crowdfunding roundɈ we may not accurately anticipate how quickly we may use the

funds and if it is sufficient to bring the business to profitabilityɇ

This is a brandɐnew companyɇ It has a limited operating historyɈ few or no clientsɈ and has not received revenues to dateɇ If you are investing in this companyɈ it’s because you think this is a good ideaɈ that the management team can execute it better than their competitionɈ that they

can price it right and sell it to enough people that the company will succeedɇ

If the company cannot raise sufficient funds it will not succeedɇ Made on Main is offering Crowd Notes in the amount of up to ȥȠțțɈțțț in this OfferingɈ and may close on an offering of ȥȜȠțɈțțțɇ Even if the maximum amount is raisedɈ the company is likely to need additional funds

in the future to growɈ and if it cannot raise those funds for whatever reasonɈ including reasons relating to the company itself or to the broader economyɈ it may not surviveɇ If the company manages to raise only the minimum amount of funds soughtɈ it will have to find other sources of

funding for some of the plans outlined in “Use of Proceedsɇ”

Future fundraising may affect the rights of investorsɇ In order to expand and to surviveɈ the company is likely to raise funds again in the futureɈ either by offerings of securities or through borrowing from banks or other sourcesɇ The terms of future capitalɐraisingɈ such as loan

agreementsɈ may include covenants that give creditors greater rights over the financial resources of the companyɇ

The company depends on a small management teamɇ The company depends on the skill and experience of four individualsɈ Philip VidalɈ Jason SchmidtɈ Justin ArmstrongɈ and Ronald Tribbleɇ Each has a different skill setɇ Our ability to raise sufficient capital may have an impact on our

ability to attract and hire the right talentɇ

The company is controlled by its officers and directorsɇ The company’s officers and directors currently hold all of the company’s voting stockɈ and at the conclusion of this offering will continue to hold a majority of the company’s Common Stockɇ Investors in this Offering will not

have the ability to control a vote by the shareholders or the board of directorsɇ

You can’t easily resell the securitiesɇ There are restrictions on how you can resell your securities for the next yearɇ More importantlyɈ there is no market for these securitiesɈ and there might never be oneɇ It’s unlikely that the company will ever go public or get acquired by a bigger

companyɇ That means the money you paid for these securities could be tied up for a long timeɇ 

General Risks and Disclosures

Startɐup investing is riskyɇ Investing in startups is very riskyɈ highly speculativeɈ and should not be made by anyone who cannot afford to lose their entire investmentɇ Unlike an investment in a mature business where there is a track record of revenue and incomeɈ the success of a

startup or earlyɐstage venture often relies on the development of a new product or service that may or may not find a marketɇ Before investingɈ you should carefully consider the specific risks and disclosures related to both this offering type and the company which can be found in this

company profile and the documents in the data room belowɇ

Your shares are not easily transferableɇ You should not plan on being able to readily transfer and/or resell your securityɇ Currently there is no market or liquidity for these shares and the company does not have any plans to list these shares on an exchange or other secondary marketɇ

At some point the company may choose to do soɈ but until then you should plan to hold your investment for a significant period of time before a “liquidation event” occursɇ A “liquidation event” is when the company either lists their shares on an exchangeɈ is acquiredɈ or goes

bankruptɇ

The Company may not pay dividends for the foreseeable futureɇ Unless otherwise specified in the offering documents and subject to state lawɈ you are not entitled to receive any dividends on your interest in the Companyɇ AccordinglyɈ any potential investor who anticipates the

need for current dividends or income from an investment should not purchase any of the securities offered on the Siteɇ

Valuation and capitalizationɇ Unlike listed companies that are valued publicly through marketɐdriven stock pricesɈ the valuation of private companiesɈ especially startupsɈ is difficult to assess and you may risk overpaying for your investmentɇ In additionɈ there may be additional classes

of equity with rights that are superior to the class of equity being soldɇ

You may only receive limited disclosureɇ While the company must disclose certain informationɈ since the company is at an earlyɐstage they may only be able to provide limited information about its business plan and operations because it does not have fully developed operations or a

long historyɇ The company may also only obligated to file information periodically regarding its businessɈ including financial statementsɇ A publicly listed companyɈ in contrastɈ is required to file annual and quarterly reports and promptly disclose certain events ɒ through continuing

disclosure that you can use to evaluate the status of your investmentɇ

Investment in personnelɇ An earlyɐstage investment is also an investment in the entrepreneur or management of the companyɇ Being able to execute on the business plan is often an important factor in whether the business is viable and successfulɇ You should be aware that a portion

of your investment may fund the compensation of the company’s employeesɈ including its managementɇ You should carefully review any disclosure regarding the company’s use of proceedsɇ

Possibility of fraudɇ In light of the relative ease with which earlyɐstage companies can raise fundsɈ it may be the case that certain opportunities turn out to be moneyɐlosing fraudulent schemesɇ As with other investmentsɈ there is no guarantee that investments will be immune from

fraudɇ

Lack of professional guidanceɇ Many successful companies partially attribute their early success to the guidance of professional earlyɐstage investors ȾeɇgɇɈ angel investors and venture capital firmsȿɇ These investors often negotiate for seats on the company’s board of directors and

play an important role through their resourcesɈ contacts and experience in assisting earlyɐstage companies in executing on their business plansɇ An earlyɐstage company may not have the benefit of such professional investorsɇ
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