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Regulation Crowdfunding 

UNDER THE SECURITIES ACT OF 1933 

\tlSndeBelts® 
A crowdfunding investment involves risk. You should not invest any funds in this offering unless 
you can afford to lose your entire investment. 

In making an investment decision, investors must rely on their own examination of the issuer and 
the terms of the offering, including the merits and risks involved . These securities have not been 
recommended or approved by any federal or state secmities commission or regulatory authority. 
Furthermore, these authorities have not passed upon the accuracy or adequacy of this document. 

The U.S. Securities and Exchange Commission does not pass upon the merits of any securities 
offered or the terms of the offering, nor does it pass upon the accuracy or completeness of any 
offering document or literature. 

These securities are offered under an exemption from registration; however, the U.S. Secmities and 
Exchange Commission has not made an independent determination that these securities are exempt 
from registration. 

See "Risk Factors" beginning on page.§. to read about factors you should consider before investing. 

THE OFFERING 

This is a Regulation Crowdfunding offering by SlideBelts Inc., a Delaware corporation (the "Company," 
"us" or "we") . We are offering securities throug h the issuance of Simple Agreements for Future Equity 
("Safes"), with the terms consisting of a $20 million valuation cap and 20% discount. We must reach our 
target investment goal of $150,000 by June 20, 2017, or our offerin g will expire. Oversubscriptions in 
excess of the target amount of up to $1,000,000 will be accepted on a first come, first serve basis . If the 
Company reaches its target amount prior to June 20, 2017, we may conduct a series of multiple closings, 
provided that the investors who have committed to the funds will be provided notice five business days 
prior to any such close. The minimum amount of securities that must be purchased is $250 per investor. 
The maximum amount of securities that can be purchased is $100,000 per investor. 



Investment 
SAFE (Simple Agreement for Future Equity) 
$20M valuation cap 120% Discount 
If you invest , you're betting the company will be worth more than $20M in the future. 

Investment Limitations: Investors are subject to the following limitations on the amount they may invest 
in this offering, as set forth below: 

• Annual income AND net worth greater than $100,000: 
o 10% of the lesser of your annual income or net worth, subject to a maximum of 

$100,000; 

• Annual income or net worth less than $100,000: 
o the greater of: $2,000 or 5 percent of the lesser of the investor's annual income or net 

worth. 

Note: You may include the income of your spouse for purposes of determining your annual income. Your 
net worth must exclude the value of your primary residence, and if you have a mortgage on your 
residence that exceeds its worth, you must include that negative equity for purposes of determining your 
net worth. 

Offering Exemption: This offering is being conducted by Start Engine Capital LLC ("Start Engine"), a 
leading investment crowdfunding platform, pursuant to Regulation CF, promulgated under Title III of the 
JOBS Act, and specifically Section 4(a)(6) of the Securities Act of 1933, as amended. 

THE COMPANY AND ITS BUSINESS 

SlideBelts Inc. is a wearable technology company that designs, manufactures and markets innovative 
"ratchet belts," which are patented belts made without holes. We were founded in 2007 by Brig Taylor. 
Brig and Michelle married in 2008 and by 2012, Brig quit his other job and began working full time at 
SlideBelts. SlideBelts is ranked #151 on Inc. Magazine's 500 fastest growing companies for 2016. 

Our Company's mission is to empower people through innovation in simple, stylish, wearable 
technology. Our tech-enabled belt products offer freedom from holes with a large collection ofleather and 
canvas belts. 

Our star product is the "Survival Belt," which was featured in 2014 on Kickstarter. Our Kickstarter 
campaign raised over $200,000 from over 2,000 backers, smashing our fundraising goal of $60,000 by 
over 333%. Our flagship product is the SlideBelts "Leather Ratchet Belt" which consistently maintains 
great customer feedback. 



Company Information. 

We formed the Company in 2013 as SlideBelts Inc., a California corporation. In 2016, we merged out the 
California corporation and reincorporated in Delaware as SlideBelts Inc., a Delaware corporation. The 
business was started in 2007. 

Our principal executive offices are located at 4818 Golden Foothill Pkwy Unit #9, El Dorado Hills, CA 
95762, and our telephone number is+ 1 (888) 754-3311. Our website address is 
https://www.slidebelts.com. Information contained on, or that can be accessed through, our website is not 
incorporated by reference into this Offering Statement, and you should not consider information on our 
website to be part of this prospectus. The SlideBelts design logo, "SlideBelts" name and our other 
registered and common law trade names, trademarks, and service marks are the property of SlideBelts. 

As a first-time user of equity crowdfunding under Title III of Regulation CF, we intend to take full 
advantage of the exemption from audit requirements under the Regulation CF rules, including the rule 
that financial statements of the issuer must be audited by an independent auditor. As an issuer relying on 
these rules for the first time we are permitted to provide reviewed rather than audited financial statements. 
We do not have any relevant financial statements available that have been audited by an independent 
auditor. 

Supply Chain Customer Base. 

Raw materials essential to our businesses are purchased worldwide in the ordinary course of business 
from numerous suppliers. In general, these materials are available from multiple sources. We currently 
distribute our product nationally by driving online stores within the California area and beyond. 



Intellectual Property and Research and Development. 

Trademark Patents 
Description Serial Description Patent 

Number Number 
Full "SlideBelts" design mark 86054611 Main SB Utility 9149090 

(SlideBelts main logo). Patent 
Fleur-de-lis design mark 863 73509 Survival Strap Utility 9351526 
(Winged Logo hr itself). Patent 

CARRY LESS. ADVENTURE 86315065 Main SB Patent 3 9370223 
MORE. [Word Mark] 
Gird Up Your Loins 86060620 Skinny Buckle Design D776568 

Acquired in May 2016 Patent 
SIMPLE. SUBTLE. STYLISH. 87033550 

Pending Trademark Pending Patents 
Description Application Description Application 

Number Number 
SURVIVAL BELT 87/158,898 Hunter/Survival 15/215,522 

Buckle UP 4 
Stylized mark of 86/937174 Belts with Integrated 15/166,986 

"SlideBelts" Adjustment Slots 
without the Fleur-de-lis 

Belt Hanger 29/569,8 78 
Wallet 29/564,423 

Liabilities. 

Liabilities are discussed in more detail in the Financial Statements. The Company has several outstanding 
short-term debt obligations including a long-term SBA loan with $573,051 left on the note as ofMarch 
10, 2017. The current interest rate is 6.25% but will fluctuate annually according to the Wall Street 
Journal Prime Rate, plus 2. 75%. 

Litigation. 

We are not aware of any pending litigation against us. 

Other Relevant Information. 

We may concurrently open a Regulation D offering in addition to the Regulation Crowdfunding offering 
presently submitted. If we do a concurrent Regulation D offering, we will likely offer different investment 
terms to the accredited investors than the securities offered under Section 4(a)(6) of the Securities Act. 

For more information about the company and its business please see the "Company" tab on the 
company's profile on StartEngine.com and Exhibit C to the Form C of which this Offering Memorandum 
forms a part of the entire offering materials. 

Third Party or Related Transactions. 

There were no transactions in which the issuer was or is to be party and the amount involved exceeded 
5% of the aggregate amount of capital sought by the company under Regulation CF. 



THE TEAM 

Officers and Directors 

Bl'ig T• ylol' 
Fowukr&CEO 

)ficbelle Taylor 
Pr~~i/kr,J.. DuulQr 

);;l\'luesh Slu&h 
CFO, J>lrutor 

Frederick Lillev 
COO, Dir.a« 

Clll'is Cordon 
Dluctor 

Brig Taylor is the Founder and CEO ofSlideBelts. Having setved as a Director of the company 
since 2 0 I 3, Brig has held his current position as Slide Bel ts' Chief Executive Officer since 2 0 I 5. 
Previously, he held the offices of Chief Financial Officer, Secretary and Chief Operations Officer for 
Slide Belts. Brig has more than IO years of experience running and operating SlideBelts, having started 
the company in 2007 as a sole proprietorship for a few years before ultimately forming SlideBelts Inc. 
Brig graduated from B YU in 20 IO and has been married to Michelle Taylor since 2008. 

Michelle Taylor has held her current position as SlideBel ts' President, Secretary, and Creative 
Director since 2015 and has served as a Director of the company since 2 0 I 3. Previously, she he! d the 

office of Chief Executive Officer for SlideBelts and has accumulated more than 9 years of experience 
running and operating the business. In her current role, Michelle 1 eads the creative direction for the 
SlideBelts brand in all internal and outward-facing materials. Her attention to detail has played a key role 

in the growth of the business and quality of its products. Michelle graduated from B YU in 2 0 IO and 
married Brig Taylor in 2008. 

Navinesh Singh has setved as Director and the Chief Financ:i al Officer of the Company since 
2015. He started with SlideBelts in 2014 bringing I 3 years of business experience serving in various 
leadership roles with IT solutions and data hosting providers. He attended California State University, 
Sacramento. 

Frederick "Rick" Lilley has setved as Chief Operations Officer of the Company since 2015. He 
started with SlideBelts in 20 14 bringing 15 years o ffashion, retail and leadership experience setving in 
various roles for Vans Inc. He graduated from Baker College in Flint, Mi. 

Chris Gordon has setved as a Director of the Comp any since 2013. Chris has been a civil litigator 
for over 13 years. He is the founder o fThe Gordon Law Firm. He is an Angel Investor in the company. 

Number of Current Employees: 27 total employees 

TA.SC MATTERS 

EACH PROSPECTIVE PURCHASER SHOULD CONSULT WITH HIS OWN TAX AND ERISA 
ADVISOR AS TOT HE PARTICULAR CONSEQUENCES TO THE PURCHASER OF THE 
PURCHASE, OWNERSHIP AND SALE OF THE PURCHASER'S SECURITIES, AS WELL AS 
POSSIBLE CHANGES IN THE TAX LAWS. 



TO INSURE COMPLIANCE WITH THE REQUIREMENTS IMPOSED BY THE INTERNAL 
REVENUE SERVICE, WE INFORM YOU THAT ANY TAX STATEMENT IN THIS 
OFFERING STATEMENT CONCERNING UNITED STATES FEDERAL TAXES IS NOT 
INTENDED OR WRITTEN TO BE USED, AND CANNOT BE USED, BY ANY TAXPAYER FOR 
THE PURPOSE OF A VOIDING ANY TAX-RELATED PENALTIES UNDER THE UNITED 
STATES INTERNAL REVENUE CODE. 

ANY TAX STATEMENT HEREIN CONCERNING UNITED STATES FEDERAL TAXES WAS 
WRITTEN IN CONNECTION WITH THE MARKETING OR PROMOTION OF THE 
TRANSACTIONS OR MATTERS TO WHICH THE STATEMENT RELATES. EACH 
TAXPAYER SHOULD SEEK ADVICE BASED ON THE TAXPAYER'S PARTICULAR 
CIRCUMSTANCES FROM AN INDEPENDENT TAX ADVISOR. 

Potential purchasers who are not United States residents are urged to consult their tax advisors regarding 
the United States federal income tax implications of any investment in the Company, as well as the 
taxation of such investment by their country of residence. Furthermore, it should be anticipated that 
distributions from the Company to such foreign investors may be subject to UNITED STATES 
withholding tax. 

EACH POTENTIAL PURCHASER SHOULD CONSULT HIS OR HER OWN TAX 
ADVISOR CONCERNING THE POSSIBLE IMPACT OF STATE TAXES. 

RISK FACTORS 

THERE ARE SIGNIFICANT RISKS AND UNCERTAINTIES ASSOCIATED WITH AN 
INVESTivIENT IN THE COMP ANY AND THE SECURITIES. THE SECURITIES OFFERED 
HEREBY ARE NOT PUBLICLY-TRADED AND ARE SUBJECT TO TRANSFER RESTRICTIONS. 
THERE IS NO PUBLIC MARKET FOR THE SECURITIES AND ONE MAY NEVER DEVELOP. AN 
INVESTivIENT IN THE COMP ANY IS HIGHLY SPECULATIVE. THE SECURITIES SHOULD NOT 
BE PURCHASED BY ANYONE WHO CANNOT BEAR THE FINANCIAL RISK OF THIS 
INVESTivIENT FOR AN INDEFINITE PERIOD OF TIME AND WHO CANNOT AFFORD THE 
LOSS OF THEIR ENTIRE INVESTMENT. 

THESE SECURITIES INVOLVE A HIGH DEGREE OF RISK THAT MAY NOT BE 
APPROPRIATE FOR ALL INVESTORS. THIS OFFERING ivIEMORANDUM DOES NOT 
CONSTITUTE AN OFFER IN ANY JURISDICTION IN WHICH AN OFFER IS NOT PERMITTED. 

PRIOR TO CONSUMMATION OF THE PURCHASE AND SALE OF ANY SECURITY THE 
COMPANY WILL AFFORD PROSPECTIVE INVESTORS AN OPPORTUNITY TO ASK 
QUESTIONS OF AND RECEIVE ANSWERS FROM THE COMPANY AND ITS MANAGEMENT 
CONCERNING THE TERMS AND CONDITIONS OF THIS OFFERING AND THE COMP ANY. NO 
SOURCE OTHER THAN THE INTERivIEDIARY HAS BEEN AUTHORIZED TO GIVE ANY 
INFORMATION OR MAKE ANY REPRESENTATIONS OTHER THAN THOSE CONTAINED IN 
THIS FORM C, AND IF GIVEN OR MADE BY ANY OTHER SUCH PERSON OR ENTITY, SUCH 
INFORMATION MUST NOT BE RELIED ON AS HAVING BEEN AUTHORIZED BY THE 
COMPANY. 



PROSPECTIVE INVESTORS ARE NOT TO CONSTRUE THE CONTENTS OF THIS OFFERING 
ivIEMORANDUM AS LEGAL, ACCOUNTING OR TAX ADVICE OR AS INFORMATION 
NECESSARILY APPLICABLE TO EACH PROSPECTIVE INVESTOR'S PARTICULAR 
FINANCIAL SITUATION. EACH INVESTOR SHOULD CONSULT HIS OR HER OWN 
FINANCIAL ADVISER , COUNSEL AND ACCOUNTANT AS TO LEGAL, TAX AND RELATED 
MATTERS CONCERNING HIS OR HER INVESTivIENT. THE SECURITIES OFFERED HEREBY 
WILL HA VE TRANSFER RESTRICTIONS. NO SECURITIES MAY BE PLEDGED, 
TRANSFERRED, RESOLD OR OTHERWISE DISPOSED OF BY ANY PURCHASER EXCEPT 
PURSUANT TO RULE 501 OF REGULATION CF. INVESTORS SHOULD BE AWARE THAT 
THEY WILL BE REQUIRED TO BEAR THE FINANCIAL RISKS OF THIS INVESTivIENT FOR AN 
INDEFINITE PERIOD OF Tiivffi. 

NASAA UNIFORM LEGEND 

IN MAKING AN INVESTivIENT DECISION INVESTORS MUST RELY ON THEIR OWN 
EXAMINATION OF THE PERSON OR ENTITY CREA TING THE SECURITIES. 

Forward Looking Statement Disclosure 

This Offering Memorandum and any documents incorporated by reference herein or therein contain 
forward-looking statements and are subject to risks and uncertainties. All statements other than 

statements of historical fact or relating to present facts or current conditions included in this Offering 
Memorandum are forward-looking statements. Forward-looking statements give the Company's current 
reasonable expectations and projections relating to its financial condition, results of operations, plans, 
objectives , future performance and business. You can identify forward-looking statements by the fact that 
they do not relate strictly to historical or current facts. These statemen ts may include words such as 
"anticipate, 11 "estimate, 11 "expect, 11 ''project, 11 ''plan, 11 "intend, 11 "believe, 11 "may, 11 "should, 11 "can have, 11 

"likely" and other words and terms of similar meaning in connection with any discussion of the timing or 

nature of future operating or financial performance or other events. 

The forward-looking statements contained in this Offering Memorandum and any documents 

incorporated by reference herein or therein are based on reasonable assumptions the Company has made 
in light of its industry experience, perceptions of historical trends, current conditions, expected future 
developments and other factors it believes are appropriate under the circumstances. As you read and 
consider this Offering Memorandum, you should understand that these statements are not guarantees of 
performance or results. They involve risks, uncertainties (many of which are beyond the Company's 
control) and assumptions. Although the Company believes that these forward-looking statements are 
based on reasonable assumptions, you should be aware that many factors could affect its actual 
operating and financial performance and cause its performance to differ materially from the performance 
anticipated in the forward-looking statements. Should one or more of these risks or uncertainties 
materialize, or should any of these assumptions prove incorrect or change, the Company's actual 
operating and financial performance may vary in material respects from the performance projected in 
these forward-looking statements. 

Any forward-looking statement made by the Company in this Offering Memorandum or any 
documents incorporated by reference herein or therein speaks only as of the date of this Offering 
Memorandum. Factors or events that could cause our actual operating and financial performance to 
differ may emerge from time to time, and it is not possible for the Company to predict all of them. The 



Company undertakes no obligation to update any forward-looking statement, whether as a result of new 
information, future developments or otherwise, except as may be required by law. 

Risks Related to the Company's Business and Industry 

We l,ave a limited operaung history of proftis upon which you can evaluate our performance, and 
accordingly, our prospects must be consi.dered in light of the risks that any new company encounters. 

We were most recently reincorporated under the laws of the State of Delaware on April 29, 2016. Before 
that, our company was incorporated under the laws of the State of California on June 10, 2013. While the 
business has been around since 2007 it was not fully staffed or operated for several years. Accordingly, 
we have a limited history upon which an evaluation of our prospects and future performance can be made. 
Our proposed operations are subject to various business risks associated with new enterprises. The 
likelihood of our creation of a viable business must be considered in light of the problems, expenses, 
difficulties, complications, and delays frequently encountered in connection with the growth of a 
business, operation in a competitive industry , and the continued development of advertising, promotions, 
and a corresponding consumer base. We anticipate that our operating expenses will increase for the near 
future. You should consider the our business, operations and prospects in light of the risks, expenses and 
challenges faced as an emerging growth company. 

We have incurred operaung losses in the past, expect to incur operaung losses in the future, and may 
never achieve or maintain profiiability. 

We have experienced net losses in the last three fiscal years. In 2013, we were profitable. As of the year 
ended December 31, 2015, however, we experienced a net loss of $309,497 and for the year ended 
December 31, 2016, we experienced a net loss of $17,366. We expect our operating expenses to increase 
in the future as we expand our operations. We will incur additional legal, accounting, and other expenses 
for raising a Regulation Crowdfunding campaign. If our revenue does not grow at a greater rate than our 
expenses, we will not be able to achieve and maintain profitability. We may incur significant losses in the 
future for many reasons, including without limitation the other risks and uncertainties described in this 
Offering Memorandum. Additionally, we may encounter unforeseen expenses, operating delays, or other 
unknown factors that may result in losses in future periods. If our expenses exceed our revenue, our 
business may be seriously harmed and we may never achieve or maintain profitability. 

Our industry is highly .fragmented and rapidly changing. 

The retain and apparel industry in particular has gone through significant structural changes in consumer 
buying behaviors and shifting consumer demands. Online stores have evolved much faster over the last 
several years than in the past as consumers shift to online buying platforms and omni channel operations. 
Accordingly, our operations and profitability are heavily dependent upon both the ability to target our 
customers in a crowded marketplace and on our ability to anticipate, identify and capitalize upon new 
consumer demands. Ifwe fail to anticipate , identify or react appropriately, or in a timely manner , to our 
consumer expectations, we could experience reduced consumer acceptance of our products, a diminished 
brand image and higher markdowns. These factors could result in lower selling prices and sales volumes 
for our products and could have a material adverse effect on our results of operations and financial 
condition. 

We may develop and offer new products. 



There are substantial risks and uncertainties associated with creating, producing and marketing new 
products in the retail industry, particularly in instances where the market is saturated with alternative 
goods. In developing and marketing new wearable products, we may invest significant R&D resources. 
Initial timetables for the development and launch of new products may not be achieved and price and 
profitability targets may not prove feasible. We may not be successful in introducing new products in 
response to industry trends or developments in technology, or those new products may not achieve market 
acceptance. As a result, we could lose business, be forced to price products and services on less 
advantageous terms to retain or attract clients, or be subject to cost increases. As a result, our business, 
financial condition or results of operations may be adversely affected. 

Our products may be subject to governmental regulations affecti,ng wearable technologies. 

Due to the options added in our wearable tech, certain state and local laws and regulations govern the 
production and design of our belts, including but not limited to compliance with privacy laws (GPS), 
California buckle-knife laws, and survivor designs for combustible fire starters. When possible we try to 
work within the confines of the law. However, noncompliance with such laws and regulations may cause 
the appropriate government agency to put a stop hold on our products, restricting our ability to conduct 
business, assess additional taxes, interest and penalties or result in the imposition of significant fines. 

Reducti,ons in sales of our products will have an adverse effect on our profitability and ability to 
generate cash to fund our business plan. 

The following factors, among others, could affect continued market acceptance and profitability of our 
products: 

• the introduction of competitive products; 
• changes in consumer preferences among wearable tech; 
• changes in consumer buying habits, including trends away from certain retail goods, 
• changes in consumer perception regarding the durability of our products; 
• the level and effectiveness of our sales and marketing efforts; 
• any unfavorable publicity regarding our brand; 
• litigation or threats oflitigation with respect to our products; 
• the price of our products relative to other competing products; 
• price increases resulting from rising commodity costs; and, 
• introduction of competitive or lower priced goods from major ecommerce companies such as Amazon 

Adverse developments with respect to the sale of competitive products would significantly reduce our net 
sales and profitability and have a material adverse effect on our ability to maintain profitability and 
achieve our business plan. We can guard against that by enforcing our patents and other intellectual 
property rights surrounding our Company. 

Risks Related to the Securities 

Safes are inherently risky like converti,ble notes hut less f avorahle for the investor 

A Safe ("Simple Agreement for Future Equity") is an agreement that grants the holder the right to equity 
at a later date, similar to a convertible note, but with four key legal differences: 



• Unlike a convertible note, a Safe is not a debt instrument. A Safe is neither debt nor equity but a 
security that may or may not convert to equity at a later date. There are no voting rights attached 
to the Safe. 

• It is not possible for the Safes to convert to the Class A Common Stock unless we decide to issue 
Preferred Stock , which would be for the principal purpose of taking investment capital. 

• Debt instruments have maturity dates. Safes (including the one in this offering) do not. 
• Debt instruments have interest rates. Safes (including the one in this offering) not. 

Despite their name implying otherwise, Safes are an investment vehicle and, like any investment vehicle, 
are inherently risky. You should be aware that while Safes have become a popular method to raise capital 
for early stage startup companies, not everyone agrees that they are a good investment vehicle for the 
issuer or the investor. 

There is not now and likely will not be a public market for the Safes. Because the Safes have not been 
registered under the Safes Act or under the securities laws of any state or non-United States jurisdiction , 
the Safes have transfer restrictions and cannot be resold in the United States except pursuant to Rule 501 
of Regulation CF. It is not currently contemplated that registration under the Securities Act or other 
securities laws will be effected. Limitations on the transfer of the Safes may also adversely affect the 
availability or price that you might be able to obtain for the Safes in a private sale. The Company has 
exerted control over every transfer or sale of the Safes. Purchasers should be aware of the long-term 
nature of their investment in the Company. Each Purchaser in this Offering will be required to represent 
that it is purchasing the Safes for its own account , for investment purposes and not with a view to resale 
or distribution thereof. 

The Safes will not be freely tradable until at least one year from the initial purchase date, but may never 
have a secondary market for resale. The Company may repurchase the Safes at 120% of fair market value 
upon a liquidation event or sale of the Company as provided in this Safe. Although the Safes may be 
tradeable under federal securities law, Company corporate documents and state securities regulations may 
prevent Purchaser from realizing any return on investment for an extended period of time. Each Purchaser 
should consult with his or her attorney. 

Safes may possibly never convert to equity. 

Since the trigger event for the Safe to convert into non-voting equity is the issuance of Preferred Stock, 
and there is no guarantee that will happen, the Safe holders may be unable to exercise their equity rights 
under the Safe. 

Neither the Offering nor the Safes have been registered under federal or state securities laws, leading 
to an absence of certain regulaaon applicable to the Company. 

No governmental agency has reviewed or passed upon this Offering, the Company or any securities of the 
Company. The Company also has relied on exemptions from securities registration requirements under 
applicable state securities laws. Investors in the Company , therefore , will not receive any of the benefits 
that such registration would otherwise provide. Prospective investors must therefore assess the adequacy 
of disclosure and the fairness of the terms of this offering on their own or in conjunction with their 
personal advisors. 

No guarantee of return on investment 



There is no assurance that a Purchaser will realize a return on its investment or that it will not lose its 
entire investment. For this reason, each Purchaser should read the Form C and all Exhibits carefully and 
should consult with its own attorney and business advisor prior to making any investment decision. 

A majori,ty of the Company is owned by a small number of owners. 

The Company is currently owned by a few owners but only l\1r. Taylor has voting control in the 
Company. Subject to any fiduciary duties owed to owners or investors under Delaware law, l\1r. Taylor 
may be able to exercise significant influence matters requiring owner approval, including the election of 
directors, approval of significant Company transactions, and he will have unfettered control over the 
Company's management and policies. You may have interests and views that are different from l\1r. 
Taylor's. For example, l\1r. Taylor may support proposals and actions with which you may disagree. The 
concentration of ownership could delay or prevent a change in control of the Company or otherwise 
discourage a potential acquirer from attempting to obtain control of the Company, which in tum could 
reduce the price potential investors are willing to pay for the Company. In addition, a single owner could 
use his voting influence to maintain the Company's existing management, delay or prevent changes in 
control of the Company, or support or reject other management and board proposals that are subject to 
owner approval. 

The Safes will he effectively subordinate to any of our debt that is secured. 

The Safes will be unsecured, unguaranteed obligations of the Company and will be effectively 
subordinated to any present or future secured debt obligations that we may incur in the future to the extent 
of the value of the assets securing that debt. The effect of this subordination is that if we are involved in a 
bankruptcy, liquidation, dissolution, reorganization or similar proceeding, or upon a default in payment 
on, or the acceleration of, any of our secured debt, if any, our assets that secure debt will be available to 
pay obligations on the Safes only after all debt, if any, has been paid in full from those assets. Holders of 
the securities will be subordinate to any debtholders. The remaining assets of the Company will be shared 
with the Safe holders ratably with the stockholders. We may not have sufficient assets remaining to pay 
amounts due on any or all of the Safes then outstanding. 

We are not restricted from incurring additional debt or other liabilities. Ifwe incur additional debt or 
liabilities, your Safe may be subordinate to the payment of principal or interest on such other future debt 
and our ability to pay our obligations on the Safes could be adversely affected. We expect that we will 
from time to time incur additional debt and other liabilities. In addition, we are not restricted from paying 
dividends or issuing or repurchasing our equity interests. 

The standard Y Combinator Safe instrument has been significantly modified. 

We have significantly modified the standard Y Combinator Safe to comport with Regulation 
Crowdfunding. In addition, we have made material changes to the Safe including, but not limited to, 
converting Safe holders to common stock instead of preferred stock, removing investor pro rata rights, 
acquiring a repurchase right in favor of us, creating a class of non-voting shares for all Class A Common 
Stockholders, and adding a class action waiver and arbitration clause. Please review the Safe in detail. 

The provisions of the Safes relati-ng to a liquidation event or change of control transactions will not 
necessarily protect you. 

The provisions in the Safes will not necessarily afford you protection in the event of a transaction that 
may adversely affect you, including a reorganization, restructuring, merger or other similar transaction 
involving us. These transactions may not involve a "liquidation event" or "change of control" which 



would to trigger these protective provisions. Except in certain circumstances, the Safes will not permit the 
holders of the Safes to require us to repay the obligations the Safes in the event of a takeover, 
recapitalization or similar transaction. 

You will not have a vote or influence on the management of the Company. 

All decisions with respect to the management of the Company will be made exclusively by the Board of 
Directors and Class B holders of the Company. You will not have the right or power to take part in the 
management of the company and will not be represented on the board of managers of the Company. 
Accordingly, no person should purchase a Safe unless he or she is willing to entrust all aspects of 
management to the Company. In addition to the risks listed above, businesses are often subject to risks 
not foreseen or fully appreciated by the management. It is not possible to foresee all risks that may affect 
us. Moreover, the Company cannot predict whether the Company will successfully effectuate the 
Company's current business plan. Each prospective Purchaser is encouraged to carefully analyze the risks 
and merits of an investment in the Safes and should take into consideration when making such analysis, 
among other, the Risk Factors discussed above. 

The Bylaws provide us wi,th the Right of First Refusal 

Even if your Safes convert to Class A Common Stock, the Company will have the right of first refusal to 
purchase any stock if you later intend to sell it. Company may exercise this right freely and without 
restriction, provided that all stock is purchased in the exercise of its rights. In addition, the company 

THE SECURITIES OFFERED INVOLVE A HIGH DEGREE OF RISK AND MAY RESULT IN THE 
LOSS OF YOUR ENTIRE INVESTMENT. ANY PERSON CONSIDERING THE PURCHASE OF 
THESE SECURITIES SHOULD BE AWARE OF THESE AND OTHER FACTORS SET FORTH IN 
THIS FORM C AND SHOULD CONSULT WITH HIS OR HER LEGAL, TAX AND FINANCIAL 
ADVISORS PRIOR TO MAKING AN INVESTMENT IN THE SECURITIES. THE SECURITIES 
SHOULD ONLY BE PURCHASED BY PERSONS WHO CAN AFFORD TO LOSE ALL OF THEIR 
INVESTMENT. 

OWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIES 

Ownership 

































































• If a StartEngine issuer reaches their target offering amount prior to the deadline , they 
may conduct an initial closing of the offering early if they provide notice about the new 
offering deadline at least five business days prior to the new offering deadline (absent a 
material change that would require an extension of the offering and reconfirmation of the 
investment commitment). Stai1Engine will notify investors when the issuer meets its 
target offering amount . Thereafter, the issuer may conduct additional closings until the 
offering deadline . 

Minimum and Maximum Investment Amounts 

• In order to invest, to commit to an investment or to communicate on our platform, users 
must open an account on StartEngine Capital and provide certain personal and non­
personal information including information related to income, net worth, and other 
investments. 

• Investor Limitations: Investors are limited in how much they can invest on all 
crowdfunding offerings during any 12-month period. The limitation on how much they 
can invest depends on their net worth ( excluding the value of their primary residence) and 
annual income. If either their annual income or net worth is less than $100,000, then 
during any 12-month period , they can invest up to the greater of either $2,000 or 5% of 
the lesser of their annual income or net worth. If both their annual income and net worth 
are equal to or more than $100,000, then during any 12-month period, they can invest up 
to 10% of annual income or net worth, whichever is less, but their investments cannot 
exceed $100,000. 
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