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All-in-one site for motor enthusiasts to discover, build,

& share custom rides
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Why you may want to support us...
Techstars Graduate (Mobility '15)
Official Partner of the Detroit Auto Show
Partnered with Ford at SEMA "5 & "6
Over 350 Official Brand Profiles
Over 3 Million Pageviews to Date

Over 60,000 Images uploaded and tagged
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The Motor Enthusiast Market is Huge

But there is no one place for them to get everything they need.

There ars tens of the

1ses on only one very

sites for ene madel (L. there &

enthusizsts h nc hours and hours sea

the wieb.

40 Million Americans

are passionate about their cars and motorcycles
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DPladorms that Comb: iscovery, S & Services

The Solution: One Website for Planning & Sharing Custom Builds

It's marketplace meet forum. Discover, buy, sell, share your custom
ride in one place.
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How Motoroso Works

Discovery

The human b: r suilds

through a visu

rocesses image X fastert
feed, like on Hourz interest.

2t $0 Users

Engage & Share
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Buy & Hire
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Lest service dersfora
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We're Young & Growing Fast

With plenty of elbow grease and determination, Motoroso has been
growing consistently and attracting big brand profiles.
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official brand profiles created

60,000

photos uploaded & tagged

Meet Some of the Official Brands on Motoroso

We've given brands, shops, & media a new way to engage their most
passionate customers.

See Moterose in Action

>

What is Motorcso?

>

Motoroso for Professionals

»

Motoroso's Interactive Kiosks

>
LIVE Interview with Fox San Diego

Qur Journey So Far

In just two years, we've been accepted into a top startup accelerator
and became an exclusive interactive content partner for the Detroit
Auto Show—one of the largest auto shows in North America.
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How Your Investment Will Help Us

,C

Motoroso for Professionals

We'll be Suilding out th

‘for Profeseionals’ platiorm feature, helping chops show off their

work

-



Building a Marketplace

We'll be building out the marketplace features ta enable usars to shop, buy, and review

Accelerating User Growth

We'll be focu:
lifetime value

Join Us for the Ride!

1 on lowering cur customer acqu osts and increasing our customer

sed with

building things in the garage with my dad, I've been obs
care, motereyeles, boats and airplanes. If it's got & motor in it, I probably want te tinker
with it. Whether or not you can you relate te that, I'm sure you kuow someone whe has a
borderline unhealthy relacicnship with automotive or powersorts. There's 40 Million of
s

Since my earlisst ¢

because | love building things. I've bess
10 years. Andn

My other cbsession is startu

valley tech startups for nea ww 1 have my dream job, b

combining my passion for cars with building a camsany that serves the industry 1 love

Startups ave really hard work. Pulling long fioirs ané avercarring endless obs

easy, but when it's & "labor of love™, it suddenly dossn’s feel like wark,

I'm inviting you to invest iz Motoroso. Here’s

A

to zeeredited investars, but now it's pessible to own a piece of Mororose, no matter how

cecase to invest early in a company with this potential has previcusly only been available

large or small.

Motorose needs to exist, IPs ridiculous that it dossn't already, given haw much money this
i te find

2ad tc bring enth it easier for peopls

market epends. We asts togethar and mzks it ez
ideas, products, servics providers, share their builds back to the w:

an industry as large as this etill struggles with eutdated websites and co

It's crazy that

munit;

You'llbe g an sntrepreneur who's passionate about his mission, bringing his dream
T TS s Rk e AR el T A TR s e

out. T can't think of anything better than working hard to make moray for my friend

tamily, anc fellow gearheads.. ic's the onl
already,

g that could motivate me more than
S,

Alex Littlewoad, CEO

Investor Q&A

What does your company do? ~

ation for automotive and moterey
ds, and click ri

articles and how-ro's. Our interac

Motorose is your new dest: inspiration. Do a quick

visusl search, explora buil

t in the image to expose praducts, videos,

ive platform makes it easy to gat inspired, and soon wel

build a product marketplace where you can purchase products from sellers vou trust, and

find the best installation shop to hel;

ts have been waiting for.

ith the project. It's the modem wab experie

enthu

Where will your company be in 5 years? -

The 40 million Americans whe love cars & motareycles cursently spend hours scouring

at

through old-schaol forums, hunting for the parts they want—across 10,000+ websites 1

mostly look like they're Zrom the '9us. Motoroso will bring it all together in one place. We're
iving users a b

an effective way to engage with their most passionate customers. That's why we already

¢ experience, we're also civing brands and service providers

not only

have 350+ official brand profiles from Ford to BMW.
What is Motoroso? -
Motoroso is a website where sutamotive and power sports enthusiasts plan, build, and

share their dream vehicle projects. Essentially, we help people find ideas and inspirations
terest and

fort modeled after T

ir projects via a unique new sharing platfo
Houzz.com. We help them purchase products and hire service providers all while fostering

a community of vehicle enthusiasts. But the thing that makes the Maotaroso experience

most unique is that users can add an interactive layer over their images to rag parts and

accessories, videos, how-tos, and articles richt within a photo so other users can explore
their build by clicking right within that photo. I's & really unigue wey tor exploring

autometive and power sports content.

How did Motoroso start? ~

Tthink it really roots all the way back to my childhood to be honest. Me and my dad would
work on car, motereycle, and airplane stuff together. We actually built a home built
lane in the garage together when [ was a kid. We later flew across country all the way
for the world's largest air show, Oshkosh. One of my best memories as a child
s spanding a week flying back and forth 1o Wisconsin, and sharing a nassion for all things
maotor-driven with my dad. My pi got irvalvad in madify
and restoring cars. | even raced motorcycles for a period of time in the AIM and WERA,
1 the West Coast. My passion for this stuff has been

on just avalved fram the

which are road racing series out here
part of my entii

& massiy = life sinee niy earliest memories.

Tnspired by my exparience working at a Pinteres: marketing srartup and using Houzzacom
te ramadel my heme, the idea for Motoroso started brewing in late 2013, | started by

sketching out some ideas for what 1 thougat the plaiferm should do and what it could lock
like. I <hen tock a week off work and went to SEMA, which is our industry trade show. It's
also the fifth largest trade show in the world, which sursriszs most people. It's a massive
glabal event. Never having werked in the industry, T had never been to SEMA and got a
rude awakening. Whan T gat thare, there wera somethin 2 8,000 exhibitars and 1.5
milion square f exnioitor spave. That was great for me because [ just went around
and talked to literally as many pecple e L could. | shared my ides, and gt & ton of
feedback and validation for the cencept. People were very encouraging and wanted te see
it come to
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have happy cus
tn

of not ever

amers and we're doing things that they want, we're going to keep doing

d we're going to power through whatever it takes to meke that happen. A big part

ing that fee like everything was comy

etely falling apart is that wi
never, at any given point, over externded ourselves. We never built out the team too large or

o take an too rmuch, or spend tao much money.

Why is your team the one to conquer this space? -

I'm a little bit of a unique case in some regard. I was one of the only solo founders ever
accepted inta the Techstars accelerator program. More often than nof, startups that have
5.1
erience working together. | think
that really, really matters when you have a very, very young founder. I'm 38 years old and

co-founders are ded to he the ones that have the best odds of suc

think to see teame that hav

I've been in startups for 16 years, so T have a lot of experience in rallying t
right jobs together to accomplish goals.

right people

for

| in the early days, try ta find an sarly co-founder, to start the company before I ever

even worked on it. T found an early person who wonld com

on and join the cormpany for

equity only. Ws worl
our beta, Ul
a close friend of ours and helps as needed, which is great!

on Motoroso for the first year together and that was how we got

ately, it wasn't a good fit for him and he departed the company, but he's szill

As founder, what are you greatest worries? -

Tden't

in bed worrying about everything that's a problem. T go to bed and T generally

Lfocus on having
blems and | wo:

try to make s
life. Sure, [ hav

rspective and calm about everything in
s, but when L go o sleep, I'm taink:
about everything that's good and positive. The only thing that keeps me up at night is
when I'm mayhe too excited That ae fron, esnecially this

ally happens pretry

annauncement that we have with the Detreit Auto Show, and «

r partnership with Ford,

which has been so good. These things rezlly get me fired up and | get pretty excited.

What worries me is if a competitor sees what we're doing and wants to maybe exactly
mimie what we're doing and then get funded more than we do and hire 10 people and
autpace us in development, I rhink thar's certainly a fair cancern. It alse, again, doesn't
really worry me that much because this iz a really big industry and Tthink a risi i
all ships. Maybe 10
for it to be Mezoroso, but there’s lots of suceess to be had along the wey.

ars from now there will be one clear winner, and | certainly

1sametimes worry about the tech aspect of things, when there's a slig
»f the thin s

going down vehile U'm asleap. | nate tae ides of anykady ner having a positive expariance

hat worries me

5 hiving @ negative ax

)

with cur technology. These things worry me because | am rot a software developer, even
though P'm more technical than your average business person. I cannot get in and build
features and funetionality or necessarily fixz the bugs. I rely on my part time developers, to
help with thar. T think thase are the two things that probakly worty me the moar, bur the

rast of the time T am kaving a blags doing Matornse. T waks up every single merning, Tget
to talk to the best brands in the industry, and losk at cool co L and engage with prople
that love this stuif &s much as I do. [ frankly cculdn't create & better job for myself than
what I'm doing right n m pretty much, mos: of the time, loving it.

How will you spend the money raised on Wefunder? -

The next majs b, ane the rsazon that we're raieing this funding now te

art ramping
and sealing “Motereso for Prolessionels” to help service providers and shops de what they
do better, as well as build that marketplace for preducts, which is & prety <
underta

gnifieant
g, and get that product marketplace laurched and start moving the eales of

praduets thraugh thar

To advance the “Mezorose for ssionals” product, we'll invest in building 2 sales and

marksting team to grow adopticn and revenue. We will be adding a few more meaningful
f es 7o that

foa oduet, and make it 2acier to sell. As a solo founder you want to be

foeusing on growth marketing, but you have all of the operation of the entire company in

your lag, sa really doing it consistently is quite s challange, Tnvesting in Sles and

Marketing will help a ot with this.

Further investment will be dedicated to building cut cur product database and our
marketplace furctionality and driving our firet sales through that trancactional platform in

2017, Much if this will depend upen how much we raise with this campaign, but we're

excited te devalop the product marketplzce to demonstrate how profirable of a business

that can be.

Why use Regulation Crowdfunding and raise from everyone? -

Tl tell you what I like most about the idea of cr:

néing: it's that far my friends, my

iast brothers and sisters, thi for them to own a

that ['m building FOR them. I'm pa

family, and my enth

n opportu

[ el

plaseors

building it for me, baca

want this so bacly, but 'm really building it for this industry and this community tha: [

love

Tlave the idea of the comm

of Motoraso when we've gro

As soon as 'Reg CF becane possible is

figqure out where would be the right p!

May 2018, 1t intrigued me. It tock a few menths 1o

e to do a campaigrn like this and make this
annauneement. And clearly the partnership we have with the Detrait Auta Shov is a great

platform to lzunch this campaigr ard attract the i try's enthusiasts to owning s

portion of Motoroso as we suild and grow tais platform.

Financials

Motoroso hag financizl szatements ending Decamber 31 2016, Our cask in hand is

$110,000,

as of May 2020, Ovar the three months srier, revenues averaged $10,000/menth, cost of

goods sold hias averaged $8,000/month, and operational sxoenses have averaged

$7,000/month.



$127,273 +524%

Revenue

520401

2018

INCOME

At a Glance

Raised in 2019

@ Revenues

$-96,557

-$357,254

BALANCE

e 21

$0 [oo%

Short Term Debt

$110,000
Cash en Hand
As of 05/24/20

NARRATIVE

® Prafic

$127273

5-357.234

1019

A note fram Wefunder. Unlike companies on the NASDAG:, early-stage startups have little operating history.
Financial analysis is not as useful when there is limited data. It's more importent to predict the size of the

future market, I the founder ac

r visian, will enaugh sustemers pay the company enough money?

It's also cammon for fast-growing startups to lase meney even faster: they are investing in future growth. In
these cases, it's often better to check if the Cost of User Acquisition (CAC) is |ower than the Lifetime Value
(LTV) of that custamer. If one spends S1000 today to make 510,000 over the next five years, that may be a
smart bet. Amazon Is a famous example of re-investing potential profits to maximize arovith over 20 years.

Net Margi
-281% ©

Earnings per Share;

Gross Margin:
18% @

Revenue per Employee:

Return on Assets:
-169% ©

Cash to Assets:

-30.040 $42424 © 82% 0

Revenue to Receivables: Debt Ratio:

% 14% @

| 4 Motarose Ine. - Balance Sheet 2019.pdf | | 2 Moterose Inc. - Income Statement 2019,pdf

Matorese Ine

Statement af Cash Flaws 2019 pdf |

Motorose Inc - Statement of Owners Equity 2019.pcf

Risks

Death, sevare illness, or eritical injury of Feunder/CRQ, Alex Littlewoad. Th

conld create & disruption in company leade

Severe economic dewnturn could slow growth of marketplace sales, an

it challenging to raise ad

progresses,

ship thar could be diffic

onal venture/growth capital as the company

to recover

Malicious hacking attack (i.e. DDOS) on Motoroso servers to shut dewn service.

or(e) enters marke: and

Extremely competitive and well funded comp:

undermines Motorose value and user base. A threat like this could come from

existing large incumbent players, or other lenown or unknown early stage

competitors,

Unforeseen political changes to employment law, offshoring restrictions, taxes,

and other changes that could affect Motoroso's ability to conduet business.

Mal

software could pu us into & position that would be very difficult to recover from.

cicus internal attack by disgruntled employee(s) on cur operations or

Failure of planned business models to be ecenemically viable, making it

impassible to launch, manage and seale Matoraza profitably.

Failure to attract competent talent (Develogers, sales, management, etc) to

execute of the plans of the company.

Unfereseen and aggressive regulatory laws effecting the sale and installation of
aftermarket parts could harm the industry in a material way that makes the

bus

ess no langer viakle,

Unforeseen and aggressive ragulatory laws that make it illegal or highly

restricted for humans to drive their own vehicles could have severe negativ;

impact on the aftermarket industry we serve.

Details

Tha Raard nf Riractare



ox Littlewood CEO @ Motorc 2013
Officers
Alex Little Founder, CEQ 2013

Voting Power ©

Alex Little

Past Equity Fundraises

S87200  SAFE

06/2015  $20.001 Priced Round

06/2016 Convertible Nc
06/2015 Cenvertible Note
05/2014 Convertible

Convertible Notes Outstanding

05/24/2014  $50,000° None
06/27/2015  S100,000° None
06/25/2016  $50,000°

Outstanding Debts

None,

Related Party Transactions

Founder and CEQ Alex Littlewood provided an interest-free loan, no maturity loan to the company of
$20,000.

Uze of Funds

$50,000 At th

reshold we will invest primarily in custamer acquisition,

$250,000 At this threshold we will invest

vresho
our “Motoroso for Professional

ly in customer acquisition and revenue growth Tr
5" feature

§500,000  Atthis
we will in

we will invest in

nping sales from "Motoraso for Professionals
hiring to build and launch V1.0 of the product marketplace,

$1.000.000 At this
wee will i

for Professicnals” and
marketplace and
in build a content

10ld we will invest in ramping sales from "Motoro:
tin hiring to build and launch V1.0 of the prod
r that business unit. W
arose content ta build

sales fro

uniejue Me

processing
team that

L

Capiltal Structure

Class A 11.500,000 10,054.490 Yas

Form C Filing on EDGAR

The Securities and Exchange Commission ho: | Form € on their ED

R web

About us Investors Founders

Say Hello



